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Comment

So, it seems the deed is done and article 50 will be triggered. In all
probability next month. Even politicians who voted to remain in the EU
in the referendum supported the bill to trigger the article. Afraid, no
doubt of being accused of 'thwarting the will of the British people’.
Given that only slightly more than half of us voted to leave that seems
to me a bit rich, effectively disenfranchising almost half of the voting
population. “You voted for the wrong side, you are wrong, you don't
count,” seems to be the message.
One can imagine the furore if it had gone the other way by the same
difference. I have no doubt that the second referendum campaign
would be under way already.
This is the problem with politicians that have never worked. Not in
commerce, not in manufacturing, not even in finance or banking or the
law.The whole thing spins on the politics not the practical. It has been
fashionable, especially since the banking crash to talk about the 'real'
economy as opposed to the financial services economy. Perhaps we
should also think about the 'political' economy. Nothing to do with the
needs or well-being of either of the other economies – or for that
matter the people who work in them – just about control and being
in charge. And, perhaps, being seen to be in charge.
Someone commented recently that entering parliament used to be the
culmination of a successful career in business. Now it is the first
foothold to fame and fortune. And all at the voters expense.
Whatever happens after we leave the EU, whatever deals are done, it
is likely that window manufacture will remain relatively unscathed.
Aside from the cost of raw materials, which have already risen in price,
we are not an exporting industry. Almost all of the windows
manufactured here, whether domestic or commercial, are for UK
consumption. The same perhaps, will not apply to the wider
construction industry which is rather more international. The sector
seems to be OK at the moment with aluminium being particularly
confident.
And there is still the thorny problem of the workforce. Every industry
– and windows is no exception, nor is construction in general –
presently relies heavily on European workers.We have always relied on
immigrants to do our dirty work but the Europeans are, in the main,
here as skilled workers. I know one big fabricator who reckons half of
his workers come from Eastern Europe; unless they are allowed to stay
it will be devastating for companies like this.There is a suggestion that
there may be an amendment to the Brexit bill in the House of Lords
that will allow Europeans already here to stay. More exciting is the
prospect that 'remain' politicians in the House of Commons may finally
stand up and be counted so the amendment could well stay.
To me it still seems hard to believe that we are dropping a relationship
with our near neighbours in an organisation that has kept Europe
peaceful for longer than anytime in its history. I did read recently that
it may be possible to have dual UK-European nationality. So where do
I queue for my passport?

John Roper
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NEWS

New driving force
T

he Glass and Glazing Federation
(GGF) welcomed its new president,
Alan Burgess, (managing director of
Masterframe
Windows)
at
the
president’s reception on 2nd February at
The Building Centre in London.
In front of over 80 invited guests made
up of GGF members, industry dignitaries
and GGF employees, Brian Baker, GGF
chief executive (interim) hosted the
presentations for the event, reflecting on
his own presidency (which ended in
December 2016) and providing an
update on the changes at the GGF in the
last 12 months. Following his
introduction, Barker thanked Nigel Rees
former GGF chief executive for his 22
years of loyal service to the federation.
Rees was then invited to say farewell to
the GGF and the industry.
Following his heartfelt thanks and
praise of the GGF members and staff for
their support, Barker welcomed in new
president, Alan Burgess who delivered a
speech that covered the challenges
ahead and outlined his aspirations for
the federation.
On becoming the GGF’s 23rd
president, Burgess said: “I am delighted

Left: Brian Barker and new
president,Alan Burgess
to be appointed president of the GGF
for 2017. With over 45 years’
experience in the industry, combined
with many years on several boards and
committees with the GGF Group, I
know first-hand the kind of challenges
involved. I am also aware of the
substantial
personal
commitment
required and I will ensure the good
work of the current board members
and former presidents is continued and
developed.” ❐

Victorian Sliders has
added Ecobuild to its
exhibition calendar for
2017.
It will be majoring on
ECOSlide PVC-U vertical
sliding sash windows
which are supplied
exclusively to
professional trade
installers on a strictly
trade only basis and are
claimed to be the UK’s
best-selling sash window
brand.
10 ECOSlide sash
windows will be displayed
around the Victorian
Sliders island stand at Ecobuild 2017 at ExCeL in London’s
Docklands from 7th-9th March.
“We are keen to surprise and delight specification professionals,
including design and build housebuilding contractors and building
refurbishment specialists, with the quality of our ECOSlide PVC-U
vertical sliding sash windows.
“This exhibition gives specifiers the opportunity to inspect our
products in detail,” says Mark Schlotel, marketing director at
Victorian Sliders. ❐

Jet gets
some Xtra
X

tralite, UK manufacturer of
rooflights and structural glazing, has
been acquired by German company Jet
Group.
The Jet Group has been
manufacturing and distributing light
domes across Europe for over 40 years.
Eric Pans, Jet Group chief executive says:
“We are very enthusiastic about the
technical competence and strong brand
reputation of Xtralite. We should be
able to develop excellently in the UK
and extend our market position.”
Xtralite, formed in 1993, based in
Blyth,
Northumberland,
quickly
established itself as the largest UK
independent rooflight manufacturer
with a reputation for quality products,
flexible manufacturing solutions and

Bob Tweedy and Eric Pans
creative designs. Bob Tweedy, founder of
Xtralite says:“This is a great opportunity
for Xtralite to continue its growth
strategy in the UK. The support from
our holding company, Jet Group, will
enable us to continue product
development and enhance our customer
service.
Operations will continue at the Blyth
premises,
following
the
recent
investment
into
additional
manufacturing facilities, with Bob Tweedy
maintaining an active role focusing on
the
on-going
development
and
progression of the company. ❐

Metal Technology exemplifies best
practice at Leeds College of Building

A

rchitectural aluminium systems
company Metal Technology has
contributed to achieving the desired ascetic
for the flagship Leeds College of Building
Campus designed by Fuse (Leeds).
As a leading educator for construction,
the College wanted a building that would
reflect its purpose, create an exceptional
learning community space, pay tribute
to its surroundings and encompass the
use of modern materials and construction
methods.
The scheme utilised Metal Technology’s
System 17 High Rise capped curtain
walling and incorporated manual and
automatic 4-20Hi+ casement opening
vents. System 5-20D Hi+ doors completed
the range of products used. The Hi+
products used within this development are
from the company’s high performance

range.
These systems combined to deliver
complete design flexibility, achieving
not only a very high level of thermal
performance, but also exceptional
structural, security and acoustic
performance. All Metal Technology systems
comply with the latest British Standards
and are Secured by Design certified.
For more information visit
www.metaltechnology.com

Steeple Road Industrial Estate, Steeple
Road, Antrim, Northern Ireland BT41 1AB
T:+44 (0)28 9448 7777
E: sales@metaltechnology.com

www.metaltechnology.com
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NEWS

Phoney fireproofing Finding a
I

n a recent report the Glass and Glazing
Federation (GGF) has expressed
concern about a recent news story in
which Glassworks Ireland had sold
ordinary glass as fire resistant safety
glass. The company had failed to supply
numerous buildings with the correct
specification of glass, putting lives and
property at risk. The GGF emphasises
that Glassworks Ireland is not a member.
Steve Rice, GGF director of technical
affairs says: “This news and the
subsequent prison sentence clearly
shows the importance for all companies
in the fire resistant glazing sector to
ensure the specification, supply and
installation of fire resisting glazing is
provided at the correct leve
l of
protection for people and property. The
GGF through its fire resisting glazing
group (FRGG) promotes, develops and
champions the application of best
practice in the use of fire-resistant
glazing systems with a recognition of
their responsibilities in ensuring fitness
for purpose in the event of fire.
“The GGF’s Guide to Best Practice in
the Specification and Use of Fire-Resistant
Glazed Systems and Standard for: the
Specification, Supply and Installation of FireResistant Barriers containing Glass ensure
those involved with designing and

T

true fit

ruFit is the perfect solution for filling
the skills gap in the glazing and
construction industry.
Managing director at Edgetech UK,
Chris Alderson says: “The construction
skills shortage is an issue that’s been on
the industry agenda for a while now and
things aren’t likely to improve.”
The rate of retirement is set to
increase. According to Designing
Buildings Wiki, 22% of the construction
workforce is over 50 and another 15% is
in its sixties. Additionally, the appeal of
the construction industry for young
people is very low, says CITB data,
scoring just 4.2 out of 10.
Designing Buildings Wiki also says that
a fifth of all construction sector
vacancies are hard to fill because
employers can’t find people with the
Steve Rice, GGF director of
technical affairs
implementing fire strategies within
buildings can obtain the correct
products. All of the components, glass,
glazing seals, glazing beads, fixings and
frames need to be compatible under fire
conditions. These publications can be
found on the www.ggf.org.uk.” ❐

Sussex-based trade
fabricator,Tradesmith says
it has seen a dramatic
increase in Warmcore sales
through its partnership
with Insight Data.
Mark Hutchinson,
managing director of
Tradesmith, says:“Since
partnering with Insight the
results we have received
have been phenomenal.
The most recent campaign
featuring our Warmcore
products was so successful,
the increase in demand
meant we needed to
employ five additional
staff.”
The Synseal fabricator appointed Insight Data in 2015 to help the
company generate more leads and increase sales.
“Insight Data has been professional and easy to work with whilst
delivering results.The campaigns have been excellent, with crisp design
and great looks, resulting in excellent response rates.We have taken on
many new customers since the partnership began and we look forward to
working closely with Insight Data for the foreseeable future,”says
Hutchinson. ❐

right skills or experience. And 51% of
respondents to the RICS construction
market survey cited skills shortages as a
constraint on growth.
“For window installation companies,
TruFit is the perfect product to tackle
the skills shortage within the glazing
industry,” says Alderson.
“Using the TruFit system to install
windows and external doorsets means
installers can quickly and easily l
earn
how to fit a window that is properly
sealed and has a professional finish.”
The window installation tape is easy
to use for a consistent finish that
maintains the window energy ratings of
products. It expands to seal all gaps
between the frame and the wall for
dependable weather protection and
airtightness.
What’s more it is quicker and cleaner
than traditional ‘wet’ installation
methods and can be used in any
weather conditions to save extra time
on site too. ❐
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The next generation of ABS locks starts here.
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NEWS EXTRA

Coping with
doomsday?
With the triggering of Article 50 looming and
much lamentation over the effect of Brexit on
British business, Alan Parker,Winlock Security
MD, explains how the company has handled the
fallout from 2016’s big shockwave

W

e didn’t expect a
leave vote but we
weren’t prepared to take a
risk on currency. In March
we announced that we
would not fix prices for
2016/17 until we knew the
result of the referendum.
We also outlined our
surcharge parameters in
the event of Brexit. We
wanted to prepare our
customers for the possibility of price increases as best we
could, but it didn’t make them any more palatable.
The impact of Brexit certainly had negative short-term
implications for us as negotiating and managing the
significant price hike on our imported ranges has been
time consuming and at times fractious. However sales
volumes have been strong since the vote.We have not seen
much evidence of customers shopping around in order to
beat the increases – I think all customers are aware that
prices have to go up no matter who they buy from.
In the longer term, as the UK’s only volume producer of
window handles, the prospect of weaker sterling should
however be positive. In general our customers are more
concerned about cost than provenance.We have some UK
made product ranges where the price differential with
Asian product is smal and we are actively promoting these
ranges to increase customer awareness. If we can supply a
UK made product at close to Asian prices we believe
many customers would take up this offer.
The big question is over what the lasting impact could
be. It is likely to be 10 years before we understand the true
impact of Brexit. The construction sector is largely
dependent upon Eastern European labour and this is
especially true of many fabricators. It is likely that the
number of Eastern Europeans working in the UK is now
at its peak and will probably fall in future. Whether this
causes labour shortages will depend largely on our ability
to train our home-grown staff. Either way the nature and
nationality of the UK construction industry labour force
will have changed significantly from what we see today.
The short term impact has been relatively slight but
negative both in terms of increased costs for the sector as
a whole and consumer spending. Consumer confidence
has held up well but an adverse effect may become more
noticeable once Article 50 has been invoked.
So the jury is still out as to whether Brexit will be bad
for business but for the moment Winlock is remaining
confident. We have high hopes for 2017. Our business is
driven not by market growth, but by our product and
service initiatives. Those that we have launched in 2016
we hope will bring us a full year’s benefit.” ❐
The Fabricator 2017
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MARKETING

The ‘bigger’ picture
Andrew Scott, managing director of business and marketing consultants
Purplex, discusses the ‘bigger picture’ when it comes to growing a business

A

t Purplex we are often asked what the best marketing
strategies are to grow a business. Is it advertising or
PR? Direct mail or email? Content marketing or pay-perclick? Or the so called ‘marketing mix’?
We see these simply as the ‘tools’ to carry out certain
activities.When it comes to marketing, many companies –
and marketing agencies – miss the bigger picture and can
spend a great deal of time and money on marketing
activities that generate very little return.

Tactical vs strategy planning

Some business plans focus on immediate gain (tactical
wins). But without a longer-term plan, this can be a risky
approach – we’ve all seen companies who enjoyed
spectacular growth and then disastrously fall over. But
conversely, there is no point developing a ‘big picture’
strategic plan that focuses on the long-term, while
cashflow dries up from lack of short-term sales.
Developing a growth plan needs to incorporate both
longer-term strategy planning (‘where do we want to be in
three or five years’) with tactical, short-term activity
operating in tandem with each other.

External vs internal

All too often, business growth plans focus exclusively on
external marketing activity. This can be tactical ‘push
marketing’ where you promote your business directly to
potential customers using a myriad of marketing tools
such as advertising, PR, direct marketing, telesales, online
activity, or events/exhibitions.
Or it could also be more strategic activity using ‘pullthrough marketing’ where demand is created through
brand loyalty and reputation, or where trade and
commercial suppliers create down-stream demand for
their products using, for example, trade dealer networks,
consumer literature or specification selling.
External marketing activity is essential in the window
and conservatory i
ndustry, but what i
s the point of
investing in external marketing if you can’t keep the
customers once you have them?
A key element of growing a successful business is
focusing on customer relationships. Tactically, this is
obvious – keep your customers. Yet very few companies
have a comprehensive, documented customer retention
strategy that focuses on or monitors customer service,
loyalty, satisfaction and value.
At a strategic level, customer relationships are about
growing revenue from your existing customers. Are you
their sole supplier or do they dual-source? Are they aware
of all the products you offer, and do they sell them? How
can you increase the average order value and frequency of
purchases?

10

Choosing the right marketing partner

Creating a successful, sustainable growth strategy
incorporates all the elements outlined above. So working
with a marketing partner who understands your business
goals and has the experience and resources to deliver
results can make all the difference.
Purplex is one marketing company that sees the bigger
picture. The company was established in 2004 to provide
the window, conservatory, and glass industry with a
credible solution to business growth. We’ve grown every
year since then and today we employ over 50 marketing
professionals in-house, working with clients that range
from international conglomerates to small local installers.
Purplex consists of a PR division that includes highly
experienced writers and journalists, a creative studio that
provides video and photography along with a
comprehensive graphic design service; and a digital
division that includes a web design and SEO team, email
marketing, social media and online advertising. And
unlike many marketing agencies in this industry, we don’t
outsource to third parties.
Our goal is to scale up to 100 people over the next 1218 months, and we recently moved into a new three storey
HQ to help achieve this. The new offices are truly world
class and have resources on a par with any agency in Hong
Kong or New York. ❐
Andrew Scott is managing director of Purplex, the
industry marketing specialists. He is a Fellow of the
Institute of Sales and Marketing Management and a
member of the Direct Marketing Association
The Fabricator 2017
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ALUMINIUM SYSTEMS

The Real customers
Customers are key in any business and the Customade’s Real Aluminium range has been
key to the success of many installation firms, with the help of Customade and a special one
day customer workshop

M

ore than 65 Real Aluminium installation firms have
seen their aluminium sales go through the roof after
switching to Customade’s Real Aluminium range and
attending a comprehensive one day customer workshop.
The Real customer day is the latest advance from
Customade under its Real Aluminium offering, which
equips installers with all the tools they need to promote
and sell the most extensive range of aluminium windows,
doors and lantern roofs available from a single supplier.
The workshops have de-mystified the process of
promoting, quoting, selling and ordering aluminium and
helped installers to increase their aluminium sales by an
average of 281%.
Claire Miller, Customade Group’s marketing manager,
explains: “Despite the huge popularity of aluminium and
the greater profit margins it brings, installers are still left
frustrated by antiquated service levels and complex
pricing models. We wanted to cut through these barriers
and gather our installers to help them understand more
about aluminium and how it can grow their businesses.
The Real customer day is all about boosting their
confidence to move into aluminium and to see that it
really doesn’t have to be difficult.
“We’ve had a fantastic response to the workshops and
everyone who has attended – from sales teams to
surveyors and fitters – has gone away with a far greater
understanding of this invigorated supply chain. We’re
absolutely delighted that these installers have increased
their aluminium sales by an average of 281% – that
achievement really is testimony to how easy Real
Aluminium is.”
More than 100 delegates – including seasoned
aluminium installers and PVC-u installers who are new to
aluminium – have already attended one of the customer
days, which are held at Customade’s headquarters in
Stonehouse, Gloucestershire.
Thom Emerson, owner of Ideal Window Solutions,
attended a customer day along with his business partner
12

in November. They switched to Real Aluminium shortly
after.
Emerson said: The Real customer day was very good
indeed. It was professionally organised and very well
attended.We gained a valuable insight into the aluminium
production facility and were talked through all the sales
and marketing support that’s on offer. The day gave us a
high level of confidence in Real Aluminium and we had no
hesitation in signing up to it afterwards. We’ve already
increased sales in aluminium and we’re certain that this
will be a great year for us as demand for aluminium
continues to rise rapidly.”
During the workshop, customers are treated to a tour
around the purpose built 72,000sq ft factory which
exclusively manufactures the Real range of aluminium

windows, bi-folding doors, sliding doors, French doors,
residential doors, composite doors and lantern roofs.They
also learn how they can increase their aluminium leads
through effective traditional and digital marketing
techniques and leave with a free set of marketing tools
which includes corner samples, colour swatches and
brochures.
Real Aluminium was launched in 2016 as a step change
for the industry. It eliminates the common drawbacks
associated with the supply of aluminium and makes
sourcing aluminium as easy as buying PVC-u.
Customade exclusively manufactures the Real range
and holds more than 100 miles of aluminium extrusions
in stock in four colours – white, grey (7016), black (9005)
and dual grey on white. Lead times for Real Aluminium
are typically faster than average at just two weeks. ❐

www.real-aluminium.co.uk
The Fabricator 2017
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ALUMINIUM

All you need
J

ack Aluminium has published a new brochure where, it
claims, fabricators can find everything they need to
create high-quality, secure and thermally efficient
commercial doors. The brochure is available to download
at www.jackaluminium.co.uk.
“As part of our marketing support for fabricators, we’ve
launched the brochure so they can give their customers a
simple, at-a-glance reference to the benefits of the Jack
Door system,” says Ash Pearson, sales manager at Jack
Aluminium.
“The Jack Door gives fabricators an easy route towards
meeting PAS 24 and Secured by Design. It’s the ideal
choice for schools and colleges, hospitals, local authorities
and other commercial buildings where security is
essential.”
The brochure covers the range of PAS24 commercial
doors including controlled access, emergency exit and
remote access, and a wide variety of hardware and colour
options.
“The Jack Door helps fabricators to meet robust
specification guidelines. The TD68 system has passed
PAS 24 and is fully Q marked, so it is ready for fabricators
to attain Secured by Design status. ❐
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The Alpro Hardware Division of IEC has launched
the new Alpro range of CE tested exit devices in
both concealed vertical rod and rim mounted
models.
It has been designed to enable the simplest touch
of the touch bar or crash bar to operate the door
and thereby allow people to escape. New
European standards now govern the manufacture
and installation of this equipment, as these
devices are ‘life safety’ devices and it is therefore
crucial they are produced in line with the
requisite standards and quality requirements. ❐
www.alpro.com
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BI-FOLDING DOORS

WINDOWS

We fabricate from the three available systems from
Smarts which include the popular Visifold, the
Panoramic system and the commercial Visifold
Square, both of which eliminate the ﬂoating mullion.

Innovative designs and a comprehensive range
of windows suitable for the architectural,
commercial, public, new build and retail
markets are hallmarks of Nova Aluminium.

EN 14351-1:2006+A1:2010
Pedestrian doorsets
for escape
routes.

08:06

DOORS

WINDOWS

SHOP FRONTS

CURTAIN WALLING

BI FOLDING DOORS

Visit the website to ﬁnd out more: www.nova-aluminium.com
Tel. 0117 955 6463
Fax. 0117 955 6472
Email. glazing@nova-aluminium.com
11 Lawfords Gate, St Judes, Bristol BS2 0DY
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Slim-line slide sash
A

lumatherm claims to offer the slimmest, most
authentic sash window in the UK. The product
features a 36mm super slim meeting rail and a choice of
43mm or 90mm deep bottom rail, to give a more authentic
look. The Alumatherm window has many patented
features. A retractable parting bead – claimed to be the
first in the UK – replicates the original box sash window
look, giving both form and function. A high gloss acrylic
decorative horn is also available.The external sash profiles
all have a putty line detail, replicating the 450 chamfer
found externally on traditional wood sash windows. The
profile design with glass bonded to the sash gives strength,
and within the meeting rail is a box and ‘T’ design to resist
deflection or bow.
Alumatherm Windows is an established family run
business. It operates from a modern 20,000sq ft factory in
Market Deeping, near Peterborough in Cambridgeshire.
The company claims to be one of the oldest specialist
manufacturers of vertical sliding double hung box sash
windows.
Alumatherm says it can offer any size, colour or
hardware. The window has a concealed balance cover
hiding the balancing hardware. A secondary benefit is the
reduction in any air infiltration. Both sashes also have the
ability to tilt inwards for cleaning the outside face making
it suitable for both heritage and conservation areas,

modern new builds, commercial projects, care homes,
schools and social housing.
The Alumatherm design is a culmination of over 55
years, experience in aluminium sash windows and
continuous research and development. Aluminium is
maintenance free, slim, strong and thermally efficient.
Alumatherm says that it has windows that were installed
55 years still performing. ❐

www.clearviewgroup.co.uk

For all your glazing needs
Tricklevents
Packers
Packer for Professionals
Corner protectors
System components
Foiled components

any colour
flat,bridge & wedge
for your trade counter
most sizes
many designs
most foils

Tricklevent
For more information or to find your local trade counter
or stockist visit: glazpart.com/products or call
01295 264533 to speak with one of the team.
Wildmere Industrial Estate,Banbury,Oxon OX16 3JU

Flat and
Bridge Packers

Glazing
Shovel
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Affordable castles
S

tate of the art g
lazing solutions and a strong
understanding of the needs of inner-city dwellers has
helped Glassolutions to secure a major role in the creation
of two new residential and retail spaces in Elephant &
Castle, part of one of the largest regeneration projects
currently taking place in Central London.
Led by the integrated property company Lendlease, in
partnership with Southwark Council, the Elephant Park
regeneration project will deliver close to 3,000 homes by
2025, and Glassolutions is working on the latest phase,
West Grove, which is due to complete in 2018. It is
Glassolutions’ highest value contracting project to date.

Additionally, the aim of Elephant Park to create housing
of the highest quality in the heart of the city meant that
Glassolutions’ proposal had to fulfil very specific
requirements to satisfy several professional bodies. The
installation was required to be Secured by Design
compliant, as well as adhering to the professional values of
the Lifetime Homes Standard and DDA requirements.
Glassolutions’ proposal embraced all of these
requirements, ensuring that the glazing specification
would provide security and durability as well as energy
efficiency and aesthetic benefits.

Residential with retail

Glassolutions began work on the site in late 2016. To
create the buildings’ envelopes, Glassolutions has
specified Wicona aluminium systems fitted with SGG
Stadip Silence acoustic safety glass for both the outer and
inner panes. This specification incorporates SGG’s
popular Planiclear coating to reduce tinting, maximise
light transmission and increase solar gain, improving the
overall energy rating of the glazing installation.
Glassolutions’ 16mm argon gas 90% filled sealed units
will incorporate 1.5mm acoustic clear PVB interlayers for
resilience and noise reduction, as well as a black warm
edge spacer to reduce thermal bridging.
With anticipated LT values of around 68% and g values of
45%, the specification will provide the ideal internal
climate with optimum natural daylight, ensuring that
residents’ homes will be secure, energy efficient,
comfortable, and shielded from external noise.

West Grove aims to create state-of-the-art retail and
residential spaces which will connect Walworth Road to
the improved transport hub at the Elephant & Castle, with
Glassolutions providing the design and installation of
aluminium windows, doors and curtain walling for the
phase.
The focal building on Highwood Gardens, designed by
Allford Hall Monaghan Morris Architects, is located at
the corner of Walworth Road and Deacon Street. With
extensive retail space on the ground floor plus 30 storeys
of residential accommodation, the building will be the
tallest in Elephant Park.
Orchard Gardens, designed by Panter Hudspith, is
located at the corner of Walworth Road and Heygate
Street, and will include an eighteen-storey residential
building with ground floor retail space, which will include
affordable units for local businesses.This plot adjoins with
Walworth Town Hall to create Walworth Square, a new
civic focal point for the area.

Security and sustainability

With daylight-maximising inset balconies, residential
blocks arranged to avoid single aspect north-facing homes
and fittings chosen to save on water wastage and fuel
consumption, the West Grove development was designed
with sustainability and energy efficiency in mind.This was
therefore a primary focus for Glassolutions when
specifying systems and materials, as the glazing
specification needed to meet high standards of thermal
efficiency as well as adhering to the respected guidance of
the Centre for Window Cladding Technology.
16

Building on efficiency

Building for affordability

Says Glassolutions commercial manager, John Foster:
“We’re excited to be a part of the Elephant Park
regeneration project. Being involved with the construction
of the masterplan has been a great opportunity for us, and
it’s particularly gratifying to see first-hand the effect that
this project will have on the local area.
“The complexes on West Grove will provide secure,
desirable living space in the heart of London, with the
additional benefits of affordability, energy efficiency and a
great balance of communal and private spaces. It’s a
fantastic feeling to know that Glassolutions is a part of
that.” ❐

www.glassolutions.co.uk
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Elegant Ash
Solid Colours

RENOLIT EXOFOL MX Windsor

RENOLIT EXOFOL MX ELEGANT ASH
Painted wood effect foil to refine your windows.
Elegant look, excellent quality – discover a painted wood effect window foil with new colours for
new possibilities. Elegant ash is available in four neutral tones to match with all building styles
and it is manufactured incorporating SST (Solar Shield Technology) to proven quality standards,
ensuring your highest demands are met. Guaranteed. Find out more:
www.renolit.com/exterior | Tel.: 01670 718222 | E-mail: renolit.cramlington@renolit.com

9194_AZ_ElegantAsh_2017_RZ.indd 2
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One FIT pavilion
CAB chief executive, Justin Ratcliffe looks back at the inspiring BAU 2017, updates on the
growing CAB aluminium pavilion at The FIT Show 2017 and considers the generally upbeat
CAB Q4, 2016 State of the Market Survey results

T

he English exodus to BAU 2017 in Munich this
January was as large as I can ever remember. With the
queuing to get in, the general buzz from 250,000 visitors
(80,000 from abroad) and the positive comments about
the UK market, there was much to discuss for the band of
CAB members returning to Birmingham on the late Friday
night flight.
While we will never match the scale of this huge ‘Eurohub’ show in the UK, we can definitely look to be inspired
by the spirit, ambience and positivity of the whole
exhibition. The awesome scale of so many of the
aluminium and glass products definitely made visitors
‘think big’. This happens to be one of the key strap lines
for the UK’s FIT Show in May, but despite only filling
three halls of the NEC, the exhibition still has very good
reasons for using these words. It has expanded
significantly since Telford and around 86% of the
floorplan is already sold or reserved
CAB’s first aluminium pavilion at the FIT Show is
growing by the week at the moment with 10 member
companies already secured with the pavilion and interest
from many more. This is in addition to the 17 CAB
members who have booked their own stands within the
show. The timing is good in so many ways as there are a
great number of new aluminium products being launched
at the exhibition with many members keen to highlight
their focus on this sector. Critically, there is a growing
perception that the FIT Show is simply THE place to
launch new products. Aluminium’s increasing share of the
domestic sector is very likely to continue with clear
evidence (including results from the CAB State of Market
quarterly surveys) that investment in the year ahead in new
product development and machinery is set to grow.
I believe that the show will have a greater focus on
aluminium than any I can remember since my first ever
exhibition, Interbuild 1980, where I was ‘helping out’
distribute literature on the Glostal stand. There is still time
to join the CAB pavilion and exhibit alongside a whole
host of leading brands such as: Adshead Ratcliffe & Co;
AkzoNobel Powder Coatings; Alpro Architectural
Hardware; Aluminium Bending Specialists; Howells
Patent Glazing; HW Architectural; RAICO UK; SherwinWilliams Diversified Brands; Valspar Powder Coatings
and VINCI Technology Centre UK.
We look forward to announcing more companies
participating in the pavilion very shortly.
The latest survey results highlight that despite the
uncertainty that prevailed last year, there was still a lot of
confidence in the future with 70% net balance of
respondents expecting sales to increase over the next 12
months (60% in the next quarter). While this represents a
slightly lower level than in Q3, 2016 (80% and 53%
respectively) the figures are considerably higher than the
overall construction sector (18% and 6% respectively)
which did still manage to record a 15th consecutive
18

Justin Ratcliffe CEO addressing the CAB
technical conference May 2015

Expected sales volumes in CAB State of Trade
Survey Q4, 2016
quarter of growth.
Unsurprisingly 84% net balance forecast that unit costs
would rise in the year ahead with wages and salaries
(79%), raw materials (74%) and exchange rate (72%)
being the key factors.
Overall, capacity levels were reported to be sufficient in
Q4, given current construction output and demand. 30%
of CAB members reported that they had operated at
between 90% and full capacity over the last 12 months,
compared to 38% in Q3. In 12 months’ time capacity
utilisation is anticipated to be 90% or higher according to
35% of members. Demand was once again reported to be
the key constraint to sales growth over the next 12 months
by 53% of members (69% in Q3). Other constraints
reported were: capacity 16%, raw materials 11% and no
constraints 21%. ❐
If you are interested in finding out more abo joining CAB
or in taking part in our Aluminium Pavilion at the FIT Show
23 -25 May, please email me immediately at
justin.ratcliffe@c-a-b.org.uk or contact me on 07970
735689. The opportunity is open to all CAB members.
The Fabricator 2017
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Joining up the dots
Amongst all the excitement of president Trump taking office and the UK supreme court judgment
on whether parliament or ministers have the power to begin the Brexit process, you may have
missed the publication on 23rd January of the government’s green paper: Building our Industrial
Strategy.While the words ‘government’ and ‘industrial strategy’ do not sit together easily with those
old enough to remember the 1970s and the millions poured into firms like British Leyland (and
before you ask, no I can’t, well OK not quite), her foreword makes it clear that the prime minister
recognises the opportunity presented by the vote to leave the European Union and the need for a
plan

S

ome of the statistics cited in the green paper put the
current UK position into sharp focus. For example,
while we had closed the productivity gap before the 2008
recession, workers in France, Germany and the United
States now produce around as much in four days as UK
workers do in five. Despite having the most prosperous
local economy in Northern Europe – central London – we
also have twelve of the twenty poorest among our closest
neighbours. We have three of the world’s top 10
universities, and 12 of the top 100, but business
investment in R&D is just over one per cent of GDP in the
UK, close to half the rate of Germany and substantially
below the OECD average; while we have world-class
research universities, not one features in the top 10 list
compiled by Reuters covering innovation and
commercialisation.
Though the UK may be chastened by its experience of
industrial strategy in the 1970s, recent experience in
South Korea, the United States and Germany, and to be
fair in some respects more lately in the UK, has shown that
targeted interventions combined with free market
economic policies can lead to more productive and better
balanced economies. Although not referenced in the green
paper, Germany now boasts 67 Fraunhofer Institutes*
with some 24,000 employees, Europe’s largest
application-oriented research organisation. At BAU 2017
13 of the 67 Institutes were represented, indicating their
strong linkages with the construction sector.
The green paper, which is designed to start a discussion
with industry, sets out 10 areas for action, including
developing skills, upgrading infrastructure and cultivating
world-leading sectors. The UK has a global reputation in
the automotive and aerospace sectors, sectors that have
benefitted from a close partnership with government and
which have supported strong growth, employment and
skills. It is acknowledged that this relationship is less
developed in other industries, with no coherent framework
for industrial strategy across all sectors.
As a result, the fenestration sector has an opportunity to
approach government with a proposal to transform and
upgrade our sector through a sector-deal, driven by
business to meet the priorities of business. By organising
ourselves behind strong leadership to address shared
challenges and opportunities, in the same way that the
automotive and aerospace sectors have, we can upgrade
productivity in supply chains, promote competition and
20

CAB technical director Justin Furness addressing
delegates at the CAB 2016 technical conference
innovation, grow clusters of expertise and boost skills.
What skills shortages do we have or expect to have? How
can we link the skills needs of industry to the skills
provision by educational institutions in local areas? How
can we enable and encourage people to retrain and upskill
throughout their working lives? How can we innovate
more by adopting new and more productive ways of
working, such as BIM and robotics? How can we link our
skills needs with the need to upgrade the infrastructure
and the need to address the energy ‘trilemma’ of meeting
climate change targets, guaranteeing security of supply
and minimising costs, with infrastructure and energy two
of the 10 areas for action in the green paper? There is an
opportunity for us to “join up the dots” on all of these
issues, so who’s in? ❐
Justin Furness
*The Fraunhofer Society for the Advancement of Applied
Research, is a German research organisation with 67 institutes
spread throughout Germany, each focusing on different fields of
applied science.
For further information on CAB and its activities – contact
Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
The Fabricator 2017

www.firmanglass.com

Glass
Excellence
Established in 1975 Firman Glass is one of the
leading independent glass processors in the
UK, manufacturing toughened glass, laminated
glass and specialist sealed units.
Based in Harold Wood Essex within 5 minutes
of junction 28 of the M25 and half an hour from
Central London we are ideally situated to
service our ever growing and diverse customer
base.
Manufacturing all forms of processed
toughened glass, with comprehensive stocks of
clear float, low iron, satin, body tinted, mirrors,
laminated glass, acoustic laminated and fire
rated glass.
With some of the most advanced capabilities in
place Firman Glass is able to manufacture high
quality products for all markets sectors including
architectural, retail, leisure and domestic.

Products
•
•
•
•
•

Toughened glass
Processing
CNC shaping
Laminated glass
Toughened and laminated
constructions
• EVA and Vanceva coloured interlays
• Fabric and decorative interlays
• Saflex DG41 structural interlay

•
•
•
•
•
•
•
•
•

Specialist insulating glass units
Anti–slip glass
Fire rated glass
UV bonding
FIRMALITE electric switchable glass
Heated glass
Decorative glass
Sandblasting
ColorfirmTM back painted glass

•
•
•
•
•
•
•

Staircases
Treads and stringers
Shower screens
Shelving
Glass doors
Acoustic reduction
Fire rated

Applications
•
•
•
•
•
•
•

Structural glazing
Glass floors
Partitions
Roof lights
Balustrades
Full height barriers
Canopies

•
•
•
•
•
•

Decoration
Wall cladding
Splashbacks
Privacy
Technical Support
Nationwide Coverage

Further information is available from our sales and technical offices or visit www.firmanglass.com
Firman Glass,19 Bates Road, Harold Wood, Romford, Essex RM3 OJH
Tel: 01708 374534 Fax: 01708 340511 Email: sales@firmanglass.com

www.firmanglass.com
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Proudly passive Climate

control

G

Dr.-Ing. Benjamin Krick of the Passive House Institute (centre) with
managing director Joachim Stoss and authorised signatory Johannes von
Wenserski

D

r.-Ing. Benjamin Krick, head of the
component certification working
group at the Passive House Institute in
Darmstadt, presented the Passive
House official component seal to
Edgetech Europe for the flexible, foambased Super Spacer spacer systems at
the BAU 2017 exhibition in Munich.
Edgetech Europe managing director
Joachim Stoss says: "As an independent
authority, the Passive House Institute
provides architects and planners with
guidance on all questions relating to
energy-efficient
and
sustainable
construction. Therefore, we are very

pleased to receive the component seal
award following the successful Passive
House certification of our Super Spacer
warm edge spacers last January.”
Krick says:“Components have to fulfil
high requirements in terms of their
energy efficiency before they may bear
the Passive House certificate. Through
this successful certification, the building
client then can also rest assured that
these products will significantly
contribute towards energy savings,
improved levels of comfort and, last but
not least, climate protection." ❐

www.edgetechig.co.uk

The recently completed
£26m Maxwell Centre is
the centrepiece for the
University of
Cambridge’s physical
sciences and engineering
industrial engagement
activity.
The University of
Cambridge wanted the building to deliver cutting edge
performance in terms of sustainability, and achieving BREEAM
excellent was a key goal for the project.
Michael Metcalfe, commercial sales manager at Pilkington United
Kingdom says:“To be certified as BREEAM excellent, a building
needs to score highly across a wide range of criteria including
things like water use, health and wellbeing and waste levels.
“Arguably the most important measurement is energy
performance.To achieve this, Pilkington Insulight Sun doubleglazed units were used throughout the building.These were
constructed of an outer 6mm-thick pane of Pilkington Suncool
glass and an inner 6mm Pilkington Optifloat Clear inner pane,
separated by a 16mm argon-filled cavity.” ❐
www.pilkington.co.uk
22

EZE’s new IQ box KNX – an
interface for IQ window drives – is
a smart choice for controlling natural
ventilation.
It can ‘talk’ to technology solutions
around a building linked into a KNX
building system – enabling functionality
and security at the touch of a button.
The BMS central panel displays the
status of automatic windows which can
be controlled and monitored within a
central location. They can also
communicate with other KNX
components, such as push buttons and
sensors, so that all windows in a building
can be closed at the same time.
Should a weather station report rain
or high wind speeds, the IQ box KNX
will send a signal to the window drives
to close them. The interface can also
reverse this action if the concentration
of CO2, humidity or ambient
temperature are too high within the
building.
Thanks to the precise control of the
window drives, the KNX box facilitates

controlled ventilation which is not only
better for the indoor climate, but also
for energy-saving potential.
The IQ box KNX offers additional
security; in contrast to simple switch
contacts, it uses the intelligence of the
window drives and after performing a
‘command’ reports the status of a
window to the KNX building system or
building management system.Additional
information, such as the precise opening
width (as a percentage), any faults and
updates on opening and closing cycles
which can assist maintenance planning, is
also provided by the module. ❐

www.geze.co.uk
The Fabricator 2017
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Glass Bending Excellence

Toughened Glass Bends
Firman Glass new toughening plant includes two bending
chambers which work alongside the standard flat bed.
The smaller chamber will bend glass from 5mm to 12mm
thick to a maximum size of 2850mm x 1000mm bent and
with the following minimum radii.
5mm, 6mm = 450mm
8mm, 10mm = 1000mm
12mm = 1200mm
The large chamber will bend glass from 6mm to 19mm
thick to a maximum size of 2850mm x 3600mm bent and
with the following minimum radii.
6mm = 1500mm
8mm, 10mm = 1800mm
12mm, 15mm = 2000mm
19mm = 2500mm

Working in conjunction with the flat toughening facility
to a maximum flat size of 2850mm wide x 5000mm
long. Firman Glass can now offer the Architect,
Designer and Contractor a complete service for multiple
uses such as balustrades, partitions, shower screens,
revolving door enclosures, full height barriers, partitions
and shopfronts.
Curved Glass can be processed as with flat glass and
can be decorated by sandblasting and back painting.

To find out more visit www.firmanglass.com
Firman Glass,19 Bates Road, Harold Wood, Romford, Essex RM3 OJH
Tel: 01708 374534 Fax: 01708 340511 Email: sales@firmanglass.com
www.firmanglass.com
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Vertically integrated
V

ictorian sliders claims to be Europe’s bighgest
manufacturer of vertical sliding windows. About to
double its 100,000sq ft factory and with distribution
centres throughout the UK the claim looks justified.
Based in Capel Hendry, Carmarthenshire, Victorian
Sliders opened for business in 2005. Totally focused on

Facilities include profile bending to produce
features such as this swept head
24

manufacturing
the
secret to its success
has
been
the
willingness
to
continually invest in
its equipment and its
products. In 2009 this
brought it into the
realms of extrusion.
Now with seven high
speed extrusion lines
Victorian
Sliders
controls everything
from
design
to
delivery.
By 2015 Victorian The Ecoslide demonstation
sliders had grown to van in action
achieve
sales
of
£12.4m.The company's focus since its beginning has been
the development of its key brand, the Ecoslide window,
and building its manufacturing base. It acquired the 14
acre site with a 100,000sq ft factory in 2014.This year that
will more than double to 240,000sq ft. A Further 6 acres
are available for future expansion.
The extrusion lines alone represent an investment of
£12m over the past five years.Total integration means that
it also manufactures toughened IGUs on an automated
line, has facilities for foil-finishing, profile bending and
hand-sprayed colour finishing. Hardware, exclusive to
Victorian Sliders is manufactured in China to the
company’s own specifications.
2016 saw the company invest in people with the
appointment of two industry heavyweights: Mark Schlotal
joined as marketing director and Mark Richmond took
over the sales team. Currently numbering five, the plan
now is to increase the team to 14. Sales consutltant Paul
Clifton has been brought on-board to undertake sales
training.
The sales strategy includes van-based business
development managers who operate throughout the UK,
showing the product to installers. Mobile demonstration
vans also assist to support installer, housebuilder and
commercial specification customers. The product is
The Fabricator 2017
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The 14-acre site at Capel Hendre, was acquired in 2014 at a cost of £1.7 million.
Building works are currently underway to more than double the size of the existing factory to
240,000sq ft
currently supplied to around 2,300 installers nationwide
from depots in Warrington, Ashford and Weston Super
Mare as well as from Capel Hendry. Plans are also in-hand
to invest in a new liveried delivery fleet.
The company’s ambition is to take the brand worldwide
and last year it took its first steps in that direction by
exhibiting at GlassBuild America. It has plans to take two
stands at this year’s FIT Show to show Ecoslide and the
company’s bespoke hardware.
Last yearVictorian Sliders achieved two accolades: at the
first time of entering it was shortlisted as a finalist in the
fabricator of the year category at the G16 awards. In
november it won the best UPVC sash window
manufacturer – UK award from investment magazine
Wealth & Finance International.
To build a solid structure you need a solid base. It is
pretty evident that from its beggining the focus atVictorian
Sliders has been to create a structure and a solid financial,
profitable base from which to take the business to greater
heights. ❐

Right:Victorian
Sliders in situ.
An example of a
bay window
installation

www.victoriansliders.co.uk

The automated in-house glass plant fulfils the requirement for toughened sealed units
The Fabricator 2017
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DOORS

A new legend

B

C

arl F Groupco has expanded its
range of door locks with the
addition of the Excalibur split spindle
door lock from Kenrick.This completes
the range of Kenrick locking systems
offered by Carl F Groupco.
John Crittenden, managing director at
Carl F Groupco, says: “As a leading
distributor of window and door
hardware solutions, it’s important for us
to develop strong partnerships with our
suppliers so that we can offer a wide
portfolio of high quality products.We’ve
worked with Kenrick for many years and
there is a great synergy between the two
companies. Kenrick supplies a solid
range of products, which are backed by
great technical support so we had great
confidence in adding the Excalibur split
spindle door lock to our range. It
delivers speed, simplicity and versatility
to fabricators, enabling them to quickly
and cost effectively fabricate either a
lever/lever or a lever/pad system from
just one lock.”
Kenrick developed the Excalibur split
spindle door lock as an alternative to

traditional twin spindle locks which
need a longer back plate for all types of
operation.
The door lock incorporates a standard
92mm centre, which accommodates
both long and short back plate handles
and either a solid spindle to create a
lever/lever lock or a split spindle to
create a lever/pad lock. ❐

reak-ins could be a thing of the past
with Winlock Security’s new Trimas
three star cylinder. This anti-drill, antisnap, anti-plug pull, anti-pick and antibump cylinder; the Trimas three star
cylinder by Winlock Security provides
the highest level of security possible.
The Trimas BSI Kitemarked three star
cylinder is TS007 and PAS 24 approved
and comes with a 10-year guarantee,
ensuring complete peace of mind.
“It’s disturbing how easily standard
locks can be penetrated by thieves,” said
Alan Parker, m
anaging director of
Winlock Security. “The latest research
from the Netherlands indicates 80% of
locks can be bumped within minutes
and if that doesn’t work, pins can be
picked, plugs can be pulled, or less subtle
methods such as drilling can be
employed to destroy a lock within
seconds. We wanted to create a lock
which was inpenetrable, and with the
Trimas three cylinder we have achieved
this objective”.

www.kenricks.co.uk

Senior
Architectural
Systems is making
itself at home in the
residential sector as
demand for the
manufacturer’s new
range of Ali Fold
aluminium doors
continues to soar
and more and more
trade customers
‘Ask for Ali’.
Launched in 2016, the development of the new aluminium door
range has been supported by Senior’s established manufacturing
expertise and long standing commitment to exceptional levels of
customer service.
Competitively priced and easy to fabricate using existing tooling,
the new Ali Fold aluminium door range is available in a range of
styles, including folding sliding, single swing and double swing
options. Featuring slim sightlines to create light and airy interiors,
Senior’s new range of high performance aluminium doors can
safely accommodate maximum leaf sizes of up to 1000mm by
2616mm and a weight of 100kg.
Available in a range of colours and a choice of configurations and
sizes, as well as offering impressive design flexibility, the new Ali
Fold doors also feature a polyamide thermal break to give
impressive thermal efficiency. ❐

www.seniorarchitectural.co.uk
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Solid star
security

Available in double, thumb turn and
half cylinders, in lengths from 70mm110mm in satin nickel, satin brass,
polished brass and polished chrome
finishes, Winlock’s latest innovation
offers fabricators and installers
complete choice and flexibility. It is even
available in master keyed options, keyed
alike or paired alike sets ex-stock.
“At Winlock we pride ourselves on
providing our customers with unique
and innovative solutions and we believe
the Trimas three star cylinder is a
significant improvement on anything
currently on the market,” continued
Parker. ❐
www.winlock.co.uk
The Fabricator 2017

WE MEAN BUSINESS

Purplex is at the cutting edge of lead generation, marketing technology and brand development. We help the
industry’s best fabricators, installers and component suppliers dominate their market.
With offices in London, Bristol and a super new HQ, Purplex now has 10,000 sq ft facilities
and we’re expanding to 100 brilliantly talented marketing experts.

Lets make 2017 your best year ever – call Purplex on 01934 808 132.
LONDON OFFICE - T: 020 3137 9319 | BRISTOL OFFICE - T: 01934 808 132
E: grow@purplexmarketing.com
/Purplexmarketing

@Purplexuk

/Purplexmarketing

www.purplexmarketing.com
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Butters for the best
B

ill Butters has used Residence
Collection to expand into new
markets it couldn’t access before. The
Dorset-based trade PVC and aluminium
fabricator now makes Residence 7 (R7)
and Residence2 (R2), having started
with Residence 9 (R9) when it was first
launched five years ago.
R9 was designed specifically to match
the drawings used by planners to
approve installations in conservation
areas. Designed in Britain for British
homes, R9 takes installers to areas
they’ve never been able to reach before.
Bill Butters purchasing director Matt
Kelly says: “R9 is the best looking
window out there. It’s an opportunity
for our customers to get into bigger,
more affluent, and older properties.And
it’s really easy to install on properties
with old timber windows because its
100mm frame depth fills the gap the old
windows leave. R9 is a great up-sell
because there’s really nothing else like
it.”
Bill Butters now makes all the systems

T

in the Residence Collection, including
R2, the 100mm square edge system
that’s a true aluminium alternative, and
R7, the 75mm flush sash window that
looks outstanding in both traditional
and contemporary homes. ❐

hieves who think it is safe to take a
dip into a mailbox to help
themselves to mail or commit ID fraud
will get a shock when they encounter
the DAD UK’s new security mailbox
Shark. The Shark’s letter slot features an
impressive set of teeth whose patented
design certainly gives the mailbox some
bite.
Mailbox specialist DAD UK has
designed the Shark especially to
respond to thefts from mailboxes.
Identity theft is a growing crime, costing
the UK economy £1.7b every year and
much of it is achieved by mail theft.
Credit rating agency Experion estimates
that nearly a third of cases are
perpetrated by theft of mail – often in
flats with mailboxes in open communal
areas. Sometimes this is achieved by
literally breaking into the mail box.
Sometimes, more worryingly, the thief
simply “fishes” post out through the

www.residencecollection.co.uk

Brisant Secure is a finalist in this year’s CIM (Chartered Institute of
Marketing) marketing excellence awards. In partnership with MRA
Marketing, Brisant has been shortlisted in the best use of digital
marketing category for its work on Ultion, Brisant’s high security
cylinder door lock.
Ultion’s marketing is designed to help customers sell more doors.
The website shows both trade customers and homeowners the
extra security they get when they choose a door with Ultion. Easyto-install banners make it quick for Ultion customers to add the
high security door lock to their own website, linking to a summary
webpage that explains Ultion’s security.
Brisant CEO Nick Dutton says:“We’re really pleased that Ultion’s
digital marketing has been acknowledged by such a high profile
awards event.We’ve worked hard to create a platform that talks to
both the homeowner and trade seamlessly, and help our customers
sell more doors.And it’s working.” ❐
www.ultion-lock.co.uk
28

Armed to
the teeth

mail slot.
In order to combat fishing, the Shark
mailbox from DAD UK features a set of
teeth with a patented device which
prevents thieves from pushing their
hands through the slot without any
chance of injuring them.To resist crooks
prising open the mailbox door DAD has
designed a distinctive retainer which
hold the door in place from the lock at
the top right to the bottom – often a
weak point in inferior boxes. A high
quality EN1303 lock with 30,000 key
variations ensures that the lock remains
invulnerable and secure. ❐

www.dadgrooup.co.uk
The Fabricator 2017

An industry

Hat-trick
i k

60,000 Sales leads. Customer CRM. Email Marketing.
2009

We revolutionised the
industry with realtime, online market
intelligence.

2017

2012

We did it again with
Salestracker 3.0, featuring a
fully integrated CRM, credit
profiling, Google Maps and
document storage.

Now we’ve done it again,
Introducing STEM, the powerful
new email marketing system
designed and built for
Salestracker™.

Salestracker puts 15,000 fabricators and installers at your fingertips, as well as architects, construction firms
and over 27,000 local builders/home improvement companies.
And now thanks to STEM, our built-in email marketing platform, you can contact them all within seconds.
Prospect data, CRM, and email marketing all in one place.

Find out more – call 01934 808 293 for your free demo.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
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Welcoming Heritage
T

he new HeritageWindow Collection
from Deceuninck offers a range of
technologically
advanced
timberalternative windows and doors and also
has a comprehensive marketing support
package.
“We all know when it comes to retail
it’s about creating desire and being able
to match an aspiration,” says
Deceuninck’s Rob McGlennon. “Timber
holds emotional attachment, especially
in an older property, and that’s before
you even think about planning and
conservation restraints. However, the
performance of PVC-U as a material
can’t be matched and with ‘timberalternative’ the current industry
buzzword, the Heritage Window
Collection is set to realign those
aspirations.
“The range comprises heritage flush,
sculptured and chamfered sash windows
and doors, that suit any property from
modern townhouse to country cottage.
And to help sell them we have invested
heavily in a marketing support package
that will support pull through sales along
the supply chain, especially for installers.
“For tech-savvy retailers, we have a
dedicated
website
www.heritagewindowcollection.co.uk

R

which includes the facility to download
a PDF of our 44-page brochure and
contains some stunning imagery. To
enhance showrooms, we’ve invested in a
bespoke POS stand that can display up
to four Heritage windows in any colour.
This is in addition to a pull up banner for
smaller showrooms. For consumer lead
generation campaigns, we have designed
mailers and postcards which can be
overprinted and personally branded. ❐
www.deceuninck.co.uk

The success of Ultion, the
high security cylinder door
lock from Brisant Secure is
powering Brisant’s fast
growth. Sales have
quadrupled in the last year as
more door manufacturers
have switched to sell Ultion
security in their doors as
standard.
Ultion’s lock-down mode stops burglars gaining entry even when
the cylinder is put through the most aggressive attacks. It is BSI
Kitemarked TS007 3*, has achieved the Master Locksmiths
Association’s Sold Secure Diamond, and is Secured by Design.
Brisant CEO Nick Dutton says:“Ultion isn’t just a secure cylinder
door lock, it comes with a free 10 year £1,000 guarantee against
lock snapping.And homeowners can upgrade their keys with
Keycap and Keyring too.Where Keycap makes it easy to identify
keys, Keyring brings smart technology to Ultion so homeowners
never lose their keys again.”
Keyring uses TrackR technology to link Ultion keys to the TrackR
app on a smartphone via Bluetooth. Homeowners use the app to
find their lost keys and make their keys ring if they still can’t see
them. ❐

www.ultion-lock.co.uk
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Would you
like cream?
enolit Exfol PX light ivory has been
added in to the Renolit exterior
grade range as a stock range item.
Previously only available on a maketo-order basis the move in to the stock
range recognises the increasing
popularity of cream colours and is
indicative of the importance Renolit
places to continuously improve service
levels to their customers.
Light ivory which is a yellowy cream
colour (similar to RAL 1015) is a
complementary addition to cooler ice
cream B and warmer cream white
widening the scope for designers, home
owners and installers. Cream windows
have universal appeal creating a
sophisticated and pleasant installation
which suits both traditional and heritage
windows alike and also most building
exteriors from stone, buff, red or multibrick.
Windows in this colour area have the
ability to portray an elegant high quality
image which has led to the demand for
cream
coloured
exterior
films
increasing year on year. Cream is now
the third largest selling exterior grade
solid coloured film sold in the UK
market and with improved availability of
ivory cream this is anticipated to grow
further.

Ivory cream produced as a Renolit
Exfol PX grade material is a patented
advanced exterior film which also
benefits from the addition of SST
(Renolit’s solar shield technology).
Renolit Exfol PX was developed to
enhance weatherability, reduce heat
build-up and extend guarantees periods,
up to 15 years in the UK. ❐
www.renolit.com

Find the stories on this
page and much more at:
www.thefabricator.pro
The Fabricator 2017
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

If you are reading
this box, why not
fill it with your
companys advert?

●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Call me, Mehreen
on 07814 209 789
or email me at:
mehreen.haroon
@profinder.eu

Adhesive Tapes

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Bi-Folding doors
Is your supplier letting you down ?
from only
from
only

We have the largest range of
industrial tapes for the glass &
glazing industry
● Security glazing foam tapes ● Mirror safety backing films
● Trim mounted tapes ● Glass transporting pads
● Foam glazing tapes ● High bonding acrylic foams
● Emergency repair films for broken glass

T: 01206 871999

F: 01206 871 998

E: sales@adhere.co.uk www: adhere.co.uk

Aluminium Extrusions

Advertise
here
call Mehreen Haroon
07814 209789

Aluminium Fabricators
Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

£365
36
365
£350
per leaf
p

per leaf

Lowest price anywhere

Aluminium Bi-Fold Doors

£

Aluminium

Visofold

GET A PRICE
COMPARISON
TODAY

Tel: 01642 610798
Fax: 01642 671026

www.madefortrade.co

Conservatory Roofs

Is your supplier letting you down ?

WE WILL
BEAT ANY*
PRICE
Lowest price anywhere

Conservatory Roofs

£

GET A PRICE
COMPARISON
TODAY

Tel: 01642 610799
Fax: 01642 615854

www.madefortrade.co

* Offer is based on a like for like comparison
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Conservatory Roofs

Doors & Roofing

Consumables
Fixings ● silicones ● Sealants ● Foams
Cleaners ● Tissue ● Drill Bits ● Blades Packers
● Hand ● Tools ● Power Tools ● Specials

Order
on-line at www.mywindowmate.co.uk

Foil Lamination
TRADE LAMINATION

Colours

LOW LEAD TIMES
The smart choice for
trade lamination

t: 01623 345654 f: 01623 345699
www.foilsmart.co.uk
email: sales@foilsmart.co.uk

Gaskets

Manufacturer of Gaskets for all Aluminium and
PVCu Windows, Doors, Shopfronts, Curtain Wall
and Roofing Applications.
•

For beautiful colours guaranteed
to last insist on using

KOLORBOND
on your
PVCu Profile

Tel: 0121 3268020
Fax: 0121 3271507
www.kolorbond.co.uk
email: enquiries@kolorbond.co.uk

Fly/Insect Screens

Pilkington Activ Compatable, no shrinkage,
supplied in Buckets.
•
Carry large stocks of Woolpile, Pressure
Platesand Security Tapes.
•
Nationwide delivery within 48 hours.

CENTRAL EXTRUSIONS LTD
01384 413222 - 01384 413004
www.centralextrusions.co.uk
enquiries@centralextrusions.co.uk
Unit 7 Charlton Drive, Cradley Heath, West Midlands, B64 7BJ
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PROFINDER

Email: mehreen.haroon@profinder.eu

Machinery

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939

Fax: 0113 282 1194

Email: sales@wmduk.com

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.

Specialist Manufacturers of
Standard & Bespoke Glass
& Profile Handling Equipment

A.W.T. Limited, Unit 3, Lodge Road, Radcliffe, Bury, Lancs M26 1AL
Telephone: (0161) 723 1551 • Fax: (0161) 723 5115

www.glass-handling.co.uk

Gemskill
Geemskil
Gemskil
G
ill

PVC-U Glass Handling & Equipment
www.glass-handling.co.uk • www.glass-handling.co.uk
www.glass-handling.co.uk

Tel: 07814 209789

www.profinder.eu

Secondary Glazing

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

TRADE
R DE MA
MARK
K

01895 239 607
07860 812 675

SUMMIT DOUBLE GLAZING
Secondary Windows, Patio Doors,
Residential Doors, Double Glazing

www.theyardrc.co.uk

Unit 5, Woodford Trading Est.
Southend road, Woodford Green
Essex IG8 8HF

Advertise
here
call Mehreen Haroon
07814 209789

Telephone: 0208 531 7525
Fax: 0208 551 0883
sales@summitdoubleglazing.com
www.summitdoubleglazing.com

Tools

For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6SA

Profile Bending

Advertise here
call Mehreen Haroon
07814 209789

If you are reading this box, why not fill it
with your companys advert?
Call me, Mehreen on 07814 209 789 or
email me at:
mehreen.haroon@profinder.eu

Spares for Repairs
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Veranda Systems

Advertise
here
call Mehreen Haroon
07814 209789

Window openers

Window Bags & Display Cases
www.pottertonpacs.co.uk
NEW NAME,
SAME QUALITY
& SERVICE

0116 276 7562

If you are reading this box, why not fill
it with your companys advert?
Call me, Mehreen on 07814 209 789 or
email me at:
mehreen.haroon@profinder.eu
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
The Buyers Guide 2017 will be fully up-dated next month
Architectural
Metalwork
Contour Casings
01952 290498
www.contourcasings.co.uk
dani alu UK
01865 595160
www.danialu.co.uk
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859000
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Fabricators &
Manufacturers
Alimatic Architectural
Aluminium Systems
01621 741156
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending
Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk

Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner-Fain
01905 774267
www.awsgroupplc.co.uk
Ayrshire Shopfronts
01563 542991
www.ayrshireshopfronts.co.uk
Ayton & McKeown
01733 390422
www.ayton-mckeown.co.uk
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Efaflex UK
01952 582641
www.efaflex.com
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Euro Signs & Graphics
020 8965 5555
www.euro-signs.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
HansenFacades
0161 284 4109
www.hansenfacades.com

Fabricators &
Manufacturers
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MB Glass Supplies
01246 554080
www.mbglass.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 3766922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
The Window Glass Company
(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
CAB Members 2016
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Birmingham Powder
Coatings
0121 459 4341
www.tomburn.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Valspar Powder Coatings
0151 486 0486
www.synthapulvin.co.uk
Vertik-Al
0121 608 7171
www.vertik-al.com

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.cillock.com
dormakaba
01462 477600
www.dorma-uk.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
Savio
07725 403600
www.savio.it

SE Controls
01543 443060
www.secontrols.com
SFS intec
0113 208 5500
www.sfsintec.biz
Securistyle
01242 221200
www.securistyle
Siegenia-Aubi
024 7662 2000
www.siegenia.com
STAC
+34 981 817036
www.stac.es
Titon Hardware
01206 713800
www.titon.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
CAB Members 2016

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Repair and Maintenance
Commercial Windows &
Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design
& Supply

Thermal Barrier
Products

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be

iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
HUECK UK
0121 767 1344
www.hueck.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Sapa Building Systems
01684 853500
www.sapabuildingsystems.co.uk
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk
Technal
01924 232323
www.technal.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Software Design
& Supply
BM Aluminium
01684 851230
www.bmaluminium.co.uk
Soft Tech
0121 468 0140
www.stgroup.com
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.kayebuildingsystems.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
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