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THE FABRICATOR
Comment
Well, soon in three months time, we will know. No! Not what a disaster
Brexit is going to be for the country, that is pretty much a foregone
conclusion. I mean THE Fit show.This will be the first event in the series that
is under new management.That was what finally, did for the late and not much
lamented Glassex.The move from an organisation with deep associations with
the window industry and glass trade to one that was simply running
exhibitions eventually was its undoing.
Initially it bloomed but that was on a tide of a booming PVC-U industry.
Systems companies were hungry to recruit fabricators and there was a lot of
redundancy money about as firms came and went Today's sacked sales
manager became tomorrow's start-up entrepreneur. It just didn't survive the
downturn that came with consolidation as the industry settled down.
The first FIT Shows were organised by people who know the industry.The
deals done in the early days were possible because of the empathy that
existed between the organisers and the exhibitors. Not exactly 'old mates'
but you get my drift. Now we have to see whether the new organisers are at
all empathetic with the, sometimes eccentric, demands of the window
industry.
Already rumours abound about optioned space not taken up and even
cancellations at this late stage.And this is before Brexit wreaks havoc with the
UK economy.
I cannot see, at this late stage how leaving the EU can be anything but a
complete disaster. Brussels has no need or reason to give us anything. The
stubborn Mrs May believes that sticking to her plans whatever the
consequences shows strength. She should appreciate that the ability to change
one's mind can, at times, show true strength. But then she isn't, and never
was, in control of the situation. I wrote a year ago that she is simply a puppet
of the European Research Group.You might recall the efforts that went into
keeping parliament out of things. It was only after high court intervened that
our elected representatives had a say in things. Of course if parliament had
been kept out of things it would be a done deal by now and we would be on
our way out on ERG terms. Though it has been said that that group would
have objected to everything other than a no deal – which is what they
campaigned for with falsehoods, misinformation and downright lies.
The problem for industry – ours and every other industry – is that, if
consumers are in fear for their jobs, then what we have to offer them is going
to slip way down the wish list, well behind feeding their families and paying the
mortgage.That in turn will lead to window firms closing leading to more job
losses and the chain reaction of less cash in the economy, fewer sales and
more redundancies.
Of course some people will be totally unaffected: the politicians that are
causing this.Their parliamentary salaries will be secure, at least until there is
a general election.And the rich kids will be moving their trust funds abroad –
maybe even into the EU – while the rest of us are left struggling.

John Roper
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NEWS

Apple re-growth
County Windows
(Winchester) has acquired
the business and assets of
Apple Home Improvements
(‘AHI’) for an undisclosed
sum.
AHI, which was
headquartered at Aviation
Business Park, Bournemouth
and had showrooms in Parley
and Hedge End, collapsed just
before Christmas 2018 with
the loss of over 100 jobs, and
numerous uncompleted
orders

A

free seminar for architects and
designers on airtightness in
construction
sealing
joints
and
improvement options, is now available
from form tape sealant specialists IsoChemie.
The move advances architectural
knowledge and understanding of air
tightness and related issues enabling
specifiers to improve the design and
construction of buildings and boost
their technical and product expertise.
Delivered on-site within the practice
and contributing towards formal CPD
training, the one hour long programme
covers advice on effective window
installation techniques and how to
identify and rectify air leackage.
The seminar also covers Iso-Chemie’s

F

ollowing the acquisition, the enlarged
group will trade as County Windows
from its existing head office in
Winchester. Both AHI’s showrooms in
Bournemouth and Hedge End will be
rebranded and begin trading as County
Windows. The group will have a
geographic catchment from Weymouth
to Chichester, and north to Guildford.
Peter Hall, chairman of County
Windows says: “We are delighted to
have completed the acquisition of AHI
today. As a significant employer across
the south coast, we will look to take on
AHI staff and contractors where
appropriate and will be in contact with
them shortly.

Peter Hall
Managing director Martin Snow says:
“We will concentrate on delivering
quality installations across the region as
this is what stands us apart in the
industry. County Windows prides itself
on transparent pricing, passive sales and
excellent customer service. with first
class workmanship.” ❐

Restoring faith

“The combined turnover of the new
County Windows group will be in the
region of £14m, a sizeable company in
the region which we anticipate will have
a positive impact for the local economy
and employment opportunities.
“CountyWindows has an experienced
and proven management team with a
reputation for quality and reliability
going back 30 years. I’m excited about
the future and would like to reassure
those customers who have been let
down by AHI that we’ll do what we can
to honour their contracts.”

Best of the South

The company’s management is headed
up by managing director, Martin Snow,
previously a director of Anglian Home
Improvements, and Pat Jeanes, also from
Anglian, is in charge of sales. They are
assisted by a top operations and
installations team, selected from
amongst the best in the South of
England.
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Squeezing
into an hour

“A positive
impact for the
local
economy and
employment
opportunities”

Iso-Top Winframer thermal insulating
and load bearing bracket system for the
rapid installation of windows, which has
been fire rated to E30.
Iso-Top Winframer can protect the
entire window area from fire for a
minimum of 30 minutes, guaranteeing
the retention of structural integrity, as
well as supporting at least 200kg/m and
providing an air-tight cavity support.
Guidance on the latest airtightness
products and sealing solutions is
also covered in the seminar, which
includes details of Iso-Chemie’s range of
gap
sealing
solutions
Iso-Bloco
Win2wall and Bloco-One.
Iso-Bloco Win2wall enables sealing
from inside the building. It will seal gaps
from 2mm to 8mm, and comes in two
widths to give the extra thermal
insulation equivalent to A Rated (40mm
tape) or A+ and A++ windows (64mm
tape). ❐
To book a seminar contact Andrew
Swift, national sales manager, Iso-Chemie.
Tel. 07837 337220 or email a.swift@isochemie.co.uk
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10 days.
ORDER TODAY
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Tel: 0113 277 8722
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Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
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www.morleyglass.co.uk
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Coming this summer
W

elsh aluminium fabricator, Dudley’s Aluminium,
has begun work on new student accommodation in
Exeter. The project will redevelop the city’s former bus
and coach station into state-of-the-art accommodation
and will open in the summer of 2019.
Dudley’s Aluminium is currently working on a similar
project in Exeter for Global Student Accommodation.
Past projects for the Welsh fabricator include the
development of Cardiff’s £4m Central Square.
Dudley’s secured the half a million pounds contract
with Sir Robert McAlpine. The aluminium fabricator will
install high-quality Kawneer curtain walling and doors,
the modern student accommodation facility will also
receive solar shading
Speaking about the new project, Colin Shorney,
managing director of Dudley's says: “We are thrilled to be
working on this project with Sir Robert McAlpine. It
aligns with our extensive commitment to working within
the education sector and we are pleased to support the
construction of student accommodation in Exeter.”
The new student accommodation will see high-quality
facilities, including 25,000sq. ft of shops, restaurants and
bars.
Dudley’s has a reputation for quality and has been
granted several industry-related accreditations. The
company is CHAS and Achilles accredited,
Constructionline registered and certified to manufacture

Secured by Design products.
Since 1993, Dudley’s Aluminium offers clients full inhouse design and production facilities. The company has
completed many successful and prestigious projects
within the education, health, commercial, retail and
defence sector throughout the UK and Channel Islands. ❐
www.dudleys.uk.com

Swisspacer, has introduced an online ordering facility.The website offers a 24/7 way to order warm edge
spacers, Georgian bars and accessories.
The online ordering tool makes it simple to select the required product, followed by colour and width.
Past orders can be added to the basket to facilitate repeat ordering.
Andy Everett, national sales manager at Swisspacer, says: “Our new online ordering tool is a fantastic
development.We are making it easier than ever for sealed unit makers to get everything they require
from their warm edge supplier. Early feedback from customers has been positive with the system
working smoothly and reliably.As soon as an order is placed, customers receive an email confirmation
and their delivery timeframe – it’s simple, quick and efficient.” ❐

www.swisspacer.com
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HEALTH & SAFETY MATTERS

The wellbeing puzzle
Dame Carol Black advises how to create a wellbeing culture in three new films produced
by the British Safety Council

R

ecent research by the British Safety Council identified
significant levels of uncertainty in the UK about
wellbeing at work. Its report: Not Just Free Fruit:Wellbeing
AtWork, found that employee wellbeing is often ignored or
misunderstood, with employers unsure how to define it or
how to improve staff wellbeing, what priority to give it and
how to measure the effectiveness of wellbeing
interventions and programmes.
Now, professor dame Carol Black, expert government
advisor on health and work and a passionate campaigner
for better mental health and wellbeing, not only explains
how it can be done simply but also the reasons why it
should be done: improved wellbeing in the workplace can
improve productivity by up to 25%.
At a time of high job insecurity and the uncertainties of
Brexit, she says that “there is no better time than now to
say that we must support the staff we’ve got because we
don’t know how many of them we are going to have in the
future”.
Her views and advice were recorded by the British
Safety Council in a series of film interviews about the
nature of workplace wellbeing:
●
Wellbeing in the workplace
●
Wellbeing and line managers
●
Wellbeing and SMEs.
Carol Black defines wellbeing as: “A sense of
contentment which is made up of mental health, physical
health and a feeling that where you are at any time is a
good place to be. That good place can and should be the
workplace.”
The role of line managers in promoting wellbeing: “You
have to help them understand that supporting their staff is
going to give them a more engaged and productive
workforce. You must enable them to do this. It's not just
about putting managers on training courses, but also
ensuring that they can maintain these skills and are
supported by the top of the house.
“You could incentivise them through their appraisal,
which in many companies is linked to promotion and
remuneration. Some organisations’ appraisals expect
managers to meet certain requirements relating to the
health and wellbeing of their staff.You can also incentivise
managers financially.”
Measuring wellbeing: “You can measure wellbeing
through sickness absence levels. You can also do this by
reviewing staff turnover figures, because if staff are not
content with a workplace, they leave. Additionally, you can
measure engagement scores. You can also measure
productivity loss, by adding presenteeism and absence
levels.”
SMEs’ requirements in relation to wellbeing:“Many
SMEs are very small and have limited resources, no
occupational health and no HR function. Anything you're
going to offer them with regard to wellbeing has to be
easily and quickly accessible. You can't give them a large,
8

Professor Dame Carol Black
however impressive, toolkit and expect them to read it. It
has to be available online.”
Matthew Holder, head of campaigns at the British
Safety Council, says: “We are delighted that Carol Black
has agreed to share her expertise with us. She is an
authoritative voice on workplace wellbeing, which,
although high on the corporate agenda, it is still perceived
as ‘fluffy’ and difficult to measure.
“Her suggestions are accessible, practical and instantly
actionable. We hope that, together with the intelligence
gathered in our Wellbeing AtWork report, Professor Black’s
videos will become a first point-of-call reference source
for companies wishing to develop a culture of wellbeing.”
The British Safety Council’s report can be downloaded
using the following link: www.britsafe.org/campaignspolicy/not-just-free-fruit-wellbeing-at-work/
Professor
Carol Black’s interview on workplace wellbeing, A place
you trust, was published in Safety Management in
December 2018. ❐
The Fabricator 2019
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Health & safety 4.0
Industry 4.0 is a name given to the current trend of automation and data exchange in
manufacturing technologies. It includes cyber-physical systems, the Internet of Things,
cloud computing and cognitive computing. Industry 4.0 is commonly referred to as the
fourth industrial revolution

I

ncreased productivity is not the only benefit of Industry
4.0. The focus on real-time monitoring and connected
technology has allowed plant managers to place greater
emphasis on the health and safety of their staff. Jonathan
Wilkins, director of obsolete parts supplier EU
Automation, explains three ways that technology can
improve industrial safety.
It’s not uncommon for film stars to injure themselves at
work. During the filming of Die Hard, Bruce Willis
obtained partial hearing loss when he stood too close to a
firing gun. Robert Downey Junior was k
nocked
unconscious on the set of Sherlock Homes when a fake
punch turned real. Although engineers are at a low risk of
workplace injury caused by a gunshot or punch-up, the
nature of the job poses its own safety risks.
In 2016/2017, Health and Safety Executive (HSE)
received over 70,000 reports from employers of non-fatal
injuries. A new standard for health and safety at work, ISO
45001, was published in 2018 to reduce the yearly figure.
It ensures that employers take appropriate preventative
measures to keep themselves and their colleagues safe.
Thanks to Industry 4.0, there is now technology
available that allows engineers to better monitor their
health and avoid injuries and illnesses.

The connected worker

Personal protective equipment (PPE) can connect with
factory systems via the Industrial Internet of Things
(IIoT) to automate safety management. For example,
wearable sensors can detect abnormal worker behaviour
such as entry into a restricted area and alert management
and the employee.
As well as monitoring the environment, sensors in PPE

10

can measure the wearer’s blood pressure, heart rate and
breathing rate to directly monitor their health. This is
important for engineers that work in confined spaces such
as a semiconductor plant or the wing of a Boeing 747.

Delegate to robots

Of the non-fatal injury reports that HSE received in
2016/2017, 22% were caused by lifting and handling
objects. Thankfully, many lifting and handling tasks can
now be delegated to robots. Robots are suited to tasks that
require repetitive, physical actions because they can work
for 24 hours a day without tiring and can lift heavier
objects than humans, without injury being a concern.

Bringing it all together

Cloud-based software allows manufacturers to integrate
all safety technologies into one platform that can be easily
managed and optimised.
Honeywell used the connected worker concept to
develop its safety software. The platform incorporates
headsets that deliver automated voice instructions so that
workers can keep their hands free. It also has asset
management functionalities to ensure that all safetycentred PPE is functioning correctly.
Bruce Willis and Robert Downey Junior were unlucky
to be injured during filming, leading to damage that could
perhaps have been avoided with health and safety
procedures. Plant managers must make sure that their
employees aren’t subject to unnecessary risk. Technology
such as digital PPE, robotics and cloud-based safety
software can be implemented to keep staff safe. ❐

www.euautomation.com
The Fabricator 2019
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RENOLIT.
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The first for exterior films.
RENOLIT EXOFOL products have reliably remained at the forefront of exterior surface technology for over thirty
years and have a highly valued reputation for innovation and quality.
A commitment to development and investment in new designs and aesthetics deliver added value for our
customers in a market where there is an increased demand for colour and realistic natural finishes. Dedication
to customer care, service, technical and marketing support ensure that the original continues to lead the way.
Contact us for further information at renolit.cramlington@renolit.com

MANUFACTURING – MAINTENANCE

Renting robots
According to the Future of Manufacturing
report, a third of manufacturers generate profit
through servitisation. Robots as a Service
(RaaS), the business model for deploying robotic
automation on lease, is also beginning to gain
traction. Here, Nigel Smith, managing director
at Toshiba Machine partner TM Robotics,
examines the potential of RaaS, when
compared
to
traditional
robot
purchasing

R

aaS describes the purchase of
industrial robots by leasing robotic
devices as needed, as opposed to the
traditional method of buying a robot
outright. Like many other servitisation
models, the concept boasts reduced
upfront costs and the advantage of
ongoing maintenance. But, why fix a
model that isn’t broken?
Robots have long reigned supreme in some areas of
manufacturing, such as automotive production and heavy
industry. As the first adopters of six-axis robots, some as
early as the 1960s, these large-scale industries understand
the potential of robotics and importantly, have the
financial resource to deploy this technology.
Small to medium-sized manufacturers, on the other
hand, haven’t been as quick to adopt robotic automation.
High upfront costs make acquiring, integrating and
maintaining an industrial robot unfeasible for many
smaller businesses. However, RaaS could soon change
this.

Weighing the benefits

One of the benefits of RaaS is the potential to lower the
barrier of entry for smaller manufacturers. Leasing robots
on a monthly, quarterly or yearly fee reduces the upfront
cost dramatically, allowing manufacturers to invest in
otherwise overtly expensive automation, without breaking
the bank.
Eliminating upfront costs isn’t the only relief for smaller
manufacturers. A large part of the saving from RaaS
would be a reduction in unexpected maintenance costs.
Like many other servitisation models, as the robot is
leased, the onus and cost of repairing the robot would fall
on the robot provider.
Consider this as an example. A medium sized
manufacturer has bought an industrial robot to help with
production, but after a few months the machine has
broken down. On top of initial cost of purchasing the
robot outright, the manufacturer would have to expend
resources on hiring specialist repair technicians,
purchasing replacement parts and getting the robot back
in working order.
Of course, some industrial robot suppliers do provide
warranty and after sales support for their machines,
regardless of the method used to purchase the robot.
12

However,
purchasing
through
RaaS
could
provide
smaller manufacturers with the additional reassurance
they need to make the initial investment.
Purchasing through RaaS would mean all repair
expenditure would be taken on by the provider. What’s
more, as the direct supplier of the machine in question,
the service provider should be able to fix the machine
quickly as they are familiar with the technology, reducing
the amount of downtime experienced by the manufacturer.
Minimising the expense of unplanned maintenance
would allow for even the smallest of manufacturers to
concentrate funds on other parts of the business,
including the potential for more automation.

Keeping it traditional

Servitisation boasts reduced maintenance and reduced
upfront costs. However, purchasing industrial robots
outright doesn’t necessarily carry financial risks. RaaS
may not suit the requirements for every manufacturer.
However, there are ways to reap the benefits of this
business model, while ensuring they have complete
ownership of the machines operating in their facilities.
One way of reducing the likelihood of unplanned
maintenance is to select the highest quality of robots
before making an investment. Toshiba Machine’s range of
SCARA robots, for instance, have recently undergone a
part rationalisation process that has streamlined the
design of the machines. This simplified design ensures
maintenance requirements are reduced, as there are fewer
internal components which are likely to break down or fail.
By ordering an industrial robot from a reputable
supplier that has been in business for 70 years, smaller
manufacturers will be certain to receive a reliable highquality product. They will also have access to a strong
distribution network that will support their needs every
step of the way being able to rapidly supply spare parts.
Overall, even without RaaS, small manufacturers are in a
strong position to start automating. ❐
If you are interested in automating your production line with a
Toshiba Machine robot, cartesian, SCARA or any other from
our wide range of industrial robots call us on 01707 290370 or
email us at sales@tmrobotics.co.uk
The Fabricator 2019
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MARKETING

The eyes have it

Andrew Scott, managing director of business and marketing consultants Purplex, discusses why
design is a vital component of an effective marketing strategy – and why employing a professional
design team makes sense

C

onsumers are daily bombarded with thousands upon
thousands of advertising and messages across a huge
array of channels and media. From social media feeds and
banners on websites to press advertising and signage,
marketing is everywhere.
It is said that the average human brain consumes the
equivalent of 34 gigabytes of data every day and makes
35,000 decisions. Which is just as well, because the
demands for attention are constant.
Standing out from all the noise, then, is all the harder.

Leave your competitors behind with creative design

It’s all about attention grabbing and informing
consumers about your product or service, but you only
have a split second to convince a prospective customer to
stick around to find out more.
Eye-catching design is art with purpose and it’s what
elevates your brand by making it visible and separating it
from everything else bombarding your prospective
customers.
Using images, symbols and words, compelling design
can create visual communication to achieve certain
objectives. It can communicate the value of your business
or product to a prospective customer and create
confidence in your brand.
Your brand needs to be found everywhere your
customers are looking, and that includes online. The
global dominance of the internet has placed increased
pressure on businesses to ensure they are presenting and
communicating about themselves in the most effective
way.
That means your marketing materials, such as landing
pages, email marketing and online banners, need to be as
innovative as possible.

Incorporating design into marketing

Marketing design is not just your logo, it’s you, it’s your
team, it’s what you offer, it’s how you work, it’s what
attracts your clients to your business – it’s the face your
business shows the world.
Brand identity is how you want to portray your business
to your customers and your brand is often the first
impression you make.
Your marketing strategy is about how you create
engagement with a prospective customer and the purpose
of marketing design is about gaining brand loyalty.
How a customer sees your business and feels about it is
down to the design, the images you connect with your
brand, your logo, the colours you use.

A great brand can be let down with poor creative

Many companies are tempted to take on the job of
design themselves rather than using a professional design
team.
14

Andrew Scott
We all know the drill, “Josh in sales did graphic design
at A-Level 10 years ago, so he can do it,” and while this
might reduce costs in the short term, in the long run your
product or service will suffer.
That’s because no matter how great your brand, poor
design will always be recognised by your customers.
Employing a design team will help you leave your
competitors behind with disruptive design that makes
your brand the one that busy people notice.

Design with purpose

At Purplex, our graphic designers and brand experts are
master craftsmen who can change the look, feel and
perception of your business and know how to engage your
audience.
Our team have all the bases covered and are experts in
branding
and
corporate
identity,
advertising,
photography, graphic design, digital design, signage and
exhibition design.
Once your branding is done and you start to use it, your
business will be portrayed as a respectable and more
established organisation, and your branding will also
provide traction going forward with other design
elements. ❐
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Confidence ahead
T

he Q4, 2018 CAB State of the Market Survey saw a
dramatic rise in confidence for sales growth in the
next 12 months. With construction growth continuing to
be driven by private housing and infrastructure, the key
highlight was that 73% net balance of members forecasted
growth in sales over the next 12 months (41% in Q3). It
would seem reasonable to say that the market has looked
beyond the uncertainty surrounding Brexit although one
also has to consider that a few companies may have been
increasing stock levels.
The figures become even more interesting in that in Q4,
45% of CAB members saw growth of more than 5%
compared to Q3, 18% saw growth of up to 5% with 27%
no change. Only 9% saw a decline and in all cases this was
by less than 5%.

C

Justin Ratcliffe addressing members at the Library of
Birmingham in November 2017

Continued demand for skilled labour placed upward
pressures on wages and salaries with 82% net balance of
members highlighting it as a key cost factor. Although the
annual CPI inflation rate fell to a two year low of 2.1% in
December from 2.3% in November, pressures persisted
for members. Raw materials (59% net balance) and
lingering high costs for fuel (50% net balance) also
continued to exert upward pressure on manufacturers
input costs.

balance expecting increases over the next 12 months.
Demand was reported to be the key constraint on sales
growth over the next 12 months – reported by 59% of
CAB members. The other major constraints were labour
availability, material supply and raw materials (each 5%).
However, 9% of members reported no constraints.
Higher sales in the 2nd half of 2018 coupled with
improved expectations for the year ahead encouraged
CAB members to continue hiring in Q4. In Q4, 55% net
balance forecasted an increase in headcount during 2019.
Overall capacity levels were reported to be sufficient in
Q4 given sector output and demand. 19% of members
reported that they had operated at between 90% and full
capacity over the last 12 months. In a year’s time, capacity
utilisation is expected to be 90% or higher according to
29% of members.
Once again there was a very positive view of capital
investment over the next 12 months which has become a
very strong feature of the CAB State of Market Survey. In
Q4, plant and equipment was the focus for the year ahead
with 62% of members anticipating an increase in this area.
Furthermore, balances of 57% expected to see increase
investment in both product improvement and e-business.
This was followed by balances of 52% for increased
investment in property and 24% for customer research.
R&D was the only metric where members forecasted
slightly less investment (14% net balance) in the year
ahead compared to the previous year (24% net balance). ❐
Justin Ratcliffe

Looking ahead for the year, CAB members expected
overall cost inflation to persist with 86% net balance
expecting increases in the next quarter and 95% net
16

If you are interested in joining CAB or would like more
information, then contact Jessica Dean at the CAB office on
01453 828851 or email jessica.dean@c-a-b.org.uk
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Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 77 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

ALUMINIUM SYSTEMS

High student standards
Q

ueens University
Belfast’s (QUB)
brand-new
student
accommodation
at
College
Avenue,
beautifully
brings
together a suite of
multi-functional
systems
from
architectural
aluminium systems’
company,
Metal
Technology.
With an overall
project
value
of
£35,000,000,
the
state-of-the-art
student
accommodation
brings
together
effective
space
optimisation
and
practical design to create a safe space for students in a
central Belfast location with a range of purpose-built areas
to facilitate a balanced approach to study, health and
wellbeing.
Spanning 11 floors and an impressive 240,000sq ft the
accommodation features Metal Technology’s System 17
high rise curtain walling on all facades in combination
with System 5-35Hi+ turn o
nly windows, System 23
louvres and System 5-20D Hi+ doors. These purpose

designed
louvres
have been tested to
BS6180
for
guarding providing
a safe environment
even when the full
height windows are
fully opened. Key
considerations
when
choosing
these
products
included
practicality, safety,
acoustics
and
thermal
performance
throughout
the
building.
Internally,
the
building
features
747
student
accommodation
units, a gymnasium, study spaces, refreshment and
recreational areas as well as dedicated IT suits.
All Metal Technology systems are designed to perform
seamlessly together to deliver the desired aesthetic and
performance standards. Used individually or together,
they offer complete design flexibility for creative aesthetics
with the assurance of value engineered structural, weather
and security performance. ❐
For more information visit www.metaltechnology.com

A year after the launch of Senior’s slimline Ali Vu
aluminium domestic window,
a number of
completed projects featuring the Ali Fold
aluminium patio door range and the company’s
work in the commercial sector continuing to
flourish, Senior is planning further investment in its
product range.
Jonny Greenstreet, Senior’s marketing manager
says: “2018 was our most successful year to date
and we are hoping to build on this momentum to
make 2019 another one to remember.
“We are working to expand storage space at both
our Denaby and Newport branches and are also
gearing up to launch our new training programme
for trade customers.
“We will also be announcing a number of new
products, including the new PURe commercial
door, as well as updates to existing ranges.” ❐
www.seniorarchitectural.co.uk
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Give
Insurance
Backing
On All
Your
Work.
Apply Online Today

www.qanw.co.uk

QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY
This is a financial promotion made by Warranty Services Limited under section 21 of the Financial Services and Markets Act 2000.
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
Kinnell Group of Companies. Warranty Services Ltd uses a UK based insurer which is authorised by the Prudential Regulation Authority and regulated by the Financial Conduct
Authority and the Prudential Regulation Authority. QANW is a trading name of Warranty Services Limited, a company registered in Scotland, with the registered address of
4 Forbes Drive, Heathfield Industrial Estate, Ayr, Scotland, KA8 9FG, and with the company number SC205797. Warranty Services Limited is authorised and regulated by the
Financial Conduct Authority (Firm Reference Number 309580).
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ALUMINIUM SYTEMS

New level of transparency

S

chueco UK has launched a window aimed primarily at
the residential market. The AWS 75 PD.SI Panorama
window is designed for the construction of ribbon
windows and for use as an insert in a Schueco
mullion/transom façade system such as the Schueco FWS
35 PD.
The Schueco AWS 75 PD.SI window features reduced
internal and external face-widths as low as 55 mm that
enable it to deliver a whole new level of transparency, yet
the window is still able to achieve a Uw value of 0.87
W/m2K.
This is in line with the company’s other Panorama
systems that all offer the narrow face-widths that make
possible large areas of clear glazing, but without any
diminution of the insulation values that are essential for
maximising energy performance.

In addition, it has a flush appearance thanks to smooth
internal profiles and there is an ergonomically designed
handle without rosettes that can be fitted with a lock if
required.
Schueco says that the AWS 75 PD.SI can accommodate
vent sizes up to 2.5m and glass weights up to 160kg, with
watertightness up to 600 Pa and burglar resistance up to
RC2.
The window comprises a wide range of profiles that
include corner mullions, structural mullions, symmetrical
and asymmetrical mullions and Schueco TipTronic
automated toplights.
The inclusion of SimplySmart intelligent components
mean that fabrication is swift and economical and the
window sits comfortably within the Schueco AWS
modular system. ❐
www.schueco.com

Architects, main contractors and specialist
contractors are invited to submit entries to the
2019 Schueco Excellence Awards for Design and
Innovation.
Established in 2013, this annual competition
continues to attract large numbers of submissions
from all over the UK and Ireland, with Schueco
confident that entries for the 2019 competition will
top last year’s record total.
The only criteria for an eligible entry is that the
project submitted should have been completed
before the end of March 2019 and should have
utilised at least one Schueco system in either
aluminium or steel, with the involvement of a
Schueco UK network partner fabricator.
The judges will be looking for evidence of
innovation, technical expertise and creative
collaboration between all members of the build
team.The deadline for entries is 15th April 2019. ❐
Entry form from:

www.architecturetoday.co.uk/schuecoawards2019
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ATLANTIC MACHINERY

Processing Equipment
Straight Line Edger ASL10

10 Spindle Beveller

Vertical Washers, 2-8 Brushes,
from 3mm to 50mm

VS03 Scout Vertical Double
Sided Drilling Machine

For further information
please contact Sales at
01455 251151 or direct to...

Concertina Racking Systems

Automatic Horizontal Glass Drilling
Machine ZK100

Stuart Headington: mob: 07803 758291
email: s.headington@atlantic-machinery.co.uk
Ross Worrall: mob: 07803 758288
email: r.worrall@atlantic-machinery.co.uk

Machinery

sawing & machining as it should be
proven british innovation and engineering

ZX3 autoﬂow2 ZX4
650 – 700
per week

400 - 450 per week
800 – 1,000
Special ‘VS’ version also available
per week
All models manufactured entirely
in the UK from components resourced in this country
Whatever your production output or budget requirements if you fabricate uPVC window or door frames we have
the sawing and machining center for you. Stuga fully guarantee the output of their sawing & machining centers.
Save Operators • save proﬁ le • Reduce Skills • Improve Efﬁ ciency, Quality and Consistency
All models have rotary tooling, reusable offcut management, high frequency prepping heads, barcode and picture
label printer and management analysis software. Routing on both sides of a proﬁ le simultaneously is standard on
all models. Fully guaranteed factory rebuilds offered on all models subject to availability

01493 742 348

Machiner y

www.stuga.co.uk

ALUMINIUM SYTEMS

A touch on history

I

DF Aluminium has installed transom closers, solenoid
locks and hook locks from Alpro Architectural
Hardware at a building in a historic section of London’s
Finsbury Square. 4 Chiswell Street backs onto the
Artillery Ground which has seen archery in Tudor times,
some of the first organised games of cricket in the 1730s
and even a hot-air balloon flight in 1784. The four-storey
structure was refurbished by main contractor Parkeray to
a design by Ben Adams Architects that created columnfree office space with exposed concrete soffit and a
signature golden mesh & grille façade based on curtain
walling with bold circles. The glazing is unusual since the
Reynaers’ curtain walling for the double-height reception
uses bracketry to support massive panes from Euroview
Architectural Glass.
The Alpro closers are on the gilt exterior doors which
also have solenoid bolts in the door heads. Alpro transverse
action deadlocking bolts offer high levels of physical
strength with holding forces of up to 2,000kg, a bolt throw
of 14mm and models with oversize pins. The advanced
microprocessor module provides power reduction
allowing for continuous operation without heat generation
as well as automatic voltage regulation, dual monitoring
and access control features to fully monitor and control
movement. Installers can use housings from the same
series for surface mounting which facilitates the securing
of glass doors. Dress plates are offered for a clean finish.
The 4 Chiswell Street refurbishment was carried out
with tenants in occupation and even involved use of
abseiling techniques to replace glazing. A temporary
reception was created for access and egress. Daylight has
been maximised and floor-to-ceiling height is used
wherever possible in a design that meets the Equality Act
and includes a revised fire strategy.

IDF specialises in the design, manufacture and
installation of aluminium doors. The door projects are
often in business and public sector environments where
usage may be high but maintenance costs must be
minimised. IDF designs and fabricates all of its doors and
shop fronts in-house with no use of sub-contractors. ❐
www.alpro.co.uk

Senior Aluminium Systems has announced the launch
of its new PURe commercial door. Available as a
standard, electronic-locking and panic-exit system,
the door offers exceptional flexibility and is supported
by an online technical manual.
The system offers a choice of different door stiles to
give different design options and configurations and is
also available with a floating mullion on double doors.
Designed to perform up to a maximum leaf size of
1400mm x 3000mm and 180Kg, the PURe
commercial door system can achieve U-Values as low
as 0.94 W/m2K when calculated as a CEN standard
door and can be double or triple glazed from 2860mm.
Fully compatible with Senior’s range of aluminium
windows, curtain walling and additional door systems,
the PURe commercial door is available in a choice of
colours and finishes both inside and out. ❐
www.seniorarchitectural.co.uk
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New Builders
Merchants Database
Coming February 2019
Whether you work nationally or regionally, you can access over
6,000 national and independent building merchant networks, all
specialising in building materials, tools and supplies.
The database is divided into ‘heavy’ and ‘light’ merchants with
categories for each building sector.
With 8,000 email addresses and over 7,000 contacts available, it
has never been easier to communicate with new customers.

For more information call us today on 01934 808 293.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

GARDEN DOORS

Luxurious simplicity
When his folding door system won the year’s ‘Most Innovative Door Component’ category in US
business magazine Window & Door, CEO and owner of Panoramic Doors, Alan Rees summarised
his products by saying:“This door eliminates the need for hinges, bolts and locks, which in turn,
reduces hardware costs and man-hours.The end result is a more affordable luxury system.” Since
that appeared in September 2014 more than 20,000 Panoramic doors have been sold around the
world. In the UK, sales have reached more than 4,000 in just four years

T

he Panoramic door offers an alternative to the
bi-folding door that was popularised by TV
architects in programmes such as Grand Designs.
Michael Connor, managing director of Panoramic
Doors in the UK, says the company is making the
most of the difference through a huge social media
campaign that makes extensive use of video: “Most
bi-folding doors are shown opened and stacked, or
closed and most homeowners understand how they
work. So it is crucial that we show the difference,
which is emphasised through a number of videos
that demonstrate how Panoramic doors move in
their own way.
“The Panoramic Doors’ folding system has a series
of bottom-track supported rolling panels that travel
independently from each other along a single track.
This minimises weight stress on headers. The first
panel is a fixed traffic door and can be on either side
of the opening or on both sides. Independent panels
slide to either end, click into place and then convert
from sliding to swing panels and stack against the
previous panels, which reduces the amount of space
needed to operate the door. Furniture may be set
close to the door for example and they are ideal for
installing on smaller rooms where space is at a
premium. It also allows greater flexibility in how the
doors are used throughout the year: fully openable
during the sunniest days, smaller openings when
temperatures are more moderate but fresh air is
desirable.”
In the US Panoramic’s doors are sold direct to the
public, with American homeowners o
pting to
employ their own favourite contractors. In the UK
home improvers generally expect products to be
installed by the company they buy them from which
has required a different approach. “Of course it is
crucial that Panoramic’s doors are installed
correctly,” says Connor. “And despite our doors
having considerably less componentry to go wrong
than conventional bi-folds, they still have to be set
correctly to ensure the installation is as good as the
product itself. We therefore supply our doors
through carefully chosen and accredited installers
that, once appointed, have to go through an intensive
installation training programme, and re-training on
an ongoing basis.We will not compromise on this.” ❐
www.panoramicdoors.co.uk
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INDUSTRY NEWS

A refreshing start

New buyer’s
direction

H

N

urst has kicked-off the new year
with a major re-brand to
strengthen its position as a manufacturer
of composite doors and PVC-U door
panels. As part of the launch, the
company has unveiled a new identity to
capture its pedigree and appeal to a new
generation of customers.
The launch heralds the next phase of
development for Hurst. Marketing
manager Hayley Barker says:“This launch
marks the beginning of what will be a
pivotal year for Hurst as we embark on
another period of rapid growth.We have
a punchier name and a fresh new look,
but our core company values remain the
same – they are the trademark of Hurst.
“We put a great deal of time, care and
effort into creating our doors and our
people are dedicated to delivering the
very highest standards of quality and
personal service to our customers.This
new i
dentity reinforces these unique
strengths, which set us apart i
n the
industry.
“We are never afraid to invest and this
is the biggest branding exercise that
we’ve ever undertaken in the history of
the business. Our new i
dentity will
elevate Hurst to a new level and help us
engage with a wider audience, especially

homeowners who are i
ncreasingly
asking for a Hurst door by name.This is
just the start though and we can’t wait
to share plenty more innovations over
the coming months.
"The re-brand follows a £650,000
investment in new machinery and
delivery vehicles to enhance the firm’s
capabilities and continuously i
mprove
levels of quality, service and value. Hurst
also recently expanded its customer
service and order processing teams to
support its field sales team and grow its
customer base by 25%."
Hurst is now planning to introduce
new resources which will include a suite
of marketing materials and IT solutions,
to help customers to work smarter,
generate new business and achieve
growth. ❐
www.hurst-plastics.co.uk

Wintech
consistently
invests in the future of the
industry
by
employing
apprentices. In 2018, the
company hired three new
apprentices,
with
two
training in all testing
departments, and
one
working towards an NVQ in
business
administration.
Several members of the
staff began their career as
apprentices; a
notable
example
is
technical
director, Mike Wass who
was an apprentice in the
test laboratory 17 years
ago.
Wintech
managing
director, Gailord Nepp says:
“Education is important,
and Wintech believes in
investing in its staff. Our apprentices work in every department of
the organisation. Our aim is to ensure they know every aspect of
Wintech, to not only secure their future, but to secure the future of
Wintech too.” ❐

orthern Building Plastics (NBP), is
an arm of PVC building materials
covering England and Wales through its
two large supercentres in Leeds and
Bolton. NBP has been a Freefoam
supplier for over seven years, and
reports that it has recently seen a
significant change in customer buying
patterns, with a marked increase in sales
of Freefoam’s coloured products.
NBP marketing manager, Martin King
says: “We are seeing our customers’
clients invest more in their homes and
take advantage of a wider range of
products. Ten or more years ago most
people just had white windows, but
customers are moving away from the
traditional and there’s been a big rise in

the popularity of solid colours and
premium foils. Anthracite and dark grey
have proved very popular, while
Chartwell green and cream foils have
also gone down well.
“We also offer a bespoke service that
sprays Freefoam products in any RAL
colour.”
Freefoam manufactures PVC-U and
PVC-UE building products for roofline
and rainwater applications with a range
of 16 colours for soffits and fascia and
six colour options for rainwater
guttering
and
downpipes.
A
comprehensive support package for
independent stockist partners helps
them build their business. The package
includes a range of marketing materials
to help them and their installer
customers boost sales. ❐
www.freefoam.com

www.wintechtesting.com
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AFFORDABLE ALUM I N I U M
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FREE GLASS UPGRADE
ON BI-FOLD DOORS
TO PLANITHERM ONE

Blac
White, on White
rey
Dual G k on White
& Blac

A GREAT SELLING ADVANTAGE WHEN
YOUR COMPETITORS ARE SELLING
DOUBLE GLAZED UNITS LOSING 20%
MORE HEAT BY COMPARISON

FULLY FABRICATED AND READY TO FIT IN ONE DELIVERY TO SITE IF REQUIRED
WE DELIVER THROUGHOUT THE UK IN OUR OWN FLEET OF 30 DELIVERY VANS, WITH ROUTES TO EVERY
AREA OF THE UK INCUDING CORNWALL, SCOTLAND, ISLE OF WIGHT, JERSEY, GUERNSEY AND ISLE OF MAN.

FREE UPGRADE

TO A 70MM FLUSH LOOK ALUMINIUM WINDOW SYSTEM
WITH CONCEALED MULLIONS AND SLIM SIGHTLINES

THE AFFORDABLE

CONCEALED
TRICKLE VENT
OPTION
AVAILABLE ON
WINDOWS &
BIFOLD DOORS

BI-FOLD DOORS

TO 35MM INTERLOCK

VISOGLIDE+

HAS MANY UNIQUE
FEATURES THAT
CAN’T BE FOUND IN
ANY OTHER
WINDOW SYSTEM

57.5mm

70mm

FREE UPGRADE

FLUSH LOOK
ALUMINIUM
WINDOW

ADJUSTABLE WHEELS & 1.6 UVALUE

NOW YOU CAN OFFER A
BETTER LOOKING
70MM WINDOW AT THE
SAME PRICE AS A
STANDARD ALUMINIUM
WINDOW SYSTEM

NEW BROCHURE
NOW AVAILABLE

Available exclusively from

AFFORDABLE ALUMINIUM

WINDOWS

PATIO DOORS

AFFORDABLE ALUMINIUM IS PART OF AFFORDABLE
WINDOWS GROUP - ONE OF THE UK'S LEADING
MANUFACTURERS OF ALUMINIUM & PVCU PRODUCTS

CONSERVATORIES

COMMERCIAL

Simon Youles

t - 01253 888233 m - 07794 219773

e - simon@affordablealuminium.com

INDUSTRY NEWS

FIT for TV

A

lan Burgess, group chaiman of the
Masterframe Group and the man
behind Timberweld says: “If fabricators
and installers love flush windows and
want a timber-look inside and outside,
Timberweld is the only way to make
them cost effectively.”
This year Timberweld is the main
sponsor of FIT Show TV which will
provide a dedicated news channel in the
months prior to the show with video
submissions
from
exhibitors
(www.fitshow.co.uk/fit-show-tv).
Burgess says: “We are thrilled to be
the main sponsor of FIT Show TV.
Exhibitor videos will also be shown on
screens around the show and the venue,
in addition to a feed from a live TV crew,
so visitors can’t miss it.
“We’ve exhibited at the FIT Show
many times so really appreciate the
fantastic audience it brings. It’s expected
to be 25% bigger this year with a new
dedicated ‘Visit Glass Show’, so we’re
expecting even more energy and
excitement this time – after all,
#everyonesgoing. We’ll
also
be
interviewing Timberweld licence holders
to get their comments on how it’s
helped their fabrication, so we can
spread the word.” ❐

A

fter extensive research and
development, VBH has launched a
bespoke range of PAS24 hardware for
Deceuninck’s Heritage flush sash door.
Suitable for single or double doors, the
new range has been tested at BSI to the
PAS24:2016
standard
enabling
Document Q compliance on new-build
projects.The new hardware suite is also
covered under the Q-secure security
and greenteQ 10-year corrosion
guarantees for an all-round robust
solution.
Hardware specification for the
Heritage flush sash door consists of
greenteQ Sigma flush door hinges, a
greenteQ Alpha door handle, Yale
Mantis door lock with a single piece
striker and latch lead-in block, and aYale
Platinum 3-star profile cylinder.

Alan Burgess
To submit a video for FIT Show TV,
contact Sara Mikunda, marketing manager
on 07721 844561.
www.timberweld.co.uk.

Kenrick has expanded its cylinder
range with the introduction of a
new 3 star high security cylinder.
Kenrick says the cylinder has been
independently tested to meet the
latest
British
Standard Kitemark (TS007 3*).
The new Secured by Design
approved
cylinder
features
multiple high security pins to
provide maximum security and
excellent resistance against the
known cylinder attack methods –
picking, drilling, snapping, bumping, pulling and screwing.
Steve Williams, Kenrick’s sales and marketing director, says: “With
more than 70% of burglars gaining access to a property through a
door, the choice of hardware for that door is a very important
decision for any homeowner. Sadly, the number of attacks on doors
is increasing because intruders can quickly and quietly manipulate
the cylinder and gain access to a property – typically in less than 15
seconds. We need to stamp this type of crime out and offer far
greater peace of mind for the homeowner. Our new 3 star cylinder
eliminates any possibility of tampering with the cylinder, making
homes much less vulnerable to attack.” ❐
www.kenricks.co.uk
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Holding
heritage

The greenteQ hinge is available in five
different finishes to complement
Deceuninck’s Heritage suite, and is
manufactured from heavy duty zinc. It
fits into the door rebate leaving the
appearance of a traditional 3-knuckle
butt hinge on the outside. It also
features a concealed security grub
screw to prevent removal of the hinge
pin when door is closed, and an integral
weather seal pad to protect from the
elements.
Rob Norman, systems sales manager
at VBH says: “The heritage flush sash
market is growing strongly, so we
wanted to create a PAS24 approved
solution that is also covered under our
own guarantee.” ❐
www.qsecure.co.uk
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Unit 3, Lloyd Street, Parkgate, Rotherham, S62 6JG

Tel 01709 710100 Fax 01709 525262
Email info@connaughtconservatories.co.uk

www.connaughtroofs.com

Three Solid Roofs - One Fabricator

www.connaughtroofs.co.uk

Give us a call for all your Conservatory Roof needs on

01709 710100
WE DO MORE - SO YOU DO LESS

MOVERS & SHAKERS

The new chairman
A

lan Burgess has been appointed
Masterframe
group
chairman.
Burgess, who founded the company, was
previously managing director.
Burgess helped create the UK’s first
dedicated PVC-U box sash window in
1984 and has been a driving force in
developing the PVC-U vertical sliders
market.
He says that the appointment will
afford h
im time to focus on business
development and areas of growth such
as Timberweld, a patented method of
jointing that creates a perfect butt-joint
effect outside and inside the window to
create a cost effective, authentic timberlook.
Burgess says: “I am delighted to be
appointed group chairman and the
opportunities it presents. The market is
growing and it is vital we make the most
of it.
“Masterframe Windows and the
Bygone Network have gone from
strength to strength. I look forward to
seeing these areas of the group grow
even further under the recently
promoted managing director, Carol

elux has appointed a new managing
director to lead its roof window
business from its UK headquarters in
Fife, Scotland.
Mick Schou Rasmussen joins the
company, which recently unveiled plans
for a £7m expansion at its UK and
Ireland head office building at Woodside
Way in Glenrothes.
He brings more than 15 years’
experience of the roof window industry
having worked for Velux as managing
director in Denmark, Russia and several
Eastern European countries.
Prior to moving to the UK,
Rasmussen spent four years as managing
director ofVelux Denmark. Before that,
he was heading up the Eastern European
region where h
e was responsible for

Alan Burgess
Slade.This will enable me to focus more
time and energy into Timberweld, which
is getting a fantastic reception.” ❐

Mila has expanded its
marketing team with the
appointment of Laura
Chapman as a digital design
and marketing executive.
With a degree in media
design and a background in
the home improvement
sector, Chapman brings the
perfect blend of technical
skills and experience to her
new role.
Chapman joins Mila from a
high
street
home
improvement supplier. She
says: “What I liked about
the job was the chance to
work with an award
winning marketing team in
a business which offers lots
of opportunities.
“Because so much of what Laura Chapman
Mila delivers is created inhouse, this is a really fast paced, dynamic environment where I get
the chance to work on a huge range of different projects almost
every day.” ❐
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Scotland
bound
V

Mick Schou Rasmussen
seven sales subsidiaries including
Hungary, Romania, Ukraine, Bulgaria,
Serbia, Bosnia and Belarus. He also spent
five years as the managing director of
Velux Russia based in Moscow.
Rasmussen will lead a team of over
250 staff across the UK and Ireland and
will be responsible for growing the
business through Brexit and devising a
clear business strategy that will grow
the roof window market.
Rasmussen says: “What sets Velux
apart in the industry is our 60-year
history in the UK, our customer
relationships
and
continued
commitment to making innovative
products.
“We are determined that 2019 will
see us grow the roof window market. By
focusing on the needs of our customers
I am confident that we can execute a
strategy to see Velux continue to
strengthen its presence throughout the
UK.” ❐
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Uncertainty
un / certain / ty
Fact
Companies that invest in marketing during
uncertain times perform better in the longterm than those that cut their budget.*

Certainty
pur / pl / ex
Purplex is the strategic marketing agency
which sees the bigger picture.
Led by a CEO with 30 years’ experience
in the window industry, Purplex helps
companies across trade, commercial and
retail sectors gain market share and build
stronger brands for sustainable growth.
pur-pose / pl-anning / ex-ecution

*Marketing is the key revenue growth driver for more than 30% of companies (CMO Survey)

It’s simple economics: if a pie shrinks
by 10%, and your competitors cut their
marketing budget by 50%, your share of
the pie can increase.

PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Conservatory Roofs

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

THE ORIGINAL

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

COLOUR
COATING
EXPERTS
Kolorseal North

Window openers

Tel: 01924 454856
Kolorseal Midlands

Tel: 0121 740 0217

www.kolorseal.co.uk
sales@kolorseal.co.uk

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Glass Handling

PROFINDER
Machinery

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

www.profinder.eu
Profile Bending

To Advertise

call
Mehreen Haroon
07814 209789
Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Spares for Repairs

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

To advertise
call
Mehreen Haroon
07814 209789

PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Give
Insurance
Backing
On All
Your
Work.
Apply Online Today

Call Freephone:

www.qanw.co.uk

0800 0850006

sales@andywrap.net
QUALITY ASSURED NATIONAL WARRANTIES (QANW) A KINNELL GROUP COMPANY
QANW is a trading name of Warranty Services Ltd. Warranty Services Ltd is authorised and regulated by the Financial Conduct Authority. Warranty Services Ltd is a member of
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Warrington Fire Testing
&Certification
01902 722122
www.exova.com
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators & Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
AEL
01695 732132
www.a-e-l.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
CAB Members 2019

Fabricators &
Manufacturers

Fabricators &
Manufacturers

Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk

HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk

SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Vent Engineering
01202 744958
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

www.tomburn.com

Vertik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk
Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

TIMBERLOOK IS THE MODERN UPVC SYSTEM THAT REPLICATES TRADITIONAL AND HERITAGE DESIGNS
MAKING IT JUST AS IDEAL FOR HISTORIC AND CONSERVATION PROJECTS, AS IT IS FOR MODERN LIVING

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

OUR NEW 28-PAGE
BROCHURE DOES THE
SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

CHOICE OF 9 COLOURS | NIGHT LATCH AS STANDARD | MORTISE & TENNON LOOKING CONSTRUCTION

Timberlook is the new Flush Sash Window from Aﬀordable Windows. With square mortise & tenon looking fabrication for
both the sash and outerframe, there are no tell-tale mitred joints that would normally identify a window as being PVCu.
It is almost indistinguishable from the most expensive wooden ﬂush sash windows. Timberlook windows come with a night
latch as standard, and there are unique options such as a deep bottom rail, a traditional cill, and concealed trickle ventilation.
PAS24 AND DOCUMENT Q COMPLIANT | ON-SITE GLAZING - 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222
MOB 07817 816663
TEL

sales@timberlook.com

