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Comment
How are you about cake? Personally I like cake, so if I were offered an illicit

slice I would find it hard to resist. I would just hope that no one found
out. A glass of Prosecco as well? How nice, just don't tell anyone, I'm
supposed to be at work.Well, running the country at least, but it is my
birthday after all.
Sometimes it is hard to know what to believe (well, not the prime
minister, obviously). A minster boasts that we have more people in
work than ever; on the other hand we have over a million job
vacancies which the government is trying to fill by cutting off people's
welfare payments. Apparently 'job-seekers' will have to apply for jobs
outside their chosen field after four weeks.At the same time the NHS
is threatening to fire anyone who is not fully vaccinated. My (fully
vaccinated) source close to the NHS tells me that that they have
already been issued warnings.

Brexit has recently gone off radar. But the job vacancies are largely
caused by the Europeans going home, no doubt to escape our 'hostile'
environment. It is an inconvenient truth that most of the jobs vacant
are ones no native wants to do. Forcing unemployed workers to find
other jobs may be more a matter of de-skilling rather than up-skilling.
A load of people getting chucked out of the NHS won't help either.
Especially as many of them will have trained for years to qualify for
their job in the first place. Not to mention years of accumulated
experience.
A thought there: experience is not something that seems to count in
this discussion. Maybe because the ministers we hear prattling on
radio and TV barely have any.A dodgy degree, six months as an intern
with a political party and a few more as chief assistant to a minister's
assistant and suddenly they are secretary of state for widget-fangling.
So what about training? everybody talks about it but who pays? In
construction – which includes fenestration – we have a shortage of
skilled people. What doesn't seem to get mentioned is that training
takes time. Skills learnt in training courses need to be honed on-thejob. On-the-job training means that a skilled worker will be
supervising, reducing productivity. Not to mention the safety issue
implicit in putting someone into a factory oron a site for the first
time.
So, in actual fact, training skills takes years not an afternoon. And
someone who is taking a job because they were forced to, to avoid
losing benefits is not entirely sensible. They are not likely to be
motivated and could spend time watching the clock or surfing the job
websites. Every workplace has its dangers however slight; somebody
not paying attention is vulnerable.
So if the next applicant for a window fitter's job tells you that he
could have been a brain surgeon, don't laugh, he might very well be
one.

John Roper
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NEWS

Change is coming
S

imon Midwood, managing director of
Timco, which supplies construction
products to the building and industrial
sectors, predicts that 2022 will be a year
of improved stability and growth: “After
a very difficult two years, when the
industry h
as been hit by product
shortages, rising prices and transport
delays, I think we’ll see raw material
prices stabilise and transport delays
becoming less severe. It’s great to see
Capital Economics reporting that the
construction sector grew by 3.5% from
October to November last year, and
businesses serving the construction
sector should look to capitalise on the
government building and huge amount of
private sector house building taking
place. The industry should cope better
with any supply chain issues, as lots of
manufacturers are now rehearsed in the
issues and know how to manage them in
a pandemic.”
However, he cautions that:“Having just
been informed by our shipping
companies that they are imposing
another 15% on their already
outrageous prices, this is an incredible
burden for the industry. They made
astronomical profits last year and now
they are asking for more, yet their
service is worse than ever, so something
must change.” ❐

ndrew Scott, founder of Purplex
Marketing, has taken a significant
stake in Augmented Reality Creations, a
3D and AR technology company that
helps installers improve customer
experience
and
sell
more
conservatories.
The firm was established by three
Exeter University computer science
graduates and gained backing from
Andrew
Scott’s
venture
fund,
Knightstone Capital.
The ARC Design platform sits within
an installer’s website and helps
consumers design and experience their
conservatory within seconds, and then

Simon Midwood

New direction
S

teve Marshall has taken over as
managing director of Strand
Hardware and its two sister companies
– Strand Technologies and AliMet
Fabrications.
Marshall joins following a 24-year
career at GEZE UK where, for the past
two years, he served as operations
director, following roles in the service
and commercial teams.
The appointment is a significant step
change for Strand Hardware; this will be
the first time that the company has seen
day-to-day operations managed by
someone outside the family-run firm.
Strand was founded by Jonathan Franks
in 1991 and his daughter, Catherine,
took on the role of managing director in
2005. She will continue to help steer the
ship in her new role as chair of Strand
Hardware.
Marshall says: “It is such an exciting
challenge.They are three fairly different

4

Rooms from
a new view
A

Steve Marshall
companies which at the same time
complement each other. My work at
GEZE UK has given me a background in
door hardware, albeit that Strand
Hardware h
as a different range of
specialist products, but I know a lot of
people in the industry that are
customers of Strand already. ❐

Andy Clear, Andrew Scott and
Zack Tuff
request a quote.
The homeowner can then save the
design to their mobile phone or tablet,
and view the conservatory in immersive
augmented reality while walking around
their garden and home.
Andrew Scott says: “This is a new
technology that will disrupt the
conservatory industry. The platform
enables homeowners to create their
dream conservatory within seconds and
walk in and around it in full 3D
augmented reality, all within the
installer’s website.
“Sales people can also use the
technology in a showroom or a
consumer’s home.”
Andy Clear, co-founder of Augmented
Reality Creations, says: “This technology
will transform how homeowners design
and buy conservatories. It operates
seamlessly within the installer’s website,
and anyone can design a full 3D
conservatory within seconds with no
knowledge, then walk around it on the
back of their house in augmented reality
for a fully immersive experience.” ❐
The Fabricator 2022

Clean
windows happy
customers.

✔ Only use water and a neutral
detergent, soap or diluted
washing-up liquid
✔ Only use a soft sponge or cloth

✘ Don‘t use abrasive
cleaners, sponges
or cloths
✘ Don‘t use solvent
based cleaning agents
✘ Don‘t use water-displacing spray or
silicone spray

OKAY

www.renolit.com/exterior

www.renolit.com/exterior

STOP

The RENOLIT EXOFOL Cleaning Hanger.
Less is best when cleaning windows.
Our cleaning hanger gives clear instructions on how to clean foiled window frames
properly - and how not to! Pass them on to your customers so they know how to
keep thier windows looking great and how not to damage them.
The cleaning hangers can be ordered free of charge at www.renolit.com/exterior.

www.renolit.com/exterior

MARKETING

A bigger impact
With 35 years in the window industry consultant Andrew Scott has seen it change and evolve many
times to meet three-decade’s worth of challenges. He discusses why now is the time for ambitious
businesses to align their marketing activity by working with just one agency – and explains why
Purplex has invested £1.4m to support the window industry

T

he last two years have been a roller coaster for the
industry, as the pandemic led to disruption and
challenges for companies hit with a spike in demand but
also a huge shortage in supplies, materials and labour
issues.
It is likely the supply chain and labour issues will
continue for a few months, but we’re already seeing sales
volumes steady, and many companies are now looking at
their future plans in what will be a very different
landscape.
Reputations have been built and lost during the
pandemic. Some have pushed forward to take advantage of
the increased demand, others have scaled back due to
supply and labour problems.When a company like Anglian
reports a drop in revenue from £203m to £121m in their
latest published accounts, you realise no two companies
have handled the situation in the same way.
As we emerge from this uncertain period it is more
important than ever that companies put marketing back
on the agenda, focus on their brand and reputation and
align sales, operations and marketing.

The historical marketing approach

Historically, when it comes to marketing, companies
work with multiple agencies to deliver their strategy. One
agency for PR, another for web design and another for
digital marketing or social.
Taking this approach may have worked in the past but
now is the time for change.This year, companies must look
to ‘converge’ their marketing activity in order to produce
quality content which will reach a wider audience.
Convergence marketing, as it is known, is a method
where companies create integrated, consistent and clear
messaging across all media platforms to build brand
awareness. The most effective way to do this is by working
with one agency that can own the marketing strategy and
drive the business forward.

The next generation of marketing

To have a bigger impact with their marketing activity,
companies should consider scrapping the historical way of
working with multiple agencies and instead, work with one
organisation who can deliver consistently.
Purplex is well placed for the changes ahead to support
our customers with this next generation of marketing.

Investing at Purplex

2021 was a year of investment, to support our customers
through a difficult period and prepare us for the years
ahead.
We are now well-placed to move rapidly and help our
customers achieve their business and market goals and
meet the challenges head-on in an increasingly digital world.
6

Andrew Scott
This investment includes a £1.4m new office,
refurbished in just over 12 months and creating a 15,000sq
ft, state-of-the-art marketing and technology centre. We
also recruited, trained and developed over 30 new staff.
They join our established marketing team so we are ready
to support any company that wants to realign its marketing
strategy and hit the ground running. ❐

Purplex is now ready , and has the resources,
knowledge and technology
For more information visit:
www.purplexmarketing.com
The Fabricator 2022

The tried and trusted glazing system
Our thermally efficient ground floor treatment system is a secure and cost-effective method of glazing low
rise commercial projects such as schools, retail buildings and public buildings. It is versatile, adaptable and
designed to integrate with Kestrel window and door systems. Tried, tested and trusted by architects,
specifiers, fabricators and installers alike it is the system for high specification designs in modern buildings.
For more information, visit www.kestrelaluminium.co.uk or call 0121 333 3575.

WINDOWS

DOORS

ROOFING

SHOPFRONT

CURTAIN WALL

BRINGING LIGHT INTO LIVING

www.kestrelaluminium.co.uk

GLASS & STRUCTURAL GLAZING

Sealing the joints
Andy Swift, sales and operations manager – UK & ROI at ISO Chemie, considers how current
foam tape sealants offer a better energy efficiency for doors and windows and provide a
decorative finish

A

s the UK continues to ease out of Covid restrictions
and society slowly returns to a semblance of
normality, many more homeowners who have been
thinking about their homes during the pandemic, will take
the chance to invest in their properties, including moves to
improve exterior appearances. In turn, this will open up
more opportunity for foam tapes as alternatives to silicone
sealants for the high-performance, long-term sealing of
joints and gaps around windows and doors – in particular,
where widths may vary in size and domestic installers
arriving on site can never be certain of what they will face
in terms of the condition of frames and installations.
Whilst there have been advances in glass and frame
technology, it could also be said that far too many
properties and homeowners, are being let down by poor or
ill-equipped installations. Indeed, it should be said that, in
the light of product innovation, it is even ‘criminal’ that a
lamentable number of installations remain unchecked or
unregulated leaving behind a legacy of problems that can
persist for years and, in the long run, cost thousands of
pounds to rectify.
Moreover, reform of part L of the building regulations
sees provision for even stricter standards and compliance
procedures. This highlights how simple, yet effective
home insulation measures can help people to pay less to
tackle climate change. With advancements in low cost,
quick-to-install technologies, there really is no longer any
excuse for procrastination around the specification of
energy efficient fenestration sealants.
Heat will always find the fastest exit as it comes up
against an ‘A’ or ‘A+’ rated window and this is invariably
the 10mm or so expansion gap left around the window
when it was originally fitted. This is normally left empty,
but some uncontrolled volume of spray foam can be
injected to fill the void before a silicone trim is applied.
Unfortunately, as expedient as this might be, none of
these solutions create a measurable, long term, high
performance thermal, acoustic or airtight barrier.
If building regulations remain lenient, we will continue
to see window and door developments that only just meet
minimum standards. But installers deserve better
insulating products to improve energy efficiency and save
money for their end-users. The latest generation of highperformance foam sealing tapes use ‘smart’ foams
impregnated with different substances to create a
measurable U-Value as low as 0.6w/m2k. These offer
superb thermal insulation and acoustic sound reduction
by 44dB.
These installation tapes are completely weather
resistant, even to violent storm force 11 wind speeds.
Installers can apply them around the frame during initial
fitting. This provides the assurance that they have
completed a comprehensive ‘A’ rated installation rather
8

Andy Swift
than just supplying an ‘A’ rated window.
There’s no question companies in the fenestration
sector can still do more to improve overall energy
efficiency and sealing tapes are one effective way to do
that. Multi-purpose tapes enable installers and home
improvement specialists to seal windows from inside the
building during construction, avoiding the need for
expensive access systems and delivering cost savings that
can be passed on to consumers.
Moreover, because the foam sealant can be used in the
wet, window installations can be undertaken regardless of
external weather conditions.
While it’s clear that the coming months will remain
challenging, window and door installers can look ahead
with much optimism. Markets will continue to return,
creating strong competition for business. Armed with
good quality products such as sealant tapes, installers will
be able to add value, protect margins and assure
customers that energy efficiency is at least as good as the
window. ❐
www.iso-chemie.co.uk
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Middleton Way, Fen Drayton, Cambridgeshire. CB24 4SU. Tel: 01487 809819 • Fax: 01488 551251
www.universalcompositedoors.co.uk
sales@ucdlimited.co.uk

GLASS & STRUCTURAL GLAZING

Valuing the glass
Chris Alderson, managing director of Edgetech, explores the challenges facing IGU
manufacturers, and whether the situation is starting to improve

F

or years, I have felt that British IG manufacturers were
getting a raw deal. They have driven huge
improvements in unit performance and energy efficiency
but that investment is not being rewarded.
For years glass has been treated as a commodity, and the
businesses that p
rocessed it were constantly being
squeezed on price.
Back in 2020, after discussions with our marketing
company Purplex, we brought together key figures from
around the sector to discuss the issue, and discuss what we
could do to tackle it.
Two years on, looking back on that day is a surreal
experience. We had no idea what was lying around the
corner.
We’d all heard about this strange new virus causing
problems in China. But the idea that the same virus would
soon see the country p
lunged into a series of strict
national lockdowns would’ve seemed extremely farfetched.
Remarkably, though, for all its challenges, there are
signs the pandemic is beginning to redress the balance
when it comes to IG. Manufacturers still face many
difficulties but things may be gradually starting to shift.

The race to the bottom

But before we look at what has changed, I want to
discuss the challenges IG manufacturers face in more
detail.
Where does the constant pressure to offer rock bottom
prices come from? In Peterborough in 2020, this was one
of our main topics of conversation.
Several delegates were being told by installers that it was
essentially homeowners’ fault – they were the ones who
didn’t see the value in glass, and weren’t willing to pay
more for high-performance units.
But other attendees challenged that perspective. They
believed that homeowners do value glass, when the
benefits are properly explained to them, and that they
would happily pay more for an A+-rated unit given the
potential long-term savings on energy.
The honest answer is that we don’t know for certain and
the most likely explanation is that it’s the result of
attitudes from all different sections of the supply chain, in
some cases based on a misunderstanding of what
homeowners value.
But whatever the root cause, there’s no quick and easy
solution.
In Peterborough, we discussed the options available to
us. Could we pool resources, and try and raise awareness
of the critical importance of IGUs among homeowners?
Or, as some there on the day argued, would that be
prohibitively expensive, and would educating fabricators
and installers be a better route to take?
Is one of the key problems the fact that the IG sector
lacks any representation and lobbying power? There are
10

Chris Alderson
IGU manufacturers’ associations in Australia and the US,
do we need to form one here?
Peterborough was only intended to be a preliminary
discussion, so, unsurprisingly, we didn’t come to any firm
conclusions. Many of the issues we discussed still remain.
But at the very least, there are indications that the wider
glazing sector is finally starting to value what IG
manufacturers do.

Achieving true value

Since Covid fenestration has seen incredible success,
and incredible disruption, most notably of all, a severe
supply chain crisis.
That has meant that inflation for all sorts of materials
has naturally been driven up – including glass.
Given how much the supply chain has resisted any
attempt to even slightly raise glass prices over the years, I
was expecting my IG customers to have a very difficult
time trying to push those increases through.
To my surprise though, in most cases they seem to have
been accepted.
Certainly, we are in an exceptional situation, and this
willingness to pay more could simply be companies
recognising that and being more reasonable as a result.
But it’s my hope that the market is finally beginning to
see the value of quality IGUs, and acknowledging the
fantastic service that modern IG manufacturers provide.
Most of the issues we discussed in Peterborough back in
2020 remain unsolved but even if nothing else has shifted
since then, to me, that’s progress. ❐
www.edgetechig.co.uk
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CONSTRUCTION

A crown jewel

L

ooking back on the past year, Rimex Metals Group, a
global manufacturer of specialised metal finishes,
ranks its work with the world-renowned architect Frank
Gehry on the Luma Arles Arts Centre, high on its list of
accomplishments. The centrepiece of the arts centre is a
tower clad with 11,000 irregularly arranged stainless steel
panels manufactured by Rimex Metals.
According to Gehry, the faceted design is very
intentional and is a tribute to Arles’s one-time local artist,
Vincent van Gogh, specifically to his evocations of light in
‘Starry Night’, which was painted nearby. The epitome of
deconstructivism, the tower manifests irregular geometry,
fragmentation and a sense of movement at its finest.
The stainless steel panels are AISI 316 grade 1mm
OneTex Linen BA stainless steel, manufactured at
Rimex’s factory in Enfield, North London.
Rimex Group sales director, Nick Barnes, commented:
“316 grade stainless steel is specified for external use due
to its high corrosion resistance and lifespan benefits and
also because it is 100% recyclable and therefore benefits
the circular economy. Having extracted the maximum
value from the material while in use, it can then be
12

recovered and regenerated at the end of each service life
without detriment to its integrity. Rimex Metals says it is
committed to the highest quality standards with
continued investment in best manufacturing practices and
sustainable product development.We are extremely proud
to have worked with Frank Gehry on this iconic building.”
A total of 240 tonnes of stainless steel was used in the
construction of the 56-metre high Luma Arles arts tower,
with 84% of it being from recycled content and other,
newly introduced, ores and minerals make up the
remaining 16%. Each of the 11,000 irregularly arranged
stainless steel panels was individually distorted to aid light
reflection, picking up the character of the surrounding
environment as it changes throughout the day. On a sunny
day, the tower reflects the blue of the sky and the gold of
the sun, turning pinkish at twilight, darkening into indigo
at sunset and then a black silhouette at night.
Rimex Metals looks forward to 2022 with the
anticipation of supplying its stainless steel products for
both external and internal use on many more projects
throughout the world. ❐
www.rimexmetals.com
The Fabricator 2022
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NEC BIRMINGHAM
10-12 MAY 2022

UK’S BIGGEST AND BEST TRADE SHOW
FOR THE WINDOWS, DOORS, GLAZING & COMPONENTS INDUSTRY

EXHIBIT AT

SHOW

WITH THE INDUSTRY’S VERY BEST

10,000+

POTENTIAL CUSTOMERS

90% OF ATTENDEES
INTEND TO PURCHASE WITHIN MONTHS OF VISITING THE SHOW
SEE THE BEST IN THE INDUSTRY, BE THE BEST IN THE BUSINESS.

RESCHEDULED DATES:
NEC BIRMINGHAM, 10-12 MAY 2022
Taking a stand at FIT Show 2022 is the most cost effective way
to get your products and services in front of 10,000+ decision
makers. Our team are ready to hear from you!
www.ﬁtshow.co.uk/exhibit
#FITShow22

OUTDOOR LIVING

Perfect proposition
B

acked by former Polyframe director Martyn Buckley,
Making Your Space has a dedicated manufacturing
facility and product range designed using the latest off-site
construction techniques according to a spokesman.
As trend to work from home continues, the UK market
for garden rooms is expected to explode in 2022. With no
planning permission required and the only requirement a
suitable flat base and a low voltage electricity feed, the
preparation is done in the factory for ease of installation
and typically delivered on 2-3 pallets.
These modular garden rooms have been designed with
quick-fix SIPS construction wall cassettes that simply slot
into place and clip together. Estimated build times are

around 2-3 days from start to completion ready for
plastering and there are a wide range of aluminium and
interior finishing. PVC-U windows and doors
incorporated within the design options, along with an
EPDM roof.
Ryan Crossley, director of MakingYour Space says: “We
believe that this is the perfect garden room proposition for
the trade, and we’ve spent the last 12 months getting
everything right from marketing, product design and
business operations with a 4-week delivery. We’re already
putting on training days for installers and are actively
looking for Design Partners from across the UK.” ❐
www.makingyourspace.co.uk

Made for Trade, manufacturer of the Korniche
Lantern roof system, believes the importance of
having the righ product for the job is often
forgotten during specification.
The company claims its Korniche brand with its
attention to detail translates into a product that
even someone with no experience could
confidently fit. It is now expanding the brand with
a much larger range of projects.
One new product is pre-gasketed aluminium clip
bead.
Ashley Gaunt, technical director at MFT
says:“The big innovation on the Korniche bifold
door is our patented pre-gasketed clip bead.We
have paired an aluminium bead profile with a
rolled in polyamide clip.Aluminium and
Polyamide behave in a very similar way under
temperature changes.We have also designed a
custom bead gasket that is factory fitted to the
bead before it is delivered. The new system is
simple, fool-proof and truly upholds our glazed in
second’s promise.” ❐

www.madefortrade.co
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Your customers deserve
a little peace and quiet

Noise Reduction
Noise Reduction
Window
Company Logo Ltd
PVC-U Casement Window
A Rated Windows

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or
BS EN 14351.) Actual acoustic performance for a
specific application depends on: the type and
location of the external noise, the location of the
window or door, and how the elements or fabric of
the building perform.

51

Correction for high frequency and low
frequency (C,Ctr)

(-1,-4)

Licence No. 123456
Review Date: 03/08/2020
To verify this licence please contact
enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

Noise Reduction
Door
Company Logo Ltd
Composite Door
A Rated Doors

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or BS EN 14351.)

43

Licence No. 123456
Review Date: 01/01/2019
To verify this licence: enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

British Fenestration Rating Council

Prove acoustic performance with BFRC ratings
BFRC Noise Reduction Ratings let you prove the
acoustic performance of your window and door
products with our highly recognised ‘rainbow’
rating label - independent, impartial, trusted.

By using the renowned BFRC rating scale to
demonstrate the noise reduction properties of your
windows or doors, you can show installers and
consumers the quality of your products.

Homeowners no longer select new windows and
doors s imply based on price. They want to know
what they purchase will improve their home’s
comfort, so product performance is now a priority.

Your products will stand out from your competitors’
and you’ll be able to avoid a race to the bottom
on price. Sell using BFRC proven performance and
leave your customers in no doubt.

Find out more at bfrc.org

ALUMINIUM

Gone to scrap?

The target to reduce our global carbon emissions to zero by 2050, gives us just less than 30 years to
achieve this goal. If we can then we should be able to limit our world’s rise in temperature to just
2°C. This eventually comes down to countries needing the determination and investment to
drastically cut carbon emissions.Wojciech Brozyna - Aluprof UK managing director, writes

A

ccording to the United Nations 11% of our total
carbon emissions are due to our global construction
activities. Aluminium, used extensively in external
envelope applications, sits alongside other materials and
activities that are under review. Primary aluminium
production (new aluminium extracted from bauxite ore)
is an electricity-intensive raw material.
Chinese prime aluminium production emits 20kg of
CO2 per single kg of aluminium produced. On average,
globally, this drops to 16.7kg of CO2 per kg of aluminium.
By using renewable energy and recycled content
aluminium can be produced at around 7kg of CO2 per
single kg. It is important to remember that it is the
aluminium material itself, the ‘billet’ or ‘logs’ used for
extrusion that is sourced as low-carbon, not the
production of the profile itself.
The production of prime aluminium has continued to
take advantage of new technology to reduce energy
consumption in its manufacture and its carbon emissions
since aluminium became a commercially viable material
in 1880 through the Hall–Héroult process. Energy
consumption has been reducing on average by 1.2% per
year over the last few decades, but in order to achieve a
low-carbon aluminium product, much more is needed.
The quantity of recycled aluminium used globally,
sometimes known as secondary production, has remained
relatively constant at 31-33% since 2000, with 34% used
in 2019 the highest share during this period. As
aluminium has a high value, collection rates are typically
high; in 2019, collection rates for aluminium were over
95% for all new scrap (pre-consumer) and just over 70%
for all old (post-consumer) scrap aluminium. We must
continue to increase the collection of post-consumer scrap
as it uses much less energy to recycle, just 10% of that of
primary aluminium.
There are various producers of aluminium billet across
the globe, such as, EcoLum from Alcoa offering 4kg of
CO2 per single kg of aluminium produced, ALLOW from
RUSAL offering 4kg of CO2 per single kg, CIRCAL 75R
from Hydro offering 2.3kg of CO2 per single kg of
aluminium. All of these supply some low-carbon product.
Our own group company, LowCarbonKety from Grupa
Kety, offers 2.79kg of CO2 per single kg of aluminium.
All of these low-carbon products are made up of up to
75% post-consumer scrap, approximately 10% preconsumer scrap, together with a low content of primary
aluminium. Billets are then produced using renewable
energy sources.
The problem we have is that low-carbon aluminium
products are costly and in short supply.
Simply, we have a shortage of scrap. As demand for
aluminium continues to grow and products using
aluminium last longer there is simply not enough scrap to
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meet
demand.
It
could also be
stated
that
specifying a
low-carbon
aluminium
for a project
only
takes
recycled
content away
from another
project, so on
a global scale,
there is no
benefit. What
is key here is
that
technology is
moving
rapidly
to
increase the
use
of
renewable
energy in the
production of
aluminium
Wojclech Brozyna
and to reduce
or
capture
CO2 during manufacture. We also must remember that
we are not going to run out of the raw material to produce
aluminium any time soon. Bauxite is the most abundant
metal in the earth's crust.
Here at Aluprof, we source one third of our aluminium
extrusions from our group company, Grupa Kety.We offer
a low-carbon aluminium product and are working to
further reduce carbon emissions. We can therefore offer
specifiers any low-carbon product they wish to use. But
this comes with the caveat of both possible cost
implications and likely extended lead times, which could
impact the site programme, which in turn could incur
additional carbon costs. Should a requested low-carbon
specification be achievable, then Aluprof can offer
environmental
product
declarations
(EPD)
to
substantiate the source of the aluminium.
On the other hand, by choosing low-carbon products,
including aluminium, BREEAM credits could be
available on a project. These issues highlight that every
project is different and must be looked at in isolation.The
key here is the need to get product suppliers involved to
explore what is possible at the early design stages. ❐
www.aluprof.co.uk
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Unit 3, Lloyd Street, Parkgate, Rotherham, S62 6JG

Tel 01709 710100 Fax 01709 525262
Email info@connaughtconservatories.co.uk

www.connaughtroofs.com

Three Solid Roofs - One Fabricator

www.connaughtroofs.co.uk

Give us a call for all your Conservatory Roof needs on

01709 710100
WE DO MORE - SO YOU DO LESS

ALUMINIUM – THE

COLUMN

What’s the real risk?
We have known for some time that we are experiencing a serious skills shortage in our
industry.This is due to a number of factors.We have an ageing workforce which means that
the rate of workforce retirement will continue to increase, and with a poor pipeline of
young people being attracted into the industry, the gap is set to widen even further

P

eople who do come into the industry from other
industries, possibly attracted by inflated wages, simply
do not have the experience. Even so they are placed in the
workforce to quickly learn both the good and the bad.
Sadly, as salaries continue to rise to retain staff, it seems
there is little left to factor in for training.
If you ask anyone in our industry they will rate training
as a priority because, quite simply, an experienced
fabricator or installer will reduce errors and it can even
realise savings on projects. So, given that, why are we still
not investing in training? I believe it comes down to
companies evaluating risk and hoping that problems just
do not arise. As an industry we must become much more
risk averse. Investing in training will achieve not only
better profits but mean higher quality installations. These,
in the longer term, will lead to premiums prices on
contracts.
The Council for Aluminium in Building (CAB) has long
recognised that as an association we need to support our
members with up-to-date technical information and
training which in turn enables a CAB member to raise its
status in the industry when it comes to specifying and
quoting for projects.
Since 2017, glass, glazing or fenestration CSCS cards
are only available from the awarding body GQA
Qualifications. Partnering with GQA, CAB has developed
a simple route to attaining a curtain wall installer’s CSCS
card. The initial one-day CAB introductory course forms
part of a mandatory module leading to the award of the
newly created card. Furthermore the training material can
also be used by CAB members as a valuable training tool
to teach the fundamentals of curtain wall systems to staff
and new employees.
Applications to attend the introductory course for the
CSCS qualification are managed by CAB and candidates
can apply by completing the enrolment form on the CAB
website. On receipt we contact the candidate to book a
convenient course date. The training is carried out by a
GQA approved training provider. The cost of the one-day
course is £249 plus VAT, but CAB members qualify for a
discounted rate of £199 plus VAT. The training centres
offer guidance to delegates on how to apply for a trainee
CSCS card, a temporary card or how to renew a card.
Further information regarding the criteria and process for
applying for a CAB curtain wall installers CSCS card can
be found on the GQA Qualifications website
www.gqaqualifications.com
The aim of the CAB one-day course is to offer
candidates, whether new to the industry or not, an
introduction to curtain wall covering topics such as:
● What is a curtain wall?
● What is its function?
● What should it do and how should it be constructed?
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The terminology used in
describing the system and
its functions is also
introduced.
The course has been
designed with a generic
approach
to
curtain
walling systems and covers
the
principles
of
construction
that
is
common across all systems
manufacturers.
For experienced curtain
wall installers the review of
the fundamentals of the
curtain wall terminology
and
construction
are
reintroduced along with Phil Slinger
the key issues of surveying,
installation and fixing. Interface issues with other parts of
the building structure are also covered to give the
candidate a broad understanding of good practice.
Expected levels of quality are introduced as are examples
of potential areas of failure. Remedial work is both costly
and difficult so the course emphasises the imperative to get
it right first time.
At the completion of the introductory course the
candidate will need to have achieved the relevant NVQ or
competency update qualification to be classed as fully
trained and receive a CSCS skilled worker’s card. Full
guidance on the CSCS card process will be offered during
the initial CAB one-day training course.
Training is the key to overall quality and quality
installations will place facade contractors onto preferred
contractor lists. The greater the choice of projects a facade
contractor has the greater the potential for business growth
and profitability. CAB is ecouraging its members and the
wider facade industry to take advantage of the scheme in
2022 to help close the skills gap. Full details of the training
scheme is available on the CAB website. ❐

The Association continually supports the fenestration,
facade and building envelope products supply chain,
with staff on hand at the CAB offices to answer any
technical or market related questions. Information is
regularly updated on the CAB website at:
www.c-a-b.org.uk. For membership enquiries, or
should you wish to attend the next members’ meeting
as a guest of CAB, please contact Jessica Dean at the
CAB offices by email jessica.dean@c-a-b.org.uk or
telephone 01453 828851.
The Fabricator 2022

2000+
DISPUTED MATTERS
DEALT WITH

30+

YEARS OF EXPERIENCE
IN THE INDUSTRY

Meet the

Mediator
Don Waterworth
Litigation can easily take up to 2 years to a ﬁnal hearing, and
easily cost over £100,000.00 to the unsuccessful party. Compare
this with Mediation, often 1 day, £1,000.00 or so per party, and
most matters are resolved successfully in that 1 day.

Proud member of

A LEADING EXPERT IN MEDIATION & DISPUTE RESOLUTION
•

Advice is always given honestly, in detail and in best interests

•

Don’s strength lies in his ability to ﬁnd solutions in disputes

•

Understanding of the process and requirements of mediation

•

From the Supreme Court in London to local small claims courts

has
Expert Witness Services • Building Surveyors • Building Engineers

hanley amos stewart
Quality, reliability and professionalism…

Don Waterworth is thorough, eﬀective, and
he has an amazing ability to comfort truly frazzled
clients. His reports are concise yet detailed and to the
point, and he is a convincing witness at mediations
and in Court. You would want him on your side, and
not on the other.
John Brooke - Senior Consultant, Clyde & Co

Expert services you can trust

01942 523702
Email: hanley.a.stewart@btconnect.com
www.hanleyamosstewart.co.uk

DOORS

Adapt to survive
An intensive programme of factory upgrades following a site move is putting Gateshead-based
composite door manufacturer Virtuoso Doors on the path to renewed growth.The company is now
producing around 200 doors per week against the backdrop of the pandemic, materials shortages
and escalating customer demand

V

irtuoso Doors manufactures composite doors and
PVC-U door panels. The company moved from its
original Chester-le-Street site to the new purpose-built
site at Follingsby Park, Gateshead at the start of 2021.The
site has a 12,000sq ft footprint and will double the
capacity and manufacturing capability of Virtuoso. Over
the course of the year the site has had a power upgrade to
meet manufacturing requirements, a new compressed air
system, and state-of-the-art extraction system installed. In
addition, a new automated paint line has come online
allowing for a greater choice of custom colours. New lift
assist systems allow the factory technicians and craftsmen
to work on the door units quickly and safely.
The move to a more modern building is also allowing
for a number of improvements to staff facilities from the
catering and break areas to the office space according to
managing director Tony Craggs.
Craggs says: “We were able to adapt to the
circumstances and managed to secure a firm supply of the
door slabs needed for production so were well positioned
for a strong finish to 2021. As a result we start 2022 able
to produce at a capacity of 200 doors per day.
“With our teams having to adapt to changing

conditions on a daily and
weekly basis, it is important
we don’t lose sight of how
much was achieved last year.
We moved from a cramped
site to a state of the art
location with significantly
more space and the ability to
grow further, which will help
us create new jobs over time.
Every purchase has been
made with a view to
improving the quality and
precision
of
our
manufacturing processes and the doors that we deliver to
customers at the end of each day.
“There is never a good time to move home, but for our
team to have done this during the pandemic under the
Covid-related restrictions, and then continued to apply
their talent and skills to bring the machinery on site up to
speed, while others have adapted to the new supply chain
realities to secure a source of necessary components, is a
very proud achievement for us.” ❐
www.virtuoso-doors.co.uk

When Mila launched its new Kitemarked SupaSecure and
ProSecure letterplates in the summer of 2021, it called the
product a ‘game changer’.The design of the letterplate protects
against opportunist thieves using the letterplate to ‘fish’ for keys
and valuables or manipulate the locking system, but, according
to Mila, it is still as slim, leakproof (achieving BS6375-1) and easy
to fit as a traditional letterplate.
As a result the Altrincham-based trade specialist Nova Group is
now fitting the Mila SupaSecure letterplate as standard on all its
Secured by Design accredited residential doors.
Nova’s managing director Simon Felstein, says:“What’s clear
from the design of the letterplate is that it’s got the fabricator
firmly in mind.
“Just like the Mila ProSecure door hinge which has been on our
doors for a long time, it is quick and easy to fit. It is assembled
and fitted just like a traditional letter plate in just a couple of
minutes with no special screws or routing, and the fact that the
two parts of the letterplate are packaged separately means we
can mix and match finishes on dual colour doors if that’s what
customers want.
“The product meets the Door and Hardware Federation’s
TS008: 2015 security standard, and the updated PAS24:2016 required for SBD accreditation, which is a
big USP for our trade customers, but it doesn’t have any of the bulky cowls or cumbersome add-ons
that we’ve seen in SBD letterplates from other hardware companies.” ❐

www.mila.co.uk
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UK’S BIGGEST AND BEST TRADE SHOW
FOR THE WINDOWS, DOORS, GLAZING & COMPONENTS INDUSTRY

EXHIBIT AT

SHOW

WITH THE INDUSTRY’S VERY BEST

10,000+

POTENTIAL CUSTOMERS

90% OF ATTENDEES
INTEND TO PURCHASE WITHIN MONTHS OF VISITING THE SHOW
SEE THE BEST IN THE INDUSTRY, BE THE BEST IN THE BUSINESS.

RESCHEDULED DATES:
NEC BIRMINGHAM, 10-12 MAY 2022
Taking a stand at FIT Show 2022 is the most cost effective way
to get your products and services in front of 10,000+ decision
makers. Our team are ready to hear from you!
www.ﬁtshow.co.uk/exhibit
#FITShow22

DOORS

Bright and colourful
Universal Composite Doors has found itself streets ahead of its five-year plan as the company has
blossomed on the back of market demand for the colourful composite doors it is producing writes
sales director Haydon Statham

W

e think our future loooks extremely bright. We are a
young business.Three years ago we spotted a gap in
the retail market for the supply of GRP skinned, foam
filled and timber solid core doors. Not only are we now
where we planned to be at our five-year milestone but
achieving our vision of ‘any style of door in any RAL
sprayed colour supplied in 10 working days’ promises, us
an even brighter future.

Two years ago 20-25% of the market was coloured
doors with popular choices being anthracite grey and
Chartwell green, now that figure is as much as 50% as
customers become more discerning and want their doors
to match other features of their house and even their
personality. What’s more, the latest technologies enable
full door customisation, with a choice of styles, handles,
locks, letterplates and numerals.
We set out in the beginning with an experienced team
that wanted to ensure a better experience for our
customers in the supply of composite doors. We have
already become known for our high-quality products and
in particular our ‘fit and forget’ quality and standard.
We have a new 27,000sq ft factory located 15 miles
north of Cambridge and a few hundred yards off the new
A14 giving us superb access to the road network.With our
state-of-the-art plant and equipment, our doors are built
with deglazable cassettes, thermally broken low
aluminium thresholds and high end SFS fully adjustable
hinges.
22

We started 2022 with a high specification, online door
builder, which will be combined with the use of new
technology to enhance our online order and quotation
portal. By the second half of the year this will speak
directly to our production system, leading to even greater
efficiency.
The team is being strengthened with the appointment of
a new factory manager and HR advisor. Neil Peck, our
MD, sees these additions to the team as great assets. We
have a strong business structure in place and will be
working hard to fulfil our aims to provide a high quality
products.
We are offering great point-of-sale material, simple
pricing with a fast turn round on quotations and order
confirmations. We are also aiming for consistently high
levels of communication with on time deliveries and our
fantastic after sales support.
So our door is always open and we are looking forward
to building some great partnerships in 2022. ❐
The Fabricator 2022

TRADE NEWS

Let the games begin!

K

nown around the world as the home of tennis,The All
England Lawn Tennis Club’s facilities at Wimbledon
are an iconic venue, in the true sense of the word. Whilst
the addition of a retractable roof has obviously
transformed No.1 Court for both the players and
spectators, other elements of the refurbishment
programme have also delivered huge improvements. Sir
Robert McAlpine (SRM) was appointed as the main
contractor and worked closely with several trusted trade
sub-contractors to deliver the various elements of the
project.
The cladding sub-contractor proposed working with
H.B Fuller/Kömmerling on the design, manufacture and
delivery of the extensive glass façade work. This
recommendation was subsequently endorsed by SRM's
team following a visit to the Schollglas factory. The
development of this product has been supported by the
technical team from H.B. Fuller/Kömmerling.
Wieslaw Kaleta, cladding manager, Sir Robert
McAlpine, says: "Whilst the retractable roof of No.1
Court was obviously the dominant feature and main
reason for this refurbishment project our scope of works

was much wider and included the concrete slabs
extensions and erecting completely new external vertical
walls, most of which were glass.
“Very particular architectural requirements had been
stipulated for the glass-to-glass vertical joints, which were
to be constructed without any supporting structure, other
than a horizontal clamping system.
"Ködispace 4SG is known for its chemical type
adhesion and superior mechanical stability under load,
both of which greatly enhance its gas tightness compared
with other spacer systems on the market. It more than
adequately compensates for any movements within the
insulated glazed units that may build-up. The choice also
addressed the issue of improving the long-term durability
of the insulated glazed units,"
Precision alignment of the spacer was also an important
factor, ensuring that the common visual imperfection at
the glass edge, known as red/ white lining (misalignment
of the solar coating grinding and spacer positioning) was
greatly reduced. ❐
www.kommerlinguk.com
www.hbfuller.com

Ashton Industrial’s new Border-Master PRO is
designed to take the cost and the skill out of
trimming protective film from the perimeter of
insulating glass units. Hot knife technology delivers
neat clean score lines through the film without
harming the glass surface.
● Upper and lower surfaces are processed
simultaneously, no need to flip units.
● Less manual handling less risk of damage to
product or injury to operators.
● Unskilled labour can master the operation in
minutes.
● Scored borders can be peeled off right away, or
be left in place right up to the moment the IGU’s
are set in their frames. ❐
Video can be seen on www.ashton-industrial.com/?p=6798
24
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SUCCESS IT’S TIME TO

FUTURE

BUILD
BRAND
VISION

AMBITION

Stronger, faster, better.
As the UK moves towards economic recovery, it’s time to build.
Purplex is the marketing agency that helps ambitious companies
build their brand, their business and their future.
PR | Web | E-Commerce | Digital Marketing | Social | Creative
Call 01934 808 132 or email grow@purplexmarketing.com
purplexmarketing.com
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TRADE NEWS

Schüco shuts the door

chüco has released a new generation of its tried-andtested ADS 65 HD door system for entrances and
exits subject to heavy use in residential and commercial
buildings.
The second generation of the aluminium door system
combines increased weathertightness and thermal
insulation with complete ease of operation and high
stability.
Its compatibility with the Schüco modular system, and
its different fitting options, offers flexibility in terms of
application and design for both newbuilds and renovation
projects.
Thanks to its new centre gasket system and large
insulation chambers, the Schüco ADS 65 HD Gen2 can
achieve watertightness to Class 7A, air permeability to
Class 4 and wind load resistance to Class C2. Its U-value

S

has been reduced from 2.2 in the previous model to 1.4
W/(m2K) ensuring the door system is compliant with the
new Part L building regulations due to come into force in
June 2022.
The ADS 65 HD Gen2 door system also benefits from
a barrier-free level threshold with surface water drainage
providing trip-free access. Smart building components,
such as Schüco Fingerprint Easy and fully automated
electric locks, can also be integrated into the profile
system.
In terms of fabrication and installation, no new
machinery or training is required. The upgraded door
system follows virtually the same process as the firstgeneration door enabling easy, economical fabrication
and fast installation. ❐
www.schueco.com/uk

Team support
heerline Aluminium Windows and Doors has
strengthed its customer support team by creating three
new technical positions. It has appointed Robert Bell,
Stephen Thomas and Aaron Housley to its team. Each
brings with them a wealth of industry experience
according to Sheerline.
Robert Bell, who began as a window fitter in the 1980s,
also worked as a surveyor, contract manager and
production manager. At Sheerline he will give technical
training and support to fabricators based in Ireland.
Appointed as technical manager covering the SouthWest region, Stephen Thomas says: "I have worked for
nearly 40 years in similar roles, supporting fabricators and
installers but Sheerline strikes me as a different sort of
company. Everyone I’ve met is committed to delivering
the best service possible.”
Additionally, Aaron Housley joins as manufacturing
software support engineer to provide first line support for
software enquiries from Sheerline customers. He
previously held similar roles at Synseal and Guardian. ❐

S
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www.garnalex.com
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WHATEVER THE ISSUE
- IT’S ALWAYS YOUR
FAULT?
HOW MUCH IS LOST ON CLAIMS
AND REMAKES?
PROTECT YOUR PROFITS NOW

PROTECTIVE FILM APPLICATORS
From the low cost yet robust
SPARTAN™ with its manually
cranked, 1-man de-skilled operation,
to semi- and fully automated PLC
controlled models.

Optional Hot Knife Border Trimmer
for IGUs allows glazing without
removing the main body of film.
Solutions for series work and for
mixed random sizes.

ashton-industrial.com

01279 624810

THE PROFESSIONALS‘ CHOICE

TRADE NEWS

Why compromise?
A

glass balustrade system is the newest offering from
Exlabesa Architecture.
The Glass Rail balustrade system, manufactured in the
Exlabesa Doncaster factory, has been designed to balance
sleek, stylish aesthetics and uncompromising safety
performance, while offering building users uninterrupted
views.
Creating
the
effect of a solid
wall of glass,
Glass Rail can be
fully integrated
into the building
envelope. It has
four options for
fixing to the base
support, and can
be fixed to the
floor
framing
either internally
or on one of the
profile flanks.
When
design
requirements necessitate taking the glass pane surface to
the limit, the system can be installed on the front of the
floor framing.
Glass Rail has undergone rigorous safety testing and it
has been approved under BS-6180 balustrade regulations
using toughened laminated glass and four anchor fixings
per lineal metre.

The product is available in stock both in anodised and
mill finishes, and a wide range of colours are available with
15 days lead time.
“Demand for easy to install quality glass balustrade
products has increased massively in recent years,” says
Exlabesa business development manager, Simon Moore.
“With Glass Rail, we challenged ourselves to make a
glass balustrade product that excelled on all fronts –
delivering robust safety, a wide range of aesthetic options
and easy fabrication and installation. We are confident it
will go on to become very popular in the UK market.” ❐
www.exlabesa.co.uk

Won’t miss out
E

mmegi (UK) has just announced that it will be back
exhibiting at the FIT Show i
n May, with a stand
showing a mix of its newest and most popular machines.
After three years away, it will be a chance for new and
existing customers to chat to the team and enjoy some
classic Italian-style hospitality.
Managing director Ian Latimer, says: “Since the
beginning, FIT has been a really successful show for us –
not just in terms of generating enquiries for new
machines, but as a great place to meet up with customers
and friends.With momentum building for the 2022 event,
we didn’t want to miss out.
“Machinery is always a good draw for fabricators at
exhibitions, so I hope the fact that there is now another
machinery company on the floorplan will encourage even
more people to register.”
FIT Show’s event director Nickie West agreed: “We are
absolutely delighted to welcome Emmegi back to FIT
Show. Emmegi has supported every single FIT Show,
growing its presence show-on-show.
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“Being able to see working machinery up close really
does create lots of buzz and excitement on the show floor.
Emmegi’s showcase is a prime example of how a trip to
FIT really does connect and engage the market on a scale
like no other marketing medium.
“I’d like to think the whole industry will come out and
support FIT this year – either as exhibitors or as visitors.
It’s a really valuable asset to the market and, if we don’t all
support it, we’re in danger of losing it and regretting it in
the future.” ❐
www.emmegi.com
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PROFINDER
Tel: 07932 243008
Access Systems

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Audio Systems

To Advertise
call Mehreen Haroon 07932 243 008

Colours

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS AND
ROOFLINE
ANY COLOUR IN 5 DAYS

Baypole Jacks

Fly/Insect Screens

Window openers

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Handling Equipment

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bending
G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Machiner y

Sawing and Machining as it should be

Recycling

– 450
– 650
– 1100
ZX5-E 550
ZX 5-S 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending
Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Bags & Display Cases

Racking Systems

USE INSIGHT DATA TO

DISC VER
THE BEST
CUSTOMERS

CONNECT
WITH
DECISION MAKERS

PERF RM
WITH
BUSINESS INTELLIGENCE

01934 808 293

hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Fabricators & Manufacturers

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk

Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barking Shopfronts
0208 591 0504
www.bsfgroup.co.uk
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Glasshus Facades
01924 890 750
ww.glasshusfacades.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk

NorDan Aluminium
01506 433173
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Panel Systems
0114 275 2881
www.panelsystems.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.rbegroup.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

Consultants
a2n Management
07766 565027
www.a2n.co.uk
Placing Leaders
07921 786629
www.placingleaders.co.uk

Extruders
Hydro Aluminium UK
01773 549300
www.hydro.com

Fabricators & Manufacturers
3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk

CAB Members 2022

Finishing
AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

CAB Members - Buyer’s Guide 2022
Finishing

Hardware

Machinery Suppliers

United Anodisers

GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS Group FasteningTechnology
0330 0555 888
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Strand Hardware
01922 639111
www.strandhardware.co.uk
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY OpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
Fapim SPA
07535 180 133
www.fapim.it

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01291 639739
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
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Systems Design & Supply

Systems Design & Supply

Thermal Barrier Products

Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Origin Frames
01494 686868
www.origin-global.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions
UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com

Testing & Certification

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
UL International (UK)
01952 586580
www.ul.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams UK
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
Design & Layour Copyright © Profinder Media Ltd 2022

SUCCESS IT’S TIME TO

FUTURE

BUILD
BRAND
VISION

AMBITION

Stronger, faster, better.
As the UK moves towards economic recovery, it’s time to build.
Purplex is the marketing agency that helps ambitious companies
build their brand, their business and their future.
PR | Web | E-Commerce | Digital Marketing | Social | Creative
Call 01934 808 132 or email grow@purplexmarketing.com
purplexmarketing.com

@purplexuk

/company/purplexuk

/purplexuk

ALUMINIUM
THAT LOOKS

Ideal for Heritage Projects
Can achieve ‘A’ Rating
Slim Framework
Costs Less than Steel
Approved Replacement
for Listed Buildings

ALITHERM HERITAGE

THE IDEAL REPLACEMENT FOR OLD STEEL WINDOWS & DOORS

WE SUPPLY A FULL RANGE OF ALUMINIUM PRODUCTS MADE FOR THE TRADE

FLUSH WINDOWS | LANTERN ROOFS | CONSERVATORIES | DESIGNER FRONT DOORS

FREE UPGRADE!

FLUSH STYLE
ALUMINIUM WINDOWS
TO NEW

FREE UPGRADE!
GET UPGRADED TO

LIFT & SLIDE PATIO DOORS

CONCEALED DRAINAGE
CONCEALED TRICKLE VENTILATION
CONCEALED MULLIONS
DUMMY SASH OPTIONS

FLUSH STYLE WINDOWS
NEW! OUR EXCLUSIVE SLIM 70mm SYSTEM

ALUMINIUM BI-FOLD DOORS
STOCK COLOURS: WHITE, BLACK, GREY, GREY on WHITE, & BLACK on WHITE

UK-WIDE SITE DELIVERIES, EVERY WEEK | FAST QUOTES | THE LOWEST PRICES

CONTACT

JASON WOOTTON

01785 287907 |07538 800203

sales@midlandaluminium.co.uk

MIDLAND ALUMINIUM LTD, STAFFORD ROAD (B5405), KNIGHTLEY, STAFFORDSHIRE, ST20 0JR

