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Your door lock specialists,
supplying FUHR for over 55 years
Key, lever, split spindle, autolock or electronic access control operation supplied
Hook, roundbolt, roller and mushroom locking combinations
Proﬁle related strikers for perfect ﬁt
EN 179 emergency and EN 1125 panic exit multipoint locks stocked
Single, french, stable and patio doors catered for
Distributors of the largest FUHR range in the UK

01733 393330
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How can something
so small make
something so great?

The answer is simply because Rapierstar do those
small things in such a great way, leading us to
dominate the window and door fastener market in
the UK for over 25 years.

And behind all these landmarks, of course, is our
famous hallmark: our guarantee of quality, the
unique ‘Tri-thread’ hallmark stamped into the head of
each and every one of our products.

Just as the architectural landmarks we’ve contributed to
have come to dominate our urban landscape.

So see how Rapierstar can give you a great advantage or,
as we say, the edge.
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Tricklevents from Glazpart
Compact

Quiet
Quick
Precise
Discrete
Approved

Half the size or twice
the performance!
51dB (closed)
Clip or screw fix
Locates automatically
Over 30 colours from stock
LABC registered detail

Whilst also reducing stock and routing costs
Now available from

For more information or to find your local stockist visit: glazpart.com/products/trickle-ventilation/
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Comment
So who is running the country, and for whom? The prime minister, it
appears, couldn't run a bath. Parliament keeps having a stab at taking
over but can't agree which day it is.
So here we are about to fall off a cliff into the arms of whomever will
have us and buy our goods. For all its faults, and I am inclined to think
that these have always been overstated for political ends, the EU is a
huge market right on our doorstep.
The brave talk about the world gagging to do business with us has
gone very quiet of late.The only suggestion I have seen is that Liam Fox
has agreed to feed us American chicken washed in chlorine. (Source
The Grocer.) The chief protagonists – Boris, Jacob, and Govey et al
seem to have been terribly quiet of late. Whether because they are
fully expecting to get the disaster they have been working for and are
quietly celebrating or, more likely, feel that it might harm their
leadership ambitions by association so are taking a step back. Not a
bad strategy.Mrs May takes the hit and the field is clear.
Meanwhile Mrs May prattles on about delivering what the people
voted for. Barely more than half the people by the way.The difference
– around 4% – is statistically insignificant, so while she talks about
'obeying our instructions' she should bear that in mind.
I do rather marvel at this tack. Whenever did a government take
instructions from us? Mostly, once we have elected them, governments
will to tell us what to do and broadly ignore us.The 'will of the people'
is a phrase that will go down with 'strong and stable' and 'nothing has
changed'.
And in all of this the politicians again seem to have lost sight of what
it is all about. Business, without which there will be no employment –
OK it is at a record high right now but Brexit still has not happened –
and therefore no taxes with which to pay the politicians’ salaries. And
it is worth bearing in mind that the jobs created are almost certainly
minimum wage jobs.
The problem we have stems from the attempt to side-line parliament
at the beginning. Mrs May, with no majority in the house, still took the
totalitarian view that she could handle everything by executive order.
The HenryVIII clauses that were much written about at the time. Now
parliament has found its voice but seems composed of many many
different factions from the headbangers on the leave side to the moreor-less remainers who want Norway plus or something else. It is no
wonder that it can't agree with itself.
The one issue stopping May's deal getting passed is the Irish border.
But here is the thing: if there is no deal what happens to the border
then? Surely it must immediately be closed?
Come on parliamentarians, discuss.

2

John Roper
The Fabricator 2019

NEWS

A future-fit deal
A

perture Trading has successfully
completed an agreement to
purchase the majority of Synseal Group’s
trade and assets from administration for
an undisclosed sum. The acquisition will
safeguard more than 1,000 jobs, secure
supply to 1,200 customers and allow the
business to focus time and investment
on areas which can be grown and create
new value.
Benefitting from significant levels of
new investment into the venture,
Aperture has been established by
Synseal’s former majority shareholder
together with the chairman, and with the
backing of the senior management team,
including CEO Matthew Mycock and
group sales and marketing director Andy
Jones.
The trade and assets acquired are
Synseal Extrusions, Warmcore, PVC-U
fabrications including vertical sliders,
roof systems, residential doors – now
known as Calibre doors – Global Glass
and Norvik.
CEO Matthew Mycock says: “I joined
the business in April last year and have
since been working hard with the board
to chart a new course through a rapidly
changing industry landscape. The
formation of Aperture Trading provides
the platform from which to develop a
business that is right-sized and fit for the
future, and one in which investment can
be made across the many innovative
products that will drive its growth.
“We all know that the fenestration
sector is fast changing and will continue
to be under challenge in a number of
ways: raw material costs, accelerated
consolidation
across
extruders,
fabricators and installers, stagnation in
some product categories and a
significant reduction in consumer
confidence. And yet, there is still real
opportunity to be found.
“But to access it, businesses need to
decide where their core is and honestly
appraise current performance and
where
the
opportunities
for
improvement lie. That’s why it has been
critical to implement these changes and
secure investment across the businesses
in order to seize this opportunity. The
team is now clear on the way forward.
We’re determined that we will create a
simpler, more customer focused, and
more sustainable business for our
customers, colleagues and critical supply
4

Global market
growth
D
eceuninck has reported its
strongest performance in a decade
with net profit up e1.8m.
Full year 2018 group sales fell 1.9% to
e674.2 million (e687.2 million in 2017)
as solid sales growth in North America
and the emerging markets was offset by
lower volumes in Turkey. Sales in Europe
remained stable however, with different
dynamics in different markets. Adjusted
earnings
before
interest,
tax
depreciation
and
amortisation

Matthew Mycock
chain partners.”
Andy Jones, group sales and marketing
director says: “Following months of
speculation,
we
trust
this
announcement will quell any conjecture
about our future path. Customers and
the entire supply chain can rest assured
that Aperture’s management team are
all unswerving in our commitment to
the venture, and between us, will bring
to market a powerful blend of decades
of industry experience, backed with a
depth of strategic business acumen
from other sectors. We will be sharing
more detail about our planned
investment into the different parts of
the business over coming weeks and
months.”
Mycock says: “I’m really looking
forward to spearheading a new
organisation that is fit for the future, and
most importantly, fit for the next
generation of customers. Our clear
message to the market is that we’re
here to stay, and we’re here to build a
strong business with customers at its
heart.” ❐

(EBITDA) increased to e72.4m (e68.1m
in 2017). Adjusted EBITDA margin
increased to 10.7% on sales (9.9% in
2017) driven by operational efficiencies
resulting from process improvements
and investments in equipment and
infrastructure.
Price
increases
compensated for higher raw material
prices, devaluation and inflation. Net
profit increased to e15.6m (e13.8m in
2017). Strategic projects including the
new recycling plant, new product
developments, initiatives to further
strengthen the brand and the roll out of
SAP are on track.
In the report Francis Van Eeckhout,
Deceuninck CEO says: "2018 was a
good year for Deceuninck with
Adjusted EBITDA increasing to e72.4m,
the highest level in a decade. The year
also confirmed the value of our
balanced geographical spread.”
Deceuninck UK managing director,
Rob McGlennon, says: “These are great
results, and I’m pleased to say that
continued strong growth from the UK
not only contributed positively to sales
and profits, but consistent year on year
growth has moved us up the group
rankings so that the UK is overtaking
some core countries. January sales were
up 12% year-on-year in the UK with
2018 21% up on the previous year.” ❐
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Finished, fitted...
fast
O

ffsite construction technology continues to advance
and, with modern techniques, both structure and
finished envelope can be assembled in a matter of days
rather than weeks.The modular approach can include
finished, fitted, weathertight windows and facades and

works particularly well when there is a repeat in the
structure such as offices or apartment design.
The recently completed Plot 24 residential apartments
at Royal Wharf, London, utilises a modular construction
consisting of a concrete, on-site assembled structure with
brick faced facade panels which include fitted aluminium
window systems from Aluprof. The precast system was
designed, manufactured and installed by Byldis of the
Netherlands. Wojciech Brozyna, managing director of
Aluprof UK says: “Great to see completed building with
glazing system supplied by Aluprof and incorporated into
precast elevation panels by Byldis. A truly revolutionary
approach which we hope to work in close collaboration on
future projects in the UK.”
Plot 24 was designed by Glenn Howells and delivered
on site by TODD Architects. The completed build at
RoyalWharf now releases almost two hundred apartments
into the London city housing market. Contractors on site
were the Ballymore Group and project management
undertaken by Acumen. ❐
www.aluprof.co.uk

GEZE provided a focused glimpse into the future
as a sponsor at this year’s Hilton EMEA
Engineering Conference 2019, held at the Hilton
London Metropole.
Hello Future was the theme of the event which was
organised by the Hilton operations and new
openings team.
GEZE is a Hilton key supplier partner. Its product
range incorporates solutions that can be
integrated into other technologies for improved
building management, natural ventilation and
heat and smoke extraction.
In addition to its sponsorship, GEZE also exhibited
within the ‘marketplace’, where attendees could
speak to GEZE colleagues about their specific
hotel requirements and arrange follow up visits. ❐
www.geze.co.uk
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Timber Weld
Want a machine set up for internal and external
timber look on UPVC?

STEP 1

CUTTERS

Timber Weld
With consistently high quality of the corner joint, the
timber-look offers a throughly visual appeal for the
demanding client. But the appearance of a wooden window
is modeled by the timber-look-weld.

STEP 3

STEP 2

FINISH

COME AND
SEE US AT
TTHE FIT
SHHOW.
STTAND H10
Total Machinery
Solutions Ltd
Office 01788 879563
darren@tms-ltd.com
07825 416494

CUTTERS

FINISH

quality - made in germany

HEALTH & SAFETY MATTERS

Hold the phone!
We’re living in a new age.An age of instant communication, an age where we are
permanently in need of access to the lives of our friend’s colleagues and celebrities
but at what cost asks GGF health and safety director Phil Pinnington

T

owards the end of last year I was notified of a factory
fatality. The work being done appeared not to be a
contributory cause but what did seem to be relevant was
the distraction of a mobile phone. I have discussed this
incident with many business owners and managers
recently and it does bring up a wider issue.
The rules for those driving for work are already
established in law yet how often do we see drivers holding
the handset while driving? In the workplace one would
think that control would be easy. Put a notice up banning
phones. Make it a disciplinary offence: if you are spotted
using a mobile in the factory or warehouse there will be
consequences. But is it that simple?
I’m a firm believer in encouraging group norms. The
principle isn’t new it is one of the basics of a society but
often businesses take the stick approach first rather than
the carrot. In the case of mobile devices that can often be
a huge problem. I’ve heard many ludicrous reasons why
an employee is carrying a mobile in an area where it’s
banned.

The danger zone

In my career I’ve worked in the downstream oil industry
and for years it said mobiles can cause explosions. It didn’t
stop customers using their phones on forecourts because
the hazard was inflated but the hazard that is not, in my
view, considered, is the more serious one of people

8

walking across a forecourt on the phone as cars are driving
in and out. In the same way I believe employers need to
have the discussion with their staff about the hazards of
using a mobile in certain areas and situations.

Treat it like it’s normal – it will be normal

So, I would urge employers to review their policy. If you
issue a mobile you, I believe, should be making clear what
it can be used for and where it shouldn’t be used. In your
factory or warehouse you should be talking to your
employees using the example of the fatality I mentioned
earlier as a springboard to a sensible discussion. These
discussions should result in the development of group
norms which in turn will form the basis of a cultural
change. This doesn’t negate your responsibility as the
employer but what it does do is make the policing of the
matter less onerous. Getting the employees committed
makes it harder for an offender to go unchallenged.

Avoid the hazard, avoid the worst

I believe that by improving behavioural safety standards
the risk of injuries, small or major, starts to reduce. Noone wants to have to face a next of kin to explain why their
loved one was injured or killed at work. So every step, no
matter how small, reduces the likelihood of being faced
with having those difficult conversations. ❐
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Head Off ice - 0114 2439593

WHAT YOU GET
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• A Bespoke Product
• Excellent Earning Potential
• Guaranteed 2/4 Week Turn Around
• Hingeless design
• CE Marking
• CMS Mark
• Technical Assistance
• 5 Years testing in the ﬁeld
• Over 10,000 made to date
WE ONLY WORK WITH THE BEST !

HEALTH AND SAFETY MATTERS

Turning the
screw
Andy Holland, technical and marketing manager at Rapierstar explains why poor quality
fasteners could be putting window and door makers at great risk of injury

T

he fenestration sector and UK manufacturing as a
whole has taken huge steps forward in recent decades
to improve health and safety in the workplace. The
religious enforcement of PPE usage, careful management
and control of hazardous substances with comprehensive,
audited training programmes are now the norm in the
best window and door factories. Nonetheless, the cost of
workplace injury in manufacturing to the UK economy
was estimated to be £1.1bn in 2016/17 (HSE), and many
operatives are still being put at risk of injury every day
because of the screws that they are using.
Fasteners may be the smallest, lowest unit cost products
on any fabrication line, but just like tools, their quality and
suitability for the job can make a huge difference to how
easily, efficiently and safely windows and doors can be
assembled. Unfortunately, the importance of choosing the
right screws is all too often overlooked because of the
misguided perception that all fasteners are basically the
same.
Manufacturing fasteners is a very complex process. A
screw is not just an inconsequential object but an
engineered product that must fulfil its function safely and
reliably. There are three main factors why a fastener’s
design and manufacture enables safe and efficient window
and door production, along with easier to deliver
consistently high quality finished products.

Wobble and insertion speed

Rapierstar’s screws are tested for wobble and insertion
using precision instruments. Wobble gauging provides a
means for determining the correct engagement of driver
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bit and recess. A recess that exhibits excessive wobble
characteristics will result in poor drivability, damaging the
recess and accelerating driver bit wear. Poor drivability is
both awkward and dangerous. It could cause a driver bit
to slip with the potential for injury. We have seen horrible
injuries over the past 25+ years, including screws being
driven into forearms and even air-screwdrivers ripping
into hands due to poor drivability.
Insertion testing checks the concentricity of a screw’s
shank to its recess. If a screw’s recess is too far from
alignment with the axis of its shank, driving tools will
perform dangerously and, if using automated screw
feeding equipment, this will jam. Poorly designed and
manufactured screws can skid on the profile surface or
cause the screwdriver bit to slip out of the fastener recess.
Variable air pressure is a common issue too, which can
result in either very slow or too fast screwdriver speeds,
resulting in snapping drill points or potentially
overtightening screws causing stress fractures that may fail
at a later date. Rapierstar can measure the speed of
screwdrivers, to ensure around 1,800 RPM is maintained.

Fastener ductility and risk of breakages

Ensuring fastener ductility starts with using high-grade
steel used to draw the wire from. Any impurities or an
incorrect grade of steel could present weaknesses in the
finished product. Rapierstar screws are produced from
high-quality steels, tested and manufactured to exacting
standards. Any microscopic weaknesses in the metal can
cause screws to break during insertion Page 12
and this could result in injury.That’s why
The Fabricator 2019
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TRIPLE GLAZED FOR
THE PRICE OF DOUBLE*
Count on Europe‘s leading window brand and
receive TRIPLE glazed for the price of double glazed
including ALL security glazing and lift-sliding doors. You
receive discounted triple glazing, so you only pay the
price for double glazing. Triple thermal insulating glazing
enables you to afford up to 40% more glass areas
compared to double glazing at the same heating costs.

• COMFORT
• SECURITY
• SOUND REDUCTION
• LOWER HEATING COSTS
• THERMAL INSULATION

NEW & INNOVATIVE –
SolarXPlus NO EXTRA COST!*
SolarXPlus, the new glass coating, ONLY available in
Austria at Internorm, lets more light and energy into
your living areas than any other glazing.
This makes the interior lighter and additionally offers
excellent thermal insulation, a decisive advantage for
living comfort in the winter months.

• MORE DAY LIGHT | than
•
•

TRIPLE
GLAZING FOR
THE PRICE OF
DOUBLE

SolarXPlus
ACROSS
PRODUCT
RANGE

with any other standard triple glazing
LESS HEATING COSTS | Top thermal insulation with
this glazing, Ug as low as 0.5 W/(m2K)
MORE ENERGY | solar energy gain lies at 60% and
therefore 20 % higher than with conventional glazings.

* Special offer valid for all window systems from 1.4.19 to 28.6.19. Special offer “Triple Glazing for the price of double” does not apply to entrance doors, basement windows
and separate glass orders. Only for orders in the special offer period and only for end customers.

HEALTH AND SAFETY MATTERS
Page 10

the ductility of every batch of Rapierstar
screws is tested using calibrated test
blocks conforming to acknowledged
standards. Screws are only approved if no breakages occur
and there is no sign of cracking.

Fastener dimensions

Screws need to have the correct depth of recess in the
head, so the screwdriver bit fits tightly and securely.
Occasionally, some manufacturing defects can also make
it tricky and risky to drive the fastener as intended. To
prevent these difficulties, all dimensions are checked on
every batch of Rapierstar screws, which is measured using
finely calibrated test gauges. Precision is essential here, so
any batches that are not up to scratch are simply rejected.

Andy Holland

Using fasteners correctly increases safety too

The way that windows and doors are manufactured often has room for improvement in respect of how the production
line is set up for operatives to use their tools. It could be as simple as adapting a workstation to suit the operative or the
particular assembly task or having screwdrivers accessible from an overhead position so that power cables and air lines
do not get in the way.
These are the kind of areas that a Rapierstar Fastener Health Check can highlight. This is a comprehensive audit
programme built on 25+ years’ experience in the supply and application of specialist fasteners for window and door
manufacture. It picks up on health and safety issues as well as highlighting where incorrect fasteners are being used,
advice on driver speed and torque settings and where rationalisation could reduce inventory and save money.
Ultimately, by having a ‘fresh set of eyes’ from a fastener perspective, many fabricators will benefit from a more
efficient, safer and productive factory. Making a few subtle changes and giving more thought to the role of the fastener,
which after all is a precision engineered product, is a worthwhile investment that will boost the bottom line. ❐

www.rapierstar.com
The Fabricator 2019
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THE MOMENT HAS ARRIVED...
Rio Flush Fit Windows

WINDOWS. REINVENTED FOR MODERN LIFE.
Visit REHAU.uk/rio

MARKETING

A simple system
Bad debt is a serious threat to the window industry. Insight Data operations director, Jade
Greenhow, discusses why financial data is an essential part of their Salestracker software

A

ccording to the latest Creditsafe Watchdog Report,
the number of company failures across the
construction industry increased by 80% in the last quarter
of 2018, with 942 companies collapsing leaving £63m in
bad debts.
It isn’t just small companies either – recent news from
the window industry shows that the ‘big boys’ aren’t
immune either.
It makes for sober reading.Yet many companies are still
not monitoring their customer’s financial position.
Meawhile sales and marketing departments are busy
spending time and money chasing new customers only to
discover poor credit ratings.
With so much economic uncertainty at the moment,
combined with further consolidation and an increase in
mergers and acquisitions across the industry, it is more
important than ever that companies use financial data to
make informed decisions.
Insight Data is best known for supplying marketing
data. It provides users of its Salestracker software with
detailed information on over 50,000 companies across the
construction industry.This includes 15,000 window, door
and conservatory fabricators and installers.
But Salestracker is much more than just a data list. The
system gives users access to key business and financial
data such as company registration and incorporation date,
turnover and net worth, credit ratings and any County
Court Judgements.”
It is a powerful tool for managers and finance
departments, but it is also useful for sales and marketing
teams too. A simple traffic light system shows green,
yellow or red so that non-financial people can make
informed decisions.”
Salestracker even gives users the ability to build
marketing lists using credit ratings, so that companies can
create direct mail, telesales or email campaigns targeting
new customers by financial stability as well as size,
product volumes, location and other information.
Recently we added a new monitoring feature to
Salestracker. It allows users to flag certain company types
– such as customers or prospects – and get an email alert
if the credit rating changes.
Given that company credit ratings change on average
seven to eight times a year, this is an essential tool for all
businesses.
The platform offers a complete sales and marketing
solution. It can manage the sales pipeline, manage
customer relations, send email campaigns and constantly
keep an eye on financials both for existing customers and
prospects.
We also offer a web-app version of Salestracker enabling
sales people to use the system out on the road. It provides
product and supplier data, all the key business and contact
information that they need, and an instant financial
snapshot so they can make informed decisions before a
14

Jade Greenhow
sales meeting or prospect call.
It can also be configured for different users with
individual user/access rights and even different
sites/locations. As an online service, there is no software to
install or manage, and data is not stored on a local PC – it
is all in the cloud.
Companies that learn how to use data effectively can
build their businesses more successfully while protecting
themselves from potential risks and bad debt. Salestracker
provides the window industry with the tool to do both. ❐

www.insightdata.co.uk
The Fabricator 2019
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Your No1 choice
for integral blinds
Choice of FIVE control systems

ORDER TODAY
Quotes available in
60 minutes.

Tel: 0113 277 8722
Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
Estate, Bruntcliffe Way, Leeds LS27 0HH

ONE blinding proﬁt opportunity

www.morleyglass.co.uk
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ALUMINIUM – THE

COLUMN

On the CAB Pavilion
CAB ceo Justin Ratcliffe looks at why CAB are hosting the CAB Pavilion at FIT Show 2019 by
reflecting back in time…

T

ypically, a common response to questions about why
UK construction shows attract only a fraction of the
audiences of their Euro counterparts is: “But we’re simply
not a Euro Hub destination for exhibitions, like the ones at
BAU or Fensterbau or Glasstec...” We simply can’t ignore
the importance of such shows in the UK, and in our sector,
there is no doubt that the FIT Show is THE show for the
fabricator and installer. Things though have changed
somewhat over the years.
As a young Plumb Center graduate in 1986, I was
intrigued as the company launched its new brand ‘on tap
for the trade’ (still more or less the same 33 years later) at
the major Plumbing and Heating Show at the NEC. The
company encouraged local branches to lay on coaches to
bring customers to the show. How times have
changed..can you imagine a fabricator or installer or even
a systems company doing the same in our sector today?
Let’s not forget the 80s were the heyday for construction
exhibitions. I will never quite forget the excesses I saw at
my first ever Interbuild in 1980 which seemed to fill the
whole of the NEC! The buzz, the pure theatre…and those
who are old enough to remember will know exactly what I
mean..
Times have moved on and shows like businesses have
had to re-create themselves. The digital marketing
revolution is only one obvious factor in all of this. The old
adage that ‘people buy from people’ is still true and a
major factor as to why exhibitions, including the FIT
Show are still highly relevant today. Time is a major factor
today – companies have to work harder to attract visitors
as time management at exhibitions is far more ruthless
these days and many vistors will have pre-determined
(thanks to digital marketing) the stands and personalities
that they want to see, hence why pre-show marketing is so
much more important nowadays.
The FIT Show as a young vibrant exhibition that has
grown each time (the marketing spend in 2019 is around
£600k), is a good example of one that has worked hard to
drive visitors to the show for a good reason. The organisers
also know that they must get the exhibitors to work harder
each time – the ‘Everyone’s Going Live’ campaign is a
great example of this, encouraging the use of short video
messages with individual corporate reasons to visit each
brand. Has it worked? To date the show appears on target
for 10k visitors and its pre-registrations are 30% up on
2017 at the same stage.
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So Why a CAB Pavilion?

The CAB Pavilion will again act
as a h
ost to several members.
Almost 30 members of CAB’s
aluminium in building supply
chain will be exhibiting and 11 of
them will be on the pavilion in the
very centre of Hall 20. Creating an
aluminium hall adds value and
saves precious time for the visitor. Justin Ratcliffe
To
support
the
member
companies on the pavilion, The Fabricator magazine will
again be running a special FIT Show supplement, which
will detail each business. Additional supplements and
show guides during the exhibition will signpost the
pavilion giving visitors a clear reason to visit. The synergy
of having supply chain businesses close together and the
opportunity for exhibitors to introduce customers to them
cannot be underestimated and helps bring some ‘buzz’.
With CAB actively highlighting 14 sectors in its supply
chain membership, this makes activities like the CAB
Pavilion reception (Tuesday pm, 21 May) an extremely
popular event when the member exhibitors across the
show can get together with their guests to celebrate
partnerships within our sector
A videographer will be making an individual corporate
video of each pavilion member while they are at the show
creating further added value and a reason to be involved.

What are CAB’s messages?

CAB will be highlighting the launch of its pilot Closed
Loop Recycling Scheme and the benefits of being involved,
getting visitors to register their interest. The association
will also be highlighting three key training programmes
that it is developing to support members and the sector:
curtain walling installers courses, fabricator and installer
skills card training days and a curtain walling installer
trailblazer apprenticeship (21 months).
In addition to all of this it will be highlighting the
ongoing added value for membership from technical and
marketing support to training seminars and regional
members’ events. ❐
Justin Ratcliffe
For further information on the CAB Pavilion at The FIT
Show 2019 contact justin.ratcliffe@c-a-b.org.uk or the
CAB office on 01453 828851.
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WE’RE
MAKING
THE MOST
OF FIT
NE C B I R M I N GHAM 21 - 23 MAY 2019
The #1 UK event for the Glass, Glazing and Installation Industries

TOOLING YOU UP TODAY FOR A BETTER TOMORROW
Don’t miss out on your biggest opportunity to grow business at FIT Show 2019.
Get ahead on the latest products, knowledge and cutting edge technology from over
300 exhibitors across the window, door, conservatory and glass sectors.
Stay at the forefront of your industry and make valuable connections that deliver results.
FREE TO ATTEND, REGISTER AT: fitshow-visitor.reg.buzz/tf4

PRE REGISTER TO ATTEND NOW!
Scan QR code to register

COVER STORY – HARDWARE

Lock
and
stock
One of Carl F Groupco’s most long-standing collaborations is with German lock manufacturer,
FUHR. With a partnership that dates back over 55 years, Carl F Groupco distributes the largest
FUHR range in the UK. Managing director, John Crittenden, describes some of the FUHR systems

C

arl F Groupco works extremely closely with FUHR
providing input into product development: the
company’s depth of knowledge regarding FUHR products
is such that it has established its credentials as UK
industry experts for locking technology.
All FUHR hardware products for doors and windows
are available from Carl F Groupco – this includes
multipoint locking systems for single and French doors
including mechanical, motorised and automatic locking
mechanisms, panic / emergency exit door locks, stable
door hardware and tilt & turn window gearing.

Pioneering smart tech

The FUHR Multitronic 881 is at the heart of Carl F
Groupco’s pioneering SmartSecure electronic locking
and access control brand.
Launched in 2016,
SmartSecure is at the forefront of Smart locking and
access technology advancements for the UK. The
successful development of this new generation Smart
innovation is underpinned by the strength of the
partnership between Carl F Groupco and FUHR.
Intelligent technology, combined with modular
construction, makes the locking system ideally suited to
SmartSecure. The FUHR 881 complements all access
control options including fingerprint, keypad and remote
smart phone operation: the lock can also be fully
integrated with alarms, building management systems
and access control. Reinforcing the credentials of the
FUHR 881, the lock achieved Secured by Design
accreditation in 2017 and can conform to
EN179/EN1125 for panic or emergency installations.
The benefits of SmartSecure are widely recognised and
the new generation locking / access control technology is
being adopted by housing associations, the growing
retirement-living sector, care homes and design-led
installations.
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Security

FUHR locking solutions that meet stringent security
requirements are also provided by Carl F Groupco. The
Multisafe 856 Type 3 PAS 24 and Secured by Design lever
operated door lock for single hinged and French
residential doors is one example. Testament to the quality
of manufacture and durability of FUHR products, this
lock has been a best-seller for over a decade.
Profile specific keeps ensure secure fastening to the
outer frame and lever/lever action is a very simple means
of operating a door lock: when the door is unlocked using
the cylinder, the lever is depressed to release all locking
points. On closing, the lever is lifted to engage main
locking points, the key is then simply turned in the profile
cylinder to throw the central deadbolt and to deadlock all
other locking points.

Safety

The Multisafe 833 is a reliable multipoint locking device
which combines automatic locking functionality to protect
a property from unauthorised access from the moment the
door is closed. On closing the door, the latches become
solid latching deadbolts throwing 20mm into the frame
providing security against forced entry.
Unlocking from the inside is easy by operating the lever
handle – ideal if anyone is in a hurry as the door
automatically locks on closing.The Multisafe 833 provides
the perfect solution for aluminium, composite, PVC-U or
timber main entrance doors of residential or public
buildings.
Security and safety features are major draws for
fabricators. Additionally, the FUHR 833 assists in the
prevention of composite door warping: as locking points
engage every time the door is closed, the door panel is held
in place maintaining the integrity of the door and reducing
call backs.

John Crittenden

First choice for FUHR

Emergency exit

Locking solutions for a safe, easy and reliable exit are
also featured in FUHR’s comprehensive range distributed
by Carl F Groupco. The FUHR 870 and 871 Type 8
emergency exit locks are designed for aluminium, PVCu
or timber doors. FUHR’s CE marked panic locks are also
offered which provide electronic, automatic or manual
locking options.

The Fabricator 2019

We have a partnership with FUHR that has been in place
for more than half a century. In that time we have grown
with the company to increase our offer from standard
mechanical locks to the fully motorised 881 multipoint
lock. The synergies between Carl F Groupco and FUHR,
and the strength of our relationship, is such that we
operate as one team… we both value quality and
innovation, and put strong emphasis on service including
accessible technical support.
At Carl F Groupco, all our staff are extremely
knowledgeable about our catalogue of products including
the FUHR range and we are on hand to help – you can rely
on us to provide highly responsive technical support. The
technical knowledge that we gain from working with
FUHR, and all our manufacturer partners, endorses our
philosophy of providing informed, trusted guidance in
hardware selection and support. ❐

www.carlfgroupco.co.uk
www.smartsecure.co.uk
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Safe and Secured
Y

ale has announced that several of its products have
been granted Secured by Design status.
The full product listing has been collated in an updated
members page on the Secured by Design website.
Paul Atkinson, sales and commercial director for Yale,
says: “We have a comprehensive range of Secured by
Design approved products, multi-point door locks,
window locks, friction stays, cylinders and door and
window furniture which enable us to offer a complete
package of PAS 24: 2016 approved door and window
hardware.
“Our ongoing commitment to the Secured by Design
principle of ‘designing out crime’ through physical security
and processes is ensuring that our products will continue
to perform to the highest level.
In the retail environment the consumers immediate
recognition of theYale logo engenders a feeling of trust and
an understanding that the hardware aspect of the door or
window is of a high quality and suitable standard to carry
the brand.”
Hazel Goss, development officer at Secured by Design,
says: “Our long-standing relationship with Yale has
resulted in a range of security solutions of the highest
calibre and, ultimately, reassurance to homeowners.
“SBD is vitally important for all housebuilders, social
housing landlords and OEMs aiming to show that they’re
dedicated to security, as the SBD marque isn’t just
recognised within the building industry but is becoming
increasingly important to the general public.” ❐

www.securedbydesign.com/members/yale-doorwindow-solutions

Steel Window Fittings, a Steel Window Association member, is pleased to announce the launch of its
Taylors spindle.
New to Steel Window Fittings, the Taylors spindle can be used with the company’s B850 and B860 door
handles.The spindle is used to fix the handle so it cannot operate in an up or down lever-lever motion
and becomes fixed. The handle can be fixed in either a horizontal or vertical position and used on doors
that do not require a latch or lock mechanism. ❐
www.steel-window-association.co.uk
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SPEED UP YOUR
GLASS RAILING JOB WITH
EASY GLASS® PRIME
The Easy Glass® Prime base shoes
include the revolutionary and
highly adjustable Q-disc® System.
Easily adjust individual glass
panels by up to 1.2° from the
vertical! Just slide and align!
Call or email us to receive an Easy
Glass® Prime quote with your
personal discount!
JOIN INTERACTIVE PRIME WORKSHOPS
AT FIT SHOW | HALL 6 | STAND L25

WATCH MARK ONLINE

ALIGN STRAIGHTAWAY | WWW.Q-RAILING.COM/PRIME

CHECK ALL QUICK-WINS VIDEOS

FIT SHOW UP-DATE

FIT 2019 – ready
FIT Show, the UK’s only dedicated event for the glass and glazing industry, has announced an
unprecedented amount of support for its 2019 show (Birmingham NEC, May 21st - 23rd)

O

rganisers have reported an uplift in exhibitors with
more space sold than the entire 2017 event. The
lineup includes over 70 companies that are set to make
their FIT Show debuts from countries including the UK,
USA, Turkey, China, Belgium, France, Germany, Spain,
Italy, Greece, Norway and Serbia.
Alongside an increase in exhibitors, pre-registration for
the FIT Show 2019 is up by 200% with visitors becoming
wise to the benefits of early registration, planning their
trip early and making steps to prepare for their biggest
business days of the year.
Organisers have also announced a number of changes to
its 2019 format, broadening the proposition to include a
bigger focus on materials such as aluminium, timber and
flat glass. The Visit Glass feature is the FIT Show’s first
ever dedicated area for flat glass products and processing
technology and machinery.
FIT Show 2019 will see the introduction of a series of
trails to help guide visitors around the show content which
is most relevant for them. This include a brand new
installer trail, new product trail and Wood Window
Alliance (WWA) backed timber trail.
For the first time ever, FIT Show will offer a three day
learning programme made up of CPD approved seminar

content combined with practical demonstrations and a
series of business clinics with industry experts already
signed up to support visitors.
The organisers have thrown their weight behind some of
the industry’s biggest challenges such as the skills gap,
announcing the launch of Skills Thursday which will
include content specifically designed to attract new talent
into the fenestration industry in partnership with a
number of key training and education provides, as well as
Building Our Skills.
FIT Show event director, Nickie West (pictured below)
says: “In a time of economic uncertainty the FIT Show
2019 is set to be the biggest and best yet. The fact that
we’ve already surpassed the space sold for 2017 reinforces
that our exhibitors understand the importance of trading
through turbulent times, investing in opportunities to get
in front of new and existing customers via live events.
“We believe that broadening our proposition to appeal
to wider audiences, introducing new products and
materials, as well as moving the show to the NEC to make
it more accessible to companies from wider Europe and
beyond, have all played a pivotal role in securing our
success for 2019. ❐

www.fitshow.co.uk

Global events company, Montgomery has announced the launch of
a brand new Design and Build division, appointing FIT Show event
director Nickie West to head it up.
West will spearhead a portfolio which includes FIT Show, W
Exhibition and Montgomery’s 50% of Surface Design Show. Part of
her remit as managing director will be to grow the business
through expansion and acquisition, increasing Montgomery’s
offering within the home improvement, built environment and
materials sectors.
Montgomery purchased 80% of FIT Show in January 2017, taking
West as part of the deal to continue as event director. Reporting
directly to Montgomery MD Damion Angus, she will keep the
existing show teams in place to ensure consistency and retain
knowledge. ❐
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MANUFACTURING PVC-U

Casing the joint

With the PVC-U window market growing, consumers are becoming more conscious about
their range of choices, and are choosing realistic PVC-U alternatives over timber. Clare
Higgins, product manager at Rehau, discusses how the trade needs to give a wider
appreciation of the use of mechanical joints in PVC-U and how it benefits both the fabricator
and consumer

I

t is clear that PVC-U
flush fit windows are
becoming
increasingly
popular alternatives to
their timber counterparts.
With the ability to create a
realistic
timber-look
frame, that can be
matched with the style of
the building, there is a
higher
demand
for
fabricators to provide high
quality PVC-U windows
as an alternative to timber.
Despite the increased
demand for a costeffective
alternative,
consumers still expect a
high quality product, right down to the finer details. For
example, they will even be assessing how the sash is
jointed, to ensure they have the perfect window to match
their property. Fabricators need to consider the best
jointing methods for individual projects in order to both
suit different property aesthetics and create a long-lasting
window.

market, the traditional mechanical joints were considered
a costly and time-consuming method, which resulted in
fabricators opting for alternative ways of jointing, such as
welding the mullions and transoms together. A welded
joint is considered much easier to manufacture and it
costs less to produce, but it will not exactly replicate its
timber alternative.
While welding can save
time and effort it does result
in an overall less authentic
looking window. And, as
consumers
become
increasingly aware of what is
available to them, this is a
risk the trade can no longer
afford to take.

Creating an authentic
look

The method used to fabricate the joints in a window is
important in regard to how well it will perform in the long
run.Tightly sealed joints will provide adequate protection
from the elements, such as wind and rain, ensuring good
insulation for the property.
The manufacturing and installation methods of timber
frames go hand in hand with traditional window joinery
techniques. Because of this many older timber window
systems, installed before PVC-U arrived in the window
market, tend to have the traditional mechanical joints in
place.This type of joint gives the window a distinctive look
that is recognised as a traditional timber-frame window
and fabricators who can replicate this look with PVC-U
will reap the benefits with increased sales.

As well as creating a
strong, durable window, the
mechanical joint option
fully enhances the window
for ultimate authenticity.
The jointing option chosen for the window is crucial to
the overall look of the finished product. Windows such as
Rehau’s Rio Flush Fit allow fabricators to offer a product
to their customer that fits with any aesthetic.They require
very little additional installation work, using either
mechanical joint blocks or a MechWeld joint solution.
Many well established window companies offer
products that work with both mechanical and welded
joints. They give fabricators full flexibility over their
choice of joints in order to meet the needs of the project.
The MechWeld joint, for example, offers the appearance
of mechanical-style timber joints on the outside with a
fully welded detail inside. Modern PVC-U window
systems such as the Rio Flush Fit allow fabricators to
replicate the finer details of a traditional timber flush fit
window through a range of jointing solutions to suit
different styles of properties.

The evolution of PVC-U

Improving the face of PVC-U

Small details, great impact

It’s easy to assume that a plastic frame is of a lower
quality than other more traditional materials. However,
with the evolution of durable, high-quality PVC-U,
fabricators can assure their customers that this is no
longer the case.
Reports have shown that the majority of fabricators
choose to weld their flush sashes which is cost-effective in
the short term, but creates a less authentic-looking timber
alternative. As PVC-U gained more popularity in the
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It goes without saying that to achieve a true likeness to
timber frame windows, we must consider investing time
into using a mechanical joint. PVC-U technology has
evolved phenomenally and, through careful consideration
of the finer details such as jointing options, can be a true
leader as a cost-effective timber window alternative. ❐

www.rehau.uk/rio
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30 Days

try before you buy
Try Clarity Air for 30 days
without paying a penny

Our business is your

success

Clarity Air- cloud based solutions for the
glass and glazing industry. Suitable for
companies of all sizes from single user
through to multinational corporations.

We offer the only fully inclusive cloud based glass software.
Our software was ﬁrst released over 25 years ago and has
continually evolved to remain cutting edge. We bring a
wealth of experience and knowledge to the industry and our
services all include support, updates and ongoing
development as standard, rather than expensive paid extras.

Clarity Air is accurate, ﬂexible, scalable
and secure. We offer innovative ideas to
ensure order and manufacture
processes are made as fast, simple and
cost effective as possible.
Clarity Air is easily tailored to your
business needs and your customer’s
requirements.

Clarity Air: trial our latest version for free.

Fast, incredibly: user-friendly data entry system

Beat-A-Quote to always ensure that
your best price is best for you and your
customers.

Making it count: instant proﬁt/loss alerts

Exports to all major accounts
software, both legacy and cloud based.

Fully customisable: only use what you need

Keep your ﬁnances on track with full
reporting and export functionality. Email
your quotes, order conﬁrmations and
invoices straight from within Clarity Air.

Contact us today

0845 1662624

Fully inclusive subscription based
software with no additional modules,
giving you complete control.

www.aztec-glass.com

For more information visit www.aztec-glass.com

see us on stand

Scan
me!

C42

Follow us on:

Aztec Glass
Phone: 0845 1662624
Email: info@Aztec-Glass.com
Web: www.aztec-glass.com

INDUSTRY NEWS

Driving the cause
S

imon Scholes, who has driven the
£8m move and expansion of
VekaRecycling to its new site in
Wellingborough, has been appointed as
the company’s managing director.
A wholly owned subsidiary of
VekaUmwelttechnik, theWellingborough
facility will add to the 75,000 tonnes of
PVC-U windows recycled annually by
the VekaRecycling Group, a figure that is
set to grow when the plant becomes
fully self-sufficient during the course of
2019.
Scholes has been involved with PVC-U
recycling since 2007 and serves as chair
of the Rigid Plastic Recycling Group of
the British Plastics Federation (BPF). He
believes that the growth of recycling of
virgin and post consumer and industrial
PVC-U is essential for the prosperity of
the UK window and door industry:
“Whilst single use plastics continue to
receive negative publicity worldwide, we
have an excellent record of reprocessing PVC-U in Europe and
especially in the UK. Last year the PVC
recycling industry recycled almost
80,000 tonnes in the UK alone.
“But we have to continue working
towards the day when 100% of windows
and doors removed become new
products, whilst most virgin offcuts are
already recycled into new profiles. Our
long-term strategy atVekaRecycling is to

Winning
windows
A

couple from County Durham have
had a fantastic start to 2019 as they
became the third winners of the Win
Your Windows Back competition from
Saint-Gobain Building Glass, winning
over £3,000 to cover the cost of their
new Planitherm windows.
Saint-Gobain Building Glass is
currently running its quarterly Win Your
Windows Back competition, to mark
the launch of its revitalised Planitherm
Network.
Derek and Carolyn Winter from
Seaham in County Durham live in a
listed building; built in 1745 with an
adjoining cottage built 10 years ago.
They spent £3291.60 for a new double
sash window for their kitchen from
ERW Joinery Ltd and became the third
winners of the quarterly prize draw.
Derek Winter says: “We no longer
have draughty sash windows thanks to

Simon Scholes
promote and develop recycling as a
standard process for every window
fabricator and installer in this country, as
well as working towards the day when
every PVC-U window installed will
contain a significant percentage of
recycled material.”❐
www.veka-recycling.co.uk

GEZE UK will be providing
a ‘window’ on a range of
new products and solutions
at the FIT Show. GEZE
UK will be demonstrating
its solutions for meeting
the enhanced security PAS
24
accreditation
for
automatic sliding doors,
smoke and heat ventilation
and integrated natural
ventilation products.
Also, on show will be
GEZE’s new products
including a new underfloor automatic operator for swing doors, the
IST lock that allows controlled movement through a m
anually
locked door via electronic control, FTV 320 escape door lock andTS
2000,TS 4000 and TS 5000 door closers, and floor springs as well as
GEZE’s building automation system Cockpit.
GEZE UK can be found on stand E28, and is part of the Council for
Aluminium in Building (CAB) Pavilion. Open on three sides, GEZE
UK’s exhibition stand has been designed to be interactive allowing
visitors to try out products for themselves. ❐

the expertise of the restoration
undertaken by ERW Joinery. Their
advice on thermal efficiency and choice
of glazing was outstanding, especially for
the new kitchen window.
“The result is a beautifully made,
energy efficient kitchen window with
glazing that not only defends us against
the elements but also provides heat
retaining elements. The fact that we
entered and benefited from the Win
YourWindows Back competition was an
unexpected and delightful bonus.”
Lawrence Wall, managing director of
ERW Joinery, says: “I am delighted for
our clients to have won the draw. Not
only are they enjoying the benefits of
the replacement window to the kitchen
and the increased comfort it brings, but
now they have an unexpected windfall. It
was a wonderful surprise for them. ❐

www.geze.co.uk

www.planitherm.com
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Unit 3, Lloyd Street, Parkgate, Rotherham, S62 6JG

Tel 01709 710100 Fax 01709 525262
Email info@connaughtconservatories.co.uk

www.connaughtroofs.com

Three Solid Roofs - One Fabricator

www.connaughtroofs.co.uk

Give us a call for all your Conservatory Roof needs on

01709 710100
WE DO MORE - SO YOU DO LESS

INDUSTRY NEWS

Service step up

No chasing
rainbows

S

V

enior Architectural Systems reports
big improvements across its UK
manufacturing and distribution centres.
As part of the company’s continuous
improvement of its in-house warehouse
and manufacturing facilities, Senior has
extended its existing storage space in
Newport and installed additional racking
at its Denaby HQ. By increasing capacity
to hold even more products in stock,
Senior says it is well placed to offer its
trade customer base reliable deliveries
and short lead times. An additional
distribution centre in Scotland is helping
to boost the company’s nationwide
service. Distribution is further helped by
the modernisation of its delivery fleet.
Sales director, James Keeling-Heane,
says that Senior has also invested heavily
in its product offering. New systems
mean that customers working in both
the commercial and residential markets
can benefit from Senior’s one-stop-shop
service. New additions to the range
include the new PURe commercial door
system, with the Ali Fold aluminium door
and Ali VU aluminium window systems
also continuing to generate new
business with customers working on
domestic contacts.

eka Group says that it has simplified
its Variations colour offering to
make it even more useable, helpful, and
easy to understand for customers.
95% of Veka Group foil sales will now
be from stock; 27 colour combinations
across 14 colours.
Marketing director Dawn Stockell
(pictured) says: “The demand for
coloured products presents a huge sales
opportunity for our customers, which is
why we’ve made it even easier to order
coloured profile.
“We stock what our customers sell,
so there’s no chasing rainbows when it
comes to availability. We’re committed
to providing the colours our customers
want, when they want them, in the most
straightforward way.
“There are 27 colour combinations
The popularity of Senior’s established
products such as the low U-value PURe
aluminium windows systems and slim
profile SF52 curtain walling system has
also ensured that the company remains
the first choice for many working in the
commercial sector. ❐
www.seniorarchitecturalsystems.co.uk

Following
over
12
months
of
development, Thermoseal Group has
launched its new multifunctional
responsive website designed to provide
an optimal viewing experience across a
wide range of internet browsing devices.
The site offers a comprehensive
catalogue of over 2,500 insulated glass
components and glass machinery which
can be filtered to a specific product
within a few clicks using one of the sites’
various product filters.
The new website also provides a wealth
of features and product and industry
information
for
sealed
unit Sam Hill
manufacturers, including: a sealed unit material and labour cost
calculator; a gas usage calculator; a technical section with
comprehensive product technical information and material safety
data, comprehensive information on warm edge technology,
integrated blinds and glass machinery with FAQ and guidelines for
those looking to make insulated glass (IG) sealed units; industry
events and news information, as well as links to the group’s
multilingual warm edge technology satellite sites. There is also a
range of information and marketing literature suitable for use
throughout the supply chain. ❐
www.thermosealgroup.com
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from a palette of 14 best-selling shades,
and no need to wade through a big book
of swatches and availability charts.All of
the colours in our new brochure are exstock, sharing the same lead time as
standard profile and available across our
full product range.You can’t get simpler
than that.
“The Variations colour offer also
means a number of the industry’s less
popular colours can be requested made
to order, and these specialist shades
typically have a four-week lead time.
“We’ve designed our new brochure
with clarity in mind, and all the
information is in one place. Rather than
having to flick backwards and forwards,
the
colour
swatches,
colour
combination table and lamination charts
are on the pages right alongside the
relevant system.
“Laminated profile now makes up
40% of Veka Group sales and we predict
that the demand for colour is going to
keep growing.” ❐
www.veka.com
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PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

THE ORIGINAL

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

COLOUR
COATING
EXPERTS
Kolorseal North

Window openers

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217

www.kolorseal.co.uk
sales@kolorseal.co.uk

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Give
Insurance
Backing
On All
Your
Work.
Apply Online Today

www.qanw.co.uk

QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
<ŝŶŶĞůů 'ƌŽƵƉ ŽĨ ŽŵƉĂŶŝĞƐ͘ tĂƌƌĂŶƚǇ ^ĞƌǀŝĐĞƐ >ƚĚ ƵƐĞƐ Ă h< ďĂƐĞĚ ŝŶƐƵƌĞƌ ǁŚŝĐŚ ŝƐ ĂƵƚŚŽƌŝƐĞĚ ďǇ ƚŚĞ WƌƵĚĞŶƟĂů ZĞŐƵůĂƟŽŶ ƵƚŚŽƌŝƚǇ ĂŶĚ ƌĞŐƵůĂƚĞĚ ďǇ ƚŚĞ &ŝŶĂŶĐŝĂů ŽŶĚƵĐƚ
ƵƚŚŽƌŝƚǇ ĂŶĚ ƚŚĞ WƌƵĚĞŶƟĂů ZĞŐƵůĂƟŽŶ ƵƚŚŽƌŝƚǇ͘ YEt ŝƐ Ă ƚƌĂĚŝŶŐ ŶĂŵĞ ŽĨ tĂƌƌĂŶƚǇ ^ĞƌǀŝĐĞƐ >ŝŵŝƚĞĚ͕ Ă ĐŽŵƉĂŶǇ ƌĞŐŝƐƚĞƌĞĚ ŝŶ ^ĐŽƚůĂŶĚ͕ ǁŝƚŚ ƚŚĞ ƌĞŐŝƐƚĞƌĞĚ ĂĚĚƌĞƐƐ ŽĨ
ϰ &ŽƌďĞƐ ƌŝǀĞ͕ ,ĞĂƚŚĮĞůĚ /ŶĚƵƐƚƌŝĂů ƐƚĂƚĞ͕ Ǉƌ͕ ^ĐŽƚůĂŶĚ͕ <ϴ ϵ&'͕ ĂŶĚ ǁŝƚŚ ƚŚĞ ĐŽŵƉĂŶǇ ŶƵŵďĞƌ ^ϮϬϱϳϵϳ͘ tĂƌƌĂŶƚǇ ^ĞƌǀŝĐĞƐ >ŝŵŝƚĞĚ ŝƐ ĂƵƚŚŽƌŝƐĞĚ ĂŶĚ ƌĞŐƵůĂƚĞĚ ďǇ ƚŚĞ
&ŝŶĂŶĐŝĂů ŽŶĚƵĐƚ ƵƚŚŽƌŝƚǇ ;&ŝƌŵ ZĞĨĞƌĞŶĐĞ EƵŵďĞƌ ϯϬϵϱϴϬͿ͘
Ϭϵͬϭϴ

To Advertise
call
Mehreen Haroon
07814 209789

New Builders
Merchants Database
Coming February 2019
Whether you work nationally or regionally, you can access over
6,000 national and independent building merchant networks, all
specialising in building materials, tools and supplies.
The database is divided into ‘heavy’ and ‘light’ merchants with
categories for each building sector.
With 8,000 email addresses and over 7,000 contacts available, it
has never been easier to communicate with new customers.

For more information call us today on 01934 808 293.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
AEL
01695 732132
www.a-e-l.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
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Fabricators &
Manufacturers

Fabricators &
Manufacturers

Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk

HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk

SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Vent Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

www.tomburn.com

Vertik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

Uncertainty
un / certain / ty
Fact
Companies that invest in marketing during
uncertain times perform better in the longterm than those that cut their budget.*

Certainty
pur / pl / ex
Purplex is the strategic marketing agency
which sees the bigger picture.
Led by a CEO with 30 years’ experience
in the window industry, Purplex helps
companies across trade, commercial and
retail sectors gain market share and build
stronger brands for sustainable growth.
pur-pose / pl-anning / ex-ecution

*Marketing is the key revenue growth driver for more than 30% of companies (CMO Survey)

It’s simple economics: if a pie shrinks
by 10%, and your competitors cut their
marketing budget by 50%, your share of
the pie can increase.

TIMBERLOOK IS THE MODERN UPVC SYSTEM THAT REPLICATES TRADITIONAL AND HERITAGE DESIGNS
MAKING IT JUST AS IDEAL FOR HISTORIC AND CONSERVATION PROJECTS, AS IT IS FOR MODERN LIVING

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

OUR NEW 28-PAGE
BROCHURE DOES THE
SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

CHOICE OF 9 COLOURS | NIGHT LATCH AS STANDARD | MORTISE & TENNON LOOKING CONSTRUCTION

Timberlook is the new Flush Sash Window from Aﬀordable Windows. With square mortise & tenon looking fabrication for
both the sash and outerframe, there are no tell-tale mitred joints that would normally identify a window as being PVCu.
It is almost indistinguishable from the most expensive wooden ﬂush sash windows. Timberlook windows come with a night
latch as standard, and there are unique options such as a deep bottom rail, a traditional cill, and concealed trickle ventilation.
PAS24 AND DOCUMENT Q COMPLIANT | ON-SITE GLAZING - 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222
MOB 07817 816663
TEL

sales@timberlook.com

