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THE FABRICATOR
Comment

As we near the end of March there is only one topic in town: covid-19 is now
dominating our lives and our businesses. Just to confirm the fact a text
message from the government told me I must say at home. I have worked
from my home office for years so no problem there. The problem seems to
me that the position of manufacturers was left extremely vague – perhaps
deliberately so.The measures the government is taking are going to crash the
economy, at least in the short term. The shops that have been ordered to
close will be lucky to open again. One assumes that trade counters are
included though there was no mention of construction being forced to stop
which implies that windows can still be installed – replacement as well as new
build; in which case trade counters would seem necessary so perhaps could
stay open.

If it is left to the police to decide on the grey areas we will see total
inconstancy as different chief constables take different views. It
happens in other areas to my certain knowledge.
In a press release from Denver based Lifetime Windows & Siding, the
company’s chief executive officer, Peter j. Svedin outlines the measures
that the company is taking to protect its customers. It says:
“All sales team members will use a hand-sanitizer before entering
your home and they will sanitize their measuring devices and tape
measures using disinfectant wipes.
“Sales team members who are sick will not be allowed to meet with
clients in person.
“If you would prefer not to meet in person, we can schedule your
meeting through FaceTime, Skype, Zoom, GoToMeeting or Google
Hangouts.
So our US colleagues are still working hard to do business although
the president still seem to be largely in denial.
My point is that there are always work-arounds and the idea of just
giving up doesn't strike me as natural to the UK window industry
either. Let us hope that the industry gets its collective head around the
problem and once again re-invents itself and gets back to business, if
not as normal then as close to normal as it can manage.
One of the biggest problems, of course, for the whole construction
industry – and lots of media types too – i
s the number of selfemployed people who will have no income at all if they cannot work.
A problem that the government seems reluctant to address. The
provisions it has made for individuals seem pretty paltry and provisions
for business largely boil down to headlines.
Some politicians seemed happy to destroy out economy by dragging
us out of the EU with no real alternative markets for us to trade in and
none that are as easily accessible. Let us hope that their ambition is not
achieved inadvertently by covid-19.

John Roper
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SAFETY FIRST...
The Composite Fire
Door from
Astraseal.

Q MARK FIRE
Q MARK SECURITY

ASTRASEAL IS THE FIRST UK MANUFACTURER TO BE AWARDED
THIRD PARTY CERTIFICATION UNDER THE NEW BM TRADA
SCHEME STD 170.
Our doors have been fire tested from both inside and outside of the
door, bi directionally tested to EN1634-1.
Our third party certification follows our in
n dependent factory
production audits, verifying our door setss for both fire and security
manufacturing consistency.
Available in 3 designs:
FD30 4 PANEL

FD30 6 PANEL

FD30 SOLID

All designs are available with or without a glazed top light.

CONTACT US TODAY FOR A QUOTE
For more information regarding our Fire Doors contact us on 01933 270 552 or
visit our website www.astraseal.co.uk/trade

NEWS

An opening closes
K

PMG Administrators are now
running Aperture Trading – the
company formed to buy Synseal when
the company went into administration.
Chris Pole and Will Wright were
appointed as joint administrators on the
afternoon of Monday 16th March.
Synseal, which produced a range of
profile products and conservatory roof
systems – including Global – had
operated from premises in Huthwaite,
Nottinghamshire.
Synseal was bought out of
administration in March 2019 by two
directors – CEO Matthew Mycock and
the then sales and marketing director
Andy Jones.
Aperture continued to specialise in
PVC-U extrusion as well as fabricated
window, door and conservatory
solutions and had recently gone through
a rigorous process to have its fire doors
certified so that it could resume trading
in that sphere. The company had also
just launched its own rooflight product.
Tim Bateson restructuring director,
KPMG says: “Despite significant and
ongoing restructuring of the business
last year following its acquisition of
Synseal Group’s assets,Aperture Trading
has suffered from significant market
headwinds, trading pressures and a
decline in sales.”
The
joint
administrators
are
attempting to trade the business whilst
they seek a buyer, with 330 members of
staff retained to assist with this process.
121 of the company’s 451 staff were
made redundant as soon as KPMG were
appointed. When Aperture took over,
the company had in excess of 1,000
employees.
"Over the last few weeks, we have
been exploring sale options for the
company and unfortunately none of the
interest received presented a viable
solution. As a result, this led the
directors to take the difficult decision of
placing
the
company
into
administration," says Bateson.
“Our focus over the coming days and
weeks will be to seek a buyer for the
various elements of the business and to
liaise with those employees who have
been made redundant, ensuring they are
provided with the support and
information they need.” ❐
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Matthew Mycock

Hardware
for FIT
T

he Door & Hardware Federation
(DHF) will make its FIT Show debut,
having pledged its support to the event
when it returns to the NEC next May.
The Tamworth-based organisation is a
not-for-profit trade association for
companies associated with locks and

building hardware; doorsets; industrial
doors and shutters, domestic garage
doors and automated gates.
DHF members, of which there are
almost 500, will be able to show their
products and services as part of a ‘DHF
Members Zone’ at FIT Show 2021.
Patricia Sowsbery-Stevens, DHF
commercial manager, says: “DHF is the
‘go to’ place for technical advice and
training which lends itself to raising the
standards of the industry. We are
regarded as the ‘centre of excellence’,
with a network of professional staff
members as well as external consultants
that can provide support in all sectors,
making us a single source for technical
expertise, information, knowledge,
advice, and practical help.
“As well as debuting our DHF
Members Zone, we will be contributing
to the FIT Show learning programme
and delivering specific presentations for
the show’s target audience that are
topical at the time of the event.”
Speaking about DHF’s debut at FIT
Show 2021, event director Nickie West
said: “We’re delighted to announce that
the DHF has pledged its support to FIT
Show 2021 and look forward to
welcoming its members to the newly
created ‘DHF Member Zone’ next May.
“The fact that over half of our visitor
audience is made up of companies who
have expressed an interest in sourcing
doors, locks and hardware via the show
makes FIT an ideal platform for the DHF
and its members.”
FIT Show will return to the NEC 25
– 27 May 2021, Halls 2 and 3. ❐
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NEW
Slimline SL16
integral blinds
Are you ready for 31st March 2020?

Ideal for composite doors and vertical sliding windows
Slider or cord controlled options
Available in white, beige or silver
ONLY from Morley Glass & Glazing

ORDER TODAY
Tel: 0113 277 8722
Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723

Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
Estate, Bruntcliffe Way, Leeds LS27 0HH

Quotes
available in
60 minutes.

www.morleyglass.co.uk
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FINANCE – INSURANCE

It’s contract law
When The Fabricator talked to Frank Alain, head of operations at the GGF insurance business, Install
Sure (formerly GGFI), he had just arrived from overseeing the annual inspection of the flat he rents.
Which is one of the points he had to make about insurance

H

e told The Fabricator: “There is a general perception
that insurers are all about taking your money and
then finding ways not to pay out on a claim. Any insurance
policy is a contract and like any contract there are
obligations on both sides.
“The problem with business insurance is that, like
health and safety, it is the box management often forgets
to tick. It is an expense, sometimes a big expense and there
is no visible benefit – until you have a problem and need
to make a claim.
“That is when the questions start and it can seem as
though the insurer is trying to wriggle out of paying you.
From the insurer's point of view it is about contract law.
Also they will be looking at the
whole of the
circumstances that caused the claim to arise: 'was it
preventable?' 'has the insured taken all reasonable steps to
prevent the problem?' In insurance parlance it is the 'web'
of events that led up to the claim. If a building, or a
machine is damaged, has appropriate maintenance been
carried out?
“Let us say you have a fire,” he says. “Questions might
arise about your fire protection facilities. 'Are the fire
certificates up-to-date?' 'is the sprinkler system working?'
'when was it last tested?' 'Are the fire extinguishers where
they should be and fully charged?' All of these things are
likely to be specified in your insurance policy. They might
not be a priority when you are working flat out to service
your clients but, believe me, if they are part of the contract
then not doing them could cost you dearly in the end.”
One area that, according to Alain, is often not
understood is what happens when you make a claim but
are actually underinsured.
“Managers need to keep an eye on the level of
insurance,” he says. “It is easy to let this slip but if a
company is growing it could easily end up, quite
inadvertently, underinsured. The company is doing well,
you have more orders than you can cope with so you buy
a new machine and, maybe a few additional tools,
suddenly your £100,000 asset value is £200,000. Your
£100,000 insurance is not enough. Say you make claim
for £50,000, 'shouldn't be a problem, you think, I am well
covered'. But from an insurance point of view the risk
covered is only half what it should be. As a result the
insurer will only pay half the claim. So not keeping your
cover up-to-date could leave you well out of pocket.”
Also, of course, your premium is likely to increase.We all
expect our car insurance to go up after an accident but the
same thing applies to other insurances as well. There is
general upward pressure on insurance premiums as well.
“There are a number of reasons for this,” says Alain.
“Insurers are under pressure to hold more capital and on
top of that they are widely affected by the global economy
which at present is not looking too strong. Insurance is a
6

Frank Alain
dynamic market and is also cyclic so can change
constantly.”
Alain says that the GGF, as Install Sure, has worked to
position itself in the market to provide a comprehensive
service to its members and also makes its insurance
services available to non members.
Insurance backed guarantees are fundamental to the
industry. These are a requirement of all competent
persons schemes such as FENSA. Almost the bread-andbutter of insurance. But even this is more comprehensive
than is usually known. “We offer this cover on commercial
transactions as well as domestic,” says Alain. “Nor are we
confined to windows; we can offer cover on other home
improvement products such as kitchens and bathrooms,”
he says.
“We offer cover on most things a business might need,”
he says. “From fleet cover to employers liability,
commercial premises and, very much a growth area, tool
theft which is on the rise right now.
“An interesting area is latent defect insurance. This is
based on a performance bond that guarantees a fixed sum
which is paid if certain conditions of a contract are not
met. Another service, perhaps not widely known is that we
can also arrange finance for SMEs.
“These days insurance is highly regulated, insurers have
to meet their terms fairly. Both sides have conditions to
meet and the insured party shouldn't be afraid to ask
questions. The thing to remember is that, overall, your
relationship with your insurer should not be an adversarial
one.” ❐
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FINANCE – TAX

Change
Kilsby Williams, South East Wales’ largest independent accountancy firm, is urging all medium and
large businesses to take notice of planned reforms to the way contractors are taxed under a system
known as IR35, or ‘off payroll’ working rules, from 6 April 2020

I

R35 was first introduced in 2000 to address concerns
relating to contractors who supply services via an
intermediary but otherwise have the essential features of
an employee. The proposed changes are an extension of
the 2017 IR35 reforms and will ensure businesses from
the private sector are working in line with the public sector
where these rules have applied since the 2017 reforms.
Presently, a private sector business which employs
contractors who use Personal Service Companies (PSCs),
does not deduct tax under the pay as you earn system
(PAYE) from amounts paid to the contractor, and more
importantly, does not have to pay employer’s national
insurance contributions (NICs), which is currently
payable at a rate of 13.8%.
These changes in legislation are set to mark a significant
shift in employment tax compliance, where agencies and
companies employing contractors through PSCs will
become responsible for determining the tax status for
their contractors. Organisations will need to determine
whether the rules apply for contracts which continue
beyond 6 April 2020.
The changes are set to increase operating costs and
compliance risks. Only small businesses will be exempt
from applying these new rules.
A small business is one which satisfies two out of the
following three tests:
●Turnover of less than £10.2 million.
●Balance sheet of less than £5.1 million.
●No more than 50 employees.
Medium to large businesses should take the following
action:
Review their workforce in order to identify individuals
who are supplying their services through PSCs.
Provide any individuals identified above with a status
determination statement before 6 April 2020.
Ensure any workers where the status determination is
one of employment status are payrolled.
8

Put processes in place to deal with any disputes and
ensure that status determinations are carried out for
future engagements with intermediaries.
Daniel Burton, tax manager at Kilsby Williams, says: “It
is of vital importance that businesses affected are prepared
for these changes.

“Changes in
legislation are set to
mark a signifciant shift”
“As a result of the new legislation, there are a number of
practical issues to consider for organisations who employ
contractors from PSCs. Whilst the biggest impact will be
on tax bills, it is essential that time is taken to understand
and review the proposed changes.The IR35 reforms are a
complex piece of legislation, and there are many factors to
consider when setting the status of contractors and the
cost of incorrect decisions can be detrimental to a
company’s finances and time management.
“We invite anyone who would like advice or help
regarding the legislative changes to IR35 to get in contact
with us at Kilsby Williams. We can help ensure that
businesses are aware of the changes and how they are
going to affect them and identify a programme to help
ensure an effective transition to the new rules.” ❐
www.kilsbywilliams.com
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MARKET-LEADING TRADE
WINDOWS AND DOORS

DOMESTIC &
COMMERCIAL

OUTSTANDING
TRAINING & SERVICE

The Art of
Aluminium

FAST & RELIABLE
DELIVERY

MARKETING &
TOOLING SUPPORT

Enjoy picturesque landscapes with aluminium
doors from Senior Architectural Systems.
Our Ali and PURe patio, bi-folding and
sliding doors are not only easy to operate
and maintain but can help transform a space
both inside and out.
®

Innovative window, door and curtain wall systems
www.seniorarchitectural.co.uk 01709 772 600
#AskforAli

COVER STORY

The film industry
A

rchitects and specifiers are increasingly demanding it.
IGU manufacturers and window suppliers are finding
it as a requirement to tender. Glass units need to be
protected against scratching, marking, dust and weather
not only during transport to s
ite, and not only when
stored on site waiting to be glazed but also after being
glazed into window and door frames, right up until final
handover.
Manually wrapping and trimming individual IGUs is
awkward, labour-intensive and inconsistent. It generates
large amounts of waste film and off-cuts and operatives
trimming with blades presents a high risk of scratches.
Altogether a very expensive operation which does not

In response to the latest demands of EN 1279
regarding desiccant performance at specific
parameters, Nedex Group has launched the
‘ultimate’ IG desiccant upgrade. Nanomol-C is
double-activated to deliver the ultimate
performance and yet still retain incomparable
price benefits, starting at under 80p per kg
delivered UK.
Nanomol-C delivers AWAC (available water
adsorption capacity) of typically 18% even at the
new low 9% relative humidity benchmark. If
measured at the previous EN1279 test % of 32 RH
it delivers 45% adsorption capacity by weight.
It will be launched by Ashton Industrial around the
end of April 2020 after the commissioning of
additional granulation plant and activation
furnaces at the main Nedex factory complex
which currently satisfies more than a third of the
world’s total specialist I G U desiccant demands.
Due to the continuing global demand for standard
‘single-activated’ Nanomol that too will remain
available for the foreseeable future i
n standard
and mini-bags, cartons, drums and big bags. ❐

even properly address one of the most important issues:
how to glaze the IGU into its frame without removing the
protective film.
Optistream is an automated applicator that not only
applies protective film to both sides of each unit. It
simultaneously performs trimming and, most importantly
creates pre-perforated borders all round on both sides.
These ‘easy-peel’ border strips stay in place right up to the
point when the IGU is ready to be set into its frame, and
are then pulled off in seconds to expose just the glass
edges without disturbing the protective film covering the
rest. ❐

AWAC at new norm 9% RH, 230 C and 72 hrs
>17%
DELTA-T > 600 C
LoI
< 1.7% weight at 540C
Gas desorption
< 0.3ml/g
Full EN1279 certification by TÜV Germany

www.ashton-industrial.com
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MARKETING

The possibilities
Industry marketing expert Andrew Scott discusses consolidation and the power of the brand

F

or years we’ve talked about consolidation in the glass
and glazing industry. And if there was ever a ‘pivotal
year’ for the industry then perhaps 2019 was that year.
Of course, we weren’t alone – three years of economic
uncertainty with Brexit, a new prime minister and a
general election have taken its toll on the economy,
consumer confidence and the housing market.
But the glazing industry was also battling its own
demons – an ageing workforce, years of under-investment
and squeezed margins as the industry struggles to justify
viable pricing levels.
Inevitably, it points to significant changes for the
industry in 2020 and beyond, with some suppliers exiting
the market or being absorbed by stronger companies,
while sadly some well-known brands are likely to collapse.
However, it isn’t all bad news.With consolidation comes
opportunity for forward-thinking, ambitious companies
and I suspect we will see a new wave of acquisitions and
several new industry leaders emerge. We can’t ignore the
fact that the industry is a multi-billion market with no
single dominant player.
And the future looks bright too – government and
consumer-led moves towards a more sustainable future
and net-zero carbon will enable our industry to evolve,
develop new products and regain margin – provided the
industry doesn’t repeat mistakes from the past.
We are perhaps entering the most exciting period for the
window, door and conservatory industry and the
opportunities to build highly successful, profitable and
valuable companies have never been greater.
To realise what is possible, we may need to look at other
markets.

The power of Tesla

On 22nd January, car manufacturer Tesla hit $100bn
market value, more than U.S. rivals Ford and General
Motors combined – despite being the ‘new kid on the
block’ and producing a tiny fraction of cars compared to
the giants.
Is it simply because Tesla makes electric cars? If this was
the case, it would be game-over for Tesla as other
manufacturers launch premium EV’s – with the Ford
Mustang E-Mach, Porsche Taycan and Jaguar I-Pace all
available this year.
No, Tesla’s recent $100bn value is much more than the
power-train of its vehicles. And the glass and glazing
industry could learn a great deal from Tesla.
Tesla stands for something, and so do the people who
drive the cars. It isn’t just about electric cars; it is about
breaking with convention. Tesla is ‘on a mission to
accelerate the world’s transition to sustainable energy’.
In a few short years,Tesla is on track to build one of the
world’s strongest brands. A brand that really means
something to its customers, its employees and its
shareholders.
12

Andrew Scott
Tesla isn’t selling cars, it is selling a sustainable future.
Yet, we see all across the glass and glazing industry
companies competing on product and competing on
price.

Marketing vs branding

It generally boils down to marketing. As an industry,
most companies equate marketing to lead generation.
Without new sales leads installers don’t have a business –
and the entire supply chain depends on the installer’s
ability to convert leads into orders.
However, the world’s leading marketers know that the
most successful, profitable and valuable companies are
built on their brand.
Lead generation is the life-blood of the glazing industry,
but those companies who also invest in their brand will
ultimately outperform those that just focus on lead gen
alone. It’s no surprise that Tesla had 250,000 pre-orders
for its dubious Cybertruck within a week of launch in
November 2019 – despite the product not being available
until 2021.
Building a strong brand goes deeper than just a logo or
a new mission statement. It needs to resonate with all
stakeholders, from customers and employees to suppliers,
and it needs to be authentic. A brand is the outward
expression of a company’s purpose, ethos, values and
proposition.
As the glazing industry consolidates and evolves; we will
see winners and losers. Those companies who are true
innovators, invest in their business and build meaningful
brands, will emerge triumphant. ❐
The Fabricator 2020

Advertisement Feature

Comar Launches

the ECO LT Window & Door Systems
Comar profiles have thicker walls providing extra strength and durability for
the British market, ensuring that Comar performs. Designed specifically for
the British Market and offering a truly British engineered solution.

C

omar ECO LT is a newly launched aluminium
window and door system designed for the trade and
installer market, where a competitive price yet the highest
installed performance is required. Sightlines have been
minimised whilst not sacrificing product performance.
Large sizes come as standard from the same range of
profiles.
With low U-values, energy ratings of A++ and
Document Q compliance with Secured by Design status
this is a feature rich system which guarantees a quality
installation.
BS6375
Weather
performance
is
unquestioned with the high ratings.
Comar ECO LT is a lightweight version of the ECO
range, but the aluminium profiles wall thickness has not
been sacrificed, ensuring guaranteed long-term
performance. Due to Comar’s robust British design the
size and weight limitations surpass the competition on a
size by size basis.
Comar 5P.i ECO LT Aluminium Casement Window
System has both internally and externally glazed options.
With the resurgence of slim aluminium high security
externally beaded with sloped beads minimises the sight
lines and maximises daylight. The square chamfered
profiles are a distinctive feature of this system, keeping the
square look of a truly aluminium solution.

5 & 7P.i ECO LT
For Ovolo feature the ECO range seamlessly suites in:
No matter the situation Comar 5P.i ECO LT delivers.
Comar 7P.i ECO LT Aluminium Door System has both
inward and outward opening options in single or double
door combinations. There are two thresholds available
high weather performance and low-rise for seamless
balcony terrace integration. Comar 7P.i ECO LT door has
been designed to provide high performance solutions for
today’s specification demands. Utilising Comar’s
trademark P.i. (Polyamide Insulation) thermal break
technology, it delivers superior thermal performance with
an aesthetic edge.
Aesthetics come from its slim 55mm profiles, seamlessly
integrating with the Comar 5P.i ECO LT casement
window system. Comar 7P.i ECO LT has been tested to
BS 6375 which ensures the door performs well against the
rigours of the British weather, reducing draughts and
providing excellent weather proofing.
Security concerns are alleviated with the Comar 7P.i
ECO LT door exceeding the requirements of PAS
24:2016.

5 & 7P.i ECO LT
The Fabricator 2020

www.comar-alu.co.uk
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Pre-production tour
Northglass AG-series
Forced Convection furnace
installed 18 months ago,
allows toughened glass
production in sheet sizes
up to 5m x 2.8m

A

new 20,000sq ft factory
extension combined
with further upgrades in the
company’s production
facilities, have been
completed by Apeer the
Ballymena-based
manufacturer of Apeer
composite entrance doors
and Lumi windows and
doors. The investment
completes the latest phase of the company’s five-year investment and development plan begun in 2017.
Occupying a 7.2 acre site the company’s head office and production facilities now total 140,0002ft with all services
now fully self-contained, including the production of door blanks through to completed door sets for Apeer residential
doors; fabrication of all Lumi windows, sliding and entrance doors; and all of the company’s glass requirements. ❐

The second paint line installed for Apeer
composite doors is now supplemented by a
second insulating core press used for the
production of the company’s GRP-faced
composite door panels, which combined will
allow more than 1000 two colour doors to be
manufactured each week, entirely in house

One of several test
facilities. Every door
is set up to work
perfectly before
delivery.Apeer
employs 13 testers
who have complete
independence within
the company and
excersise total
control over the final
product

Apeer MD,Asa McGillian says:“Our focus is now very much on marketing, with
some exceptional support programmes being developed to provide high quality
leads for Apeer and Lumi retail partners. Our composite doors – especially the
Silka range – and new Lumi replacement window which were launched last year at
the FIT Show, are enjoying excellent sales growth and we will work hard to ensure
this continues.”
14
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Aluminium Bifolds
from just

£350
GREY/WHITE/BLACK inc DUAL
Dual colour any RAL +£100

#ten day delivery

per leaf
#fully fabricated

Get a quote today enter sizes online or scan code or visit

www.armstrongindustries.co.uk
est 1996

02476 686682

02476 638779

sales@armstrongindustries.co.uk
armstrongindustries

@armstronginduk

armstrongindustriescouk

BOSTON PLACE COVENTRY CV6 5NN

#changetobetter

HARDWARE

Top lock and stock
In July 2019, Carl F Groupco partnered withYale to supply the lock manufacturer’s full product range.
The announcement was the latest in a series of developments that reinforced the company’s position
at the forefront of the UK’s hardware supply market

T

he Yale brand has instant consumer
recognition along with product and
security guarantees. As such, there are
strong synergies with Carl F
Groupco’s philosophy of
supplying
secure
fittings
backed
by
warranties
that
customers can trust.
Confirming
the
strategic importance of
Carl
F
Groupco
supplying the full Yale
range, Paul Atkinson sales
& commercial director for
Yale
says:
“The
relationship has been
strong for many years with
Carl F Groupco stocking
Defender Friction stays
and various Yale ranges,
however, with our most
recent
acquisition
of
Trojan Hardware the
relationship has become
much closer and more
strategic.
This
development means that
Carl F Groupco has the
ability to sell the full Yale
range with full utilisation of
our guarantees and brand.”
Just one month after the
announcement that Carl F
Groupco was stockingYale’s
full product portfolio, in
August 2019, the new
Lockmaster 21 was added to
the range of lock solutions
featured in the hardware
distributor’s
catalogue.
Celebrating 21 years since
the
launch
of
the
Lockmaster, the new product
was Yale’s latest advancement to
its established Lockmaster multipoint door lock range.
Product enhancements included the signature hook
and pin unit positioned within 100mm of the precompression rollers to aid security testing.The centre case
was also strengthened to protect against latest break-in
methods and pre-compression rollers engage slightly
ahead of the security locking points to ensure smooth
engagement and reliable locking.
Further Yale products have been added to Carl F
16

Clare White – marketing manager
for Carl F Groupco
Groupco’s catalogue namely the Encloser
Window espagnolette and the friction stay
range. The addition of these products enables
Carl F Groupco customers to fit their windows with
a complete suite of PAS 24 compliant Yale hardware
and, as a result, gain access toYale’s lifetime security
guarantee. Approved fabricators and installers with
PAS 24 accredited windows can apply for the
scheme which, if successful in meeting the criteria,
entitles their customers to the full benefits of the
guarantee. One illustration of a full package is the
Encloser window espag, Yale friction stay, Sparta
window handle and ASD security devices.
Carl F Groupco’s marketing manager Clare
White says: “Outstanding protection against forced
entry is offered by Yale products and this lifetime
security guarantee confirms confidence in the
quality of the products. It is also a strong selling
feature. In the unlikely event of a break-in, up to
£1,000 will be paid towards the customer’s home
insurance excess as part of a package of measures
including £1,000 compensation to the homeowner to
recompense for any distress caused. ❐
www.carlfgroupco.co.uk
www.yaledws.co.uk
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Give
Insurance
Backing
On All
Your
Work.
Apply Online Today

www.qanw.co.uk

QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY
This is a financial promotion made by Warranty Services Limited under section 21 of the Financial Services and Markets Act 2000.
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
Kinnell Group of Companies. Warranty Services Ltd uses a UK based insurer which is authorised by the Prudential Regulation Authority and regulated by the Financial Conduct
Authority and the Prudential Regulation Authority. QANW is a trading name of Warranty Services Limited, a company registered in Scotland, with the registered address of
4 Forbes Drive, Heathfield Industrial Estate, Ayr, Scotland, KA8 9FG, and with the company number SC205797. Warranty Services Limited is authorised and regulated by the
Financial Conduct Authority (Firm Reference Number 309580).
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HARDWARE

A worthy milestone
W

indow Ware is celebrating with its longstanding
customer Express Trade Frames, as their successful
supply partnership reaches its 20th anniversary.
The Bedfordshire hardware specialists has not only
been working with the team at Express Trade Frames
since doors opened in 1999, but it also holds the
distinction of being the payee of its first business cheque.
Since then, Window Ware has supplied the Yale-approved
fabricator with a full range of high-security Yale and
Trojan hardware which has ultimately helped to ensure
that its glazing products pass the latest PAS 24 testing.
Fleetwood-based Express was formed in 1999,
managing director, Scott Law says that is not when the
relationship with Window Ware began: “Before setting up
Express Trade Frames, I had worked for other
companies that relied on Window Ware for all their
hardware needs. It made sense to stick with a trusted
supplier when I decided to go it alone. To this day, we
can still count on Window Ware to deliver a cracking
service, competitive prices, and have the brands we like
in stock and ready for shipping without fail.
“We are delighted to be celebrating this fantastic
milestone with the great team at Window Ware and we
very much look forward to further success in the next 20
years.”
Sam Nuckey, managing director of Window Ware says:
“After celebrating our 20-year partnership with Yale we
are incredibly pleased to be with one of their approved
fabricators and one of our longest-standing customers,
Express Trade Frames.

Sam Nuckey
“It is a real testament to the fantastic relationship that
has developed over the past two decades with Scott and
the team. Our commitment has always been to deliver a
seamless supply to our fabrication customers, combining
industry-leading brands with our renowned service. We
are delighted that Express recognise that commitment
and we wish them every success as we continue in our
partnership together.” ❐
www.windowware.co.uk

Mila’s new product development programme for
2020 includes a new range of universal friction
hinges.
Part of Mila’s Hero hardware essentials range,
these are non-handed for quick and easy
installation in both left and right-handed
applications.
Paul Pearson, Mila’s product design and quality
director, s
ays: “One of the most common
complaints we hear is that there is too much
potential wastage associated with friction
hinges.Too many left and right-handed versions
get broken in the factory when operators fit the
wrong one by mistake and that ends up costing
fabricators money.
“Our universal solution puts an end to all that,
eliminating any wastage and also saving time
because operators don’t need to check every
time that they are fitting the right one.”
Pearson says that the new friction hinges come
at a competitive price point but with no compromise on design or quality. ❐
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Delivered within 6 days, fully fabricated and ready to ﬁt

Visofold 1000
Aluminium Bi-Fold

Let the light in

Also in Aluminium:
Windows
•
•

Available in a wide variety of colours and textured

•

Full suite of colour matched furniture (handles,

•

Vertical Sliders

‘Visofold 1000’ which allows a low threshold while

We carry large stocks of White, Black, Grey and Grey on White
for fast lead times and competitive pricing.
FAX OR EMAIL YOUR QUOTE TODAY!

Call us now for enquiries :
Tel : 01296 668899
Fax now for a quotation : 01296 668450
or email : enquiries@garrardwindows.co.uk
Visit our website :

www.garrardwindows.co.uk

We pride ourselves on our reliability

TRADE NEWS

Further than average

R

embrand Timber, Scotland’s l
argest independent
timber distribution company which also operates in
the North of England, says that its sales of PVC roofline
have grown rapidly thanks to Freefoam Building
Products.
All Rembrand’s 18 branches now sell the full range of
Freefoam’s roofline, rainwater and interior products.
Scott Findlay, divisional manager, Rembrand Timber,
says: “Freefoam has provided excellent advice and
support to all our branches. Working closely with
Freefoam’s area sales manager James Wood, they have
helped set up all the trade counters with POS and
marketing materials, and also aided considerably with
price and marketing support, especially for our new build
market. And it is not just roofline. Freefoam’s Fortex

embossed-cladding is popular with customers as it is
lightweight, easy to cut and low maintenance. Freefoam is
the colour roofline specialist, and anthracite grey is selling
well in both new build and retrofit markets, with black
also gaining in popularity.
“Freefoam’s 50-year guarantee on white profiles is a
critical selling point for their registered installer scheme,”
says Findlay. “As a Freefoam customer you are
guaranteed a service package, that goes further than your
average supplier. Its dedicated team offers technical and
on-site support for all projects to ensure excellence and
innovation are continuously maintained. Although 65% of
our sales are through trade counters, the 35% to new
build is growing substantially year on year.” ❐
www.freefoam.com

The Glass and Glazing Federation (GGF) has appointed senior
technical officer David Borland the federation’s regional
secretary for Northern Ireland and the Republic of Ireland.
With vast experience of working on the technical side of the
industry, Borland’s role is being expanded to cover all
membership matters in Northern Ireland and the Republic of
Ireland.
In his role as senior technical officer, Borland’s remit covers
the GGF’s home improvement groups as well as the insulating
glass manufacturers and glazing components groups. In
addition he also represents the technical department on the
GGF political strategy committee.
Borland says: “There is a lot of work ahead for the GGF on
many fronts and in particular in Ireland over the next twelve
months with the UK leaving the EU and the Brexit transition
period. I very much look forward to sharing my technical and
membership expertise to support and grow membership in
both Northern Ireland and the Republic of Ireland.” ❐

www.ggf.org.uk
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TRADE NEWS

Your network, working
H

urst Doors has launched Your Hurst, new initiatives
and resources that further enhance the support
available to Hurst’s national network of trade partners.
The launch of Your Hurst includes new features and
updates to the existing trade-only portal, Hurst Live.
These key additions have been designed to improve the
user experience by making it easier than ever before for
trade customers to quote, place and track their orders
online, as well as find information that will assist them
with Hurst products.
Your Hurst includes the following features and updates:
● Hurst Pay – a new, secure way to pay for composite
doors online
● Hurst Live Chat – a responsive chat function to
connect customers with the Hurst team in real time to
resolve queries

● How to… with Hurst – a new video and blog series
comprising product installation and maintenance advice
videos
● New updates to Hurst Live that streamline the
ordering process and keep customers notified of product
updates and company news
● New and improved marketing materials and
brochures to support installer knowledge, build new
leads and drive door sales.
Hayley Barker, marketing manager at Hurst Doors
says: “We are always looking for new ways to enhance the
support we offer to Hurst trade customers by ensuring
they have as much choice as possible when it comes to
placing and paying for their orders online.” ❐
www.hurstdoors.co.uk

HOPPE (UK) has joined the Council for Aluminium in Building
(CAB). Lisa Nightingale, head of door and window sales at HOPPE
(UK), says: “After attending CAB’s regional members meeting,
we’re excited to explore how we can work more closely with the
aluminium industry.
“We don’t want to just be a member on a list, we want to be
actively involved to help the industry progress.As a member of
CAB, HOPPE (UK) is committing to educate specifiers, clients and
end users of the features and benefits of aluminium as a sustainable
building material while promoting technical excellence in the use of
aluminium in door hardware.”
HOPPE (UK) offers a range of aluminium hardware, manufactured
using high quality, corrosion-resistant primary compounds.
One product for aluminium doors is the HOPPE flush lift and slide
handle.The product is available in three colours and has been
designed to give a smooth, minimalist handle finish suitable for use
Lisa Nightingale
on 57mm, 67mm and 81mm doors.
By simply turning the lever handle to 180º, the panels lift completely off the track and slide open, quite
literally with the push of a finger.The advanced running gear means that the doors are much easier to
move, regardless of the weight.The handle makes it possible to move multiple inline panels that weigh
up to 440kg each.
To return the door to a stationary position, the handle is used again to lower the panel.The wheels are
protected from excessive wear, and the panel weight creates a weather-tight seal.
To find out more about the folding lift and slide handle set visit the HOPPE (UK) website. ❐

www.hoppe.com
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Tommy’s got tech
T

ommyTrinder has launched its new Framepoint
Technology so installers can sell all types of
windows and doors regardless of manufacturer and
material via an interface that’s as simple as sketching on
a pad. Developed by former installer Chris Brunsdon
who set up TimberWindows.com
(www.timberwindows.com).
“Buying windows should be enjoyable, like kitchens,
but usually it’s anything but because the industry has
made it hard for the installer to sell and hard for
homeowners to buy,” says Brunsden. “The number of
products installers sell has mushroomed as they try to
offer what customers demand. But every product has
different sales aids and software. So, installers use a
hotchpotch of brochures, websites, desktop software and
apps, and their own portfolio or a brochure and little else
because it’s so difficult to manage them all in the home.
You’d have to be a brilliant salesperson to cope, and
most of us aren’t brilliant. So, installers’ sales are not
what they could be.”
According to Brunsden, this is a problem because the
whole industry relies completely on how well installers
sell: systems companies, hardware, software, glass, the
media, and fabricators. If installers aren’t selling well, the
market suffers, and everyone along the chain is held
back. That’s the problem he set out to solve.
He says: “Most configurators, for example, are
designed from the perspective of manufacturers to help
installers order correctly and so lock them in.” Backed

by an experienced technical team Brunsden has designed
Tommy Trinder’s Framepoint Technology with the sole
focus on helping installers sell and homeowners buy. “It
is probably the only technology that both installers and
homeowners love,” he says. “It also makes it extra-easy
for installers to order what they sell, whoever supplies
them. And it has got a touch of magic, the wow that
everyone loves.”
After six years of research and listening to installers,
Tommy Trinder’s Framepoint Technology was soft
launched at the end of 2019. “Framepoint Technology
injects real professionalism into the installer’s pitch – it
actually allows homeowners to sell the windows and
doors to themselves!” Chris concludes. ❐

The business is currently looking for forward thinking installers to join its Pioneers Club. To start selling more now visit
www.tommytrinder.com or email hello@tommytrinder.com

Senior Architectural Systems says it is
set to open up new opportunities for
customers working in the residential
market with the launch of Ali Slide, a
mid-range slimline aluminium sliding
door.
The newAli Slide door is the latest product to be added to Senior’s Ali range of
aluminium windows and patio doors,
and follows on from the development of
its Ali Fold aluminium bi-folding doors
and slimline Ali VU aluminium window.
The Ali Slide inline sliding door is available as both a standard version with a
79mm interlock and as a slimline version with an interlock of just 50mm,with
a maximum door height of 2700mm. Both the standard and slimline versions use the same locking
hardware and have been tested to meet the requirements of PAS 24. ❐
www.seniorarchitectural.co.uk
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Top of the
glass

D

oorco has expanded its door glass offering with the
launch of the new Decorative Glass Additions range.
The 2020 glass range now gives customers 524 stock lines
including traditional, contemporary or minimalist options,
as well as a range of designs unique to Doorco.
Doorco MD Dan Sullivan says: “Compared with other
suppliers our range is pretty impressive, from more
standard designs for new build and social housing to
decorative or contemporary choices for retail.
“Following an extensive review of our glass ranges using
sales and trends data, we have been able to bring together
a carefully consolidated range that will allow for even
faster lead times. Obscure, clear and many decorative glass
lines are now stocked off-the-shelf, and despatched from
three days, with the rest of our decorative range to follow
as we move towards our plan to become the market leader
in JIT glass and glazing. Our new brochure reflecting these
changes and a full suite of new images are now available to
customers.
“The review has also meant that we can hold even more
stock of the new glass ranges from a larger network of
selected supplier partners, building more resilience into
the supply chain for our customers. And just a hint about
our growing glass supplier network – our creative
consultant and resident ‘Doork’, Jeyda is currently
working on her own exclusive range, hopefully available in
the autumn.” ❐

www.doorco.com
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STAND OUT FROM THE CROWD

FASTEST GROWING

Casement Windows | Bi-Folding Doors | Sliding Doors | Residential Doors
Quality Products | State-Of-The-Art Machinery | Rapid Quote & Production Turnaround

0116 236 4656

trade@uws.co.uk

Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 7 7 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

Window openers

www.kolorseal.co.uk
sales@kolorseal.co.uk
Kolorseal

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Kolorseal Midlands

Tel: 01924 454856 Tel: 0121 740 0217

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Machinery

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.
For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6RY
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Consultants
Aluminium Sashes
a2n Management
01452 616581
07766 565027
www.aluminiumsashes.co.uk
www.a2n.co.uk
Amberley Doors & Windows
BSI Assurance UK
01453 889362
0345 086 9001
www.amberleydoorsandwindows.co.uk
www.bsigroup.com
APiC UK
Element
0121 541 2121
01902 722122
www.apicuk.ltd.uk
www.element.com
E P Consultants
Arkay Windows
01785 824580
01923 803923
NET Project Management & Consultancy www.arkaywindows.com
01775 712771
AWS Turner Fain
www.netpmcs.co.uk
01905 774267
Placing Leaders
www.awsturnerfain.com
01280 817835
Ayton & McKeown
www.placingleaders.co.uk
01733 390422
The Design Solutions Business
www.ayton-mckeown.com
01922 277310
BarnshawsAluminium Bending
www.dsbltd.com
VINCITechnology Centre UK
0121 521 4297
01525 859050
www.barnshaws.com
www.technology-centre.co.uk
CDW Systems
WintechTesting & Certification by UL
01452 414853
01952 586580
www.cdwsystems.co.uk
www.wintechtesting.com
Clearway Doors & Windows
Extruders
01242 513322
Aluminium Shapes
www.clearwaydoorsandwindows.co.uk
01536 262437
Crown Doors and Shutters
www.alishapes.co.uk
Hydro Extrusion UK
0191 419 4499
01773 549300
www.crownasl.co.uk
www.hydro.com
DortechArchitectural Systems
01484 451177
Fabricators & Manufacturers
www.dortech.co.uk
3D Aluminium
Drayton Windows
01865 881403
01603 789389
www.3daluminium.co.uk
www.drayton-windows.co.uk
4 Aluminium
Emperor Shopfitters
01733 889533
020 8590 4466
www.4ali.co.uk
www.emperorshopfitters.co.uk
Acorn Aluminium
Fentrade
0115 928 2166
www.acornaluminium.com
01633 547787
AEL
www.fentradealuminium.co.uk
01695 732132
Fineline Aluminium
www.a-e-l.co.uk
01934 429922
AlchemyArchitecturalAluminium
www.finelinealuminium.co.uk
Systems
Glasshus Facades
01922 634009
0113 390 0126
www.aaasl.uk
ww.glasshusfacades.co.uk
AlimaticArchitecturalAluminium
Granada Secondary Glazing
Systems
01376 347789
01909 499850
www.alimatic.co.uk
www.gsecg.com
Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651

CAB Members 2020

Fabricators & Manufacturers
HansenFacades
0161 284 4109
www.hansenfacades.com
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com

Vent Engineering
01202 744958
www.vent.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY OpeningSolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Promac
01788 577577
www.promac.co.uk

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design & Supply

Thermal Barrier Products

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply

ALUMIL Systems UK
07552 508097
www.alumil.com/uk
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Centor Europe
0121 701 2500
www.centor.com
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

MAKE AN IMPACT.

THIS IS WHERE IT BEGINS…
With over 30 years’ experience in the glazing industry, Purplex combines in-depth industry knowledge
with marketing know-how across all channels. As a digital, creative and public relations agency we
build your brand, drive customers to your door and create sustainable, profitable growth.
To find out how we can help you make a real impact let’s start with a coffee.

Contact Us

@Purplexuk
/Purplex-marketing

Call 01934 808 132

/Purplexmarketing

E: grow@purplexmarketing.com

/Purplexmarketing

www.purplexmarketing.com

Bristol | London

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

