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Comment

It is tempting to say that the Covid crisis is ending, not with a bang but a
whimper – but that would be to suppose that it is ending at all.The problem
is that it feels like things are back to normal with pubs and restaurants open,
subject to social distancing, but that often seems to be a discipline followed
more in the breach than the observance.

I reckon there i sa big economic problem brewing. Many firms are
continuing to allow staff to work from home; a number have declared
this as a policy, never intending to re-open expensive offices. I suspect
that this may not work long term for manufacturing businesses.
Internal service staff, who act as a conduit to customers, often need
instant contact with production departments to answer queries
efficiently. External sales staff may be different, though even here reps
exchanging ideas will help solve problems with clients.
Businesses based solely on service are another matter and here the
problem is twofold. How long will it be before managers decide that it
would be cheaper to outsource the jobs? I have n odoubt that there
will be agencies trying to persuade them that this is the case.The result
will be more redundancies and reduced income for the workers
involved as many are forced to join the very call centres that pinched
their jobs in the first place.The bigger problem, and one of which the
government seems only too well aware, is the hit that caterers will
take when workers are no longer out at lunchtime buying sandwiches
or meeting for coffee.
Some of which may seem remote from windows but the economy is
a complicated money-go-round. If people have less surplus income the
new windows or door are likely not to be priorities. Reduced income
for the window company means making that saw centre last another
year not to mention the reps' cars and even the boss's BMW. Especially
if no one is, any longer, putting in the miles because they can do many
of their meetings on Zoom.
And what about the poor landlords? A class for which there i slittle
sympathy, I know. But with no income from all those empty offices
even the Bentley dealers might be feeling the pinch. In fact the only
detractor I have heard on the subject of working from home was a
spokesman from an association which represents landlords. He
claimed they had research showing that home workers were less
productive that those in offices. Anecdotaly at least we all know that
isn't true (see Comment The Fabricator July for the real picture).
But again, with no income, the landlords will not be refurbing their
buildings which means another hit for construction in general and
windows and doors in particular.
On the other hand the industry is being its usual optimistic self as
far as recovery is concerned.The latest from the aluminium sector (the
CAB column page 14) reports results from its latest quarterly survey
which shows that the sector suffered less that the wider construction
industry and expects a rapid bounce back to previous levels.
But it still isn't over by a long way. The cheery chaps at the World
Health Organisation recently reckoned the pandemic will be over in
two years' time. So don't wait for the fat lady to sing just yet. In any
case Boris has told her to lose weight. Let's hope she doesn't lose her
voice as well.
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NEWS

The pre-pack

Green grant
no good

F

T

ollowing yet another controversial
glazing
industry
pre-pack
administration, Gary Morton of the
Boing Boing Group says that it is time to
draw a line in the sand.
Morton says:“Once, there was a real
stigma attached to going bankrupt – and
as a society, it’s good we’ve become a
little more compassionate.
“Sometimes, businesses fail through
no direct fault of the people that own
and run them, and those people
deserve our understanding and support,
if appropriate.
“But it is also feasible for companies
to take advantage of our collective
generosity
and
goodwill. This,
unfortunately, is what we have seen with
the recent collapse of the Customade
Group.”
In June Customade was placed into
administration, owing money to its
suppliers, crown debt and a fair number
of its employees.
Within minutes it had been bought by
Dutch private equity firm Nimbus, as
part of a ‘pre-pack administration’, and
resurrected as a new company headed
by the same management team.
“The new companies were set up in

he Glass and Glazing Federation
(GGF) has written to the
government
to
express
its
disappointment in the Green Homes
Grant Scheme which is due to be
launched in September.
In letters to the respective
departments, BEIS (Business Energy and
Industrial Strategy) and MHCLG
(Ministry of Housing, Communities and
Local
Government),
the
GGF

Gary Morton
early February, way before Covid-19
struck,” says Morton.
“In certain situations, pre-packs are a
good thing – they can rescue struggling
businesses in a way that saves jobs,
which, in the longer term, helps the
suppliers, employees and customers
who rely on them.
“But as cases like these demonstrate,
in practice they are often used for all the
wrong reasons.” ❐
Full story at www.thefabricator.pro

Veka
redundancies

John Agnew

V

eka has announced that it has
completed
the
consultation
process, it implemented to consider
redundancies. It has confirmed that 25
jobs are to go.
David Jones, managing director of
Vekaplc says: “Having started the
process in mid June, establishing an
employee
elected
committee
responsible
for
taking
group
redundancy consultations, we have
followed i tto its conclusion.
Fortunately, throughout the process,
working with our committee, we were
able to reduce the impact from an
estimated redundancy of 78 roles to 25.
This equates to 6.5% of our workforce
and reflects the new scale of the
business.”
4

David Jones
Veka took a phased approach to the
redundancies. Phase one redundancies
represented roles that the business
could not foresee and short-medium
term relief from the impact of the
COVID-19 pandemic. This phase has
now been completed. Phase two,
involving roles that were dependent on
seeing positive sales upturn in July, will
no longer proceed. ❐

highlighted the problems with the
scheme including:
● Restricting the scheme to single
glazing upgrades only – when there’s an
estimated 20m homes with pre-2002
inefficient double glazing
● Limiting the scheme to companies
who are accredited to PAS 2030
● Targeting just 600k homes in the
scheme, approximately only 3 %of the
overall retrofit market
On the letters to the government
ministers, John Agnew, GGF managing
director said:
“The GGF has received many
complaints from angry and disappointed
members following the unveiling of the
scheme’s details. The vast majorities of
companies don’t qualify for the scheme
and even if they went down the route to
achieving PAS 2030, it will take time and
money and doesn’t guarantee the work. ❐
Full Story: www.theinstaller.pro
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MARKETING

Lockdown rebound
Purplex MD Andrew Scott discusses five key strategies that can help companies bounce back
healthier and stronger from the lockdown

R

ecent history is littered with home improvement
initiatives launched by successive governments.We’ve
seen the HIPs (Home Information Pack’s), the FiT (feedin tariff for solar energy) and the Green Deal all launch
with fanfare, only to be quietly killed-off and buried a few
years later.
So, I’m more than a little sceptical about the
government’s latest scheme, the Green Home Grant –
especially as the Chancellor’s announcement on 8th July
was two months before the scheme came into effect, and
the benefits for the glazing industry appear marginal.
However, the £2bn scheme does serve two purposes: it
will stimulate consumer spending on top of an already
buoyant home improvement market, and it will help the
government towards its future environmental and netzero carbon targets.
Rishi Sunak’s announcement followed a significant
speech the previous week when Boris Johnson announced
plans to accelerate a £5bn investment into infrastructure
projects and ‘build build build’ our way t oeconomic
recovery.
And it gets better; relaxation in planning consent redtape and the freezing of stamp duty up to £500k will
stimulate the property market – home improvements are
often top of the list soon after a house move.

Is it time to make hay while the sun shines?

It certainly seems that the stars are aligned right now for
the home improvement industry – with retail,
commercial, new build and public sectors all set to benefit
from recent initiatives.
Order books are already filling up for many companies.
Scrambling for sales leads has been replaced with
scrambling for staff, fitters and contractors.
The industry has a golden opportunity right now to
recover from the impact of coronavirus by maximising the
current market conditions to improve margins, cash, and
profitability. For those companies fortunate enough to be
busy right now, there are five strategies:
1. Review your pricing
After years of downward pressure on prices and rising
costs, a busy period is always a good time to review your
pricing structure and discounts. Can you implement price
increases on your high-demand products, or consider
dropping low margin/low demand products to increase
capacity for faster moving, better margin products?
2. Don’t cannibalise margins
It can be tempting to work long overtime periods or
increase staff (such as more fitting teams). However, this
can decimate margins and you work harder for no real
gain. If it is possible to increase lead-times, this can ensure
continuity of work and protect your margins.

6

3.Segment customer
Consider segmenting
your customers based
on margin contribution,
how demanding they
are, and what their
payment record is like.
By choosing to lose
some customers or by
applying case-by-case
price increases you can
ensure you provide a
quality service while
maintaining the right
margins.
4. Focus on cash
Many companies have
taken advantage of Andrew Scott
government support to
defer HMRC tax and VAT payments and used the CBILS
or Bounce-Back loans. However, it won’t be long before
it’s pay-back time. Using this golden period now with a
busy market can give you the opportunity to review
payment terms and start building cash reserves.
5. Maintain your marketing presence
Don’t make the mistake of cutting back on your
marketing during a busy period. Business operates in
cycles and maintaining a strong brand and reputation now
will carry your business through the tougher times.What’s
more, a surge in leads and orders will help you to
implement strategies more effectively, outlined in points 1
– 4 above, to improve margins and cash.

Time to be cautious

While the market is certainly busier than many
expected, and the key drivers outlined in my introduction
will help drive the market, we also need to be cautious.
With nine million people furloughed, the UK remains in
a precarious position and large-scale redundancies seem
inevitable. The risk of a second wave of the virus and the
potential impact on business must also be considered.
However, all factors considered, with Johnson’s ‘build
build build’ agenda, a commitment to the housing market,
home improvement stimulus and uncertaintly around
travelling abroad on holiday, the future looks bright for the
glass and glazing industry. ❐
www.purplexmarketing.com

Andrew Scott is an industry consultant who has
acquired, built and sold several companies. He is the
founder and CEO of Purplex Marketing and Insight
Data
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FINANCE

Solving the insolvent
As the country continues to combat coronavirus, the government has fast-tracked a bill through
parliament to provide support to businesses that may become insolvent in the fallout of the
pandemic. One of the measures that has been introduced restricts suppliers from terminating
contracts with insolvent customers. Simon Key, partner and solicitor in Nelsons' debt recovery
team, discusses the Corporate Insolvency and Governance Act and what it means for suppliers

W

e are already starting to see a large number of
redundancies in the wake of this year’s pandemic –
and there are certain changes being brought in to try to
enable viable businesses to trade.
One of these is the Corporate Insolvency and Governance
Act, which aims to help businesses avoid insolvency by
offering them greater flexibility and breathing space to
survive Covid-19. It is hoped the measures will provide
support t obusinesses that may be experiencing cash flow
difficulties in the midst of the pandemic.
The act – which will have far reaching consequences in
many areas, as well as the world of insolvency and debt
collection – contains a combination of permanent and
temporary changes, some of which have been in the
pipeline for years, and some of which are being introduced
in response to the pandemic.
In order to help businesses trade through a
restructuring or insolvency p
rocedure, a p
ermanent
measure restricting suppliers from terminating contracts
with insolvent customers has been introduced. These
termination provisions are likely to be viewed with
considerable alarm by suppliers.

What do the termination provisions mean?

While the new provisions have been designed with the
best intentions, suppliers should, rightly, be cautious and
take ownership of outstanding payments and continued
supply.
Termination of any contract for the supply of goods and
services to a company – or ‘doing any other thing’ in
respect of that contract – by reason of the company
entering into an ‘insolvency procedure’ is now prohibited.
This is also a ban on ‘ipso facto clauses’ as they are known,
which give creditors a right to terminate an agreement on
the other party becoming insolvent.
Suppliers can still terminate for other express reasons
that are set out in the terms of a contract. For example,
where the right to terminate is reserved i nthe event of
payment being outstanding beyond agreed terms.
However, if the ability to terminate is available, and the
supplier had a right to terminate the contract or supply
before the company became subject to an insolvency
procedure but did not exercise that right, the supplier may
not terminate for that reason during the insolvency
period.
Suppliers should, therefore, review their terms and
conditions and right to terminate.When entering into new
contracts, suppliers should also carefully consider the
termination provisions and how these may apply in
practice.
The implications if a moratorium is put in place?
8

One
of
the
permanent
changes
being introduced is a
new option for a
debtor company to
apply
for
a
moratorium,
which
will prevent creditors
taking certain action
against the company
for a specified period
(usually 20-business
days).
Where the supplier
cannot terminate, once
the moratorium is in
place, the supplier is
Simon Key
obliged to carry on
supplying to the other party. Suppliers are not allowed to
insist on payment of pre-moratorium debts as a condition
of any future supply of goods and/or services.
Payments for on-going supply will be payable as an
expense in the insolvency process. That is, they will rank
above the pre-moratorium debts, which will be subject to
a payment holiday, and the other party will not be obliged
to pay those debts during the moratorium.

What should suppliers do next?

Suppliers must be proactive and take control.They need
to consider the impact of this act on their
lending/extension of credit decisions and consider
whether they need to amend their documentation and/or
working practices.
In terms of credit control and maintaining cash flow,
suppliers should protect their position and check if they
are using effective credit control methods now to ensure
debtors aren’t falling behind and outstanding payments
aren’t increasing without being managed.
Suppliers should also take time to survey the situation of
all their customers and make sure no one is putting them
at risk. It is worth looking at the terms and conditions to
see if they are as robust as they possibly can be –
particularly termination clauses.
The act came into force on 26 June 2020 and the
provisions have immediate effect. As such, we strongly
recommend businesses and lenders consider the effects of
the act to ensure that they are fully equipped with
adequate legal protection now the changes have come into
effect. ❐
www.nelsonslaw.co.uk
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SEALED UNITS

Space case pro
Chris Alderson reflects on the crucial importance of warm-edge technology to the development of
the modern window, and Edgetech’s ever-growing range o fadvanced spacers

S

pacer bars are tiny and most people in the world don’t
know they exist. But, as everyone in the glazing
industry knows, they are a vital part of how modern
windows can deliver exceptional thermal and acoustic
performance.
At Edgetech, we’ve been passionate about the power of
warm-edge technology for over 30 years.
It existed long before us – i twas invented in Victorian
times, when wood or rope was used to separate the panes
in the earliest double glazed windows – but we are proud
to have played a major role in bringing it firmly into the
mainstream.
When Edgetech was first founded, metal spacers were
still the norm – but they came with significant drawbacks.
Metal conducts heat, and that means that windows made
with metal spacers very quickly let the warm out and the
cold in.
Our modern iteration of warm-edge technology
rectified that. By using highly-advanced plastics and foam
rubbers rather than metal, warm-edge spacers – like
Edgetech’s Super Spacer were able to offer vastly better
performance.

Flexible and rigid

Flexible spacers like Super Spacer are extremely
versatile and their flexible design means they can be used
to create unconventionally-shaped units, freeing up
architects to be as bold and ambitious as they like.
Super Spacer TriSeal, for example, is in over fourthousand irregularly-shaped IGUs that make up Dubai’s
The Opus tower, one of the world’s most striking and
complex buildings, as well as the Qatar National Library.
Another key strength of flexible spacer is its memory. In
parts of the world where strong winds or fluctuating
temperatures are the norm, IGUs are put under a lot of
pressure.
Super Spacer’s 100% memory means that n omatter
how much an IGU expands or contracts under pressure,
it will always return t oits original position, but is flexible
enough to move with the glass which reduces the stress on
the glass edge.
This is one of the reasons it is commonly found in
buildings in the Middle East where day and night
temperatures can drastically vary.

Fast manufacturing

Even using our most basic, entry-level manual
application tools, we’ve seen some people assemble a unit
with it ready for secondary sealing in under 15 seconds.
With a fully-automated Super Spacer line the efficiency
gains drastically increase. A nine-person line applying
traditional rigid spacers can produce around 1,200 units
every shift. A high-speed automated Super Spacer line, by
contrast, can produce 23.5% more units and requires just
three to fouremployees to operate.
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Chris Alderson
In total, that equals savings of approximately £180,000
every year.

Widest Range

Our flexible spacer range also includes Duralite – a
durable, single-seal, high-performance product that can
be applied in a single step.
Rigid spacers, like Edgetech’s TruPlas, made of highperforming
glass-reinforced
thermoplastic,
offer
improved thermal performance over metal spacer bars,
and companies can switch to them from their metal
counterparts easily, using their existing machinery.

More advances around the corner

Edgetech has a long-standing commitment to constant
innovation, and we are currently hard at work developing
several new spacer bar products.
We’ve just released the latest evolution of our heavyduty T-Spacer product – T-Spacer SG, offering enhanced
shape memory, and thermal conductivity of just
0.19W/m²K.
Super Spacer T-Spacer SG is a metal-free, siliconebased warm edge spacer made of structural foam, with an
integrated desiccant that’s been specifically designed for
the toughest commercial applications; its extremely
durable edge seal guarantees exceptional performance
and stability.
Currently we are working on a number of other new
designs, including additions to our Super Spacer platform
and a new rigid spacer too.
2020 has been a challenging year for everyone – but at
Edgetech, we are committed to continuing to push spacer
technology forward, and helping glazing products offer
the outstanding performance we’ll need to hit net zero
carbon by 2050. ❐
www.edgetechig.co.uk
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IT SYSTEMS

Keep connected
A

b-Initio Software has launched its sales and
management system, AdminBase, in a web-based
version. Users will now have secure remote access to their
company’s data, at any time.
The new web based version includes the AdminBase
data export service and a new and improved dashboard
feature that allows installers t ocreate and manage
contract ‘to do’ lists at a company level.
The new web service also integrates sales leads from an
installer customer’s own website, directly into the
AdminBase system, and includes a copy of the Canvassers
app, which gives canvassers or showroom staff the ability
to submit leads remotely, via tablet or smartphone.
With much of the UK’s office-based workforce still
working from home following the Covid-19 lockdown,
this development has already proven t obe hugely popular
with both new and existing customers according to
managing director Rhonda Ridge. All the key features
and functions of the system are now available
via laptop, tablet or home computer.
“Many people still
prefer
desktop
applications, and
while we still
offer this service,
the popularity of
web-based services
is increasing – and for
good reason,” says
.
Ridge
“A
significant
percentage of the
UK workforce
operated

“In any case, our new web-based system allows our
continually expanding customer base a much easier, more
user-friendly way t oremotely access all the benefits of the
AdminBase system, which has been providing state of the
art business management for installers for around 20
years now.”
The new web-based version of AdminBase is being
offered as a free of charge upgrade to existing installer
customers using the previous cloud-based service.
This latest evolution to AdminBase’s service offering
follows the introduction of its mobile apps earlier this
year, which have since helped to revolutionise working
practices for installers by offering a fully integrated,
paperless overhaul of sales, surveying, installation and
remedial services. ❐
www.abinitiosoftware.co.uk

remotely, from
home,
during
lockdown. Many
will,
understandably,
not want to return to
the office for some
time
–
some
businesses, in fact, may
struggle
to
safely
accommodate staff –
while others have found
they are actually more
productive, and prefer
the flexibility of home
working.
12
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ALUMINIUM – THE

COLUMN

Business as usual
There have been changes at the top but as the industry gets to grips with the post-Covid market it
is business as usual for CAB, says Adrian Toon

C

hange happens across many industries and as an
Association we are not above such changes, but we
must rise to such challenges and support our members
through these difficult times. Not only has the association
been faced with the industry challenges by way of COVID19, but has also seen a change at the helm. Mo Panam,
CAB president, says: “During Justin Ratcliffe’stenure as
chief executive, the association has made many notable
strategic achievements which are reflected in its current
position as an influencer in the facade industry in the UK.
Furthermore, Justin has built up a strong and dedicated
CAB team at Stonehouse, which will continue to provide
members with support in these difficult times. Justin leaves
the association in a strong position with notable initiatives
gaining momentum which include the CAB Training
Scheme and the recent launch of the CAB Closed Loop
Recycling scheme.”
During lockdown some of the CAB staff were
furloughed. Since the beginning of August they are back
and working in a safe environment on an active webinar
program covering common contractural issues. Seven
webinars are planned to take place between September
and December. Virus containment permitting, the
association is also looking forward to organising a
members open day in May 2021 followed by a further two
members’ meetings.
Quarter two results of the State of the Market survey run
in conjunction with the CPA were recently released. In Q2
the effects of the (COVID-19) outbreak hit all member
companies with the enforced lockdown. Many companies
closed, but some continued to be open, with a reduced
workforce. Many people were allowed to work from home
and some companies closed and furloughed some or all of
their workforce.

During Q2 the market also saw lockdown being lifted
with the government offering initiatives to get the economy
back up to speed. That said, it is widely reported that the
economy shrank from Q1 to Q2 by 20%. In Q2 CAB
members seem to have fared better than the wider
construction industry with a 51% net balance reduction in
sales compared to a construction industry average
reduction of 81%. On balance, CAB members are much
more optimistic about a quicker bounce back in Q3.
14

Demand is seen by members as the biggest constraint on
activity at 88% of CAB members, but 12% on balance of
members see their return to 90% plus capacity in the short
to medium term which suggests a ‘V’ shaped recovery for
the aluminium fenestration market which is broadly in line
with the wider construction industry.
CAB members expect labour costs to rise less this year
compared to last, most likely due to the market uncertainty
and the government furlough scheme. In the wider
construction industry labour rates seem to be quite static
with pressure to increase labour costs reducing in the
current year.

On capital investment, CAB members undertake more
customer research and R&D than the general construction

market, but this does lead to less product improvement on
balance. As E-business is rapidly being adopted across the
construction industry, 50% on balance adoption, CAB
members adopting new technologies at 33% falls below
the industry average.
Whilst the association seeks a new chief executive, it is
business as usual and CAB staff are on hand at the offices
to answer any aluminium fenestration related
questions. ❐
www.c-a-b.org.uk
Adrian Toon is a CAB board member
For membership enquires please contact Jessica Dean at
the CAB offices by email jessica.dean@c-a-b.org.uk or by
phoning on 01453 828851
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TRADE NEWS

Bee smart, bee safe

K

enrick has signed an exclusive deal to become the UK
distributor of BeeSecure, an app-based smart home
security solution, which allows homeowners t omonitor
their home from anywhere with their smartphone. The
move follows many months of research by Kenrick to find
what it believes is the best smart home security product
for the market.
Reliable and easy to use, BeeSecure enables users to
detect movements within their home, even if they are
miles away. The system features a central hub, called the
Bee-Hub, which links a series of devices inside the home
to an app on the user’s phone. If a sensor on one of the
devices is activated, the homeowner is alerted with a
notification on their phone.
Devices in the BeeSecure range include a motion

sensor, an object movement sensor, a camera, a smoke
detector, a doorbell, and a window and door sensor. The
window and door sensor is lightweight and compact and
it detects if windows or doors have been opened. It also
allows homeowners t ocheck remotely if all their windows
and doors have been properly closed. The sensor unit can
be fitted by fabricators onto new windows and doors and
it can also be retro-fitted onto any existing doors and
windows around the home.
Steve Williams, Kenrick’s sales and marketing director,
says: “Today’s consumers embrace modern technology
and smart home security has the potential to transform
the way we live – making properties more secure and
home entry easier and more convenient.” ❐
www.kenricks.co.uk

Could you speak up?
T

he Melaphone Speech Unit, designed 50 years ago for
the booking offices at British Rail stations, is suddenly
in high demand. Giving protection from air-borne viruses
and pathogens it has been built into the new Defender
Virus Screens. Since the Covid-19 outbreak these have
been installed into doctors’ surgeries, medical centres,
clinics and pharmacies.
The Metaphone is built around a resonating membrane;
it enhances and clarifies the muffled sound when people
speak through a screen. Its air-sealed constructions makes
it the ideal device to install in any situation where face-toface communication occurs. Its protective credentials have
been certified to ISO 16555 Class 5. Its simple invention
means it requires no servicing, wiring or electrical supply. It is easy to keep clean and safe with an antiseptic wipe.
The Melaphone is available as a stand-alone unit for installation into walls, glass or plastic screens, windows or doors.
It can be retro-fitted into existing structures and requires no special skill to install.The range has been expanded to meet
the growing demand for the units. In addition to the original brushed aluminium model there is a stainless steel model,
a white powder-coated aluminium model and the new Himacs acrylic-resin model.
All models are available from stock from Melaphone VisAudio. ❐
www.talbotdesigns.co.uk
16
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TRADE NEWS

70 and loving it

Y

orkshire based window and door manufacturer
Euramax is celebrating its 70-year anniversary.
Incorporated in 1950 as a family run business, Euramax
now employs 150 people, operates from a 205,000 square
foot facility and manufactures over 3,000 products a
week. Boasting an impressive number of firsts in its 70
years, the company has also witnessed the paradigm shift
from cost-effective windows and doors t oluxury, doubleglazing.
Founded as Ellbee, the company began in Leeds,
manufacturing
aluminium
window
frames
for
narrowboats and the automobile industry before
partnering with a glazing company t osupply pre-glazed
aluminium windows.
In the 1990s, Ellbee became the first company in the
UK to supply PVC-U windows to the static caravan
market. It also became the first to develop an internal
clamping system for efficient window installation, which is
still widely used in the industry today.
In 1996, Euramax International was formed and in
2013 the company moved to its current facility in
Barnsley. After the arrival of managing director Nick
Cowley in 2019, Euramax began to supply portable
building and modular construction markets. At present,
Euramax manufactures and supplies PVC-U windows,
doors and composite doors for a number of sectors,
including the holiday home and home improvement
markets, as well as builders’ merchants, including Wickes,
Selco and Travis Perkins.
“Euramax has transformed into a company that adapts
to support its customers’ marketplace,” says Nick Cowley,
“Following trends and analysing the requirements of our
sectors has allowed u sto expand our customer base to a
number of home improvement customers and builders’
merchants, leisure home and modular home

Nick Cowley
manufacturers across the country.
“While the industry and its requirements have changed,
our ability to consistently supply glazed PVC-U windows
to what i
s an ever-changing market has remained the
same. Some of our longest serving customers i
nclude
Willerby Holiday Homes, Atlas Leisure Homes and
Carnaby Caravans.
“Turning 70 is a great milestone for Euramax. There
aren’t many window and door manufacturers that can say
they have survived a recession. We’ve gone from barges to
building and construction and I’m very proud of that.
Who knows what the next 70 years will bring?” ❐
www.euramaxuk.com

Back to school
F

ENSA has re-launched its FENSA Training Academy
in partnership with Total Support Training. The
scheme is now available fully online, with no requirement
to attend classes or examinations. It provides pathways to
NVQ qualifications from level one through to level seven
in a variety of skills. In addition there are a number of
short courses covering a variety of glazing related subjects.
The training experts behind the scheme will conduct
remote assessments carried out by evidence submission
via email. Participants are asked to respond to the task
emails by answering questions, taking pictures and
submitting documents in their own time as well as phone
assessments with assessors to discuss the tasks as and
when needed.
Tasks are designed to be completed in the participant’s
own time and may be carried out at home and in the

18

evening, minimising the impact on work schedules.
Courses have been designed to ensure there is no impact
on work and business schedules, whilst allowing
participants to further their competency and improve
their formal qualifications. ❐
www.fensa.totalsupport.org.uk
The Fabricator 2020

ACCORD 25 FX

EASY TO USE SMART TECHNOLOGY
3, 4, and 5-axis CNC Machining Centre
Engineered with dedicated solutions and software for manufacturing
doors, windows and solid wood elements.
Driving LEAN Manufacturing through Innovative Solutions

SCM UK

Tel. +44 (0)115 9770044 - scmgroupuk@scmgroup.com - www.scmgroup.com

TRADE NEWS

All within a week

E

mmegi (UK)’s ability to supply a brand-new twin
head saw right in the middle of the lockdown
confirmed to industry veteran Jason Wilder that he had
chosen the right machinery partner for his new fabrication
business, Spectral Windows.
Working from home, the team from Emmegi (UK) was
able to source the Precision TS2 cutting centre from its
Italian HQ and arrange safe delivery direct to Spectral’s
East Midlands factory within just a few days of the order
being placed, making sure that the company was ready to
open its doors as soon as lockdown was over.
Wilder says: “The PVC-U saws we had bought and paid

for way back in January got well and truly stuck with a
different supplier during the lockdown, but Emmegi
pulled out all the stops for us and got our saw to u swithin
a week. That gave u sa real head start in terms of getting
our aluminium production up and running. And, as a
result, when it came to ordering the machining centre to
work alongside the new saw, there was n oquestion that we
would choose Emmegi again and we went for a
Phantomatic M4 to complete our set up.
“The Precision TS2 and Phantomatic M4 were a logical
combination for us because they use the same software
and operator interface.” ❐
www.emmegi.com

BBA for ISO
I

SO Chemie’s Winframer thermal insulating and load
bearing bracket support system for the rapid installation
of windows, has gained British Board of Agrement (BBA)
certification.
This follows ISO-Bloco One self-adhesive weather tight
tape for window frames also achieving BBA product
approval and confirms that the Winframer system can
accommodate at least 200kg/m and provide an air-tight
cavity support.
Winframer, which is Passivhaus certified and fire rated
to up to 30 minutes, is a prefabricated installation frame,
manufactured to accommodate cavities up to 250mm.
This allows windows to be supported independently from
the face of the wall regardless of any external cladding
being in place. ❐
www.iso-chemie.co.uk
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THE FIRST TRULY ENVIRONMENTALLY FRIENDLY INSULATING GLASS DESICCANT:

INTRODUCING THE NEW NANOMOL-C MOLECULAR SIEVE
Many of us are guilty of avoiding it, especially when we feel comfortable with what we have, but
change does and must happen. And there are times when truly beneficial change cannot be ignored.
Technology advances.
Cars get better, safer, faster, and more economical. And cleaner: traditional fossil fuels are being challenged to
minimise air pollution and improve efficiency. We do not keep buying the same old models, we move with the
times and we opt – yes change – to better ones with higher
performance and lower emissions.
Bio-degradable plastics have been developed to tackle the massive
issues of ocean pollution and waste disposal. We’d be crazy to keep
using the old indestructible plastics where a change to new versions are
available.
I.G. manufacturers have been using Zeolite-based molecular sieves for
nearly half a century. Until recently they were the best way, maybe the
only way, to achieve selective adsorption, allowing gas filling for
example without problems of expansion and contraction.
But that is no longer the case. Products are emerging with pure 3-Angstrom characteristics which not only
perform better in terms of adsorption capacity but cost significantly less too.
NEDEX Group are the biggest manufacturer of specialist I G desiccants in the world. 20 years specialising and
testing has now led to the ultimate Zeolite-free product, new NANOMOL-C. The challenge was to keep growing
production volumes despite worsening shortages of 3A Zeolites, which originate mainly in China and start life as
a 4A semi-finished product which then goes through an ion-exchange process to become (mostly) 3A.
This process makes 3A Zeolites a major environmental issue, because 20 tonnes of water are required to make
just 1 tonne. Worse, those tonnes of water polluted with heavy metals
and chemicals are often dumped untreated into rivers and land sites
close to the factories. To stop the pollution, authorities are now
applying strict environmental regulations and financial penalties, even
requiring the closure of some facilities.
NEDEX has pioneered the quest away from Zeolites. The development
and perfection of refined 3A crystalline calcium oxide powder from
their own mines marks the future. NANOMOL has already been the
largest selling I G desiccant for more than 10 years, and now it is time
for new NANOMOL-C to be presented to the world’s I G manufacturers.

FROM AS LITTLE AS

79p / KG

No environmental pollutants - Very high Delta-T temperature rise
Lowest gas desorption /deflection due to pure 3A properties.
Stronger bead structure = lowest possible dust index.
Low electro-static - High adsorption capacity AWAC greater than 16% @ low 9% RH
Controlled slow adsorption rate for minimum moisture take-up during the
manufacturing process, before being sealed in an I G unit.
▪ Meets all requirements of EN 1279:2018 - independently certified.
•
•
•
•
▪

NANOMOL-C

in the UK and Ireland through exclusive Nedex agent
ASHTON INDUSTRIAL 01279 624810
www.ashton-industrial.com sales@ashton-industrial.com

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

Baypole Jacks
You can buy jacking kits from as
little as £6.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

£6.00 each
Jacking kits for £
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

Ref: Fab11

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Window openers

www.kolorseal.co.uk
sales@kolorseal.co.uk
Kolorseal

Kolorseal Midlands

Tel: 01924 454856 Tel: 0121 740 0217

Glass Handling

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Profile Bending

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department

To Advertise

call
Mehreen Haroon

07932 243 008

WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

To Advertise

call
Mehreen Haroon

07932 243 008

Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER

Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Bags & Display Cases

To Advertise
call

Mehreen Haroon
07932 243008 Email
mehreen.haroon@profinder.eu

Market
Intel

Diversify

New
customers

1

New customers

Instantly target new customers
from our database of 60,000
fabricators, installers, builders,
contractors, merchants and
architects.

2

MARKET INTEL

Access in-depth business
information to help your sales
team win more business - and
avoid bad risk prospects.

3

DIVERSIFY

Open up new customers
and routes to market across
commercial, new build, trade
and merchants.

Insight Data’s online platform, SalestrackerTM, is designed
to help sales and marketing people win more business.

Call 01934 808 293,

or email hello@insightdata.co.uk
for a free online demo.
www.insightdata.co.uk

@insightdata
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
Consultants
www.absltd.co.uk
a2n Management
Aluminium Sashes
07766 565027
01452 616581
www.a2n.co.uk
www.aluminiumsashes.co.uk
BSI Assurance UK
Amberley Doors & Windows
0345 086 9001
01453 889362
www.bsigroup.com
Element
www.amberleydoorsandwindows.co.uk
01902 722122
APiC UK
www.element.com
0121 541 2121
E P Consultants
www.apicuk.ltd.uk
01785 824580
NET Project Management & Consultancy Arkay Windows
01775 712771
01923 803923
www.netpmcs.co.uk
www.arkaywindows.com
Placing Leaders
AWS Turner Fain
01280 817835
01905 774267
www.placingleaders.co.uk
www.awsturnerfain.com
The Design Solutions Business
01922 277310
Ayton & McKeown
www.dsbltd.com
01733 390422
VINCITechnology Centre UK
www.ayton-mckeown.com
01525 859050
BarnshawsAluminium Bending
www.technology-centre.co.uk
0121 521 4297
WintechTesting & Certification by UL
01952 586580
www.barnshaws.com
www.wintechtesting.com
CDW Systems
Extruders
01452 414853
www.cdwsystems.co.uk
Aluminium Shapes
01536 262437
Clearway Doors & Windows
www.alishapes.co.uk
01242 513322
Hydro Extrusion UK
www.clearwaydoorsandwindows.co.uk
01773 549300
Crown Doors and Shutters
www.hydro.com
0191 419 4499
Fabricators & Manufacturers
www.crownasl.co.uk
3D Aluminium
DortechArchitectural Systems
01865 881403
01484 451177
www.3daluminium.co.uk
www.dortech.co.uk
4 Aluminium
Drayton Windows
01733 889533
01603 789389
www.4ali.co.uk
www.drayton-windows.co.uk
Acorn Aluminium
Emperor Shopfitters
0115 928 2166
020 8590 4466
www.acornaluminium.com
www.emperorshopfitters.co.uk
AEL
Fentrade
01695 732132
01633 547787
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
www.fentradealuminium.co.uk
Systems
Fineline Aluminium
01922 634009
01934 429922
www.aaasl.uk
www.finelinealuminium.co.uk
AlimaticArchitecturalAluminium
Glasshus Facades
Systems
0113 390 0126
01376 347789
ww.glasshusfacades.co.uk
www.alimatic.co.uk
Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651

CAB Members 2020

Fabricators & Manufacturers
Granada Secondary Glazing
01909 499850
www.gsecg.com
HansenFacades
0161 284 4109
www.hansenfacades.com
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com

Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY Opening SolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Promac
01788 577577
www.promac.co.uk

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design & Supply

Systems Design & Supply

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply

AluK (GB)
01633 810440
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Centor Europe
0121 701 2500
www.centor.com
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk

Thermal Barrier Products
Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range o ffree seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley o n01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
Design & Layour Copyright © Profinder Magazines Ltd 2020

IN UNCERTAIN TIMES YOU NEED
A PARTNER YOU CAN TRUST
Sometimes, you need a safe pair of hands to help you navigate your journey.
Purplex is the marketing consultancy that supports companies across trade,
retail and commercial sectors. With deep industry knowledge and commercial
insight, we have the skills and resources to support your business.
Strategic Marketing Consultancy
Industry Insight and Analysis
PR and Marketing Comms

Advertising and Lead Generation
Websites and Online Marketing
Branding and Creative

Contact us now for a no obligation review or conﬁdential advice.
@Purplexuk
/Purplex-marketing

Contact Us
Call 01934 808 132

/Purplexmarketing

E: grow@purplexmarketing.com

/Purplexmarketing

www.purplexmarketing.com

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

