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Comment
So, how was it for you? Lockdown I mean. Were you furloughed? Did you
furlough your staff? Or were you packed off to work from home and, if you
are the boss who sent the staff off to work from home, did you get any sleep,
worrying about what they were up to?

And now, it seems, it is all over bar the shouting. People are going back to
work. We have three thirty some-things here, all furloughed, 80% of their
wages no commuting, no expenses; Amazon never had it so good. Now the
emails are arriving and they are being called back. Tears before bedtime.
Though that might just be the Amazon finance director, quietly sobbing onto
his balance sheet.

We hear a lot about the mental health of people in lockdown. No human
interaction, strain on families, relationships.A particular thought goes out to
those people told to work from home. Not a problem for me. I have been
working from home for 20 years and aside from missing a few lunches – and
a couple of you still owe me lunch, you know who your are – it is situation
normal. But when you are not used to it, then the guilt kicks in. After you
make the morning call-round, the phone doesn't ring.You don't have an active
project, all your clients are probably furloughed anyway, and it's only 9:30!
Should you go outside and kick a ball around with junior? Wash the car,
vacuum the living room? What if the boss rings and you miss the call?

In perspective, if you were in the office you would probably be taking your
turn at the coffee-run, replaying last night's episode of East Enders, or the big
match all of which would take you nicely to lunch-time.

And spare a thought for the boss; If you are in the office, whatever you are
actually doing, he can see that he is getting value for money, bums-on-seats, a
buzzing office. Now, the doubt must be creeping in;“What are they up to? My
phone hasn't rung all morning, Are they playing with the kids? Cleaning the
car/house.” I can tell you Lord Sugar does not approve of working from home.

The window industry has been opening up since sometime in May and
companies are claiming to be busy, busier than before some of you say. But
from some points of view it is back-to-the-future.A few, and a few big names
too, didn't make it. But the phoenix is alive and well. It was never an
endangered species but was last seen in big numbers in the eighties. I
particularly like the 'pre-pack' variety.You get the finance for the buy-out in
place, make sure the assets are secure, the bank is on-side, all arranged with
the administrator before you make the announcement: – and you are off to a
clean start, pain free, no liabilities, customers ready and willing. And, here is
the kicker, suppliers willing to swallow the debt to continue supplying.

Probably not unique to our industry but does seem to be a feature.
Something to do with the entrepreneurial spirit. I remember sitting on the
judging panel of, what was then, the Glassex Awards. We had an entry in, I
think, the Business Enterprise category; this MD entered his company on the
premise that it had survived by entering a statutory arrangement with its
creditors. It didn't make the short list but it did get a mention at the awards
night. For the time that was real enterprise.

John Roper
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selected by ASFP to support its back
office operations. This builds on our
existing strong relationship with ASFP.
We look forward to delivering
outstanding service to ASFP members
with two new dedicated members of
administrative staff. BCF has a culture of
operational excellence under office
manager Nadine Saxon’s leadership,
which we will incorporate into ASFP
processes, systems and member
engagement.” ❐

passing on what we have learnt to
customers. What’s important now is
getting the additional support right to
those customers, so that we strengthen
our partnerships with them and use our
expertise and resources to help in the
best ways we can.

“In terms of supply, our aim is for
business as usual, but we will continue
to be flexible in our approach and adapt
our operations in line with the shape of
the recovery and growing demand.

“AluK is a fantastic business with a
great team in place and I am really
excited to be finally on board.These are
challenging times of course, but we are
in a very strong market position. The
coronavirus crisis hasn’t impacted our
ongoing product development
programme and, with the ongoing
backing of the AluK Group, we will also
be rolling out some market leading
customer service innovations during
the course of this year.” ❐

The Association for Specialist Fire
Protection (ASFP) is to leave its

Bordon, Hampshire HQ and move its
administration to the offices of the
British Coatings Federation (BCF). The
move, which began in June, will involve
transferring the ASFP’s entire
secretariat and administration function
to the BCF’s headquarters in Coventry.

The move is prompted by the ASFP’s
recent significant growth resulting in the
need for full-time administrative
support.

A spokesman for ASFP says that the
move will offer the opportunity for
continued growth in all aspects of its
operations and will enable it to continue
to provide appropriate support to its

expanding membership.
ASFP CEO Niall Rowan says: “The

ASFP’s strong growth in recent years,
coupled with our significant expansion
into training means the association’s
interests can be better served by an
organisation that is situated in a more
central location, much nearer to our
membership base and closer to ASFP
officers. BCF offers outstanding facilities
and the opportunity to develop a more
synergistic relationship going forward.
We are sure members will notice that
the services we offer will develop
significantly with the excellent support
available from the BCF.

BCF chief executiveTom Bowtell says:
“We are delighted to have been

Bye bye, Bordon

Hunter’s
strategy

NEWS
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Justin Hunter has joined AluK as the
managing director. Hunter’s long

career in aluminium systems means that
he brings a huge amount of industry
experience to the role, says a company
spokesperson.His immediate priority is
to ensure that AluK continues its
phased return to work, protecting the
safety of staff, customers and partners.
He is also focused on building
relationships with customers and
understanding exactly what they will
need from AluK going forward.

Hunter says: “AluK is already
operating safely and efficiently in a
Covid-19 secure environment and Justin Hunter

Niall Rowan
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and construction products such as window frames, pipes,
flooring, and cables, but also for lifesaving medical
devices. PVC is reusable and can be recycled multiple
times without losing its essential properties. Recycling this
valuable material is a key part of VinylPlus’ voluntary
commitment to sustainability and to the circular
economy.This recycling effort is reinforced by traceability
and certification schemes that ensure the safety and
quality of recycled materials and processes.

Through its voluntary commitment, the European PVC
industry has recycled 5.7 million tonnes of PVC since
2000, preventing the release of 11.4 million tonnes of
CO2 into the atmosphere. Continuous recycling of PVC
material is in the best interest of a sustainable society.The
European Chemicals Agency (ECHA) has confirmed
recently that the recycling of end-of-life PVC products is
the best waste management option from both an
environmental and human health point of view. Recycling
of PVC significantly reduces potential greenhouse gas
emissions as for each kilo of PVC recycled, two kilos of
CO2 are saved. The alternative scenarios would result in
wasting material that would otherwise be recycled and
reused.

VinylPlus’ 2020 Progress Report confirms that the
voluntary programme is achieving its targeted objectives.
To guarantee maximum transparency, participation and
accountability, a monitoring committee, composed of
representatives of the EU Parliament, the EU
Commission, trade unions, consumer organisations and
academia, supervises VinylPlus’ achievements and
progress. Jo Dewulf, professor at Ghent University and
chair of the monitoring committee, said: “Industry
initiatives, like VinylPlus, that look beyond recycling and
put sustainability along value chains in focus are
increasingly essential when developing strategies for a
circular economy.” ❐

www.vinylplus.eu

RECYCLING
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VinylPlus, the voluntary commitment to sustainable
development of the European PVC industry, recycled

771,313 tonnes of PVC in 2019 – more than 96% of the
programme’s 2020 target. The PVC industry is well on
track to meet VinylPlus’ ever more challenging recycling
targets for 2025, in line with the circular economy and the
ambition of the Circular Plastics Alliance and EU policy
initiatives to encourage recovering, recycling and reusing
plastics. VinylPlus’ results are presented in its 2020
Progress Report.

“Over the last 20 years, VinylPlus has worked tirelessly
to tackle the challenges of circularity.We continuously aim
to improve our sustainability performance embracing the
European Green Deal, the circular economy action plan
and other policy initiatives impacting the plastics sector,”
stated Brigitte Dero, managing director of VinylPlus.

Following the European Commission’s pledging call for
the entire plastics industry to boost recycling, VinylPlus
has committed to recycling at least 900,000 tonnes of
PVC per year into new products by 2025 – securing
further its place in achieving Europe’s circular economy
strategy and the aspirations of the cross-industry
European Commission’s Circular Plastics Alliance, set up
in 2019 for the cooperation on the uptake of recycled
plastic.

PVC has become a plastic material of choice for
medium – and long-life applications, primarily in building

Real plan in action
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The coronavirus crisis has provided almost every
industry in the UK with unprecedented challenges,

with many businesses seeing a sharp decline in revenue,
throwing the country into an economic meltdown.

As the economy slowly begins to start turning again, all
industries will now turn to recovery and companies will be
looking to bounce back as quickly as they possibly can.

The good news is it can be done, provided you have the
right marketing partner to help you navigate your business
through the uncertainty.

The right team
As a full-service marketing agency, and glazing industry

and building products specialists, we have been trusted by
hundreds of companies across a range of sectors since
2004 and we can draw on more than 30 years of
experience in helping those across the trade, retail and
commercial sectors through some of the most turbulent
times.

Backed by a team of 70 marketing professionals, you
will have the right skills and resources to support your
business through these challenging times.

Our team combines in-depth industry knowledge with
marketing expertise to focus on measurable, outcome-
based strategies.

We also practise what we preach as not only did we
survive through the 2008 recession we also grew as a
company.

The right support and advice
After a crisis there is always a period of adjustment and

the unprecedented nature of the Covid-19 pandemic is
likely to mean that any ‘new normal’ lasts for much longer.

But with any ‘new normal’ comes new opportunities
and it will be those companies who pivot their business
and marketing strategy now that will/could turn out
winners as things get back on track.

At Purplex we can help you pivot your marketing and
communications strategy to be where your customers are
and discover new ways of doing business and growing
your sales pipeline.

We can advise you on where best to deploy your
marketing budget both now and moving forward, how to
manage your brand during uncertain times, and share
relevant business and marketing insight.

Whether it is implementing a fully integrated digital,
creative and PR strategic marketing plan, or simply
developing a one-off project such as a website or video,
Purplex has it covered.

The right results
Now is not the time to switch off your marketing.

Companies who invest in their brand and marketing
during uncertain times bounce back sooner and grow
faster than those who don’t.

With the industry starting to open its doors again, Purplex CEO Andrew Scott explains how, if you
want to bounce back as quickly as possible, you will need a marketing partner you can trust and the
right team behind you

The right guidance

For example, we were able to generate more qualified
sales leads for clients in the first week of May than in the
‘January Sales’ rush and also helped them to achieve
157% more Facebook leads year-on-year in April with
58% less budget, a 61% drop in cost per lead via Google
Ads, and a 40% drop in Cost Per Click.

So, while consumer confidence will have taken a hit over
the last two months, the customers are out there, and you
need to be ready to take advantage.

The next few months will be challenging for every
sector, but if you want to recover from uncertain times
and build a solid base to move forward from then you
need a safe pair of hands to guide you. ❐

www.purplexmarketing.com

Andrew Scott
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So, what has prompted this? When you look at what
curtain walling is this should come as no real surprise.

Essentially, it is a façade with framing made of metal,
PVC-U or timber with vertical or horizontal elements.
These are anchored to the supporting structure to provide
the functions of an external wall without it being load-
bearing.This has positive benefits in terms of installation
speed and cost.

In addition, though PVC-U is still used extensively in
house building it has clear drawbacks, particularly in
terms of expansion and contraction. Aluminium, by
contrast, is highly stable and therefore offers a far longer
design life. Importantly, aluminium has inherent strength
and light weight that PVC-U does not.

Developments in thermal technology affecting
aluminium systems is also a commonly cited reason for
their use. Those from manufacturers such as Kestrel
Aluminium retain heat effectively thereby limiting its
transfer. They also provide an exceptional standard of
durability, a feature assisted greatly by modern powder
coating techniques. Enhanced colour fastness and coating
stability prevent any risk of peeling, flaking or fading,
retaining an as-installed appearance for years to come.

Such a noticeably improved, lasting visual aesthetic is
enhanced by the ability to manufacture any RAL shade to
meet project-specific requirements. Specialist
manufacturers can also produce dual colours to
complement existing or planned facets of interior and
exterior design.

Kestrel Aluminium technical manager Ian Osborne
says: “Aluminium frames now provide a combination of

the key features a designer needs – strength, thermal
efficiency (enhanced by the use of a larger glazing area)
and a distinctive visual aesthetic. Add to that the total
recyclability of aluminium and it also scores highly in
terms of sustainability. Only 5-10% of the energy used in
the production of the primary metal is needed when
refabricating from recovered material.”

A prime example of a housing project in which curtain
walling has been installed as a primary feature is the
development of five and six-bedroom houses by CALA
Homes on the Coton House Estate near Rugby. Steve
Davies, architectural manager for CALA Homes says:
“Each of the properties benefits from spacious, flexible
living both inside and out with generous, light-filled
rooms and large gardens; designed to accommodate a
range of purchasers looking for the perfect balance
between old and new.” A Kestrel Aluminium 100mm box
and plate curtain walling system incorporating 60mm
casement windows create a dramatic frontage in each
case, providing maximum thermal efficiency through the
use of polyamide thermal breaks. Used in conjunction
with low U-value double glazing units, the result is secure,
energy-efficient and stylish.

Whether for highly complex architecture or a simple
feature of housing design, aluminium curtain walling
offers the widest range of uses. With its critical
combination of aesthetics and high functionality, the
material is surely set to secure a steadily increasing market
share. ❐

www.kestrelaluminium.co.uk

Mention curtain walling to any specifier or contractor and it’s an odds on bet they won’t
associate the term with residential projects. However, technical developments have
gradually extended the design scope of such systems, first to multiple occupancy housing
and subsequently to individual architect-designed homes

A new look at
façades





driving force behind our success story there since he was
appointed in 2015.

When it comes to service, our team is now led byWayne
and Kully Hunter, who are well known across the industry
and have vast amounts of specialist operational experience
which is directly benefiting our customers.

From a standing start in 2010, Emmegi (UK) is now a

MACHINERY
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Emmegi UK was originally set up with the intention of
supplying, mostly, manual machines and small

CNCs, with the occasional automatic machine thrown in
Inten years the company has grown to become one of the
biggest players in the machinery sector. We specialise in
large, fully automatic machines and medium to large
CNCs, with a highly trained and experienced team

Keep partying on
2020 marks the tenth anniversary of Emmegi (UK).While the festivities may be a little more muted
than they might have been given the ongoing coronavirus crisis, there is still plenty for the
Coventry-based business to celebrate writes managing director Ian Latimer

Some of the Emmegi team pictured at the 2019 FIT Show

looking after customers right across the UK and Ireland.
While the Emmegi brand and machines have been

around in the UK for many years, it was only when we
joined forces with Emmegi in Italy in 2010 that it
established its own dedicated UK operation

Prior to that, Emmegi was just one product range
amongst several supplied by a well-known machinery
merchant. Sales and service were inevitably spread across
lots of different priorities and, while progress was steady,
there was a sense that Emmegi could be a much bigger
brand in the UK if it had a dedicated team behind it.

We knew that fabricators liked the quality of the
machines and the precision engineering which went into
them; and we recognised that there was a real opportunity
to grow the brand in the UK with the right team and the
right level of commitment.

With the support of Emmegi’s owners in Italy, I was the
first employee of the brand new Emmegi (UK) venture in
July 2010, along with senior technician Garry Barehead.
We are both still here of course, along with a team of 16
now working across sales, servicing, spare parts and
finance, mostly based at our purpose-designed
headquarters in Coventry.

We have worked hard over the last decade to build a
team packed with skills and experience and we’re stronger
now than we’ve ever been. Our sales managers in the UK,
Martin Linnell and Andrew Jones, have been with us
almost since the beginning and have a huge amount of
market and customer knowledge between them. Similarly,
our sales manager in Ireland, Jim O’Connell, has been the

multi-million pound business, with a turnover five times
its original target. As well as the quality of the machines
and the powerful heritage and global resources of the
Emmegi business in Italy, I believe that the real secret to
its success has been hard work and building long lasting
relationships.

After 10 years, we’ve got plenty of customers who are
buying their second, third and even fourth machines from
us. It feels good to know that we have become their
machinery partners, trusted to provide the best advice as
well as the best service.

What I’m especially proud of is the reputation which
Emmegi (UK) has built. Customers know that they are
our priority and that we will always work hard to make
sure they have exactly the right machine for their set up
and look after that machine properly once it is installed.

We’re constantly investing and improving, particularly in
our service and engineering departments, and we are
confident that the next ten years will see us go from
strength to strength.

In the same year that Emmegi (UK) celebrates its 10th
anniversary, Emmegi in Italy is celebrating 50 years.
Under theVoilap Holding umbrella, Emmegi continues to
build and acquire businesses which strengthen its portfolio
and it continues to support its network of 11 hubs
including Emmegi (UK). ❐

www.emmegi.com



resilient our industry is, something I
have witnessed many times and through

several downturns

since
I joined the industry

in 1982.
One of the main reasons for success in the window

industry, particularly in PVC-U, is the people and with
consolidation we can see how large conglomerates plough
their normal path where the people get forgotten and the
bean counters ruin it all because ‘nobody is irreplaceable’
but in this entrepreneurial and opportunistic industry the
people are what creates the magic. This is the reason we
have so many successful start-ups that grow into
significantly sized fabricators in a fairly short period of
time. I am sure we can all easily remember at least three
large groups that fit into this category and have lost all the
key people who are now involved one way or another in
taking market share in significant quantities from them.

Stuga was closed for forty nine days and then as our
customers returned we quickly brought technicians out of
furlough in order to service and maintain key equipment.
We were then very pleasantly surprised to receive contact
from customers to enquire when previously ordered
machines would be ready for delivery. So production staff
have been taken off furlough step by step to the point
where we now have almost every member of staff back
working full time.We have re-scheduled deliveries of over
£1m of machinery, sold two sawing and machining
centers, delivered and installed one automatic line and
quoted for several more pieces of equipment, machines,
machine moves and upgrades. Ask me what state the
industry is in and I have seen the negative stories but so
far at Stuga we are in much better shape than we expected
to be at the end of March when this nightmare began and
most of our customers seem to be extremely busy. ❐

wwwstuga.co.uk

MACHINERY
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As a normally very
proactive

person I am
surprised I didn’t
see this lock-
down coming
until only a week
or so before it did.
It had long ago happened
in other countries so why didn’t
I realise it was inevitable it would
happen here? I suspect I was unable to process such a
totally negative and destructive scenario.

During the lock-down I read a couple of magazine
articles I had written before it arrived and they seemed to
already have been written in a different age. In one
magazine I wrote a whole article about automation being
very popular due to a lack of labour which seemed quite
bizarre after I had just read about soaring unemployment
and millions seeking work. What a huge change of
circumstances. In the ‘blink of an eye’ we are getting
enquiries from fabricators that want to cut costs and not
employ as many people. Another article I wrote pre-
lockdown talked about 20 years of producing automatic
lines at Stuga and now I was wondering if this could be the
end – but not for long.

Several weeks into lock-down I sat in the webinar

Andrew Scott organised for the industry and his upbeat
long term forecast was encouraging but as he makes his
living from marketing I also thought ‘he would say that
wouldn’t he’.What was significant was that the belief that
came through from the trade media and many attendees
felt worth holding onto and I started to think just how

My lockdown log
Steve Haines writes: I am writing this article only a few weeks after Stuga re-opened following lock-
down and I am still somewhat shocked by the experience we have all been through. It has seemed to
me and my colleagues at Stuga as quite surreal with no historical experience to draw on

Steve Haines

The Fabricator 2020



Membership criteria:
Please find below a summary of the scheme membership

criteria, broken down by member category.

An important element of the scheme is the collection of
monthly data returns from members. All data will be
collected in strict confidence by CAB and should allow us
to compile aggregated data that demonstrate the quantity
of aluminium recycling in the UK market.

Scheme members are listed on the CAB website and are
‘founder members’ of the scheme. Organisations that meet
the full scheme criteria are ‘members’ of the scheme. For
those organisations that would like to join the scheme now
and are working towards the relevant criteria, they are
‘associate members’. This will normally be for a period of
up to two years, at which point we would expect the
associate member to meet the criteria for members, and to
transfer to the member category accordingly. ❐

The Fabricator 202014

Justin Ratcliffe

For further information on the CLRS go to
http://c-a-b.org.uk/closed-loop-recycling/

For joining details contact jessica.dean@c-a-b.org.uk

The infinite loop
ALUMINIUM – THE COLUMN

Following the successful pilot phase, CAB is delighted
to announce the launch of the full CAB Closed Loop

Recycling Scheme (CLRS). The CLRS is open to
members of CAB and is part of their membership package,
with no additional fees. As the voice of the aluminium in
building sector, the goal of CAB is to improve the
collection and treatment of used aluminium in the UK and
to highlight our contribution to the circular economy.

Aluminium is a ‘permanent’ material, which means that
its inherent properties do not change after repeated
recycling. It therefore resonates with consumer
expectations to produce and consume products in a more
sustainable way. To keep aluminium in the loop, it must
be collected and sorted properly. While there is always an
economic incentive to recycle aluminium, one of the aims
of this scheme is to increase closed loop recycling by
encouraging the collecting and sorting of scrap into
specific wrought alloy groups.

While such closed loop recycling of construction
materials is currently voluntary, requirements could be
placed on ‘embodied carbon’ content in the future and
main contractors are increasingly seeking evidence to
demonstrate the sustainability credentials of their supply
chain. Scrap is an important resource and we should
maximise the quantity and quality of recovered aluminium
scrap in the UK to build the circular economy of the
future.

A total of 3,300 tonnes of aluminium recycling was
reported by the pilot project during 2019. We are targeting
6,000 tonnes of recycling to be reported in 2020.

Benefits of membership:
● Sorting and separation of higher quality aluminium

scrap with increased value compared to scrap containing
mixed alloy grades

● Development of the aluminium closed loop recycling
value chain

● Contribution to aluminium recycling data that could
be validated for use in third party schemes

● Promotion of your sustainability credentials to
customers and use of the scheme logo.
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Swisspacer has
announced

that Victoria
Renz-Kiefel,
former director
of Strategy at
Saint-Gobain
High Performance
Solutions has
taken over from
Andreas Geith.
Geith has retired
from Swisspace
after 28 years
with Saint-
Gobain, nine of
those heading up
Swisspacer.

Reto Cometta,
general manger
business unit
windows says:

“We support
Andreas Geith’s decision and thank him wholeheartedly for
the excellent cooperation. For over 28 years, he advanced and
developed many areas with total dedication in a range of
management positions at Saint-Gobain. We wish him all the
best for the future,”

Under Geith Swisspacer became established internationally
as a supplier of warm edge spacer. His team-based approach

always focused on
finding the right
talents in both sales
and marketing as well
as in technology and
innovation.

“I hugely enjoyed
the entrepreneurial
work with our highly
motivated team, right
to my very last day.We
managed to make an
impact on many new
and international
markets through
proverbial Swiss
quality, service and
performance. If
nothing else, that is
why nowadays
Swisspacer is
synonymous with
warm edge,” says
Geith.

Renz-Kiefel took
over the management of Swisspacer on 1st April. She studied
business management with stints in Shanghai, London and
Paris, she subsequently worked as a project leader at BCG
(the Boston Consulting Group). In the last two years, Renz-
Kiefel was responsible for the strategy applied in the area of
HPS (high performance solutions) at Saint-Gobain. ❐

www.swisspacer.com

PEOPLE
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Sucessor to Geith

KevinWarner has joined exlabesa Building Systems as sales
director.

exlabesa is already etstablished as supplier of high-end
aluminium window and door products.Warner has joined with
the task of expanding the companies reach across the UK.

“What’s so impressive about exlabesa Building Systems is
that it manages to combine two different worlds,” says
Warner.“It is a global powerhouse with all the resources and
capacity for innovation.

“But it has also got a very strong manufacturing presence in
the UK. It is extremely attentive to the needs of British
fabricators, and it is thanks to that constant dialogue with the
trade that it has managed to develop one of the best, most
versatile, and user-friendly ranges available.

“I am looking forward to introducuing many more UK and
Irish fabricators to benefit from those USPs.” ❐

www.exlabesa.co.uk

Andreas Geith

Kevin Warner

Warner:
the new director

Victoria Renz-Kiefel





however we
will continue
to monitor
the situation
on a daily
basis
throughout
the process,"
says Jones.

"This is not
the year the
board of
directors, had
planned for
Veka plc in
2020 and we
are
disappointed
that Covid-19
has had such
an impact on
our economy,
industry and
business
despite the strong support packages from the government
and saddened that this will ultimately result in losing
valued employees." ❐

TRADE NEWS
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In March the Covid-19 pandemic caused the Burnley
based Veka to temporarily close operations in the UK

and placed most of its staff on furlough. Having reopened
on 11th May 2020 to fulfil a returning demand from
customers, it has become clear in the recent weeks that the
business is not going to bounce-back to pre Covid-19
levels and as such action must be taken to rescale the
business in light of significantly reduced sales.

Dave Jones, managing director Veka plc, says: "Veka plc
has taken a number of actions over the past months to
mitigate the effects of Covid-19 from arranging financial
support to putting all non-essential spend on indefinite
hold. However, upon our return on the 11th May and
speaking with our customer base over recent weeks, we
have identified some significant customer losses – one of
whom went into administration just last week which will
have a substantial impact on our business.”

Veka has establishlished an employee elected committee
responsible for taking group redundancy consultations
and from there it will follow the process as set out by
relevant employment law rules and regulations.

“Having taken all available options to us to ensure our
business remains sustainable, we are now forced to take a
more prudent approach to all company expenditure and
to review the resource requirements in light of this
predicted drop in sales.That said, at this stage we cannot
confirm exact numbers of potential redundancies,

Sad for job losses

Dave Jones

Deceuninck has reported a sharp rise in sales as the
industry moves out of lockdown. The PVC-U

systems company says sales in June are already at 95% of
usual volume. From 1st June, all Deceuninck fabricators
were back to work.

MD Rob McGlennon says: “We are pleased to say
there’s been a very fast and strong recovery with
Deceuninck sales nearly back to pre-lockdown levels. It’s
very much business as usual.

“The home improvement market is extremely buoyant,
and our customers are reporting an increase in enquiries.
We’ve all been spending more time at home so it’s
understandable that people are feeling the need to
improve and invest in their properties.

“We’ve worked closely with fabricator customers to
help them return safely to work, providing guidance,

leaflets and
PPE kits.
The past few
months have
been
challenging
for everyone,
but there’s a
real drive
and
enthusiasm
to reignite
the industry.
Deceuninck
has invested
throughout
the supply
chain to give
fabricators
the products,
colours, and
service they
need to
stand out
from the competition and grow. It’s clearly working, so
we’re confident our sales will continue to grow.” ❐

Sales pick
up pace

Rob McGlennon



Ashton Industrial manufacturer of Optistream
protective film applicator has now launched
Mirrormast designed to automatically apply high-
tack anti-shatter safety film to the paint side of
mirrors.
The patented MicroCut slitting system separates
filmed mirrors nose-to-tail fully automatically
regardless of size or production sequence, for
example in optimised cutting sequence direct
from breakout. ❐

www.ashton-industrial.com
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Window, door and conservatory installers emerging
from lockdown will be faced with enormous

challenges as they re-launch their businesses, in a world in
which nothing is as it was when the UK was formally
shutdown on 23rd March.

Social distancing will be the way of the world for many
months, perhaps even years. Faced with the new logistical
complexities of running an installation business, the
people at Ab Initio Software, have a simple message: “Use
AdminBase to manage your business as you come out of
lockdown and ensure you make the most of every
opportunity.” And to allow installers to understand just
how AdminBase will do that, they have produced a short
and highly effective explainer video.

Two minutes long, the video shows how AdminBase,
which has been developed over 20 years and has more
than 3,000 users, can make every stage of the installation
process – including canvassing, sales, survey, installation,
service calls and warranty records – slick, accurate and,
crucially, easier to manage.

The video shows how sales enquiries may quickly be
turned into accurate quotations with everything kept
securely in the same place, eradicating scrawled notes on
scraps of paper, duplication, handwritten contracts,
surveys and fitter notes and errors. Available on a range of
devices including mobile tablets such as iPads and with
apps for sales, survey, installation and service calls, data is
stored centrally with a range of features that include
emailed quotes and contracts, ordering from suppliers,
installation notes and through to final sign off and
invoicing.

Rhonda Ridge, who realised the need for an integrated

The two minute ‘how to’

project management system when managing the finances
for a window installation company, says watching the
video could be the most profitable two minutes spent:“We
set out to produce a video that quickly shows what
AdminBase can do for installers – whilst being mindful
that there appears to be a lot to take in. I am delighted
with the result – for many installers it could be the most
important two minutes they could spend,maybe over a coffee.”❐

The AdminBaseVideo can be seen here:
https://www.youtube.com/channel/UCsiRs3-

BLOLR7JY1Dk4Z-1w



Walling says: “The creation of the new bus station in
Rawtenstall presented numerous technical and logistical
challenges which were successfully overcome by all those
involved and we are both proud and delighted to have
played a part.”

As well as offering aesthetic value, the enhanced thermal
performance and robust construction of Senior’s SF52
aluminium curtain wall system has helped create a more
comfortable and energy-efficient interior environment,
which is a far cry from the original cold and leaky bus
station. The durability and minimal maintenance
requirements offered by Senior’s SF52 aluminium system
make it a cost-effective choice for such high-traffic
environments and thanks to the cradle-to-cradle
recyclability of aluminium, it is also a sustainable solution. ❐

www.seniorarchitecturalsystems.co.uk

TRADE NEWS
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Senior Architectural Systems’ slimline SF52 aluminium
curtain walling system was employed to create the

bright and modern façade of the new-look bus station in
Rawtenstall, Lancashire.

Built to replace the town’s dilapidated bus station which
dated back to the 1970s, the new £3.5m transport hub has
been designed by Day Architects to provide passengers
with a more pleasant travelling experience. Senior’s SF52
aluminium curtain wall system was installed by UK
Curtain Walling for RTB Projects and has been used
throughout the new station to open up the main entrance
and stand areas. Maximising the flow of natural light
during the day, the extensive use of glazed curtain walling
also transforms the facility at dusk to create an eye-
catching addition to the town’s urban landscape.

Duncan Hague, managing director of UK Curtain

21st century sleek

WindowWare has added Axim hardware to its
range. Rich Fraser,WindowWare’s business
development manager for commercial and
aluminium, says:“Axim has developed a fantastic
reputation over the last 30 years, consistently
chosen for its quality, reliability and long-term
performance.
“It has become the go-to hardware brand for
thousands of fenestration professionals all around
the world, and we’re confident our customers will
appreciate the convenience of being able to source
these solutions from us.”
Axim sales director Richard Reeves says:“Over the
last few months, we have worked closely with the
WindowWare team to put together a hardware
range that’s versatile enough to suit the vast
majority of commercial door applications.
“We have also joined their sales meetings, and been
involved in product training sessions, so we are
confident our customers are in expert hands.” ❐

www.windowware.co.uk



Creative
website design

from £400

Top agency
design but not
the cost
We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.

In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.

Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.

With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone
07784 268685
or cotact us by email at
info@stevebryant.co.uk

www.stevebryant.co.uk



Tel: 07932 243008 Email: mehreen.haroon@profinder.eu

Baypole Jacks

Colours

Aluminium
Bi-Folding doors

PROFINDER www.profinder.eu

You can buy jacking kits from as
little as £5.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka
CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX

Phone: 0844 4772505
Fax: 0871 2214305

E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

e as £5.00 eac£5.50

Access Systems

For all your access control
and door hardware
solutions
● Electric Strikes
● Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

01202 676262
info@alpro.co .uk
www.alpro.co.uk

Aluminium Fabricators

Conservatory Roofs

Fly/Insect Screens

www.kolorseal.co.uk
sales@kolorseal.co.uk

Tel: 0121 740 0217
Kolorseal Midlands

Tel: 01924 454856
Kolorseal

Window openers

Colours

Glass Handling



Machinery

Limited
SERVING THE WINDOW INDUSTRY

www.wmduk.com
WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com

WE PROVIDE A FAST, FRIENDLY AND COMPETITIVE SERVICE

G llGemskilGeGG s llem kilGG iGemskill

PROFINDER www.profinder.eu

Machinery

Sawing and Machining as it should be

01493 742348
Ask for machine sales or visit www.stuga.co.uk

ZX3 550 – 650
per weekAUTOFLOW-2 350 – 450

per week ZX5 800 – 1100
per week

Profile Bending

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profiifile bending arch
and angle specialists

■ 7-10 working day turn
around

■ Over 20 years experience
■ Competitive prices

Recycling

MISMEASURED WINDOWS &
DOORS MUST BE GLAZED

BOUGHT FOR CASH

01895 239 607
07860 812 675

THE YARD
RECYCLING CENTRE

www.theyardrc.co.uk

Spares for Repairs

Racking Systems



Window Bags & Display Cases

Machinery

Tel: 07932 243008 Email: mehreen.haroon@profinder.eu

PROFINDER www.profinder.eu

Window Protection Film

Andywrap®Masking Film
The No.1 UK leading Window Protector

Call Freephone:
0800 0850006
sales@andywrap.net

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

• AVAILABLE IN CLEAR
OR BLUE

• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
IIINNNDDDUUUSSSTTTRRRYYY FFFOOORRR OOOVVVEEERRR 222555 YYYEEEAAARRRSSS

INSTALL

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY

SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or

uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.

For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com

UNIT 7, Great Western Business Park,Allerdyce Court, Glasgow

MACHINE SALES & SERVICE

G15 6RY



@insightdata

Insight Data’s online platform, SalestrackerTM, is designed
to help sales and marketing people win more business.

Call 01934 808 293,
or email hello@insightdata.co.uk
for a free online demo.

Instantly target new customers
from our database of 60,000
fabricators, installers, builders,
contractors, merchants and
architects.

Access in-depth business
information to help your sales
team win more business - and
avoid bad risk prospects.

Open up new customers
and routes to market across
commercial, new build, trade
and merchants.

1 2 3New customers MARKET INTEL DIVERSIFY

New
customers

Market
Intel

Diversify

www.insightdata.co.uk



Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Glasshus Facades
0113 390 0126
ww.glasshusfacades.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com

Architectural Metalwork Fabricators & Manufacturers

Fabricators & Manufacturers

Fabricators & Manufacturers

Consultants

Extruders

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651

Aluminium Shapes
01536 262437
www.alishapes.co.uk
Hydro Extrusion UK
01773 549300
www.hydro.com

a2n Management
07766 565027
www.a2n.co.uk
BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
E P Consultants
01785 824580
NET Project Management & Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
The Design Solutions Business
01922 277310
www.dsbltd.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk
WintechTesting & Certification by UL
01952 586580
www.wintechtesting.com

3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk

CAB Members 2020
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

HansenFacades
0161 284 4109
www.hansenfacades.com
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Glazing Products

Hardware

Hardware

Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY OpeningSolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk

Finishing

CAB Members 2020

Hardware

Vent Engineering
01202 744958
www.vent.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Recyclers

Repair and Maintenance
CommercialWindows & Doors
020 8885 8585
www.comwin.co.uk

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Promac
01788 577577
www.promac.co.uk

Machinery Suppliers

Installers

Roofing Components

Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

Alutrade
0121 552 0330
www.alutrade.co.uk

Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
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Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com
Systems Design & Supply

Systems Design & Supply

ALUMIL Systems UK
07552 508097
www.alumil.com/uk
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Centor Europe
0121 701 2500
www.centor.com
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk

Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier Products

Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

Shading Devices

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.



Contact us now for a no obligation review or confidential advice.

/Purplexmarketing

@Purplexuk

/Purplexmarketing

/Purplex-marketing
Contact Us

Call 01934 808 132
E: grow@purplexmarketing.com

www.purplexmarketing.com

Strategic Marketing Consultancy
Industry Insight and Analysis

PR and Marketing Comms

Advertising and Lead Generation
Websites and Online Marketing
Branding and Creative

IN UNCERTAIN TIMES YOU NEED
A PARTNER YOU CAN TRUST

Sometimes, you need a safe pair of hands to help you navigate your journey.
Purplex is the marketing consultancy that supports companies across trade,
retail and commercial sectors. With deep industry knowledge and commercial

insight, we have the skills and resources to support your business.



FREE UPGRADE!
TONEW FLUSHSTYLE

ALUMINIUMWINDOWS

MIDLANDALUMINIUM LTD, STAFFORD ROAD (B5405), KNIGHTLEY, STAFFORDSHIRE, ST20 0JR

01785 287907 07538 800203
JASON WOOTTONCONTACT

|
sales@midlandaluminium.co.uk

DUMMYSASHOPTIONS

CONCEALEDMULLIONS

All the advantages of concealed drainage, without the problems
CONCEALEDDRAINAGE

Can bemadewithout dummy sashes

33% Lower sightlines than a PVCu flush sash

CONCEALEDTRICKLEVENTILATION
Nomore ugly canopy vent covers

WITHNOUNSIGHTLYDRAIN CAPS

STANDOUTFROMTHECOMPETITION

IT’SWHATYOU
DON’T SEE...
THATMAKESOURNEWSLIM 70MM

FLUSH STYLE
WINDOWSYSTEM

WESUPPLY A FULL RANGE OF ALUMINIUM PRODUCTS MADE FOR THE TRADE
FLUSHWINDOWS | LANTERN ROOFS | CONSERVATORIES | DESIGNER FRONT DOORS

FASTQUOTES THE LOWEST PRICESUK-WIDE SITE DELIVERIES EVERYWEEK ||

ALUMINIUMBI-FOLDDOORS
7-DAY LEADTIME DUAL GREY ON WHITE, & BLACK on WHITE

FOR STOCK COLOURSWHITE, BLACK, GREY

FREE UPGRADE!
GET UPGRADED TO

LIFT & SLIDE PATIO DOORS


