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Euroglaze, the Barnsley-based Rehau trade fabricator,
continues to invest in its improvement programme,

with two new machines designed to improve the quality
and precision of its frames.

Euroglaze has now added a Haffner double mitre saw
for ancillaries and a Haffner CNC corner cleaner.

Glen Park, the company’s operations director, says that
the intention is to edge quality up even higher, while also
increasing capacity and efficiency within Euroglaze itself.
“The new TT425 saw will enhance optimisation and
accuracy on ancillaries, while the cleaner will improve
finishing quality on frame and sash corners,” he says.

“Individually, the investments are positive news, but
taken together they show customers just how committed
we are to moving forward across all departments. While
others in the industry might be reining back spending in
what remains a tough market, we are pushing ahead as we
continue to outperform the competition.”

Euroglaze has defied market conditions over the past
two years, with double digit growth in both 2024 and
2025. This, according to Park, is due to the support
Euroglaze provides to existing customers to help them
grow and an influx of new business from installers and
trade stockists.

He says: “We know we are getting an awful lot right at
Euroglaze, and we hear that in the feedback we get from

Cleaner, cutting edge

Welsh fabricator Dudley’s Aluminium has completed
work on zone one of Pentre Awel, Llanelli, a project

which aims to improve the health and wellbeing of people
in the region.

In October, Canolfan Pentre Awel, the largest ever
regeneration project of its size in south-west Wales,
opened its doors to the local community. It is one of nine
major projects under the Swansea Bay City Deal,
providing support in health and wellbeing, and offering
spaces for developments for businesses, education and
training.

The project is being developed in four zones and
Dudley’s Aluminium worked alongside main contractor
Bouygues UK to install Kawneer capped curtain walling,
windows and doors, plus an automatic curved sliding
door, automatic sliding doors and mechanical louvres, to
zone one of the build.

Zone one of Pentre Awel brings together life science
innovation, community healthcare and modern leisure
facilities at a single prime location.

The development includes a clinical research and
delivery centre, integrated care and rehabilitation

customers, but, as we have demonstrated with the new
machinery, we are never complacent about our position. �

www.euroglaze.co.uk

Health
sanctuary

facilities, and a state-of-the-art leisure centre complete
with multipurpose studios, a gym, hydrotherapy pool,
swimming pool and sports hall.

Steve Muir, commercial director at Dudley’s
Aluminium, says: “It has been wonderful to work with
Bouygues UK on this epic regeneration project in Llanelli.
We are thrilled with the outcome of this project and proud
to have been a part of it. From research and innovation
spaces to modern leisure facilities, zone one of Pentre
Awel will provide local people with access to everything
they need to improve their health and wellbeing at all
stages of life.” �

www.dudleys.uk.com
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Glazpart has announced a series of events for 2026:
Talking Shop with Glazpartners in conjunction with

the five PIGs events planned across the UK.The sessions
sponsored by Glazpartners, will take place an hour before
the PiGs events in the same venues. Technical experts
from Glazpartners will be present for informal
discussions.

Dean Bradley, Glazpart sales director says:
“Glazpartners was started two and a half years ago and
has grown to sixty five companies across the supply chain.
It was set up to encourage greater collaboration between
Glazpart and its customers. The five Talking Shop events
will provide a platform for companies to discuss, in an
informal setting, issues with experts who are technical
Glazpartners.”

Glazpart has already had invitations accepted from
technical consultants and technical staff from professional
bodies such as GGF (Glass and Glazing Federation) and
CAB (Council for Aluminium in Building) to take part in
the new events, which will start at 4pm before PIGs
networking events.

Bradley says: “The feedback from Glazpartners last
year indicates that there is an appetite for this type of
informal event for companies looking to make more
connections, develop stronger relationships and increase
their information and technical knowledge.

Talking with the PIGs

In 2025 Diamond Window Systems celebrated 25 years
of a successful partnership with Eurocell. Established in

1998 Diamond Window Systems became an official
Eurocell fabricator in 2000.

Richard Lee, managing director at Diamond says: “We
have always focused on providing trade-quality products
and service to both installers and homeowners alike. It’s
about giving customers the best of both worlds –
professional standards with a personal touch.

“My connection with Eurocell began even before
Diamond Window Systems was established. I was
familiar with Eurocell’s profiles and commitment to
quality and saw an opportunity to formalise our
relationship in 2000.

“It felt like the natural fit. Eurocell understood what we
were trying to achieve: a dependable supply chain,
consistent product quality, and a partner we could trust.
That trust has only deepened over the years.”

According to Lee, one of Diamond Window System’s
greatest strengths is its people. “Our close-knit team
includes several family members,” he says, “and long-

“We always look forward to seeing everyone at the PiGs.
If you are going to any of the PiGs events in 2026, why not
come an hour early for our Talking Shop with
Glazpartners, meet the experts and enjoy Glazpart’s pre-
event hospitality.” �

www.glazpart.co.uk

25: after 25
what’s next?

serving colleagues, with some having been part of the
business for more than two decades.

“We have team members who’ve been with us 25 or 26
years. “My wife, sister-in-law, and son all work here too. It
really is a family operation in every sense.”

That sense of loyalty and unity has been key to the
company’s longevity. “We’ve faced ups and downs, but
we’ve always pulled together.That’s what makes it special
– we’ve grown by staying steady, reliable, and true to who
we are.” �

www.eurocell.co.uk

Dean Bradley
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Pioneer Trading Company has added a
Graf SLS single head CNC sill

welder from Haffner. Haffner
claims that the machine is
the first and only single-
head CNC welder
specifically designed to
deliver seamless bay sills.

Pioneer says it identified the Graf SLS as a
genuine step-change in sill fabrication. The
machine produces a seamless weld with fully
automated sprue removal, eliminating the need for any
post-weld cleaning or touch-ups and significantly
improving fabrication efficiency. Its single-operator
design further boosts productivity, while automatic
measurement and recalibration of profile tolerances
ensure consistent accuracy and reduced material waste.

Danny Williams, managing director at Pioneer Trading
Company, says: “I’ve been in the industry for 36 years and
during that time, manufacturing quality across most areas
has improved beyond recognition, except when it comes
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A new
Pioneer

to PVC-U sills. The same traditional methods are still
being used today.The Graf SLS is an absolute

game-changer. The finish
quality is
exceptional, it de-
skills labour and the
efficiency gains are
outstanding.
There’s nothing
else like it on the
market.

“I was impressed
by what I’d read

about the machine,
but it wasn’t until I
visited the Haffner
Village at FIT Show

2025 and saw the
Graf SLS in action

that I fully appreciated its capability. After just one weld
cycle, I was sold and signed up there and then.”

Williams says that he was equally impressed with the
service received from Haffner during the purchasing
process. He said: “Bryan Dando and the Haffner team
have been exceptional; the whole process from order to
installation has been seamless.” �

www.haffnerltd.com

Entrance Composite Door Solutions has outlined its
strategic vision for 2026. Despite fiscal pressures

affecting the housing market, the company reports
continued strong demand from homeowners investing in
high-specification entrance doors.

Gregory Kelly, managing director at Entrance CDS
says: “The composite door sector remains resilient, but
we’re seeing a clear divide emerging between
manufacturers committed to genuine value and those
chasing volume through price cuts. Our focus is
unambiguous – we are backing quality, compliance and
the installer partners who depend on us to deliver
consistently excellent products.”

With the Future Homes Standard driving stricter
building regulations, Kelly emphasises that Part L and
Part Q compliance has moved from competitive
advantage to essential baseline. “These aren't selling
points anymore, they’re minimum standards,” he says.
“Manufacturers who have been treating them seriously
for years will naturally separate from competitors still
positioning compliance as a premium feature.”

According to Kelly, Entrance CDS’s 2026 strategy
centres on controlled expansion of its product portfolio
while maintaining the manufacturing standards that have
built installer confidence across its network.The company
is continuing investment in design tooling, operational
infrastructure and workforce development.

“Uncertain markets reward businesses that
demonstrate stability and genuine partner support,” he

says. “Our installer network needs to know we will be
there with quality products, technical backing and
operational consistency not just marketing promises.
That’s what builds lasting relationships and sustainable
growth.

“We are not interested in short-term gains at the
expense of long-term reputation. Quality manufacturing,
regulatory rigour and absolute reliability for our partners
– that’s our commitment for 2026 and beyond.” �

www.entranceway.co.uk

‘26, with clear focus
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The Automatic Door Suppliers Association (ADSA)
has been announced as a finalist in the marketing

campaign of the year category at the Trade Association
Forum (TAF) Awards 2026.

The nomination recognises ADSA’s year-long
anniversary initiative, Opening Doors for 40Years, delivered
in partnership with Tillymint Marketing and PR.

The integrated campaign marked ADSA’s 40th
anniversary by celebrating its heritage while amplifying its
ongoing role as the leading authority on safety, standards
and competency within the powered pedestrian door
industry.

Running from January to December 2025, the
campaign combined member engagement, industry
collaboration, digital content and targeted PR to reinforce
ADSA’s position as the trusted voice of the sector.

Key elements included the launch of a ruby-themed
anniversary sub-brand, an animated historical timeline, a
special anniversary edition of Opening Doors, refreshed
exhibition materials, and a series of high-profile events
such as the ADSA charity golf day, gala dinner and the
ADSA on tour programme.

Sustained communications – social media, member e-
bulletins and proactive communications – kept
anniversary storytelling at the forefront throughout the
year.

Ken Price, managing director of ADSA, says: “We are

Awards and anniversary

Precision, 2.0

delighted to be shortlisted for Marketing Campaign of the
Year. Our 40th anniversary was a milestone worth
marking, but more importantly, it was an opportunity to
highlight the ongoing value, expertise and professionalism
within our industry.This recognition is a wonderful way to
end our anniversary year.”

The TAF Awards celebrate the achievements of UK
trade associations, highlighting excellence in leadership,
innovation and member value.Winners will be announced
at the TAF Awards ceremony in February 2026. �

www.adsa.org.uk

manufacturers working with complex aluminium
profiles,” he says.

“The DGS573 represents a significant step forward in
cutting technology. By listening to our customers and
understanding their production challenges, we’ve

developed a machine that not only
improves accuracy but also reduces

waste and increases efficiency. It’s
designed to help fabricators stay

competitive in a
demanding
market.” �

www.kombimatec.com

As demand grows for faster,
more versatile production

solutions for larger sections in
the aluminium
fabrication industry,
Kombimatec has
launched the DGS573
3-axis electronic
compound double mitre
saw.

“With aluminium
curtain walling and
roofing projects
demanding ever larger
and more complex
sections, fabricators need
machines that have
sufficient cutting capacity
and can process quickly and with
precision,” says Kombimatec director David
Parsons.

“Building on the success of its predecessor, the
DGS570, the new DGS573 introduces two additional
electronic axes, bringing the total to three. This delivers
even greater accuracy, flexibility, and efficiency for
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