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Is Brexit biting already? For the time of year things seem exceptionally
quiet.A lot of the people that I have spoken to have reported business
levels below usual for September and not just our industry.
Conversations with companies ranging from commercial insurance to
my car dealer have said the same thing – “Not what we usually expect
for the time of year.” (In the latter case that might explain why he's on
my case to change my car!)
Things do seem to be getting tougher. We have noticed not only are
companies pulling their belts in, they are going in to administration
across the board. One conservatory, window and door manufacturer
has fortunately been sold out of administration by Begbies Traynor in
just the last few weeks, while another online window supplier also
went bust just as we went to press. But in other
industries, companies also seem to be falling by the wayside.
Somewhat contradicting this the Council for Aluminium in Building's
latest quarterly survey (see page 18) reports that the aluminium
sector is still confident of strong growth in the coming year. Just a year
ago we were reporting a resurgence of aluminium in the domestic
window sector so perhaps they still have a lot to go for.
And as if the government hasn't got enough on its plate trying to
wreck the economy, research has shown that one in three
tradespeople have had their tools stolen and most of them reckon that
the government is not doing enough to prevent tool theft. 84% of
those surveyed were of this opinion while just under two thirds
believe there needs to be greater sentences for thieves. More than
half believe there should be greater fines for those convicted. Over a
quarter of tradespeople believe the sentence for tool theft should be
five years in prison and over one in 10 believe a
£10,000 fine should be imposed. Half of tradespeople also believe
there should be greater funding
for police and police presence on the streets and a third want to see
greater restrictions on the selling of second-hand tools. These
attitudes are fully understandable. For many losing their tools means
losing their livelihood. Even in the short term while insurance claims
are negotiated and equipment replaced it can be devastating. If things
get really tough after we leave the EU it is only likely to exacerbate the
problem.

John Roper

In association
with
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NEWS

No bullseye

Generation
change-over

N

C

ew government figures show the
number of new build homes under
construction has decreased, putting a
further squeeze on the housing crisis.

Let’s crunch the numbers

According to the Ministry of Housing,
Communities and Local Government,
the new build dwellings figures should
be regarded as a leading indicator of
overall housing supply, but today’s
figures show that:
● New build dwelling starts in
England were estimated at 37,220 in the
latest quarter (April-June 2019), a 2%
decrease compared to the previous
three months and an 8% decrease on a
year earlier.
● Annual new build dwelling starts
totalled 160,640 in the year to June
2019, a 1% decrease compared with the
year to June 2018.
● During the same period,
completions totalled 173,660 an
increase of 8% compared with last year
– but still a long way behind the rate
needed to meet the government target
for new homes.
● Most local authority areas in
London – where a lack of housing is
most acute – showed a decrease in
starts and completions of new builds
between June 2018 and June 2019.

Clive Docwra

Michael Glover

‘Still nowhere near target’

Clive Docwra, managing director
of construction consulting and design
agency McBains, says: “Today’s f
igures
show the amount of new homes being
started or completed are still nowhere
near the number required to meet the
government’s target of building 300,000
homes a year by the mid 2020s.”

Demand vs. supply

Docwra
continues:
“Brexit
uncertainty continues to bite, with many
housebuilding projects on hold until the
picture on the UK withdrawal from the
EU becomes clearer, while the weak
pound means the high cost of imported
materials is holding back construction.
“Demand for housing is far
outstripping supply, but today’s figures
prove there is still no light at the end of
the tunnel in terms of solving the
housing crisis.” ❐
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dgetech regrets to announce the
death of Michael Glover, the
company’s founder.
Michael Glover started Edgetech in
1987, and was one of the key creative
drivers behind what would become the
company’s f
lagship product – Super
Spacer.
In 1989, Edgetech became part of
Lauren International, but Glover
remained intimately involved in the
business. In 2011, the company was
bought by Quanex Building Products.

orporate restructuring has been
completed following the agreement
on a change in the ownership of JM
Holding GmbH and of Renolit SE and
RKW SE. After the re-organisation of
the ownership
structure was
contractually
signed off in
July,
the
redistribution
between
family owners
came
into
effect on 1st
October 2019. Upon completion of the
reorganisation, the Fischer and
Lang/Helms family members acquired all
the shares in JM Holding GmbH and
therefore also in Renolit SE, while the
Müller and de Alvear family members
received 100% of the shares in RKW SE.
As expected, the change was approved
by the relevant anti-trust commissions.
“We are happy that we have set
Renolit SE on this important course and
completed the generation change for its
owners, thereby securing the long-term
development of the company within the
ownership of the family,” say Anja
Fischer, Christiane Helms and Andreas
Lang as the representatives for both
shareholder families.
“We are convinced that the new
ownership structure offers the best
conditions for RKW to take the next
steps in its development,” said
Hansjakob Müller on behalf of RKW’s
shareholder families.
Further details of the transaction,
particularly the adjustment value
amount, have not been disclosed. ❐
Kevin E. Gray, CEO of Lauren
International says: “Michael was first a
family man who was full of kindness, and
second an entrepreneur who was always
looking for new solutions to old
challenges.”
Erin Johnson, marketing director for
Quanex, said:“Michael was the visionary
behind Edgetech and Super Spacer, and
his legacy lives on today through his
family and through his contributions to
creating higher-performing building
products.” ❐
The Fabricator 2019
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ORDER TODAY
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60 minutes.
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HEALTH & SAFETY MATTERS

Work-life balance
When you think about the perils of working in the construction industry, the health and
safety hazards associated with being on high scaffolding, operating heavy machinery and
dealing with electrics are probably the first things that spring to mind, but there is a silent
danger that lingers on the building site. Yasuhiro Kotera, academic lead in counselling,
psychotherapy and psychology at the University of Derby Online Learning (UDOL), explores
the mental health challenges that construction workers face

M

ental health problems are on the rise in the
construction industry. Construction is the third
largest industry in the UK, yielding £150bn annually (6%
of the economy) and employing 2.7 million people (8% of
the national workforce: Statista, 2018). But recent reports
have shown the poor mental health of UK construction
workers. More than half (55%) have experienced mental
health problems such as depression, anxiety, and stress in
their lives, and 42% of them have suffered from mental
health problems at their current workplace. Both figures
are more than twice the national average (25% for lifetime
occurrence and 17% for at-work occurrence).
While the number of on-site accident deaths has been
reduced from 200 to 40, the number of incidents of
suicide has remained at 300 per year, which is higher than
any other industry. It is especially prevalent in male
construction workers who are four times more likely to
commit suicide than the national average.

Highways England ask for answers

My colleagues, Dr Pauline Green and Professor David
Sheffield from the University of Derby Online Learning,
and I were asked by partners at Highways England, to
explore mental health attitudes among workers in the
industry and our findings have been published in the peerreviewed academic journals, the Work-Life Balance Study
and the Mental Health Shame Study.
We found that construction workers h
ad negative
mental health attitudes including shame predicted
variance, suggesting that their mental health may be
exacerbated by their negative attitudes towards mental
health. 30% of them have taken time off from work due to
mental health problems, but 60% did not tell their boss
the reason for absence. A quarter of construction workers
have considered suicide and 90% of the construction
workers who encountered suicidal thoughts (whether in
themselves or in others), did not ask for support.
Moreover, the majority reported the reason for not
turning to their employer was shame.

Finding work-life balance on site

We also focused on workers’ work-life balance (WLB)
and the organisation’s support for its employees’ personal
lives.
Maintaining good WLB has been endorsed by the
government for all employees in the UK, and the benefits
of good WLB have been reported by the European
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Commission. Poor
WLB
was
associated
with
poor mental health
and
lower
productivity.
Similarly,
macroeconomics
studies
(studies
that are related to a
big picture of the
economy) warned
that poor WLB can
cause lower birth
rates,
lowering Yasuhiro Kotera
population
sustainability, which results in increased stress and
decreased quality of life among workforces.
In the construction industry, we found that WLB had
not been explored in depth before our study, so we
focused on this and how it related to mental health of
construction workers.WLB was negatively associated with
mental health problems, and mental health attitudes, so
workers with good WLB tended to have better mental
health and better attitudes towards mental health problems.

Is self-care the answer?

Among workers there is a concept called the ‘walk of
shame’, which workers experience when they leave the
office or site early for personal reasons. We found that
construction workers who have high mental health shame
(feeling ashamed for having mental health problems) tend
to have poor mental health. We also identified that selfcompassion (i.e. being kind towards oneself and one’s
inadequacy) played an important role in this dynamic.
Self-compassion negatively predicted mental health
shame and mental health problems, and mediated the
relationship between the two.
Further, their WLB was strongly related to their mental
health and mental health attitudes – construction workers
who have good WLB tend to have better mental health,
and tend to have more understanding about mental health
issues. These findings indicate that construction workers
need to practise being more kind and understanding to
improve their mental health and WLB. ❐

blog.derby.ac.uk
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Woking

CONFERENCE SEASON

See you next year

Andrew Scott – speaking at the Glazing Summit

A

lmost 350 delegates arrived at Edgbaston Cricket
Stadium and Conference Centre for the 2019 Glazing
Summit.

The highlights

The summit, in its second year, attracted installers,
fabricators and suppliers from all over the country.
They heard 25 speakers from some of the industry’s
most influential companies discuss some of the biggest
industry issues, including sustainability and recycling,
navigating Brexit, fire regulations and accreditations,
innovation and smart technology, and tackling the skills
shortage.

The speakers

Keynote speakers included Adrian Webster, one of
Britain’s leading speakers on business, sales and customer
service, and RBS Bank director Neil Parker, an economist
and market strategist.
The audience were also able to get involved and ask the
panellists questions through the interactive app, Slido.
In the evening the event dinner saw 200 delegates enjoy
an evening of dining and networking, with entertainment
provided by after-dinner speaker and Olympic gold
medallist Roger Black MBE.

The host

The conference was organised by Insight Data and
Purplex Marketing. CEO, and the Glazing Summit
founder, Andrew Scott says: “We are delighted to have
brought more than 300 delegates and 25 expert speakers
together to connect and share their experiences and ideas
to help better shape the future of the industry.
“We would like to thank our 23 sponsors and partners,
especially our headline sponsors the GGF and our
technical partners Yale, without whom it wouldn’t have
been possible to put on such a wonderful event.”
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“The Glazing Summit
shows that industry
needs a platform for
senior managers to
come together and
share ideas”
The Glazing Summit was so well received that it was
announced at the end that it will become an annual event,
with preparations for 2020 already underway.
“The Glazing Summit shows that the industry needs a
platform for senior managers to come together and share
ideas, thoughts and opinions on all the biggest issues it
faces,” says Scott.
“And that’s why we are going to make it an annual
event, with Glazing Summit 2020 taking place at the same
venue next year.” ❐
www.glazingsummit.co.uk
The Fabricator 2019
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Talking facades
Over 90 delegates came from across Europe and the UK, engineers, architects, builders, glass
processors, component manufacturers and academics. They came to listen to a group of young
scientists explain their research into facade technology.The topics included the built environment,
solar control and smart buildings as well as the recovery, recycling and re-use of building components.
Glass, not surprisingly, was a big topic, engineering with glass a fascinating feature. Occupant comfort
and well being featured prominently.This was the tenth annual Engineered Skins seminar organised
by the Glass Facade Technology Research Group at Cambridge University

T

he event was presented by Dr Mauro Overend who
founded and leads the Glass & Facade Technology
Research Group at the University and is a senior lecturer
in building engineering design at the department of
engineering.
Keynote speeches were by Miriam Dall’Igna, a senior
computational designer/researcher with
Foster &
Partners, and Professor Rob Nijsse, from TU Delft.
The presentation by Dall'Igna featured the solution to a
problem of providing sun shade to a building in Dubai.
The brief was to shade the building without obscuring the
view. The solution involved Dall'Igna and her team
designing a robotic vertical shade system that closed when
the sun reached its brightest and opened again as it moved
away.
Rob Nijsse's keynote speech centred around corrugated
glass.This was his solution to building a very large window
12mx 29m, that was exposed to weather, so potentially
high winds, from the sea. The corrugation dispersed the
weather without interrupting the natural light. The
building is a theatre so the corrugation also delivered an
acoustic benefit.
Corrugated glass has since provided solutions in a
number of situations including the museum of Delft, and
also Doha University. Nijsse pointed out that its desert
setting provided the same wind problems as the ocean.
Presentations by members of the GFT group provided
a broad insight into the areas of building design ranging
from materials and components to the function of
buildings. A number of the researchers are looking at the
effect of buildings on the occupants. Alessandra LunaNavarro talked about adaptive façades and their role in
human comfort, energy demand and sustainability.
Cambridge has a 'mobile' lab set up to measure the effect
of different facades on occupants.
On a similar topic Mark Allen is using facial expressions
to measure the comfort of building occupants. This is a
little explored source of data which is gathered from realtime videos of occupants.The so-called facial action units
(FAU) are the facial movements and positions that
constitute the basic elements of emotions. Using software
developed in the realm of affective computing, building
occupants were monitored for two weeks, and completed
surveys that gathered information about the office
environment, and their work and personal life.
The demand for fully glazed façades poses a design
challenge, not least in controlling the need for cooling and
considerations of occupant wellbeing in such buildings.
This is an area being considered by Etienne Magri, an
10

Glazing pannel, Glasstech 2017
architect and civil engineer. His research, he says, is still in
its early stages but he proposes electrochromic glazing as
a potential solution to achieve a compromise between
occupant visual and thermal comfort whilst retaining
unobstructed outdoor views.
The recovery, recycling and re-use of materials was also
considered. Rebecca Hartwell talked about how the
increasing legislation on building energy performance has
stimulated façade design to evolve to serve numerous
functions and meet complex technical requirements.This,
however, has led to an increase in the use of materials with
processing methods and construction techniques
reducing the ability to recover material that is high-value
in terms of embodied carbon at the end of its first use. She
is proposing that the potential to recover material be
considered at the design stage and the need to overcome
technological problems of recovery for re-use to enable reuse from existing designs using stock available from
refurbishment and demolition.
In July The Fabricator reported on work by Dr Carlos
Pascual Aguila to create lightweight structural glass
panels. The present challenge is to increase the size of the
panels and the team has been working on 700mm x
1000mm units. There is a plan to take examples to
Glasstech in 2020.
There were a number of presentations on the use and
reuse of glass.TU Delft demonstrated the use of glass as a
structural material showing a number of structures
including a glass bridge.The presentations gave an insight
to the possibilities and direction of glazing in the future.
Some things will no doubt prove not to be commercially
viable, others may change in development but wherever
this research goes we we can look forward to some exciting
technology in future glazing. ❐
The Fabricator 2019

Advertisement Feature
Metal Technology Complete Victoria Gate, Woking

Metal Technology, recently
supplied its specialist products for w
ork on Victoria
Gate, a major redevelopment project in Woking.
The impressive 63,375sq.ft
commercial office building,
which was designed by architect firm Scott Brownrigg to
combine modernity and functional rationality, used a number of Metal Technology’s
architectural aluminium systems
as part of the refurbishment
project.

Metal Technology’s System 17
Latitude
high-rise
curtain
walling was used extensively to
create the desired aesthetic for
the building. The design
process also involved developing a new triangular capping to
enhance the clean horizontal
lines of the building.

fifth floor terrace, shower facilities on each floor together with
a basement shower and cycle
hub. The project recently
gained the BCO UK Regional
Award
in
the
Refurbished/Recycled category for
the South of England and South
Wales region.

Doors
System 5-20D high performance thermally enhanced doors
were also used throughout,
both of these products offered
the Victoria Gate building designers a range of profiles that
delivered structural integrity,
weather performance, thermal
enhancement and security.
BCO UK Regional Award
Victoria Gate was re-developed by Aviva Investors to
grade A space that benefits
from a double height reception,

Aesthetics
All Metal Technology systems
are designed to perform seamlessly together to deliver the desired
aesthetic
and
performance standards. Used
individually or together, they
offer design flexibility for creative aesthetics with the assurance of value engineered
structural, weather and security
performance. i
Metal Technology
Steeple Rd Industrial Estate
Antrim BT41 1AB

HARDWARE

Smart ready to go
Smart buildings are the next big thing; but is the hardware ready and can it
provide the right level of security?

C

arl F Groupco claims that the FUHR 881 door lock
can successfully combine smart technology with
highly effective security. The hardware distributor says
that the fully motorised multipoint lock, which is at the
heart of SmartSecure, provides secure locking each and
every time a door is closed.
Carl F Groupco’s technical manager John Mitchell says:
“As you would expect from a leading German door lock
manufacturer with 160 years’ experience, the FUHR 881
is rigorously designed to ensure it is fail-safe in the event
of a fire via a panic function and fail-secure if there is a
power cut as the door remains locked. It only registers as
locked when closed and all locking points are effectively
engaged. With the 881, the door is locked every time it is
closed, therefore, if the door is shut it is secure.
“Addressing concerns triggered by research that
suggests a proportion of home break-ins are via unlocked
doors, if the lock doesn’t engage properly an alarm
sounds. The status of a door can also be monitored using
the SmartConnect App: only when the door is closed and
all locking points are engaged, does the system report a
secure door.
“To some, smart tech might be in its infancy, but Carl F
Groupco and our manufacturer partners for SmartSecure
are ahead of the curve – the result is established
credentials backed by advanced and proven technology
that address any security concerns."
Carl F Groupco’s SmartSecure brand, which features
the FUHR 881 door lock, comprises the Smart phone and
tablet
based
app
SmartConnect. Additionally,

John Mitchell technical manager, Carl F Groupco
SmartTouch is a SmartSecure option that operates simply
by touching a sensor – all that is needed is a small active
transponder in the vicinity of the door. Radio-based
access control systems are also available including a radio
keypad, transponder and fingerprint scanner for keyless
biometric access control. All of the access control offered
by SmartSecure features rolling code technology to
prevent replay attacks.
smartsecure.co.uk

The team at Window Ware is
celebrating the 20th anniversary of its
successful supply p
artnership with
Maco.
Window Ware’s relationship with Maco
began by supplying its tilt-and-turn
gearing. Since then, the Bedfordshirebased firm has gone on to become a
key distribution partner for Maco,
supplying well-over 100 different
hardware solutions to fabricators Kevin Whiting (managing director of MACO) and
across the country.
Sam Nuckey (managing director of Window
Sam Nuckey, managing director of Ware)
Window Ware says:“We are absolutely
thrilled to be recognising and celebrating our special partnership with Maco as
we reach our 20th year together.Two decades on and Maco continues to play an
important and valuable role in our product offering, and we’re incredibly proud
to be closely associated with such a professional and well-respected brand.”
windowware.co.uk
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Wintech Testing and Certiication
is now a part of UL.
Tested in Europe, Certiied for the world.
We provide window and door testing against PAS 24:2016,
in compliance with Secured by Design and Approved Document Q.
Our strengthened building envelope evaluation, testing and
certiication expertise helps the built environment industry gain
greater access to global markets.

Learn more at Wintechtesting.com or UL.com/BuildingEnvelope

UL and the UL logo are trademarks of UL LLC© 2019

HARDWARE

Partners in crime busting
P

olyframe has furthered its alliance with Yale with the
announcement that the Yale Rapide lock is now
available across Polyframe’s
entire range of PVC-U
windows.
The development means
that
installers
and
homeowners can now upgrade
their hardware specification to Yale’s
Rapide lock on any of the five window
systems fabricated by Polyframe and qualify
for Polyframe’s h
omeowner guarantee – the
‘Polyframe Protection Promise’.
Richard Lee, PVC-U category director at
Polyframe, says: “The Polyframe ethos is all
about delivering the very best for installers and
homeowners with the broadest choice of PVCu
profiles, a market leading homeowner security guarantee
and trusted hardware.Yale is a brand that’s recognised by
98% of consumers and we’re delighted to partner with
them to bring this exceptional locking system on board for
our customers.
“Providing
unbeatable
security
and
weather
performance, we feel the Rapide is the best window lock
on the market and, together with our Polyframe
Protection Promise, it delivers complete peace of mind for
the homeowner.We are the only fabricator to offer such an
impressive package and we’re proud to be driving the
industry forward with developments like this that add
value to our trade customers and give them an advantage
within the marketplace.”
The Yale Rapide is claimed to be the only window lock
in the UK to engage along the full keep length. Made from
aluminium, it is built to withstand sustained forces of over
4,000 newtons.The Rapide has been independently tested

to far exceed the British security standard PAS24:2016
and is Secured by Design approved. It features a fully
retractable lock, which allows it to sit flush within the
Eurogroove for a sleek and discreet appearance.
The Yale Rapide is available as a premier specification
on any of the of five profiles (Rehau,Veka, Halo, Duraflex
and Eurocell) from Polyframe.
Polyframe launched its Polyframe Protection Promise
(PPP) guarantee earlier this year. Backed by Yale,
Polyframe says it is the best homeowner security
guarantee, offering up to £6,500 of cover in the event
of a break-in. PPP entitles homeowners to
£2,000 compensation, up to £2,000 towards
their home insurance excess, up to
£2,000
towards
repairs
or
replacements and a refund of
up to £500 on call-out fees
on
Yale
approved
hardware
configurations
that meet PAS
24:2016 or Secured
by Design.
Polyframe says it is
dedicated to helping all
customers make the most of their
PVC-U business. With a choice of
profiles from one supplier, marketing
support, dedicated account managers and the security
guarantee, installers have the support to increase their
quote to sales conversion rates and achieve sustainable
growth. ❐
www.polyframe.co.uk

Winlock Security has gone live with its new
website. It's designed to give customers and
other visitors quick and easy access to key
information about the company, its
products and relevant contacts.
There is not only product information but
warranties, policy statements, commodity
and currency news and standards
compliance.
All are presented in a format, suitable for
mobile or laptop devices. It also gives
Winlock the opportunity to showcase its
products and services, including Deltalock
to Anti-ligature handles and much more.
www.winlock.co.uk
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Give
Insurance
Backing
On All
Your
Work.
Exclusive to The Installer readers
Join for FREE* by quoting “Installer19” when joining.
Call us now or apply online today:

01292 268020
www.qanw.co.uk

*T&C’s: Special offer will run from 01/08/2019- 31/12/2019 exclusively to The Installer readers. To qualify for free joining fees you must quote
“Installer19” when contacting a member of our sales team or use “Installer19” within the promo box in our online application.

QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY

This is a financial promotion made by Warranty Services Limited under section 21 of the Financial Services and Markets Act 2000.
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
Kinnell Group of Companies. Warranty Services Ltd uses a UK based insurer which is authorised by the Prudential Regulation Authority and regulated by the Financial Conduct
Authority and the Prudential Regulation Authority. QANW is a trading name of Warranty Services Limited, a company registered in Scotland, with the registered address of
4 Forbes Drive, Heathfield Industrial Estate, Ayr, Scotland, KA8 9FG, and with the company number SC205797. Warranty Services Limited is authorised and regulated by the
Financial Conduct Authority (Firm Reference Number 309580).
07/19

MARKETING

We need to talk...
Andrew Scott, CEO of leading full-service marketing agency Purplex, discusses whether you have
outgrown your current marketing agency – and if it’s time for a change

W

e outgrow many things in our everyday lives and it’s
the same in business and marketing.
If you are looking to move your business to the next level
then you need to ask yourself whether you have outgrown
your current marketing agency?
Just because it helped to get your business to the point
it is at today, are they necessarily going to be able to help
get you to where you want to go next?

Don’t stunt your growth

Yo ur business is evolving constantly, but the chances are
your current marketing agency hasn’t evolved with you.
It may have been perfect for building a website and a
small-scale advertising campaign to build your brand
through the local and trade press.
To take your business to the next level, however, you
may need a marketing strategy that operates across print,
digital, social and broadcast media.
It could be that you now need to concentrate on lead
generation from your website, or you need a professional
video to engage with a new market.
Can your current agency effectively manage the
complex mix of channels, tools and content to help your
business make that next step?
If it can’t, then your business will stand still.

Knowledge is power

One of the things that I still find staggering is that
companies will work with a marketing agency that has
little or no sector experience or knowledge.
It’s akin to asking your friend who has a passing interest
in cars to fix your Ferrari – they might be able to change
the oil, but they’ll barely get it off the driveway.
Using a big London agency might provide an initial
‘wow’ factor, but chances are it is a case of style over
substance and it will soon become clear that it won’t have
the required depth of knowledge of your industry.
Similarly, o
ne-man-bands don’t work either as your
entire business is dependent on the expertise of one
consultant with just one skill set.
Yo ur current agency may also outsource your social
media activity to one third party and your website
management to another.
Which might have worked okay to begin with but is now
proving counter-productive as one or more of them do not
have the requisite industry knowledge, meaning your
brand message is not consistent.
To grow you now need to find a full-service marketing
agency that brings together all the key marketing
disciplines under one roof with a team of talented people
who understand your business and your products, and
who know the market and how your customers think and
act.
16

Andrew Scott

The perfect fit

When we ask clients why they switch to Purplex, the
main two reasons are because they feel their current
marketing agency has taken them as far as they can, or
they’re not delivering results as they don’t understand the
industry.
As the leading full-service marketing agency in the
fenestration and construction industry, we have a team of
almost 60 marketing professionals, including experts in
PR, design and print, web design marketing, video
production and social media.
Clients are able to tap into over 30 years of industry
knowledge and experience of building businesses up and
helping to make them sustainable thanks to brand
development, marketing strategy, reputation management
and lead generation.
So, if you feel like you’ve o
utgrown your current
marketing agency, now could be the right time for a
change. ❐

Andrew Scott is managing director of Purplex, the
industry marketing specialists. He is a Fellow of the
Institute of Sales and Marketing Management and
a member of the Direct Marketing Association
The Fabricator 2019

Advertisement Feature
Sl i mme st safe t y sy s t e m

A ‘whole door system’ which
combines secure locking with
failsafe emergency evacuation features has been introduced by GEZE UK to meet
the rigorous PAS 24 standard.

T

he Slimdrive SL NT PAS 24 System
achieves outstanding security – one of
the best on the market, whilst still meeting
ever-greater demands of building requirements.

The system enables 24-hour access
control and has been designed and
tested for continuous use.With GEZE’s
unique, robust locking system that is
hidden from view – the Slimdrive SL NT

PAS 24 System makes it even harder for
opportunist burglars to identify points of
access.
GEZE’s proven Slimdrive SL NT
technology, together with the enhanced
security testing required to achieve PAS
24 accreditation, adds up to the perfect
entrance system with no compromises security, accessibility, access control and
great aesthetics.
Under PAS 24 a series of tests are
performed including manual attack, in
which the test engineer uses a range of
tools anywhere on the door over a 15minute period, impact testing of both
‘soft body’ and ‘hard body’ objects, and
force testing in which loads are applied
for up to 5 minutes.The door must
withstand all of the tests to pass and
achieve PAS 24 certification.
These security enhancements are fast
becoming key features for buildings
where security with escape routes are a
high priority: such as hospitals, airports,
train stations and banks.
The system uses GEZE’s proven
Slimdrive SL NT automatic sliding
operator. At just seven centimetres it is

the slimmest on the market enabling it to
be almost invisibly integrated into the
façade. It can move leaf weights up to
125kg and is virtually silent in operation.
GEZE UK worked with Jack
Aluminium Systems, one of the UK’s
leading aluminium glazing systems
companies, to develop the new system
for automatic sliding doors.
The PAS (Product Assessment
Specification) 24 test standard was
introduced by the British Standard
Institute (BSI) in collaboration with
industry stakeholders and Secured By
Design (SBD).A 2016 revision
incorporated additional doorset and
window types including non-domestic
ranges and changes to some test
methods and criteria.
Said Kaz Spiewakowski, managing
director of GEZE UK:“This is a landmark
system in the fight against crime. It
incorporates enhanced security features
without compromising on the
functionality and aesthetic benefits for
which our products have become
known.”

ALUMINIUM – THE

COLUMN

Confidence continues
CAB ceo Justin Ratcliffe looks at a positive Q3 CAB market survey, strong
new membership growth for the association and what remains for the autumn
programme

A

fter a volatile first half of the year distorted by Brexit
stockpiling it was extremely positive to see the CAB
Q3 State of Market Survey results showing 43% net
balance of CAB members forecasting growth in Q4 and
57% net balance, growth in the year ahead. In Q3, a
sizeable 50% of members saw sales volumes up by more
than 5% on
Q2. Capital
investment
in the year
ahead still
clearly
remains a
priority
with 65%
net balance
forecasting
an increase in spend on product improvement closely
followed by 55% net balance for plant and equipment.

25 new members in 25th year

Echoing the positive vibes emanating from the latest
survey, 2019 has seen one of the highest levels of increases
in approved membership in CAB’s 25th anniversary year.
To date, we are delighted to have been joined by 25 new
members across the aluminium in building supply chain:
3D Aluminium; Acorn Aluminium; Allied Glazing
Systems; AOV (UK); Azon (UK); BSI Assurance UK;
Contrasol; E P Consultants; Epwin Window Systems;
Fentrade; Glasshus Facades; Hoppe (UK); Kestrel
Aluminium Systems; LP Window Controls; MBE Glazing
Systems; OnLevel; Presstek; Promac ; Prosale Automatic
Doors; Safeguard Glazing Supplies; Soft Tech (England);
The Design Solutions Business; The Rooflight Company;
United Anodisers and Window Ware . It was great to see
around 75% of these members attending the most recent
regional members’ meeting at the Imperial War Museum
North, Manchester on 24th October. The event kicked off
the autumn programme and included a short seminar on
‘collateral warranties’ presented by Geraldine Fleming,
operations director, Driver Trett. The main mini
conference element saw members of the CAB training
committee and GQA Qualifications present some of the
new course content for the CAB aluminium curtain
walling installers course (CSCS) while Simon Misra,
creative and operations director, Agency Spring spoke
about the Psychology of the Architect. He focused on what
architects believe, what motivates them and what they
want from manufacturers.

Contracts seminar How do we get paid?

Geraldine Fleming returns to present a fifth contracts
seminar in 2019 on 12th November in Birmingham
entitled, We’ve done the work – now how do we get paid?
Content for the day includes, the importance of the
contract and contract documentation, applications for

18

New CAB members receive their membership
certificates
payments, discount and retention, variations and remedies
for non-payment, including interest, suspension and your
options.
Fleming does this through a mixture of up to the minute
case studies and scenario building drawing on her wide
experience with Balfour Beatty and as a trained lawyer and
QS. A full programme for 2020 will be announced shortly.

Marketing seminar: Social media & web analytics

This essential marketing workshop day in Birmingham
on 11th November welcomes two experts in their field.
Firstly David Glenwright – head of training, JC Social
Media will consider: Posting with intent – building an
effective social media strategy. From coming up with
engaging and relevant content, to using search tools to
identify and reach out to specific prospects and
opportunities, he will leave attendees with the skills,
knowledge and confidence to both grow and demonstrate
the effectiveness of their social media presence.
In the afternoon Pritesh Patel – f
reelance digital
marketing consultant, will look at ‘Website performance
and measuring what matters’. In this hands-on session
Patel will consider how marketers and directors can use
website data to help them understand which part of their
marketing efforts is working and which part is not.
CAB will soon be launching its full 2020 programme
which will include new events and activities to create an
even stronger set of member value propositions. In times
of uncertainty especially, every membership pound
sterling must work even harder but the message remains
the same as always, that our sector supply chain companies
are ‘stronger together’ in CAB. ❐
Justin Ratcliffe
For more details on our work or to find out how to join
CAB contact jessica.dean@c-a-b.org.uk, telephone the
CAB office on 01453 828851 or go to:
c-a-b.org.uk/about-cab/why-join
The Fabricator 2019

RENOLIT.
Das Original.

Appearance, texture and performance.
The new natural looking RENOLIT EXOFOL PFX Super-Matt finish features our unique plasticiser free formulation,
the dynamic VLF textured emboss and a transparent PVDF top coat. The result is a finished design that looks and
feels like real wood with superior surface performance.
You can rely on the original.
Contact us for further information at renolit.cramlington@renolit.com

www.renolit.com/exterior

ALUMINIUM SYSTEMS

Ali-wood option
E

uramax Solutions has announced the launch of its
new range of exterior cladding and outdoor living
products for the construction market. Endurawood
components are made of solid aluminium yet have the
appearance of natural timber.
Barnsley-based Euramax has been manufacturing
PVCu windows and doors for over 65 years and supplies
to the modular, new build, holiday home, DIY and retail
sectors across the UK. It is now able to offer its
commercial clients a choice of aluminium products from
decking, wall cladding, gates, pergolas, balustrades,
handrails and more, all with the Endurawood appearance.
In a variety of finishes the Endurawood range has the
style of wood with the benefits of aluminium. Aluminium
is a recyclable material and re-smelting only uses 5% of
the energy originally needed to produce the product. It’s
benefits as a cladding material are huge, thanks to its Class
A1 fire rated status and lightweight properties.
According to Euramax managing director, Nick Cowley
Endurawood is resistant to corrosion, stain and scratch
resistant which gives it the longevity that is vital in the
construction industry. He says that unlike natural wood
and steel grades, Endurawood is freeze and frost resistant
as well as being non-slip, which makes it ideal for decked areas.
He says “Being able to offer our customers a product
like Endurawood will open up a huge variety of
opportunities for them and us. Market trends are very
changeable but o
ne thing we are seeing is a greater
awareness of sustainability. Products like Endurawood

Nick Cowley

have the added advantage of being fully recyclable. Unlike
fibrous, cement or timber products, the material is not
sent for incineration or to become landfill at the end of its
life.” ❐
euramax.co.uk

Welsh fabricator, Dudley’s Aluminium has been awarded the
overall partner award at theWillmott Dixon Supply Chain
Awards for its work as aWilmott
Dixon partner.
Dudley’s Aluminium received
the award for its work to date
and more recently the Taff Vale
redevelopment, a £38m window
and curtain walling
project
which, upon completion, will be made up of offices as well as leisure facilities including a gym and a
library.
The Supply Chain Awards celebrate the partners of Willmott Dixon and highlight their successes. In a
video played before the announcement of the overall partner award Dudley’s Aluminium was praised by
Dave John, senior operations manager at Wilmott Dixon for its professionalism, honesty, and performance in design and whilst onsite, all of which were described as exceptional.
Colin Shorney, managing director of Dudley’s Aluminium says:“We are delighted to have won the overall partner award.We have worked withWilmott Dixon on many projects and theTaffVale project in particular has been an exciting one with progress being made every day.
“Our whole team from design through to procurement, production and site installation work extremely hard and it’s their continued dedication to each project that has played a large part in Dudley’s receiving this award.” ❐
dudleys.uk.com
20

The Fabricator 2019

Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 77 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

ALUMINIUM SYSTEMS

Pure and simple
S

enior Architectural Systems has added further choice
to its range of aluminium residential patio doors with
the launch of the new Pure Slide SL – a slimline version
of the company’s patented sliding door.
The Pure Slide SL features a narrow 50mm interlock
that is nearly half the width of the standard Pure Slide
door. According to Senior the door still offers exceptional
thermal efficiency and security and is available in the same
large spans and weights
Incorporating an expanded polyutherane (PUR)
thermal barrier, claims Senior.The new door can achieve
U-values as low as 1.08 W/m2K when calculated as a CEN
Standard door. Compliant with PAS 24 and fully weather
tested, it is available in both the inline slide and lift & slide
configurations.
Senior’s in-house powder coating facility means that the
door is available in a wide range of colours both inside and
out. There is also a choice of chamfered and square beads
or a combination of the two. Senior claims that the door is
also easy to fabricate and install.
Senior’s sales director James Keeling-Heane says: “Our
residential product offering continues to go from strength
to strength and in response to the growing demand for
slimmer sliding doors that offer larger glazed areas and
uninterrupted sightlines, we are delighted to add the new
Pure Slide SL door to our range. We have made sure that
we have plenty of stock already available in our warehouse
so our customers can take advantage of this new product
offering as soon as possible.” ❐

seniorarchitecturalsystems.co.uk

Window and sliding door fabricator and installer
North East Bifolds has invested in a Kombimatec
AMC308 CNC machining centre.
“We work withTSA Aluminium on various projects
from time to time,” says director Tony Meah, “we
were just about to place an order for a CNC
machining centre when we saw the Kombimatec
machine at TSA. The efficiency, ease of operation
and the quality of the work it produced made us
completely rethink our choice.
“Kombimatec MD David Parsons insisted upon fully
evaluating our needs before taking an order. David
is very clued up and helpful and wanted to assess
our needs to make sure that the machine was right for us.As it happens, it has been the perfect choice
with the results proving themselves in the increase in output and quality. In fact we have been so pleased
with the machine and the way that Kombimatec has looked after us, we have now bought one of the
company’s double mitre saws.”
The Kombimatec kit installed at North East Bifolds is the company’s AMC308 Automatic CNC
Machining Centre, which has been developed for both aluminium and PVC-U profiles. It automatically
performs all drilling, routing, slotting, tapping and milling functions via a sophisticated control system
and intuitive touch screen interface and includes electronic variable speed control and four adjustable
pneumatic clamps.The installation is fully enclosed for safety and noise reduction.North East Bifolds also
upgraded their machine to include an automatic tool change cabinet to further increase efficiency. ❐
kombimatec.com
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ACCORD 25 FX

EASY TO USE SMART TECHNOLOGY
3, 4, and 5-axis CNC Machining Centre
Engineered with dedicated solutions and software for manufacturing
doors, windows and solid wood elements.
Driving LEAN Manufacturing through Innovative Solutions

SCM UK

Tel. +44 (0)115 9770044 - scmgroupuk@scmgroup.com - www.scmgroup.com

TRADE NEWS

Outstanding upselling
H

aving recommended Planitherm to its customers for
a number of years, Fareham-based installer, Ideal
Window Solutions, says that it has seen an improvement
in customer knowledge thanks to the launch of the
rejuvenated Planitherm Network in February 2018.
The Planitherm Network is designed to help fabricators
and installers to win more business by upselling to
homeowners based on the comfort benefits of different
types of Planitherm glass such as enhanced security,
reduced overheating, noise reduction, energy efficiency
and furniture fade protection.
The Planitherm range is now available in three options:
Energy Standard for maximum energy efficiency;
Comfort, which also offers enhanced security, noise
reduction and furniture fade protection; and Comfort
Plus for all these benefits plus solar control for sunny
rooms. The three-option range simplifies the
conversations yet highlights the fact that choosing the
right type of glass will have a huge impact on the
performance of the windows.
Tracey Hill, sales manager at Ideal Window Solutions,
says: “Consumers should be able to make a decision easily
with advice that is practical and understandable. While a
lot of installers are keen to push the benefits of products
such as triple glazing, in my experience the Planitherm
range is often a better option in a lot of cases. And because
the Planitherm Comfort range can provide up to a 63%
improvement on thermal efficiency when compared to

Tr acey Hill
older-style double-glazing, it’s often the most costeffective option too.” ❐
www.planitherm.com/planitherm-network-home

Senior Architectural Systems has strengthened its
technical sales team with the appointment of Steve
Kendrick to the role of national sales manager.
Kendrick has nearly a decade of experience
working in the glass and glazing sector. In his new
role, overseeing Senior’s regionally-based team of
technical sales managers, he will help support and
develop relationships with new and existing
customers across the UK working in both the
commercial and domestic markets.
Kendrick says: “I am thrilled to have joined Senior
at what is such an exciting stage in the company’s
growth. With an enviable portfolio of completed
contracts in the commercial sector, Senior is
increasing its share of the domestic residential
market thanks to the launch of the new Ali
aluminium doors and windows and this is one area
that I am particularly looking forward to
developing. I believe that Senior has one of the
strongest product offerings available and with more
new innovations in the pipeline, there is huge
potential for new business opportunities for both
ourselves and our customer base.” ❐
www.seniorarchitectural.co.uk
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FAST TURNAROUND

SMARTS ALUMINIUM
WINDOW SYSTEMS
COMMERCIAL

HERITAGE

DOMESTIC

PRECISION
MADE

ANY
RAL
COLOUR

HIGH
ENERGY
EFFICIENCY

DELIVERY
DIRECT
TO SITE

FAST
QUOTES

www.exclusivealuminium.com
sales@exclusivealuminium.com | 01915100066

TRADE NEWS – PRODUCTS

Stillage surplus stock
T

he European PVC Profile Industry is implementing
stillage management schemes across Europe. This
should ensure the return of stillages by window
manufacturers to their profile suppliers enduring a
sustainable use of stillages.
By Q1 2020, profile houses across Europe will have
implemented either rental, deposit or CRM schemes that
encourage customers to return stillages. In case of
persistent overstock, customers will need to financially
compensate the sustainability damage they cause.
External auditing by the third-party EPPA will ensure
that one of the three management options is correctly
implemented so that the ultimate goal – circular
management of stillages – is achieved.
In the context of climate change, the circular economy
is a top priority for European PVC window profile houses.
Reusable instead of single-use packaging constitutes a
major element in the industry’s declared aim of becoming
more circular. For years, the industry has therefore used
durable steel stillages instead of single-use wood stillages.
However, reuse is only possible if the packaging is
retrieved after use. Returned stillages do not need to be
replaced by new ones, hence saving natural resources for
producing them. Furthermore, profile houses remain in
control of the packaging they have circulated in the
market. They can maintain their own stock of stillages so
ensuring safe use of this reusable shipment method. ❐

In a new new partnership GuardianWarm Roof will
now exclusively fit Velux roof widows in its range of
roof and extension projects across the UK and
Ireland.
Velux products include roof windows and
decorative blinds, sun screening products and roller
shutters, as well as installation and smart home
solutions.
Velux managing director Mick Schou Rasmussen
says: “Our partnership with Guardian Warm Roof
demonstrates our ambition in the home
extensions market and today’s announcement
marks a critical step as we look to strengthen and
grow our roof window business.
“This is an exciting opportunity to
work
collaboratively with our combined communities of
installers and fabricators, share knowledge and
collectively learn in the fast-paced home
improvement market and create even better living
spaces together.”
Guardian managing director Joe Kearney says:
“Both Velux and Guardian are in enviable positions
as leaders in their specific areas of expertise, and
synonymous with quality and innovation in the industry.
“From the moment we started talking about how we might work more closely together we quickly
realised there was an obvious synergy,in the seamless integration of our products.This common purpose
gives homeowners and installers complete peace of mind.” ❐
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P&P

TRADE WINDOWS AND DOORS LTD
Manufacturers of Quality Windows Doors and Conservatories
www.pandptradewindowsanddoors.com
sales@pandptradewindowsanddoors.com

Over 30 Years Manufacturing Experience
24/7 Quoting and Ordering
Competitive Prices
Friendly Customer Service
Family Run

01935 825900 P&P 01935 823251
Trade Windows and Doors Ltd

Unit 8&9 Great Western Road, Martock, Somerset TA12 6HB

TRADE NEWS – PRODUCTS

A powerful campaign

A still from the FENSA TV advert, running until December

I

n a groundbreaking first, FENSA has been announced
as a finalist in the G Awards promotional campaign of
the year category. FENSA has been included for its All the
Proof You Need TV and social media campaign, the first
ever staged by the competent persons scheme.
The campaign was conceived by a FENSA team which
realised that, in spite of legislation, many installers still do
not register replacement windows and doors with local
authorities. The concern is that homeowners can be left
with problems and costs if installers who are not part of a
competent person scheme do not do a proper job and

leave homeowners with non-compliant work.
FENSA managing director Anda Gregory says: “This is
the first time FENSA, or any other organisation of its
type, has staged such a powerful campaign and we are
therefore delighted to have the early recognition of
becoming a finalist at the G Awards. The campaign is
already benefitting FENSA members of course, but also
protecting homeowners and in turn therefore, improving
the reputation of our industry. The results for the first six
months of the campaign are excellent.” ❐

Wellingborough member o
f parliament Peter
Bone, along with Northamptonshire county
councillor
Gill Mercer, recently visited Veka
Recycling’s new site on the town’s Finedon Road
industrial estate.Veka says that the plant will be the
most advanced of its type in Europe when it comes
fully on stream in 2020.
Simon Scholes,Veka Recycling’s managing director,
says that the plant will add significantly to the
processing capacity o
f Veka Recycling Group.
Scholes says: “This is already in excess of 60,000
tonnes annually, representing more than 3.5 million
windows. With an investment expected to exceed
£10m when completed,theWellingborough factory
will be self-sufficient by the middle of next year. ❐
veka-recycling.co.uk
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# Change
to better
Your customers already drive German
now give them the window they want!

T 02476 686682 F 02476 638779
www.armstrongindustries.co.uk
sales@armstrongindustries.co.uk
Boston place | Coventry | CV6 5NN

est 1996

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

THE ORIGINAL

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

COLOUR
COATING
EXPERTS
Kolorseal North

Window openers

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217

www.kolorseal.co.uk
sales@kolorseal.co.uk

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Machinery

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.
For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6RY

Uncertainty
un / certain / ty
Fact
Companies that invest in marketing during
uncertain times perform better in the longterm than those that cut their budget.*

Certainty
pur / pl / ex
Purplex is the strategic marketing agency
which sees the bigger picture.
Led by a CEO with 30 years’ experience
in the window industry, Purplex helps
companies across trade, commercial and
retail sectors gain market share and build
stronger brands for sustainable growth.
pur-pose / pl-anning / ex-ecution

*Marketing is the key revenue growth driver for more than 30% of companies (CMO Survey)

It’s simple economics: if a pie shrinks
by 10%, and your competitors cut their
marketing budget by 50%, your share of
the pie can increase.

CAB Members - Buyer’s Guide 2019

The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
Consultants
01452 616581
a2n Management
www.aluminiumsashes.co.uk
07766 565027
Amberley Doors & Windows
www.a2n.co.uk
01453 889362
BSI Assurance UK
www.amberleydoorsandwindows.co.uk
0345 086 9001
APiC UK
www.bsigroup.com
0121 541 2121
Element
www.apicuk.ltd.uk
01902 722122
Arkay Windows
www.element.com
01923 803923
E.P. Consultants
www.arkaywindows.com
01785 824580
NET Project Management & Consultancy AWS Turner Fain
01905 774267
01775 712771
www.awsturnerfain.com
www.netpmcs.co.uk
Ayton & McKeown
Placing Leaders
01733 390422
01280 817835
www.ayton-mckeown.com
www.placingleaders.co.uk
BarnshawsAluminium Bending
The Design Solutions Business
0121 521 4297
01922 277310
www.barnshaws.com
www.dsbltd.com
CDW Systems
VINCITe chnology Centre UK
01452 414853
01525 859050
www.cdwsystems.co.uk
www.technology-centre.co.uk
Clearway Doors & Windows
WintechTe sting & Certification by UL
01242 513322
01952 586580
www.clearwaydoorsandwindows.co.uk
www.wintechtesting.com
DortechArchitectural Systems
Extruders
01484 451177
Hydro Extrusion UK
www.dortech.co.uk
01773 549300
Drayton Windows
www.hydro.com
01603 789389
Fabricators & Manufacturers
www.drayton-windows.co.uk
Emperor Shopfitters
3D Aluminium
020 8590 4466
01865 881403
www.emperorshopfitters.co.uk
www.3daluminium.co.uk
Fentrade
4 Aluminium
01633 547787
01733 889533
www.fentradealuminium.co.uk
www.4ali.co.uk
Fineline Aluminium
Acorn Aluminium
01934 429922
0115 928 2166
www.finelinealuminium.co.uk
www.acornaluminium.com
Glasshus Facades
AEL
0113 390 0126
01695 732132
ww.glasshusfacades.co.uk
www.a-e-l.co.uk
Granada Secondary Glazing
AlchemyArchitecturalAluminium
01909 499850
Systems
www.gsecg.com
01922 634009
Greenways Contemporary
www.aaasl.uk
0121 550 3066
AlimaticArchitecturalAluminium
www.greenwayscontemporary.co.uk
HansenFacades
Systems
0161 284 4109
01376 347789
www.hansenfacades.com
www.alimatic.co.uk
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651
www.presstekltd.co.uk
Q-railing
0800 781 4245
www.q-railing.com/en-gb
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Fabricators & Manufacturers
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Rooflight Company
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating Systems
UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY Entrance Systems
01932 765888
www.assaabloyentrance.com
ASSA ABLOY OpeningSolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com

SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Vent Engineering
01202 744958
www.vent.co.uk
WindowMaster Control Systems
01536 510990
www.windowmaster.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

United Anodisers

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers
Azon UK
01443 814657
www.azonintl.com
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Promac
01788 577577

Recyclers

Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design & Supply

Thermal Barrier Products

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Renson Fabrications
01622 754123
www.renson.be

HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Te chnology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Te chnoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Te ch (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

New Builders
Merchants Database
Coming February 2019
Whether you work nationally or regionally, you can access over
6,000 national and independent building merchant networks, all
specialising in building materials, tools and supplies.
The database is divided into ‘heavy’ and ‘light’ merchants with
categories for each building sector.
With 8,000 email addresses and over 7,000 contacts available, it
has never been easier to communicate with new customers.

For more information call us today on 01934 808 293.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

