
With 23 years of trading under
our belt we know what you
need to grow your business.
At Keyframe UK we believe
that strong relationships are
what’s most important to the
growth of our business.

Our clients come in all shapes and sizes, from

companies, each one treated with the same

care and attention as the next. We deliver on

to your customers. Talk to one of our team

today to discuss your requirements.

Fast Lead Times

Outstanding Range of Products

On Time Delivery, Nationwide

Cutting Edge Technology

Exceptional Customer Service

Industry Leading Brands

CALL OUR EXPERT TEAM ON
01204 705 718

www.keyframeuk.co.uk
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Requires one
screwdriver

Battery
operated

Tamper
alarm

Secure push
& turn thumbturn

Keyless 2 year
guarantee

9v

Battery
backup

Fit the Future
www.yale.co.uk/smart-living
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DISCOUNT* TO 30th APRIL
Is your supplier letting you down ?
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*Lead Time depending on delivery day to your area. 
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Industrial Strategy is Lacking

News

The number of new build
homes that have started to
be built continued to rise last
year to the highest level
since 2007, figures released
in late February show.

The latest house building data
shows that 153,370 new
homes were started in the year
to December, up 5% on the pre-
vious year. More than 140,500
homes were completed in the
year to December 2016. Mean-

while, figures from the Council
of Mortgage Lenders show first-
time buyer lending totalled
338,900 loans in 2016, up 8%
on last year. Housing and Plan-
ning Minister Gavin Barwell
said: "We’ve got the country
building again with the highest
number of housing starts for 9
years. However, we know
there’s more to be done to build
more homes in the places that
people want to live. Our hous-
ing white paper sets out a set of
proposals to deliver more land,
speed up build out and diversify
the housing market."

Regional spread
The figures also show strong
growth across the country with
Islington in London and Man-
chester experiencing high levels

of starts in the year to December
2016, with an annual increase
of 296% and 323% respec-
tively.

White Paper
Reforms in the recently pub-
lished housing white paper set
out the government’s plans to fix
the broken housing market and
build more homes across Eng-
land:
• Investing £25 billion in hous-
ing over the Spending Review.
• £1.4 billion of funding has
been released for Affordable
Housing and restrictions on
funding have been relaxed so
providers can build a range of
homes including for Affordable
Rent and Rent to Buy which help
people save for a deposit be-
fore they buy. i

Government’s latest attempt at
an ‘industrial strategy’ looks
good on paper but still lacks
some fundamentals needed to
turn the UK into Singapore with-
out the sunshine.

This is the view of Michele Wi-
etscher, Director of Newview Win-
dows and Conservatories – a home
improvement company based in
Worthing.

Wietscher says: “Theresa May’s
announcement is designed to boost
the UK economy post-Brexit and
comes at a time when regional
leaders across the UK are mapping
out their own regional strategies.

“The strategy includes a commit-

ment to invest in science, research
and innovation; a new emphasis on
vocational skills for non-graduates
and investment in the poorer re-
gions of the country.

“But it lacks three key fundamen-
tals that are necessary to boost pro-
ductivity in the UK economy.

“What I would have liked to have
seen alongside the big-ticket items
is a plan to tackle the UK’s house-
building crisis, as the country fell
well below its 2016 target of
240,000 homes. Secondly, I would
have expected more focus on the
need to equip students with business
skills and thinking at an earlier age.
There was an emphasis on voca-

tional skills for non-graduates but I
believe it needs to go further.
Thirdly, with base interest rates so
low, the last few years would have
been ideal for big infrastructure
spending. We’re getting there but
the planning system is still too
clunky and in some parts of the UK
we have worse mobile coverage
than the third world. You would
have expected this to have been
made central to the plan.”

Michelle also says that she would
have liked to have seen action
taken to re-balance the tax-system to
a flatter rate system, that
encourages entrepreneurship and
risk-taking. i

Housing Starts Hit
Nine Year High

Pg 05, 06 The Installer News Xyxyxyx 2017:Certass December 09 13/03/2017 08:44 Page 1



First TfL Land Set for
400 Home Project

News

Transport for London has an-
nounced its preferred bidder
for a joint venture to develop a
site in Kidbrooke, south-east
London that will see 400 new
homes delivered from 2020.

Triangle London Developments
plan to establish a joint venture
partnership to develop the vacant

site with hundreds of new homes,
commercial, retail and office
space, as well as an improved
transport hub, and village square.
Subject to final approval by the TfL
Finance Committee and contract
completion, the new joint venture
will develop concept designs in
order to seek planning permissions

and start on site in 2018, aiming
to have the first homes available to
buy and rent by 2020. Kidbrooke
was the first in a series of TfL sites
to be released for development last
year to unlock public land to build.
TfL has plans to develop hundreds
of acres of its land to build thou-
sands of homes. i

Consumers prefer to hire firms
that train apprentices, ac-
cording to new research from
the Federation of Master
Builders (FMB).

The FMB released the results of
a survey, just before National
Apprenticeship Week in Eng-
land, based on responses from
2,000 home owners across the
UK. The survey reveals almost
two thirds of home owners would
have a more favourable image
of a building firm knowing they
train apprentices.

Half of the home owners survey
would be more likely to actually
hire a building firm knowing they
train apprentices (all else being
equal) and more than two in five
would be more likely to recom-
mend a building firm to a friend
or family member based on the
fact they train apprentices.

It pays to advertise
Almost two thirds of home own-

ers think that building firms
should highlight the fact that they
are training the next generation
of tradespeople in their market-
ing material .

Brian Berry, Chief Executive of
the Federation says: “This new
research confirms what many of
us already knew – apprentices
are good for your business. The
building industry is extremely
competitive and these results sug-
gest that training an apprentice
will help a firm stand out from the
crowd. Home owners aren’t just
concerned about the craftsman-
ship of their builder, they want to
know they are hiring a firm with
strong values. It therefore makes
sense that a business that invests
in young people is seen in a bet-
ter light.

"If the burgeoning skills crisis in
the construction industry wasn’t
enough to motivate those firms
not already training to start
doing so, hopefully this evidence

will do the trick. It’s helpful to
know that apprenticeship train-
ing can not only provide reward-
ing career opportunities for
young people but it can also
help a firm’s bottom line.”

Apprenticeship Levy
Berry concluded: “April will see
the introduction of the Govern-
ment’s new Apprenticeship Levy
on large firms, so this year
could see a big shift in terms of
who is directly involved in ap-
prenticeship training. In con-
struction, two-thirds of all
apprentices are trained by
SMEs and it is our hope that the
new Levy will encourage the
larger firms to also engage
more readily in training the fu-
ture workforce.

"What’s great about this re-
search is that it demonstrates the
positive image that a real focus
on quality training can bring to
a company.” i

Lesson Learnt –
Apprentices Work
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QANW Column

With an estimated 952,000
small business expected to
reach their auto enrolment
staging date for their work-
place pension schemes dur-
ing 2017–2018, it’s likely that
some will fail to grasp what is
involved – and that could
mean an expensive fine.

What is auto enrolment?
Auto enrolment is an initiative
from the UK Government to help
people save for retirement
through a pension scheme at
work. Employees must be en-
rolled if they haven’t already
joined a workplace pension
scheme, are aged 22 or older,
are under state retirement age
and earn more than £10,000
per year. It is the responsibility
of the employer – the business –
to enrol them.

What is an employee?
Labour-only sub-contractors who
are self-employed for HMRC tax
purposes may still be considered
an employee of your business
and you may have to enrol them
into your pension scheme and
pay contributions on their behalf.

If they have agreed to work
personally, they are usually
deemed to be working under a
contract of services under auto

enrolment rules. They may be
considered as employees and
should be included in your auto
enrolment scheme.

What happens if I fail to
provide a pension for my em-
ployees?
In 2016, 8,314 business were is-
sued with fixed penalty notices
for failing to comply with auto
enrolment.

Penalties can be issued for de-
liberate non-compliance; fixed
penalty notices may be issued if
an employer does not comply
with statutory notices or if there’s
evidence of a breach of the law.

Fines – a Case Study
The pension regulator recently
highlighted a case of one small
business having failed to make
any arrangements before its stag-
ing date was due. The regulator
subsequently issued a compli-
ance notice requiring the firm to
pay both the employer and em-
ployee contribution arrears. The
company failed to comply and
so were then issued with a £400
fine.

The business accrued a further
fine of £10,000 – £2,500 per
day for four days’ non-compli-
ance – by failing to comply
again. They also incurred costs

of £25,400 comprising a £400
fine, a £10,000 fine and
£15,000 in employee back con-
tributions. Expensive by any
measure!

How do I set-up my com-
pany’s workplace pension?
As a QANW member, you have
access to Enrolsme, a dedicated
online portal through which you
can set-up your workplace pen-
sion quickly and cost effectively -
QANW members receive a
£500 discount on the set-up
costs.

The process is easy to complete
and requires no specialist knowl-
edge. You’ll be asked for basic
information about your employ-
ees’ pay, what contribution you
wish to make and your payroll
dates. The portal will then help
you select the most suitable pen-
sion scheme for your business.

Just log into the QANW mem-
ber’s area for more information
on auto enrolment and the En-
rolsme portal.

Enrolsme is just one of many
benefits available to members of
QANW. You can also get
help with competitively priced in-
surance including cyber cover
and van insurance. Access to
a Tradepoint card is also
available. i

QANW’s
Workplace
Pension Plan

Nearly a million small
business are expected to put
workplace pension schemes
in during 2017–2018.
What are the rules? What are
the pitfalls?
Will QANW Membership take
all the hassle away?
If you are not a QANW member
and would like more information on
Insurance Backed Guarantees and
be coming a member,
call t. 01292 292701

If you find you have any questions or encounter
difficulties, Enrolsme can be contacted
on t. 020 7469 2865
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www.madefortrade.co

Tel: 01642 610799
Fax: 01642 615854

Is your supplier letting you down ?

WE WILL
BEAT ANY

PRICE**

LEAN-TO
3m x 2m

£398
+VAT

25mm Opal PolyEDWARDIAN
2.8m x 2.9m

£1037
+VAT

Active Blue Glass

DOUBLE HIP

£1323
+VAT

Active Blue Glass

3.4m x 2.3m
inc. Box Gutter

*Offer applicable to new customers on your first roof only.
**Based on a like for like comparison. Ends on the 30th April 2017

Conservatory
Roofs
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Quote turnaround
within 2hrs

Very competitive roof glass

Lowest price anywhere

DISCOUNT* TO 30th APRIL10
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Lead Time5
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Cover Story

Keyframe UK will not be
exhibiting at this year’s FIT
Show – but if you are looking
around for a good, reputable
window supplier, why not
spend two minutes of your
valued time reading this arti-
cle?You'll learn how your busi-
ness could benefit from
Keyframe UK’s services – just
like many of the company's
customers do on a daily basis.

For the past twenty-three years
the team at Keyframe UK has
worked tirelessly building a sub-
stantial company that has devel-
oped a reputation within industry
circles of being one of the lead-
ing fabricators of Rehau and
Spectus windows and doors.
Revered for efficiency in produc-
tivity, quality of products, excep-
tional service, lightening quick
lead times and impeccable
delivery service, Keyframe UK
has built a multi-million pound
business producing in excess of
1,200 frames a week.

The team is headed by MD
Jimmy Whittles, a man who is as
passionate about his business as
he was the day he started all
those years ago. He constantly
instils in his workforce the funda-
mental elements required in main-
taining customer loyalty –
realising fully that the company is
nothing without its customer base.
This is where the company scores
over its biggest competitors with
a simple formula – which is every-
body within the business working
for the same common goal of
customer satisfaction.

Over the years, the company’s
core values haven’t changed.
Building longevity, Keyframe UK
has forged deep-rooted relation-
ships with suppliers which include
some of the biggest names in the
industry such as Rehau, Spectus,
Solidor and Total Hardware.

Investment
Keyframe UK has also Invested
heavily in the latest fabrication
machinery and has an in-house
engineer making sure that machin-
ery is maintained and calibrated
on a regular basis to guarantee
continuity of quality. Should there
be mechanical breakdowns, they
are resolved quickly so as not to
affect customer delivery dates.

Keyframe UK runs a modern
fleet of delivery vehicles distribut-
ing frames nationwide. Nothing
is left to chance – everything runs
like a well-oiled machine.

Business model
The success is not only down to
the company workforce and the
way it is run, it is down to the busi-
ness model which it adopts.
Keyframe UK’s business in the
early days was based around the
supply of small independent join-
ers, fitters, builders and the like
who enjoyed all the benefits of

dealing with a national company
whilst at the same time receiving
the service levels of a local
supplier. This policy still remains
fundamental in the future growth
plans of the business. Keyframe
UK is looking for small companies
who want to develop and go to
the next level. Marketing pack-
ages, showroom support pack-
ages, brochures and online
pricing software are all available
to serve to benefit customers and
ultimately increase their business
levels.

Trade wholesalers
Keyframe UK has also developed
partnerships with several trade
wholesalers across the country
who benefit from the company’s
exceptional service, giving them
an edge on their competitors with
quicker lead times and highly
competitive prices.

Design and colour
Manufacturing from Rehau Total
70 and Spectus Elite 70 provides
customers with a broad spectrum
in frame designs and colour
options,

Holding extensive stock levels of
profile in as much as 16 colour
variations in Rehau, Keyframe UK
is very rarely in a situation not to
fulfil the most demanding of
requests. These stylish suites of
profiles give customers either a
contemporary chamfered finish or
an elegant sculptured effect.

Doors
Keyframe UK also supplies the top
composite doors – Solidor –
which the company manufactures
in Rehau outer frames. These have
proved to be an exceptionally
popular addition to the company’s
existing window offering and
often help installers complete that
first-class installation. i

Before FIT – Read This
It is that time again – the FIT
Show is just around the
corner and the trade will be
heading to Birmingham’s
NEC looking for new
products and new deals.
Yet one company with a
great pedigree and even
better products won’t be
there. So if you’re looking
for a top notch window
supplier, why not spend a
minute or two reading
here...you might save
yourself a trip

Before you choose your
next supplier, ensure that
you speak to the Keyframe
UK’s sales team.
Contact: Andy Bell on
t.01204 705718 or email
sales@keyframeuk.com
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ALUMINIUM
ROOF LANTERN

/madefortrade @madefortrade1

* Discount limited to first order for a single roof, offer excludes glass.
Offer ends on the 30th April 2017 www.korniche.co.uk

Tel: 01642 610799
Fax: 01642 615854

Working Days
Lead Time5

FROM

“The Korniche is outstanding.
No other system we’ve used

has fit together as well as the
Korniche does. We’re very

impressed.”

25%
DISCOUNT*

STAND L60

FASTER
THE QUICKEST AND SIMPLEST
LANTERN TO INSTALL AVAILABLE

STRONGER
OPTIMISED TO ALLOW MINIMAL
STRUCTURE WITH LESS RAFTERS

WARMER
CLASS LEADING THERMAL
PERFORMANCE

SLIMMER
AESTHETICALLY STUNNING

MASTER_ FP Korniche_25% APRIL 2017.indd 1 08/03/2017 07:55
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Energy Efficiency

The recent Palmer Market
Research report on the Win-
dow, Door and Conservatory
Markets in Housing identifies
bi-folding doors as an op-
portunity for significant
growth.

The patio door market has also
seen a resurgence and is ex-
pected to grow further. Strong
growth in larger frame doors
means increased demand for
larger sealed units.

And what type of warm edge
spacer bars are best suited to
large insulated glass units? Do
bigger, heavier frames mean
more deflection on sealed units?
If so, does that put more pressure
on the spacer bar, as some peo-
ple say? If that is the case, the ar-
gument goes, soft, flexible bars
that displace easily would be bet-
ter than rigid bars which do not.

But it’s not a question of soft or
rigid. It’s not the job of the win-
dow or door to support the
weight of the building above, nor
the job of the sealed units to sup-
port the weight of the frame; still
less the job of the spacer bar to
support the sealed unit, door,
window or masonry above. If we
built like that we’d all be living in
piles of rubble from collapsed
buildings!

Appropriately sized
lintels are fit-

ted above door or window open-
ings to support the massive
weight of the masonry and build-
ing above. Protected
from the

weight of the building, the door
or window frame is strengthened
appropriately with reinforcement
to support its functioning and its
own weight. In turn, the sealed
unit is constructed to withstand
lateral movement in transit and
handling during installation so it
performs as designed for long life
in the frame, in the opening, in
the building.

So, what is the primary role
of the spacer bar?
As the name suggests, a spacer
bar is designed to keep the
panes of glass apart, provide
structure and surface for the pri-
mary and secondary sealants
and contain desiccant. Another
important role of the spacer bar
is to insulate the edges of the
sealed unit for energy efficiency.
It’s the secondary sealant’s job
to keep the structure together
and bear the load in produc-
tion, in transit and installation
and also withstand the wind
loading once installed.

If the building is putting pressure
on the frame, which is putting
pressure on the sealed unit which

Large Sealed Units –
are Soft or Rigid
Spacer Bars Better?

Swisspacer Head of Market
Development Europe, Karl-
Theo Roes, says the type of
warm edge spacer bar you
use in large sealed units
doesn't matter
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is bending or deflecting so the spacer is forced vis-
ibly into the air gap, the property owner would be
right to complain of shoddy workmanship in fab-
rication, installation or building construction.

Flexible or rigid, if the spacer is being forced
visibly into the sealed unit air gap then something
has gone very wrong with the building.

What about large sealed units?
A rigid warm edge spacer bar such as Swis-
spacer is a good choice for large IGUs. It’s
strong enough to cope with the weight of the
extra glass without modification. It also provide
very good thermal performance. The rigid struc-
ture also makes it popular in triple and quadru-
ple glazing too – that’s why it’s widely specified
across Europe where triple glazing outsells dou-
ble (Scandinavia 80%, Germany 60%).

Commercial property applications
New York’s Museum of Modern Art, 30 St.
Mary Axe (The Gherkin) in London, The Prada
Building in Tokyo, Madrid’s Torre de Cristal and
The Turning Torso in Sweden are just a few
iconic skyscrapers with Swisspacer inside. If
these huge buildings with large sealed units
don’t have deflection issues, Mrs Brown’s set of
bi-folds will have no problems in her semi-de-
tached.

See Swisspacer on Stand G40,Hall 7 at the
FIT Show,23-25 May,Birmingham NEC

i

Energy Efficiency
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Expanding self-adhesive
foam tapes are gaining trac-
tion as an alternative to wet-
based sealants for the
effective sealing of joints
around the windows and
doors in new build and refur-
bishment projects, writes ISO-
Chemie's Andrew Swift.

The patio door market has also
seen Here, joint widths can vary
considerably and installers can
never be certain what they will

face when they arrive on site, so
it’s advisable to have a versatile
foam sealant available that can
cater for most eventualities.

Pre-compressed PUR impreg-
nated foam tapes can be used by
installers to quickly and easily
seal joints up to 42 mm, provid-
ing an effective perimeter seal for
windows and doors for both
weather tightness and ther-
mal/acoustic insulation, while still
remaining permeable to trapped
water and water vapour – similar
to a flexible breathable style ma-
terial for the building facade.

Wood
Installers fitting windows into
multi-storey timber frame houses
often have to deal with structures
where they have to compensate
for the large amount of differen-
tial movement (up to 36 mm)
which can occur between the in-
ternal timber wall (or roofs) and
the external brick or block work.
Here, a solution is available with
the ISO-Bloco T-Max sealing tape
which has been specifically de-
signed for the timber frame hous-
ing market.

Incorporating fire resistant qual-
ities, the tape provides a ‘fit and
forget’ perimeter seal for win-
dows, particularly at heads, sills
and under the roof eaves for both
weather tightness and ther-
mal/acoustic insulation.

Quick-to-apply on-site, T-Max is
capable of sealing larger joints
ranging in width from 14mm to
50mm in a single tape size and
can accommodate a temperature
range of -30° to +90°. It’s also
impermeable to driving rain with
a minimum equivalent to Storm
Force 10.

All in One
Another product to be consid-
ered, which delivers significant
installation cost savings is the
ISO-Bloco One, which combines
both the weather seal and air-
tight seal into a simple single
product. Hiring access systems,
with the associated health and
safety issues, can add signifi-
cantly to the overall cost of a new
build or renovation project. How-
ever, foam tapes such as One en-
able windows to be fully sealed
from inside.

Taping in to the
Value Add
With optimistic forecasts for
sector growth in 2017,
impregnated foam tapes
can be seen as an
increasingly attractive
alternative to traditional
silicone sealants for
installers looking for rapid
and longer lasting sealing
around windows and doors,
says Andrew Swift of
ISO-Chemie

a.swift@iso-chemie.co.uk
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Moreover, because they can be used in the wet
and rain, the installation of windows can be un-
dertaken regardless of external weather condi-
tions, avoiding time consuming and costly delays.

Packages
ISO-Chemie supplies its products in a number of
application specific packages such as the ISO3
window sealing system to overcome conditions
such as freezing temperatures in the winter
months. This system is based on the European RAL
principle of three level sealing, offers an external
seal providing weather resistance and breathabil-
ity, while the intermediate seal provides extra ther-
mal and acoustic properties, and the internal
layer meets air tightness and humidity require-
ments. All three levels are designed to accommo-
date any movement between the adjacent
construction materials.

Value add
All these tapes combine performance with cost
competitiveness, providing an effective sealing so-
lution for the perimeter joint between windows,
doors and walls in typical UK building. And with
BS8213-2016 compliant tapes alongside the
GGF’s guide to window installation and the de-
mand for installed windows with matching energy
rated gaps, they can combine to provide installers
with an added value sales package, presenting
an up-sell opportunity for installers to close deals
by offering a more complete installation to the
consumer. i

Energy Efficiency

Don’t just fit it, TruFit it.

Call: 02476 998146
or visit:www.trufit-it.com

Add value to your installations with TruFit
expanding foam edge tape:

Warm Edge
forWindows

• Cleaner and quicker onsite application

• Differentiate yourself from the competition

• Insulates the perimeter gap tomaximise the
performance of your windows

• Expands to effectively seal all recesses – ensuring
guaranteed consistent weather and airtightness

• Full marketing support

Pg 12, 13, 17, 18 The Installer Features Energy 2017:Certass December 09 08/03/2017 13:29 Page 4



Call John Cooper on 07795 688 061
www.swisspacer.com/en/triple

@Ultimate_Spacer

Glazing to the power of 3

Easier to
install

Lighter sealed units

Long-lasting
performance

Cuts sealed
unit failure

Looks a lot
better

No wavy butyl line on
the centre paneTo find out more...

swisspacer.com/en/triple

SWISSPACER Triple is a rigid warm edge
spacer bar for triple glazing.

No need for two spacer bars. Sealed unit
makers can use slimmer centre panes to
cut weight.

Triple glazing

breakthrough

Stand G40
Hall 7

Swisspacer Triple 3 Ad with FIT MASTER.indd 1 27/02/2017 08:51:35
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EYG has invested £500,000 in
a new high-speed Forel insu-
lated glass line at its Hull man-
ufacturing facility. The
company can now produce
a double glazed unit made
every 35 seconds.

EYG is using Edgetech’s Super
Spacer to offer ‘A’ energy rated
windows as standard on all dou-
ble glazing installations.

John Waugh, Retail Sales Direc-
tor at EYG, says: “It makes such a
difference to our customers to be
able to say we are installing ‘A’
energy rated glass as standard in
our windows. We have to be
aware that our customers have so

many other expenses these days,
of which energy bills play a huge
part, so it is a big selling factor
for us to be able to say our win-
dows can help reduce heating
bills."

Support
Waugh continues: “The team

from Edgetech spent a lot of time
with us ensuring we got up and
running and producing our new
improved windows without any
issues. Their support and training
was invaluable to us as the ma-
chinery and the process of setting
the glass in place was different to
what we had done before.”

MD at Edgetech UK, Chris
Alderson added: “At Edgetech,
we are keen to support customers
like EYG who are making big in-
vestments to future-proof their
business.” i

A Standard ‘A’
Makes a Difference

Energy Efficiency

High performance
engineering plastic

Perforation holes
for effective passage
of air

Available with or
without unique
gas barrier tape

Our spacers are the result of
over 35 years of dedication
to insulated glass.

We understand the
conditions within a
glazing unit and how each
component performs within
the lifetime of the unit.
This helps us to ensure
that the components we
manufacture and supply
are second-to-none.

Above Psi values based on BF Data Sheet Nr.27

WARM EDGE WINDOW COMPONENTS
ENGINEERED FOR SAVINGS

SAVE energy with the lowest conductivity spacers – 0.14 W/mK

SAVE energy with lowest Psi values

SAVE energy with reduced overall window U-values

SAVE costs on the best futureproof window components

Plastic window frame Wood window frame

Double Glazing 0.030 0.029

Triple Glazing 0.029 0.027

Plastic window frame Wood window frame

Double Glazing 0.032 0.031

Triple Glazing 0.030 0.029

Thermal Conductivity:
0.14 W/mK

Thermal Conductivity:
0.135 W/mK

Pre-Desiccated Flexible
Foam

Unique Gas
Barrier Tape

Pre-Applied
Adhesive
Side Tape

or call 0845 331 3950 Intl. +44 (0) 121 331 3950

CERTIFIED
COMPONENT
Passive House Institute

arctic climate

phA
CERTIFIED

COMPONENT
Passive House Institute

arctic climate

phA+
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Kevin Kiernan of Birtley says:
“Our Bowater by Birtley com-
posite door offering has great
aesthetics, security and of
course energy performance.

“Energy performance was top
of our list of priorities because
we know that’s still one of the
main reasons homeowners are
looking to change their front

door. Yes people want their
front door to look good and
different to their neighbours
with a splash of colour but
they also want to be warm.
The inner core of our com-
posites are made up of
100% CFC free
Polyurethane foam that of-
fers the highest levels of ther-
mal insulation. This core
also acts as a superior
sound proofing agent.

Green door
“Birtley uses recycled mate-
rials wherever possible
throughout the production
process and make every ef-
fort to minimise our impact
on the environment. i

The Birtley Group has
launched a new
comprehensive door range
(including composite, fire,
flood and steel doors and
called Bowater by Birtley)
with energy efficiency a
top priority

Bowater by Birtley Provides the
Best of Both Worlds

18 | Energy Efficiency | The Installer

Energy Efficiency

For all your glazing needs

For more information or to find your local trade counter
or stockist visit: glazpart.com/products or call
01295 264533 to speak with one of the team.
Wildmere Industrial Estate,Banbury,Oxon OX16 3JU

Tricklevents
Packers

Packer for Professionals
Corner protectors

System components
Foiled components

olour
ridge & wedge
ur trade counter

most sizes
many designs
most foils

Glazing
Shovel

Tricklevent

Flat and
Bridge Packers
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A LANTERN REVOLUTION

WARMER, SLIMMER,
STRONGER...

warmth control
By totally isolating the external aluminium
profiles from the internal ones, cold
bridging is eliminated. Combined with high
performance roof glazing, the Korniche’s
ability to reduce heat transfer is in a class of
its own.

www.korniche.co.uk

Tel: 01642 610799
Fax: 01642 615854

STAND L60

Korniche FP Advert_WARMER_FITSHOW.indd 1 08/03/2017 07:55
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There is a common thread in many of the
installations I inspect, writes our Technical
Author, Don Waterworth - undersized win-
dows.

I often suspect the surveyor responsible, no
doubt working on the principle of – ‘make sure
the window is not too tight’, either measures from
internal reveals and makes a guess at the width
and height. Or rather than be told off by the in-
stallers (and no doubt the boss), makes sure that
the measurements taken are a lot smaller than
need be to make sure that the windows are never
too tight.

The above obviously means an extensive
amount or unnecessary and unsightly trims are
required to cover up the surveying short-comings.

This practice is not only shoddy, lazy and un-
professional but is also quite unwise.

Pictures
No doubt when you look at the two photographs
included with this article (which in fairness, I’ve
show before), you will be horrified that this prac-
tice still occurs within the industry. I see instances
of this every week and therefore it is relatively
simple to make a solid case against any window
company guilty of this kind of thing.

Technical Article

Don't be a Lazy,
Unprofessional
Surveyor!
Window surveyors who under-measure in
order to produce 'easy-fit' windows see
their shortcomings covered up by
unnecessary and unsightly trims - that's
lazy and unprofessional writes our
Technical Author, Don Waterworth
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Technical Article

Standards
BS8213, GGF standards, Com-
petent Person Scheme standards,
MWCIA standards etc., all
amount to the same thing - win-
dows should be measured, tak-
ing into account any distortion to

the aperture, the condition of the
aperture and thereafter allowing
5-10mm around the perimeter.

Any worthwhile Fenestration
Surveyor will take into account
the type of structure, facade con-
dition, any vagaries within the
aperture shape, the aspect, etc.
and will allow accordingly to en-
sure that the standards are met.

Bane of the industry
Trims are the bane of the industry
and should only be used as an
acceptable cosmetic cover and
minimised wherever possible.
Trims should not be used to cover
over shoddy surveying or
shoddy installing.

My plea therefore, is do not
leave yourself or your company
at the mercy of an Expert like my-
self, who no doubt will easily
find and record any lazy survey-
ing habits, which could there-

after cost you a considerable
sum of money, either in losing a
Court Case or not being paid for
the work that you have carried
out.

If you wish to be accepted as
a Professional then you must act
as one. Surely the consumers are
entitled to be served by profes-
sionals.

I am sure you will agree –
Don

i

The Master Window and Conservatory
Installers Association Technical/Legal
Column

Don Waterworth BSc
(Hons) FCABE MEWI
Chartered Building
Engineer / Building
Surveyor
Expert Witness
Accredited Mediator
Founder of the MWCIA

22 | Technical Article | The Installer

This article has been authored by our technical writer – Principal Surveyor Don Waterworth
of hanleyamosstewart.co.uk Tel: 0800 1954922 Mon-Fri 9am-5pm. Sat 9am-1pm
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Victorian Sliders is now
Europe’s largest specialist
manufacturer of PVC-U
vertical sliding sash windows,
with all window unit manu-
facturing processes under-
taken from a purpose-built
100,000sq.ft fabrication plant
based in Carmarthenshire.

“We are happy to be manufac-
turing in Wales,” says MD Bren-
dan McCambridge. “And we
have never received any grant
aid or funding support.”

The company now employs
120 staff and has grown
steadily in recent years, enjoy-
ing calendar year sales in ex-
cess of £12 million in 2015
(+23% annual growth) despite
challenging underlying market
conditions.

One price, any size
The philosophy at Victorian Slid-
ers is to keep things simple, so
ECOSlide vertical sliding sash
units are prominently advertised
to the Trade at £199, whatever
the size. This eye-catching com-
mercial proposition creates a
value chain to generate bigger
margins for installers, who can
retail windows at premium
prices to homeowner customers.

Installer appeal
2,300 professional trade installa-
tion companies operating across
the length and breadth of the UK
bought ECOSlide sash windows
in 2015, so the company sup-
plies around 33% of the 7,000
installers that regularly buy-in
PVC-U vertical sliding windows
for home improvement jobs or
new housebuilding needs.

This established customer base
includes many fabricator-in-
stallers who choose to conve-
niently buy-in specialist PVC-U
sash windows from Victorian
Sliders as and when required, al-
lowing them to concentrate their
own window fabrication on stan-
dard casement windows, without
disruption.

Own system
A strategic decision taken in
2009 by the business owner Scot
Starkey to become an ‘own-sys-
tem profile extruder and fabrica-
tor’ specialising only in
production of PVC-U vertical slid-
ing sash windows using 100%
virgin, lead-free compound, was
key to unlocking major commer-
cial success for the company.

Every aspect of product manu-
facturing is carried out in-house,
including engineering and de-
sign of PVC-U window profiles,
raw materials specification and
extrusion, specialist profile bend-
ing, woodgrain foil or colour
spray surface finishing of the win-
dow frame components, tough-
ened sealed double glass unit
making and final assembly of
complete CE Marked sash win-
dows ready for despatch.

“We have enjoyed significant
sales growth every year for the
past 5 years, but we’re not going
to start resting on our laurels,”
comments Brendan McCam-
bridge. “We’ve got to keep im-
proving and driving the business
forward. Specialism is our
strength. We are not a Jack of
all trades but a master of just one
– vertical sliding windows.” i

Masters of the
Victorian Slider

The Installer
reports on the
latest business
developments at
PVC-U sash window
trade fabricator
Victorian Sliders

The Installer| Profile |25
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insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata

www.insightdata.co.uk

An industry
i k

2009
We revolutionised the

industry with real-
time, online market

intelligence.

2012
We did it again with

Salestracker 3.0, featuring a
fully integrated CRM, credit
profiling, Google Maps and

document storage.

2017
Now we’ve done it again,

Introducing STEM, the powerful
new email marketing system

designed and built for
Salestracker™.

Salestracker puts 15,000 fabricators and installers at your fingertips, as well as architects, construction firms
and over 27,000 local builders/home improvement companies.

And now thanks to STEM, our built-in email marketing platform, you can contact them all within seconds.
Prospect data, CRM, and email marketing all in one place.

Find out more – call 01934 808 293 for your free demo.

Hat-trick

60,000 Sales leads. Customer CRM. Email Marketing.



Profile

The Installer| Profile |27

Alumatherm claims to offer
the slimmest, most authentic
sash window in the UK.

The product features a 36mm
super slim meeting rail and a
choice of 43mm or 90mm deep
bottom rail, to give a more au-
thentic look.

The Alumatherm window has
many patented features. A re-
tractable parting bead – claimed
to be the first in the UK – repli-
cates the original box sash win-

dow look, giving both form and
function. A high gloss acrylic
decorative horn is also avail-
able. The external sash profiles
all have a putty line detail, repli-
cating the 450 chamfer found
externally on traditional wood
sash windows. The profile de-
sign with glass bonded to the
sash gives strength, and within
the meeting rail is a box and ‘T’
design to resist deflection or
bow.

History
Alumatherm Windows is an es-
tablished family run business. It
operates from a modern
20,000sq.ft factory in Market
Deeping, near Peterborough in
Cambridgeshire. The company
claims to be one of the oldest
specialist manufacturers of verti-
cal sliding double hung box sash

windows. Alumatherm says it
can offer any size, colour or
hardware. The window has a
concealed balance cover hiding
the balancing hardware. A sec-
ondary benefit is the reduction in
any air infiltration. Both sashes
also have the ability to tilt in-
wards for cleaning the outside
face making it suitable for both
heritage and conservation
areas, modern new builds, com-
mercial projects, care homes,
schools and social housing.

The Alumatherm design is a
culmination of over 55 years, ex-
perience in aluminium sash win-
dows and continuous research
and development. Aluminium is
maintenance free, slim, strong
and thermally efficient. Alumath-
erm says that it has windows that
were installed 55 years still per-
forming. i

Slim-line Slide Sash
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Trade fabricator U70 is manufacturing Residence 7 to
enable customers to sell into larger properties and
more prestigious developments.

R7 is is flush on the outside so it looks like traditional timber win-
dows, but it’s also flush on the inside, giving it a sleek modern feel
perfect for most types of home.

U70 Sales & Marketing Manager Allan Wilding says: “R7 is a
great addition to our customers’ ranges, and it’s proving very suc-
cessful in attracting new customers. High profile installers are very
interested, so we make it easy for them to add R7 to their upmar-
ket showrooms.

“R7 opens up new avenues for us because it’s a very different
product. It looks the same as R9 from the outside, but it doesn’t
carry the same premium as R9. R7 is very competitive, and, like
R9, transforms properties in a way that other PVC windows can’t.”

U70 already fabricates Residence 9, and has a loyal customer
base. It’s added R7 to open up a larger market for flush
sash windows. u70.co.uki

Mila has produced a brand new set of design icons to show
exactly what is included in every guarantee.

These will now be used across all of Mila’s packaging, website and
brand new catalogue, so that buyers can see instantly whether they are
choosing a 5, 10, 20 or even 25-year guarantee on performance or fin-
ish, or both.

Mila’s Richard Gyde explains: “We believe in treating customers fair-
ly and honestly and this is a key part of that. Obviously, the reason we
can offer such a straightforward and simple guarantee scheme is that
failures on Mila products are so rare. Our quality assurance processes
are so advanced now that by the time a product reaches the customer,
it has already been through a testing regime much more arduous than
anything it’s likely to face out in the real world.” mila.co.uki

Crystal Clear has recently added Alumen’s own brand of
aluminium rooflights to its product portfolio. Alumen says
Rooflights, which were launched just over a year ago,
have become a popular choice amongst installers.

James Mizen, MD of Crystal Clear explains: “Our reputation is
extremely important to us. We install everything ourselves so as well as
selecting good quality products, it is key that we are able to rely on our
fabricators to provide us with a reliable service and clear communica-
tion, in order for us to meet our customers’ expectations every time.

“Initially we chose Alumen to supply us with a bespoke rooflight for
a unique project we were undertaking in Trowbridge. The price was
good and the lead times they promised were fast for bespoke alumini-
um. They delivered on time and even helped us with the installation
on-site as the rooflight was so large that the glass had to be split with
a transom. Once installed the product looked very contemporary and
the customer was delighted with the result.

“We have now taken delivery of, and installed a number of aluminium rooflights including walkovers. We particularly like the
simplicity of the product and have found them easy to install. Alumen’s communication is clear and delivery well controlled, and
the personal touch from Alan, Alumen’s MD, means I feel my business is valued and in safe hands. We would definitely recom-
mend the rooflights as an all-round nice product, and Alumen as a reliable manufacturer.” alumen.co.uki

Products & Projects

A Clear Choice for Rooflights

The Installer| Products & Projects | 29
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The LuxLite contemporary aluminium roof light is
equally suited to tiled and slate roofing and is capa-
ble of achieving U-values as low as 0.6W/m2k (a
triple-glazed window usually achieves 0.7). The
frameless window incorporates toughened glass
and comes with a 20 year seal warranty. The
glazed unit, spacer bar and fixings are all also con-
cealed and protected from UV light within a neat
black resin border.

Roof Maker’s Chief Design Officer and company founder,
Scott Nicholas says: “LuxLite epitomises the approach we’ve
had to product design since the very beginning. It excels on all
fronts – from style, to robustness, to energy efficiency. We’re
delighted and proud to be able to say that, in LuxLite, we’ve pro-
duced yet another best-in-class offering, perfectly positioned to
help installers capitalise on the massive opportunities that exist
at the higher end of the market.” roof-maker.co.uki

PVC-U systems house Liniar and drainage giant
Brett Martin have announced a partnership
arrangement that will see each company supply-
ing the other’s range to its own customer base.

Liniar’s Business Development Director Tony Basile explains:
“Brett Martin will be supplying Liniar with rainwater systems to
run alongside our own building product ranges. This means
any Liniar fabricator or trade counter stocking fascias, soffits
and foam trims will also be able to supply Brett Martin gutter
and downpipe systems as part of their range. In addition, all
Liniar conservatory roof kits will be supplied with Brett Martin
guttering included and cut to length.”

Chris Dawson, Brett Martin’s Sales Director comments: ”This
partnership is an interesting development for both companies.
Brett Martin’s rainwater systems and Liniar fascias and soffits
provide each business with a solid rainwater and roofline offer-
ing for our respective markets.” liniar.co.uki

Coventry based Aztec Windows uses
Swisspacer for its range of A rated windows,
including its Prestige Collection, a timber-
alternative PVC-U window. The company
specifies Swisspacer Ultimate in black to match
the black window gaskets for a discreet, high-
end look.

Sales Manager Michael Hagan explains:
“Homeowners are increasingly choosing windows based
on looks and how they will enhance their property. It’s the
little details that make a big difference to overall aesthetics
and Swisspacer in black blends perfectly with our black
window gaskets for clean, uninterrupted sightlines and a
quality finish. Swisspacer helps us achieve the top A
rating and it’s tried and tested to perform year after year.

“We’ve built our reputation over the past 29 years on
quality, performance and looks - so Swisspacer is the
perfect fit for our company.” swisspacer.comi

30| Products & Projects | The Installer
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Partnership Hits New Heights
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Liniar has announced the appointment of Martin Thurley to the newly created role of Managing Director.
CEO Roger Hartshorn explains: “Due to Liniar’s significant growth over the last six years, I felt it was time to strengthen the

senior management structure to enable me to focus exclusively on the strategic direction of the company.
“Martin’s appointment as Managing Director will ensure we continue to fulfil and exceed expectations, as well as bringing

another level of experience to the senior team.”
Martin, who is moving to Liniar from Door-Stop, is MBA qualified and has extensive Operational and Commercial experience

in both construction and manufacturing environments, bringing a wealth of expertise across a number of disciplines including
Customer Service, Lean Manufacturing, ISO 9001 Quality Management Systems and Health & Safety Management.

He says: “I’m excited to be joining the Liniar team at an important time in the company’s development; Roger has built a great
business with a fantastic reputation. This year will see us take things to the next level with our new 178,000 sq ft warehouse
and showrooms, both due to open in June.

“I’m keen to work alongside Roger to take over the day to day management at HL Plastics – as well as working with the existing
senior team to support the company’s ambitious growth plans over the coming years – our customers and employees will remain
central to our strategic direction and all business decisions.” i

Reynaers has outgrown its existing office and warehouse facilities in Birmingham. Its new £6 million
premises has been extended and completely refurbished, giving more than double the warehouse space
and a modern, purpose-built facility.

Justin Hunter, MD at Reynaers, says: “We’ve moved into the offices after an extension, complete refurbishment and refit of
the interiors of the original building, meaning we are now able to double our current capacity. The envelope looks fantastic and

features the new Hi-Finity corner solution, Structurally
Clamped curtain wall and parallel opening windows.

Martin Rennie, from D5 Architects who designed
the new HQ comments: “It was a real opportunity for
the building itself to become a showroom for
Reynaers’ products, and we emphasied this through
the design of the glazing.”

The premises will house a dedicated showroom
featuring Reynaers’ commercial, trade and high-end
domestic products, various meeting rooms and
bespoke conference facilities for up to 75 people.
There is also a brand new Training Centre
and new installation rig designed for development,
training and testing. i

Goliath Homeworld’s sales have topped £5 million in the last
20 years – since becoming a founder member of Network
Veka.

Of the more than £5m Goliath has registered in Network Veka sales,
£922k was posted in 2016 alone, with the company averaging customer
satisfaction ratings of 99.2% over the course of the year.

Goliath MD Stephen Hancox explains: “Network Veka was conceived
to help installers demonstrate that they uphold the highest standards; not
just in using industry-leading systems from The Veka UK Group, but also
in their levels of service, installation and aftercare. That unbroken chain of
quality – from extrusion to certification – is a USP in our industry that
homeowners understand and value.

“Throughout my years with Network Veka, the organisation’s core
values have always remained the same: to uphold professional integrity
and credibility, and encourage members’ success through the customer
confidence this creates. It’s the Network’s developments though, that have
served to keep it at the cutting edge – both for current and prospective
member companies, and homeowners.” i

Trade News

Goliath Sales Partnership
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After its £30m acquisition by private finance group Next Wave Partners
LLP, Roof Maker plans to significantly ramp up its activities – and now, the
traditionally consumer-facing business is seeking to expand the trade side
of its operation.

Roof Maker’s CEO Paul Mildenstein (pictured) explains: “At Roof Maker, our ethos is
clear. We want to challenge the idea that all roof light products are the same – that a roof
window is essentially just a roof window. Over years of intensive investment and product
development, we’ve built a portfolio of best-in-class natural light solutions with minimalistic
design, energy efficiency and all-round performance that stand them out from the crowd.

With thousands of aspirational consumers looking for bespoke, stylish home
improvement solutions, our products are perfectly positioned to help installers capitalise at
the high end of the market. That’s why we’re now looking for experienced, established,
conscientious installation firms who share our commitment to excellence, and our belief that
premium roofline products should be

“If you’re an ambitious installation firm with an uncompromising commitment to quality,
we’d love to hear from you. Don’t hesitate to get in touch to learn more about who we are,
what we do, and how our best-in-class products can help you grow your business.” i

The Window Outlet’s extensive experience helping installers expand
into aluminium – and an in-depth understanding of the common
issues PVCU companies face as they make the change helped Andy
Glass with its transition into aluminium.

MD Ben Warren explains: “We offer comprehensive support to customers,
including a training day that covers both the products we provide, and how to
properly order them. By taking the time to sit down with our clients and show them
the most efficient way to order at the very start, we make everyone’s lives easier.
”The firm also familiarises customers with its online bifold builder – an intuitive
application that allows users to quickly and easily enter their size and hardware
requirements, then send them through to the Window Outlet for a quote.

“Andy Glass are an incredibly experienced, respected installer, and it’s been a
pleasure helping them establish themselves in the aluminium market. We’d
encourage any other PVCU installers looking to enhance their offering with stylish,
high-quality aluminium products to get in touch, and we’ll do our utmost to help them
make the transition.” i

The latest findings from Insight Data reveal the number of double glazing
showrooms have increased from 3,460 to 3,764 in the last two years,
with an average of 12 new show centres opening every month across the
UK - and the trend is set to continue.

MD Andrew Scott explains: “In the 90s every high street had a string of double glazing
showrooms, but we saw a decline from the early 2000s as margins tightened and
installers cut costs. The financial crisis of 2008 coupled with consumers moving from high-
street to online accelerated the decline, but this trend is now reversing.”

A shift in consumer behaviour and an evolving market are key factors. While high-street
visitor numbers have dwindled, new destinations that combine shopping, leisure and
entertainment are booming.

While consumers will do their research online, most will want to see products before
buying, especially if they are new or include innovative features. Show centres at busy
destinations, such as large garden centres, give installers the best of both worlds -
excellent foot-fall and the opportunity to demonstrate exciting new products.

“Consumers are more selective than ever and having a quality, well designed
showroom with great products will attract more visitors and help to convert more sales. It
gives consumers a sense of confidence and helps installers sell at premium prices.” i

Trade News
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Take the Plunge into Aluminium
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LONDON OFFICE - T: 020 3137 9319 | BRISTOL OFFICE - T: 01934 808 132

E: grow@purplexmarketing.com

www.purplexmarketing.com/Purplexmarketing @Purplexuk /Purplexmarketing

Lets make 2017 your best year ever – call Purplex on 01934 808 132.

Purplex is at the cutting edge of lead generation, marketing technology and brand development. We help the
industry’s best fabricators, installers and component suppliers dominate their market.

With offices in London, Bristol and a super new HQ, Purplex now has 10,000 sq ft facilities
and we’re expanding to 100 brilliantly talented marketing experts.

WE MEAN BUSINESS
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Editor’s Comment

36 | Editor’s Comment |The Installer

Well, well! As The Installer went to press, Philip Hammond was
announcing his Spring Budget (the last one as Budgets will
now only be declared in the Autumn)....

...And for a second time in recent history, the Chancellor of
the Country has been forced to do a niffty back-step and
state that his Budget will not be voted on until later in the year.

Many expect that Hammond's intention to raise National
Insurance from the self-employed will be scuppered by
dissenting MP's from his own party. (His predecessor, George
Osborne was forced to back down on plans to remove
disability benefits.)

National Insurance contributions from the self-employed
have traditionally been lower because they had less claim
to entitlement to benefits and pensions. This has now
changed and thus Conservative MPs who will support
National Insurance increases will argue that as there is no
disparity, contributions should be the same as those in direct
employment.

Some on who will oppose NI increases will still argue they are
unfair on the basis that the self-employed don’t get paid
holiday and sick pay.

Personally I think that is a Red Herring as National Insurance
doesn't pay for those two benefits.

Manifesto
In its last Manifesto prior to the General Election, the
Conservative Party made a commitment not to raise
National Insurance (andVAT and income tax) during the next
five year term of Parliament – these days a Manifesto pledge
is enshrined in law. However, Conservative lawyers are claim-
ing the Manifesto only made the commitment not to raise NI
contributions for employees and their employers.

If the changes are ratified, Hammond will see millions of self-
employed workers pay an average of £240 a year more –
those earning £16,250 or less will see their contributions fall.

How it would work
The main rate of Class 4 National Insurance contributions for
the self-employed to increase from 9% to 10% in April 2018
and 11% in April 2019. The increases, applying to earnings
between £8,060 and £43,000. All Class 4 earnings above
£43,000 will continue to be taxed at 2% while those below
£8,060 will pay nothing. Class 2 National Insurance, a sepa-
rate flat rate contribution paid by self-employed workers
making a profit of more than £5,965 a year, is to be scrapped
as planned in April 2018.

The Last Word
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Tel: 07814 209789 Email: mehreen.haroon@profinder.eu

Access Systems

Bi-folding Doors
Baypole Jacks

PROFINDER

For all your aacccceess control
and door hardware
solutions
● Electric Strikes
● Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

01202 676262
info@alpro.co .uk
www.alpro.co.uk

www.profinder.eu

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical

Tel: 01952 290961 Fax: 01952 290441www.radialwindows.com

*Gothic *Rectangular *Trapezoidal *Curved-on-Plan
also Aluminium & Stainless Fabrications ‘Trade Suppliers’

by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG

You can buy jacking kits from as
little as £5.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka
CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX

Phone: 0844 4772505
Fax: 0871 2214305

E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

e as £5.00 eac£5.50

Aluminium Systems

Aluminium Lanterns

Adhesive Tapes

Lowest price anywhere

Aluminium Bi-Fold Doors

Is your supplier letting you down ?

www.madefortrade.co

Tel: 01642 610798
Fax: 01642 671026£GET A PRICE

COMPARISON
TODAY

from only

£365
per leaf

from only

£350
per leaf

Aluminium

Visofold

Lowest price anywhere

Aluminium Bi

.mwww

eTTe
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adefortrade.co

el: 01642 610798
x: 01642 671026

Colour Applicators

For beautiful colours guaranteed
to last insist on using

KOLORBOND
on your

PVCu Profile

Tel: 0121 3268020
Fax: 0121 3271507
www.kolorbond.co.uk

email: enquiries@kolorbond.co.uk

We have the largest range of
industrial tapes for the glass &

glazing industry

T: 01206 871999 F: 01206 871 998
E: sales@adhere.co.uk www: adhere.co.uk

● Security glazing foam tapes ● Mirror safety backing films

● Emergency repair films for broken glass

● Trim mounted tapes ● Glass transporting pads
● Foam glazing tapes ● High bonding acrylic foams

To fill this
space

Call
Mehreen
Haroon

07814
209789

mehreen.haroon@profinder.eu

No Visible Fixings

Slim Unbroken Sight Lines

Fully Thermally Broken

All in one Glass Lock
& Retainer

www.korniche.co.uk

Tel: 01642 610799
Fax: 01642 615854

ALUMINIUM ROOF LANTERN

THE
FASTEST
LANTERN
TO FIT

Up to 6m x 4m

isible FixingsNo V
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Tel: 07814 209789 Email: mehreen.haroon@profinder.eu

Doors & Roofing

PROFINDER

To fill this space

Call Mehreen Haroon

07814 209789
mehreen.haroon@profinder.eu

www.profinder.eu

Fixing Brackets

Gaskets

Profile Bending

Flyscreens

Conservatory Roofs

Manufacturer of Gaskets for all Aluminium and
PVCu Windows, Doors, Shopfronts, Curtain Wall

and Roofing Applications.
•

Pilkington Activ Compatable, no shrinkage,
supplied in Buckets.

•
Carry large stocks of Woolpile, Pressure

Platesand Security Tapes.
•

Nationwide delivery within 48 hours.

CENTRAL EXTRUSIONS LTD
01384 413222 - 01384 413004

www.centralextrusions.co.uk
enquiries@centralextrusions.co.uk

Unit 7 Charlton Drive, Cradley Heath, West Midlands, B64 7BJ

WE WILL
BEAT ANY

PRICE*

Lowest price anywhere

Conservatory Roofs

Is your supplier letting you down ?

www.madefortrade.co

Tel: 01642 610799
Fax: 01642 615854£GET A PRICE

COMPARISON
TODAY

* Offer is based on a like for like comparison
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Tel: 07814 209789 Email: mehreen.haroon@profinder.eu

PROFINDER
To fill this

space

Call Mehreen
Haroon

07814 209789

To fill this space
Call Mehreen Haroon 07814

209789
mehreen.haroon@profinder.eu

www.profinder.eu

Recycling

Window openers

Racking Systems

MISMEASURED WINDOWS &
DOORS MUST BE GLAZED

BOUGHT FOR CASH

01895 239 607
07860 812 675

THE YARD
RECYCLING CENTRE

www.theyardrc.co.uk

Veranda Systems

PVC-U Glass Handling & Equipment

“Technically the best way
to toe and heel glass”

Corner protectors • Flat,Bridge,Wedge and Frame Packers • Locking wedges • Run up blocks • Flexible corner wedges

For more information or to find your local stockists visit:
glazpart.com/products/glazing-accessories/
or call 01295 264533 to speak with one of the team.

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists

■ 7-10 working day turn
around

■ Over 20 years experience
■ Competitive prices

Window Bags Protection Film

Andywrap®Masking Film
The No.1 UK leading Window Protector

Call Freephone:
0800 0850006
sales@andywrap.net

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

• AVAILABLE IN CLEAR
OR BLUE

• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUUSSTRY FOR OVER 25 YEARS
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