NEWS EXTRA

White Gold’s return?

Laura Richardson, director at
TWR Group, discusses the
recent surge in demand for
PVC-U over aluminium,
what’s driving it, and how
TWR’s factory move is
supporting installers

or years, aluminium has been the

darling of the trade; sleek, strong,
and endlessly versatile. But in the last
few months, we have seen a clear shift
at TWR Group and PVC-U is firmly
back in the spotlight, with demand
having overtaken aluminium.

We’re in the fortunate position of
fabricating both PVC-U and
aluminium, so when one side of the
business quietens, the other often
flourishes. But this current surge in
PVC has been particularly striking.
Why? In my view, several factors are
the reason.

Firstly, the new-build market is
booming again across our region, and
most of those homes are being fitted
with uPVC windows and doors. It’s a
practical choice and is cost-effective
and energy efficient. Homeowners
and developers alike are prioritising
value and performance, and modern

Herweg eager to engage

Schﬁco UK & Ireland has
appointed Benedikt Herweg as its
new managing director, effective
immediately. This is a strategic
decision that, according to Schiico,
marks a new chapter in the
company’s growth and commitment
to excellence.

Herweg brings extensive
experience and a proven track record
of driving success, innovation and
sustainable growth. Over the past 18
years, he held several management
positions within Schiico in its
German head office, China, and
Singapore, where he demonstrated
an exceptional ability to lead teams
and deliver outstanding results.
Herweg will be based out of Milton
Keynes and the London office.

In his new role, he will oversee the
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uPVC  delivers
compromise.

Secondly, the race to the bottom on
aluminium pricing has had a knock-
on effect. We’ve seen some suppliers
chasing the cheapest prices, and as
tempting as it can be, it’s just not
sustainable. Quality inevitably
suffers, and when it does, installers
feel it first. Many trade customers
who left in search of lower prices have
since returned to us because they
value quality and reliability over
short-term savings.

Our recent move into a larger
factory has also been key in helping us
meet this PVC-U demand. Bringing
everything under one roof has made
us more efficient, flexible, and
resilient. We can move skilled staff
between PVC and aluminium
production as needed, maintaining
steady output. It has streamlined our
operations and strengthened our
ability to respond quickly to shifts in
market demand.

And, of course, our position as a
genuine one-stop shop makes life
easier for installers.

The balance between PVC-U and
aluminium will always fluctuate, but

both  without

company’s strategic direction,
operational management and
business development activities, for
Schiico UK and for Kestrel
Aluminium Systems and Kestrel
Powder Coating. Under his
leadership, Schiico will also integrate
the London office into the UK
business.

The Schiico and Kestrel brands
will continue to operate as separate
brands, preserving their strengths
while benefiting from  shared
expertise.

Herweg says: “I am excited to join
Schiico UK and to lead an
organisation with such a strong
reputation and talented team. I look
forward to working with everyone in
both brands and I am especially eager
to engage directly with our valued

Laura Richardson

at TWR Group, we are equipped to
handle both. Right now, PVC may be
leading the way, and with our
experience, infrastructure, and
commitment to quality, we’re ready
to help our customers make the most
of this opportunity. (1

partners, including metal fabricators,
main contractors, architects,
consultants, and developers, to better
understand their needs and ensure

Benedikt Herweg

we deliver exceptional service,
cutting-edge sustainable solutions,
and tailored support that drives
mutual growth and excellence in the
UK and Ireland markets.” (1
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