
NECS is the largest 
Certified Fabricator 
of the Guardian 
Warm Roof in the UK

NECS is the largest Certified Fabricator of the Guardian Warm Roof in the UK delivering and supporting installers nationwide. 
As the leading Certified Fabricator, we pride ourselves on our commitment to high quality and benchmark processes.  

Why choose NECS...

For more information please email  
info@necsgroup.co.uk or call 0191 622 1527
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It seems that we have a new phrase to work with: 'The Windsor
Framework'. Coined apparently by foreign secretary James Cleverly, it
refers to an agreement reached by prime minister Rishi (Risky) Sunak and
European commission president Ursula von der Leyen.The agreement is
intended to solve the problem with trade with Northern Ireland which
was brought about by the disastrous deal imposed by Boris Johnson's gang
after Brexit.

So far so good and Cleverly says that he is: “Genuinely pleased to hear
positive reactions from businesses in NI.” But then I wonder:what's it got
to do with businesses? It is the politicians that we have to satisfy. It has to
be said that the head-bangers in the Conservative party seem moderately
accepting (pleased might be too strong a word here). But the Democratic
Unionist Party are the head-bangers beyond all head-bangers and these
are the guys Risky has to worry about.

There was a time when politicians were elected to govern on behalf of
the electorate. Not any more it seems. These days they are mostly
interested in imposing their own prejudices on their electorate. In spite of
the majority of voters in Northern Ireland voting to stay in the European
Union the DUP, along with a big chunk of the Conservative party, just
don't like Johnnie Foreigner.

The prime minister says that the framework is about the people of
Northern Ireland but, in the long run, that statement could prove to be
somewhat naive.There are still people inWestminster as well as NI who
would like nothing better than a fight with the EU. Because of them we
walked away from a huge trading block 30 miles from our doorstep. No
trading deal with a country the other side of the world could replace that.

So, we have no tomatoes, though we can always eat turnips; and yes, a
politician did actually say that recently! Of course the fruit and veg crisis
has nothing to do with Brexit but to unexpected bad weather in Morocco.
The fact that nowhere else in Europe is there a problem, is neither here
nor there. Of course, Brexit cut off a ready source of labour. Willing
workers were able to come and go as they pleased and were prepared to
do the jobs that we Brits find distasteful. Including picking turnips.
Personally I don't see why allowing those workers to come here should
be a problem, it is something we have been doing for centuries.

Adding to the problem, it seems that the pandemic lockdown has had a
bit of an aftershock. It turns out that an awful lot of us don't want to work
anyway. Something like 2.5 million people are presently classed as
'economically inactive'. They are not working but not looking for a job
either. Many of them, it seems, have just chosen not to go back to work
after lockdown ended. Something that is causing great consternation in
the government.This is on top of the people just refusing to go back to
the office. I mentioned in January how employers, from Elon Musk to
Microsoft, are getting fractious about workers just not turning up. Of
course, not everybody can work from home, you need an 'office job' to
make that viable but attitudes have changed and it is hard to see how they
can change back.

It would be handy though, if a few politicians changed their attitude.A
buoyant economy has always relied on immigrants and we could do with
making it easier and do away with our hostile environment.

I don't see it happening any time soon, but at least they have given us a
new cliché: The Windsor Framework. Fair rolls off the tongue doesn't it?

���

The Fabricator 20234

In association
with

Comment

John Roper

THE FABRICATOREditor John Roper
Tel: 07967 666794
Email: john.roper@profinder.eu
Production assistant:
Jocasta Roper

Associate editor Brian Shillibeer

Advertisement sales
Steve Anthony
Tel: 07967 585475
Email: steve.anthony@profinder.eu
Mehreen Haroon-Ali
Tel: 07932 243008
Email:mehreen.haroon@profinder.eu

Advertisement production
Email: fabricatorcopy@profinder.eu

Admin:
The Studio, Hillside Avenue,
Elstree & Borehamwood,WD6 1HQ
Tel: 07807 374932
cathryn.ellis@profinder.eu

The Fabricator is published in the UK by
Profinder Media Ltd.
Opinions expressed inThe Fabricator are those of
the contributors and do not represent editorial policy.
The Fabricator accepts payment for colour pictures.
Subscription rates: UK £45; rest of EU £60;
worldwide £105

The FabricatorVol 19 No 3
ISSN: 1752-2145

www.thefabricator.pro
Copyright © 2023 Profinder Media Ltd

page 04 comment:Layout 1 28/02/2023 16:03 Page 1

mailto:john.roper@profinder.eu
mailto:steve.anthony@profinder.eu
mailto:mehreen.haroon@profinder.eu
mailto:fabricatorcopy@profinder.eu
mailto:cathryn.ellis@profinder.eu
http://www.thefabricator.pro


SINGLE Page layout 02x:Layout 1 28/02/2023 10:31 Page 1

https://www.origin-global.com/partner-with-origin


Modular Group Investments (MGI)
has announced the acquisition of

Oakland Glass. Michael Garratt, founder
at MGI calls the acquistion: “A key
strategic addition to the group, which
adds significant capacity and capability in
insulated double glazed unit
production.” According to Garratt, the
acquisition provides established routes
to market for Oakland Glass through
MGI’s existing and future channels.
Oakland Glass was established in

1986 to supply high-quality IGUs to the
market. It has steadily grown into a
significant player in its field.
MGI purchased the entire share capital
of Oakland Glass, with the transaction
closing on 8th February 2023.
Michael Garratt says: “I am very
excited to add Oakland Glass to our
group and to have the opportunity to
build upon what the team has created.
We look forward to a promising future
together. MGI plans to acquire more
component manufacturing businesses
this year in order to continue to
diversify our product portfolio, but also
to strengthen our customer
relationships by offering more products
and service.”

Giles Richell, group CEO at MGI says:
“This is a great addition to the MGI
Group and provides a depth and scale of
vertical integration that we believe is
unmatched by our competition.This will
allow us to supply our multiple
construction markets with the best
service and most competitive solutions
in the industry.” �

Acquisition opens the market
NEWS
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Yale will be the headline sponsor atthis year’s Glazing Summit, which
takes place onThursday, October 12.
It will be the third time in a row that
Yale has been headline sponsor at the
event, which will again take place at
Edgbaston Stadium.
Paul Atkinson, managing director of
Yale, says:“We have been big supporters
of the Glazing Summit since the very
beginning and are delighted to be
headline sponsor once again.
“It is important forYale to support the
industry where we can, and the Glazing
Summit is a fantastic vehicle for
highlighting industry issues affecting us
all. It is an opportunity for everyone to
get together to network, compare notes
and share best practice.The fenestration
industry has developed considerably in
recent years but professionalisation is a
continuous process which is why the

The headline
sponsors

Glazing Summit is so important.
“The debates are always on point and
generally relevant and interesting for all.
For example, we don’t see a lot of
youngsters or diversity in the industry
which will be a challenge in the future.
It’s something that was highlighted and
discussed at last year’s event with the
aim of generating awareness and thinking
around solutions.And that’s the Glazing
Summit as its best.” �

Mike Golden has joined AluK’s sales
team, to look after fabricators and

installers in London and the South East.
Like AluK’s sales director Wayne
Heath, Mike Golden has previously
worked at www.webuyanycar.com, so
brings with him similar experience in
retail sales, customer service and digital
sales strategies.
He says: “The AluK products and
brand are fantastically exciting and even
in my first few weeks, I can see just how
much customers value the brand and
the quality we offer. I’ll be looking to
build on the partnerships that AluK
already has with customers and
hopefully add even more value by
helping them target new business and
access more of the package of support
we offer.”
Wayne Heath says: “It’s great to
welcome Mike to the team as we
strengthen our presence in London and
the South. His retail experience will be
really useful to many of our customers,
especially his understanding of the latest
digital sales and marketing tools.”
Golden is the third new recruit to the

Michael Garratt

TheGolden choice

AluK sales team, joining Ron Robertson
and Louisa Cairns who have joined in
recent months.�

Michael Golden

Yale is headline sponsor at the
Glazing Summit 2023
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MARKETING
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Whether you’re launching a brand-new company or
want to refresh your existing approach, lead

generation is fundamental and should be part of every
business’ growth strategy.

Today, lead gen is much more than picking up the phone
and cold calling potential customers. In fact, as digital
marketing continues to evolve, the way that companies
generate high-quality business leads has also developed
and now uses a range of key marketing insights and
techniques.

The lead generation process
In simple terms, lead generation is about converting

businesses that have an existing interest in your brand and
service offering, into leads that can be converted by your
sales team.

The secret to success with business lead generation is
understanding these key things:
Define your purpose
Identify your audience
Plan how to target them
Execute your strategy

When developing a lead generation strategy, it is best to
start by understanding what you want to achieve. For
instance, are you promoting a special offer to drive
engagement? Or perhaps trying to convert a customer
currently buying from a competitor?

Depending on who you are looking to target, you will
need to tailor your message and content. Are you a
fabricator selling to PVC installers in the South East?
Perhaps you are a glass company looking to target
architects or a home improvement business looking to
reach consumers in, say, Manchester?

Once you know your purpose and who you are targeting,
you will have a better understanding of how to reach them
and which marketing channels to use.

For instance, for those looking to target a slightly older
audience, magazines, TV and radio would be the most
suitable marketing methods. But for younger audiences,
social media and digital marketing techniques are best.

With a robust plan in place, you will be able to
successfully reach the right people, at the right time,
through the right marketing channels.

Although you can generate leads through any marketing
source, some channels are much more suited to lead
generation than others. For instance, pay-per-click is an
incredible tactic that puts your brand directly in front of
your audience by placing your company at the top of
search engines, generating immediate results for your
company.

Social media is another effective tactic which encourages
people to take action. While regular posts will be seen by
all of your followers, paid-for or boosted social media posts
serve adverts to a specific target audience and are a great
investment for many companies.

In order to survive and thrive in today’s climate, businesses need a steady stream of new customers,
and having a comprehensive lead generation strategy is a sure fire-way to do this writes Purplex
CEOAndrew Scott

What are your leads?

Andrew Scott is one of the industry’s leading business
and marketing experts and for more than 30 years he has

worked with and advised hundreds of companies in the
building products and home improvement sectors

www.purplexmarketing.com

Other tried and tested marketing tactics which work well
in lead generation strategies are those that directly reach
the audience.

Whether you create a well-designed e-shot that gets sent
straight to the prospect’s inbox or design a bespoke flyer
that’s posted through their letterbox, both methods are
incredibly powerful.

Success with these direct marketing techniques not only
comes from creating engaging content but also relies
heavily on the contact list used, and to get the best results
it must be reliable and up-to-date. I know this all too well
from my time running Insight Data, which provides
prospect data to the glazing and construction industry.
Insight provides in-depth information on companies,
products, financials and people, and it is highly accurate
and detailed data that will make your campaign powerful.

At Purplex we have worked with hundreds of clients to
develop robust marketing plans that will generate a stream
of leads. By working with the team of specialist marketers,
companies can successfully target potential customers and
convert them into quality leads. �

Andrew Scott
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Equipped with ultramodern technology, NECS
fabricates and builds each Guardian warm roof in the

workshop before they are flat-packed and delivered to
site. As a result of this meticulous detail, installers
can efficiently fit the Guardian warm roof
in half the time of other
conservatory replacement
systems according to a
spokesman.

The company claims that its warm roof system is a fast-
install conservatory roof replacement system that has very
few structural components. “The prefabricated
aluminium frame is lighter and stronger than wood frame
systems and does not require specialist tooling for
installation’s, says a Guardian spokesman.
Through years of development, the Guardian has

designed its warm roof to have minimal installation steps
which, it claims, reduces error margins and improves
quality.The system is tested by the BRE and is building
regulation compliant for both new builds and
refurbishments.
Throughout the fabrication process, NECS utilises

software and fabrication tools provided by Guardian
Building Systems.This enables pre-cutting and structure

mapping of the roof This
technology helps ensure
that the material sent
to site is unpacked in
the correct order for
installation. For
instance, Guardian
slates are uniquely
pre-cut and coded for
each roof, and then
are packed in order.
Ray Button, NECS
production manager,
says: “When building
the Guardian warm
roof in the workshop,
we pre-cut the
insulation panels, so
that our installers
don’t need to measure
and cut each piece

before installation.This
saves time on site and reduces material waste. Overall,
when it comes to installing a standard Guardian warm
roofs with these methods you can expect to save a least an
hour on site.
“The NECS network creates unmatched opportunities

for fenestration installers in the North-East and other
areas in the UK.When you join as a certified Guardian
warm roof installer, you will receive full system and sales
training and building control approval for each project.
Also, thanks to the smart fabrication processes at NECS,
you can install a typical Guardian warm roof in as little as
two days. Meaning your customers can get back to
enjoying their conservatory sooner and you can plan more
jobs in advance.” �

www.necsgroup.co.uk

COVER STORY

The Fabricator 202310

Pre-fab warmth
Established in 2007, the NECS building group is the largest certified Guardian warm roof fabricator
in the UK
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Maximise the view,
Maximise the space.

Revo Kitchen & Terrace Restaurant. Folding Sliding Doors Fabricator & Installer WD Group, Tamworth. 
Main Contractor AGM Services Ltd . Weston-Super-Mare



Weston-Super-Mare’s Revo Kitchen & Terrace Restaurant has received glowing praise from customers for its alfresco dining.  
The seafront cafe has been speci�ed with high-quality Kestrel Aluminium Folding Sliding Doors that maximise the views and 
bring the outdoors indoors.

System features include:

• Ideal for high tra�c commercial locations

• Numerous design con�gurations

• Single or dual colour powder coated in a wide range of RAL colours

• Marine grade anodised �nishes to combat severe atmospheric conditions

For further information, download a datasheet at www.kestrelaluminium.co.uk or call 0121 333 3575.

http://www.kestrelaluminium.co.uk


Despite uncertain times during 2022 CAB members,
and the wider construction products sector, continue

to invest most of their capital investment in renewing plant
and equipment and product improvement. As the
construction industry continues to move towards a zero-
carbon emission future, plant and product changes are
needed to keep up with competition and legislation
changes. This will continue to evolve in the coming years
as legislation continues to force innovation.
Looking to the future of our industry, the industrial

metaverse is still very much evolving and remains a loose
term with different definitions and with different blends of
digital technologies and networks. However, the
convergence of physical and digital environments is
accelerating at a pace. Many have long used virtual reality
(VR) and augmented reality (AR) tools to immerse clients

in a proposed space, be it a
stadium, hospital, office or
apartment block. These tools
can simulate building
performance and play out
various scenarios. They can
model a city like London, for
example, to show what it will
look like if the population
grows by five million and the
sea level rises by four feet.
The emerging metaverse will

make it possible to meet with a
client inside a proposed or
existing building and alter the design in real time. It is also
possible to create a true digital twin – a virtual model that
accurately reflects a real building and updated with real-
time data from sensors to tell the story of a building’s
performance throughout its life cycle, from design through
operations to end of use. Early adopters of the industrial
metaverse are said to be those involved in real-life
machines, factories, buildings, transport systems and city
planning.
In the past five years, a growing number of companies

have started pulling ahead in their efforts to implement
Industry 4.0 across their manufacturing business. Industry
4.0 is the term used to identify the latest industrial
revolution currently underway.

The Fabricator 202314

ALUMINIUM – THE COLUMN

Phil Slinger

Steady and strong
The CAB confidence survey remains the only recognised confidence survey for the UK aluminium
building trade.The survey results indicate that confidence, going into 2023, is slightly more positive
than in the recent past, with an increasing positive net balance forecast of expected sales volumes,
writes CEO Phil Slinger

The industrial revolutions one to four

“...the industrial
metaverse is still

very much evolving
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Another important aspect of the fourth industrial
revolution is the increased attention to sustainability and
environmental issues. Sustainable development, as
defined by the three pillars of
sustainability (environmental, economic, and social
sustainability), is not only seen as a necessity to be more
eco-friendly and conserve natural resources for future
generations, but also an opportunity to improve the
efficiency of manufacturing processes and improve
business profitability.
Industry 4.0 is all about the significant transformation

taking place in the way goods are produced and delivered,
moving toward industrial automation and the flexible
factory, leveraging the industrial internet of things and
digitalisation, companies can be much more agile and
efficient.
As technology continues to evolve we can expect

improvements in how work is performed and ultimately in
product quality.
In closing this month’s column, it is interesting to note

that the EU now urges European banks to fund aluminium
projects. European commissioner Thierry Breton urged
European financiers in late January this year to provide
more funding to aluminium and other metals supply
chains to assist in transitioning to a more sustainable
environment, to help meet the objectives of the upcoming
EU Green Deal industrial plan.
Breton said that the need for greater energy security has

been underlined by Russia’s invasion of Ukraine a year ago
and the resulting search for new raw materials suppliers
from other areas of the global market. The EU has been
establishing strategic partnerships on critical raw materials
with Canada, Ukraine, Namibia and Kazakhstan with
advanced discussions with other countries underway. �

ALUMINIUM – THE COLUMN

The Fabricator 2023 15

Based at the Bonds’ Mill development in Stonehouse, CAB staff are on
hand during normal working hours to answer any membership, training or

technical aluminium fenestration related questions. Up-to-date news and
event information can be found on the CAB website: www.c-a-b.org.uk

and in the monthly ezine A Window Into Aluminium which is free to
sign up to. If you want to learn more about membership contact Jessica

Deane: email jessica.dean@c-a-b.org.uk or telephone; 01453 828851.

The CAB team is looking forward to the Spring Forum onThursday 16th March 2023. The forum is at
Aerospace Bristol, now home to the last ever Concorde to fly.The forum, which is free to attend for
CAB members, will include updates on CAB’s activities as well as topical business presentations.
Following on from that, members who have booked, will enjoy exclusive access to Concorde before
dining under the wings of the iconic jet.We would be delighted to hear from potential new members
who consider joining us, please visit the CAB Spring Forum 2023 page for full details and drop us a line
for an invitation

The first industrial revolution began in the 18th century
characterised by machines powered by water and steam.
The second revolution used electric energy and better
management to create more cost-effective mass
production. The third, commonly referred to as the digital
revolution, is the industrial revolution commonly affecting
most companies for the time being.
Industry 4.0 is the fourth industrial revolution which is

now being introduced and implemented into our modern
world. As a development of the third industrial revolution,
this latest era is characterised by the use of cyber
communication and smart information technologies.
Industry 4.0 converges information technology (IT) and

operational technology (OT) using network connections
to expand production systems. Combined with industrial
metaverse applications a design team could step into a
design or new factory equipment could be virtually
installed and tested to evaluate improvements.
The industrial revolution 4.0 is considered the era when

production facilities, storage systems and smart machines
will trigger actions, control other devices and exchange
information autonomously without any human
intervention. This ideal distribution of information is
made possible through the IIoT (industrial internet of
things).

Expected sales volumes – year to date
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sources and
processes,
resulting in
often
significant
reductions in
costs.

It will
invariably
reduce a firm’s
carbon
footprint, even
if the objective
at the outset,
was not
necessarily to
become
‘green’.

Commercial
organisations
and
homeowners
are
increasingly
demanding the
most energy efficient windows and doors for their
properties, they are also interested in the company that is
supplying them and will often be looking for a genuine
commitment to the environment across the board, not just
in the products they supply.

The GGF decided to take a lead on behalf of the glass
and glazing industry generally and specifically for its
members, in reducing the glass and glazing industries’
impact on the environment. But before we could take such
a lofty position, it was crucial that we got our own house
in order and were seen to be doing so. Now, having the
benefit of ISO 14001 to guide us, the GGF will be
developing a range of strategies and guidance to assist its
members, and the industry in general, towards the
ultimate goal of carbon neutrality. �

www.ggf.org.uk

The first step towards going for ISO 14001 must be a
positive answer to the question: do you care about

your company’s impact on the environment? If you do
care and you have a strategy for reducing your firm’s
impact on the environment through an increasing range of
actions, then you will most certainly benefit from ISO
14001, which the Glass & Glazing Federation has now
gained.

ISO 14001 is an internationally-recognised standard
that sets out the requirements for an environmental
management system. It helps you map out your
organisation’s broader, strategic objectives and align them
with goals and outcomes that are environmentally
sustainable, so you can inspire your customers and
external stakeholders with your organisation’s proactive
approach to environmental concerns.

It provides a framework to enable you to see how your
organisation is currently having an impact on the
environment, identifies areas of improvements and
potential risks along the way.

It is suitable and beneficial for any size of business and
actually, works well for smaller firms by creating a
strategy, a plan, by which a firm may run its
environmental programme, without a huge team of
people.

It also ensures companies are keeping up with legal
compliance relating to any business, irrespective of how
green (or not) a company may be.

ISO 14001 can also help a firm’s bottom line by
managing waste reduction, whilst also, for example,
identifying the reasons for unnecessarily running
machinery. It can highlight where a lack of training is
causing an excess in use of valuable materials.

In some cases, becoming ISO 14001 certified can
reduce insurance premiums as it proves your organisation
is performing strong due diligence in managing its
environmental impact, which means less chance of being
found liable for environmental negligence.

ISO 14001 will also provide a framework within which
an organisation, no matter how small, may identify and
utilise more energy efficient and sustainable energy

Lauren Mawford, group health, safety and environmental manager for GGF writes that the
new ISO 14001 environmental management standard is more than just a box tick for big
firms.

Go green, to be seen

Lauren Mawford
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HARDWARE
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ranges, the creation of new designs, and the development
of bespoke products that meet specific customer
applications, in line with the latest industry developments
and consumer demand. �

www.eraeverywhere.com

ERA has appointed Graham Colls as head of technical
product as part of its commitment to providing

fabricators and installers with the highest quality
hardware and decorative furniture.
Colls has over 35 years’ experience delivering technical

development and product management in the fenestration
industry. He will be leading ERA’s inhouse product team
to further accelerate its product development strategy.
Colls says: “I am looking forward to defining our

customers’ product needs and turning them into a reality
with ERA’s enthusiastic and knowledgeable technical
product team.
“Working closely with the engineering team, we will

ensure every product has a fully rounded approach across
its design,mechanisms, and usability, to ensure it provides
customers with the highest standards of performance and
security.
“My primary focus will be to ensure we design and

manufacture high-performance hardware that meets the
requirements of our customer base.”
Colls’ CV includes senior management roles at systems

houses including Duraflex,VEKA, Epwin Group and UK
Window Group, in addition to the Glass and Glazing
Federation (GGF). Now his team will be responsible for
spearheading designs across ERA’s complete portfolio of
hardware for timber, aluminium, PVC-U and composite.
This will include the evolution of existing product

Turning needs into reality

Graham Colls

Smart attracts interest
Carl F Groupco is reporting continued strong sales for

its SmartSecure range of electromechanical door
locking systems and smart access control solutions.

John Crittenden,managing director at Carl F Groupco,
says: “As the industry shifts to higher value and value-
added sales, we are seeing increasing interest in smart
door technology.

“We know from feedback that our SmartSecure
solutions attract interest from customers across all
markets sectors. From consumers who are looking for the
latest in technology for their homes through to social
housing contracts who need efficient access control
solutions.”
All the products in the range are sourced from reputable

and trusted manufacturers and come with suitable
product guarantees.

The FUHR multitronic 881 door lock kit is a complete
electronic, motorised multipoint locking system with
integrated panic function. It is suitable for aluminium,
timber, composite and PVC-U main entrance doors in
residential and non-residential buildings.

The Gilgen electromechanical door opener range adds
even more value to the multitronic 881 because together
they provide a complete electronic door solution.

The intelligent SmartConnect easy access control

system allows users to open doors with a smart phone or
tablet, while the SmartTouch comfort is a transponder
that allows users to unlock the door by gently touching a
sensor. �

www.carlfgroupco.co.uk

John Crittenden
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aluminium profile, all compatible with major systems.
It offers a 10-year guarantee on all its products, and

promises next day delivery for orders made before 1pm,
with free delivery on orders over £250. �

www.atprecision.co.uk

Durham-based AT Precision has added two new
window handle ranges to its portfolio.

The new range of offset window handles is available in
gold, white, chrome and satin silver, and not only provides
a polished premium finish, but also maximum clearance
in performance.The new inline range of window handles
offers the same premium standard and performance, but
with an even wider range of colours to choose from,
including gold, white, chrome, satin silver, as well as black
and anthracite grey, ultimately allowing for a superior
aesthetic whilst maintaining streamline operation.
AT Precision sales director Michael Hewitt says:

“Investing in two new high-quality window handle ranges
has added to our ever-growing product portfolio, ensuring
our fabricator customers are able to rely on AT Precision
for all their hardware needs.
“Both the offset and inline ranges have been designed

with premium materials to deliver a superior aesthetic,
providing a smooth and streamlined operation. They are
also both supplied with screws, non-locking inserts and a
key, as well as clip fit cover caps.
“Both ranges have also been salt spray tested and come

with a 10-year operation and surface finish guarantee.”
AT Precision supplies a range of aluminium bi-fold

hardware, cleats, gaskets, security hardware and

Glittering new additions

AT Precision handle, in gold.

Panic all you want!
Yale’s Lockmaster panic exit device offers the

advantages of high-performance security and
compression, together with accredited emergency exit
capability.
Yale says that it is suitable for use in a wide range of

high-frequency applications. The panic door system is a
flexible system that is compliant with EN1125, offers
ICIM-accredited performance, and recently received the
new UK conformity assessed (UKCA) marking. It is
designed specifically to work with Lockmaster to form a
fast external access solution.
Brett Evans, technical director atYale Door andWindow

Solutions says: “The Lockmaster panic door system has a
revolutionary design that offers the highest security
together with fully accredited emergency egress capability
for use in conjunction with one piece keeps and outward
opening single and even double exit doors.
“Its UKCA marking provides reassurance that the

hardware conforms with all the applicable requirements
for products sold within Great Britain.”
Endurance tested to 200,000 cycles, the new

Lockmaster multi-point panic door lock is designed for
use with doors of up to 200kg and is tested to grade
security level 1000N.The system is also supported with a
10-year mechanical guarantee. �

www.yaledws.co.uk

The Lockmaster panic exit device, fromYale
–“faster to fit and easier to operate” – Brett Evans
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Should a coating specification require a longer life
expectancy, possibly where future access for cleaning can
be difficult, then a class two more robust powder can be
specified. The most important aspect to specification is
the involvement of a specialist coater at the early design
stages of any project. All Qualicoat UK & Ireland
members are available to offer advice and can be found on
the association website. �

www.qualicoatuki.org

Powder coat failures fall into two broad categories: that
of a complete failure of the coating where it simply

peels off and something called ‘filigree corrosion’ where
oxidisation can form at a cut or punched hole in the
aluminium and appears as spider-like strands of corrosion
under the surface of the coating. Often this failure is seen
several years after installation and clearly indicates poor
pretreatment prior to powder coating.
Other problems with powder coating can include fading

of colour, loss of gloss and ‘chalking' of the surface finish.
The first two are generally a normal ageing process and
the powder coating should still adhere fully to the
aluminium and continue to protect the aluminium. Often
happening over 20 years or so, ag eingof this nature can be
reduced by specifying a more robust class of powder such
as a Qualicoat class two which uses more robust
compounds in its composition. Chalking is also part of the
ageing process, again reduced by specifying class two
powder and appears as a milky surface or ‘chalk’ on the
coated surface. This only forms when the finish is
generally neglected and not cleaned down within an
agreed cleaning regime. Often chalking can be removed
by simply cleaning the finish several times over a period of
time.Qualicoat powder applicators can normally advise of
a suitable cleaning company and there is also a paper on
the Qualicoat UK & Ireland website that explains how to
clean the finish.

How to avoid these failures?
Ensure that the powder coater has the necessary

pretreatment systems in place and that they can
demonstrate that they can coat and test to BS EN 12206.
Alternatively, insist on a specification that coating must be
applied by a Qualicoat licensed applicator. In the UK, the
majority of main architectural powder coaters are
Qualicoat licence holders. If you are proposing to specify
an architectural coater who powder coats to BS EN
12206, be vigilant to ensure that they posses a robust
pretreatment plant and that their processes are monitored
and maintained.

Angus Mackie

Architectural aluminium powder coating is applied by spray ingelectrostatically charged
polyester based powders onto a product. Coated aluminium is then heated to melt the
powder which allows it to flow and chemically cross-link into a sustainable coating.As the
product cools the coating sets and the finish is complete.The problem is, the finish may
look good, but the coating can hide a multitude of problems. If contaminants are present,
or a pretreatment process is lacking, a failure of the coating will become evident, writes
Angus Mackie,Qualicoat chair

The cost of a cover-up
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are typical of period properties. The trend is also
catching on in new developments and home
extensions, where arched framed doors are being

used to give the impression of more space
and natural light An arched entrance

also works very well and is
typical featured on
porchways. They can be
used to complement or
contrast with existing
windows and doors.
Despite being

relatively new to the
market, Comp Door has
developed an arch
framed option to
complement its solid

timber core composite
door, making it possible for

homeowners looking to replace
their existing arched framed
door with something that will be
long lasting, secure and offer
thermal efficiency.
The all-in-one frame is easy to

install as there are no metal
couplers and it is finished with
an 82mm transom and mullions,
that allow for bespoke sized side
lights and top lights.
Comp Door also offers a

number of glass styles to create
the desired effect and give the
required level of privacy.
Frames come in a range of

colours to co-ordinate with the
chosen door colour or as a
foiled finish, to give the look of a

traditional timber frame.

Locking systems
Every door is fitted with a slam shut, auto-fire lock as

standard. This automatic multi-point locking system
features four self-locking, deadbolt latches that activate
when the door is closed and keeps the door latched at all
times over the full height of the door. It requires no
homeowner intervention as with a single latch and lift
lever, thus eliminating the chance of the door not being
secured properly and minimising the thermal movement
that causes warping or bowing. �

www.compdoor.co.uk

Here’s what you need to know about the latest home
improvement trend and how to recreate it for

a customer.
An arched frame is ideal for homeowners

looking to renovate and refurbish their
period properties, while at the
same time preserving the
original character and charm.
Options used to be limited

to timber and stone
constructions to achieve
the arched effect. These
were costly and difficult
to maintain and didn’t
possess the security and
insulation properties of
more modern doors.
However, now the look

of a an arched framed
doorway can be achieved along
with the many benefits
associated with modern, high-
performance composite doors,
thanks to bespoke arch shaped
PVC-U frames from
manufacturers such as
Comp Door.
The beauty of a

shaped frame
with composite
door insert is
that it not only
creates an eye-
catching focal
point to the
front of a home,
it brings extra
light into a hallway
through glazed side
panels and a top light
and of course, has the
insulation and security
benefits of a modern
composite door.

New homes too
The bespoke arch of

the top frame can
follow original
brickwork arches that

An overarching trend
Typically seen on period properties of theVictorian era and inspired by historic Roman
architecture, arched frame doorways found renewed popularity in the 1930s and are now
back andon the list of highly desired characteristics of a home, writesPierreMifsudofCompDoor
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Matthew Rule, says: “We had been waiting for
something exciting to happen in the market and when we
saw the Rio flush fit window, we knew that this was it.
There aren’t many organisations in the country offering
mechanical joints, let alone the double mechanical joints
we can offer, so it really does pave the way into the market.
Working with Rehau has really streamlined our operation
as it offers great technical support, providing instant
backup when and if we need it.
“It is refreshing to see the introduction of a product like

this and we’ve found that once, one project is out of the
door, we are getting two more coming in – we can’t
produce them fast enough”.
Luke Boban, area sales manager at Rehau, says: “Steven

is a familiar face at Rehau from his work with us 20 years
ago. It’s been a real pleasure to help him set up this new
business with his son. Being able to onboard them with
the holistic Rio flush fit range has been seamless and it’s
positive to see our product launch help them grow quickly.
“With the introduction of the Rio flush fit French door

in the summer of 2022, the Rules are now going to
manufacture this product, which will really increase their
already strong presence in the market. The flush fit
French doors are available in a range of foil laminates
allowing for a complete personalised profile design. This
ability to provide a range of aesthetics with added
durability was a key part of the range’s appeal forVisio.” �

www.window.rehau.com/uk-en

New fabrication company Visio has been able to fast-
track the business’s launch due to the introduction of

Rehau’s Rio flush fit range.
The Uxbridge-based business which is headed by father

and son team, Steven and Matthew Rule, was founded in
2022.With average house prices in theWest London town
exceeding £600,000, the company delivers to a high-end
market and needed a premium supplier to match. Steven
Rule, who had previously worked with the Rehau profile
20 years ago, wanted to return to a system he trusted and
knew well.
Visio contacted Rehau in March to discuss

manufacturing the Rio flush fit window. The choice to
partner with Rehau enabled it to offer a high-quality
timber alternative product with an ‘A' window energy
rating (WER) and one that is compatible with Rehau’s
TOTAL70 system. The Rules were also able to save the
expense of PAS24 testing, as this accreditation had
already been achieved in the range’s hardware design.
Steven Rule, director at Visio, says: “I had heard about

the Rio flush fit window boasting some really interesting
mechanics. With that in mind, I came back into
fabrication following retirement to help my son start off
the production of this new window.”
The Rio flush fit frame has two mechanical joint

options, which, with wood-effect foils and graining, can
provide the kerb appeal of traditional timber windows,
with the performance qualities of PVC-U.

New set of Rules

Matthew (L) and Steven Rule – return to fabrication
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Rooflight manufacturer Whitesales incorporating
Lareine, has appointed a new marketing

communications manager. Alex Gallop has joined the
team with the task of boosting the company’s profile in
2023.
Gallop worked previously at both aluminium systems

company AluK and ventilation specialists Nuaire. Her
specialisms are branding and campaigns, so the market
can expect to seeWhitesales making a big impression this
year – online, in print and face to face at events including
the 2023 FIT Show.
A trained journalist Gallop is promising customers a lot

of useful new content and new communications tools to
help them get to knowWhitesales better and access more
of the support services available.
She says: “I love all aspects of construction marketing,

but my favourite thing is getting to know customers and
helping them make the most of the products and services
on offer. All the feedback at Whitesales is that existing
customers already love what we provide here – my role will
be to shout about that a lot more, especially the new
product developments which are on their way – and help
us win new business from buyers who don’t already know
how good we are.
“I have had a really warm welcome from the supportive

and friendlyWhitesales team and it is especially good to be
working with marketing director Sioned Roberts again.” �

www.whitesales.co.uk

A really warm welcome

Alex Gallop,Whitesales’ new marketing
communications manager

Phil Warren has been appointed managing director at
St. Helens-based Universal Arches, which is part of

the Kaliber Group.
Warren has 30 years’ experience in the industry and was

previously MD at another Kaliber business KAT UK.
KAT is a trade manufacturer of Veka Halo PVC-U and
aluminium windows, doors, sliders and bifolds.
Eastablished 1994, Universal Arches is a manufacturer

of PVC-U windows and doors specialising in made-to-
measure arches, shapes, curves, and circles.
Kaliber Group chairman, David Richards says: “Phil

was the obvious candidate for the role of managing
director at Universal Arches. He is a true people person
who leads from the front, is highly organised, and
consistently works to provide customers with what they
need. Phil will optimise returns on recent investment in
Universal Arches by improving overall quality and
producing exciting new products. Under Phil's leadership,
Universal Arches and KAT UK will benefit from the
obvious synergies between the two businesses. Phil and
his team are helping to shape a successful future for our
customers and our group.” �

www.universalarches.com

Helping shape success

Phil Warren, new managing director st St.
Helens Universal Arches
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BM Aluminium has created a new projects team
dedicated to helping customers make the most of its

LogiKal aluminium processing software.
Led by product manager Simon Crilley and technical

manager Dan Hodges, the team are working directly with
fabricators to customise the software to suit their
individual set-ups. They are also providing training to
processing departments so that they can use the features
which already exist in LogiKal to do things more quickly
and efficiently.

Simon Crilley says: “Our role is basically to add value to
our customers’ LogiKal rentals.

That includes things like customising the machinings
and third-party items within their software so that their
processing is as streamlined as it can be and tailoring the
pricing and estimating function so that it all works better
for them.

“When it comes to reporting, we can create bespoke
options so that they can interrogate the software to get
exactly the information they need and we can, for
instance, add in detailed labour calculations to give them
a better insight into their costs and margins.

Dan Hodges says: “All too often, we see customers who
have had LogiKal in their businesses for several years and
are still only scratching the surface of what it can do for
them.They use lots of the basic functions but haven’t had
the time or the in-house expertise to go beyond that.

It’s a LogiKal team

Simon Crilley (left) and Dan Hodges (right) from
BM Aluminium’s new team

Birmingham window and door manufacturer Shelforce
has invested in a new software system from First

Degree Systems.
The company, which specialises in providing PVC-U

and aluminium products, including fire doors, to local
authority building projects has made the move to cope
with rising demand.

The company says that demand for its Fireshel 30-
minute fire, smoke and security resistant door has risen to
the point where it now manufactures 200 doors a week.

Shelforce’s business manager Howard Trotter says:
“Upgrading our software system to a cloud-based one is
crucial.With current demand we have grown to the point
where we need information at the push of a button.

“The new system will improve our processing power,
bring us greater procurement control, and make things
more efficient in terms of quoting, customer orders,
ordering raw materials, production control and
confirming work and converting it into orders.

“It will also incorporate and help organise weekly
product and delivery schedules and it will be great to have

everything in one system and under one umbrella.”
Shelforce is also looking at putting a new phone system

in place that will be production friendly for staff on the
shop floor.Trotter says: “It’s all about increasing efficiency
and our business growth has enabled us to invest in these
new software systems. Things will take minutes rather
than a day, which will help our customer service as
demand increases.” �

www.shelforce.com

Major upgrade

Sometimes they are even thinking about investing in
additional software for things like managing CAD outputs
or generating SAP calculations, without realising that the
features they want already exist within LogiKal.” �

www.bmaluminium.co.uk
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the generic introduction course and provides instruction
on particular features and concerns to consider during the
installation of passive fire protection systems.
Both courses use images, animations, audio, and video

to enhance the learning experience and introduce the key
features of each type of passive fire protection system.
Each version of the course takes around three hours to
complete but can be undertaken at a time to suit, stopping
and starting as necessary.
Successful completion will provide learners with a sense

of what good fire protection in buildings looks like. �
www.asfp.org.uk
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The Association for Specialist Fire Protection (ASFP)
has updated its generic online introduction to passive

fire protection, which provides a basic overview of passive
fire protection (PFP) and its role in the overall fire strategy
of a building. In addition, a new version of the course,
Online Introduction to Passive Fire Protection (Installation)
has been developed with new content specifically
designed to cover the particular needs of passive fire
installers.
Delivered in eight learning modules, the new improved

online introduction course covers key elements of design,
installation and inspection. It is intended to provide a first
step for those considering a career in the passive fire
protection industry.
The learning modules covered are:
Putting passive fire protection in context
The basics of structural fire protection
Introduction to fire resisting walls and floors
Introduction to cavity barriers
Introduction to fire resisting doors and glazing
Introduction to fire resisting ductwork and dampers
Introduction to firestopping
Introduction to fire testing and certification
The Online Introduction to PFP (Installation) has taken

the content from the general introduction course and has
been specifically tailored for those who undertake
installation activities. It contextualises the information in

Fire course updated

Epwin Window Systems employee Nathan Standley
will be taking part in the 2023 London Marathon to

raise money for the NationalTrust.
Standley says: “Having run a handful of 10km races for

fun, the London Marathon is a bucket list item and I've
been lucky enough to gain a place through the National
Trust. The National Trust is involved in nature
conservation, the fight against climate change, the
promotion of sustainability, preserving our national
heritage, and working with local communities to make
sure everyone benefits from the places they look after, and
that they are welcoming to everyone.”

Gerald Allen, head of marketing at Epwin Window
Systems, says: “Everyone at Epwin Window Systems
wishes Nathan the very best of luck. I’ve personally been
involved in a few endurance events with GM Fundraising
and I know just how much work goes into training for
something like this. Hats off to him.”

Standley is head of ICT at Epwin and group
information security officer for the Epwin Group. He
manages all aspects of ICT for EpwinWindow Systems,
from ensuring the stability and security of its key business
systems, through to implementing new solutions to
improve its performance to customers. In his group role,

he defines the strategic approach to information security
for Epwin and works with the divisional Heads of ICT to
implement strategy.
Standley aims to raise £2,000 and all the money he

raises will go to Attingham Park, an estate in Shropshire.
He says: “We have been visiting Attingham, as a family, for
20+ years. It has 4,000 acres of land to explore and is a
great place to lose yourself for a few hours.” �

www.2023tcslondonmarathon.enthuse.com/pf/nathan-standley

Fun on the run

Nathan Standley, employee of Epwin, pictured in
apast marathon
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Tel: 07932 243008 Email: mehreen.haroon@profinder.eu

Baypole Jacks

PROFINDER www.profinder.eu

Conservatory Roofs

Fly/Insect Screens

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST

FORWINDOWS, DOORS AND
ROOFLINE

ANY COLOUR IN 5 DAYS

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Window openers

Colours

Handling Equipment

Machinery

Limited
SERVING THE WINDOW INDUSTRY

www.wmduk.com
WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs, 
breakdowns and servicing
Fast response spares department

Baghill Lane, Pontefract, West Yorkshire, WF8 2HA
Fax: 01977 690821

Email: wmdltd@aol.com

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939 
Email: sales@wmduk.com

WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

G

G llGemskilGeGG s llem kilGG iGemskill

Sawing and Machining as it should be

01493 742348
Ask for machine sales or visit  www.stuga.co.uk

ZX5-E 550 – 650 
per weekAUTOFLOW-2 350 – 450 

per week ZX5-S 800 – 1100 
per week
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www.profinder.eu

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

� PVCU profile bending arch
and angle specialists

� 7-10 working day turn
around

� Over 20 years experience
� Competitive prices

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Window Recycling

Spares for Repairs

Product Protection

Email: mehreen.haroon@profinder.eu

G.M.FORMERS 

DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES

t: +44(0)1744 24256
f: +44(0)1744 24279

e: geoff@gmformers.com
w: www.gmformers.com

Window Bags & Display Cases

Window Protection Film

Andywrap®Masking Film
The No.1 UK leading Window Protector

Call Freephone:
0800 0850006
sales@andywrap.net

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

• AVAILABLE IN CLEAR
OR BLUE

• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS
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Architectural Profiles Ltd
0118 9272424
www.archprof.co.uk
AWSTurner Fain
01905 774267
www.awsturnerfain.co.uk
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
BarnshawsAluminiumBending
0121 521 4297
www.barnshaws.com
BTS Facades & Fabrications
01388 816883
www.btsfabrications.co.uk
Clearway Doors &Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
Dortech Architectural Systems
01484 451177
www.dortech.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
Lindner Prater
01737 772331
www.prater.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
Newbury Commercial
Glazing
01926 498974
www.newburycommercialglazing.co.uk
NorDan Aluminium
01506 433173
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Panel Systems

Architectural Metalwork Fabricators & Manufacturers

Fabricators & Manufacturers

Fabricators & Manufacturers

Consultants

Extruders

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk

Hydro Aluminium UK
01773 549300
www.hydro.com

a2n Management
07766 565027
www.a2n.co.uk
Placing Leaders
07921 786629
www.placingleaders.co.uk

3DAluminium
01865 881403
www.3daluminium.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Amberley Doors &Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
ArkayWindows
01923 803923
www.arkaywindows.com
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

0114 275 2881
www.panelsystems.co.uk
Ridgeway Facades
01452 883817
www.rbegroup.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
UniqueWindow Systems
0116 236 4656
www.uniquewindowsystems.co.uk

AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
w ww.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Finishing

Glazing Products

GlasTrösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com
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HardwareHardware

Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSAABLOYOpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
AximArchitectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
DH Mechatronic UK Limited
0161 491 4840
www.dh-partner.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
Fapim SPA
07535 180 133
www.fapim.it
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L PWindow Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
RW Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFSGroup FasteningTechnology
0330 0555 888
www.sfsintec.biz

CAB Members 2023

Recyclers

Repair and Maintenance

CommercialWindows & Doors
020 8885 8585
www.comwin.co.uk

Machinery Suppliers

Installers

Roofing Components

Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Alutrade
0121 552 0330
www.alutrade.co.uk
Alwin Limited
0121 561 3232
www.alwin.ltd.uk

Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Sobinco
07955 282910
www.sobinco.com
Strand Hardware
01922 639111
www.strandhardware.co.uk
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
WindowWare
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Shading Devices

AW Louvers &Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
DucoVentilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be
Software Design & Supply
BMAluminium
01684 856920
www.bmaluminium.co.uk
First Degree Systems
01283 808042
www.firstdegreesystems.com
Fleming Software Ltd
01284 774744
www.flemingsoftware.com

Systems Design & Supply
AluK (GB)
01291 639739
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Alutech Commercial UK
0121 824 4788
www.old.alutech-group.com/en
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
EpwinWindow Systems
01952 290910
www.stellaraluminium.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKONAluminium Systems
0121 789 9936
www.ikonaluminium.com

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
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Systems Design & Supply

Testing & Certification

01934 876100
www.smartsystems.co.uk
Sunvast International UK
01527 62954
www.sunvast-inter.com

Thermal Barrier Products

Thermal Barrier Products

Ensinger Ltd
01443 678400
www.insulbar.com

Weatherproofing

Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams UK
01752 202060
www.geocel.co.uk

Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.

Design & Layour Copyright © Profinder Media Ltd 2023

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
ULSolutions
01952 586580
www.ul.com
VINCITechnology CentreUK
01525 859050
www.technology-centre.co.uk

Systems Design & Supply
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
MetalTechnology
028 9448 7777
www.metaltechnology.com
Origin Frames
01494 686868
www.origin-global.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium

Siderise Insulation
01656 812181
www.siderise.com
Technoform Insulation SolutionsUK
01789 761323
www.technoform.com
WatkissThermalbreak
01335 344450
www.watkissthermalbreak.co.uk
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DEEP BOTTOM RAIL
OPTION AVAILABLE

NO UNSIGHTLY
TRICKLE VENTS

Accepted as a variation on Condition 
11, they are considered to successfully 

mimic traditional flush casements, and 
care has been taken over details such 

as the cill and trickle ventilation…

Heritage Officer, Cotswold Council

MORTISE & TENON LOOKS  |  CHOICE OF COLOURS & WOODGRAINS  |  MATCHING FLUSH DOOR

CALL US ON
01253 888222

TO GET YOUR
SHOWROOM

SAMPLES

TIMBERLOOK
FLUSH SASH

HERITAGE WINDOW
sales@timberlook.com

01253 888222 07817 816663
For more information, contact PHIL MYERS

/

TIMBERLOOK is the Flush Sash system from Affordable Windows. It boasts an authentic square mortise and tenon-looking 
fabrication for both the sash and outer frame - with none of the diagonal mitred joints that typically identify uPVC windows.

Featuring a night latch as standard and with unique design options like a deep bottom rail, traditional cill details, and concealed 
trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows. 

CONCEALED TRICKLE VENTILATION   |   60MM SASH SIZE   |   SLIM ASTRAGAL ‘COTTAGE’ BAR

OUR NEW 28-PAGE BROCHURE
WILL DO ALL THE SELLING FOR YOU!

HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS

PAS24 CERTIFIED    |    SPECIFY TO DOCUMENT Q    |    ON-SITE GLAZING   |   70MM FRAME

AFFORDABLE WINDOWS

really easy.
Quoting Timberlook 
just got 

You can now quote our Timberlook 
PVCu casements in real-time with this 
exclusive experience. See your new 
Timberlook windows in your own 
property thanks to Tommy Trinder 

We are excited to announce our 
partnership with Tommy Trinder

For more information, contact the
Timberlook Sales Team - details below

mailto:sales@timberlook.com
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