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Comment

As a bonus to Hallowe'en, and on the very day, Johnson announced a return
to national lockdown for England. Among the exceptions to “stay at home
and don't see anybody else” manufacturing and construction got a special
mention so it will be interesting to see what our industry does this time.
Now, I am not a Corona-denier, it is there, it is nasty and you don't want
to catch it. What does worry me though is the, mostly clueless, polititions'
justification for shutting down our society. I saw a headline in one of the
Sunday newspapers:“Boris couldn't ignore the facts,” it said. One has to ask:
“What facts?”
Well, as near as I can gather, the 'facts' are Prof Sage-Whitty's forecasts.
Now having been in business for around 45 years I have probably written
more forecasts than the good professor has had hot dinners. I produced
many of them with my accountant to impress banks, I even did a few personal
forecasts to impress mortgage providers and for general management
satisfaction. I recall one occasion, when I was still working for someone else.
The firm had just been taken over by a big publishing corporation and our
MD, never having done such a thing before, had to produce a forecast for the
new management. She came to my desk, worried: “I am supposed to show
XX% profit,” she said. “It's impossible.” I took a look: “Well, what if you up
that per-centage, increase the turnover and reduce the print bill?” I asked (or
something like that).“But I would just be making that up,” she said.“And what
if is it's wrong?” “Are they goint to know?” I asked,“and anyway by the end
of the year who's going to remember?”
Two days later she was back at my desk: “They loved it, thank you.” I have
no idea what happened beyond that but down the line everyone had justified
their positions.
And, back to my previously mentioned forecasts, all presented to the
consumer as facts, I don't think any of them were ever achieved. But they will
have achieved their purpose; of gaining finance or satisfying management
colleagues.
And then there are the treasury forecasts beloved of one former
Chancellor of the Exchequer, (I can't remember which one but we were
going through another financial crisis at the time). They showed that the
economy wasn't as bad as everyone thought and always predicted strong
growth. It quickly became apparent that these were always so wrong that
business and even political writers applied a caveat every time one was
produced.
So here we have Prof Whitty and his Sage colleague presenting as facts
forecasts to support the decision to shut us down again.
Johnson may be right to do what he has done. In any case it keeps our
minds off of the Brexit disaster that is about to hit. I would here just bring
in Jonathan (Lord) Sumption the former supreme court judge. On Times
radio he recently cutioned us to watch our democracy. His point was that
governments, even liberal ones, use fear to keep the population obedient. I
remember feeling something of a vacuum after the cold war ended (we won
by the way) and before they invented the 'war on terror'. Now the enemy is
Covid-19 and we don't hear too much about the terrorists.
On the notice board in my office there is a cartoon.The caption reads: 'We
have charts and graphs to back us up, so f**k off!'
I hope you had a happy Hallowe'en.

John Roper
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NEWS

A new role
F

açade, window
and
door
designer, manufacturer and
installer,
CMS
Group
has
strengthened its senior management
team with the appointment of
Andrew Charters as group finance
director.
Charters j
oins Maven Capital
Partners-backed CMS from the
Scottish Football Association (SFA)
where he has held the post of director
of finance and IT for the last three
years. His financial career spans more
than 25 years across a variety of
sectors including manufacturing,
higher education and business
services.
David Ritchie, CEO of CMS
Group says:
“We are really pleased to welcome
Andrew Charters as our new group
finance director and recognise the
valuable experience he brings at an
important time for our business.With
his excellent track record across a
variety of organisations, Andrew will
be a great asset to CMS as we work
hard to help our customers get their
projects back on track postlockdown, and drive forward with
new innovations to deliver ever more
sustainable buildings and homes

Andrew Charters
across the UK.”
Charters says: “I am delighted to
be taking up my new role at CMS.
The success of the business from a
standing start in 2006 to what it is
today is remarkable, and I am looking
forward to working with the team to
navigate the short term challenges
brought by Covid-19 to deliver on
our long term, sustainable growth
plans.” ❐

Niall Rowan

D
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T

he Association for Specialist Fire
Protection (ASFP) is seeking a new
chief executive officer following an
announcement by the current CEO
Niall Rowan of his intention to step
down after the association’s annual
general meeting in 2021.
Rowan took on the role of chief
executive officer at the ASFP at the start
of 2017, having been the association’s
technical officer since 2010. Having

Honest
communication
avid Thornton,
chair at The
Window Company (Contracts),
has spoken out about the supply issues
that exist across the window market. In
most cases it is installers, operating at
the sharp end of the industry, who are
actually bearing the brunt. Thornton
says that, while he and his team are
sympathetic to the problems that
fabricators face, installers need open
and honest communication from their
suppliers if they are to manage their
businesses effectively.
He says: “We recognise there are
shortages on profiles, hardware and
glass, but that doesn’t change the fact
that we have targets to meet and
service levels to maintain.
“In the commercial market, where

Rowan to
step down

David Thornton
there are sometimes penalties for late
completion of jobs, the pressure and
frustrations have been particularly
intense.
“Working, as we do, right across the
social housing and commercial new
build sectors, obtaining stock to
maintain our service levels and avoid
penalties has been one of the biggest
challenges since factories re-opened in
April and May.” ❐

taken over just before the Grenfell
tragedy, Rowan has led the ASFP
through a period of huge change both
for the association and the fire and
construction sectors.
During his tenure, he played a hugely
influential role, providing input to the
full range of government and industry
committees tasked with transforming
the building safety landscape and
improving competency across the built
environment and significantly raising the
ASFP’s profile as the go-to authority on
passive fire protection.
He has also presided over a period of
substantial growth for the association
and overseen the launch of its highly
successful foundation course in passive
fire protection, which enables passive
fire protection professionals to
demonstrate their competency and
study towards level 2 and 3
qualifications awarded by the Institution
of Fire Engineers. ❐
The Fabricator 2020

W Smart:

Solar powered
integral blinds
The latest in innovative Italian design, the eco-friendly W Smart is a
solar powered, wire-free motorised blind system utilising Venetian
or pleated blinds, encapsulated within a 20, 22 or 27mm cavity double
glazed unit. For the smartest homes.

ORDER TODAY
Tel: 0113 277 8722
Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723

Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
Estate, Bruntcliffe Way, Leeds LS27 0HH

Quotes
available in
60 minutes.

www.morleyglass.co.uk
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MARKETING

The digital-first shift
Purplex MD Andrew Scott discusses why companies should rethink their website and digital
presence

W

ithin hours of opening a new Instagram account,
94-year-old Sir David Attenborough had 4.5 million
followers, while the new NHS Covid-19 mobile phone
app with QR code reader had over 10 million downloads
in the first week.
The digital shift over the last 6 months has been
meteoric. Continued uncertainty around Covid-19 and a
second wave means that millions of slow adopters have
rapidly migrated to digital-first in their daily lives. And
when the pandemic eventually subsides and normality
returns, we will be living in a new era of digital and the
smartphone will rule supreme.
Overnight, your website has become your most
important business asset.Yet many companies in the glass
and glazing industry have been caught off-guard. Trade
suppliers have been unable to meet their customers faceto-face, while homeowners have been forced to switch
from in-store to entirely online for everything from
groceries to furniture.
Ignoring this digital-first shift in behaviour is a recipe for
disaster. Companies that fail to realise that the current
upturn in business will eventually subside will be left
completely exposed when orders slow down, and find
themselves unable to compete with rivals who have
already invested in their digital strategy.
Now, more than ever, companies need to rethink their
website and online presence.
This shift is already happening. At Purplex, we are
building increasingly sophisticated websites that include
e-commerce, booking systems, product visualisers and
integration to CRM, while UX (user experience) and
CRO (conversion rate optimisation) have become
paramount in turning website traffic into qualified sales
leads.
Your website is no longer just an online brochure – it is
the epicentre of your digital presence and needs to deliver
significant return-on-investment.
Our team is currently working with over 170 businesses
to help them maximise their website and smartphone
strategy to attract new customers and engage with existing
ones. This has ranged from advanced e-commerce
solutions for global suppliers, complex digitised product
catalogues, and lead generation websites that have
generated 400% more leads than the previous website.

Not a one-off investment

With internet browsers, search engines, online media
and mobile devices continuously changing, your website
becomes out-of-date very quickly. But now, as customers
embrace digital technology more than ever before, and
others invest in their web and digital strategy, failing to
invest in your website as part of an ongoing strategy will
cost your business dearly.
You can run your old donkey around the racecourse as

6

much as you want, but
you’re going to come
in last every time
compared
to
a
thoroughbred
racehorse.
Of course, your
website is only part of
your digital presence.
Reviewing your entire
digital
strategy
is
essential
–
social
media, online news,
mobile apps, customer
portals,
digital
signatures,
CRM
platforms,
payment
gateways,
online
reviews and much
more all need rigorous
assessment.
And as even the
most
technophobic Andrew Scott
people migrate to a
digital-first world, companies are already deploying more
sophisticated activities around search engine optimisation
(SEO), biddable media (paid search), content marketing
and social media to drive customer behaviours and
convert interest into qualified sales leads, while rival firms
are oblivious to the business they are losing.

Is real-world dead?

The shift to digital-first doesn’t mean digital-only.
People still love flicking through a print magazine, visiting
a showroom or reading a brochure. But applying a digital
mindset can amplify results. Adding a QR code in a
magazine advert or next to a showroom product for
example, which when scanned opens a product video or
captures contact details on a mobile phone, would
enhance the user’s experience.
The pandemic hasn’t just impacted health or the
economy. It has been a catalyst for change and accelerated
digital transformation by perhaps 10 or more years over a
six-month period.
Those who embrace a digital-first approach will not
only gain a competitive advantage, but will rapidly leave
others behind. ❐

Andrew Scott is a leading industry consultant who has
acquired, built and sold several companies. He is the
founder and MD of Purplex Marketing and Insight Data.
www.purplexmarketing.com
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HARDWARE

Leading reverse
The latest version of Roto FRH Uni reversible hardware builds upon the longestablished ‘Uni’ name with an improved product, simplified stockholding and
revised packaging

W

hen Roto acquired it in 2016, the Uni brand of
reversible systems joined the extensive range of
window hardware available from the German-based
manufacturer. The product has recently been revised by
Roto engineers and is available in the UK exclusively
from distribution partners Carl F Groupco.
Although the majority of windows in the UK are openout units geared with friction hinges, the market for
reversible systems – the established standard in
Scandinavia – has been increasing over here. Reversible
windows are already popular in Scotland, where they are
commonly found on high-rise buildings.
“Over the last 12 months we have been working with
Roto to introduce product upgrades, consolidating
packaging and marketing improvements,” says Julie
Warner of Carl F Groupco. “These enhancements will
ensure that Roto FRH Uni remains the market leader for
reversible systems in the UK.”
One such improvement is a variable restrictor, which
combines two functions –– standard operation, plus a
‘hotel’ mode with additional
user protection.
Previously,
manufacturers had to
buy two different
restrictors and hold
both in stock. Now
both options can be
achieved with one
unit.
Another
improvement is the
use of RotoSil Nano
surface coating,
which means the
hardware can easily
meet the
requirements of
Grade 5 in the EN
1760 anti-corrosion
standard.
The Uni system has always been able to meet security,
weather performance and durability standards, but the
Roto and CFG teams have now put together an
improved package of documentation. “Window
manufacturers can use this to ensure they are able to win
contracts and make the paperwork process go more
smoothly,” says Warner. “We are working with Roto to be
able to offer this full test certification for every reversible
profile in the U.”
Availability and continuity of supply are always a major
priority for UK fabricators. “Carl F Groupco is
committed to holding between £450k and £550k worth
8

of stock of reversible
gearing at any one time,”
Says Warner. “We operate
on a 98% on time, in full,
next day delivery basis.”
Another area in which
window manufacturers
expect a responsive, quality
service is technical support.
Warner
says: “I
spend
an

Julie Warner
increasing amount of time
with customers providing
hardware specifications.
Having worked with the
product for two decades it
still feels satisfying when we
have immediate solutions
for our customers.
“Is this a product for
fabricators who are
thinking of adding
reversible windows to their
portfolio? Absolutely. The
Roto FRH Uni brand
backed by the support of
Carl F Groupco provides
the best of everything:
quality, reliability, delivery
service and support. Most
applications for reversible
gearing are on high rise
locations, so it is very
important to have a fit and
forget solution. The Roto
FRH Uni reversible hinge
continues to prove its
quality and is one of the
best performing products in
our entire hardware range.
We can sell thousands of
sets a month and not have a
single return or failure.” ❐
www.carlfgroupco.co.uk
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FUHR EMERGENCY
EXIT & PANIC
HARDWARE
FULLY & COMPLIANT MULTIPOINT
LOCKING FOR SINGLE AND
DOUBLE DOORS
MECHANICAL
GUARANTEE
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YEARS

All hardware sets tested to EN 179 for
emergency exit, or EN 1125 for panic
exit

Full hardware package including panic
bars, outside access handles and
compliant cylinders

Double door EN 1125 panic options are
available

Suitable for aluminium, composite,
PVCu or timber doors

Mechanical or electronic operation

For further technical information or a quotation get in touch today
t. Peterborough: 01733 393330
t. Cumbernauld: 01236 721557

e. sales@carlfgroupco.co.uk
w. www.carlfgroupco.co.uk

COVER STORY – HERITAGE

Money starts at
home
It has been a busy few months in the home improvements market. Many property owners spent the
time at home during lockdown doing DIY and identifying bigger projects they wanted done. And,
thanks to enforced savings made by not going out, they also have the funds to pay for the
improvements. Nationwide building society reports that 40% of its customers have more disposable
income than before lockdown, writes Deceuninck CEO Rob McGlennon

N

ot all households are better off, of course.This home
improvement boom is being driven by the large and
growing group of mostly over-55 homeowners whose
properties have appreciated greatly in value over the past
ten to 20 years.They own most of Britain’s housing wealth
and they account for around 90% of personal savings.
Unable to spend on holidays, travel, and entertainment,
they have even more money and a strong desire to improve
their properties. And they want the best products to add
value to their homes.
This is reflected in both Deceuninck’s and our
fabricators’ sales figures. This July, our sales were 31% up
on last year. August was 28% ahead of 2019. There has
been phenomenal demand for ‘aspirational’ products,
especially for our Heritage Window Collection.
Timber-alternative windows and doors have sold
strongly because the sleek flush sash, almost always foiled,
has become the look most people love.
This new generation of windows and doors ticks all the
functional boxes for energy efficiency, weather proofing,
and security, whilst adding exceptional aesthetics. They
look right in older properties that were designed for flush
windows originally, but they also look perfect in modern
contemporary properties. It’s the look everyone wants: no
wonder the heritage market has exploded.
We launched our Heritage flush window in 2016 to
replicate the flush, slim sightlines of traditional timber
windows. It quickly became a best-seller and flush now
accounts for over 30% of total casement profile sales. It
suits all types of houses, from country cottages to modern
townhouses and everything in between. And homeowners
love the slim, balanced sightlines and the way it sits
seamlessly flush within the outer frame. It looks strikingly
different from the standard ‘storm’ windows which sit
proud of the frame.
Our fabricator and installer customers say Heritage
gives them a competitive advantage. Natalie Witczak,
business manager at Connaught Windows says:
“Deceuninck offers a great choice of products and the
10

Heritage flush window is selling
well.” Peter Dyer, managing
director of Dempsey Dyer says:
“Deceuninck’s products help us
stand out. It’s a high-quality
system, and Deceuninck’s 30
colourways and Heritage flush
family are great selling points.”
Our slimline French door has
the same traditional timber-look
style, with top energy efficiency Rob McGlennon
and the best weather performance.
With a low threshold it’s suitable for wheelchairs, but we
haven’t forgotten the details our fabricator and installer
customers want. While achieving the look of a traditional
mechanical butt joint, dedicated reinforcement avoids the
need for labour intensive glass bonding. Bespoke sash and
frame-positioning blocks make the doors easy to fabricate,
transport and install.
We do all we can to help our customers grow, because if
they do well, we do well. We’ve also invested heavily in
colour. Forty years ago, white was seen as fresh and
fashionable, brightening Britain’s drab post-war housing
legacy. But it became so popular and all pervasive that
people became bored. They’ve had quite enough of white
and are itching for change and beautiful colours, inside
and out. If they’re given the choice, most homeowners
choose colour.
We invested in a state-of-the-art foiling plant and a
world-class foiling team, and the warehousing and
logistics to offer 30 colourways from stock across our
entire Heritage collection. So, if you order foiled windows
and doors your order will be on your next delivery along
with all the matching cills, trims, and end caps for a
perfect installation. That’s why our #ColourEnabled
customers are growing fast. Our top 20 fabricators are all
growing at 20%+ pa. ❐
www.deceuninck.co.uk
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WE ARE THE UK’S NUMBER
ONE MANUFACTURER OF

GLASS AND
PROFILE
HANDLING
EQUIPMENT

Our products include a varied range of
equipment ranging from stillages, racks and
tables to specialised optimisation trolleys.
– Specialist in bespoke design for site use
– Made to suit your facility
– Free delivery on bulk orders

glass-handling.co.uk | sales@glass-handling.co.uk | 0161 723 1551

ALUMINIUM – THE

COLUMN

From silver to green
Scrap aluminium has long been recognised for its ability to be easily collected and recycled
into new aluminium products. Together with its high scrap value, aluminium is rarely
wasted as it feeds back via well-established recycling processes, writes CAB director Adrian
Toon

T

he EAA/Delft study back in 2004 confirmed that
between 92% and 98% collection rates at the time
were achieved in the UK’s building demolition. What is
less well known is that if not appropriately separated and
sorted, collected scrap can include a mix of various
aluminium alloy grades. While this mixed recyclate may be
used for cast aluminium products, for example, it is
usually harder to recycle it into wrought aluminium alloy
grades in a ‘closed loop’. Add to this, it is known that a lot
of our valuable scrap metals are shipped overseas, thus
losing a very valuable resource from the UK.

12

With these issues in mind, the Council for Aluminium in
Building has set up a Closed Loop Recycling initiative for the
UK. The aim of the initiative is to encourage the recycling
of aluminium alloys within the same alloy grades. For the
CAB scheme we require that extrusion grades of
aluminium, namely 6xxx series alloys for the architectural
aluminium market, are recycled back into the same 6xxx
series alloys. The same can be said for sheet aluminium
recycling, namely with 1xxx series alloys. It is important to
reiterate that in a ‘closed loop’, an aluminium alloy can be
recycled infinitely without loss of its specific
characteristics.
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Pre-consumer scrap can easily be recycled before it
leaves the factory as it is often clean and of a known alloy.
Post-consumer scrap is where the challenge really lies.
With the many thousands of tonnes of alloy extrusion and
sheet used in our buildings across the UK, we should be
looking towards the advantages of deconstruction,
separation and recycling, and the ability to see our built
landscape as an ‘urban mine’ for raw materials. As already
stated, we have recycled aluminium over many decades,
primarily as it has a high recycle value, but without a
‘closed loop’ we can ‘lose’ the specific grades we require to
recycle the aluminium back into the same product type. If
we constrain recycling to specific alloy grades, we can
recycle extrusions back into new extrusions and offer a
true circular economy for our aluminium products in the
UK construction industry.
One of the keys to this capability is the advent of the
handheld spectrometer for identifying the content of an
aluminium alloy. Easily portable and very quick to use,
grades can easily be checked prior to recycling. This
means that the aluminium grades could easily be checked
and identified on a building site prior to deconstruction.
The quantity available on a given site can also be relatively
easily calculated before removal, as aluminium extrusions
and sheets are usually uniform in shape and easily
measured. Skips for the scrap, clearly labelled for the
identified grades being removed, can be obtained from
recyclers to be placed on site for collection of this valuable
post-consumer scrap.
The second challenge is to remove non-aluminium
components from the aluminium frames of windows and
curtain walling, such as hinges, handles, gaskets, screws
and weather seals. Done manually, this could take some
time, and we must also consider the removal of thermal
breaks made of materials such as polyamide and
polyurethane. Fortunately, the technology has advanced
considerably, and this process can be completely
automated. What is supplied back to the smelter is
‘chipped’ aluminium, with minimal contaminants such as
paint and thermal breaks which are mostly removed in the
process.
Aluminium scrap in this form can easily be reintroduced
back into the UK aluminium smelting industry to meet the
growing demand for aluminium. With just 5% of the
energy needed to recycle aluminium in this way compared
to producing prime aluminium from bauxite, we can make
best use of the embodied energy present in aluminium that
exists in our building stock.
CAB’s Closed Loop Recycling Scheme is open to
The Fabricator 2020

COLUMN

members as part of their membership package. While such
closed loop recycling of construction materials is currently
voluntary, requirements could be placed on ‘embodied
carbon’ content in the future and main contractors are
increasingly seeking evidence to demonstrate the
sustainability credentials of their supply chain. Aluminium
scrap is an important resource and we should maximise
the quantity and quality of recovered aluminium scrap in
the UK to build the circular economy of the future. ❐

Adrian Toon is member of the CAB board
Despite the pandemic, it is business as usual at CAB and
staff are on hand at the offices to answer any aluminium
fenestration related questions. Information is regularly
updated on the CAB website at www.c-a-b.org.uk. For
association membership enquires please contact Jessica
Dean at the CAB offices by email jessica.dean@c-ab.org.uk Tel: 01453 828851
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GARDEN DOORS

Slide into style
Terry Ledwith, national sales manager at Reynaers Aluminium, shares his thoughts on sliding doors
– and says how fabricators and installers can pride themselves on quality

A

s an increasingly sought after addition to modern
homes, sliding doors are quickly becoming the ‘wow
factor’ at the heart of home improvement projects.
Helping homeowners to flood rooms with natural light,
make them more practical for everyday use and break
down the barriers between inside and outside spaces; they
are an elegant and stylish way to transform a house into a
unique home.
For fabricators who are building these doors for
homeowners, a number of factors need to be considered,
from appearance and design capability through to
performance and longevity. In essence, they need to be
sure that the products they’re offering not only look the
part and outperform expectations, but continue to do so
long after installation.
That’s why, at Reynaers, we have developed the CP 130
range.This is a premium insulated sliding system that, we
believe,
combines
stunning
aesthetics
with
uncompromising performance.

Facilitating creative freedom

Fabricating the perfect sliding doors for a customer’s
home takes true care and craftsmanship. To bring this
expertise to the forefront of every project, we have

14

developed a sliding system that has leading performance
built in.
The CP 130 is suited to even the most complex designs.
In practice, that means large expanses of uninterrupted
glazing can easily be incorporated into properties. But
with this modern aluminium solution, the creation of
brighter and more practical spaces is really just the
starting point.
CP 130 makes it as easy to create a single wall
configuration. Without the need for a fixed corner post, a
pair of perpendicular doors can meet in the corner of a
room, removing the barriers between indoor and outdoor
spaces, as well as giving homeowners a remarkable
architectural feature to be proud of.
All aluminium profiles from Reynaers are powder
coated for durability and low maintenance after
installation. This means that we can offer a virtually
infinite range of colour options. With a comprehensive
range of handles and accessories, aluminium sliding doors
from Reynaers can be customised to perfectly suit their
environment. For fabricators, that means true creative
freedom. For homeowners, it gives them the opportunity
to leave their mark on their home.
As well as looking the part, sliding doors also need to
perform. When incorporating more glazing into the
envelope of a building, there are two critical factors which
must be considered: thermal efficiency and performance.
With double and triple glazed options, CP 130 achieves
a U-value as low as 1
.1 W/m2K. For end-users, that
enables them to enjoy the views and seamless practicality
of sliding doors, without having to compromise the
performance or appearance of their sliding doors.
Precision engineered, the CP 130 profile also provides
excellent levels of security and weather resistance,
alongside everyday usability. In-built features, including a
lift-and-slide mechanism, enable doors to be opened with
even the lightest of touches – no matter their size.
Reynaers’ sliding door systems are also rigorously tested
to ensure the highest levels of performance and durability. ❐
www.reynaers.co.uk
The Fabricator 2020

Your customers deserve
a little peace and quiet

Noise Reduction
Noise Reduction
Window
Company Logo Ltd
PVC-U Casement Window
A Rated Windows

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or
BS EN 14351.) Actual acoustic performance for a
specific application depends on: the type and
location of the external noise, the location of the
window or door, and how the elements or fabric of
the building perform.

51

Correction for high frequency and low
frequency (C,Ctr)

(-1,-4)

Licence No. 123456
Review Date: 03/08/2020
To verify this licence please contact
enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

Noise Reduction
Door
Company Logo Ltd
Composite Door
A Rated Doors

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or BS EN 14351.)
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Licence No. 123456
Review Date: 01/01/2019
To verify this licence: enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

British Fenestration Rating Council

Prove acoustic performance with BFRC ratings
BFRC Noise Reduction Ratings let you prove the
acoustic performance of your window and door
products with our highly recognised ‘rainbow’
rating label - independent, impartial, trusted.

By using the renowned BFRC rating scale to
demonstrate the noise reduction properties of your
windows or doors, you can show installers and
consumers the quality of your products.

Homeowners no longer select new windows and
doors s imply based on price. They want to know
what they purchase will improve their home’s
comfort, so product performance is now a priority.

Your products will stand out from your competitors’
and you’ll be able to avoid a race to the bottom
on price. Sell using BFRC proven performance and
leave your customers in no doubt.

Find out more at bfrc.org

GARDEN DOORS

Dual of the decks
Many tradesmen and manufacturing professionals are beginning to recognise the benefits of
composites over traditional timber product

W

hether it’s the low maintenance and high value, or
durability, when it comes to choosing the right
material to source for a project, professionals should
consider investing in composite products.

The benefits of composites

Although traditional timber decking has been popular
for years, composites are a low maintenance, durable
alternative which work well in both residential and
commercial developments.
While timber is high maintenance, requiring painting
and staining annually, composite products are extremely
hard wearing and need no life extending treatments, such
as oil or paint.
Composites are manufactured from a combination of
recycled plastics and wood flour, which is a waste product
of hardwood production. The wooden fibres and plastic
shavings are then combined with colour pigments before
being heated and extruded. The plastic content gives the
boards a long lifespan without the need to treat or seal the
decking, while the wood content enables the product to
retain its natural look and feel.
Composite decking is suitable for all residential gardens
and commercial projects as it doesn’t warp, crack or
splinter, therefore making it barefoot safe. Composite
products can also be fire resistant up to a B rating.
Composite deck boards are also often capped which
maximises resistance to staining, weathering and fading.
It is the ideal product to shape outdoor living spaces as
it’s versatility in colour and texture allows people to create
completely bespoke designs to tailor their outdoor living
areas to their specific tastes and needs.
With people spending an increasing amount of time in
their gardens, more and more people are investing in
making their outdoor spaces an extension of their home.

getting recycled. Consumers are increasingly switching to
composite materials instead of plastic and as global
challenges around plastic waste and the ability to plant
forests to meet future timber demands increase,
composite provides a sustainable and genuine alternative
to timber. Composite Prime has recycled the equivalent of
50 million plastic milk bottles and 121,500,000 plastic
bottle caps from landfill and 280 plastic bottles per square
meter of decking are recycled.
HD Deck Dual decking boards, developed by
Composite Prime, have a reversible two-colour option on
each board which not only saves spaces in warehouses but
also offers the opportunity to lay a deck with contrasting
colours to create a bespoke finish. The dual-sided board
also makes it easy to refresh the deck by simply turning the
boards over to reveal the new colour.
The boards are 3D embossed with wood grain to ensure
they look natural, and are capped to increase protection
against fading, staining and other potentially damaging
elements. The boards are low maintenance, slip resistant,
durable, sustainable and barefoot safe so even high traffic
areas like bars and restaurants will benefit from investing
in HD Deck Dual.
One of the key benefits of Composite Prime is also the
ease with which the decking can be installed. Whilst
traditional decking options can often be laborious and
tricky to take on, requiring specialist tools, the HD Deck
range has a secret clip system that is easy to install. ❐
www.composite-prime.com

What options already exist?

The HD Deck range, manufactured by Composite
Prime, is eco-friendly and socially responsible. Made
using recycled plastic and FSC certified oak wood flour,
the products are sustainable, ethical and environmentally
friendly.
One million plastic bottles are bought every m
inute
around the world — and that number will top half a
trillion by 2021. Less than half of those bottles end up
16
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NEW PRODUCT:
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5 ENDURANCE RACES
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DEMELZA HOSPICE CARE
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A QUICK SHOUT OUT TO OUR SPONSORS!

Donate 4 Demelza!

grabex.co.uk/race-for-children

HERITAGE

Rethinking PVC
There are over 9,000 conservation areas across the UK, in which the popularity of timber windows
has endured due to their look and feel echoing the period-style properties often found in these
locations. However, their durability pales in comparison to PVC-U alternatives, which, due to
technological advances and expanding ranges, now provide matching aesthetic appeal. Yet, common
myths still persist about its suitability in conservation areas, as detailed by Russell Hand, head of
marketing and technical at Rehau Windows

P

VC-U has been criticised for a lack of character that
makes it unsuitable for period properties.Yet this is no
longer the case. The vast number of foil ranges and
colouring solutions now available combined with
advances around specialist designs means nearly any
material can be replicated. These innovations have also
minimised previous concerns around overly large profiles,
which can now closely replicate their timber counterparts.
Indeed, Rehau’s Heritage range even offers Georgian
astragal bars to add more authenticity to its range. Fitted
to the window’s internal and external faces, they create a
grid that give the effect of traditional period features.
Another myth, which stems from The Conservation Act
1990, says that PVC-U doesn’t comply with application
regulations.
The 1990 act charges local authorities, housing
associations and building owners with preserving heritage
structures and conserving materials and workmanship.
But in this context PVC-U may be less disruptive than
timber and can be more sympathetic and less prone to
deterioration. PVC-U also complies with Article-4 of the
Permitted Development Rights Act, which states how
windows should look, but not what materials should be
used.
Additionally, PVC-U sliding sash windows tilt inwards
to be cleaned from inside buildings, a safety feature not
possible with original timber windows. Their specifically
selected and tensioned mechanical balances also improve
sash mobility, enhancing ease-of-use, and they can be
fabricated with enhanced security measures in accordance
with building regulations like Approved Document Q for
security.

The idea that PVC is not a sustainable material has long
been dismissed. The thermoplastic nature of PVC-U
windows means the material can be recycled almost
indefinitely. Rehau’s PVC recycling plant at PVCR
enables the re-use of polymer window profiles, resulting in
windows with a lifecycle of 35 years that can be recycled
up to six times.
PVC-U’s thermal efficiency helps improve building
performance by negating heat loss, an improvement over
single-glazed timber windows. PVC-U windows can also
be double or even triple-glazed which also provides levels
of sound attenuation not possible with traditional period
property windows.
Installers need to help customers with advice around
planning permissions for replacement with PVC-U
windows. This can include advising how to make online
planning applications and warning customers about
potential delays in council decision-making processes. It
also includes providing good imagery and literature in an
application’s supporting materials alongside profile
section drawings to compare new and existing materials,
and providing reassurances that the original windows’
appearance will be sympathetically conserved in line with
neighbouring properties.
As well as working with installers, companies like Rehau
also work with organisations like the heritage windows
group of the Glass and Glazing Federation to address
issues around glazing in conservation areas and heritage
buildings. Alongside this, Rehau works with English
Heritage and conservation officers to ensure that the
benefits of new materials are considered and remain
sympathetic to existing building structures. ❐
www.rehau.com
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Triumphed again
A

ccording to MD Daniel Baker, Origin has bounced
back strongly from lockdown and is heading for
‘business as usual’ under the new Covid-19 regulations.
Baker says: “Covid-19 was obviously an incredibly
difficult time for most businesses, with those operating in
the manufacturing industry particularly feeling the
pressures of lockdown. Thankfully, we have come out the
other side and business is strong.This is in part due to our
ability to adapt and innovate quickly, us being able to
confidently offer a reliable service to customers new and
old, as well as the demand being driven as consumers are
wanting a change after spending so long in their homes
over lockdown. To have 30% more orders than from July
2019 is remarkable given the circumstances.”
Baker says that it is Origin’s ability to react to change
quickly that has allowed it to steal a march on the rest of
the market in terms of lead times and of being able
consistently to deliver on time and in full. He says: “It has
been well documented that Origin’s your lead time, not ours
promise changed the way in which the manufacture of
bespoke products was viewed.
“The company has triumphed again, this time, with the
speed at which we were able to bring its lead times back
down to normal after lockdown.” ❐
www.origin-global.com

Daniel Baker

Luton based fabricator,
WeatherBreak Windows, has
responded to a marked increase in
demand for its high-quality
aluminium product range, with the
addition of a new AMC308
machining centre from
Kombimatec.
Installed at the end of August,
WeatherBreak’s new AMC308
machining centre is the second
machine of its type to be ordered
from Kombimatec and has been
introduced to bolster the
aluminium window and door line at
the manufacturer’s state of the art
30,000 sq ft facility.
Featuring CNC control with a
colour touch screen display,
WeatherBreak opted for the 3m
version of the 3-axis AMC308, which is suitable for both aluminium and PVC profile. Integrating an
auto rotating work bench and an automatic multi-tool change cabinet, the AMC308 also combines a
5HP motor spindle, a quick change ISO30 tool system, electronic variable speed control, pneumatic
rotating of the work piece through 90-0-90 degrees with adjustment for intermediate angles – plus a
host of additional features that result in a highly capable, cost effective and easy-to-use machine. ❐
www.kombimatec.com
The Fabricator 2020

19

TRADE NEWS

Setting the standard
T

he Association for Specialist Fire Protection (ASFP)
has welcomed the latest proposals on competence
requirements for those working on higher risk buildings.
The report Setting the Bar has been released by the
Competence Steering Group (CSG).
The report proposes an overarching system of
competence made up of four key elements: a new
competence committee sitting within the Building Safety
Regulator; a national suite of competence standards –
including new sector-specific frameworks developed by
12 working groups; arrangements for independent
assessment and reassessment against the competence
standards; and a mechanism to ensure that those assessing
and certifying people against the standards have
appropriate levels of oversight.
The ASFP says it is particularly pleased to see the
proposals relating to installers working on in scope
buildings. The report recommends that, wherever
appropriate, government should mandate persons
working on higher-risk buildings to be registered/certified
by a recognised professional or certification body. It also
calls on the industry to adopt a framework for all the
installer sectors that can later be applied to other project
types and will consist of:
● Accredited third party certification of
companies
● Level 2 or 3 qualifications for individuals
● A card scheme such as, but not limited to,
the CSCS
● CPD refresher training and the
maintenance of individual skills

The report
proposes
that
all
installers
should
possess
a
core
knowledge
of fire safety
in buildings,
with training
to
be
standardised
and
made
mandatory.
It calls for all
individuals
whose work
on higherrisk
buildings is
likely
to
materially
affect safety
outcomes,
or who work
unsupervised on these buildings, to meet the skills,
knowledge, experience and behaviours set out in the
competence frameworks developed by the industry. ❐
www.asfp.org.uk

Norton Clipper has launched its new multi-channel colour coded campaign to ensure trade
professionals are getting the most out of their diamond blades.
The new campaign aims to take the stress out of the selection
process. Online, as well as being promoted by distributors
and retailers, the campaign will serve as a helpful
reminder to tradespeople as to which coloured diamond
blade is right for each job. Some distributors and
retailers will also be displaying leaflets and offering
additional information in-store and on their website,
to help make the decision process as quick and easy as
possible.
In addition, Norton Clipper’s dedicated campaign
webpage allows users to match the perfect diamond
blade for the job, all at the touch of a button.The page
shares all the information about the range, covering a
variety of industries, machinery and applications
including concrete, asphalt, ceramics and refractory. ❐
saint-gobain.com
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Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 7 7 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

PROFINDER
Tel: 07932 243008
Access Systems

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Audio Systems

Fly/Insect Screens

Colours

Window openers

Baypole Jacks
You can buy jacking kits from as
little as £6.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

£6.00 each
Jacking kits for £
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

Ref: Fab11

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

www.kolorseal.co.uk
sales@kolorseal.co.uk
Kolorseal

Kolorseal Midlands

Tel: 01924 454856 Tel: 0121 740 0217

Glass Handling

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bending
G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Machiner y

Sawing and Machining as it should be

Recycling

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending
Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices
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PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Andywrap® Masking Film
Window Protection Film

The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006
sales@andywrap.net

Window Bags & Display Cases

Racking Systems

USE INSIGHT DATA TO

DISC VER
THE BEST
CUSTOMERS

CONNECT
WITH
DECISION MAKERS

PERF RM
WITH
BUSINESS INTELLIGENCE

01934 808 293

hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Consultants
Amberley Doors & Windows
01453 889362
a2n Management
www.amberleydoorsandwindows.co.uk
07766 565027
APiC UK
www.a2n.co.uk
0121 541 2121
E P Consultants
www.apicuk.ltd.uk
01785 824580
NET Project Management & Consultancy Arkay Windows
01923 803923
01775 712771
www.arkaywindows.com
www.netpmcs.co.uk
AWS Turner Fain
Placing Leaders
01905 774267
01280 817835
www.placingleaders.co.uk
www.awsturnerfain.com
The Design Solutions Business
Ayton & McKeown
01922 277310
01733 390422
www.dsbltd.com
www.ayton-mckeown.com
BarnshawsAluminium Bending
Extruders
0121 521 4297
www.barnshaws.com
Aluminium Shapes
CDW Systems
01536 262437
01452 414853
www.alishapes.co.uk
www.cdwsystems.co.uk
Hydro Extrusion UK
Clearway Doors & Windows
01773 549300
01242 513322
www.hydro.com
www.clearwaydoorsandwindows.co.uk
Fabricators & Manufacturers
Crown Doors and Shutters
0191 419 4499
3D Aluminium
www.crownasl.co.uk
01865 881403
www.3daluminium.co.uk
DortechArchitectural Systems
4 Aluminium
01484 451177
01733 889533
www.dortech.co.uk
www.4ali.co.uk
Drayton Windows
Acorn Aluminium
01603 789389
0115 928 2166
www.drayton-windows.co.uk
www.acornaluminium.com
Emperor Shopfitters
AEL
020
8590 4466
01695 732132
www.emperorshopfitters.co.uk
www.a-e-l.co.uk
Fentrade
AlchemyArchitecturalAluminium
Systems
01633 547787
01922 634009
www.fentradealuminium.co.uk
www.aaasl.uk
Fineline Aluminium
AlimaticArchitecturalAluminium
01934 429922
Systems
www.finelinealuminium.co.uk
01376 347789
www.alimatic.co.uk
Glasshus Facades
Allied Glazing Systems
0113 390 0126
0114 243 3595
ww.glasshusfacades.co.uk
www.allied-glazing.co.uk
Granada Secondary Glazing
AluFold Direct
01909
499850
01706 260700
www.gsecg.com
www.alufolddirect.co.uk
Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651

CAB Members 2020

Fabricators & Manufacturers
HansenFacades
0161 284 4109
www.hansenfacades.com
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

CAB Members - Buyer’s Guide 2020
Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com

Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware

Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY Opening SolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk

Installers

Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com
Promac
01788 577577
www.promac.co.uk

Recyclers

Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

CAB Members 2020
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Software Design & Supply

Systems Design & Supply

Testing & Certification

BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

ULTelford UK Ltd
01952 586580
www.wintechtesting.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Systems Design & Supply

AluK (GB)
01633 810440
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Centor Europe
0121 701 2500
www.centor.com
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com

Testing & Certification
BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com

Thermal Barrier Products

Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
Design & Layour Copyright © Profinder Magazines Ltd 2020

IN UNCERTAIN TIMES YOU NEED
A PARTNER YOU CAN TRUST
Sometimes, you need a safe pair of hands to help you navigate your journey.
Purplex is the marketing consultancy that supports companies across trade,
retail and commercial sectors. With deep industry knowledge and commercial
insight, we have the skills and resources to support your business.
Strategic Marketing Consultancy
Industry Insight and Analysis
PR and Marketing Comms

Advertising and Lead Generation
Websites and Online Marketing
Branding and Creative

Contact us now for a no obligation review or conﬁdential advice.
@Purplexuk
/Purplex-marketing

Contact Us
Call 01934 808 132

/Purplexmarketing

E: grow@purplexmarketing.com

/Purplexmarketing

www.purplexmarketing.com

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

