MAY 2018

THE FABRICATOR
Commercial Glazier and Glass Processor

Deliver y &
Collection
Service
Available!

PVC-U | ALUMINIUM | GRP

THE ORIGINAL

Est.2004

COLOUR COATING EXPERTS
Windows

|

Doors

|

Conservatories

|

Roofline

|

GRP

www.kolorseal.co.uk | sales@kolorseal.co.uk
• 7 day turnaround
• Same day quote
• All RAL/BS colours
• Bespoke colour matching service
• Fade and UV Resistant
• Proven durability and guaranteed for 10 years

PVCu Colour Coaters

GET A QUOTE! Send us your window dimensions
and colour choice for a same day quote!
Kolorseal North

Kolorseal Midlands

Tel: 01924 454856 | Email: sales@kolorseal.co.uk

Tel: 0121 740 0217 | Email: midlands@kolorseal.co.uk

Bretﬁeld Court, Bretton Street Industrial Estate, Dewsbury, WF12 9BG

Unit 24, Kelvin Way Trading Estate, Kelvin Way, B70 7TN

THE FABRICATOR
Contents
News – 4-6

Grenfell report will “fall short”, claims Vivalda’s Ben Jayes;Andrew Scott addresses the
money issue with the GDPR; Linda Wood appointed operations director for GGF Borough
IT

Cover story – 8

Twice is nice? No dice! – Chris Alderson looks back on The Triple Glazing Question,
asking: is it time to reconsider?

Marketing – 10

Ignore misinformation. Consent is not the only way to subscribe.
With the new data regulations coming up,Andrew Scott brings us some calm

Doors & Security – 12-14

The lates addition – A look at the smart lock card from Yale, with all smart features;
SmartSecure from Carl F Group reports a seven fold increase in sales

Glass and structural glazing –16-22

A new landmark for Saint-Gobain Glass; Pilkington UK launches new humidity resistant
mirror

CAB – 18-20

Justin Ratcliffe presents the lastest figures from Q4, with an overview of f orthcoming CAB
events; Justin Furness looks into the EPBD’s mission for Euprope, asking will UK
Parliament reconsider zero carbon?

Health and safety matters – 24

Know your responsibilities – Phil Pinnington addresses the elephant in the room on HSE:
ignorance of regulation

PVCU – 26

Rehau launches new online order platform for installers

Products – 28-30

“Colour is the future”, says Deceuninck; SAS adds AliVU to domestic redential market

The Fabricator 2018

1

page 02-comment:Layout 1

21/05/2018

10:33

Editor John Roper
Tel: 07967 666794
Email: john.roper@profinder.eu
Production assistant:
Jocasta Roper
Associate editor Brian Shillibeer
Advertisement sales
Steve Anthony
Tel: 07967 585475
Email: steve.anthony@profinder.eu
Mehreen Haroon
Tel: 07814 209789
Email: mehreen.haroon@profinder.eu
Advertisement production
Email: fabricatorcopy@profinder.eu
Admin:
The Willows, Kenilworth Grove,
Thorpe-le-Soken CO16 0LX
Tel: 01255 860613
chris.sims@profinder.eu
The Fabricator is published in the UK by
Profinder Ltd.
Opinions expressed inThe Fabricator are those of
the contributors and do not represent editorial policy.
The Fabricator accepts payment for colour pictures.
Subscription rates: UK £45; rest of EU £60;
worldwide £105

The Fabricator Vol 14 No 5
ISSN: 1752-2145

www.thefabricator.pro
Copyright © 2018 Profinder Ltd.

❐❐
❐
In association
with

2

Page 1

THE FABRICATOR
Comment

'Reports' 'Enquiries' 'Royal Commissions' – the British way of talking about
what happened. Sometimes, undoubtedly, a useful tool to make the public
think that a government wants the truth uncovered, perpetrators brought to
book and, in the extreme, actually cares about the matter under enquiry.
A big problem, often, is the distance from an event to an enquiry. The
enquiry into the events of 'bloody Sunday' – 30th January 1972 – was not set
up until 1998. (A previous tribunal, headed by Lord Widgery, reported 11
weeks after the event and was widely criticised as a 'whitewash'.) At least the
distance between the Grenfell Tower fire and Dame Judith Hackitt's review of
building regulations, which Grenfell triggered, is very much shorter.Whether
it suits everybody or tells us much is another matter.
Hackitt makes a number of recommendations.The London Fire Brigade has
welcomed her proposals to increase the fire service role in building safety
though the Brigade has raised concerns over the quality of construction of
some buildings. It has been calling for a review of building regulations for a
number of years. One of the recommendations is the setting up of a new –
yet another – authority to oversee matters.The 'Joint Competent Authority'
(JCA) would have a key role during consultation in the design, construction
and refurbishment of buildings. This body would include the local authority
building standards and the health and safety executive.
A proposal of which Sir Humphrey would be proud! More jobs for more
civil servants paid for by the tax payer.
There is no doubt that the existing building regulations leave much to be
desired.The standards it imposes are often the result of negotiation with the
industry and are what the industry can achieve rather than what is desirable.
Not just in the matter of fire safety but across the whole gamut of standards.
The further problem is the application.When I started in business a friend
said to me: “ If you want to make a profit, never work out the break-even
point of your company because that will be what you end up working to.”
Something similar applies to building regulations and to the standards they
apply. In the case of Grenfell it seems, from early reports, that the cladding
was of an acceptably fire resistant standard which was cheaper than a higher
grade.There has also been a report of fire doors failing.
A big concern for many is the failure to recommend an outright ban on the
type of cladding used on Grenfell. Members of the cladding industry have
expressed surprise at the omission. Hackitt prefers to call for better testing
regimes.This may be to misunderstand that we tend to achieve standards by
good old British compromise rather than imposition by a standards authority.
(See my previous paragraph.) If there is any doubt in your mind about this I
would cite my first visit to the British Standards Institution. In those days, the
eighties, I was a keen cyclist, equally in those days no cyclist wore a helmet. I
was interested to know about a British standard – a Kite Mark – for a cycle
helmet.“Oh,” I was told,“There isn't a standard planned, the industry doesn't
want one.”

John Roper
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Testing gets results
T

he final part of the Hackitt Report
into the Grenfell Tower disaster is
expected to change fundamentally the
construction industry’s attitude towards
the design and fire safety of high rise
buildings. However, distributor of
architectural cladding, theVivalda Group,
claims that the report will fall short
unless complete systems testing is at the
heart of the recommendations.
Ben Jayes, Vivalda’s managing director,
says: “It is absolutely vital that Dame
Judith Hackitt’s report i
ncludes clear
measures to ensure that in future
cladding and facades are tested as
complete systems, i
deally i
n-situ. We
understand that this will add cost to
construction projects, but the industry
has been adopting a ‘head in the sand’
attitude for too long when it comes to
fire safety. So-called ‘value engineering’
has a lot to answer for, as this has pushed
architects and contractors to drive out
cost at every opportunity. And this has
no doubt contributed to the
construction of unsafe buildings.”
Vivalda believes that current fire
protection standards are fit for purpose,

Ben Jayes
but have not been effectively used. The
façades specialist wants to see BS8414
cited as a central pillar of fire safety
standards moving forward. Ben Jayes
said: “If used appropriately, BS8414 will
qualify all the components’ performance
together as a system, including
sheathing, carrier board, carrier sub
frame system, insulation, fire barriers,
breather membrane, facade material,
accessories and finally facade fixings.” ❐

In 1843, the first typewriter was
patented, ‘A Christmas Carol’ by
Charles Dickens was published
and Mount Etna erupted in Italy.
It was also the year whenYale was
established in a small shop in
NewYork, USA.
Founded by theYale family in the
19th century, Linus Yale Jr
patented the first pin tumbler
locking mechanism in 1843 which
created theYale we know today.
To mark the occasion,Yale has a
range of activities taking place
including
social
media
competitions and product offers.
Stephen Roberts, marketing
manager for Yale UK, says:
“Reaching 175 years is a
milestone worthy of celebration
for Yale. As one of the oldest
brands in the home security
market, its longevity highlights the trust and confidence customers
have in the brand.
“What’s more, it also reinforces how we as a company are
continually innovating to stay ahead in the marketplace and meet
consumer demands.” ❐
4

The money
wagon
T

he new EU regulation, the General
Data Protection Regulation (GDPR),
is causing confusion and panic within the
business community. An army of
consultants, advisors and groups have
jumped on the band wagon, organising
seminars and events that are often illinformed, sometimes misleading and alltoo-often designed to generate
significant fees. Andrew Scott, managing
director of Insight Data, says: “Despite
the barrage of information, courses and
so-called experts that have emerged,
there i
s no official certification or
accreditation for GDPR. Anyone with
limited knowledge can put on a seminar
and offer advice, but our experience is
that many of these simply get it wrong. In
practice, the principles of the GDPR are
straightforward and the Information

Andrew Scott
Commissioners Office (ICO) provides
easy to understand and comprehensive
guidance
for
businesses,
via
www.ico.org.uk
“GDPR focuses on the fundamental
rights and freedoms of the individual and
defines how organisations should
collect, store and process personal
information.” ❐

Correction
In the April Issue of The Fabricator
a picture, the property of Edgetech
UK, was incorrectly placed in an
article in the sealed unit feature
which was supplied by another
company.This may have given the
wrong impression as to the intent
of the article.The Fabricator
apologises for the mistake and for
any misconstruction it may have
caused. ❐
The Fabricator 2018
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To ﬁnd out why you should offer your
customers Uni-Blinds integral blinds,
call us now.

Tel: 0113 277 8722
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Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
Estate, Bruntcliffe Way, Leeds LS27 0HH
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Going for ‘go-to’

T

H

urst Plastics claims to have sealed
its position as the UK’s largest door
panel
manufacturer
with
the
announcement that it has increased
production by 50% to 3,000 panels a
week. The latest year-end figures from
Hurst show the output of door panels at
record levels with its customer base up
by 20%.
Hurst also claims a rise in demand from
the commercial sector, supplying its
composite doors and accredited
composite fire doors to a growing
number of local authorities and social
housing contractors.
Mark Atkinson, sales director at Hurst
Plastics, says: “We are delighted both
with our performance over the last 12
months and our record for maintaining
consistently high levels of service. With
door panels, we really are bucking the
trend in a mature market.Admittedly, as
the life cycle of the product declines,
more businesses exit the market and
this perpetuates growth for those that
remain. However, our figures do prove
that there is still demand for door panels
and we will continue to invest in them
whilst the need is still there.
“We are fast becoming the ‘go to’
supplier for panels and our eminence

Wood in
the works
he GGF Group has appointmented
Linda Wood to the post of
operations director for Borough IT –
the group’s IT company.
Wood has worked in IT from the age
of 16 and started her career as a PC
engineer gaining experience across a
variety of projects in infrastructure,
software development and support
operations.
During the past seven years, Wood
worked with the government and has
said that this new role offers an exciting
opportunity for her and a real change.
Wood joins Borough IT at a time of

Mark Atkinson
has opened up some additional
opportunities for us across all market
sectors. With nearly £2m of new
business on board in the last year alone
and the investment and capability to help
our customers achieve growth, our new
financial year is already gearing up to be
very exciting indeed. But whilst we are
focused on sustained growth, we are
dedicated to continuous service
improvement too.This is fundamental in
helping us to maintain the excellent
product consistency and service levels
we’ve become known for.” ❐

Linda Wood
Sensitivity in designing offices in materials akin to their localities clinched
Piercy & Company the BD Office Architect of the Year Award 2018,
sponsored by GEZE UK.
The London practice pipped seven other contenders to the hotly contested
title with an impressive portfolio – each development projecting a narrative
through forms and materials that ‘resonate on a local level’.
All Piercy & Company’s projects express their belief that office buildings
should also engage for civic purposes and be opened up for active use at the
ground plane. Other Piercy & Company works in the submission included
the refurbishment of 25 Savile Row - currently in development – and the
redevelopment of Princelet Street, a re-imagined space from two existing
buildings, with pleated roof incorporating glazing, which delivered a
contemporary version of the weaving lofts that once filled the Brick Lane
area.The practice was announced as the winner at a gala ceremony, at
Westminster Park Plaza Hotel, London, in April. ❐
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transition for the GGF and its group of
subsidiary companies following a
restructure late in 2017. Borough IT was
set up by the GGF in 2005, initially to
manage the FENSA database systems.
Today it provides the IT systems and
support for the GGF and its five
subsidiary companies as well as having
numerous external clients such as
TrustMark and the Gas Safe Register.
Wood says: “I am pleased to join
Borough IT at an exciting time in the
company and the overall GGF Group’s
IT development.” ❐
The Fabricator 2018

There’s no need to tie up your cash
flow with Ali, our lead times are amongst
the quickest in the industry. Stocked in
white, grey and white/grey dual colour for
immediate delivery, alongside a reliable
seven-day turnaround for painted items.
Suitable for both commercial and domestic use,
Ali doors and windows put in an impressive thermal
performance, achieving U-values* as low as
1.1 W/m2K, and are available in an almost unlimited
range of colours and finishes, both inside and out.
Complete with slim sightlines, in a choice of
configurations and sizes, and simple to fabricate
using existing tooling, the range has been developed
with the fabricator and installer at its heart.
So, when speed matters, ask for Ali.

*Triple glazed flat-faced vent option. **Sliding folding door. Triple glazed option. When calculated as a CEN standard.

1.19

**

W/m2K

1.1

*

W/m2K

COVER STORY

Triple opportunity
Four years on from the original glazing event, Edgetech managing director Chris Alderson revisits
‘The Triple Glazing Question’

F

our years ago, in April, we brought together 600 key
decision-makers from across fenestration for The
Triple Glazing Question – a conference focusing on the
benefits, challenges and future prospects of triple-glazed
windows.
We wanted to gauge the industry’s mood in relation to
triple glazing – and, at the time, we concluded that there
was little appetite for it among fabricators, IGU
manufacturers, and other vital players in the fenestration
supply chain.
There were widespread concerns about the complexity
of manufacturing triple-glazed units, about the availability
of suitable profiles and other components, and a feeling
that, especially given the excellent performance offered by
‘clever doubles’, adding a third pane of glass might not be
the step-change in thermal efficiency that some expected.
In the intervening four years, we’ve not seen anything to
suggest those opinions have substantially changed. But if
many in the industry aren’t interested in triple glazing, it’s
becoming increasingly clear that a lot of homeowners are.
Look at retail glazing, for example. When some of the
biggest installation firms in the country want to boost
sales, the promotion they run offers ‘triple for double’ –
triple-glazed windows for the price of double. They do it
because they know it works.
So, is it time for the industry to reconsider triple glazing?
Obviously, the challenges remain. It undoubtedly does
introduce an element of complexity to your
manufacturing operation. But given the demand, it also
offers big opportunities.
It’s unfortunate but true – the market for double-glazed
IGUs is experiencing very little growth. In fact, respected
industry analysts D&G Consulting have forecast less than
1% growth until 2020. So rather than sacrificing margin
by fighting for bigger shares of a stagnant double-glazing
market, companies can use triple glazing to differentiate
themselves and add value to each order.
And if you do decide to give triple glazing a try,
Edgetech is here to help. It’s undeniably true that tripleglazed units are more complex than double-glazed ones –
there’s more that could potentially go wrong. But
choosing an outstanding spacer product like Super Spacer
makes triple glazing quick, easy and reliable.
One of the biggest issues affecting triple-glazed units is
fogging. The temperature within a triple-glazed IGU can
get extremely hot, particularly in direct sunlight – it’s
recommended that centre panes are reinforced for this
reason. But exposed to intense heat, inferior spacer
products can give off volatiles, which cause units to fog up.
With Super Spacer, this isn’t a problem. Successfully
tested in temperatures from -40 to 85˚C, IGUs
manufactured with Super Spacer have been installed
everywhere from Alaska to Dubai.
8

Chris Alderson
Similarly, it takes the complexity out of making tripleglazed products. Using Super Spacer in combination with
high speed automated application machinery, a tripleglazed IGU can be manufactured every 30 seconds. And
what’s more, Super Spacer offers outstanding aesthetics.
During application, Super Spacer references the glass
edge, making it a perfect choice for achieving consistent
sightlines in triple-glazed units.
While triple glazing undoubtedly remains a small part of
the UK IGU market as a whole, and double-glazed units
are likely to account for the overwhelming majority of
IGU sales for the foreseeable future, it would be shortsighted to dismiss it entirely.
Interest in triple does exist – and, with Edgetech’s help,
IGU manufacturers can use it as a lucrative way of
differentiating themselves from the competition and
growing their businesses. ❐
www.edgetechig.co.uk
The Fabricator 2018

The science behind
warm edge technology

Like the atom, warm edge spacer bar is a small component, but it matters. As a crucial
building block in an insulated glass unit, you need to be conﬁdent your spacer will deliver
stable performance for years to come. It pays to sort the facts from the theories.
Super Spacer has the following supporting evidence:
• Globally proven for over 32 years
• Successfully tested from -15° to 125°C
• More than 100 EN1279 Part 2 & Part 3 passes
• Market-leading 40 year product warranty
• Up to 2x longer life than conventional dual seal units

For the facts about warm edge technology, speak to the experts.

T: 02476 998113

www.edgetechig.co.uk
E: ukenquiries@edgetechig.com

MARKETING

Subscribe to the facts
Senior managers across the UK are reacting to the new data regulations coming into force on 25th
May, many of them implementing new policies that could damage their business in a bid to comply
with the General Data Protection Regulation (GDPR).Andrew Scott, managing director of Insight
Data says companies need to get the real facts

S

care mongering and profiteering among so-called
consultants is causing many within marketing, IT and
HR departments to panic, with some drawing
comparisons to theYear 2000 computer crisis where some
pundits predicted worldwide computing disaster and
planes falling out of the sky.
The new General Data Protection Regulation is a good
thing; it is designed to give individuals greater rights and
control over how their data is used. The recent Facebook
and Cambridge Analytica scandal highlights why this has
become so important.
The GDPR sets new standards in how personal data is
collected, stored and processed. The regulation replaces
the existing Data Protection Act (DPA) which was written
before major data processors such as Facebook, Google or
Apple had such large-scale global dominance.
GDPR is about data transparency and governance.
Companies who already operate good data practices will
find it relatively easy to comply, while others will need to
evaluate their business processes and make changes.
‘Consent’ is only one way to comply
There is significant misinformation surrounding the
GDPR particularly relating to ‘consent’. Under the
GDPR consent must be ‘unambiguous, informed and
freely given’. However, there are six legal grounds for
processing data with consent being just one of them. For
many companies ‘legitimate interest’ will be the basis of
compliance particularly for marketing communications.
Understanding the wider context of the GDPR
highlights a risk-based approach to how data is collected,
stored and processed. A company processing confidential
personal medical or financial data, or data that includes
children or highly sensitive information represents a much
higher risk than a B2B supplier that holds the names of its
customers, for example.
With this in mind, companies are advised to carry out a
data protection impact assessment (DPIA) which
considers how its data is collected, stored and processed
and assesses the risks involved.
Organisations that choose to adopt ‘legitimate interest’
as the legal grounds for processing personal data should
also conduct a legitimate interest assessment.
Businesses will need to demonstrate that they have
taken all reasonable steps to comply with the GDPR
including: clearly document the personal data they hold,
how and when it was sourced, how it will be used, how it
is updated and who will have access to it.
Demonstrate the lawful basis for processing personal
data.
Have freely available privacy policies that are fair and
easy to understand and explain what personal data is held,
how it was sourced, for what purpose and the legal basis
for processing data.
Recognise the rights of individuals to know what
10

Andrew Scott
personal data is held and why, and respect their demand
to correct, restrict or remove their data.
Have procedures in place to detect and report on a data
breach, such as a computer hack, theft of data by an
employee or other breach.
Assign someone to take overall responsibility for data
protection and compliance.
While the GDPR governs how data is collected, stored
and processed, how data is used for marketing purposes is
mainly covered under PECR, the Privacy and Electronic
Communications Regulations which has sat alongside the
Data Protection Act and was i
ntroduced in 2003 to
regulate direct marketing, clamping down on nuisance
phone calls and spam.
While the Data Protection Act is replaced by the GDPR
on 25th May, PECR has not, in fact, changed.
It is not surprising that so many marketers are confused.
The GDPR outlines how data must be processed, but the
rules governing how the data is actually used for
marketing – PECR – have not been updated. A new
version of PECR, the ePrivacy Regulation is currently
being formulated and should be introduced in 2019. ❐

www.insightdata.co.uk
Insight Data has published guides and information
on the GDPR on its website and recommends all
companies follow the advice of the Information
Commissioners Office (ICO). Insight has been
tracking the GDPR since its first proposal and began
updating its prospect database to meet the
requirements of the regulation back in 2016.
For more information visit www.insightdata.co.uk
The Fabricator 2018

Link Vent Mk 2
Tricklevents from Glazpart
Compact
Quiet
Quick
Precise
Discrete
Approved

Half the size or twice
the performance!
51dB (closed)
Clip or screw fix
Locates automatically
Over 30 colours from stock
LABC registered detail

Whilst also reducing stock and routing costs
Now ava
available
ailable from

For more infor
information
m
mation
or to find your local stockist visit: glazpart
glazpart.com/products/trickle-ventilation/
rt.com/products/trickle-ventilation/
to see ourr rang
rangee of BBA and LABC certified vents or call 01295 264533
2
to speak with one of the team.

Come visit us at stand 263:

DOORS & SECURITY

Here’s our card
The Conexis L1 from Yale puts the user fully in control of their door. It allows the door to
be configured, controlled and unlocked from a smartphone via Yale’s new Bluetooth low
energy app

S

tephen Roberts, marketing
manager for Yale says: “The
new edition gives homeowners
total control of who can access
their home and provides
ultimate peace of mind knowing
their loved ones are home safely.
“The Conexis L1 is the third
smart lock to join our family of
connected products in the Yale
Smart Living range.
With Conexis the user can
create and send mobile keys to
family and friends, and keep
track of who comes and goes
through a smartphone.The new
Twist and Go functionality,
means that by twisting the
phone 900 it is possible to
unlock the door in addition to
having the choice of key tag, key
card or phone tag.
The smart lock is powered by
four AA batteries and will send a warning to the
smartphone when the batteries begin to run low. It has a
backup battery connection port on its external side, which
can be used to power the lock in the event of a flat battery.

Roberts says: “Feeling
safe and secure is a must
for any homeowner. In
addition to a tamper
alarm, the smart door lock
meets PAS24 security
standard. Easy to install,
the lock is compatible with
most multipoint locks on
the market and only
requires
a
single
screwdriver
and
tape
measure to fit.
“When linked with aYale
wireless module, users can
connect the Conexis L1 to
other Yale smart products,
including the Yale Smart
Home Alarm or Smart
CCTV range, which can
then be controlled with the
free Yale app. Alternatively,
the lock will also connect
to leading smart home systems when the appropriate
module is fitted.” ❐

www.yale.co.uk/smart-living

Wrightstyle has introduced a new door system that provides 90 minutes of integrity and insulation (EI90).
The new 8050 series of thermally broken fire doors are fully compatible with Wrightstyle’s SR60 curtain walling
system, and provide a new level of aesthetic appeal.
The door system is available in either single leaf (1606mm wide x 3062mm high or 1534mm wide x 3222mm high)
or double leaf (3102mm wide x 3062mm high or 2958mm wide x 3222mm high).
The doors, which will accept glass up to 60mm thick, can be used as a stand-alone product or incorporated into
Wrightstyle’s SR60 curtain walling system, to provide a complete screen or façade of 90 minutes integrity and
insulation.
The new door system has been successfully fire tested, and can incorporate any EI-90 glass that has been tested
into steel framing to a maximum glass area of 3.97sq m. ❐
www.wrightstyle.co.uk
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Discover Smart Door Locking
Technology You Can Trust

Fingerprint
scanner

SmartTouch
comfort access
system

Keypad

• FUHR multitronic 881 Door Lock motorised multipoint locking
• Bespoke kits to suit your project
• 10 Year Guarantee
• Complies with EN179 & EN1125

Transponder
reader

Key fob

Conexis L1
Smart Keyless
Locking is
available
now

• Access Control options available

01733 393330
sales@smartsecure.co.uk
@_smartsecure

DOORS & SECURITY

Key to the future?
A

ffirming growth in electronic multipoint door locks,
Carl F Groupco reports that SmartSecure – the
company’s electronic locking and access control brand,
has seen a seven fold increase in year-on-year sales to the
end of March 2018. Early adopters include housing
associations and fabricators who recognise the benefits of
added value opportunities, the access control options for
domestic use and wide range of applications supported.
AMA research findings also showed that multipoint
locks comprise 62% of the market, a fact which
underscores the continuing importance of the FUHR 881
locking system supplied by Carl F Groupco: the 881 is a
fully electronic, motorised multipoint locking system with
integrated panic function for security and convenience.
The 12th edition of the Door andWindow Fittings Market
Report – UK 2018-2022 provides detailed insight into the
market. The report offers analysis of all major product
groups and the issues impacting the market. Supply and
distribution channels are also reviewed. ❐
www.amaresearch.co.uk/products/door-window-fittings2018
www.carlfgroupco.co.uk

Carlia Corras (right), Carl F Groupco’s sales
office manager, confirms sales growth for
SmartSecure, the company’s electronic and
access control brand
Members of the Steel Window Association have
been reporting a resurgence in the popularity of
steel framed entrance screens and partitions;
normally featuring a pair of double doors flanked
by fixed lights, and referred to as Belgium doors.
These are most commonly installed as the outer
door to a porch area, offering excellent weather
protection while admitting the maximum
amount of natural light. While these screen
assemblies are revisiting a long-established
arrangement of steel sections, the availability of
modern systems and enhanced glazing options
means that contemporary installations can
significantly outperform those projects that
provide inspiration to today’s customers and
their consultants.
Darren Lloyd of Govette Windows, an SWA
member, says: “We, and a number of other
association members, have been asked to quote
on these types of screens, for both interior and
exterior use, over the last couple of years and it
seems they are really starting to make a
comeback for both new build and refurbishment
projects.” ❐
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www.steel-window-association.co.uk
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How can something
so small make
something so great?

The answer is simply because Rapierstar do those
small things in such a great way, leading us to
dominate the window and door fastener market in
the UK for 25 years.

And behind all these landmarks, of course, is our
famous hallmark: our guarantee of quality, the
unique ‘Tri-thread’ hallmark stamped into the head of
each and every one of our products.

Just as the architectural landmarks we’ve contributed to
have come to dominate our urban landscape.

So see how Rapierstar can give you a great advantage or,
as we say, the edge.

SEE HOW RAPIERSTAR CAN GIVE YOU THE EDGE

E

info@rapierstar.com

T

01260 223311

W

www.rapierstar.com

GLASS & STRUCTURAL GLAZING

Breaking boundaries

T

he UK’s first offline glass coating line has reached an
historic landmark this month.
The 80-metre-long magnetron coater at Saint-Gobain
Glass’ manufacturing site at Eggborough has produced
100m sq m of coated glass; the vast majority of which is
energy efficient SGG Planitherm Total+, destined for the
UK door and window market.
The glass coater became operational in 2004 and now
produces up to 10 million sq m of glass each year. The
coater produces 10 different coated glass products
including solar control, self-cleaning and thermally

efficient glass for commercial and residential buildings.
Ian Blatherwick, manufacturing manager process, says:
“This is a fantastic achievement and demonstrates the
production expertise that we’ve built up over the past 14
years. The coater has been constantly maintained and
upgraded as we’ve innovated and developed new highperformance coatings to meet the changing demands of
the market. We now produce some of the highest
performing glasses in the UK today ranging from 3mm to
12mm in thickness and sizes from 2.25m x 3.2m to 6m x
3.2m.” ❐

www.uk.saint-gobain-building-glass.com

Uni-Blind manufacturer Morley Glass &
Glazing’s extensive stock of accessories and
spare parts for ScreenLine integral blind
systems is now available to buy online from the
company’s website
https://www.morleyglass.co.uk/accessoriesspares/
Ian Short, managing director at Morley Glass &
Glazing, which also has an accompanying
ScreenLine spares brochure, says:“We hope the
new online shop will make it even easier for
customers to do business with us, even if they
haven’t bought the original blinds from us.
“We stock the biggest range of ScreenLine
accessories and spare parts in the UK. So when
you need a part for our Uni-Blinds or any
ScreenLine integral blind system, we’ll make sure you have it within 24 hours if we have it in stock.As
the largest ScreenLine fabricator in the country, we have daily deliveries from Pellini in Italy and can
supply any other spare parts within one to five weeks – whether you originally purchased your
ScreenLine blind system from Morley Glass or not.”
The range of ScreenLine spares available from Morley Glass next day includes items such as cord kits,
cord tensioners, external magnetic sliders, transparent wands, battery modules, solar panels, battery
chargers, transformers control units, replacement remote control devices and clips, knobs and end
caps for all systems. ❐
www.morleyglass.co.uk
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Get Quality
Aluminium Bifolds
at Low prices
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£350
per pane

F

rame Fast UK has smashed its own goals with glass
unit production, as it’s now manufacturing more than
1,300 insulated glass units every week.
“Opening the glass factory has been a big benefit to
customers,” says Nigel Leivers, director at Derby based
manufacturer Frame Fast. “We have seen production
continue to grow as demand has continued to rise. In fact,
it’s grown so much that we’ve had to make more space for
glass production.
“We have added another 10,000 square feet of factory
space. Both roof manufacture and aluminium window and
door fabrication have moved to give them more space.
Glass production has a new, much larger, home too. The
£60,000 investment in machinery means we needed more
space and we wanted to put glass production into a place
where there was space for it to grow even more.”
Alongside the production of IGUs Frame Fast also has a
decorative glass division where craftsmen hand make every
design. It has attracted a lot of interest especially for
entrance doors as homeowners often want to make a real
statement. Now that the move is complete, Frame Fast has
also custom-made its own logo in glass.
“Customers can get exactly what they want from Frame
Fast’s glass factory,” says Leivers. “It makes it even easier
to order the glass and frames together, and that means one
delivery or collection. It’s been a real success for
everyone.” ❐

www.framefastuk.com

The second edition of the CIC BIM protocol is
intended to reflect current practices and standards
and to be a more flexible document to use alongside
different contractual arrangements. It will fit more
easily with the other documents in the contractual
matrix and shows a greater understanding of the
need to integrate the legal and technical aspects of
BIM, an issue which needs to be addressed to ensure
that BIM projects have a clear and well defined
delivery mechanism.As such it marks a significant
development on the first edition and will certainly
contribute towards the growing standardisation of
BIM legal and contractual documentation.
The Fabricator 2018
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Against all the odds
The latest Q1, 2018 CAB State of the Market Survey highlights that confidence in the future
remains in terms of expected sales volumes increasing for the next quarter, 80% net
balance (47% in Q4) and the next 12 months, 79% net balance (same as Q4).This is despite
weather-related disruption in the last quarter and ongoing economic and political
uncertainties relating to Brexit

C

onstruction growth over the past year has been driven
by private housing, infrastructure and private housing
RM&I which has benefitted most product manufacturers.
43% of CAB members reported significant rises in sales
(rises of over 5%), compared to a year earlier and 29%
reported that sales had increased by up to 5% over the
same period.
Demand was again reported as the key constraint on
sales growth over the next year. 80% of members reported
that demand was likely to be the key constraint compared
to 63% in Q4. The other constraints, both under 10% net
balance were labour availability and raw material prices.
7% claimed that there were no constraints.
Although the annual CPI inflation rate fell to 2.7% in
February from 3.0% in January, it remains above the Bank
of England’s 2% target. In Q1, costs increases were
reported by 60% of members, on balance, compared to

95% in Q4. Looking ahead, members’ cost pressures are
expected to continue over the next quarter (67%) and the
next year (80%). The key drivers of cost inflation in Q1
were wages and salaries (87% net balance), followed by

raw materials and fuel costs (80% and 60% respectively).
These increases were linked to the weak sterling, rising
global oil prices and higher demand for skilled labour. The
results, which mirror the trends in Q4, also cited energy
18

costs and taxes as important
drivers for members.
In the year to Q1, capacity
remained sufficient. 20% of
members reported that they had
operated at between 90% and
full capacity over the last 12
months, down marginally from
21% in Q4. In 12 months’ time,
capacity
utilisation
is
anticipated to be 90% or higher
according to 20% of members.
In Q1, on balance, 40% and
27% of members reported that Justin Ratcliffe
investment in customer research and property was higher
than a year earlier. The balance for e-business (60%) was
nearly double that of the previous year (33%), while
product improvement remained very high at 73%, the
same as the previous year. The balance for R&D at 53%
for the next 12 months was slightly lower than the previous
year (60%).
Despite the continuingly positive sales expectations for
the year ahead, employment data for the sector remains
more or less unchanged from Q4. In Q1, 40% of members
on balance reported that employment rose from a year
earlier (47% in Q4), while 47% anticipated increasing
headcount during the next 12 months (42% in Q4). ❐

Forthcoming CAB Events
28 June 2018 – CAB AGM, Dinner & Golf
Day – Forest of Arden Hotel, Warwickshire
June/July 2018– CAB Contracts Seminar –
‘NEC/JCT Contracts’ – Manchester
September 2018 - CAB Contracts Seminar –
‘Design Liability’ – Northamptonshire
17 October 2018 – CAB Regional Members’
Meeting – SS Great Britain, Bristol
November 2018 – CAB Contracts Seminar –
’20 Contractual Nightmares’ Hertfordshire
For further information on joining CAB (www.c-a-b.org.uk)
or to find out more about our events, please contact Jessica
Dean at the CAB office on 01453 828851 or email
jessica.dean@c-a-b.org.uk
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High performance aluminium glazing
systems offering bespoke solutions
and total design ﬂexibility.

Windows
Doors
Curtain Walling
Brise Soleil
Louvres

Environmental

Support

Window Energy Rating software (WER)

Technical design input

BREEAM guidance

Thermal modelling

BRE Green Guide A+ rated products

Free air calculations

Life cycle analysis

Security analysis

Sustainable products

Online BIM models

Responsible sourcing

Secure By Design

metaltechnology.com
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Zero on the agenda?
CAB technical director Dr Justin Furness asks:“ Is zero carbon back on the agenda?”
The European Parliament has now given its final approval on the revised Energy Performance of Buildings
Directive (EPBD).The new rules are intended to make buildings in the EU smarter and more energy efficient,
accelerating the rate of building renovation, saving money and creating jobs in the renovation and
construction sector

B

uildings are responsible for approximately 40% of
energy consumption and 36% of CO2 emissions in the
EU. Some 75% of the buildings in Europe are deemed
energy inefficient with, depending on the country, between
only 0.4-1.2% of the stock renovated each year.
Increased renovation therefore has massive potential to
reduce energy consumption and CO2 emissions. More
energy efficient and smarter buildings can also provide
higher levels of wellbeing for their occupants and improve
their health, as well as reduce energy bills and reduce fuel
poverty. As the construction industry generates about 9%
of Europe’s GDP and accounts for 18 million direct jobs,
boosting renovation work and energy retrofits can foster
job creation in the sector and increase economic growth in
the EU. Based on EU data, construction activities that
include renovation work and energy retrofits add almost
twice as much value as the construction of new buildings,
and SMEs contribute more than 70% of the value added
in the EU building sector.
The upfront investment required for the refurbishment
of buildings can often be a barrier to achieving longer-term
benefits. To help facilitate increased renovation rates, the
EPBD is linked with the Smart Finance for Smart Buildings
Initiative, revised Eurostat guidance for energy
performance contracts and the extended European Fund
for Strategic Investments.
Following this approval by the European Parliament, the
council of ministers will finalise its formal agreement of
the revised EPBD in the coming weeks. This endorsement
will be followed shortly by the publication of the text in the
Official Journal of the Union, which will enter into force 20
days after publication. Member states will then have to
transpose the new elements of the directive into national
law within 20 months. (See the EU’s Q&A on the EPBD
for further information.)
So how will this affect us in the UK, given Brexit? Will
‘zero carbon’ re-emerge as a policy concept? The EPBD
has strongly influenced the development of revisions to
Part L of the building regulations to date. The EPBD has
been implemented in the building regulations 2010 in
respect of the duty on construction. In general, EU
directives require implementation into UK law in order to
have effect. This creates the task for the UK government
when overseeing Brexit of deciding whether to embark on
a process of reviewing acts of parliament and statutory
instruments to ascertain whether or not to maintain,
replace or repeal each piece of legislation. The Great
Repeal Bill is intended to affirm the status of UK
legislation passed relating to EU directives, but much of
this legislation will need to be amended to take into
account the new relationship with the EU, such as the
appointment and oversight of new UK regulators in place
20

of
the
EU
institutions.
A
further
consideration
is
that the UK, like
the EU, is a party
to
the
UN
Framework
Convention
of
Climate Change
and is a signatory
to
the
Paris
Agreement. The Dr Justin Furness - presenting a
EU as a whole and technical update to members at
its
28-member the Regional Members' meeting
states separately, (Leeds, 8th March)
with
the
UK
included, have agreed to honour the goals agreed in the
Paris Agreement, and to ratify as soon as possible and
accelerate a transition towards a low carbon economy.The
EPBD should contribute significantly to the EU’s
commitments on climate action and energy transition in
line with the Paris Agreement objectives, and on that basis,
it is likely to be implemented in some form in the UK also,
which by several assessments has some of the oldest and
least energy efficient houses in Europe. However, the devil
will be in the detail and the exact implementation will
depend on a number of factors, including presumably the
nature of the final deal that the UK strikes with the EU. ❐
The measures in the revised directive include:
● a path towards a low and zero-emission building stock
in the EU by 2050, underpinned by national roadmaps to
decarbonise buildings
● encouraging the use of information and communication
technology (ICT) and smart technologies to ensure
buildings operate efficiently through, for example, greater
use of automation and control systems
● introduction of a ‘smart readiness indicator’ which will
measure a building’s capacity to use new technologies
and electronic systems to adapt to the needs of the
consumer, optimise its operation and interaction with the
grid
● integration and strengthening of long term building
renovation strategies
● mobilisation of public and private financing and
investment
● help in combatting energy poverty and reducing the
household energy bill by renovating older buildings
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Elegance
C

omar 7Pi LS+ lift and slide gearing provides smooth
operation for door configurations up to 12m wide and
three metres high, according to a Comar spokesman.
The system’s flexibility means that the same profiles
provide lift slide or straight rolling gear, standard or slim
interlock, enhanced performance with the inclusion of
thermal foam and double or triple track configurations.
Optional slim interlocks maximise the view out when the
doors are in the closed position. For a standard CEN size
set of doors U-values are down to 1.4Wm2 with a
1.0Wm2 centre pane and using glass technology and
Comar’s enhanced thermal foam U-values of 0.74Wm2
are achievable according to Comar.
The company says that the 7P.i lift and slide was
developed to ensure a highly engineered solution
Feedback from the UKAS accredited test house was ‘it is
the best they had ever seen’, as it passed BS6375 Parts 1,
2 and 3 with no water leakage at 1050Pa. The hardware
has been tested to over 50,000 open and closing cycles.❐

www.comar-alu.co.uk

from

£550
per pane
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#fully fabricated
Call

0800 389 0595
02476 638779

Fax
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Pilkington UK has launched a new mirror product
that is resistant to humidity and corrosion, adding
to its Optimirror range.
Pilkington Mirropane Chrome is an off-line
coated mirror product, which can be toughened,
bent and laminated. It is available in standard
thicknesses of 4 – 8 mm. Other thicknesses are
available.
Leo Pyrah, product manager at Pilkington UK,
says:“There is an increasing demand from
specifiers for mirror products that offer
resistance to harsh environments where there is
an increased risk of atmospheric corrosion, or
where mirrors are at risk of human impact.”❐
www.pilkington.co.uk
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DON’T BE LEFT IN THE
DARK WITH GDPR

On May 25th new European data regulations come
into force with heavy penalties for companies that
don’t comply.
If you’re still relying on your old prospect database
or mailing list, chances are you won’t comply. That’s
why you should team up with Insight Data; we give
you access to the UK’s most accurate and in-depth
marketing data, while helping you comply with the
new General Data Protection Regulation (GDPR).

The Insight database includes:
15,000 fabricators and installers
25,900 local builders
3,200 housebuilders and major
contractors
15,300 architects

Call Insight Data today on 01934 808 293 or email hello@insightdata.co.uk
to make sure your marketing is compliant.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

HEALTH & SAFETY MATTERS – MACHINERY

Ignorance, not so blissful
I’m sure it isn’t a big revelation that the investigatory activities of HSE often results in fines
and these penalties now are becoming steeper and often can do significant damage to a
business’s bottom line and reputation so, is ignorance of regulation an excuse?
Unfortunately, not so – do you know what your responsibilities are, asks Phil Pinnington

I

f we firstly look at where health and safety law applies –
if your business employs fewer than five people
(including directors) then technically lots of the things
that the law demands that are written down don’t apply to
you although we would certainly recommend that you
keep paper or electronic records.

Health and Safety Policy

So, for any business there must be a health and safety
Policy. This should include your statement of intent,
signed by the most senior person along with the policy
which sets out how you plan to execute your duties.
A statement of intent template can easily be found on
the internet but it MUST be tailored to your business so
a tip is to read the contents. By signing this you are
effectively confirming your commitment to what it
contains.

Communicate

The most successful businesses owe this success to good
communication between workers and management. To
ensure compliance with your H&S obligations it is
important that you foster and commit to two-way
communication, that is to say, don’t just issue edicts; listen
to concerns and suggestions from your employees. In my
own career I have found time and time again that these
conversations often offer valuable insights that as
directors you may have missed.

Assessing risk

Every business has risks: financial, reputational and
safety. The principles in identifying, quantifying and
controlling them is no dark art or skill that requires
complex training. If you operate a small business I would
strongly recommend that it m
akes business sense to
access training to help you formulate the process of
identifying and assessing a risk.
A term I have often used and has served as an aid is
‘risks associated with life in general can usually be
ignored’, so focus on the actual hazards not the
incidentals that have a very low probability of occurring.
These can be assessed and you will often find that you
have less to be concerned about and you can prove it if
challenged.
At the GGF we have examples of how to conduct risk
assessments but there are many other examples available.
Employers should find ones that best suit their way of
working.

Act – how to control a risk

There is a temptation to assume. How often do you see
assessments where ‘suitably trained’ is listed as a control
measure? As the responsible person, a director,
needs to be able to define what this statement means so
24

Phil Pinnington, health and safety director for
the GGF
you should make sure that what constitutes suitability is
understood by all e.g. manual handling training can be in
the form of a video or a half-day course. As the employer
you must ensure that what is required is fit for purpose.

Review – things change

To quote Ben Franklin, ‘nothing can be said for certain
other than death and taxes’. No assessment I have ever
seen is 100% accurate at issue simply because risks and
hazards change. If your controls are effective the risk levels
won’t increase but reviewing is a critical part of safety
management.
Processes change and new technologies come to market
so taking time to review is valuable. Another advantage of
reviewing is things that may have been missed previously
are picked up.
Later in the year the GGF plans to hold short seminars
on this subject for small business owners helping them to
achieve a better understanding of their obligations. ❐

The GGF’s health and safety committee meets quarterly to
discuss key issues affecting the industry. If you are interested in
finding out more about the GGF and its health and safety
function, please email info@ggf.org.uk
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PVC-U SYSTEMS

One-click step

R

ehau has launched a new platform – Rehau Connect
– to provide installers with a simple, digital way to
order windows.
Currently being rolled out in Scotland on a trial basis,
the Rehau Connect platform is intuitive and easy to use
and keeps everything an installer needs for a job in one
place – from quotation to completion.
The platform’s step-by-step features start with the
Rehau product catalogue – formatted for easy viewing and
featuring all of the company’s window and door products
in one place. Installers can use the platform to show
customers lots of different options and find the windows
and doors which best meet their requirements.
Once a decision has been made on products, installers
can then use the platform to send requests for quotes in
just one click. As the platform stores all the user’s
contacts, there is no need to spend time searching for
email addresses or contact details. Jobs are also kept on
the platform, so it is possible to review previous work.
Suitable for use with mobile and tablet devices as well as
desktop computers, the Rehau Connect platform was
launched in Scotland at a series of events in Glasgow,
Edinburgh and Aberdeen.
Gareth Jones, marketing and technical director, Rehau
Windows Division, says: “The Rehau Connect platform
has been designed to make life easier for installers,
streamlining the ordering process to help save them time
and money. The platform itself has been designed with
simplicity in mind and a step-by-step approach which
reduces the back and forth with fabricators to finalise
specifications.” ❐

info.rehauconnect.com
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Let us quote you for casements, doors, bifold’s in Eurocell
upvc or Smart Aluminium delivered on time every time.
600

1500

1070

1700

1170

£69.00.

all glazed
and plus vat

1170

£138.00.

£175.00.

Aluminium bifold £540.00. per leaf glazed plus vat delivered in uk

WARWICK DEVELOPMENT WINDOW SYSTEMS Ltd
Unit 9 Butterthwaite Lane Ecclesfield Sheffield S35 9WA

www.warwickdevelopmentwindowsystems.co.uk
JUNE 2017

THE FABRICATOR
Commercial Glazier and Glass Processor

ALUMINIUM STEEL
REPLACEMENT
WINDOWS AND DOORS
TILT AND TURN WINDOWS
SASH WINDOWS
BI-FOLD DOORS PATIO DOORS
DOUBLE DOORS
ALL TRADES WELCOME
INSTALLERS BUILDERS
ARCHITECTS DEVELOPERS
DIRECT TRADE SUPPLIES
NATIONWIDE DELIVERY
Email: heritagealuminiumdirect@yahoo.com
Authorised
Manufacturer

0800-707-6954

PRODUCTS

Colour fast-track A helping
W

I

ncreased colour capability
drove a 28% jump in sales
in 2017, according to longtime Deceuninck fabricator
Mr Window.
The Essex fabricator, with
a customer base split 38%
commercial, 31% retail and
31% trade, reported that the
range and availability of
colour in stock from
Deceuninck drove sales past
general market growth.
Deceuninck offers 26
colourways with colour matched
ancillaries and trims from stock at its
warehouse in Calne. From stock means
availability is certain on next delivery.
Glen Cain, managing director of Mr
Window, says: “Colour is the future.
People don’t want white PVC-U
anymore. Colours, particularly soft
greens, are growing in popularity at an
unbelievable pace simply because endcustomers want more from their

windows than the bog standard.
“We listen to them and give them
what they want; if our customers want a
pink window we’ll give it to them. That
attitude plus Deceuninck’s quick
turnaround guaranteed availability – a
service no one else seems to be able to
match, is what’s setting us apart from
the competition. Our competitors offer
colour but they can’t get it to customers
as fast or as reliably as us.” ❐

indow and door fastener
specialist Rapierstar is helping
Scottish trade fabricator Merlin
Network (Scotland) to keep production
on track and to a high standard as it
experiences record demand for i
ts
PVC-U windows.
Rapierstar has now been supplying a
range of high performance fasteners to
Merlin for more than two years, with
increased volumes in recent months
reflecting the fabricator’s 22% increase
in turnover. This, according to Merlin,
has been driven by a combination of
growth from existing customers, the
acquisition of new customers and
particularly strong growth in the new
build market where its fully reversible
windows are i
n high demand. In
addition, Merlin is now the sole supplier
in Scotland for Prefix Systems which has
boosted its sales in the warm roof and

www.deceuninck.com

A time-saving tool to help professionals tackle complex
calculations for the design of window systems is being been
launched by GEZE UK.
WinCalc 2.0 is an online specification platform that allows users to
populate design, and specification data to identify and plan suitable
window configurations.
The system is intended for architects, architectural ironmongers,
fabricators, M and E (mechanical and electrical) companies and
consultants.
It can be used to calculate requirements for both manual and
electric window drives for natural ventilation, smoke and heat
extraction, and SHEVs (smoke and heat exhaust ventilation
systems) and design the most appropriate emergency power
control unit while incorporating calculations for cable cross
sections and planning. ❐
www.geze.co.uk
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hand

conservatory roof markets.
Merlin Network (Scotland), which is
part of the Saveheat Group, is planning
for further market expansion with a
£220,000 investment programme at its
design and manufacturing facility in
Dalgety Bay, Fife. This has seen the
installation of a new six-head welding
machine and the creation of a purposebuilt showroom which will support its
growth plans for i
ts mainly Scottish
customer base.
Colin Torley, sales and operations
director at Merlin says: “Having
Rapierstar on board as a reliable
supplier of high quality fasteners that we
can depend on is extremely important.
It helps us to manufacture efficiently and
deliver finished windows and doors on
time
that
exceed
customer
expectations.” ❐

www.rapierstar.com
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Purplex is a strategic PR, marketing and digital agency that partners with ambitious companies.

Contact Us

@Purplexuk

Call 01934 808 132

/Purplex-marketing

E: grow@purplexmarketing.com

/Purplexmarketing
/Purplexmarketing

Bristol | London

www.purplexmarketing.com
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In home trade
S

enior Architectural Systems has
extended its product offering for the
domestic residential market by adding
the new Ali VU multi frame option to its
range of high performance aluminium
windows and doors.
With the new AliVU multi frame, trade
customers are able to choose from a
range of internally or externally beaded
configurations, creating opportunities
for the use of fixed light and vents in the
same window. Designed with the trade
fabricator in mind, the new multi frame
option requires no new or additional
tooling and can be fabricated using the
same crimping knives and blocks as the
Ali VU standard outerframe options.
Senior’s new Ali VU multi frame doesn’t
require any add-on profiles to convert
external beaded profiles to internal and
vice versa.
Through Senior’s in-house powder
coating facility AliVU multi frame can be
ordered in the full range of RAL colours.
It is also available in pre-powder coated
single and dual colour anthracite grey
and hipca white. Deliveries from stock
are guaranteed within 3-5 days across
the full suite of Senior’s slim line Ali VU
windows and Ali FOLD bi-folding and
patio doors.
Senior Architectural Systems’ sales
director James Keeling-Heane says:“The
development of our domestic product

V

range has been driven by our desire to
give the trade customers what they
want, when they want it. Our aim is for
our products to perform as well as they
look, to be easy to fabricate and install
and to be supported by sort lead times
and reliable deliveries.
“Following the launch of our Ali VU
windows earlier this year and the
growing popularity of our Ali FOLD
door range, we have had some really
great feedback from the trade. We may
be better known for our commercial
sector contracts but there is a definite
place for aluminium in the domestic
market.” ❐
www.seniorarchitectural.co.uk

Rehau has created a new brochure to introduce its Thermally
Activated Building Structures (TABS) technology to architects and
specifiers looking for an environmentally-friendly heating and
cooling system.
TABS uses the large thermal mass of concrete in a building’s
structure to adjust the environment inside the building throughout
the day. It does this by running heated or chilled water through a
network of PE-Xa pipes embedded within the concrete slabs.
Understanding that many of the industry professionals looking at
TABS as a possible heating and cooling system for their next
project will not be familiar with the technology, Rehau has
redesigned its brochure to give a more simple, concise overview of
www.rehau.co.uk
the system and its benefits. ❐
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Not just
gold
intage UPVC Products is one of the
latest
fabricators
to
join
Deceuninck. Vintage, part of the
Windoormate
Group,
chose
Deceuninck for its #BestInClass
products and unrivalled colour
capabilities.
Company director Gareth Guy says:
“We have noticed huge demand for
heritage-style windows, predominantly
in colour. Colour and heritage go hand
in hand.We chose Deceuninck because
its heritage flush sash window is the
perfect addition to our portfolio, and
the choice of colours from stock is
unbeatable. It means we don’t have to
stock colour ourselves because we
know that whatever we order will be
with us by the next delivery.”

Guy says: “We started fabricating
Deceuninck in 2017, the transition went
very smoothly. The Deceuninck team
was fantastic – they came in and sorted
out the tooling, so we didn’t have to do
anything.
“We have been very impressed with
the quality of Deceuninck’s products.
I’ve been in the business for over 35
years and the profile is excellent.We’ve
had fantastic feedback from our installer
customers too – everyone loves the
profile. We can’t fault Deceuninck’s
service. Deliveries are always on time
and the team is in regular contact to
make sure everything’s running
smoothly. Deceuninck is a great
company to work with.” ❐
www.deceuninck.com
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PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Bi-Folding doors & Sliding Doors

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators

Bi-Folding doors

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Conservatory Roofs

PROFINDER

www.profinder.eu

Tel: 07814 209789 Email: mehreen.haroon@profinder.eu
Conservatory Roofs
Glass Handling

Machinery

Gemskill
Geemskil
Gemskil
G
ill

Roofs

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Colours

Fly/Insect Screens

Window openers

PROFINDER

Spares for Repairs

Profile Bemding

Windows

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

To Advertise

call
Mehreen Haroon
07814 209789

Racking Systems

To advertise

Call
07814 209789

Window Bags & Display Cases

Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

07 7 8 4 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Architectural Engineering
01695 732132
www.a-e-l.co.uk
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Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner-Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.co.uk
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk

Fabricators &
Manufacturers
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 624570
www.rwsimon.co.uk

Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
Savio
07725 403600
www.savio.it
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
Vent Engineering
01202 744956
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk
Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

www.tomburn.com

Valspar Powder Coatings
0151 486 0486
www.synthapulvin.co.uk
Vertik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Archuitectural Glass
01376 503838
www.euroview.glass
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
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FREE GLASS UPGRADE
ON BI-FOLD DOORS
TO PLANITHERM ONE

Blac
White, on White
rey
Dual G k on White
& Blac

A GREAT SELLING ADVANTAGE WHEN
YOUR COMPETITORS ARE SELLING
DOUBLE GLAZED UNITS LOSING 20%
MORE HEAT BY COMPARISON

FULLY FABRICATED AND READY TO FIT IN ONE DELIVERY TO SITE IF REQUIRED
WE DELIVER THROUGHOUT THE UK IN OUR OWN FLEET OF 30 DELIVERY VANS, WITH ROUTES TO EVERY
AREA OF THE UK INCUDING CORNWALL, SCOTLAND, ISLE OF WIGHT, JERSEY, GUERNSEY AND ISLE OF MAN.

FREE UPGRADE

TO A 70MM FLUSH LOOK ALUMINIUM WINDOW SYSTEM
WITH CONCEALED MULLIONS AND SLIM SIGHTLINES

THE AFFORDABLE

CONCEALED
TRICKLE VENT
OPTION
AVAILABLE ON
WINDOWS &
BIFOLD DOORS

BI-FOLD DOORS

TO 35MM INTERLOCK

VISOGLIDE+

HAS MANY UNIQUE
FEATURES THAT
CAN’T BE FOUND IN
ANY OTHER
WINDOW SYSTEM

57.5mm

70mm

FREE UPGRADE

FLUSH LOOK
ALUMINIUM
WINDOW

ADJUSTABLE WHEELS & 1.6 UVALUE

NOW YOU CAN OFFER A
BETTER LOOKING
70MM WINDOW AT THE
SAME PRICE AS A
STANDARD ALUMINIUM
WINDOW SYSTEM

NEW BROCHURE
NOW AVAILABLE

Available exclusively from

AFFORDABLE ALUMINIUM

WINDOWS

PATIO DOORS

AFFORDABLE ALUMINIUM IS PART OF AFFORDABLE
WINDOWS GROUP - ONE OF THE UK'S LEADING
MANUFACTURERS OF ALUMINIUM & PVCU PRODUCTS

CONSERVATORIES

COMMERCIAL

Simon Youles

t - 01253 888233 m - 07794 219773

e - simon@affordablealuminium.com

