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They do say 'what goes around comes around' but sometimes it is
different the second time.
When I joined this industry, as a journalist, in 1983 it was all about glass
and replacement windows were aluminium. Mill finish for the most
part. (“Don't worry Mrs Jones, they will soon weather to a nice grey
colour.”) It was said in those day that all you needed to get into the
replacement window business was a Workmate, a saw and a hammer.
PVC, white of course and 'maintenance free', changed all of that and
the replacement business exploded. (I am sure you have watched
Damon Beasley's hilarious series White Gold. Beasley once worked on
Glass & Glazing Products in case you were wondering.)
But that's history.We have all grown up now and the business is a lot
tamer, more sophisticated perhaps.
And aluminium is back!
Not that it ever went away but it was always for commercial projects.
It supports all of the glass that gleams over our cities on our great
modern buildings; it wins awards for architects and now it is back in
the domestic sphere. The trend for folding sliding doors, with the
desire to have slim frames and greater areas of glass, helped. But
chicken or egg, in the millennium PVC fabricators have been getting
into aluminium, in a lot of cases going back to their roots. But the new
aluminium windows are different. They are powder coated and come
in a variety of colours.
It has been fascinating to watch. But never let it be said that the PVC
window makers are not up for a challenge and the one thing I have
always admired about the entrepreneurial spirit of the replacement
window industry is its ability to turn a challenge into an opportunity.
So if Mrs Jones likes the look of aluminium windows, well here is a PVC
profile that looks just like aluminium.Timber? We can do that too, the
joints on our windows look just like the real thing – and remember
PVC is really low maintenance as well. (Did we say 'no maintenance'? I
think you must have misheard.')
'Heritage' is another area where the industry has been fighting the
planners (and English Heritage) for a over a decade. New techniques
such a Timberweld (page 26) help complete the illusion. And an
important illusion it is but the industry seems finally to have got across
the point that maintaining the look of an historic building is more
important than worrying about the material the windows are made
from.
So what goes around comes around. Aluminium is again a strong
contender in the domestic market but with a whole range of different
products. And its reprise has caused PVC manufacturers to look to
their laurels and consumers now have a whole new range of options
here too.
Not like the days of 'white gold' but very exciting in its own way.

John Roper
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Sawing and Machining
as it should be

Long Proven British Innovation and Engineering
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– 450
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ZX3 550
ZX 5 800
AUTOFLOW-2 350
per week
per week
per week
All models manufactured entirely in the UK from components resourced in this country.
Whatever your production output or budget requirements if you fabricate upvc window or door frames we have
the sawing and machining center for you. Stuga fully guarantee the output of their sawing & machining centers.
Save operators • Save proﬁle • Reduce skills • Improve efﬁciency, quality and consistency.
All models have rotary tooling, reusable offcut management, high frequency prepping heads, barcode & picture
label printer and management analysis software. Routing and notching on both sides of a proﬁle standard on all
models. Also fully guaranteed factory rebuilds offered subject to availability.

01493 742348
Ask for machine sales or visit www.stuga.co.uk
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Low bar, high risk
D

espite the shocking tragedy of the
Grenfell fire in London last summer,
an online poll has revealed that 50% of
tradespeople don’t feel confident in
advising customers on fire door safety.
Despite extensive media coverage
about the dangers of inadequate fire
protection in offices and homes since
the disaster, less than 20% of
tradespeople polled have seen an
increase in demand for fire safety
products or parts such as replacement
intumescent strips for fire doors.
The poll followed a national survey of
2,000 adults across the country, carried
out
by
online
trade
supplier
Ironmongery Direct and supported by
the Fire Industry Association.The results
illustrate an alarming lack of general
public awareness of the life-saving role of
fire doors which are a legal requirement
in all commercial, public and multioccupancy buildings.
A particularly disturbing outcome was
that 70% of respondents would not
know who to contact if they noticed a
problem with a fire door. In addition,
almost one in two people surveyed
admitted that they do not know how to
identify a fire door.
Ian Moore, CEO at the Fire Industry
Association, said: “Fire doors are one of

many essential elements to keeping safe
from fire. In all cases, a suitable and
sufficient fire risk assessment should be
carried out by the responsible person –
usually the building owner. A fire risk
assessment should determine, through
thorough inspection, any potential risks
or hazards so that they may be resolved.
“If you are worried about hazards and
risks from fire, you can always contact
us, the Fire Industry Association, for free
and impartial information and we will be
able to direct you to an expert on the
subject.” ❐

Ben Penson, ERA’s technical & quality
director has formally handed over the
chairship of the Association of Composite
Door Manufacturers (ACDM) to Andrew
Fowlds, group chief executive officer for
Distinction Doors.
The ACDM was formed to represent
manufacturers of composite doors and
associated components following the rise
in the popularity of such products in both
the private and public sectors, and the
proliferation of the number of suppliers.
The objective of the nine founder
members was to establish recommended
standards and to provide the specifier
with clear information on which companies meet those standards.
Membership has grown to 29 companies.
Andrew Fowlds, who took up the office on 1st September says: “I
must thank Ben on behalf of Distinction and the other members for
his work in leading the ACDM during the past 10 years to become a
strong, representative organisation for our industry. His
contribution is especially significant bearing in mind that his
personal involvement in the composite door industry has reduced
appreciably in recent years.” ❐
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Celebration
& transition
T

he Glass and Glazing Federation’s
(GGF) annual report for 2018
(which reports on the year ending
December 2017) highlights a year that
saw the GGF celebrate its 40th
anniversary in a period of change. The
year saw the GGF putting in place a new
structure and laying down long term
plans.
The increased support for consumers
facing members as well as the technical,
marketing and political work the
federation carried out in 2017 is
highlighted and the accounts show the
financial stability of the organisation.
John Agnew, GGF president says: “I
thank all connected to the federation
who made 2017 so remarkable. It was a
year of celebration but also one of
transition.With our plans firmly in place,
we now look to achieving greater things

Kevin Buckley, GGF Group
chief exexcutive
in the future for the benefit of our
members.”
Kevin Buckley, GGF group chief
executive says: “2017 was certainly a
year to remember. We reflected on our
past achievements and developed our
plans to exceed them, to ensure the
federation remains valuable to its
members by remaining the leading trade
body for the glass and glazing industry.” ❐
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Popular with homeowners
Easy to install
No maintenance
High performance glass
Five year warranty
Full technical, marketing and
after sales support
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IDEAL FOR CONSERVATORIES,
BI-FOLDING & SLIDING DOORS AND
KITCHEN AND BATHROOM WINDOWS
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INCREASE YOUR PROFITS
WITH INTEGRAL BLINDS

Solar powered and electric blinds also now delivered in 10 days.
Solar powered and electric blinds also now delivered in 10 days.

ORDER TODAY
To find out why you should offer your
customers Uni-Blinds integral blinds,
call us now.

Tel: 0113 277 8722
Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial Estate
Bruntcliffe Way, Leeds LS27 0HH

www.morleyglass.co.uk
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Couldn’t say no
T

hree Veka Group directors ditched
their duvets and buttoned up their
winter coats for a chilly overnight stay at
Burnley FC’s Turf Moor recently.
The Turf Moor sleep out event was
planned to heighten awareness of
homelessness in the local area and raise
money for three charities: Burnley FC in
the Community, Emmaus, and SafeNet
domestic abuse service for Jane’s Place
women’s refuge.
Veka’s marketing director Dawn
Stockell, sales director Neil Evans and
finance director Graham Fitton joined
other regional business leaders, football
fans and fundraisers on October 12th to
raise money for these causes.
Evans said: “It certainly felt strange
staying over at the Burnley ground, but
there was no way I could say ‘no’ to such
an important event. The charities
involved provide a range of vital
community services including support
for education, recreation, homelessness
and domestic violence, and I’m proud to
‘do my bit’ to drum up awareness and
funds.”
Stockell said: “Veka (and its entire

Maurice
Anders
M

workforce) is well known for g
etting
stuck in to charity work, community
causes and local projects. It is a
significant part of the company’s ethos
and one that we are very proud of. So I
was pleased to swap my bedside lamp
and feather pillows for floodlights and a
football pitch on a cold October
evening. It was all for a good cause (or
three) and that is the Veka way.” To
support the Turf Moor sleep out via
JustGiving go to www.vekauk.com/aboutus/working-at-veka/ ❐

aurice Anders of T A Anders and
Co, has died aged 91. T A Anders
was a founding member of the Glass and
Glazing Federation.
Anders had worked in the glass
industry all his life. He went straight into
the business after leaving school and
following the death of his father.Anders
senior had founded the company in
1931 after leaving Pilkington Glass.
The family were from St Helens and it
is believed there were members of the
Anders family working at Pilkington
Bros since the 1840s. When Maurice
joined, the business was located in
Rusholme, Manchester.

Maurice Anders

After winning a Queens Award for Enterprise In Innovation ast year,
Liniar has now been nominated for three more awards.
Liniar’s trading company, HL Plastics, has been announced as a finalist in
the Amazon Growing Business Awards 2018.
HL Plastics previously won the Growing Business of theYear Award in
2014.
HL Plastics has also been shortlisted in the Midlands Business Awards
2019 in the Midlands Manufacturer of theYear class.
The category is for manufacturing organisations that have shown
outstanding leadership leading to long-term business success.
Liniar has also been nominated in two different categories in the Systems
company and bi-folding National Fenestration Awards.
And Liniar has been nominated in two different categories in the National
Fenestration Awards: the systems company and bi-folding door
manufacturer for the ModLokTM bi-fold. ❐
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Having been involved in the Plate
Glass Association (PGA) and the Flat
Glass Council (FGC) and then Glass and
Glazing Federation, he continued to play
an active role well into his eighties,
attending meetings in London. Until
recently he was still making an
appearance at the annual Glassman’s
Christmas Luncheon.
Even into his nineties he would come
to T A Anders’ new premises on
Guinness Road, Trafford Park, to
dispense his wisdom, sage advice, sharp
(and dry) wit to all.And all who met him
were keen to listen.
Peter Stuttard, GGF regional manager
who knew Maurice Anders well says:
“Maurice was a true gentleman and will
be very sorely missed by so many. My
sincere sympathies go to his family and
friends.” ❐
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How can something
so small make
something so great?

The answer is simply because Rapierstar do those
small things in such a great way, leading us to
dominate the window and door fastener market in
the UK for over 25 years.

And behind all these landmarks, of course, is our
famous hallmark: our guarantee of quality, the
unique ‘Tri-thread’ hallmark stamped into the head of
each and every one of our products.

Just as the architectural landmarks we’ve contributed to
have come to dominate our urban landscape.

So see how Rapierstar can give you a great advantage or,
as we say, the edge.

SEE HOW RAPIERSTAR CAN GIVE YOU THE EDGE

E

info@rapierstar.com

T

01260 223311

W

www.rapierstar.com

NEWS EXTRA

Roto restructured
The Roto Group has announced a group level restructure aimed at reducing complexity
and setting the scene for future growth

U

p to now, the Roto Group has comprised two
divisions: window and door technology, for which it
is mainly known in the fenestration sector, and roof
windows and solar. As of 2019, the group will establish a
new, non-operational holding company overseeing three
independent firms.The existing divisions will form two of
these firms, along with the brand new Roto Frank
professional service. Each of these individual companies
will be fully responsible for its own performance.

The new Roto Group structure will allow each
company to concentrate fully on its core tasks

Professional service

The newly formed Roto Frank professional service will
take on all of the Roto Group’s aftermarket service
commitments. The operation will merge four Germanbased window and door repair and service companies
already acquired by the group. Roto aims to create the
complete service provider for the repair and upgrading of
windows and doors. “Roto Professional Service will be the
permanent contact and project partner for end customers,
manufacturers and retailers,” says Dr Christian Faden,
currently head of corporate development at Roto, who
will head up the new operation.

Keill – CEO

Dr Eckhard Keill remains group CEO and will manage
the new Roto Frank Holding AG. The head company will
be responsible for general strategic development and
monitoring of group performance. It will also deal with all
aspects of legal compliance, intellectual property,
acquisition policy, corporate identity and communication.
A new chair of the divisional window and door technology
company will be appointed in 2019.
8

Dr Eckhard Keill
For the overwhelming majority of Roto’s 4,000
worldwide employees, things remain essentially the same:
their roles will continue within their respective divisions,
with only a few staff moving to new roles. Roto is therefore
describing the restructuring as “change with continuity”
and emphasising that the intention is to consolidate the
group’s stability, maintained over the years since the
global financial crisis, during which time Roto has
retained its triple A credit rating.

Clarity

Dr Michael Stahl, chair of the Roto Group supervisory
board, says: “The realignment of our corporate group
creates clear divisions and clear responsibilities, reduces
national and international complexity and strengthens our
will and capacity for further acquisitions in future.” ❐
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Playing the game

Andrew Scott, managing director of Purplex, discusses three factors that high growth companies
have in common

W

hatever industry you are in, you will always find one
company that i
s succeeding on a massive scale,
creating new opportunities and out-manoeuvring their
competitors.
As others try to catch up, this company is already ahead
of the game and the gap between this unstoppable
machine and the competition gets continuously wider. On
closer inspection you will discover that this company, and
indeed all other high-performance companies, will be
focusing on the three steps to business growth –
generating sales leads, converting leads to customers, and
retaining and developing their customers.
Creating a business growth plan requires significant
research, planning and strategy. However, you will find
every high growth business does the following three things
consistently well:

Generate sales leads

If your aim is to build a sustainable, profitable business,
having a marketing machine that continuously generates
sales leads is vital, whether business is quiet or busy.
Driving leads to your door can be done in many ways.
Despite the rise in digital marketing, direct mail is
experiencing something of a renaissance, with innovation
and more robust measurement giving this traditional
medium a new lease of life. There’s much less post these
days, so when we do receive something through our
letterbox we are much more likely to read and engage with
it – and smart businesses are taking advantage of this.
Direct mails digital cousin, email marketing, is a costeffective way to target a large audience and generate
instant responses. There is a real science to email
marketing, so you need to ensure that your hard work
doesn’t end up in Spam and Junk folders.
Generating leads online is achieved through search
engine optimisation (SEO), conversion rate optimisation
(CRO) and pay per click (PPC). These tactics are
designed to drive relevant traffic to your website, and then
turn that traffic into a lead.
And with 2.2 billion Facebook users worldwide, 336
million users of Twitter and 4.57 million users of
LinkedIn, social media platforms are now a vital lead
source.

Convert leads into customers

This may sound obvious, but very few companies really
analyse sales conversion rates or understand the real
reasons behind prospects that convert to customers and
those that don’t. This information is vital to refining and
improving the sales process and can be achieved by
investing in a customer relationship management (CRM)
system.
A prospect that says “no” is really only saying “no for
now” and having a lead nurturing system that follows up
and stays in contact with prospects, long after your sales
rep has moved on to the next target, will ensure more
10

Andrew Scott
prospects convert to customers.
A well-trained, motivated sales team is crucial. Sales
training is one of the best investments you can make to
improve sales conversion rates, profit margins and average
order values.
Point of sale marketing material meanwhile is also
hugely important and can be the difference between
making and losing a sale.

Retain and develop customers

The easiest way to grow your customers is to not lose
them, so it’s all about building up that personal
relationship.
Companies can invest heavily on external marketing yet
miss the sales opportunities within their existing customer
base. Are your customers buying all their products from
you? If not, could they be? What are the opportunities to
increase frequency and value of purchases?
One of the best ways to do this is to provide your
customers with a quarterly newsletter which makes them
aware of the other products that you offer, any special
offers, and your company news.
Another thing that goes a long way to retaining your
customers i
s positive PR. If your customers see you
regularly in print, then it reinforces that you are the right
company to be dealing with and there is no need to take
business elsewhere.
Outstanding, high-performance companies will all have
the three steps to business growth in common. If a
business is struggling, one or more of these steps will have
broken down.
Get each one of them right, however, and you will give
your business the best possible chance of catching your
competitors up. ❐

www.purplexmarketing.co
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DOOR HARDWARE

Key points for security
John Crittenden, Carl F Groupco’s managing director details some of the company’s best-selling
door hardware ranges

O

ne of our stand-out brands is
meet the EN 179 standard for
SmartSecure which provides
emergency exits. However, if the
electronic locking and access
door is to be fitted to public
control. With strong security and
buildings or other premises where
safety benefits, SmartSecure has
occupants may not be familiar
wide ranging appeal as doors are
with exit routes and hardware
automatically locked on closing,
devices, it will need to meet EN
which means that occupants are
1125 for panic exit.
always secure. It is endorsed by
We offer FUHR 870 and 871
Secured by Design and the
Type 8 emergency exit locks for
locking technology at its heart is
aluminium, PVC-U or timber
provided by industry brand
doors plus FUHR’s CE marked
leaders.
881, 833P and 834P panic locks
A retro-fit route is offered with
which provide electronic or
the Yale Conexis smart locking
automatic locking options. Other
handle. Alternatively, for the full
products that we distribute
multipoint door route with
include facefix Strand Antipanic
FUHR locking technology that is
gearing: the EN 1125 Motorised
electronically
operated
with
or Modular Touch Bar, the EN
fingerprint options for opening, a
1125 Modular Push Bar, the EN
replacement door is usually
179 Modular Push Pad and a
required. Both options are a
lever or knob operated Outside
straightforward
process
for
Access device.
fabricators and installers.
Speciality and ancillary
Having been one of the
pioneers of smart tech in the
products
It is important to include
hardware sector, we have carved
reference to our speciality and
a niche and we are experiencing
ancillary products. The HS Portal
significant growth from the
by Siegenia, for example,
aspirational domestic sector
through to social housing and John Crittenden, managing director of supports the growing market for,
housing associations. Benefits Carl F Groupco confirms the popularity wide span doors that extend the
living area of homes to
include aesthetic appeal – the of SmartSecure
encompass the property’s outside
product looks good and, because
space.
it is easy to fit, it has ‘clean’ design lines. It also offers
Letterplates are an important ancillary item and
practical advantages of access control.
Trojan’s TS 008 accredited Unicorn Letterplate is
Carl F Groupco’s technical expertise sets us apart and
certified to PAS 24:2016 and is document Q compliant.
this comes to the fore with SmartSecure – our staff are
Designed to meet the exacting requirements of TS 008,
fully trained and on hand to provide straightforward
the letterplate can be installed on any door with existing
advice – we don’t confuse the issue with unecessary
PAS 24 accreditation, without the need to retest.
jargon. In short, we speak your language.

Emergency panic hardware

We also understand that it can be time consuming
translating standards into hardware selection – we
therefore ensure we are well versed in relevant regulations.
One area where we offer practical and pragmatic advice
is how best to achieve panic or emergency exit doors.
First, it is important to establish exactly where the door
set will be fitted and who will be using it – this determines
what hardware is required to meet regulations. Nonpublic buildings, for example, where potential users have
received full door operation training, require hardware to

12

A comprehensive catalogue

The products mentioned are just a snapshot of the
fittings we distribute. With over 7,000 lines in our
catalogue we have the hardware to meet your needs
backed by service that is second to none. We understand
you can’t wait for deliveries and you need full
consignments.We know that opening a box and finding an
essential part is missing is not helpful.
In summary, our range is comprehensive, we focus on
service and we understand the importance of reliable
distribution. ❐
www.carlfgroupco.co.uk
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HaspLock

Diamond

Never lose a
padlock again
Why? Simply because the
padlock is an inseparable part
rtt
of the hasp.
This convenient, fully mechanical and
highly cost-effffective
f
locking solution
is as robust and burglar-resistant as
its predecessors, with one signiﬁcant
advantage: the padlock and hasp are
incorporated into one stainless steel unit,
with locking bolt that can’ t be removed.

High Security locking mechanism
Body made from stainless steel
investment casting
Highly cost-eff
ffective
f
User-friendly operation and installation
Available with all Mul-T-Lock
telescopic-pin cylinder platforms
Key-retaining or non key-retaining
function

CEN
5

Contact us today for more details
T: 01902 364200
E: enquiries@mul-t-lock.co.uk
W: www.mul-t-lock.co.uk

DOOR HARDWARE

The chosen one
T

radelink Window Solutions has strengthened its link
with Kenrick after choosing the high security
Excalibur door lock for its Homeguard branded PVC-U
doors. Kenrick andTradelink worked together to fine tune
the lock before it was fully tested in-house at Tradelink to
ensure that it comfortably achieved PAS 24 to meet
Secured by Design.
Jim Moody, managing director at Tradelink, says: “We
had been working with our previous supplier for 10 years
and had been happy with the product. However, we knew
that we could improve on the security of our lock and we
wanted to make some refinements that would speed up
the fitting time for our fabricators and installers. We
looked at several systems and eventually opted for
Kenrick’s Excalibur door lock because it’s a proven and
robust solution that we knew would guarantee years of
trouble-free service for homeowners.
“We routinely measure all our suppliers on how easy
they are to work with and score them on lead times,

shortages and stock-outs. Kenrick has always been in our
top three so we had absolute confidence that they could
fulfil all our supply requirements without any
interruptions for us. Switching suppliers can be daunting,
but our move to the Excalibur door lock was seamless –
Kenrick supported us throughout the transition, so much
so that they’ve now taken the top spot on on our supplier
list.”
Steve Williams, Kenrick’s sales and marketing director,
says: “We are proud to be working alongside one of the
industry’s largest fabricators and are absolutely delighted
to now be top of their supplier list. Like us, Tradelink
constantly strives to offer the highest levels of quality,
service and security to customers so we’re very pleased to
now be supplying our Excalibur system, which delivers
exactly what Tradelink wanted in a door lock. Naturally,
we’re looking forward to continuing our long partnership
with Tradelink and supporting them as their business
grows.” ❐
www.kenricks.co.uk

VBH has launched Serenity, a new suite of handles and finger pulls suitable
for aluminium, timber and PVC-U lift and slide doors. Part of VBH’s
greenteQ range, Serenity is available in a wide choice of finishes, including
polished or brushed stainless steel, PVD gold, satin chrome, window grey,
black, anthracite grey and white.
The Serenity handle is ideal for operating heavy doors, ensuring they can
be opened and locked with minimal effort as the door is lifted from its
resting position into slide mode. Its 250mm l
ever provides plenty of
leverage to drive the mechanism – lift/slide sashes can be up to 3335mm
wide and weigh up to 400kg depending on the gear used. A strong spring
gives positive location in the ‘closed’ and ‘slide’ positions to further aid
smooth operation.
Gary Gleeson, marketing manager at VBH, says: “The technology
available now results in a smooth sliding action and the ability to produce
very large and heavy sashes for this type of installation.
“Wall to wall, floor to ceiling lift and slide doors are super trendy – the
stuff of Grand Designs. Clean lines and big glazed spans deliver a major
wow factor to any room.Their popularity is growing, they are reliable, and
are easy to operate with stylish greenteQ Serenity handles, on even the
heaviest door.” ❐
www.vbhgb.com
14
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Get Quality
Aluminium Bifolds
at Low prices

from

£350
per pane

from

£450
per pane
T-Handle Included

from

£550
per pane

#fast turnaround
#fully fabricated
Call

0800 389 0595
02476 638779

Fax
sales@armstrongindustries.co.uk

DOOR HARDWARE

Hit the ground running
D

oorco’s new specialist added-value glazing service,
which offers to take the pain out of glazing doors,
particularly for the growing contemporary market, hit 100
orders in just a matter of weeks with some major contacts
in the pipeline for the last quarter of the year.
“As the popularity of modern door designs soars, so
does the complexity of the components and skill-sets
required to create the ultimate contemporary door,” says
Dan Sullivan, Doorco’s MD. “While many of our
customers have the desire to introduce the flush finish of
the Inox or Urban cassettes, the installation can often be
complicated and time consuming and doesn’t always
justify the additional resource required in their fast-paced
manufacturing processes. This is why Doorco chose to
invest in its own glazing service which has specialist
equipment run by a dedicated glazing team. We are
delighted that it seems to fit the bill for our customers,
both large and small.
“Enquiries so far indicate that Inox is the most popular
choice for our customers. It looks great on a flush slab
thanks to its high-grade stainless-steel flush fit exterior
that sits just 3mm from the door surface. Tri-SYS, while
simple to install, is also prevalent as customers opt for
ease, which is exactly what this service was aimed at.
Offering a more traditional raised profile in a woodgrain
finish, Tri-SYS gives any of our designs a more
conventional feel. The third option is Urban – a
combination of thermally broken aluminium and PVC-U,
available in a woodgrain or smooth finish, in a range of

colours including an anodised finish. Urban looks great
on LINKS, really creating the ultimate contemporary
door.
“We’ve also made the ordering process easier by adding
a new, bespoke door designer to our website – a
customer’s design can be sent directly through to our
ordering system and delivered from as quickly as three
days.
“Being the only composite door supplier in the UK to
offer the Inox, Tri-SYS and Urban glazing cassette
systems as pre-glazed options is another example of
Doorco’s commitment to providing unrivalled customer
service.” ❐
www.retail.doors.door-co.com/doorco/designer

Yale Postmas
ster Professional Letterplate.
The ultimate defe
ence against letterboxx attacks.

Introducing the new Yale Postmaster Professional Letterplate, a highly secure,
TS008:2015 accredited letterplate, specifically designed to combat common
attack methods, including ‘fishing’.
Its innovative telescopic design which complements a variety of applications, means this is a
letterplate that’s as versatile as it is effective.
Conforming to the requirements of PAS24:2016 and Approved Document Q, as well as coming
with a generous 25-year surface finish guarantee, the Yale Postmaster Professional Letterplate
offers ultimate reassurance combined with unbeatable performance.

For further information, please contact the Yale marketing team
on 01902 366800 or visit yaledws.co.uk
An ASSA ABLOY Group brand

ALUMINIUM SYTEMS

Sight-worthy observation

A

stunning new curtain wall facade has been installed
by Aluprof customer, Britplas, at Jodrell Bank
Observatory. The Square Kilometre Array (SKA)
organisation has set up its new global headquarters at the
world famous location.
Working in conjunction with the University of
Manchester the new radio telescope will utilise a
collection area of almost one million square metres
working within the 50 MHz to 20 GHz bandwidth and
will play a major role in answering key questions in
modern astrophysics and cosmology.
The curtain wall on the north elevation is structurally
glazed and has a sawtooth stepped appearance whilst
other elevations are finished in traditional 50mm capping.
Aluprof systems used on the project were MB70 doors

and windows and SR 50N curtain walling, with Trimo
Qbiss cladding. The colour specified was RAL9011 from
Interpon.
The £1.2m installation was designed by architects
Hassell and constructed by Sir Robert McAlpine.
Aluprof UK’s head office and extensive distribution
centre is located in Altrincham, Cheshire. Aluprof
systems says its systems are, increasingly, being specified
on a wide range of residential and commercial projects
across the UK including Passivhaus projects. Systems are
designed, fabricated and installed by selected, specially
trained local companies, to ensure each fabricated
product meets Aluprof’s exacting standards. ❐
www.aluprof.eu

Senior Architectural Systems has donated a range
of aluminium glazing systems for two new
community buildings that were created as part of
the BBC’s recent DIY SOS Grenfell Special
programme.
Presented by Nick Knowles, the two episodes were
broadcast on BBC1 on Wednesday 5 and 12
September. The programme took on one of its
biggest and most important challenges ever in
order to help the local West London community
which was affected by the fire at Grenfell Tower in
June 2017. Tradespeople from across the UK,
including Senior’s supply chain partners Soundcraft
and CMS, came together to construct two new
buildings in just a few weeks. As well as the new
North Kensington community centre which will provide valuable facilities for the local groups and
residents in the area, the teams also created a new state of the art gym for the DaleYouth Boxing Club
with the project getting a helping hand from Prince William.
Senior has donated the aluminium windows, doors and curtain walling for both new buildings. Members
of Senior’s architectural advisory team also spent several days on site liaising with the project team to
ensure the most appropriate products were used and the installation process ran smoothly. ❐
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Make your customer’s dream home a reality

with aluminium bi-folds from a trusted systems house

• Fully sculptured to match Liniar’s
PVCu window and door range.
• Foiled options for woodgrain
effect and a ‘warm touch’ ﬁnish.
• Able to span 1.2 metres wide
per sash and 2.5 metres high.
• Ensures the highest security – awarded
PAS 24 and Secured by Design status.
• Available with a number of threshold
options for the ultimate in choice.
• Innovative features, including folding keys, hidden
ﬁxings, ergonomic handles and discreet magnets.
• Available with 28mm double glazed and
36mm or 40mm triple glazed units.
01332 883900
alumina@liniar.co.uk

www.alumina.liniar.co.uk

We are actively
seeking Alumina
installers!
Sign up now at:
http://bit.ly/
InstallAlumina
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Rise in the private sector
T

he Q3, 2018 CAB State of the Market Survey
demonstrated that members saw a positive
marketplace during the quarter. One of the key highlights
being that compared to Q2, 41% saw a sales rise of up to
5% and 24% experienced a rise of more than 5%.
Construction growth over the past year has been driven
by private housing, infrastructure and private housing
RM&I which has benefitted the whole supply chain. On a
year on year basis, 12% of members reported sales
volumes increases of up to 5% and 41% reported rises of
more than 5%. Highlighting perhaps the lingering impact
of a difficult Q1, 24% of members were still down slightly
by not more than 5% year on year.
Despite the ongoing economic and political
uncertainties relating to Brexit, product manufacturers
remained optimistic for the next 12 months in Q3. 41%
(59% in Q2) of members forecasted sales growth over the
next quarter and 41% (76% in Q2) predicted growth in the
12 months ahead.
Justin Ratcliffe

Expected sales volumes
Demand was again reported as the key constraint on
sales growth over the next year for 69% of members (53%
in Q2). The other constraints were capacity at 13% of
respondents and no constraints (13%).
In Q3, 76% of members (91% in Q2) reported unit cost
increases over the previous 12 month period. Looking

over the next quarter (71%) and the next year (88%). The
key drivers of cost inflation in Q3 were wages and salaries
(88%), raw materials (82%) and fuel costs (76%). Cost
balances on the whole appear to be easing very slightly
from the 2017 peak, but it is worth mentioning the
concern about fuel inflation. Since July 2017, the price of
Brent crude oil has remained on an upward trajectory and
in August 2018 reached a four year high of $78.9 per
barrel.
In the year to Q3, capacity remained sufficient although
13% of members reported that they had operated at
between 90% and full capacity. In 12 months’ time,
capacity utilisation was anticipated to be 90% or higher
according to 31% of members (35% in Q2).
Once again there was a very positive view of capital
investment over the next 12 months. In Q3, product
improvement was once again the focus for the year ahead
with 63% of members anticipating an increase in this area.
Furthermore, balances of 56% and 50% expected to
increase investment in plant/equipment and e-business
respectively. This was followed by balances of 38% for
increased investment in both R&D and property in the
year ahead.
On the employment front, in Q3, 56% of members on
balance reported that employment rose from a year earlier
(47% in Q2). 44% anticipated increasing headcount
during the next 12 months (71% in Q2). ❐
Justin Ratcliffe

Sale volumes - quarter-on-quarter
ahead, members’ cost pressures were expected to continue
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To find out more about the CAB Members Meeting or how
you can become involved in CAB please contact
jessica.dean@c-a-b.org.uk or contact the CAB office on
01453 828851
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Designer Doors
High security as standard

Make it elegant, make it secure

From traditional Victorian, Georgian and Edwardian designs to
contemporary chic, Smart Designer Doors oﬀer a wide range of
designs, colours and styles. With high-quality locking mechanisms
and precision construction combining to give unbeatable strength
and security. A wide choice of conﬁgurations and an extensive
range of colours guarantees the perfect ﬁnishing touch.
• 3 adjustable hinges and resistant to 80kg of pressure.
• 66mm triple glazed and laminated glass units.
• All proﬁles include a polyamide thermal barrier that enhances thermal
performance.
• Thermally eﬃcient - with a ‘U’ value from 0.9 W/m2K to 1.1W/m2K,
dependant on the glass speciﬁed.
• Double-rebated EPDM centre gaskets provide maximum weather
resistance

CREATE YOUR OWN DOOR AT WWW.GARRARDWINDOWS.CO.UK
Call us now for enquiries
Tel: 01296 66 88 99
or email: enquiries@garrardwindows.co.uk
Visit our website:

www.garrardwindows.co.uk

enquiries@garrardwindows.co.uk
www.garrardwindows.co.uk
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The challenge

Dr Justin Furness – presenting a technical update at the
regional members' March meeting in Leeds

T

he way we create buildings has not essentially
changed in over 40 years. While other sectors such as
automotive and aerospace have changed radically and
invested heavily in new technologies such as digitisation,
the construction sector is often accused of lagging behind.
This government has set out in its industrial strategy a
vision to increase productivity and jobs in the wider UK
economy by investing in skills, industries and
infrastructure. This includes encouraging the UK to be
the world’s most innovative economy and building longterm strategic partnerships with businesses through the
sector deals. Construction is recognised as an important
sector to UK plc, and through the current round of the
Transforming Construction Challenge Fund, government
will invest up to £170m, matched by £250m from
industry, to create new construction processes and
techniques.
Unsurprisingly,
increased
used
of
modular
construction, linked to digitalisation, is high on this
agenda. From this perspective, this is an exciting time to
be part of the construction sector and our opportunity to
be part o
f the changes that are so urgently needed.
However, given that these messages are not necessarily
new, some remain sceptical. Despite the desire to fund
smaller projects, how much of that £170m will you or I
actually see? Why does change seem particularly
challenging in our sector? Part of it must be down to the
extended and complex nature of our supply chains. On
any given project, how far removed from the client or
designer could the actual window installer be? In the drive
to increase productivity, we have seen rationalisation of
the supply chain in many sectors, and construction is not
immune to this. No doubt we will also see increased
investment in modular and offsite construction, which
may nibble at your market. But what if a new entrant
really does transform construction and bring technologies
together to create new buildings without any need for the
traditional supply chain? Perhaps Halloween is closer than
we think. ❐
Justin Furness
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Since 1991 our aim has been to
outperform the competition by putting
customer service centre stage. To this day,
our motto continues to be ‘give customers
what they want, when they want it’.
Suitable for both commercial and domestic use,
Ali doors and windows put in an impressive thermal
performance, achieving U-values* as low as
1.1 W/m2K, and are available in an almost unlimited
range of colours and finishes, both inside and out.
Complete with slim sightlines, in a choice of
configurations and sizes, and simple to fabricate
using existing tooling, the range has been developed
with the fabricator and installer at its heart.
So, when performance
matters, ask for Ali.

*Triple glazed flat-faced vent option. **Sliding folding door. Triple glazed option. When calculated as a CEN standard.

1.19

**

W/m2K

1.1

*

W/m2K

ALUMINIUM SYSTEMS

Room with a Viiu

V

iiu (pronounced ‘view’) is a new aluminium sliding
door that has slim sightlines, secure laminated glass
and an unobtrusive design – according to Rod Tate sales
director at Viiu.
Viiu is part of the Fitters Friend construction group
and is a newly established company which began trading
in June this year.

Seizing advantage

“Our aim,” says Tate, “is to take advantage of the
current interest in aluminium. We think aluminium is the
optimal material for doors. It allows us to create extremely
slim sightlines and it can support very large glass panes.
Up to 750kg for moving glass sections and 1,200kg for
fixed glass. Also, as we build the outer-frame built into the
façade, it gives the appearance of a wall of glass.
“A few years ago we saw a huge demand for bifold
doors. Now, we’re starting to see the focus move to ultraslim sliding doors. This system offers slim sightlines in a
door that’s strong and tough enough to move heavy glass
sections effortlessly.
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Perfect balance

“To keep its looks, we have concealed the electric
locking mechanism in the unit’s 100mm head profile.The
motor can be accessed from below for maintenance or
repair without the need for access panels inside the home
and a patented interlock section gives perfect alignment. I
think it’s that perfect balance of form and function.

Top of the class for pass

“Most importantly we believe that Viiu is the first
product of its kind to pass PAS24-2016.
The PAS24-2016 process is extremely challenging. It
was recently updated to stipulate the interlocks should not
part by 50mm under 450kgs of force from both sides.Viiu
was the first of this type of door to stand up to that level
of force and it allowed no gap at all. On top of this Viiu
offers U-Values of less than 1.0 W/m2k which has seen it
awarded the Swiss ‘Minergie’ label.” ❐
www.viiu.co.uk
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HERITAGE

Retaining its character
Barking Town Hall, an iconic building and landmark in Barking has been lovingly refurbished.
Externally, all visual aspects of the original architecture have been maintained whilst creating a
bright new spacious contemporary workplace within

major part of retaining the original character of the
building was the meticulous visual ‘like for like’
replacement of the original sash windows. Masterframe
Windows, having 30 years’ experience, in the manufacture
of authentic sash windows was approached by Barnes
Construction, the main contractor.
Carol Slade, sales and operations director says: “When
we were first approached, our main challenge was to
present a credible case for sash windows manufactured
using composite materials instead of timber. It was
critical to prove to all parties that our windows were a
perfect low maintenance timber alternative so that the
project team was completely confident in how they would
look and perform.
We invited representatives from Barnes construction,
London Borough of Barking & Dagenham and LAP
Architects & Interior Designers to visit our premises and
factory to get to know our windows in more detail and to
witness the manufacturing process from start to finish.
Suitably impressed, the specification chosen was the
Masterframe Vintage Conservation sash
window
complete with slender 39mm sash rail, deep bottom rails,

A
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patented Timberweld butt joints, lower sash bar handles
to assist with opening the extra-large windows and dual
foil, cream externally and white internally. The client
could also have peace of mind knowing that the town hall
is secure with Secured by Design approved windows and
energy efficient with special solar controlled glass. Over
220 enormous sash windows were manufactured and
were so large and heavy that the sashes had to be delivered
separately from the frames.
At all stages of the project we worked closely with the
project team, including the professional installers, Asset
Fineline, to ensure that the client was completely
delighted with their windows looking every bit like the
original wooden windows, even up close.”
Internally, the refurbishment works, designed by LAP
Architects & Interior Designers has created bright and
contemporary open-plan office space across four floors
with meeting rooms, tea points/kitchens and toilet
facilities. ❐
www.bit.ly/2QqVGtc
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WARNING

With crippling ﬁnes of up to €20 million or 4% of your annual
turnover, it’s
s imperative that your business complies with GDPR.
If you’re worried about what it means for your marketing, speak
to the specialists at Insight Data.
Insight is the industry’s leading provider of B2B marketing data.
By using Salestracker, our online database, we provide the safest
way for you to win new business, providing information on over
60,000 potential customers.

The Insight database includes
s:
15,000 fabricators and installers
25,900 local builders
3,200 housebuilders and major contractors
15,300 architects

Call Insight Data today on 01934 808 293 or email hello@insightdata.co.uk
to make sure your marketing is compliant.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

MACHINERY

Get Quality
Aluminium Bifolds
at Low prices

Young blood

from

£350
per pane
I

from

£450
per pane
T-Handle Included

from

£550
per pane

#fast turnaround
#fully fabricated
Call

0800 389 0595
02476 638779

Fax
sales@armstrongindustries.co.uk

t’s a common theme throughout the industry – there just
aren’t enough young people learning a skilled trade,
which will have a major impact on us all in years to come.
Recruitment is already difficult and employment costs are
rising across the sector.
Avantek is helping to address this, both internally and
for fabricators in two ways.
Managing director Nigel Bishop says: “Our company
and wider group has always had a history of apprentices –
so when the apprenticeship levy was introduced earlier this
year we saw it as a great opportunity to recruit even more
young people. Becoming an engineer is a highly soughtafter career, and competition for the roles has been fierce
and we now have four apprentices within Avantek.
“This gives us a solid foundation for expanding our team
of experts, who between them provide full coverage of the
UK to all of Avantek’s customers.
“Our aim is to keep all of our customers’ machinery fully
operational so at least that’s one less thing for them to
worry about.
“Thinking about the shortage of skilled labour we
recently launched the Wegoma Auto Welder which we
designed so that absolutely anyone in the factory can
operate it.
“We know a standard welding machine usually needs an
expert welder to operate it but fabricators switching to the
auto are suddenly discovering that they can re-deploy their
expert team members to o ther tasks, such as finishing and
quality control. The Auto Welder can actually produce a
window of a higher quality than its UNI counterpart even
when operated someone who only started work yesterday.”
The savings to be made are potentially huge, and
Avantek can help calculate the likely payback for
fabricators wishing to take the plunge. For those wishing
to see for themselves, both machines can be seen fully
working, side by side, in Avantek’s state of the art
showroom in Derbyshire. ❐
www.avantekmachinery.co.uk
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It’s basic mechanics
Mechanically jointed top and bottom rails on traditional window styles are continuing to grow in
popularity and this demand raises key issues with production, as mechanical jointing is labour
intensive and can create production bottlenecks

C

oventry-based window fabrication tooling specialist
Jade Engineering has listened to comments from its
fabricator customers and turned its expertise to providing
a fast and effective production solution. The result is the
facility to produce PVC-U window frames with the
external appearance of mechanical-style timber joints but
with the strength and integrity of a welded finish,
particularly with highly popular flush-sash and box-sash
styles.

Licence free

Jade’s solution allows window fabricators the
opportunity to produce welded external ‘mechanical’
joints, without paying licence fees for such a process.
Throughput is up to 12 frames per hour, with the further
bonus that all machines may be quickly re-set for
traditional applications, says Jade. Packages are available
from under £40,000.

Minimal assembly

By using a combination of four milling machines – two
for sash and two for frame joints – and a two head welder,
all engineered by Jade Group companies, together with
tooling specially developed for the process, fabricators
may now produce frames with the appearance of external
mechanical timber joints without time consuming fixing
and gluing operations, or the expense of fixing and
30

jointing consumables.

Throughput, put through paces

Now the UK’s largest supplier of fabrication tooling and
small specialist machinery to the window and door
industry, Jade Engineering says the solution has been
thoroughly tested by fabricators in real-world conditions.
“The project has been over 12 months in development
before release to customers and we have extensively
production-tested two installations, at Shepley Windows
in Manchester and FrameFast in Derby. Both companies
have reported excellent throughput and quality,” says
Adam Jones, who heads up engineering research and
development for Jade.

With thanks to the customers

His fellow Jade director Sean Mackey says the launch of
the Jade MechWeld Joint solution heralds an important
new phase in the development of the company. “Jade has
long enjoyed the status of being the UK’s leading
producer of tooling for frame fabrication, with the vast
majority of British fabricators using our products. Now
we have combined our knowledge and experience of
developing machinery to provide fabricators with
practical, affordable answers to specialist production
requirements. All of this is driven by conversations with
our customers.” ❐
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The easiest way in for a burglar?
Find an unlocked door.
You can supply your customers with the best composite door on the market. But it
won’t protect them against intruders if they forget to lock it.
The Roto Tandeo door lock is manually-

An optional switch enables users to put the

operated, yet it automatically locks itself.

lock into ‘gardening mode’, allowing easy
access from both directions.

Our specially-designed 2-in-1 Tandeo deadbolts
shoot out as the door is closed, providing

The Tandeo bolts also provide compression,

protection against intruders from outside.

helping maintain the rigidity of the door leaf.
The lock mechanism is tested to 100,000
cycles and the RotoSil Nano anti-corrosion
coating along with our 10 Year Guarantee are
further assurances of a long service life.

If you want to give your customers the most
convenient and secure locking technology on
their composite door, the choice is Automatic.
The insurance industry considers it to be
locked, even if the key is not turned to deadlock

Talk to your dealer or Roto representative

overnight.

about the range of Tandeo door locks.

www.roto-frank.com

PRODUCTS

The dynamic duo
H

ardware specialist Winkhaus has
introduced two new products –
the autoLock AV3 Heritage Plus and
Heritage Duo Pull – both designed to
complement each other and suit a wide
range of contemporary and period door
styles.
Based on the AV3 range of multi-point
locks, the AV3 Heritage Plus provides
automatic locking once the door is
pulled shut without the need for a key
and comes with several new features.
Heritage Plus offers the daytime latch
function that, when activated, makes it
possible to open the door from the
outside without a key.
The euro cylinder position is similarly
placed to a traditional eye-level round
cylinder pull, making it ideal for use in
traditional or period door designs.
Another new feature sees the latch
located at the central gearbox position,
which provides superior security and
weather-resistance.
Another feature is compatibility with
the FAB slave door lock. This forms a
solution for double door entrance
doors and permits, if needed, an upgrade
to the automatic unlocking – blueMatic
AV3-E Heritage Plus, which can provide

unlocking via all access control systems.
Paired with AV3 Heritage Plus is the
new Heritage Duo Pull. This highsecurity
PAS24-compatible
escutcheon/pull has been improved to
offer new features, while retaining its
quality
and
distinctively-crafted
appearance.The Heritage Duo Pull now
features an integrated internal and
external scalloped finger pull secured by
hidden fixing screw heads. ❐

Sash to be
standard
I
ndependent research of the PVC-U
flush sash market reports nearly half of
the fabricators interviewed see flush
sashes becoming as important as
standard casement windows in the next
10 years. A quarter of those who don’t
make flush sashes now said they
expected to start in the next twelve
months. The research was undertaken
for Timberweld by MRA Research.
Timberweld is a patented method of
welding corners to create an authentic
timber-look
butt-joint
effect.
Timberweld allows fabricators to create
the timber-look on both sides of the
window.
Timberweld commissioned MRA
Research to conduct independent
research into the flush sash and timber
alternative market. All the fabricators

www.winkhaus.co.uk

Alan Burgess

Morley Glass and Glazing has won a £500,000 integral blinds
contract with Belfast City Hospital and saved the hospital
thousands of pounds.
Morley has supplied the hospital with its SL20 MB system, which
are motorised blinds inside sealed units that were specially
developed with two operating mechanisms – one for the patient to
control inside their room, and a key operated override system for
nurses to operate from remotely. The integral blinds have been
installed at the new £20m two-storey acute mental health
inpatient unit which has been purpose-built and sits on a 3-hectare
site within the Belfast City Hospital estate. It combines mental
health inpatient facilities previously spread across three Belfast
sites. ❐

www.morleyglass.co.uk
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interviewed welded their flush sashes,
with 85% of joints (by volume) being
welded and 15% mechanically jointed.
Ninety percent of those who welded,
welded conventionally with 450 corner
grooves.
“Most of the fabricators who were
interviewed loved the look of the flush
sash, in particular the timber-look butt
joints,” says Alan Burgess, managing
director of Timberweld. “They saw
demand growing but a significant
number thought mechanically jointing
was ‘a pain to fabricate’ and wanted to
weld to meet volume demand cost
effectively.
“The research echoes what we’ve
found in the market – fabricators are
looking to create a timber look buttjoint cost-effectively at scale, in order to
take advantage of the opportunities the
flush sash market offers.” ❐
www.timberweld.co.uk
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The modern look

A

B

lack Millwork has redesigned its
aluminium clad casement windows
into a slimmer profile to suit the
aesthetics of modern homes.
Available in a range of colours, Black
Millwork’s updated aluminium clad
casement windows are manufactured
from quality knot-free, engineered Baltic
pine and then completed with
aluminium-clad exteriors. The updated
range is now available with a narrower
profile than ever before without losing
any of the performance capabilities or
strength of earlier models.
Black Millwork has reworked the
product
in-line
with
recent
developments in the house building
market, where there is an increasing
demand for minimalistic designs. With
the new profile the product will blend
seamlessly with modern property
aesthetics and can be used to create
sleek architectural designs. The
aluminium clad casement windows
come with a Winlock multipoint locking
mechanism
and
the
company’s
renowned extensive warranty as
standard.
By reworking its aluminium-clad
windows, Black Millwork can now
supply windows and doors in nearly all
relevant building materials and styles.

Aluminium-clad windows have a range
of advantages.They are both lowmaintenance
and
durable. The
aluminium cladding works to extend the
product’s lifespan and provides better
resistance against the elements. It also
allows greater design choice with a wide
variety of RAL colours and anodised
aluminium finishes available. The RAL
colour system is a series of standardised
colours that help guarantee uniform
colour finishes across the construction
sector. ❐
www.blackmillwork.co.uk

Swisspacer, has introduced online ordering of warm edge products
for customers. The website offers a quick, convenient, 24/7 way to
order warm edge spacers, Georgian bars and accessories.
The online ordering tool makes it simple to select the required
product, followed by colour and width. Past orders can be added to
the basket, making repeat ordering as easy as the click of a button.
Andy Everett, national sales manager at Swisspacer, says:“Our new
online ordering tool is a fantastic development. We’re making it
easier than ever for sealed unit makers to get everything they
require from their warm edge supplier. “Early feedback from
customers has been positive with the system working smoothly and
reliably. As soon as an order is placed, customers receive an email
confirmation and their delivery timeframe – it’s simple, quick and
efficient.” ❐
www.swisspacer.com
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Quality and
credibility
straseal reports a surge in demand
for its aluminium flush casement
window, Alitherm 800. Since launching
the product earlier in the year, the
Wellingborough-firm says it has seen
the window become one of its fastest
growing and most popular products.
“The response we’ve seen so far for
our new aluminium flush casement has
been absolutely incredible, it’s such a
strong validation of both the quality and
the credibility of the system,” says Colin
Stanley, operations director at Astraseal.
“In less than a year, the Alitherm 800 has
become one of our best-selling
products, a feat I can only attribute to its
versatility – delivering a highperformance solution that suits
everything from period applications to

contemporary new-build projects and is
far more cost-effective than its PVC-U
counterparts.
“ It is suitable for both residential and
commercial applications and offers
impressive U Values and a window
energy rating of ‘A’ – thanks in-part to
Smart’s thermal break technology. It is
also available in any RAL colour and can
be finished in a shade from Smart’s
Cotswold and sensations collections.
“The early success has really made
adding the line and the necessary
investments completely worthwhile,”
Stanley adds.“We are fully committed at
Astraseal to providing our customers
with the tools they need to really grow
their business and meet any demand.We
are delighted to see that our customers
have really got behind Alitherm 800.” ❐
www.astraseal.co.uk
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PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Bi-Folding doors & Sliding Doors

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators

Conservatory Roofs

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Roofs

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Colours

Fly/Insect Screens

Machinery

Machiner y

THE ORIGINAL

Sawing and Machining as it should be

COLOUR
COATING
EXPERTS

Window openers

Kolorseal North

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217
– 450
– 650
– 1100
ZX3 550
ZX 5 800
AUTOFLOW-2 350
per week
per week
per week

www.kolorseal.co.uk
sales@kolorseal.co.uk

Glass Handling

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bemding

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

Machinery

Gemskill
Gemskil
ill

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

To Advertise

call
Mehreen Haroon
07814 209789

PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Racking Systems

Recycling
RECYCLING CENTRE

01895 239 607
07860 812 675

www.theyardrc.co.uk

competent persons
Schemes – Insurance

Windows

Window Bags & Display Cases

THE YARD
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

www.profinder.eu

To Advertise

call
Mehreen Haroon
07814 209789

Spares for Repairs
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk

Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
Savio
07725 403600
www.savio.it
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
Ve nt Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk
Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

www.tomburn.com

Ve rtik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Te chnology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
AEL
01695 732132
www.a-e-l.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
CAB Members 2018

Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk

Fabricators &
Manufacturers
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Te chnology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Te chnoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

Purplex is a strategic PR, marketing and digital agency that partners with ambitious companies.

Contact Us

@Purplexuk

Call 01934 808 132

/Purplex-marketing

E: grow@purplexmarketing.com

/Purplexmarketing
/Purplexmarketing

Bristol | London

www.purplexmarketing.com

ARE YOU ADVERTISING FOR YOUR COMPETITORS?
IF YOUR ALUMINIUM WINDOWS AND BI-FOLDS ARE JUST THE SAME AS
YOUR COMPETITORS... THE CHANCES ARE THAT YOU’RE LOSING SALES!
MAKE YOUR INSTALLATIONS STAND OUT FROM THE COMPETITION
WITH THE ALLSTYLE FLUSH LOOK ALUMINIUM WINDOW SYSTEM

ALLSTYLE FLUSH LOOK WINDOWS
ARE AVAILABLE EXCLUSIVELY FROM

AFFORDABLE ALUMINIUM
PART OF THE AFFORDABLE WINDOWS GROUP
ONE OF THE UK’S LEADING MANUFACTURERS
OF ALUMINIUM & PVCU WINDOW AND DOORS
HIGH-SECURITY
DOCS L & Q COMPLIANT
CONCEALED NIGHT
VENTILATION
SLIM 100MM SIGHTLINES
ENERGY RATING UP TO A

WITH UNIQUE FEATURES THAT ARE NOT
FOUND IN OTHER ALUMINIUM WINDOWS
YOU CAN BE SURE OF MAKING EXTRA
SALES & SECURING RECOMMENDATIONS

FREE UPGRADE!

TO THE 70MM ALLSTYLE FLUSH
LOOK ALUMINIUM WINDOW
WITH CONCEALED MULLIONS
AND SLIM 100MM SIGHTLINES

THERE ARE NO UGLY NIGHT VENTS ON
THE ALLSTYLE FLUSH LOOK WINDOW!

FOR MORE INFORMATION, CALL OR EMAIL SIMON YOULES

TEL

01253 888233

MOB

07794 219773

SIMON@AFFORDABLEALUMINIUM.COM

UK-WIDE DELIVERIES EACH WEEK INCLUDING CORNWALL, SCOTLAND, THE ISLE OF WIGHT, JERSEY, GUERNSEY AND ISLE OF MAN

BI-FOLD DOORS

WINDOWS

PATIO DOORS

CONSERVATORIES

WWW.AFFORDABLEALUMINIUM.COM

COMMERCIAL

