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Comment

The old Chines curse says: 'may you live in interesting times' – 2020
may prove to be very interesting indeed.
First of all we have a tyro government which actually has no
experience of governing. The prime minister has served in previous
cabinets but it has always ended in tears. Boris may have achieved his
ambition to be king of the world but does he know what he is going
to do with it?
Then there is the power behind the throne – Dominic Cummings.
The architect of Brexit is an acknowledged Leninist – remember 'the
end justifies the means' – hence we had a big red bus with a totally
spurious figure painted on it; even if we saved that much money it was
never going into the health service.Then there were the scare stories
about immigration, we were going to be overrun by millions of Turks –
anyone walked down their high street lately? The whole package
persuaded areas such as Wales to vote to leave Europe in spite of the
fact that they benefit hugely from European investment. I think that
there was a vague promise at the time for the government to make up
the shortfall.
They will be lucky! Cummings, having removed the previous
chancellor has left No 10 in control of finances with, for the present,
a figurehead in No 11 who will present the budget and no doubt take
the rap if it goes wrong. Of course the new man may take things into
his own hands. We shall have to see – and see whether he would be
allowed to get away with it.
When we are being told on the one hand that there is no money the
government is promising to re-invigorate the north. It is still unclear
whether they actually know where the north is or how the investment
is going to help. Before Mrs Thatcher got her hands on it the north of
England was a manufacturing powerhouse. All a bit too dirty so the
mines had to go along with the dark satanic factories. Even when the
mistake became apparent and the government persuaded Toyota to set
up – 'inward investment' was the buzz word – nobody would admit
that this was not meaningful manufacturing, that it was part of the
service industry, supplying workers to a foreign company.
Since Mrs Thatcher generations of Conservative governments have
failed to grasp what any hippy stall holder at a craft fair could have told
them:“To make money you have to make stuff to sell.” I remember at
the time of Thatcher the commercial attaché at the American embassy
told John Cole, the BBC political correspondent at the time:“You can't
make a living opening doors for each other.”
And at the end of it all we will be out of the European Union. No
free movement of goods and people, maybe no trade deal with our
neighbours. Of course the window industry does make stuff, although
we rely on importing components so could be in for problems. We
also export stuff, I know of at least two companies selling in Australia.
So the politicians, the xenophobes, the isolationists, the deluded who
think that we can rebuild the British Empire have got their way. We
won't know until 2021, after we leave, what sort of disaster it will be.
I just speculate that it will be a disaster!

John Roper
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NEWS

Micros’ empire

Brecon
contract
N

eath-based construction firm Hale
Construction has won a £5.1m
contract to build 32 units in Brecon for
Powys Council.
The scheme, comprising a mix of flats
and houses, is Hale’s first ever contract
for Powys council and is part of a drive
to provide more council housing in the
area.Work will begin in mid-February.
Andrew Collins, contracts manager
for Hale says:
“The project consists of building 32
properties and associated works. Once
complete, it will provide high-quality
housing that demonstrates a significant

Left to right – Graeme Bailey (BM), Paul Callaghan (EDM), Jim
Cronie(BM), Richie Thornton (EDM)

B

usiness Micros has announced the
acquisition of Echo Digital Media
(EDM), for an undisclosed sum. EDM is
better known in this industry under its
twin brands of The Consultancy and The
Glazing Vault,.

Scale up

The move brings together two of the
sector’s biggest digital specialists; and
demonstrates the scale of Business
Micros’ continuing ambition as it looks
to strengthen its market leading
position in its 41st year.
Graeme Bailey, managing director of
Business Micros, says the investment in
EDM will have long term benefits for
both businesses, giving them the
opportunity to share expertise and
resources, as well as to develop new
opportunities together.
He says:“EDM is already a really good
business, with a great team and really
exciting products, particularly in terms
of its pricing and ordering portals.With
Business Micros’ backing, we think it has
the potential to be even better, and we
will certainly be looking to invest
further in both the team and the
product range.”

Business as usual

For customers of Business Micros and
EDM, Bailey says it is very much business
as usual: “Customers probably won’t
notice any differences in the short term
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but, over time, we are confident that
they will see some really significant
improvements in how we both operate.
For instance, EDM will now have access
to the datasets held within Business
Micros to make its portal development
quicker and easier, while Business
Micros will be able to utilise the digital
design expertise at EDM to enhance the
interface on many of our products.

New plans

“We’ve got some really exciting new
plans as well which will make the most
of the obvious synergy between the two
businesses, building on our individual
strengths and making us even better as
a group.”
Moving forward, EDM will operate as
a separate business within the Business
Micros group, in the same way that BM
Aluminium, the specialist aluminium
software business, has done since 2007.

Positives for EDM

Paul Callaghan, EDM’s managing
director, says that he sees only positives
for EDM and its customers following
the acquisition:“We’re becoming part of
the industry’s biggest software provider,
which has spent over 40 years building a
deserved reputation for service and
innovation. That is a really exciting
opportunity for us and gives us the
platform we need to push on to the
next phase in our growth.” ❐

improvement on the current building
regulations
standards
therefore
reducing heating bills and improving
living standards.These properties will be
a fantastic addition to Powys housing
stock.We look forward to working with
our local supply chain partners to
provide employment and training
opportunities throughout the project.”
David Harrhy, managing director of
Hale Construction, says: “JG Hale
Construction is delighted to have been
chosen by Powys County Council to
deliver such an innovative scheme for
the local people of Brecon and the
surrounding area. We look forward to
creating a superb new development of
high-quality homes for those who need
them most.”
Cabinet member for economic
development, housing, and regulatory
services, Councillor James Evans, says:
"I
am
delighted
that
Hale
Construction has been appointed as the
lead contractor for this exciting and
innovative social housing development
project.
"This development, which will meet
the needs of the local community, is just
the first of many housing developments
that we are planning across the county.” ❐
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NEW
Slimline SL16
integral blinds
Are you ready for 31st March 2020?

Ideal for composite doors and vertical sliding windows
Slider or cord controlled options
Available in white, beige or silver
ONLY from Morley Glass & Glazing

ORDER TODAY
Tel: 0113 277 8722
Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723

Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
Estate, Bruntcliffe Way, Leeds LS27 0HH

Quotes
available in
60 minutes.

www.morleyglass.co.uk
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HEALTH AND SAFETY MATTERS

Last checks
Construction work is dangerous, particularly for workers on site. However, the same thought must be
taken for those using the building once it is complete. From electrical and gas provision, to the
products selected for installation, safety should be considered throughout the entire process. Nick
Cowley, managing director of PVC-U windows and doors manufacturer Euramax, explains what to
consider when selecting fenestration products and why safety is key

T

he safety of workers and the working environment is
crucial to any construction project, but what about
the people the project is being built for?
The UK Building Regulations ‘Part M: Access to and
use of buildings’ and ‘Part N: Glazing – Safety in relation
to impact, opening and cleaning’ are mandatory rules
already in place for windows and doors. However, there
are other safety concerns for consideration, such as fire
and glass safety.
It is important to understand what’s required to ensure
highly safe windows and doors and how they can increase
the safety of a building. Amongst these factors, installing
products that are British Standards Institution (BSI)
kitemarked will further assure safety. The BSI kitemark
tests fenestration products above the minimum legal
requirements for security, quality and safety.

Fire safe doors

When it comes to choosing a door that can enhance
safety, composite doors are an increasingly popular option
due to the material’s strength and durability.
Composite materials are made from a variety of
constituent substances with different physical and
chemical properties, which, when combined, produce a
new material with individual characteristics. Composite
materials can include PVC-U, fibreglass and wood.
The safety benefits of composite materials don’t stop at
high strength and durability, as composite doors can be
designed to contain and withstand fire too.
Composite fire doors differ to standard doors as the
fireproof core is made from a combination of stronger, yet
lighter weight fire-resistant materials. Composite fire
doors can also be fitted with fire-resistant glass and seals
around the door that swell in extreme temperatures,
making it difficult for smoke to pass through and
ultimately reducing the risk of harm from smoke
inhalation.

Safe windows

Depending on the project, buildings may sometimes
require specialised styles of windows. For instance, fixed
pane windows are often used in high rise buildings, such
as flats and offices.
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When selecting windows
for high rise buildings, reglazing,
cleaning
and
maintenance must all be
considered. However, above
all else, safety is paramount.
Fixed windows are windows
that do not open at all, which
significantly helps to reduce
the risk of injury or death. If
someone working in a highrise office building tried to
open or close a window, for
instance, there is risk of Nick Cowley
injury if they have to lean
out to reach the window
handle.
Tower blocks in schools require fixed windows to
eliminate the chance of children falling and injuring
themselves. Modular classrooms have windows with
restricted opening, meaning that the windows only open
to a certain angle – further reducing safety risks.

Shatterproof

Ensuring that the windows you choose are also fitted
with safety glass will provide an extra level of safety.
Toughened glass is up to five times stronger than normal
glass.
Toughened glass is harder to break but if it is broken, it
shatters into tiny pieces, in comparison to larger, sharper
shards when regular glass is broken. This reduces the
chance of injury to anyone in proximity of the broken
glass.
It is important to achieve a high standard for your
clients, both structurally and aesthetically, but ensuring
that everyone’s safety is considered is equally important.
Regardless of your role during a project, safety must be
addressed at every stage. So, before selecting the windows
and doors for your project, research and select the
products that will ensure both you, and your customer,
will have peace of mind knowing that safety comes first. ❐
www.euramax.co.uk
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Go lighter and brighter
with Skypod Lanterns
from Astraseal!

SKYPOD LANTERN ROOF SPECIAL OFFER!
PRICES START FROM

Eurocell’s Skypod range has transformed the roof lantern
market, providing a cost effective solution offering slim
sightlines and high efficiency. Skypod’s uPVC construction
means the system is incredibly easy to handle and install.
This product comes in either rectangle or square-shaped
configurations, a two or three bar pitched style and is
available in a range of finishes.

EXAMPLE PRICES:
1000 x1200mm
£425 + VAT in white | £499 + VAT
in Anthracite Grey
1000 x 1800mm
£525 + VAT in white | £599 + VAT
in Anthracite Grey
Glazed with Pilkington Activ self cleaning
glass in either Blue tint or clear.

GET A QUOTE TODAY:
01933 270 552
OR EMAIL US ON:
sales@astraseal.com
* EXAMPLE PRICES ARE BASED ON EXTERNAL KERB SIZES. PRICES EXCLUDE DELIVERY. LIMITED TIME ONLY.

W W W. A S T R A S E A L . C O M / T R A D E
ASTRASEAL HOUSE | PATERSON ROAD | FINEDON ROAD INDUSTRIAL ESTATE | WELLINGBOROUGH | NN8 4EX

MANUFACTURE

Secure support
Fastener specialist Rapierstar is providing extensive support to window and door manufacturer
Shelforce to streamline fastener usage and ensure its workforce is fully supported to achieve the
highest quality finished products

T

he
Birmingham-based
manufacturer,
which
specialises in the supply of windows and doors to the
social housing, new build and schools sectors, is already
benefiting from a 25% reduction in the number of
different types of fasteners it uses following a Rapierstar
fastener ‘Health Check’.This identified instances where a
single fastener type and size could be used for multiple
purposes throughout the assembly, a move that has
reduced fastener stockholding, made ordering easier and
simplified manufacture.
Given the nature of Shelforce in its provision of
employment for people living with a wide range of
disabilities, its production lines are configured in a way
that enables operatives to clearly identify which fasteners
to use for each part of the window or door’s construction.
Here, Rapierstar has helped by not only reducing the
number of different types of fasteners being used – and
thus the scope for selecting the wrong one – but also by
producing colour-coded charts for every workstation so
fabricators have a quick and easy-to-use fastener reference
guide in front of them at all times.
Rapierstar is supplying Shelforce with an all-austenitic
stainless steel suite of fasteners for the manufacture of
PVC-U windows and doors using Eurocell systems.
Howard Trotter, business manager at Shelforce says:
“The process changes that Rapierstar has helped us to
implement have enabled us to further improve
manufacturing efficiency and optimise quality, while at
the same time multi-skilling workers so they are able to
work on any part of the production line as required. This
ensures we remain competitive in the market with a range
of windows and doors that offer significant quality
benefits, supported by technical documentation and test
data that satisfies client audit requirements.”
Mark Calpin, technical sales consultant at Rapierstar
says: “We are delighted that Shelforce has chosen
Rapierstar as its supply chain partner for fasteners and we
look forward to supporting it wherever we can as it
develops and grows. Bringing fresh insights to its fastener
usage, our technical support is designed to help Shelforce
maintain its reputation for consistently high quality
finished products, whilst at the same time delivering
important productivity benefits.
8

“Rapierstar is positioned to support manufacturers like
Shelforce to implement a fastener strategy that ticks all the
boxes. In addition to the corrosion resistance benefits that
austenitic stainless steel fasteners offer, the products used
by Shelforce are also all CE marked and every batch is
tested against numerous performance criteria at
Rapierstar’s in-house test centre to maintain quality
consistency. Rapierstar is also supporting Shelforce’s
development of its aluminium window and door range,
including a bi-fold door option.
“We work with customers across the UK and Ireland
and our service is backed by a technical support team with
a collective experience in the fastener market of more than
150 years, helping hardware and systems manufacturers
and fabricators to deliver safe, secure, high performing
finished products.” ❐
www.rapierstar.com
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WE ARE THE UK’S NUMBER
ONE MANUFACTURER OF

GLASS AND
PROFILE
HANDLING
EQUIPMENT

Our products include a varied range of
equipment ranging from stillages, racks and
tables to specialised optimisation trolleys.
– Specialist in bespoke design for site use
– Made to suit your facility
– Free delivery on bulk orders

glass-handling.co.uk | sales@glass-handling.co.uk | 0161 723 1551

ENERGY

Watch this space
Thermoseal Group gives an
insight into the spacer bar
market and predicted future
trends.
Mark
Hickox,
Thermoseal Group’s sales
director shares some of the
Group’s insight

S

significantly higher volume of spacer
bar and fittings within each IG unit.
The worldwide spacer bar market is
currently in excess of a billion metres
of spacer per year so spacer bar
manufacturers will really need to
raise their game to meet the new
volumes. To cope with this we
recently purchased a new 2-acre
production site in Wigan. The new
site is currently undergoing extensive
reconstruction to provide expansion
for our warm edge spacer production
and the development of our technical
centre and EN1279 test facilities.
There is also the consideration of
the corner keys and fittings for spacer
bars. Over the past ten years, our
injection moulding division has seen
exponential growth and we now
produce over 10 million mouldings
per year.
Staying ahead of the market is vital
in the current climate, so our
technical centre and EN1279 test
centre are continually working to
develop products to help achieve
better and better thermal efficiency
in windows. Our account managers
work very closely with our customers
in the development of new products,
also in helping to keep them
informed
about
new
market
influences.
Triple glazing will have a major
impact on sealed unit manufacturers
and therefore the implications in
terms of logistics, equipment, time
and potential costs should already be
up for discussion. ❐

olarwatt has secured aproval for
its
advanced
photovoltaic
modules to be
used
in
Australian
cyclone
conditions.
The
company’s
Vision Glassglass
panels
underwent
rigorous
strength tests
to assess their Sascha Gotzsch
performance
and resilience in extreme weather
conditions such as cyclones.
Solarwatt Vision 60M and Vision
60M Style solar modules were found
to resist vertical design loads of 6.52
kilopascals (kPa – a recognised
measure of pressure and strength)
when supported on mountings at
800mm centres and 6.16 kPa when
supported on mountings at 1200mm
centres.
Albright Consulting Engineers
carried out the four individual
mechanical load tests in such a way
as to imitate closely real-world
conditions. The assessment was
undertaken in November at Darwin
in the Northern Territory, a region of
Australia known for the frequency
and strength of its cyclones. The
certificate of compliance applies to
Solarwatt Vision 60M – 315Wp and
320Wp, and Vision 60M Style
(black) models: 300Wp, 305Wp,
310Wp, 315Wp and 320Wp.
“These
procedures
are
a
recognised test of resistance and
ability to withstand cyclone” says
Sascha Gotzsch, managing director,
Solarwatt Australia.
“Our modules are made in
Germany and widely recognised
throughout Australia for their high
quality
as well as for their
robustness.
“While the testing was undertaken
in Australia, it underlines the quality
of Solarwatt products and technology
wherever in the world they’re
supplied or installed.” ❐

www.thermosealgroup.com

www.solarwatt.com

S

pacer bars have seen significant
development and a change in
market demand over recent years.
There has long been a widespread
decline in the demand for aluminium
spacer bars and an increase in the
demand for the more energy
efficient, warm edge spacers. This is
primarily
bcause
changes
in
legislation have required improved
energy efficiency in windows.
Ten years ago the vast majority of
the UK spacer market was for
aluminium spacer. Despite the high
level of promotion of warm edge
spacers there was only a small market
for these until revisions to document
L dictated improved U-values and
influenced the introduction of the
window energy rating (WER)
scheme. Since then, the drive for ‘A’
rated windows and now ‘A+’, ‘A++’
and in some cases even ‘A+++’ rated
windows
has
influenced
the
specification of warm edge spacers
and any other window components
which contribute towards increased
energy efficiency.
In 2008, we started developing two
energy
efficient
spacer
bars,
Thermobar warm edge spacer tube
and Thermoflex flexible warm edge
solution. Since we have seen a
continual decline in aluminium and
an increase in the demand for warm
edge.
Currently warm edge sales account
for approximately 77% of our spacer
bar sales. We foresee sales of
aluminium continuing to decrease
and the demand for warm edge
spacer bars growing.
The demand for warm edge
spacers and other more energy
efficient
insulated
glass
(IG)
components is likely to be escalated
by revisions to document L. The
current
consultation
document
suggests energy levels which may
require the specification of triple
glazing in new properties. Should this
go ahead, then it will mean a
10

Cyclone
proof

Mark Hickox
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Give
Insurance
Backing
On All
Your
Work.
Apply Online Today

www.qanw.co.uk

QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY
This is a financial promotion made by Warranty Services Limited under section 21 of the Financial Services and Markets Act 2000.
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
Kinnell Group of Companies. Warranty Services Ltd uses a UK based insurer which is authorised by the Prudential Regulation Authority and regulated by the Financial Conduct
Authority and the Prudential Regulation Authority. QANW is a trading name of Warranty Services Limited, a company registered in Scotland, with the registered address of
4 Forbes Drive, Heathfield Industrial Estate, Ayr, Scotland, KA8 9FG, and with the company number SC205797. Warranty Services Limited is authorised and regulated by the
Financial Conduct Authority (Firm Reference Number 309580).
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MARKETING

Branded for life
It seems everywhere we look these days we are bombarded with an avalanche of choices and
options.Whether it’s the products we buy, the services we use or the way we consume news, media
and entertainment, says Purplex MD Andrew Scott

A

nd it’s a moving feast with a flood of new companies,
products and marketing/media channels emerging
almost every month.
Winning the ‘hearts and minds’ of customers – brand
loyalty – has become increasingly difficult while
competing for ‘share of wallet’ requires more resources
and investment than ever before.
So how can the glazing industry adapt to this changing
customer landscape and grow successfully?

Building your brand proposition

In today’s frantic, fast-paced world where we are
overwhelmed with choice and have less available time, our
buying habits are influenced by brands.
Whether it’s the phone you use, the car you drive, the
trainers you wear or the coffee you drink. It comes down
to familiarity and trust. We are more likely to buy a
product or service from a brand we know and trust
because we have a perception of what it means. A Rolex
means status, Primark means low price.
The companies with stronger brands (irrespective of
premium or budget positioning) attract more customers.
Marketing experts know how valuable brand
recognition is. Nestlé has stretched their Kit Kat brand
with over 100 variations and launched all-new Kit Kat
product lines, from drinks to ice cream and merchandise.
The result is a brand with a $1bn valuation.
If Richard Branson launched ‘Virgin Homes’ selling
windows, doors and conservatories, consumers would
flock to the brand.
Lead generation is, of course, the lifeblood of the glazing
industry (especially in the retail sector). But companies
who invest in their brand amplify the results of their lead
generation.
In a market place swamped with choice, customers are
more likely to request a quote, place an order and spend
more with a familiar brand that they trust than one they
don’t recognise.

Go where your customers are

The major shift in choice and options doesn’t just relate
to products. It applies to the way we consume
information. In years gone by, positioning your brand in
front of potential customers was easy with a handful of
advertising channels.
Today, there are hundreds of marketing channels, media
and platforms and customers i
nteract with different
channels at different times for different reasons. Perhaps
Facebook in the morning, radio on the way to work, email
and LinkedIn during the day, browsing online while
watching Netflix in the evening and keeping track of the
kids via Snapchat.
Passive and subliminal advertising, such as outdoor
12

billboards and buses, are as
powerful as ever, but they
are competing with music
streaming and podcasts on
earphones.
Traditional
marketing
channels
including magazines and
direct mail are having a
resurgence, while radio is
‘fighting
back’
against
digital marketing.
You can have the strongest
brand, great content and a
large budget, but i
t i
s
meaningless unless you go
Andrew Scott
where your customers are.
I once had a trade
customer tell me: “I don’t want to do email marketing
because I don’t like receiving lots of emails.” It doesn’t
matter what you think, it only matters what the customer
thinks.
We can’t avoid the shift in customer behaviour – it has
already happened. Companies need to rethink how they
approach marketing and business growth. ❐
www.purplexmarketing.com

“If Richard Branson
launched ‘Virgin
Homes’ selling
windows, doors and
conservatories,
consumers would
flock to the brand”
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STAND OUT FROM THE CROWD

FASTEST GROWING

Casement Windows | Bi-Folding Doors | Sliding Doors | Residential Doors
Quality Products | State-Of-The-Art Machinery | Rapid Quote & Production Turnaround

0116 236 4656

trade@uws.co.uk
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ALUMINIUM
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Analysing anodising
We live in a world where architectural aluminium is predominantly powder coated and offered in a
multitude of colours. Applicators offer warranties for colour and gloss retention over an extensive
lifetime. Anodising, on the other hand, has all but disappeared apart from it appearing on a few
prestigious projects. So what is anodising and why is it proving popular again?

I

n simple terms, anodising is an evenly controlled
‘corrosion’ of the surface of the aluminium, turning
aluminium into ‘aluminium oxide’ similar to iron oxide
(rust) on steel. The difference with aluminium oxide is
that, once it has been created on the surface, unlike rust
on steel it completely seals the base aluminium from
further corrosion. So anodising is not an applied finish
but a conversion of the surface of the aluminium, thus it
will not peel or flake. Done to the right quality anodising
can last many decades without fading.
The anodising process is accomplished by immersing
aluminium into an acid electrolyte bath and then passing
an electric current through the medium. A cathode is
mounted to the inside of the anodising tank and the
aluminium itself acts as an anode. Oxygen ions are
released from the electrolyte to combine with the
aluminium atoms on the surface of the profile.
Anodising is simply a highly controlled process of a
naturally occurring phenomenon.
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Anodising aluminium profiles for fenestration requires a
specialist plant as the immersive process requires long
tanks, often up to 7 metres long, to accommodate full
lengths of aluminium profile.
Aluprof, one of the largest producers of aluminium
fenestration systems in Europe, produces dies that are
dedicated to each finish. The more expensive, often hand
finished, dies are kept for anodising specifications.
Another key to creating a good anodised finish is the
ability to extrude and anodise within a short space of time,
reducing the opportunity for natural oxidisation
beginning to occur. Aluprof profiles are extruded through
higher quality dies which offer surfaces with a significant
reduction in ‘die lines’ and ‘weld lines’. Once these
profiles are etched and anodised they offer a surface which
is both very hard wearing and long lasting.
Anodising standards generally referred to include BS
EN ISO 7599:2018 – ‘anodising of aluminium and its
alloys – method for specifying decorative and protective
anodic oxidation coatings on aluminium’ and
QUALINOD, an independent association located in
Zurich.The QUALINOD specification includes a specific
anodising specification to meet an architectural standard
BS EN ISO 7599.
Anodising is also now becoming a choice for
pretreatment of aluminium prior to powder coating – a
very thin anodising of just five microns seals the
aluminium. This sealing, or ‘conversion coating,’ has
traditionally been completed in chrome or chrome free
coatings. The claim for the use of ‘pre-anodising’ or ‘flash
anodising’ before the powder coating is that it avoids the
appearance of a type of corrosion known as filiform
corrosion.
The Fabricator 2020
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Plant -- process, power and production
Anodising plants are very costly to design and install.
They use high voltage and specialist transformers. Because
of its use as a finish in its own right and as a ‘conversion
coating’ we have seen two new plants come on-line in the
UK in the last couple of years with further plants planned.
Anodising can be specified in both bronze, metalic
finish and shades of colour. Colour is created by the
introduction of trace metals such as cobalt or tin during
the anodising process. As the anodising is ‘clear’, the
introduction of these metals forms an optical colour,
which cannot fade over time.
As aluminium hardness will differ from profile to profile
and grades differ, for example when using sheet
aluminium in cill pressings, it is inevitable that the anodic
film will vary in composition which will lead to a natural
variation in perceived colour. As aluminium profile is
extruded the material takes on a ‘grain’, so the same
anodised profile turned through 90º will also vary in
shade. This is a natural effect and most specifiers see this
offering a richness to the very hard wearing finish that
anodising can offer. To limit colour variation it is normal
for the supplier of the anodising to offer upper and lower
colour limits at the time of specification.
Crucial for specifiers is the knowledge that higher
quality dies should be used for producing profiles for
anodising and this is something that should find its way
into specification for the finish. It then becomes crucial to
ensure that the systems company that can offer extrusions
at a higher quality, dedicated for anodising, also offers the
finished profile. ❐

www.aluprof.co.uk

The Fabricator 2020

ALUMINIUM

Green contribution
Sustainability is a top-of-mind concern nowadays, permeating all levels of society from a micro
perspective where each household recycles its waste, through to the macro view which influences
local authorities’ approach to urban planning. In the UK alone, the built environment contributes to
over 40% of the country’s total carbon footprint. As a result, the Government has set out its
Construction 2025 strategy, which aims to lower greenhouse gas emissions in the built environment
by 50% by 2025 writes Richard Hall, managing director at Reayners UK

T

he construction industry is responding to the
challenge, as a 2018 report showed that nearly two
thirds of businesses operating in this sector are more
committed to taking action on sustainability than they
were in 2017.
With heating being one of the largest contributors to
energy consumption in any household, it is natural for
developers to invest in finding the sources of heat waste
and develop solutions to improve the building’s energy
retention. Studies from the European Aluminium
Association show that 40% of household heating is lost
through windows or gaps around windows, which further
supports the glass and glazing industry’s efforts in
innovating with materials and high-performance window
design.

into the supply chain. The recycling rates for aluminium
reported by the European construction industry are
encouraging, standing at an impressive 95%.
The 2003 demolition of the old Wembley Stadium is a
great showcase for aluminium’s green quality, as nearly
86% of the massive 213 tonnes of aluminium found in its
structure was either recycled or reclaimed.

Why aluminium is truly ‘green’

Although there are a number of materials which claim
to be environmentally-friendly, aluminium is one of the
few that is truly green. Firstly, it is incredibly durable,
which means that regardless of the context in which it is
being used, it can last for long periods of time with little
or no maintenance. The top of the Empire State Building
is a great example of the material’s longevity; one of the
first structures to use anodised aluminium, it is still an
impressive feature nearly 90 years after its construction.
Aluminium is also 100% recyclable. Unlike many of its
counterparts, it can be recycled repeatedly without losing
any of its properties or quality. The act of recycling only
requires 5% of the energy needed to produce new
aluminium, making it even more environmentallyfriendly.
The building industry is taking advantage of these
unique properties more and more. Currently, 35% of
recycled aluminium is in use and the percentage will
continue to rise as older buildings are refurbished or
replaced and the aluminium in their structures goes back
16

Improving sustainability with glass and
glazing systems

Glass and glazing systems have come a long way in
recent years based on innovations in both technology and
design. Energy efficiency is one of the main end goals
when it comes to sustainability and it can be achieved in a
number of different ways.
It goes without saying that great insulation is key for any
window, sliding door or curtain wall when looking for ways
to minimise a building’s energy loss. Advancements in this
area include thermal breaks, which are strips of rigid
insulation with aluminium profiles sandwiched around
them to improve thermal performance. This is a way to
The Fabricator 2020
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embed insulation into the core of door and window
systems, visibly improving energy saving in commercial
and residential builds.
Making use of daylight and finding smart ways to
regulate it is another way to support sustainability in the
built environment. For instance, developing slim profiles
for large glass panes allows more light to come in,
ultimately resulting in less energy being used for lighting
and heating. Aluminium’s inherent properties make this a
possibility; the material only expands by 1mm per metre
and is incredibly strong, which allows for narrow window
frames to support a large glass area. Alternatively, Brise
Soleil systems have been developed to reduce heat gain
within a building by deflecting sunlight, thus reducing the
need to cool a building down.
The future of sustainable innovation in glass and glazing
is looking highly promising, from buildings using fritted
glass, metal scrims or building-integrated photovoltaics, to
the development of smart glass that is able to adapt its
opacity in real time based on changing weather conditions
to save energy.
As more and more investment is poured into these types
of developments, it is clear that the construction industry
has embraced sustainability as a guiding principle and I
am excited to be part of a future where every building will
be green. ❐

www.reynaers .co.uk
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Seminars, 2020
The CAB member programme for 2020 has been built not only on the basis of
feedback, but also the desire to continue to add value for membership, writes
Justin Ratcliffe

L

ike all progressive trade bodies, CAB wants to be
centric to members’ strategies and maintains a
dynamic programme of promoting members and our 21st
century sustainable material – aluminium.With efficiency
an ever-key driver within member businesses, taking time
away for industry events has become increasingly difficult
unless there is clear ‘value’ and ‘takeaway’.
A popular and growing element of the CAB programme
in recent years has been our popular contractual awareness
seminars and a frequent request has been to move the
seminars geographically around the UK and to repeat key
themes which has led to a 5th seminar being added in
2020. The first seminar ran in Cobham, Surrey on
JCT2016 followed by Design Liability in Leeds on 12
March and Legal Updates in Burton on Trent on 20 May.
This year CAB will run a total of five seminars, with each
one allowing two free member places. A very conservative
cost for the course presented by Geraldine Fleming,
Driver Trett, would be £300 + VAT so just with these
seminars alone, members can gain £3,000 + VAT of value.
In 2020, CAB will also launch its first online contracts
seminar which will be ‘bitesize’ and around 45 – 60
minutes in duration.This is in part a response to members
who simply have no time or staff able to attend physical
seminars or indeed regional or national events. The new
free Croner telephone support helpline is another service
in response to this. The helpline can be used by any
employee within the business and covers H&S,
commercial litigation, HR and tax issues. A number of
these services are also available 24/7.
Our first regional members’ meeting is at the famous
Royal Armouries in Leeds, a spectacular location. It
already has over 120 members and their guests booked in.
It is interesting that Leeds is one of the five key
construction growth cities in the UK and we are delighted
that so many of our newer members will be in attendance.

On 20th May this year,
CAB will run its first ever
members’ day. The daytime
event in Burton on Trent is
free for members to attend
in any numbers and will
provide
a
myriad
of
information and updates
both technical, commercial
and general. The event
which is to be launched Justin Ratcliffe
shortly will include:
●Topical keynote speakers
including economics update by Prof Noble Francis,
economics director, Construction Products Association
●Legal updates contracts seminar by Geraldine
Fleming (pictured)
●Contract awareness surgery by Geraldine Fleming
●CAB curtain wall installer training presentations and
‘meet the provider/awarding body’
●Croner presentation of The Good Work Plan
and specification updates
●Member tabletop exhibition area
●Networking buffet
●Rooms for members to use
●Member information desk
●Protecting members and the CAB brand
With the association adding 31 new members in 2019
and growing its services, it has been interesting to note an
increase in unlawful use of the CAB logo on one or two
company websites. While a business may believe that a
trade association logo can be used if they source a valid
members’ products this is categorically NOT the case
unless they are approved members in their own right.
All members are listed on the CAB website at www.c-ab.org.uk/members and we encourage individuals and
companies to check this to validate any membership claim
that appears on a website. We also welcome in confidence
anyone who discovers a company wrongly purporting to
be a member of the association.
Falsely using a logo is an offence under the Consumer
Protection from Unfair Trading Regulations and is
actually one of the 31 specific outright prohibitions
(Bannned Practices (Schedule 1) /Part 2).
CAB will continue to report companies that continue to
use the logo illegally in order to protect the interests of
loyal existing paid up members. ❐
Justin Ratcliffe
To find out more about CAB membership in 2020 or if
you have interest in the CAB Members Day on 20 May
please contact jessica.dean@c-a-b.org.uk or ring the CAB
office on 01453 828851
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Coming soon...
Another new product from Kestrel Aluminium Systems.
We are continually developing our range of quality aluminium profiles and accessories for the
fabrication of shopfronts, commercial doors, curtain walling, windows and glazed roofs.
We have a great new system we’d like to show you, look out for details in the press and
online or call on 0121 333 3575 or email info@kestrelaluminium.co.uk

WINDOWS

DOORS

ROOFING

SHOPFRONT

CURTAIN WALL

BIRMINGHAM’S BEST KEPT SECRET

www.kestrelaluminium.co.uk
Tel: 0121 333 3575

ALUMINIUM

Slow, but steady
Clive Docwra, managing director of construction consulting and design agency McBains, comments
on the new construction output figures published by the Office for National Statistics which shows
growth has continued to increase, albeit more slowly

T

he new figures are a sign of the real potential of UK
construction in 2020.
It shows overall output increased again, albeit more
slowly, in the final three months of last year by 0.5%.This
was driven by growth in new work, which offset a small
reduction in repair and maintenance work.
Private commercial and public new housing, which
increased by 2.5% and 8.4%, were big factors in the rise
in new work. Less positive, was the fall in private new
housing, which dropped 1.1%.
More than anything, these figures reflect an underlying
resilience in the sector – given that they cover a
tumultuous political period at the end of 2019.
Still, we’re not entirely out of the woods. The
government has offered little in the way of detail on what
the UK’s future relationship with the EU will look like,
and stoked anxiety by ruling out any extension to the
negotiations beyond December 2020.
Until the sector can see what the future entails with our
nearest trading partner, and key source of skilled labour,
confidence and funding towards new projects is likely to
be stymied.

The new construction output figures show:
● Construction output increased by 0.5% in Quarter 4
(Oct to Dec) 2019 compared with Quarter 3 (July to
Sept) 2019; this was driven by a 0.8% growth in new
work, which offset a 0.1% fall in growth in repair and
maintenance.
● The 0.8% rise in new work in Quarter 4 2019 was
because of growth in all sectors apart from private new
housing and public other new work, both of which fell
1.1%; the largest positive contributions came from private

commercial and
public
new
housing, which
grew by 2.5%
and
8.4%
respectively.
●
In repair
and
maintenance,
the 0.1% fall in
Quarter 4 2019
was driven by a
2.9% decrease
in
private
housing repair
and
maintenance; in
comparison,
non-housing
and
public Clive Docwra
housing repair
and maintenance grew 1.6% and 0.9% respectively.
● Construction output increased by 0.4% in the
month-on-month all work series in December 2019; this
was driven by a 0.8% growth in new work which offset a
0.4% fall in repair and maintenance.
● When compared with 2018, the level of all work in
2019 saw a 2.5% increase; this was predominately driven
by a 3.4% growth in new work and, to a lesser extent, a
0.7% increase in repair and maintenance.
● New orders grew by 4.4% in Quarter 4 2019; this rise
was driven by an 11.2% rise in all other work but offset by
an 8.5% fall in new housing. ❐

www.mcbains.co.uk

Senior Architectural Systems is inviting its customers to
put training in focus for 2020.
Senior offers training support in the fabrication and
installation of its full range of aluminium fenestration
products and has recently created a dedicated training
academy at its South Yorkshire head office
. From here,
Senior is now offering a comprehensive training
programme in the use of its SF52 aluminium curtain walling
system. Senior’s training combines both theoretical and
practical elements and is supported by GQA Qualifications.
With many main contractors increasingly looking for evidence of competency within the supply chain,
product training is an effective way for fabricators to strengthen their position in today’s competitive
market and to take advantage of the many supplier agreements that manufacturers such as Senior have
in place. Senior’s training is also available to main contractors to help them improve their own
knowledge of the fabrication process and raise awareness of best practice procedures on site. ❐
www.seniorarchitecturalsystems.co.uk
20
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NANOMOL–C

SUPASIV ULTRA

£19.75 25KG

£24.75 25KG

1279 certified AWAC >17%

1279 certified AWAC >17%

KU83 2-part PS
from

MELTEX ‘GOLD’

£2.25 ltr

£14.99

Full EN1279 certification

6.5 KG blocks 1279 pass

PROFILEX
Warmedge

PVC “Eco” std.
GFR fibre reinforced
NANOBAR

9 micron aluminium
gas barrier foil, best
PSI conductivity

21p 19p 25p
for 19.5mm black

double reinforced rigid
bar, smooth top.

GARDEN DOORS

Three year flourish
A new report into the prospects for bi-folding doors through to 2023, paints a picture of growth within
an increasingly complex market

W

hile forecasting headline increases, the Bi-fold
Doors Market Report – UK 2020 to 2023 from AMA
Research, suggests significant shifts in prices and sector
reach, defined by a series of drivers.
These extend from a growing pressure on price-point
in trade supply and potential challenges from other
product areas, to consumer confidence post-Brexit, and
its impact on home improvement and new build sectors.
Jane Tarver, senior research analyst AMA Research
says: “We saw market growth in bi-folds slow last year in
comparison to very positive growth between 2014 and
2018, something subdued by the uncertainty
surrounding Brexit.
“We perhaps now have more clarity about the UK’s
direction of travel, and we expect this to lead to
sustained growth through to 2023, albeit at a slightly
lower rate.”
At a headline level AMA is forecasting growth in the
bi-folding door market across sectors of 7% this year
[2020] but it argues that this may slow to 5% by the end
of the three-year period.
Nonetheless, this represents total market value of
£113m by 2023. Aluminium remains the most popular
material type, with the majority of bi-folding doors
supplied, as expected, as replacements for older inline
sliding products.
The report, however, identifies a number of key trends,
which have potential to redraw the market.
This includes the impact of lowered retail price points,
which the authors of the study identify as having the
potential to erode sales in some areas, while growing
them in others.
“There are numerous factors which may impact
growth in different sectors of the market, including a
shift in pricing structure within the industry itself,” says
Tarver.
“Increased competition and lower price point,
combined with growth in other products, is starting to
exert an influence, particularly on higher end sales.
“Conversely, some of these same shifts may increase
the reach of bi-folding doors into other sectors.
“The picture is complex. The market is in a sense
‘taking away with one hand but giving with the other’.
It’s about understanding which, because what is clear is
that we’re going through a period of change.”
The authors of the Bi-fold Doors Market Report –
UK 2020 to 2023, also point to external factors, which
may impact on growth and the sectors of the market that
will deliver it.
This includes the impact of the Brexit ‘hiatus’,
accompanying lower levels of consumer confidence –
and as a consequence growth – in 2019, which it said
22

Jane Tarver
may lead to higher growth this year.
The report also provides an analysis of the impact of
this on the housing market. This includes the drop in the
number of house sales seen last year – something that it
suggests has not been a complete negative for the
industry as homeowners improve rather than move.
Drawing on forecasts for the housing market, the
report also looks at prospects for new build, and outside
housing, highlights opportunities in commercial sectors.
Tarver says: “The real positive here is that the bifolding door market will continue to see growth through
to 2023. What we’d say, however, is your proposition and
offer isn’t necessarily going to be right going forward
simply because it’s worked in the past.
“There are a number of factors which mean that won’t
be the case with some sectors of the market delivering
fewer opportunities while the yield from others will
increase substantially.” ❐
www.amaresearch.co.uk
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Finish
in style

With the launch of our NEW Antique Black
and Enduro Steel, you can now choose from

All
products are backed by a 10 year surface and corrosion
guarantee and benefit from Q-secure – the most comprehensive multi-brand
security guarantee on the market.

12 exciting finishes across our growing suite
of
hardware.

Whichever way you look at it, we have a stylish hardware solution for you.

Call 01634 263 263 for your copy of the latest
info@vbhgb.com
www.vbhgb.com
@vbhgreenteq

brochure.

TRADE NEWS

Jones retires as MD
V

eka UK’s Dave Jones has announced that he will be
retiring as MD after 26 years with the company.
Jones will be stepping down from the role at the end of
December 2020 allowing someone else to take the
helm.With the announcement coming in early
February, steps are already in place to recruit a
successor to ensure that there’s a seamless transition at
the end of the year.
Jones says: “I’ve enjoyed a fantastic and fulfilling career
at Veka Burnley, first as operations manager, then
operations director before spending the last 13 years as
managing director. My working life spans almost 44
years to this point and I feel that now is the right time
to step down.
“Veka Burnley is a great business and I consider it a
privilege to have worked here and – in recent years – to
have led the firm. Whoever takes over from me will find
themselves at the head of a dynamic business which has
both a rich heritage and an exciting future.
“Both the global Veka Group and Veka UK have been
through many changes over the years and playing a
small part in the company’s ongoing success story has
been a great honour. I count myself very lucky to have
been part of the Veka journey and to have worked with
such excellent and dedicated people. I am immensely
proud of our achievements together.
“I know that whoever takes over as managing director
in 2021 will steer the business on a path of continued

Dave Jones
success. And in the meantime, it’s business as usual.” ❐

A training course designed by the global chartered body for safety and health
professionals to provide construction workers with the essential knowledge to
keep themselves and others safe at work has been approved by the
Construction Skills Certification Scheme (CSCS).
CSCS approval means that the Institution of Occupational Safety and Health’s
(IOSH) Safety, Health and Environment for Construction Workers course will
equip delegates with the knowledge and skills required to be eligible to apply for
the Green Labourer card –- allowing them to work on construction sites in
entry-level positions.
60,000 people die on construction sites every year and there are 475 workrelated accidents a minute. Accidents, illness and deaths cost business over
£2trn annually.
The course can be delivered in one day and is suitable for any geographical
location and any size of organisation to improve safety and health awareness
among workers.
Jonathan Nobbs, head of corporate engagement at IOSH, says: “There is no
getting away from the fact that construction is a high-risk sector to work in.
While a high number of people are killed in construction site accidents, many
more are becoming ill because of past exposure to harmful dusts and materials.
This is unacceptable. Safety, Health and Environment for ConstructionWorkers
equips workers with the knowledge and ability to implement policies and
procedures designed to save lives.” ❐
www.iosh.com
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Tilt and turning heads

W

indow Ware has extended its range of tilt-and-turn
hardware with the arrival of the GU Uni-Jet
solution. GU Uni-Jet tilt-and-turn gearing provides a
system that is compatible with PVC, aluminium and
timber windows acording to Window Ware.
A window ware spokesperson says that German
engineering combined with intelligent design, fewer
components and compact packaging means GU Uni-Jet
tilt-and-turn hardware is fast and simple to fit and finetune. Face-fix or fully concealed systems are available
from stock. High-security versions that support PAS 24
testing are available by special order. All components
come with a 10-year mechanical guarantee and are

finished with GU FerGuard silver high-grade advanced
corrosion protection as standard.
Window Ware’s commercial director, Richard Bryant
says: “Fabricators want convenience and choice, and they
don’t have time to shop around. Window Ware aims to
provide all the products they need and the leading brands
they prefer all under one roof, always at the right price.
“By continually growing our range with products like
the GU Uni-Jet tilt-and-turn system, we’re ensuring that
when customers come to Window Ware, they’re able to
source all their hardware in one go.” ❐
www.windowware.co.uk

Kommerling UK will be alongside its parent company, H.B.
Fuller/Kömmerling on Stand 7-118 in Hall 7 at this year's
Fensterbau exhibition. The company's focus is on its
Kodiglaze and Kodispace ranges, which have been
developed for use in structural glazing, insulating glass and
façade systems.The range includes products able to bond a
range of materials including PVC, wood and aluminium
frames.
"As developers and building occupiers are ever more aware
of the environmental impact of a building, ensuring that
every aspect is performing at the highest level is key. By
using our products in their IGUs and façade solutions, glass
designers, fabricators and installers can be confident that
the glass component of any building is contributing to the
overall energy saving and efficiencies required," said Chris
Davis, composites manager at Kommerling.
H.B. Fuller/Kömmerling is an international technology Chris Davis
leader in adhesives and sealants for glass applications. Its
sealing systems increase the durability of glass from energy-efficient residential construction to modern
glass façades. To gether, the companies have grown into the world‘s largest provider of adhesives and
sealants for insulating glass applications. ❐

www.kommerlinguk.com
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No place like home
O

ver 35 Glass and Glazing Federation (GGF) member
companies met with the GGF technical team to
discuss the impact of the government Future Homes
Consultation proposals and to finalise the GGF’s
response to the consultation.
The meeting was chaired by David Borland, technical
officer who led the forum covering the following key
points:
1. Approved document L was addressed. To achieve the
government’s zero carbon targets for new homes by 2050
the following options were discussed.
Option 1 – immediate introduction of triple glazing as
compulsory for new build
Option 2 – move towards improved U-value through
improved products by 2025
The group unanimously preferred Option 2 as
introducing compulsory triple glazing would be too
difficult to achieve as the industry is not ready (in terms of
manufacture, supply and installation) for this significant
shift, though long term it should remain a goal. Option 2

– improving a p
roperties Uvalue – would allow the
industry to use improved and
upgraded
products/components
to
achieve the targets proposed in
the consultation.
Document F (ventilation)
was also discussed.
The
practicalities
of
achieving the background
ventilation requirements in the
proposal through the use of
trickle vents was deemed to be David Borland
difficult with the current
systems and trickle vents available. The group asked that
the GGF explore this area further in its response to the
consultation to gain greater clarification on the ventilation
requirements as proposed in the consultation. ❐
www.ggf.org.uk

Purplex, the marketing consultancy for the glazing
industry, recently hosted the first in a series of
roundtable discussions which aim to tackle some of
the key issues affecting the industry.
The ‘Purplex Debate’ focused on adding value
among insulating glass manufacturers. Delegates
from across the supply chain discussed ways the
industry can promote the innovation and quality
that goes into modern IGUs more effectively.
Sam Cross,account director at Purplex,chaired the
debate and posed a series of questions to the
delegates. He says: “The purpose of the Purplex
Debate is to provide a platform for experts to share
ideas in an open and transparent way.This debate
focused on how we can change the perception of
glass in the trade, commercial and retail markets and it made for a very lively discussion.
“The reality for IGU manufacturers is they are producing better quality than ever before, but their
products are often commoditised.There is a clear lack of awareness of the innovation that goes into
modern glass units, and we discussed ways the industry can create more value and ultimately help IGU
companies achieve better margins.” ❐
www.purplexmarketing.co.uk
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Unit 3, Lloyd Street, Parkgate, Rotherham, S62 6JG

Tel 01709 710100 Fax 01709 525262
Email info@connaughtconservatories.co.uk

www.connaughtroofs.com

Three Solid Roofs - One Fabricator

www.connaughtroofs.co.uk

Give us a call for all your Conservatory Roof needs on

01709 710100
WE DO MORE - SO YOU DO LESS

Aluminium Bifolds
from just

£350
GREY/WHITE/BLACK inc DUAL
Dual colour any RAL +£100

#ten day delivery

per leaf
#fully fabricated

Get a quote today enter sizes online or scan code or visit

www.armstrongindustries.co.uk
est 1996

02476 686682

02476 638779

sales@armstrongindustries.co.uk
armstrongindustries

@armstronginduk

armstrongindustriescouk

BOSTON PLACE COVENTRY CV6 5NN

#changetobetter

Probably The Best

On The Market
Aluminium Bifolds

Foiled Aluminium Bifolds

with Fast Turnaround

white on white

black on white

7016 on white

black on black

with Fast Turnaround

7016 on 7016

Quotes By Return In 2 Hours

PAS 24 Compliant

Easy To Install & Adjust

On Time Deliveries - Guaranteed

There’s a reason we’re a dedicated Bifold Manufacturer,
expert advice & products are just a phone call away
Quote & order on-line, email or call
info@zen-fold.co.uk
01268 569066
www.zen-fold.co.uk

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

Window openers

www.kolorseal.co.uk
sales@kolorseal.co.uk
Kolorseal

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Kolorseal Midlands

Tel: 01924 454856 Tel: 0121 740 0217

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Machinery

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.
For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6RY
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
Consultants
www.absltd.co.uk
Aluminium Sashes
a2n Management
01452 616581
07766 565027
www.a2n.co.uk
www.aluminiumsashes.co.uk
BSI Assurance UK
Amberley Doors & Windows
0345 086 9001
01453 889362
www.bsigroup.com
www.amberleydoorsandwindows.co.uk
Element
APiC UK
01902 722122
0121 541 2121
www.element.com
www.apicuk.ltd.uk
E P Consultants
Arkay Windows
01785 824580
NET Project Management & Consultancy 01923 803923
www.arkaywindows.com
01775 712771
www.netpmcs.co.uk
AWS Turner Fain
Placing Leaders
01905 774267
01280 817835
www.awsturnerfain.com
www.placingleaders.co.uk
Ayton & McKeown
The Design Solutions Business
01733 390422
01922 277310
www.ayton-mckeown.com
www.dsbltd.com
BarnshawsAluminium Bending
VINCITechnology Centre UK
0121 521 4297
01525 859050
www.barnshaws.com
www.technology-centre.co.uk
CDW Systems
WintechTesting & Certification by UL
01952 586580
01452 414853
www.wintechtesting.com
www.cdwsystems.co.uk
Clearway Doors & Windows
Extruders
01242 513322
Aluminium Shapes
www.clearwaydoorsandwindows.co.uk
01536 262437
Crown Doors and Shutters
www.alishapes.co.uk
0191 419 4499
Hydro Extrusion UK
www.crownasl.co.uk
01773 549300
DortechArchitectural Systems
www.hydro.com
01484 451177
www.dortech.co.uk
Fabricators & Manufacturers
Drayton Windows
3D Aluminium
01603 789389
01865 881403
www.drayton-windows.co.uk
www.3daluminium.co.uk
Emperor Shopfitters
4 Aluminium
020 8590 4466
01733 889533
www.emperorshopfitters.co.uk
www.4ali.co.uk
Fentrade
Acorn Aluminium
01633 547787
0115 928 2166
www.fentradealuminium.co.uk
www.acornaluminium.com
Fineline Aluminium
AEL
01934 429922
01695 732132
www.finelinealuminium.co.uk
www.a-e-l.co.uk
Glasshus Facades
AlchemyArchitecturalAluminium
0113 390 0126
Systems
ww.glasshusfacades.co.uk
01922 634009
Granada Secondary Glazing
www.aaasl.uk
01909 499850
AlimaticArchitecturalAluminium
www.gsecg.com
Systems
HansenFacades
01376 347789
0161 284 4109
www.alimatic.co.uk
www.hansenfacades.com
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651
www.presstekltd.co.uk
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Fabricators & Manufacturers
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

ASSA ABLOY OpeningSolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com

Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Vent Engineering
01202 744958
www.vent.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
AOV (UK)
01484 613612
www.aovuk.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Promac
01788 577577
www.promac.co.uk

Recyclers

Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design & Supply

Thermal Barrier Products

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Exlabesa

Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply

AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Centor Europe
0121 701 2500
www.centor.com
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

MAKE AN IMPACT.

THIS IS WHERE IT BEGINS…
With over 30 years’ experience in the glazing industry, Purplex combines in-depth industry knowledge
with marketing know-how across all channels. As a digital, creative and public relations agency we
build your brand, drive customers to your door and create sustainable, profitable growth.
To find out how we can help you make a real impact let’s start with a coffee.

Contact Us

@Purplexuk
/Purplex-marketing

Call 01934 808 132

/Purplexmarketing

E: grow@purplexmarketing.com

/Purplexmarketing

www.purplexmarketing.com

Bristol | London

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

