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News

Galliford Try Partnerships
has formed a joint venture
with affordable housing
provider Metropolitan as
part of a major regeneration
opportunity that will deliver
171 new homes at Wilford
Lane in Nottingham.

The joint venture partners will
work alongside Rushcliffe Bor-
ough Council to deliver 51 af-
fordable homes as well as 120
open-market sale homes. Con-
struction work commenced in
January, with the first homes ex-
pected to be available for sale

from autumn this year. The de-
velopment is expected to be
completed by January 2022.
Galliford Try Partnerships
Chief Executive Stephen Tea-
gle, said: “This partnership is
the first major contract for our
recently established East Mid-
lands team, helping us to
strengthen our national foot-
print as a regeneration special-
ist.” Geeta Nanda, Chief
Executive Officer at Metropoli-
tan, said: “We’re very pleased
to be working alongside Galli-
ford Try Partnerships and Rush-
cliffe Borough Council, helping
to meet local housing need with
high-quality new homes. We
look forward to getting started
on site and maximising the con-
tribution that this exciting new
development will make to the
local community.”

Housebuilders Springfield
Properties has completed a
further 25 homes at its Muir-
house development, Edin-
burgh, in partnership with
Housing Association,
Dunedin Canmore.

A mix of one bedroom cot-
tage flats and two bedroom ter-
race homes have been handed
over to social housing
providers Dunedin Canmore,
part of the Wheatley Group.

The £23 million development,
which is just around the corner
from Muirhouse Shopping Cen-
tre, is close to completion with
153 of the 202 homes planned
now occupied. i

i

Galliford Try £44
Million Nottingham
Housing Scheme

The latest ONS figures for
construction output have
been released.

The figures show that con-
struction output decreased by
two per cent in the three month
on three month series in No-
vember 2017. This is the sixth
consecutive period of decline
in this series and represents the
biggest contraction since Au-
gust 2012.

However, since the beginning
of 2015, new work, and repair
and maintenance have been

rising steadily, resulting in all
work reaching a level peak in
January 2017.

In other sectors, all new work
grew marginally, expanding by
0.4%, with levels remaining flat
across all types of work. Only
private housing provided a
positive contribution to growth,
the fifth consecutive growth pe-
riod in this sector, increasing
by £100million.

Peter Vinden, MD of the Vin-
den Partnership who provided
The Installer with these figures

said: “The latest figures are a
reflection of just how volatile an
industry construction is. The
three-on-three month shows a
fall, while the monthly figures
show a rise. 2017 has seen
output fluctuate throughout the
industry but overall the picture
is positive. March 2017 saw
figures reach a level that was
31% higher than January 2013
– the lowest point of the last
five years. November’s in-
crease means figures now rest
at 27.6% above this level. i



News

FIT Events organiser of the FIT
Show, has announced
changes in its shareholding
structure. Angus Mont-
gomery, which has been or-
ganising events globally
since 1895, has become the
majority shareholder.

Co-founders Matthew Glover
and Paul Godwin remain share-
holders and directors of the
company with Glover as Chair-
man, as does event director
Nickie West.

John Beaty, an investor in the
business since 2015, has relin-
quished his shareholding and
left the business. In most other
respects the business remains
unchanged.

Matthew Glover says: “The FIT
Show has gone from strength to
strength thanks to tremendous
support from the industry,

whose loyalty we hope we have
returned by producing a show
that connects the whole of the
window, door and related glass
and glazing industry.

“With ambitious plans for its
future development, it became
clear that we would benefit from
expertise and investment. One
of our shareholders expressed a
desire to leave the business and
that left us with the opportunity
to seek other partners and
Angus Montgomery, a well es-
tablished, highly experienced in-
ternational organiser of a large
portfolio of events, expressed a
keen interest to become in-
volved. Paul, Nickie and I have
looked closely at what Angus
Montgomery can bring to the FIT
Show and Visit Glass and we
are unanimous in our decision to
join with them.”

The Customade Group has
appointed David Leng as
group chief executive.
Leng succeeds John
Lightowlers who contin-
ues with the firm in a non-
executive capacity.

Leng joins from Synseal
Group, where as chief execu-
tive he took the company from
a £70 million manufacturer of
window profiles and conserva-
tories, to become a £160 mil-
lion multi-channel, multi-material
business in the window, glass,
roof and door sectors.

In the year since Customade
merged with Polyframe, John
Lightowlers, Customade’s retir-
ing group managing director
and his team have created one
of the UK’s largest trade fabrica-
tors of PVC-U, aluminium and
composite windows and doors.
He has overseen the successful
consolidation of the four ac-
quired businesses, to create a
£100 million company.

Leng says: “Customade is well
structured, with strong investor
support, exceptional products,
first-rate employees and a de-
served reputation for service.”i i

Promat UK, a manufacturer of
fire-resistant glazing, plus ther-
mal and acoustic insulation, has
become one of the first compa-
nies of its kind to successfully
move up to the latest ‘2015’ edi-
tions of the globally recognised
ISO 9001 quality management
and ISO 14001 environmental
management system stan-
dards.

This dual standards upgrade
gives customers of Promat UK the
assurance that products are manu-
factured to a consistently high stan-
dard in processes designed to
minimise environmental impact and
with excellent supply reliability.
These ISO standards, which apply

to all activities under-
taken at Promat UK’s
66,000sq.ft main man-
ufacturing centre and
HQ at Heywood in
Lancashire, are
awarded to companies
only when independent
assessors are satisfied
that their management,
operations and all
processes meet their
strict criteria.

Seminars
The complete fire-rated glazing sys-
tem, Promat Systemglas, is sup-
ported by a RIBA approved CPD
seminar for specifiers and extensive

resources for contractors and in-
stallers, as well as a campaign to
encourage greater understanding
of the ‘specified for a reason’
message. i

On The Move –
FIT Show &
Customade
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Technical Article
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Composite Doors –
The Do's And Don’ts
Composite Doors have be-
come very popular with the
general public, due in the
main to the vast range of
colours and easy clean finish,
amongst other benefits.

However, whilst the doors may
look superb the problems can
sour the customer experience,
should the performance of the
door fail to match the cosmetic
appearance, writes our expert
technical author Don Water-
worth.

Traditional skills
Composite doors must be in-
stalled, and set-up just like a tra-
ditional wooden door & frame
(traditional wood).

As a 'single rebate' door the
Composite Door will have the
same installer challenges as the
traditional wood. You do not
have the same leeway nor large
tolerances between door and
frame as you do with a 'double
rebate' PVC-U door and frame.

The PVCu door and frame are
very forgiving and any errors in
installing can usually not be a
problem to the customer.

If the door is draught proof,
then the customer is usually
happy.

The story of course is
completely different with the
Composite Door
•The customer can readily see
the gap around the door, if this is
not 'uniform' then they complain.
•The seal on the door is not a
'compression' double seal as
with PVC-U. This easily leads to
draughts (very bad news for the
installer).

•The cheaper Composite Doors
have a glass fibre skin with foam
- these can distort, especially on
South Facing aspects.

Care and consideration
Care and consideration when in-
stalling Composite Doors can re-
duce, if not, eliminate the
problems listed above, and it is
important that any Composite
Door and frame be installed ex-
actly like a traditional wooden
door and frame. That is:
A. Once the old door and frame
have been removed and the
aperture cleaned.
B. Set door frame in aperture,
wedged around all 4 sides
plumb and level, also check d i -
agonals. You must use a 6ft level
for the jambs.
C. Fix the hinge jamb first plumb
and without distortion and check
with 6ft level.
D. Leave the head, cill and clos-
ing jamb unfixed but wedged.
E. Bring the door leaf to the clos-
ing jamb and facilitate door fit,
this may mean that the closing
jamb is slightly out of plumb,
however this should not be of
concern as it is vitally important
that the closing jamb be made fit
to the door skin on this leading
edge.
F. You must try to attain what
would be referred to in the past
as a 'penny fit' the penny re-
ferred to was the old fashioned
penny (before decimal coins)
and refers to a gap be-
tween the door and frame
around the full perimeter of 2mm
or thereabouts, although larger
tolerances would be acceptable.

Save for finishing off and ensur-

ing that the fixing distances are
correct and that the suitable prac-
tices have been adhered to as set
out in the GGF 2011 Guide,
then you have done all you can
to facilitate a reasonable fit of the
door in the door frame.

PVC-U has its place
However, it would be a mistake
in my opinion to assume that a
single rebate Composite Door
would perform as well on
draught proofing as a double re-
bate PVC-U Door.

Double rebate
Composite Door
I am aware that Bowater Doors
have recognised the difficulty ex-
perienced by some installers re-
garding the installing of
Composite Doors and the matter
of draught proofing of these
Composite Doors once installed
and in fact have brought out a
double rebate Composite Door
and frame which is installed ex-
actly like a PVC-U door and
frame, which in my opinion is a
good option, as you do not have
the problems of a 'penny fit', dis-
torted door leaves or inadequate
compression of the door seals.
See last month's edition of The In-
staller (Jan 18).

What do you say?
I would like to hear from any
Composite Door Manufacturer
who disagrees with my opinion,
which, as always, is based upon
experience of inspecting at least
40 Composite Doors in the last 2
years or so, which have been ill
fitting and also in many cases,
poorly installed. i
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QANW Column

To kick start the new year
QANW, one of the UK’s lead-
ing providers of insurance
backed guarantees, have
compiled a list of 5 reasons
why you should choose
them.

We’ve Wide range of work
types covered
Through membership of QANW
members can also register work
types other than the ones that
they register through their Com-
petent Person Scheme. Members
can register conservatories, re-
placement conservatory roofs,
roofline, car ports and much
more for an IBG. Members can
do this simply by logging into the
QANW members’ area and se-
lecting the appropriate work
type for the job. If you also do
commercial works: good news
QANW can offer members an
IBG for this type of work as well.
QANW have been providing
IBGs for commercial installations
on a contract by contract basis
for over 15 years.

Members’ Area
Last year following feedback
from members QANW launched
a new members’ area which al-
lows members to do more than
ever before. Some of the new
features which were made avail-
able to members are:
•Pay now.
•Amend job details.
•Deposit extensions.
•Manage any outstanding

tasks.
•Live chat

The QANW App
Following the launch of the mem-
bers’ area, QANW have de-
signed an App to allow
members to manage jobs on the
go. What does the App do?
•Add new jobs.
•View/edit existing jobs.
•View rates.
•Filter facility to search for a

specific job.
•Sign off jobs
The App is an industry first and is
linked to the members’ area so
any changes/updates will auto-
matically update on both plat-
forms meaning members don’t
need to worry about duplicating
tasks on both platforms.

Membership Benefits
All members of QANW on con-
firmation of their membership
will be asked to select a member-
ship level; QA Standard, QA
Plus or QA Premium. Each of
which provides members with
different access/discounts to a
number of growing membership
benefits carefully selected to
make the day-to-day running of
your business easier.

Operations Team
Throughout last year QANW
completed a large scale internal
training project throughout the
Operations Team to create a
'one team' ethic. The aim of
which was to create a team who
can answer any questions that
may come their way. i

5 Reasons To
Choose QANW

To join QANW simply com-
plete our short form here-
http://www.qanw.co.uk/
join-us/ or if you would like to
discuss your options with a
member of our sales team
then please do not hesitate to
contact us on 01292 292092
and we will be happy to help.

QANW is a trading name of
Warranty Services Limited, a
company registered in
Scotland, with the registered
address of 4 Forbes Drive,
Heathfield Industrial Estate,
Ayr, Scotland, KA8 9FG, and
with the company number
SC205797.

Warranty Services Limited is
authorised and regulated by
the Financial Conduct
Authority (Firm Reference
Number 309580)
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Morley Glass & Glazing is cel-
ebrating 20 years of business
in style this year, thanks to a
number of exciting projects
and launches.

Founded by managing director
Ian Short in 1998 as a response
to a gap in the industry for a high-
quality niche product, a turning
point for the insulated glass unit
and integral blind experts came in
2003, when ScreenLine integral
blinds from Pellini were intro-
duced. The product helped differ-
entiate Morley Glass & Glazing
and ensured the business thrived.
As sales grew and investment in
training, advertisement and distri-
bution increased so a closer trad-
ing relationship with Pellini
Industrie evolved.

Five Uni-Blind systems
Today, ScreenLine integral blinds
feature in each of the five Uni-Blind
systems Morley manufactures. Suit-
able for domestic double-glazed
windows and doors, Uni-Blinds in-
tegral blinds can be manual, cord-
less slider, slider, solar powered
and motorised. They are all avail-
able in 10 days and come with
warm edge spacer bar fitted as
standard for maximum thermal ef-
ficiency.

Showroom and factory
Last year saw the business not only
start welcoming the first visitors to
its newly opened state-of-the-art
showroom and factory, but also
the launch of an updated website.
Smart homes

Smart homes
Seeing a rise in smart home tech-
nology, 2017 saw Morley de-
velop the SmartMotion interface to
help installers quickly, safely and
easily incorporate motorised inte-
gral blinds into home automation
systems. It also achieved T.U.V.
Rheineland certification for manu-
facturing Insulated Glass Units fea-
turing fire-rated glass
incorporating ScreenLine blinds
and was named as IGU Manufac-
turer of the Year at the 2017 Na-
tional Fenestration Awards.

Demand & Production
As demand continues to increase
for Morley’s Uni-Blind sealed units
with ScreenLine blinds inside,
Morely regularly increases its pro-
duction capacity to ensure it can
continue to give the quality service
it is known for, and last year alone
saw the business invest £700,000
in a second IGU production line.
Plans for 2018 include continued
growth and even more product di-
versity, including the launch of the
exclusive SL16C slimline integral
blind system, all while maintaining
the fastest lead times in the industry.

Slimline option
Ideal for use in composite doors
and vertical sliding windows due
to its slimline 10mm slats, SL16 is
the first integrated blind system that
is suitable for use in a 16mm cav-
ity. The range includes the slider
controlled SL16S Venetian, as well
as the SL26C Venetian with cord
control.

Both are currently only available
in the UK exclusively through Mor-
ley Glass & Glazing, and are
available in white, beige and sil-
ver. They come complete with the
additional features users have
come to expect from the business,
such as warm edge spacer bars
as standard.

Marking the Morley mile stone
The team at Morley Glass & Glaz-
ing is looking forward to marking
such an important milestone in
their company’s history. The last
two years alone have seen 30%
year-on-year growth for Morley, as
well as several new additions to its
product range and the extension
of its apprenticeship programme
to allow it to continue investing in
its future. i

Innovation Is Integral
To Morley’s Continued
Success



An ASSA ABLOY Group brand

Introducing the new
hardware range
Designed for bi-fold doors
Secured with Yale

A new range of innovative products from the world’s
most trusted lock manufacturer, designed specifically
for bi-fold doors.

The new Yale Lockmaster 28mm backset multipoint lock fits into slim sightline
profiles and is available in standard 16mm euro groove and 24mm u-channel variants.

Ideal for narrow door sets, the new door handle is manufactured from 304 stainless
steel and is complemented by a black Platinum 3-star maximum security cylinder.

Created to enhance performance and maximise security, this hardware collection has
been designed, developed and tested to precise standards to deliver the exceptional
performance you expect from Yale.

For more information on the new bi-fold door range, please call
the Yale team on 01902 366800 or visit www.yaledws.co.uk

PAS
24
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Yale’s Smart Living range has
grown – and to reflect this, a
recent revamp and extension
in the Yale offices has taken
place to create a Smart Liv-
ing showcase suite. The new
space has a brickwork exte-
rior to give the illusion of a
house with roofline, CCTV,
Alarm completed with a
Conexis L1 Smart Door Lock
on the front door.

The updated Smart Living suite
will provide Yale with a comfort-
able space to invite customers to
both view the Smart Living

range, and give the opportunity
for guests to get hands-on with
the products in a ‘real life’ sce-
nario. This is ideal for demon-
strating the features and benefits
of products and for showcasing
how they integrate with devices
from Yale’s integration partners
such as Amazon Echo, Nest

and Philips Hue. David Herbert,
Business Development Director
for Yale Smart Living, says: “The
smart security industry is thriving
as we see new products and in-
novations enter the market every
day. This provides a huge op-
portunity for the trade to capi-

Yale – and other companies
– seem to be doing some
smart partnering...
while Yale is also pushing its
Smart Living range more and
more smartly

Locks & Hardware –
Getting Smart
And Smarter
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talise on the developing connected smart home
sector and increase expertise and revenue op-
portunities. “From our consumer research, we
found that 80% of consumers would want smart
products professionally installed. However, we
recognise that some trade professionals don’t
feel completely comfortable using the new tech-
nology and need to assess how they are going
to develop their business models. The Smart Liv-
ing space is aiming to challenge perceived com-
plexities by giving trade customers the
opportunity to use the products for themselves
and ask any questions.”

On the telly
The demand for smart security products is in-
creasing, as Yale recently took its Conexis L1
Smart Door Lock on TV. The advert has been a
big success reaching 55 million homeowners na-
tionwide with an even bigger reach online and
across social media. The Smart Living range is
available as standalone products comprising of
smart door locks, smart home alarms and smart
CCTV kits, as well as a complete home security
system, built around an intelligent smart security
hub, which integrates with a wide range of mod-
ular accessories.

Mila adds Conexis
Mila has added the Yale Conexis L1 Smart Lock
to its range. Head of Sales Vicki Sanders says
the company is responding to demand from fab-
ricators and installers who are keen to make the
most of growing consumer interest in smart
homes and smart technology: “Products like
Conexis are becoming increasingly mainstream
and it’s no longer just tech savvy Millennials who
are embracing the kind of convenience and con-
trol they offer.”

VBH joins-in too
Smart Lock from VBH VBH (GB), part of Europe’s
largest hardware distributor, has added the new
Yale Conexis L1 Smart Lock to its range of hard-
ware as well. Yale Conexis L1 Smart Lock is a
keyless product, operated via a key card, key
tag, phone tag or a secure smartphone app,
‘Bluetooth Twist & Go’. Homeowners can moni-
tor who is entering and leaving the home, from
wherever they are. The app also has the func-
tionality to send temporary access ‘mobile keys’
to anyone with a smartphone – so no more chil-
dren waiting on the doorstep when they have
mislaid their key.

Picture: Conexis L1 and a scene in the
Smart Living showcase suite

i

Door Hardware
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Fitting doors and windows as
early as possible in the build
programme – so securing the
structure – can pay huge divi-
dends in preventing the loss of
tools, materials, valuable met-
als and, in extremis, even
kitchens and appliances.

Never was this better graphically
illustrated than on an unnamed site
where specialist new build partner
Nationwide Windows & Doors
had recently installed Secured By
Design windows and doors manu-
factured from Eurocell profiles. As
the pictures show, even some quite
determined burglars were success-
fully thwarted by the combination
of quality products and a quality fit!

And now you can get locks
from Eurocell trade counters
Eurocell has enjoyed a recent roll
out of door and window hardware

into 200 of its branches nation-
wide.

Window and door installers,
maintainers and of course lock-
smiths, can now source same day
hardware at their local Eurocell
branch. The range includes Euro
Cylinders, UPVC Lock Cases, Door
Handles, Window Handles and
various accessories stocked in
branch. To supplement the in-
branch hardware range, Eurocell
also has a 3000 item hardware
catalogue with next day delivery
for those more specific hardware
parts such as full length multi-point
door locks.

Commenting on the benefits of
the hardware roll out, Tim Tarrant
of AAA Quality Locksmith said:
“My local Eurocell branch is only 2
miles away which means I can get
everyday items such as Euro Cylin-
ders the same day. Previously I

would have to order hardware for
delivery in 1-2 days which wasn’t
ideal for my customers who need
an urgent fix. Having hardware
available to grab and go in Euro-
cell branches is such a great asset
for me, it really takes out the hassle
of ordering online and waiting
around for deliveries.”

Lock Expo
To support the nationwide hard-
ware roll out, Eurocell has part-
nered with the Lock Expo 2018 –
March 10-11, at Midlands Confer-
ence Centre, Nottingham. Eurocell
Building Plastics operates 190+
branches nationwide offering over
4000 products, including Skypod
skylights, Equinox tiled conserva-
tory roofs, roofline, composite
doors and ancillary products re-
quired by trade installers and DIY
customers. i

Door Hardware

Beating Burglars &
Building A Hardware
Network High security is a crucial attribute of modern,

high-performance windows – and especially so
on new build sites, where properties remain extra
vulnerable to break-ins
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Door closers have been de-
ployed to make fire doors safe
yet stylish at the Denham Stu-
dios conversion to residential
apartments–anopportunity first
flagged-up by The Installer in
the earliest development dis-
cussions.

Door manufacturer ABL Doors
used Astra closers to help create
sleek, elegant entrance doors for
apartments at the project in Buck-
inghamshire.

Developers Weston Homes
asked doorset manufacturer ABL
to supply a wide range of cutting
edge door designs in the most
modern finishes that would com-
plement the development’s retro
aesthetic, including 30-minute
fire-rated doors for apartment en-
trances.

Design and functionality
“It was incredibly important for us
to achieve an effective balance of

modern functionality and old-style
glamour,” says ABL’s MD Andy
Williams. “The flat entrance
doors needed to be Secured by
Design accredited FD-30 fire
doors that would function appro-
priately yet look refined to suit
their surroundings. We opted for
CE-Marked Astra 3000 closers to
avoid the obtrusive institutional
look of an overhead closer.”

About the studio
In its 1940s and 50s heyday,
Denham Studios was a thriving
film production studio producing
classic British films such as Brief
Encounter and Great Expecta-
tions. The site has now been lov-
ingly developed to provide 224
conversion and new build homes,
including 154 one, two and
three-bedroom apartments and
70 four and five-bedroom family
townhouses.

Features within the new devel-

opment include a cinema with
bar and a community hall/fitness
space. The cinema – which was
originally used to screen movies
to Hollywood directors including
Stanley Kubrick, Albert 'Cubby'
Broccoli and Steven Spielberg –
has been refurbished and turned
into a cinema theatre and club for
residents, while the main Grade
II listed building has been con-
verted into 49 apartments.

Close to Closers
In keeping with the high specifi-
cation of the site, sleek aesthetics
were a top priority for Weston
Homes. This meant they became
close to the idea of concealed
closers since they are not visible
when the door is closed, avoiding
the somewhat institutional and un-
gainly appearance of overhead
closers.

ABL selected the Astra 3000 se-
ries closers because they had
worked very successfully with
Astra before and because with
full adjustability, they were pow-
erful enough to handle the doors’
weight and width.

Every apartment entrance door
on the project features an Astra
concealed closer.

Picture: At the Denham Film
Studios residential
redevelopment,Astra 3000
series of fully-controlled
concealed door closers
offer all the adjustability and
control of an overhead
closer, even for fire doors

i
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Closers Take Starring
Role At Denham
Studios Made for Trade have been fabricating the Global

Conservatory Roof System for 10 years. During this time the
Global system has proved consistent in sales and popular
with installer and builders, writes MD Bradley Gaunt



The internal appearance also replicates a timber
windowwith an ovalo feature frame and a range

of stylish window furniture to choose from

phil@a-w-s.co.ukPHIL MYERS
TEL 01253 888222 MOB 07817 816663

Formore information or a quotation, contact:

AFFORDABLEWINDOWSAREONEOF THE UK’S LARGESTMANUFACTURERS
OF ALUMINIUM&PVCUWINDOWS, DOORS, & CONSERVATORIES

AFFORDABLEWINDOWS, CORNFORDHOUSE, CORNFORD ROAD, BLACKPOOL, LANCASHIRE FY4 4QQ

FREE UPGRADE!FREE UPGRADE!

EVERY INSTALLATION IS A FREE
ADVERT FOR YOUR BUSINESS!

OURNEW20-PAGE BROCHURE
DOES THE SELLING FOR YOU!

WWW.TIMBERLOOK.COM

Taking the time to sell the Timberlook Flush Sash
to customerswill pay dividends in highmargin

newbusiness from friends, neighbours & relatives.

Timberlook is the newFlush SashWindow from
AffordableWindows. It boasts a squaremortise &

tenon looking fabrication for both sash and
outerframe, instead of the tell-talemitred joints
thatwould normally identify awindowas being

fabricated fromPVCu.

Additionally, the Timberlook Flush Sash has a
70mm back to front frame size to make

installation fast, a slim 60mm sash to replicate a
timber sash, and a night latch as standard.

With unique options such as a deep bottom rail
and concealed trickle ventilation, theTimberlook
Flush Sash is almost indistinguishable from the
most expensive flush sash timber windows.

FROMA STANDARD
MITRED PVCU LOOKING

FLUSH SASH
TO A TRADITIONAL
MORTISE & TENON

LOOKING FLUSH SASH

CONCEALED TRICKLE VENTILATION
ON-SITE GLAZING - 70MM FRAME
60MM SASH SIZE

NIGHT LATCH
AS STANDARD

CHOICE OF
9 COLOURS

TIMBERLOOK
FLUSH SASH
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The GGF Health & Safety Column

We all get sick at some time.
That’s a fact, whether it’s the
flu or a back problem or in-
deed a sports injury, writes
the GGF's Phil Pinnington.

It’s not the employer’s role to
manage people’s health outside
work unless it directly affects
their ability to do their job, how-
ever it is a responsible em-
ployer’s duty to make sure that
work doesn’t make the condition
worse.

Since 2004 when the FIT note
was introduced, whereby a GP
could sign your employee fit to
work, certain provisions were
often required. From my own op-
erational management experi-
ence in the transport industry this
would often be a difficult conver-
sation. GP’s can only recom-

mend work modifications when
they fully understand the job
their patient does.

Dangerous decisions
I’ve lost count of the number of
return to work interviews where
tanker drivers have been signed
fit to work and are taking pre-
scribed medication that could
impede attention when driving.
The patient may have felt they
were clear to the GP about their
job but that conversation may
well have been misunderstood
or misinterpreted and the most
innocent mistake could have re-
sulted in a major accident.

As employers there are many
pitfalls and challenges with man-
aging staff but evaluating
whether an employee is safe to

work is important. Not knowing
would not be a defense should
a tragedy occur so asking rele-
vant questions such as:
•Are you taking medication and

if so does your GP
know what’s involved in your
job?

•Do you feel able to return to
duties?

•Do we need to make any
modifications to your job and
if so for how long?

Such questions may be seen as
intrusive but I believe that by ask-
ing you are showing a genuine
interest in their wellbeing. This
can help foster a positive rela-
tionship and in turn enable em-
ployers to manage any safety
risks more effectively. i

Managing employees who
return to work after sickness
is normally something left to
the HR Department when in
fact it is an area of safety
management often
overlooked, writes the GGF's
Phil Pinnington

Returning To Work –
What’s The Plan
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2018 marks the 20th anniversary of Morley Glass & Glazing, which
is reporting 30% year-on-year growth over the last 12 months.

2017 saw not only the launch of Morley’s updated website but the opening of its
new showroom as well as growth of its delivery fleet, including four new vans.

The business also recently introduced several new additions to its product range,
including SmartMotion, a new home automation interface that allows installers to
quickly and easily incorporate motorised integral blinds into home automation
systems.

Ian Short, MD at Morley Glass & Glazing, says: “As demand continues to increase
for our Uni-Blind sealed units with ScreenLine blinds inside, we’re regularly
increasing our production capacity to ensure we can continue to give the quality
service we’re known for, and last year alone we invested £700,000 in a second IGU
production line. Our plans for 2018 include continued growth and even more
product diversity, including the launch of our exclusive SL16C blind, all while
maintaining the fastest lead times in the industry.” morleyglass.co.uki

Eurologik doors and windows from Eurocell have been specified for
Lakeside Apartments – a four-storey shoreline development in an
exposed and beautiful location on the Isle of Man.

Eurologik was chosen on the advice of the main contractor, Fairway Construc-
tion, because of its high thermal performance, the lack of maintenance required
and because it could resist exposure to salt.

“We’re a long-term customer and have dealt with Eurocell for a good number
of years,” explains director Jonathan Cowley. “We have always found its prod-
ucts to be high quality and competitively priced. The apartments achieved a very
good result in the airtightness testing, and that requires high quality windows and
doors as well as overall attention to detail in the general build.”

The doors and windows scored 2.71m³/(h.m²) at a pressure difference of
50Pa when tested for air permeability and so were nearly twice as airtight as
required by Part L of the 2013 Building Regulations.

The exposed marine location of the apartments made low-maintenance PVC-U
the material of choice as it is not prone to rot or corrosion like the timber or metal
alternatives and, being A-rated, the doors and windows keep in the heat despite
occasional high winds. The doors and windows were supplied with chrome furni-
ture in Anthracite grey on white to complement the slate stonework at ground floor
level, together with white Eurocell fascias and soffits. eurocell.co.uki

Veka Group has added four vans to its Technical department as
part of an ongoing investment initiative. These will assist Techni-
cal Service Engineers in visiting customers across the length and
breadth of the UK.

Technical Service Engineers are employed and trained in house by Veka to
ensure that their knowledge of Veka and Halo products and tooling is faultless.
While some suppliers might only have one engineer to cover the whole coun-
try, Veka Group employs four specialists.

Dawn Stockell, Marketing Director for Veka Group explains: “Having four
brand new vans that are even better equipped than before, means that our
engineers can continue to provide exceptional technical support to customers
all over the country. Their support includes everything from initial tooling, main-
tenance and workflow suggestions, to audits, training and more. Their knowl-
edge of all things VEKA and Halo is second to none and we know our cus-
tomers find their advice invaluable.

“The new vans have been liveried in a clever way that looks as though you can see inside. Showing high quality Veka-
Group products and a Technical Service Engineer keen to get to work, the design reflects the professionalism you can expect
from our TSE department.” veka.comi
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Manx Build Specifies Eurologik



Independent Network is inviting companies to join the
organisation at a time when they can take advantage
of record levels of investment and benefit from an
innovative new consumer strategy.

A promotional programme being delivered across the country is
currently highlighting the opportunity for companies to join, by
sharing the ‘Top Ten’ advantages of membership this year, includ-
ing a huge re-brand from Network Veka to independent Network.

Marketing Director Dawn Stockell explains: “Since 1996, VEKA
Group has offered the industry’s finest installer support package.
In 2017, we made substantial investment in consumer research to
ensure that our installer network was being recognised and under-
stood by the largest number of homeowners and that our members
were getting the most out of the offering. We delved into exactly

what consumers consider when investing in home improvements, and how their buying decisions are influenced. Based on in-
depth analysis of the results, Network VEKA evolved into Independent Network.

“VEKA Group is increasing its marketing budget three-fold in this sector and with the greater spend on trade and consumer
advertising and PR, this is a fantastic time for companies to join Independent Network and take advantage of the nationwide
publicity for their business.” veka.comi

VBH (GB) has added to its growing range of high per-
formance hardware with the Link Vent Mk2 – a next-
generation trickle vent from Glazpart. Designed for
both new-build and the Repair, Maintenance and
Improvement (RMI) markets, the redesign allows
homeowners to position the vent so airflow efficiently
passes through while reducing draughts.

Complying with Building Regulations Part F1:2010, the new Link
Vent Mk2 incorporates aerodynamic features to help direct airflow
through the vent. The external canopy has been reduced to just
25mm for improved noise reduction and a more attractive external
appearance without affecting airflow performance.

Available in two sizes, 2500 EQA delivers similar performance
to a traditional 4000mm2 vent while the 5000 EQA is significant-
ly better than a 4000mm2 vent. The 5000 EQA also features a split
internal flap for ease of use and added comfort. vbhgb.comi

Designed as a self-contained building for
use all year round, the composite wood Gar-
den Room gives installers the opportunity to
offer homeowners extra space – then upsell
with complementary products.

The Garden Room which is available from Eurocell,
requires no planning permission and takes only two
days to erect at any time of year, provided it is dry.

This energy efficiency is reinforced with 100mm
thick cellular foam insulation in the roof, ‘A’ energy rated Eurocell double glazed windows and Eurocell French doors that are
both elegant and secure thanks to high security, multipoint locking.

Once the base is laid, the garden room is quick to assemble using tools found in any toolbox: hand drill, handsaw, jigsaw,
17mm spanner, 4mm hex bit, Phillips head bit and a hammer. The Garden Room is supplied with all windows, doors, fascias,
soffits, a pre-routed electrical socket board and self-finished walls, so there is no need for any painting or decorating.

Homeowners can enjoy their new room in the knowledge that it comes with a 25-year guarantee and that there will be no
need to paint, stain or seal the composite wood exterior and that the PVC-U door and window frames just need cleaning.
eurocell.co.uk

i
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A new online resource from Iso-Chemie provides improved access to a range of sealant tape related
project services and special tools for fenestration installers, retailers, designers and architects.

The secure Iso-Portal at www.iso-chemie.co.uk is the latest initiative from the company, which will improve the support
offered to customers and specifiers around the planning and management of building and refurbishment projects. Some basic
information is available to all visitors, but more is available free of charge once the user has created their own private account
for access.

Features include numerous training video clips, plus a tool to quickly
and easily calculate the quantity of Iso-Top Winframer thermal insulating
and load bearing bracket systems required for a job, helping to minimise
product waste and simplifying the ordering process.

A ‘My Documents’ section offers improved access to online content
and downloaded files, such as price lists, test reports and certificates. The
status of orders can be viewed at any time and the whole section is acces-
sible via mobile devices or smartphones for ease-of-use while on the
move.

Technical information around the planning and implementation of
installation processes is covered in the Isopedia knowledge base. This
contains structural engineering and technical data, including how to
detail airtight junctions, together with notes on the latest construction reg-
ulations and product specifications.

In addition, the new Iso-Portal has a thermal modelling tool to assist with the location of window positions in the external
walls. A full English version of this feature will be available for Ecobuild. thermosealgroup.comi

As more trade customers ‘Ask for Ali’, Senior Architectural Systems has responded by
adding weight to its domestic product range with the launch of the new slimline Ali VU
aluminium window.

The new thermally broken Ali VU aluminium window perfectly complements Senior’s popular Ali FOLD
range of single, double and bi-fold aluminium doors to offer the trade a complete suite of glazing solutions
for the residential market.

The inherent strength of aluminium allows the Ali VU windows to combine attractive slim sightlines with
high performance, energy-efficiency and security. Featuring a polyamide thermal break, Senior’s Ali VU
aluminium double-glazed windows have been designed to achieve a Window Energy Rating (WER) of
A, with the triple glazed option designed to achieve a rating of A+. Robust, safe and secure, the Ali VU
windows also successfully meet the requirements of PAS 24 and Approved Document Q.

The new Ali VU windows offer exceptional design flexibility, with a choice of configurations, includ-
ing standard or ovolo feature outerframe, flat faced, stepped face or radius vents, and square or cham-
fered beads. Benefiting from Senior’s established manufacturing expertise, the strong yet slim profile alu-
minium frame of the new Ali VU window can accept glazing up to 44mm thick and is available in a
low-maintenance powder-coated or anodised finish. tradelinkdirect.co.uki

Veka Recycling has chosen Wellingborough for the location of
what it says will be Europe’s most advanced facility dedicated
to recycling PVC-U window and door profiles.

The company has taken over a former metals recycling plant in Neilson
Road on the Finedon Industrial Estate in the north east of the town and will
spend more than £8 million to create build a facility ready to accept and con-
vert UK unused offcuts and old PVC-U windows into re-usable polymer.

The plant will enable Veka Recycling Ltd to fully re-process PVC-U window
and door frames into material that can be re-manufactured as new products
including window profiles, cills and trims and also a range of products as
diverse as cable management and construction products. Plans are for the
plant to open initially this year and to be fully operational from spring 2019,
with up to 50 jobs expected to be created. veka.comi

Products & Projects
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Morley Glass & Glazing, manufacturer of sealed
units incorporating ScreenLine integral blinds, has
extended its partnership with industry data
specialists Insight Data for another year.

Looking to promote its Uni-Blinds sealed units to both
fabricators and installers nationwide, the Yorkshire based IGU
manufacturer made Salestracker an integral part of its sales
and marketing. Insight’s unrivalled prospect data and market
intelligence produced such strong results for Morley that they
have re-signed for a third successive year.

“We’re thrilled to see the great team at Morley Glass &
Glazing continue their partnership with us,” comments Jade
Greenhow, Insight Data’s General Manager. “Ian and the
team came to us looking to reach out to new customers across
the country and really promote their product range. It’s
fantastic to see how our services have helped Morley achieve
this and more, and we look forward to celebrating further
success with Morley over the coming year.”

Ian Short, MD of Morley Glass & Glazing adds: “When it
came to renewing our contract with Insight Data, it was quite
simply a no-brainer for us. We’ve built a really strong
relationship with Jade and the team at Insight and their
business model works perfectly with ours. From those early
meetings, we saw the potential of Salestracker and now three
years on, it’s an important part of how we operate as a
business and a truly valuable tool.”

“We love working with the team at Insight who are always
quick to respond to any of our queries or feedback and we
anticipate another successful year as we extend our
relationship.”

Salestracker is Insight Data’s online platform combining a
prospect database of over 60,000 potential customers, a
powerful CRM system and a brand new, integrated email
marketing platform called STEM.

Delivering the difference to over 700 users including some
of the industry’s biggest brands, Salestracker takes advantage
of Insight’s pioneering real time data to provide up-to-date
information on suppliers, output, key decision makers and
even credit ratings. Insight Data’s in-house research team
make over 20,000 calls per month to ensure the most accurate
data for customers like Morley Glass & Glazing to effectively
assess potential targets. insightdata.co.uki
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THE BIGGEST GLAZING
EVENT OF THE YEAR
THE UK’S MUSTATTEND CONFERENCE FOR INDUSTRY LEADERS

On Tuesday 22nd May 2018, hundreds of fabricators, installers, glass
companies and material suppliers will converge near Birmingham to
debate the future of the window, door and conservatory industry.

A line-up of top industry and business speakers will discuss the most
important issues, share the latest insights and trends, and ask the big
questions that will affect every fabricator and installer.

The conference is 9:30 to 4pm, including lunch and networking
with industry leaders.

BOOK TICKETS NOW

www.glazingsummit.co.uk
or call 01934 808293

St Johns Hotel & Conference Centre
Warwick Road, Solihull, B91 1AT

•9.30am to 4pm
•Expert conference speakers

•Lunch included
•Networking opportunities

Tuesday 22nd May

The future of the window, door
and conservatory industry

• Business Owners and Directors

• Senior Managers and Executives

• Consultants and Advisors

The 2018 Glazing Summit is the must-
attend conference for those involved in

the glass and glazing industry, including
domestic, trade, commercial and

new-build sectors.

WHO
SHOULD
ATTEND?

The Glazing Summit Organised by

POWE R YOU R MA R K E T I N G
insightdata

business is better with insight



Masonite International Corporation completed the acquisition of DW3
Products Group Ltd and its subsidiaries, on January 29th 2018 for an
undisclosed sum.

Masonite International have a number of business interests in the UK with Door-Stop
International, Hickman Industries, Performance Door Set Solutions and Premdor. The
introduction of DW3 Products Group fits exceptionally well with Masonite’s vision to
be the best provider of building products in the eyes of all stakeholders including
customers, employees, shareholders, suppliers and communities.

Gareth Mobley (pictured), CEO of DW3 Products Group comments: “The
acquisition of DW3 by Masonite International is good news for all. They have a
proven track record with companies such as Door-Stop International who have grown
strongly post-acquisition and without question, are the perfect fit for the group.

“Little will change across the group whether you are a customer of Solidor, Residor,
Nicedor, The Residence Collection and Window Widgets. With the resources of
Masonite behind us and opportunities to share knowledge and ideas, it will make for
a very strong, stable and successful future.” i

In the face of a relatively flat market, Veka Group knows that investment is the best way to support
customers and stay at the forefront of the industry.

The PVC-U systems supplier is this year expected to invest £5M in facilities, plant and technology at its Burnley-based site.
Veka Group MD Dave Jones explains: “We have an exciting programme of developments planned for 2018, in
order to continue providing our customers with the very highest levels of service.

“The main focus of investment will be our lamination department. This is an area of the business that we
have seen continue to grow year on year, in response to consumer demand. Currently, over 33% of Veka
Group sales are foiled product, and we are focussed on preparing for continued expansion in this area.

“We’re in the process of acquiring a building adjacent to the existing VEKA HQ which would allow
the current 380,000 sq ft site site to expand by a further 40,000 sq ft and will enable us to potentially
increase lamination capacity by a further 50%.

“2018 will also see VEKA Group planning improvements to our specialist maintenance and tooling
department. Expanding our in-house maintenance department means that we can respond immediately and
capably to any possible problems with our machinery (however unlikely) to ensure there is no disruption to the
supply chain.” i

Trade News

The CORGI Fenestration quality mark recognises
best practice along the whole supply chain, and
across a broad spectrum of products and services.
It allows those businesses that are committed to
being the best to shout about this achievement to
their trade customers and ultimately to the UK
homeowner – by using the CORGI Fenestration
brand, recognised by 74% of consumers*.

The whole supply chain can achieve CORGI Fenestration
Registration – from system houses, fabricators, component and
IGU manufacturers through to installers and repair and
maintenance services. Both commercial and domestic
building sectors are covered.

Registered companies show a commitment to trust,
reliability, expertise and quality across company
management, manufacturing, customer service, qualifications,
the best qualified staff and their continuing professional
development.

The best glazing sector qualifications are recognised too by
workers carrying the CORGI Fenestration Skills Card. CORGI

Fenestration accepts
all glazing sector
qualifications
awarded and
assessed by partner
organisation GQA Qualifications. Staff with these
qualifications can now be issued with their personal CORGI
Fenestration branded Skills Card and will be listed on a Skills
Register.CORGI Fenestration registered installers will have at
least one qualified installer per team of four, and all surveyors
will be qualified.
CORGI Fenestration registered installers can now self-certify
their replacement window and door jobs. They will also
notify, through the same CORGI Fenestration web-based
process, any other relevant home improvement works they
have carried out. The notification includes the required
consumer financial protection

As CORGI Fenestration also covers non-domestic windows
and doors and new-build, all these jobs can be notified on the
website.*Consumer survey 2016 i

The Quality Mark Brand



Isle of Wight based GTI Glazing Systems has become the latest
fabricator to switch to profiles and products from Eurocell.

Director Neil Johnson cites quality of service, competitive pricing and
innovation as the three main reasons for changing suppliers: “Service is
important and we felt we weren’t receiving the support and attention that we
should have, and Eurocell delivers that as well as providing well-designed,
well-engineered products at a good price”, he says. “We’re always keen to
grow and we need a pipeline of new and exciting products to do that, so
Eurocell fits the bill”.

Another plus for GTI is the comprehensive range of roofline products and
conservatory roofs in particular. “Conservatories are an important element
to the business so we’re very interested in products like the Equinox and the
Skypod that make them warm and comfortable all year around,” Johnson
adds.

The process of switching from one type of profile to another was very
simple, he reports, with a loss of just one day’s production: “The changeover
was very smooth. We changed from one profile to another in the course of
just one week and took only a couple of days to adjust the machinery”. i

Long standing Halo fabricator Masterframe was
named ‘Timber Alternative Window Company
2017’ in December’s National Fenestration
Awards.

The company’s products are regularly specified to replace
traditional timber in buildings that need to retain their historic
looks, while improving energy efficiency.
Carol Slade, Sales & Operational Director says“We are
especially honoured to receive this award because it is won
on number of votes received from the industry rather than a
panel of judges. We cannot thank those who voted enough for
taking the time out of their busy schedules to help us win this
award.
“This award will make it even easier to for those that purchase
or specify our windows to impress their customers who are
interested in timber alternative windows.” i

2018 has seen VEKA Group shortlisted for: ‘Corporate Social
Responsibility’, ‘Employer of the Year’ and the new ‘In-House
Training’ in the prestigious Red Rose Awards, hosted by
Lancashire Business View

Head of HR Gabriela Hammond explains: “We’re very pleased to have
been shortlisted for not just one, but three Red Rose Awards. We were
proud to have won the award for best Large Business in 2017 and we’re
hopeful that our efforts will be rewarded in another category this year.“The
entry process is quite in depth as these awards are hotly contested! We’ll
be up against the ‘cream of the crop’ of Lancashire businesses.

“Putting the different award submissions together was a great
opportunity to reflect on all the hard work that goes on at VEKA and the
diverse ways in which the team have supported the local community
recently. Together, we’ve raised more than £40,000 for regional charities
in the last three years, and our community work has seen staff members
mentoring students from local schools during partnership programmes that
have proved to be mutually beneficial. i

Trade News
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On May 25th new European data regulations come
into force with heavy penalties for companies that
don’t comply.

If you’re still relying on your old prospect database
or mailing list, chances are you won’t comply. That’s
why you should team up with Insight Data; we give
you access to the UK’s most accurate and in-depth
marketing data, while helping you comply with the
new General Data Protection Regulation (GDPR).

Call Insight Data today on 01934 808 293 or email hello@insightdata.co.uk
to make sure your marketing is compliant.

The Insight database includes:

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata

www.insightdata.co.uk

TIME IS RUNNING OUT
FOR YOUR MARKETING

15,000 fabricators and installers

25,900 local builders

3,200 housebuilders and major
contractors

15,300 architects
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Andrew Scott, MD of Purplex Marketing, takes us through the European General Data
Protection Regualtions which are scheduled to come in to force in May 2016 under British
Law. The data Protection Bill is still to go through Parliament at time of writing which will
enshine the Data Protection Act 2018.Andrew Scott, MD of Purplex Marketing, takes us
through the European General Data Protection Regulations which are scheduled to come
in to force in May 2016 under British Law. The data Protection Bill is still to go through
Parliament at time of writing which will enshrine the Data Protection Act 2018

GDPR Explained

In today’s super-connected
world, we are creating 2.5
quintillion bytes of data per
day and the volume is increas-
ing exponentially – according
to IBM 90% of the world’s data
has been created in the last
two years alone.

All of this data is being utilised by
organisations for a myriad of pur-
poses, with companies such as
Google, Facebook and Apple col-
lecting, processing and using the
personal data of millions of individ-
uals for advertising and marketing.

It is no surprise that individuals,
authorities and governments are
concerned about the information
organisations hold and what they
are doing with it. Current data reg-
ulations are outdated and vary
across EU member states, so a new
Europe-wide framework, the Gen-
eral Data Protection Regulation
(GDPR), has been agreed and will
come into effect on 25th May.

The GDPR is being policed by
the ICO (Information Commission-
ers Office) which has new powers
to fine organisations up to e20m or
4% of global revenue for non-com-
pliance, so businesses will need to
carefully review and update their
policies and procedures, while car-
rying out a data protection impact
assessment (DPIA) is recom-
mended.

What effect will GDPR
have on marketing?
The GDPR relates to the processing
of personal data with greater em-
phasis on the ‘fundamental rights
and freedoms’ of individuals. This

includes how organisations collect,
store, transfer or use personal data
including customer information,
prospects/sales leads and market-
ing data lists.

Any information that can identify
an individual, such as a name,
email address or even a computer
IP address is considered personal
data under the GDPR even if that
individual is an employee, director
or owner of a limited company,
thus the new Regulation can apply
to business-to-business as well as
business-to-consumer.

There is widespread confusion
about marketing under the GDPR
with some ill-informed ‘experts’ sug-
gesting the new regulation could
have dire consequences for mar-
keters because of tighter opt-in
‘consent’.

However, consent is not the only
way to comply with the GDPR.
There are six legal grounds for pro-
cessing data and for many compa-
nies, particularly business-to-
business, legitimate interest will be
the legal basis for direct marketing
in accordance with Article 6(1)(f)
of the Regulation. Recital 47 of the
GDPR states: ‘The processing of
personal data for direct marketing
purposes may be regarded as car-
ried out for legitimate interest’.

Marketing and Prospect Data
If your business supplies the trade,
commercial or new-build sectors
you will probably use a prospect
database of some sort, whether
this is a list of companies stored on
an Excel spreadsheet, Microsoft
Access or a CRM system. Under

the GDPR managing this database
will be more difficult and time-con-
suming with your company at risk
from fines unless you comply with
the following:
•Document all the personal data
you hold and show how and when
it was sourced.
•Keep the data accurate by regu-
larly updating the information.
•Have evidence of how and when
you update the personal data you
hold.
•Show how the data will be used,
how long it will be retained and
who will have access to it .
•Demonstrate the lawful basis for
processing personal data.
•Recognise the rights of individu-
als to know what personal data
you hold and why, and respect
their demand to correct, restrict or
remove their data.
•Have procedures in place to de-
tect and report on a data breach,
such as theft by an employee.

Insight Data has been
monitoring the developments
of the General Data
Protection Regulation since it
was first proposed in 2012 and
have continuously adapted
to ensure customers can
continue to market
successfully to fabricators
and installers, building
contractors and architects
after May 25th.
The Insight database is
updated live in real-time and
has detailed information on
60,000 potential new
customers in the trade.
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ENQUIRIES@DUAL-COLOURBIFOLDS.CO.UK
REGISTER YOUR INTEREST TODAY

*15 day lead time only on Bifold Doors
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I planned to use the January 2018 Comment page to look at
things outside the industry...but with the Carillion collapse, it
seemed only right to allocate this column to advice for those who
may have been affected. So a little behind on the whole New
Year thing but still, let me offer up a couple of interesting things I
came across that might help induce stress; warn of the
consequences of smoking as a stress buster; and advise you of
changing accessible buildings regulations.

Stress
The conniving, cheating bastards who take every motorist for a
ride are at it again. The London congestion charge has gone up
massively in 2018 whilst 2017 saw the profit councils make on
parking charges rise by a whopping 10 per cent. English councils
and their evil contractor cohorts made a record £819 million
from parking operations in the last financial year. This is 40%
higher than the £587 million made in 2012-13. And it is also
£37 million above what councils themselves had forecast for
2016-17. The only good thing on the horizon as far as parking is
concerned is that the government is consulting on cracking down
on the fees private car parks charge for an overstay whilst Capita
(who run many of the parking ticket scams) might go the same
way as Carillion – I personally really hope they go bust, they
deserve it.

Get off the fags – and the vape too
Only total cessation of smoking will protect people and
populations from tobacco’s toxic legacy says the British Medical
Journal, with just one cigarette a day seriously elevating
cardiovascular risk. The BMJ says that i t bel ieves that
cardiovascular damage caused by inhaling heated and not fully
burned particulate causes more deaths through heart attacks than
tobacco causes cancer – and this includes vapes. So put that in
your pie and...in fact don’t. If you inhale – try to give it up. If you
employ smokers or vapers – try to offer advice on quitting...your
staff and their health should be important to you.

BSI, the business standards company, has revised
BS 8300:2018 Design of an Accessible and Inclusive Built
Environment
The revised standard aims to give clients, design professionals,
builders, local government officials, enforcers and ultimately
users of buildings the information they need to create an
inclusive environment from the outset of a project. An inclusive
environment is one that works for as wide a range of people as
possible – including disabled people, the elderly and children.

Brian J. Shillibeer, Editor
@theinstallermagazine or installer@profinder.eu
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Access Systems

Bi-folding Doors

Bi-folding Doors

Baypole Jacks

For all your aacccceess control
and door hardware
solutions
● Electric Strikes
● Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

01202 676262
info@alpro.co .uk
www.alpro.co.uk

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical

Tel: 01952 290961 Fax: 01952 290441www.radialwindows.com

*Gothic *Rectangular *Trapezoidal *Curved-on-Plan
also Aluminium & Stainless Fabrications ‘Trade Suppliers’

by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG

You can buy jacking kits from as
little as £5.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka
CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX

Phone: 0844 4772505
Fax: 0871 2214305

E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

e as £5.00 eac£5.50

Aluminium Systems

Aluminium Lanterns

Colour Applicators

Conservatory Roofs

www.korniche.co.uk

Tel: 01642 610799
Fax: 01642 615854
Email: sales@korniche.co.uk

GLAZED IN SECONDS

ALUMINIUM
ROOF LANTERN

B
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ew Product 220
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Tel: 07814 209789 Email: mehreen.haroon@profinder.eu

PROFINDER www.profinder.eu



Fixing Brackets

Conservatory Roofs

Tel: 07814 209789 Email: mehreen.haroon@profinder.eu

PROFINDER www.profinder.eu

Planning Consultants

Glass Handling

Profile Bemding

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists

■ 7-10 working day turn
around

■ Over 20 years experience
■ Competitive prices



To fill this space
Call Mehreen

Haroon
07814 209789

mehreen.haroon@profinder.eu

Windows

Racking Systems

Corner Protectors

PVC-U Glass Handling & Equipment

“Technically the best way
to toe and heel glass”

Corner protectors • Flat,Bridge,Wedge and Frame Packers • Locking wedges • Run up blocks • Flexible corner wedges

For more information or to find your local stockists visit:
glazpart.com/products/glazing-accessories/
or call 01295 264533 to speak with one of the team.

Profile Bending

Window Protection Film

Andywrap®Masking Film
The No.1 UK leading Window Protector

Call Freephone:
0800 0850006
sales@andywrap.net

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

• AVAILABLE IN CLEAR
OR BLUE

• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUUUSSSTRY FOR OVER 25 YEARS

Window openers

Tel: 07814 209789 Email: mehreen.haroon@profinder.eu

PROFINDER

Flyscreens



THE QUICKEST,
MOST EFFICIENT
LANTERN TO

INSTALL AVAILABLE

THE MOST
ELEGANT ROOF
ON THE MARKET

FASTER SLIMMER

SUPERIOR, CLASS
LEADING THERMAL
PERFORMANCE

WARMER

SUBSTANTIALLY
STRONGER THAN
COMPETITORS

STRONGER

THE ALUMINIUM ROOF
LANTERN

ASK FOR

BY NAME

www.korniche.co.uk

Tel: 01642 610799
Fax: 01642 615854

INSTALLED IN MINUTES,
GLAZED IN SECONDS


	pg 02 Affordable Feb
	pg 04 QA_ADVERT_NOV17_SUBMIT
	pg 07 BIFOLDS 2018
	pg 09 MFT - CONSERVATORY ROOFS FP
	pg 11 03-KOR Korniche Challenge Advert_FP 2018
	pg 17 First Degree Systems
	pg 19 Timberlook MAR18
	pg 22 Metal Technology
	pg 25 CERTASS REFER A FRIEND ADVERT A4
	pg 29 Tradeframes.com
	pg 33 Insight data
	pg 40 03-KOR ASK FOR ADVERT A4 BACK COVER



