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The AluK Luminia F82 bifold door is a new benchmark for high-
end projects. Cleverly fusing minimalist design with class-leading
performance, this stunning bifold door stands out from the crowd.

Minimal aesthetic with slim sightlines, integrated cills, and flush pop-up T-handle
Design flexibility with multiple configuration options, including a floating corner
Flexible fabrication allows you to produce matching single and double doors
Maximise profits with simplified manufacturing and reduced stock-holding

Redefine your bifold door offering with the iconic Luminia F82: find out more
and book a virtual product demo at alukgb.com/F82 or call us on 01291 639 739
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Comment
I am always interested to see what I wrote this time last year. Last October
we were severely restricted in what we could do, who we could see and how
many at a time. I mentioned that 'Handsy' Hancock had cancelled Christmas.
Though, if I remember correctly, we were soon, once again in total lockdown
and everything was cancelled.

The good news was that the home improvement sector was taking off
because lockdown had meant no holidays and householders were sitting on
piles of unspent cash.

A year on and we are still busy but the problems are different.The two big
issues are a shortage of skilled labour and raw materials.And at the time of
writing all of this compounded by a, probably unnecessary, fuel shortage.

The government blames all this on Covid but Brexit must take a big share of
the blame. A big part of our workforce came from Eastern European
countries. If Covid had not happened Brexit would still have sent most of
them them packing. When the government stopped free movement of
people the labour shortage was a predictable consequence. It is just that this
government seems to be oblivious to the likely consequences of many of its
actions.

The furlough scheme was a brilliant move to keep businesses ticking over
and people, apparently, in jobs. It has now ended so we will see what that
does to the unemployment figures given that there are apparently around a
million job vacancies at present. If there is a big upturn in people being fired
it is questionable whether they will be able to instantly fill the vacancies.
Square pegs and round holes spring to mind.There are a couple of reasons:
the skills shortage means that many people will need training – or re-training
from their previous job, and many of the jobs nobody wants to do anyway.
That is the real reason we have always relied on migrant workers.You can't
fill British Jobs with British workers, as the government would like, if the
British workers don't what to do the jobs in the first place.

5,000 limited term visas are not going to fill 100,000 driver's jobs and why
would anyone come here anyway? The 'hostile environment' created by
Teresa May is alive and well in the home office.

There is no doubt that we need to re-instate training as a follow on to
education. Sending school leavers into further education was originally a
scheme to control youth unemployment. Somewhere in the seventies this
escalated to sending everyone to university which is no doubt fun but
doesn't seem to prepare the majority of people for the workforce.Which is
one reason we all came to rely on Polish builders!

I have never been sure about the modern apprenticeship schemes but they
may be a start. I began my career as an apprentice in the print trade so I feel
I am entitled to comment. Also, that training stood me in good stead and
landed me my first job in publishing as a production editor.

The GGF's new apprenticeship scheme may help plug the skills gap in this
industry.As long as the industry gets on board and can make glass, glazing and
fenestration an attractive prospect for young people it may work well. And
everyone involved should bear also in mind that long term, in addition to
training a workforce, we are giving skills and knowledge to a future
generation of management.

John Roper
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The Glass and Glazing Federation
(GGF) is pleased to announce the

formation of the new GGF aluminium
group.

The idea came from the the GGF’s
technical team, which identified a gap in
the current GGF technical group
infrastructure.

David Borland, GGF senior technical
officer says: “Part of the responsibilities
of the technical department is to
continually review the service we
provide to members and most
importantly recognise gaps in that
service.”

The new aluminium group will attract
interest not only from companies in
GGF membership but also many
companies who are non-members. In
2021, the GGF has seen new members
join the federation with a specific
interest in the aluminium sector. Borland
says: “While there is substantial overlap
with the GGF window and door group,
there are areas of fenestration that are
unique to aluminium such as shopfronts,
commercial entrance screens, curtain
walling and commercial windows. We
hope with the support of a considerable

number of existing GGF members with
aluminium interests, the aluminium
group can prove to be a valuable
technical asset for the GGF, our
members and the industry.” ❐

Ali group for GGF
NEWS
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Short-term vehicle insurance provider,
Tempcover, has partnered with the

AA to provide its customers with an
industry-first breakdown cover and call
out assistance available by the hour.
Rather than taking out an annual or
monthly policy, Tempcover’s breakdown
service can be purchased alongside a
Tempcover private car, commercial

AA covers
Tempcover

David Borland

vehicle or motorbike policy for the
required length of time insured and
served by the AA.
Tempcover provides short-term
vehicle insurance in the UK, supporting
millions of drivers to get flexible and
affordable insurance. From simply
borrowing a car, to learning to drive, to
insuring additional drivers in a small
business, the new partnership with the
AA will allow drivers to feel fully
supported while on the road for as long
as they need.
As part of the agreement, Tempcover

customers who choose to add
breakdown cover to their policy will
receive roadside assistance, home start
and national recovery to ensure they are
covered for every eventuality. The
collaboration will support drivers in a
difficult situation, but it will also provide
them with the reassurance and complete
confidence when getting behind the
wheel. ❐

AA assistsTempcover
CAB’s Slinger in FENSA
FENSA, has announced the

appointment of Phil Slinger, chief
executive of Council for Aluminium in
Building (CAB) to the FENSA Board.

GGF president and FENSA chairman,
Tony Smith say: “It’s great to have Phil
and CAB on the FENSA board. It is a
dynamic and diverse board with one
broad aim, to make things better for our
industry.”

The FENSA board now has
representation from all the trade bodies
representing the framing materials in
the industry. CAB joins the British
Woodworking Federation, Steel
WindowAssociation and British Plastics
Federation on the board of the
government-authorised scheme that
monitors building regulation compliance
for replacement windows and doors.

Phil Slinger says:“I am delighted to join
the FENSA board, being relatively new
to the industry it’s important that CAB
is represented at industry meetings and

that we work with other trade
organisations for the benefit of our
members and the wider industry.” ❐

Phil Slinger
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They say a photo is worth a thousand words. If that is
the case, then imagine how much more valuable a

video is?
While video has always played a part in any marketing

campaign, as technology advances further it now needs to
play a central role as it is the perfect platform for any
company or brand looking to connect with new and
existing customers.

While many companies know they need to engage with
video, doing it half-baked can be disastrous for a business.
Done right, using video marketing effectively can drive
sales, conversions, and brand image.

From demo videos showcasing how your product works
to case study and customer testimonial videos featuring
happy, loyal customers, video is a great way to engage and
educate your customers and clients better than ever
before.

Video is now the must-have marketing tool, whether it is
a corporate video to communicate your company values or
as part of a digital marketing strategy to generate
engagement.

EVERYONE loves video
People love watching videos. Research shows that video

content accounts for 11% of all content uploaded to
Facebook, and amasses eight billion views daily, while it is
estimated that one billion hours are clocked up daily
watching video content onYouTube.

Google also loves videos, specifically, optimised video
content which is perfect for your search engine results
page ranking.

If you take the time to ensure that your video content is
search engine optimised SEO videos can bring a lot of
organic traffic to your site, increasing your ranking and
helping you to gain views.

Whatever the platform, videos are constantly shared
across social media, increasing your visibility and views
without you having to do a great deal.This means there is
a huge audience out there to be tapped into.

Top technology
With technology never standing still, make sure you are

using the most up-to-date equipment to shoot your video.
This way your company will be the one pushing
boundaries and standing out.

With this in mind, we have recently strengthened our
video production department to make sure we have the
right resources and expertise to make sure your video
works.

We offer a full production service from pre-production,
production, and post-production, CAA approved drone
pilots with worldwide insurance, expert
cinematographers, editors, and animators, and 4K HDR

With so much content to compete against, standing out from the noise is becoming more and
more challenging.Andrew Scott, managing director of Purplex discusses why video should play an
integral role in your marketing mix

Shooting to thrill

cameras worthy of the big screen, capable of bringing the
briefest shadow to life.

The benefits of attention-grabbing video marketing are
endless – so make sure you move fast to incorporate video
content into your digital marketing strategy now and stand
out from the crowd. ❐

Andrew Scott

Purplex Marketing was founded in 2004 by Andrew
Scott who has acquired, built, and sold several
successful businesses including manufacturers,

distributors, and retail businesses. Since its
establishment, Purplex has grown by at least 34% every

year and now boasts a large clientele of customers
located throughout the UK and Europe.

www.purplexmarketing.com

SEO
means brings
more traffic

“

http://www.purplexmarketing.com
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There have been a number of challenges over the last 18
months. The industry as a whole faced the double

whammy of a skills shortage as well as raw materials at a
time when the home improvement sector has seldom been
busier. Perhaps the biggest challenge though, and certainly
for the FIT Show, was the uncertainty of the Covid
restrictions which was a big contributor to the situation.

With no FIT Show since 2019, May 2022 presents the
first real opportunity for the market to reconnect, for
people to see, touch and play with the latest products, and
to get back to doing what we do best: face-to-face business.

The decision to postpone FIT Show again was not taken
lightly but the new May dateline has allowed brands whihc
weren’t ready to join us in 2021 to take advantage of the
extra eight months’ breathing space that has been created.
People that we have spoken to have voiced their
excitement about being able to bring new products to
market using FIT Show as the platform.They also want to
have the chance to tackle issues such as the supply chain
and skills gap head on, with their customers, at FIT Show.

From an organiser’s perspective, I believe that the three
year hiatus brought about by the pandemic has reminded
people of the vital role that live events play within the
marketing mix. No other channel delivers in the same way,
delighting and engaging all the senses at once. Our
audience will, once again, be able to connect with every
link in the supply chain, all under one roof.

Ready to exhibit
Trade shows are an essential part of the marketing mix.

They provide exhibitors with numerous marketing
benefits. They create brand awareness, help companies to
connect with the market, gain insight and feedback. For
the fenestration industry FIT Show creates the ideal
platform for brands to speak directly to their customers
and prospects.The event helps them to better understand
the market and to tackle issues head on.Trade shows also
provide an ideal platform to identify potential gaps in the
market and opportunities to innovate. It is easy for
exhibitors to get caught up in focusing on leads generated
or deals done at the event but things don’t start and end at
the event.

For visitors, as well as being able to compare all of the
latest products side-by-side, FIT Show provides a direct
link to manufacturers and industry experts. Additional
features, such as our CPD learning programme and live
product demos, help visitors to broaden their knowledge
and to upskill with a view to doing better business when
they leave the show.

For companies which think that they are not quite ready
to exhibit, I would urge them to speak to us. There are
often misconceptions around what needs to be in place to
enable a brand to successfully exhibit. We are experts in
helping companies realise their exhibiting potential.

With the announcement that over 75% of space has now been allocated for FIT Show 2022, event
director Nickie West tells why live events are an essential part of the marketing mix

Getting a good FIT

We offer exhibiting options for all levels of budgets, with
space available from just £3,000.We’re also exploring new
ways to attract entry level brands, perhaps within a
pavilion-style space, so that they can grow with the show.

There are some fantastic case studies of brands that have
grown with the show, such as DoorCo which took its first
space with us in 2016. It took some time out to focus on
product development and grow the business but is
returning in May and taking four times the space.

STORM Building Products is another brand that will be
exhibiting for the first time having previously only
attended as visitors and is now ready to join the lineup.

We have all heard about, and perhaps attended, ‘virtual’
events over the last 18 months. Virtual trade shows are not
a new concept brought about by the pandemic. They’ve
been around for decades and I’ve not seen a single one
work successfully. You simply cannot replicate online the
human experience of being at a live event. It doesn’t work.
What you end up with is a set of links to a website within
a website, neither of which delight any of the senses.
Regardless of what platform you use, the visitor mindset
wants and needs much more than the online alternatives
can deliver.

Live events are evolving. As an event director, I am
constantly looking at ways to enhance the FIT Show
proposition, to increase the lifetime value of the show for
our visitors and to deliver that all important return on
investment for our exhibitors.

It costs 22% less to contact a potential buyer at a show
than through traditional channels. No other marketing
technique allows a brand to connect and engage all the
senses in the way that exhibitions do. ❐

Nickie West
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With demand having been at an all-time industry high,
businesses have been able to roll from one job to the

next, with the job of targeting new business being put on
the backburner.

But as things start to slow down ever so slightly,
connecting with new, potential customers will be at the top
of agendas once again – and businesses should be thinking
of how they do that now.

It’s why we have seen a recent surge in demand for our
online platform Salestracker, after companies re-assess
their business plans and marketing strategy post-Covid.

Helping marketing teams identify and target their ideal
prospects, and salespeople convert the most profitable
customers, Salestracker allows users to access real-time
information and deep market intelligence on 80,000
companies and more than 76,000 verified email addresses
in the glazing and building industry, from fabricators and
installers to local builders, construction firms and
architects.

No time-wasting
The last two years hasn’t all been plain sailing for

businesses.The industry is facing its biggest ever shake-up
since Covid-19 struck, with big names collapsing, several
pre-pack administrations, and mergers and acquisitions
rife as the industry consolidates.

With the industry changing so rapidly, data decay has
never been more significant, with once trusty marketing
lists and spreadsheets now destined for the archives
because they simply cannot keep up.

Having Salestracker at your fingertips effectively
eliminates data decay and helps you avoid damaging your
reputation by contacting companies that are no longer
trading or decision makers who have changed jobs, retired,
or even passed away.

The best support
Behind the scenes, a team of experienced researchers

painstakingly collect and update the database with in-
depth information not available anywhere else, making
over 20,000 telephone calls every month to verify the data
and 1,200 changes every month.

This data is then added to Salestracker in real time,
alongside financial data directly from a credit reference
agency.

Salestracker users can then build lists of potential
customers using dozens of unique criteria – for example
whether companies fabricate or buy-in, which products
and materials they use (including system/suppliers),
product volumes, what markets they operate in (retail,
new-build, trade or commercial) and even details of
premises, such as factory or showroom.

With Insight Data’s online database Salestracker reaching 80,000 decision makers across the
industry, the company’s commercial manager,Vicki Hall, discusses why it’s the perfect platform for
businesses to use to target new customers

Keeping on track

Just the start
Salestracker has built-in tools to help users maximise the

data. Switch on the CRM option and sales and marketing
teams can work together remotely to manage prospects,
leads and customers.

Documents (such as quotes and proposals) can be
added to records and accessed from anywhere, while
‘alerts’ updates you if there are any changes on companies
you are monitoring, including any financial changes.

Companies will be able to focus on pinpointing their
ideal customer by size, location, product range and credit
history, or instantly break into new markets or sectors,
such as builders’ merchants, house builders or architects.

There’s no need to use third party email software as
Salestracker allows advanced email marketing, while a
separate, private database within Salestracker means you
can import or add your own data lists and contacts.

With no software to install, and cloud technology
allowing Salestracker access from home, office or on the go
using any internet enabled device, it’s the perfect platform
to help your business grow. ❐

Vicki Hall
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Whether you like it or not, whether you believe in
climate change or not, it is a risk, and a predictable one at
that. Take time to consider how you can build capacity to
absorb the physical affects like extreme heat or cold, or
more topically, how flash flooding could affect your
company. Don’t say it’s not likely, ask yourself if it does go
wrong how bad will it be? If you don’t like the answer to
that question, then it’s advisable to do something about it.
That’s how resilient companies operate, survive and
thrive.

You can start working towards being a more social,
ethical and sustainable company immediately. Many
successful companies around the world use this as a main
selling point.This isn’t about deciding to be sustainable at
the cost of business performance or revenue, it’s about
assessing risks and benefits and making gains towards your
future.Those gains may be marginal, and that’s better than
nothing, but you need to start, by considering
environmental performance and climate change and the
risks to you and your business. ❐

In late summer large parts of Europe has seen the worst
floods in decades, the modern warning systems in

Europe were overwhelmed, flooding in Brussels was
described as once-in-a-generation floods. The Danube
River now floods twice as often as its previous flooding of
every 50 years, according to recent unpublished
conducted with the German insurance industry.

In London, at the time of writing, many tube stations,
DLR stations and roads are all badly flooded. Bart’s
Health NHS Trust declared a major incident. These
images are starting to become common place in our twitter
feeds and news channels. Writing in the Independent
newspaper, Sir Brian Hoskins gave an example of the
impact of warmer atmospheres on weather like this: “The
number one thing to cling on to with this, is that
an atmosphere that’s warmer can hold more water vapour.
If it is six degrees warmer it can hold 50% more water – so
half as much again.” Whilst this type of weather could be
a freak event and scientists are wary of attaching it to
climate change so soon, this type of weather being
reported has become more common place, and therefore a
tangible risk to your business.

An article in Forbes: The Power of Purpose – the business
case for purpose, says: “According to the US business
magazine Inc. millennials will make up 75% of the
workforce by 2025 and they are looking for socially
responsible employers.”

On an almost daily basis we hear reports that installers
and fabricators are struggling to recruit talent. There is
clearly a skills shortage in our industry and that gives those
seeking employment the advantage, they can pick and
choose to work for an employer that reflects their values.
Again in the Forbes article… “The Cone Communications
millennial employee study found that 64% of millennials
won’t take a job if their employer doesn’t have a strong
CSR policy, and 83% would be more loyal to a company
that helps them contribute to social and environmental
issues.”

It is clear that when you are looking for new talent in the
future your sustainability principles and corporate social
responsibility will potentially be deciding factors in many
future employees’ choices and decisions.

In Section 172 of the Companies Act 2006 it details the
directors’ duties, and most of us will know about the duties
to the financial performance of the company and the
benefit to its stakeholders, however, in the companies act
it also states that directors must regard ‘the impact of the
company’s operations on the community and the
environment’, and movements like B Corporations and
the Better Business Act are working hard to make the legal
duties to social and environmental responsibilities
stronger.

HEALTH AND SAFETY MATTERS

The Fabricator 202112

Cold, hard facts
Environmental management, climate change, sustainability, many of these words are things that
most of us are aware of; you can’t not be aware of it. For many however, it’s very hard for this to be
a relatable risk. Some may not even believe in climate change. So it’s not likely you have it as a
tangible risk on your company risk register.You don’t plan for it or mitigate for it.Well you should!
Here’s why says GGF health, safety and environment manager

James MacPherson
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modern, evidence-based approach to managing their risks
and cultures. I am looking forward to delivering the free
webinars every month, not only to GGF members but to
all those in the industry, who want to evolve.” ❐

Evolve is a framework of values and principles to help
GGF members become even better businesses. The

long term aim is to build a modern industry of socially
responsible, sustainable, and people centered companies
using modern, organisational culture and risk and
resilience solutions.

It is an evidence-based framework that has inspiration
from organisational science, high hazard industries and
much more, to guide members forward with values of
culture, resilience, and human performance.

Full approval
The Evolve framework has been approved by the GGF

health and safety and environment committees; however
to ensure that as many members as possible have the
opportunity to feedback and contribute to the framework
there is a full consultation process in place that will
include:

● A full consultation document available for October
2021 with all the evidence and information behind the
structure and values

● October, November and December webinars on each
value with Q&A

● Presentations and Q&A at all GGF regional meetings
for the rest of 2021 and into 2022.

James MacPherson says: “The concept of GGF Evolve
is something that I have been working towards since
joining the GGF. Until the last few months, I never quite
knew what it would end up looking like or being called, but
I knew that when it comes to managing our operational
risks and cultures that we – companies, individuals and the
industry – need to evolve. Being the industry’s main trade
organisation, the GGF represents the whole supply chain
and therefore is in a unique position to take modern
evidence-based approaches to risk management and
resilience. We are excited to guide our members into a

BUSINESS
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Evolve revolution
Announced at its recent memebers’ day, the Glass and Glazing Federation (GGF) has launched a
member-wide consultation on its new initiative: Evolve – a framework for better business

James MacPherson

GGF Evolve will be formally launched from January
2022 for all GGF members to pledge to ‘Evolve into a

Better Business’.
The GGF Evolve promotional video can be viewed on

the GGF’s YouTube channel via:
www.youtube.com/watch?app=desktop&v=tOBXmBDAzNM

Readers can sign up for the free monthly GGF
Evolve webinars via this link:

www.ggf.org.uk/health-safety-webinars

http://www.youtube.com/watch?app=desktop&v=tOBXmBDAzNM
http://www.ggf.org.uk/health-safety-webinars
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that require specific keys or tools to gain access and use of
these should always be limited to authorised persons only.

At Emmegi (UK), we provide all kinds of training,
depending on the scale and complexity of the machine,
but that training will always begin and end with an
emphasis on safety. We cover cleaning intervals, cleaning
agents and recommendations on using brushes and
vacuum cleaners rather than air guns because these can
blow swarf into the machine and get into controls such as
contactors, energy chains and switches. We leave behind
the manual to ensure that the customer always has a
standard point of reference to go back to and a clear
reminder of our recommended schedules. Adhering
strictly to these will always save time and money in the
long run. ❐

www.emmegi.com

Every machinery manual – whether it comes from
Emmegi or any other manufacturer – will include

comprehensive routine maintenance guides. Most of these
are basic procedures around cleaning and lubrication and
come with simple instructions. If they are carried out in
line with the schedules we set, they can make a significant
difference to the performance and longevity of the
machine – eliminating avoidable service calls and adding
years to the useful life.

In my experience, when a machine is first installed, the
trained operator will stick pretty rigidly to the schedules
and all is well. But problems are more likely to occur over
time when factories get busy – as they are now – or when
a new operator takes over and they don’t study the manual
properly, which in a manufacturing environment, is not
safe practice.

Poor maintenance and cleaning can have a direct impact
on the safety of the operator; if they can’t see clearly
through a safety door they might miss alarms and
emergency stop lights. That is something which no
employer can afford to overlook.

From a commercial perspective as well, poor
maintenance can prove extremely costly. When our
engineers are called out to repairs and even for routine
servicing, they see all kinds of failings which are entirely
avoidable. For instance, bearing failure and damage to
racks directly attributable to lack of greasing, broken
pneumatic pipes and electrical cables caused by protective
energy chains being allowed to become full of swarf which
rubs against them, and valve failure when condensation
isn’t drained from the water traps and water travels
through the pneumatic system and damages the valves
themselves.

We also see angled machining heads which are
overheating because they haven’t been greased properly,
limit switches which don’t work because there is a build-
up of swarf around the switch prevnting it from making
contact with the striker and swarf on the machine beds
which can damage the material itself.

In automatic machining centres scrap conveyors are
much more likely to fail and stop or limit the operation of
the machine if they aren’t maintained or cleaned properly.
If scrap collecting bins aren’t being emptied or offcuts
being cleaned away, then collisions can occur with moving
parts, and there is always a risk of overheating if cooling
fans and filters are not being cleaned.

Obviously, there are safety constraints around any kind
of machine servicing and maintenance. Emmegi
guidelines clearly state that access should only be made
when the machines have been isolated from the pneumatic
and electrical supplies. Covers that protect the operators
from moving parts are interlocked or secured with fixtures

MAINTENANCE
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It should last!
It might be because I’m fromYorkshire but, if I spend money on something, I want it to last, so I
make sure I look after it. I don’t see that being any different at home or in an industrial or
workplace setting, and that probably explains my mission to encourage our customers to look after
their machines as well as they possibly can, writes Wayne Hunter, operations manager at Emmegi

Wayne Hunter

http://www.emmegi.com


Meet the
Mediator

Quality, reliability and professionalism…

has
ExpertWitness Services • Building Surveyors • Building Engineers

hanley amos stewart

Expert services you can trust

Email: hanley.a.stewart@btconnect.com
www.hanleyamosstewart.co.uk

01942 523702

Litigation can easily take up to 2 years to a final hearing, and
easily cost over £100,000.00 to the unsuccessful party. Compare
this withMediation, often 1 day, £1,000.00 or so per party, and
most matters are resolved successfully in that 1 day.

2000+
DISPUTEDMATTERS

DEALTWITH

YEARS OF EXPERIENCE
INTHE INDUSTRY

30+

A LEADING EXPERT IN MEDIATION & DISPUTE RESOLUTION
• Advice is alwaysgivenhonestly, indetail and inbest interests

• Don’s strength lies inhis ability tofind solutions indisputes

• Understandingof theprocessand requirementsof mediation

• FromtheSupremeCourt in London to local small claims courts

Don Waterworth

DonWaterworth is thorough, effective, and
he has an amazing ability to comfort truly frazzled
clients. His reports are concise yet detailed and to the
point, and he is a convincing witness at mediations
and in Court. You would want him on your side, and
not on the other.

John Brooke - Senior Consultant, Clyde & Co

Proudmember of

mailto:hanley.a.stewart@btconnect.com
http://www.hanleyamosstewart.co.uk


rest of the world, the shift
to greater usage of low-
carbon metal is also
creating tightness in
availability. He asks
whether the aluminium
industry is heading for a
supply crunch over the
next ten years. Patel will
assess the impact of the
many factors affecting the
aluminium market having
over 30 years of experience
in the metals and mining
sector. Patel joined Wood
Mackenzie in 2014 and
during his career has
worked on a range of projects in both the upstream and
downstream aluminium sectors, including detailed market
studies, cost analyses and strategic advisory work for
clients.

The event is going to be well attended by members and
their guests, there are still some places available so call
Jesica Dean at CAB if you are interested in joining us, and
if you are not a member, you could see what you are
missing. The Armouries venue also offers a welcome
backdrop with its impressive collection of warcraft through
the centuries. ❐
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ALUMINIUM – THE COLUMN

The CAB banquet
It has been two years since CAB last held a physical meeting.The last time members were
able to get together was at the Imperial War Museum, Salford in October 2019.With the
change in Covid restrictions CAB has been able to arrange a day of networking and
discussion, culminating in an evening dinner on the 14th October writes CEO Phil Slinger

For myself, it will be a chance to meet our members for
the first time since joining CAB and listen to their

concerns about the industry and how the association can
help.

To say that the industry is faced with challenges is
possibly an understatement. Many claim that we have a
‘perfect storm’. A high demand for product but with
serious supply chain problems across all sectors. A topic
we all have a view on and, no doubt, will be discussing
when we meet.

We have an excellent speaker line-up for the Leeds
meeting which I am sure will help add to the industry
debate. The Rt Hon Esther McVey MP currently MP for
Tatton, was minister of state at the ministry of housing,
communities and local government, secretary of state for
work & pensions and minister of state for employment.
She has worked with three prime ministers: David
Cameron, Theresa May and Boris Johnson. McVey will
discuss the ins and outs of the lobby consultation process
from an ex minister’s point of view. Before her political
career, she was a director of her family’s construction
business and a TV presenter and producer. She is
expected to provide an interesting and informative speech
and Q&A session.

Andy Boutle is head of BIM at Keir
Construction and engagement co-lead for UK BIM
Alliance. He will talk about digital transformation and
information management across the UK built
environment sector. He will explain UK BIM Alliance
aims to ensure BIM becomes business as usual whilst at
the same time transforming and future proofing the way
the sector works. Boutle has over 17 years’ experience in
the construction industry, with a background in
mechanical engineering, project management and CAD,
working for both consultants and contractors.

Uday Patel is senior research manager, global
aluminium markets at Wood Mackenzie. He will present
an authoritative and enthusiastic talk on the short to
medium-term outlook for the aluminium market. Power
restrictions in China is adding to concerns over the
medium term outlook for production growth, whilst in the

Phil Slinger

The Association continually supports the wider industry
with technical support across the aluminium fenestration
supply chain and staff are on hand at the CAB offices to
answer any questions. Information is regularly updated on
the CAB website at www.c-a-b.org.uk and for Association
Membership enquiries and should you wish to attend the
members meeting as a guest of CAB, please contact Jessica
Dean at the CAB offices by email jessica.dean@c-a-b.org.uk
or telephone 01453 828851.

Phil Slinger

http://www.c-a-b.org.uk
mailto:jessica.dean@c-a-b.org.uk


Find out more at bfrc.org

British Fenestration Rating Council

Prove acoustic performance with BFRC ratings
BFRC Noise Reduction Ratings let you prove the
acoustic performance of your window and door
products with our highly recognised ‘rainbow’
rating label - independent, impartial, trusted.

Homeowners no longer select new windows and
doors simply based on price. They want to know
what they purchase will improve their home’s
comfort, so product performance is now a priority.

By using the renowned BFRC rating scale to
demonstrate the noise reduction properties of your
windows or doors, you can show installers and
consumers the quality of your products.

Your products will stand out from your competitors’
and you’ll be able to avoid a race to the bottom
on price. Sell using BFRC proven performance and
leave your customers in no doubt.
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To verify this licence please contact
enquiries@bfrc.org
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“This led us to develop a very specific user gateway for
this purpose, which is how we arrived at Virtual Engineer.
We have made this easy-to-use for people working on-site
or remotely who oversee access with a more sophisticated
interface for greater levels of control for buildings and
facilities managers.”

iContact is a discreet device which is fitted to the
entrance and ‘talks’ to theVirtual Engineer system to alert
and identify problems.

Says Bowden: “We expect automatic doors to work
flawlessly and the majority of those installed in the UK do,
but commonly, user behaviour – including abuse and
misuse along with environmental conditions such as rain,
wind and even sunshine – can affect their performance.

“In some situations, this can result in time-critical
breakdowns which compromise safety, security and
accessibility and can prevent the business operation from
continuing – at great expense and inconvenience.” ❐

www.strandtech.co.uk

Virtual Engineer (VE) is a software solution for the
control and diagnostics of automatic doors, gates and

barriers. It is an online gateway which can be used on-site
or remotely to alert and identify a fault and allow the user
to overcome common problems.

The dashboard, which has been devised specifically for
the management of entrances, links to Strand
Technologies’ iContact product range. Virtual Engineer
offers two gateway user levels – one for non-technical staff
who have immediate responsibility for looking after the
site and another, more detailed interface, for estates and
facilities managers which provides greater technical detail
and remote management capability.

This latter option includes a dynamic overview to enable
remote control of a specific set of doors or a group of
entrances which link into the system – be they on one site
or across a wider geographical area.

Virtual Engineer also has an ‘AssistME’ function.This is
a press button facility which is located by the monitored
asset and activated by the end user. Once activated, an
immediate alert is sent to the site manager and/or the
service provider to advise that the door/gate or barrier is
not functioning effectively and that it is preventing access
or exit.

VE dashboard enables fast and simple troubleshooting
for the entire service team with 24/7, 365 day instant
remote diagnostics and control. It can be accessed by any
computer or mobile device and linked to specific emails to
flag alerts.

Its benefits can provide:
● Accurate remote diagnostics, saving time and money

for both customer and service provider
● Reduced carbon footprint by eliminating unnecessary

visits to site
● Increased ‘first-time fix’ percentage via accurate
remote diagnostics

● Improved customer/service provider relationship
● Better efficiency promoting excellent asset

management
● Increased contract renewal potential through

responsive and immediate action
Simon Bowden, sales and business development director

for Strand Technologies, says that Virtual Engineer had
been developed specifically for the doors and entrances
market.

Bowden says: “iContact is a device that can be used to
monitor and manage any electro-mechanical equipment
linked to a user gateway. With our vast experience in the
doors and entrances sector, we immediately recognised the
time and cost-saving potential it could provide when
applied to automatics.

MAINTENANCE
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Don’t call the guy
Time, money and inconvenience: that’s the impact of automatic doors breaking down. Imagine
having an engineer on-site that could identify the problem and apply a fix in a matter of minutes.
StrandTechnologies has a virtual solution that could prove just as effective

Simon Bowden

http://www.strandtech.co.uk


If you are a building developer or you work for a local council or Housing
Association, the Defendoor will ensure that your project meets all the necessary

safety requirements. To discuss your project requirements in more detail, contact FabFrames today. Call us to speak directly
to one of our friendly and knowledgeable advisors or e-mail us for more information about our products and services.

Meets ALL of the latest
FireDoor Standards & More

DISCUSS YOUR PROJECT

Fabframes Ltd defendoor@fabframes.net
www.defendoor.co.uk01626333713

Safety and security in any building should never be compromised.
That’s why the Defendoor has been designed and tested to ensure that it

exceeds current safety regulations andwill continue to provide protection to all users.

The industry’s highest performinggg
soft closer is DOCUMENTMAPPROVVVED
& tested to more than 500,000
cycles ensuring they always closeee.

Made using Winkhaus Fireframe Rutland® Concealed Door Closer

PAS24
&
SBD

HIGH-SECURITY
FIRERATED
DOOR

EN
STANDARDS

DOCUMENTQ
BUILDINGREGULATIONS
FORFIREDOORSETS

Coming Soon!Available Now

Designed to perform, the
Winkhaus Fireframe is extremely
resilient to impact, kicking,
gouging and burglary attack.

www.defendoor.co.uk

mailto:defendoor@fabframes.net
http://www.defendoor.co.uk
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“We’ve been in business for almost 30 years and
work only with the best, most reliable products.
When we decided to expand into aluminium, we
felt that Schüco was the brand that best fitted our
company ethos, and that has proven to be the

case.”
For the Gall’s

project, Schüco
was specified for all
the glazing in the
house. “The
biggest challenge
was installing the
heavy sliding doors
on the top floor.
However, there was
machinery in place
to lift them and
once they were up
at the top of the
building it was
fine,” says Philip.

In addition to the
sliding and bi-fold
doors, the front of
the house has
Schüco tilt/turn
windows, and fixed
windows around
the front door.

Moore says: “The combination of the slim aluminium
profile with the best hinges and running gear make the
Schüco aluminium window a really good window.”

For the Gall family their new house has proved life
changing.

Lorna Gall says: “My favourite thing about the house is
having so much glass. We spend so much more time
together as a family now because we have this amazing
space with so much natural light. It’s actually changed our
lives.” ❐

www.schueco.com/uk

Lorna and Gavin
GGL all’s new home on

the banks of the River
Clyde has large sliding
or bi-fold Schüco doors
on every floor providing
river views and filling the
house with natural light.

Lorna Gall says: “We
came across the plot
while dog walking and
fell in love with the view.
Building our own house
enabled us to design it to
fit our requirements
perfectly as a family, and
it’s turned out even
better than I had
hoped.”

The Galls engaged Stewart Moore, director of
Bankhead Developments, to manage the construction of
the house. When it came to choosing windows and
doors, the couple were keen to go with Moore’s
recommendation.

Moore says: “I always recommend Schüco for its high
quality and precision German engineering. Doors and
windows are a big investment for the client, so it makes
sense to choose products that are going to last a lifetime.
It also means, at the end of the project, I can hand over
the house to the client without worrying about having to
go back and fix problems further down the line.”

In addition to the sliding and bi-fold doors on the back
of the house, the windows on the front of the house are
also Schüco.

The Galls visited the Scottish Bifold Doors’ showroom
in East Kilbride to see the Schüco products and were
immediately sold on the quality.

Colin Philip, director of Scottish Bifold Doors says:
“Schüco is often specified by architects so we get clients
coming to the showroom to see the products. Although
Schüco may be towards the more expensive end of the
scale, once people try out the products, they’re usually
happy to pay a little extra to secure better quality.

GARDEN DOORS
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Actually life changing

http://www.schueco.com/uk


Rooflights?Take your pick.

Thermal aluminium, fully glazed,walk-on rooflights
designed to transform dark basement or roof terrace
areas, allowing natural light to flow into the rooms
below,whilstmaintaining the thermal properties
within your home.

Fixed
flat

rooflights
• Thermal aluminium,fully glazed system

• Double 1.2 u-value,or triple 0.7 u-value

• Available in clear, solar&privacy glass

• Anthracite grey frame as standard

• Delivery 3-4working days on standards

Standard stock size&prices
for double glazed clear 1.2 value
1000 x 1000mm* £505ex.V.A.T.
1000 x 1500mm* £630ex.V.A.T.
1000 x 2000mm* £770ex.V.A.T.
1000 x 2500mm* £940ex.V.A.T.

*Internal opening size

• Walk-on, toughened
laminated glass

• For internal & external
installations

• Quick turnroundwith
bespoke sizes at no extra cost
• Available in clear,
privacy& anti-slip glass

Tel: 0845 3400 200 Fax: 0845 3400 201 Email: sales@txpro.co.uk www.tuffxglass.co.uk
TuffX Processed Glass Ltd. Nexus House, Randles Road, Knowsley Business Park, Knowsley, Merseyside L34 9HX

Walk
on

rooflights

mailto:sales@txpro.co.uk
http://www.tuffxglass.co.uk


and looks fantastic. Our
technical experts injected
innovation at every level,
and because we started
from a clean slate we
avoided legacy design
restrictions. For example,
the bi-fold door suites
perfectly with the Sheerline
Prestige range so the same
clean balanced sightlines
run right through from
windows and doors to the
bi-fold. The result is a
beautiful bi-fold for
beautiful whole-house
installations. It’s only when
you see these lines matching
up that you realise nothing else in the market can do that.
Homeowners love that, even if they don’t appreciate why
until you point it out.That’s why we say it’s a trailblazer.

“We listened to our fabricator partners and then we
designed a bi-fold to exceed their expectations and wow
installers and homeowners. And because we make every
major part here in Britain, our carbon footprint is reduced
compared with aluminium systems that are imported from
the other side of the world. Again, because we supply our
standard range of colours from stock, and bespoke colours
are made on site, the Prestige bi-fold is available in our
standard range of 12 stocked colours within five working
days, with bespoke colours in just 10 working days.That’s
also pretty remarkable for aluminium.” ❐

www.sheerline.com

The company is claiming that its Sheerline Prestige bi-
fold combines style, security, innovation and

sustainability and pushes performance boundaries with
Sheerline’s Thermlock technology giving U values of 1.4
W/m²K double glazed and 1.0 W/m²K tripled glazed.
Thermlock employs closed cell multi-chambered cores to
give greater thermal performance compared to polyamide
thermal breaks.

With four different threshold options, including one
with an integrated sill and all featuring fully weather-
sealed rebates, it offers up to seven pane configurations.
With both inward and outward opening options, the bifold
has a maximum height of 2.6m and a maximum width of
6.5m.

Hardware based on tried and tested designs is supplied
byVBH, with a custom-madeWinkhausThunderbolt lock.
It includes one-piece keeps and an integral finger-pull
passive door for configurations that feature French door
style sashes.The new bi-fold also comes with the option of
an Ultion 1* Plus 2* lock and handle combination and a
folding Ultion key that protects the frames from damage.
There are 10-year mechanical operation guarantees on all
hardware.

According to Garnales the one-piece stainless-steel track
with integral drainage allows for controlled, reliable
rolling, as well as being easier to fit and cut. Tri-material
Garnalex gaskets feature low friction coatings ensuring
smooth operation.

The ancillaries used on the bi-fold doors are the same as
those used on standard Sheerline Prestige window and
door systems.The company says that its standard patented
corner cleat construction enables fabricators to adjust the
mitre as required.

Roger Hartshorn, Garnalex CEO, says: “Aluminium is
the ideal material for bi-fold doors as it is inherently strong

GARDEN DOORS
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Sheerline has launched a new range of bi-fold doors, which extends its range of Sheerline Prestige
aluminium windows and doors

Rogar Hartshorn

Exceeding
expectations

http://www.sheerline.com


NEW SHOW DATES:
NEC BIRMINGHAM, 10-12 MAY 2022

#FITShow22

FIT Show is on the move. Same award-winning event, new safer
Spring dates. For more information on FIT Show 2022, visit
www.fitshow.co.uk/exhibit

MISS
UK’S BIGGEST AND BEST TRADE SHOW
FOR THE WINDOWS, DOORS, GLAZING & COMPONENTS INDUSTRY

SEE THE BEST IN THE INDUSTRY, BE THE BEST IN THE BUSINESS.

+4000
+200
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Rapierstar has published three recommended fixings
mR anuals (RFMs) which provide detailed guidance on

which fasteners to use in all aspects of Liniar window and
door assembly, including its popular bi-fold doors. All
three are available to download free of charge in the info
point at www.rapierstar.com

One comprehensive RFM provides fastener guidance
for the manufacture of the majority of Liniar windows,
casements, flush sashes, fully reversible and tilt and turns,
plus French doors/windows and bay windows. Each
different element of the window or door is covered in
detail, from attaching hardware to Liniar outerframes to
baypole fixing, with diagrams indicating the correct
fastener to use in coated carbon steel and stainless steel,
plus product codes for easy ordering.

In addition to the recommended fixings manuals
Rapierstar offers a comprehensive range of resources on
its website, including technical datasheets for all products,
information on testing and other documentation. Bespoke
practical assistance can be provided too, such as signage
and labelling for workstations along the fabrication line to
reduce the risk of the wrong fasteners being used in error.

Rapierstar’s technical consultants are also available to
carry out fastener health checks in window and door
factories. These assess where opportunities lie for more
efficient and safer working, and they often enable
manufacturers to rationalise fastener use to potentially
save money and reduce stockholding.

Mark Calpin, technical consultant at Rapierstar said:
“The Liniar brand has grown rapidly and it’s no surprise
that their PVC-U systems have become amongst the most
widely used in the UK market. By ensuring the correct
fasteners are used throughout Liniar window and door

Manually fixing Liniar

WindowWare launched Regal Hardware in
2018 to offer the first key-lockable heritage-
style handle that worked on original timber,
timber-alternative PVC-U flush sash windows
and on standard 70mm PVC-U casements.
WindowWare has now launched a new and
improved Mark II Regal handle that retains the
advantages of the original, along with upgrades.
The Mk II features a push-button operation
which delivers espag handling and a new
positive ‘click’ on close mechanism, which
ensures full engagement and prevents misuse.
Other new features include interchangeable
spindles to reduce stock holding and colour-
matched screws. In addition, new colour-coded bags make it easier for fabricators to distinguish left
and right-hand variants, saving time during manufacture.
WindowWare product manager, RobVaughan says:“Feedback on the new handle has been extremely
positive, fabricators are definitely liking the look and feel of the Mark II, especially as the new features
do a great job of resolving any previously reported issues.They’re also confident their customers are
going to love the on-trend new finishes.” ❐

www.windoware.co.uk

assembly, fabricators can get the best results every time
with these technically innovative profiles – that’s why our
recommended fixings manuals can play an important
role, complementing the industry leading technical
support Liniar already provides.” ❐

http://www.rapierstar.com
http://www.windoware.co.uk


AN INDUSTRY LEADING
COLOUR COATING SPECIALIST

FOR WINDOWS, DOORS, AND ROOFLINE

ANY COLOUR IN 5 DAYS

The industry’s favourite colour coating specialist

Get a FREE Quote
on 01924 454856

or visit
kolorseal.co.uk

http://www.kolorseal.co.uk
http:www.ashton=industrial.com
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Uni-Blinds integral blinds manufacturer Morley Glass
has been nominated for more National Fenestration

Awards (NFAs) than ever. It is shortlisted for six awards
in the 2021 programme.

The company, which manufacturers Screenline blinds
integrated within double glazed units, hopes to build on
its 2020 NFAs success when it picked up four awards,
including in the Covid Heroes category, as well as
receiving a special mention.

Three of the 2021 nominations for Morley Glass are for
awards that the company won last year: best use of video,
igu manufacturer and integral blinds company.This time
round, Morley Glass is also in the running for digital
marketing campaign of the year, new product and
recycling company, reflecting the depth of its proactive
approach to sales and marketing, R&D and sustainability.

In addition to being a finalist in these corporate awards,
two members of the Morley Glass team have also received
nominations for individual awards. Marketing assistant
Charlotte Gilbert has been named a finalist in the social
networker and young person categories, along with
Bryony Shaw, sales advisor, also on the shortlist for the
young person award.

The NFAs are awarded based on the number of votes
received. Anyone working in the UK door and window
industry can vote online at
www.fenestrationawards.co.uk/nfa21 until 4th November
at 4pm.The winners will be announced at a presentation
event at Doncaster Racecourse two days later.

Ian Short, MD of Morley Glass said: “We’re really
excited to be nominated for so many awards and look
forward to the 2021 NFAs presentation on November
6th. Congratulations to everyone who has been shortlisted
and the very best of luck.” ❐

www.morleyglass.co.uk

Morley hits a big six

Swisspacer has launched a canopy system for
commercial applications.
The maximum length of each Lumia profile is 6m
and any number of profiles can be combined to
create a continuous and seamless façade.The
system offers good safety performance being
designed to hold a vertical overload of 400kg/m2

without breaking.
John Cooper, commercial director of Swisspacer
UK & Ireland, says:“Lumia is a great-looking
system and we are delighted to add it to our
existing range of Logli Massimo glass solutions.
Lumia combines style with safety and versatility,
making it ideal for any type of commercial
project or renovation.
“Lumia opens up new selling opportunities for us
and our customers, extending our suite of glass
canopy solutions for residential and commercial
buildings.” ❐

www.swisspacer.com

http://www.fenestrationawards.co.uk/nfa21
http://www.morleyglass.co.uk
http://www.swisspacer.com


LIMITED
SPONSORSHIP

REMAINING

GLAZING

2021
SUMMIT

THE FUTURE OF THE GLAZING INDUSTRY

The Glazing Summit returns to Edgbaston Conference
Centre on 21st October.

Two years ago, we brought together 350 business owners, leaders
and decision makers from across the industry. Now, we’re doing
it again.

Glazing Summit 2021 will tackle head-on the issues facing the
industry, from supply chain to consumer trends, technology to
sustainability and new regulations.

Everything has changed. Fabricators, installers, glass companies
and component suppliers will come together with a host of industry
experts and keynote speakers for this one-day conference.

“You gave the industry a tremendous boost with this superb
event.” James Lee, Director of External Affairs, The GGF

“The last Glazing Summit was a breath of fresh air.
The 2021 event looks set to be bigger and better.”
Paul Atkinson, Sales and Commercial Director, Yale

With the UK now looking beyond the pandemic towards the
economic recovery, Glazing Summit 2021 will sell out fast.

For more information, call 01934 808293,
email hello@glazingsummit.co.uk
or visit www.glazingsummit.co.uk

THURSDAY 21ST OCTOBER

7
MAJOR INDUSTRY

TOPICS

350
INDUSTRY LEADERS

25
INDUSTRY PARTNERS

& SPONSORS

2019 IN
NUMBERS

20+
EXPERT SPEAKERS

Book your place today.

insightdata
business is better with insight

organisers of

mailto:hello@glazingsummit.co.uk
http://www.glazingsummit.co.uk


Tel: 07932 243008 Email: mehreen.haroon@profinder.eu

Baypole Jacks

Aluminium
Bi-Folding doors

PROFINDER www.profinder.eu

You can buy jacking kits from as
little as each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka
CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX

Phone: 0844 4772505
Fax: 0871 2214305

E-mail: capjacking@aol.com
Web: www.capdesigns.co.ukRef: Fab11

Jacking kits for £ each

£6.00

£6.00

Access Systems

For all your access control
and door hardware
solutions
● Electric Strikes
● Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

01202 676262
info@alpro.co .uk
www.alpro.co.uk

Audio Systems

Conservatory Roofs

Fly/Insect Screens

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST

FOR WINDOWS, DOORS AND
ROOFLINE

ANY COLOUR IN 5 DAYS

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Window openers

Colours

Handling Equipment

http://www.profinder.eu
mailto:mehreen.haroon@profinder.eu
http://www.alpro.co.uk
mailto:capjacking@aol.com
http://www.capdesigns.co.uk


Machinery

Limited

www.wmduk.com
WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com

WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

eGG s llm kiliGemskill

PROFINDER www.profinder.eu

Machinery

Sawing and Machining as it should be

01493 742348
Ask for machine sales or visit www.stuga.co.uk

ZX3 550 – 650
per weekAUTOFLOW-2 350 – 450

per week ZX5 800 – 1100
per week

Profile Bending

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profiifile bending arch
and angle specialists

■ 7-10 working day turn
around

■ Over 20 years experience
■ Competitive prices

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Recycling

Spares for Repairs

Tel: 07932 243 008 Email: mehreen.haroon@profinder.eu

G.M.FORMERS

DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES

t: +44(0)1744 24256
f: +44(0)1744 24279

e: geoff@gmformers.com
w: www.gmformers.com

http://www.profinder.eu
mailto:mehreen.haroon@profinder.eu
mailto:sales@wmduk.com
http://www.wmduk.com
http://www.stuga.co.uk
mailto:geoff@gmformers.com
http://www.gmformers.com


Window Bags & Display Cases Racking Systems

Tel: 07932 243008 Email: mehreen.haroon@profinder.eu

PROFINDER www.profinder.eu

Window Protection Film

Andywrap®Masking Film
The No.1 UK leading Window Protector

Call Freephone:
0800 0850006
sales@andywrap.net

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

• AVAILABLE IN CLEAR
OR BLUE

• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
IIINNNDDDUUUSSSTTTRRRYYY FFFOOORRR OOOVVVEEERRR 222555 YYYEEEAAARRRSSS

Window Bags & Display Cases

http://www.profinder.eu
mailto:mehreen.haroon@profinder.eu
mailto:sales@andywrap.net


USE INSIGHT DATA TO

CONNECT

DISC VER

PERF RM

THE BEST
CUSTOMERS

WITH
DECISION MAKERS

WITH
BUSINESS INTELLIGENCE

01934 808 293
hello@insightdata.co.uk

@insightdata
www.insightdata.co.uk

502 Worle Park Way, Weston-super-Mare, BS22 6WA

mailto:hello@insightdata.co.uk
http://www.insightdata.co.uk


Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barking Shopfronts
0208 591 0504
www.bsfgroup.co.uk
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Glasshus Facades
01924 890 750
ww.glasshusfacades.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk

Architectural Metalwork Fabricators & Manufacturers

Fabricators & Manufacturers

Fabricators & Manufacturers

Consultants

Extruders

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
Presstek
01527 918651
www.presstekltd.co.uk

Hydro Aluminium UK
01773 549300
www.hydro.com

a2n Management
07766 565027
www.a2n.co.uk
E P Consultants
01785 824580
Placing Leaders
07921 786629
www.placingleaders.co.uk
The Design Solutions Business
01922 277310
www.dsbltd.com

3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
CAB Members 2021

CAB Members - Buyer’s Guide 2021
The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01506 433173
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.panelsystems.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.rbegroup.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk

Finishing
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Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Glazing Products

Hardware

Hardware

Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY OpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk

Finishing

CAB Members 2021

Recyclers

Repair and Maintenance
CommercialWindows & Doors
020 8885 8585
www.comwin.co.uk

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

Machinery Suppliers

Installers

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Alutrade
0121 552 0330
www.alutrade.co.uk

Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
Fapim SPA
07535 180 133
www.fapim.it
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS Group FasteningTechnology
0330 0555 888
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Strand Hardware
01922 639111
www.strandhardware.co.uk
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01291 639739
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
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Systems Design & Supply

Testing & Certification

Origin Frames
01494 686868
www.origin-global.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions
UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Weatherproofing

Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams UK
01752 202060
www.geocel.co.uk

Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.

Design & Layour Copyright © Profinder Magazines Ltd 2020

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
UL International (UK)
01952 586580
www.ul.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Systems Design & Supply
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
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IT’S TIME TO

BUILD
SUCCESS

BRAND

FUTURE

Call 01934 808 132 or email grow@purplexmarketing.com

Stronger, faster, better.
As the UK moves towards economic recovery, it’s time to build.
Purplex is the marketing agency that helps ambitious companies
build their brand, their business and their future.
PR | Web | E-Commerce | Digital Marketing | Social | Creative

AMBITION

VISION

/purplexuk/company/purplexuk@purplexukpurplexmarketing.com

mailto:grow@purplexmarketing.com
http://www.purplexmarketing.com


DEEP BOTTOMRAIL
OPTION AVAILABLE

NOUNSIGHTLY
TRICKLE VENTS

HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
ANDUNDERSTATEDAPPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional flush casements, and
care has been taken over details such
as the cill and trickle ventilation…

Heritage Officer, Cotswold Council

TIMBERLOOK
FLUSH SASH

HERITAGE WINDOW
sales@timberlook.com

01253 888222 07817 816663
For more information, contactPHILMYERS

/
AFFORDABLE WINDOWS

TIMBERLOOK is the Flush Sash system fromAffordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.

Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

OURNEW 28-PAGE
BROCHUREWILL DO ALL
THE SELLING FOR YOU!

TIMBERLOOK IS AMODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS

PAS24 CERTIFIED | SPECIFY TO DOCUMENT Q | ON-SITE GLAZING | 70MM FRAME

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

CALL US ON
01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

mailto:sales@timberlook.com
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