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Comment

It is a difficult subject mental health. We are primates, we need physical
contact to remain healthy. Something we are being denied by a government
keen to, at least appear to be, controlling the uncontrollable pandemic.As we
move into 2021 with the probability of an uncertain economy with high
unemployment, we hear much about the way that is affecting people. The
tactic seems to be to use figures – infection rates and deaths – to keep us
under control. And of course closing down hospitality venues and retail
outlets to keep everyone apart. I like to relate the figures, in the thousands,
to the 63 million of us that live in the UK.
I am not suggesting that a nasty disease for which, at the time of writing,
there is no cure and only the promise that a vaccine programme will be
rolled out in the near future, should not be taken seriously.
Aside from the physical problems associated with Covid-19 we hear much of
the way it is affecting people's mental health. Now I have no training that
qualifies me to comment on this issue, any more than do the many people,
journalists mainly, who seem keen to draw our attention to it.We are asked
to keep an eye on our colleagues for signs of mental health issues and offer
support.The organisation Mates in Mind does a splendid job offering advice
and resources to help. (www.matesinmind.org)
The problem for me is that this all makes 'mental health' a bit too
fashionable. There is a big, huge, difference between clinical depression and
just being worried about your situation.Why is it that a situation one person
will cope with will turn another suicidal? Few of us are qualified to say and,
it has to be said, that many people who suffer from depression appear to
have no reason to at all.
My father suffered what was then known as a 'nervous breakdown'. He was
a senior, very senior, executive with a fair sized firm in the motor trade. It
was the fifties, 'nervous breakdown' was the go-to disease of the executive
classes.There was no stigma, it was talked about, as in “When I had mine...”
My point is that these guys had secure jobs, above average incomes and
drove brand new executive cars – Jags, Humbers and the like. I met them.
They formed my parents social circle. OK they all had responsibilities, some
were self employed and, you could say, they were all self-made men but to all
intent, in post war fifties Britain, 'they never had it so good'.
And yet, many, were not immune when it came to mental health problems.
Also, about fifty years ago, I had a friend who had real depression. Not just
worry; hospital, frequently, attempted suicide, often. Again, with professional
qualifications, a good secure job and a decent income. None of which made
her immune.
And I haven't even mentioned Winston Churchill's 'black dog'.
I think we need to be careful. It seems too easy, in an attempt to draw
awareness to, what is undoubtedly a problem, to turn it into a pandemic. It
is no good telling people who have serious worries to just “Buck-up!” But
being too sympathetic and offering advice can be just as bad. Being listenedto is often all people need. Sometimes there is nothing like 'getting it off of
your chest'. Just talking out loud can often trigger a solution.
If you have a colleague, a friend, who has worries, don't try too hard to help.
You just might push them over the edge. My friend discovered that she was
the solution, not the problem, and once she discovered that, made a
complete recovery.

John Roper
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NEWS

One central

On the
fast track

T

B

wo major fabricators are set to
merge. West Bromwich-based
Central RPL is now one of the Midlands’
largest fabricators of PVC products and
its sister company Central ASL, which
manufactures aluminium windows,
doors, and flat roof systems will become
Central Window Systems.
In 2016, RPL’s owners, the Boing Boing
Group, expanded into the aluminium
market by founding Central ASL. With
both businesses thriving amid the postlockdown home improvement boom,
the group’s leadership decided the time
was right to begin a long planned
merger.
“RPL and ASL are both outstanding
fabrication businesses. Both offer a huge
range of market-leading products,
backed with first-class technical
expertise, and one of the most
experienced management teams in the
window industry,” says Gary Morton,
CEO of the Boing Boing Group.
“We believe that by combining the
two, we can provide a better service to
our many customers.
“Often, we speak to installers who
buy PVC-U products from us but have
no idea we have a sister company that
specialises in aluminium, and vice versa.

Gary Morton
“By becoming Central Window
Systems, installers will benefit from the
full extent of the windows and doors we
supply, and we’ll be able to offer more
joined up service across the board.
“We’d like to reassure our existing
customers that any disruption will be
minimal – you’ll continue dealing with
the same experienced people, and any
changes will be positive ones.
“The rebrand will come into effect
from February, as we start our new
financial year. We look forward to
introducing the industry to Central
Window Systems in what we’re
confident will be a very successful 2021.” ❐

risant Secure appears in the annual
Sunday Times Virgin Atlantic Fast
Track 100 for the second consecutive
year. Brisant is listed 62 out of this year’s
top 100 nationally.
Nick Dutton, Brisant Secure CEO
says:“Since entering the locksmith scene
in 2013 Brisant has been raising the
standards of the industry as a whole. In
the most demanding security and
weathering tests our leading locking
solutions, Ultion and Sweet, have not
just broken records they have
transformed expectations with their
outstanding performance.
“This is a really proud moment for the
whole Brisant Secure team and our
customers.
The
messages
of
congratulations have been fantastic.
They’re proof that while people may not
want to pay more, they always want to
buy more: more security, better looks
and, above all, looks that last no matter
the location or how extreme the
environment so they continue to please
their customers every time they look at
their door.” ❐

Second year win
Sash window manufacturer Victorian
Sliders has won the National
Fenestration Awards’ vertical sliding
window company category for the
second year running.
The NFAs are decided by votes cast
by people throughout the sector – and
Victorian Sliders won the support of
hundreds of customers, suppliers and
friends across the country.
“We’re absolutely delighted to be
named winners for the second year
running,” says group managing director
Andy Jones.
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Andy Jones
“Like everyone, we’ve had a very
stressful and challenging 2020, but the
whole team has pulled together to
deliver an excellent result – we have

Nick Dutton
manufactured 83,000 windows this year,
24.5% more than 2019.
“I want to pay tribute to all my
colleagues, and the way they’ve dealt
with the pandemic – and to thank
everyone who took the time to vote for
us.
“I also want to thank the thousands of
customers who’ve continued to
support us throughout 2020.
“This is a fantastic way to end our
15th anniversary year.” ❐
The Fabricator 2021
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MARKETING

No ‘pro’ without PR
With 2020 providing a huge challenge with the Covid-19 crisis, it looks like there will be little let-up
until the vaccine has been rolled out to most of the UK. It’s even more important that companies
remain visible during this continued unprecedented time. Purplex MD Andrew Scott discusses how
companies can make the most out of PR to gain success

D

espite the economic impact and uncertainty around
Covid-19 the home improvement industry continues
to operate well above expected levels.
The good news is the outlook for 2021 appears positive
with more people working from home and avoiding
spending their money on long haul holidays.
But that doesn’t mean this year will not be without its
challenges – and there is set to be more winners, and
losers, than ever before.
Businesses have already had to react and adapt their
marketing strategies to tackle the Covid-19 crisis, with
some scaling back and others stopping altogether.
The winners will be those who invest to acquire market
share while the losers will be those who stand still.
It has been proven that businesses that actively engage
in marketing and strategic communications are more
likely to grow and will come out the other side of a crisis
stronger.
With its ability to shape perceptions and build
credibility, PR is the cornerstone of all marketing
endeavours and is even more important in the current
climate.
During uncertain times, consumers gravitate towards
brands they know they can trust and there is no better way
to build trust in your brand than through good PR.
One thing the Covid-19 pandemic has done is to make
the nation more addicted to news, media, and their mobile
phones so it is vital that you sit across all those channels
with your PR.
But how do you secure the coverage you need and reach
your customers in this new Covid age? Here are my tips to
make sure your PR delivers.

Be where your customers are

Being where your customers are is vital.The digital shift
since Covid-19 has been rapid as more and more people
have migrated to digital-first in their daily lives.
When ‘normality’ returns, we will be living in a new era
of digital and it’s important that your PR has a strong
presence online.
Almost every publication or media outlet will have a
website so, even if you can’t get your story in print, editors
should still be able to put it up online.
These stories can also be easily shared on social media,
with LinkedIn the place to maximise customer
engagement and brand exposure. As the largest global
community of business professionals, decision-makers,
and influencers, sharing your PR will get you noticed and
grow your brand through word-of-mouth. After all, when
it comes to brand, people trust people.
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Be seen offline

Ironically, despite the
digital shift, the best way
to build your brand is
offline.
Showrooms,
radio, l
ocal PR, print
media,
supporting
charities and sponsorship
all instil trust and
credibility and as a result,
amplify online results.
Traditional
face-toface PR will be even more
important this year too.
Of
course,
online
communication
Andrew Scott
platforms like Zoom
and Microsoft Teams have been lifesavers during the last
six months, providing us with convenient ways to keep in
touch with our customers.
But we have been starved of the personal touch and the
window, door and conservatory industry has always been
about people getting together to help drive it forward, and
deals being done on a hand-shake (or elbow nudge).
This year will see a sense of normality return in that
respect with both the FIT Show in May and the Glazing
Summit in October, both of which will attract real
industry decision makers. Making sure you are at industry
events to engage with potential customers will be vital.

Don’t forget the fundamentals

Of course, the fundamentals of PR don’t change,
whether you are in a global pandemic or not, so continue
to cut through the noise and deliver the quality content
editors are looking for and get creative with eye-catching
ad design and copy.
And stay relevant through the press with good news
stories on your company to reinforce the message that you
are thriving. Show your customers you are taking the lead
by commenting on the issues and challenges facing the
industry.
Your marketing strategy for the year ahead will be
crucial to you increasing your market share – and PR
should play an important role in it. ❐
Andrew Scott is a leading industry consultant who has
acquired, built and sold several companies. He is the
founder and MD of Purplex Marketing and Insight Data.
www.purplexmarketing.com
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HEALTH AND SAFETY MATTERS

No noise aloud
With its new noise reduction ratings the BFRC seeks to do for the acoustic performance of windows
and doors what it has achieved with energy ratings

A

lthough at times this year even the busiest roads have
been deathly quiet, such times have also served to
highlight the severe noise problems experienced by many
homeowners. For these people, the desire to reduce noise
pollution in their homes far outweighs any other benefits,
including thermal performance.

Turn it down!

Noise pollution is proven to be far more than just a
nuisance, with severe psychological and physical health
issues well researched and established outcomes of
repeated and continuous exposure. However, rather than
sonic booms it may be the sounds that we are not even
aware that we are hearing that affect us the most, especially
those that we hear when we are asleep. So even though
people may become ‘immune’ to road noise outside their
home for example, ears continue to work when we are
asleep, picking up and transmitting sounds to the brain.

Bad vibrations

The body reacts to the background noise and often
responds negatively even though we are not immediately
aware of the effects, which may include stress. Stress can
raise blood pressure and heart rate, which may lead to
cardiovascular disease and other health issues.
Homeowners experiencing such issues will approach
replacement window companies and only a handful of
highly specialised contractors will have any form of
measurement or comparison by which homeowners may
understand what they may be offered to counter or reduce
noise in and around their home.
To provide a solution for this, the British Fenestration
Ratings Council (BFRC) has launched a new rating
scheme. The independently verified BFRC noise
reduction scheme will allow m
anufacturers to show
homeowners how their windows and doors compare with
other brands.With ratings displayed on labels, the acoustic
performance of each window that is tested through the
scheme will be easily compared. Marketing materials have
also been designed and will be made available for
customers.

Sound-proofing

“Noise pollution increases stress levels which can have a
serious impact on our health,” says Lis Clarke, operations
director at the BFRC. “Most of us have anecdotes about
incidences of excessive noise, perhaps on holiday for
example. But many people must live with it on a daily
basis. The correct windows may provide a solution but we
emphasise that for more serious issues with noise pollution
homeowners should look at all parts of the structure of
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Lis Clarke
their home.
“However, few homeowners have any real idea where to
start and we recognised the need for a simplified rating
system by which window and door manufacturers and
installers can measure and demonstrate the noise
reduction performance of their products and by which
homeowners may compare products for their properties.
So after extensive research, we decided to develop the
scheme and through the BFRC brand to incorporate noise
in addition to energy.

Testing the accoustics

“BFRC determines the rating band by verifying the
technical evidence provided by the manufacture,” says
Clarke. “BFRC accepts an approved acoustic test report
produced in accordance with BS EN 10140 or tabulated
values from EN 14351-1. Installers do not need to provide
BFRC with any technical information as this will have
already been obtained from the manufacturer. They can
The Fabricator 2021
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receive a rating from A++ to E. The only difference for
doors is an approved acoustic test report must be provided
for us to verify the performance and provide a rating.
There are no tabulated values in EN 14351-1 for doors.”
According to Clarke the scheme is aimed at residential
and commercial installations: “Window and door
manufacturers may provide proof and clarity around the
quality of their products, whilst both homeowners and
specifiers can use the labels as proof of performance.”
She does urge caution, however: “It is important to
recognise that replacing or upgrading the windows and
doors may not provide the entire solution to noise entering
the building. Noise reducing windows and doors are often
requested by consumers and specifiers who are looking to
combat external noise intrusion and we are encouraging
our customers to advise what other measures may be
required to meet their expectations in addition to our
scheme.

NHS got one, now yyou do too!

“Installers receive their own BF
FRC ‘Rainbow’ noise
reduction labels that they can use in their marketing
materials and provide to the consumer in the form of a
certificate. Rainbow rating labels are easy to understand
and are familiar to both consumer and industry.This gives
installers and homeowners the evidence they need to make
the right choice for each home’s window and door
performance requirements. Installers can also use the
BFRC branding and labels on their website to advertise
they are a BFRC Approved Installer.” ❐

The Fabricator 2021
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Bio-tech 2.0
As we are now all too familiar, modern day living creates the perfect environment for a wide variety
of microbes to successfully grow on almost every surface we touch. Doors and windows, equipment,
stationery and work surfaces can all be affected by microbial growth. Dewsbury based Alutech
Systems has a range of anti-microbial products to protect users

T

he growth of microbes such as bacteria and mould
can affect the functioning of a product, leading to
deterioration, odours and stains. Cleaning will help
prevent microbial growth on products, however, between
cleaning cycles microbes will once again multiply on
surfaces. Alutech antimicrobial BIO-coating works
between cleans to protect the proﬁle surface (e.g.
windows/doors) against microbial growth.

Quality controlled antimicrobial technology

An Alutech spokesperson says that its proﬁle systems
and hardware with Bio-coating look great and that
AkzoNobel powder coatings give an additional level of
protection against microbial growth on the coatings’
surface.This makes it easier to keep hygienically clean and
helps to prevent odours and stains, with 24-hour
protection, seven days a week.
According to Steve Hudson, MD at Alutech Systems, its
proﬁle systems are safe and durable, stylish and constantly
evolving. He says: “The high quality of our proﬁle powder
is certified by European standards.We offer a wide choice
of colour options for aluminium proﬁle systems with
AkzoNobel antimicrobial technology. These include
standard RAL colours, Alutech brand colours, as well as
special colours at the customer’s request. An extensive
range of textures and special ﬁnishes are also available.

Our exclusive range of colours and ﬁnishes is provided by
our own cutting-edge powder coating and anodizing
facilities.”

Alutech and AkzoNobel working together

“As an innovative company, Alutech regularly launches
new solutions in order to respond to market trends and
improve systems performances, usability and design. We
care about the health and wellbeing of our consumers, so
we’ve teamed up with AkzoNobel to ensure that the
powder coating of our proﬁles performs to the very
highest antimicrobial standards.
“In the current climate, hygiene is at the forefront of
everyone’s minds, the bio-coating on our profile provides
that extra level of protection, and is perfect in spaces with
a high volume of traffic, such as schools, shopping centres,
hospitals and more.
“We are pleased to bring this partnership with
AkzoNobel to market, in addition to our already strong
offering with our quality product range.
“Alutech offers complete solutions for architectural and
interior projects of any kind, including facade systems,
entrances, office and interior partition walls and structural
glazed facades. ❐
www.alutechsystems.co.uk
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Your customers deserve
a little peace and quiet

Noise Reduction
Noise Reduction
Window
Company Logo Ltd
PVC-U Casement Window
A Rated Windows

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or
BS EN 14351.) Actual acoustic performance for a
specific application depends on: the type and
location of the external noise, the location of the
window or door, and how the elements or fabric of
the building perform.

51

Correction for high frequency and low
frequency (C,Ctr)

(-1,-4)

Licence No. 123456
Review Date: 03/08/2020
To verify this licence please contact
enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

Noise Reduction
Door
Company Logo Ltd
Composite Door
A Rated Doors

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or BS EN 14351.)
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Licence No. 123456
Review Date: 01/01/2019
To verify this licence: enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

British Fenestration Rating Council

Prove acoustic performance with BFRC ratings
BFRC Noise Reduction Ratings let you prove the
acoustic performance of your window and door
products with our highly recognised ‘rainbow’
rating label - independent, impartial, trusted.

By using the renowned BFRC rating scale to
demonstrate the noise reduction properties of your
windows or doors, you can show installers and
consumers the quality of your products.

Homeowners no longer select new windows and
doors s imply based on price. They want to know
what they purchase will improve their home’s
comfort, so product performance is now a priority.

Your products will stand out from your competitors’
and you’ll be able to avoid a race to the bottom
on price. Sell using BFRC proven performance and
leave your customers in no doubt.

Find out more at bfrc.org

ENERGY EFFICIENCY

Leading the way
Thermoseal Group is very clear in its strategy to become a world leader in the warm edge spacer
market says the group’s head of marketing and communications, Samantha Hill

W

ith the increasing demand for more energy efficient
components Thermoseal has gone from strength to
strength in developing two UK-manufactured brands of
warm edge spacers. We have increased product and
production capacity, as well as driving sales through to the
international market. Our Thermobar and Thermoflex
warm edge spacers and our wide range of accessories are
now supplied in countries in five continents across the
world.
As well as the positive impact of the improved thermal
efficiency that our highest performance warm edge
spacers have on the overall performance of windows and,
ultimately, homes, the group is also making considerable
efforts to reduce its carbon footprint through recycling
plastics and making a conscious effort to reduce waste
throughout the business.
One of the side effects of the Covid-19 pandemic is the
positive impact on the environment resulting in reduced
energy use and an unparalleled reduction in global
greenhouse gas emissions. On the negative side, there has
been an increase in the consumption of single-use plastics
which is a challenge in the face of the government’s
strategy to curb plastics pollution.
Whilst these effects are temporary, it really does show
the impact that we all have on the environment in going
about our daily business. Therefore, if we all make a
conscious effort to reduce our carbon footprint, then we
are already taking a step in the right direction.
We estimate over 50% of all insulated glass produced in
the UK contains our products, the vast majority of which
will now be our highest performance warm edge spacers.
Whilst the impact of using a warm edge spacer is relatively
small in relation to the whole window, it is enough to help
push a window energy rating of a ‘B’ to an ‘A’ or even from
an ‘A+’ to an ‘A++’. When you consider the Glass for
Europe’s estimate that over one billion new windows will
be sold in Europe alone by 2030, this adds up to an even
more significant overall effect.
One of the other major insights which has come out of
the Covid-19 pandemic is the realisation that there are not
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enough companies
manufacturing in
the UK, let alone
ones
who
are
continually
investing in their
business with many
product
sectors
totally reliant on
imports.
In recent years,
Thermoseal Group
has
continually
invested
in
manufacturing.
The
latest
investment was for
our new centre for
innovation
and Samantha Hill
manufacturing.
This new two acre site in Wigan has already seen
significant investment and a raft of new equipment to
increase production.
The site also now houses our EN1279 test facilities and
our technical centre dedicated to developing more energy
efficient components. There are also two new production
lines being set up for new product development and
testing. In light of foreseeable issues relating to a hard
Brexit which have been compounded by Covid-19, this
site is also currently housing a large amount of additional
stock of both raw materials and finished goods.
Thermoseal Group is the only UK-owned business to
manufacture all of its spacer bars and accessories in the
UK and to supply both a flexible and rigid warm edge
option to UK and international markets. I, for one, am
proud to work for a manufacturer who is focused on
supplying energy efficient components whilst reducing its
carbon footprint and ensuring continuity of supply to the
UK market. ❐
www.thermosealgroup.com
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ALUMINIUM – THE

COLUMN

Joining the CAB
In these uncertain times why would you consider joining an association such as Council for
Aluminium in Building in 2021? What possible benefit would it offer your business?

T

he Council for Aluminium in Building (CAB) was
formed in 1994 by the bringing together of three
existing trade associations; the Architectural Aluminium
Association, the Patent Glazing Contractors Association
and the Aluminium Window Association. Its members
include consultants, fabricators, installers, systems
companies and many specialist product supply and
manufacturing companies. CAB became a company
limited by guarantee in January 2006. CAB is the only UK
and Ireland aluminium in building trade association with
over 130 members across the supply chain, offering
support in both the commercial and home improvement
supply chains.
Carrying the badge of such a well established and well
respected association in the construction industry certainly
helps when pitching for business but membership of CAB
goes much deeper than this.
For a business looking to join CAB or any association
that represents their part of any supply chain there are
possibly three main key considerations:
Recognition: For your company to be placed in a
membership listing alongside larger and well recognised
industry players immediately boosts your status within the
industry and adds credibility.
Advocacy: Important for the member that they have the
ability to voice concerns about the industry and, with their
input with other members, bring about change. An ‘All for
One and One for All’ call which is a cornerstone of why
associations are forming in the first place. The power to
change an environment is stronger than at the individual
level. Associations, such as CAB, are the hub where
individuals organise their resources, plan their strategy,
and assign action plans.
Networking: Associations are the original social media
network. Meet with like-minded professionals interested
in the same issues as you, access content that enlightens
and discover new connections that support your business.
These are often not tangible reasons for joining an
association, but by engaging within an association’s
network of members alliances can be achieved which could
have tangible outcomes. The old adage rings true ‘you
only get out what you put in’ when it comes to networking.
Very powerful reasons to join an association like CAB
which recognises these cornerstones of inclusivity for its
membership, but, membership goes much deeper still.
Access to resources: CAB has long been recognised
for its technical support within the industry. The CAB
technical team sits on many of the industry decisionmaking committees and represents the membership
position on everything that influences the supply chain.
These positions are gained within CAB member
committees and working groups set up within the
association membership and are open for any member to
14

attend. With CAB’s close involvement with UK standards
and legislation comes the ability to be a single point of call
for any member’s questions when it comes to quotations
or specifications.
Benefits: Being a member does offer tangible benefits
Was well such as access to free support lines for HR and
tax issues, free marketing opportunities with your PR copy
appearing in the association ezine ‘A Window into
Aluminium’, also access to a members webinar resource
which keeps abreast of contractural and economic issues in
the industry. These are just a few of the benefits and key
for CAB at the moment is to build more tangible resources
for members as the association continues to grow.
Initiatives: A further benefit of being a member of an
association like CAB is to be able to become involved in
leading edge initiatives such as CAB’s Closed Loop
Recycling initiative. Open for any member who handles
both pre consumer and post consumer scrap to join, the
initiative encourages more aluminium ‘grade’ awareness
so that a window extrusion that could have a life of 50
years or more, can be recycled back into a further window
extrusion with no loss in characteristics and virtually no
waste. The initiative also aims to keep more used
aluminium in the UK and encourages a cyclical product
life cycle. Likely to become legislation at some point in the
future, the initiative offers members a strong negotiating
base when pitching for new business within the industry.
Training: Stepping beyond membership and reaching
out to the thousands of curtain wall installers across the
UK, CAB has just launched a route to obtain a CSCS
skills card which is seen by main contractors as a
recognised measure of professional competency on site.
Members of CAB benefit from receiving some of this
training at reduced costs.
It is important to recognise that any association belongs
to its members and the more influence that members can
bring into the association, the further the association will
grow. The CAB board of directors is committed to grow
the association and continues to increase value for
membership. With a new CAB chief executive shortly to
be appointed to head up the dedicated CAB team in
Gloucestershire, 2021 will be a challenge but one the
association will rise to and ensure membership value
continues to increase. ❐

Despite the pandemic, it is business as usual at CAB and
staff are on hand at the offices to answer any aluminium
fenestration related questions. Information is regularly
updated on the CAB website at www.c-a-b.org.uk. For
association membership enquires please contact Jessica
Dean at the CAB offices by email jessica.dean@c-ab.org.uk or telephone 01453 828851.
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Unit 3, Lloyd Street, Parkgate, Rotherham, S62 6JG

Tel 01709 710100 Fax 01709 525262
Email info@connaughtconservatories.co.uk

www.connaughtroofs.com

Three Solid Roofs - One Fabricator

www.connaughtroofs.co.uk

Give us a call for all your Conservatory Roof needs on

01709 710100
WE DO MORE - SO YOU DO LESS

HARDWARE

Virtually reporting Roto
As the Roto Frank annual international press conference goes virtual the group continues to trade
ahead of the market worldwide.
This in spite of set backs in international markets caused by the corona pandemic and continuing
sanctions against a number of countries inhibiting free trade

O

pening the 15th annual Roto press day Chairman Dr

Eckhard Keill welcomed 70 journalists from 14
countries to the event.This year it was a virtual conference
and the invitation was to ‘make your own lunch’ as we
communicated over Zoom. None the less the familiar face
of Frank Linnig was in the chair alongside Dr Keill.
In his report a year ago Keill predicted that there would
be a global economic slump in 2020. “This,” he said,
“seems to have been on the target. I would happily have
been wrong.
“Optimistically I also predicted that Brexit would not
happen. Again, regrettably, I was wrong.
“No one could have predicted the corona pandemic
which has caused a global disruption. However the Roto
Group has performed well,” he said, “increasing both sales
and income and ultimately achieving all its goals.”
Keill told the meeting that the group has ‘ambitious
aims’ which it hopes to achieve in 2021.
He said: “With GDP in a double digit fall and the boom
expected in the fourth quarter failing to materialise China
is the only market were an up-turn is predicted.
“One of the continuing problems that we are seeing is
the limitations to free trade due to continuing sanctions
(USA / China, EU / Russia, etc.) which still seem to be in
place. In this area politicians are lacking in reasoning and
learning abilities. They show frequent disregard for
market economic principles which could, in the age of
Covid-19, prove fatal.”
Another sector which, he said, the Roto board had
found unhelpful was the researchers. “While forecasts at
the beginning of the pandemic seemed to be predicting
the end of the world this no longer seems to be the case.
Trying to rely on institutional research and forecasts has
put us in ‘permanent correction’ mode. Instead, the
current prognosis now seems to say that ‘things won’t be
so bad after all’. Rapidly changing expert opinions are of
little or no help as a well-founded guide to corporate
strategies and decisions.”
Keill is also sceptical about the frequently voiced
opinion that the world of work will fundamentally change
as a result of the coronavirus: “I don’t see a revolution
coming – it will be a process of evolution at most,” he said.
He said that the window industry has been affected by a
specific consequence of Covid-19. The media and people
around the world are becoming aware of the importance
of the German culture of opening windows and ensuring
ventilation. The Guardian recently discussed this topic in
detail in an article entitled ‘German windows’. An
American also showed her enthusiasm in a video lasting
over five minutes. She said: “The concept of ‘Fenster
16

Dr Eckhard Keill
kippen’ was completely unknown to me.” This new focus
could mean that windows become more important in the
post-coronavirus.
Despite this Keill reported that, as of 30th September
2020, total group sales amounted to €511.8m, up on the
previous year.This is reflective of the specific development
of the three divisions.WhileWindow and DoorTechnology
(FTT) was below 2019, Roof and Solar Technology
(DST) recorded significant growth. Professional Service
(RPS), which specialises in comprehensive follow-up
services for windows and doors, recorded double-digit
positive results. ❐
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TRADE NEWS

Goods and materials
T

he Roto and Accoya brands have joined together in
partnership to promote windows and doors
manufactured with a combination of premium products.
Hardware, packers and weatherseals from the Roto
Group portfolio have been approved for use on windows,
sliding systems and residential doors made from long-life
Accoya treated wood products.
“We are very proud that all of our products have been
tested and certified for use on Accoya systems, backed by
a full 10 year warranty,” says Vesa Nenye, head of
customers and markets for Roto in the UK and Ireland.
“Our RotoSil Nano level six coating has been very
important in achieving this approval. This is now the
standard finish on new Roto products and takes corrosion
resistance further than ever before, being designed to
work on moving parts like hinges and able to cope with
extremes of environment and temperature.”
The ability to perform for an extended lifetime under
varying weather conditions is a key selling point of
Accoya. “As well as being by far the most environmentally
sustainable window material, Accoya is known for its
performance and stability,” says Mike Lewis, technical
sales manager for Accsys Technologies, manufacturers of
Accoya wood.
“No other type of timber is as stable, durable and
versatile. Unlike conventional wood, Accoya does not
swell, shrink or distort over time. This is why we are able
to offer a 50 year warranty when used above ground.
Windows and doors made from Accoya will, with the help
of Roto products, provide end users with a smooth,
trouble-free operation for years.”
Accoya approval covers all of the Roto hardware
portfolio, including the Roto NX tilt and turn system,
outward-opening window espagnolettes, plus the
company’s wide range of sliding technology and door
products ranging from multipoint locks to hinges and

First, twice, thrice
M

orley Glass and Glazing is celebrating three first
place finishes at the 2020 National Fenestration
Awards.
The integral blinds manufacturer came out on top in all
three categories it was nominated in: integral blinds
company, best use of video and IGU manufacturer, which
it shared jointly with Clayton Glass. It is the business’s
fourth consecutive year taking home the IGU
manufacturer prize, and third time as winner of the
integral blinds company category.
The business was also one of three companies named a
Covid hero by the awards, as acknowledgement of its
investment in virtual showrooms for installers during and
after the national lockdown. Finally, Morley Glass
received a special mention for its tireless charity work for
local causes throughout 2020.
18

threshold systems.
Roto glazing packers and accessories are also part of this
agreement. “Our Roto Glas-Tec range of glazing
accessories is very comprehensive,” says Nenye. “It covers
everything from standard packers through to specialist
versions for heavy loadings.”
Roto packers are tested in accordance with German
industry standards for tensile strength and resistance to
deformation under a wide span of temperatures from –20
to +80ºC.
The other product group to be approved for use on
Accoya is the range of weatherseals supplied by the Roto
Group under the Deventer brand. David Walker, UK and
Ireland key account manager, says: “Our Deventer
weatherseals are made from durable TPE material and are
99% recyclable. For precise matching of tolerances and
consistent performance over the life of a window, there is
no better sealing brand to work alongside Roto
hardware.” ❐
www. accoya.com
Ian Short, managing
director at Morley
Glass and Glazing says:
“These awards are a
fantastic way to bring a
turbulent year to a
close. Despite the
obvious
challenges,
2020 has seen our
manufacturing
capacity increase from
an average of 2,400 to
3,500 integral blinds a
week and our turnover
has grown to reflect
this. Our success is a
real team effort and
Ian Short
we’re very proud and
grateful of the excellent
supply chain we have behind us.” ❐
www.morleyglass.co.uk
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Managing success
J

onathan Crohill has joined the Garnalex technical team
as a Sheerline project manager. He will be responsible
for overseeing and delivering further Sheerline products,
expanding on the current window and door range.
With 25 years’ experience in the industry Crohill has a
wealth of knowledge, grounded in practical experience.
He has held lead design roles at both Synseal and
Eurocell.
Crohill says: “The research and investment Garnalex
has put behind Sheerline is exactly what aluminium
needed.The substantial manufacturing facility also shows
a real commitment, giving a great deal of confidence to
fabricators and installers. I’m excited to be joining at such
a key phase of growth for the company as I have no doubt
it will be a success.”
Garnalex CEO Roger Hartshorn says: “The Sheerline
system has been designed to be easier and faster to
fabricate. We’ve invested in the design team to ensure we
continue to innovate and deliver groundbreaking
aluminium products for the industry. Jon plays a vital role
in our ongoing commitment to transforming the
aluminium market and I’m delighted to have him on
board.” ❐
www.sheerline.com

Jonathan Crohill

Strengthen lengths
D

ekko has expanded its manufacturing capacity with a
new aluminium factory.
The 25,000 square foot facility, located close by the
fabricator’s main base in Greater Manchester, will allow
Dekko to increase production of its Räum product
range.
First launched five years ago, Räum bifolds, patio doors,
windows and entrance doors have benefitted hugely from
the increased market interest in premium aluminium
glass and glazing products.
Consistent high demand has led Dekko to invest in the
new factory, which is allowing it to scale up production,
and hold more stock, cutting lead times. Sales director
Kurt Greatrex says: “When we first launched Räum five
years ago, we expected it to do well, but we had no idea
just how popular it would go on to be.
“At the time, aluminium products were held in highregard – bifolds especially. But there were some in the
industry who were still understandably cautious. I think
some people feared it was just a fad, and would quickly
disappear.
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“Five years on, that’s clearly not the case – aluminium
windows, bifolds and patio doors have become a central
part of twenty-first century home improvement, and
we’ve been delighted to see dozens of Räum installers
reap the benefits.
“After five years of very strong demand for Räum, we
decided the time was right to invest, and expand our ali
fabrication capacity.
“With our new factory, we’re able to offer more
products, more quickly – and the extra space allows us to
hold more stock, which means shorter lead times.
“With demand for high-end glazing products soaring
after lockdown, we’re confident that Räum will continue
to go from strength to strength in the years ahead.” ❐
www.dekkowindows.com
The Fabricator 2021
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A Quality trade frame
All colours available
German Quality
Fast lead times
Quality fabrication

Aluminium Bifolds
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from just
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per leaf

T 02476 686682 F 02476 638779
www.armstrongindustries.co.uk
sales@armstrongindustries.co.uk
Boston place | Coventry | CV6 5NN
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PROFINDER
Tel: 07932 243008
Access Systems

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
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Audio Systems

Fly/Insect Screens

Colours

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS AND
ROOFLINE
ANY COLOUR IN 5 DAYS

Baypole Jacks
You can buy jacking kits from as
little as £6.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

£6.00 each
Jacking kits for £
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

Ref: Fab11

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Window openers

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Glass Handling

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bending
G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Machiner y

Sawing and Machining as it should be

Recycling

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending
Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Bags & Display Cases

Racking Systems

Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 7 7 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Fabricators & Manufacturers

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
Presstek
01527 918651

Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Glasshus Facades
0113 390 0126
ww.glasshusfacades.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com

Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

Consultants

a2n Management
07766 565027
www.a2n.co.uk
E P Consultants
01785 824580
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
The Design Solutions Business
01922 277310
www.dsbltd.com

Extruders

Aluminium Shapes
01536 262437
www.alishapes.co.uk
Hydro Aluminium UK
01773 549300
www.hydro.com

Fabricators & Manufacturers
3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
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Finishing
AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
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Finishing

Hardware

Machinery Suppliers

Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Window Ware
01234 242713
www.windowware.co.uk

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

United Anodisers

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY OpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components

Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Shading Devices

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01633 810440
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
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Systems Design & Supply

Systems Design & Supply

Thermal Barrier Products

Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions
UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk

Testing & Certification

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
ULTelford UK Ltd
01952 586580
www.wintechtesting.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
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Introducing the ultimate marketing blueprint.
Only from Purplex - the PR, digital and
creative agency for ambitious companies.
Discover why more companies choose Purplex as their marketing
and digital partner. Book a Zoom call, telephone 01934 808 132,
email grow@purplexmarketing.com
or visit purplexmarketing.com

Scan here to book your
free Zoom marketing
consultation

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

