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Commercial Glazier and Glass Processor

ZX4 sawing &
machining centre
for the discerning uPVC
window & door fabricator
Sawing & Machining as it should be

The Stuga ZX4 can produce 800-1000 internally glazed windows per
week. There are many reference sites for this high output machining
centre. Includes sawcuts and preps for all window and door styles
including bi-folds. ‘U’ shaped conﬁguration allows the possibility for single
operator usage. All Stuga machining centres notch on both sides of any proﬁle.
15.75 metres long by 4.25 metres wide.
Professional installation & training.

01493 742348
Machiner y

Ask for machine sales or visit www.stuga.co.uk
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The backbone of high performance units

For over 30 years, Edgetech’s Super Spacer has been the spine of the highest-performing glass
units on the market.
Strong, reliable and flexible, its pre-desiccated foam design delivers outstanding structural
performance and durability even in the harshest conditions.
Trust Super Spacer at the core of your unit:
• Globally proven for over 32 years
• Integrated high quality 3A desiccant to a minimum of 40% of the spacer weight
• Advanced multi layer mylar vapour barrier to keep moisture out and gas in
• More than 100 EN1279 Part 2 & Part 3 passes
• Market-leading 40 year product warranty

For the facts about warm edge technology, speak to the experts.

T: 02476 998113

www.edgetechig.co.uk
E: ukenquiries@edgetechig.com
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THE FABRICATOR
Comment

I have been hearing from a couple of sources recently that things are
not at all rosy in the window market.True we have seen a big fabricator
go to the wall but when didn't we see that kind of thing happen? 25
years ago it was modus operandi for much of the window industry.
Right now though the overall picture seems not too bad. Last month
we had the latest report from the Council for Aluminium in Building.
While Q2 is down on Q1 in the commercial sector the majority of
CAB members are still confident of continued growth.
Investment in new equipment also seems to be on a positive trend.
Again CAB reports 67% of its members plan to invest in new
machinery in the next year while Stuga is seeing real interest in its new
sawing and machining centre (page 8).
While there is a lot of talk of inflationary pressures increasing, with
the Bank of England hinting at interest rate rises to come, inflation is
still at a historic low, especially for those of us that remember the 70s.
At present the overall economy is in good shape though Brexit is still
a big worry.The OECD is predicting that post 2019 economic growth
is likely to drop to around 1%, lower than Italy's.
It is a concern for everyone. Regardless of the posturing of the
politicians, all trying to prove that they are tougher than their opposite
number, business is rightly worried that political ambition will wreck
business. I spoke to a couple of Germans recently and they were as
concerned as I am that Brexit will be a car crash for the rest of Europe
as well as for Britain.Whenever anyone suggests that leaving the EU is
a bad thing we hear about 'the will of the people' as though there was
a real majority for leaving rather than a really close result, barely over
50/50. Had it gone the other way we would have another referendum
scheduled by now and hang 'the will of the people'.
It seems that by the time you read this Mrs May will have made a
somewhat conciliatory speech in an attempt to come to an
accommodation with the Eurocrats. Whether whatever she says will
console her anti-EU ministers remains to be seen.The problem, I think,
is that our masters, in the main, have little or no experience or
understanding of what the real economy, or business, is about let alone
how to negotiate. It is a fact that whatever happens their salaries and
pensions, not to mention golden handshakes if they lose their
parliamentary seats, all funded by us, will be secure.
And if does really go wrong it will be interesting to see how 'the will
of the people' will be exercised then.

John Roper
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We hold the
KEY to keep
you in the
FRAME
With 20 years of trading under our
belt we know what you need to grow
your business. At Keyframe UK we
believe that strong relationships are
what’s most important to the growth
of our business.
Book a call with our expert team:

01204 705 718

KEYFRAME UK

LIMITED

• Fast Lead Times
• Outstanding Range of Products
• Cutting Edge Technology
• On Time Delivery, Nationwide
• Trade and Commercial
• Over 23 years in the Industry
• Exceptional Customer Service
• Industry Leading Brands

KEYFRAME UK LTD

Units 29 / 32 Lyon Industrial Estate Moss Road Kearsley Bolton Lancashire BL4 8NB

Phone 01204 705 718 • Fax 01204 60 40 50
Email enquiries@keyframeuk.com • Web www.keyframeuk.co.uk

NEWS

Boosting production

NHIC calls for
submissions

P

E

olyframe has embarked on a major
expansion programme to increase
the factory space of its Norwich site by
50% and ramp up production rates by
55%.
The new purpose-built factory will
increase Polyframe’s production space
on the site from 48,000sq ft to 72,000sq
ft. Operational by the end of October,
the enlarged factory will allow the
Norwich site to boost production
output from 4,500 frames a week to
7,000 frames a week on a 24-hour shift
basis.
The expansion is the biggest landmark
development at Polyframe since it
became part of Customade Group
earlier this year and it will enable the
business to comfortably maintain its
position as the largest fabricator of
Rehau frames in the UK.
150 people are currently employed on
the site and the headcount is expected
to rise in line with increased production.
It is now the second largest production
site within Customade Group after the
group’s 200,000sq ft Polyframe Halifax
site, which fabricates Halo and Eurocell

frames.
David Eagle, (pictured) managing
director of Polyframe, Norwich, says:“It
has been a pivotal year for us since we
merged with Customade Group and we
are really proud to be accelerating
production at this site at such pace.This
expansion certainly gives us significantly
more capacity but it also allows us to
drive continuous improvements in both
product quality and service, which is
vital for us as market leaders.” ❐

Residence Collection is in the
best windows category of the
national Build-It awards.
The annual event recognises
innovation and excellence in
the custom and self-build
sector, bringing together
architects, manufacturers and
key industry figures.
Residence entered its new,
flush sash window R7.The
entry included a case study
where R7 was chosen for a
replacement installation
because of its authentic look,
design and character.The
property owners were looking
for timber windows but were
immensely impressed by the
quality, style, and timber-alternative solution of R7.They said the
windows had transformed their home.
Residence Collection general manager Sarah Hitchings says:“We
are extremely pleased to be shortlisted for these awards.We’ve
been active in developing and positioning our systems as the best
flush sash windows on the market. Our strong growth this year and
achievements like this are a credit to our team’s efforts and
success. ❐

ntries are being invited from across
the home improvement sector for
the National Home Improvement
Council (NHIC) annual awards
Since 1974 these awards have
recognised achievement in UK housing.
Entries are in the following categories:
● Excellence in roofing through
leadership and people development,
sponsored by the NFRC
● Delivering community benefit
through home improvement, sponsored
by Quality Assurance
● Best use of aluminium systems for
windows, doors and facades, sponsored
by Schueco UK
● Innovation and education to reduce
fuel poverty, sponsored by the NHIC
Educational Trust

● George Plucknett Award for
excellence
“To maintain the highest standards of
improvement in the nation’s housing
stock it is vital we reward those
organisations that are striving to deliver
excellence,” says Anna Scothern, NHIC
chief executive.“The NHIC winners this
year will, for the first time, feature in the
winter edition of our consumer focused
magazine Progress where we will
showcase the professionalism and
innovation being shown in the home
improvement sector.”
The 43rd NHIC Annual Awards luncheon
will be held on Thursday 17th November
2017 at One Whitehall Place, London.
Information regarding attendance and
booking
can
be
found
at
www.nhic.org.uk/awards ❐

FINANCE OPTIONS
AVAILABLE

www.addisonsaws.co.uk

Making their exciting debut
within the UK - the ALCOR
range of CNC machining centres.

*2 yr manufacturer parts with
1 year on-site warranty

01384 264 950

ALCOR II C

The latest addition to the range - the ALCOR II C - a 10 axis (4 machine heads)
CNC controlled profile processing & cutting centre providing manufacturers with a
whole host of technical features, coupled with high speed production

ALCOR I - 3 axis CNC high speed automated sawing line for ALUMINIUM / PVC
and other light alloys
ALCOR II R - 8 axis -14 machining heads for PVC door and window production

- a complete CNC processing centre developed to carry out all in one cutting, milling,
drain channel and lock operations

ALCOR III

sales@addisonsaws.co.uk

ALCOR III - a profile processing centre with 4 axis machining capable of working
through 360º (all 4 profile sides) and sawing to length -45º - 0 - +45º with automatic
tool change

‘...with a price band starting from £70K to £200K ...

... no longer does advanced, automated
production cost the earth!’
Te l : 0 1 3 8 4 2 6 4 9 5 0

Call or visit our website for more details

NEWS

Thiroff in sales
L

iniar has appointed Robert Thiroff to
the new post of international sales
director.
As part of the Quanex Group the
company believes that it is ideally placed
to develop the Liniar and Alumina brands
internationally.
During his nine years with the Profine
International Group Thiroff held the
positions of chief sales officer
worldwide, regional director and
managing director, UK and Ireland. He
says: “I have the utmost respect and
admiration for Roger Hartshorn, and
have followed his many achievements
within our industry over many years. I
have seen the Liniar brand develop from
its inception into one of the leading
PVC-U window and door profiles in the
UK. I believe the company ethos fits
perfectly with my own vision and values.
“With the support of the vastly
experienced Liniar team, I am excited to
explore the development of our brands
into new countries, together with the
opportunities this brings for existing
Liniar fabricators. I see many positives
for the group and our product range,

especially with the realisation of Brexit
and the export opportunities our
currency brings.”
Group CEO Roger Hartshorn says: “I
am delighted Robert is joining the Liniar
team. His experience in the global
fenestration market will enable us to
develop new overseas relationships and
mark the next stage in Liniar’s
evolution.” ❐

The 'clarets' have made a new signing with Burnley-based Veka Group as
part of the Friends of Burnley FC in the Community programme.
Burnley FC in the Community is a stand-alone charity that works in
Burnley and nearby communities on various projects. In less than a year
since its launch in October 2016, 'Friends of' has already raised £20,000
through donations and fundraising activities to support its charitable
work.
Veka Group is one of Burnley's biggest employers, with a 'team sheet' of
over 400 people from the town and surrounding areas.The group takes an
active role in the local community having also recently signed up as main
sponsors for Rosegrove FC; a 300-strong club of young footballers aged
from 3-13 years old.
Gabriela Hammond, head of human resources at Veka Group says:“As a
significant employer in the Burnley area, the number of people that work
here or are associated with Veka through spouses or relatives is huge, so
we take a lot of pride in getting involved with the community.” ❐
6

Kauffmann
joins GEZE
R

ecent expansion of GEZE UK’s
specification team includes the new
appointment of Henrik Kauffmann, who
joins the UK manufacturer of door and
window control systems as specification
manager for the South East region.
Bringing with him a wealth of industry
experience, Kauffmann
will
be
responsible for working with architects
and designers to identify specification
solutions that meet both aesthetic and
functional requirements across new
buildings and refurbishment projects.
He previously worked as key account
manager for signage specialist, dline
xsign, regional sales manager for Record
UK, manufacturer and installer of
automatic entrance solutions and
specification manager for dline uk,

provider of stainless steel ironmongery.
During this time, he worked on
numerous projects, notably sign and
wayfinding strategy for Moorfield Eye
Hospital; developing revolving door
specification for Rank Casinos and
corporate branding for Microsoft’s
London office.
Kauffmann says:“I look forward to the
remit of growing the company’s market
share whilst achieving my own personal
targets.”
Andy Howland, sales director of
GEZE UK says: “Henrik is an excellent
fit for GEZE UK and we are very
pleased to have him as part of our
growing specification team. I am sure
that his technical knowledge and
product understanding will stand him in
good stead for the new challenges
ahead.” ❐
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Original

Crown Sliding Folding Door
Original
Slimline
Softline

Slimline

PAS 24 AT NO EXTRA COST.

Softline
Kits standard lead time one week

Option to suit
every style
www.sapabuildingsystems.co.uk

Simplified pricing
For further details, please call
01684 853500
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Everlasting tech
It is noticeable how in the window industry we have recently appeared to move into
‘uncertain times’. Just how uncertain they are seems to be unknown but perhaps refer to a
well-known fabricator going into administration, a profile company getting considerably
talked about, Brexit issues or the pound sinking (now bouncing back a little). Steve Haines
(below) writes

W

hat we have done at Stuga is talked
to our market place and some wellconnected people leading us to the
conclusion that the PVC-U window
industry is very likely around 10% to 15%
down in money terms and 15% to 20%
down in volume terms. A slow down but
not a disaster and this following a very
good year in 2016.
When investment is considered one
thought is to hold off buying equipment
due to the uncertainties but the other side
of the coin suggests that we are possibly
into the survival of the fittest, meaning
investing is vital for some that haven’t
done enough or haven’t kept up with the
times. It is a strange situation when it can
be seen that there is too much capacity in
fabrication and yet more seems to be
created by further purchases. In fact quite
a lot of investment that is happening or
needed is to replace obsolescent or worn
out equipment which is slowly but surely
dragging efficiency down for some
fabricators.
Stuga specialises in automated PVC-U
sawing and machining centres which by
their nature are expensive bits of kit. The
PVC-U industry really started getting
strongly into this level of automation
nearly 20 years ago and at the time a massive decision for
many companies was justified with the amazing saving in
operators, profile wastage, scrap and general efficiency
improvements these machines create throughout the
entire factory. This process was completed and the
machines paid for themselves long ago but many
companies overlooked in the following years that these
machines would wear out and also probably be overtaken
by ever improving technology. The difficulty comes in
creating the justification second time round and many
that haven’t thought the process through early enough are
now struggling to get their heads round replacing this kit.
Those that do not, cannot or will not invest are getting
caught in the nut cracker of their competitors getting
more efficient and having to reduce margins to a point
where they cannot afford to invest their way out of their
inefficiencies.
Stuga sawing and machining centers were originally
expected to have a life in the span of 10 to 15 years,
depending on use and maintenance but many are now
much older. The great thing about this is the claims by
8

some German machinery builders that
the Stuga machines wouldn’t stand the
test of time, whereas many of their
machines haven’t but the Stugas have.
This being said Stuga is now nursing
some old machines along for owners who,
for whatever reason, haven’t changed
them. These fabricators are not only
missing out on the benefits of newer more
accurate models with leading edge
technology but there are inevitably more
breakdowns on machines that are heading
towards 20 years old. This means
interrupted production and high parts
costs as components wear out.
It has been particularly noticeable in
the last two to three years that successful
Stuga fabricators are choosing top of the
range machines where they have the
volumes to justify them. The biggest
selling machine has been the ZX4 which
over the period happened to be the most
expensive with high volume and the latest
technology. Now, with the ZX5 being
launched at the recent Fit Show this is
already quickly becoming the number
one seller and looks like it will actually
replace the ZX4 rather than simply be a
more advanced and expensive model.The
fabricators
purchasing
these
new
machines have clearly had the vision to reinvest and been
planning considerable capital investment on an ongoing
basis which is why they are at the top of their game.
A significant issue for Stuga is to constantly update their
customer base about the latest technology so that when a
fabricator is ready to replace their old Stuga they are
aware that the company has been constantly improving
their machines with the latest leading edge technology so
the potential customer isn’t comparing old Stuga
technology with a competitors latest technology and this
is a constant task for Stuga staff and technicians.
The Stuga ZX5 sawing and machining center has the
latest Beckhoff controls and is bristling with features like
‘Y-Drive’ for perfect ‘Y’ notches every time, the tru-loc
gripper system to eliminate gripper slip and deal with all
the latest multi chamber profiles, profile width measuring,
tool breakage detection and extremely useful
management information built into the software. These
are on top of all the superb features already installed on
the ZX4 and naturally included in the ZX5. ❐

www.stuga.co.uk
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MARKETING

How it all began
Marketing agency Purplex opened for business in 2004. Part of the Ascot Group, it has been growing
steadily ever since. Now MD Andrew Scott has announced a £1m investment across the group.We
look at Scott’s own development in the industry

A

ndrew Scott has been in the
window industry for 30 years.
He started as a computer
programmer for a glass company
before taking over as production
manager. He made the move into
sales and marketing working with
Ian Harrison (Saturn Windows and
Speedframe) and was marketing
director of major players such as
The Omega Group and Cambrian
Windows, which was later acquired
by Masco.
Scott studied business and later
corporate finance at Cranfield, and
has acquired, built and sold several
companies across the industry
before moving into marketing.
He says: “Over the years I worked Andrew Scott
with many marketing and
PR agencies and was always
frustrated.
Either
they
lacked industry knowledge,
didn’t have the relevant
skills or resources, or
charged a great deal of
money without delivering
the results I wanted.”
In 2004 he took the
plunge and launched his
own marketing agency,
Purplex, with the aim of
doing things very differently.
“Most PR, digital or
design agencies are small
lifestyle businesses with five
or 10 staff and almost no business strategy or investment
plan. I wanted to make a difference, to really help
companies build strong brands and create sustainable
growth, so I took the decision early-on to invest,” he says.
The name Purplex is an acronym for Scotts’s
philosophy, he says. “It stands for Purpose, Planning and
Execution. And it seems to have paid off for us. Today we
employ 65 staff, making us by far the largest agency in the
glazing and construction industry.”
In 12 years, the company has moved four times, the
most recent being the purchase of a new HQ just outside
of Bristol. Scott says: “We plan to scale from 65 to 200
staff over the next few years and we needed new facilities
to support each stage. The new HQ doubles our existing
office space to 10,000sq ft and the building, fit-out and
new facilities are part of a £1m investment.”
The new HQ spans three floors and includes a creative
studio with design, video and photography, a high tech
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digital hub for web design and
extensive device testing, digital
marketing and social media. It also
houses a media and PR office,
customer services and a support
team, along with three videoenabled meeting/training rooms
and great staff facilities, from the
‘live lounge’ to gourmet coffee on
tap and arcade machines.
Scott says: “Creating the right
environment for our team is
essential; a motivated, passionate
and highly skilled team deliver
much better results. That’s why our
clients grow faster than their
competitors and had 15,000 sales
leads last month.
“This focus on results and client
satisfaction
has
given
Purplex one of the highest
customer retention rates in
the marketing industry.
Google recently announced
that Purplex is one of its
fastest growing partner
agencies both in revenue
spend and performance
against other agencies.”
Purplex was nominated
marketing agency of the
year the first time it entered
the Construction Marketing
Awards in 2015, and again
in 2016. More recently, the
company was recognised by
the Institute of Directors, winning the corporate social
responsibility’ award while Scott himself was nominated
director of the year.
Scott believes marketing is changing at its fastest rate in
history and new technologies, media and shifting
consumer behaviour means organisations and agencies
need to constantly evolve their marketing strategy.
“Purplex,” he says “is well placed for the changes ahead
and we are firmly set on employing 200+ staff within a few
years.”
Purplex is part of the Ascot Group, which includes
several media and tech businesses, a property portfolio
and a seed capital/investment arm. Scott says: “Future
growth for Purplex will come both organically and
through acquisition as we add other marketing agencies
and services to the group.” ❐

www.purplexmarketing.com
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DOORS

Spectrum on sales
Matt Le Masurier, senior production manager at composite door manufacturer Doorco
talks colour

D

espite a backdrop of economic and political unease
and the impact of raw material price increases,
Doorco customers’ sales have been flying in recent
months. In fact, by June 2017 we’d already passed overall
2016 turnover and are well ahead of budget. Analysis of
the sales shows that much of this growth is as a direct
result of colour which now represents 60% of all the
products we sell.This compares with just 20% 12 months
ago.
Going summery with a cheery yellow, confident with a
deep red or understated urban with an anthracite grey is a
salesperson’s dream and offers significant value-added
sales opportunities for fabricators and installers.
However, from a slab manufacturer’s perspective, an
increasingly broad colour palette is challenging to get
right.We live in a ‘need it now’ culture and installers can’t
offer a standard white composite door within three days,
only to tell the homeowner that they’ll have to wait four
weeks for veryb berry. Furthermore, the fashionable
colours which were once perceived as ‘special’ are
expected as standard, and the expectation of ‘any colour’
available on similar lead times is a growing requirement.
Production, automation, logistics, quality, marketing and
administration all have to be streamlined and geared
specifically towards this more complex offering.
To achieve this, manufacturers must commit to the
trend through investment and ongoing product
development by taking control of the entire
manufacturing process and investing in the best
machinery for the job. When you’re making it in-house,
you can be more adaptable and most importantly know
that each product that leaves the factory meets your
standards.This is precisely what Doorco has done and we
are now one the most technologically invested-in door
brands in the UK, with two state-of-the-art paint lines,
two edge banders, a beam saw, and three CNCs
12

representing three quarters of a million spend.
Doorco has invested £125,000 in the Schubox – a
system universally accepted as the most advanced and
efficient IR drying and curing system of its type in the
world – to ensure we maintain control of supply and
continue to meet the necessary lead times, regardless of
colour. In a nutshell, the new line means that doors will
dry in 30 minutes compared with three hours. This
increases our capacity because as everyone knows, the
main bottleneck in painting is the drying process.
As specialists in stand-alone finishing equipment and
turn-key integrated automation for over 80 years,
Schuberts has designed and developed many application,
drying and curing solutions. They have worked with many
companies in the glass and fenestration sectors and are
experts in their field, so it made total sense for us to look
to them to improve our paint drying capability.
Working at a low temperature, typically between 35°C
and 40°C, the Schubox is ideal for temperature sensitive
substrates such as PVC-U and composite doors.
Traditional hot air systems require higher temperatures
for longer periods of time which can result in warping and
twisting of the end product as well as solvent boil on the
surface. So not only can Doorco process more painted
doors for better lead times, our customers can also rely on
consistent, top quality finishes.
Adding a second paint line to our UK manufacturing
facility in Macclesfield is part of our overall investment
plan to ensure we deliver doors of any colour on time,
every time. Whether it’s a one-off prepped door, single or
mixed pallets, or containers for large volume fabricators,
each one is equally important to us and meeting
expectations is key to ensuring we fulfil our robust
operational targets for customer service and delivery. ❐
www.door-co.com
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Why Waste Time On Site?

Aluminium
BiFolds
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Triple Track
Patio
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Our Frames Are Delivered
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Showroom support
distributor discounts
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DOORS

No compromise
Cath McLean, segment manager for glass at Promat UK, explains how today’s innovative
fire-resistant glazing products, properly specified and installed, are helping to create doors
which deliver on building design, usage and aesthetic goals without compromising safety

W

ith the advanced passive fire protection products
now available, building designers, owners and door
fabricators can deliver vital fire protection in doors in
more ways than ever. The range of fire-resistant glass,
protective materials for the door’s construction,
intumescent strip options, ironmongery and more ensures
fire door styling and aesthetics can be relatively
unconstrained.
Fire resistant glass products may have been key to this
innovation, but the glazing does not operate in isolation
and the bigger picture must be considered. A correctly
designed, fabricated, installed, certified and maintained
fire door is not just a door – it’s a highly engineered safety
product. As fire protection specialists, Promat UK
regularly works closely with door manufacturers to select
the right materials to construct a doorset with the desired
fire rating, and test the complete doorset.
The fire door’s component parts are tested as a complete
system to the various levels of fire protection - typically
FD30 and FD60. So, it is important that only tested
materials are used in the construction of a fire doorset,
and that they are the materials that were prescribed in the
test. Substitution of materials may seriously affect the
overall performance in the event of a fire.
Where a door has a glazed vision panel, the performance
of the glass and how it integrates with the opening cut into
a fire door must be considered as this introduces a
potential area of weakness. Fire glass has to be installed
using the correct fittings and to the right standard because
it is the whole doorset that is tested to achieve the required
fire performance. The glazing panel must also meet or
exceed the fire performance of the door material, framing
and surrounding frame and structural components
nearby.
14

The range of glass products available that offer
‘integrity’ (E) and ‘integrity and insulation’ (EI) ensures
that doorsets and surrounding glazing can easily provide
fire protection as required from 30 minutes right up to
120 minutes. Choosing the right glass for the application
will depend on numerous factors, including the door’s
location, the preferred choice of framing materials, the
design and the level of resistance sought. Promat glass
brands Pyrocet and Pyrosec are typically used to provide
vision panel options from E30 to EI60 within various
tested doorsets – particularly timber doorsets. But there is
scope to incorporate fire doors within butt-jointed
frameless glass wall constructions too.
The Systemglas solution by Promat, for example, can
incorporate a Systemglas T framed glass door which will
deliver EI30 or EI60 performance. For commercial
applications, like office buildings and schools, this is an
ideal way to ensure the aesthetic trend for glass, and the
desire to maximise natural light with glazed partitions, can
be married with the need for fire safety, with the door
meeting the same fire protection criteria as the
surrounding glazed screens.
Beyond the glazing, Promat UK also works with door
manufacturers to provide intumescent seals for the head
and stiles with its Promseal PL strip. These seals are
activated in the event of a fire to prevent the passage of hot
gases, smoke and flame. The choice of materials for the
door slab’s construction will also impact on the doorset’s
fire performance. Here, Promat UK has a solution too
with Promatect H, a non-combustible calcium silicate fire
protection board. This can be used to form the core
material of fire doors and provide insulation strips where
required in an assembly. ❐
www.promat-glass.co.uk.
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No bowing
No de-lamination
No leaking
That’s why your
customers will
always say yes to
an Apeer door.

Excellent RFT
Excellent lead times
Excellent U values
Pas24 Cut Test
Approved

T: 03456 729 333
apeer.co.uk

DOORS

Stronger than
S

olidor reports sales up 20% in the
first seven months to July on the same
period last year and ahead of forecasts.
This strong activity is reflected in its
online traffic too, with 65,000 hits on
Solidor’s website in July and 220,000
page views.
Solidor has experienced fast growth
over the last few years. CEO Gareth
Mobley credits this to the company’s
strong focus on helping customers sell
and its continual improvement in
product, processes, operations and
people. Mobley says: “We are really
excited about our positive growth and
the ongoing progress of the business.
Our website is pivotal in generating
leads for our installers so seeing those
high traffic figures and page views is
extremely reassuring.
“If our customers keep growing, we
grow. So it’s important we do all we can
to help them sell more. That starts by
investing in product development so we
continue to give them an edge in the
market with a premium, high-quality
product that leads in security. Solidor is
already known for being the most secure

There is
ever
HOPPE
F

Gareth Mobley
composite door on the market with
PAS24:2016, approved document Q and
Secured By Design as standard. Earlier
this year, we were the first to launch the
new security handle, Lock Lock, across
our timber core range as standard too.
This lock passed the TS007 2* security
test with ease and is designed to be
used with the 3* Ultion cylinder. All of
this gives us an unbeatable combination
we’re calling 5-Star Security.” ❐
www.solidor.co.uk

A real-life video of thieves trying to break through a door with an
Ultion cylinder for over three minutes and failing has been posted
on the @UltionLock Twitter feed by a happy homeowner.
Amjid Khan was out for the day when his neighbours called him to
say they thought someone had tried to break in. “When I got
home, I saw the house was secure but someone had snapped the
handle and the external barrel of the cylinder lock. However, the
main part of the cylinder was still in the door and stopped the
burglars getting in.When I saw what happened I contacted a
locksmith immediately – and later that day I tweeted to
recommend Ultion to everyone I knew.”
Khan has a video doorbell fitted and recorded two burglars trying
to break in, and one asks the other for a screwdriver before
admitting defeat, saying:“I don’t think we’re able to do it.” ❐

www.brisant-secure.com/latest-news
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acilities and estate managers can
cover both safety and accessibility
requirements within buildings thanks to
a new high efficiency door closer range
from HOPPE (UK).
Designed to meet fire regulations
without compromising on safety and
security, the new Cam-Action range
caters for power sizes 2 to 5 making it
the ideal hardware solution for public
buildings.
Door closers have a vital role when it
comes to keeping building occupants
safe in the event of a fire. The closer
ensures that the door is closed fully into
the frame, helping to prevent the spread
of fire, smoke and other toxic gases.
The HOPPE (UK) Cam-Action range
has been tested to BS EN 1634 Part 1,
making it suitable for use on 30, 60 and
120 minute timber fire doors – the
requirement in most public buildings. It
also meets the fire safety requirements
of approved document B.

Fire doors within public buildings can
be difficult to open for some building
users but the new Cam-Action closer is
designed with a low opening force,
enabling everyone to move around the
building with ease. It also meets the
accessibility
recommendations
of
BS8300 and approved document M.
Andy Matthews, head of sales for
HOPPE (UK) says: “Door closers play a
key role in keeping buildings secure and
safe but their importance is often
overlooked.The new Cam-Action series
caters for the majority of power sizes
and is a popular choice for many
buildings due to surface mounted slide
track that provides a sleek, discreet
finish.” ❐
www.hoppe.com/gb/en//home
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Advertisement

Curved Space from Metal Technology
The Space, the performing
art, technology and
innovation centre for the
South Eastern Regional
College campus in Bangor,
Northern Ireland benefits
from an iconic curved
façade constructed
using Metal Technology
architectural aluminium
systems.
The new build by OHMG
is formed from two blocks
connected by a glass atrium.
The building features System 17
curtain walling in capped and
silicone pointed variants, as well
as System 5-20 turn-only and
System 4-20 casement windows.
System 17 was the ideal choice
for The Space building as it
offered the designer the design
flexibility to create the curved

aesthetic together with high
performance thermal efficiency
and weathering. Window
systems from Metal Technology all
deliver exceptional performance,
thermal and security and blended
seamlessly into the overall design.
As a performing arts hub,
acoustic performance was critical.
A 300mm gap between interior
glazing and the external façade
created a noise buffer, enhanced
by the installation of acoustic
padding on glazed fixing to
prevent noise transgression. In
addition to achieving the acoustic
specification, the building was
given a Very Good BREEAM
rating.

For more information visit
www.metaltechnology.com

ALUMINIUM – THE

COLUMN

The CAB’S ABC 2017
F

ocusing on two critical issues for our sector,
digitalisation and offsite manufacture and the circular
economy, the line-up of speakers at the 2017 CAB
Aluminium in Building Conference on Wednesday 4th
October 2017 includes representatives from three main
contractors, a leading architecture practice and a
renowned technical university, as well as representatives of
key trade associations and a building product and
construction consultancy. Below, we focus on the morning
session and our five presentations related to digitalisation
and offsite manufacture.

Future Facades [Re]Manufacture
Who should attend: system designers, operations
managers, construction managers, technical managers,
BIM coordinators, quality assurance managers,
environmental managers, human resource managers from
across the aluminium in building supply chain.
Why you should attend: hear about the latest
developments in digitalisation and offsite manufacturing
and the circular economy, as relevant to the aluminium in
building supply chain; ample opportunities to interact with
the speakers, all leading industry practitioners and experts;
networking with industry peers.

CAB technical director, Dr Justin Furness opens the
CAB Aluminium in Building Conference, May 2016
attended by over 110 members

Date: Wednesday 4 October 2017
Venue: The Slate, University of Warwick Science Park,
Coventry, CV4 7SH.
Cost: Members £135 + VAT
Non-members £270 + VAT*
*20% discount for Non-member readers of The
Fabricator magazine – Quote Ref: ‘CABConf17’
Our opening keynote address picks up from the recent
Farmer Review, subtitled Modernise or Die, and will look at
how CAB members can instead ‘Modernise and Thrive’.
Chris Ashworth from Competitive Advantage will draw on
his latest research into the UK offsite manufacturing
market and the role of new technology and innovation in
construction to identify the opportunities for our sector,
related to digitalisation and offsite construction.
Ken Davie, head of offsite and modern methods of
construction research at Carillion, will explore Design for
Manufacture and Assembly and Offsite Manufacture. Based
on his industry experience, Davis will highlight some of the
do’s and don’ts related to the design of future-proof facade
systems with respect to offsite manufacture.
Elizabeth Kavanagh, head of HR and head of research &
innovation at Stride Treglown, will discuss The Human
Challenges of Digital Built Britain. Kavanagh is the founder
of Behaviours4Collaboration and she has long
championed that for building information modelling and
the digital built Britain strategy to work, there needs to be
a distinct shift in behaviours across the sector. During her
interactive presentation, Kavanagh will explore what a
focus on relationships and working collaboratively means
18

Ant Wilson, AECOM at CAB Aluminium in Building
Conference 2016 speaking on UK Energy Regulations.
in practice.
Following this discussion of human behaviour, we look
at technical aspects of digitalisation with Mark Taylor,
digital construction manager at BAM Construction.
Taylor will provide his perspective on the increasing need
for product data in the digital world and how product data
templates could be used to meet that need.
The morning session closes with a panel discussion led
by Chris Ashworth. The discussion will draw together the
major themes explored by the speakers in the morning
session and in particular identify the opportunities and
threats for the UK aluminium in building supply chain, as
presented by digitalisation and offsite manufacturing. This
is your chance to have your say on these topics. ❐
Justin Furness
How to Book: Details of the full speaker line up,
programme and booking details can be found at:
http://www.c-a-b.org.uk/news-events/cab-eventsprogramme-2017/aluminium-in-building-conference2017/
Enquiries to: julie.harley@c-a-b.org.uk or 01453
828851
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RETIRING OR EXITING FROM

YOUR FABRICATION BUSINESS?
OR JUST WANT TO BE
MORE SUCCESSFUL
WITHOUT THE STRESS?
Talk to AFFORDABLE WINDOWS about
selling or investing in your business.
Affordable Windows Group, which includes 21st Century
Trade Counters, has been established for 25 years and has a
turnover of £30million per annum.
Affordable Windows are one of the UKs leading fabricators of
PVCu and Aluminium Windows and employ over 200 staff.

CALL

EDDIE GAUGHAN
0781 781 6660

eddie.affordable@gmail.com

AFFORDABLE WINDOWS ALDON ROAD, POULTON
BUSINESS PARK, POULTON-LE-FYLDE, LANCASHIRE FY6 8DU

UK Superfold’s Andy Malinowski decided to partner with Affordable
Windows Group in December 2016 and after a major investment by
Affordable, he has doubled his turnover already.

Andy says “my ambition is to retire by the age of 50 and on my
own it was proving difficult to grow the business fast enough
for that to be a realistic possibility.
With Affordable as a business partner, I don’t have to worry
about finances and can focus on growing the business. I’m
confident that UK Superfold Ltd will be 10 times bigger within 5
years - on my own, it would have taken 25 years.”

HEALTH & SAFETY MATTERS

Risk management
Phil Pinnington, health and safety director at the Glass and Glazing Federation, looks at
the safety issues around the proper maintenance of equipment in the factory

I

n my role as director of health and safety at The Glass
and Glazing Federation, I’m fortunate to be able to visit
a variety of members, factories to see how they manage
safety when they are completely in control of the
environment.
Many companies I’ve visited have state-of-the-art
equipment with all the safety features such as barriers,
sensors etc. Others are running quite safely with
equipment they’ve been using for many years which
continues to serve them well.
What can often be overlooked is the frequency of
maintenance. When you have new equipment often the
supplier will be committed to a visit to maintain as part of
the warranty but what if your equipment is out of
warranty or bought second hand?
Concerns are often raised that equipment, quite
legitimately purchased second-hand, don’t always come
with service plans. Fork or pallet trucks are good examples
of such equipment and although they are taken for
granted they are important bits of equipment that should
be treated well.Without them product can’t be off-loaded
or moved around site.
This need not always be a problem for the business so
here are a few tips that will help manage these risks:

“Inspections can not
only help reduce the
risk of injury but can
avoid costly downtime”
Check your assets

What equipment do you have? How often is it used, and
who by? By checking your assets you will sometimes find
equipment that is redundant or may get used very
infrequently. Consider whether or not you need it. Injuries
can so easily happen when employees use un-serviced or
unfamiliar equipment which you don’t need.

Contact the manufacturer

If you don’t know the manufacturer’s name or, they no
longer trade, you can normally find the maintenance
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Phil Pinnington, health and safety director for
the GGF
regime information online. Simply put the name of the
equipment and the words ‘maintenance advice’ in a Google
search and you will normally find the information you
need. Once you know what the manufacturer
recommends you can start making the right arrangements
either with the manufacturer directly or an approved
distributor.

Consider what you can do in between service
visits
The user has an obligation to keep the equipment in
good condition. Where equipment is used on a daily or
even shift basis you should consider introducing simple
inspections that operators can follow. Again,
manufacturers can help with this and often these
inspections can not only help reduce the risk of injury but
can avoid costly downtime.

GGF members have the ability, through their
participation in the Glass Charter Merit Scheme, to
receive practical advice and guidance in the health and
safety issues related to maintenance.
To find out more about the Glass Charter Merit
Scheme please contact the GGF by emailing
info@ggf.org.uk. ❐
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Alitherm Heritage

The perfect solution for sensitive refurbishment and
renovation projects.
Market leading aluminium windows that deliver not only
the aesthetics required for sensitive Victorian and Art deco
refurbishment projects, but also the thermal efficiency that
is demanded by developers, architects, planners and building
occupiers.
•

Signature slim profiles and sightlines associated with
traditional steel doors and windows.

•

Outstanding thermal performance.

•

Available in a number of formats, including fixed-pane,
top-hung and side-hung casement. Doors are also
available in this range.

•

All available with a full suite of hardware options
synonymous with Victorian and Art Deco styles including
‘Monkey Tail’ and ‘Bulb’.

Also in Aluminium:
Bi-Fold Doors

Vertical Sliders

Call us now for enquiries :
Tel : 01296 668899
Fax now for a quotation : 01296 668450
or email : enquiries@garrardwindows.co.uk
Visit our website :

www.garrardwindows.co.uk

We pride ourselves on our reliability

GLASS & STRUCTURAL GLAZING

World-class glass
R

udding Park near Harrogate is one of the most highly
regarded hotels in the UK, offering luxurious
accommodation in a Grade-I listed regency house, set in
300 acres of landscaped gardens and woodland.
So, when the hotel management decided to add a new
luxury spa complex, the emphasis was on creating a
world-class experience for visitors.
Architectural practice Enjoy Design was appointed to
design the spa, and the result is a three-storey complex
that includes 11 treatment rooms, a 17m swimming pool,
a juniper log sauna, indoor and outdoor hydrotherapy
pool, a restaurant and shop.
A major feature of the design is its light-filled relaxation
spaces, which can be used all-year-round, despite the
colder winters and unreliable summers in the north of
England. These include a ground-floor area surrounded
on three sides by floor-to-ceiling glass, as well as a fullyglazed rooftop spa and garden.
The rooftop spa features an indoor-outdoor infinity
pool, where guests can swim between the open and
enclosed areas via a waterproof automatic door. A herbal
steam bath, luxury steam room, panoramic experience
showers and relaxing foot spa enhance the spa journey,
whilst outside a spa bath and cabin sauna complete the
experience.
The double-glazed sauna units incorporate Pilkington
Suncool 66/33, a high performance solar control glass that

helps to reduce transmission of energy from the sun to just
33 per cent, while allowing 66 per cent light transmission.
This means that occupants can enjoy uninterrupted views
of the grounds in a comfortable environment, whatever
the season.
The glass was installed using minimalistic aluminium
frames from manufacturer Metal Technology, which sit
flush together and give the appearance of frameless
glazing externally. ❐

www.pilkington.co.uk

Combining thermal efficiency with slim sightlines,
Senior Architectural Systems has widened the appeal of
its popular PURe Slide aluminium doors even further
with the launch of a new triple track option.
The PURe Slide range includes an inline sliding door and
a lift and slide door in a choice of single,double and triple
track configurations. The addition of the triple-track
option, which enables two panels of each door to slide
behind the third, offers greater design flexibility by
maximising the sense of light and space to achieve wider
views, larger openings and beautiful full length sliding
glass walls.
Senior’s PURe Slide aluminium doors also provide good
thermal performance thanks to the patented use of an
enhanced thermal barrier manufactured from
expanded polyurethane foam (PUR). Senior’s PURe
Slide aluminium doors are both easy to manufacture
using existing tools and designed to be simple to adjust
and install. Available in a full range of standard RAL
colours, with many pre-powder coated profiles for the
single and double track options now available in stock. ❐
www.seniorarchitectural.co.uk
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Lloyds backs Structura
A

glass engineering company based in Chessington has
achieved landmark growth, after seeing a 30%
increase in productivity.
Structura, has an annual turnover of £15m. It designs
and manufactures a range of curtainwall products for
clients including Guys and St. Thomas’ NHS Trust,
Heathrow Airport and The National Archives.
The company is looking to cement its position by
expanding its client base and increasing its product range,
after securing an asset finance facility from Lloyds Bank
Commercial Banking to upgrade its IT system.
The funding facility has also supported the purchase of
a computerised double headed saw, which has significantly
increased the speed of aluminium cutting, growing
Structura’s output levels by 20%.
Through increasing its efficiency, the company now has
the capacity to expand its presence across the education,
transport and leisure sectors.
Structura is now working with new translucent wall and
roofing material Kalwall to secure future projects. It
currently employs 96 staff and is looking to hire more
technicians to support its growth.
Rob Sanders, co-founder and director of Structura, says:
“The business is going from strength to strength as we gain
momentum and branch into new sectors. We needed to
free-up capacity in order to continue to win high-profile
clients and secure future projects. The funding support
from Lloyds has allowed us to do this and in turn devote
more resources to our growth strategy.
“By working with the latest materials we can offer our
clients choice and stay on top of the latest industry
developments. We’ve been with Lloyds Bank for the past

25 years and they’ve provided upfront advice on how best
to manage our growth.This support means we can expand
our business at the right pace for us.” ❐
www.lloydsbankinggroup.com

Aluminium curtain walling, windows and doors
from Senior Architectural Systems are helping
to drive sales at the new Mercedes Benz
Inchcape car showroom in Cheshire Oaks by
providing a highly visible and attractive glazed
façade.
Installed and fabricated by Crystal
Architectural Aluminium for main contractor
Hantall Developments, the new car showroom
has been designed by Fletcher Smith
Architects. The main facade benefits from
Senior’s SF52 aluminium curtain walling which
is ideally suited for use in the retail sector
thanks to its slim sightlines that maximise the
scale of the building and show both the company’s brand and the cars on display.
As well as offering enhanced thermal efficiency to contribute to a more comfortable internal
environment for customers, the low U-values that the SF52 aluminium curtain wall system offers can
also help to reduce the overall carbon calculations of car showroom schemes that are traditionally
heavily dependent on the use of artificial lighting and air conditioning.
Senior’s SF52 curtain walling has been complemented by the use of its SPW600 aluminium windows
and commercial SD doors. ❐

www.seniorarchitectural.co.uk
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Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 7 7 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

GLASS & STRUCTURAL GLAZING

The heart of a home

T

wo large sets of steel windows and doors have created
a feeling of space in a kitchen extension to a late 19thcentury Victorian terrace house in a conservation area
close to Tufnell Park in North London. The screens, from
Steel Window Association member, Steel Window Service
and Supplies, also allowed the new work to blend with the
existing interior design and the many original features of
the house while ensuring a high level of security.
Replacing an unremarkable existing rear garden
extension, the new single-storey brick built extension has
significantly improved the external appearance of the
three-storey, five bedroom semi-detached house. It has
also contributed to the improved internal spatial
arrangement and flow of the ground floor, making it the
heart of family living, dining and entertaining.
Steel Window Services and Supplies created full working
drawings before being commissioned to manufacture the
near identical screens, each measuring over 4m wide by
some 2.4m high. Both screens have a set of full-height
double doors that open out. They are finished with a
factory-applied polyester power coating in RAL 7016

Barrier Components says that it is seeing a growth in
sales of glass balustrade systems. The company offers a
range of pre-assembled posts, tilt-loc spigots and standoff adapters.
Its pre-assembled post system consists of posts, available
42.4mm or 48.3mm, with glass clamps pre-attached.
Handrails are also available to match. Posts come with
pan head fixings on the top.
Barrier Components also offers new tilt-loc spigots
which it says offer an adjustment that allows accurate
glass alignment for the balustrade. Made from Duplex
2205 ultra marine stainless steel makes them suitable for
coastal and other harsh environments.
For glass balustrade applications requiring no visible
fixings from one side, Barrier Components offers glass
stand-off adapters. It claims a sheer strength of over
23kN and the capability to handle glass thicknesses
between 8mm and 25.52mm. ❐
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matt anthracite, a colour that matches with the kitchen
units, sits well with the external brickwork and contrasts
with the white internal walls.
The narrow sightlines of the steel doors complement
those of the existing timber sliding sashes and establish
an excellent connection to the sizeable rear garden, while
making for a light and airy internal space. Both double
doors were fitted with self-aligning hinges and can be
held open at 1800 with traditional cabin hooks.
The window and door frames are formed of purposemade hot-rolled W20 steel sections that were hot-dip
galvanised. To ensure thermal performance, the latest
16mm high specification double glazing units tested by
the Steel Window Association were employed. They
achieve a centre pane U-value of 1.0 W/m2K and an
overall frame and glass U value of 1.8 W/m2K based on
the standard reference door calculation method.
For the doors, hand-made solid brass Frank Allart Soho
ironmongery with an aged bronze un-lacquered finish
was chosen. ❐
www.steel-window-association.co.uk

www.barrier-components.co.uk
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Premium windows
deserve a premium
warm edge spacer...
...because some
things are just meant
to go together.

Call SWISSPACER on
01908 335 190
www.swisspacer.com
@Ultimate_Spacer

GLASS & STRUCTURAL GLAZING – SEALED UNITS

700K Integral investment

M

anufacturer of Uni-Blind sealed units with
ScreenLine integral blinds inside, Morley Glass &
Glazing has invested £700,000 to increase production
capacity at its factory in Leeds.
The business has added a second IGU production line
to the 50,000sq ft factory premises it moved into 12
months ago. It can now manufacture 3,000 sealed units
with integral blinds per week.
Ian Short, managing director at Morley Glass & Glazing
says: “We moved into these larger premises last year and
used the opportunity to set up a production line
specifically to manufacture sealed units with integral
blinds inside. At the time, we invested in a 58-metre long
automated sealed unit production line from Best
Makina. We’ve been so impressed with the quality and
efficiency of the equipment that we’ve now invested in a

second line to further enhance our capacity and meet
customer demand for our product range.”
Morley Glass has achieved 30% year-on-year growth as
demand continues to increase for its Uni-Blind sealed
units and this growth is set to continue.
The Uni-Blinds range provides the widest choice of
integral blinds in double and triple glazed units, with all
manual, solar and motorised versions available in a leadtime of 10 days from 11am any Friday.
Morley Glass & Glazing provides technical support for
its customers with dedicated customer support engineers
on the road. It also claims to stock the largest range of
ScreenLine system spare parts in Europe with the
enlarged factory enabling it to stock £1m of Screenline
components with most parts supplied within 24 hours. ❐
www.morleyglass.co.uk.

IGU and conservatory roof supplier, Double R Glass &
Roofing Systems is offering, at no extra cost, a 20-year
warranty on its insulated glass units.
Ian Sims, managing director of Double R, says:“A 20-year
warranty is a great sales tool for installers selling to the
homeowner,because what better assurance of quality than
the promise to replace the unit if it fails at any time in the
next 20 years? Similarly, for fabricators, the ability to offer
this warranty to installer customers is a valuable tool to
have in their armoury.
“We are able to offer this 20-year warranty, at no extra
cost, through our membership of Edgetech’s Super Spacer
Dealership scheme and as long as our customers sign up to
the free fabricator or installer dealership programmes as
appropriate, they can benefit from the extended warranty.
By signing up to the scheme they also have access to a
whole host of additional marketing materials too, but
whether they use that or not, they can still enjoy the
benefit of the warranty.” ❐
www.glassandroofs.com
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BLINDS IN JUST 10 DAYS
ORDER TODAY
To find out why you should offer your
customers Uni-Blinds integral blinds,
call us now.

Tel: 0113 277 8722
Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial Estate
Bruntcliffe Way, Leeds LS27 0HH

www.morleyglass.co.uk
from

PRODUCTS

Capping up
T

hermoforming specialist Belgrade
Polymer Products is growing its
presence in the fenestration sector as a
result of increased business from one of
its
conservatory
roof
systems
customers.
The Wellingborough-based company
has delivered orders of two further
square conservatory capping products in
grey for its Gloucestershire client.
The two n
ew acrylic capped ABS
cappings make up a ‘suite’ of three
separate products, which are variations
of an existing design. These latest
products comprise a straight connector
and stop end that is integrated into the
conservatory roof and drainage system.
Belgrade Polymer Products general
manager, Patrick Burke says:“We started
off making just one product – a square
external boss end capping – just over a
year ago and now this has grown to
three versions for this particular
customer.

I
n

“Our customer liked what we’d
supplied to other conservatory roof
systems manufacturers in the past.
Having seen our capping products on
other roof systems, they liked the
design, quality and finish. On that basis,
we won their further business.”
Established in 1976, Belgrade offers a
fast, friendly and flexible service
manufacturing bespoke products to
customers’ exact requirements in
diverse industry sectors. ❐

response to the growing demand
from homeowners, housebuilders and
specifiers for coloured PVC-U windows
and doors, Eurocell has announced that
it is offering fabricators a seven working
day turnaround for a wide range of foils.
Customers can choose from 31
different colours and finishes for any
window or door as a made to order
item, secure in the knowledge that they
won’t be subject to the traditional
three-to-four-week wait that usually
accompanies made-to-order profiles.
The available palette, the most
comprehensive in the industry, allows
the homeowner or end-user the choice
of regular favourites rosewood and
golden oak or, for those of a more
contemporary mindset, soothing and
stylish greys such as anthracite, slate,
kensington and hazy grey. Both
anthracite and hazy grey can be ordered
with a woodgrain or smooth finish

www.belgrade-polymer.com

Kenrick has launched
a range of locking
systems to enable
flush sash windows to
be positively held in
the
night-vent
position.
The flush sash nightvent shootbolt has
been developed by
Kenrick to overcome
the common problem
associated with some
flush sash windows – a restrictive Euro groove position which doesn’t
provide enough room to accommodate the double keep on the
shootbolt.
Steve Williams, sales director at Kenrick, says: “Many of our
customers have been frustrated because they couldn’t offer a nightvent option on a flush sash without sacrificing the external gasket on
their windows. This meant that a flush sash window was either
completely locked ofr left open and unsecured with no middle
ground.
“We set about developing a solution to eradicate this problem and
ultimately give the end user greater flexibility in their locking
options.The end result is a unique range of night vent shootbolts,
which incorporate specially designed extensions to seamlessly
provide a positive night vent facility on a flush sash profile.” ❐
www.kenricks.co.uk
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Quick silver
service

option.
Even those who are keen to be at the
forefront of design and trends can select
in vogue colours such as light ivory,
Anteak and Chartwell green or two
shades of perennially cool black, ebony
and black ash.
Chris Coxon, head of marketing says:
“Whichever of the colours and finishes
fabricators order, we n
ow have the
capability to complete that order within
seven working days. Even allowing for
delivery of say one or two days, this is
the quickest and most complete made
to order service in the industry. Should
a customer wish, they can collect their
order from us after seven working
days.” ❐
www.eurocell.co.uk
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FORGET THE MARKETING MAZE.
GO DIRECT
C TO YOUR NEXT CUSTOMER

Are you still wasting time chasing ghosts?
With Insight Data, one simple log-in gives you the contact
details of 60,000 new trade and commercial prospects.
No more directories, internet searches or old mailing
lists. Just instant access to new customers with in-depth
business information, decision makers and even credit
ratings.

Number of Decision Makers
Fabricators and Installers
Local Builders
Construction Companies
Architects

16,584
27,561
3,231
15,487

Forget the marketing maze and go direct to your next
customer.

For more information, call us today on 01934 808 293
or email hello@insightdata.co.uk for a free demo

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

PRODUCTS

Is your home secure?
A

s national home security month
approaches, Hurst Plastics is urging
installers to seize the chance to talk to
homeowners about door security.
Now in its fifth year, national home
security month runs throughout the
whole of October and aims to increase
awareness about the importance of
home security in protecting people and
their belongings.
Mark Atkinson, sales director at Hurst
Plastics, says: “National home security
month is gaining wider media coverage
every year and it’s an ideal opportunity
for our installers to highlight the
essential role of high quality door
security.
“With more than 75% of intruders
gaining entry into a property through
the front door, security must start
there. The quality of every component
in a door and how it performs is crucial
so installers must engage with
homeowners and prompt them to think
about their front door as an allimportant first line of defence.
“And given that October, November
and December are traditionally the
peak months for domestic burglaries in

the UK, there is no better time to bring
security to the forefront of everyone’s
minds.”
Composite doors are now the most
popular entrance door in the UK,
accounting for 50% of the domestic
market. Hurst Plastics is offering
support to installers to help them
provide homeowners with the correct
information on how to ensure their
door security meets the required
standards. ❐
www.hurst-plastics.co.uk

Thermoseal Group, has released
seven n ew versions of its Warm
Comfortable Homes consumer
video to show the benefits of its
Thermobar and Thermoflex
highest performance warm edge
spacers.
The video is available in English,
French, German, Spanish, Italian,
Polish and Chinese. It highlights
the series of high-profile awards
the group has been presented
with in the past year including the Queen’s Award for Enterprise:
International Trade 2017.
Samantha Hill, Thermoseal Group’s head of marketing and
communications, says: “Starting with a warm family kitchen scene where
parents are calculating their costs, Warm Comfortable Homes zooms into
a window and shows its deconstruction right back to the warm edge
spacer which separates the two panes of glass in the double glazing.
Quoting figures of how ‘warm edge glazing is up to 65% warmer at the
edge’, the video then goes on to show the differences betweenThermobar
rigid tube spacer system and Thermoflex silicone rubber spacer system –
both of which achieve high thermal performance figures of 0.14W/m2K
and 0.135W/m2K respectively. They also achieve highest passive house
ratings of phA+. ❐
www.thermosealgroup.com
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Aluminium’s
competition
D

eceuninck has announced that its
new grey substrate is now available
to order.Already offering 26 colourways
from stock, the new RAL 7021 (black
grey) substrate, will help PVC-U
fabricators and installers compete
against aluminium.
Deceuninck MD Rob McGlennon
says: “Grey is a popular contemporary
colour choice, architecturally for the
commercial market but also increasingly
in the retail arena. So, the new profile
option is now available across our range
of casements (including flush sash), tiltand-turn and fully reversible windows,
as well as for residential, French and
patio doors. A great example is the
combination of the new grey substrate
with our smooth anthracite grey foil
finish – the pairing of which provides a

direct comparison to aluminium
windows and doors, but with significant
thermal efficiency and cost benefits.
“One in four windows in the UK are
now coloured, and Deceuninck predicts
that within five years, colour will
represent 50% of our market. By
offering this new grey substrate
Deceuninck is reinforcing our position
as leaders in colour for now – and the
future.” ❐
www.deceuninck.co.uk
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UP YOUR
MARKETING GAME
If you want to win, you need great PR, creative and digital marketing.
That’s why you should team up with Purplex, the world-class marketing agency for the glass and
glazing industry. We help companies up their marketing game, jump ahead of competitors and stay
top of the leader-board.
With Purplex, we take your business to the next level.

PR AND MEDIA RELATIONS
WEB DESIGN AND E-COMMERCE
DIGITAL MARKETING (SEO/PPC)
ADVERTISING AND LEAD GENERATION
BRANDING AND CREATIVE WORK
SOCIAL MEDIA MARKETING
FILMING AND VIDEO PRODUCTION

Play to win. Call 01934 808 132 and take your business to the next level
E: grow@purplexmarketing.com

www.purplexmarketing.com
@purplexuk

/PurplexMarketing

/purplexmarketing

/purplex-marketing

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 eac
each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

If you are reading
this box, why not
fill it with your
companys advert?

●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Call me, Mehreen
on 07814 209 789
or email me at:
mehreen.haroon
@profinder.eu

Adhesive Tapes
We have the largest range of
industrial tapes for the glass &
glazing industry

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Bi-Folding doors

Be

Choose Made for Trade
NOW ONLY

● Security glazing foam tapes ● Mirror safety backing films
● Trim mounted tapes ● Glass transporting pads
● Foam glazing tapes ● High bonding acrylic foams

£345
per leaf

● Emergency repair films for broken glass

T: 01206 871999

F: 01206 871 998

E: sales@adhere.co.uk www: adhere.co.uk

Aluminium Fabricators

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

Including
delivery

£

Aluminium
Bi-Fold Doors

GET A PRICE
Tel: 01642 610798
COMPARISON
Fax: 01642 671026
bifolds@madefortrade.co
TODAY
www.madefortrade.co

Conservatory Roofs

Is your supplier letting you down ?

Conservatory Roofs
WE WILL
BEAT ANY*
PRICE

£

GET A PRICE
COMPARISON
TODAY

Tel: 01642 610799
Fax: 01642 615854
roofs@madefortrade.co
www.madefortrade.co

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Conservatory Roofs

Doors & Roofing

Consumables
Fixings ● silicones ● Sealants ● Foams
Cleaners ● Tissue ● Drill Bits ● Blades Packers
● Hand ● Tools ● Power Tools ● Specials

Order
on-line at www.mywindowmate.co.uk

Foil Lamination
TRADE LAMINATION

Colours

LOW LEAD TIMES
The smart choice for
trade lamination

t: 01623 345654 f: 01623 345699
www.foilsmart.co.uk
email: sales@foilsmart.co.uk

Gaskets

Manufacturer of Gaskets for all Aluminium and
PVCu Windows, Doors, Shopfronts, Curtain Wall
and Roofing Applications.
•

For beautiful colours guaranteed
to last insist on using

KOLORBOND
on your
PVCu Profile

Tel: 0121 3268020
Fax: 0121 3271507
www.kolorbond.co.uk
email: enquiries@kolorbond.co.uk

Fly/Insect Screens

Pilkington Activ Compatable, no shrinkage,
supplied in Buckets.
•
Carry large stocks of Woolpile, Pressure
Platesand Security Tapes.
•
Nationwide delivery within 48 hours.

CENTRAL EXTRUSIONS LTD
01384 413222 - 01384 413004
www.centralextrusions.co.uk
enquiries@centralextrusions.co.uk
Unit 7 Charlton Drive, Cradley Heath, West Midlands, B64 7BJ

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Machinery

Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department

■ PVCU profile bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling

INSTALL

THE
YARD
RECYCLING CENTRE

MACHINE SALES & SERVICE

MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY

01895 239 607
07860 812 675

www.theyardrc.co.uk

SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.

Secondary Glazing

For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6SA

TRADE
R DE MA
MARK
K

SUMMIT DOUBLE GLAZING
Secondary Windows, Patio Doors,
Residential Doors, Double Glazing

To Advertise

PVC-U Glass Handling & Equipment
Specialist Manufacturers of
Standard & Bespoke Glass
& Profile Handling Equipment

A.W.T. Limited, Unit 3, Lodge Road, Radcliffe, Bury, Lancs M26 1AL
Telephone: (0161) 723 1551 • Fax: (0161) 723 5115

www.glass-handling.co.uk

www.glass-handling.co.uk

www.glass-han dling.co.uk • www.glass-handling.co.uk

call Mehreen Haroon
07814 209789

Unit 5, Woodford Trading Est.
Southend road, Woodford Green
Essex IG8 8HF

Telephone: 0208 531 7525
Fax: 0208 551 0883
sales@summitdoubleglazing.com
www.summitdoubleglazing.com

Spares
for Repairs
p
p

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Window Bags & Display Cases
www.pottertonpacs.co.uk

Veranda Systems

Advertise
here
call Mehreen Haroon
07814 209789

Window openers

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

NEW NAME,
SAME QUALITY
& SERVICE

• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDU
USTRY FOR OVER 25 YEARS

Call Freephone:

0116 276 7562

0800 0850006

sales@andywrap.net
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural
Metalwork
Contour Casings
01952 290498
www.contourcasings.co.uk
dani alu UK
01865 595160
www.danialu.co.uk
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Fabricators &
Manufacturers
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending
Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
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Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner-Fain
01905 774267
www.awsgroupplc.co.uk
Ayrshire Shopfronts
01563 542991
www.ayrshireshopfronts.co.uk
Ayton & McKeown
01733 390422
www.ayton-mckeown.co.uk
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Efaflex UK
01952 582641
www.efaflex.com
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.geenwayscontemorary.co.uk

Fabricators &
Manufacturers
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.com
MB Glass Supplies
01246 554080
www.mbglass.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Birmingham Powder
Coatings
0121 459 4341
www.tomburn.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Valspar Powder Coatings
0151 486 0486
www.synthapulvin.co.uk
Vertik-Al
0121 608 7171
www.vertik-al.com

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supples
01827 287921
www.aluminiumdoorsupples.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiLOCK Engineering
01455 633346
www.cillock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 624570
www.rwsimon.co.uk
Savio
07725 403600
www.savio.it

SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
STAC
+34 981 817036
www.stac.es
Titon Hardware
01206 713800
www.titon.co.uk
Vent Engineering
01202 744956
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
Village Glass
01376 503838
www.villageglass.net

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Repair and Maintenance
Commercial Windows &
Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Sapa Building Systems
01684 853500
www.sapabuildingsystems.co.uk
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk
Technal
01924 232323
www.technal.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

RENOLIT EXOFOL PX
White Ulti-Matt

RENOLIT EXOFOL PX
Cream White Ulti-Matt

RENOLIT EXOFOL PX
Anthracite Grey Ulti-Matt

RENOLIT EXOFOL PX
Black Ulti-Matt

RENOLIT EXOFOL PX Ulti-Matt
The ultimate exterior surface
For an architectural flat matt surface discover the new RENOLIT EXOFOL PX Ulti-Matt solid colours
which give windows an extremely desirable finish. Available in four colours, including Anthracite Grey,
Cream White, White and the recently introduced true Black.
RENOLIT EXOFOL PX films offer improved performance with the latest modern designs and textures.
Discover a new dimension of realism. Samples of the new Ulti-Matt solid colours are available to order
from www.renolit.com/exterior/en/sample-ordering.
www.renolit.com/exterior

