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Comment

That wasn't a bad summer, as summers go. Heading into autumn we
can start thinking about next year. There are a couple of quite
important things happening in 2019.
First of all it is a FIT Show year. Already press releases from the
organisers are hitting the desk (well, these days they just arrive, silently
into the email box but that doesn't sound so dramatic) and
registration for tickets started in July.
This show should be interesting.The second year at the NEC and it is
already, almost, a sell out. One of the great things about this exhibition
is the range of interests. It is not just about PVC products; aluminium
is a big item in the industry right now and the show reflects that. One
new introduction to the event that I, for one, am particularly looking
forward to (as much as I ever look forward to exhibitions, but that is
a whole other article and I promised this month I would stay positive!)
is the introduction of a glass section.
When I joined the industry, in 1983, glass was a big driver. The
embryonic replacement window industry hadn't really got going and
was mainly aluminium. It was couple of years before PVC-U got going
and, once it did, it really took hold. My magazine, Flat Glass International,
was owned by the company that had launched the Glassex exhibition
the year before. The company, by the way, was called Eagle Exhibition
Consultants, the man that started it had wanted to call it EEC
Exhibitions, looking forward to a bright new, and expanding, future with
our new trading partners. He wasn't allowed to use 'EEC' (any more
than you could call a company 'British Exhibitions' for instance). Is it
just me or is there now something ironic there?
As far as the exhibition was concerned, the clue was in the name.The
glass trade was dominant. A few years later and it was all about PVC
windows. Not to knock the hand that fed us but in later years we
frequently heard the jibe: “There's no glass at Glassex.” And there
wasn't.
So I am pleased to see glass making a comeback at FIT in the 'showwithin-a-show', Visit Glass. According to the organiser the industry is
keen to support the section which will feature processing machinery
as well as consumables and the material itself.
The real point is that the organisers are introducing new points of
interest rather than just relying on what has gone before.A big part of
the reason why Glassex failed in the end was that the organisers –
EMAP – were always trying to live on past glories, couldn't seem to get
their corporate head around the industry that they purported to
serve and so failed to develop Glassex in line with a rapidly changing
market. With that attitude no event – or magazine for that matter –
could possibly survive.
On the aluminium front it is worth noting that the Council for
Aluminium in Building (CAB) will be back with its 'Pavilion'. CAB has
used the concept at a number of exhibitions, including the FIT Show
and it has proved a great focal point for this sector.According to CAB
it looks like being well supported again.
I think I said there were a couple of things happening in 2019. I don't,
for the moment, quite recall the other one. I feel that I should. At the
back of my mind there is something about the economy being wrecked
and all of our lives being changed forever.

John Roper
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How can something
so small make
something so great?

The answer is simply because Rapierstar do those
small things in such a great way, leading us to
dominate the window and door fastener market in
the UK for over 25 years.

And behind all these landmarks, of course, is our
famous hallmark: our guarantee of quality, the
unique ‘Tri-thread’ hallmark stamped into the head of
each and every one of our products.

Just as the architectural landmarks we’ve contributed to
have come to dominate our urban landscape.

So see how Rapierstar can give you a great advantage or,
as we say, the edge.
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NEWS

Yale on Hackitt
Y

ale Door and Window Solutions has
responded to Dame Judith Hackitt’s
Independent Review of Building Regulations
and Fire Safety, which highlights a need
for not only practical changes,
emphasising the importance of certified
products, installation and inspection, but
also a change in attitude toward fire
safety.
Speaking of the report, Paul Atkinson,
sales and commercial director for Yale
Door and Window Solutions says: “Yale
recognises
that
many
of
the
recommendations advocated by Dame
Judith are necessary for improving
building safety and addressing the lack of
testing,
standards
and
product
performance.We believe this is a step in
the right direction and support the
underlying principles of the report.
“In the future, we would like to see
the scope of these recommendations
extended. Fire safety should be regarded
as of critical importance across all
building types. The review mentions the
possibility of widening the scope of the
framework to encompass a wider set of
residential
buildings.
This
recommendation will clearly benefit
building standards more broadly.
“The review calls for products, which
are critical to building safety (of high risk
residential buildings) to be subject to
independent third party certification.

D

eceuninck, has reported a strong
start to 2018.
Results for H1 2018 show group sales
grew 0.8% to €341.5 million, with
adjusted EBITDA growth up 10.4%.
Growth is driven by recent investments
and strong business development in the
United States and emerging markets.
Deceuninck CEO Francis Van
Eeckhout says: “We are in general
pleased with the progress we made in
the first half of 2018. Recent investments
are paying off and our innovations are
well received by the market. We
continue to work on further reducing
the ecological footprint of our
products.”
Rob McGlennon, Deceuninck UK MD
says: “These are very promising results
which show a good start to 2018.We’re
very pleased with the UK’s strong
performance. In July 2018 Deceuninck
This will ensure the products installed
meet the performance requirements set
out in the initial specification. Yale fully
supports this and believes it is
fundamental to improving the safety of
buildings, though there is a need for
more detail around them and a clear
plan on how any changes to existing
regulations will be enforced.” ❐

Waste recycling and
re-use levels at CMS
Window
Systems,
reached 100% for the
financial year 20172018
to
hit
its
ambitious target to
completely eliminate
waste being sent to
landfill.
Recognised
for
its
environmental
excellence last year by
winning a Queen’s
Award for Enterprise,
CMS Window Systems
has redefined the way replacement window and door contracts are
delivered through its ‘closed-loop’ approach, which is facilitated by
its comprehensive in-house waste separation and recycling
processes (pictured). The company’s dedication to minimising
landfill waste from day one has now enabled it to reach the long
term 100% goal, which it has hit during a record trading period
with production output at times up to 2,000 frames per week. ❐
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Investments
paying off

Rob McGlennon, Deceuninck MD
UK recorded sales 27% up on July 2017,
with year to date sales up 13% on the
same period last year.
“Our success comes from giving
customers the tools to grow with the
right products, service and support. In a
market that’s 5-10% down, Deceuninck
customers are flying high with our
unbeatable 26 colourways from stock
and innovative products like the awardwinning Heritage Flush Sash and
Slider24+ patio door. Commercial is also
growing exceptionally strongly.” ❐
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customers Uni-Blinds integral blinds,
call us now.
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50k in one year

Joining
the GGF
S

Left to right – Richard Christie (DGCOS),Tony Pickup (DGCOS), Austin
Greene (Assure)

C

onsumer protection organisation
DGCOS is celebrating two years of
partnership with competent person
schemes, Assure Certification. The
partnership recently hit the milestone of
issuing
50,000
certificates
to
homeowners, all sent out within 24
hours.
Tony Pickup, founder of DGCOS, says:
“Good business practice often involves
partnering
with
like-minded
organisations to offer installers a
synergy where the whole is greater than
the sum of its parts.This is exactly what
members tell us we’ve achieved through
our partnership with Assure. The
arrangement is all about offering mutual
benefits while never taking our eye of

DGCOS’ ultimate goal – to lead the field
on consumer advice and protection.The
dovetailing of both our businesses’
objectives works perfectly.”
Austin Greene, Assure’s managing
director, says: “As with all competent
person
schemes,
Assure-certified
installers can self-register window and
door jobs without having to get them
checked by local council building
control. But we go one step further
when it comes to service and we’re
delighted that this approach, shared by
our partners DGCOS, has helped us
achieve the 50,000-certificate milestone.
“Assure-certified installers tell us that
we take the pain out of what can be the
necessary chore of self-certifying jobs.” ❐

limline Glazing & Aluminium Systems
has joined the Glass and Glazing
Federation (GGF).
Slimline Glazing says that it brings
concepts in structural glazing, aluminium
design and manufacturing into reality. It
claims to be at the forefront of the
specialist
glass
market
with
contemporary design innovations.
From glass bridges and staircases to
free-standing external glass structures,
Slimline Glazing delivers structural
solutions from design through to
installation. The company says that it
offers the highest level of expertise and
customer satisfaction and with an inhouse architect and preferred building
contractors they are able to handle

Richard Hearn, head of GGF
membership presents the
certificate to Abigail Chapman
Scottish fenestration company Sidey, has has won a place on the Scottish
Procurement Alliance (SPA) for all categories of windows and doors.
Steve Hardy, managing director at Sidey, says:“SPA provides public sector
clients the assurances they need when choosing a partner for windows
and doors.We understand how vital it is for housing associations and local
authorities to show transparency in their decision-making processes, and
the SPA framework makes it quicker and easier for them to find partners
for timber and PVC-U windows and entrance doors. SPA offers prechecks for quality and price, and a score for the most economically
advantageous tender (MEAT) is given. Sidey scored as the top company
for MEAT in all five geographical areas covering Scotland from the
Highlands and Islands to Southern Scotland. It’s only a select few
companies that make it onto the list, so to be top overall shows excellent
performance for our products, service and installation. The code for
sustainable homes, energy efficiency standard for social housing EESSH,
Retrofit for the Future, Fabric First and Passivhaus are easily met using
our products.” ❐
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projects of any size in commercial and
domestic markets.
On joining the GGF,Abigail Chapman,
company secretary of Slimline says:“We
are pleased to join the GGF and we aim
to take full advantage of key benefits
such as the technical support, sharing
and gaining market knowledge and the
multiple networking opportunities it
provides.”
Richard Hearn, GGF head of
membership and training says: “We are
delighted that Slimline has joined the
Federation and look forward to mutual
benefits.” ❐
The Fabricator 2018
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Making it big
After a long period of serious investment by large fabricators and newly formed groups, it is
interesting to see that the medium sized fabricator is still alive and well with some investing in
technology, writes Stuga’s Steve Haines

B

ack in the period of 2000 to 2010 when automatic
sawing and machining centers became the must-have
new technology the concerns were always about the ‘all
our eggs in one basket’ and we spent time convincing
fabricators that the answer to this was, primarily, good
back-up from the supplier. These machines are complex
and due to the nature of PVC-U, and in particular the
relatively unskilled nature of machine operators, they get
damaged by misshapen profile as well as operator error.
When a key piece of production equipment goes down
the demands to get it going again are high, especially when
the fabricator has only one machine. But with good fault
finding and fast technical response in the field, downtime
can normally be minimised. Well run fabricators tend to
be up to date with production as these sawing and
machining centers are so quick they drive production and
with extra hours they catchup
quickly
after
a
breakdown. It may be
tempting to get a machine
running flat out all day every
day, but then it probably
makes sense to look at
buying a second one.
Spreading production over
two machines evenly can
reduce the chance of a
breakdown and, when one
occurs it doesn’t completely

halt production.
With material and
labour costs higher
than ever the savings
to be made from
automation are even
greater than ever, so
the payback time from
saving profile, saving
mistakes and saving
labour are even more
worthwhile. As
a
bonus the fabricator
can also say goodbye
to
missed
or
misplaced
preps,
offset arrowheads and other such common mistakes.
What a fabricator should never do is trade-in or sell its
old manual equipment. It will be very useful if the new
8

technology
breaks
down at a critical time
or is due its regular
service. The salesman
that says his machines
don’t break down is
almost certainly on a
very
good
commission. At Stuga
we sell direct to the
market.We don’t have
salesmen on the road
as most of our
enquiries and orders
come
from
recommendation; and
nobody at Stuga gets
commission.
We have a first class service
operation based in Norfolk. A
qualified technician is always
available on the end of a phone
and our machines all have
internet connectivity to the
on-board diagnostics. Every
Stuga sawing and machining
center comes equipped with
high definition cameras that
have
sound
so
Stuga
technicians can look and listen
to a machine to quickly detect
faults or problems. When this
fails our team of field staff can
be dispatched to any part of
the country and if the fault has been correctly diagnosed
in advance parts can be timed to arrive before the
technician arives. We always aim to attend within a
maximum of twenty four hours in a total breakdown
situation.
When customers replace or upgrade we will take
previous machines back on a part exchange basis. These
are refurbished and fully rebuilt and offered to the market.
We are sufficiently confident in in these machines to
provide a 12 months parts and labour warranty. This
applies to automatic sawing and machining centers,
stand-alone automatic saws and prepping centers and the
well-known Stuga Routermaster cnc router which we also
supply for aluminium.
So whether new or refurbished we can offer a range of
automatic centers for all types and size of PVC-U window
and door manufacturer. ❐
www.stuga.co.uk
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MARKETING

Direct and personal
Andrew Scott, managing director of business and marketing consultants Purplex, discusses why
direct mail should be an integral part of your marketing budget

A

s the digital world continues to develop at an alarming
rate, you would be forgiven for thinking direct mail is
dead. But it’s time to think again.
I’ll put my cards on the table; direct mail holds a special
place in my heart as I started Purplex from my dining
room table in 2004. Back then, my sons Sean and Ryan
helped me print out thousands of sales letters and stuff
envelopes, and eventually, Purplex had its first customer.
But this isn’t me looking at direct mail all misty-eyed.
The value of direct mail cannot be understated in the
ever-changing marketing landscape. In fact, it has
withstood all the changes in technology and can play an
important part in the future.
Just 10 years ago, direct mail had a reputation as a very
effective way to engage with your target audience, but
since then social media and digital channels have eclipsed
the humble door-drop, p
roving more cost-effective,
measurable and, of course, modern.
But, direct mail is making a comeback as smart
businesses are getting wise to its potential once again,
turning the spotlight onto direct mail and its many
advantages.
As digital channels become the most popular method of
communication, there is more competition to get your
message seen. After all, how many emails, tweets and
online adverts do you get from companies wanting to
promote their products in a day?
Compare that to how many letters, postcards or flyers
you receive. Using direct mail means that yours may be
the only one to land that day, or even that week – thus
instantly grabbing the reader’s attention.
Direct mail is something that can be easily forgotten due
to the huge number of digital channels now available, but
a high impact personalised letter or leaflet will look
professional and add to the trust and credibility of your
brand.
It also offers the opportunity for people to touch, play
with and hold your direct mail, leaving it on a desk to be
found later, pinned up on the wall to be noticed for years
to come. As your potential customers may not be ready to
purchase from you immediately, it is important to be
connecting with them when they are ready to make the
decision, and by sending a direct mail that is memorable
and they keep hold of means you already have one foot in
the door.
This is not to say that direct mail should be used as a
stand-alone form of communication; digital marketing
isn’t going anywhere, of course. But for a marketing
strategy to be successful, it needs to operate across all
channels – digital, social, print and direct mail.
Take the leaders of internet marketing, Google; the
billion-dollar company that epitomises the world of
technology and online, they still consider direct mail an
important part of their marketing plans, promoting new
10

Andrew Scott
offers or services to their customers through a creative
piece of direct mail. ❐

“Grabbing
the reader’s
attention”
Purplex Marketing was founded in 2004 by Andrew
Scott, who previously worked in a number of successful
businesses in the building products and home
improvement sectors. Since its establishment, Purplex,
as a full-service marketing agency, has grown by at least
34% every year and now boasts a large clientele of
customers located throughout the UK and Europe.

www.purplexmarketing.com
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HEALTH & SAFETY MATTERS – MACHINERY

Focusing on solutions
In general, health and safety regulations and legislation rarely change, however codes of
practice and guidance notes often do, which is why the GGF is regularly consulted to make
sure that any forthcoming changes are integrated into its publications and guidance, writes
GGF health and safety director Phil Pinnington

P

reviously the Health and Safety Executive (HSE) was
the pivotal source of guidance. It produced codes of
practice and minimum standards but, with the Löfstedt
review of 2011 the HSE focus moved towards being more
of a regulator and less resources were available to guide
businesses without risking a fee for intervention.
The HSE recognised that, because of the reduction in
resources they couldn’t keep up with what was developing
in the industry, whereas business and customer demand,
as we all know, often drives innovation.
In recent conversations with HSE inspectors who have
prosecuted cases they will always submit GGF codes of
practice to the court as evidence of standards expected in
the industry. For those prosecuted this has been used as
evidence against them, to show whether they are following
best practice.
So, how can the glass and glazing industry show
continuous improvement in the safety arena?We, as health
and safety professionals, are in an envied position in that
we are able to be the conduit of new ideas. Safety as a
moral concept has no boundaries and when a solution
comes around, we are obliged to make sure this is shared
across as wide a network as possible.The GGF is therefore
in a very unique position as a trade organisation, to have
this network and to be in a position to allow our members
to benefit from these innovations.
From visiting and speaking to GGF members UK-wide,
I witness many examples of innovation. Many solutions
are regarded as routine and I often hear comments such
as, ‘it’s just what we do around here’ but I believe they
don’t give themselves credit for what they’ve truly
achieved.
In my everyday dealings with other associations very few
have a dedicated person who solely drives improvement in
the health and safety standards across their industries.
Many have dual roles of safety and quality but their
members have their own health and safety systems and
people in place so the demand is different.
This month I am delighted that we are about to present
our first gold award under the GGF Glass Charter merit
scheme. Not only is this the first member to attain this
level, but just as importantly their achievement has
successfully addressed a safety issue that has challenged
our industry for many years.
The Window Company (Contracts) based in
Chelmsford, a family owned business, displayed the
essential passion and commitment to health and safety. It
worked with the company that fits out its vans, to design a
system which means that installers have no need to access
the vehicle’s roof for materials. It proved a simple, well
thought through solution and shows that you don’t need
to be a large company with huge resources to invest in
safety. ❐
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Phil Pinnington, health and safety director for
the GGF

“When a solution
comes around,
we are obliged
to make sure this is
shared”
The GGF’s health and safety committee meets quarterly to
discuss key issues affecting the industry. If you are interested in
finding out more about the GGF and its health and safety
function, please email info@ggf.org.uk
The Fabricator 2018

GLASS & STRUCTURAL GLAZING – SEALED UNITS

The triple star rating
From energy efficient light bulbs to A+++ rated appliances, worldwide homeowners are geared
towards the purchase of more energy efficient elements. There is of course, a balance between
quality, cost and energy efficiency and, in this, the window industry is no different, writes Mark
Hickox, sales director at Thermoseal Group

T

here are many components on sale which claim to be
high quality and energy efficient, but you can’t
necessarily tell from looking at them whether they will last
long enough to guarantee their performance throughout
the lifetime of an insulated glass unit.
Independent test results are a good indication of a
products, integrity – specifically for spacer bars. Data
sheets, such as those issued by the Bundesverband
Flachglas Association (BFA), are only issued to products
which are submitted with accompanying EN1279 test
results. BFA data sheets prove the quality and longevity of
products, as well as their thermal efficiency. At
Thermoseal Group we carry out a wide range of tests in
our own laboratory and then in our own EN1279 test
centre. We do this on both own-manufactured and
brought-in goods. We then submit our products for a
range of European and international tests to prove their
performance before we trial them with some of our key
customers. Once trials are completed and our customers
have demonstrated that our products are fully suited to
current manufacturing methods, they are launched for
general sale.

Sticking with quality

Test results don’t necessarily tell you everything though.
In the current market where costs are increasing, there is
a temptation for manufacturers throughout the supply
chain to cut corners. For example, the price of silicone
has massively increased over the past 12 months. For us,
silicone is a primary component of Thermoflex warm
edge spacer and having sourced a premium supplier who
offers a consistently high quality product, we would not
change supplier easily despite the increased cost. Another
core element is desiccant powder which we compound
with the silicone. Having sourced desiccant for many
years, we can confidently say that there is a large variance
in the quality of this product. Again, we will only use an
established supplier with a premium product as the
quality and exact quantity of desiccant mixed within the
silicone is vital to the longevity of sealed units.
Ultimately, there is a continually growing worldwide
market for energy efficient products but there is no
advantage in improved energy efficiency if the quality is
not there to last the lifetime of an IG unit. For
manufacturers such as ourselves who supply to 27
countries in five continents, the cost of poor quality in
terms of return shipping alone is not worth saving pennies
on cutting corners on quality. ❐
www.thermosealgroup.com
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Mark Hickox

“Test results
don’t necessarily
tell you
everything”
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GLASS & STRUCTURAL GLAZING – SEALED UNITS

A bubbly evening
T

hermoseal Group is sponsoring the G18 Awards
champagne reception, held this year on 30th
November at London’s Park Lane Hotel. The champagne
reception precedes the G-Awards gala dinner presentation
evening which celebrates the industry’s brightest stars,
with companies from across the UK meeting to celebrate
a year of business achievement. Thermoseal Group’s
representatives will, for the 9th year in a row, welcome
attendees and keep the champagne flowing.
Managing director, Gwain Paterson says: “The GAwards is always a grand occasion and one at which we
look forward to joining many of the industry’s leading
professionals in raising a glass to all those shortlisted for
an award.
“The champagne reception is always buzzing with
anticipation and we are delighted to be the ones putting
the champagne on free-flow.The event itself is spectacular
and a great opportunity for us to relax and enjoy the time
with our colleagues and friends in the less industry.
“I’d like to wish all those entering the G18 Awards all
the best and say thank you to all of our customers,
suppliers and the multitude of people across the glass and
glazing industry who have supported Thermoseal Group
over the years. Here’s wishing everyone success in the
years to come and I look forward to raising a glass with
you on the evening.” ❐
www.thermosealgroup.com

Gwain Paterson

Following large investment in its UK Hub in Milton Keynes,Swisspacer has recently upgraded its delivery
vehicles with new branded livery.The new livery, in unmissable Swisspacer orange, will make deliveries
of warm edge solutions across the length and breath of the UK.
John Cooper, commercial director at Swisspacer says:“The new lorry livery is just the latest in a series
of Swisspacer’s UK investments, and complements our new Hub with meeting spaces, warehouse and
offices.
“Swisspacer will now stand out even more, and the ‘edge of tomorrow’ messaging is now impossible to
miss.”
Swisspacer supplies direct customers and approved stockists with thousands of metres of warm edge
spacer bar a year, available in 19 widths and 17 colours, as well as a heritage Georgian bar option. ❐
www.swisspacer.com
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Reliable products
from professionals
for professionals.

Just the job in your daily work.
RENOLIT EXOFOL Professional Cleaner.
Producing spotless work is now even easier – with the RENOLIT EXOFOL Professional cleaner.
Construction dirt, grease, adhesive residues and other stubborn marks can require a specialised
cleaner especially after fabrication and installation. The RENOLIT EXOFOL Professional Cleaner
is developed specifically for trade use on RENOLIT EXOFOL exterior films. So you are on the
safe side and achieve brilliant results. Distributed in the UK by Adhesive Solutions Ltd
www.profilewrappingsolutions.co.uk.
www.renolit.com/exterior

ALUMINIUM – THE

COLUMN

All aboard for Bristol
C

AB is delighted to be returning to the iconic SS Great
Britain in Bristol for our second regional members’
meeting of 2018 on Wednesday 17 October, some 13 years
after our first event there in 2005. Launched in 1843 as the
world’s first luxury liner, the ship lies in the heart of
Bristol’s thriving harbour side and is the city’s No. 1 visitor
attraction. To tie in with this, we are also holding a
contractual awareness seminar, entitled 20 Contractual
Nightmares, on the morning of the event at the Mercure
Holland House Hotel, Bristol.

CAB mini-conference

Our mini-conference which is free for members to
attend, takes place in the Great Eastern Hall, a new
addition to the venue located on the harbour side adjacent
to the ship. The conference theme is: Standards, Testing,
Certification and Compliance post Brexit which was recently
identified in member research as being a topic of key
concern.
Our keynote Speaker is Kevin Frewin, technical
development manager, BSI. His presentation CE marking
post EuExit will cover the following areas:
● The present process
● CEN and CENELECT involvement
● No deal challenges
● The divorce papers
● Implications for manufacturers
Our second confirmed speaker is Mark Swanborough,
associate director of certification, Wintech Engineering.
Under the title, Curtain Walling and Rainscreen Cladding
Certification, h
e will highlight the new WinMark
Performance of curtain walling and rainscreen cladding
Systems. In particular he will discuss the scope of the
scheme in relation to a curtain wall or rainscreen cladding
system sample that has been tested.
While these points may pose more questions than
answers, we feel it is imperative for members to know
where their industry currently stands.

Contractual awareness
October (am)

seminar
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We are delighted to confirm the details of our third CAB
contractual awareness seminar of 2018 entitled 20
Contractual Nightmares to be presented by Geraldine
Fleming, executive director, Knowles. The seminar is
relevant to both suppliers and subcontractors and will take
place at the Mecure Holland House Hotel, Bristol.
Fleming, who is well known to CAB members, will
address many vital issues for both parties and the
information will enable those attending to ensure that the
contracts they enter are appropriate and do not expose
their businesses to unnecessary risk. Her seminar will
18

Justin Ratcliffe
include contractual nightmares concerning: design,
tenders, extensions of time, programme, payment,
variations and loss and expense. All CAB members receive
two complimentary places for the seminar.

Training and FIT Show 2019

CAB will also be taking the opportunity to update
members on a raft of current activities and initiatives.
CAB has recently established a formal training committee
which amongst other things has inputted into various new
Trailblazer Apprenticeship standards. On the marketing
front there will be an update on the CAB Pavilion at the
FIT Show 2019 which is attracting growing interest from
members involved in systems, hardware manufacturer,
powder coating, fabrication, shading devices and
weatherproofing. The interest generated to date, in
addition to members who have booked their own stands
(see
https://www.fitshow.co.uk/exhibit/floorplan
)
underlines the confidence in the FIT Show itself but also
the confidence in strong sales growth and capital
investment forecast in the recent Q2 CAB State of Market
Survey. ❐

Justin Ratcliffe
To find out more about the CAB Members Meeting or how
you can become involved in CAB please contact
jessica.dean@c-a-b.org.uk or contact the CAB office on
01453 828851
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The latest in

innovation

ne
w

the key to
electronic locking

Access Control
at your ﬁngertips!
Anytime, anywhere!

Cloud-base
ed system
with App
Combines high electronic
and physical security

Batttery powered
d keys
Low maintenance
(200,000 life cycles)
CE, DIN, Ex certiﬁed (IP54
4)
Extensive range (Euro, Mo
ortise,
MIWA, padlock, cam, etc)

Programming devices
to
o update the keys are
avvailable in desktop, walll
or mobile versionss

Clou
ud-based intuitive CLIQ®
Express software
Justt log in to program an
nd
conﬁ
ﬁgurre cyllinders and keys
and upload encrypted data

01902 364200
internalsales@mul-t-lock.co.uk

GLASS & STRUCTURAL GLAZING

Wonderland incarnate

G

-Smatt Europe, the organisation
behind the G-Tainer, a combination of
smart glass and a steel modular system,
installed 12 of the units at this year's
Boomtown Festival. This is the 10th
incarnation of the festival, which runs for
four days in August, and brings together
music, immersive art, theatre and
performance.
Orhan Ertughrul, executive vice president,
G-Smatt Europe, says: "We were really
excited about being part of this event, which
is recognised for pushing the boundaries of
creativity. Our G-Tainers were used to form
Bang Hai Technologies, the headquarters of
the ‘in world’ Bang Hai Corporation and the
hub for its digital innovations. During the
day, it was a fully immersive interactive
venue and a key component to the site wide
theatrical role play game. At night, the glass became an
advertising beacon for all things Bang Hai and a showcase
for the festival's overarching narrative.”
"We have a reputation for presenting new and exciting
acts and technologies at Boomtown so when we saw just
what G-Smatt could deliver in terms of interactivity and

creativity we really wanted to get them
involved," said Natalie Smith, creative
producer and production manager for the
event.
Compelling media content, advertising,
information and interaction are all
possible with G-Tainers or G-Walls, and
their inclusion enables the incorporation
of stunning media displays. They may
pulse in time to the music, mimic the
movement of your customers, display
beautiful, eye-catching dynamic art, act as
a large-scale platform for gaming or just
be used to deliver high impact advertising
for a brand. G-Tainers are available both
to buy or for hire and G-Smatt's
experienced team of designers and
installers provide all the necessary
support
from
transportation
and
installation through to assisting with the development of
appropriate media content to creating a unique brand
experiential installation. The units can be installed
individually or combined in a multiple container
construction for a larger pavilion or a 'pop up’ venue. ❐
www.g-smatteurope.com

G-Smatt Europe opened its doors to business July 2017 and since
then the Oxford based company has flourished. Its innovative,
smart glass media solution is generating enquiries from both the
events sector as well as opportunities for pop-up retail units,
hospitality and construction.Visitors to London will have been able
to witness the interactive and creative capabilities of the glass as
one of the G-Tainers was installed behind the Royal Exchange in
Threadneedle Street as part of this year's London Festival of
Architecture (LFA), of which G-Smatt was also a lead sponsor.
Orhan Ertughrul, executive vice president, G-Smatt Europe, says:
"This has been amazing year for G-Smatt and I am delighted with
what we have achieved and even more so by the opportunities that
lie ahead. A key factor in this success has been the growth and
development of the highly committed and professional team that I
have been able to assemble." ❐
20

The Fabricator 2018

GLASS & STRUCTURAL GLAZING

Two projects, £1m
W

elsh fabricator, Dudley’s Aluminium has
announced that is h
as secured two new projects
with a combined value of more than £1m.
In the first half of 2018 Dudley’s has secured major
projects such as Cambridge University’s R&D Campus
and the £4m Central Square contract and has invested
more than £200,000 in a new storage and offtake facility.
The two new projects were awarded by Kier Construction
and will see Dudley’s Aluminium working in Oxford and
Exeter.
The first project is for new student accommodation,
GSA in Exeter and is worth in excess of £700,000.
Dudley’s will be installing Metal Technology System 17
capped curtain walling and Metal Technology System
435/535 windows and doors.
The second contract is to support the construction of
Oxford-based Infineum’s Project Maia in Oxford – a new
global centre of innovation to support the company’s
technology leadership and enable improved innovation.
Dudley’s will be installing Kawneer curtain walling and
doors, top of the range automatic entrance doors and
Louvre doors throughout the state-of-the-art building.
Colin Shorney, managing director of Dudley’s
Aluminium, says: “We are thrilled to have secured two
more projects this year and are delighted to be working
with Kier Construction, an outstanding construction
company.
“Both projects are great additions for their local area.
Project Maia is the start of a big investment for Infineum
which will bring in more than 80 jobs to Oxfordshire,

Dudley’s MD
while GSA in Exeter demonstrates the support for future
generation’s education. We are proud to be part of two
major construction projects.” ❐

www.dudleys.uk.com

October 2018 will see RegaLead return to Glasstec
in Düsseldorf. On Stand C40 in Hall 10, RegaLead
will show a range of products specially designed for
glass, including ColorSpray painted glass solutions,
new decorative EVA laminates, its famous range of
glass overlays and CadBlast sandblasting solutions.
Guy Hubble, joint managing director of RegaLead,
says:“We’ve exhibited at Glasstec many times in the
past – it’s always proven to be an excellent show for
us.As we are one of the world’s biggest suppliers of
decoration for glass, people want to see us there. In
2016 Glasstec saw more than 40,000 glass industry
visitors, and I expect it to at least match that this
year.
“In the past we’ve often focused on a single part of
our product offering at Glasstec, but this year we’re
broadening the appeal. One of the highlights of this year’s show will be the launch of our range of
decorative EVA laminates from Evguard Folienwerk, of which we’re the exclusive distributor. We are
offering a unique combination of decorative and functional properties; visitors will see stone, paper,
marble, wood and fabric interlay options, available for companies manufacturing their own laminated
glass.” ❐
www.regalead.co.uk
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Sleek & slim

Get Quality
Aluminium Bifolds
at Low prices

from

£350
per pane

T

he ScreenLine cordless sliding integrated Venetian
blind system (SL20SV) is now smoother, quicker and
slimmer according to manufacturer Morley Glass &
Glazing.
The side rail that houses the magnetic operating slider
on Uni-Blinds sealed units is now 20% slimmer, creating
a larger glass viewing area and a slimmer 40mm profile.
Mounted on the internal face of the glass unit, the
magnetic slider allows total control and ease of use of the
SL20SV integral blind. Only one device is used to raise
and tilt the slats.The external slider ‘logically’ moves in the
same direction as the blind operating direction. The latest
improvements to the system, which Morley has been
selling in the UK for four years, have also seen the speed
of raising and lowering the slats increase.
Like all Uni-Blinds sealed units with integral blinds
inside, the SL20SV sliding system provides a low
maintenance and contemporary feature for any doubleglazed window or door – and is available in 10 different
colours, including anthracite grey (S159).
The integral blinds are assembled and permanently
sealed within the double-glazing cavity which comes with
Technoform warm edge spacer bar as standard to offer
optimum thermal insulation. Once sealed in this totally
dust-free environment, the blinds require no cleaning,
always appear new and are protected from damage.
The SL20SV’s external magnetic slider is also treated
with the patented Sanitized anti-bacterial finish, which
provides a long-lasting protective function ideal for
domestic and commercial applications. The slider is so
sleek and slim that it is also ideal for sliding doors.
Ian Short managing director of Morley Glass & Glazing
says: “The sliders are fitted on all SV blinds in our factory in
the UK, which reduces install time on site for installers.” ❐
www.morleyglass.co.uk
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from

£450
per pane
T-Handle Included

from

£550
per pane

#fast turnaround
#fully fabricated
Call

0800 389 0595

02476 638779

Fax
sales@armstrongindustries.co.uk

DOORS

To transform a house
A

detached property in Berkshire has undergone an
extensive refurbishment and extension to create a
generously proportioned family home using Andersen
windows and doors supplied by Black Millwork.
The three-bedroom 1960s property has been
completely transformed into a contemporary fourbedroom home. The renovation and extension has seen
the total square footage increase and included the
remodelling of the exterior envelope and expansion of
many of the window and door openings.
The owners of the property say: “The entire project
took approximately 10 months to complete and the result
is amazing, you wouldn’t recognise the house now that it
is complete. Central to the project has been the
fenestration choice, not only were we after windows and
doors that matched the modern style we wanted but we
needed them to perform efficiently too – particularly
because we were increasing the amount of glazing to
maximise the amount of natural light coming in to the
property.”
Installed at the property were 37 Andersen 400-series
casement windows finished in white Perma-Shield and
two sets of Andersen sliding doors finished in black
Perma-Shield, both of which never need to be repainted.

Their design and practicality are matched by impressive
thermal energy efficiency ratings as well, achieving a Uvalue of 1.4 W/m2K.
Also installed at the property was an entrance door with
full-length side glazing units.The door achieves a U-value
of 1.1 W/m2K. ❐
www.blackmillwork.co.uk

Fire,
thermal
and
acoustic
insulation
manufacturer Promat UK is urging fire door
producers and specifiers to use the focal point of
the 2018 Fire Door Safety Week to take a fresh
look at the design of their doors, and scrutinise
every detail to eliminate risk in these life-saving
products.
Promat UK, which is a long established
manufacturer of passive fire protection products,
including fire resistant glass, intumescent seals
and door slab core materials, says it welcomes
the annual spotlight that Fire Door Safety Week
puts on the importance of fire doors, but believes
much more needs to be done to design out risk.
The company is working alongside other
manufacturers in the door and window sector to
drive up standards, including as an active
member of the Glass and Glazing Federation fire
resistant glazing group, to educate designers, manufacturers, specifiers and installers of fire rated
doorsets to help avoid the mistakes of the past.
Cath McLean, Promat UK segment manager – glass, says: “Fire Door Safety Week is an excellent
initiative, which has a tremendously positive impact, particularly in respect of reminding building
owners, managers and users why fire doors are so important and reducing the dangers caused by
complacency. However, as an industry we can do so much more to design out risks in the performance
of the doorsets, and that requires an all year round focus on the components and products that deliver
passive fire protection. It is incumbent on us all to make every week a Fire Door Safety Week.” ❐
www.promat-industry.co.uk
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TRADE NEWS

In the works

F

ollowing a n
umber of new product developments,
Senior Aluminium Systems reports that it has
strengthened its domestic offering to include the Ali VU
window and Ali Fold door range. Senior’s has made a
number of key investments in its in-house facilities,
ranging from upgrading its delivery fleet to improving the
efficiency of its state of the art powder-coating line.
In response to demand, Senior has recently expanded its
storage capacity for its Ali aluminium patio and bi-folding
door profiles. The new 10,000sq ft facility enables Senior
to hold a greater amount of stock and offer some of the
shortest lead times in the industry, with delivery of
stocked single and dual colour profiles (anthracite grey
and hipca white) available within just three days. Short
lead times for non-standard colour powder coated profiles
can also be guaranteed as rather than outsourcing, all
powder-coating can be done at Senior’s in-house facility
which is one of the most advanced in the UK.
As well as Senior’s HQ in Denaby Main near Doncaster,
the company also has distribution centres in Wales and
Scotland and the company’s own fleet of 17 five star eco
delivery vehicles that make regular deliveries across the
UK and Ireland.
Senior’s sales director James Keeling-Heane says: “We
are always looking at ways to enhance and maintain our
high levels of customer service and a key part of this is
ensuring that we n
ot only have the products that our
customers need but that they are delivered when they
need them. Investment in our in –house resources means
that we can provide a reliable ‘one stop shop’ service and
through the additional support that our nationwide team
of technical sales managers offer, we are looking forward
to continuing to build our network of trade customers
working in the domestic glazing market.” ❐

www.seniorarchitectural.co.uk
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Seventh heaven

Compatible,
says Renolit

A

T

here was certainly no ‘seven year
itch’
when
Liniar
fabricator
TruFrame and Rapierstar celebrated
seven years of trouble free supply in May
2018.
Since moving onto Rapierstar’s
StarPVCU range of fabrication fasteners
in 2011, both companies have enjoyed a
close working relationship that has
helped to ensure that all the hand
finished windows and doors leaving the
TruFrame factory are using the correct
screw for every application.
Nick Monger, TruFrame’s purchasing
director, says: “It is important that our
suppliers are able to ensure stable
supply of quality products as we realise
our ambitious growth plans, however we
also need a partner we can work

collaboratively with on new product
development front.
“Rapierstar have shown over the last
seven years that they are not just a
company that supplies us with generic
fabrication screws. They are a true
supply chain partner able to provide
added value solutions, such as their
effective stock management programme
and specialist faster design-and-supply
service for unique applications.”
TruFrame are one of the first
fabricators to use the stainless steel
LFG anti-binding hinge screw on all
friction hinges. The LFG eliminates the
possibility of button operated hinges
binding on the screw head during
operation. ❐
www.rapierstar.com

Velux is offering customers
across the UK and Ireland more
rewards this autumn.
The promotion will reward
installers,
builders
and
homeowners who choose Velux
white-painted roof windows
during September and October.
Velux says that its white-painted
roof windows are the right
choice for both lofts and
extensions – perfect for modern
interiors, creating a brighter,
contemporary look. The whitepainted finish reflects more light
back into the home than darker
surfaces would.
The rewards of £30 in the UK
are redeemable at a range of retailers and restaurants including
M&S,Argos,Thomas Cook, Curry’s PC World andTesco. In Ireland,
retailers include Dunnes,Argos,Tesco and Milanos.
Grant Sneddon, product manager for Velux says:“More and more
people are deciding to stay put but to extend their home and in
turn saving money as well increasing the value of their home.That
is why we are urging our customers to take advantage of our latest
offer during September and October.” ❐

www.velux.co.uk
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new professional cleaner has been
launched for use on profiles
laminated with Renolit Exofol Exterior
films.
Construction dirt, adhesive
residue, and stubborn marks can all
quickly contribute to extensive
contamination. Whereas homeowners
are recommended that warm soapy
water and a soft sponge is usually all that
is needed to keep window frames
looking pristine, after fabrication or
installation additional support may be
needed.
The new Renolit Exofol professional
cleaner, is available to the UK window
trade from Renolit Cramlington.
Renolit
has
developed
the
characteristics of its own cleaner to be
specifically aligned with the properties
of its Renolit Exofol exterior products.

Renolit says that it is safe to use and will
achieve brilliant results.
The new cleaning product was
intensely tested for long-term effects
and substance interactions. "Renolit
also monitors the usability and
compatibility of the cleaner which is
not possible for the large number of
other commercially available products,"
says Tatian Priewe head of application
technology at Renolit Exterior.“The
specific properties of acrylic surfaces
are not always compatible with many
cleaning agents such as solvents and
some other chemicals.” Stefan
Friedrich, head of Renolit’s exterior
business unit, says:“Reliability is clearly
our focus.We want to offer our
customers the greatest possible safety
in this field, and have complete
confidence with our new cleaner." ❐
www.profilewrappingsolutions.co.uk
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Purplex is a strategic PR, marketing and digital agency that partners with ambitious companies.

Contact Us

@Purplexuk

Call 01934 808 132

/Purplex-marketing

E: grow@purplexmarketing.com

/Purplexmarketing
/Purplexmarketing

Bristol | London

www.purplexmarketing.com
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Always says ‘yes’
A

ll too often, it was a case of “the
computer
says
no”
for
Cumbernauld based CMS Window
Systems when it was dealing with its
previous software supplier. A switch to
Business Micros and CMS benefitted
from, what it describes as: “A truly
customer orientated approach.”
CMS Window Systems is a specialist
window, door and curtain walling
fabricator with a l
arge social housing
customer base, so has quite specific
manufacturing
and
reporting
requirements when compared with a
typical trade supplier.
The team at Business Micros invested
time to understand this and, over the last
four years, has put together what is now
a completely bespoke software package
based on the Evolution and EvoNET
platforms.
Mark Owens, sales and operational
planning manager at CMS, has been very
pleased with the service. He says:“What
continues to impress us about Business
Micros is the flexibility shown by the
whole team. They almost never say No
to a request from us, but always find a

way to adapt the software so that it
does what we need it to do.
“Whether that is changing a report in
EvoNET or rationalising the customer
defaults in Evolution, they make it clear
that their priority is to fit the software
to our business rather than the other
way around.” ❐
www.cmswindows.com
www.businessmicros.co.uk

Eighteen years ago, and after five years of research, J&S Adhesives
introduced its non-UV glass-bonding system, Safe2Bond, which
didn’t rely on UV light as the catalyst to ‘cure’ the bond of bevel to
glass, but used safe white light instead. UV light is something that
workers normally need to be protected from.
Working in a busy decorative glass department, bonding glass bevels
to sealed units and mirrors all day long, can result in significant
exposure to UV. A decorative glass worker would usually hold the
bevel in place with bare hands while the light box shone UV light
through the glass and onto skin and eyes.
J&S Adhesives has now developed an additional range of adhesives
for glass furniture construction, and plastic bonding.All can be cured
using non UV curing light sources. J&S Adhesives claims to supply
the largest range of light curing adhesives in the UK, possibly
Europe. The company supplies both UV and non-UV adhesives as
some companies do still prefer to use UV adhesive with the correct
PPE. ❐
www. jandsadhesives.com
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The best
for the best
C

umbria-based installer Keswick
Superglaze reports that working
with Icotherm Roof Systems helps it to
deliver a first-class installation service
for homeowners.
Craig Robinson, account manager at
Keswick Superglaze says: “We aim to
make choosing the right conservatory,
orangery, double glazed replacement
windows, doors or roofline products an
absolute pleasure, but we are only as
good as our suppliers.
“When we work with customers, it is
extremely important that they receive
the very best service and that means
working with the very best suppliers.
When a customer comes to us, wanting
a solid roof installation, our thoughts
turn to Icotherm – we know we’re going
to get a great product and that enhances
the service we give to our clients.”
Keswick Superglaze is a family-run

business that has been installing
windows, doors and conservatories in
homes across Cumbria for more than
30 years.
Robinson says: “We source all our
products from sustainable companies,
which use the best quality materials, and
Icotherm fits into that category. The
technical support is superb, staff at
Icotherm are easy to deal with and the
products are delivered quickly. We’ve
got a good relationship with the team –
long may it last.”
Director at Icotherm, Dave Jackson
says:“We love working with like-minded
companies such as Keswick Superglaze,
which wants to offer the very best to its
customers. Keswick has worked on
some fantastic projects using our solid
roofs and I’m looking forward to
working closely with them as we both
continue to grow.” ❐
www.icotherm.co.uk
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PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Bi-Folding doors & Sliding Doors

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators

Conservatory Roofs

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Roofs

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Colours

Fly/Insect Screens

Machinery

Machiner y

THE ORIGINAL

Sawing and Machining as it should be

COLOUR
COATING
EXPERTS

Window openers

Kolorseal North

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217
– 450
– 650
– 1100
ZX3 550
ZX 5 800
AUTOFLOW-2 350
per week
per week
per week

www.kolorseal.co.uk
sales@kolorseal.co.uk

Glass Handling

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bemding

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

Machinery

Gemskill
Gemskil
ill

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

To Advertise

call
Mehreen Haroon
07814 209789

PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Racking Systems

Recycling
RECYCLING CENTRE

01895 239 607
07860 812 675

www.theyardrc.co.uk

competent persons
Schemes – Insurance

Windows

Window Bags & Display Cases

THE YARD
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

www.profinder.eu

To Advertise

call
Mehreen Haroon
07814 209789

Spares for Repairs

WARNING

With crippling ﬁnes of up to €20 million or 4% of your annual
turnover, it’s
s imperative that your business complies with GDPR.
If you’re worried about what it means for your marketing, speak
to the specialists at Insight Data.
Insight is the industry’s leading provider of B2B marketing data.
By using Salestracker, our online database, we provide the safest
way for you to win new business, providing information on over
60,000 potential customers.

The Insight database includes
s:
15,000 fabricators and installers
25,900 local builders
3,200 housebuilders and major contractors
15,300 architects

Call Insight Data today on 01934 808 293 or email hello@insightdata.co.uk
to make sure your marketing is compliant.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Te chnology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
AEL
01695 732132
www.a-e-l.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
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Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk

Fabricators &
Manufacturers
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk

Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
Savio
07725 403600
www.savio.it
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
Ve nt Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk
Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

www.tomburn.com

Ve rtik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Te chnology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Te chnoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
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FREE GLASS UPGRADE
ON BI-FOLD DOORS
TO PLANITHERM ONE

Blac
White, on White
rey
Dual G k on White
& Blac

A GREAT SELLING ADVANTAGE WHEN
YOUR COMPETITORS ARE SELLING
DOUBLE GLAZED UNITS LOSING 20%
MORE HEAT BY COMPARISON

FULLY FABRICATED AND READY TO FIT IN ONE DELIVERY TO SITE IF REQUIRED
WE DELIVER THROUGHOUT THE UK IN OUR OWN FLEET OF 30 DELIVERY VANS, WITH ROUTES TO EVERY
AREA OF THE UK INCUDING CORNWALL, SCOTLAND, ISLE OF WIGHT, JERSEY, GUERNSEY AND ISLE OF MAN.

FREE UPGRADE

TO A 70MM FLUSH LOOK ALUMINIUM WINDOW SYSTEM
WITH CONCEALED MULLIONS AND SLIM SIGHTLINES

THE AFFORDABLE

CONCEALED
TRICKLE VENT
OPTION
AVAILABLE ON
WINDOWS &
BIFOLD DOORS

BI-FOLD DOORS

TO 35MM INTERLOCK

VISOGLIDE+

HAS MANY UNIQUE
FEATURES THAT
CAN’T BE FOUND IN
ANY OTHER
WINDOW SYSTEM

57.5mm

70mm

FREE UPGRADE

FLUSH LOOK
ALUMINIUM
WINDOW

ADJUSTABLE WHEELS & 1.6 UVALUE

NOW YOU CAN OFFER A
BETTER LOOKING
70MM WINDOW AT THE
SAME PRICE AS A
STANDARD ALUMINIUM
WINDOW SYSTEM

NEW BROCHURE
NOW AVAILABLE

Available exclusively from

AFFORDABLE ALUMINIUM

WINDOWS

PATIO DOORS

AFFORDABLE ALUMINIUM IS PART OF AFFORDABLE
WINDOWS GROUP - ONE OF THE UK'S LEADING
MANUFACTURERS OF ALUMINIUM & PVCU PRODUCTS

CONSERVATORIES

COMMERCIAL

Simon Youles

t - 01253 888233 m - 07794 219773

e - simon@affordablealuminium.com

