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❐
In association
with

Think of trade associations and you might imagine long established,
often conservative organisations. Dickensian in their attitude, perhaps
conservative and authoritarian.These organisations have a long history
with origins in the trade guilds. Manufacturers and merchants have long
seen the sense in joining forces to represent their particular industry
and the interest of its traders by influencing government legislation and
establishing or influencing standards. Inevitably, over the centuries,
some associations have become businesses in their own right. Perhaps
to the benefit of no one.
So it is refreshing, indeed welcome to see the launch of the Certass
Trade Association (CTA), a brand new association for window
installers.
This is a sector that is growing as, smaller fabricate and fit window
companies relinquish manufacture, finding that they can buy more cost
effectively from bigger fabricators. In addition homeowners are looking
for a much wider range of products as aluminium becomes once again
popular in the domestic market with more complex systems such as
folding sliding doors in demand. With the builders merchants
increasingly offering windows, installers, as well as consumers, have a
wider choice of supplier.
Previously installers, as a sector, had no specific organisation to
represent or advise them. Moreover they are often thought of as the
'man with a van' kind of operation.These days nothing could be further
from the truth and there are some substantial companies dedicated to
selling and fitting windows in both the commercial and retail sectors.
They were encouraged – some say coerced – into joining competent
persons schemes but these organisations are actually to do with self
certification for building control and offer no representation or advice
to members.
Starting from a competent persons scheme base CTA does, of
course have a track record as far as installers are concerned. As a
trade association it is now free to guide members through pitfalls, new
legislation for example. It will also be in a position to represent
members' interests in disputes. Something that is not possible for a
competent persons scheme to do.
CTA approaches its foundation with a specific view of problems
facing the industry: a lack of reliable support, an ageing workforce and
poor perception from consumers. In addition to these pressures
installers have to stay competitive and professional as the market
changes rapidly. On top of that there is also a severe lack of skilled
labour.
No one organisation can solve these problems. Lack of government
will to support business, especially small and medium sized businesses,
is a huge part of the problem. We, by now, all know Boris Johnson's
opinion of us and I rather suspect that he speaks for a lot of his
colleagues and certainly all of the Brexit lobby.
So unless things change in the next year Certass Trade Association –
not to mention other organisations that reckon to represent the
industry – could have their work cut out.

John Roper
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ZX5 sawing &
machining center
for the discerning uPVC
window & door fabricator

Sawing & Machining as it should be

The Stuga ZX5 can produce 800 to 1100 internally glazed windows per week. Developed from the very
successful ZX4 the ZX5 utilises even more leading edge technology. Includes saw cuts and preps for
all UK window and door styles. The ‘U’ shaped conﬁguration allows the possibility for single operator
usage. All Stuga sawing & machining centers notch on both sides of any proﬁle. Experience ‘Y – Drive’
notch prepping, ‘Tru-Loc’ gripping technology and proﬁle recognition with width measuring.
16.20m long by 4.30m wide.
Professional installation with full training

01493 742348
Machiner y

Ask for machine sales or visit www.stuga.co.uk

NEWS

We’re listening
T

he new industry body for installers,
Certass Trade Association (CTA),
has been launched to give installation
companies and tradespeople the chance
to make their views heard and get
practical support to help grow their
businesses.
Jon Vanstone, chair of CTA told The
Fabricator: "As a competent persons
scheme Certass is restricted in the
advice that it can give to its members.
We can only point them at the rules as
they stand. As a trade association we
have much more flexibility to advise
members and to discuss the options.
“Our industry is faced with many
issues – a lack of reliable support, an
ageing workforce and poor perception
from consumers. Speaking with installers
and tradespeople we understand the
extra pressures they have to contend
with. As well as staying competitive and
professional in a changing market there
is also a severe lack of available skilled
labour.
"As a trade association we can take a
position on things such as proposed
legislation or standards, and advise our
members on the best ways to deal with
these.
“The Certass Trade Association is
focused on creating practical solutions
for these issues.The membership is open
to all companies in the glazing supply
chain who share our vision. Existing

Growing strong,
ranking high
T

he ninth annual Sunday Times HSBC
International Track 200 league table
ranks Thermoseal Group no.#41 in the
league of businesses with fastestgrowing international sales.
Sunday Times HSBC International
Track 200 league table ranks Britain’s
mid-market (total sales of £25m+ and
international sales of £1m+) private
companies with the fastest growing
international sales over the past two
years. The 200 companies include wellknown names from sports car
manufacturer Aston Martin and fashion
retailer White Stuff to coffee house
chain Caffé Nero and craft beer maker
BrewDog. Thermoseal Group has
achieved annual international sales
growth over two years of 79.46%
increase (the average was 62%)
supplying to over 27 countries in five
continents.

Jon Vanstone
Certass members will automatically
qualify for membership and we are
keeping the membership fee extremely
affordable.” ❐

Gwain Paterson

Veka Group has helped a long-standingVeka fabricator set up its new
factory in less than 60 days. Gwent-based Modplan has established a
new business partnership to supply home improvement specialists
Leekes with Veka Group’s Halo System 10.
Modplan has been supplying Veka products to the trade for more
than 22 years. It has now added Halo to its portfolio to meet Leekes’
requirements and Veka was able to offer advice and technical
support throughout the planning and tooling processes. ❐
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“We are both surprised and delighted
to reach no. 41 in a league with some of
the UK’s best-performing businesses”,
says managing director Gwain Paterson.
“Despite fears associated with Brexit,
our sales of Thermobar and Thermoflex
warm edge products have seen
significant growth in export markets.
With the uncertainty in the UK market,
we are extremely pleased with our
export successes to date and intend to
continue to grow our technical centre
and production facility with the aim of
innovating further new products and
manufacturing processes specifically
designed to meet our customers’
needs.” ❐
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TIMBERLOOK IS THE MODERN UPVC SYSTEM THAT REPLICATES TRADITIONAL AND HERITAGE DESIGNS
MAKING IT JUST AS IDEAL FOR HISTORIC AND CONSERVATION PROJECTS, AS IT IS FOR MODERN LIVING

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

OUR NEW 24-PAGE
BROCHURE DOES THE
SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

CHOICE OF 9 COLOURS | NIGHT LATCH AS STANDARD | MORTISE & TENNON LOOKING CONSTRUCTION

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

PAS24 AND DOCUMENT Q COMPLIANT | ON-SITE GLAZING - 70MM FRAME

Timberlook is the new Flush Sash Window from Aﬀordable Windows. With square mortise & tenon looking fabrication
for both sash and outerframe, there are no tell-tale mitred joints that normally identify a window as being PVCu.
Timberlook has a night latch as standard and unique options such as a deep bottom rail and concealed trickle ventilation,
making the Timberlook Flush Sash system almost indistinguishable from the most expensive ﬂush sash timber windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact Phil Myers:

01253 888222
07817 816663
sales@timberlook.com

NEWS

Hartshorn resigns
R

oger Hartshorn is to step down as
CEO of the Flamstead Group, the
owner of HL Plastics, the Liniar brand
and Avantek Machinery. Hartshorn will
leave in October; he says that he wishes
to spend more time on other personal
and business interests.
Hartshorn founded HL Plastics and
created the Eurocell brand which he
sold Tessenderlo Group in 2003. Two
years later, along with his partner Mike
Bosworth, he aquired HL Plastics and
used it as a platform to crate the Liniar
window system.
Hartshorn says:“I am incredibly proud
to have been a part of the success that
HL Plastics has achieved over the last 41
years. I feel that now is a good time to
move away, safe in the knowledge that
the group will be left in a superb position
under the guidance of a stable
management team.
“Our parent company, Quanex
Building Products, has continued to
follow my philosophy of investment, new
product development and technical
innovation. Quanex is a long-established
industrial conglomerate and I feel
confident that the Liniar and Avantek

Roger Hartshorn
businesses will continue to perform,
thrive and grow, just as they have over
previous years.”
MartinThurley, who joined HL Plastics
as managing director in February 2017,
will take over as group MD when
Hartshorn leaves.
He says: “What Roger has achieved
here is incredible. I know just how much
the company, and the people who work
here, mean to him. His drive, passion and
foresight have been key to the growth of
the group and he’s ensured there’s a
team in place for a smooth transition.” ❐

Buckley
appointed
T

he Glass and Glazing Federation
(GGF) group has appointed Kevin
Buckley as i
nterim chief executive to
take the federation and its subsidiary
companies through their next phase of
development.
Buckley has been working with the
GGF for almost a year; i
nitially as
interim CEO of the subsidiary
companies and more recently as a
strategic consultant for the group.
He has been instrumental in growing
and developing international companies
such as technology and telecoms giant
NEC and in various strategic and
leadership
roles
with
diverse

Kevin Buckley
Insight Data’s general manager, Jade Greenhow, has been promoted to
the newly created role of operations director following a year of rapid
growth for the business.
In her new role, Greenhow will have a greater strategic responsibility as
well as overseeing the daily running of the business including the firm’s
sales, research and software development operations. She will work
closely with Insight Data’s managing director Andrew Scott.
Greenhow says: “This is an incredibly proud moment becoming ad
Director of such a fantastic company. In the seven years I’ve been at
Insight we’ve grown from a small data provider to become an integral
part of the glazing and construction industry.
“Data is undoubtedly a hot topic at the moment as GDPR comes into
force.As regulations change, the need for a fully-compliant data supplier
which can help businesses effectively target new customers will only
become greater – and I look forward to helping more businesses through
this changing landscape.” ❐
6

organisations such as Hertfordshire
Local Authorities and university startups.
Buckley says:“I am delighted to accept
this role and very much looking forward
to great progress ahead. The GGF and
its five subsidiaries are in good shape
but there is of course always room for
improvement. During the second half of
2017, I have been responsible for the
management and planning processes for
the GGF’s commercial companies and I
am now looking forward to making a
real difference for the GGF and its
membership.” ❐
The Fabricator 2018

#SENIORDELIVERS
INNOVATION

MARKETING

Know their/your rights
Earlier this year, new data protection rules came into force, affecting every organisation in the UK.
They are designed to give individuals more control over the personal data companies can collect –
and with the maximum penalty for breaching them totalling £2m, or 4% of annual global turnover,
it’s vitally important to get to grips with them now says Insight Data operations director, Jade
Greenhow

W

e have been tracking the development of GDPR
since it was first proposed back in 2012, we have put
together a check list with everything you need to know to
make sure you’re compliant.
What is the purpose of the new data regulations?
The last major overhaul of data regulations was 20 years
ago, long before Google, Facebook, Apple and other
technology companies came along and began collecting
the personal data of billions of people around the world.
In the UK we relied on the Data Protection Act 1998.
However, there were inconsistencies on data protection
across the EU, and now leaders from across the continent
have come together to develop a new standard for the
collection, storage and processing of personal data.

What is required to comply with GDPR?

If you hold any personal data – from employees to the
names of your customers – it would be wise to conduct a
GDPR audit, and clearly document the personal data you
hold, how and when you collected it, and how it is used.
You will also need to have a clear privacy policy, be able
to show a legal basis for processing the personal data you
hold, and have procedures in place to detect and report on
a data breach (such as a computer hack or data theft by an
employee).
The Information Commissioners Office (ICO) website
provides further information on compliance.

Does GDPR just relate to marketing?

GDPR specifically relates to the processing of personal
data with emphasis on the ‘fundamental rights and
freedoms’ of individuals (known as ‘data subjects’). This
includes how organisations collect, store, transfer or use
personal data and includes, for example, employee
records, supplier and customer information or
prospects/sales leads.
Although the GDPR relates to personal data and not
businesses, any data that can identify a ‘natural person’
will fall under the new regulations. This includes an
individual’s name or email address even if they work for a
limited company or LLP.

Will I have to have ‘consent’ to comply with the
GDPR?

This is a cause for confusion with many companies.
‘Consent’ is one way to comply with the GDPR but there
are in fact five other legal grounds for processing personal
data, including ‘contract’ and ‘legitimate interest’.
For direct marketing to new customers, particularly
business-to-business, legitimate interest will be the legal
basis for processing personal data although organisations
will need to demonstrate that they balanced the interests
8

and
rights
of
the
individual.
Legitimate
interest is outlined in
article 6(1)(f) of the
regulation, and recital 47
of the GDPR and states
clearly: “The processing
of personal data for
direct
marketing
purposes
may
be
regarded as carried out
for legitimate interest”.

Can I continue to use
my
existing
marketing/prospect
list?

To
comply
with
GDPR, it is essential that
your data lists are valid
and kept up to date. You
will need to document
how you collected the
contacts
on
your
database
and
have
procedures in place to
regularly update the
information to ensure
the data is accurate.
For most companies
collecting and managing Jade Greenhow
your own marketing data
list is likely to fall short of the new regulation unless you
invest heavily in regularly cleansing and updating it.
Insight Data marketing lists are continuously validated
and updated and can help B2B suppliers in the glazing
and construction industry comply with the GDPR.

Where do I go for advice?

Despite the hype and surge of so-called ‘GDPR
consultants’ and GDPR seminars, there are in fact no
qualifications or accreditations for GDPR, and indeed the
interpretation of the GDPR can vary between so-called
experts.
As the UK’s independent authority, the Information
Commissioners Office (ICO) is the best source of
information on GDPR compliance (www.ico.org.uk).
Insight Data also publishes information and guidance
for B2B marketing. Visit www.insightdata.co.uk for the
latest updates. ❐

www.insightdata.co.uk
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HARDWARE

Booming at busiest
W

indow and door hardware distributor, VBH (GB)
achieved a 97.1% on time, in full (OTIF) delivery to
its customers during May. With thousands of product
configurations and tens of thousands of components from
its own ‘greenteQ’ and other leading brands, a spokesman
says that the company sees this as a significant
achievement for VBH and demonstrates its commitment
to customer service.
With branches in Kent, Swansea and East Kilbride,
VBH has a distribution centre in three of the home
countries (with Northern Ireland being largely supplied
via East Kilbride) ensuring true national coverage. Mark
Skudder, VBH logistics director says: “The OTIF figure
takes into account sales of our own greenteQ branded
products, as well as those from our main partners
including Glazpart, Hoppe, Maco, Roto, Securistyle,
Siegenia and Yale.
“Any delivery delays, of even the smallest item, can have
an impact on the timely fabrication or installation of a
product. Homeowners expecting an installation don’t
want to hear about a missing handle.They want what they
ordered when it was promised without excuses.
“We’re particularly proud of the 97.1% figure as May
was a very busy month with sales over 8% up on the
previous year; greenteQ sales increased by more than 35%
over the same period. This clearly shows that our strategy
of developing greenteQ products such as the Clearspan
Bi-fold and Invisifold slide & fold ranges to sit alongside
our 3rd party offering is working well.”
Stock in each VBH depot is tailored to the requirements
of the region, with the popularity of different product lines
sometimes varying around the country. VBH’s Q-secure
guarantee is available on a large proportion of these
products, covering against hardware failure in case of

Mark Skudder
burglaries and break-ins.
The VBH24 web shop has a newly updated product
configurator that makes ordering easy. It shows customers
the exact hardware required on complex installations such
as tilt and turns, bi-folds or greenteQ Invisifold slide &
folds. Alternatively, expert staff are on hand to process
orders received over the phone or via email.
Skudder says: “We’ve seen a significant increase in the
number of customers using our web shop since the
updates. Not only do they benefit from the easier
navigation and the configurator function, but they also
receive free standard delivery on orders over £100.” ❐

www.vbhgb.com
Window Ware has added to its bi-fold hardware offering
with the latest edition to its Lockmaster range –Yale’s new
Lockmaster slim 28mm backset multi-point lock.
The Lockmaster 28mm lock is specially designed to fit the
narrow sight lines of modern aluminium bi-fold doors and
comes in two variants – a standard 16mm euro groove
option which fits Smarts and Exlabesa profiles, and a 24mm
u-channel model to suit AluK aluminium systems.
Window Ware says the product offers everything you
would expect fromYale’s best-selling lock: hook and anti-lift
pins, a deadbolt centre and pre-compression roller cams
for superior security, slick operation, robustness and
optimal weather sealing.
As with all Yale products, they have undergone rigorous
quality and security checks to give fabricators and
homeowners every assurance. This hardware is PAS 24:
2016 compliant, corrosion resistant to British Standards BS
EN 1670: 2007 Grade 4, as well as protected by a 10-year
mechanical guarantee and Lifetime Security Guarantee. ❐
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www.windowware.co.uk
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MARK OF
DISTINCTION

70MM WINDOWS HAVE NEVER LOOKED SO GOOD

Heritage hardware designed to enhance both flush sash & 70mm systems
Exclusively available from Window Ware
T 01234 242720

E sales@windowware.co.uk W windowware.co.uk

HARDWARE

Nemesis for an ally
G

arrard Windows has seen sales grow by more than
15% year on year and is gearing up for further
growth with the help of its hardware partner Kenrick.
Kenrick has been supplying its Nemesis multi-point
window locking system for aluminium profiles to Garrard
for 18 months, during which time it has increased
production each month as demand for aluminium
continues to rise. The expansion has also prompted the
Aylesbury-based firm
to substantially increase its
dedicated aluminium production space to 42,000 square
feet.
Lucy Griffith, office manager at GarrardWindows, says:
“We’ve been fabricating aluminium for nine years now
and have grown to become one of the biggest fabricators
of Smart Systems’ aluminium products. We’re now
fabricating around 300 frames a week and our sales
forecasts are very strong indeed.
“To achieve our ambitious targets, we needed to work
with the right hardware supplier that could provide the
quality and value we expect, whilst also being able to keep
pace with our growth. We have a very long alliance with
Kenrick, as they also supply locking systems to our PVC
business, and we knew that they had the capability and
capacity to support this growth. Dependable service levels
are everything in this industry and having Kenrick on
board as a reliable supplier has been essential to help us
manufacture efficiently and deliver high quality windows
on time.”
Nemesis is a high security bi-directional twin cam
espagnolette window locking system that has been
developed to suit aluminium profiles which come with or
without a Euro groove. A fabricator-friendly solution, it

Steve Williams and Lucy Griffith
has been designed to aid rapid installation for the
fabricator on all major aluminium profiles.
Steve Williams, Kenrick’s sales and marketing director,
says: “We’re delighted to have established such a longstanding partnership with Garrard Windows and to have
supported their impressive growth in the aluminium
sector with our Nemesis product.We know that it’s vital to
maintain the highest standards in terms of product
quality, service and value and we look forward to
continuing to supply to Garrard as they go from strength
to strength.” ❐

Dormakaba, has partnered with Smart
Architectural Aluminium to aid in the
development of a PAS 24 tested automatic
sliding door system.
Smart
Architectural
Aluminium
has
introduced a PAS 24 option to its auto-slide
Smart Wall door system, featuring standard
and fire escape door variants, the new autoslide door is the first in the UK to be fully
tested to the latest PAS 24 standards.
Representing the latest security upgrade to
Smart’s established Smart Wall system, the
new auto-slide door provides architects,
designers and facilities managers with even
more flexibility when working on both new
build and refurbishment projects.
In developing the new door, Smart
Architectural Aluminium worked with
dormakaba’s ES200 operator to develop a
sliding door system that would provide a
robust solution ideal for high traffic environments and emergency exits. ❐
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www.kenricks.co.uk

www.dormakaba.co.uk
The Fabricator 2018

GARRARD WINDOWS NOW MANUFACTURING
MECHANICALLY JOINTED SPECTUS VERTICAL SLIDER

FAX OR EMAIL YOUR QUOTES TODAY

‘Choose uPVC for
everyday practicality’

Choice of decorative
features – from Georgian
bars to decorative horns,
brass effect sash lifts;
locking cam catches and
sash restrictors
Can be produced with a
gothic or arch shape
A wide choice of colours
and woodgrain ﬁnishes

Call us now for enquiries
Tel: 01296 66 88 99
or email: enquiries@garrardwindows.co.uk
Visit our website:

www.garrardwindows.co.uk

‘Choose aluminium for
elegant styles and colours’

Suitable for all types
of modern and period
commercial applications
and can be used in
residential properties.
Ideal for use in schools
and hospitals.
Available in any RAL
colour and a variety of
ﬁnishes.

GLASS & STRUCTURAL GLAZING

Get Quality
Aluminium Bifolds
at Low prices

Colour to suit

from

£350
per pane

from

£450
per pane
T-Handle Included

from

£550
per pane

#fast turnaround
#fully fabricated
Call

0800 389 0595
02476 638779

Fax
sales@armstrongindustries.co.uk

T

he new Saint-Gobain collection of lacquered glass for
interior walls and furniture now comprises 26 colour
choices built around five contemporary trends.
SGG Planilaque Color-IT can be used in residential and
commercial applications such as entrance halls, kitchens
and bathrooms, as well as furniture including cupboard
and wardrobe doors.
Glossy under light, SGG Planilaque Color-IT is
available in a wide range of colours which co-ordinate with
natural materials such as wood, metal or stone.
The five trends include Cocoon, featuring warm neutral
shades such as coffee and satin white whilst cool greys,
black and silver neutrals complement the Urban
collection.
The Pop trend offers a high impact, bold palette of reds
and greens; while a touch of elegance is achieved with the
Lounge collection of sophisticated intense blues and
velvety reds.
The Dolce Vita trend introduces the new pastel range,
which is unique in the market, and draws inspiration from
subtle and delicate Scandinavian colours including sea
green, petal pink and sky blue.
SGG Planilaque Color-IT has an opaque, coloured
appearance, which is obtained by applying a layer of heat
and humidity resistant lacquer on the reverse side of the
glass, where it is protected from damage. It is also very easy
to clean and maintain.
The new SGG Planilaque Color-IT collection offers
architects and interior designers boundless design
possibilities for walls and furniture.
For further design opportunities, Saint-Gobain also
introduces SGG Mastersoft Color-IT, a unique
combination of the texture of textiles with the finish of
lacquered glass. ❐
www.saint-gobain-glass.com
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Roto TSL

 Easy installation
 Innovative design
 Precision engineering
 Highly reliable locking system
 Suits all of the industry’s popular window systems
 The RotoSil surface protection

GLASS & STRUCTURAL GLAZING

A lighter perspective
When designing both residential and commercial buildings, the provision of natural light, both for
energy efficiency and wellbeing plays a crucial part in the process. Whilst windows need to remain
functional, allowing them to be opened, to safely carry glazed units and ensure thermal efficiency,
the profiles need to be as slim as possible to allow as much natural light into the building space as
possible

U

ntil recently, the slimmest profiles have only been
available in steel, but now, more efficient systems
designed in aluminium are available with very slim sight
lines. One of the most advanced systems is designed and
supplied into the UK market by the Polish systems
company, Aluprof.
The ‘industrial window’ was
developed in Poland to enable many o
f their historic
buildings to be refurbished with similar slim window
profiles. Here in the UK the system has been used on
both new and refurbishment projects.
One of a growing number of developments in the UK
and Ireland, Valentine Place in London, is a new build
development consisting of various apartments and mews
style houses located in a built up area within Southwark.
The importance of using as much available light as
possible, lead the design team to specify the ‘MB-60
Industrial’ system. Not only does the system offer a slim
sight line appearance, but the profiled design of the
components give it a truly industrial appeal.
Aluprof UK’s head office and extensive distribution
centre is located in Altrincham, Cheshire. Aluprof
systems are increasingly being specified on a wide range of
residential and commercial projects across the UK
including Passivhaus projects. Systems are designed,
fabricated and installed by selected, specially trained local
companies, to ensure each fabricated product meets
Aluprof’s exacting standards. ❐

www.aluprof.eu
An East Sussex woman is treating her two children to a
family holiday with the money she’s saved by winning
new windows from Saint-Gobain Building Glass.
The glass company offered the chance to win up to
£10,000 towards the cost of new high-performance
windows in a competition to help launch its new
Planitherm Network.
Karen Bulmer, a part-time admin officer for the NHS is
the first winner of the quarterly prize draw, where
Planitherm installers encourage their customers to win
back the cost of their windows and installation, up to the
value of £10,000.
From left to right - Steve, Becky and Karen
Ms Bulmer spent £3,894 on new white uPVC casement Bulmer and Ron and John Vigor
windows from Whiteline Manufacturing, which were
installed by Heathfield Windows, with Planitherm Energy Standard glass supplied by Glassolutions in
Canterbury. She says:“I couldn’t believe I’d won and was waiting for the catch. It took me a while to
realise it was true, and that I’d actually be getting my money back. I’d saved for a long time to be able
to replace my old draughty windows and now the house is so much warmer, and the windows look
great too.” ❐
www.planitherm.com
16
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GLASS & STRUCTURAL GLAZING

Sizing up

Get Quality
Aluminium Bifolds
at Low prices

from

£350
per pane

from

£450
per pane
T-Handle Included

New vans and customer service team

M

orley Glass & Glazing is expanding its aftersales and
distribution capabilities to support its current
growth strategy.
To help it deliver on its promise of 10-day delivery for
orders received before 11am on Fridays, the business will
now have five additional vehicles, supplied by JDS Trucks
of Leeds. This brings Morley’s total fleet up to 26 vehicles
that will each tot up over 100,000 miles annually as they
travel the length and breadth of the UK.
Morley’s sales and aftersales services have also received
a boost as the business has bolstered its sales with the
appointment of Jess Owens as aftersales administrator and
estimator.
Owens brings with her a wealth of glass
knowledge from her previous role at Oaklands Glass and
will work as part o
f the Morley sales team to provide
quotes in 60 minutes or less.
Ian Short, Morley Glass & Glazing’s managing director,
says: “We’ve worked extremely hard to guarantee our
customers receive the best service at every step of their
journey with us. From initial sales support right through to
delivery and aftersales, I’m confident that Morley
customers will receive a service that is second to none.” ❐

from

£550
per pane

#fast turnaround
#fully fabricated
Call

www.morleyglass.co.uk
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0800 389 0595

02476 638779

Fax
sales@armstrongindustries.co.uk
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Growing the club
CAB is delighted to see that interest in the CAB Pavilion at The FIT Show 2019 (21-23
May) continues to grow, with a number of those exhibiting in 2017 returning again next
year and being joined by CAB members exhibiting for the first time

Justin Ratcliffe and the team at the CAB Pavilion at the FIT Show, 2017

T

Justin Ratcliffe

he key sectors represented
to
date
include
fabrication, hardware, powder
coating, ventilation, louvres,
shading
devices
and
weatherproofing. The update
presented at the CAB AGM
dinner at the Forest of Arden
in late June highlighted how
the
show
provides
an
outstanding opportunity to
market aluminium and engage
with fabricators, installers and
the wider supply chain. In 2017

2019 will host a number of new features but also retain
some popular ones from 2017, including the highly
publicised CAB Trail that generated considerable
interest.CAB members have been attracted by a number
of factors including the success of the 2017 show, which
was attended by almost 10,000 visitors, the 12 months
promotional activity programme, a high profile CAB
lounge at the centre of the pavilion and a major aluminium
supplement to be launched in advance.
Just a few of the new FIT Show features include:
● Incorporation of ‘Visit Glass’ - a new section of the
show highlighting glass manufacturing and processing. A
full seminar programme will cover glass lamination, glass
technology and information for companies looking to step
from the residential to the commercial market.
● Collaboration with the Building Our Skills initiative
to demonstrate that fenestration is a career opportunity for
school leavers and young people.
● The Business Clinic – one to one consultation
appointments will be available to cover topics such as
taxation, mergers and acquisition, succession planning,
finance and apprenticeships.
● Installer scheme and new product trails –
The FIT Show registration system will offer a meeting tool
to enable visitors to book meetings with specific people
and companies. ❐

CAB Pavilion at The FIT Show, 2017
over 34 CAB members booked stands at the show
including 15 in the CAB area. In 2019, the pavilion moves
to the very centre of Hall 20 which is dominated by
aluminium product manufacturers and suppliers (a fully
up
to
date
floorplan
can
be
viewed
at
www.fitshow.co.uk/exhibit/floorplan). The FIT Show
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The CAB Pavilion is open to all members and any
company joining the Association before the end of
September 2018. For further details of the opportunities,
please contact Justin Ratcliffe at the CAB office on 01453
828851 or email justin.ratcliffe@c-a-b.org.uk
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RENOLIT.
RENOLIT.
Das Original.
Original.
Das

The first for exterior films.
RENOLIT EXOFOL products have reliably remained at the forefront of exterior surface technology for over thirty
years and have a highly valued reputation for innovation and quality.
A commitment to development and investment in new designs and aesthetics deliver added value for our
customers in a market where there is an increased demand for colour and realistic natural finishes. Dedication
to customer care, service, technical and marketing support ensure that the original continues to lead the way.
Contact us for further information at renolit.cramlington@renolit.com
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Balls, bots & Hephaestus
As I write this, supporters of the England football team nervously await how the team deals with the highly
organised 4-4-2 system of the Swedes.As you read this, perhaps England has gone all the way and 52 years of
hurt are over. Or perhaps not. Either way, we take for granted the high definition pictures of the game that
are routinely transmitted, so we can delight, or agonise, over each super slo-mo replay of the action

O

ne angle that is relatively new is provided by the
overhead camera, that sometimes comes into shot
itself, suspended over the playing area by wires. This
camera system is known as Spidercam and it operates
using four motorised winches positioned at each corner of
the pitch, each of which controls a Kevlar cable connected
to a gyro-stabilised camera-carrier, or dolly. By
controlling the winding and unwinding of the cables, the
system allows the dolly to reach any position in threedimensional space.
All very interesting, but what has this got to do with
installation of windows and curtain walling, I hear you
ask? While robots are not commonplace right now in our
sector, all the predictions are that they will be used to
improve installation productivity and quality and to
reduce accidents in the future. Mention of the word
‘robot’ usually brings to mind a humanoid contraption,
with two arms, two legs and a headi, and while such robots
may find a place in the glazing sector, it is the cable-driven
parallel robot (or cable robot) which uses the same
principles as Spidercam that could find more immediate
application.
The capabilities of the cable robot are best appreciated
by watching them in actionii.They can be programmed to
lift, move and place loads precisely, and while the term
‘cable’ may give the idea that the robot swings and sways,
through a clever arrangement of the cables the robot is
actually very stiff in operation. They are also relatively
easy to reconfigure and relocate as needed. Not only
could a cable robot be configured to perform pick and
place of elements, such as curtain walling modules, but it
could also manipulate individual elements for accurate
positioning. That is where the God of Metallurgy,
Hephaestus, comes in. The Hephaestus projectiii is
currently researching a prototype cable robot, designed to
build, repair and maintain a building façade, alongside a
prototype building and curtain walling system, suitable
for robot assembly. With a cable-driven robot that is
designed to work on vertical or inclined surfaces and a
toolset that will automate bracket positioning and
fixation, the project should go a long way towards
automating curtain walling installation, repair and
maintenance.
If a future where curtain walling installation can be
carried out by robots seems far-fetched, who would have
thought that in 2018 the world’s largest taxi firm would
own no cars and the world’s largest hotel chain would
own no hotels? ❐
Justin Furness
20

Dr Justin Furness – presenting a technical update to
members at the Regional Members' March meeting in
Leeds

“What has this
got to do with
installation of
windows and
curtain walling?”
i See for example the Atlas robot:
https://www.youtube.com/watch?v=fRj34o4h
N4I
ii See for example the CoGiRo project:
https://www.youtube.com/watch?v=An_i8xoM
XDc
iii http://www.hephaestus-project.eu/
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Never standing still
The Stuga ZX4 has been the top of the Stuga range of sawing and machining centers since 2005 and
although being updated many times technology moves relentlessly which meant a big decision for
Stuga. It needed to replace what has been a very successful product.With the ZX4 becoming more
and more the choice of new machinery purchases Stuga decided way back in 2016 to work out what
would be the blueprint for the next flagship model

T

he high cost of designing and developing new
machines meant the project had to be carefully
planned in the knowledge that even with computer aided
design technology there would be testing, improvements,
changes and upgrades along the way. The target for the
project was The Fit Show 2017 and making the machine
ready for that date was a major challenge. With the high
cost of exhibiting at such a show the machine had to be
right and look right, so development certainly went down
to the wire.
Since the launch of the ZX4 in 2005 each major
upgrade has been designated with a ‘MK’ ie MK1, MK2,
MK3, MK4, MK5, MK6. The new machine was
considered as perhaps being the ZX4-MK7 but it was
quickly realised that this machine was so different from
previous models so the latest model became the ZX5.

Ultimately this will be the ZX5-MK1 because Stuga
technology never stands still.
The ZX5 has all of the features of the ZX4 but in
addition has a new gripper system known as ‘tru-loc’ that
has a positive impact on holding modern PVC-U systems
firmly gripped for complex machining operations when
22

both
pushing
and
pulling profiles. The
machine
also
incorporates a system
called ‘Y-drive’ for fast
and accurate production
of ‘Y’ notches. Much
work has been done to
create smoothness and
low friction throughout
the
on-board
transporting
and
transferring processes to
increase reliability and
reduce wear and tear. All
this helps to increase
output as well.
The top of the range
machine
with
the
highest
output
was
chosen
for
this
development project in
line with the perceived
trend
for
PVC-U
fabricators to commit to
buying top of the range
kit. The
realisation
seems to be that to
survive in this market top Steve Haines
level
investment
is
required on a regular basis. Stuga has been supplying
automatic sawing and machining centers into the market
since the start of 2000 and with all of its machines still
operational.The earlier ones are at or near the end of their
life and when these machines are considered for
replacement and compared with the competition this very
old technology can be compared to our competitor’s latest
technology. So Stuga has to be quick to ensure the
fabricator looks at the Stuga ZX5 when these
comparisons are being made.
A great attraction for Stuga customers is the fact the
machines are built here in the United Kingdom utilising
parts resourced entirely in this country. Service and backup are taken very seriously and spare parts are readily
available for all current machines.
The first ZX5 was installed in January 2018 since which
another four have been installed with a further four on
order to be built during this year. Some orders having
been won against strong competition from European
manufacturers. British innovation is offered right here
where and when needed. ❐
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QUALITY ASSURED NATIONAL WARRANTIES (QANW)
A KINNELL GROUP COMPANY

CALL US TODAY ON

01292 292701
www.qanw.co.uk
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty
Services Ltd is a member of Kinnell Group of Companies. Warranty Services Ltd uses a UK based insurer which is authorised by the Prudential Regulation
Authority and regulated by the Financial Conduct Authority and the Prudential Regulation Authority. QANW is a trading name of Warranty Services
Limited, a company registered in Scotland, with the registered address of 4 Forbes Drive, Heathfield Industrial Estate, Ayr, Scotland, KA8 9FG, and with the
company number SC205797. Warranty Services Limited is authorised and regulated by the Financial Conduct Authority (Firm Reference Number 309580).
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Accordant with wood
Founded by William Allan in 1811, and steadily developed by his sons James and Thomas,Allan
Brothers is Britain's longest established specialist joinery company, crafting high quality timber
windows and doors. Over 200 years on,Allan Bros is still located on the south bank of the River
Tweed, in Tweedmouth, Berwick-upon-Tweed, and in 2007 the company became part of the Inwido
Group, headquartered in Sweden

W

ith around 3,500
employees, Inwido is
Europe’s
largest
manufacturer of windows
and doors, and the market
leader in the Nordic region,
as well as supplying to other
key markets in the UK,
Ireland,
Poland
and
Austria.The group supplies
wooden
windows,
aluminium-clad wooden windows and
doors, along with related accessories,
and much of its output is made to
measure and uniquely configured, with
fittings, glazing bars and
colours adapted to order.
CNC routing machinery
is not a new concept for the
company and Robert Frost,
factory manager at Allan
Bros, had the task of
researching the market for a
new machining centre to
replace a previous single
bed 3-axis router that had
become too long in the
tooth – the end result of his
enquiries was the installation of a new SCM
Accord 25 FX. “We looked at several comparable
machines from different manufacturers,” says
factory manager Robert Frost, “but for me the
SCM machine was a well-made machine and
overall represented much better value for money.
“The new Accord was delivered on time, and
the installation couldn’t have g
one more
smoothly – SCM’s engineers provided full training for our
operators, and they are always happy to advise over the
phone if we need it.”
Allan Bros is using the new Accord 25 FX to profile
products in its timber door range and to machine the
arched heads which are an option on its windows and
doors.
The Accord 25 FX is designed for the demanding
requirements of small to medium-sized workshops, and
combines high-tech performance with intuitive, userfriendly operation and can be specified with a wide range
of standard working areas up to a maximum of 6360mm
x 1680mm, with the mobile gantry allowing precision
machining across the entire bed. Allan Bros opted for an
‘X-Y’ machining area of 6360mm x 1380mm, which has
the capacity for machining large workpieces up to 250mm
24

high in the ‘Z’ axis, and is equipped with 10 aluminium
support bars that are manually and independently
positioned along the ‘X’ axis. This specification allows for
‘tandem working’ on the machine, with machining of
timber being undertaken at one end, whilst at the other
end, finished product is offloaded and fresh timber blanks
loaded ready for processing. Workpieces are held in
position by suction cups which are fitted as
required across the bars; Allan Bros have a
selection of different sized cups to suit different
shapes and sizes of workpiece. Two vacuum
pumps provide the suction power. Each pump
is rated at 250m3/hr.
The Prisma KT machining head, with five
interpolating axes, is equipped with a 12kW
‘high speed’ electrospindle capable of rotation
speeds up to 20,000 rpm, and is fixed directly
to the mobile gantry to guarantee maximum
strength and torque during routing; allowing high levels of
stock removal, when necessary, and achieving the highest
quality finish. The geometry of the 5-axis head also
facilitates machining up to 10 degrees below the
workpiece support level, and a conveying device revolving
on the electrospindle removes sawdust and shavings from
the work area.
Machining programs are created
using SCM’s Windows-based Xilog
maestro CAD/CAM software suite –
with 3-dimensional graphics, and an
advanced yet simple and intuitive
sketching environment. The software
incorporates all the necessary tools for
an operator to design parts, optimise
work table layout, and manage tooling
and machining operations, all from the
standard console control unit. Allan
Bros’ specification also included SCM’s ‘TecPad’ – a
handheld, touchscreen, remote control unit which
provides truly mobile control of electrospindle rotation
speed and speed of axes adjustment – allowing constant
monitoring of progress throughout machining operations.
Operator safety is ensured by SCM dual protection
system: to allow loading and unloading to be undertaken
safely a photocell controlled area temporarily limits the
speed of the X axis to max 25m/min when entered, while
SCM padded pressure sensitive bumpers, an integral
feature of the moving gantry, instantly stop the machine in
case of contact. The production program resumes in a
CN controlled manner to avoid marks on the wood, and
the max traverse speed up to 60m/min is reactivated once
the photocell protected area is free. ❐
www.scmgroup.me.uk
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An honour

Architect George Clarke presents The Home
Show, Restoration Man and Geroge Clarkes Amazing
Spaces on Channel 4

S

ince 1974 the National Home Improvement Council
(NHIC) annual awards have recognised achievement
in UK housing and have grown over the years to become
highly regarded as the premier event in the home
improvement and modernisation sector.
This year the NHIC is pleased to announce the creation
of The George Clarke Medal, which it will host as part of
its awards ceremony on 22nd November 2018.
Entries are now invited from across the spectrum of
home improvement projects and associated activities in
the following five categories:
● Delivering community benefit through home
improvement, sponsored by Quality Assurance
● Best use of aluminium systems for windows, doors
and facades, sponsored by Schueco UK
● Innovation and education to reduce fuel poverty,
sponsored by the NHIC Educational Trust
●Innovation and initiatives to promote consumer safety
through compliance in bathroom products and
installation, sponsored by the BMA
● The business that has delivered the highest levels of
consumer confidence to its customers, sponsored by
TrustMark
The National Home Improvement Council encourages
vibrant
renovation,
modernisation
and
home
improvement in the private and public housing sectors.
“To maintain the highest standards of improvement in
the nation’s housing stock it is vital we reward those
organisations which are striving and delivering
excellence,” says Anna Scothern, NHIC chief executive.
“The NHIC annual award winners this year will, for the
first time, feature alongside The George Clarke Medal
inaugurated to recognise and celebrate the UK’s best
architect-designed home refurbishment / conversion or
renovation scheme.” ❐
The 44th NHIC Annual Awards Luncheon will be held on
Thursday 22nd November 2018 at One Whitehall Place,
London.To download an entry form, find out more
information or book your place at the awards event of
the year, please visit www.nhic.org.uk/awards
26
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Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 7 7 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk
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A day to inspire

Guide from
the guild

M

A

ore than 240 delegates
from
Independent
Network (IN) companies
across the UK came together
at the organisation’s ‘Best of
British’ themed members’
weekend in Warwick.
The event kicked off with a
specially built business centre,
where attendees could chat
to IN’s affiliate partners and
learn more about the
opportunities for members to
gain favourable rates and
services thanks to their IN
Kevin Thomas
membership.
In the afternoon, finance
news for members. One: that FENSA
director Graham Fitton welcomed
will now be recognising the IN
members, reviewed the financial results
insurance-backed
guarantee.
The
for 2017 and conducted the official AGM
second item which was shared with
business before sales director Neil Evans
members is due to be be announced
discussed recent market developments
publicly soon. Business consultant, Jeff
and expectations for the year ahead.
Grout, rounded off the afternoon by
Marketing director Dawn Stockell
encouraging members to think more
highlighted the increase in IN brand
critically about effective leadership and
awareness and leads over the past year
what makes a respected leader in the
and announced two pieces of exclusive
‘real world’. ❐
www.inveka.co.uk

Duratio
n
Windows has
been named as one of
London Stock Exchange
Group’s 1000 companies to
inspire Britain. The report
is a celebration of the UK’s
fastest-growing and most
dynamic
small
and
medium sized businesses
across the UK.
To be included in the list,
companies needed to show
consistent revenue growth
over a minimum of three years, significantly outperforming their
industry peers. (More detail on the methodology can be found in the
report online at www.1000companies.com)
Established in 1985 and based on Canvey Island, Essex, Duration
Windows is a family run business specialising in the manufacture of
aluminium bi-fold doors, windows, doors, secondary glazing and
roofs.
Grant Chelton, MD, Duration says:“We are proud to be recognised
in this report. Our growth has been possible because of our
continued investment in machinery, product development and staff.
We will continue to strive for even greater quality and efficiencies to
ensure our customers get great products at the best prices. Our
customers are the reason that we are here, they are at the heart of
everything we do, so thank you to all of those that have supported us
over the years.” ❐
www.1000companies.com
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raft of revised British standards has
prompted the publication of three
new technical guides from the Guild of
Architectural Ironmongers (GAI) for
door and window hardware specialists.
BS 3621: 2017 specifies the
performance requirements and test
methods
for
a
thief-resistant
mechanically operated single-point lock
assembly. It
gives
ironmongers
clarification on how to conform to BS
3621.
BS 8613: 2017 covers finger
protection devices for pedestrian
doors. It will help specifiers, architects,
facilities managers, health and safety and
risk assessment professionals to select
the appropriate finger protection
products to prevent entrapment at the
hanging stile of doors.

Douglas Masterson
In January 2018 BS 8300 was revised.
The 2018 version was split into two
standards.
The guild’s new technical guide
focuses on the second topic being the
most relevant to the architectural
ironmongery industry.
Douglas Masterson, GAI technical
manager,
says:
“Architectural
ironmongery companies play a crucial
role,
working
with
architects,
contractors and others to schedule and
specify the hardware for every door and
window in a building and to produce a
full fixing schedule of hardware items. So
it is important that our members are
up-to-date with the latest standards.” ❐
www.gai.org.uk
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Purplex is a strategic PR, marketing and digital agency that partners with ambitious companies.

Contact Us
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A complex choice
F

ollowing
the
launch of its
customer charter
earlier this year,
Doorco
has
announced its ‘no
restriction’
prepped
door
service promise.
“It
is
well
documented that
the popularity of
the
composite
door is growing and the market is getting
bigger,” says Dan Sullivan Doorco’s MD.
“With this demand comes complexity –
customers are demanding more choice
and there i
s greater competition out
there. Our policy is not only to keep up
with these demands, but also make sure
these complexities aren’t an i
ssue for
our customers.
“Having a prepping service is nothing
new, but how many composite door
manufacturers offer this service with no
restrictions? Doorco customers can
order any slab, design, glazing cassette
and glass combination. And when it
comes to colour, in addition to our eight
standard slab colours (including
anthracite grey) and 38 premium
colours, we can also supply any RAL
colour as a special order.
“A door slab is a complex product,

making machining them a difficult
process, but we can prep for any lock,
any hinge, open in, open out, edgeband
painted or not. The calibre of our team
has enabled us to offer this added value
service to our customers. We have the
technology and expertise to ensure
they are right first time – and if they’re
not, that’s our problem.
“In addition to standard prepping, we
can pre-glaze the doors for you too.
Whether it’s a complex contemporary
door glazed with Inox or Urban, or
something more traditional using TriSYS, Doorco’s glazing service offers this
choice. For us, it’s about taking the pain
away from our customers and offering
the best service we possibly can.” ❐

irtuoso Doors has announced that
its range of composite doors is now
available in an aluminium outer frame
from Real Aluminium.
Virtuoso Doors claims that it is the
first manufacturer in the industry to
offer a choice of both aluminium and
PVC-U frames for composite doors.The
company’s collection of composite
doors, which includes Virtu-AL – the
UK’s first aluminium textured, nonwoodgrain finish composite door – is
now available in the aluminium frame as
well as a choice of three PVC-U frames
from Rehau, Duraflex and Veka.
Tony Craggs, managing director of
Virtuoso Doors, says:“We have passion
for doors and this industry as a whole
so we’re really excited to launch this
new aluminium frame, which gives
installers and homeowners even more
reasons to love our incredible

www.door-co.com

The Atlas Flat Rooflight
is now available with
new click-on corner
sections that do away
with the need for
adhesive, making it
neater, quicker and
easier to fit. Gareth
Thomas, sales director
at Atlas Glazed Roof
Solutions, says: “The
Atlas Flat Rooflight has always been an attractive product which is
why nine out of 10 quotes convert to orders. Designed from the
outset to maximise profits, it is competitively priced to offer healthy
margins and it helps installers to expand their offering beyond
traditional roof lanterns for flat roofs or where a lantern isn’t
suitable.
“This latest development is all about offering installers even more
from our products.The flat rooflight has always been designed to be
an easy sell and now we’ve made it even easier to fit too with our
cleverly-designed corner sections. So, as we approach the peak
season for home improvements, installers can look forward to
completing more flat glazed roofing projects and growing their
business accordingly.” ❐
30

Real and also
the first
V

collection of crafted composite doors.
“This new frame is all about bringing
style with no restrictions. Demand for
aluminium is growing rapidly and for the
first time ever, homeowners can match
their aluminium window and composite
door frames to achieve the complete
aluminium look on their homes.” ❐
www.virtuoso-doors.co.uk
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PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Bi-Folding doors & Sliding Doors

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators

Bi-Folding doors

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Conservatory Roofs

PROFINDER

www.profinder.eu

Tel: 07814 209789 Email: mehreen.haroon@profinder.eu
Conservatory Roofs
Glass Handling

Machinery

Gemskill
Geemskil
Gemskil
G
ill

Roofs

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Colours

Fly/Insect Screens

Window openers

PROFINDER

Spares for Repairs

Profile Bemding

Windows

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

To Advertise

call
Mehreen Haroon
07814 209789

Racking Systems

To advertise

Call
07814 209789

Window Bags & Display Cases

DON’T BE LEFT IN THE
DARK WITH GDPR

On May 25th new European data regulations come
into force with heavy penalties for companies that
don’t comply.
If you’re still relying on your old prospect database
or mailing list, chances are you won’t comply. That’s
why you should team up with Insight Data; we give
you access to the UK’s most accurate and in-depth
marketing data, while helping you comply with the
new General Data Protection Regulation (GDPR).

The Insight database includes:
15,000 fabricators and installers
25,900 local builders
3,200 housebuilders and major
contractors
15,300 architects

Call Insight Data today on 01934 808 293 or email hello@insightdata.co.uk
to make sure your marketing is compliant.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
AEL
01695 732132
www.a-e-l.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
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Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk

Fabricators &
Manufacturers
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk

Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
Savio
07725 403600
www.savio.it
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
Vent Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk
Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

www.tomburn.com

Vertik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

MidlandAlumini1

35mm

SLIM

INTERLOCK

10-DAY LEADTIME
WEEKLY NATIONWIDE DELIVERY
(STOCK COLOURS GREY & WHITE,
ON VISOGLIDE PATIO DOORS)

BIFOLD DOORS | SLIDING PATIO DOORS | WINDOW SYSTEMS | LANTERN ROOFS

VISOFOLD 1000

7-DAY LEADTIME
WEEKLY NATIONWIDE DELIVERY
(STOCK COLOURS WHITE, BLACK, GREY,
DUAL GREY ON WHITE, & BLACK on WHITE)

MIDLAND

ALUMINIUM

2 HOUR QUOTE TURNAROUND

CALL JASON WOOTTON

01785 287907
MOB 07538 800203
TEL

sales@midlandaluminium.co.uk

STAFFORD ROAD, KNIGHTLEY, STAFFORDSHIRE, ST20 0JR
MIDLAND ALUMINIUM IS PART OF THE AFFORDABLE WINDOWS GROUP
ONE OF THE UKS LARGEST MANUFACTURERS OF ALUMINIUM AND PVCU WINDOWS AND DOORS

