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THE FABRICATOR
Comment

Well, the FIT Show has come and gone. I didn't make it I am afraid. MrI'm-never-ill was struck down by a virus. Still, everyone seems to have
had a good time and, it seems, 'late night Tuesday' showed that the
industry has not forgotten how to party – not that it was really ever
in doubt!
Exhibitions are useful for all sorts of reasons. Over the years I have
been to many. Believe it or not, I was 14 the first time I worked on an
exhibition stand, long before the window industry as we know it
existed.
One great thing about exhibitions is as a networking opportunity. A
good event will attract people from all over the country, sometimes
the world. I have almost always met people that I rarely see –
sometimes by arrangement sometimes by surprise. And, of course, an
exhibition is a great market place and an opportunity for
manufacturers to show new products, to create the demand that will
keep them in business for the next year and beyond. Maybe even sell
some stuff. It was always good publicity to sign a great order at the
show. Of course all of the negotiation had happened months before.
But it made good news for the event and the companies involved to
announce a half-a-million deal at the show. For visitors, of course, it
gives the opportunity to see what products are being developed and
assess the direction the industry might take in the future.
Recently I had an opportunity to see into the future and it is not
always what you expect.A group of scientists are working with glass in
ways that could change the way we think about the whole business.
Consider the ultra thin glass on the front of your smart phone or
tablet. In its natural state it is like paper, it has no integrity at all. Call it
alchemy if you will but these guys have a way to give it structural
integrity. As for laminated glass, while the industry has spent decades
and probably, thousands of pounds in research to make sure it doesn't
de-laminate, this group is busily working on ways to do just that.
But their main work is on structural glazing. Quite fun to watch, it
involves lots of breaking glass, putting it under stress, and the nailbiting moments waiting to see when it will shatter.The eventual result
will be glass units with structural integrity. Imagine, in the future no
need for aluminium or steel facades. The structure of the building is
just the glass!
They did take a full size panel to an exhibition a couple of years ago
so you could have seen it.Though it wasn't at FIT. Maybe soon.
If I missed you at FIT 19 don't worry.There will be another one along
shortly. The organisers, at least, had such a good time that they have
declared that the show will now be annual. Let us hope that history
doesn't repeat.

John Roper
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NEWS

So far, so good

Mendham
to the board
T

he Glass and Glazing Federation
(GGF)
has
co-opted
Gaby
Mendham, director of Ecoglass, to the
GGF board.
Mendham has been in the industry for
almost 25 years and has been involved
with the federation for over 13 years.
She has served as chair of the East
Anglian region and deputy chair of the
insulating glass manufacturers group for
over four years. She has also been part of
the GGF regional representatives
committee for the last four years.
Mendham says: “I am delighted to join
the GGF board at this time with so much
positive activity on many fronts. There
are many challenges ahead in our ever
changing industry but I am looking

D

eceuninck reports year-to-date
sales up over 20% on 2018, itself a
record year.The latest OTIF (OnTime In
Full) figures also show near-perfect
deliveries with a score of 98.6%.
Managing director Rob McGlennon
says commercial, colour and the
Heritage Collection are fuelling
Deceuninck’s growth: “We’re up more
than 20% year-to-date. Deceuninck
fabricators are doing very well and it’s
down to our service and products.
Commercial sales are also flying with
Linktrusion technology and customers
are setting themselves apart with colour
and the Heritage Collection including
our new Heritage flush door. Our OTIF
deliveries are 98.6%, and that’s with 26
colourways from stock.
“Last year was a record-breaker and
2019 is shaping up to be even better. By
the end of this year, we will increase our
always-from-stock colourways to 30,
4

Gaby Mendham

Rob McGlennon
and have an additional 20 colours on a
significantly faster turnaround time than
all of our competitors. We’ve also
committed an extra million pounds of
additional stock and raw materials to
minimise the potential impact of Brexit.
All this is part of our ongoing
investment in a profitable future for
Deceuninck fabricators.” ❐

forward to sharing my knowledge and
expertise to help steer the GGF to
continued success.”
Mendham’s company, Ecoglass, was
established in 1949 and is a founder
member of the GGF.The company is an
independent glass manufacturer and
processor and supplies insulating glass
units and specialist glass to the UK
market.
GGF president and chairman of the
board says:“It has been one of my main
objectives since becoming GGF
president to make the GGF board more
diverse and reflective of our industry. I
am delighted Gaby has accepted this
position and I have no doubt her
experience, knowledge and business
acumen will prove invaluable to the
federation and our members.” ❐
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proﬁts with
integral blinds
ORDER TODAY
Quotes available in
60 minutes.
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HEALTH & SAFETY MATTERS

It’s easily avoidable
A

ccording to the Royal Society for the Prevention of
Accidents (RoSPA), more than 4,000 children under
the age of 15 are injured by falling from windows every
year. The Child Accident Prevention Trust (CAPT) state
that one child under five is admitted to hospital every day
nationally after falling from a building, often from open
windows.
These statistics are made even more shocking by the
regularity of such accidents. They serve as a reminder of
the consequences of not properly restricting upper storey
windows. RoSPA estimates that around 10 children die
each year as a result of falls, including those from
windows.
A recent inquest into the death of a six-year-old boy was
told that it is believed he sat on the window sill of his
second storey bedroom to read a book and that he may
have leaned on the window and fallen out. He was rushed
to hospital but died two days l
ater as a result of a
‘catastrophic’ head injury.
The hearing was told that the lower panel of the PVCU replacement window had no catches and opened fully
wide from the top.
The boy’s family had lived in the rented property for
about three years and his father had raised the issue of the
unrestricted windows with the landlord when they moved
in, but it had been ‘forgotten about or overlooked’.
“We are hearing these awful stories far too regularly,”
says Toby Staff, managing director of Newstar Door
Controls, manufacturer of the Cubelock range of window
restrictors. “It is always terrible to hear of any child being
injured or dying as a result of an accident but cases like
this, where it could so easily have been avoided, are
particularly heart breaking.
“The price of window restrictors start at l
ess than
£7.00, they are also simple to install, and the peace of
mind that they provide is priceless.

“As parents, we’re fully aware that accidents do happen.
All we can do is take every possible precaution to ensure
that the environment our children live in is as safe as
possible.”
The Health and Safety Executive advise that ‘windows
that are large enough to allow people to fall out should be
restrained sufficiently to prevent such falls. The opening
should be restricted to 100mm or less.Window restrictors
should only be able to be disengaged using a special tool
or key’.
CAPT recommend that window catches, locks or
restrictors are fitted to stop windows being opened too
wide. CAPT chief executive, Katrina Phillips, says:
“Safety equipment like this takes the pressure off of you.
It is often easy to fit and you can find safety catches for all
types of windows, including metal window frames and
double glazing.” ❐

www.cubelockrestrictor.com

The Glass and Glazing Federation (GGF) has launched a newly
revised Code of Practice for the Safe Handling,Transportation and
Site Storage of Glass.
The revision was undertaken following concerns raised at the
increasing number of incidents where improper handling of glass
resulted in deaths or serious injuries.
The guide was reviewed by a panel of safety experts drawn from
the GGF, Council for Aluminium in Building and representatives
from major contractors and building companies. The revised
guide makes clear the systems, equipment and training that must
be in place and also emphasises the importance of good
communication between supplier and customer.
Phil Pinnington, GGF director of health and safety says: “I’m
grateful to those who have been part of the review. It’s important
to remember glass processors are only one part of the supply
chain. For this code to be effective we plan to also promote it to
principal contractors. ❐
Download a copy of the new code of practice from: www.ggf.org.uk
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Safeguarding customers’ interests since 1985, we’ve
built up an outstanding reputation for trust and support.
The most trusted deposit & guarantee protection in the UK.
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•
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No exclusions, fully transferable
Deposit Protection up to 25% from point of sale
Guarantee Insurance up to £200,000 for a full 10 years
A full range of effective marketing material
Consumer friendly website and helpline
Consumer Satisfaction surveys and Merit Awards
Commercial Cover

Contact us for more information on how your
company can proﬁt from IWA membership

www.iwa.biz

01604 521 100

MARKETING

A staple in business
Andrew Scott, managing director of business and marketing consultants Purplex, discusses why
providing your customers with a brand they can trust should be a major priority

W

hen it comes to your brand, trust is the biggest thing
a consumer will look for.
With literally thousands and thousands of marketing
messages pumped out every single day for the world to
consume, having a brand that is trusted is the only way to
stand out above the noise.
After all, despite being bombarded with brand after
brand, we will always go for the brand we know and trust.
Businesses obsess over lead generation, but of equal
importance is building your brand. Because, while lead
generation satisfies the here and now, building trust in
your brand will take care of the future.
Engaging with PR is the best way to build up that trust
and helps you make a connection between your brand and
potential customers.

People trust people

It’s an old adage, but it’s true. And if someone trusts
you, they’re more likely to buy from you.
If you’re unsure about a brand but you know someone
else who swears by it, then it is likely you will give it a try
for that reason.
The quickest way to build trust in your brand is through
third party endorsements.
You can shout about how great your brand is in the
trade press, the retail press and online until your heart’s
content but if someone else shouts about how great you
are, and someone else tells your brand story, then people
will believe it more.
That’s why case studies are vitally important in your PR
strategy as it is in our nature to believe what satisfied
customers say.

Review success

Linked to third party endorsements, reviews and
customer testimonials can have a massive effect on how
people see your brand.
With so many options, particularly online, the
importance of reviews and testimonials has risen tenfold.
Third party credibility is what people are looking for
and more and more of us are using reviews as a signal of
trust.
It’s no different from when you go on TripAdvisor to
look at holiday destinations or hotels – you will always go
for the five-star options, and your potential customers are
no different.
Reviews and testimonials, provided they are genuine,
are an instant way to win trust so it’s vital to include some
wherever you can, whether it’s on your landing pages and
social media posts or in your advertisements.

Show your authority

While third party endorsements and five-star customer
reviews and testimonials will be instilling trust in your
brand, positioning yourself or your company as an

8

Andrew Scott
industry expert will make your PR work even harder.
Positioning yourself as a thought leader in your industry
will not only increase your profile but will put weight
behind the product that you are trying to sell as you will
be associated as an important voice.
It can change potential customers perceptions of your
brand and shape their behaviour towards it in the future.
To be a reliable source of information and leader within
your industry, you need to keep up-to-date on what is
going on in it, so keep an eye on what people are saying via
the likes of social media, news and industry reports and
then come up with relevant topics you can become an
authority on.
The most successful brands are the ones customers
trust. So, whatever your marketing strategy, building trust
around your brand should be a huge part of it. ❐

www.purplexmarketing.com
Purplex Marketing was founded in 2004 by Andrew
Scott, who previously worked in several successful
businesses in the building products and home
improvement sectors. Since its establishment, Purplex, a
full-service marketing agency, has grown by at least
34% every year and now boasts a large clientele of
customers located throughout the UK and Europe.
The Fabricator 2019
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THE FIT SHOW – 2019

FIT Back Again Next Year

'People liked it so much, we're doing it again next year'.This
is the message coming from the FIT Show organisers after a
record breaking 2019 and dates released for 2020.
The FIT Show organisers
have reported a record
breaking event for its 2019
outing - and declared that
the show, that was schedule to run every other year,
will now be an annual
event – May 12-14 2020.
Early figures show that 62
per cent of those that pre-registered actually turned up - with
overall
visitor
numbers
increase over previous outings.
The organisers recognise that it
was the 2019 exhibitors that
drew the largest number of visitor registrations. The organisers also recognise that there
will have to be a different mix
of exhibitors next time around
in order to maintain the interest
of those coming through the
doors.
FIT Show Event Director,
Nickie West said: “We have
been overwhelmed by the success of the FIT Show 2019. We
had more exhibitors, displaying more new products than
ever before and we drew our
largest audience to-date. The
feedback has been fantastic.
“We’re extremely grateful for
the support the show has
received throughout the industry. Our exhibitors play a very
big role in helping to drive our
audience - they are exhibition
savvy in their marketing and
this can be seen in the results of
our exhibitor awards - well
done to everyone involved.”
Marketing
Veka scooped the ‘best use of
social media’ award with
judges praising the campaign
10

Korniche products wowed visitors to the FIT Show 2019

for significantly adapting their
marketing strategy across digital channels to reach new audiences. Kommerling took home
the coveted ‘best marketing
campaign’ gong with judges
commenting that the campaign
‘stood out a mile as being the
most original, capturing the
hearts and minds of their audience’. Korniche, who developed a lantern roof installation
challenge specifically for FIT
Show visitors, were also highly
commended by the judges for
a m
arketing campaign that
reached across a plethora of
trade media.
Korniche Bi-Folding
Doors Wow At FIT
Stand K10 bristled with
activity on the first day, as
Made for Trade prelaunched the new Korniche Aluminium Bi-Folding

Doors alongside the established Korniche Aluminium
Roof Lantern.
The new bi-folding doors did
not disappoint – six and five
sashes in specialist RAL’s welcomed visitors on to a pavilion
style stand, with a further four
leaf door set inside enclosing a
space showing the new bi-folding doors. A clip bead demo
plinth demonstrated one of the
most innovative step changes in
bi-fold technology in many years
alongside a plinth showing sections and cut-away samples
clearly exhibited the engineering and designbehind the doors.
Clean aesthetics are delivered
with ultra-low thresholds and sill
options, no floating mullion on
any door set delivers a clean,
uninterrupted sightline which is
minimised by flush combination
shoot bolt handles.
The Fabricator 2019
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Customade launched two new products

No Business Like
Show Business
Veka UK Group celebrated
a successful FIT, with the
PVC-U systems supplier
unveiling its brand new
ultra-matt surface technology at the show, claiming a
FIT marketing award and
announcing Independent
Network’s official partnership with Which? Trusted
Traders.
The firm also celebrated a
major birthday - fifty years in
business. The ultra-matt surface has been named Spectral. Marketing Director Dawn
Stockell told The Installer:
“Almost ‘velvet’ to the touch,
Spectral really impressed visi-

tors to the stand who were
impressed by its texture, antifingerprint properties and
dense, rich quality of colour.
"Spectral is highly durable
and allows dirt to be easily
wiped away. It is scratch resistant and resilient to UV light,
extreme weather conditions
and harsh chemicals."
Many of the systems displayed on Veka's stand featured the exclusive new finish,
either on both sides or in combination with shades from the
Variations collection, to show
how these options work
together. Stockell concluded:
“As well as unveiling Spectral
and highlighting our new,
streamlined Variations colour
offering, the FIT Show also
gave us the opportunity to
introduce our next generation
vertical slider to the wider
industry. As anticipated, there
was a lot of interest in the
black co-extruded chamber,
which not only saves time in
fabrication – with no need to
mask and paint - but also creates a durable and professional finish.”
Virtuoso Performance
Customade Group made
FIT 2019 an opportunity for
visitors to see products
from
its
fenestration
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brands, including Atlas, Virtuoso Doors, Ral Aluminium
and Polyframe.
Two brand new products – the
super-slim Lantern 2.0 from
Atlas and the Virtu-AL aluminium effect composite door in an
aluminium frame from Virtuoso
Doors – drew crowds The
group also officially launched
an aluminium online quoting
and ordering system from Real
Aluminium, a new lead/quote
management and conversion
App from Customade Group
and the Polyframe Protection
Promise – a homeowner guarantee.
Training The Industry
The GGF presence was evident with eight presentations in the FIT Show Seminar programme and over
30 members exhibiting.
Kevin Buckley, GGF group
chief executive (pictured)
says: “This was my first time
attending this show. I was
pleased to engage with so
many members.”
Richard Hearn, Head of
Membership and Training

says: “We were pleased to
participate in the new Skills
Thursday initiative. We were
able to highlight our focus on
professionalising the industry
through our ‘Training the
Industry’ campaign which
upskills and trains installers
and surveyors. Andy Clegg,
our Chief Trainer and his
team set a great challenge
with their window and door
installation build including 10
faults to identify – this tested
even the best of the best who
came along to our stand.”
The Fabricator 2019

SEALED UNITS

A broadening range

S

ince the introduction of Thermobar warm edge spacer
in 2010, Thermoseal Group says it has been
continually expanding its highest performance spacer
range to add new products and to develop its selection of
bespoke colour-matched fittings. The full range now
includes 338 products manufactured both in the Group’s
own production facility and by its injection moulding
division, which now produces over 10 million mouldings
per year.
Recently the group has added a series of new sizes to its
highest performance Thermobar range, including:
14.5mm; 18.5mm; 21.5mm and 23.5mm spacers with
bespoke corner keys to suit. These are now available in
black, grey and white. Recent additions also include
Thermobar Interbar and fittings in 11.5mm x 22mm and

15.5mm x 22mm sizes which also come in black, grey and
white. Thermobar Interbar is the group’s alternative to its
Duplex fittings range which is used to simulate multipane
windows with standard Thermobar.
“We have seen a continual increase in demand for
Thermobar warm edge spacers and now supply to
customers in 27 countries across five continents,” says the
group’s sales director, Mark Hickox. “As a result, we have
been expanding our spacer bar production facilities to
ensure we can manufacture a broad range of sizes and can
colour-match our products to suit.
Our injection
moulding division has also seen continued investment to
develop a broad range of fittings to meet our customers’
diverse requirements.” ❐
thermosealgroup.com

An app that allows users to open and close their electronic integral
blinds from a mobile phone or tablet proved a hit for Morley Glass &
Glazing at the FIT Show.
Ian Short, MD, says: “We had an amazing show with huge amounts of
interest in our complete range of sealed units with integral blinds inside
including manually operated, solar powered, sliding and fully electronic
blinds.
“There was certainly a theme in terms of the demand for smart
technology, as consumers are looking to integrate their integral blinds
into their home automation systems and operate them through apps on
their tablets and phones. The fact that we could demonstrate how to
incorporate an app into the operation of our MB system of electronically
operated blinds, helped fabricators and installers see the benefits and
realise how easily they could add Integra blinds to their portfolio of
products.” ❐
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Solid
Y

and

ale is upgrading all of its multipoint lock faceplates to
stainless steel as standard. It says that this will provide
new user features and benefits in terms of durability and
aesthetics and will also reduce the carbon footprint.
Stainless steel is always noted for its anti-corrosion
properties. It is also more durable in transportation and
fabrication and because it is less susceptible to surface
damage and corrosion, it means that locks are longer
lasting and sturdier.
Yale’s shift to stainless steel is in line with the ASSA
ABLOY group’s sustainability initiatives; tackling
industrial processes that are present and challenging
throughout the hardware industry.
The chemical process of plating has always created
environmental challenges. By-products must be disposed
of correctly and with extreme care to avoid environmental
damage; stainless steel has no such problems.
The manufacturing process takes place entirely at Yale
HQ.This improves carbon footprint, avoiding the need to
transport components to and from specialist platers and
avoiding manufacture off-shore where controls may be

16

secure

less stringent.The company says that this is a more ethical
sourcing approach as it does not exploit the cheaper prices
typically available in developing countries.
Paul Atkinson, sales and commercial director for Yale
Door and Window Solutions, says: “We are always looking
for new ways to develop our product ranges, ensuring we
are constantly enhancing our product offering with gains
such as this to maintain our market leading status.
“The durability and consumer perception of the
multipoint lock will be enhanced with this simple change
to stainless steel as standard. Being able to deliver an
overall enhanced product, as well as moving to a more
socially sustainable process, is clearly a great success and
something that has appeal to the trade and consumer
alike.
“It is really important to us atYale to be able to create a
positive impact throughout our product’s lifecycle – from
design right through to use.
“No customer prices will be affected as a direct result of
this enhancement.” ❐
www.yaledws.co.uk.
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ADVERTORIAL

Find it at Window Ware
W

approved reinforcements in the industry! They also
launched its KUBU-equipped locks. Available Autumn
2019, this easy-fit, high-volume solution helps fabricators
to get their doors and windows ‘set-for-smart’.
GT Window Products showed off its clever range of
cost-effective fast-fit hinge protectors, compression and
glass retention devices – essential kit for creating PAS 24
certified doors and windows.
RW Simon exhibited some of its ver-popular natural
ventilation products including DUCO window louvres,
Framevents, sound-reducing acoustic trickle vents and
Airstrip Glazed-in Ventilators.
Konig UK proved just how quick and easy it is to
renovate discoloured or scratched plastic with its superhandy technicoloured palette of edging pens, PVC-U repair
kits and lacquer sprays.

indow Ware is THE place to source many of the musthave new products and hardware innovations you saw
at FIT Show 2019 all under one roof. Here are just a few of
our favourites:

Top picks

Regal Hardware impressed visitors with beautiful,
authentic-looking heritage hardware which achieves
modern key-locking convenience on both 70mm profiles
and flush sash casements.
MACO presented its new MKV window lock, plus their
A-TS self-locking door lock with its new day latch feature.
The lock automatically engages in three places when the
door is pulled closed to give a more secure, quieter,
weather-tight seal.
Glazpart showcased its ever-essential glazing packers
plus the compact Link Vent Mk2, with its ever-expanding
range of colours and finishes, plus optimised airflow that
meets current building regulations.
Avantis demonstrated its security-obsessed multi-point
door locks for PVC-u and composite doors, which boasts
some of the strongest SBD-accredited and PAS24-

Where to go

You can find all these products and more at Window
Ware; backed by accomplished sales support, considerable
technical know-how and a reliable delivery service
www.windowware.co.uk
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A fit welcome to

CAB Ceo, Justin Ratcliffe, highlights an excellent response to the CAB
Aluminium Pavilion/CAB lounge at the FIT Show where the association
announced new members and a new residential website

C

elebrating its 25th Anniversary in June 2019 – CAB
was delighted to present plaques to some of the most
recent new members at the FIT Show. These companies
had been drawn not only by the association’s proactive
technical and marketing activities but also by new
recycling and training initiatives.
CAB has recently been joined by:
Fentrade
GlassHus Facades
L P Window Controls
Presstek
Soft Tech (England)
United Anodisers
Window Ware
While the marketplace has been affected by political
uncertainty, confidence has remained which was backed
up by the latest CAB State of Market Survey for Q1, 2019
highlighting that 63% net balance of members forecasted
sales growth over the next 12 months. Crucially members
have also indicated confidence in increasing capital
investment over the same period.

New residential website Launched

Aluminium has always maintained a strong presence in
the commercial sector, but its market share in
residential/domestic applications in recent years has grown
steadily from 4-5% to 13-14% and is still rising. CAB has
worked hard to highlight this growth and launched a new
website www.residential-aluminium.org.uk at the FIT
Show. The aim has been to provide positive, generic
information about aluminium windows and doors to allow
our visitors to the site to make informed decisions about
their choice of material for their windows and doors.

FIT Show success

CAB was delighted by the excellent visitor profile to the
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CAB ceo Justin Ratcliffe presenting a new
member plaque to Andrew Robinson, United
Anodisers
Aluminium Pavilion and the position in the middle of Hall
20 worked well overall for the 11 member stands.
On the CAB lounge there was particular interest
amongst fabricators and installers in the new training
initiatives and closed loop recycling scheme (c-ab.org.uk/pilot-scheme).
With recycling especially being such a hot topic, the
CAB lounge highlighted four of the key benefits for
companies joining the scheme:
● Generate higher quality aluminium scrap with
increased value compared to mixed scrap
● Promotion of your sustainability credentials to
customers and (for the full scheme) use of the
scheme logo
● Development of the aluminium closed loop
recycling value chain
● Contribution to aluminium recycling data that
could be validated for use in third party schemes.
In total there were a record 34 CAB member companies
exhibiting at the show and many used the CAB lounge as
The Fabricator 2016
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o new members
additional meeting space off their own stand. The lounge
area also provided an important meeting and networking
point for other members visiting the show and an
opportunity to discuss a number of technical, marketing
and training issues with the CAB staff team.
It was clear from the very opening of the show that a
number of fabricators had targeted the CAB lounge to
establish the benefits they could gain from membership of
the association with a large number of high quality leads
generated. In all, FIT Show 2019 represented one of the
most successful pavilion features that the association has
organised anywhere over the last 12 years.

CAB 25th AGM dinner & golf day

With over 220 members and their guests booked for the
dinner already, CAB looks forward to a bumper
celebration of its 25th anniversary. After dinner
entertainment is provided first by comedians John
Maloney, Josh Howie and Kevin Connelly, and then by
eight-piece London based rock/pop bandThe Capricorns. ❐

CAB ceo Justin Ratcliffe (left) and CAB director,
Adrian Toon (right) presenting new member
plaques to Anne Coulter, Soft Tech (England),
Chris Reeks, Fentrade and Richard Fraser,
Window Ware at the FIT Show

For more information on CAB or its activities, contact Jessica Dean on
01453 82881 or email jessica.dean@c-a-b.org.uk
The Fabricator 2016
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Ahead of the game
Window Ware and Avantis Hardware have partnered together to solve common fabricator
and installer problems with high performance hardware and almost 60 years combined
industry experience

W

indow Ware, one of the UK’s largest suppliers of
window and door hardware, tools and consumables,
has now become the exclusive distributor in England for
Avantis products. Window Ware will stock the Avantis
range of Secured by Design multipoint door locks for both
PVC-U and composite doors. This will include its new
set-for-smart Kubu door lock which was shown at this
year’s FIT Show and will be ready for widespread
distribution later this year. Avantis Hardware has been
pushing boundaries and meeting hardware needs with
high levels of design, technical know-how and industry
experience since the company was set up by Mark
Bromley in 2006.
Sam Nuckey, Window Ware’s managing director says:
“We have been working incredibly hard over the past few
years to reposition ourselves as a multi-brand distributor,
renowned for offering high levels of customer service and
excellent product know-how. Our customer focus now,
and for the future, is to ensure we provide both value and
choice to fabricators, and Avantis hardware will help us
deliver on our goals.”

Formidable levels of door defence

Joining the Window Ware range is the Avantis series of
multi-point door locks which boast large opposing
chamfered security hooks, as well as a triangulated 25mm
deep throw centre deadbolt. These features combine to
offer enhanced security and give excellent compression on
both PVC-U and composite door applications. Also
available is the ‘Twin-Fix’ cylinder guard which offers a
cost-effective route through PAS24 testing.
There are three multi-point locking systems available:
the Avantis 550 & 650 series locks, designed to offer a
complete solution for PVC-U doors. These are
complemented by the Avantis 750 series door lock, which
works on both timber and composite doors. All three locks
are tested to PAS 24 and British Standard BS6375, they
are Secured by Design accredited, corrosion-resistant to
EN1670: Grade 4 and promise a service life of over
50,000 cycles with a 10-year mechanical guarantee.

Ready to get smart about door locks?

As well as traditional mechanical locks, Window Ware
will also become the place to source Kubu locks which
aim to bring smart hardware to the masses simply and
affordably.
Once fitted, every Kubu-equipped door lock is
effectively ‘set for smart’. That means, a homeowner can
independently purchase a Kubu Home Hub and Module,
download the Kubu Smart App and be able to activate
smart capability for up to four Kubu-equipped doors,
allowing them to check lock status, track access and
20

Sam Nuckey,Window Ware MD
receive real-time notifications. What’s more, this productdifferentiating smart lock adds no complexity for the
fabricator; Kubu locks are fitted into a machined routing
prep during production and are battery operated so
there’s no hardwiring required on installation.The system
works seamlessly with existing WIFI and the app is
available on both Android and Apple platforms. It’s also
possible to pair the Kubu smart hardware with Amazon
Alexa and then actually ask if the door is locked.
Window Ware’s commercial director, Richard Bryant
says: “Avantis is ahead of the game with its multi-point
door locks and its accessible set-for-smart hardware.
These products are perfectly aligned with the direction
the door and window market is moving – with a focus on
high-security as standard, ease of fabrication, trouble-free
usage and geared up for today’s tech-savvy, always-online
society.” ❐
www.windowware.co.uk
The Fabricator 2019

The New A-Lite Aluminium Rooﬂight
high-performance, ﬁxed, ﬂat solution
Bringing natural light into the home all year round, the high-performance, high quality A-Lite
Rooﬂight system is a ﬁxed, ﬂat solution which creates a contemporary look for any property.
•

Exceptional thermal insulation, light transmission & noise reduction

•

Designed to accept both double & triple glazed units

•

Elegant & unobtrusive aluminium frame

•

Unique concealed ﬁxing system

•

Fast & easy to install

•

Durable, cost-effective & long-life solution

£350*
per m²
Glazed

T: 01933 270552 | E: sales@astraseal.com | W: astraseal.co.uk/trade
Astraseal House, Paterson Road, Finedon Road Ind.Est., Wellingborough NN8 4EX
* Excluding VAT & Delivery. Max Sizes: Rectangle Roof, length 2000mm & width 1000mm - Square Roof, length 1500mm & width 1500mm

TRADE NEWS – PRODUCTS

Stronghold standard
H

ardware manufacturer Winlock Security has
strengthened its product offering with the
introduction of Stronghold security guarantee.
Claiming that it offers the highest level of guarantee on
the market, Winlock will offer up to £3,000 worth of
compensation in the event of a burglary or break-in as a
result of the failure of a Winlock Stronghold door or
window security component. £1,000 to make your house
secure; £1,000 to cover any insurance excess and £1,000
for the inconvenience will be paid directly to their
customers.The guarantee is valid for ten years and is fully
transferable if a property is sold.
“With new housing having to fully comply with PAS24
under Part Q regulations we hope to incentivise our
customers to do the same for all installations with our new
Stronghold security guarantee,” says Winlock Security
MD Alan Parker.
“Our products are designed to provide the highest level
of security; tested to PAS24 specification and beyond. We
are therefore extremely confident that our doors and
window security components will keep unwanted
intruders out. We wanted to pass this assurance onto our
customers, putting our money where our mouth is and
offering them the highest value guarantee on the market.”
Winlock’s Stronghold security guarantee is available

Alan Parker
from June and valid on all Pas24 specification door or
windows supplied by Winlock. (Terms and conditions
apply.) ❐
www.winlock.co.uk

Senior Architectural Systems reports that its low U-value
PURe aluminium window and door range is continuing to
prove popular with domestic customers.
The PURe system, which features a high-performance
thermal barrier manufactured from expanded polyurethane
foam (PUR), was awarded a UK patent in 2016. According to
sales director James Keeling-Heane the system has been
widely specified in the commercial sector.
Keeling-Heane says that PURe windows, which are available
as casement, tilt and turn and reversible overswing styles,
have been specified across the sectors particularly in the
education and private rented sector markets. He reports
that the windows are also proving popular with domestic
customers as are PURe Fold and PURe Slide aluminium
doors.
Keeling-Heane says: “Having exceptional thermal efficiency,
Senior’s PURe doors and windows can help reduce heating
costs and contribute to creating a comfortable interior all
year long, making them a popular choice with housing
developers and homeowners alike.
“In a market where budgets and tastes can widely differ and
product choice is essential, we have significantly grown our
residential product offering over the last few years. After
capturing the imagination of the market with the
development of the PURe range, we launched the slimline Ali VU aluminium window and Ali Fold
aluminium doors. These systems, alongside Senior’s Hybrid timber and aluminium composite range,
have attracted new customers and helped grow Senior’s market share.” ❐
www.seniorarchitectural.co.uk
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It’s another generation
The next generation of aluminium bi-fold, folding
sliding door has arrived.
FSDX: Superior, stabilised rolling action with the quietest
roller in the industry and improved weight bearing capacity
means fit-once and reduced call outs. The new outer-frame
is one profile and is used for the track and jambs which
reduces stock holding. It is a mitre frame construction with
two crimping options: pinned cleats for creating preassembled outer frames that can be shipped to site or
mechanical cleats which means the outer-frame can be
shipped to assemble on site – a key consideration when
larger door sets are to be installed.
FSDX eXtra Roller
The stainless steel dual roller seamlessly integrates with
the stainless steel running track, with a stabiliser the wheels
always remain in contact with the track, which, means that
even if the track is slightly mis-aligned due to building
tolerances the smooth rolling action is not hindered. The
weight bearing capacity is increased to 120Kg which with
the FSDX’s glazing pocket of 62mm triple glazed or
acoustic glass can easily be incorporated.
FSDX eXtra - Track
Superior thermal performance with integrated stainlesssteel rail means that l
ow U-values and continued
performance are guaranteed. The intelligent design of the
profile means the same profile is used for the jambs and the
head, providing mitre frame construction and two options

for site transport –
preassembled or stick
using
pinned
crimped cleats or
mechanical cleats.
FSDX eXtra Glazing
The view out of the
FSDX door offers
the homeowner that
little bit eXtra. With
the
slimmest
sightlines available of
60mm, the doors
maximise daylighting
into the home. Maximising glazing without lacking
performance the maximum width of the doors has been
increased allowing door sets to be over 4M with only 3
doors.
FSDX eXtra - Hinges
The new hinge design incorporates a central gasket strip,
which actively reduces hinge gasket prep and site
installation. Even the roller pillar has been treated with
consideration and pre-applied foam pads seal the roller to
the door. This increases home-owner satisfaction with a
draft-free solution and no call backs for the installer.
Adequate sealing between the sliding doors ensures that a
long-term solution is guaranteed.
www.comar-alu.co.uk
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Bigger and broader

H

alo fabricator Scotia Windows and Doors has moved
into a new factory in Kilmarnock, with even greater
capacity to serve trade customers across Scotland.
Supported by two trade centres in Alloa and Hamilton,
the company supplies Halo’s PVC-U systems to trade and
commercial customers. Scotia’s MD Robert McKnight
says: We’ve now moved into our fantastic new purposebuilt production facility and head office in Kilmarnock.
The site covers 59,000sq ft and, along with the large,
modern building, there are an extensive number of
loading bays and plenty of car parking for the convenience
of our customers. “We have invested in two new state-ofthe-art front end cutting machines to add to our existing
machinery and all this equipment is now fully installed.
“We have taken the opportunity to streamline the
production process which will enable us to achieve greater

efficiencies, and this capacity means we can increase
production to 1,600 PVC-U frames per week.
“Scotia works in partnership with housing associations,
property developers, building firms and installers.We now
have the capacity to support even more customers, and to
continue supporting them as they grow too.”
Neil Evans, Veka Group’s sales director says: “We’re
very pleased to congratulate Scotia Windows and Doors
on 35 years with Halo and wish the team every success in
the new factory. Scotia is a great example of a hardworking Halo customer that knows ‘putting customers
first’ is key to the success of the business overall. I’m sure
that customers across Scotland will make good use of the
trade centres to access Scotia’s fantastic product range.” ❐
www.scotiawindowsanddoors.co.uk

A homeowner from
Chelmsford has become
the latest winner of the
WinYour Windows Back
competition from SaintGobain Building Glass,
winning £2,796 to cover
the cost of her new
Planitherm windows.
Jane Lucas is the fourth
and final winner of the
quarterly prize draw,
where
Planitherm
network members have
been encouraging their
customers to win back the cost of their new high-performance windows and installation, up to the value
of £10,000, to help launch the revitalised Planitherm Network.
Jane Lucas says:“I chose Planitherm glass as it retains heat in the house, therefore lowering my energy
bills.The installer Silika installed the windows to a high standard, care and precision was taken to make
sure they fitted perfectly and that I was very happy with the result.” ❐

www.planitherm.com
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VISOFOLD 1000

7-DAY LEADTIME
WEEKLY NATIONWIDE DELIVERY
(STOCK COLOURS WHITE, BLACK, GREY,
DUAL GREY ON WHITE, & BLACK on WHITE)

BIFOLD DOORS | SLIDING PATIO DOORS | WINDOW SYSTEMS | LANTERN ROOFS

35MM

SLIM

SLIDING DOORS

10-DAY LEADTIME
WEEKLY NATIONWIDE DELIVERY
(STOCK COLOURS GREY & WHITE,
ON VISOGLIDE PATIO DOORS)

MIDLAND
ALUMINIUM

2 HOUR QUOTE TURNAROUND

CALL JASON WOOTTON

TEL
MOB

01785 287907
07538 800203

sales@midlandaluminium.co.uk

STAFFORD ROAD, KNIGHTLEY, STAFFORDSHIRE, ST20 0JR
MIDLAND ALUMINIUM IS PART OF THE AFFORDABLE WINDOWS GROUP
ONE OF THE UKS LARGEST MANUFACTURERS OF ALUMINIUM AND PVCU WINDOWS AND DOORS
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An awarding year
V

eka Group has been shortlisted in four categories of
the upcoming Burnley Business Awards.The group is
shortlisted for manufacturing excellence, employer of the
year and Burnley business of the year. Junior operations
manager Khaleel Mahmood is a finalist in the young
employee of the year category.
These nominations come just weeks after Veka Group
won manufacturing company of the year at Lancashire’s
Red Rose Awards.
Head of HR Gabriela Hammond says: “Veka Group is a
major Burnley employer and we’re proud to contribute so
significantly to the business community of our hometown.
We are delighted to be shortlisted in so many categories at
the Burnley Business Awards; it’s always a pleasure to be
recognised for our continuing hard work.“Our
manufacturing excellence nomination comes thanks to
our constant commitment to quality UK manufacturing,
innovation in product development and an exceptional
standard of customer service, including a 99.3% ‘on time
in full’ performance figure. We’re also committed to
reducing waste and energy consumption: 2018 alone saw
enough energy saved to power 750 average houses for a
full year.
“We made the shortlist for employer of the year because
we believe that our people are our most valuable asset,
they keep the company going and growing. We nurture a
positive culture that we call Veka spirit and we’re proud to
invest in all the training and development our teams could
want, asking ‘what do you want to be doing in 12 months,
how do we get there and what development do you need?’

Gabriela Hammond
We’re committed to making sure all employees enjoy the
ideal work/life balance and, as a result,Veka Group is well
known for staff loyalty.
“We’re looking forward to celebrating a great night with
other hard-working businesses in the stunning
surroundings of Towneley Hall on June 20th and we’d like
to thank employees, customers and friends for their
continued support.” ❐
www.vekauk.com

Founded in 1977, trade and commercial fabricator
Dempsey Dyer supplies PVC-U, timber and
aluminium windows and doors. For the past 35 years
Deceuninck’s service and product range has
supported Dempsey Dyer’s growth.
Managing director Peter Dyer says: “Our strong
partnership with Deceuninck spans over three
decades, and we value their willingness to work with
us to solve problems. Deceuninck wants us to
succeed, and crucially they support our business as a
whole, not just the PVC-U side.We work closely with
Deceuninck on manufacturing, marketing and
technical specifications for complex projects, where
their support is invaluable.
Deceuninck managing director Rob McGlennon
says: “Dempsey Dyer is a shining example of a
successful window company and we’d like to
congratulate them on over 40 years of business.We
work closely with fabricators and strive to build
strong partnerships.” ❐
www.dempseydyer.co.uk.
www.deceuninck.co.uk
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Installing Solid Roof Conservatories?

Window Warehouse make it a whole lot easier
The new Leka complete Solid Roof Conservatory system means
you can install a conservatory within 3-5 days

• GRP System • No aluminium • No timber • No cold spots • No sweating • No rotting

Marketing support

Fantastic brochures, videos,
photos and exclusive
online support.

Practical assembly
training

We give you all the technical
know-how you need.

Fabricated ready to fit

We pre-assemble every
solid roof. All brackets are
pre-fitted to rafters - saves an
extra half a day on site.

Orangery Roofs
• Up to 40% lighter weight
• Highly insulated rigid construction

Base & Walls

NEW

• LEKA Xi GRP Conservatory Base
Modular System

Leka Solid Roofs
• Fast installation
• Energy saving A System 0.15 U-value available

National Delivery

Direct to site delivery
in a plain van.

National
conservatory
manufacturer

Fast lead times on Halo PVCu and AluK aluminium
windows & doors

Call us for a fast quote on 023 9232 7744
www.window-warehouse.co.uk | info@window-warehouse.co.uk
Window Warehouse Ltd. Serving the trade for 30 years

TRADE NEWS

Guten morgen at FIT
T

he FIT Show 2019 saw Veka UK celebrate the
group’s 50th birthday in true German style.
Customers, Independent Network members, and
members of the industry press were welcomed to the Veka
UK Group stand on Tuesday evening for a beer and
bratwurst event officially celebrating five decades of Veka.
After the celebration, Veka UK Group’s marketing
director Dawn Stockell said: “It is quite an achievement to
get to this milestone anniversary in any industry, but
especially one as competitive and ever changing as ours.
“After 50 years, we’re still investing in UK
manufacturing, still innovating with products that can’t be
matched and still maintaining the Veka values that have
served us so well up to this point.” Veka UK Group’s MD
Dave Jones left the FIT Show to fly to Germany to

David Jones

represent the UK team at Veka AG’s celebrations. Jones
says: “Veka held an ‘open house’ where throughout the
day visitors were taken on tours around the Sendenhorst
plant
and were introduced to new products and
innovations. The evening saw 1,200 guests, including
German customers and the general managers of all Veka’s
European subsidiaries, entertained at a gala dinner and
show.Despite its global reach, Veka has always been a
family-run organisation with family values and I think that
has played a large part in its success. The company was
founded in Germany in 1969 with just eight staff, and is
still run by the same family today. The group has now
grown to be the largest manufacturer of extruded PVC-U
products in the world, with a turnover of e1.2bn, and
provides secure employment for 5,500 people across 40
worldwide subsidiaries.” ❐
www.vekauk.com

Veka UK Group has launched a new ultramatt finish. Spectral, is
exclusive to Veka UK Group and was launched at the FIT Show.
Marketing director Dawn Stockell says: “This product has an
ultrasmooth, ultramatt finish that has unrivalled performance benefits.
“Visitors to our stand at the FIT Show were impressed by its smooth
aesthetic.
“I am told that AztecWindows was pricing jobs using Spectral swatches
the day after we launched it on the first day of the show.
“Matt finishes are growing in popularity on everything from cookers to
cars, and the construction industry has been seeing a steady rise in
demand for this look for a number of years.”
Spectral is available in four sophisticated shades – graphite black,
anthracite grey, platinum grey and umbra grey.These specialist colours
are made to o rder with a four week lead time and can be laminated on
one or both sides of the product. ❐

www.veka.co.uk
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Foiled Aluminium

Bifolds
“Probably the
best bifolds on
the market”
All standard foiled
colours in stock
prices from

£450
per sash, unglazed

All the benefits of Aluminium
now available in the full
exciting range of Renolit foils
Offer your customers more
☑ On Time Deliveries Guaranteed
☑ Quotes by return Same Day
☑ Every Door Factory Tested
☑ Easy To Install & Adjust
☑ PAS 24

THANK YOU TO ALL THAT VISITED US AT FIT, WE LOOK FORWARD TO WORKING WITH YOU
www.zen-fold.co.uk
info@zen-fold.co.uk
01268 569066

Call our team
to request a login for
quoting and ordering online

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

THE ORIGINAL

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

COLOUR
COATING
EXPERTS
Kolorseal North

Window openers

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217

www.kolorseal.co.uk
sales@kolorseal.co.uk

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER

Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Give
Insurance
Backing
On All
Your
Work.
Apply Online Today

www.qanw.co.uk

QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
<ŝŶŶĞůů 'ƌŽƵƉ ŽĨ ŽŵƉĂŶŝĞƐ͘ tĂƌƌĂŶƚǇ ^ĞƌǀŝĐĞƐ >ƚĚ ƵƐĞƐ Ă h< ďĂƐĞĚ ŝŶƐƵƌĞƌ ǁŚŝĐŚ ŝƐ ĂƵƚŚŽƌŝƐĞĚ ďǇ ƚŚĞ WƌƵĚĞŶƟĂů ZĞŐƵůĂƟŽŶ ƵƚŚŽƌŝƚǇ ĂŶĚ ƌĞŐƵůĂƚĞĚ ďǇ ƚŚĞ &ŝŶĂŶĐŝĂů ŽŶĚƵĐƚ
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To Advertise
call
Mehreen Haroon
07932 243008

Uncertainty
un / certain / ty
Fact
Companies that invest in marketing during
uncertain times perform better in the longterm than those that cut their budget.*

Certainty
pur / pl / ex
Purplex is the strategic marketing agency
which sees the bigger picture.
Led by a CEO with 30 years’ experience
in the window industry, Purplex helps
companies across trade, commercial and
retail sectors gain market share and build
stronger brands for sustainable growth.
pur-pose / pl-anning / ex-ecution

*Marketing is the key revenue growth driver for more than 30% of companies (CMO Survey)

It’s simple economics: if a pie shrinks
by 10%, and your competitors cut their
marketing budget by 50%, your share of
the pie can increase.
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Presstek
01527 918651
www.presstekltd.co.uk
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Element
01902 722122
www.element.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
AEL
01695 732132
www.a-e-l.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
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Fabricators & Manufacturers
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Glasshus Facades
0113 390012
ww.glasshusfacades.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com

Fabricators & Manufacturers
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk

SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Vent Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

New Builders
Merchants Database
Coming February 2019
Whether you work nationally or regionally, you can access over
6,000 national and independent building merchant networks, all
specialising in building materials, tools and supplies.
The database is divided into ‘heavy’ and ‘light’ merchants with
categories for each building sector.
With 8,000 email addresses and over 7,000 contacts available, it
has never been easier to communicate with new customers.

For more information call us today on 01934 808 293.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

OUR NEW 28-PAGE

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

NO UNSIGHTLY
TRICKLE VENTS

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…

DEEP BOTTOM RAIL
OPTION AVAILABLE

Heritage Oﬃcer, Cotswold Council

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL

MYERS

01253 888222 / 07817 816663
sales@timberlook.com

