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Comment

Can you believe, it is just about a year since Boris Johnson, when asked if he
had considered what Brexit might do to business, replied:“F**K business.”
Well now he is prime minister and in a perfect position to act on his
expletive!
So putting the FIT Show behind us we seem to be approaching the
conference season. Purplex is planning to again stage the Glazing Summit. Last
year's event attracted 400 delegates from across the industry. There were
keynote speeches from a range of experts; most memorably for me was
economist Dr Walter Boetcher who spoke about the UK economy after
Brexit. There were a number of panel discussions with industry notables
talking on a variety of subjects.A new feature for 2019 is the technical stage.
This year the GGF is the headline sponsor with Edgetech, CAB, BFRC and
several other companies in support. It will end with a dinner at the
Edgebaston Banqueting Suite.
For those of a more scientific bent, and coincidently on the same day as the
Glazing Summit, the department of engineering at Cambridge University is
hosting Engineered Skins 2019 conference. (For an idea of what the
department has been up to see page 12.) The day will be opened by Dr
Maure Overend, head of The Glass Facade Technology Research Group.
Keynote speeches and panel discussions will cover a wide variety of technical
issues on the performance of glass facades, materials, manufacturing and
design.
This conference also ends with dinner, in Christ's College Cambridge.
Unfortunately the conference is by invitation only so I am afraid that you will
have to wait for my report.
Back to Boris. While the Conservative party (or any other party for that
matter) has a perfect right to ask its members to elect their leader it feels a
bit different when they are, at the same time appointing the prime minister. I
heard a Brexit-heavy MP justifying this on television. His rationale seems to
be that as the party in power the Tories can do what they like. I have been
feeling disenfranchised since 2016, this just piles on the despair. We have a
minority of xenophobic members of parliament, mostly Conservatives, who
have been prepared to lie and cheat to take us out of the European Union. It
is they who forced David Cameron to take his ill-judged decision to hold a
referendum that they won by the skin of their teeth. Since then they have
managed to silence any discussion aside from leaving.
The EU is a big powerful trading block. Since we announced that we must
leave I haven't noticed the rest of the world queuing up to do business with
us and trade secretary Liam Fox, along with many Brexiteers, has been notably
quiet of late. I have to assume that as the day approaches none of them wants
to take responsibility for the undoubted economic disaster that will likely
follow.
A recession, widely predicted by several institutions, will mean less money
in people's pockets. That will translate into fewer high-end discretionary
purchases. And our products – windows and doors are high-end,
discretionary, purchases.
A general election is widely forecast. It is unlikely to be a two horse race
so a hung parliament is the most likely outcome.And if the doom-sayers (such
as myself) are proved right then prime minister Johnson had better think
carefully or the electorate might just F**k him.

John Roper
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NEWS

CEO Vankevičiūtė

Sky-high
fine for IAG
T

he Information Commissioner’s
Office (ICO) has informed British
Airways and its parent company,
International Airlines Group (IAG), that
it plans to issue a record fine of £183.39
million following a sizeable breach of the
General Data Protection Regulation
(GDPR).
The record f
ine relates to a cyberattack last year. The data breach saw
website users directed to a fraudulent
site, where customer details were
harvested. In total, over 500,000
customers were affected with login,
payment card, and travel booking details
as well as the name and address
information all compromised.
Jade Greenhow, operations director at

Aušra Vankevičiūtė

S

taticus, one of the largest facade
contractors in Northern Europe, has
namedAušraVankevičiūtė as its new CEO.
With offices in Lithuania, Norway,
Sweden, the UK, and now Austria,
Staticus is growing its presence in the
UK, with recent projects including the
X1 Media City towers in Manchester,
Tottenham Hale tower and Royal Mint
Gardens in London.
Vankevičiūtė has been with Staticus
for almost ten years and has now taken
up the most senior role in the company.
She says:“As I say to my clients and the
team, Staticus is a small family of 600
people. I’m delighted to take this role at
an exciting time for the company as we
continue to grow and innovate as
leaders in our field.
“Staticus specialises in unitised
facades made of aluminium and glass and
with our new team in Austria we now
also offer complex steel and glass
structures. Our markets demand
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continued innovation and Staticus is
constantly striving to stay ahead of the
curve, especially in terms of new
technology and AI driven processes.
“I have worked at the company for
almost ten years the Staticus team know
me well and understand my constant
hunger for improvement. We thrive on
doing a great job for our clients – my
aim is to make Staticus the most soughtafter facade contractor.
“I am very excited about this
opportunity to lead Staticus and to
expand and grow our business.We have
an exciting future ahead of us: we will be
more innovative, more flexible and we
will deliver exciting projects in more
countries. Providing a stable and safe
environment for our people, our clients
and our shareholders will be one of my
priorities. Although I have taken on
significant new responsibilities, I plan to
continue working closely with our
clients.” ❐

Jade Greenhow
Insight Data says: “This record f
ine
clearly shows the ICO will not stand by
as businesses brazenly disregard GDPR
compliance.”
Explaining the proposed fine,
information commissioner Elizabeth
Denham says: “People’s personal data is
just that – personal. When an
organisation fails to protect it from loss,
damage or theft it is more than an
inconvenience. The law is clear – when
you are entrusted with personal data
you must look after it.Those that don’t
will face scrutiny f
rom my office.”
Greenhow says: “It is a message the
window industry needs to hear as many
think they are too small to avoid the
cross hairs of the ICO. In fact, it’s never
been more important to ensure your
business complies. At Insight Data, we
work with businesses to provide
solutions which allows them to stay on
the right side of GDPR.” ❐
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HEALTH & SAFETY MATTERS

Like walking
a tightrope
Working at height – whether workers on a large or small domestic construction site or an
engineer working from a ladder inside a factory – is regarded as perhaps one of the most
significant potential hazards on many a risk assessment, writes Phil Pinnington

T

ypically many companies out on site adopt a set
platform approach to managing the risk – creating
permits, procedures and methods of work to control every
action. So do our factories adopt the same approach?
In factories we often concentrate on assessing the risks
associated directly with the business operations. Cuts
from glass, slips, trips and falls and being hit by the forklift truck but there’s a hidden risk that is right in front of
your eyes.
Reports on several recent high profile industrial accidents
have revealed that ‘toxic cultures’ have existed within the
organisations involved. Toxic cultures by their very nature
undermine the positive value that great safety can bring by
driving the reporting of bad news, honest mistakes and
unfortunate accidents underground. In doing so, we miss
important opportunities to learn from these events, and
the cover up continues as near misses and unsafe acts
become distorted from view. The situation is further
exacerbated when the work area is remote or hard to reach
– as when working at height for example.
What constitutes working at height? Put simply, anything
above or below ground where there is a risk of injury. I
know this interpretation is quite broad but data shows that
even small falls often have significant consequences.
In many factory or storage facilities it is inevitable that
employees and contractors will, at some time, be at risk of
a fall at work. The canteen above the office with a metal
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external staircase not in the best
condition,
the
handyman
changing light fittings using a
dented domestic ladder, both
are equal risks, however
differing the control measures.
The GGF has pledged that one
of its safety inniatives for 2019
will be the reduction of injuries
connected with working at
height.The federation now joins
many other trade bodies who
are working with the Working at
Height All Party Parliamentary Phil Pinnington
Group to promote better
practice and support businesses in both adopting new
safer methods of working at height whilst simultaneously
providing materials and guidance for those important
conversations with the workforce.
It is well known that culture is the biggest barrier to
change. Employers can introduce the most stringent rules
and penalties. They can invest huge amounts of money in
the most up-to-date equipment but, without the cooperation and buy-in from workers, it is of no avail. The
strategy is simple and stems from the willingness to
actively and honestly engage with workers. ❐

ggf.org.uk
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MARKETING

Glazing on, 2019
The Glazing Summit is returning for 2019 – and some of the biggest names in the glazing industry
have signed up to this ‘must attend’ event (pictured below – Glazing Summit panel, 2018)

T

aking place on Thursday, September 12 at Edgbaston
Stadium and Conference Centre, Birmingham the
day will be packed with industry insight, advice and
discussion on the issues that matter.
Last year’s inaugural conference was a resounding
success, attracting over 400 business leaders from across
the glass and glazing industry with combined revenue of
over £1bn.
The Glazing Summit featured 23 speakers and panel
debates, with opportunities to network with the industry’s
most influential people.
Discussions ranged from materials and products to
technology and innovation, with the final discussion of the
day focused on mergers and acquisitions.
One of the UK’s leading economists, Dr Walter
Boettcher from Colliers International, also gave a
powerful presentation on the UK economy and
construction sector after Brexit.
2019 promises to be bigger and better and the Glass and
Glazing Federation (GGF) are fully behind the Summit.
Kevin Buckley, GGF group chief executive says: “We are
delighted to be headline sponsors of this event and look
forward to a day of healthy debate covering all of the key
issues affecting our industry.”
Yale will be sponsoring the new Tech Talk stage, while
Unique Window Systems is sponsoring the VIP leaders
dinner, which takes place in the evening, with ODL
Europe sponsoring the drinks reception.
Numerous other major brands have joined a line-up of
event partners to support the conference, including
Edgetech, which was the first company to come on board,
as well as CAB, BFRC, FENSA, The Residence
Collection (Window Widgets), Window Ware, Shelforce,
Improveasy, Hodgson Sealants and the TWR Group.
Andrew Scott, the founder of the Glazing Summit and
CEO of glazing industry specialists Insight Data and
Purplex Marketing, says: “The industry really got behind
the conference last year and I feel the calibre of names we
already have signed up to support the 2019 event shows
8

how valuable it is.
“The Summit broke
new ground and as
the market matures, a
platform for business
leaders and CEOs to
come together, learn
and share information
has
become
paramount.”
This year will see a
fresh new line-up of
key-note
speakers,
including respected
industry
leaders,
trailblazers
and
proven experts, across
not one but two Andrew Scott
stages.
Alongside the main stage this year, will be the new
technical stage.
They will focus on a range of topics relevant to the
industry and the wider market such as best practice,
growth, profitability and consolidation.
There will also be a buffet lunch and plenty of
networking opportunities with industry leaders.
Later in the evening, there will be a VIP leaders dinner
which will take place in the Edgbaston Banqueting Suite.
This will have an informal business style, so guests
attending the conference during the day won’t need to
bring evening wear.
“We want to give guests a great experience and plenty of
opportunities to talk business in a fine dining setting not a
stuffy black-tie setting,” says Scott. “The Glazing Summit
really is at the peak of the industry.We put you in the room
with industry leaders and those at the cutting edge of the
industry – it really is an event not to be missed.” ❐

www.glazingsummit.co.uk
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MANUFACTURING – RECRUITMENT

Building the
business
The University of Strathclyde’s Advanced Forming Research Centre (AFRC) is the UK
spoke in a north west Europe-wide project designed to transform the machining sector,
helping 1,300 SMEs to stimulate turnover and employment through the uptake of Industry
4.0 technologies (pictured below – machining 4.0 launch event)

A

three-year project funded by Interreg, machining 4.0
has received an investment of €4.25m. It will help
boost growth for SMEs within the machining sector,
which despite an annual turnover of €24 billion, has
suffered from a lack of innovation and increased
competition from low wage countries over the last five years.
The AFRC is the only UK partner, with the other nine
based in countries across north west Europe including
lead partner Sirris based in Belgium, and the further eight
based across France, Germany, Netherlands, Ireland and
Switzerland.
The project will help 1,300 SMEs in total. 1,000 SMEs
will receive k
nowledge on innovative manufacturing
technologies. 250 SMEs will be encouraged to experiment
with new technologies and collaborate with research and
development partners; while a further 50 SMEs will
receive intensive business support.
A world leading innovation centre and the only high value
manufacturing catapult in Scotland, the AFRC is bringing
a blend of expertise in advanced machining strategies,
materials characterisation and residual stress to the
project.
It is developing a legacy machine tool, integrating it with
low cost sensors for extracting information that will help
inform and improve future machining processes.
Analytical tools will also be introduced to help users make
informed decisions in key challenge areas, such as
distortion of components during machining.
Each partner in the project is working alongside an
associate partner. The AFRC has joined forces with the
Machining Technologies Association (MTA), which will
help identify ten SMEs across the UK in need of support
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from the AFRC.
The north west Europe machining sector is made up of
6,800 SMEs and 135,000 employees. Its rate of
innovation has failed to keep pace with evolving customer
needs, which are becoming increasingly complex due to
demand for precise products within short delivery times.
As a result, production within the region has shifted to
low-wage countries in Eastern Europe and Asia, which
has seen a 4% decrease in turnover and 5% reduction in
employment. The UK, Germany and Switzerland are
highlighted as front running regions that have already
taken steps to adopt new Industry 4.0 technologies and
practices.
Kareema Hilton, project lead at the Advanced Forming
Research Centre, says: “The consortium is bringing
together different areas of expertise to provide practical
help for machining SMEs looking to innovate within
north west Europe.
“Along with the other six catapult centres across the
UK, we’ve been working with SMEs for some time to help
them identify innovative technologies and process
improvements that will save on costs and materials and
shorten lead times across various sectors.
“Machining 4.0 provides us with a fantastic opportunity
to share the vast knowledge and practical examples that
we’ve developed across the important areas of machining
and materials characterisation here at the AFRC.
“Using these complementary areas of expertise we’ll
help firms better understand their products and the effect
that manufacturing processes, such as machining, have on
those products. This will help them boost efficiency and
ultimately become more competitive.” ❐
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SEALANTS SPECIAL

Tough as glass
C

onsider the future. Facades without steel or
aluminium. Sealed units providing the only support.
A building made entirely of glass. Crazy? The concept is
closer than you think. A research group at Cambridge
university is working on exactly that concept.
The glass and facade technology research group is led
by Dr Mauro Overend with his chief researcher Dr Carlos
Pascual. They began six years ago to look at the dynamics
of glazing panels and how they react under stress. The
object was to find ways to make the panels themselves
structural and reduce or remove the necessity of
conventional metal facades.
The group chose glass fibre-reinforced polymer
(GFRP), a well-established structural material, to form
the frames and then experimented with different
adhesives to fix glass to the frame. The resulting panels
comprising toughened glass fixed to the GFRP frame are
tested to show their reaction to various stresses. The
reaction of the panels to transverse and vertical loads will
dictate the ultimate size to which the glazing panels can be
manufactured.
The key component in the panels is the sealant used to
adhere the glass to the GFRP. Several companies working
in the glazing sector are collaborating with the Cambridge
team and early work was carried out with silicon supplied
by DOWSIL. Recently H.B. Fuller/Koemmerling has
supplied a two-part adhesive to the project. Chris Davis,
composites manager at Koemmerling, says: “We have
been collaborating through our German research team.
This is a new direction in glazing and the big driver for us
is to consider how to reduce the structure, and therefore
the cost of building.
“Collaborating in the research has given us the
opportunity to work with other companies involved such
as the glass processor Interpane. It extends to other
universities as well so overall, we have access to a Europe
wide group of researchers pursuing a whole new direction
in glass. We have data on how each of the components
performs under stress and can see how, combined, the
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whole unit can be stronger than the
individual components.”
The group's work has extended beyond
the technical, it is also looking at the
environmental effect of facades on the
people who work behind them. They have
a mobile office where subjects work under
conditions provided by different facades Chris Davis
and are observed for the stress on
individuals and the effects on their general comfort and
ability to focus.
Chris Davis says that there are tangible benefits to be
had from being involved in such a research project. "Aside
from anything else it gives us the opportunity to develop a
different type of adhesive and trial it before we launch.
There is a lot more work to be done and the next phase
will be to scale up the research to develop full size panels.”
In fact, large panels were assembled in Cambridge by
chief researcher Carlos Pascual. And the group showed
them at Glastec in 2017.
Eventual objectives for the project will be to develop
commercial windows that will be structural in nature and
will replace metal building facades. Chris Davis says: “To
get to this stage will require the input from engineering
designers, facade engineers, fabricators and installers but
the prize will be lightweight structural panels that can
remove the need for metal curtain walling. The present
systems are bulky and, of their nature, even the slimmest
system can intrude into the building taking up valuable –
expensive – floor space.With structural glazing panels this
will not be an issue. Moreover, they will allow vastly more
natural light into the building.
“We are moving into a completely new phase of
construction technology. The whole process should
become cheaper and much more flexible allowing
architects and designers to innovate new styles of
buildings and structures. And for Koemmerling, our
collaboration with the facade technology research group
puts us at the forefront of this new direction.” ❐
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ECO LT Window & Door Systems
D

esigned specifically for the British Market and offering
a truly British engineered solution.
Comar ECO LT is a newly launched aluminium window
and door system designed for the trade and installer market,
where a competitive p
rice yet the highest installed
performance is required. Sightlines have been minimised
whilst not sacrificing product performance. Large sizes
come as standard from the same range of profiles.
With low U-values, energy ratings of A++ and Document
Q compliance with Secured by Design status this is a
feature rich system which guarantees a quality installation.

5P.I ECO LT - Aluminium Window System

Comar 5P.i ECO LT Aluminium Casement Window
System has both internally and externally glazed options.
With the resurgence of slim aluminium high security
externally beaded with sloped beads minimises the sight
lines and maximises daylight.

7P.i ECO LT - Aluminium Door System

Comar 7P.i ECO LT Aluminium Door System has both
inward and outward opening options in single or double
door combinations. There are two thresholds available high
weather performance and low-rise for seamless balcony
terrace integration. Comar 7P.i ECO LT door has been
designed to provide high performance solutions for today’s
specification demands.

Aesthetics come from its slim 55mm profiles, seamlessly
integrating with the Comar 5P.i ECO LT casement window
system.
Comar: British by Design www.comar-alu.co.uk

SEALANTS SPECIAL

Help, I’m stuck!
T

he correct application of sealants for glazing systems
is a complex process, the success of which is
dependent on the sealant applicator and manufacturer
working together. As the detail of every glazing project
varies dramatically, sealant applicators have to rely heavily
on their sealant supplier to provide much of the complex
technical detail relating to the sealant and its application.
Some questions however are not project specific, but the
information is nevertheless essential to the smooth
running of a project. Leading sealant manufacturer
DOWSIL, reveals the ten most commonly asked
questions of tits technical department.
Q1. What is the minimum joint dimension that I could use
between frame and brick?
The minimum acceptable sealant joint dimension is
6mm width and depth. Anything less may affect the
sealant's flexibility and performance. For j
oints up to
12mm wide, use 6mm depth. For joints over 12mm work
on a 2:1 ratio with a depth up to 25mm wide. Do not
increase depth above 12 to 15mm. Wider joints may
require double application of sealant to ensure its
performance. If in doubt contact the sealant
manufacturer.
Q2. Do I always need to use a backing material?
We strongly recommend that some form of backing
material is always used, such as low tack tape or
polyethylene foam. Using a flexible backing material
allows uniform movement across the joint, preventing
cracking and the potential premature failure of the
sealant.
Q3. Can I use a high modulus silicone sealant to seal
between PVC-U and brickwork?
No, we would recommend the use of a low modulus
silicone for this type of application. A low modulus
silicone has a higher degree of flexibility than its high
modulus counterpart and will accommodate the high
levels of thermal movement associated with PVC-U when
subject to changes in external temperature.
Q4. I need a sealant I can paint over - what can I use?
For an external joint we would recommend a polymer
sealant specifically designed to be overpainted with the
coating system you are planning to use. These sealants
remain flexible in external conditions enabling it to
accommodate substrates as they expand and contract due
to weather conditions. For internal projects, an acrylic
sealant is probably the best choice because of its low
odour and fast cure, enabling it to be painted over quickly.
However, the paint may be unable to accommodate the
same degree of movement as the sealant.
Q5. How do I know when I need to use a primer?
Always consult the sealant manufacturer, as different
primers are required for different substrates.
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Q6. How do I remove old silicone sealant from both porous
and non-porous substrates?
Remove as much of the old sealant as you can with a
stanley knife. For porous substrates, such as brick or
rendering, the sealant should be removed using a wire
brush or other mechanical means.
Q7. What sealant can I use to bed-in a double-glazed unit
to an existing frame?
To ensure the best results a neutral curing sealant must
be used. An acetoxy sealant may cause the degradation of
the hermetic seal and a reduction in performance or
failure of the double-glazed unit.
Q8. Can I just use a polyurethane foam to hold in a
window?
No. The foam just acts as a cavity filler to prevent water
ingress and ensure rigidity. It will not act as a bonding
agent. To ensure the correct fixing procedure is followed,
the Glass and Glazing Federation Glazing Manual should
be consulted.
Q9. I've accidentally applied polyurethane foam on the
front of the frame, and I need to remove it - how do I do it?
The foam needs to be removed immediately using an
acetone-based solvent. If the foam has cured, the only way
of removing it is by mechanical abrasion.
Q10. Wha
t sealant is suitable for a polycarbonate
conservatory roof?
A neutral curing, clear silicone sealant, specifically
designed for use on polycarbonate, should be used. It
offers good compatibility with plastic and excellent
adhesion, unlike an acetoxy curing sealant that releases
acid as it cures, which may cause stress cracking of the
plastic. ❐
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COLOURED PROFILES

Colour-fast
There is no doubt that the future of the window and door industry in the UK lies in colour.
In the residential sector we’re moving away from a world of shiny white windows to a new
age of colour, writes Kolorseal’s Debbie Hendry

W

ithin that new age is a very wide spectrum of colour,
from vibrant doors in reds, greens, blues and
yellows, to heritage and pastel colours on houses of a
certain age. What this new colour movement is doing is
giving character back to homes.
It can be argued that street after street, estate after
estate, where every home is populated with plain white
windows does nothing for the character of the house or
the street. Now, if you were to explore our streets, you’ll
find homes with all sorts of different coloured doors.
Traditional homes that have ditched white for something
a little more pastel and heritage. Even glazed extensions in
contrasting colours such as grey or black, with house
windows of a different colour.
In the next five to ten years we can expect more and
more home owners to say goodbye to their old white
PVC-U windows and choose something much more
colourful.
When you look at colour more widely, there are trends
within this trend.With doors, when composite doors came
to market, there was a lot of black, red and green; bold
colours that are on the other end of the spectrum from
white. From there though we have moved on to something
a little more subtle, and colours that will arguably age
better. Chartwell green, agate grey, french grey, creams,
light greys. The sorts of colours you would have seen on
homes many years ago when timber was the material of
choice at the time for windows and doors.
We are seeing that again now. And that trend is going to
grow further as these sorts of colours complement other
new products such as flush windows.
Installers and fabricators should be looking to make the
most of this new trend in colour. You cannot though get
every single colour available as a foil finish. This is where
you need the facilities and expertise of companies like
Kolorseal to be able to provide those colours. Also, many
fabricators do not have the space to carry such a vast
product stock holding. We are finding more fabricators
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just stocking one or two foiled ranges and choosing to
have the items painted instead; in return this reduces their
stockholding and eases cashflow.
Having been established now for 15 years, we began
trading right at the very start of the colour boom. From
there we have grown into one of the biggest and most
trusted colour spraying specialists within the UK window
and door industry. Based in West Yorkshire and now also
West Midlands, we are placed centrally in the UK to
service companies in most locations. We supply the
heritage and pastel colours that, we think, home owners
are going to ask for in the coming years. That is a revenue
stream no one wants to miss out on, which is why
companies across the supply chain need to be looking at
companies like ours to help make it happen. ❐
www.kolorseal.co.uk
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RENOLIT.
RENOLIT.
Das Original.
Original.
Das

The first for exterior films.
RENOLIT EXOFOL products have reliably remained at the forefront of exterior surface technology for over thirty
years and have a highly valued reputation for innovation and quality.
A commitment to development and investment in new designs and aesthetics deliver added value for our
customers in a market where there is an increased demand for colour and realistic natural finishes. Dedication
to customer care, service, technical and marketing support ensure that the original continues to lead the way.
Contact us for further information at renolit.cramlington@renolit.com

COLOURED PROFILES

Matt’s the wood
Matt surfaces are in vogue, and not just in interior design or the automotive sector.
There is also widespread demand around the house for surfaces that are pleasant to the
touch – the attractive, the more fashionable

W

ith its new finish for exterior films, Renolit says it is
now raising the bar for window profiles, door panels
and facades. The surface specialist from Worms has
combined the deep, dynamic wood texture VLF with a
transparent PVDF layer, creating an extremely natural
look. "This texture is practically indistinguishable from
real wood, both visually and in terms of touch," says
product manager Franz Josef Weber.
Renolit Exofol PFX Super-Matt is the name of the new
film which is based on the unplasticised PVC film Renolit
Exofol PX and combined with the PVDF top coat. A
finish already well known from its use on Renolit Exofol
FX. This fluoric plastic behaves similarly to a Teflon
coating on frying pans. It improves surface protection and
increases the film's resistance to dirt and chemicals; even
graffiti can be easily removed. "Its low surface tension
makes the film dirt-repellent and easy to clean. Even on
this very smooth surface, dust and dirt particles will not
stick to the film," says business unit manager Stefan
Friedrich, describing the low maintenance of the new
development. “Water, soap or detergent as well as a soft
brush or sponge are sufficient for cleaning.”

Surface emphasises wood character

Renolit Exofol PFX Super-Matt launches with four oak
decors in different colours: honey oak, ginger oak, pepper
oak and Weissbach eiche, whose authentic designs are
particularly well suited to the strikingly different
woodgrain surface finish. “With a subtle sheen emanating
from the emboss valleys, the surface resembles a natural,
matt finished oak,” says Weber.
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As with all Renolit Exofol films, Solar Shield
Technology (SST) is an integral part of the construction.
IR-reflecting colour pigments reduce the temperature
differences between the outer and inner profile surfaces.
In this way, the profiles retain their shape and windows
and doors retain their exact fit. For easier processing,
Renolit Exofol PFX also has a primer on its reverse side.
The warranty periods for the new film are the same as for
Renolit Exofol PX film. ❐
www.renolit.com
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Foiled Aluminium

Bifolds
“Probably the
best bifolds on
the market”
All standard foiled
colours in stock
prices from

£450
per sash, unglazed

All the benefits of Aluminium
now available in the full
exciting range of Renolit foils
Offer your customers more
☑ On Time Deliveries Guaranteed
☑ Quotes by return Same Day
☑ Every Door Factory Tested
☑ Easy To Install & Adjust
☑ PAS 24

THANK YOU TO ALL THAT VISITED US AT FIT, WE LOOK FORWARD TO WORKING WITH YOU
www.zen-fold.co.uk
info@zen-fold.co.uk
01268 569066

Call our team
to request a login for
quoting and ordering online

ALUMINIUM – THE

COLUMN

RICS confirm
CAB survey
The latest RICS Construction and Infrastructure Market Survey (Q2) clearly reinforces the results of the CAB
State of Market Survey (Q2) that shows that the construction industry is getting on with life as its patience with
Brexit-related indecision wears thin (pictured above – impressionist Kevin Connelly entertaining over 200
members and their guests at the 25th CAB AGM dinner at Carden Park on 27 June)

T

he RICS survey highlighted increases in sales
volumes/workloads by 25% net balance, with the
CAB survey reporting 52% net balance for Q2 and 52%
and 57% forecasted for Q3 and the year ahead
respectively. Both surveys indicated increases in capital
investment in machinery and equipment, with the CAB
survey indicating 60% net balance growth in the last year
and 75% net balance forecasted for the next 12 months.
CAB members undertaking the Q2 survey were

sales growth over the next 12 months only 48% (compared
to 63% in Q1) of CAB members reported that it was likely
to be the key constraint on sales over the next 12 months.
The other major constraints were labour availability
(19%), capacity (14%) and raw material prices (10%).
However, 10% of members reported no constraints.
Confidence in the year ahead encouraged CAB
members to forecast a higher headcount in the year ahead
at 62% (47% net balance in Q1).
Overall capacity levels were again reported to be
sufficient in Q2 given sector output and demand. 29% of
members reported that they had operated at between 90%
and full capacity over the last 12 months (17% in Q1). In
a year’s time, capacity utilisation was expected to be 90%
or higher according to 38% of members (22% in Q1) ❐

Q2, State of Market – capital Investment
particularly positive about capital investment as they
forecasted an increase in spend in the year ahead on all
metrics. After plant and equipment was product
improvement (62% net balance), property and R&D
(both 50%) and customer research (45%).
Looking at the sales compared to a year ago, 30% of
members reported a rise above 5% and 40% reported a
rise of up to 5%. Only a total of 15% of members reported
any reduction (up to 5% or more than 5%).
Overall CAB members expected overall cost inflation to
persist but there was a slightly lower level of concern than
in the last quarter with 38% (compared to 47% net
balance) expecting increases in the next quarter and
almost the same net balance expecting increases over the
next 12 months (57% compared to 58% net balance).
Continued demand for skilled labour placed upward
pressures on wages and salaries with 76% net balance of
members highlighting it as a key cost factor. Raw
materials was slightly lower at 48% (compared to 68% in
Q1) but lingering high energy costs (76% net balance
compared to 63% in Q1) also continued to exert upward
pressure on manufacturers’ input costs.
While demand was reported to be the key constraint on
20

Further new members in June/July 2019

New membership for 2019 has risen to 12 with five new
members joining since late June. CAB welcomed into
membership:
●Acorn Aluminium
●AOV (UK)
●Design Solution Business
●Epwin Window Systems
●MBE Glazing Services
These companies have been drawn not only by the
association’s proactive technical and marketing activities
but also by new recycling and training initiatives.
Many of these businesses will be attending their first
event as members at the next regional members’ meeting
at The Imperial War Museum, Manchester (pictured) on
24th October which will include a short seminar on
collateral warranties by Geraldine Fleming, operations
director, Driver Trett. ❐
For further information on CAB, its activities and how to
join, please contact Jessica Dean jessica.dean@c-ab.org.uk or ring 01453 828851
The Fabricator 2019

MACHINERY

Proving its worth
The Stuga ZX5 automatic sawing and machining center is the fastest, most accurate and most
reliable model the company has ever produced, writes sales and marketing director Steve Haines

H

ow well is the PVC-U window and door fabrication
sector doing is a question often asked by people
involved with the sector and Stuga is no exception. Here
at Stuga we look at various factors to try to fathom out the
answer as it helps us to plan staff and stock levels among
other things. What we have seen for a continuous period
of time is fabricators investing in both the biggest and the
smallest capacity automatic sawing and machining
centers. The ZX5 launched at the 2017 Fit Show is the
fastest, most accurate and most reliable automatic sawing
and machining center that the company has ever built. It
is also the best-selling high-output machine that we
manufacture. In addition to this the compact AutoFlow2, designed mainly for fabricators making up to 400
windows per week, is also selling well indicating that this
size of fabricator is still surviving and taking the
automation route as a serious means to stay competitive.
Whilst the sales of automated machines are a very good
indicator, Stuga also measures activity in areas like
service, spare parts and consumables such as cutters and
blades. These areas are also showing very positive and
encouraging signs that the sector is doing well in turnover
terms at least but the greatest indicator is labels. Each
label sold represents a PVC-U window segment being
produced. More label sales means more windows being
manufactured and currently this trend is strong.
To get back to machines, Stuga makes no secret of the
fact that the ZX5 is quite expensive and the number sold
and installed is a significant indicator of the serious intent
of fabricators to equip themselves with expensive leading
edge equipment to ensure they stay competitive in the
current dog-eat-dog market.
Some installations of the flagship ZX5 are listed here:

CMS Enviro is one of the leading fabricators of PVCU windows in Scotland and has two ZX5’s in its main
window factory with two ZX3’s i
n its other Scottish
factories.
Customade/Polyframe Livingstone has a ZX5

as its latest sawing and machining center which joins a
long history of Stuga’s which include a Flowline, a ZX3
and a ZX4. The Customade Group has 15 Stuga high
output sawing and machining centers in total.
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Cairngorm Windows in Inverness

has replaced its Stuga Flowline with a
new ZX5 in order to update its
equipment and enjoy the benefit of much
greater output. The Flowline which was
15 years old is now being rebuilt into a
Flowline/ZX3 for another fabricator and
will continue to produce windows for
very many years to come.
Steve Haines

Sidey Construction

in Perth has
been using Stuga sawing and machining centers for nearly
20 years and the recent addition of a ZX5 adds to the two
ZX4 machines that have worked very hard for many years.

Sliding Doors & Windows

in Devon is a long
established fabricator that chose the Stuga ZX5 for its first
investment in high-end automation. As a very successful
new-build fabricator this company i
s extremely well
placed to deal with the increased demand for windows
and doors in new houses.

Britannia Windows in Clevedon is a very wellknown fabricator which traded in its 20 year old first
Stuga, a Flowline, for a ZX5 to work alongside a ZX4 and
further increase capacity. Their Flowline is now fully
rebuilt and installed at another fabricator.
Graham Holmes-Astraseal of
Wellingborough is one of the most well-known

fabricators in the PVC-U sector and has installed a ZX5
to work alongside a Flowline and a ZX3. This is another
fabricator that has used Stuga for nearly 20 years.

Glazerite Northern in Bolton has installed a ZX5 to

work alongside its Stuga Microline and further installed
their original Flowline at Glazerite East in Peterborough.

More ZX5 installations are planned over the next six
months indicating confidence in both Stuga and the
sector. ❐
stuga.co.uk
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ACCORD 25 FX

EASY TO USE SMART TECHNOLOGY
3, 4, and 5-axis CNC Machining Centre
Engineered with dedicated solutions and software for manufacturing
doors, windows and solid wood elements.
Driving LEAN Manufacturing through Innovative Solutions

SCM UK

Tel. +44 (0)115 9770044 - scmgroupuk@scmgroup.com - www.scmgroup.com

GLASS & STRUCTURAL GLAZING

Business in
Bridgewater
F

amily-owned Regency Glass has moved to a 100,000
sq ft facility which it claims will make it one of the
UK’s biggest and most advanced sealed unit
manufacturers.
Steve Massey, sales and marketing director at Regency
Glass says: “We’ve seen fantastic growth over the past few
years and in order to sustain this growth now is the time
to invest. Our new factory and showroom at Bridgewater
Business Park in Leigh is three times the size of our
previous premises and will allow us, over time, to manage
a planned increase in production of high-quality sealed
units.”
Regency Glass, which employs 110 people, expects to
employ 10 more people to accommodate its growth plans.

The Planitherm Network, a n
ew range of
patterned glass and glass used in premium
residential projects proved popular with visitors to
the Saint-Gobain Glass stand at the FIT Show.
Mike Butterick, marketing director for SaintGobain Glass says: “We were the only flat glass
manufacturer to support the FIT Show and take
our place in theVisit Glass area.The FIT Show was
a great success for us and we have a large number
of leads to follow up.
“There was a real thirst for new products and
information about glass – and a desire from
fabricators and installers to discuss their glazing
needs. Our seminars and our exhibition stand
were focused on encouraging visitors to start to
have different conversations about glass.
“It is interesting that there are plans for the FIT
Show to take place every year rather than every
two years. My worry would be whether
manufacturers with long-product development
lead times and other commitments such as
Fensterbau and Glasstec, could support an annual
event in the UK and still deliver such an impactful
and worthwhile experience for visitors.” ❐

The company provides a comprehensive range of sealed
units and toughened glass to the domestic and
commercial markets, working in conjunction with SaintGobain Glass since 1983.
Massey says: “We can only sustain our reputation for
quality and service by working with supply chain partners
such as Saint-Gobain Glass, which provides us with a
range of high-quality glass. We’ve also invested in new
equipment and now have multiple production lines, two
furnaces and double the capacity for glass cutting with
new laminate and annealed cutting lines. This is a very
exciting landmark in the company’s history and will future
proof the business for many years to come.” ❐
www.regencyglass.co.uk.

Mike Butterick

uk.saint-gobain-building-glass.com/en-gb
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STAND OUT FROM THE CROWD
WITH

UNIQUE WINDOW SYSTEMS
One of Britain’s FASTEST GROWING fabricators of
PVCu and aluminium fenestration building products
Casement Windows | Bi-Folding Doors | Sliding Doors | Residential Doors
Quality Products | State-Of-The-Art Machinery | Rapid Quote & Production Turnaround

call: 0116 236 4656

email: trade@uws.co.uk

TRADE NEWS – PRODUCTS

As promised

Upholding the
standards

aunched at the FIT Show and
backed by Yale, Polyframe is
rolling out its protection promise
homeowner security guarantee. The
guarantee offers homeowners up to
£6,500 of cover i
n the event of a
break-in.
Richard Lee, PVC-U category
director at Polyframe, says: “The
launch of this guarantee – the most
comprehensive the industry has ever
seen – is a really important milestone
for PVC-U installers who wanted a
complete homeowner-led package
that stands above everything else on
offer and we’ve been impressed with
the level of interest it has generated.
“Combining five PVC-U profiles,
first rate hardware and the industry’s
best guarantee, this value-added
solution gives i
nstallers the edge
within
a
very
competitive
marketplace. We’re really proud to
collaborate
with
the
nation’s
favourite security brand Yale, and to
be the only fabricator in the industry
to offer such a level of cover. This
development not only underlines just
how confident we are in our products
but it also offers peace of mind to
homeowners when they have
Polyframe windows and doors
installed.”

hich? Trusted Traders has
announced
its
official
endorsement
of
Independent
Network.
For over 60 years,Which? has been
testing products and services. Now
the consumer champion assesses
tradespeople too.This endorsment
demonstrates to potential customers,
that Independent Network members
meet all the requirements of the
Which? Trusted Traders assessment
process.
Karen Lund, Veka UK Group’s
head of partner programmes, says:
“We are delighted to be allied with
Which? Trusted Traders. It is a clear
and independent demonstration to
homeowners that our members
uphold the highest standards in all
aspects of their business.
“Independent
Network
was

L

Polyframe has a range of
marketing materials to help
installers sell the benefits of the
Polyframe protection promise
to homeowners
The
new
guarantee
entitles
homeowners a guaranteed £2,000
compensation, up to £2,000 towards
their home insurance excess, up to
£2,000
towards
repairs
or
replacements, and a refund of up to
£500 on call-out fees on Yale
approved hardware configurations
that meet PAS 24:2016 and Secured
by Design. ❐
www.polyframetrade.co.uk

Burnley-based Veka UK Group,
has joined its home county’s
growing network of official
ambassadors with MD Dave Jones
as its representative. Lancashire
Ambassadors, launched by
Marketing Lancashire, brings
together Lancashire business
leaders who share a passion for
the county’s success and a desire
to champion Lancashire’s
businesses and sectors. Dave
Jones says:“The launch of
Lancashire Ambassadors is a
great idea; highlighting all the
benefits and opportunities of our
fair county. We’ve always been
proud of our Burnley roots, from which we’ve flourished as a
company, and we’ve been championing Lancashire for decades.
We’re very proud to now be doing so in an ‘official’ capacity.” ❐
www.vekauk.com
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Karen Lund
launched in 1996, it was established
at a time when double glazing was
more often associated with pushy
salespeople and cowboy contractors.
“We still have the exact same aim,
as we did when the Network
launched 23 years ago: to protect
homeowners
against
shoddy
workmanship and to support the
industry’s hardest working, most
professional window and door
companies. Now, we have more than
two decades’ experience, members
all across the country, and an everevolving range of services.” ❐
www.inveka.co.uk
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www.armstrongindustries.co.uk

TRADE NEWS – PRODUCTS

Roofline the movie

Community
reach-out

reefoam has released a video of its
commercial director, Colin St John,
explaining the big changes to the
roofline market over the last 20 years,
and their implications for the future.
After 18 years with Freefoam, St John
has been a key witness to how the
building industry and the market for
building products have changed,
particularly i
n the wake of the 2008
financial crash and the turmoil that
followed.
St John says: “Up to 2008, the market
for building products was very
structured.
Manufacturers
sold
products to stockists, and stockists
supplied the installer marketplace and
homeowners. After the crash in 2008
when several iconic brands were lost
the marketplace began to shift. There
was movement to a vertically integrated
supply chain with manufacturers having
their own distribution channels.
“During this period Freefoam focused
on developing customer relationships
and adapting its product range and
service offering. During the last decade
Freefoam hAs continued to adapt and
revise its product range, packages and
extended guarantees in response to
customer demand.

rames Conservatories Direct (FCD),
based in Bury St Edmunds, has
completed a conservatory for a local
caretaker who was left partially
paralysed after a devastating fall.
MD and owner of FCD,Adrian Lewis,
contacted ColinWhite and his wife Jo to
offer assistance after reading their story
in the local paper.
Lewis says:“I saw that the family were
hoping the community would help them
in some way to build a conservatory at
the back of their home. It would mean
that Colin, who suffered spinal cord
damage to his neck after a fall down the
stairs and is now tetraplegic, could look
out onto his garden again.
“We were pleased to give all our time
free of charge.We also approached our
suppliers for help with the cost of
materials, and our fabricator partner
The Glazerite UK Group was incredibly

F

Colin St John

F

“Our main aim is to grow by helping our
customers grow. We want customers
who can be our partners in business,
that is why we continue to grow the
range and make the product more
relevant to the market.” ❐
www.freefoam.com.

The full video interview is available now on Freefoam’s YouTube channel at
https://youtu.be/9q8Rzv3O4zc

Adrian Lewis, Colin and Jo White

The annual Independent Network (IN) members’ weekend is seen
as an opportunity for fabricators and fitters to get together, catch
up, ‘talk shop’, and have some fun. This year 25 affiliate partners
attended the event at the Queen’s Hotel, Leeds.
The event included the IN AGM with presentations from Veka UK
Group MD Dave Jones, finance director Graham Fitton, marketing
director Dawn Stockell and sales director, Neil Evans.A new item on
the agenda was an interactive Q&A for members to share ideas and
information. ❐
www.vekauk.com
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supportive.
“We’ve been a Glazerite customer for
five years and the team really came
through for us donating the
conservatory
frame
and
windows,donating product worth over
£1,500.
“The project was completed swiftly
and the Whites were thrilled. They
thought they would have had to
fundraise a lot more than they did, and
they hadn’t expected the work to begin
so quickly.”
Glazerite’s group managing director
Jason Thompson said: “It is always a
pleasure to work with the FCD team,
because our companies share the same
commitment to quality, service and
craftsmanship. This job was particularly
important and rewarding, given the
circumstances.” ❐
www.inveka.co.uk
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PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

THE ORIGINAL

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

COLOUR
COATING
EXPERTS
Kolorseal North

Window openers

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217

www.kolorseal.co.uk
sales@kolorseal.co.uk

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER

Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Give
Insurance
Backing
On All
Your
Work.
Apply Online Today

www.qanw.co.uk

QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
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To Advertise
call
Mehreen Haroon
07932 243008

Uncertainty
un / certain / ty
Fact
Companies that invest in marketing during
uncertain times perform better in the longterm than those that cut their budget.*

Certainty
pur / pl / ex
Purplex is the strategic marketing agency
which sees the bigger picture.
Led by a CEO with 30 years’ experience
in the window industry, Purplex helps
companies across trade, commercial and
retail sectors gain market share and build
stronger brands for sustainable growth.
pur-pose / pl-anning / ex-ecution

*Marketing is the key revenue growth driver for more than 30% of companies (CMO Survey)

It’s simple economics: if a pie shrinks
by 10%, and your competitors cut their
marketing budget by 50%, your share of
the pie can increase.
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Presstek
01527 918651
www.presstekltd.co.uk
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Element
01902 722122
www.element.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
The Design Solutions Business
01922 277310
www.dsbltd.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk
Wintech Testing & Certification by UL
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
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Fabricators & Manufacturers
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Glasshus Facades
0113 390 0126
ww.glasshusfacades.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com

Fabricators & Manufacturers
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
ASSA ABLOY Opening SolutionsUK

Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Vent Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk
Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com

&Ireland

0845 873 4838
www.adamsrite.co.uk
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com
Systems Design & Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Epwin Window Systems
01952 290901
www.stellaraluminium.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

New Builders
Merchants Database
Coming February 2019
Whether you work nationally or regionally, you can access over
6,000 national and independent building merchant networks, all
specialising in building materials, tools and supplies.
The database is divided into ‘heavy’ and ‘light’ merchants with
categories for each building sector.
With 8,000 email addresses and over 7,000 contacts available, it
has never been easier to communicate with new customers.

For more information call us today on 01934 808 293.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

OUR NEW 28-PAGE

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

NO UNSIGHTLY
TRICKLE VENTS

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…

DEEP BOTTOM RAIL
OPTION AVAILABLE

Heritage Oﬃcer, Cotswold Council

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL

MYERS

01253 888222 / 07817 816663
sales@timberlook.com

