MAY 2021

THE FABRICATOR
Commercial Glazier and Glass Processor

LINK VENT 5000
One vent 5000 equivalent area
Similar width to a 4000mm2 vent
Made in Banbury

MADE IN BRITAIN
For more information or to find your local stockist
visit: glazpart.com/products/trickle-ventilation to
see our range of BBA and LABC certified vents or call
01295 264533 to speak with one of the team.

ProFinder_FullPage_0121.indd 1

07/01/2021 15:04

THE FABRICATOR
available online as a FlipBook – visit thefabricator.pro

Contents

News page 4

MGI and the next stage
in its acquisition; Steve
Davies named new chief
executive officer of ASFP;
Tara Deller-Hoy new
operations director at
BBA

Marketing page 6

It’s alive...?
Yes! printed copy is
“alive and kicking,” says
Andrew Scott

CoverStory pages8

Hygienic and safe – Ian
Short walks us through
the inner workings of
integral blinds

Tribute page 24

“Stephen Byers, you will be
sorely missed” – article tribute
from Ritec, on his life.

Construction pages 10 – 12
Aluminium pages 14 – 16
CAB pages 18 – 20
Decorative finishes page 22
Trade news pages 26 – 28

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS, AND ROOFLINE

ANY COLOUR IN 5 DAYS
Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

The industry’s favourite colour coating specialist
The Fabricator 2021

1

Editor John Roper
Tel: 07967 666794
Email: john.roper@profinder.eu
Production assistant:
Jocasta Roper
Associate editor Brian Shillibeer
Advertisement sales
Steve Anthony
Tel: 07967 585475
Email: steve.anthony@profinder.eu
Mehreen Haroon-Ali
Tel: 07932 243008
Email: mehreen.haroon@profinder.eu
Advertisement production
Email: fabricatorcopy@profinder.eu
Admin:
The Studio, Hillside Avenue,
Elstree & Borehamwood, WD6 1HQ
Tel: 07807 374932
cathryn.ellis@profinder.eu
The Fabricator is published in the UK by
Profinder Ltd.

Opinions expressed inThe Fabricator are those of
the contributors and do not represent editorial policy.
The Fabricator accepts payment for colour pictures.
Subscription rates: UK £45; rest of EU £60;
worldwide £105

The Fabricator Vol 17 No 5
ISSN: 1752-2145

www.thefabricator.pro

Copyright © 2021 Profinder Ltd.

❐❐
❐
In association
with

2

THE FABRICATOR
Comment

It may be that the current Conservative government is the most corrupt we
have ever had. Or maybe, without the benefit of social media, so we were
previously just not aware.
A few things are certain: the prime minister, Boris Johnson, has difficulty
with the truth and, as a columnist, would never let the facts, even if he knew
them, get in the way of a good story. Though most of the time he doesn't
seem to have much of a handle on the facts either. Probably why Kier
Starmer proved a bit of a shock at PMQs, though the media war against
Starmer is now well under way so he has been rather put on the back foot.
The question of accountability doesn't seem to arise. Ministers can break
the 'ministerial code' with impunity, they can prove to be ignorant,
incompetent and, in a number of instances, just plain stupid, yet no one offers
to resign;, hanging onto their lucrative jobs is paramount.
When we talk about corruption everybody thinks of third world dictators
syphoning off their treasury's assets into offshore accounts. “It couldn't
happen here!” Giving lucrative contracts to your chums and, in some cases,
relatives is said to be OK, because it is 'within the rules'. And business men
who have moved their companies overseas can call the prime minister to get
their tax – or most probably no-tax – position secured.
None of this is corruption, it is all 'within the rules'.
So, as long as we act within the rules we are OK. But then when this
doesn't suit the government it is not OK. During the reign of chancellor
George Osborne, in the days of austerity, it was realised that a lot of
corporations were employing accountants to avoid tax. Not evade which is
against the law but avoid which is actually OK because it is 'within the rules'.
This is a right enshrined in common law.There was a case in 1936: Inland
Revenue Commissioners v. Duke of Westminster, the Duke employed a
gardener and paid him from his tax paid income. To reduce tax, the Duke
stopped paying the gardener's wages and instead drew up a covenant,
agreeing to pay an equivalent amount at the end of every specified period.
This allowed the Duke to claim the expense as a deduction, reducing his
taxable income and his liability towards income tax and surtax.
The judge, Lord Tomlin, famously said: “Every man is entitled, if he can, to
order his affairs so that the tax attaching under the appropriate Acts is less
than it otherwise would be. If he succeeds in ordering them so as to secure
this result, then, however unappreciative the Commissioners of Inland
Revenue or his fellow tax-payers may be of his ingenuity, he cannot be
compelled to pay an increased tax.”
So there you have it. But it didn't suit Osborne so we all got incensed when
we discovered what was going on and what an affront to public morality it is.
Sorry George, still not against the rules.
Which brings me closer to home: the matter of 'pre-packs'. The window
industry has a glorious history of phoenix companies rising from the ashes of
collapsed predecessors. Indeed, during the eighties, the formative years of the
PVC-U replacement industry, it often seemed part of the business model.
But the eighties were simpler times. Make a site visit, ask for the boss, and :
“He's in the yard on the fork lift.”
But now fabrication is big business and the 'suits ' are running things. Enter
the finance industry and closing a business is being structured to keep the assets locked
in and the liabilities locked out.And it is all set up to ensure a smooth rollover.There
isn't a liquidator involved so no attempt to sell assets for the benefit of creditors.
The 'pre-pack' totally stinks but it is within the rules.
I started writing about government corruption. It is a gift that just keeps giving.
Dominic Cummings: the terrier has left his kennel and bitten the hand that
used to feed him.Where did Johnson get the money to refurbish the no.11
flat? So far I haven't heard a single minister say that the money didn't start as
a loan. Bear in mind that political donations are tax deductible.
And then there is the Post Office. The government is the single share
holder.When the Post Office started prosecuting innocent sub-post masters
to cover up the dodgy software it had bought from Fujitsu it was spending
our money doing it. No minister acted to stop it, even though the government
was well aware that it was wrong.The prosecutions were in themselves corrupt.
In every case there was non disclosure of evidence – against the rules – and
every postmaster was told that they were the only one having problems.
To save face they have spent millions, all our money and will spend millions
more once the several hundred postmasters still with convictions have those
overturned and their lawyers start going for compensation.
The question no one has, to my knowledge, asked is “Where did the
money go to?” You can't just 'disappear' money without a trail of some sort.
Someone somewhere must know.
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– 450
– 700
– 1000
ZX5-S 800
AUTOFLOW-2 350
ZX5-E 600
per week
per week
per week
All models manufactured entirely in the UK from components resourced in this country.
Whatever your production output or budget requirements if you fabricate upvc window or door frames we have
the sawing and machining center for you. Stuga fully guarantee the output of their sawing & machining centers.
Save operators • Save proﬁle • Reduce skills • Improve efﬁciency, quality and consistency.
All models have rotary tooling, reusable offcut management, high frequency prepping heads, barcode & picture
label printer and management analysis software. Routing and notching on both sides of a proﬁle standard on all
models. Also fully guaranteed factory rebuilds offered subject to availability.

01493 742348
Ask for machine sales or visit www.stuga.co.uk

NEWS

New aquisition

T

M

odular Group Investments (MGI), a
group of businesses in the UK
offsite and modular manufacturing
sectors, has completed the next stage of
its acquisition strategy with the purchase
of the entire share capital of Rapid PVCU Systems, a 12-year-old fabricator in
Doncaster, South Yorkshire.
The acquisition follows the recent
purchase of 3,000 frames per week
fabricator Euramax Solutions, creating a
combined fenestration business with
2021 revenues forecasted around £40m
and with customers across leisure,
MMC, retail merchants and new build.
MGI was advised by Hempsons (legal),
TML Finance and Advisory (finance) and
TC Group (accounting).
Michael Garratt, founder/CEO at MGI
says: “This exciting acquisition will
significantly increase the productive
capacity of the MGI fenestration
business and diversify the customer
base. It will also allow Rapid to expand
and develop to better serve the needs of
its customers. We are delighted to be
working
with
the
experienced
fabrication and installation teams at
Rapid and look forward to a bright
future together.”
Nick Cowley, MGI Group MD says:
“This acquisition will create integration,

Deller-Hoy, OD

Michael Garratt
scale and diversification benefits across
our fenestration businesses and
provides MGI a larger capacity to
develop new products, to deliver
unrivalled excellence and to work
closely with customers to meet their
changing needs.”
Chris Butters, chair at MGI stated:
“We are delighted to have added Rapid
to our group and look forward to
further transactions which will add value
to our strategic positioning in the
quickly growing offsite/MMC sector.We
believe that the long-term needs across
UK housing and construction sectors
will support the momentum and
innovation which fuels the very strong
demand traction where MGI operates.” ❐

P

eople and change management
specialist Tara Deller-Hoy has been
appointed operations director by the
British Board of Agrément (BBA). The
appointment is intended to strengthen
the BBA’s new-look senior management
team.
Deller-Hoy has experience in
managing
large
operations
and
workforces, with particular focus on
staff development and operational
change.
Prior to joining the BBA she spent 24
years in the rail industry, where her
career started as a train driver for
Heathrow Express, rising to become
operations standards manager before
moving to London Overground as head
of drivers.
In her new role at the BBA DellerHoy is responsible for directing and
coordinating resources to deliver the
4

Davies
new chief

Tara Deller-Hoy
company’s policies, goals and objectives
to ensure the highest level of customer
satisfaction, with a f
ocus on the
implementation
of
client-centric
business guidelines and strategies. ❐

he Association for Specialist Fire
Protection (ASFP) has appointed
Steve Davies as its new chief executive
officer. Having joined the association on
1st March, Davies officially took over at
the ASFP’s AGM on 28th April, when
outgoing CEO Niall Rowan stood down.
A chartered mechanical engineer
Davies brings a wealth of experience in
senior leadership, as well as technical
and operational capability from a range
of industry sectors. He is a skilled trade
association CEO with a strong track
record of advancing and growing the
reach and profile of such organisations,

Steve Davies
as well as developing and improving
member support and services.
He says:“I am excited to join the ASFP
at such a pivotal point in its
development. The association has gone
through a period of substantial change
and growth in recent years. I will build on
its achievements and continue its
transformation
into
a
modern,
professional and outward-reaching
association that will represent the needs
of its members and the industry long
into the future.
“The ASFP has an enviable reputation
as a leading authority on passive f
ire
protection. While continuing to develop
and improve the services and support
offered to members, I will seek to raise
the ASFP’s influence in the wider
construction industry, ensuring that the
competency and professionalism of the
association and its members is
recognised throughout the sector. ❐
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LIGHT AND SHADE
MADE EASY
Choose ScreenLine integral blinds: unrivalled performance and
the most stylish option for controlling light in all window and
door applications including bi-folding and sliding doors.

Morley Glass & Glazing Ltd
Unit 3
Leeds 27 Industrial Estate
Bruntcliffe Way
Leeds LS27 0HH

morleyglass.co.uk
0113 277 8722 sales@morleyglass.co.uk

MARKETING & IT

Hold the front page
Andrew Scott, managing director of full-service marketing agency Purplex, discusses why, despite
the myth, print marketing and advertising is still alive and kicking

A

s the digital world continues to develop at a rapid rate,
it’s easy to assume that print is dead. To paraphrase
Malcolm Tucker in The Thick of It, “I know these are hard
times for print. I read it on the internet.”
The rapid rise of online is set to continue in 2021 due to
the new digital age fuelled by the coronavirus pandemic.
The online versions of magazines such as The
Fabricato.pro offer instant news up-dates and with their
regular newsletters drive high levels of traffic to the
websites and digital magazine.
Indeed, here at Purplex we are building more websites
than ever and investing heavily in our digital and social
media department.
But print marketing will still have a valuable role to play.
In fact, far from dying out, print has arguably never been
more alive.

A trust issue

Despite digital playing a huge part in our everyday lives,
according to Harvard University, 89% of adults trust print
more than they trust online content.
Research suggests that mass digital consumption has
meant that our trust in digital could be on the wane and
we are falling in love with print again.
Print publications have spent many years establishing
their reputation and credibility, and readers still hold their
content to a higher standard than digital publications,
meaning they automatically trust the information inside.
It is no surprise that, despite being huge, global, digital
brands both Google and Facebook are still some of the
biggest print advertisers out there.

Building a connection

From the time we wake up to when we go to bed, we are
bombarded with digital information. Print helps us focus.
Research shows that information online is often a ‘skim
read’, or we flick between stories and features as they all
vie for attention at once. However, when we read a
magazine our brains are engaged for a much longer period
and we are fully attentive to the page, thus building a
connection with what we are reading or a branded
message.
The physical format of a newspaper or magazine must
be handled, creating a sensory experience with the reader,
and it stays relevant for longer, as it can be put down and
then picked up any time to be viewed again and again.

It’s all in the mind

Psychologists at Temple University have also confirmed
the power of print, finding that physical marketing such as
direct mail, newspapers and leaflets led to a stronger
emotional response than digital ads.
The research also found that print tended to stay longer
in peoples’ memories as they were able to retain
information better.
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Andrew Scott
Even the common view that young people have turned
their back on print is being debunked. A recent Royal Mail
survey concluded that they are more likely to take their
time with print ads they receive in the mail rather than a
pop up that interrupts what they’re reading on their
computer. The survey cocludes that direct mail is 18%
more memorable to young people than the average
sample.

Cut through the noise

Strengthening your brand has never been more
important than after coming through a global crisis. Print
marketing/advertising should play a central role in your
marketing strategy.
Visibility is also key when it comes to marketing and
building your brand and you need to be where your
customers are. That’s why you must sit across all channels
when it comes to your marketing, and why print is an
essential part of that. ❐

Andrew Scott is a leading industry consultant
who has acquired, built, and sold several
successfully companies in the industry, including
manufacturers, distributors, and retail businesses.
He is the founder and MD of Purplex Marketing
and Insight Data. For more information visit
www.purplexmarketing.com
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WE ARE THE UK’S NUMBER
ONE MANUFACTURER OF
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Our products include a varied range of
equipment ranging from stillages, racks and
tables to specialised optimisation trolleys.
– Specialist in bespoke design for site use
– Made to suit your facility
– Free delivery on bulk orders

glass-handling.co.uk | sales@glass-handling.co.uk | 0161 723 1551

COVER STORY

Inside the glass
Integral blinds – sealed hygienically and safely inside double-glazed units – are proving hugely
popular particularly in bi-folding or sliding doors.
Ian Short at Morley Glass & Glazing says integral blinds are equally suitable for all types and sizes of
windows and doors as well as commercial applications including fire safety and blackout blinds

I

ntegral blinds – blinds that are fitted between the two
panes of glass inside a sealed unit – provide a hygienic,
functional and stylish shading and privacy solution. Their
design means they don’t obscure your view or prevent
light from entering the room. They are securely fitted
inside the sealed unit which prevents them from becoming
dirty, dusty or damaged, so are low maintenance and
don’t need cleaning.
Many fabricators and installers are recognising the
benefits of promoting integral blinds to their customers –
with the bi-fold door market being the easy sell. However,
integral blinds can be fitted into windows and doors from
300mm to 2500mm in size and are suitable for the whole
home.
The latest innovation available from Morley Glass is the
ScreenLine pleated blackout blind system. They sit neatly
inside Uni-Blind sealed units to ensure complete shading
from the sun and other light sources such as streetlights
and passing vehicles. Complete privacy and the exclusion
of external light are particularly welcome in environments
such as bedrooms, children’s nurseries and home cinema
rooms as well as commercial applications including
laboratories, hotel rooms and museums.
With no vertical cords running down the blind, no light
can leak through tiny gaps when in the closed position,
and there are no perimeter gaps either. The pleated
blackout blinds are available in a choice of eight colour
options: white, alabaster, cocoa, grey sheen, black,
anthracite grey, dove grey and grey ridge. The blackout
blinds are available for 20mm cavities, using the manual
8

corded C System or slider
control S System, and can
cover a glazed area of 2 sq
metres (2200mm max
height x 1500mm max
width).
Another development is
the availability of integral
blinds inside fire-rated
sealed units – ideal for fire
doors, partition walls and
other
commercial
applications. Morley Glass
has teamed up with
Pyroguard to offer firerated sealed units with
integral blinds inside with Ian Short
fire-resistance from 30 to
120 minutes. Morley’s fire-rated Uni-Blind sealed units
with ScreenLine integral blinds inside comply with the
performance criteria set out in the EU 305/2011
construction products regulation, and have been
independently verified by TUV UK, a UKAS accredited
third party testing house. Used widely in schools,
hospitals, hotels, offices and other commercial buildings,
as well as multi-let residential premises, the fire-rated
integral blinds can be manufactured in sealed units up to
2m2 in size.
Whether it is a private residence or a commercial
building, integral blinds provide the finishing touch to
window and door installations.
If fabricators and
installers are not offering their customers this product
then it is certainly worth further consideration. The
sealed units with integral blinds are fitted in the same way
as traditional sealed units and Morley provides
installation training and after sales support.
Uni-Blinds are the final piece of the jigsaw. They
provide the stylish, unobtrusive and low maintenance long
term privacy and shading solution.
Every week we deliver more than 3,500 blinds
nationwide using our own vehicle fleet and order lead
times from any Thursday for all blinds is just 12 working
days. ❐
www.morleyglass.co.uk
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CONSTRUCTION

A creative solution
The invention of the light bulb was one of the worst things to happen to the construction industry,
says chartered engineer Lee Marshall, managing director of sustainable building services company
Viridis. He explains why...

T

here is no disputing the economic and social impact
that the arrival of the light bulb had on our lives. It
allowed factories and businesses to run into the night,
revolutionised our homes and social lives, and allowed us
to travel safely in the dark. So much has been made
possible with artificial light.
However, in my view, it was also one of the worst things
that could have happened to the world of construction as
it made everything smaller.
It led to the death of large, airy windows that let natural
light flood in. Before the light bulb was introduced in the
nineteenth century, properties were built to let in as much
daylight as possible, thanks to the astronomical cost of oil
lamps and candles.
In the post-war era, ceiling heights in properties really
came down and windows became smaller as we could
light our homes artificially. This continued into the
housing boom of the 1950s and 60s and in the social
housing growth of the 1970s and 80s. With the advent of
LED lighting, our homes are more energy-efficient to run
– not to mention warmer thanks to modern insulation and
double glazing – but we haven’t updated our construction

methods.
This needs to change.We need to not only start building
better but also change our approach to how we build.
I firmly believe that if you have a good, sustainable
housing offering that is scalable then there is an
opportunity to transform the market, but designs need to
be more creative. For example, there is a huge waste of
space and volume with traditional triangular roof trusses
– you are probably losing about 25-30% of the building
for nothing.
We could push into that volume. By lifting the first floor
a few hundred millimetres and raising the bedroom ceiling
further into the loft, you could push up the space by about
ten feet and put in bigger windows, create some nice
features such as vaulting, and reduce the energy
10

consumption.
Under current
regulations,
a
window area must
equate
to
approximately 20%
of the floor area to
allow
a
small
amount of daylight.
If we said it should
be increased to 4050%
and
the
minimum ceiling
height should be
three metres, it
would
transform Lee Marshall
how we live and
improve health and wellbeing.
We could also redefine our living spaces by changing the
layout and geography of a house, which is normally
dictated by the position of the stairs. If we put the stairs at
the back of the property, then all the downstairs rooms
could be at the front of the house. Would you even need
windows at the back? It could be a north-facing wall that
is timber-framed and well-insulated.
Then you could have bigger windows on the front. The
bedrooms would be front or south-facing, making the
property a more rectangular shape, and you would have a
larger, south-facing front garden that is accessible from
both the kitchen and living area. If an entire
neighbourhood is organised in this way, it creates a
sensitive layout that gives privacy but maximises daylight
– reducing the reliance on artificial light.
I’ve been working in this industry for 20 years and
understand it takes time to turn things around. Many in
the building industry have convinced themselves that
people want a square house with a big roof and there is a
reluctance to break the mould.
As a practice, we know that being sustainable and saving
CO2 emissions is about spending as little as possible in
order to save as much as possible. As a result, we offer a
different perspective to our clients and the projects we are
involved in and we have certainly seen a good response. In
fact, we are currently working on a selection of social
housing that gives properties bigger windows and a higher
floor-to-ceiling height.
So, while the invention of the lightbulb has led to
building sizes being reduced unnecessarily, the energy
revolution we are experiencing will allow people to live
happily in homes that still have those important echoes of
the past. ❐
ww.viridisbsl.co.uk
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Dances with deviance
The collapse of corporate giant Carillion in January 2018 highlights a culture of financial deviance
embedded at the heart of the UK construction sector, according to research by London South Bank
University (LSBU)

T

he research shows that, following the collapse of a
major financial institution like Carillion, individuals
and teams in the wider construction sector, often
accommodate, explain away or normalise discrepancies
and problems. These become part of a culture which
unintentionally reduces awareness of the potential
consequences of that deviant behaviour. Taken together,
these factors can result in a company not following codes
of practice while failing to anticipate and manage a wide
range of potential reputational issues and structural
internal crises.
By performing a qualitative analysis on the collapse of
construction giant Carillion, the researchers have exposed
the most common deviant practices and sources of
‘normalisation of deviance’ embedded in the sector. The
findings suggest that ‘normalisation of deviance’ lies not
only internally, but also externally, in the wider industry
environment in which construction organisations operate.
The results sound an alarm bell and call for structural
reform of the construction industry to p
revent the
negative effects of corporate deviance.
The research detected three distinct types of
‘normalisation of deviance’ that existed within Carillion
before the corporation’s collapse that could also be
prevalent in the wider construction sector:
●
Late payment to suppliers;
●
Aggressive accounting;
●
Auditors failing to identify problems.
The researchers categorised these three types of
‘normalisation of deviance’ as internal or external,
depending on whether they related to the company under
observation or its main stakeholders. They observed that,
while in hindsight, these practices could be viewed as
unacceptable, their emergence was a gradual process that
took place over several years. This pattern of corporate
behaviour indicates that ‘normalisation of deviance’ is
likely to be embedded in corporate culture and very
difficult to detect in the initial stages of its development.
The researchers found that the business characteristics
in the construction industry, with its highly competitive
and pressurised culture, low profit margins, complex and
uncertain undertakings, have all contributed to the
emergence of questionable business practices.
The research project is led by Dr Sara Hajikazemi,
senior lecturer in project management at LSBU’s
Business School, in collaboration with co-authors from
the Norwegian University of Science and Technology and
Nord University in Norway, and the University of Oulu
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Dr Sara Hajikazemi
and Tampere University in Finland.
Dr Hajikazemi says: “Our research shows that
‘normalised deviance’ has always been present in the
construction sector.
“What is concerning is that, as happened with
Carillion, construction companies currently lack an early
warning system that could alert them to emerging signs of
deviant corporate behaviour and malpractice. This means
that the construction industry is still likely to be at risk of
falling prey to ‘normalised deviance’ and its damaging
consequences in future.’’ ❐
www.lsbu.ac.uk
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ALUMINIUM SYSTEMS

Dudley’s directors
Neil Andrews

Neil Jones

Simon Hoggett

Stephen Muir

C

ardiff-based
aluminium
fabricator,
planning, coordination and programming
Dudley’s Aluminium, has strengthened its
projects as well as ensuring that quality is
senior management team with five directordelivered through supply and installation
level appointments.
by internal employees and their supply
The appointments are all internal
chain.
promotions, rewarding the commitment and
Dudley’s Aluminium offers in-house
longevity of their staff.
design and production facilities and within
Neil Andrews and Simon Hoggett have been
the design team, Gary Smythe has been
appointed estimating director and sales
appointed technical director. He oversees
director respectively, supporting new business
the design process of all secured projects,
Gary Smythe
development.
ensuring that his team prepare and present
Andrews manages a team of three estimators, reviewing
concise drawing packs.
all tender enquiries.The estimating team will liaise closely
The final appointment sees Stephen Muir become
with Hoggett whose 30 years sales experience in the
commercial director.The role oversees contract condition
aluminium curtain walling and window industry will
negotiations for main contractors, issuing sub-contract
support the development of existing and new client
orders and payments to the company’s supply chain and
projects.
supporting the planning of future projects.
Supporting clients from design to project completion,
MD Colin Shorney says: “On behalf of the board of
Neil Jones has been appointed contracts director. Jones
directors, I am delighted to welcome the five new
will oversee all projects from contract appointment,
directors to the leadership team. These appointments
acknowledge the dedication of our team and will help us
capitalise on new business opportunities.” ❐

On Waterside

www.dudleys.co.uk

S

enior Architectural Systems has provided a highperformance fenestration package for a new
residential development in Nottingham.
The Waterside apartments scheme, comprises a mix of
luxury residential accommodation, with 121 individual
apartments and duplex penthouse developed over 11
storeys, with office and leisure facilities to the ground
floor.
Designed by Leonard Design Architects for clients
Monk Estates and Harmony Bridge, the designer has
specified Senior’s aluminium windows, sliding doors and
curtain walling. Fabrication and installation is by supply
chain partner Duplus Architectural Systems. The
development maximises the sense of light and space
through the use of floor to ceiling glazing, with Senior’s
slim profile SPW600 aluminium windows used
throughout alongside its sleek SF52 aluminium curtain
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wall system. To provide natural ventilation and access to
Juliet balconies, Senior’s patented low U-value PURe
Slide aluminium doors have also been installed. ❐
www.seniorarchitecturalsystems.co.uk
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IT’S WHAT YOU

DON’T SEE...

THAT MAKES OUR NEW SLIM 70 MM

FLUSH STYLE

FREE UPGRADE!

FLUSH STYLE
ALUMINIUM WINDOWS
TO NEW

WINDOW SYSTEM

STAND OUT FROM THE COMPETITION
CONCEALED DRAINAGE

WITH NO UNSIGHTLY DRAIN CAPS

All the advantages of concealed drainage, without the problems

CONCEALED TRICKLE VENTILATION

No more ugly canopy vent covers

CONCEALED MULLIONS

33% Lower sightlines than a PVCu flush sash

DUMMY SASH OPTIONS

Can be made without dummy sashes

WE SUPPLY A FULL RANGE OF ALUMINIUM PRODUCTS MADE FOR THE TRADE
FLUSH WINDOWS | LANTERN ROOFS | CONSERVATORIES | DESIGNER FRONT DOORS

FREE UPGRADE!
GET UPGRADED TO

LIFT & SLIDE PATIO DOORS

ALUMINIUM BI-FOLD DOORS
7-DAY LEADTIME

FOR STOCK COLOURS WHITE, BLACK, GREY
DUAL GREY ON WHITE, & BLACK on WHITE

UK-WIDE SITE DELIVERIES EVERY WEEK | FAST QUOTES | THE LOWEST PRICES

CONTACT

JASON WOOTTON

01785 287907 | 07538 800203

sales@midlandaluminium.co.uk

MIDLAND ALUMINIUM LTD, STAFFORD ROAD (B5405), KNIGHTLEY, STAFFORDSHIRE, ST20 0JR

ALUMINIUM SYSTEMS

What was likely
A

lmost 70% of architects in a recent AluK survey said
that they had changed their approach to residential
design as a result of the Covid-19 pandemic, and more
than 30% said that it had specifically affected their design
approach to fenestration.
The research, commissioned at the start of the year
amongst members of the Manchester Society of
Architects, presents a whole raft of potential new
opportunities for aluminium fabricators and installers.
The biggest change for architects in the residential
market is that they expect to design spaces which
accommodate more working from home (69%), followed
by including more external space (58%).
In terms of fenestration, 49% of those who responded
said they are likely to include more openable windows in
future residential and commercial spaces to improve
natural ventilation, 48% said they would be looking for
ways to increase daylight, and 45% were considering
integrating more and larger windows in their schemes.
Sioned Roberts, AluK’s marketing director, says the
findings bear out what pundits and commentators have
been predicting since the advent of the ‘new normal’ and
working from home during lockdown. She says: “Our
market has obviously been head down and focused on
keeping up with demand since last summer, but we very
much need to be aware of how that demand is likely to
shift once we move out of lockdown.
“It’s valuable then to get real evidence and figures to
back up what we all perhaps sensed was likely to happen.
Architects are obviously key drivers of change in our
market so a better understanding of what they are
thinking and planning is critical. ❐

Aluminium window systems company Schüco
traditionally uses the bi-annual BAU trade fair in
Munich to showcase its newest product
innovations and prototypes, with the company
bringing specifiers and fabricators from across
the world to attend.
When BAU 2021 was cancelled, Schüco used the
opportunity to create an entirely new online
experience.The investment behind the staging,
video production and promotion of a new online
platform, Schüco Innovation Now (i.NOW),
indicates a company that is taking the move
online seriously.
i.NOW UK launched with a virtual event on 24
March exploring the topic of healthy buildings
with two further events scheduled to focus on
smart buildings and secure buildings.
Many of the elements fabricators expect from a
trade fair are faithfully replicated. New products
are described and demonstrated in detail, in the
context of the company’s evolving offer. Online
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Sioned Roberts
www.aluk.co.uk

Q&A sessions allow the audience to discuss what
they see with the company technical team, and
polls gave an indication of what issues really
resonate.
The first event attracted some 300 viewers,
mainly fabricators, and the company has plenty of
time before the next scheduled BAU in 2023 to
decide how to blend in online formats like these
with traditional trade shows. ❐

www.schueco.uk/inow
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CREATING BRIGHT FUTURES

97mm
Sightlines

from

Designed
to redefine
The AluK Luminia F82 bifold door is a new benchmark for highend projects. Cleverly fusing minimalist design with class-leading
performance, this stunning bifold door stands out from the crowd.
Minimal aesthetic with slim sightlines, integrated cills, and flush pop-up T-handle
Design flexibility with multiple configuration options, including a floating corner
Flexible fabrication allows you to produce matching single and double doors
Maximise profits with simplified manufacturing and reduced stock-holding
Redefine your bifold door offering with the iconic Luminia F82: find out more
and book a virtual product demo at alukgb.com/F82 or call us on 01291 639 739

ALUKGB.COM/F82

0.9

U-Values

Made in

the UK
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The green metal
Unlike some other materials used in fenestration, recycling of aluminium is not a new
science, we have been recycling aluminium for decades. In 1990 global demand for
aluminium was around 28 million tonnes with over eight million tonnes recycled from
scrap.Today’s global demand for aluminium stands at over 70 million tonnes with over 32%
of this demand now being provided by recycling ‘end of life’ products writes CAB CEO Phil
Slinger

W

hilst this recycling figure seems low, the problem is
two-fold, firstly, the demand for aluminium is
outstripping availability of scrap and secondly, because of
the extensive life aluminium can offer to products, it
simply stays in use for longer.
Since 1880, when aluminium was first available on a
commercial basis, around 75% of the almost 1.5 billion
tonnes of aluminium ever produced is still in productive
use today.
I think we also need to remind ourselves of more of the
key facts: aluminium can be recycled for as little as 5% of
the energy needed to produce it from the raw material,
bauxite. There is no loss of quality once recycled so
aluminium can be recycled many times over and
aluminium is non-hazardous, non-flammable and has one
of the highest strengths to weight ratios of metals known to
man. With today’s high performance thermal breaks
aluminium framed systems are often chosen for high

Phiil Sliinger
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1.3 U-value
Double glazed

0.9 U-value
Triple glazed

W/(m²K) for Prestige
windows subject to
speciﬁcation

12 Colours
f rom stock
in 5 days

Prestige doors

3 Part M
compliant
thresholds

Prestige covers both single and French

Doors also support SFS 3D face mounted

doors, which perfectly match Prestige

PAS24 hinges, and hardware compatibility iss

and Classic windows. With three Part M

maximised with a 35mm backset. So if you

compliant thresholds that are ﬁxed using

are looking for an aluminium system that

a universal moulding that’s hidden from

offers great value, without the extended

external view by a cover strip that slides

leadtimes and compromises of more

under the moulding to aid removal.

mundane systems, Sheerline delivers.

It’s time to move to Sheerline
TO DISCUSS BECOMING A
SHEERLINE FABRICATOR OR
INSTALLER CALL US NOW ON

01332 883960
s h e e r l i n e . c o m | info@sheerline.com
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thermal performance specifications such as those used in
‘passivhaus’ construction.
Specifiers have long recognised the benefits of the
material and consumers are now appreciating the benefits
of aluminium and switching to this long lasting material.
Recovery of aluminium from recently demolished
buildings can be as high as 98%, which, by virtue of its
high value, reduces the cost of demolition.
The EAA/Delft study back in 2004 confirmed that
between 92% and 98% collection rates at the time were
achieved in the UK’s building demolition. What is less
well known is that if not appropriately separated and
sorted, collected scrap can include a m
ix of various
aluminium alloy grades. Whilst this mixed recyclate can
be used for cast aluminium products, for example, it is
usually harder to recycle it into wrought aluminium alloy
grades in a ‘closed loop’. Adding to this concern, a lot of
our UK scrap metals are shipped overseas, thus losing a
very valuable resource.
With these issues in mind, here at the Council for
Aluminium in Building we have set up a closed loop
recycling initiative for the UK and Ireland. The aim of the
initiative is to encourage the recycling of aluminium alloys
within the same alloy grades. For the CAB scheme we
require that extrusion grades of aluminium, namely 6000
series alloys for the architectural aluminium market, are
recycled back into the same 6000 series alloys. The same
can be said for sheet aluminium recycling, namely with
1000 series alloys. It is important to reiterate that in a
closed-loop, an aluminium alloy can be recycled infinitely
without loss of its specific characteristics.
Our pre-consumer scrap can easily be recycled before it
leaves the factory as it is often clean and of a known alloy.
Post-consumer scrap is where the challenge really lies.
With the many thousands of tonnes of alloy extrusion and
sheet used in our buildings across the UK, we should be
looking towards the advantages of deconstruction,
separation and recycling, and the ability to see our built
landscape as an urban mine for raw materials. As already
stated, we have recycled aluminium over many decades,
primarily as it has a high recycle value, but without a
closed-loop we can lose the specific grades we require to
recycle the aluminium back into the same product type. If
we constrain recycling to specific alloy grades, we can
recycle extrusions back into new extrusions and offer a
true circular economy for our aluminium products. By
adopting and promoting this closed-loop or circular
economy initiative, we believe that the association is
leading the industry prior to legislation being put into
place.
One of the keys to this closed-loop capability is the
advent of the handheld spectrometer for identifying the
content of an aluminium alloy. Easily portable and very
quick to use, grades can easily be checked prior to
recycling. This means that the aluminium grades could
easily be checked and identified on a building site prior to
deconstruction. The quantity available on a given site can
also be relatively easily calculated before removal, as
aluminium extrusions and sheets are usually uniform in
shape and easily measured. Skips for the scrap, clearly
labelled for the identified grades being removed, can be
obtained from recyclers to be placed on site for collection.
The same can be said for recycling residential installations
that have reached their end of life and can be taken back to
20

the factory where the scrap can be separated ready for
collection.
The second challenge is to separate non-aluminium
components such as hinges, handles, gaskets, screws and
weather seals from the aluminium. Done manually, this
could take some time, and we must also consider the
removal of thermal. Fortunately the technology has
advanced considerably and this process is completely
automated. What is supplied back to the smelter is
chipped aluminium, with minimal contaminants such as
paint and thermal breaks which are mostly removed in the
process. Smelted back into logs or billets of aluminium,
the aluminium is ready to be extruded again into new
windows doors or curtain wall systems.
The CAB closed loop recycling scheme is open to any
member to join and is just one of CAB’s recent initiatives
to support its members and the wider industry. ❐

Despite the pandemic, it is business as usual at CAB and
staff are on hand at the offices to answer any aluminium
fenestration related questions. Information is regularly
updated on the CAB website at www.c-a-b.org.uk. For
association membership enquires please contact Jessica
Dean at the CAB offices by email jessica.dean@c-ab.org.uk or telephone 01453 828851.
The Fabricator 2021
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Classy game changers
Since the 1980s, the design of aluminium windows has hardly changed and while PVC-U
windows have been significantly developed and improved in functionality, performance, and
even looks, the aluminium sector has suffered from innovation lethargy writes Roger
Hartshorn

T

o inject much-needed energy and a fabricator-focus
into the market, we launched Sheerline, Garnalex’
first aluminium system. Designed from the bottom up,
and built on our core principles of beautiful aesthetics and
top performance coupled to innovative, fabricatorfriendly features, our two systems, Sheerline Classic and
Prestige, offer a whole new world of window and door
possibilities.
Sheerline Classic is an ultra-slim, ultra-secure beadless
aluminium system that’s equally suited to replacing
heritage-style steel windows or for including in a modern
extension. While Prestige is our most versatile and
thermally efficient aluminium window and door system,
ideal for renovation and replacement projects.
The Prestige system is available as casement, fixed and
French windows, alongside single and French doors, with
a choice of three Part M compliant thresholds. It includes
full depth Eurogroove, so fabricators can use their existing
PVC-U hardware to streamline manufacturing and give
greater flexibility. A tilt and turn option will be added
shortly.

Roger Hartshorn

Both Prestige and Classic come in 12 colours as
standard including three anodised finishes, with profile
delivered in five working days. Both feature Sheerline’s
Thermlock multi-chamber thermal technology for UValues as low as 0.9 W/(m²K) for triple glazed Prestige
windows.
Thanks to the continuing trend for large span patio and
bi-fold doors and slim-framed bigger windows that let in
more light, aluminium has grown strongly in popularity. It
makes a great addition to any fabricator’s portfolio.
“Our aluminium division has increased tenfold over the
last few years.With so much PVC-U in circulation, it’s no
surprise that aluminium products are constantly growing
in volume,” says Steve Milham, CEO at Whiteline
Manufacturing – one of the first companies to start
The Fabricator 2021

fabricating Sheerline products.
Sheerline profiles incorporate a patented corner jointing
method, making it easy and efficient to fabricate
repeatable corners. The corners are tuneable, which
avoids unsightly misaligned frames. They also allow
windows to be made on one bench, once cutting and
milling has taken place. As well as ensuring ‘right first
time’ corners, the patented corner assembly also reduces
waste in fabrication, saving labour costs, time and the
environment.
Sheerline also has fewer components compared to other
aluminium systems so Sheerline is simpler to make. This
has the added advantage of reducing the amount of stock
fabricators have to carry, saving time and space in
production facilities. Sheerline systems also share
common components, so a smaller number of parts can
be used on a greater number of products.
But perhaps the best feature is the turnaround time for
profiles and components. These are all made in our
factory in Derbyshire, giving a fast, agile service. As one of
only three or four systems companies in the UK to
extrude our own aluminium profiles, our quick delivery
times are making life easier for fabricators. ❐
www.sheerline.com
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DECORATIVE FINISHES

Let’s paint the town
O

ver the last 12 months homeowners have continued to
invest in their houses and drive the market forward.
For Deborah Hendry, managing director at Kolorseal, it
has been noticeable that there is a growing trend to
personalise property with colour.
With the ability to paint PVC-U, aluminium and
composite materials using premium spray finishes, the
range is proving attractive to end users who want to make
a statement that will enhance their homes.
Deborah Hendry says: “It makes perfect sense to
simplify processes for our customers who don’t need to
keep large volumes of coloured stock as we can paint and
deliver products on a five day turnaround.”
She says in-house quality control, with extensive checks
made from production to application, ensures consistently
high standards on all Kolorseal products. With four
enclosed spray booths, the coloured coatings are applied in
a strict and controlled environment.
“As a company that has led the way in window and door
colour painting for over 15 years, the diversity of the range
sets Kolorseal apart. With multiple options including a
complete Farrow and Ball colour chart as well as a new,
bespoke colour range, we have gone on to build a loyal
customer base that relies upon breadth of choice and the
quality standards provided.
“Colour is on-trend currently and its popularity is
growing quickly. Accreditations and industry awards
substantiate the Kolorseal quality assurance and customer
service,” says Hendry. ❐
www.kolorseal.co.uk

Renolit has added amaranth oak, cinnamon oak,
coriander oak and truffle oak to its colour range.
They reflect the growing appetite for brown and
dark colours in the oak category and a trend for
tactile woodgrains surfaces.
The liveliness of the new décors are accentuated
by a deep, flowing woodgrain textured surface,
while a PVDF finish gives the finish a distinctly
smooth feel. Combined, it creates a naturalness
that is claimed to be indistinguishable from real
wood.
The low surface tension of the PVDF top layer
also makes the film dirt-repellent and easy to
clean.Water with a few drops of washing-up liquid
and a soft brush or sponge are all that is needed
for cleaning. ❐

www.renolit.com
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DO WE TRULY CARE ABOUT POLLUTION?
SCIENCE KEEPS ADVANCING – AND SO SHOULD WE

TIME TO CHANGE AWAY FROM “DIRTY” DESICCANTS

It takes around 20 tonnes of water to process just
1 tonne of 3A zeolite powder.
Most of the world’s zeolites originate in the Far East, they
start life as 4 Angstrom material before being subjected to
an ion exchange process to become (mostly) 3A. That highly
polluted process water often gets dumped back untreated
in to land and rivers. Authorities have been shutting down
factories and imposing huge fines. Zeolite-based molecular
sieve may have been the best choice for selective
adsorption in insulating glass in the past, but that is no
longer so. It certainly is not the best choice for our planet.

And no unpleasant smells. And smooth, fast
flow rates. And excellent penetration. And
tremendous adhesion to glass, metal and
plastics.
AND top MVTR / GPR values.

AND EN 1279 certification,
units having passed full Part
2 testing.

New high performance zeolite-free desiccants specifically
for IGU manufacture have already been perfected based on
refined 3A crystalline calcium oxide powder. Locally mined,
environmentally clean, a natural product with a higher
activity and capacity than any zeolite.
No waste-water pollutants or CO2 air pollutants are
generated in the production, and it does not need to be
shipped from the other side of the world.

http://www.ashton-industrial.com/?page id=3632

Zeolite production is environmentally dirty, and desiccants
based on them are yesterday’s technology, over 40 years
old. It is time to move on.
meets and exceeds all
requirements of
EN1279:2018
AWAC >16%
LOI < 1.7% at RH9%
Delta-T > 50C

NANOMOL-C is the clean technology for today and for the
future, the perfect opportunity for IG manufacturers to
improve their products while saving some serious money,
… and the planet !

ashton-industrial.com

01279 624810

AND great prices across all volume bands.
The new

MELTEX™ High Performance

Hot Melt Insulating Glass Sealant from Nedex
Visit our web site for all the facts and data

TRIBUTE

Never be forgotten
On 6 March 2021, the glass industry sadly lost a popular and respected character. Stephen Byers
passed away peacefully from pneumonia aged 79, with wife and business partner Karen Byers by his
side.The following article is a tribute from Ritec

S

II, had her exterior glass treated
tephen, with Karen, will forever be
with ClearShield, making it
known as the pioneers of the nonresistant to sea spray.This saved the
stick, easy clean glass industry. The
crew precious time from having to
inseparable couple had to fight hard
stop and clean the glass.
and challenge the industry and
In 1987 Stephen and Karen
transform perceptions and attitudes
formed Ritec International, the
towards
the
protection
and
same year that ClearShield won the
maintenance of glass surfaces. Stephen
Prince of Wales Industry Award for
was a visionary with their high quality
Industrial
Innovation
and
ClearShield glass surface technology
Production. Those of you of a
that many have attempted to imitate.
certain age may recall HRH Prince
Born in Texas in 1941, Byers
Charles on the
graduated
from
BBC’s Tomorrow’s
Missouri University
World programme
with an MBA and
throwing a bucket
degree in chemistry.
of mud against a
He then worked for
large piece of glass,
multinational
half-treated
with
chemical companies
ClearShield,
the
and in 1977 moved
mud
effortlessly
to the UK for a two
running off the
year assignment. In
protected side. At
that time he met above: Stephen Byers.
shows,
Karen and decided left to right: Stephen and Karen renovating and protecting the trade
visitors can still see
to
remain
in glass magrodome with ClearShield on board the QE2 in 1985
Ritec’s mud dome
England.
They
demonstration units and often say they remember seeing
married in 1981 in Denmark, Karen’s home country.
the programme.
In that same year, he investigated the concept of nonRitec is an active member of the Glass & Glazing
stick, easy-clean glass and subsequently acquired rights to
Federation (GGF). Over 30 years, Byers worked
new potential technology for the protection of various
relentlessly with the GGF to begin development of some
surfaces. Extensive research and improvements followed,
industry standards, and to make health and safety and
and the new technology was branded ClearShield.
ethics driving factors in the growth of the industry. He
ClearShield was initially tested on glass in the marine
held various positions, including chairman of the London
environment to prove it was easier to clean and keep
Region from 2006-10 as well as being a founder chairman
clean. Byers said: “If ClearShield works on glass in the
of the GGF modified glass group in 2013. For 10 years,
harsh marine environment, it’s going to work in any
he also served on the GGF marketing and
environment.”
communications committee and was on the GGF glazing
In 1985, they treated their first cruise ship, the QE2.
executive for seven years.
This was a prestigious projectand would pave the way for
Stephen and Karen’s achievements were recognised in
treatment to other cruise liners: to date, ClearShield has
2019 by the GGF when they received an award for
been applied to over 60 cruise liners.
outstanding contribution to the industry.
Selling the concept to the glass industry was a
Ritec technology is today used in more than 70
mammoth task but they displayed staunch determination
countries on commercial and residential buildings as well
to raise awareness on the corrosion of glass, and most
as on ships and other transport vehicles, and in many
importantly how it may be avoided or corrected.
other applications. ClearShield has also won several
Between them Stephen and Karen created a new global
international awards. However, what is less known is that
industry f
or the protection of glass surfaces. The
they introduced crucial innovations such as a system for
ClearShield System (later rebranded the ClearShield Ecothe protection of glass and ceramic electrical insulators
System), a fully-integrated system to renovate, protect and
with the VoltShield System, used by the National Grid.
maintain glass, is now accepted across the glass and
But it is not just his business achievements Stephen
construction industry.
Byers will be remembered for. His determination,
In 1986, Stephen and Karen helped Richard Branson
positivity, kindness and graciousness will never be
break the world record for the fastest transatlantic surface
forgotten. Stephen Byers, you will be sorely missed. ❐
crossing. Branson’s powerboat,Virgin Atlantic Challenger
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Meets ALL of the latest
FireDoor Standards & More
DOCUMENT Q

BUILDING REGULATIONS
FOR FIRE DOOR SETS

PAS 24
&
SBD

EN
STANDARDS

HIGH-SECURITY
FIRE RATED
DOOR
Available Now

Coming Soon!

www.defendoor.co.uk
Safety and security in any building should never be compromised.
That’s why the Defendoor has been designed and tested to ensure that it
exceeds current safety regulations and will continue to provide protection to all users.

Made using Winkhaus Fireframe

Rutland® Concealed Door Closer

Designed to perform, the
Winkhaus Fireframe is extremely
resilient to impact, kicking,
gouging and burglary attack.

The industry’s highest performing
g
soft closer is DOCUMENTMAPPROV
VED
& tested to more than 500,000
e.
cycles ensuring they always close

If you are a building developer or you work for a local council or Housing
Association, the Defendoor will ensure that your project meets all the necessary
safety requirements. To discuss your project requirements in more detail, contact FabFrames today. Call us to speak directly
to one of our friendly and knowledgeable advisors or e-mail us for more information about our products and services.

DISCUSS YOUR PROJECT

Fabframes Ltd

01626 333 713

defendoor@fabframes.net
www.defendoor.co.uk

TRADE NEWS

Lunch and Learn

T

he Glass and Glazing Federation (GGF) is delighted
to announce the launch of its new health and safety
webinar programme which consists of a series of
lunchtime webinars where members and non-members
can hear from industry experts and special guests.
The webinars are hosted live by James MacPherson,
GGF health, safety and environment manager who has
devised the programme to offer greater benefit to GGF
members and the wider industry on the area of health and
safety.
MacPherson says: “We are pleased to launch these
regular Lunch and Learn health and safety webinars. We
piloted the programme in March with two keynote
speakers, Jason Anker and Sean Toon, delivering a
presentation on ‘Five seconds for wellbeing’. Following
that introductory session, we have various webinars
planned over the coming months with subjects ranging
from health and safety basics to introductions to human
and organisational performance and organisational drift.
It promises to be an exciting programme that will provide
really useful information and benefits for GGF members
and the industry in general.”
Webinars are running from April through to September.
Full information and free booking is available on the GGF
website. ❐
www.ggf.org.uk/health-safety-webinars

James MacPherson
HOPPE (UK) has appointed Darren
Shufflebotham as its business development
manager for the north of England.
He has more than 35 years’ experience working
within construction, including 13 years within the
door and window industry. He has previously
worked for Mila Hardware, and joins HOPPE (UK)
from Winlock Security where he was an area sales
manager for the north.
Shufflebotham says:“Throughout my architectural
ironmongery career I’ve worked directly with
fabricators, so I’m familiar with the barriers they
face, the complex issues they need to navigate,
and the types of products needed to address these
areas.
“I’ve known about the HOPPE brand ever since I
joined the industry, and I’m looking forward to
being part of such a well-respected name and
helping to introduce more fabricators to its highquality products that will help to make their
processes much more efficient.” ❐

www.hoppe.co.uk
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#changetobetter
in 2021
A Quality trade frame
All colours available
German Quality
Fast lead times
Quality fabrication

Aluminium Bifolds
Fully fabricated
from just

£350
per leaf

T 02476 686682 F 02476 638779
www.armstrongindustries.co.uk
sales@armstrongindustries.co.uk
Boston place | Coventry | CV6 5NN

est 1996

TRADE NEWS

Seized opportunity
S

ince the start of the first lockdown, Hallmark Doors
and Panels claims it has recorded a threefold increase
in orders. As a direct result it has made £1m investments
in the business.
According to Hallmark this was largely due to its strong
web presence and online ordering system created for it by
The Consultancy.
Paul Spencer, Hallmark’s sales director says: “We have
been working with The Consultancy for more than three
years and during that time they have built us a brand-new
website, created a dedicated ordering portal and delivered
bespoke online door designers for both trade and retail
window customers.
“These were already helping us to support existing
customers and win a significant number of new ones
before the pandemic, but the real exponential growth for
Hallmark came in 2020, which is when we were able to see
the true value of the investments we had made.
“The whole market was almost forced online in March
last year and change which might have taken years,
happened over just a few months. The suppliers who
benefited most from that were clearly the ones, like
Hallmark, who already had user friendly websites,
efficient online ordering set-ups and consumer focused
designers. The retail door designer on our website, for
instance, enabled us to deliver enquiries throughout the
pandemic to both existing and new trade customers who
didn’t have their own online lead generation tools, and
that really strengthened our relationships with them.”
Hallmark is keen to point out that much of the value
from its investments withThe Consultancy has come from

an approach of continually evolving and developing its
online presence, rather than sitting back and thinking that
the job was done once the website and door designer went
live.
Spencer added: “We started out wanting to benchmark
ourselves against the biggest names in this industry but
soon realised that, digitally, some of them were almost
standing still. We saw an opportunity to partner with the
experts at The Consultancy and use their expertise and
experience in this industry to effectively get ahead of our
competitors.” ❐
www.theconsultancy.co.uk
www.hallmarkpanels.com

Emmegi (UK) has just completed the installation of its
first, larger, Comet R6I 5 axis CNC machine in the UK.
The machine has gone into Charles Henshaw & Sons, the
Edinburgh-based façade specialists, which manufactures
both aluminium and steel curtain walling and integrated
façades.
Three years ago, Henshaw invested in a heavy duty 10.5m
Emmegi Satellite XT 5-axis machining centre to cut and
prep oversized curtain walling profiles and bespoke
elements.
The mobile gantry on the Satellite enables different
workpieces to be machined at the same time in two
separate work areas, or one end loaded and unloaded while
the machine is operating at the other.The Comet R6I
offers many of the same opportunities for production
efficiencies as the Satellite XT, with single or double zone
modes which allow for machining either a single 6m bar
length or multiple shorter lengths. ❐

www.emmegi.com/en/home
www.henshaw.uk.co
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Unit 3, Lloyd Street, Parkgate, Rotherham, S62 6JG

Tel 01709 710100 Fax 01709 525262
Email info@connaughtconservatories.co.uk

www.connaughtroofs.com

Three Solid Roofs - One Fabricator

www.connaughtroofs.co.uk

Give us a call for all your Conservatory Roof needs on

01709 710100
WE DO MORE - SO YOU DO LESS

PROFINDER
Tel: 07932 243008
Access Systems

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Audio Systems

Colours

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS AND
ROOFLINE
ANY COLOUR IN 5 DAYS

Baypole Jacks
You can buy jacking kits from as
little as £6.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

£6.00 each
Jacking kits for £
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

Ref: Fab11

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Fly/Insect Screens

Window openers

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Handling Equipment

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bending
G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Machiner y

Sawing and Machining as it should be

Recycling

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending
Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Bags & Display Cases

Racking Systems

USE INSIGHT DATA TO

DISC VER
THE BEST
CUSTOMERS

CONNECT
WITH
DECISION MAKERS

PERF RM
WITH
BUSINESS INTELLIGENCE

01934 808 293

hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Fabricators & Manufacturers

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
Presstek
01527 918651

Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barking Shopfronts
0208 591 0504
www.bsfgroup.co.uk
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Glasshus Facades
01924 890 750
ww.glasshusfacades.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk

MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

Consultants

a2n Management
07766 565027
www.a2n.co.uk
E P Consultants
01785 824580
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
The Design Solutions Business
01922 277310
www.dsbltd.com

Extruders

Aluminium Shapes
01536 262437
www.alishapes.co.uk
Hydro Aluminium UK
01773 549300
www.hydro.com

Fabricators & Manufacturers
3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
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Finishing

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
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Finishing

Hardware

Machinery Suppliers

Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS Group FasteningTechnology
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Window Ware
01234 242713
www.windowware.co.uk

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

United Anodisers

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY OpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components

Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Shading Devices

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01633 810440
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
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Systems Design & Supply

Systems Design & Supply

Thermal Barrier Products

Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions
UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk

Testing & Certification

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
UL International (UK)
01952 586580
www.ul.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
Design & Layour Copyright © Profinder Magazines Ltd 2020

SUCCESS IT’S TIME TO

FUTURE

BUILD
BRAND
VISION

AMBITION

Stronger, faster, better.
As the UK moves towards economic recovery, it’s time to build.
Purplex is the marketing agency that helps ambitious companies
build their brand, their business and their future.
PR | Web | E-Commerce | Digital Marketing | Social | Creative
Call 01934 808 132 or email grow@purplexmarketing.com
purplexmarketing.com

@purplexuk

/company/purplexuk

/purplexuk

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

