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The security you need.
The style you expect.

Yale’s new Lockmaster 21 Stable Door Lock provides the ultimate
functionality, style, and security in contemporary settings as well as
cottages and farmhouses.
The stable door lock has been designed to achieve PAS 24:2016 security as
standard. It features the trusted Lockmaster hook and anti-lift pin as well as an
easy-to-use push-in snib feature to prevent accidental lock-outs. Its simple stylish
design means it fits s eamlessly with the aesthetics of stable doors.

To find out more about the Lockmaster 21 Stable Door Lock range,
please visit www.yaledws.co.uk or call 01902 366800

THE FABRICATOR
available online as a FlipBook – visit thefabricator.pro

Contents

News page 4

Barton acquisition;
CAB joins BMI;
The industry writes
to customers
Marketing page 6
Purplex invests
Manufacturing page 8
Sharing digital data
Glass&Glazing 10 –12
Sage Glass at school;
Morley recycles more

Alumimiumsystems
14 – Pure windows
16 – QualicoatV3
17 – MetalTechnology
Cover Story - 20
Yale locks the stable

CAB page 18

Tough bounce

Decorative finishes

22 – Renolit colours
24 – Kolourseal covers

Trade news

26 – SWC chooses Consultancy
27 – UCDmove
28 –Thermoseal G-finalist

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS, AND ROOFLINE

ANY COLOUR IN 5 DAYS
Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

The industry’s favourite colour coating specialist

Editor John Roper
Tel: 07967 666794
Email: john.roper@profinder.eu
Production assistant:
Jocasta Roper
Associate editor Brian Shillibeer
Advertisement sales
Steve Anthony
Tel: 07967 585475
Email: steve.anthony@profinder.eu
Mehreen Haroon-Ali
Tel: 07932 243008
Email: mehreen.haroon@profinder.eu
Advertisement production
Email: fabricatorcopy@profinder.eu
Admin:
The Studio, Hillside Avenue,
Elstree & Borehamwood, WD6 1HQ
Tel: 07807 374932
cathryn.ellis@profinder.eu
The Fabricator is published in the UK by
Profinder Ltd.

Opinions expressed inThe Fabricator are those of
the contributors and do not represent editorial policy.
The Fabricator accepts payment for colour pictures.
Subscription rates: UK £45; rest of EU £60;
worldwide £105

The Fabricator Vol 17 No 11
ISSN: 1752-2145

www.thefabricator.pro

Copyright © 2021 Profinder Ltd.

❐❐
❐
In association
with

THE FABRICATOR
Comment
The end of the conference season and the last event: Cop26 climate
conference in Glasgow hosted by King Boris.
No, I must take this seriously.We must all take it seriously.The only question
is does the government take it seriously? I mean really seriously.
First of all I get the impression that climate change is down to us and that
the solution is to stop what we are doing and go back to a simpler life, giving
up travel, heating our houses properly, giving up meat eating; back to turnips
no doubt.
Don't get me wrong, I am n
ot a denier. Climate change is happening.
According to geologists it has been happening since the end of the last ice
age, around 10,000 years ago.What we are no doubt doing is helping it along,
something that was mooted as long ago as the late 19th century when the
industrial revolution was at its height. The planet has been here before and
will no doubt be here again long after our species is extinct.The best that we
can hope for is to slow things down so that doesn't happen too soon.
So here is my problem: governments, especially the present bunch of
incompetents, only think short term, their main, if not only, concern being
how to get re-elected.Totalitarianism makes things so much simpler. Stopping
climate change will take money, probably lots of it.Will the electorate stand
for it? The higher taxes, the higher fuel prices. Does the electorate really
want to slow climate change if it means changing their lifestyle?
First of all governments do not have any money. What they have is our
money. There was a time when budget announcements were backed by the
statement: “this will cost the treasury...” At least nowadays they admit it is
ours they are spending. Secondly they manage to find billions when it will
make them look good – take the Covid situation as an example. So, and it's
just an idea, why not spend a few billions sorting out the infrastructure?
Attempts to reduce domestic carbon have been token at best and usually
short-lived.Whatever happened to 'carbon neutral' homes? The Green Deal?
Probably the most ill-conceived scheme in the history of Whitehall. Now we
all have to have heat pumps – which on evidence will leave us cold because
they don't work very well.Why not properly subsidise electric vehicles? Not
the best alternative, hydrogen would be better but, it seems, nobody can
make a buck out of that. And nuclear power generation? Preferably without
involving the Chinese.
Also they could properly insulate our housing stock. Subsidies to do this in
the past were, again, token and only took into account roof insulation.
Fenestration never got a look in – it wouldn't look right for a dodgy
government to promote those dodgy double glazing manufacturers. As they
say, it takes one to know one. If Chancellor Risky can find a few billion to
support the economy through the pandemic then he could make a start with
this.
But, as a small, individual nation whatever we do will just be a drop in a
bucket.Which is why Cop26 is important. But let's keep thing in perspective,
the planet is going to be fine. It's been around a lot longer than a short-lived
species of mammals and will be around long after we are gone. It is us that
we trying to save, not mother earth.

John Roper
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NEWS

MGI buys Barton
M

odular Group Investments (MGI), a
rapidly growing group focused on
acquiring businesses around the off-site
manufacturing sector, has completed
another acquisition with the purchase of
the entire share capital of Barton
Windows. Barton Windows is a 35-yearold aluminium fenestration business
based in Barton-upon-Humber North
Lincolnshire.
The transaction closed on 14 October
2021. MGI were advised by Hempsons
(legal).
Michael Garratt, founder/CEO at MGI
said:“I am pleased to add Barton to our
group and look forward to future
acquisitions that can add huge strategic
value. This opportunity significantly
increases our aluminium product
portfolio which will better serve our
customer needs.We are delighted to be
working with the experienced team at
Barton and look forward to a promising
future together."
Nick Cowley, MGI group MD says:
“Barton Windows provides MGI with a
new route to market and customer base
within construction. The products
supplied by Barton interfaced with our
own Euralite aluminium system will
create a complete envelope system for

N

ineteen independent suppliers to
the home improvement market
have penned an open letter to the
fenestration industry, as the sector
looks to balance unprecedented demand
with global supply chain pressures.
Bosses, from companies including
Clayton Glass, Conservatory Outlet,
Consort, Emplas, Glazerite UK Group,
Nationwide Windows & Doors, Solar
Frame and Sternfenster, have joined

Michael Garratt
our clients, providing them a total
solution from a dependable supplier.“
Chris Butters, chair at MGI says:
Barton represents a timely acquisition
and is highly accretive to earnings due to
the organic growth opportunities that
are available between our subsidiary
operations.” ❐

CAB joins BIM alliance
T

he Council for Aluminium in
Building (CAB) has announced a
formal affiliation with the UK BIM
Alliance. BIM has been central to the
continuing digital transformation of the
built environment in the UK, whilst CAB
members are at different stages of
implementing BIM.
The UK BIM Alliance is a crossindustry alliance initially formed to drive
leadership around implementation of
BIM Level 2.The purpose of the alliance
is to lead the industry-wide drive for
awareness, education and adoption of
BIM principles and realise its universal
benefits. The alliance will provide a
common and clear point of reference
for built environment companies of all
disciplines, with a view to enabling and
supporting their BIM journeys.
Andy Boutle, UK BIM Alliance
engagement co-lead says:“We are really
pleased to welcome CAB into the
affiliate programme. Trade associations
with wide reaching membership across
4

The industry
writes...

Andy Boutle
the supply chain are exactly what we
need to help broaden the audience and
drive the information management
agenda.” ❐

Ryan Green
forces to address several Covid-19
related issues that are currently
hampering how they can meet the
national appetite for doors, windows,
roofing systems and glazing products.
The firms, which are based across the
UK and span all the different specialisms
of the supply chain, clearly lay out three
of the main challenges currently facing
them, including
disruption
with
materials, rising prices/energy costs and
significant labour shortages due to the
pandemic and Brexit.
One of the signatories, Ryan Green,
MD of Clayton Glass, says:“I don’t think
anyone could have prepared us for what
has happened in the last twenty months
– from having to close due to
government guidance and making our
factories Covid-19 secure to then having
to scale up to cope with what has been
a 130% increase in demand for many of us.
“The letter isn’t a sob story, it’s more
a case of trying to give our customers
and, in turn, their customers, a clear
insight into what we are all dealing with.
It’s not one company doing something
wrong, these issues are affecting all of
us.” ❐
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Innovation comes built-in

60
Quotes
available in
60 minutes

INTERNAL BLINDS
JUST GOT SMARTER
Our new app allows users to open and
close the motorised MB System integral
blinds from a tablet or smartphone –
and easily integrate them into home
automation systems.

Morley Glass & Glazing Ltd
Unit 3
Leeds 27 Industrial Estate
Bruntcliffe Way
Leeds LS27 0HH

morleyglass.co.uk
0113 277 8722 sales@morleyglass.co.uk

MARKETING

Time to move
With 35 years in the window industry consultant Andrew Scott has seen it change and evolve many
times to meet three-decades worth of challenges. Here he discusses why he has invested £1.5m to
support the window industry – and why now is the time for ambitious businesses to build and shape
their future

I

have always been conscious of the vital role Purplex is
able to play in providing our clients with a platform to
grow, and this has never been more apparent than over the
last 18 months, when the challenges of the pandemic
coupled with Brexit have resulted in crippling material,
supply, and labour shortages through a period of record
demand for home improvements.
When Covid first hit, we made the decision to shift
strategy and support our customers with internal
communications and customer communications, as well
as maintaining their brand and reputation.
The strategy clearly worked – our clients weathered the
Covid storm extremely well and over the past year most
have since gone on to enjoy a record period of growth,
putting them in a strong position as we head towards
2022.

A new era

But it’s not been easy and given the market uncertainty
we made the decision to make 2021 a year of investment
with the aim of providing our clients with all the tools to
build and shape their future.
The investment included £1.5m in a new office on the
same site as our current headquarters. This new building
can accommodate 100-plus additional employees and
features state-of-the-art technology, a dedicated training
centre, café, and gym – and it will become the first net-zero
carbon office in the South West.
We have also invested in our video production
department with 4K HDR cameras that have been
approved for use on BBC, ITV, and Netflix, CAA
approved drone pilots with worldwide insurance, 360degree virtual tours, and a dedicated TV/recording studio
housed in our new headquarters.
We also made the decision to invest in strengthening our
team by recruiting 36 new staff, with extensive investment
in training and development, and we plan on expanding to
200 staff in the next three years.
The new office will give us the space to continue our
upward trajectory, grow each area of our operation, and
offer our clients the best services.

The time to build is Now

With costs rising rapidly and margins being squeezed,
businesses will need to either drive increased revenue to
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Andrew Scott
maintain the same (or better) profit in cash-terms, or seek
ways to increase prices (and thus margins).
Trusted brands always attract a premium and in 2022
and beyond, businesses must strengthen their brand to
succeed.
Marketing will be more important than ever before to
connect with your audience, build your brand and
business, and ultimately secure your future growth.
Thanks to our investments, we are now 100% focused
on helping our customers develop their brand, market
share and differentiate themselves so they can win
additional margin points at a time when material costs are
rising.
As the discussions and debates demonstrated at the
recent Glazing Summit, the opportunities will be there for
businesses moving forward.
It is imperative that
businesses put themselves into a position to grasp those
opportunities. ❐
Purplex Marketing was founded in 2004 by Andrew
Scott who has acquired, built, and sold several
successful businesses including manufacturers,
distributors, and retail businesses. Since its
establishment, Purplex has grown by at least 34% every
year and now boasts a large clientele of customers
located throughout the UK and Europe.
www.purplexmarketing.com
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Complete
Hardware
Support

tools

users-class

comment-alt-check

shield

boxes-alt

Technical advice
from industry
experts

In house ﬁt
ups and
training

Testing and
accreditation
guidance

Comprehensive
manufacturer
guarantees

£millions in stock
to support OTIF
delivery service

Speak to the Experts in Hardware today:
t. Peterborough: 01733 393330

e. sales@carlfgroupco.co.uk

t. Cumbernauld: 01236 721557

w. www.carlfgroupco.co.uk

MANUFACTURING

All you need to know
Manufacturers of construction products will need to start sharing their data digitally to support a
safer and sustainable construction industry, a new guide released by the Institution of Engineering
and Technology (IET) explains

R

egulation is coming postGrenfell
and
digital
transparency will be key for
manufacturers within the
industry.
The
IET’s
Digitisation for construction
product manufacturers guide
sets out a simple process to
implement
internal
digitisation.
It has been
produced to help decision
makers i
n manufacturing
identify
why
supplying
structured data is important;
how to avoid poor investment
decisions, how to set priorities
and implement information
management and safe ways to
share this information about
products across the supply
chain.
In an endorsement to the guide and in support of the
digitisation of the sector, Dame Judith Hackitt,
government adviser on the new Building Safety Regulator,
says: “It will be a really positive contribution in helping
people to understand what digitalisation means for
construction products.”
Rick Hartwig, IET built environment lead, says: “As we
embrace a digital future, it is putting pressure on the
manufacturing industry to act. Manufacturers produce a
significant part of the information required for a safer
construction industry, but currently, this information isn’t
structured or shared in a consistent way.
“If the UK construction industry i
s to meet the
challenges of a digital future and respond to the
requirements of a new building safety regulatory system, it
needs manufacturers to structure and share their data
safely and sustainably.
8

“This new plain language guide will help the industry
embrace digitisation. It is only through this digital
transparency that industry and society can differentiate
between compliant and non-compliant manufacturers.
Making structured information available to the supply
chain is an essential step in this process.”
The benefits given in the report go beyond compliance
to include commercial advantages such as increased
revenue and margins, brand improvement and a smoother
sales pipeline that comes from structured product data.
There are also recommendations given to the UK
government, with Hartwig adding: “With a strong record
of digitisation
and
the
commitment
to a digital
economy, the
UK
government is
in an ideal
position to take
the lead in
encouraging
manufacturers
to digitise.”
The
guide
has
already
been
welcomed by
industry. James
Talman, CEO
of the National
Federation of
Roofing
Contractors
says:
“We
welcome this guide as it will help companies to navigate
through the minefield of information and systems out
there on product data. Ultimately this will help get data to
work efficiently and effectively for both suppliers and
specifiers.We also support the central role the guide places
on trade associations in leading an open digital culture.”
As well as the guide, the IET has set up a blog and
LinkedIn group which invites members of the
manufacturing and construction industry to join and share
views about the guide and topics related to it. ❐
Digitisation for construction product manufacturers: a
plain language guide as well as an eight page summary
and a two-page digest can be downloaded from the
IET’s website www.theiet.org
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NEW
RANGE

Ultimate Performance
For Every Environment
The new MasterLine 8 range of windows and doors

MasterLine 8 is a unique windows and doors system that combines countless
design possibilities with its first class performance.
This system gives you a wide design
range, to perfectly fit any architectural
style, while at the same time offering the
ultimate performance regarding thermal
insulation, air and water tightness.

This new generation of innovative window
and door solutions mirrors the current
architectural trend towards maximising
daylight while offering ultimate insulation
levels. MasterLine 8 panel doors even
come with passive house certification.

For technical specifications please visit: www.reynaers.co.uk/products/masterline-8
To discover more information on Reynaers, please visit: www.reynaers.co.uk
Email: reynaersltd@reynaers.com or call us on +44 (0)121 421 1999

Image courtesy of Nevzat Sayin, photographer: Gurkan Akay.

GLASS & STRUCTURAL GLAZING

Diamond
standards
Located 18 miles from Limoges, on the outskirts of Briance, the village of Pierre-Buffière perches atop the
valley that surrounds it. Ox Architectures placed these leafy surroundings at the heart of its project to rebuild
the Jean Peyraud elementary school.The 10,764sq ft project winds around the edges of the plot, offering
students and teaching staff views of the Limousin hills

C

ompleted last November, the school is now home to
two kindergarten classes, three elementary school
classes, a preschool, an exercise room and a multimedia
room, all under one roof. Built to replace the previous
building, it redistributes the space to create an entirely
separate construction from the middle school. The
outward-facing facades and roofs feature an aluminum
diamond cladding in a zinc grey and gold colour scheme.
The scales subtly complement the organic shape of the
building that echoes its surroundings.
Committed to maintaining a link between the interior
and the surrounding landscape, architects Marie Remillac
and Laurent Billat specified SageGlass dynamic glazing
for the classrooms, multimedia room and shared studio
facing west and south-east.
“The huge benefit of SageGlass glazing is the smart way
it controls the sun’s rays. This helps maintain the
advantages of glass while dispensing with its major
disadvantages: glare and overheating, whichever way the
building faces, whenever and whatever the weather. The
influx of natural light and the view of the outdoors are
preserved, creating a sense of comfort and well-being.
These benefits also have a positive impact on students’
concentration and performance,” according to the
architects.
Just under 536sq ft of SageGlass double glazing was
fitted on the building on 17 fixed and tilt/turn aluminium
frames by Limoges-based construction company
Miroiterie Raynaud SAS.
SageGlass glass automatically adjusts its tint level to the
level of sunlight. It controls the amount of heat and light
entering the room while preserving a constant connection
with the outside world. The glazing’s heat regulation also
helps to reduce the school’s running costs (energy and
maintenance bills). SageGlass is on hand to support the
project owner in the long term: the company gathers
10

feedback on user experience, allowing it to adjust controls
remotely or on site depending on requirements.

The smart way to control heat and light

The glazing is connected to a 2.5V powered control
system that automatically regulates the tint level based on
environmental settings throughout the day. Four states are
defined based on the solar factor (g) and light
transmission (TL):
● “Clear” – g= 0.38 and TL 60% when it’s raining or the
sun is rising or setting
● “Light” – g= 0.12 and TL 18% when the sun’s first rays
appear
● “Strong” – g= 0.07 and TL 6% when better solar
protection is required
● “Maximum” – g= 0.04 and TL 1% to protect against
glare caused by direct sunlight.
The glazing can also tint on demand in manual mode
using wall switches installed in the classrooms. A useful
option if teachers need a little shade to put on the
projector or read aloud in a calmer setting.
There are several economic benefits: smart glazing will
allow the school to reduce its energy bills by regulating the
influx of heat throughout the day and over the seasons. In
summer, the building will require less air conditioning. In
winter the glazing will allow the heat from the sun to
penetrate the building, reducing heating requirements. ❐
www.sageglass.com/eu
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System 17-65

Facilitating
multi-storey
construction
Metal Technology have launched their new System 17-65, 65mm Curtain Walling.
Designed for use in high-rise or multi-storey applications, the system accommodates
greater ﬂoor slab deﬂection and glass movement.
Based on the successful System 17, 50mm Curtain
Walling, this latest system also adopts the same stick
built assembly process, with overlapping transom to
mullion connections, and incorporates many of the same
manufacturing and installation principles used within our
System 17. Based on 65mm wide mullion and transom
proﬁles, System 17-65 facilitates greater glass movement,
caused by increased differential mullion movement often
associated with large ﬂoor slab spans, greater ﬂoor slab
deﬂection, taller glass units, and larger building movement
often found in modern high-rise buildings.

The system is currently being utilised in conjunction
with a newly developed ﬂat pressure plate / cap ﬁnish
to create an attractive, glazed façade for the new 50,000
sq ft, Grade A ofﬁce complex at Ebrington in Derry/
Londonderry. Designed by GM Design Associates and
developed by Heron Bros, the ofﬁce accommodation is
of international standard, designed to attract and support
the growth of high quality technology and knowledgebased business to the city.

The system incorporates a suite of structural mullion
and transom proﬁles, ranging from 50mm to 225mm,
along with a range of projecting cover cap options.
A ﬂat pressure cap also offers a cost effective alternative
to silicone pointing while still accommodating increased
building movement without compromising on glass
cover and the performance of the system. The system
can accommodate up to 54mm thick glass units, in 1mm
increments, to facilitate a wide variety of double, and triple
glazed units to help facilitate even the most demanding
thermal, guarding and/or acoustic requirements.

Ebrington Ofﬁce Development || Derry/Londonderry

To complement its successful testing to CWCT weather
performance and PAS 24 security standards, System 1765 has also completed acoustic testing to BS EN ISO
10140-2 at the UKAS accredited test facility at Warrington
Fire, using a variety of acoustic glazing conﬁgurations.

Imagery - GM Design Associates Ltd

metaltechnology.com

GLASS & STRUCTURAL GLAZING

Give us your glass

M

orley Glass says that it will be recycling more postconsumer glass and supporting more local good
causes than ever following the installation of new state of
the art automated machinery to process waste glass
collected from Uni-Blinds installers.
The new plant commissioned by Morley Glass at its HQ
and factory near Leeds replaces its pioneering ‘crush’
machinery, which has been retired after two years of
service. The new machine is designed to be smarter and
more productive through automation, extracting a larger
amount of annealed glass out of the frame.
This eliminates some of the more time consuming and
labour-intensive stages of the glass recycling process to
enable larger volumes to be handled. The glass goes
straight into the manufacture of new glass, whilst spacer
bars and any other materials are channelled off into a
separate waste stream.
This first stage recycling process is a joint initiative
between Morley Glass and Saint-Gobain Glass. Since the
initiative started in 2019, more than 670 tonnes of glass

cullet have been produced which has saved more than half
a million tonnes of virgin sand from Saint-Gobain Glass’s
manufacturing process.
Morley Glass goes even further, however, to make sure
the value of the recycled glass cullet can be utilised to fund
environment initiatives across West Yorkshire through its
GreenVision Fund. This enables local organisations
involved in environmental improvement and green micro
initiatives to benefit from individual grants of £500 to
support the work they do.
Ian Short, MD of Morley Glass says: “We are thrilled
that we can now handle three times the amount of
recycled glass that we could previously, helping the
industry take another important step forward in terms of
sustainability.
“But equally important will be our increased ability to
support more green initiatives than ever as the size of our
GreenVision Fund grows with recycling volumes – it’s a
win-win.” ❐
www.morleyglass.co.uk

Ritec International has launched QuickSpray 300, a fast
way to apply Ritec ClearShield ‘non-stick’, easy-clean
protection on glass surfaces.This is in response to
industry demand for a cost-effective yet quick and
simple method of applying ClearShield protection
onto new glass.To make QuickSpray 300 even more
appealing, Ritec is offering an introductory 15%
discount for a limited period.
QuickSpray 300 is available in kit form which includes
the 300ml QuickSpray 300 refillable spray applicator,
500ml of non-flammable Ritec ClearShield 300ml of
Ritec Clean-All, an after-care product.
The 15% introductory discount applies to any purchase
of QuickSpray 300 kits in the UK directly from Ritec
International until 10th December 2021. ❐
www.ritec.co.uk/quickspray300
12
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2022
NEC BIRMINGHAM
10-12 MAY 2022

UK’S BIGGEST AND BEST TRADE SHOW
FOR THE WINDOWS, DOORS, GLAZING & COMPONENTS INDUSTRY

EXHIBIT AT

SHOW

WITH THE INDUSTRY’S VERY BEST

10,000+

POTENTIAL CUSTOMERS

90% OF ATTENDEES
INTEND TO PURCHASE WITHIN MONTHS OF VISITING THE SHOW
SEE THE BEST IN THE INDUSTRY, BE THE BEST IN THE BUSINESS.

RESCHEDULED DATES:
NEC BIRMINGHAM, 10-12 MAY 2022
Taking a stand at FIT Show 2022 is the most cost effective way
to get your products and services in front of 10,000+ decision
makers. Our team are ready to hear from you!
www.ﬁtshow.co.uk/exhibit
#FITShow22

ALUMINIUM SYSTEMS

Pure and simple
B

uilding regulation compliance
doesn’t h
ave to be a chore
according to Senior Architectural
Systems. Its patented thermallyefficient PURe aluminium windows
not only work with the new lower Uvalue targets but are also easy to work
with, says a company spokesman.
The company says that the system
does not require any special tooling or
training and is also competitively
priced.
PURe windows are constructed
using mitred corners, joined with
crimped cleats. The system also
features alignment chevrons to assist
in achieving clean and accurate mitres
and a propriety sealant is used on all
metal joints. For further ease of
fabrication, the system’s integral
transoms and mullions are scribed
around the outer frames and fixed
with either screw ports or shear
blocks.
Senior says its PURe range of aluminium windows are
available in a variety of styles and configurations,
including casement, tilt and turn, overswing reversible
and parallel push opening, each able to achieve low U-

values that exceed current building
regulations. The system is also
available in a wide range of colours
and finishes.
Senior’s sales director James
Keeling-Heane says: “We h
ave
always worked closely with our
fabricators and installers to give
them what they want, when they
want it and we arre pleased that
we’re ahead of the game in terms of
offering
our
customers
a
compliant, low U-value aluminium
window that not only complies
with the new targets but is easy to
work with. It is also tried and
tested,
having
been
used
extensively on projects since its
launch in 2015 and is becoming a
popular choice with both main
contractors and architects alike. At
a time when the industry is
experiencing so much change and
upheaval, we’re committed to
helping our customers stay on track by giving them a
reliable, cost-effective and compliant solution.” ❐

A testament to talent

partners in the industry.
Being recognised in this way
is testament to the hard
work, talent and dedication
of our team as well as our
ground-breaking aluminium
windows, doors and lanterns
that are transforming the
market.” ❐

Garnalex has been shortlisted in three
categories at this year’s National Fenestration
Awards (NFA): the aluminium company award,
the systems company award and the new
product award for the S1 roof lantern.
An online industry award, the NFA is in its ninth
year.Winners are decided not by judges, but by
people working in the sector.
Roger Hartshorn, Garnalex CEO, says:“Being a
triple finalist in The National Fenestration
Awards is a great accolade.What makes these
awards special, is that the outcome is based
solely on the opinion of our colleagues and
14

www.seniorarchitecturalsystems.co.uk

ww.garnalex.com

Roger Hartshorn

www.fenestrationawards.co.uk/nfa21
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USE INSIGHT DATA TO

DISC VER
THE BEST
CUSTOMERS

CONNECT
WITH
DECISION MAKERS

PERF RM
WITH
BUSINESS INTELLIGENCE

01934 808 293

hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA

ALUMINIUM SYSTEMS

Quality,
made by membership
In 1986 several national associations encompassing coaters of architectural parts formed a quality
label organisation called Qualicoat.The aim was to standardise procedures and increase the quality
of powder coatings for its membership writes Angus Mackie – Qualicoat UK and Ireland chair

A

s an association it is our membership who continue
to work together and undertake research which
enables the Qualicoat Standard to be updated on a
yearly basis. The aim of the membership continues to be
to produce the highest quality coatings for extended life
expectancy. With membership that includes the coaters,
pretreatment suppliers and powder manufacturers
Qualicoat licensed members encompass the complete
supply chain.
Qualicoat is a worldwide organisation which works to a
single standard, so a specification by an architect in
London for a Qualicoat finish will be coated to the same
standard in any city across the globe. Membership
continues to grow and includes all of the professional
architectural coaters in the UK and Ireland. To ensure
standards are maintained coating members welcome
unannounced inspections twice a year by an association
nominated test house. Members who fail the inspection
could lose their Qualicoat licence.
As with any applied finish, pretreatment is crucial to
ensure that the bond of the finish is maintained; one of
the crucial elements is the alloy substrate and its
cleaning. In the Qualicoat standard and the BS EN
1279, the surface is to be etched with acid or alkaline to
remove impurities which is followed by a pretreatment
system that seals the substrate and creates the key for
coating adherence. Qualicoat 3.0 goes further by looking
at the alloy structure itself.
With the extensive research completed by the
Qualicoat membership it is now recognised that the alloy
makeup can effect the extended life expectancy of the
powder coating. Enter the Qualicoat 3.0 label for
premium corrosion resistance class.
The Qualicoat 3.0 label allows for the use of both
primary and recycled aluminium and is to be awarded to
the aluminium extruder. Aluminium Qualicoat 3.0
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requires an aluminium grade 6060 or 6063 where the
relationship between alloying elements, extrusion quality,
microstructure and corrosion potential meet the details
laid down in the appendix of the latest Qualicoat
Standard. A Qualicoat 3.0 specification will require a
coating member to carry the ‘seaside’ class membership
as this is a prerequisite coating procedure for Qualicoat
3.0.
The aluminium extruder will then get the ‘Aluminium
Qualicoat 3.0 grade’ label after a satisfactory result in the
following tests: an optical emission spectroscopy test; an
anodic cyclic polarisation test and a metallographic
study.
Qualicoat 3.0 will be driven by specifiers who are
looking to achieve even higher levels of robust coatings
for extended service life. ❐
www.qualicoatuki.org
The Fabricator 2021

ALUMINIUM SYSTEMS

Defying, defining
Since 1985, Metal Technology reckons it has been deﬁning spaces through its architectural glazing
solutions and has grown to become one of the UK and Ireland’s leading designers and suppliers of
bespoke aluminium window, door, curtain wall and solar shading systems for commercial and
residential applications

M

etal Technology’s product portfolio encompasses
over 30 window, door, curtain walling, brise soleil
and louvre systems. A spokesman says that its thermally
enhanced (Hi+) portfolio oﬀers the designer a wide and
diverse choice of proﬁles that provide structural integrity,
weather performance, thermal enhancement and security.
The company has recently launched a new 65mm capped
curtain walling product, system 17-65, which has been
designed speciﬁcally to accommodate greater ﬂoor slab
deﬂection and glass movement in high-rise or multi-storey
applications.
Metal Technology provides fenestration solutions for
over a 1,000 universities, colleges, schools and student
accommodation throughout the UK. The company was a
key supplier in a number of recently completed projects:
the £41m Health Innovation One building at Lancaster
University; the £69m Barony Campus, Scotland’s biggest
school; the award-winning Horizon Heights student
accommodation development in Liverpool; City Campus
at Canterbury Christ Church University; the
environmentally sustainable Queensferry High School
and the £29m South West College in Enniskillen –
Northern Ireland’s first passivhaus premium plus
education facility.
The company spokesman says that Metal Technology’s
products have been used in the design of retail outlets
from supermarkets and shopping centres to high-spec

showrooms and have provided designers with the
ﬂexibility to combine aesthetic architectural statements
with value engineered practicality, performance and
durability.
It has also supplied its design solutions and highperformance systems for major hotel groups such as
Maldron, Marriott, Hilton and Jurys across the UK and
Ireland. Recent developments include Hastings Grand
Central Hotel in Belfast and Dublin’s new state-of-the-art
Marlin Hotel.
The company also says its products have been used in
healthcare sector projects from Glasgow’s Victoria and
Southern General hospitals to its Maryhill Health Centre.
Metal Technology has worked in close collaboration with
designers to deliver ﬁnancially economic yet technically
robust solutions.
Metal Technology says its architectural glazing systems
have been used for a number of recently completed
developments which it lists as: CABI’s new low energy
headquarters in Wallingford, Brinell Building – the
BREEAM Excellent rated contemporary office space in
Brighton city centre, the award-winning CDE Global
headquarters in Cookstown, and commercial offices
Eagle Star House and The Kelvin in Belfast.
On the residential front its windows, curtain walling,
sliding and bifold doors have been specified for apartment
blocks in London, Belfast and Manchester.
Its
spokesman says that these are examples of how it meets
the aesthetic, security and thermal performance
requirements of any building. Finishes can vary internally
and externally, adding to the design possibilities, while the
intrinsic qualities of aluminium, inﬁnite recyclability,
durability, strength and lightness mean it is one of the
most sustainable building materials in use today. ❐
www.metaltechnology.com
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COLUMN

Bumping bounces
The UK construction market continues its bumpy ride through 2021 with labour shortages,
material shortages and escalating material prices. Despite these setbacks, the sector
remains relatively buoyant for the present writes CAB CEO Phil Slinger

T

he Autumn Economic Forecast from the CPA
suggests that rising costs and contracts on labour and
materials will be with us for the foreseeable six to nine
months. Consequently, the CPA construction output
forecast for 2022 has been revised down from 6.3% to
4.8%. Whilst a lower figure, this still represents a
significant growth in 2022.
Historic sales volumes for CAB members have increased
on the last quarter with 71% of members confirming
increased sales in this quarter compared to the last quarter
(60%). This increase is ahead of the wider construction
industry for the quarter but slightly below trend when
looking at the previous year sales.
Expected sales volumes are well down this quarter with
just 29% of members expecting an increase in sales in the
next quarter (90% second quarter). The outlook for the
year ahead is also more subdued with 59% of members
expecting increased sales volumes. Whilst a subdued
forecast compared to the last quarter it must be
remembered that the forecast is still positive for growth.
Members expectations closely follow that of the wider
construction industry.
Actual sales volumes, year on year, indicate that 71% of

members see an increase in sales of over 5%. This is
balanced with just 6% of members seeing a reduction in
sales down by over 5%. This is to be expected as we come
out of the Covid crisis, but with 53% of members seeing

Phil Slinger
an increase in sales of over 5% compared to the last
quarter, this could further indicate a slowing down in sales.
As would be expected, members see that historic unit
costs have risen and expected unit costs are anticipated to
rise even further. It is interesting to see that 87% of the
wider construction industry are having the same issues
suggesting that not all construction sectors are affected.
Raw material costs continue to be an influencing factor
as they have been in the year to date, but this is now
matched by increases in fuel costs, wages and salaries,
closely followed by energy costs. Inevitably these rises in
costs will have to be passed down through the supply
chain.
Likely constraints on activity over the next 12 months is
dominated by the concerns over demand and materials
supply. Whilst demand has been a concern throughout the
year, materials supply concerns have dominated both the
second quarter and this reported quarter.
Capital investment has seen a fall during the year for
CAB members and whilst members are optimistic about
further investment in the year ahead, the dominant
investment is seen to be in plant and equipment. This
investment is likely to ensure that processes remain as
efficient as possible and reduce wastage. ❐
The council supports the industry across the aluminium
fenestration supply chain.Staff at the CAB offices are
ready to answer any questions. Information is regularly
updated on the CAB website at www.c-a-b.org.uk
For membership enquiries contact Jessica Dean
jessica.dean@c-a-b.org.uk telephone 01453 828851.
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2000+
DISPUTED MATTERS
DEALT WITH

30+

YEARS OF EXPERIENCE
IN THE INDUSTRY

Meet the

Mediator
Don Waterworth
Litigation can easily take up to 2 years to a ﬁnal hearing, and
easily cost over £100,000.00 to the unsuccessful party. Compare
this with Mediation, often 1 day, £1,000.00 or so per party, and
most matters are resolved successfully in that 1 day.

Proud member of

A LEADING EXPERT IN MEDIATION & DISPUTE RESOLUTION
•

Advice is always given honestly, in detail and in best interests

•

Don’s strength lies in his ability to ﬁnd solutions in disputes

•

Understanding of the process and requirements of mediation

•

From the Supreme Court in London to local small claims courts

has
Expert Witness Services • Building Surveyors • Building Engineers

hanley amos stewart
Quality, reliability and professionalism…

Don Waterworth is thorough, eﬀective, and
he has an amazing ability to comfort truly frazzled
clients. His reports are concise yet detailed and to the
point, and he is a convincing witness at mediations
and in Court. You would want him on your side, and
not on the other.
John Brooke - Senior Consultant, Clyde & Co

Expert services you can trust

01942 523702
Email: hanley.a.stewart@btconnect.com
www.hanleyamosstewart.co.uk

COVER STORY

Double checked
Y

ale has launched a new Lockmaster 21 lock designed
for stable doors. Made specifically for PVC-U and
composite stable doors, the lock is a combination ofYale’s
Lockmaster 21 multi-point door lock and its Lockmaster
Keyturn key-operated multi-point lock for doors with a
more aesthetically pleasing appearance. It says that this
enables it to provide the highest levels of security, style
and functionality.
The Lockmaster 21 stable door lock has been designed,
developed and tested with trade window and composite
door fabricator Shepley. The stable door lock has been
designed to achieve PAS 24:2016 security as standard
when incorporated as part of a doorset.
Its security is aided by the signature Lockmaster hook
and anti-lift pin on both the top and bottom leaf,
maintaining the hardware story across multiple door
styles offered by the majority of fabricators. It also features
an easy-to-use push-in snib feature to prevent accidental
lock-outs.
The range includes 35mm and 45mm backsets, is
available with or without rollers, and comes with a twopiece keep to make installation easier.
It is tested to 240 hours of corrosion resistance (Grade
20

4) and features a faceplate made of 430 stainless steel with
Yale branding.
Tony Ball, sales director at Shepley, says: “We were
pleased to work with Yale on the development of the
Lockmaster 21 stable door lock, providing our expertise
to help ensure that testing and functionality are of the
highest possible standard.The final product is an excellent
addition to the market, and will enhance both our own
range of stable doors and other stable doors across the
industry.”
Paul Atkinson, managing director at Yale, says: “The
new Lockmaster 21 stable door lock is a long anticipated,
welcome addition to our range, enabling us to offer an
outstanding solution for composite, timber and PVC
stable door sets, which are now a popular choice in
modern settings as well as more traditional ones.
“The range provides all the security and compliance
benefits that people expect from our Lockmaster line,
while seamlessly fitting in with the aesthetics of stable
doors. In this way, it provides the ultimate lock solution
for fabricators and installers of stable doors.” ❐
www.yaledoorandwindowsolutions.co.uk
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We do things
differently
At Kestrel our supply of aluminium extrusions for the
fabrication of windows and doors is a little different.
Not only do we stock an unrivalled range of sections in
a wide variety of lengths, we also supply standard, half
and quarter lengths too. This means the most economical
option is invariably available for your project.
Minimal waste and high sustainability in profiles of the
highest standard from a company with a 30 year pedigree.
For more information please call
0121 333 3575 or email
info@kestrelaluminium.co.uk

WINDOWS

DOORS

ROOFING

SHOPFRONT

CURTAIN WALL

BRINGING LIGHT INTO LIVING

www.kestrelaluminium.co.uk
Tel: 0121 333 3575

DECORATIVE FINISHES

The finishing touch
Sage Ulti-matt

R

enolit’s range of Exofol textured surface foils are
intended to create a real painted wood illusion. As
wood species themselves differ so does the range of
textured wood embosses available says a Renolit
spokesman. According to the company the surfaces
include traditional and structured woodgrains, modern
smooth matts, and linear designs and are offered in a
number of colours.

Pebble grey
A spokesman says: “Pebble grey is a medium-light
strength grey with undertones of green and wood-tick
emboss. This colour, introduced just a few years ago, is
steadily gaining momentum in the market. Grey
continues to be the most popular colour of windows

Elegant Ash
22

currently preferred by homeowners, with trends
indicating a shift towards lighter shades. Pebble grey
provides a refreshing option. It looks stunning within pale
cream rendered walls almost reflecting the natural colours
of the surrounding garden lawns and countryside.
“We also offer Elegant Ash which has a lifelike surface
finish. Its irregularly spaced woodgrain pores give
movement to the overall effect. Completed with a matt
surface finish it creates a realistic painted wood look. Four
grey-neutral colours; Buckingham grey, Kensington grey,
Windsor and Balmoral provide mainstream appeal for a
diversity of building styles.

Claystone
“Moving away from grey, Claystone is an original pale
sandy fawn colour with a greyish undertone. The full
beauty of the finished product results from the
exceptionally detailed TruGrain emboss which gives a low
gloss soft touch surface finish.
“Finally our Ulti-Matt finish is an architectural flat matt
surface. Ulti-Matt with its low gloss and fine structure
provides a painted/powder coated look to profiles but with
all the additional advantages associated with an exterior
film. As the popularity of Ulti-Matt continues to increase
we predict that this surface finish, which is available in a
wide spectrum of popular commercial colours, will be
one of the most sought after looks for fenestration in the
coming years.” ❐
www.renolit.com/exterior-solutions
The Fabricator 2021

the benefits with BFRC
Noise Reduction Ratings
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PVC-U Casement Window
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A Rated Doors
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Licence No. 123456E
Review Date: 03/08/2020

Noise Reduction
(Rwlicence
)
To verify this
please

contact

(In accordance with BS EN ISO 10140-2 or BS EN 14351.)

enquiries@bfrc.org

51 dB

This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
Licence No. 123456
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

Review Date: 01/01/2019
To verify this licence: enquiries@bfrc.org

This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

British Fenestration Rating Council

Prove acoustic performance with BFRC ratings
BFRC Noise Reduction Ratings let you prove the
acoustic performance of your window and door
products with our highly recognised ‘rainbow’
rating label - independent, impartial, trusted.

By using the renowned BFRC rating scale to
demonstrate the noise reduction properties of your
windows or doors, you can show installers and
consumers the quality of your products.

Homeowners no longer select new windows and
doors s imply based on price. They want to know
what they purchase will improve their home’s
comfort, so product performance is now a priority.

Your products will stand out from your competitors’
and you’ll be able to avoid a race to the bottom
on price. Sell using BFRC proven performance and
leave your customers in no doubt.

Find out more at bfrc.org

DECORATIVE FINISHES

Superior standards
Kolorseal has an established reputation when it comes to spray painting UPVC, aluminium,
roofline and composite products. Spray painting is becoming increasingly popular writes
Deborah Hendry, managing director at Kolorseal

S

pray
painting
protects
exterior surfaces from the
elements, and it provides a longlasting finish. It is a viable
solution on renovation projects
where wear and tear over time
can really take its toll on some
surfaces.
As people realise they can be
more adventurous with colour on
property, Kolorseal has to ensure
that it can provide solutions for
every single customer, on
whatever sized project.
The
Kolorseal palette is vast and it is
possible to colour products in
any RAL, foil or BS colour as
standard.
Additionally with
Farrow and Ball as well as the
new corporate bespoke range, we
can achieve virtually any colour
required.
It is important when choosing
coloured products that the paint
provides a superior performance
to standard paints. These need to
be completely maintenance free
and guarantees should be offered
regarding weathering, resistance
to chemicals and mechanical
abrasion. The Kolorseal range has been specifically
developed for the building industry, consequently the
experience and advice we offer to customers is second to
none.
When discussing a new project with a homeowner, it is
essential to be able to rely upon the quality of the
standards of the finished products. An installation or
fabrication business will have to rely upon that for
referrals.
A ‘Kolorsealed’ product has an intense, rich depth
making the overall finish much more striking. Different
colours can be used on both sides of any sized window or
composite door.
With foiled PVC-U products being limited to certain
colours, spray painting offers the ability to be matched to
existing paint colours if a reproduction is required or bold
and bright new colours on any renovation or new build
project.
The team at Kolorseal is always available to advise on
the best paint spraying method for any specific job,
material or project. In expert hands it is possible to use
their collective knowledge to advise on any new build or
renovation.
24

As
specialists
Kolorseal’s
experts are familiar with a variety
of products and surfaces that can
be sprayed both internally and
externally.
The team fully
understands
and
supports
customers, knowing a stunning
finish can be achieved and that it
will last the test of time.
When carrying out on-site
colouring it is important to
ensure risk assessments have
been carried out. It is essential to
know that non-toxic paint is used
to ensure that the environment is
protected and that people will be
safe once the job is finished. This
is particularly important when
working on commercial projects
such as hospitals, schools or
hotels. ❐
www.kolorseal.co.uk
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RENOLIT EXOFOL
exterior films
colour your
world.

Grey stays on trend.
With grey remaining popular for architectural design and construction RENOLIT EXOFOL highperformance exterior films, which have been leading the colour revolution in the fenestration market for
more than 30 years, offer a wide spectrum of grey solid colours with a variety of textured surface finishes.
So you will always find the perfect match.
See our full range on-line at www.renolit.com/exterior

TRADE NEWS

Intuitive and user-friendly
S

WC Trade Frames, based in Scarborough, has become
the latest composite door specialist to choose The
Consultancy’s Tranquility quoting and ordering software,
which gives trade customers the option to design
products, get quotes and place orders direct from the
SWC website.
Customers previously used a standard single sheet price
list for the whole of the SWC range. Now, they can set up
their own o
nline accounts and use the bespoke SWC
Tranquility composite door builder to design and quote
using any product combination – either face to face with
a customer or after a sales visit, and even print off a PDF
showing the final door selection to give to the homeowner
as confirmation. Once the quote is accepted, the customer
can log back into their account and place their order
direct.
SWC has added the Tranquility ordering system in
response to a surge in demand over recent months for
their composite doors, as installers across the North East
of England look for a competitive, mass market product.
Mark Catchpole, sales director at SWC Trade Frames,
says: “Composite doors represent a huge opportunity for
us in both the short and medium term. We know that we
have a product which stands out from the rest and the
bespoke Tranquility software gives us yet another USP.
“The feedback from installers on the new door designer
option has been really positive, with the vast majority of
customers now opting to use this rather than our existing

online ordering software.
“It is really intuitive and user-friendly, gives them access
to all our design options and has smart, built-in sense
checks which alert them to any errors o
n product
combinations or problems such as size limitations. They
can price and order top-lights and side-lights as well and
crucially convert quotes to orders from within the
designer, without having to complete another order
form.” ❐
www.swctradeframes.co.uk
www.glazingvault.com
www.theconsultancy.co.uk

TRADE NEWS

Key to the vision
U

niversal Composite Doors has invested in excess of
£1.25m in a move and fit out to a new 27,000sq ft
factory along with new state of the art plant and
equipment. The company says that this is to handle its
continued expansion. The new factory is situated next to
the A1307 (formerly the A14) 15 miles north of
Cambridge giving it superb road links for distribution
through their covered delivery areas.
The move to new premises during the summer was key
to the company’s vision for 2022 – ‘any style of door in any
RAL sprayed colour supplied in 10 working days’. Already
well known for manufacturing doors using components
which include Liniar or Duraflex profile,Yale multi point
locks and SFS adjustable hinges as standard, Universal’s
significant
investment
provides
the
necessary
infrastructure for scale.
Managing director, Neil Peck, says: “We are probably
the fastest growing privately owned composite door
manufacturer servicing the trade and retail sector of our
industry.
“It is the perfect time for universal to welcome a new
sales director to the team. Having worked with Haydon
Statham for more than 15 years in a previous business in
the door sector I am very excited to welcome him to
Universal Composite Doors.
“Haydon brings with him significant industry
experience and the high motivation and customer driven
attitude that is so very important to us.” ❐

Haydon Statham
www.universalcompositedoors.co.uk

Logic in logistics
A

s businesses emerge from the pressures of the
pandemic, the focus is on finding flexible mobility
solutions for employees without making long-term
financial commitments. In response, Europcar Mobility
Group UK has launched a vehicle subscription service
that delivers financial and fleet flexibility.
Europcar DuoFlex offers one month minimum
contract with no penalty clause beyond the initial month’s
rental. Featuring a wide range of cars and vans, including
a choice of electric cars, it gives businesses the versatility
they need to get the right vehicle for the job today, without
having to know what their mobility needs will be in a year
or two. As well as being able to change the vehicle each
month, DuoFlex also gives subscribers the facility to
select a second vehicle for two days, twice a month,
eliminating additional costs when the usual company
vehicle isn’t fit for purpose.
“DuoFlex has been developed to take the crystal ball
gazing out of fleet planning, providing companies with the
flexibility to tackle fluctuating business mobility needs
without financial penalty,” says Ron Santiago, managing
director, Europcar Mobility Group UK.
The Fabricator 2021

“Many businesses right now don’t want to make
financial commitments for company vehicles for three or
four years, they simply don’t know what they will need.
But they need to keep employees mobile. The DuoFlex
one month minimum contract is ideal for these
organisations; cash isn’t tied up in lengthy lease
agreements. And they can change the vehicle each month
as their requirements alter.
“Also DuoFlex includes the option to add another
vehicle to the subscription for two days, twice a month.” ❐
www.europcar-mobility-group.com
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TRADE NEWS

Finalist for G-Awards
T

hermoseal Group has been shortlisted for best
component supplier award in the 2021 G-Awards.
Winners are to be announced at the G-Awards gala dinner
presentation evening hosted at the London Hilton on Park
Lane hotel on Friday 26th November.
The G-Awards is the industry’s most established awards
event when the best performing businesses are presented
with awards for demonstrating exceptional standards
within the year preceding entry.
Ranked no.96 in the Sunday Times HSBC International
Fast Track 200 and voted spacer bar manufacturer of the
year in the last National Fenestration Awards,Thermoseal
Group’s business development has been non-stop. In
2020, in the face of the backlash of Covid-19 and Brexit,
it saw a 21% increase in export sales whilst coping with
massive swings in UK trade.
Managing director Gwain Paterson, says: “We are
delighted to be shortlisted for such a prestigious award
which is testament to the hard work of our team.The past
18 months have been an immense challenge for the whole
industry, so the gala dinner is a welcome opportunity for
us all to relax and raise a glass to everyone.
“We are co-sponsoring the Champagne reception with
Emplas, so we’d like to invite anyone attending the event
to come and join us in a toast to all of the finalists.We wish
you all the best in the awards and thanks to all those who
have supported us over the years.” ❐
www.thermosealgroup.com

Gwain Paterson

DE-SKILLED MANUAL, SEMI & FULLY AUTOMATIC SOLUTIONS - SERIES OR RANDOM GLASS SIZES

REDUCE LABOUR, DAMAGE AND REMAKES

www.ashton-industrial.com 01279 624810

2022
NEC BIRMINGHAM
10-12 MAY 2022

MISS
UK’S BIGGEST AND BEST TRADE SHOW
FOR THE WINDOWS, DOORS, GLAZING & COMPONENTS INDUSTRY

+4000
+200
SEE THE BEST IN THE INDUSTRY, BE THE BEST IN THE BUSINESS.

NEW SHOW DATES:
NEC BIRMINGHAM, 10-12 MAY 2022
FIT Show is on the move. Same award-winning event, new safer
Spring dates. For more information on FIT Show 2022, visit
www.ﬁtshow.co.uk/exhibit

#FITShow22

PROFINDER
Tel: 07932 243008
Access Systems

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Audio Systems

To Advertise
call Mehreen Haroon 07932 243 008

Colours

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS AND
ROOFLINE
ANY COLOUR IN 5 DAYS

Baypole Jacks
You can buy jacking kits from as
little as £6.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

£6.00 each
Jacking kits for £
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

Ref: Fab11

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Fly/Insect Screens

Window openers

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Handling Equipment

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bending
G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Machiner y

Sawing and Machining as it should be

Recycling

– 450
– 650
– 1100
ZX5-E 550
ZX 5-S 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending
Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Bags & Display Cases

Racking Systems

USE INSIGHT DATA TO

DISC VER
THE BEST
CUSTOMERS

CONNECT
WITH
DECISION MAKERS

PERF RM
WITH
BUSINESS INTELLIGENCE

01934 808 293

hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA

CAB Members - Buyer’s Guide 2021
The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Fabricators & Manufacturers

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
Presstek
01527 918651
www.presstekltd.co.uk

Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barking Shopfronts
0208 591 0504
www.bsfgroup.co.uk
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Glasshus Facades
01924 890 750
ww.glasshusfacades.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk

MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01506 433173
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.panelsystems.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.rbegroup.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

Consultants
a2n Management
07766 565027
www.a2n.co.uk
E P Consultants
01785 824580
Placing Leaders
07921 786629
www.placingleaders.co.uk
The Design Solutions Business
01922 277310
www.dsbltd.com

Extruders
Hydro Aluminium UK
01773 549300
www.hydro.com

Fabricators & Manufacturers
3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
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Finishing

AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
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Finishing

Hardware

Machinery Suppliers

Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
Fapim SPA
07535 180 133
www.fapim.it
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS Group FasteningTechnology
0330 0555 888
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Strand Hardware
01922 639111
www.strandhardware.co.uk
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

United Anodisers

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY OpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk

Installers

Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components

Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Shading Devices

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01291 639739
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
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Systems Design & Supply

Systems Design & Supply

Thermal Barrier Products

Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Origin Frames
01494 686868
www.origin-global.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions
UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com

Testing & Certification

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
UL International (UK)
01952 586580
www.ul.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams UK
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
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SUCCESS IT’S TIME TO

FUTURE

BUILD
BRAND
VISION

AMBITION

Stronger, faster, better.
As the UK moves towards economic recovery, it’s time to build.
Purplex is the marketing agency that helps ambitious companies
build their brand, their business and their future.
PR | Web | E-Commerce | Digital Marketing | Social | Creative
Call 01934 808 132 or email grow@purplexmarketing.com
purplexmarketing.com

@purplexuk

/company/purplexuk

/purplexuk

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

