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Introducing the new
hardware range
Designed for bi-fold doors
Secured with Yale

A new range of innovative products from the world’s
most trusted lock manufacturer, designed specifically
for bi-fold doors.
The new Yale Lockmaster 28mm backset multipoint lock fits into slim sightline
profiles and is available in standard 16mm euro groove and 24mm u-channel variants.
Ideal for narrow door sets, the new door handle is manufactured from 304 stainless
steel and is complemented by a black Platinum 3-star maximum security cylinder.
Created to enhance performance and maximise security, this hardware collection has
been designed, developed and tested to precise standards to deliver the exceptional
performance you expect from Yale.

For more information on the new bi-fold door range, please call
the Yale team on 01902 366800 or visit www.yaledws.co.uk
An ASSA ABLOY Group brand
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Comment

The will of which people?

So Brexit rolls on and the 60 headbangers who keep Mrs May in
office, so they effectively run the country, have set out their demands.
They say that, not withstanding a transition period, there must be a
clean break with Europe in a year's time. No access to the single
market, no customs union and especially no European laws or court of
justice.
A bunch of self important, self seeking people are keen to break from
our closest and biggest market, and ally.Why, has always been beyond
me.They campaigned on a platform of lies and misinformation and the
result only gave them the narrowest of victories. The thrust of the
campaign since then – there is no doubt that they have never let up
campaigning – has been to ignore or ridicule, not to say disenfranchise,
every one who voted to remain in Europe. The vitriol they dispense
makes me think that they are not at all confident in their win.
We live in dangerous times. One of the stories that the leave
campaign told us was that we would re-instate our parliamentary
democracy. The first thing that happened was an attempt by the
government to sidestep parliament and run things by decree. It took a
brave business woman to bring the matter before the high court which
re-instated parliament's right to vote on the issue. Parliament itself has
been able to give itself further voting rights including a vote on the final
deal.
There is a very strong possibility that the Brexit few know the mood
has changed and people are realising that they were conned.
Otherwise why so much vitriol towards the remain lobby? If there
were to be another referendum, and I strongly believe that had the
leavers lost the last one we would already have a date for the next, the
outcome would be uncertain.They know they cannot rely forever on
the 2016 result.
According to a recent U-Gov poll 66% think that the government is
making a mess of the negotiations with Europe; (against 22% who think
they are doing well.) Corbyn and the labour party may not be to our
taste but one has to ask: could they make a worse mess of things?
Given that, regardless of what happens when we do leave, whether
it is an economic disaster or not, these people will be pretty much
unaffected. So their only ambition must be to run the country.Which
effectively, along with the DUP, they do anyway by propping up a dead
prime minister. It is even worse; Mrs May has neither the courage to
face down those who hold her hostage nor to call their bluff and go
to the country.
It really is a pity – nay, disgraceful that the country can be run by a
minority of self centred, self seeking individuals. One is left with the
impression that if they don't get their way democracy can go hang.
So when you next hear the cry: 'It is the will of the people' and
remember that Mrs May and her party got a taste of that last year.
Indeed they may get another in the forthcoming council elections.
It is about time that the rest of 'the people' had another say. Never
mind a referendum, there should be another general election, and
soon, though I doubt that the 'Brexiteers' have the courage to allow
that and will keep their puppet in power for as long as they can.

John Roper
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Your No1 choice
for integral blinds
Choice of FIVE control systems

ORDER TODAY
Uni-Blind sealed units with ScreenLine
integral blinds inside.

Tel: 0113 277 8722

Email: info@morleyglass.co.uk
Direct fax for quotations: 0113 277 8723
Morley Glass & Glazing Ltd, Unit 3, Leeds 27 Industrial
Estate, Bruntcliffe Way, Leeds LS27 0HH

ONE blinding proﬁt opportunity

www.morleyglass.co.uk
from

NEWS

Montgomery is FIT

Leng is new
group chief

F

C

IT Events organiser of the FIT Show,
has announced changes in its
shareholding
structure.
Angus
Montgomery, which has been organising
events globally since 1895, has become
the majority shareholder. Co-founders
Matthew Glover and Paul Godwin
remain shareholders and directors of
the company with Glover as Chairman,
as does event director Nickie West.
John Beaty, an investor in the business
since 2015, has relinquished his
shareholding and left the business. In
most other respects the business
remains unchanged.
Matthew Glover says: “The FIT Show
has gone from strength to strength
thanks to tremendous support from the
industry, whose loyalty we hope we have
returned by producing a show that
connects the whole of the window, door
and related glass and glazing industry.
“With growth of the FIT Show in such
a relatively short time, coupled with
ambitious plans for its future
development, it became clear that we
would benefit from expertise and
investment. One of our shareholders
expressed a desire to leave the business
and that left us with the opportunity to
seek other partners and Angus
Montgomery, a well established, highly
experienced international organiser of a

Matthew Glover

ustomade Group (Customade) has
appointed David Leng as group
chief executive. Leng succeeds John
Lightowlers who continues with the firm
in a non-executive capacity.
Leng joins from Synseal Group, where
as chief executive he took the company
from a £70m manufacturer of window
profiles and conservatories, to become a
£160m multi-channel, multi-material
business in the window, glass, roof and
door sectors.
In the year since Customade merged
with Polyframe, John Lightowlers,
Customade’s retiring group managing
director, and his team have created one
of the UK’s largest trade fabricators of
PVC-U, aluminium and composite
windows and doors. He has overseen

Paul Godwin
large portfolio of events, expressed a
keen interest to become involved. Paul,
Nickie and I have looked closely at what
Angus Montgomery can bring to the FIT
Show and Visit Glass and we are
unanimous in our decision to join with
them.” ❐

Masonite
International
Corporation has bought the
DW3 Products Group and its
subsidiaries for an undisclosed
sum.
DW3 Products Group owns a
number of door brands including
Solidor, Residor and Nicedor, it
has a manufacturing facility in
Stoke-On-Trent. The window
division includes The Residence
Collection and Window Widgets
which operate from Gloucester.
The existing DW3 Products
Group management team are all
staying in their current roles.
Gareth Mobley, CEO of DW3
Products Group says: "The
acquisition of DW3 by Masonite Gareth Mobley
International is good news for all.
It has a proven track record with companies such as Door-Stop
"Little will change across the group whether you are a customer of
Solidor, Residor, Nicedor, The Residence Collection or Window
Widgets.” ❐

David Leng

the successful consolidation of the four
acquired businesses, to create a £100m
company.
Leng says:“I am delighted to be joining
Customade – it offers exactly the type of
opportunity that motivates me. It is at a
really exciting point in its development
and is ready to capitalise on its
numerous growth opportunities. We
have ambitious goals to fulfil and
Customade is well structured, with
strong investor support, exceptional
products, first-rate employees and a
well-deserved reputation for superior
service. I look forward to leading the
next phase of its development.”
John Lightowlers, group managing
director, says:
“The merger with
Polyframe was the culmination of an
ambition to grow my business into the
successful enterprise that it is today.
“Customade is well positioned for the
next stage in its development and so this
seems the natural point for me to pass
on the baton.” ❐

FREE UPGRADE!

TIMBERLOOK
FLUSH SASH

OUR NEW 20-PAGE BROCHURE
DOES THE SELLING FOR YOU!
Taking the time to sell the Timberlook Flush Sash
to customers will pay dividends in high margin
new business from friends, neighbours & relatives.

EVERY INSTALLATION IS A FREE
ADVERT FOR YOUR BUSINESS!
The internal appearance also replicates a timber
window with an ovalo feature frame and a range
of stylish window furniture to choose from

CHOICE OF
9 COLOURS
NIGHT LATCH
AS STANDARD

WWW.TIMBERLOOK.COM

FROM A STANDARD
MITRED PVCU LOOKING
FLUSH SASH
TO A TRADITIONAL
MORTISE & TENON
LOOKING FLUSH SASH

Timberlook is the new Flush Sash Window from
Affordable Windows. It boasts a square mortise &
tenon looking fabrication for both sash and
outerframe, instead of the tell-tale mitred joints
that would normally identify a window as being
fabricated from PVCu.

Additionally, the Timberlook Flush Sash has a
70mm back to front frame size to make
installation fast, a slim 60mm sash to replicate a
timber sash, and a night latch as standard.

CONCEALED TRICKLE VENTILATION
ON-SITE GLAZING - 70MM FRAME
60MM SASH SIZE
With unique options such as a deep bottom rail
and concealed trickle ventilation, the Timberlook
Flush Sash is almost indistinguishable from the
most expensive flush sash timber windows.
For more information or a quotation, contact:

PHIL MYERS phil@a-w-s.co.uk

TEL 01253 888222 MOB 07817 816663

AFFORDABLE WINDOWS ARE ONE OF THE UK’S LARGEST MANUFACTURERS
OF ALUMINIUM & PVCU WINDOWS, DOORS, & CONSERVATORIES

AFFORDABLE WINDOWS, CORNFORD HOUSE, CORNFORD ROAD, BLACKPOOL, LANCASHIRE FY4 4QQ

NEWS

Reeve oversees

A real-world
commitment

T

V

he Parkside Group has appointed
sales director Richard Reeve to look
after one of its major divisions, Axim
Architectural Hardware.
Reeve, who has been with TPG for 15
years, says:“Axim is one of the most
trusted brands in the industry for
reliability and quality. It celebrated 30
years of business last year and having
worked throughout the industry I know
that the Axim TC-8800 series of
concealed transom closers is well
known for its long-term performance
and as part of TPG,Axim, is backed up
by market leading delivery to its
European wide distributor and partner
network.
“Over the last 30 years Axim has
developed its product range to include
all the hardware that top quality
commercial doors require. Everyone
knows the top performer the Axim TC
Series of concealed closers, however, I
am not sure that everyone is aware of
how extensive the Axim product range
is. The Axim PR Series panic exit range
is comprehensive, and the Axim panic
exit locking handle is one of the most

eka
Recycling
has
chosen
Wellingborough for the location of
what a spokesman says will be Europe’s
most advanced facility dedicated to
recycling PVC-U window and door
profiles. The company has taken over a
former metals recycling plant and will
spend more than £8m to build a facility
ready to accept and convert UK unused
offcuts and old PVC-U windows into reusable polymer.
On a 5.5 acre site, the plant will be the
third such facility to be built by Veka
Umwelttechnik GmbH, the specialist

Richard Reeve
high-quality products I have seen which
fits across the entire range.” ❐

Corgi Fenestration claims to be the only quality mark in the glazing
sector that recognises best practice along the whole supply chain.
Suppliers from system houses, fabricators, component and IGU
manufacturers through to installers and repair and maintenance services
can achieve Corgi Fenestration registration. Both commercial and
domestic building sectors are covered.
Corgi Fenestration accepts all glazing sector qualifications awarded and
assessed by partner organisation GQA Qualifications. Staff with these
qualifications can now be issued with their personal Corgi Fenestration
branded skills card and will be listed on a skills register. ❐

recycling subsidiary of the Veka AG
Group. The company has pioneered
PVC-U recycling in Europe with its first
plant opening in Behringen, Germany as
long ago as 1993. A further facility was
opened in France in 2006.
The Wellingborough plant will enable
Veka Recycling to fully re-process PVCU window and door frames into
material that can be re-manufactured as
new products including window
profiles, cills and trims and also a range
of products as diverse as cable
management
and
construction
products. Plans are for the plant to open
initially this year and to be fully
operational from spring 2019, with up to
50 jobs expected to be created.
Rubber, metals and other impurities
will all be separated from the PVC-U to
enable re-manufacture. The combined
capacity of the three plants will exceed
100,000 tonnes of PVC-U windows a year.
Veka Recycling managing director,
Tony Cattini says: “This is a real-world
commitment by the Veka Group
towards the UK and recognition of the
continued importance of the British
market.” ❐

ZX5 sawing &
machining center
for the discerning uPVC
window & door fabricator

Sawing & Machining as it should be

The Stuga ZX5 can produce 800 to 1100 internally glazed windows per week. Developed from the very
successful ZX4 the ZX5 utilises even more leading edge technology. Includes saw cuts and preps for
all UK window and door styles. The ‘U’ shaped configuration allows the possibility for single operator
usage. All Stuga sawing & machining centers notch on both sides of any profile. Experience ‘Y – Drive’
notch prepping, ‘Tru-Loc’ gripping technology and profile recognition with width measuring.
16.20m long by 4.30m wide.
Professional installation with full training

01493 742348
Machiner y

Ask for machine sales or visit www.stuga.co.uk
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Stocks of support
With over 7,000 product lines, Carl F Groupco has one of the largest ranges of hardware
supplied to the UK’s door and window market. But the company is much more than a
distributor; it has strong credentials providing a wide range of services

T

he company’s technical
The showroom incorporates
support
is
a
key
a video and training facility
differentiator. Carl F Groupco
which enables Carl F Groupco
doesn’t simply have a catalogue
to demonstrate its technical
of products that tick category
competency in the new
boxes; they have a depth of
generation technology.
knowledge about the hardware
Carl F Groupco believes that
that
they
stock.
Close
technical support is of vital
partnerships are developed
importance to customers, and
with
the
supplier
it is all part of the service for
manufacturers whose lines are
anyone buying hardware from
featured in their range and they
the established distributor.
work closely with these
There’s
no
catch. The
companies receiving extensive
company firmly believes that
product training and ongoing
technical support, including
updates.
comprehensive knowledge of
And it’s not a one-sided
standards and specifications, is
relationship.
Hardware
essential when giving a full
manufacturers look to Carl F
service for fittings supply. Carl
Groupco to provide input to
F Groupco recognises that
product developments.
responses
need
to
be
SmartSecure is an excellent
informative, accurate and fast
illustration
of
Carl
F
to provide tailored solutions,
Groupco’s close working Richard Booth in Carl F Groupco warehouse
which includes liaising with
relationships
with
customers
to
establish
manufacturers
and
the
objectives
to
ensure
company’s
technical
appropriate advice.
competency.
Delivery is also important
The SmartSecure brand
to the company: the entire
incorporates
FUHR’s
workforce is passionate about
multitronic 881 door lock and
achieving an extremely high
access
control
range,
service level and there isn’t a
including the SmartTouch
moment of complacency in
comfort. Carl F Groupco is
any department. They know
championing roll out of this
that your orders are the lifetechnology in the UK – to do
blood of your business. No
this, the company works
corners are cut: if necessary,
closely with FUHR drawing
packaging will be specially
on a relationship that dates back to 1962. From the
designed to ensure the safe and rapid delivery of products.
earliest days, FUHR’s extensive range of locking solutions
In summary, as Carl F Groupco expands in terms of the
have been flagship lines in the Carl F Groupco catalogue.
number of products offered, the new technology added to
FUHR endorses the partnership advising that shared
its remit including SmartSecure, the services it provides
values, history and strong technical competency mean
and the markets it caters for, it has never lost sight of its
that the hardware distributor is ideally placed to represent
passion to meet the needs of each and every customer, no
their organisation and to expand into new sectors, such as
matter how large or small the order.
Smart Tech.
Every member of staff at the company recognises the
A fully equipped, interactive showroom at Carl F
importance of business retention and that much of this
Groupco’s UK distribution headquarters in Peterborough
depends on the consultancy support provided that takes
demonstrates the capabilities of the FUHR multitronic
the company from a mere order taker to a service
881 door lock that is at the heart of SmartSecure
provider. ❐
solutions. All access control options are there including
www.carlfgroupco.co.uk
fingerprint recognition, transponder and keypad.
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MARKETING

To process properly
Insight Data’s managing director,Andrew Scott, discusses marketing data and the implications of
GDPR – the new data protection regulation that comes into force on May 25th

I

n today’s super-connected world, we are creating 2.5
quintillion bytes of data per day and the volume is
increasing exponentially – according to IBM 90% of the
world’s data has been created in the last two years alone.
All of this data is being utilised by organisations for a
myriad of purposes, with companies such as Google,
Facebook and Apple collecting, processing and using the
personal data of millions of individuals for advertising and
marketing.
It is no surprise that i
ndividuals, authorities and
governments are concerned about the information
organisations hold and what they are doing with it.
Current data regulations are outdated and vary across EU
member states, so a new Europe-wide framework, the
General Data Protection Regulation (GDPR), has been
agreed and will come into effect on 25th May.
The GDPR is being policed by the ICO (Information
Commissioners Office) which has new powers to fine
organisations up to e20m or 4% of global revenue for
non-compliance, so businesses will need to carefully
review and update their policies and procedures, while
carrying out a data protection impact assessment (DPIA)
is recommended.

How will the GDPR impact marketing?

The GDPR relates to the processing of personal data
with greater emphasis on the ‘fundamental rights and
freedoms’ of individuals. This includes how organisations
collect, store, transfer or use personal data including
customer information, prospects/sales leads and
marketing data lists.
Any information that can identify an individual, such as
a name, email address or even a computer IP address is
considered personal data under the GDPR even if that
individual is an employee, director or owner of a limited
company, thus the new Regulation can apply to businessto-business as well as business-to-consumer.
There is widespread confusion about marketing under
the GDPR with some ill-informed ‘experts’ suggesting the
new regulation could have dire consequences for
marketers because of tighter opt-in ‘consent’.
However, consent is not the only way to comply with the
GDPR. There are six legal grounds for processing data
and for many companies, particularly business-tobusiness, legitimate interest will be the legal basis for
direct marketing in accordance with Article 6(1)(f) of the
Regulation. Recital 47 of the GDPR states: ‘The
processing of personal data for direct marketing purposes
may be regarded as carried out for legitimate interest’.

Marketing and Prospect Data

If your business supplies the trade, commercial or newbuild sectors you will probably use a prospect database of
some sort, whether this is a list of companies stored on an
Excel spreadsheet, Microsoft Access or a CRM system.

10

Andrew Scott
Under the GDPR managing this database will be more
difficult and time-consuming with your company at risk
from fines unless you comply with the following:
● Document all the personal data you hold and show
how and when it was sourced
● Keep the data accurate by regularly updating the
information
● Have evidence of how and when you update the
personal data you hold
● Show how the data will be used, how long it will be
retained and who will have access to it
● Demonstrate the lawful basis for processing personal
data
● Recognise the rights of individuals to know what
personal data you hold and why, and respect their demand
to correct, restrict or remove their data
● Have procedures in place to detect and report on a
data breach, such as theft by an employee
Insight Data has been monitoring the developments of
the General Data Protection Regulation since it was first
proposed in 2012 and we have continuously adapted the
way we collect and manage prospect data, including the
personal data we hold, to ensure our customers can
continue to market successfully to fabricators and
installers, building contractors and architects after May
25th.
The Insight database is updated live in real-time and has
detailed information on 60,000 potential new customers
in the trade, commercial and new-build sectors, with full
contact details and in-depth market intelligence. ❐
For more information about GDPR and data compliance, visit
www.insightdata.co.uk/GDPR
Andrew Scott is managing director of Insight Data
The Fabricator 2018

Link Vent Mk 2
Tricklevents from Glazpart
Compact
Quiet
Quick
Precise
Discrete
Approved

Half the size or twice
the performance!
51dB (closed)
Clip or screw fix
Locates automatically
Over 30 colours from stock
LABC registered detail

Whilst also reducing stock and routing costs
Now ava
available
ailable from

glazpart
For more infor
information
m
mation
or to find your local stockist visit: glazpart.com/products/trickle-ventilation/
rt.com/products/trickle-ventilation/
2
to speak with one of the team.
to see ourr rang
rangee of BBA and LABC certified vents or call 01295 264533

Come visit us at stand 263:

GLASS & STRUCTURAL GLAZING

A call to arms tribute
G

corridor and two doors to Play Base.
The TSA
160
NTs
are
electronically controlled, hydraulic
swing door mechanisms which are
ideal for heavy doors in high traffic
areas, increasing accessibility. They
are extremely reliable and require
little maintenance.
There are also 10 TS 550 E floor
springs and 60 Boxer integrated
door closers fitted to manual doors
throughout the building – from
study areas and corridors to behindthe-scenes facilities.
GEZE’s
architectural
ironmongery was specified by
Interior Hardware, of Aldridge, in
the West Midlands.
The museum was reconfigured to
a design by architects BDP with
exhibition fitout by design agency
Event to create a more welcoming,
accessible and flexible environment,
enabling the National Army
Museum to manage increasing
visitor figures, predicted to reach
400,000 by 2026. ❐

EZE UK responded to the call
“to be the best” as part of a
three-year,
multi-million
pound
make-over, of the National Army
Museum, in London – making it more
accessible and providing enhanced
visitor facilities.
The reconfiguration of its 1970 and
80’s interior has transformed the
museum in Chelsea. Its five themed
galleries, laid out over four floors now
centres around a light and airy
atrium.
In addition to the permanent
galleries, the museum includes
temporary exhibition space, a study
centre and education spaces, a café,
shop and Play Base, for children up to
the age of eight.
It is hoped that the £23.75m redevelopment – part-funded by the
National Lottery – will open doors to
new audiences enabled by GEZE
products fitted around the building.
Included in the re-fit were five pairs
of TSA 160 NT automatic swing door
operators. These were fitted to the
corridor and entrance to the
museum’s board room and the

www.geze.co.uk

Swisspacer, will be exhibiting at Fensterbau
Frontale, Nuremberg, this March. Visitors to its
stand will be able to learn more about the
company’s full range of high performance warm
edge spacer bars, available in 19 widths and 17
colours. Four new Georgian bar sizes have recently
been launched, replicating authentic details on
heritage windows.Two o f the Georgian bar options
are designed specifically for the UK market.
In addition, free demonstrations of the Caluwin app
will show visitors how it lets users change
components to calculate their effect on a window’s
energy savings.
Jan Hiersemenzel, head of marketing for
Swisspacer says:“It’s a great opportunity for sealed
unit makers, fabricators and installers to learn
more about how Swisspacer can significantly
improve a windows’ energy efficiency – and the
overall thermal performance of a building –
without compromising on design.”
Fensterbau Frontale, 21st-24th March, Stand 214, Hall
7a. ❐
www.swisspacer.com
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GLASS & STRUCTURAL GLAZING

Kitemark for BIM
T

he UK based specialist cold roll-forming company,
voestalpine Metsec, has been awarded the BSI
Kitemark BS8541 for library objects for architecture,
engineering and construction from the British Standards
Institution (BSI). The Kitemark relates to the
management and production of BIM objects and
associated product data in accordance with BS 8541-1,
BS 8541-3 and BS 8451-4.
After becoming the first tier two organisation globally to
receive Kitemark PAS 1192-2 for BIM in late 2016, the
certification now makes Metsec the first cold roll-forming
company globally to be awarded both Kitemarks, proving
the company’s commitment to helping customers deliver
projects at the design and construction phase, saving time
and costs.
An audit of Metsec’s complete range of models was

carried out by the BSI to achieve the certification and
ensure all the data and files within the BIM models are
correct and a true representation of its product range.
The audit also included assessing Metsec’s processes
when creating new BIM models to validate the
functionality of the information.
The models are able to be downloaded from both the
Metsec website and BIM Store as Revit files, meaning
they are able to be added straight into a BIM design
model easily and quickly.
To date, all models for Metsec’s Purlins and Framing
divisions are complete and able to be downloaded with
the Cable Management models to follow in 2018.
Altogether this represents around 13,200 models that
Metsec has created. ❐

www.metsec.com

The manufacturer of access and security
solutions, dormakaba claims to have arrange
of products suitable for almost every
application. The company’s new brochure
collates all products suitable for the
education sector as well as relevant smart
and integrated solutions into one practical
overview. The brochure includes: entrances,
electronic access control, mechanical key
systems,
door
hardware
and
accommodation.
Education projects, particularly universities,
often feature high traffic areas as staff,
students and visitors frequently move around the site. This can lead to difficulty in securing external
doors effectively.As such, the brochure focuses on dormakaba’s integrated access and security solutions,
which allow for easy access onto campus whilst maintaining a high level of security.
The final section of the brochure is dedicated to service and maintenance and the bespoke options
available to dormakaba customers. A crucial requirement for any education facility, this will help to
ensure the long-term compliance and functionality of every access and security solution installed. ❐
www.dormakaba.co.uk
14
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10%

DISCOUNT
ON FIRST BIFOLD
ORDER WITH
CODE INS10

35mm

SLIM

INTERLOCK

10-DAY LEADTIME
WEEKLY NATIONWIDE DELIVERY
(STOCK COLOURS GREY & WHITE,
ON VISOGLIDE PATIO DOORS)

BIFOLD DOORS | SLIDING PATIO DOORS | WINDOW SYSTEMS | LANTERN ROOFS

VISOFOLD 1000

MidlandAlumini1

7-DAY LEADTIME
WEEKLY NATIONWIDE DELIVERY
(STOCK COLOURS WHITE, BLACK, GREY,
DUAL GREY ON WHITE, & BLACK on WHITE)

MIDLAND
ALUMINIUM

2 HOUR QUOTE TURNAROUND

CALL JASON WOOTTON

01785 287907
MOB 07538 800203
TEL

sales@midlandaluminium.co.uk

STAFFORD ROAD, KNIGHTLEY, STAFFORDSHIRE, ST20 0JR
MIDLAND ALUMINIUM IS PART OF THE AFFORDABLE WINDOWS GROUP
ONE OF THE UKS LARGEST MANUFACTURERS OF ALUMINIUM AND PVCU WINDOWS AND DOORS

ALUMINIUM SYSTEMS

Style and substance
A

s more trade customers ‘Ask for Ali’, Senior
Architectural Systems has responded by adding
weight to its domestic product range with the launch of
the new slimline Ali VU aluminium window.
Offering slim sightlines, the new thermally broken Ali
VU aluminium window complements Senior’s Ali Fold
range of single, double and bi-fold aluminium doors to
offer the trade a complete suite of glazing solutions for the
residential market.
Senior Architectural System’s sales director James
Keeling-Heane says: “Along with Senior’s established Ali
Fold aluminium doors, the new Ali VU aluminium
window has been specifically developed with the trade
fabricator and installer in mind, offering a range of
benefits that can be passed on to the domestic end-user.
Easy to fabricate, adjust, install and maintain, the slim
profile of the new Ali VU window also looks great and
offers high thermal efficiency and low U-values.
“We are committed to giving our customers the
products they need with the high levels of service they
deserve and we are excited to be able to offer a full range
of glazing solutions that are ideally suited to the
residential market where the popularity of aluminium
glazing systems continues to soar.” ❐

www.seniorarchitectural.co.uk

Comar Architectural Aluminium Systems, part of The Parkside Group (TPG) has launched Comar
7P.i CDE, a commercial swing door with electronic locking, that now holds a Secured By Design
licence. The Comar 7P.i CDE is an electronic lock option for the thermally broken commercial swing
door range, which offers access control integration for both single and double leaf door sets. Secured
by Design homes 2016 requires that occupants, of a residential building with 10 or more distinct
dwellings, must be able to remotely control the main entrance door from their apartment to allow
access to known visitors. The Comar 7P.i CDE is ideal for multi-dwelling apartment applications,
where the electronic lock suites in with most access control panels and includes panic exit hardware
options. The solution can also be used in all matter of public buildings where occupant safety is
required, such as health, education and other public buildings. ❐
www.comar-alu.co.uk
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With outstanding tolerance and
adjustability our trade range of aluminium
doors and windows provides exceptionally
simple installation.

1.19

**

Suitable for both commercial and domestic use,
Ali doors and windows put in an impressive thermal
performance, achieving U-values* as low as
1.1 W/m2K, and are available in an almost unlimited
range of colours and finishes, both inside and out.
Complete with slim sightlines, in a choice of
configurations and sizes, and simple to fabricate
using existing tooling, the range has been developed
with the fabricator and installer at its heart.
So, when flexibility matters, ask for Ali.

*Triple glazed flat-faced vent option. **Sliding folding door. Triple glazed option. When calculated as a CEN standard.

W/m2K

1.1

*

W/m2K

ALUMINIUM – THE

COLUMN

An impressive start
CAB ceo, Justin Ratcliffe, looks at the association’s latest state of the market figures

T

he latest Q4, 2017 CAB State of the Market Survey
highlights growth prospects have strengthened for the
year ahead with 79% net balance of members expecting
sales growth in 2018 compared to 56% in Q3. This is
impressive as it is set against a background of ongoing
economic and political uncertainty relating to Brexit.

Annual consumer price inflation was 3.1% in
November, up from 3.0% in October and 95% of
members reported increases in Q4, compared to 87% in
Q3, while 50% and 61% anticipated costs pressures to
remain elevated in the next quarter and year ahead
respectively. In line with the recent Markit/COS data,
these strong cost pressures continued to persist due to the
delayed impact of past sterling depreciation and rising
global commodity prices. It is worth noting that in Q4, the
sterling/Euro exchange rates depreciated (in annual terms)
for an eighth consecutive quarter. In December, the price
of Brent crude oil rose 18.8% year-on-year to a three year
high of $64.2 per barrel. Together these issues have
increased costs for fuel (53% net balance) and raw
materials (89% net balance) amongst members. Wages
and salaries (79%) was also noted as a key driver followed
by energy costs (47%) and exchange rates (44%).
Labour costs were still anticipated to increase over the
next quarter (68%), which was comparable to Q3 (69%)
but showing an anticipated fall in the year ahead (63%)
compared to Q3 (88%).
It is perhaps a concern that capacity utilisation remains
low. The proportion of members operating at over 90%
capacity for Q4 (16%) was very similar to Q3 (13%), while
for the year ahead it slightly improved to 26%, compared
to 20% in Q3.
Demand was again reported as the key constraint on
sales growth over the next 12 months, 63% net balance
(same as Q3), with labour availability (11%) and capacity
(11%) ahead of material supply, raw material prices and
no constraints (all 5%).
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Justin Ratcliffe addressing members at the Library of
Birmingham in November 2017

Capital investment again remained one of the key
priorities with the focus over the year ahead being plant &
equipment (72%) followed by product improvement
(67%), R&D (56%), e-business (50%) and property
(44%). Encouragingly, across all the capital investment
there was a view that investment would increase year on
year across all the metrics with exception of R & D which
would be the same (39%) as the past year. ❐
Justin Ratcliffe
To enquire about CAB membership and forthcoming
conference programmes please contact: Julie Harley
julie.harley@c-a-b.org.uk or telephone 01453 828851
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A Rumsfeld moment
If industry in general craves one thing, apart from a healthy profit margin, it is certainty.
And right now, certainty seems pretty thin on the ground. For example, we leave the
European Union in just over a year’s time, but the shape of that exit could take many forms

W

e could leave with no deal; or we could start a twoyear implementation phase in 2019, when nothing
changes, and then leave the European Union with no deal;
or we could end a two-year implementation phase with a
free trade agreement with the European Union and
effectively it remains business as usual. This situation will
be affecting many companies when it comes to making
investment decisions, with the uncertainties in our future
trading relationships with the rest of Europe making a
rational assessment of a business case that involves
European trade complicated, to say the least.
The Construction Products Regulation (CPR) is a case
in point. While the benefits of CE marking may be more
apparent for a large multinational, who wants to see
harmonisation and common product testing and
certification systems across all their European sales
territories; for the SME installer, manufacturing for their
local market in the UK, the benefits of CE marking their
products may be less obvious, although of course I should
point out that in any event it is the law right now and will
be into the foreseeable future, so non-compliance with the
CPR is not an option. Avoiding fines and a possible spell
in jail by CE marking correctly is a form of benefit I guess.
However, an apparent lack of awareness and
understanding of what CE marking means among
consumers and even commercial customers does not help.
Yet here on ‘Planet Justin’, I can see how the CPR and
CE marking could and should be benefitting all our
members, large and small, from those supplying a local
market to the multinationals. Although the system is by no
means perfect, the framework has the potential to meet
many important supply chain requirements, ultimately
providing a product its passport. For example, the review
of building regulations led by Dame Judith Hackitt has,
among many other issues, highlighted problems relating to
product test data, certification and sales claims; although
the review has not yet pointed in this direction, CE
marking should be able to help address this when a
product is in scope. Building Information Modelling (BIM)
is all about the data; again, where possible, harmonised
product standards should provide the basis for product
data. The process of CE marking should also help the
manufacturer when thinking about their internal processes
and how they can best ensure that the product as
manufactured and installed meets the performance
declared on the CE marking.
While the CPR will pass into UK law when the
European Union (Withdrawal) Bill is given its Royal
Assent, what happens thereafter? When the CPR is
changed by the European Union, can we pick’n’mix the
best bits and change UK law without breaking the system?
When our building regulations change and the harmonised
The Fabricator 2018

Justin Furness addresses CAB Manchester regional
meeting in March, 2017
EN standards effectively become out of date in the UK,
because our regulations are no longer tied to the European
Commission’s standardisation requests that are behind
about one fifth of all European standards, do we add a
special British standards addendum into the process, as
the harmonised standards in particular will no longer
reflect changes to our regulations? I am confident that we
can find pragmatic solutions to these issues, but in the
meantime businesses that trade with Europe need to
prepare for the different scenarios and the known
unknowns now, as the clock is ticking.
There are also some important ‘known knowns’ for
businesses to consider. The European Commission has
already highlighted that post-Brexit there will be
important changes in the designation of some economic
operators in the UK. For example, they can no longer be
‘authorised representatives’ for EU manufacturers and
UK distributors of construction products manufactured in
the EU will also have to take on board the responsibilities
of an ‘importer’ under the CPR. UK companies need to be
aware of changes to their legal obligations and plan
accordingly. ❐
To enquire about CAB membership and forthcoming
conference programmes please contact: Julie Harley
julie.harley@c-a-b.org.uk or telephone 01453 828851
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Support and strength

T

he Conservatory and Window Company has taken
advantage of REAL Aluminium’s comprehensive
aluminium package and reckons it has upped turnover by
at least 20% in less than two years. Aluminium now
accounts for around 40% of the Bristol-based installer’s
work.
The
Conservatory
and
Window
Company
predominantly offered PVC-U products and decided to
expand by introducing aluminum into its range to make
the most of growing demand. Since working with REAL
Aluminium, the firm says it has gained access to a wealth
of fenestration products including windows, bi-folding
doors, sliding doors, French doors, residential doors, flat
rooflights and lantern roofs.

Kevin Bray, managing director ofThe Conservatory and
Window Company, says: “PVC has always been our bread
and butter, but we wanted to expand and future-proof our
operation by tapping into new opportunities with a
company we could rely on. Aluminium represents an
enormous growth area in this industry and we saw the
potential for it to enhance our business. It has, however,
been historically challenged by lengthy lead times and
unpredictable service, which had deterred us from making
the move earlier. When we heard REAL Aluminium had
the support and strength we needed to enter the lucrative
world of aluminium, we naturally took notice.” ❐

www.real-aluminium.co.uk

Bringing together more than eight decades of
technical industry experience, fire door and window
partition systems specialists Aluprof and fire glass
experts Pyroguard, have completed an ambitious
testing programme for a n
ew, cost-efficient, noninsulated, slimline fire-resistant glazing system for
the UK and European market.
Following two years of collaboration, the new MB45EW framing system has been developed and
tested for applications where non-insulated screens
and doors are required.A first for the UK market, the
slim system exceeds the current ratings of E30 and
EW requirements with additional radiation
reduction. Suitable for internal applications, the
framing system also offers a smoke-proof screen
arrangement with doors, compliant with EN13502-2.
Pyroguard Integrity Plus glass is the first fire glazing tested and certified for the new system delivering
El 15 and EW30 fire performance along with 1B1 impact protection.
Wojciech Brozyna, managing director at Aluprof UK, says:“As we’ve strived to deliver a solution which
is effective, cost-efficient and aesthetically pleasing to suit the needs of specifiers today, we’ve had to
overcome several challenges. The expertise of Pyroguard has been invaluable and by combining our
efforts throughout the testing phase we have created a solution which exceeds current safety
requirements to deliver advanced protection.” ❐
aluprof.co.uk
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DOORS & SLIDERS

A 60 and 80 solution
N

ew from Schueco UK, is a range of superior sliding
door systems that provide a solution for highspecification domestic and commercial properties.
Covering both sliding and lift-and-slide doors, the new
Schueco ASE 60 and 80 platform comprises fifteen
opening types including six single-track options.
The vent frames across both platforms use the same
inner and outer shells with only the isolator changing.This
facilitates switching between different systems as
additional stock-holding requirements are minimised.
All Schueco ASE 60 and 80 doors have a basic frame
depth of either 60mm or 80mm with a maximum vent size
of 3.2 m x 3.5 m, which is the largest currently being
offered in the market. The inclusion of SmartStop and
SmartClose technology ensures safe, trouble-free
operation.
Maximum vent weights for both systems are up to 350
kg, offering the possibility of enhanced thermal
performance through triple glazing. Rollers positioned in
the middle of the vent distribute the weight evenly,
minimising friction and ensuring that vents move
particularly smoothly.
A Design Line option is available on all the doors.
Design Line offers enhanced design benefits such as
concealed fittings that leave the visible surfaces of the vent
and outer frame completely flush and a slimline interlock
with a 40mm sight-line that delivers more glass, less frame
allowing maximum light transmission.
Both systems exhibit exceptional thermal performance.
The Schueco ASE 60, in spite of its narrow depth, offers
Uw of up to 1.1 W/m2K, while the high-performance

Schueco ASE 80.HI meets stringent Passive House
standards. ❐

www.schueco.com

In the six months since its launch, Virtu-AL –
the UK’s first aluminium textured, nonwoodgrain finish composite door – has become
the homeowner’s favourite according to
Virtuoso Doors MA Tony Scraggs.
He says: “We knew that Virtu-AL would be a
step-change for the industry when we launched
it and these latest figures prove hands-down
that it is already a winner and it’s only early
days.
“This groundbreaking ultra-modern composite
door has successfully satisfied the huge surge in
demand
for
contemporary
aluminium
products and shown homeowners that they
don’t need to compromise at all on their choice
of entrance door. With Virtu-AL already
topping our sales league, it is clearly inspiring
homeowners and we’re certain that this is just
the start of a very exciting reign at the top for
it.” ❐
www.virtuoso-doors.co.uk
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REGISTER YOUR INTEREST TODAY

ENQUIRIES@DUAL-COLOURBIFOLDS.CO.UK
*15 day lead time only on Bifold Doors

DOORS & SLIDER

Get Quality
Aluminium Bifolds
at Low prices

Safety & style

from

£350
per pane

from

£450
per pane
T-Handle Included

from

£550
per pane

#fast turnaround
#fully fabricated
Call

0800 389 0595
02476 638779

Fax
sales@armstrongindustries.co.uk

T

he Astra 3000 series of fully-controlled concealed
door closers are a range of products developed by
Astra to offer all the adjustability and control of an
overhead closer, even for fire doors. Unlike other
concealed closers on the market, the CE-marked Astra
3000 series is fully controlled and adjustable, making it a
viable alternative to overhead products at a sensible price.
Manufactured in the UK, in four different power sizes
with adjustable closing speed and latching action for
different size and weights of doors, they feature an
hydraulic piston assembly designed in-house by Astra.
This offers an adjustable, controlled rate of door closure
together with a variable ‘snap action’ for overcoming the
latch.The closer’s quality design and build makes it perfect
for high traffic applications, both commercial and
residential.
3000 series concealed door closers from Astra are
playing a starring role in making fire doors safe yet stylish
at a residential development of an iconic former film
studio. Door manufacturer ABL Doors used Astra closers
to help create sleek, elegant entrance doors for apartments
at Denham Film Studios in Buckinghamshire. Developers
Weston Homes asked doorset manufacturer ABL to
supply a wide range of cutting edge door designs in the
most modern finishes that would complement the
development’s retro aesthetic, including 30-minute firerated doors for apartment entrances. “It was incredibly
important for us to achieve an effective balance of modern
functionality and old-style glamour,” says ABL’s MD
Andy Williams. “The flat entrance doors needed to be
Secured by Design accredited FD-30 fire doors that would
function brilliantly yet look refined to suit their
surroundings.We opted for CE-marked Astra 3000 closers
to avoid the obtrusive institutional look of an overhead
closer.”
In its 1940s and 50s heyday, Denham Studios was a
thriving film production studio. The site has now been
developed to provide 224 conversion and new build
homes, including 154 one, two and three-bedroom
apartments and 70 four and five-bedroom family
townhouses. ❐

www,.astradoorcontrols.com
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MANUFACTURERS OF PREMIUM
WINDOWS, DOORS AND CONSERVATORIES
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PRODUCTS

Fitting right in

Through
the rooflight

T

A

he newly launched Glazpart
Mk 2 vent fits the majority of
installed window routs and makes
for easy replacement of damaged,
trickle vents according to
Glazpart sales and marketing
manager Dean Bradley.
Bradley says: “The new DIY
version of the link vent Mk2
addresses a need in the market
and has benefits for trade
counters, distributors, installers
and home owners. Air quality
improves with a product with very
low air leakage and a wide-ranging
colour palette. Stockists minimise
stock investment, maximise stock
turn and address a profitable
market niche and who knows

what else customers will buy
whilst they are on your site.”
The Link vent Mk2 (5000) is
available to order from stock
in over 30 colours including
woodgrains. It is close to the
size of a traditional 4000 vent
and has 13 fixing positions.
With the four clips provided
the vent can be push fitted into
the rout. If necessary it can be
secured with screws into the
frame.
The Link vent Mk2 is
packaged and branded under
Glazpart’s
Packers for
Professionals product range. ❐
www.glazpart.com

tlas promises to make 2018 the
best year yet for its elite network of
installers as it reports that 90% of
quotes received for the Atlas flat
rooflight convert to sales.
Atlas says that production of the Atlas
flat rooflight has reached an all-time high
as installers are discovering the
powerful selling potential and the high
profit margins it delivers.
Gareth Thomas, sales director at Atlas
Glazed Roof Solutions, says: “This
incredible result proves that our
installers are flying the Atlas flag and
winning some fantastic new business on
the back of it. Homeowner demand for
flat roof extensions is soaring and the
market is hungry for modern glazed
products that bring extra light into

South Wales based windows and door fabricator GRM is one of
Rehau’s sole accreditedAcryl II colour coating system specialists and
is an active user of Rehau’s laminate foils collection.
A recent new colour is midnight black and GRM recently completed
its first ever midnight black installation at a private home in
Bridgend.The new colour was first launched by Rehau at FIT 2017.
GRM’s first customer to select the midnight black did so due to its
contemporary look. Initially the private home owner opted for the
black brown but the midnight black offered a smoother finish
instead of a grained effect.
Rehau claims that all of its high performance foil finishes are
durable, scratch resistant and can be easily cleaned so they look
newer for longer.The laminate is also resistant to UV light, heat and
the weather so the colour won’t deteriorate or fade over time. ❐

spaces. The Atlas Flat Rooflight is the
perfect way to achieve this and its
contemporary look and minimalistic
design certainly turns heads, making it
an easy sell for the installer.
“But that’s not the only reason for this
whopping sales conversion rate –
installers are proud to sell Atlas
products and they’re inspired by just
how quick and easy the Flat Rooflight is
to fit. They’re also enticed by its
competitive price, our fast five-day lead
time on stock sizes and the
comprehensive marketing support we
provide, which helps them to clinch
sales. This product, just like the rest of
the Atlas range, is an all-round winner.” ❐

www.rehau.uk

www.atlasroofsolutions.co.uk
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Get Quality
Aluminium Bifolds
at Low prices

from

£350
per pane

from

£450
per pane
T-Handle Included

from

£550
per pane

#fast turnaround
#fully fabricated
Call

0800 389 0595
02476 638779

Fax
sales@armstrongindustries.co.uk

PRODUCTS

Architect nouveau

Opening
up options
T

R

eynaers’ aluminium curtain wall
system for facades and roofs has
created new angles for a modern office
building.
French company Groupama opted for
maximum transparency and benefit from
superb thermal efficiency for its
premises in Charters, southwest of
Paris.
Its building was designed by architects
Agence Franc Gérard and covers
4,400m2, with an envelope in preoxidised copper panels. The staggered
façade curtain walling, created from
Reynaers’ CW 50 multi-level product,
incorporates vivid coloured glass
inserts.
The CW 50 stick curtain wall system
is available in several design and glazing

variants and is on show at Reynaers’
Knowledge Centre showroom in
Birmingham. It includes different
technical options to give maximum
flexibility in design and allows frames to
be placed at varying angles both
horizontally and vertically, moving away
from the traditional uniform grid
pattern.
Rebecca Cope, marketing manager at
Reynaers, says: “Our extensive range of
CW 50 curtain walls meets all the
requirements
of
contemporary
architecture. With regard to energy
performance, the system offers different
solutions, allowing the use of triple
glazing – making the facade applicable
for passive house or energy efficient
buildings.” ❐
www.reynaers.co.uk

Ecotherm 70HI is a high
insulation aluminium window
available now from Everglade
Windows,.
Ecotherm 70HI offers superslim sightlines and thermal
and security benefits.
Jay Patel, sales and marketing
director
at
Everglade
Windows says: “Ecotherm
70HI is a great addition to our
aluminium
and
PVC-U
window and door range. It
gives installers the chance to
offer the best of both worlds
to homeowners – fantastic
aesthetics and super highperformance.”
Ecotherm 70HI has U-Values
as low as 1.0 W/m2K and is available with double or triple glazed
units. It is watertight up to 600pa and has been tested for windload
up to 2400pa. Fibreglass-reinforced thermal breaks are used to
achieve this top thermal performance.” ❐
www.everglade.co.uk
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he new Technic-AL flat aluminium
rooflight offers next day delivery,
top performance and architectural
looks, according to Craig Miller,
managing director at AluFoldDirect. He
says: “As with our Technic-AL roof
lantern, the new aluminium flat rooflight
is available in stock sizes and colours,
delivered next day. This means that
installers can build the opening and then
order the rooflight to be delivered
direct to site, ready to be installed.
“Introducing this new Technic-AL
product means that installers now have
two options to offer customers, a roof
lantern or a new flat rooflight, which is
ideal for flat roof extensions and
retrofitting old skylights in commercial
buildings.”
The Technic-AL flat rooflight has a
simple specification and has been
designed to be easy to install. With
minimal frame visibility, it offers the look

and feel of an open roof.
Manufactured with a fully aluminium
frame, with no plastic fascias or
cappings, the flat rooflight design brings
more light into rooms without adding
extra height to buildings. Its thermal
performance, has a frame U-Value of 1.0
W/m2K and is available with double or
triple glazing, with bonded units.
The flat rooflight is available in four
stock sizes: 0.6M x 0.8M, 0.6M x 1M, 1M
square or 1M x 1.5M. Stock colours are
anthracite grey, Hipca white and black. ❐
www.alufolddirect.co.uk
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THE BIGGEST GLAZING
EVENT OF THE YEAR
THE UK’S MUSTATTEND CONFERENCE FOR INDUSTRY LEADERS

WHO
SHOULD
ATTEND?

The future of the window, door
and conservatory industry

The 2018 Glazing Summit is the mustattend conference for those involved in
the glass and glazing industry, including
domestic, trade, commercial and
new-build sectors.

On Tuesday 22nd May 2018, hundreds of fabricators, installers, glass
companies and material suppliers will converge near Birmingham to
debate the future of the window, door and conservatory industry.
A line-up of top industry and business speakers will discuss the most
important issues, share the latest insights and trends, and ask the big
questions that will affect every fabricator and installer.

• Business Owners and Directors
• Senior Managers and Executives

The conference is 9:30 to 4pm, including lunch and networking
with industry leaders.

• Consultants and Advisors

Tuesday 22nd May

BOOK TICKETS NOW

St Johns Hotel & Conference Centre
Warwick Road, Solihull, B91 1AT
•9.30am to 4pm
•Expert conference speakers
•Lunch included
•Networking opportunities

www.glazingsummit.co.uk
or call 01934 808293
The Glazing Summit Organised by
POWER YOUR MARKETING

insightdata
business is better with insight

PROFINDER
Tel: 07814 209789

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

www.profinder.eu
Bi-Folding doors & Sliding Doors

To Advertise
call
Mehreen Haroon
07814 209789

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators

Bi-Folding doors

Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours
To Advertise
call
Mehreen Haroon
07814 209789

Conservatory Roofs

PROFINDER

www.profinder.eu

Tel: 07814 209789 Email: mehreen.haroon@profinder.eu
Conservatory Roofs
Glass Handling

Machinery

Gemskill
Geemskil
Gemskil
G
ill

Roofs

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bemding
Colours

Fly/Insect Screens

Window openers

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER

Spares for Repairs

Profile Bending

To Advertise

call
Mehreen Haroon
07814 209789

Window Bags & Display Cases

Racking Systems

Windows

Window Protection Film
® Masking

Andywrap

Film

The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDU
USTRY FOR OVER 25 YEARS

To advertise

Call
07814 209789

Call Freephone:

0800 0850006

sales@andywrap.net

TIME IS RUNNING OUT
FOR YOUR MARKETING
On May 25th new European data regulations come
into force with heavy penalties for companies that
don’t comply.
If you’re still relying on your old prospect database
or mailing list, chances are you won’t comply. That’s
why you should team up with Insight Data; we give
you access to the UK’s most accurate and in-depth
marketing data, while helping you comply with the
new General Data Protection Regulation (GDPR).

The Insight database includes:
15,000 fabricators and installers
25,900 local builders
3,200 housebuilders and major
contractors
15,300 architects

Call Insight Data today on 01934 808 293 or email hello@insightdata.co.uk
to make sure your marketing is compliant.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
Architectural
Metalwork
Q-railing
0800 781 4245
www.q-railing.com/en-gb
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859050
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Extruders
Hydro Extrusion UK
01773 549300
www.hydro.com
Fabricators &
Manufacturers
4 Aluminium
01733 889533
www.4ali.co.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk
Alimatic Architectural
Aluminium Systems
01376 347789
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
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Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner-Fain
01905 774267
www.awsgroupplc.co.uk
Ayton & McKeown
01733 390422
www.ayton-mckeown.co.uk
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
Greenways Contemporary
0121 550 3066
www.greenwayscontemporary.co.uk
HansenFacades
0161 284 4109
www.hansenfacades.com
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk

Fabricators &
Manufacturers
IDF Aluminium
0844 8000 683
www.idfaluminium.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
Solarlux Systems
01707 339970
www.solarlux.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
Aluminium Door Supples
01827 287921
www.aluminiumdoorsupples.com
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
R W Simon
01805 624570
www.rwsimon.co.uk

Savio
07725 403600
www.savio.it
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle
SFS intec
0113 208 5500
www.sfsintec.biz
Siegenia
024 7662 2000
www.siegenia.com
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
Vent Engineering
01202 744956
www.vent.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

www.tomburn.com

Valspar Powder Coatings
0151 486 0486
www.synthapulvin.co.uk
Vertik-Al
0121 608 7171
www.vertik-al.com
Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Archuitectural Glass
01376 503838
www.euroview.glass
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Repair and Maintenance
Commercial Windows &
Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be
Software Design
& Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.exlabesa.co.uk

Systems Design
& Supply
HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.sapabuildingsystems.co.uk
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk

Thermal Barrier
Products
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk
Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

