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FREE UPGRADE!
TIMBERLOOK
FLUSH
FL
USH SASH
SASH

OUR NEW 20-PAGE BROCHURE
DOES THE SELLING FOR YOU!

FROM A STANDARD
MITRED PVCU LOOKING
FLUSH SASH
TO A TRADITIONAL
MORTISE & TENON
LOOKING FLUSH SASH

The Timberlook Flush Sash has a 70mm back to front
frame size, making installations faster. With unique
options such as a deep bottom rail and concealed trickle
ventilation, Timberlook is almost indistinguishable from
the most expensive flush sash timber windows.

CONCEALED TRICKLE VENTILATION
ON-SITE GLAZING - 70MM FRAME
SLIM 60MM SASH SIZE

EVERY INSTALLATION IS A FREE
ADVERT FOR YOUR BUSINESS!
Taking the time to sell the Timberlook Flush Sash
to customers will pay dividends in high margin new
business from friends, neighbours & relatives.

CHOICE OF
9 COLOURS

WWW.TIMBERLOOK.COM

NIGHT LATCH
AS STANDARD

For more information or a quotation, contact:

PHIL MYERS phil@a-w-s.co.uk

TEL 01253 888222 MOB 07817 816663

AFFORDABLE WINDOWS ARE ONE OF THE UK’S LARGEST MANUFACTURERS
OF ALUMINIUM & PVCU WINDOWS, DOORS, & CONSERVATORIES

AFFORDABLE WINDOWS, CORNFORD HOUSE, CORNFORD ROAD, BLACKPOOL, LANCASHIRE FY4 4QQ
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The science behind
warm edge technology

Like the atom, warm edge spacer bar is a small component, but it matters. As a crucial
building block in an insulated glass unit, you need to be confident your spacer will deliver
stable performance for years to come. It pays to sort the facts from the theories.
Super Spacer has the following supporting evidence:
• Globally proven for over 32 years
• Successfully tested from -15° to 125°C
• More than 100 EN1279 Part 2 & Part 3 passes
• Market-leading 40 year product warranty
• Up to 2x longer life than conventional dual seal units

For the facts about warm edge technology, speak to the experts.

T: 02476 998113

www.edgetechig.co.uk
E: ukenquiries@edgetechig.com
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Comment

When I logged onto the company's bank last week I was greeted by a
notice which advised me that if we had been affected by the collapse
of Carillion the bank is there to help and we should get in touch.
Now I am not sure about you but in, what is probably, an overlong
career I have never known a bank want to help anyone but itself.Albeit
that HSBC along with Barclays were prepared to offer Carillion a
further bailout, Santander, RBS and Lloyds were not. So in the final
analysis, you could say, it was the banks wot done it!
On the other hand would you have been prepared to chuck in another
£300m? The government certainly was not. I like to imagine the panic
in the department of business and Downing street that weekend.The
Conservative government had been handing over contracts to a
supplier that was so short of cash it couldn't possibly have properly
fulfilled them.When a company issues a profit warning and the sharks
in the stock exchange start circling to feed off of the carcass you
should at least pause for thought before you ask them to take on more
work.
As far as the fallout is concerned I find it hard to believe that the
window industry will be unaffected. Carillion's spread of business was
so wide that it was engaged in construction projects, which means
windows, as well as maintenance work, which often includes windows.
The Council for Aluminium in Building tells us that the majority of its
members are confident about 2018. That may depend when the
question was asked.
For me it just underlines my theory that our present crop of
lightweight politicians do not have a clue about real business and how
it works. It brings back memories ofYes Prime Minister: 'everything will
be all right because he's a good chap'. It is easier to deal with a single
source than many smaller suppliers; everybody thinks that they can
offer a one-stop-shop and the prospect may be attractive to a buyer.
Especially one who hasn't much of a clue about what he is buying.
A big part of Carillion's problem, it would seem, is that in order to gain
contracts it cut its profit margins to the bone. Something that may ring
bells with window manufacturers especially in the domestic market.
And as much as I hate to say it, I still see advertisements offering to
beat any price.
There have been other disasters brought about by those desperate to
save money. Grenfall Tower being a very recent example. It seems that
Kensington and Chelsea council sits on huge reserves but scrimped on
the fire proof cladding for a tower block. Whether it was the
government's scrimping to save that pushed Carillion over the edge we
can only speculate There were many other things going on world-wide
that were causing it problems.
There will be enquiries but that will be no comfort to what may well
be hundreds of small businesses struggling to get paid. I have no doubt
many of them will be having conversations with their banks much as
Carillion did and for many of them I am afraid the results will be much
the same. No company is too small to fail!
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Introducing the new Shootbolt
Flush Sash Window Lock.
Great looking security from Yale.

Features
• High security Shootbolt system
• Secondary cam for night vent feature
• A choice of cropping and non-cropping
variants available
• Secured by Design accredited
• 10 year mechanical guarantee

The latest innovation in window security from Yale has arrived - the Shootbolt Flush
Sash Window Lock. Designed to fit modern flush sash systems, this new lock offers the usual
security credentials you would expect from the world’s most trusted lock manufacturer, but with
added aesthetic appeal, as the innovative design allows the window to sit flush against the frame.
Made in Britain and offering Yale’s fantastic lifetime security guarantee*, the Shootbolt Flush
Sash Window Lock offers the very best in terms of peace of mind.

For more information on the Shootbolt Flush Sash Window Lock
please call the Yale team on 01902 366800 or visit www.yaledws.co.uk
An ASSA ABLOY Group brand

*Terms and conditions apply.
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Summit up for 2018

A privilege
to represent

T

T

he 2018 Glazing Summit planned for
May is a new forum for fabricators,
installers, glass companies, distributors
and material suppliers to come together
and discuss current industry issues and
trends.
Organised by Insight Data and Purplex
Marketing, speakers will come from all
aspects of the industry.
Experts will debate the new landscape
as opportunities and threats emerge
across the industry; from the impact of
Brexit and the housing crisis, the latest
marketing trends, new developments in
products and materials and disruptive
technologies.
The summit promises to tackle
current issues head-on, including fire
regulations and safety, i
mplications of
employed and self-employed rulings for
salespeople and fitters, and new
legislation such as GDPR.
The Glazing Summit is a morning
conference followed by a buffet lunch
and networking. It is a must-attend event
for senior people across all sectors of
the industry.
Andrew Scott, managing director of

Insight Data says:“Our industry is worth
over £4bn, has over 15,000 businesses
and employs tens of thousands of
people.After Insight Data published the
latest Window Industry Report we were
swamped by industry leaders wanting
answers to some big questions. The
Glazing Summit aims to answer those
questions – and many more besides.”
The Glazing Summit, 9 am to 3 pm on
Tuesday 22nd May 2018 at St Johns Hotel
and Conference Centre, Solihull. ❐

FIT Show’s ‘Installation of theYear’ competition, which launched in
2017 is back for 2018.The hunt is now on to find the industry’s best
glazed installations.
New for 2018, entries are being invited across two installation
categories:‘residential’ and ‘commercial’.The FIT Show will take
place in May 2019 but the organisers have decided to make the
‘Installation of theYear’ competitionan an annual event.
Monthly prizes will be awarded to the winners in both categories,
with the six monthly commercial and six monthly residential
winners fighting it out to take home the overall ‘Installation of the
Year’ crown in each category when it goes to public vote.
Overall winners will be announced at the 2019 FIT Show gala
dinner.Winners will receive a trophy and a two-night stay at a
golf/spa hotel with dinner. ❐

he Glass and Glazing Federation
(GGF)
has
announced
the
appointment of Shaun McAllister as
managing director.
With over 30 years’ experience in the
home improvement industry, McAllister
brings to the federation a wealth of
knowledge
and
core
i
ndustry
experience.
He has been associated with several
glass and glazing companies including G.F
Kite, Weatherseal, Mumford and Wood,
and the Anglian Group.
In 1983 McAllister began in the
industry as a fabricator before
undertaking numerous roles throughout
the fenestration supply chain. His
experience includes working as an
installer, surveyor, installation manager,

divisional operations manager, regional
sales manager and from 2007 to 2016 as
conservatory director at the Anglian
Group.
McAllister says: “This is truly an
exciting industry and it is a privilege to
be able to represent the GGF
membership as managing director. I am
thoroughly looking forward to working
with the GGF staff and current members
to continuously i
mprove the GGF
services and membership benefits.” ❐

It’s the high quality bifolds
you exxpect, at a price you
wouldn’t believve!

At Astraseal you can get our aluminium bifold doors for just £497 per sash glazed,
with a 2 week lead time when ordered in white or 7016 grey
Three panel aluminium
bifold from only

£1,491

Four panel aluminium
bifold from only

£1,988

Five panel aluminium
bifold from only

£2,485

A low price doesn’t mean poor quality. As standard, our doors come with the new Smart integrated cill
threshold, which is a fully weather sealed low threshold, incorporating a projecting cill. A further beneﬁt is the
presence of the, also new, bottom roller with steel pin for dead loading (this eliminates sashes from dropping).
Poor quality bi-folds with inferior hardware can cost you money, time and damage your reputation.
Save money and enjoy superior quality with Astraseal!

Call 01933 227 233 and get your aluminium bifold doors from Astraseal today!
Astraseal House
Paterson Road
Finedon Road Ind. Est.
Wellingborough
NN8 4EX

T: 01933 270 552
F: 01933 274 852
E: sales@astraseal.com

www.astraseal.co.uk/trade
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A reforming deal

Strength
to strength

T

D

he Glass and Glazing Federation
(GGF) has responded to the recent
consultation into Green Deal reform,
calling for greater flexibility for
consumers and installers to help simplify
and improve the scheme for the future.
A GGF spokesman emphasised that
the disappointing number of glazing
installers involved in Green Deal was a
consequence of a costly and resource
intensive accreditation process. Further,
the response stressed that the level of
finance available to consumers under the
scheme was often not enough to
purchase glazing products in tandem
with other measures. The spokesman
pointed out that for some energy
efficiency measures, the golden rule in its
current form is not a workable
framework for promoting a whole house
approach to energy efficiency.
With the new Each Home Counts
(EHC) framework also expected next
year, the GGF recommended that
installers should be exempt from the
need for formal Green Deal status, if
they can show membership of a
recognised certification such as

eceuninck has reported a 30%
increase in like for like sales in
December 2017, compared with
December 2016. Rob McGlennon,
managing director of Deceuninck
(pictured) UK says:“We had an exciting
year in 2017 with the launch of our
Heritage Window Collection, some

Russell Day
approved status under EHC or a UKAS
accredited scheme.
GGF director of home improvement
Russell Day says: “The plans to simplify
the framework are a welcome first step
to improving Green Deal. Like many, the
GGF was disappointed the Green Deal
did not materialise into the scheme that
was first hoped for.” ❐

prestigious new customer wins, hitting
and surpassing the 50% colour
milestone (and seeing some of our
customers do the same) and of course
winning the G-Award for new product
of the year for the Heritage flush sash.
However, we don’t intend to rest on our
laurels this year. Customers can expect
more of the same in terms of
outstanding service, over and above
marketing support and the very best
products tailored to what the market
wants and needs today.” ❐

Obituary Jon Skinner

The Rt Hon Liz Truss MP recently visited Xtralite, the rooflight and
structural glazing manufacturer based in Blyth, Northumberland and
discussed measures the business has taken to ensure its continued growth
and prosperity.
During the visit she said: "I am really impressed by the craftsmanship and
innovation I've seen at Xtralite. It is fantastic to see hardworking businesses
and their employees defying the critics and giving Northumberland
something positive to shout about.”
Over the past 12 months Xtralite has expanded its operations with its
structural glazing division moving to new premises and the addition of a
further production line for its modular skylights and automatic opening
vents.The new premises also includes a dedicated visitor centre. ❐

We
regret
to
announce the death of
Jon Skinner who died
on
Friday
29th
December, 2017 aged
63.
He had worked in
the glazing industry
for more than 40
years most recently as commercial
director of Epwin Window Systems.
Jon Skinner began his career as an
apprentice at BKL Alloys and soon
found himself working in one of its new
companies, Scope Aluminium. He
worked with a number of companies
and helped to build some highly
recognised brands. He also chaired the
marketing committee of the British
Plastics Federation Window Group.
He is survived by his wife Lynette and
sons Luke and Brett. ❐

RENOLIT EXOFOL PX
Black

RENOLIT EXOFOL PX
Black Ulti-Matt

RENOLIT EXOFOL PX
Black Ulti-Matt

Black is Black!
Genuine black exterior foil
Take a look at the new RENOLIT EXOFOL PX Black exterior film. For the first time Black is really Black
with the launch of this technologically advanced film which defies convention by combining the darkest
colour with low heat build-up.
RENOLIT EXOFOL PX films offer improved performance with the latest modern designs and textures.
Discover a new dimension of realism. Samples of the new RENOLIT EXOFOL PX Blacks are available
to order from www.renolit.com/exterior/en/sample-ordering.
www.renolit.com/exterior

HEALTH & SAFETY MATTERS

What do they say about you?
This may be an unusual question to be asked from a health and safety professional, but it is
one that many are now asking of their senior management team

I

n the summer 2017 Global Outlook report
accountants, KPMG, reported that health, safety,
environmental and data security failings all moved into
third place in the ranking of reputational risks. These
came in behind operational risks and emerging
technologies and whilst not top of the list they were not
even recognised in the top 10 during 2016.
We all know that your reputation in a business sense is
critical for the growth of the company. How often do you
hear ‘You are only as good as your last job’? Many of those
who responded to the survey expected that the
reputational and brand risk would have an impact on their
business over the next three years.
The impact from social media is often cited as the main
concern. Customer dissatisfaction is always one that
companies are ready for and often they accept a level as
simply the cost of doing business. When it comes to
health, safety, environmental or data breaches there is no
acceptable level.
We know all too well the physical impact of an injury to
an employee or a chemical discharge into a local river or
stream but, how extensive is reputational damage? With
the barrage of media outlets transmitting 24hr news both
good and bad and, many not fact checking, the damage to
your brand can be irreversible.
So, what’s the risk to your reputation? Well, poor
publicity does influence staff retention there is no doubt.
Highly qualified professionals will often want to protect
their professional integrity and don’t want to be
connected with a business under the spotlight for the
wrong reasons. Likewise non-professional staff become
fearful for their futures, where will it end and will the
company survive?
When you recruit potential employees they are now
more likely to ‘Google’ your company to get some
intelligence prior to applying. Often unfavourable news
will be at the top of the search results before your own
website so can warp the view of the company.
So, is health and safety on your risk register? Is
reputational damage one aspect of the risk assessment?
Remember, a good health and safety culture and
procedures can mitigate the risk of both injury and brand
damage. ❐

Phil Pinnington
GGF director of health and safety
The GGF’s health and safety committee meet quarterly to
discuss key issues affecting the industry. If you are interested in
finding out more about the GGF and its health and safety
function, please email info@ggf.org.uk

8

Phil Pinnington, health and safety director for
the GGF

“What’s the
risk
to your
reputation?”
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MARKETING

Don’t sell out, sell you
In 2017 the value of Google’s brand rose to $109bn, while the company continued to use direct mail
to promote its online advertising services.Amazon’s brand value grew a staggering 53% to $106bn,
while the online retailer became one of the biggest advertisers on traditional TV over Christmas

I

n a world where advertisers are competing harder than
ever for our attention, the most successful companies
know that success relies on two core principles – the
power of their brand, and their ability to connect with
customers wherever they are and whatever they are doing.
A recent scientific study showed humans consciously
process less than 0.001% of information that our brains
receive. Today we are busier than ever and continuously
bombarded with information and marketing messages
across more channels and devices than ever before. In this
multi-channel, data overload world our internal filtering
system means we are more likely than ever to trust brands
we recognise, and more likely to buy when we’re exposed
to the same messages across multiple channels.
Never before has it been more important for companies
in the glazing industry to focus on their brand and the way
they connect with customers. Some companies have
focused solely on the short-term gain – such as lead
generation – and starved long-term investment in their
brand, reputation and customer engagement strategies.
Having a strong brand does more than attract
customers. It builds intrinsic value into your business that
makes it more desirable. Customers will spend more with
you, employees want to work for you, and potential
investors or a buyer will pay more for your business.
The latest Window Industry Report from Insight Data
showed a stark reality; some companies are going from
strength to strength while others are sliding backwards.
The companies winning market share, despite a volatile
market, are investing in their brand and connecting with
customers across more touch-points than ever before.

There is no free lunch

The last few years have seen more and more suppliers
introduce networks, dealerships or registered fabricator or
installer schemes in a bid to secure customer loyalty and
drive product volume.
Being part of a club can bring many benefits such as
marketing support or free sales leads. But relying on a
supplier’s own-branded literature, having them build your
website or help with your marketing activity can erode
your own brand identity, slowly impacting sales and
margins over time and could actually damage your
business in the long-term.
The problem is one of brand recognition; you don’t see
Apple advertising the Intel chips in their Mac computers
or Samsung screens on their iPhones. Selling a supplier’s
products is one thing, but when a supplier’s brand or their
network/scheme detracts from your own identity it can
devalue your entire business.
Given the sheer volume of marketing messages
bombarding consumers every day, it’s easy for your own
brand to get lost among all the noise.
10
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Focus on your brand and message

Building a strong, recognisable and trusted brand doesn’t
happen overnight. It needs to be authentic and it requires
long-term commitment and investment. Working with a
specialist marketing agency such as Purplex can help you
build such a brand and grow your business more
successfully and profitably than you ever thought possible.
Purplex has been working with organisations large and
small throughout the UK and Europe, from small local
installers to international manufacturers.
We help your business achieve real brand equity and
help you connect with customers across all marketing
channels and touch-points. ❐

www.purplexmarketing.com
Andrew Scott is managing director of Purplex, the
industry marketing specialists. He is a Fellow of the
Institute of Sales and Marketing Management and a
member of the Direct Marketing Association
The Fabricator 2018

Link Vent Mk 2
Tricklevents from Glazpart
Compact
Quiet
Quick
Precise
Discrete
Approved

Half the size or twice
the performance!
51dB (closed)
Clip or screw fix
Locates automatically
Over 30 colours from stock
LABC registered detail

Whilst also reducing stock and routing costs
avaailable from
Now available

glazpart
For more infor
information
m
mation
or to find your local stockist visit: glazpart.com/products/trickle-ventilation/
rt.com/products/trickle-ventilation/
2
to speak with one of the team.
to see ourr rang
rangee of BBA and LABC certified vents or call 01295 264533

Come visit us at stand 263:

GLASS & STRUCTURAL GLAZING

Expanding Eastwards
After a year which showed a continual expansion in its export network,Thermoseal Group,
has launched Chinese Mandarin additions to its Thermobar and Thermoflex warm edge
technology multilingual websites writes Samantha Hill, head of marketing and
communications

W

e began developing satellite websites as an
informational and promotional tool for our two
warm
edge
spacer
bars. The
websites
–
www.thermobarwarmedge.com
and
www.thermoflexwarmedge.com – are now published in
seven languages including: English, French, Spanish,
German, Italian, Polish and the latest Chinese additions.
Both sites host the group’s Warm Comfortable Homes video
which demonstrates the advantages of warm edge
technology. The sites provide a range of information on
warm edge systems and the group’s spacers.
The Chinese market for warm edge spacers is growing
and we aim to contribute towards educating the supply
chain on the advantages of warm edge technology whilst
increasing our share of this market. With two of the
highest performance spacer systems and the capacity for
growth, we are in a great position to become a leading
supplier in this market.
With comprehensive information for IG manufacturers,
window installers, specifiers and homeowners, both sites
have been praised by our distributors and have become
key information points for their own promotion
throughout the supply chain. The latest additions have
been launched to support our Chinese distributor.
Www.thermobarwarmedge.com was instrumental in our
promotion at China Glass in Beijing earlier this year and
now
with
www.thermoflexwarmedge.com,
we
demonstrated both sites at the recent exhibitions –
Fenestration BAU in Shanghai and Glasstech Asia in
Singapore.
Thermoflex is becoming more popular in export
markets now it has been proven for use on most
worldwide brands of robot applicators for automated
production, such as those from machinery manufacturers
– Bystronic, Forel and Lisec.
The fact that we control the development of our spacer
systems and injection-moulded fittings from initial
inception of the idea throughout the manufacturing
process, means that we are also ideally placed to add and
adapt our range to suit market requirements.
Thermobar and Thermoflex warm edge spacers are
both highest performance tested and proven products.
Both have Bundesverband Flachglas (BF) data sheets for
windows and facades. Thermobar has a thermal
conductivity value of 0.14W/m2K and can achieve a
window Psi value as low as 0.029W/m2K. Thermoflex is
the highest performance flexible silicone spacer system
with a thermal conductivity value of 0.135W/m2K
achieving a window Psi value as low as 0.027W/m2K.
Both spacers have also been rated phA+ for arctic climates
by the Passive House Institute. ❐
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www.thermosealgroup.com
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Premium windows
deserve a premium
warm edge spacer...
...because some
things are just meant
to go together.

Call SWISSPACER on
01908 335 190
www.swisspacer.com
@Ultimate_Spacer

GLASS & STRUCTURAL GLAZING

Extremely promising
E

dgetech says it has returned from China’s biggest
glazing expo with over a hundred promising leads.
Held at Shanghai’s New China International Exhibition
Centre in early November, Fenestration Bau China drew
100,000 visitors from across mainland China, East Asia
and the world to see 635 firms showcase their wares.
The Chinese construction sector has seen phenomenal
growth over the past decade – and while new-build is
beginning to slow, domestic and commercial
refurbishment is still in huge demand.
Edgetech, which trades under the name of parent
company Quanex in China, attracted attention from new
prospects and existing customers alike with its warm edge
offerings, including its TruPlas, Duralite, and flagship
Super Spacer products.
Chris Alderson, managing director for the UK and the
Asia Pacific, says: “Fenestration Bau China exceeded all
expectations this year. Meeting glass manufacturers from
as far afield as Taiwan, Korea, Mongolia, the Middle East
and the USA, we were able to walk away with over a
hundred extremely promising leads.
“It’s clear that not just in China but all over the world,
there’s huge demand for the sort of speed, efficiency, and
outstanding all-around performance that Super Spacer
can provide – particularly as more and more glass
manufacturers move towards automation.”
In 2011, Edgetech was acquired by billion-dollar

building products giant Quanex. Soon after, Edgetech was
merged with Truseal to create the world’s largest warm
edge manufacturing site. In 2017, Edgetech celebrated a
decade of manufacturing in the UK, and ten years of
partnership with over forty valued customers. ❐

www.edgetechig.co.uk
Swisspacer has added four new sizes to its range of
Georgian bar spacer bars.To meet growing demand for
heritage-style windows, the company has developed new
12 x 18mm and 16 x 18mm bars specifically for the UK
and Ireland.The company has also introduced a new 14
x 24mm and 14 x 30mm size for the European market,
bringing the full Georgian bar range to 13 sizes.
Swisspacer’s Georgian bar enables window companies
to create high performance, authentic looking windows.
It is ideal for flush sashes, and vertical sliders.Available in
Swisspacer’s best-selling colours, the Georgian bar
enhances the appearance of the window and gives
outstanding energy performance. Swisspacer’s full suite
of Georgian bars now also feature improved bar crosses
with an integrated anti-rattle plug and matching end
caps for a seamless, high end finish.
John Cooper, Swisspacer commercial director (UK and
Ireland) says:“Flush sash windows are taking the market
by storm. Homeowners love the traditional look and see it as a way of adding character to their
properties. But, homeowners also want windows that perform and save money on heating bills.We’ve
responded to demand by developing a wider range of Georgian bar sizes. Our latest additions have been
introduced specifically for the UK and Irish markets to fit the most popular sized windows.Together with
Swisspacer’s top performing warm edge spacer bar, our Georgian bar gives flush sash and vertical sliding
windows a seamless finish and outstanding energy efficiency.” ❐
www.swisspacer.com
14
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RETIRING OR EXITING FROM

YOUR FABRICATION BUSINESS?
OR JUST WANT TO BE
MORE SUCCESSFUL
WITHOUT THE STRESS?
Talk to AFFORDABLE WINDOWS about
selling or investing in your business.
Affordable Windows Group, which includes 21st Century
Trade Counters, has been established for 25 years and has a
turnover of £30million per annum.
Affordable Windows are one of the UKs leading fabricators of
PVCu and Aluminium Windows and employ over 200 staff.

CALL

EDDIE GAUGHAN
0781 781 6660

eddie.affordable@gmail.com

AFFORDABLE WINDOWS ALDON ROAD, POULTON
BUSINESS PARK, POULTON-LE-FYLDE, LANCASHIRE FY6 8DU

UK Superfold’s Andy Malinowski decided to partner with Affordable
Windows Group in December 2016 and after a major investment by
Affordable, he has doubled his turnover already.

Andy says “my ambition is to retire by the age of 50 and on my
own it was proving difficult to grow the business fast enough
for that to be a realistic possibility.
With Affordable as a business partner, I don’t have to worry
about finances and can focus on growing the business. I’m
confident that UK Superfold Ltd will be 10 times bigger within 5
years - on my own, it would have taken 25 years.”

sawing & machining as it should be
proven british innovation and engineering

ZX3 autoﬂow2 ZX4
650 – 700
per week

400 - 450 per week
800 – 1,000
Special ‘VS’ version also available
per week
All models manufactured entirely
in the UK from components resourced in this country
Whatever your production output or budget requirements if you fabricate uPVC window or door frames we have
the sawing and machining center for you. Stuga fully guarantee the output of their sawing & machining centers.
Save Operators • save proﬁ le • Reduce Skills • Improve Efﬁ ciency, Quality and Consistency
All models have rotary tooling, reusable offcut management, high frequency prepping heads, barcode and picture
label printer and management analysis software. Routing on both sides of a proﬁ le simultaneously is standard on
all models. Fully guaranteed factory rebuilds offered on all models subject to availability

01493 742 348

Machiner y

www.stuga.co.uk

GLASS & STRUCTURAL GLAZING

Who’s keeping score?
C

oventry based Edgetech routinely approaches a
random selection of its clients taken from all spending
brackets to ask them a series of questions about their
experiences dealing with the company.
The responses are analysed using a measurement system
called Net Promoter Score (NPS), a management tool
used to gauge the loyalty of a firm's customer relationships.
By taking the percentage of customers that rated the
business 9 or 10 out of 10, and subtracting the percentage
of customers that rated it 6 out of 10 or under, Edgetech
was able to arrive at its total Net Promoter Score. NPS can
be as low as −100 (everybody is a detractor) or as high as
+100 (everybody is a promoter) with an NPS of +50
regarded as an excellent result.
Throughout the year, Edgetech’s NPS did not drop
below +50 and peaked at +88, an achievement the team is
keen to maintain and build on.
In the most recent survey, 91% of respondents said
Super Spacer accounted for between 76-100% of the
warm edge units they produce. 97% said Edgetech
engineers respond quickly to any technical queries and all
customers agreed that Edgetech’s territory sales managers
are making a positive contribution to their business.
“We’re delighted by the results of the customer survey,”
says managing director Chris Alderson. “Our Net

Promoter Score is particularly encouraging – the average
company scores just +10, while the highest-performing
businesses usually register between +50 and +80. Our
scores give us a fantastic base to build on as we strive to
become even more customer-focused in the months and
years ahead.” ❐
www.edgetechig.co.uk

Morley Glass & Glazing has funded new personalised hoodies for the team at North Leeds Dance
Academy to help keep them warm before, during and after rehearsals.
NLDA dance instructor Olivia Choi was recently partnered with Morley’s MD Ian Short for a charity
event, which saw them romp home to victory following an expertly executed samba.The evening itself
raised almost £14K to help the charity Variety continue its charitable work.
Short says:“The team at North Leeds Dance Academy never stop, their passion for dance is infectious
and they’ve even inspired me to continue competing in future dance events.We’re delighted to be able
to help them continue their mission to get everyone in North Leeds dancing.” ❐
16
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ALUMINIUM – THE

COLUMN

The highlight reel
Justin Ratcliffe, CAB CEO looks back at a busy and challenging year for CAB but looks
forward with optimism to the year ahead

2

017 was an incredibly busy and challenging year for our
sector. UK construction must change following the
tragic events that took place at Grenfell Tower. CAB
represents the aluminium in building sector on the
Construction Products Association technical expert panel
which links directly to the DCLG industry response group.
We are particularly grateful to all those members who have
contributed and to the work of the CAB fire safety working
group. We must ensure that positives emanate from this
tragedy in the form of clearer regulations, improved
guidance, increased levels of training and robust
compliance procedures.
While the Construction Products Association forecast
that construction output will show only a nominal increase

2018 Programme

The programme for 2018 will
soon be under way with the first
regional members’ meeting due to
take place in Leeds City Centre on
Thursday 8th March 2018. The
mini-conference will take place at
the Carriageworks in Millennium
Square, Leeds and the dinner in the
Banking Hall at Aspire which is
Justin Ratcliffe
nearby. The format will again be
a chaired forum, with senior
industry figures across the supply chain discussing topical
sector issues.

Panellists at the CAB Regional Members meeting at the Library of Birmingham in November 2017
discussing ‘Aluminium in Building delivers affordable quality’
in 2017 and no growth in 2018, our own CAB State of the
Market surveys have consistently been more positive. Our
Q3 2017 survey highlighted that 56% net balance of
members expect to see growth over the next 12 months.
In addition to the vital work that our technical team
undertake with standards and regulations, we have also
worked on other important areas including BIM,
environmental product declarations (EPD) and carbon
embedded in building products.
Our events, seminars and training programmes were
attended by over 700 members and their guests during the
year. We were particularly pleased to see the high level of
member engagement in our 500m2 CAB Aluminium
Pavilion at the FIT Show 2017 and the opportunity it
provided to highlight and promote our entire membership.
The success of the event is just one of the reasons that
CAB membership increased yet again in 2017.
The FIT Show also saw the launch of our CAB
fabricator/installer training days which aim is to promote
basic competency amongst fabricators and installers
through one day assessed training courses. Successful
candidates can then apply for the CAB skills card.
Training remains a key area that we will be looking to
develop further in 2018.
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The CAB AGM and Golf Day will take place on
Thursday 28th June 2018 at the Forest of Arden Hotel and
is always the social highlight of the association calendar.
We will shortly be launching a new series of quarterly
contractual awareness seminars for the year ahead which
will cover a variety of relevant and topical issues:
● Design liability and pre-contract awareness
● Post-contract awareness and payment issues
● JCT and contractual amends
● Claims (liquidated damages) and contractual nightmares
Due to the ongoing success of the seminar series, CAB
is looking into making additional short 40 minute
presentations accessible to members via webinars.
Details of CAB’s annual aluminium in building
conference and its autumn regional meeting will also be
announced very shortly.
Finally, I would like to wish all the readers of the CAB
column a very prosperous New Year ❐
Justin Ratcliffe
If you would like more details about CAB, its activities and
membership benefits, please email jessica.dean@c-ab.org.uk or contact the office on 01453 828851.
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BLINDS IN JUST 10 DAYS
ORDER TODAY
To find out why you should offer your
customers Uni-Blinds integral blinds,
call us now.

Tel: 0113 277 8722
Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial Estate
Bruntcliffe Way, Leeds LS27 0HH

www.morleyglass.co.uk
from

DOORS

Perfectly fits the bill
D

avid Ruzicka’s installation company, Love my Door,
is now fitting Brisant’s Lock Lock security handle as
standard. “We only sell products I truly believe in, and
with top quality looks, security, and anti-corrosion, Lock
Lock fits the bill,” says Ruzicka. “I ask customers to hold
Lock Lock so they can compare the weight and feel of it
to other handles. It’s an easy sell from then on: they’re
happy to pay the extra.
“If I’m selling a £2,000 door, I’d be embarrassed to
think I had only invested £6.50 in a standard handle and
– even more importantly – just £1.60 on the actual lock.
These are the two fundamental things on a door that keep
my customers safe and secure. I don’t want a component
that saves me money, I want the best – something that
does a fantastic job, and that makes me money.”
Ruzicka was a founding member of Network VEKA
(now Independent Network) and worked for SASH UK
for over 25 years. He built the company from 12
employees to over 250, in addition to increasing turnover
from £500,000 to £28m.
He says: “Love My Door sells the products I’d be happy
to supply to family and friends. Our reputation is
everything, and is built on word of mouth. Lock Lock fits
perfectly into our portfolio: it’s what the industry has been
waiting for.” ❐

www.lock-lock.co.uk
www.lovemydoor.co.uk

Bowater by Birtley has announced its 60
minute fire rated door.
“We offer both 30 minute and 60 minute fire
rated doors, to give our customers the most
appropriate product for each individual
project,” says Kevin Kiernan of Bowater by
Birtley. “A year ago, we made a promise to
our customers that we would give them the
range so t
hat t hey had the choice, but
perhaps the most important areas for
delivering fit for purpose products is in fire
and flood protection and we have both.
“Product testing is always important, but
never is it more critical than in the areas of
flood or fire protection. Where lives are at
risk, there can be no compromise.The team
at Bowater by Birtley take this responsibility
seriously on behalf of our customers, whose
reputations are at risk, and of course on
behalf of the end users, who are relying on us
to supply fit for purpose, high performance
products.” ❐
www.bowaterbybirtley.co.uk
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DOORS

In exacting taste
Having ceased production of PVC door panels at the end of last year, Phoenix Doors, part
of the Masco UK Window Group, is focusing on developing its range as a dedicated
composite door company. Sales director Haydon Statham highlights what’s in store

I

t’s full steam ahead in 2018 for Phoenix Doors as we
continue to concentrate on refining our composite door
range, service and delivery to suit the requirements of
installers across the UK.
As the composite
door market continues
to grow, in line with
market
research
forecasts,
we
are
responding to changing
trends with new door
styles, locking systems
and colours that suit our
customers’ – and their
customers’ – specific
requirements.
The introduction of
our
rebranded
Sovereign range – which
we reckon is one of the
most
comprehensive
ranges of composite
doors on the market –
last summer has been well-received by our customers.
Bringing together the Continental and County collections
under one collective brand means we can offer the widest
choice yet in 44mm flush-fitting composite doors, making
ordering a much simpler process all-round.
Homeowners’ changing preferences towards more
modern door styles and designs are influencing our
development of new glazing designs. New contemporary
‘neutral’ designs include obscure patterns for privacy and
sandblasted designs. These include house numbers,
etched into the glass. Our in-house glass shop can also
create intricate leaded styles that complement traditionallooking doors, while our Fusion range injects a splash of
colour. We can cater for the most exacting of customer
tastes.
Triple glazing is becoming more popular and is featured
heavily in our new Sovereign brochure. Our double and
triple-glazed units are manufactured to BSEN 1279
standards and both have excellent heat retention
properties.
Colour is a big seller and demand is growing year on
year. Four out of 10 doors we supply are now coloured –
and 40% of those are anthracite grey. This shade is
definitely the ‘new black’. Two paintshops at our enlarged
premises in Huntingdon are busy keeping up with
demand for a wide range of RAL shades.
Installers have also benefited from the greater choice of
22

locking systems now available throughout the range.
Being able to offer a conventional lift-up lever handle
multi-point locking system and the latest ‘slam-shut’ locks
with an escutcheon
has opened up fresh
selling opportunities.
The addition of
our new GU autoengage
slam-shut
lock is helping to
generate extra sales
for installers who can
promote
the
product’s
added
convenience features
to homeowners. The
lock engages when
the door is pulled
shut
and
easily
opened again with
the turn of a key.
Over the past 13
months since moving
to Huntingdon, we have continued to invest in new
personnel and systems that are delivering further benefits
for our customers. Crucially, this has given us a flexible
production capacity so we can adjust our daily production
numbers in line with the market fluctuations.This, I think
is very key in what is a seasonal market.
Having said all that, the composite door market does
not come without its challenges. Coloured doors are now
so popular that the two spray booths came under
tremendous pressure during the run up to Christmas due
to the amount of orders in the system. Even with great
planning and increased production capacity, the window
industry seasonal rush proved to be as testing as ever.
Nonetheless, all doors set for delivery before Christmas
arrived as promised. To achieve this, the factory and the
sales office did not get off to start the festivities until well
into the afternoon on Friday 22nd December. This
showed splendid commitment and effort from all the staff,
so big thanks to them.
The composite door market is competitive because it’s a
strong-growing market; I always think that’s a healthy sign
and competition is a good thing. Going forward, Phoenix
Doors will maintain its reputation for being the composite
door supplier of choice and listening to – and delivering –
just what our customers want and need. ❐

www.phoenixcompositedoors.co.uk
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The King of Colour
PVCu & Glass Colour Coaters

“Quality Suppliers & Colour
Coaters of PVCu Windows,
Doors & Conservatories.”
We can colour your frames /
rooflines, or alternatively, we
offer a full supply, colour coat
& delivery service

7 day turnaround
Same day quote
All RAL/BS/Farrow & ball colours
+ colour matching service Extra
UV colour stable
Guaranteed
Windows, Doors & Conservatories
Fascias, Soffits, Trims & Rainwater
Products
Collection and delivery available

Tel: 01924 454 856 Fax: 01924 438 606
Email: sales@kolorseal.co.uk

www.kolorseal.co.uk
Bretfield Court, Bretton Industrial Estate,
Dewsbury, West Yorkshire WF12 9BG

DOORS

Well hinged
H

ighperformance
Just 3D door
hinges from SFS
are
helping
Grabex Windows,
to grow its share of
the
timber
residential doors
market.
The
company, which
has worked with
SFS for the past
five years, offers
more than 50
different
fenestration
products
in
timber,
aluminium
and
PVC-U. It serves
customers across
the capital and
surrounding
counties.
Timber
residential doors is
a product range
for which Grabex
is seeing demand
grow as more and more homeowners and developers
appreciate the natural beauty, performance and
sustainability benefits of timber. One consistent factor is
that every one of its timber entrance doors features highperformance Just 3D hinges from SFS. Just 3D is a
European-manufactured, precision-engineered hinge
designed for flush-fit doors which provides adjustability in
three dimensions – height, horizontal and gasket pressure.
This ensures a precise fit for the doorset to deliver the
highest level of customer satisfaction and reduce the risk of
call-backs.The ability to achieve a superior installation is
backed by the quality and visual appeal of Just 3D hinges.
Self-lubricating bushes ensure smooth, long term
operation, verified when tested to EN 1935, with a load
rating of 100Kg achieved in testing. Just 3D suits both left
and right handed applications with security screws
ensuring suitability for both internal and external doors.
The system is also applicable to steel frames as well as
glass doors.
Michael Grabowski, managing director of Grabex
Windows says: “We use SFS Just 3D hinges as standard on
our timber doors because they deliver the quality and
performance that our customers expect from our doorsets.
We’ve established an excellent reputation for quality,
which has helped to drive our business growth, so we really
value components like the Just 3D that we can fit and
forget, safe in the knowledge they will stand the test of time
extremely well.” ❐

www.sfsintec.co.uk
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FREE GLASS UPGRADE
ON BI-FOLD DOORS
TO PLANITHERM ONE

Blac
White, on White
rey
Dual G k on White
& Blac

A GREAT SELLING ADVANTAGE WHEN
YOUR COMPETITORS ARE SELLING
DOUBLE GLAZED UNITS LOSING 20%
MORE HEAT BY COMPARISON

FULLY FABRICATED AND READY TO FIT IN ONE DELIVERY TO SITE IF REQUIRED
WE DELIVER THROUGHOUT THE UK IN OUR OWN FLEET OF 30 DELIVERY VANS, WITH ROUTES TO EVERY
AREA OF THE UK INCUDING CORNWALL, SCOTLAND, ISLE OF WIGHT, JERSEY, GUERNSEY AND ISLE OF MAN.

FREE UPGRADE

TO A 70MM FLUSH LOOK ALUMINIUM WINDOW SYSTEM
WITH CONCEALED MULLIONS AND SLIM SIGHTLINES

THE AFFORDABLE

CONCEALED
TRICKLE VENT
OPTION
AVAILABLE ON
WINDOWS &
BIFOLD DOORS

BI-FOLD DOORS

TO 35MM INTERLOCK

VISOGLIDE+

HAS MANY UNIQUE
FEATURES THAT
CAN’T BE FOUND IN
ANY OTHER
WINDOW SYSTEM

57.5mm

70mm

FREE UPGRADE

FLUSH LOOK
ALUMINIUM
WINDOW

ADJUSTABLE WHEELS & 1.6 UVALUE

NOW YOU CAN OFFER A
BETTER LOOKING
70MM WINDOW AT THE
SAME PRICE AS A
STANDARD ALUMINIUM
WINDOW SYSTEM

NEW BROCHURE
NOW AVAILABLE

Available exclusively from

AFFORDABLE ALUMINIUM

WINDOWS

PATIO DOORS

AFFORDABLE ALUMINIUM IS PART OF AFFORDABLE
WINDOWS GROUP - ONE OF THE UK'S LEADING
MANUFACTURERS OF ALUMINIUM & PVCU PRODUCTS

CONSERVATORIES

COMMERCIAL

Simon Youles

t - 01253 888233 m - 07794 219773

e - simon@affordablealuminium.com

PRODUCTS

Blending in well
B

uilt in 1875, the Barnes Hospital was
closed in 1999 and left to
deteriorate. It is receiving a new lease of
life as developer Henley Homes creates
the Barnes Village around it.
The challenge for Henley and its
construction division Reis Construct
was to find windows for the new-build
houses that would complement the
character of the hospital’s originals,
while providing the best possible
insulation and acoustic performance.
The original specification called for an
aluminium and timber profile for the
new houses. However, in liaison with
the local conservation officer, this has
been changed to use Eurocell’s Modus
flush sash casement window in
anthracite grey.As well as satisfying the
aesthetic requirements, the Modus
windows offered a more cost-effective
solution while delivering better
performance.
The first PVC-U window and door
system to offer a 12-year guarantee (on
white profiles), the Modus system is
available in nine solid and woodgrain
effect colours, all of which are available

I

with white internal finishes to create a
light and airy living environment.A
further range of more than 25 solid
and woodgrain effect finishes is
available to special order, including
colour both sides.
Eurocell worked with Reis to find
three window fabricators to provide
quotes for the £750,000 windows
contract, with Unique Windows System
winning the tender. ❐
www.eurocell.co.uk

“The power that
property
programmes
hold
over
the
UK
consumer
is
astonishing and the
knock-on effect on
our
industry
is
something that at
Kolorseal we are used
to keeping up with,”
says Deborah Hendry,
MD of Kolorseal.
“There are an increasing number of programmes telling
consumers how to make their houses look better, more
welcoming, more on trend, as well as make them more saleable.A
big topic is the importance of the first impression and property
experts warn that the colours you choose for your windows and
doors could make all the difference.
“At Kolorseal we see a wide variety of colour choices coming
through and they vary widely depending on the component being
coated. Door colours tend to be bolder, stronger colours, windows
follow the more pastel or grey shades. Some of our customers
have uniform colours for all their doors and windows, whilst others
opt for more variety.” ❐
www.kolorseal.co.uk
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Growing
demand
n little more than 18 months, REAL
Aluminium has seen sales of its
windows, doors and lantern roofs grow
by more than 300%.
This demand has led parent company
Customade Group to invest £250,000
in a new 23,000sq ft factory to increase
aluminium window production by 60%.
The new production facility at
Stonehouse in Gloucestershire, will
increase REAL Aluminium’s production
space significantly, bringing it to
75,000sq ft in total. The new space will
enable the company to boost window
production to 800 frames per week,
while capacity for aluminium bi-folding
doors will increase to 300 doors per
week.
The investment in plant and
machinery is intended to sustain REAL

Nick Gibbons
Aluminium’s remarkable growth and will
also create 40 new jobs for local people.
Nick Gibbons, chief operating officer
at Customade Group, says: “REAL
Aluminium was a true step change for
the industry and we’re excited by how it
has achieved such rapid growth in a
short period of time. Aluminium is
dominant in the industry and consumer
desire for it is showing no signs of
slowing down. The number of installers
offering aluminium has risen by more
than 40% in the last five years and
demand is predicted to rise once again
in 2018.” ❐
www.real-aluminium.co.uk
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ZX5 sawing &
machining center
for the discerning uPVC
window & door fabricator

Sawing & Machining as it should be

The Stuga ZX5 can produce 800 to 1100 internally glazed windows per week. Developed from the very
successful ZX4 the ZX5 utilises even more leading edge technology. Includes saw cuts and preps for
all UK window and door styles. The ‘U’ shaped configuration allows the possibility for single operator
usage. All Stuga sawing & machining centers notch on both sides of any profile. Experience ‘Y – Drive’
notch prepping, ‘Tru-Loc’ gripping technology and profile recognition with width measuring.
16.20m long by 4.30m wide.
Professional installation with full training

01493 742348
Machiner y

Ask for machine sales or visit www.stuga.co.uk

PRODUCTS

All for one

T

hree more of the UK’s h
ouse
builders have signed up to GAP’s
one-stop-shop ‘Power
of
One’
integrated supply model.
Following the acquisition of the SIG
Building Plastics and SIG Windows
businesses in August 2017, Blackburnbased GAP became the UK’s largest
distributor of PVC-U roofline, cladding
and trim products to the UK’s new
home building sector.
In
September, Taylor Wimpey
committed exclusively to GAP for three
more years and the following month
Persimmon moved its entire roofline
supply contract to GAP in a groundbreaking new two-year solus agreement.
In early November Redrow handed the
GAP Nationals team joint responsibility
for its PVC-U fascia, soffit and ancillaries
supply.
As well as these, GAP’s end-to-end
manufacturing, logistics and 112-Depot
distribution system is already the
building materials source of choice for
Lovell Homes, Miller Homes and
Keepmoat.
Paul Sowerby, GAP’s director of group
sales and marketing says:

“For house builders, the chance to
engage quickly and effortlessly with
every stage of the supply chain via a
single point of contact is obviously
important, but the big difference is the
commercial transparency and financial
clarity that come with it.” ❐
www.gap.uk.com

Eurocell
has
brought smoother,
easier one touch
operation to its
Aspect bi-fold door
system with the
introduction of a
new,
improved
double-bogie roller
system.
The range’s door
leaves feature both
horizontal
and
vertical
multidirectional rollers
which
offer
superior glide from
eight stainless steel wheels.The rollers are in-built to the leaves for
a minimised height threshold as standard, while they are also
captive w
ithin the track – preventing their removal from the
outside.
The improved, easy touch, smooth movement of Aspect
complements an already extensive list of features and benefits that
make it one of the most popular bi-fold systems on the market
today. ❐
www.eurocell.co.uk
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Off to steal
the show
H

ardware distributor,Window Ware
will be bringing over 30 years of
experience, specialist knowledge and
first-class service to Germany for
Fensterbau 2018.
The Bedfordshire firm says it will be
joining other leading British brands
exhibiting in the UK Pavilion.
“We’re very much looking forward to
exhibiting at Fensterbau, showing to
businesses across the industry the
competitive advantage Window Ware
can deliver through an optimised supply
chain,” says Sam Nuckey, managing
director of Window Ware.“We work in
close partnership with a wide range of
businesses as an extension of their
operation, ensuring they always have the
supplies they need to meet their targets
and keep the business moving.
“Fabricators and installers have to
manage their time profitably and if they
need to add extra time or stock

Sam Nuckey
because their current supplier is
unreliable, they can’t do this. Our
£2.5m inventory enables next day
delivery on 97% of our stock. We have
long-standing relationships with the
industry’s best-known and most-trusted
brands, covering everything from
window and door hardware, to factory
tools and consumables, creating an
incredibly valuable proposition for
fabrication businesses of all sizes.” ❐
www.windowware.co.uk
The Fabricator 2018

Go from

GOOD
to

GREAT
work with
PR | Social Media | Digital Marketing | Creative | Video

Call 01934 808 132 and go from good to great
E: grow@purplexmarketing.com
www.purplexmarketing.com
@Purplexuk

/Purplex-marketing

/Purplexmarketing

/Purplexmarketing

PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Bi-Folding doors & Sliding Doors

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators

Bi-Folding doors

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Conservatory Roofs

PROFINDER

www.profinder.eu

Tel: 07814 209789 Email: mehreen.haroon@profinder.eu
Conservatory Roofs
Glass Handling

Machinery

Gemskill
Geemskil
Gemskil
G
ill

Roofs

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bemding
Colours

Fly/Insect Screens

Window openers

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Window Bags & Display Cases

Profile Bending

To Advertise

call
Mehreen Haroon
07814 209789

Spares for Repairs

Windows
Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDU
USTRY FOR OVER 25 YEARS

To advertise

Call
07814 209789

Call Freephone:

0800 0850006

sales@andywrap.net

It’s a no brainer
The Insight database gives you real-time business information
on up to 60,000 new customers - fabricators, installers, builders,
architects and contractors. It’s the UK’s most accurate and
targeted marketing data.

For more information, call us today on
01934 808 293

insightdata
business is better with insight

E: hello@insightdata.co.uk
@insightdata

www.insightdata.co.uk
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural
Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators &
Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending
Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
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Fabricators &
Manufacturers
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner-Fain
01905 774267
www.awsgroupplc.co.uk
Ayton & McKeown
01733 390422
www.ayton-mckeown.co.uk
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.geenwayscontemporary.co.uk

HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk

Fabricators &
Manufacturers
HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
Solarlux Systems
01707 339970
www.solarlux.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supples
01827 287921
www.aluminiumdoorsupples.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 624570
www.rwsimon.co.uk

Savio
07725 403600
www.savio.it
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
Vent Engineering
01202 744956
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

www.tomburn.com

Valspar Powder Coatings
0151 486 0486
www.synthapulvin.co.uk
Vertik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
Village Glass
01376 503838
www.villageglass.net

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Repair and Maintenance
Commercial Windows &
Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.sapabuildingsystems.co.uk
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

Tired of producing quotes
with pen and paper?

Make Selling Easy
Provide professional
quotations on
the go with
Windowlink
software
Priced instantly on your laptop
Professional presentation
Email quote to client

Call now on
01452 348575

Visit us at
www.windowlink.com

