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Comment

It isn't very often you see the industry get a mention in mainstream news.
Consumer programmes, sure, they are forever bashing the 'double glazing'
industry but this was the BBC news website. So I was a bit surprised to see
a mention of Manse Masterdoor and then Synseal in a report on the Grenfell
Tower. Let me say here and now that Synseal was an innocent bystander in
this. It acquired Manse Masterdoor (along with LB Plastics) in 2014.The doors
mentioned in the report were installed in Grenfell Tower in 2011/12.
Now the controversy starts. The door recovered from a lower floor in
Grenfell Tower was sent for test by the Metropolitan police.We do not know
where it was tested but most likely at the BRE. It was rated as having 30
minutes integrity but failed after 15 minutes.
Passive fire protection can be tricky and to comment properly you need to
know a lot about the product and how it was tested to gain its fire rating. It
has been alleged that some fire rated products are not tested as a whole
component. A statement from West Port Window & Door Technology says:
“It is frighteningly common for manufacturers to test door components
separately rather than testing the complete door.” Not something that I have
come across and no one is suggesting that that happened in this case. Even
the best manufactured product relies on correct installation and subsequent
maintenance. None of this can we know; nor can we know about the original
specification or how the door was used.The strategy to compartmentalise a
fire – hence the advice given on the night that residents should stay in their
flats – singularly fails if a fire barrier fails.As, it would appear happened in this
case. It is also worth noting that great compromise, the Building Regulations,
recommends – recommends mark you – that fire doors should be subject to
UKAS accredited third party certification. There is a suggestion that the
reason it is only recommended is because of 'cost to the industry'.
On A visit to BSI many years ago, and new to the industry, I was a bit
shocked to learn that standards were put together by industry consensus not
by boffins testing products to destruction. It seems good old British
compromise is at work everywhere, never mind whether lives are going to be
at risk. Astronaut John Glenn, when asked abut his feelings on going into
space replied:“As I hurtled through space, one thought kept crossing my mind
– every part of this rocket was supplied by the lowest bidder on a
government contract.” And there I suspect is the nub of this and many other
problems.
Of course fire doors are not the reason that the fire spread up the building.
There were, it seems, many factors at play there. But it has to be asked
whether a bit more money from a pretty wealthy local authority might have
produced a different outcome.And perhaps we should not here speculate on
whether some of the decisions had something to do with the social standing
of the residents.
Whatever the outcomes of the enquiries into the disaster at Grenfell Tower
a few things seem clear. We need a better system of creating standards and
regulations. The testing industry can only produce results against the
parameters that are set. You may have gathered from past comments that I
have little time for governments or faith in their willingness to work in the
interest of their constituents. I hope that on this occasion we will see
legislation to toughen up building regulations without influence from vested
interests and that will make safety, especially fire safety, a matter of law not
compromise.

John Roper
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NEWS

The time has come

Hurst first,
Hurst forward

W

H

ayne Devine has announced the
decision to step down after 28
years as CEO of the MASCO UK
Window Group.
With his planned departure this
month the process to find his successor
has already begun. In the interim, Darius
Padler, MASCO group vice president, has
taken over as CEO for the UK Window
Group.
As the founder/CEO of the business
Devine continued as CEO following its
acquisition in 2000 by the MASCO
Corporation, one of the world’s biggest
manufacturers of home improvement
products.
Since the beginning Devine has
worked to establish and grow the
company which has become one of the
UK’s largest PVC-U window and door
fabricators. The group supplies doors,
windows and conservatories to
fabricators and installers across all
market sectors from its multiple
manufacturing sites across the UK. Its
familiar quality brands include Phoenix
Doors, Duraflex, Techniglass, Premier
and Evolution.
Steve Forbes, MASCO vice president
HR Europe says: “Wayne has decided
that now is the right time to step down,
for both personal and business reasons.

urst Plastics has been awarded the
ISO 9001:2015 certification for
quality management, making the
company one of the first in the glazing
industry to achieve the new standard.
The Hull-based firm achieved the
transition almost a year ahead of the
September 2018 deadline, which is when
the former 2008 version will be
superseded.
More stringent than its 2008
predecessor which Hurst Plastics
already held, this new quality standard
extends across the whole business
management process and demonstrates
Hurst’s company-wide commitment to
continuous improvement and best
practice.
Kevin Wheatman, Hurst Plastics’

Wayne Devine
We are grateful for his years of service
and his utmost dedication to realising
the operating and strategic objectives as
well as his commitment to MASCO.
“The functional leadership of the
business remains unchanged as does
our commitment to serve our
expanding customer base with quality
products and services. It is very much

Head of the GJB Holdings
Group, Roy Frost, has signed up
to speak at the upcoming
Glazing Summit, a high-profile
conference to be held in
Birmingham in May, for leaders
from across the fenestration
industry.
Frost will be speaking to an
anticipated audience of over 300
industry professionals on the
topic of mergers and
acquisitions. He will be drawing
on his own experience having
recently bought not one, but two
large-scale fabricators.
Roy Frost
Frost says:“I have first-hand
experience of the advantages and the opportunities of growing by
acquisition. I am looking forward to sharing my knowledge and
insights at the Glazing Summit later this year.
“ In my speech I am also keen to draw attention to the wider
benefits of acquisitions.They are not only a chance to develop your
own business, but to gain an experienced workforce, safeguard jobs
and protect the future of the industry.” ❐
4

Kevin Wheatman
director and general manager, says:“This
was a significant undertaking for the
business as the new standard
incorporates major changes compared
to previous versions. In addition to
quality control, the 2015 version focuses
on all of our business management
processes as well as the leadership of
the senior management team.
“This new standard helps us improve
efficiencies and demonstrates our
ongoing commitment to put our
customers first by consistently providing
value for money, high quality products
and exceptional levels of customer
service.”
“We’re proud to be a forward-thinking
company and our mantra has always
been ‘Hurst first’.” ❐
The Fabricator 2018
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NEWS

Hungry for more

upaLite,
the
renowned
manufacturers of tiled conservatory
roof systems is celebrating the signing of
a new, long-term supplier agreement
with Yorkshire-based conservatory
specialists, SolarFrame.
The new agreement extends a fiveyear partnership between the two firms
which began when SolarFrame became
the very first SupaLite fabricator in
2013. Since then, the business has grown
from strength to strength, and has firmly
established itself as the region’s leading
manufacturer of conservatories and

A

year since merging with Polyframe,
Customade Group is on course to
double its size making it a £200m
business. A company spokesman claims
that this means it is the biggest
fabricator in the UK. With new chief
executive David Leng now in post, the
group revenues exceed £100m.
David Leng says: “It’s been a terrific
first year for the group, which has made
a string of major investments in the last
year and affirmed its position as the
industry’s largest fabricator. There have
been many landmark achievements with
major investment, product development,
top industry award wins and growing
national presence to name just a few.We
are now ready for the next exciting
stage.
“The group has an enormous capacity
for further growth and an appetite for
improvement and I believe it will double
in size to become a £200 million
business within the next few years. We
have some bold plans for the future and
a team of 900 people to deliver our
growth strategy. I’m very much looking

Carry on,
SupaSolar
S

David Leng
forward to building on the scale and
strength of the group to help it fulfil its
potential.” ❐

Steve Hacking (SupaLite) and
Dave Whitehouse (SolarFrame)

Morley Glass & Glazing has extended its partnership with industry data
specialists Insight Data for another year.
Looking to promote its Uni-Blinds sealed units to both fabricators and
installers nationwide, theYorkshire-based IGU manufacturer made
Salestracker an integral part of its sales and marketing. Insight’s prospect
data and market intelligence produced such strong results for Morley that
they have re-signed for a third successive year.
“We’re thrilled to see the great team at Morley Glass & Glazing continue
their partnership with us,” says Jade Greenhow, Insight Data’s general
manager.“Ian Short and the team came to us looking to reach out to new
customers across the country and really promote their product range. It’s
fantastic to see how our services have helped Morley achieve this and
more, and we look forward to celebrating further success with Morley
over the coming year.” ❐
6

replacement roofs for homeowners and
the trade.
“We’re really pleased to continue our
successful partnership with SupaLite
and continue offering their full range of
tiled replacement roof systems,” says
Dave Whitehouse, sales director at
SolarFrame. “We’ve been really
impressed with SupaLite from day one
and so have our trade and retail
customers.Tiled roof sales now account
for over 30% of our business.”
“SupaLite systems have been
instrumental in the growth of
SolarFrame and affirming our position
as the region’s trusted home
improvement provider. We look
forward to many more years of success
as a SupaLite fabricator and installer.” ❐
The Fabricator 2018
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Built to stand time
S

ince purchasing the factory and
premises during 2016 AWT
(International) has put more time and
investment
into
improving
the
manufacturing of its entire product
range. AWT is now developing a full
range of new products for the
aluminium industry. To cope with
current demand, AWT is carrying out
renovation work to its factory and the
site as well as expanding its workforce .
The company has launched a new
website www.glass-handling.co.uk which
is also mobile friendly. To back this up a
new full colour brochure is in
production and will be available soon.
Both of these show the full range of
products that are available but many of
the items produced by AWT are
specially made to the customer’s
requirements, designs or specifications.
AWT also offers a bespoke service and
can work alongside customers to
develop and manufacture equipment to
specific requirements. This service will
include a site visit to establish the customer’s exact
requirements.
Gary Booth, director of AWT, says: “We are so confident
in our products that we now offer a 10 year
manufacturer’s warranty. Our products are built to last

8

and stand the test of time which
may sound negative for our
business but, in fact, it shows we
have our customer’s best interest
at heart, so in the long term they
keep returning to us for
additional products or advice. We
supply to all the major glass and
window companies within the
UK and have also shipped many
items abroad. We have a fantastic
workforce which produce items
second to no one at an extremely
high standard.
“We
have
had
many
competitors over the years who
have tried to copy our products.
Whilst this can be frustrating we
have shown that they just cannot
produce our designs to our own
quality standards.
“Our competitors often use cost
cutting
measures
to
offer
products cheaper than ours. For
us this is a false economy, we
prefer to stick to the standards that we have set.
“Regardless of whether you require a full factory
production line or just one trolley or stillage we can advise
you as to the best products for your needs at the right
price.” ❐
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MARKETING

Details in the data
Andrew Scott speaks exclusively to The Fabricator magazine on the challenges of marketing in a
rapidly changing industry, and how Salestracker and its new email marketing platform, STEM can help

F

or better or worse, acquisitions, mergers and
consolidations have become a regular sight in the
fenestration industry. Such is their frequency, the industry
landscape seems to change almost on a daily basis. This,
of course, creates a number of challenges for businesses.
As the industry changes so rapidly, data decay has never
been more significant, with once trusty marketing lists and
spreadsheets now destined for the archives because they
simply cannot keep up.
It is for this reason we have seen businesses across every
sector of the industry switch their approach and adopt
Salestracker for their sales and marketing needs. In doing
so, businesses can effectively eliminate data decay and
avoid damaging their reputation by contacting companies
that are no longer trading or decision makers who have
changed jobs, retired or even passed away.

Real-time data

Salestracker, our, online portal, combines a prospect
database, a powerful CRM system and a brand-new,
integrated email marketing platform called STEM. It’s
powered by what we call ‘real-time data’, which is
achieved through an in-depth seven-stage verification
process for ultimate accuracy.
In one of these stages, our in-house research team make
over 20,000 calls per month to confirm every detail. In
another, we have a direct feed from a credit reference
agency which confirms credit ratings and identifies
companies in our database that have gone bust, moved or
changed directors.
This means our 700+ users including major systems
companies, fabricators, component suppliers and
manufacturers, always have access to the most up-to-date
data and market intelligence for the fenestration and
construction industries. Better still, Salestracker is an
online platform which is available via a PC, laptop, tablet
or mobile device providing 24/7 access for businesses and
their sales teams no matter where they are in the country.
In short, Salestracker brings together live data for over
60,000 potential customers, including contact details and
business information such as key decision makers,
suppliers, output and credit ratings. Whether it’s
architects, housebuilders, main contractors, local builders
or fellow professionals from the fenestration industry,
Salestracker allows you to target the right prospective
customer for your business.

Andrew Scott
when we launched STEM, Salestracker’s integrated email
marketing platform.
STEM is the industry’s first and only, dedicated email
marketing platform, harnessing Salestracker’s prospect
data. Now, customers can create their email audience
using our accurate data and then design and build
dynamic email campaigns in HTML or using our intuitive
drag-and-drop design suite or one of our templates. Once
it’s sent, STEM will effectively track any responses, leads
or enquiries using an in-built landing page and
Salestracker’s CRM system – ready to be followed up by
the sales team.
The combination of Salestracker and STEM delivers
not only a proven platform for businesses to effectively
and efficiently target new customers – even in today’s
ever-changing industry, it removes the need to internally
manage and cleanse data. By pairing a Salestracker and a
STEM email campaign with direct mail and telesales
businesses can create a high-impact, multi-channel
campaign to a highly-targeted data group either locally or
nationally. ❐

An industry first

It’s a stark contrast to those businesses relying solely on
one-off data lists – sending out email campaigns to old
email addresses with nothing to show for their investment
except high bounce rates and potential blacklisting from
email providers. That difference was made even clearer

10

For more information about GDPR and data compliance, visit
www.insightdata.co.uk/GDPR
Andrew Scott is managing director of Insight Data
The Fabricator 2018
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HEALTH & SAFETY MATTERS – MACHINERY

Challenge of the guard
From the number of prosecutions taken out against companies in the last 10 years it is
obvious the message on machine safety isn’t getting through. Particularly the changes
brought in by the updated 2009 Machinery Safety Directive which introduced a range of
new requirements for guards writes Phil Pinnington

I

t might sound like the infamous ‘common sense’ to say
that guards play a vital role in ensuring that machines
are safe to operate, but they are often treated surprisingly
casually. Improper use is the cause of many severe injuries
that could have been prevented.
During a recent visit to a fabricator I was encouraged to
see that they had taken steps to include new technology in
their lines to avoid injuries to employees, both operators
and mechanics. The use of laser beam technology that
switches machinery off if the beam is broken is a high tech
solution but secondary physical lock outs are still the
protection of choice.
To try to tackle this problem for the whole industry is a
challenge it is true but, as ever that isn’t one that we
should shy away from.
With most employers, there is no malicious intent on
their part; they are simply unaware of what they are
required to do, and that the legislation has changed. So
what are those requirements, what should businesses
expect from their machinery suppliers, and how can guard
safety best be tackled in the workplace?
The Machinery Directive applies predominately to
those supplying a machine in the European Union. To
carry a CE marking a product must comply with all
applicable EU standards, many of which apply specifically
to guards. A few examples are:
● EN 953: Safety of Machinery – Guards – General
Requirements
● EN ISO 13857: Safety of Machinery – Safety distances
to prevent hazard zones being reached by upper and lower limbs
● EN 349: Safety of Machinery – Minimum gaps to avoid
crushing of parts of the human body
So for those who are tasked with managing workplace
safety, what are the essentials? The changes that are of
particular interest are those concerning machines’
essential health and safety requirements (EHSRs). These
cover aspects such as guarding and other safety features
that manufacturers must build into their machines before
they can carry the CE marking that shows they conform
to EU requirements.
A specific requirement in the directive is that all fixed
guards must be removable only with the aid of tools. This
means that ordinary machine screws and bolts should no
longer be used as a means of attaching guards unless
provision is made for the screws or bolts to be held captive
when the guard is removed.
Guards must also now protect against the ejection of
falling materials and objects. For example, if a grinding
wheel explodes, can the guarding contain that explosion?
While a raft of standards underpin the directive, the
most relevant to guarding is BS EN 1088: Safety of
machinery – Interlocking devices associated with guards –
Principles for design and selection. Interlocks prevent a user
from making unsafe actions. For example, a guard may be
interlocked to prevent machine operation when a guard is
12

Phil Pinnington, health and safety director for
the GGF
removed. This is an important point. As employers you
must consider all the ways employees or sub-contractors
could bypass these interlocks and address them.
It is a sad reality that many accidents with machinery in
the factory have in some part a lack of commitment to the
safety of the worker, either through poor guarding or poor
practice and it is the responsibility of the employer to work
to both manage the physical control as well as embedding
a safety culture within their business.
Conclusion
Although the requirements of the Machinery Safety
Directive may seem daunting they must nevertheless be
complied with by businesses that use machinery.The HSE
is obviously more than willing to prosecute firms whose
failure to comply results in an employee being severely
injured. Many duty-holders use the excuse that they are
not the manufacturers of machinery and therefore must
rely on their suppliers knowing what they are doing.
However, ignorance is no defence and failing to comply
with the Machinery Safety Directive and/or the Provision
of Work Equipment Regulations 1998 (PUWER),
whether knowingly or unknowingly, can have serious and
far-reaching consequences for both employers and their
employees.
GGF members can get advice on health and safety
issues by contacting the federation’s health and safety
team. ❐
The GGF’s health and safety committee meets quarterly to
discuss key issues affecting the industry. If you are interested in
finding out more about the GGF and its health and safety
function, please email info@ggf.org.uk
The Fabricator 2018
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Top of the game

With fabricators constantly updating machinery, it is considered important for Stuga to
continue to update its range of automatic sawing and machining centres.We are targeted
by our competitors as ‘the one to beat’ in the UK PVC-U fabrication machinery industry.
With most competition coming from Europe and some from Turkey and China, we have a
lot to stay ahead of, writes Steve Haines

O

ne factor that appears clear is that
regarding the latest developments.
much of the PVC-U window and
Keeping them aware that we are
door industry is consolidating with large
continuously up-dating machines
organisations being created out of
with the latest technology ensures
takeovers and amalgamations. This is
customers are not comparing old
particularly so for fabrication and 2017
Stuga technology with a competitor’s
saw the continuation of this trend. These
latest offering. As an example the
regional fabrication facilities need good
latest Stuga ZX5 sawing and
and fast technology to maximise output
machining centre can produce
from the space available and at present
around double the output of the
many seem to be prepared to invest in
original Stuga ‘Flowline’ model
capital equipment.
widely sold in the early 2000s.
The instinct for smaller fabricators is
The Stuga range now starts with
often to hold off up-dating equipment
the AutoFlow-2 compact centre
because of uncertainties in the market.
where space is at a premium but all
On the other hand PVC-U fabrication is
sawing and machining functions are
surely into the survival of the fittest? So
required without compromise. It
investing is vital for those that haven’t
then moves through the medium
done enough to keep their production
output ZX3 to the high output ZX4
facilities up with the times. In fact quite a
and finally to the top of the range
lot of investment that is happening or
ZX5 which is not only high output
needed is to replace obsolete or worn out
but can have other options like
equipment which is slowly but surely
upgraded
tooling
and
more
dragging efficiency down for some
advanced extraction. The ZX5 is
Steve Haines
fabricators.
significantly
In the last two to three
quicker than ZX4
years it has been noticed
models sold only a
that successful Stuga
year ago. Accuracy
fabricators are choosing
and reliability are
top of the range machines
also improved and
where they have the
new
features
volumes to justify them.
added to further
The
fabricators
enhance
the
purchasing these new
experience such as
machines have clearly had
profile
width
the vision to reinvest and
measuring, new
been
planning
gripper and a new
considerable
capital
‘Y’ notch system.
investment on an ongoing
All
our
basis which is why they
machines
come
are at the top of their
with
internet
game. To stay in the front
enabled
line of sawing and
diagnostics
and
machining supply Stuga
on-board cameras
has invested to develope
but importantly
its range and we now
there are many
believe we have the largest
technicians
at
range of PVC-U sawing
Stuga that are
and machining centres
trained and have
offered by any machinery company.
the skills to use these facilities throughout each and every
We find it is necessary, constantly, to update customers
working day. ❐
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MACHINERY

Money in the machine
European manufacturers are estimated to spend over €400bn every year on maintenance
activities. Studies show that typically 30% of failed machinery can be repaired at half the
cost of buying replacements, which suggests a potential 15% saving. John Mitchell, business
development manager at CP Automation, discusses the issues that stop manufacturers
cutting costs and improving productivity – the essence of lean manufacturing

P

erhaps
the
first
thing
manufacturers should consider
when addressing efficiency is keeping
assets low. Manufacturers can easily
eliminate excess inventory from their
books, and thus get better return on
net assets, simply by not purchasing
the inventory until it’s n
eeded.
Methods of achieving this include
‘just in time’ (JIT) inventory
management, which is also sometimes
called the Toyota production system.
Figures suggest this could result in a
60 billion saving in plants across
Europe.
As a service and commissioning
engineer, I’ve often turned up on site
to help a customer with a breakdown,
only to find a host of spares out of
their antistatic packaging
John Mitchell
and a confused client, not
knowing whether or not
the
spares
were
functional.
The best way to
prevent
that
from
happening is to correctly
test and label working
equipment as it goes into
the stores. Knowing that
the part is ready to go
into your application
when needed is crucial
for both maintenance
and production teams.
The savings made this
way can be significant.
CP Automation now offers a solution to ensure your
critical inventory is tested and put back on the shelf ready
to go. The Inventory Evaluation Service provided by CP
Automation gives the maintenance teams confidence
when replacing faulty gear and increasing their ability to
investigate equipment failures.
However, no matter how good your inventory
management, unnecessary downtime costs coupled with
the price of the support engineer’s visit, may n
ot be
factored in when it comes to actual losses. Engineers must
be the first ones to understand how important it is to keep
plant downtime to a minimum. Research shows that
manufacturers spend 40% of their time on reactive
maintenance with little left to get to the root cause of the
problem. The irony is that 60% of all preventative
maintenance activities are actually unnecessary, so getting
16

the right plan in place is a
prerequisite.
Another question plant managers
need to ask at this stage is whether
energy reduction is still a key initiative
within their business plan. The
majority of enterprises have already
implemented
the
quick
wins.
Throughout the years we have seen
many government schemes meant to
support reductions in carbon
emissions come and go, from
replacing lighting or fixing leaks in air
supplies through to fitting energy
efficient motors and variable speed
drives to pumps and fans. Yet with
paybacks becoming harder to achieve
in less than twoyears,manyplantmanagers
seem to have put the issue to one side.
Perhaps this needs to
be reconsidered. I believe
that energy efficiency
should remain an integral
part of the long term
business plan of every
engineering
company.
This is particularly true
in light of the crushing
changes to the CRC
Energy
Efficiency
Scheme
(formerly
Carbon
Reduction
Commitment),
which
now
means
large
companies will be, almost
literally, ‘taxed’ on their
energy use.
For instance dynamic breaking resistors are often used
in applications where companies could save significant
amounts of energy over the years by fitting regeneration
units, such as CP Automation’s own RevCon, to their
variable speed drives.
Despite everything we have discussed, the increased
need for budget cuts can put even the best manufacturing
efficiency plans under pressure. However, if you place
inventory management, energy management and
knowledge management at the heart of your strategy, it is
possible to both decrease expenditure and improve
efficiency. And if every manufacturer did this, the €400bn
spent on maintenance activities across Europe could very
soon be reduced to a more tolerable figure. ❐

www.cpaltd.net
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TIME IS RUNNING OUT
FOR YOUR MARKETING
On May 25th new European data regulations come
into force with heavy penalties for companies that
don’t comply.
If you’re still relying on your old prospect database
or mailing list, chances are you won’t comply. That’s
why you should team up with Insight Data; we give
you access to the UK’s most accurate and in-depth
marketing data, while helping you comply with the
new General Data Protection Regulation (GDPR).

The Insight database includes:
15,000 fabricators and installers
25,900 local builders
3,200 housebuilders and major
contractors
15,300 architects

Call Insight Data today on 01934 808 293 or email hello@insightdata.co.uk
to make sure your marketing is compliant.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

ALUMINIUM – THE

COLUMN

Proving its mettle
N

ew data have shown that the environmental impact of
the entire aluminium value chain in Europe has
significantly reduced in recent years, from metal supply –
primary and recycling – to semi-fabrication – rolling, foil
and extrusion. Based on 2015 production data collected
from European Aluminium (EAA) members, The EAA
Environmental Profile Report 2018 (www.europeanaluminium.eu/resource-hub/environmental-profile-report2018/ ) provides accurate and reliable data on the
aluminium industry’s environmental performance in

Justin Furness addresses CAB Manchester regional
meeting in March, 2017

Europe and life-cycle inventory (LCI) datasets for the key
process steps, essential for calculating the environmental
impact of products using aluminium.The 2015 data
demonstrate strong improvement by the industry. First,
the environmental impact of the primary production has
decreased significantly (by 21% for global warming
potential) while the environmental performance of the
primary aluminium consumed in Europe has remained
stable. For the semi-fabrication (rolling and extrusion) and
the recycling industries, there has been a strong
improvement in the environmental performance of those
processes in Europe.
The carbon intensity of primary aluminium production
in Europe decreased by 21% versus 2010 and by 55%
versus 1990.
The carbon intensity of the primary aluminium
production in Europe is approximately 7kg CO2e per kg of
aluminium produced compared to a global average of 18kg
CO2e per kg of aluminium and a Chinese average of 20kg
CO2e per kg.
There is a strong decrease of the carbon intensity of
semi-fabrication processes in Europe: the carbon intensity
for the aluminium rolling mill process decreased by 25%
18

since 2010 and the carbon intensity for the extrusion
process decreased by 11%.
The carbon intensity of process scrap recycling
(remelting) in Europe decreased by 9% since 2010.
While this is great news, it is only part of the story.
Aluminium, in common with other metals, enjoys
excellent end of life recycling rates. In the building sector
in Europe, around 90-95% of aluminium scrap from
buildings is recycled. It is a valuable resource and a model
material for the circular economy. When the end of life
recycling rate is considered, the greenhouse gas emissions
per kilogram of primary aluminium produced in Europe
equate to just 1.8 kg CO2e. Yet most life cycle assessment
(LCA) methodologies such as EN 15804 do not promote
the end of life recycling rate, focusing instead on the
recycled content approach. This is very short-sighted, and
we need to continue to educate the construction sector and
standards committees that taking recycling at the end of
life into account is of critical importance. Why should this
matter to you? As architects and specifiers look
increasingly at embedded carbon in construction
products, they need to look beyond the ‘cradle to gate’ in
the LCA they use, and properly consider the end of life
stage if they truly want to promote the circular economy. ❐
To enquire about CAB membership and forthcoming
conference programmes please contact: Julie Harley
julie.harley@c-a-b.org.uk or telephone 01453 828851
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GLASS & STRUCTURAL GLAZING

Built for marine life
Developers constructing a block of luxury apartments in an exposed location on the Isle of
Man chose Eurologik doors and windows from Eurocell to provide the premium
appearance and robust performance required

L

akeside
Apartments is
a
four-storey
shoreline
development
of
eight
threebedroom
apartments
in
Ramsey. It has
views
over
Mooragh
Park
Lake
on
the
landward side and
across the sea to
the mountains of
the Lake District
on the other. To make the most of
these views and increase the
natural
light,
Seymar
Developments
designed
the
apartments with five sets of patio
doors opening onto balconies or
patios, and two windows.
Eurologik was chosen on the
advice of the main contractor,
Fairway Construction, because of
its high thermal performance, the
lack of maintenance required and
because it could resist exposure to
salt.
“We are a long-term customer
and have dealt with Eurocell for a
good number of years,” says
director Jonathan Cowley. “We
have always found its products to
be high quality and competitively
priced.The apartments achieved a
very
good
result
in
the
airtightness testing, and that
requires high quality windows and
doors as well as overall attention
to detail in the general build.”
The doors and windows scored
2.71m³/(h.m²) at a pressure
difference of 50Pa when tested for
air permeability and so were
nearly twice as airtight as required
by part L of the 2013 building
regulations.
The exposed marine location of
the apartments made low-maintenance PVC-U the
material of choice as it is not prone to rot or corrosion like
the timber or metal alternatives and, being A-rated, the
doors and windows keep in the heat despite occasional

20

high winds. The
doors and windows
were supplied with
chrome furniture
in anthracite grey
on
white
to
complement
the
slate stonework at
ground floor level,
together with white
Eurocell
fascias
and soffits.
Offering
a
versatile range of
window and door
styles that can be
tailored to suit any project, the
Eurologik
range
includes
casement, reversible, tilt-andturn and French windows, as
well as residential entrance doors
and bi-fold doors. These can be
customised with a whole
comprehensive range of colours,
woodgrain
finishes
and
decorative options, including
Scotia and ovolo beads, mock
horn sashes, arched tops and
Georgian bars.
Ideally suited for new build in
sensitive areas, the Eurologik
window has clean sight lines due
to its unobtrusive gasket line and
slim profile. Its 70mm front-toback dimension makes it the
perfect choice as a replacement
window because it fits the same
opening as a timber frame.
Also available with chamfered
beads, the advanced multichambered design of the
Eurologik system (including
optional six-chamber slim outer
frame system) and innovative
recycled PVC-U thermal inserts
work together to lock in heat.
These windows were amongst
the first to achieve the ‘A++’
band in England & Wales for
Window Energy Ratings (WERs)
since the British Fenestration Rating Council (BFRC)
launched the new rating in May 2015.The ‘A++’ rating is
only given to those windows achieving an energy index
value equal to or greater than +20. ❐
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D E S I G N // M A N U F A C T U R E // D E L I V E R Y

0191 455 8866

trade@premierroofsystems.co.uk

0191 447 6618

Mon-Thu 8:00-16:30
Friday 8:00-15:15

// R O O F L A N T E R N S

// C O N S E R V A T O R Y R O O F S

W W W . P R E M I E R R O O F S Y S T E M S . C O . U K
TECHNICAL SUPPORT

FREE NATIONWIDE DELIVERY

QUICK QUOTE TURNAROUND

Unit 8 Tyne Point Industrial Estate, Shaftesbury Avenue, Jarrow, NE32 3UP
PREMIER ROOF SYSTEMS LIMITED // Company No. 07584655 // VAT No. GB109652217

GLASS & STRUCTURAL GLAZING

Thirty on twentieth
2

018 marks the 20th anniversary of Morley Glass &
Glazing, which is reporting 30% year-on-year growth
over the last 12 months.
Morley Glass & Glazing specialises in manufacturing
Uni-Blind sealed units with ScreenLine integral blinds
inside. 2017 saw the launch of Morley’s updated website,
the opening of its new showroom and the expansion of its
delivery fleet, including the addition of four new vans.
There were also additions to the product range,
including SmartMotion, a new home automation
interface that allows installers to incorporate motorised
integral blinds into home automation systems.
Ian Short, managing director at Morley Glass &
Glazing, says: “As demand continues to increase for our
Uni-Blind sealed units with ScreenLine blinds inside,
we’re regularly increasing our production capacity to
ensure we can continue to give the quality service we’re
known for, and last year alone we invested £700,000 in a

second IGU production line. Our plans for 2018 include
continued growth and even more product diversity,
including the launch of our exclusive SL16C blind, all
while maintaining the fastest lead times in the industry.”
Morley Glass & Glazing’s Uni-Blinds range provides a
wide choice of integral blinds in double and triple glazed
units, with all manual, solar and motorised versions
available in the industrys with a lead-time of 10 days from
11am any Friday.
The business also provides technical support for UniBlinds, customers. It claims to be the only UK supplier of
integral blinds to have dedicated customer support
engineers on the road. It also claims to stock the largest
range of ScreenLine system spare parts in Europe. The
enlarged factory will enable it to stock £1m of Screenline
components with most parts supplied within 24 hours. ❐
www.morleyglass.co.uk

Swansea based AB Glass has been awarded a contract by
Willmott Dixon to carry out works at a new school
development in North Devon.
Route 39 Academy is a m
ulti-million pound two-storey
development that will provide 700 places for students between
11 and 18 years of age.Willmott Dixon – which claims to be the
country's only carbon neutral construction company –
appointed AB Glass to provide design and installation services at
the new Route 39 Academy development.
AB Glass began work on the project during December 2017.The
aluminium system being installed by the company for the
project includes Kawneer AA100 curtain walling and AA720
doors.The contract value is worth £90,000 to AB Glass.
The new sustainably-designed school is planned to open in
September 2018.
Nigel Harvey, operations director at AB Glass, says: “We are
thrilled to be a part of such a project as the Route 39 Academy.
It is an incredibly sustainable development and has been
designed in such a way to fit the area’s beautiful landscape.
“This project adds to a number that we have carried out within
the education sector and bolsters our many years’ experience
on large construction sites.We look forward to the opening of Nigel Harvey
the completed school this coming September.”
The Route 39 Academy development is yet another project AB Glass has secured in the South West region
recently.The company has also provided its services to Callywith College in Cornwall and is currently working on
the Carluddon Technology Park development on the outskirts of St Austell, Cornwall. ❐

www.abforglass.co.uk
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The benefits of simplicity
S

chueco UK has launched a new version of its 77 PD
panoramic door system.
Designated the Schueco ASE 67 PD, it provides the
same minimal sightlines, with an outer frame that remains
concealed in the building structure, resulting in a huge
panoramic area of clear glass. According to a Schueco
spokesman it also offers a number of additional benefits.
The door can now be configured in a variety of opening
combinations utilising two, three or four leaves, each up to
3.2 metres wide and 3.5 metres high. Depending upon the
particular specification and the level of insulation
required, the moving vent can be double or triple-glazed.
A simplified method of construction makes it easier to
manufacture. It is available in two options with different
outer frames.
The slimmer of the two options, which has a 57mm
frame, is said to be suitable for use in renovation projects
due to a lower overall frame cost but without impacting on
sound insulation (up to 46 dB). A completely flat
threshold is designed to eliminate the possibility of
accidents, while still allowing the door to deliver
watertightness to 300 Pa and wind resistance to Class C3.
The deeper 90mm option caters for even greater
weather performance as it delivers watertightness to 600
Pa while maintaining the aesthetics and sound insulation
of the 57mm system.

Both versions offer a slim central mullion width of
31mm and can accommodate glass widths ranging from
36mm to 49.6mm. A choice of two locking options, one in
the centre and one on the side, ensure that this new system
offers maximum design flexibility and a high level of
security. ❐

www.schueco.co.uk

Morley Glass & Glazing has once again enhanced
its product offer with the introduction of a new
slimline ScreenLine® integral blind system.
SL16 is ideal for use in composite doors and
vertical sliding windows due to its slimline 10mm
slats, making it the first integrated blind system
that is suitable for use in a 16mm cavity.
The range includes the slider controlled SL16S
Venetian, as well as the SL26C Venetian with
cord control.
Both are currently only available in the UK
exclusively through Morley Glass & Glazing, and
are available in white, beige and silver. They
come complete with the additional features
users have come to expect from the business,
such as warm edge spacer bars as standard.
Said Ian Short, Morley Glass & Glazing managing
director: “In the past, integral blinds didn’t fit
into anything thinner than a 28mm frame.
“Today though, there is much more of a demand
from people with composite doors and vertical
sliding windows, and this slimline product will be
able to appeal to part of the market that has not
previously been serviced by integral blinds.” ❐
www.morleyglass.co.uk
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Let us quote you for casements, doors, bifold’s in Eurocell
upvc or Smart Aluminium delivered on time every time.
600

1500

1070

1700

1170

£69.00.

all glazed
and plus vat

1170

£138.00.

£175.00.

Aluminium bifold £540.00. per leaf glazed plus vat delivered in uk

WARWICK DEVELOPMENT WINDOW SYSTEMS Ltd
Unit 9 Butterthwaite Lane Ecclesfield Sheffield S35 9WA

www.warwickdevelopmentwindowsystems.co.uk
JUNE 2017
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Commercial Glazier and Glass Processor

ALUMINIUM STEEL
REPLACEMENT
WINDOWS AND DOORS
TILT AND TURN WINDOWS
SASH WINDOWS
BI-FOLD DOORS PATIO DOORS
DOUBLE DOORS
ALL TRADES WELCOME
INSTALLERS BUILDERS
ARCHITECTS DEVELOPERS
DIRECT TRADE SUPPLIES
NATIONWIDE DELIVERY
Email: heritagealuminiumdirect@yahoo.com
Authorised
Manufacturer

0800-707-6954

HARDWARE

An easy way to vent
T

he high performance Glazpart Link Vent range of
plastic injection moulded trickle ventilators has been
added to Carl F Groupco’s hardware catalogue. Designed
to meet the stringent requirements of today’s building
standards, the Link Vent MK 2 is available in two variants
– the 2500EQA and 5000EQA.
Drawing on over 30 years’ experience in the design and
manufacture of plastic glazing accessories for the
fenestration industry, and specialised knowledge of
ventilation products, the Glazpart Link Vent range offers a
number of key features including one of the highest
decibel ratings for non-acoustic vents. The ventilators can
also achieve higher performance and improved EQA on
smaller vents.
The 2500EQA can be installed to replace both 2000
and most 4000 vents: it is the same size as typical 2000
vents and has the optimum EQA to replace most 4000
vents. The 5000EQA can be used to replace two 4000
ventilators, meaning fewer vents to fit and rout. Supplied
with fixing clips already fitted, and without end caps,
ensures easy push fitting in seconds. Accurate, level fitting
is also achieved as clips automatically centre the vent in
the rout and for screw fixing, the fitted screw caps are
easily removed and replaced.
The LinkVent is available in a large range of solid colour
or wood grain finishes. For maximum colour flexibility,
internal and external parts can be purchased separately. ❐

www.carlfgroupco.co.uk
Carl F Groupco’s technical manager John
Mitchell (right) presents samples of colours and
finishes for the Glazpart Link Vent range of
trickle ventilators
The Residence Collection open-in doors are now
fitted with Dynamic 2D door hinges
manufactured by SFS.
Sarah Hitchings, sales and marketing director of
The Residence Collection says:“Developing The
Residence Collection has brought together the
best technical minds, with SFS playing a key role. It
was vitally important to get the door hinges right,
to reflect the quality of the Residence Collection
brand – and that’s why we partnered with SFS for
its Dynamic 2D hinges.These hinges have enabled
us to create open-in doors which combine
fantastic looks with smooth opening and closing,
and the long term assurance of robustness and
security.
“SFS worked with The Residence Collection to
develop bespoke sash plates ensuring a precise and
secure attachment to the open-in sash.” ❐
www.sfsintec.co.uk
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HARDWARE

A wright vice

aul Wright, service director for access and security
solutions provider dormakaba who has served as an
executive council member of ADSA for four years will be
appointed as vice chairman of on May 1st. Formed in
1985, ADSA ensures that its member companies offer
premium levels of safety for pedestrian automatic doors.
Wright has over 18 years of industry experience. His
current remit at dormakaba as service director, is to
oversee the day-to-day management of the UK and
Ireland businesses. His primary responsibilities include
ensuring that dormakaba’s sustainable approach to service
growth is achieved and delivery performances continue to
meet targets.
Wright says: “My passion and dedication to both our
industry and ADSA has grown over the last four years
during my time as an executive council member. It has
been very rewarding to see the association develop every
year.”
Committed to promoting the highest standards in
automatic doors, ADSA is actively involved in the
formulation of European-wide standards. This resulted in
standard BS EN 16005 – 2012, which replaced BS 7036
in April 2013, and all members continue to be fully
committed to it and the related testing.
“I’m incredibly proud to be appointed as vice chairman.
My commitment to the industry and this association is to
ensure we remain focused in all safety and technical
aspects, whilst also driving new and exciting education
initiatives in the coming years.” ❐

P

www.dormakaba.com/gb-en
www.adsa.org.uk
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Power forward

Best of both,
best for both

P

E

olyframe is calling all PVC-U
installers to tap into the force of
‘PolyPower’ to supercharge their
businesses and make the most of
exciting new opportunities for growth.
Calling it a major re-boot for the
industry, a spokesman says ‘PolyPower’
will help installers to make the most of
PVC-U by giving them the powers they
need to grow their businesses and steal
a march on their competitors.
Richard Lee, managing director at
Polyframe, Halifax, says: “We’re really
excited to bring the force of PolyPower
to the industry. It gives installers the
powers they need to successfully grow
their PVC-U business at lightning speed
with the right partner to support them
all the way.
“PolyPower defies convention and it
carries a strong message that installers
really can achieve great things beyond
what they have imagined. With the
backing of the UK’s largest manufacturer
of PVCu windows and doors to give
them strength and flexibility, installers
will have new powers to eliminate
obstacles, zap their competitors and
quickly achieve growth.
“We want to get the industry talking
about how PolyPower can propel

Richard Lee
installers to new heights. PVC-U still has
a loyal following and, with the largest
choice of PVCu products, expert advice
and reliable support on offer, we’ll be
showing installers that it’s easy to power
their business and make the most of the
opportunities out there. We can’t wait
to see installers making their businesses
the best that they can be.” ❐
www.polyframe.co.uk

Thermoseal Group
has introduced new
sizes
of
its
Thermobar Interbar
to suit warm edge
windows
incorporating
a
multipane window
system with a 25mm
surface
mount
Georgian bar.
Available to order
now, new sizes of
Thermobar Interbar
(muntin)
include
11.5x22mm
and
15.5x22mm
Interbar and fittings
in black, white and
grey
. The Thermobar Interbar range also includes: 6x18mm;
11.5x18mm; 15.5x18mm. All fittings are colour-matched to the
highest performance Thermobar Warm Spacer range, but are
compatible with all warm edge spacer systems. ❐

cotherm 70HI is a high insulation
aluminium window available from
Everglade Windows. Ecotherm 70HI
offers
super-slim
sightlines
and
impressive thermal and security
benefits.
Jay Patel, sales and marketing director
at Everglade Windows says: “Ecotherm
70HI is a great addition to our vast
aluminium and PVCu window and door
range. It gives installers the chance to
offer the best of both worlds to
homeowners – fantastic aesthetics and
super high-performance.”
Ecotherm 70HI has U-Values as low
as 1.0 W/m2K and is available with
double or triple glazed units. It is
watertight up to 600pa and has been
tested for windload up to 2400pa.
Fibreglass-reinforced thermal breaks
are used to achieve this thermal
performance.
Security is taken care of with high-

security multi-point locking and hinge
protection as standard, and the window
is PAS 24 certified for added peace of
mind. The window also has super slim
sightlines, to let in more daylight. It can
be sprayed in any RAL colour and is
available in dual-colour to match
interior and exterior décor.
Patel says: “We are always on the
look-out for added-value products that
can help our customers to grow their
businesses. This new high insulation
window is a great example of this,
meeting homeowner trends for slimline
aluminium
windows
and
high
performance all in one.” ❐

www.thermosealgroup.com
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THE BIGGEST GLAZING
EVENT OF THE YEAR
THE UK’S MUSTATTEND CONFERENCE FOR INDUSTRY LEADERS

WHO
SHOULD
ATTEND?

The future of the window, door
and conservatory industry

The 2018 Glazing Summit is the mustattend conference for those involved in
the glass and glazing industry, including
domestic, trade, commercial and
new-build sectors.

On Tuesday 22nd May 2018, hundreds of fabricators, installers, glass
companies and material suppliers will converge near Birmingham to
debate the future of the window, door and conservatory industry.
A line-up of top industry and business speakers will discuss the most
important issues, share the latest insights and trends, and ask the big
questions that will affect every fabricator and installer.

• Business Owners and Directors
• Senior Managers and Executives

The conference is 9:30 to 4pm, including lunch and networking
with industry leaders.

• Consultants and Advisors

Tuesday 22nd May

BOOK TICKETS NOW

St Johns Hotel & Conference Centre
Warwick Road, Solihull, B91 1AT
•9.30am to 4pm
•Expert conference speakers
•Lunch included
•Networking opportunities

www.glazingsummit.co.uk
or call 01934 808293
The Glazing Summit Organised by
POWER YOUR MARKETING

insightdata
business is better with insight
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Leading the times

Real
professionals

A

D

new initiative, that has brought
record-breaking lead times to the
glass and glazing industry, looks set to
result in a fabricator’s busiest ever
trading period.
The TWR Group announced late last
year that it would roll-out ‘never seen
before’ lead times to give installers dualcoloured bi-folding doors within fifteen
working days.
This new initiative went live at the end
of February (2018) and the group’s
managing director Terry Richardson
says: "We have been inundated with
enquiries, with the forward order book
showing the business is on course for its
busiest ever quarter of trading.
"What has so appealed to installers is
not only the super-fast lead times but
the fact that the turnaround will not only
apply to standard grey, black and white
but to any RAL colour and
combination."
The lead times have been made
possible thanks to sustained investment
in the required machinery and
personnel.The colour plant is housed at
TWR’s most recently acquired 17,000sq ft factory, which is next to its 25,000sq ft headquarters in Peterlee.
He says:“We announced last year that
we would be rolling this initiative out
and we’re delighted to see that it’s live

emand for REAL Aluminium has
increased at a remarkable rate with
the number of new installers taking the
leap to REAL growing by nearly 80%.
One installer has seen its business grow
at record pace since taking on REAL
Aluminium.
Jordan Shepherd, managing director
of Ipswich Trade Frames, says: “We’ve
built up a very successful PVC-U
business but wanted to broaden our
offering and make the most of the rising
demand for aluminium. Before working
with REAL Aluminium, we had installed
a few bi-fold doors but that was as far as
we’d ventured into aluminium. With

Terry Richardson
and we’re receiving orders.This really is
an industry first and we’re proud to be
behind it.
“Property owners, both in a
commercial and residential context, are
investing in coloured and dual-coloured
windows
and
doors, so
this
development gives installers an
opportunity to seize the moment and
turn jobs around much quicker.” ❐
www.twrgroup.co.uk

Liniar
is
adding
a
reversible window to its
range.
The moving pane rotates
through a full 180° cycle,
allowing the external
glass to be safely cleaned
from the inside. The
mechanism keeps the
moving
pane
from
intruding into the inside
of the rooms.
A Liniar spokesman says
that the new window will
be ideally suited to
commercial applications.
It is compatible with the
Liniar 70mm suite.
The window features patented components such as Liniar’s coextruded bubble gasket, thermal dam and glazing flipper. It also
has an easy-fit, one-piece drip bar with concealed fixings to help
protect the window from severe weather conditions.
The new style will be exclusively available to Liniar fabricators
from summer. ❐
www.liniar.co.uk
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Jordan Shepherd
aluminium essentially unknown to us,
we wanted to establish a partnership
with a supplier that could provide the
level of support, breadth of products
and lead times we needed to achieve
volume growth.
“We were impressed with everything
that REAL Aluminium had to offer. We
now source a wide range of high quality
products on super-fast lead times and
we can turn quotes round quickly with
the REAL window surveying and pricing
software. We have plenty of guidance
and advice and the REAL marketing and
showroom materials have helped us
create a professional image to attract
new customers and win business.
“Our move to REAL Aluminium was
very straightforward and we were up
and running almost immediately. If I was
to advise anyone thinking about moving
into aluminium, I would say – don’t
hesitate, just go for it.” ❐
www.real-aluminium.co.uk
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PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Bi-Folding doors & Sliding Doors

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators

Bi-Folding doors

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Conservatory Roofs

PROFINDER

www.profinder.eu

Tel: 07814 209789 Email: mehreen.haroon@profinder.eu
Conservatory Roofs
Glass Handling

Machinery

Gemskill
Geemskil
Gemskil
G
ill

Roofs

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bemding
Colours

Fly/Insect Screens

Window openers

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER

Spares for Repairs

Profile Bending

To Advertise

call
Mehreen Haroon
07814 209789

Window Bags & Display Cases

Racking Systems

Windows

Window Protection Film

To Advertise
To advertise

Call
07814 209789

call
Mehreen Haroon
07814 209789

Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

07784 2 68 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

CAB Members - Buyer’s Guide 2018

The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural
Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators &
Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
CAB Members 2018

Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner-Fain
01905 774267
www.awsgroupplc.co.uk
Ayton & McKeown
01733 390422
www.ayton-mckeown.co.uk
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk

Fabricators &
Manufacturers
IDF Aluminium
0844 8000 683
www.idfaluminium.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
Solarlux Systems
01707 339970
www.solarlux.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supples
01827 287921
www.aluminiumdoorsupples.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 624570
www.rwsimon.co.uk

Savio
07725 403600
www.savio.it
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
Vent Engineering
01202 744956
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

www.tomburn.com

Valspar Powder Coatings
0151 486 0486
www.synthapulvin.co.uk
Vertik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Archuitectural Glass
01376 503838
www.euroview.glass
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Repair and Maintenance
Commercial Windows &
Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.sapabuildingsystems.co.uk
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

High performance aluminium glazing
systems offering bespoke solutions
and total design flexibility.

Windows
Doors
Curtain Walling
Brise Soleil
Louvres

Environmental

Support

Window Energy Rating software (WER)

Technical design input

BREEAM guidance

Thermal modelling

BRE Green Guide A+ rated products

Free air calculations

Life cycle analysis

Security analysis

Sustainable products

Online BIM models

Responsible sourcing

Secure By Design

metaltechnology.com

