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Comment
Once it was Bonking Boris, now it's just bonkers. I once wrote that
Brexit would ruin the economy but it was likely to be over time, by
attrition.That, it seems, is not good enough for the Tory faithful, they
want it now so appointed a prime minister to see the job through.
Most new prime ministers and their governments enjoy a
'honeymoon' period when they can do no wrong.There has been no
honeymoon for Liz and Kwasi, straight at it and into the mire.

When HaroldWilson devalued the pound back in the days of fixed
exchange rates he famously said: “It will not affect the pound in your
pocket.” A bit disingenuous that.The pound crashing across the world
affects all sorts of things. It is great for exports. Americans in
particular will be able to buy British and get more for their money.
No one, so far, has mentioned the euro. Sterling is also, inevitably,
down against that too. So overall there are big implications for the
window industry.

These days most, if not all, profile is extruded in the UK.The same
is not true of the compound used to extrude it so we are likely to see
profile prices increase.Also extrusion, along with glass manufacture, is
highly energy intensive and whilst energy prices have been capped, for
business that is only for six months. Aluminium extrusion is, if
anything, even more energy intensive. Down the chain, fabricators will
pick up the increases including energy hikes. The question is: how
much will the consumers wear before they stop buying? It is not just
domestic consumers either. There are big implications for
construction too. The building industry will have its own problems
with raw material prices.

On the home front domestic customers have problems with rising
mortgage rates, ditto food prices and energy which in spite of
government subsidies, is going to be more expensive.When things get
tough home improvements tend get defenestrated.

I would have thought the idea of 'trickle down economics' had been
discredited long enough ago for no one to try to resurrect it. Joe
Biden thinks so.Maybe it takes someone of our generation to actually
'get it'. I mean, if someone already has enough money to fuel their
lifestyle – the Bentley, the Range Rover for the weekend the country
house, the pied-à-terre in town, (London stupid) the villa on Mustique,
the yacht, dining out at the Michelin-starred restaurant and the
offshore investments what are they going to do if you give them more
money?They aren't going to spend it and they certainly won't want to
pay any more tax than the pittance their accountant makes them pay
already. So offshore it goes.The idea that the money will be spent so
that the increased demand will make it trickle down to the poor
people at the bottom is, as I said at the beginning, frankly bonkers.

You get to a point where you have seen it all before. Governments
have nothing better to do these days so they tinker. People under 40
must be terrified at what is happening. Inflation, interest rates going
up which, trust me, won't bring down house prices, at least not to
affordable levels.All outside their experience. Someone was talking to
me recently about the problem of meeting the increases on a static
income “Just look out of the window,” I told him, “It's raining, this is
England, everything is back to normal!”

John Roper
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JohnAgnew,group managing director ofthe GGF,has committed the support of
the organisation to the Inspiring The
Future campaign being promoted by
Building Our Skills alongside the
Education and Employers Charity.

Inspiring The Future has been designed
to connect young people with the world
of work by engaging volunteers from
industry to visit schools and share
details of the specific sectors they work
in, including career opportunities. It is
seen by Building Our Skills as key i n
helping to acquaint school age children
and their teachers with the fenestration,
glass and glazing industry, and to
communicate to them the broad range
of job roles and career paths it offers.
The campaign connects volunteers to

state primary and secondary schools via
the education and employers match-
making platform.Volunteers are asked to
give just one hour a year to the
programme, although they can choose
to do more if they wish to help inspire
children. The first step is for them to
register their interest on the Building

Our Skills website and complete a very
simple application form. Teachers who
have signed their schools up to the
programme can see details of volunteers
local to them and then invite them to
talk to their school about the job they
do and the industry they do it in.�

Supporting the future
NEWS
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When composite door supplier
DoorCo createdThe Pink Range,

they pledged a proportion of sales would
be donated toWe Mind & Kelly Matters,
the industry charity they champion. Just
ahead of MD Dan Sullivan’s participation
in the charity’s The Loneliest Road
challenge, DoorCo is delighted to
announce that donations from sales of
pink doors have reached £3124.50.
Dan Sullivan, DoorCo MD says: “We

Mind & Kelly Matters is a charity close to
our hearts at DoorCo.We had a close
working relationship with Kelly Hewitt,
who sadly took her own life in 2018 at
just 24 years old. When we heard her
father John Hewitt,The Glazerite Group
chairman, set up a charity in her name to
help raise awareness of mental health
and prevent suicide, we promised to do
anything we could do support them.
“In 2020 DoorCo created an exclusive

collection of four pink doors, with four
new shades of pink, coordinating pink
glass designs and the Rose Gold Sweet
hardware from Brisant. Pink was Kelly’s
favourite colour so we dedicated the

Paint it pink,
for Kelly

John Agnew

collection to her,pledging to donate 20%
of all door blank sales to We Mind &
Kelly Matters to support the cause.We
are absolutely delighted that donations
have exceeded £3000, especially just
before I am about to embark on the USA
leg of the charity’s The Loneliest Road
challenge.” �

William Hobbs, chief investment
officer for Barclays Wealth

Management and Investments, has been
announced as a keynote speaker at the
Glazing Summit.
Hobbs, who has a masters in

international business and economics
from the University of London, leads the
team focused on investment strategy
and, as previous head of investment
strategy for Barclays UK, has also
covered the global consumer sector.
He will be sharing his views on the

outlook for the UK economy. Andrew
Scott, Glazing Summit founder, says:“As
a frequent contributor of economic
insight to Bloomberg, CNBC and many
other media outlets,Will brings his deep
insights to the Glazing Summit and will
share his views on the economic
outlook and what the road ahead may
look like for UK business.
“To have the top man at Barclays

Investments on stage this year is
fantastic. It will be a hugely interesting

Hobbs keynote
for summit

keynote and one that is not to be
missed.”
The annual one-day conference

returns to Edgbaston Stadium,
Birmingham on Tuesday, October 18th
with 20 expert speakers and a host of
dynamic keynote speakers discussing
the significant issues facing the industry
and the UK economy.
The event is expected to attract more

than 400 industry leaders and business
owners from across the glass and glazing
sector.�

William Hobbs
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As the market has cooled, some businesses may be
starting to feel the pinch as their outgoings are

much higher than the amount of work being
completed.
One of the best ways for a company to stay

operating at the same level is by g enerating a
steady stream of business.Therefore, an effective
prospecting strategy is key. But while targeting
the right people is essential, so is making sure
the business you want to work with, is
financially stable.
From working with over 700 companies in

the fenestration industry, we have seen so
many salespeople spend a great deal of
time signing up a new customer, only to
have the finance department decline
the account at the last minute due
to a poor credit report.
In some instances,

companies will have
signed up a new
customer, opened an
account and then not
received any
payment, leaving
them seriously out of
pocket.
The sector as a

whole has taken a hit
following the fallout of
the pandemic. In fact, our
latest state of industry
report found that the
number of installers has
decreased by 7.6% in the last four years.This means that
it is more important than ever that fabricators check
whether their prospects are financially stable.

The financial snapshot
One of the most effective ways to check the financial

position and credit rating of a potential prospect is by
using a relevant and up-to-date online platform.
At Insight Data, we have developed a specific element to

our existing CRM system.This means we can provide our
customers with a snapshot of their prospects’ financial
information to make sure they only deal with financially
sound companies.
This business intelligence is priceless and has

successfully helped hundreds of sales teams use their time
more effectively, by avoiding approaching prospects that
simply wouldn’t make suitable customers.

FINANCE
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During the last few years, when the industry saw a huge increase in demand, some companies
raised their overheads.Whether business leaders chose to expand their teams or premises, their
monthly expenses rocketed in a bid to keep up with the high number of new job requests. Alex
Tremlett, operations manager at Insight Data, gives advice

Clean and simple
Save time and resource

We understand the importance of a
business being able to save time and
resources, particularly in today’s
climate. So, we have created an
effective way to provide the

breakdown of any limited
company’s financial

information in an
easy-to-

understand
format.

Our
system

AlexTremlett

includes details on credit status, credit rating,
recommended credit limit, if there are any County Court
Judgements against them and their network.
With the current uncertainty of the market, this tool is

extremely valuable, especially if you supply to the
construction or fenestration industry.
Designed to help companies supplying into the window,

door and glazing markets effectively target their perfect
prospect, Insight Data’s fully integrated sales and
marketing platform, Salestracker, provides in-depth
market intelligence in real time.
What’s more, with access to key information on over

80,000 contacts operating in the UK construction,
fenestration and glazing industries, Insight Data
customers can pinpoint their clients faster and more
efficiently. �

www.insightdata.co.uk
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The roller-coaster ride in the glazing industry
continues, with fenestration currently facing some

huge challenges.
Getting through the pandemic and the last two years was

just the beginning, and after the boom in home
improvements, business has slowed. The energy shortage
may mean that things get worse before they get better.
How will business owners and company directors

navigate the next few years? For some, economic
uncertainty and rising costs will take their toll, particularly
those servicing mounting debt.
Where there are challenges, however, there are

opportunities, and for others, the future may present new
opportunities to invest in growth or even acquire
customers, suppliers or competitors.
For the last three years, apart from 2020 due to Covid,

the Glazing Summit has provided the perfect space to
bring the industry together to discuss the bigger issues,
inform those in attendance and discuss solutions that can
help shape the future.
I will be revealing the facts and figures of how the

industry has fared from the Insight Data State of the
Industry and provide my view on the future of the industry,
before we start an exciting agenda for our panels of
industry experts get underway.

What’s on the agenda?
To give you a flavour of what our expert panellists are

going to be discussing, here’s a quick overview of the
agenda that you won’t want to miss:
Material shortages plagued the industry during the

pandemic, but with skyrocketing price increases and the
threat of energy shortages, some industry leaders fear the
worst is yet to come.
Our new supply chain crisis debate will discuss whether

the industry has recovered lead-times and customer
service levels, and the likely impact of the energy crisis.
And with legislation driving change across the industry,

our regulation minefield debate will discuss the latest
regulations including part L and part F of the building
regs, document Q and other changes on the radar.We will
also ask how the industry is responding across the supply
chain, and how we tackle those failing to comply.

Skills and opportunity
The world is changing and for the glazing industry to

attract quality staff, build trust with customers and raise
business standards we must embrace new thinking and
attitudes. Our people and skills debate will ask whether the
industry is doing enough to encourage women into the
sector, and challenge taboo perceptions around mental
health and well-being.
We will also be looking at innovation and where the

industry is going? With changing consumer trends and

With the Glazing Summit later this month onTuesday,October 18 at Edgbaston Stadium,Andrew
Scott, Glazing Summit founder and CEO of organisers Insight Data and Purplex Marketing,
discusses the event and the big topics that will be up for debate on the day

What’s on the menu?

advances in technology, we ask industry leaders what the
future for innovation looks like, discuss the latest product
innovations, and ask what opportunities there are for the
industry to diversify and add value to avoid the ‘race to the
bottom’ on price.

Inspiring Keynotes
As always, I want delegates to leave energised and

inspired and we have two wonderful keynote speakers.
William Hobbs, chief investment officer for Barclays

Wealth Management & Investments and frequent
contributor of economic insight to Bloomberg, CNBC
and many other media outlets, will share his deep insights
on the economic outlook and what the road ahead may
look like for UK business.
While legendary retail and customer experience expert

Peter Cross, who was director of John Lewis andWaitrose
for eight years and business partner of Mary Portas for
ten, will share his insights on the future of shopping and
how the home improvement industry can become
irresistible to its target customers. �

Andrew Scott
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This could be a tough year ahead for the whole of the
windows and doors market. The cost-of-living crisis

means lots of consumers are already cutting back on their
discretionary spending and there is no sign yet of inflation
peaking. It’s true that the aluminium market is likely to be
better protected than PVC-U, given that buyers generally
tend to be more affluent and aspirational, but I think we
will see things get even more competitive – and not
necessarily just on price.

I tis by no means all doom and gloom though.There are
still plenty of opportunities out there for companies with
the right product offering and with a proposition which
represents consistent quality and value.Today’s tech savvy
consumers research virtually everything online before
they make any kind of purchase, and they want certainty
that they are spending their money wisely – whether the
driver for their investment is better energy efficiency,
more natural light, improved security, or aesthetics.

As I have said before, having an effective website and
digital marketing campaign, which increases
understanding of your business and builds trust in your
brand and the quality of your products and service, is
absolutely key to generating enquiries.

When it comes to winning that business though, there
was already a shift taking place away from old pricing
models based around discounting of inflated list prices
towards non-negotiable pricing with discounts based
almost exclusively around order size and economies of
scale – and that is accelerating.

Love them or hate them, we could probably all learn a
lot from the likes of McDonalds and IKEA who have
absolutely mastered the art of consistency – with the
added attraction of transparent pricing and reliable
customer service. When you go into one of their outlets,
you know exactly what you will be getting and (if you can
resist the IKEA tealights) how much you will be
spending.

In the second-hand car market too, big names such
as Cinch and Cazoo have pioneered a transparent
pricing model, and we have all very quickly come
to expect that – whatever we are buying.

For years, I think there’s been far too
much smoke and mirrors around
pricing in our industry – from
the systems company all
the way to the
installer and the
homeowner
and that
just
won’t
be

Mastering consistency

Wayne Heath

sustainable in the current market. Buyers at every point in
the supply chain simply want suppliers to offer their best
price based on consistent quality and optimum service
efficiency, and there is certainly a competitive advantage
available right now to companies that are quick to
recognise that. �

www.uk.aluk.com

Things are looking increasingly tough out there. Consumers are tightening their belts as
prices continue to rise along with interest rates, plus a crumbling pound and inflation still
not set to peak. It is not all doom and gloom says Wayne Heath, sales director at AluK,
there are opportunities for the fabricator with the right story
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According to Jade themajority of systems
companies in the UK
consider Jade as the go-to
solution provider for every
new fabricator they set-up.
These, in turn, become
repeat customers when
they need to replace
machine tools or
implement expansion
plans. Jade reckons that
this means that during the
past decade the vast
majority of window and
door frames manufactured for the home improvement
market in the British Isles have been manufactured using
machine tools designed and engineered by Jade
Engineering.
Joint directors Adam Jones and Sean Mackay say that
they are both proud of this statistic but toolmaking is just
one aspect of the company’s portfolio. Jade also offers a
range of single function machines that are designed to
perform key tasks including milling, cutting, cleaning and
welding.These machines are designed to supplement the
CNC-controlled work centres that dominate the industry
now. “The strength of CNC machinery is also its
weakness,” says Adam Jones. “It is designed to perform
multiple tasks quickly and efficiently with precise quality
every time and across a large volume of frames. But that
is also their weakness.When short run or one-off tasks
are required, resetting and reprogramming a work centre
is cumbersome, costly and ultimately disruptive to the
workflow. Our machines are straightforward, carrying out
single tasks accurately, efficiently and with minimal set
up required. And many of the most sophisticated
fabrication facilities in the UK have our standalone

machines dotted around
their factories, in between
the Schirmers, Rotox’s
and Urbans.

“Being the
largest

If you make window and door frames in PVC-U, and these days probably in aluminium too, then
Jade Engineering may be familiar to you.Coventry-based Jade Engineering claims to be Britain’s
most prolific manufacturer of machine tools for the production of PVC-U and aluminium window,
door and conservatory frames

Like a Swiss army knife

toolmaker in the market has
given us an intimate
understanding of each of the
key processes involved in
fabricating PVC-U and
aluminium frames. As a result
we have a forensic
understanding of the frame
production process.This has
led to a third string to the Jade
bow: production consultancy
and design. Beginning with
sometimes casual
conversations about problems encountered with specific
elements of a customer’s process, our team will give
thought to the issue and come up with a solution.
This element of what we do began very informally but
grew steadily as we gained a reputation as problem
solvers. Some of our clients then began scaling their
discussions up with us, from glitches in specific areas of
their production, to designing and sourcing whole
production lines.This was very exciting.”
In 2017 Jones and co director Sean Mackay purchased
50% of the share capital of Bedfodshire-based
Kombimatec Machinery, taking the firm into more
sophisticated and complex fabrication solutions. Outright
acquisition of SALtech Machinery and Edgwick Sheet
Metal further strengthened the firm’s ability to keep
everything in house and allows Jade to design and fulfil
sophisticated manufacturing solutions for PVC-U and
aluminium fabricators.
“Made in Britain is a tag we are proud to apply,” says
Mackay. “With the exception of Kombimatec, which is
based in Bedfordshire, our location at Bayton Road,
Coventry puts us at the heart ofWest Midlands ‘metal
bashing’.The fact that we source everything locally has
been a boon as supplies of materials and components
from overseas have been difficult in recent years.
“Covid and other global issues have combined to cause
interruptions to imports, especially from the Far East, so
manufacturing everything locally has become a real
advantage.The only issue we have faced has been caused
by the incredible surge in demand that the industry has
faced, but that has settled and is now under control.”
For the future? Mackay and Jones say that they see a
number of opportunities that would allow the firm to
take advantage of the strength of the Jade reputation
amongst framemakers: “To prepare for that we have
invested in a further 25,000sq ft factory and office
which we will occupy by early next year. Alos we
have some key people joining us which will allow us

to develop,” says Jones. �
www.jade-eng.co.uk

Sean Mackey

Adam Jones
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Ithink it is a false
economy to buy

cheap spare parts and
even consumables for
any type of machine,
but particularly for a
really good quality one
from the likes of
Emmegi.That’s not just
because you are likely
to need to replace
cheaper tools and parts
more frequently, but
also because the quality
of a tool, like a saw
blade, will have a
decisive impact on the
quality of the finished
product, and why
would you do anything
to compromise that?
Remember also that not all cutting oils will be

recommended or even suitable for a particular machine’s
lubrication system, so you could potentially do some
damage if you choose something cheaper which isn’t
compatible just to save a few pounds.
At our Coventry HQ, we keep every Emmegi router

cutter, collet, saw blade, grease and oil that is included in
our spare parts catalogue, in stock for immediate delivery
along with lots of generic cutters and blades which can be
used with various other machine options. Customers are
invariably surprised at the breadth of our range.We even
supply things like replacement tabletop rubber strips for
our ACCA XL extendable work benches.
The only catalogue items that might be stocked in Italy

rather than in Coventry are machine parts that are serial
number specific, but these are still available to customers
on very short lead times.
As you would expect, router cutters and cutting oils are

by far our most popular items, driven in part by the huge
increase in recent years in the numbers of CNC machines
being bought by aluminium fabricators across the UK and
Ireland. We have also stepped in to supply parts to
fabricators who would previously have been buying from

Promac.
We employ a dedicated spare parts manager at Emmegi

(UK) – Craig Smith – who is vastly experienced and can
give expert advice on which products to choose.He knows
the right cutting oils for every machine and the best
specification of router cutter based on cutting length,
diameter and overall length, so it’s always worth
customers giving him a call if they are in any way unsure.
Ask Craig what tips he would give to help fabricators

make the most of our spare parts service and he would
always say – check the speeds and feeds on your machine
carefully before ordering your router cutter because these
will have such a big impact on the cutting process. And he
would also add, even when you have ordered your cutting
oil, make sure you use the right top up volumes because
this will vary considerably depending on the type of

MACHINERY
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Wayne Hunter

When you need to replace your router cutter or saw blade, it’s probably tempting just to
choose the cheapest option – after all a blade is just a blade right? But the old adage ‘buy
cheap, buy twice’ is as true when it comes to the tools and spare parts for your machine as
it is for the machine itself saysWayne Hunter, operations manager at Emmegi UK

Get what you paid for
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Isay this because if the recent trend continues and
September mirrors previous months, the current crisis is

unlikely to abate, with lower demand in some sectors,
supply availability restrictions and cost prices remaining
higher than usual, requiring members and industry
colleagues to continue to face up to, and respond to, all the
challenges thrown at them.

However, and despite these many difficulties, CAB
members have continued to produce and deliver high
quality products, service levels and projects. In fact one of
the most visited sections of the CAB website remains the
project gallery. The gallery continues to attract a lot of
traffic on our website and members report that they have
received numerous initial enquiries stemming from
viewings.

Although current challenges continue to take up most of
members’ time, as an industry, it is still important to keep
promoting the benefits of aluminium in buildings and the
positive perception of aluminium overall. As part of the

aluminium
industry’s waste-
not-want-not
approach to
circularity and to
help promote new
positive waste
perceptions, the
International
Aluminium Institute
( AI) has recently
produced two waste
perception
factsheets on
bauxite residue and
spent pot lining.

The bauxite
residue factsheet
provides
information on the
importance and
availability of
bauxite, how bauxite residue is produced, its availability,
and its use in key applications now and in the near future.
The spent pot lining (SPL) factsheet similarly explains
how SPL is produced, its availability, use and residue
waste use. The factsheets are presented in a simple and
clear format to help inform about the importance and
usage of these by-products with various case studies of
how companies have and continue to successfully use
these residue products.

Further to reuse of production residue, today we recycle
a higher percentage of our scrap aluminium as extraction
rates from deconstruction of our structures has increased
to almost 100%, such is the value of the metal. In fact,
many aluminium supply chains now see our cities as

The Fabricator 202214

ALUMINIUM – THE COLUMN

Phil Slinger
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Keep up the cause
The Romans dedicated the month of September toVulcan, the Roman god of fire including the fire
of metalworking, and the forge. Let us hope this bodes well for the industry and especially CAB
members this month, especially ifVulcan could join up with Pax, the Roman god of peace to help
out too
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Based at the picturesque Bonds’ Mill development in
Stonehouse, CAB staff are always on hand during normal
working hours to answer any membership, training or

technical aluminium fenestration related questions. News
and event information is regularly upd ated on the CAB
website at www.c-a-b.org.uk and also in the association
monthly ezine ‘A Window Into Aluminium’ which is free to
sign up to. If you are not a member of CAB and wish to
learn more about membership, please contact Jessica
Dean at the CAB offices by email jessica.dean@c-a-

b.org.uk or telephone Jessica at the office on
01453 828851.

‘urban mines’ for the future extraction and re-use of
aluminium used in both construction and transport
infrastructure.

What is new today is the ability to recycle aluminium
back into its original ‘grades’. Pure aluminium is rarely
used. It is normally formed into an aluminium alloy which
contains other materials that give the alloy special
characteristics. There are many globally recognised grades
of aluminium alloy which are placed into a long list or
‘series’ of different characteristics which are used in
various applications. For wrought aluminium used in the
architectural aluminium extrusion process, we generally
use an alloy grade 6063. The ability to recycle in a single
grade is helped by using modern, handheld alloy analysers.
These X-ray fluorescence (XRF) analysers perform a
quick, non-destructive analysis of scrap so grades can be
grouped together for recycling.

Keeping the grades segregated means that the scrap
aluminium has a higher value to a reprocessor ensuring
that former architectural installations can be collected and
made back into windows, doors and curtain walls.

There are two recognised types of scrap: pre-consumer
and post-consumer. As its name suggests, pre-consumer
scrap is offcuts and damaged material from manufacture,
post-consumer scrap is aluminium collected from the
building deconstruction process or where an existing
building is being refurbished. The value of the scrap is
based on how ‘clean’ it is, that is to say free from thermal
breaks, screws, fittings, gaskets, etc. Modern scrap
processes can clean any scrap aluminium into clean scrap
by removing these unwanted materials. Whilst pre-
consumer scrap can easily be collected and fed back into
the aluminium supply chain, post-consumer scrap often
lies outside the traditional aluminium fenestration supply
chain and it is more challenging to ensure it is recycled
through the correct channels.

The Council for Aluminium in Building (CAB) has been
pioneering a ‘closed-loop’ recycling initiative – Closed

Loop Recycling Scheme (CLRC) – which encourages its
members to recycle through the initiative to ensure that
scrap aluminium remains in the UK and remains in the
6063 extrusion grade alloy. Any member of CAB can join
the scheme for free and more information is available on
the CAB website. Whilst the scheme is currently
voluntary, in Germany such schemes have become
mandatory, such is the importance of forming closed-loop
recycling. In partnership with the Glass and Glazing
Federation (GGF) we have recently extended the initiative
and the GGF is promoting the scheme to its own members
to ensure that more residential scrap is recycled.

CAB member Alutrade is an advanced scrap reprocessor
which collects scrap from across the UK from the
aluminium fenestration supply chain and from
construction refurbishment and deconstruction sites on
behalf of our scheme and we track the volume of
architectural aluminium scrap back into a single grade
alloy.

CAB members’ next business meeting takes place on the
13th October in Liverpool at the Crowne Plaza Hotel and
Royal Liver Building. The afternoon meeting, which is free
to members to attend, and a valuable networking
opportunity, will include updates on CAB’s activities as
well as topical presentations by representatives from

14
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with what the latest climate
science deems necessary to
meet the goals of the Paris
Agreement – limiting global
warming to well-below 2°C
above pre-industrial levels
and pursuing efforts to limit
warming to 1.5°C.
Our targets include a

commitment to cut the CO2
emissions from our own
operations (Scope 1&2) by
60% by 2030 from a 2021
baseline.
Allowing for future growth

in real terms, this means
reducing CO2 per tonne of product produced by 75%.This
goes significantly beyond the SBTi minimum target of 42%.

Supply chain and net zero
We have committed to cut emissions from within our

supply chain (Scope 3 emissions) by 48% per tonne by
2030, as part of our wider journey to net-zero greenhouse
gas emissions by 2050.

Recycling plant
Deceuninck’s carbon reduction roadmap includes plans

to phase out the use of fossil fuels, a switch to renewable
energy and increased electrification of processes.
We have also invested more than €15m in one of the

world’s most advanced recycling and compounding
facilities to create the capacity to reprocess up to 45,000
tonnes of post-consumer and post-manufacturing PVC-U
per year.
In real terms, this gives us the capacity to prevent more

than three million windows from going to landfill annually.
We know that our customers working in the commercial

and specification sectors are already having to evidence the
embodied carbon in the products that they supply, yet it is
no less important in retail as homeowners seek out
sustainable products.

Everyone has to play a part
This isn’t something that only systems companies need

to be looking at. We all need to do our bit for the
environment – including fabricators and installers –
because sustainability is fast becoming a prerequisite for
growth and profitability. �

www.deceuninck.co.uk

Without a serious plan to incorporate sustainable
practices in your business, and without a true

sustainable offering in your product range, you could find
yourself outflanked by more forward-thinking
competitors.
How do I know this? Because I have asked homeowners.

As a result of what they’ve said, I’ve put Deceuninck on a
path to be the most sustainable systems company in the UK.
I will admit that when I’ve read articles and press

releases about sustainability in relation to the window and
door industry, I’ve always taken it with a pinch of salt.
After all, if you sell a window or colour or security, you can
immediately demonstrate what you are talking about, with
the figures to back you up.
The sustainability credentials never had the same

gravitas as, say, an Irish oak-foiled window with PAS24-
rated locking, for example.

Measured approach
So, if Deceuninck was going to drive the sustainability

agenda, we would need to know if it resonated with
consumers and we would need the measurements to back
up any subsequent agenda.
On the first point, we carried out extensive customer

research into homeowner attitudes to sustainability and
published the results in aWhite Paper, which is available
to download:

www.deceuninck.co.uk/en-gb/sustainability-whitepaper

Sustainable and energy efficient
Our research, independently conducted by consumer

research company YouGov, shows that homeowners are
prepared to pay a premium for products they see as being
more sustainable or, particularly in the context of rising
energy prices, will help them reduce their bills.
More than two-thirds of end-users (68%) said they

would choose windows and doors with a higher recycled
content over and above products that don’t contain
recycled content or which did so at lower levels; and 63%
of homeowners said that they would be more likely to
purchase home improvements which they saw as being
more ‘sustainable’. Of these, 38% would be prepared to
pay more for home improvement products that had higher
recycled content and reduced impact on the environment.

Science based targets
Now we had the data, we committed ourselves to

ambitious targets to reduce greenhouse emissions through
the corporate carbon reduction scheme, science based
targets (SBTi).
Targets are considered ‘science-based’ if they are in line

ENERGY & ENVIRONMENT
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If not now, when?
Rob McGlennon, MD of window profile systems company Deceuninck, explains why embedding
sustainability in the window and door industry requires leadership

Rob McGlennon
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assessment are the sound level meter, primarily designed
as a hand -held d evice used by an operator and the noise
dosimeter, which a staff member wears for their working
shift. A sound level meter is an ideal solution for
measuring the overall noise level. Dosimeters are best for
personal noise measurements where it is difficult or unsafe
to get close to employees with a sound-level meter.
Dosimeters are smaller and body-mounted. For example,
a dosimeter would be ideal for workers exposed to many

different noise levels and irregular
working patterns.

Selecting hearing
protection
When selecting hearing

protection, the attenuation level is
critical and noise levels at the ear

must be reduced so that exposure is
below 85dB(A) (or preferably below
80dB(A)).Making sure people wear the
protector for the entirety of their shift
is essential to ensure real-world
protection. Employers can take a
proactive approach to encourage all-

day wear by considering comfort,
communication, the environment, the
individual, and the relationship with
other personal protective equipment
(PPE).

Comfort and fit
Removing PPE, even for short periods, has

a significant effect on exposure. Therefore, to
increase worker acceptance, it is crucial that hearing
protection is comfortable. Employers should avoid a ‘one
size fits all’ approach to hearing protection because the
shape and size of the ear canal varies from person to
person. A protector that fits well for one employee may
overprotect some workers or be uncomfortable for others.
It is best to have a suitable selection of hearing protection
available.

Wellbeing
Communication can be a major issue with PPE because

the process of reducing sound, known as attenuation, can
pose risks to worker health. If a protector with too little
attenuation is used, then employees will not receive
enough protection. However, too much noise reduction
can create feelings of isolation, and an employee may need
to remove their PPE to communicate. In addition, over-
attenuation can cut out safety warnings such as fire alarms
or sirens from reversing vehicles. As a rule of thumb,
businesses can avoid over-protecting workers by ensuring
the level of exposure is not reduced to a level below
75dB(A). �

www.casellasolutions.com/us/en.html

Noise-induced hearing loss (NIHL) is preventable but
the effect is permanent.The result can be life-

changing injuries that can seriously impair a worker’s
quality of life.
Employees with hearing loss are also at risk of additional

injuries should they struggle to hear alarms, moving
vehicles, emergency broadcasts or other hazards.
The repercussions to the employer if they do not

seriously consider the auditory welfare of their workforce
can be significant. The HSE has very defined procedures
to protect hearing and d efined measures to
impose penalties on those employers who fail
to take the correct precautions. Those
precautions range from monitoring and
measuring noise, doing everything
practicable to reduce noise, ensure
there is no over-exposure when it
is difficult to mitigate noise,
supplying appropriate ear
defenders and conducting
regular hearing monitoring.
Most manufacturers will be
aware of what is required but
they do have to continuously
review their practices and assess
if they can do better, particularly
in the reduce noise category.
The level at which employers

must provide hearing protection is 85
decibels dB(A) daily or weekly average
exposure. However, at 80 dB(A), employers are
legally obliged to asses the risk to workers and
provide them with information and training.

Identifying workers most at risk
Any sound over 85 dB (A) can damage hearing,meaning

the operation of concrete mixers, forklifts, jackhammers,
nail guns and masonry drills all pose a permanent risk to
worker health if effective control is not put in place.
A noise survey can help employers determine which

employees are at risk. Hearing protection should be made
available to employees exposed to noise levels above
85dB(A).For each increase of 5dB in noise levels, the
duration of the exposure should be cut in half.

Monitoring
Noise monitoring provides accurate insights into the

noise levels of a working environment so that businesses
can identify at-risk employees and ensure they adhere to
regulations. However, professionals undertaking the
monitoring should be trained and prepared sufficiently
with the right equipment as minor errors in noise level
estimates can lead to major errors in exposure calculations.

Assessment tools
Two pieces of equipment that can be used for the

HEALTH AND SAFETY MATTERS
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Can you hear me?
TimTurney, at occupational hygiene and environmental expert Casella, shares expert advice on
hearing protection in the workplace
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phone, online or in person when they want to add
functions or features to make the most of their software.
Only a tiny proportion of our support team’s time is spent
solving problems for customers or fixing errors, it’s all
about helping them to use their software more effectively
and get more value from their investment.
“We have different levels of support available depending

on customers’ requirements. Some need online help with
data changes, whereas others choose to have regular
virtual meetings with us so that they can continually hone
their software to make sure it keeps pace with their
business.” �

www.businessmicros.co.uk/support

An automatic swing door operator that is completely
hidden from view has been introduced by GEZE UK.

The UFONT is a new underfloor automatic swing door
drive. It boasts a much wider range of capabilities and
features than its predecessor including manual use via the
smart swing function.
Providing maximum transparency and meeting

aesthetic and access demands the UFO NT is hidden in
the floor and so overcomes the problem of a limited area
at the top of the door frame, perfect for use with glass
facades or listed or historical buildings with structural
limitations, or where automatic doors are required but
with an operator that is not visible.
The UFO NT can be used on any type of door – glass,

wood or metal and is especially suitable for use where
vandalism could be a problem. It is also suitable for
retrofitting.
It provides compliance with the demands of the

Equality Act and the building standard BS EN 8300.
Developed from the GEZE Powerturn operator the

TRADE NEWS
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According to the latest figures from Business Micros,
the industry is pouring time and resources into

updating and enhancing its software at record rates. Calls
to the company’s dedicated support team based at
Penpont in Scotland are 9% up this year compared to
2021 and 20% up compared to 2020.
The majority of these calls are program requests from

customers who are adding new product lines to their
manufacturing set ups or machine enquiries when they
are investing in new saws and CNCs. There are also
growing numbers of customers calling for support in
updating costings and pricing and making the most of
efficiency focused features such as materials batching
modules.
Jude Knowles, Business Micros’ head of operations,

says: “If you take these calls as a barometer of what’s
happening in the industry, then there’s clearly plenty of
growth and diversification going on as fabricators invest in
products and machinery; but also a renewed
determination to increase efficiency, which of course is
what our EvoNET business management software is all
about.
“Our core market for both EvoNET and our Evolution

manufacturing and processing software is PVC-U
fabricators. Calls were increasing in 2021 when the
market was booming, and fabricators needed their
software to help them to do more, and that has continued
throughout 2022 when there have been signs of a
tightening in the market and it has become more about
optimising what our customers already have in order to
save on costs and protect margins.
“80% of our customers have a level of support contract

with us because it gives access to our expert team on the

Answering the call

Jude Knowles

UFO NT has a higher IP rating (IP 67) making it suitable
for external doors, and a higher closing force than its
predecessor size EN1 - EN4. In addition, it can operate
leaf widths up to 1250mm on external doors and
1600mm on internal doors, and leaf weights up to 125kg.
The smart swing function enables large doors to be
operated manually with ease, though if the door is
manually opened at high speed the operator will apply
motor resistance to slow it down. Using a redundant
spring system, the smart swing function allows the
operator to be fully motor-controlled until power failure
or fire alarm activation. �

www.geze.co.uk.

Completely under wraps
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FDS30s External Composite Fire Doors
now with Triple Q-Mark for Fire Smoke &

Security

BSEN1634 Tested
from both sidesfor fire & smoke

The ONLY Composite Fire Door
FULLY COMPLIANT with

DLUHC government guidlines and
Building Regulations
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Transport glass and fabrication specialists Dellner
Romag and Dellner Percy Lane, have launched their

new website as part of the ongoing transformation of the
company’s brand and increased offering.
Dellner Glass Solutions incorporates Dellner Romag a

specialist laminated glass processor based in Consett,
County Durham, Dellner Percy Lane, a metal fabrication
manufacturer based in Tamworth, and architectural
glazing specialist Dellner Wizard based in Luton.
Combined, these firms have over 150 years’
manufacturing experience employing highly skilled work
forces programming state of the art machinery and
software.
The creation of Dellner Glass Solutions unifies an

extensive range of specialist personnel and expertise for
the global transport, architectural and security markets.
Boasting an extensive combined experience and enhanced
production capabilities, the business creates solutions for
global glass and fabrication requirements.
CEO Mikael Petersson says: “The Dellner family has

grown and evolved over the last two years. We have
refreshed our brand to reflect our journey so far, and we
are excited for the new opportunities the future will bring
with the group of businesses that form part of Dellner
Glass Solutions.
“We are committed to ongoing growth and innovation

within all business units, Dellner Glass Solutions
represents the connection between our businesses,
people, and our global client base. We have exceptional

Grown and evolved

Mikael Petersson

Carl F Groupco has reported that sales of its pull bar
handle ranges have doubled in the past year.

Managing director John Crittendensays: “Contemporary
designs are a clear trend in doors at the moment.We see
this reflected in sales of our pull bar handles, which make
a strong contemporary style statement.
“We have long-standing relationships with Europe’s

most innovative manufacturers. It means we have the
flexibility and competence to ensure our ranges always
reflect current market trends in this dynamic industry, as
the increase in demand for our pull bar handle shows.”
The company offers Yale Elite T-Bar pull handle.

Manufactured using 316 stainless steel, the handle suites
perfectly with the Elite Escutcheon and Elite central knob
for a seamless design solution.The handle is available in
two fixing versions, back-to-back fix or bolt fix. A cranked
design is also available for applications where increased
frame and hand clearance is required.The product comes
with a 25 year anti-corrosion guarantee (subject to correct
installation and maintenance) and a 10 year mechanical
guarantee.

Also available are
Hoppe Arrone pull
handles. With a brushed
stainless steel finish, the
handles are available in
inline and offset (cranked)
variations and 700mm,
1400mm or 2000mm bar
lengths. Bolt through or
back-to-back fixing
options are available to
suit the application, with
all fixing screws supplied
as required to suit timber
doors. The range stocked
by Carl F Groupco covers
door thicknesses of 44 –
54mm in a variety of
lengths to suit the desired
look. The handles suite
with key wind up or
automatic door locks such
as the FUHR 833 or Yale
AutoEngage. �

www.carlfgroupco.co.uk

Pulling its weight

talent in our teams, and technology innovation within the
group represents the next generation of outstanding
service to our industry.” �

www.dellnerglass.co.uk
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Tel: 07932 243008 Email: mehreen.haroon@profinder.eu

Baypole Jacks

PROFINDER www.profinder.eu

Conservatory Roofs

Fly/Insect Screens

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST

FORWINDOWS, DOORS AND
ROOFLINE

ANY COLOUR IN 5 DAYS

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Window openers

Colours

Handling Equipment

Machinery

Limited
SERVING THE WINDOW INDUSTRY

www.wmduk.com
WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs, 
breakdowns and servicing
Fast response spares department

Baghill Lane, Pontefract, West Yorkshire, WF8 2HA
Fax: 01977 690821

Email: wmdltd@aol.com

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939 
Email: sales@wmduk.com

WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

G

G llGemskilGeGG s llem kilGG iGemskill

Machinery

Sawing and Machining as it should be

01493 742348
Ask for machine sales or visit  www.stuga.co.uk

ZX5-E 550 – 650 
per weekAUTOFLOW-2 350 – 450 

per week ZX5-S 800 – 1100 
per week
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PROFINDER
www.profinder.eu

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

� PVCU profile bending arch
and angle specialists

� 7-10 working day turn
around

� Over 20 years experience
� Competitive prices

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Window Recycling

Spares for Repairs

Product Protection

Email: mehreen.haroon@profinder.eu

G.M.FORMERS 

DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES

t: +44(0)1744 24256
f: +44(0)1744 24279

e: geoff@gmformers.com
w: www.gmformers.com

Window Bags & Display Cases

Window Protection Film

Andywrap®Masking Film
The No.1 UK leading Window Protector

Call Freephone:
0800 0850006
sales@andywrap.net

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

• AVAILABLE IN CLEAR
OR BLUE

• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS
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APiC UK
0121 541 2121
www.apicuk.ltd.uk
ArkayWindows
01923 803923
www.arkaywindows.com
AWSTurner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
BarnshawsAluminiumBending
0121 521 4297
www.barnshaws.com
BTS Facades & Fabrications
01388 816883
www.btsfabrications.co.uk
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors &Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
Dortech Architectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
Lindner Prater
01737 772331
www.prater.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
Newbury Commercial
Glazing
01926 498974
www.newburycommercialglazing.co.uk

Architectural Metalwork Fabricators & Manufacturers

Fabricators & Manufacturers

Fabricators & Manufacturers

Consultants

Extruders

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk

Hydro Aluminium UK
01773 549300
www.hydro.com

a2n Management
07766 565027
www.a2n.co.uk
Placing Leaders
07921 786629
www.placingleaders.co.uk

3DAluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors &Windows
01453 889362
www.amberleydoorsandwindows.co.uk
CAB Members 2022

CAB Members - Buyer’s Guide 2022
The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

NorDan Aluminium
01506 433173
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Panel Systems
0114 275 2881
www.panelsystems.co.uk
Ridgeway Facades
01452 883817
www.rbegroup.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
UniqueWindow Systems
0116 236 4656
www.uniquewindowsystems.co.uk

AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Finishing
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United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Float Glass Industries
0161 946 8000
www.floatglass.co.uk
GlasTrösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Glazing Products

Hardware

Hardware

Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSAABLOYOpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
AximArchitectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
Fapim SPA
07535 180 133
www.fapim.it

Finishing

CAB Members 2022

Recyclers

Repair and Maintenance

CommercialWindows & Doors
020 8885 8585
www.comwin.co.uk

Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

Machinery Suppliers

Machinery Suppliers

Installers

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Alutrade
0121 552 0330
www.alutrade.co.uk

Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L PWindow Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
RW Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFSGroup FasteningTechnology
0330 0555 888
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Strand Hardware
01922 639111
www.strandhardware.co.uk
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
WindowWare
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Shading Devices

AW Louvers &Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
DucoVentilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply

BMAluminium
01684 856920
www.bmaluminium.co.uk
SoftTech (England)
0121 468 0140
www.softtech.com
Systems Design & Supply

AluK (GB)
01291 639739
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
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Systems Design & Supply Testing & Certification

Testing & Certification

MetalTechnology
028 9448 7777
www.metaltechnology.com
Origin Frames
01494 686868
www.origin-global.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier Products
Ensinger Ltd
01443 678400
www.insulbar.com
Siderise Insulation
01656 812181
www.siderise.com
Technoform Insulation SolutionsUK
01789 761323
www.technoform.com
WatkissThermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams UK
01752 202060
www.geocel.co.uk

Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.

Design & Layour Copyright © Profinder Media Ltd 2022

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
ULSolutions
01952 586580
www.ul.com

Systems Design & Supply
Alutech Commercial UK
0121 824 4788
www.old.alutech-group.com/en
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
EpwinWindow Systems
01952 290910
www.stellaraluminium.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKONAluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk

VINCITechnology CentreUK
01525 859050
www.technology-centre.co.uk
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PURPLEXED 
ABOUT YOUR 
MARKETING?
In a world where marketing and customer behaviour is constantly 
changing, you could be forgiven for being in a state of confusion 
when it comes to your own marketing.

As a fully integrated marketing agency, Purplex is powered to 
alleviate this stress and help ambitious companies like yours build 
their reputation, business, and future.

With more than 35 years industry experience our specialist teams 
build campaigns that cut-through the noise and create integrated, 
consistent, and clear messages across all platforms to build brand 
awareness and drive your business to greater heights.

HQ: 200 Worle Park Way, Weston-super-Mare, BS22 6WA

T: 020 3137 9319
E: grow@purplexmarketing.com | W: www.purplexmarketing.com

 SPEAK TO THE EXPERTS IN: 

 MARKETING  
 CONSULTANCY 

 PR & MEDIA  
 RELATIONS 

 VIDEO PRODUCTION   
 & EDITING 

 BRANDING &  
 CREATIVE 

 WEB & E-COMMERCE   
 DESIGN 

 SOCIAL MEDIA  
 MARKETING 

 SEARCH ENGINE  
 OPTIMISATION 

 PAY-PER  
 CLICK 

 IF YOU’RE PURPLEXED ABOUT YOUR MARKETING, SPEAK TO THE EXPERTS 

mailto:grow@purplexmarketing.com
http://www.purplexmarketing.com


DEEP BOTTOM RAIL
OPTION AVAILABLE

NO UNSIGHTLY
TRICKLE VENTS

Accepted as a variation on Condition 
11, they are considered to successfully 

mimic traditional flush casements, and 
care has been taken over details such 

as the cill and trickle ventilation…

Heritage Officer, Cotswold Council

MORTISE & TENON LOOKS  |  CHOICE OF COLOURS & WOODGRAINS  |  MATCHING FLUSH DOOR

CALL US ON
01253 888222

TO GET YOUR
SHOWROOM

SAMPLES

TIMBERLOOK
FLUSH SASH

HERITAGE WINDOW
sales@timberlook.com

01253 888222 07817 816663
For more information, contact PHIL MYERS

/

TIMBERLOOK is the Flush Sash system from Affordable Windows. It boasts an authentic square mortise and tenon-looking 
fabrication for both the sash and outer frame - with none of the diagonal mitred joints that typically identify uPVC windows.

Featuring a night latch as standard and with unique design options like a deep bottom rail, traditional cill details, and concealed 
trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows. 

CONCEALED TRICKLE VENTILATION   |   60MM SASH SIZE   |   SLIM ASTRAGAL ‘COTTAGE’ BAR

OUR NEW 28-PAGE BROCHURE
WILL DO ALL THE SELLING FOR YOU!

HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS

PAS24 CERTIFIED    |    SPECIFY TO DOCUMENT Q    |    ON-SITE GLAZING   |   70MM FRAME

AFFORDABLE WINDOWS

really easy.
Quoting Timberlook 
just got 

You can now quote our Timberlook 
PVCu casements in real-time with this 
exclusive experience. See your new 
Timberlook windows in your own 
property thanks to Tommy Trinder 

We are excited to announce our 
partnership with Tommy Trinder

For more information, contact the
Timberlook Sales Team - details below

mailto:sales@timberlook.com

	OBC  TimberlookTT_A4-160622
	page 07 AWT
	page 09 BFRC
	page 21 - The Fabricator - Connaught
	page 23 Arcoframe July 21
	page 27 - The Installer - Insoight Data



