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Comment

September is the conference month. Our political masters – and wannabe
political masters take off to various seaside towns to discuss what they are
going to do to us and what they would like to do to us if they could only
persuade us to vote for them. On the other hand most of them are so busy
doing things to their own members that they don't seem likely to get to us
anytime soon.
As far as the industry is concerned, while the great and the good from
fenestration gathered in Edgbaston to talk about where the industry is going,
a bunch of boffins met in Cambridge to discuss the research that may give us
the glazing products of the future.
In Edgebaston 25 speakers from the industry discussed sustainability and
recycling, navigating Brexit, fire regulations and accreditations, innovation and
smart technology, and tackling the skills shortage. Insight Data operations
director Jade Greenhow talked statistics, and among other trends reported a
9% increase in aluminium fabricators since 2017.
At the department of engineering at Cambridge University the Glass and
Facade Technology Research Group hosted its annual symposium Engineered
Skins.This is the tenth in the series and attracts scientists from across Europe
as well structural engineers, architects and delegates from the trade.
I was privileged to be invited and it was fascinating to hear a group of
scientists presenting research into automated systems of solar control as well
as recovering, recycling and re-using building components and materials.
This is all about the theory and the possible. It is easy to get carried away with
the amazing things that are being achieved in the lab but, later on, someone in
a suit is going to look at cost-benefit and much will probably end up on the
shelf.
Last month I visited the department and reported on the work the
researchers are doing to develop structural glass units, (July page 12). These
guys are making a lot of progress and building large scale panels so this is
something I think we can expect to see in the future.
Nobody mentioned Brexit but scientists have been trying to get a word in
since the beginning. Science is an international business. University research
departments across the globe co-operate and exchange results. The Glass
and Facade Technology Research Group is no different. Its projects are being
carried out in universities across Europe. Now I am not saying that it has to
do with anything other than career moves but Dr Mauro Overend, founder
and head of the group, tells me that he has accepted a senior position at the
University of Delft and his chief researcher Dr Carlos Pascual, lead on the
structural glass units research has been back in his native Spain for a month now.
Also the sealant manufacturers and the glass processor backing the research
are all based in Europe so no none of them are going to have a problem
working together after Brexit. It will, though, rather put the UK industry at
the back of the queue when it come to commercialising what looks to me like
a huge leap forward in building technology.
But at least we will have taken back control of our 'democracy' so at least
some of the politicians can be satisfied. I heard an MEP from the Brexit party
in an interview recently saying that Brexit is not about the economy and when
pressed by the interviewer on the effect no-deal would have on the poorest
in society in particular – she just did not care!

John Roper
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NEWS

Open for all

Jones in
Victorian
F

ollowing the announcement of Andy
Jones departure from the Aperture
group, The Fabricator has learned that he
has taken up an appointment as group
managing director at Victorian Sliders.
He will report directly to chief executive
Scot Starkey.
Jones has a 30 year history in the
window industry. His last appointment
was as group sales and marketing
director with Aperture Group (formerly
Synseal). Before that he was managing
director at Edgetech for 12 years where
he was responsible for both the UK and
Europe.
Jones says: “Deciding to leave was a
genuinely tough decision. However the
group MD opportunity means now is

W

illmott Dixon says it is
strengthening its track-record as
a UK-leader for the construction of
residential accommodation with a
£12.5m scheme to deliver a collection
of homes in Ashby de la Zouch.
The 65 one and two bed homes
alongside communal areas such as a
hairdresser’s and bistro for emh care
and support to create an inclusive
environment that brings together
people of all ages as there is no age
restriction on the facility. Upon
completion, 50 of the apartments will be
rented while 15 will be for sale.
Designed by architects BRP, the
homes are schedule to complete in
early 2021 and there are also plans to
build an adjacent new school.
The project was procured through
Procurement Hub with a large focus on
creating a positive impact for local
people. This will see 10% of the budget
– just over £1.2m – invested into local
social return projects concentrating on
NEETS (people Not in Education
Employment or Training), with Willmott
Dixon collaborating with a local
secondary school. This includes a tenweek traineeship where people aged 16
to 18 will learn employability skills, gain
a CSCS card and on-site work
experience.
Willmott Dixon will also deliver
health and safety assemblies to local
primary schools that will be affected by
the build. Michelle Cotterill, director at
Willmott Dixon, says: “We have been
4

working closely with emh care and
support to make sure we are creating a
scheme that is going to make the local
community proud. Every step of the way
we have been working collaboratively
with all project partners ensuring we
plan effectively.
“We are also embracing technology
during this project, for example we are
using offsite manufacturing to reduce
programme time and maintain high
levels of quality, while also minimising
waste and costs.”
Joanna Grainger, executive director at
emh care and support, says: “A
development like this requires strong
and trusted relationships, and we are
delighted to be working with Willmott
Dixon, North West Leicestershire DC,
and our other partners to deliver our
most ambitious project to date. With
Springfields we are creating a modern
community in the heart of the national
forest, a vibrant place supporting and
promoting health and wellbeing.”
Sophie Quenby, operations manager
at the Procurement Hub says: “The
appointment of Willmott Dixon was via
our major projects framework.
Procurement Hub is a fast growing
procurement consortium. We pride
ourselves on simplicity, integrity and
expertise which is why partnering with
Willmott Dixon, on this framework has
proven so successful. When two
organisations share the same values and
vision it creates the perfect working
relationship.” ❐

Andy Jones
the right time for a change in direction.
I am joining Victorian Sliders at an
exciting time in its evolution. Scot and
the team have developed an incredible
infrastructure which places Victorian
Sliders in an ideal position to move
forward to the next phase of Scot's
ambitious growth plans and I very much
look forward to being part of that and
working alongside everyone in the
future." ❐
The Fabricator 2019

Increase your
proﬁts with
integral blinds
ORDER TODAY
Quotes available in
60 minutes.

Tel: 0113 277 8722

Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
Estate, Bruntcliffe Way, Leeds LS27 0HH

www.morleyglass.co.uk

from

HEALTH & SAFETY MATTERS

Who’s in charge?
In my early career I worked for a chemical company. Every August the factory would stop
acid production for annual maintenance. I’m sure I’m not alone in remembering those days,
although the obligatory factory shut-down for two weeks is something of a distant memory
for most of us.The time when the machines went still, the workers left for their break and
the maintenance guys came in. Phil Pinnington considers the problems with maintenance

A

nyone who has worked in health and safety for a long
time will have dreaded that time when the annual
shut-down started to be planned. The access behind the
guards of machines, the crawling along venting ducts and
the biggest headache, the contractors unfamiliar with the
site all turning up and having to be given the health and
safety briefing.
Although we don’t see these factory shut-downs as
often, it doesn’t mean that the risks have reduced; in fact,
I would say that the risks have increased.
Running maintenance, I’m sure, is common: scheduling
equipment cleaning between shifts, or on weekends.
Engineers not exclusively retained to maintain your
equipment, turning up just at the wrong time to come and
do the annual maintenance visit. Both I’m sure give many
a production manager a headache and they’re not on their
own.
These workers, albeit not employed by you directly, are
still your responsibility whilst they’re working on your site
and attending to your equipment. All too often it’s not
‘being unfamiliar’ with the equipment that leads to a
maintenance injury, it’s a lack of controls that are effective
for that particular site.
Even if you’re lucky enough to have a health and safety
professional on site, as business owners it does fall to you
to ensure that those who are on the site are competent to
do the work and that they have a safe system of work,
which is understood by everyone involved.
If it’s equipment lock-out, then where should this
happen and who should be monitoring the works? A form
of permit to work is the quickest and simplest means of
managing these situations. It is often poor communication
that leads to some minor and unfortunately major
incidents that occur whilst equipment is being
maintained.
Ensuring that when works are completed, all checks are
carried out to all the guards and running equipment to
make absolutely sure they’re secured before switching
anything on.
All these issues are items covered as mandatory under
PUWER regulations six, which outlines your obligations
as the user of work equipment. If you wish to know more
on the subject of statutory maintenance, please go the
www.hse.gov.uk and search PUWER. ❐
Phil Pinnington is the Health and Safety Director at
The Glass and Glazing Federation.

ggf.org.uk
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Phil Pinnington

“It’s not ‘being
unfamiliar’ with
the equipment
that leads to
injury ”
The Fabricator 2019
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MARKETING

People for people
Think PR’s past it? Think again – it’s the most powerful tool of them all.
We may be living in a digital world but as Purplex CEO Andrew Scott explains, traditional PR is still
imperative for growth-hungry businesses in 2019

I

’ve spent a lot of the last twenty years talking marketing
strategy with some of Britain’s biggest glazing
businesses.
And the number who don’t value the power of PR –
thought leadership, brand-building, award wins, a
constant, positive presence in the press and more – never
ceases to shock me.
I get it – in many ways, business is a numbers game. We
can all fall into the trap of focusing on the figures above all
else.
Digital marketing analytics let you exactly track your ROI
in real-time. When you send out e-shots, you can see
precisely how many people opened your email, clicked
through and converted.
It actually gets quite addictive – continually checking how
your campaigns are performing, tweaking copy to
maximise engagement, adjusting spends. But while lead
generation is vitally important, on its own it’s a complete
dead end.
You can spend thousands of pounds trying to get someone
to visit your website, or to click on your email call to
action. But let’s face it, so are dozens and dozens of other
companies, many of whom probably offer broadly the
same products and services that you do.
You need to make sure your prospects choose you over
the sea of other businesses vying for their attention – and
that’s where PR comes in.

The power of PR

So many companies make the mistake of writing off PR
because it’s not directly measurable – there is no way of
knowing exactly how many people read about you in a
magazine or the local paper.
But what they don’t realise is that PR is the crucial
ingredient that makes every other kind of marketing more
effective. Why does a customer choose one window
business over another, when in reality the one they’re
passing over is just as good?
In many cases, it comes down to brand. One company has
a better, more trusted brand than the other. And PR is the
business of building strong brands.
A solid PR strategy gives you trust – the crucial element
that will make you stand out from your competitors. PR
helps to spread the word about the people who make your
business what it is and as we all know, people buy from
people.

Take control of how you’re perceived

Every effective PR campaign has to have a clear goal in
mind. From the beginning, you need to set out what you
want to achieve.
Do you want your business to be perceived as extremely
generous and charitable for instance, raising money for
worthy causes and giving back to the local community?
8

Andrew Scott
Or do you want to be seen as a cutting-edge, customerfocused business, winning awards for your products and
services?
Once you’ve settled on your key objectives, that’s when
you need to bring in the professionals to help you take
control of how you are perceived. ❐

purplexmarketing.com

Purplex Marketing was founded in 2004 by Andrew
Scott, who previously worked in several successful
businesses in the building products and home
improvement sectors. Since its establishment, Purplex, a
full-service marketing agency, has grown by at least
34% every year and now boasts a large clientele of
customers located throughout the UK and Europe.
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INSURANCE

The taxman’s
rules
Charles Stubbings, account manager at Moneybarn, discusses the tax rules for operators of
light commercial vehicles (LCV)

T

hese days, many vehicles are registered as vans, so it
can be difficult to figure out how much tax you
should pay. To help you understand exactly what tax
you’re expected to pay, Moneybarn has put together a tax
guide for LCV users.

Van criteria

Before you get into calculating your van tax bill, you
need to know the definition of a van by law.
Although it may seem obvious, HMRC uses the criteria
below to classify vans and LCVs:
● A vehicle primarily constructed for the conveyance of
goods
● A gross vehicle weight fully laden not exceeding
3,500kg
If you’re still unsure if your vehicle is classed as a van,
you can also check your logbook for the European
classification.

Vehicle Excise Duty

Road tax – officially known as vehicle excise duty (VED)
– is the fee you pay to legally drive your van on public
roads.
The amount of road tax you pay for an LCV, like a van
or pickup, is charged at a flat rate and varies only by the
vehicle’s age.
The 2019/2020 road tax rate for petrol and diesel vans
is £260 for 12 months and applies to all vans built after 1st
March 2001.
However, there are different rates for vans that fall into
other specifications, so check the government website to
see how much road tax you should be paying for your
LCV.
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Charles Stubbings

Private use

If you use the van supplied to you by your employer
solely for work purposes, including commuting directly to
and from work and picking up other employees on the
way, you don’t have to pay a benefit-in-kind (BiK) tax.
That said, you can stop en route to work to pick up a
newspaper or take a one-off trip to the dentist while using
the van and still not have to pay any BiK tax. This is
The Fabricator 2019
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INSURANCE
classed as ‘insignificant’ private use.
However, HMRC classifies regular shopping trips,
school runs or taking the van out in the evening as
significant private use, so you will be expected to notify
the taxman and pay BiK tax.

Benefit-in-Kind

BiK tax is paid against any perks an employee receives
from an employer. So, in this case, BiK will typically be
paid when an employee uses a work van to take private
journeys.
When the employee makes a payment for private use,
the amount they’re charged is their rate of tax, multiplied
by the benefit for the current tax year set by HMRC.
For instance, in the current tax year, HMRC has set the
benefit at £3,430, therefore a 20% tax-payer will pay
£3,430 times 20%, which gives an annual figure of £686
or £57.16 per month. Those in the 40% tax bracket will
pay double i.e £1,372.
Some drivers may even benefit from a fixed BiK rate for
any private mileage fuel used.This is currently set at £655
and again, you simply multiply it by your tax rate to find
the amount due to HMRC, regardless of how much fuel
your company supplies.

Zero emissions

It comes as no surprise tax is cheaper on electric vans
compared to petrol or diesel.
Annual road tax (VED) is currently zero for zeroemission vehicles and the van fuel benefit charge on vans
is also zero (£0) as electricity is not classed as a fuel.
Benefit-in-kind rates on electric vans are also cheaper.
There’s currently 60% off the regular BiK rate for
conventional vans.

The current BiK rate for vehicles with zero-emissions is
is £2,058 (60% of £3430). Therefore, an employee on a
20% tax rate driving a zero emissions van, would pay an
annual BiK tax of £411.60, if they use the van for private
journeys.
It is important to remember, only company-owned
vans used to run private errands, in addition to work
purposes, need to pay BiK tax to the HMRC. All vans
used solely for business are not subject to the charge.
However, the rules are slightly different if you’re a sole
trader because there’s no concept of a ‘company vehicle’
for you as you will always own the vehicle.
A sole trader does not have to pay for company car tax,
therefore BiK is not relevant to them. Instead, sole traders
can use one of two methods to claim tax relief on business
journeys and all costs associated with running and
repairing the van. The sole trader then deducts a fair
proportion as private usage; the remainder is left as a
business expense.
However, HMRC does expect the trader to keep a
proper log of day-to-day running costs and it’s important
to demonstrate the business/private mileage split being
claimed – whether 80/20, 60/40 or 50/50 – is genuine, in
case the trader was to ever be investigated.
If a sole traders turnover exceeds the VAT threshold
(currently £85,000 a year), it will be necessary to
register for VAT. When you are VAT registered, you
charge customers VAT on VAT-able sales and pay it to
HMRC. In turn, you can reclaim the VAT you pay on
goods and services you buy, including any vehicles and
business supplies.
VAT can also be re-claimed on fuel expenditure using
the HMRC VAT road fuel scale charge, which was
recently amended with effect from 1st May 2019. ❐

moneybarn.com
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SEALED UNITS

A job well done
Every day, Edgetech MD Chris Alderson speaks to IGU manufacturers from around the country.
They’ve played a critical role in improving energy efficiency in glass and glazing – and he thinks it’s
time they got the credit they deserve

T

here’s no question, as a sector, we need to be moving
much faster when it comes to the environment.
But amid the surge of environmental awareness we’ve
seen over the last twelve months – who would’ve thought
a year ago we’d be seeing schoolchildren striking about
climate change? It is easy to forget just how far we’ve
come.

Dramatically improved thermal efficiency

Recent decades have seen radical improvements in
thermal efficiency, thanks to tireless effort from glass
companies, IGU manufacturers, components suppliers
and others.
Just thirteen years ago, when Edgetech held its Energy
Efficiency in Focus seminar, only fifty products in the whole
of British glazing had a window energy rating.
At the time, we predicted that every fabricator in the
industry would be offering C-rated windows as standard
by 2010 – a suggestion many were sceptical about.
In fact, the change was much more dramatic, by the
2010s, most major window companies were offering Arated as standard.
Those improvements didn’t come from nowhere, they
were the result of years of hard work and investment by
businesses throughout our industry.
And while systems companies played a significant part
in this process, it’s the impressive leaps made by IGU
manufacturers that have arguably had the biggest impact
and, unfortunately, that is a contribution that often gets
ignored.

Glass shouldn’t be a commodity

At Edgetech, we’ve seen the huge effort and expense
that IGU manufacturers have put into helping UK glass
make massive strides in thermal efficiency and, as a result,
help tens of thousands of British buildings become more
sustainable than ever before.
But in many cases, their efforts are sadly going
unrewarded. Glass is often treated as just a commodity,
almost an afterthought that companies expect to be able
to buy as cheaply as possible.
There is little appreciation of how much time and
investment goes into making modern IGUs perform as
well as they do and rather than trying to constantly drive
down the price, I think the industry needs to see the value
of high-performance IGUs.

Working together – for the industry, and for
the planet
My hope is that as the environment looms ever larger in
our everyday lives, and the ability to offer outstandingly
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Chris Alderson
energy efficient products shifts from being a luxury to a
necessity, IGU manufacturers will start to get the credit
they deserve.
In the coming years, sustainability is going to become a
bigger consideration than ever before. It’s likely that
consumer expectations and government regulations will
become more and more demanding in that regard.
The IGU sector is well ahead of the game. It has already
done more than its fair share of the hard work, achieving
game-changing leaps forward in the process, and now it's
time for other areas of the industry to catch up. For
example, window fitting is still carried out predominantly
the same way as it has been for decades. There are
performance gains that installers can achieve immediately
with the modern installation methods available today.
Ultimately, as an industry, we have a responsibility to
help make the built environment as sustainable as it can
possibly be – and to support each other as we work
towards that common goal. ❐
edgetechig.co.uk
The Fabricator 2019

We offer a declaration of
performance for three of
our core products; jacks,
structural brackets and
baypoles/couplers. These
are available on request or
from our website and can
be used to show compliance
to your building inspector.
#TrustPink

Trust Pink!

Since 2014 we have ensured our load
bearing products are fully certiﬁed in
accordance with EN1090-1 Execution
of steel structures and aluminium
structures. This is a legal requirement
for structural and load bearing
products, don’t get caught out!
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SEALED UNITS

Saving is sustaining
Sustainability and recycling was one of the hot topics that came up in the recent Glazing Summit at
which it was agreed that we all need to do our part in ensuring that we take action to reduce our
carbon footprint. This is both in addressing the sustainability of manufactured products and our
general business processes and then ultimately offering a sustainable and affordable solution to the
homeowner writes Sam Hill, head of marketing and communications at Thermoseal Group

I

t was suggested that, as the younger generations start to
purchase their own homes, sustainability will become a
larger part of their decision-making process. Whilst I am
sure this is true, and like most responsible manufacturers,
we have made significant investments to ensure we can
recycle the vast majority of our plastic products,
sustainability isn’t just about recycled products; it is about
offering a solution which makes a real energy saving to the
homeowner. In the current economic climate with Brexit
looming, there is also the pressure for everyone to reduce
current spend and prepare for the worst.

Looking after the pennies is perhaps one of best ways for
us all to approach this situation. If we all work towards
this goal of purchasing and offering the best window
products with improved thermal efficiency and make
small changes to reduce our energy consumption and
overall waste then the penny savings will turn into pounds.
With this in mind, we have also invested in making our
sales order processing, delivery system and invoicing a
paperless system. Also, our technical centre is continually
working to ensure that our products are fully tried and
tested in IG sealed units to offer the highest thermal
efficiency whilst ensuring longevity in use. In addition, we
have fully tested our products for their suitability for use
in next generation triple glazing units. Our products are
specifically designed to work using current IG
manufacturing methods with little waste.
Of course, legislation plays a big part in driving change.
The demand for continually lower U-values keeps us all
on our toes in developing more thermally efficient
products
. This has played a big part in the rapid
16

Sam Hill
development of our multi-pane window components, as
in Europe the internal components such as Georgian bar
and Interbar and Duplex Systems can now result in
window U-value penalties. Our Thermobar Interbar has
been developed using lowest conductivity material to
complement our Thermobar range as a replacement for
traditional aluminium and more conductive options.
Ultimately, it’s in all of our interests to sell more
thermally efficient windows and it’s great to see the vast
amounts of financial advice out there for homeowners
advising them to ‘invest in double glazing’. Like the rest of
the construction industry and those offering financial
advice, it is now also our responsibility to help drive small
changes through to the homeowner
. Just a few smart
changes such as investing in energy-efficient appliances,
not leaving appliances on stand-by and being smarter
about water consumption can offer significant annual
savings. ❐
www.thermosealgroup.com
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Passivhaus,
at every step
For some years, energy efficiency has been driven primarily by homeowners. On white goods and other
electrical appliances, informed homeowners now expect the products they buy to be energy efficient
and check the energy rating label before looking at other aspects or benefits.The glazing industry caught
up with thermal performance windows moving from A to A+ and A++ rating, and the ‘early adopters’ are
embracing triple glazing writes John Cooper, commercial director at Swisspacer

B

ut energy efficiency goes beyond improvements to
insulation or trading up to triple glazing. It needs to
be incorporated at the building design stage, and many
specifiers and contractors are playing an increasingly
important role in the industry’s progress by aiming for
Passivhaus standard.
Passivhaus is the fastest growing energy performance
standard in the world. It aims to achieve a 75% reduction
in space heating requirements, compared to standard
practice for UK new build housing, and provides the
industry with a robust method to help the industry reach
the government’s long-term carbon reduction targets.
Recent research by the Passivhaus Institute in
Darmstadt – the independent research organisation which
has played a crucial role in the development of Passivhaus
– proves the positive impact of warm edge spacer bars like
Swisspacer on a building’s energy efficiency. The
Passivhaus Institute looked at the impact of both
aluminium and warm edge spacer bars and the overall
energy requirements of buildings in different climates.
Using warm edge spacer bars instead of aluminium in a
triple glazed window saves homeowners an average 8.6%
on energy bills in cool/moderate climates such as the UK
and Ireland. That’s the equivalent of 180kg less CO2 per
household every year. The research proves warm edge
spacer bars such as Swisspacer make a tangible difference
to energy performance – and concludes that the amount
saved by homeowners on energy bills significantly
outweighs the slightly higher manufacturing costs.
There are currently about 285 certified Passivhaus
windows and sliding doors on the market internationally.
The Passivhaus database of certified components lists
18

Swisspacer in 77% of
windows, 80% of sliding
doors and 92% of curtain
wall systems. In fact,
Swisspacer Ultimate was
the first warm edge spacer
bar to gain Passivhaus
accreditation.
Passivhaus is the next
step in energy efficient
building and low carbon
developments for the
market and it’s pleasing to
John Cooper
see the progress in the UK
in the past year across domestic and non-domestic
sectors. This year, the Perch Eco Business Centre in
Bicester, for example, became the UK’s first nondomestic building to achieve the new Passivhaus Plus
standard. Plans were also announced to build three
Passivhaus schools in Scotland, and in January this year,
contractors were appointed to build the first Passivhaus
local authority leisure centre in the UK. In the residential
sector, the City of York recently announced a programme
to deliver 600 new homes in accordance with the
standard, which would make it the UK’s largest
residential Passivhaus development by far.
While Swisspacer is leading in Passivhaus windows, its
high-performance warm edge spacer bars are widely
specified for windows in residential and commercial
markets as energy efficiency remains a top priority in
today’s building environment. ❐
swisspacer.com
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Uncertainty
un / certain / ty
Fact
Companies that invest in marketing during
uncertain times perform better in the longterm than those that cut their budget.*

Certainty
pur / pl / ex
Purplex is the strategic marketing agency
which sees the bigger picture.
Led by a CEO with 30 years’ experience
in the window industry, Purplex helps
companies across trade, commercial and
retail sectors gain market share and build
stronger brands for sustainable growth.
pur-pose / pl-anning / ex-ecution

*Marketing is the key revenue growth driver for more than 30% of companies (CMO Survey)

It’s simple economics: if a pie shrinks
by 10%, and your competitors cut their
marketing budget by 50%, your share of
the pie can increase.

ALUMINIUM – THE

COLUMN

Glazing the summit
CAB ceo Justin Ratcliffe, highlights how the association continues to benefit its growing
membership in its 25th anniversary year and looks back on a busy couple of weeks spent
highlighting CAB’s activities and benefits at the Alfed/CAB Closed Loop and the Glazing Summit

Q &A session at theAlfred CAB aluminium recycling workshop at the University ofWolverhampton,Telford campus

J

ade Greenhow, the operations director at Insight Data,
revealed some intriguing data at the Glazing Summit
2019 in Edgbaston including a near 9% increase in
aluminium fabricators since 2017. Given the increases in
membership CAB is experiencing and the strategic moves
many traditional PVC-U companies have made into the
near 100% recyclable material it was perhaps an
unsurprising statistic. The figures are also backed up by
the high overall confidence levels in the last eight
quarterly CAB State of Market surveys, especially
surrounding investment in plant and equipment.
Interestingly too, Greenhow highlighted a 26% increase
in the number of aluminium fabricators offering sliding
doors in the same period and spoke about the trend
towards premium entrance doors. The total number of
installers dropped away very slightly from 13,281 in 2017
to 12,930 to date.
The summary messages were that more builders than
ever are competing with installers and that the rate of
change within the industry is the highest ever with
consolidation throughout the supply chain.
Against this background CAB has seen its highest level
of approved new memberships since 2005 and looks set to
record its highest ever membership growth in its 25th
anniversary year. Yet the association’s focus has always
been more on working with existing members and
ensuring added value for membership.
In times of uncertainty the membership pound sterling
must work harder and activity must provide as much
variety as well as focused content for a broad range of
supply chain businesses, to demonstrate that in CAB they
are ‘stronger together.’
Key themes in 2019/2020 for CAB and its membership
have been closed loop recycling and developing national
fabricator/installer training for curtain walling as well as
general training days that will lead to CAB skills cards.
The need to update members about changes in
standards, regulations and best practice has never been
20

more relevant and CAB’s bi monthly Insight technical
newsletter is very often an agenda item within internal
member company meetings due to its robust coverage of
content pertinent to members across the aluminium in
building supply chain. Crucially members get the
opportunity to input into feedback on standards updates
which form an important part of the association’s
coordinated response.
The association’s events and marketing activities have
continued to develop in 2019 with a new domestic website
launched in the middle of the year at www.residentialaluminium.co.uk. It is vital for any trade body to be visible
and accessible to be able to meet with its existing
members. CAB has had a key presence at major industry
events this year including the CAB lounge and pavilion at
the FIT Show 2019 in May, sponsorship at The Glazing
Summit in September and supporter of the Conservatory
& Orangery Awards in October.
Our March regional meeting was held at Warwick Castle
and next month we will be at the Imperial War Museum,
Manchester engaging with members on topical issues in
captivating surroundings.
One of the most popular elements of the CAB annual
programme is the contractual awareness seminars
presented by Geraldine Fleming, operations director at
Driver Trett which is all about defending members’
positions and enabling them to better protect themselves.
Fleming does this by a mixture of up to the minute case
studies and scenario building drawing on her wide
experience with Balfour Beatty and as a trained lawyer and
QS. ❐
CAB’s forthcoming seminars are 25th September in
Reading and 12th November in Birmingham.
For more details on our work or to find out how to
join CAB contact jessica.dean@c-a-b.org.uk or go to ca-b.org.uk/about-cab/why-join/
The Fabricator 2019
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THE NEWBUILD MARKET

Homespun issues
It was recently announced that UK homeowners can add an extension to their homes
without seeking planning permission. While semi detached and terraced houses can be
extended up to four meters high by six meters, detached homes can be extended up to four
meters high by eight meters.This comes as the UK housing industry is growing in more ways
than one. Richard Banks, commercial director of PVC-U windows and doors supplier
Euramax, comments

M

any homeowners ultimately have to make the
decision – renovate or relocate? The UK housing
market is constantly fluctuating in prices and availability,
and as a result, the number of people who choose to
extend their home is on the rise.

For home comfort

These more lenient guidelines for home extensions were
introduced by the government five years ago, but have
been made permanent due to the popularity and number
of extensions that have been built onto homes since. It
provides homeowners who cannot afford to relocate with
the option to improve or expand their existing living space
to accommodate lifestyle or aesthetic changes.
Permission for an extension can usually take months to be
approved and the upfront fee has historically deterred
homeowners from pursuing this option. However,
removing the need for planning permission takes the
strain off the waiting time and makes it easier for
homeowners to achieve what they want without as much
hassle.

The Sekisui method

While the number of existing property extensions
increases, the need for new accommodation is increasing
too. It is widely reported that there is a shortage of homes
in the UK and the government believes that up to 350,000
more homes are needed annually to address the issue. As
a result, the industry is finding newer ways to construct
houses at a quicker rate.
Recently, it has been confirmed that Japanese
housebuilding company, Sekisui, will move into the UK
market to build thousands of homes to boost this
shortage.
Sekisui practise what is quickly becoming a popular
method of construction in the housing industry – modular
building. This construction method is where homes are
built in factories and then shipped out to site. Modular
builds are cost and time efficient, which means houses can
be built quicker, compared to traditional methods of
construction.

No go slow

With the government making positive changes on the
guidelines of how people can extend their homes, and
newer methods are used to construct houses, the UK
housing industry shows no signs of slowing down. ❐
22

Richard Banks

“Renovate,
or
relocate?”

Euramax supplies PVC-U windows and doors for both
extension projects and modular constructions
euramax.co.uk
The Fabricator 2019

Foiled Aluminium

Bifolds
“Probably the
best bifolds on
the market”
All standard foiled
colours in stock
prices from

£450
per sash, unglazed

All the benefits of Aluminium
now available in the full
exciting range of Renolit foils
Offer your customers more
☑ On Time Deliveries Guaranteed
☑ Quotes by return Same Day
☑ Every Door Factory Tested
☑ Easy To Install & Adjust
☑ PAS 24

THANK YOU TO ALL THAT VISITED US AT FIT, WE LOOK FORWARD TO WORKING WITH YOU
www.zen-fold.co.uk
info@zen-fold.co.uk
01268 569066

Call our team
to request a login for
quoting and ordering online

PEOPLE

Welcome aboard
C

MS Trade has appointed Calum Todd to its team in
the role of business development to support its
expanding customer base and build new connections with
installers across the country.
Todd, experienced in sales and business development,
will be the main point of contact for installers to access the
full CMS Trade.
CMS Trade operates from a p
urpose-designed
25,000sq ft factory in East Kilbride, including a role with
another key fenestration business in the Scottish market.
Todd says: “I’m delighted to be joining the CMS Trade
team and looking forward to helping to grow the business
with the same success and intensity that has characterised
CMS Window Systems as a whole. With reliable service
and product quality being two of the most important
factors to installers, we have a clear focus on how to best
serve the needs of our customers, whilst offering our free
recycling service and the unrivalled technical and product
expertise you’d expect from a market-leading business.
“I look forward to visiting as many of our customers as
possible across Scotland over the coming weeks, but our
door is always open at 6 Colvilles Place in East Kilbride
(G75 0PZ). Anyone looking to see for themselves why we
are different is very welcome to come and take a look
around our factory and meet me and the team whenever
they are nearby.” ❐
www.cmswindows.com/trade.

Calum Todd

GEZE UK has a n
ew sales manager for window technology
systems –Tom Hammerton joins the company with a background
in field sales, telesales and customer service.
He will be responsible for the distribution and installation sales of
natural smoke and environmental ventilation systems, managing
existing customer relationships and establishing new ones.
He has valuable experience within a variety of sales environments
having worked initially for Manuli Packaging in both customer
service and telesales roles and FineCal Labels where his sales
success saw him work on both sides of the company – managing
consumer markets and distributors.
At GEZE UK, Hammerton will help manage and deliver sales
targets, be involved with surveying sites and liaise with other
teams to progress project management and workflow.
He says:“I am delighted to be given the opportunity to build my
reputation within a company as renowned as GEZE and tackle the
evolving needs of the sector. My experience in customer service
and sales has helped me in listening to customer requirements
and in doing so, develop good relationships, by advising on
solutions that will best meet their needs.”
Tom Hammerton
Andy Howland, sales and marketing director for GEZE UK, said:“I
would like to welcome Tom to the team.Although he is new to the industry, his core skills and desire to
absorb knowledge of our business make him the ideal candidate for future success.” ❐
www.geze.co.uk
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prices from

£450
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TRADE NEWS – PRODUCTS

Strategic manoeuvre
ISO Chemie has relocated its UK operations to accommodate expansion and growth, says Andy Swift,
sales and operations manager – UK & ROI

F

oam sealants and air tightness specialist ISO-Chemie
has invested in new office and warehouse facilities to
accommodate expansion and growth plans.
In a move that will also boost customer service, the
company’s office has been relocated to Slough, while
distribution operations will be based out of a new
warehouse in North London.
It also reinforces ISO-Chemie’s strategy to develop their
solutions whatever may come of the Brexit situation.
Relocating from its previous warehouse in the NorthWest,
the move allows inbound deliveries from Germany to
arrive a day faster, enhancing delivery times.
New investment will see UK customers benefit from
quicker deliveries of foam sealant tape products from the
company’s German manufacturing facility.

Customers will also be able to collect stock as well as
receive next day deliveries. Architects and those
responsible for technical specification will be able to tap
into expertise around the benefits of using specialist
technology to secure air-tight solutions.
Andy Swift, sales and operations manager - UK & ROI,
is at the forefront of building the brand in the UK, raising
awareness of thermal leakage around windows.
He says: “We are seeing continued strong demand for
our products from all sectors of the market. By making
these investments now to support our operations, we will
be well placed going forward to continue to provide
customers with a fast, efficient and cost-effective service.” ❐
www.iso-chemie.eu

Masterframe has developed its own bespoke PVC-U system to
create three new window collections, making it easier for
installers to choose the right sash window for the project.
“The three vertical sliding sash products: Authentic, Heritage
and Vintage, each offer their own design benefits for the trade,
specifiers and developers,” says Carol Slade, managing director
at Masterframe. “Every product is available with Timberweld
corner design and white wood foil as standard to give a true
timber look. The trend for replicating timber and preserving
that authentic finish in homes is a growing market.And our new
collections have been designed to make it easier for installers,
specifiers, architects and developers to choose the perfect
window for their projects.”
All ranges have a different range of standard features and
options.
The Authentic Collection has a coupled frame, deep 105mm bottom rail, continuous horns and external
putty line sashes with Timberweld corner design as standard.
The Heritage Collection has all this, plus PAS24/SBD certification, bespoke furniture in a range of
finishes and the London sash and frame option.
The premium Vintage Collection comes with the additional benefit of a slim, integral mullion on multilight windows and a 55mm deep GRP cill as standard for rigidity.The full house of authentic features
offered on the Vintage Collection makes it the ideal choice for conservation areas.
The whole collection also offers a 10-year guarantee, sprayed colour match options and arched or
shaped heads. ❐
masterframe.co.uk
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www.armstrongindustries.co.uk

VEKA NEWS

Re/up/bicycling

V

eka UK Group has been helping
students at a local sixth form get
‘hands on’ with creative engineering.
Mark Jones and Ben Kenny from Veka
UK Group’s maintenance department
have been assisting with the Thomas
Whitham sixth form STEM project
which saw students recycle bicycles into
a range of new items.
‘Renovate-Innovate-Create’ were the
aims of the four-day programme where
students were tasked with dismantling a
bicycle and documenting the process
before re-building it back to working
order.They were then able to dismantle
it once again and work with theVeka UK
Group team for a day to design and
build
some
imaginative
new
products.Veka UK Group maintenance
manager Mark Jones says:“STEM stands
for science, technology, engineering and

maths and we work with a number of
local schools and colleges to encourage
students to explore these subjects in an
exciting and creative way.
“Ben and I, along with Gareth
Singleton from Engineering Solutions,
had a great time with the students at
Thomas Whitham sixth form on the
STEM project they were running, and I
think it helped build upon some really
important skills. Participants had to
work with a number of different
materials seeing how they can be
utilised and joined together, they
learned about a variety of mechanisms,
the value of recycling and re-using, as
well as having to work closely together
in teams.They were also encouraged to
think ‘outside the box’ to come up with
creative new functions for things. ❐

Norscot
celebrates
C

aithness based Veka UK Group
customer
and
Independent
Network
member
Norscot
is
celebrating its 35th anniversary.
The family-owned company is a
significant employer for the region with
more than 60 staff, a near £5m turnover
and thousands of customers throughout
the UK and overseas. In addition to
PVC-U window and door systems the
company also manufactures timber
framed kit homes, timber windows and
doors and ‘Aluwood’ aluminium-clad
timber windows and doors.
Norscot has been a Veka customer
for 31 years and is a member of
Independent Network. This means the
company has undergone rigorous
vetting to prove it meets the standards
of the organisation. ❐

I

B

arnsley based Sash UK, is now
fabricating
Veka
UK’s
‘next
generation’ Imagine vertical slider. Sash
decided to manufacture the VS allowing
them to offer the full Imagine suite from
Veka UK, giving customers the benefits
of the newly launched Imagine vertical
slider. John Riordan, managing director
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says: “Our customers already love the
Imagine patio door and bi-fold door
system that we offer and when we saw
all the benefits of the brand new Imagine
vertical slider, we decided it was time to
offer the complete suite from Veka
UK.” ❐

rvine based Andrew Wright Windows
has added Veka UK’s M70 bevelled
system to its portfolio. Charlie Berry,
owner of Andrew Wright Windows
says: “We are happy to have added the
bevelled M70 to our portfolio to give
our customers even more choice. M70
provides clean lines and modern style,
and there are only one or two M70
fabricators currently based in Scotland.
Our customers will be pleased to see
this versatile profile system being used
to manufacture frames right here in
Ayrshire.Adding the M70 profile to our
offering comes at a time of increased
investment for us including opening a
new showroom and running a TV
advertising campaign that highlights our
systems.” ❐
vekauk.com
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Making
Hardware
Work

TM

STRONGHOLD
Security Guarantee
10 year guarantee

Fully transferable if you sell your home
Triple Lock worth £3,000
£1,000 to make your house secure
£1,000 to cover any insurance excess
£1,000 for your trouble

Find out more
Call us on 01952 602 250 | Email: sales@winlock.co.uk

www.winlock.co.uk

@winlocksecurity

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

THE ORIGINAL

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

COLOUR
COATING
EXPERTS
Kolorseal North

Window openers

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217

www.kolorseal.co.uk
sales@kolorseal.co.uk

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Machinery

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.
For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6RY

Discover your inner strength

Tai Chi Chu’an

Frequently underated as a martial art, Yang style tai chi has been practised for over 200 years.
Its holistic system improves fitness and health and gives the practitioner a feeling of well-being
and self confidence. Its concept of mind, body and spirit teaches total co-ordination and complete
relaxation.
Tai chi has a well deserved reputation as a ‘stress buster’ so if you need to de-stress your executives and
build a team we can offer a tailor-made solution. Contact john@bonsaitaich.eu to arrange a
demonstration.

visit the web site: www.bonsaitaichi.eu e: john@bonsaitaichi.eu
To find a class in your area visit: www.taichiunion.com/instructors/
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium
industry by encouraging the increasing use of aluminium products in architecture and in the construction
industry as a whole

Architectural Metalwork

Presstek
01527 918651
www.presstekltd.co.uk
Q-railing
0800 781 4245
www.q-railing.com/en-gb

Fabricators & Manufacturers

Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Consultants
Aluminium Sashes
a2n Management
01452 616581
07766 565027
www.aluminiumsashes.co.uk
www.a2n.co.uk
Amberley Doors & Windows
BSI Assurance UK
01453 889362
0345 086 9001
www.amberleydoorsandwindows.co.uk
www.bsigroup.com
APiC UK
Element
0121 541 2121
01902 722122
www.apicuk.ltd.uk
www.element.com
Arkay Windows
NET Project Management & Consultancy 01923 803923
01775 712771
www.arkaywindows.com
www.netpmcs.co.uk
AWS Turner Fain
Placing Leaders
01905 774267
01280 817835
www.awsturnerfain.com
www.placingleaders.co.uk
Ayton & McKeown
The Design Solutions Business
01733 390422
01922 277310
www.ayton-mckeown.com
www.dsbltd.com
BarnshawsAluminium Bending
VINCITechnology Centre UK
0121 521 4297
01525 859050
www.barnshaws.com
www.technology-centre.co.uk
CDW Systems
WintechTe sting & Certification by UL 01452 414853
01952 586580
www.cdwsystems.co.uk
www.wintechtesting.com
Clearway Doors & Windows
01242
513322
Extruders
www.clearwaydoorsandwindows.co.uk
Hydro Extrusion UK
DortechArchitectural Systems
01773 549300
01484 451177
www.hydro.com
www.dortech.co.uk
Fabricators & Manufacturers
Drayton Windows
3D Aluminium
01603 789389
01865 881403
www.drayton-windows.co.uk
www.3daluminium.co.uk
Emperor Shopfitters
4 Aluminium
020 8590 4466
01733 889533
www.emperorshopfitters.co.uk
www.4ali.co.uk
Fentrade
Acorn Aluminium
01633 547787
0115 928 2166
www.fentradealuminium.co.uk
www.acornaluminium.com
Fineline Aluminium
AEL
01934 429922
01695 732132
www.finelinealuminium.co.uk
www.a-e-l.co.uk
Glasshus Facades
AlchemyArchitecturalAluminium
0113 390 0126
Systems
ww.glasshusfacades.co.uk
01922 634009
Granada Secondary Glazing
www.aaasl.uk
01909 499850
AlimaticArchitecturalAluminium
www.gsecg.com
Systems
Greenways Contemporary
01376 347789
0121 550 3066
www.alimatic.co.uk
www.greenwayscontemporary.co.uk
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Fabricators & Manufacturers
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating Systems
UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
ASSA ABLOY OpeningSolutionsUK

SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Ve nt Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

United Anodisers

01484 533142
www.unitedanodisers.com
Ve rtik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

&Ireland

0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk

Machinery Suppliers

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Promac
01788 577577
www.promac.co.uk

Recyclers

Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance

Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components

Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design & Supply

Thermal Barrier Products

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727 809459
www.contrasol.com
Renson Fabrications
01622 754123

HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
y
www.smartsystems.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Te chnoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Te ch (England)
0121 468 0140
www.softtech.com

Systems Design & Supply

AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

New Builders
Merchants Database
Coming February 2019
Whether you work nationally or regionally, you can access over
6,000 national and independent building merchant networks, all
specialising in building materials, tools and supplies.
The database is divided into ‘heavy’ and ‘light’ merchants with
categories for each building sector.
With 8,000 email addresses and over 7,000 contacts available, it
has never been easier to communicate with new customers.

For more information call us today on 01934 808 293.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

