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Comment

Grenfell Tower; all over eh? Enquiries have been held, hands have been wrung,
government has proclaimed, lessons learned, those responsible brought to
book. (They have haven't they?) The whole thing has dropped off of the news
agenda so we do not hear about it. All over.
Then an email arrived from one of my contacts; a link took me to the The
Constrution Enquirer where I find a report of a former Celotex product
manager singing his heart out to the Grenfell enquiry. According to this
young man Celotex 'over engineered' a board for a fire safety test to prevent
it from failing.
Grenfell, of course, was a special case. It belonged to a rich local authority
and it was where they put the poor people so, it seemed that, as far as the
council was concerned, standards were not so important.
And then I read about a four story block of 60 flats in Richmond Park,
Southwest London, which was engulfed in flames and totally destroyed. It
took around ten minutes for flames to totally engulf the building and it was
a miracle that no-one was injured. No sink estate this, the word 'luxury'
repeats in all the descriptions that I read.
The problem this time was not the cladding but the internal walls. Fire
breaks, which should have been fitted to prevent fire spreading between the
walls were 'too small' or 'missing completely' according to reports.
Cladding aside, and it took the government more than three years to admit
how widespread the cladding problem is, the problem at Richmond House is
probably repeated across the majority of this type of structure and may well
be a hidden problem in high rise constructions as well.
Regulations have, apparently, been tightened since Grenfell but we have to
ask ourselves is the whole system at fault?
Having always put much store by the British Standards Kitemark for as long
as I could remember, in around 1984 I completely lost confidence in it. Having
recently joined the magazine Flat Glass International I was invited to tour the
British Standards Institution. In those days I was a keen cyclist and the subject
of helmets was a bit of a thorny one among us as in 'real men don't wear...'.
I must admit I was a bit on the fence and I asked my guide:“What about cycle
helmets? Are we likely to see a standard for them any time soon?” Frankly,
his reply shocked me: “No, the industry doesn't seem to want one.”
It was then that, naïve me discovered that standards are a compromise. It is
a matter of what manufacturers can achieve rather than what they should
achieve. And building regulations do not seem to be much different.
And then the buck passing: architects, it seems, no longer specify materials
and barely specify construction details, (such as fire breaks) tThat is left to
the cost concious builder. Years of de-regulation has left much of the
inspection regime in the hands of private contractors. One of these admitted
to carrying out inspections 'as far as is practicable'.An independent fire safety
inspector is quoted as describing the final building certificate as a 'legal
nicety'. “It doesn't mean that a building complies,” he says.
Standards and building regulations continue to operate in such a way as to
leave them wide open to abuse. Government ministers' inevitable short term
view, coupled with forceful lobbying from a profit driven industry, makes the
enforcement of change unlikely. So what next? More public enquiries, more
hand wringing, probably more deaths? Those responsible brought to account?
I wouldn't hold your breath on the last one.
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NEWS

A new way

It’s monkey
business

A

A

new collaboration aimed at
transforming the future of the UK’s
construction industry has been
announced.
National framework provider Pagabo
has struck a research agreement with
the University of Sheffield Advanced
Manufacturing
Research
Centre
(AMRC), aiming to, together, challenge
current methods in the construction
sector, and pioneer fresh ideas and
innovations
that
embrace
new
technology and advanced manufacturing
methods.
Joining them in the venture are C4DI,
the Hull-based incubator company that
promotes growth in tech businesses,
specialist data centre company Yondr
and industry leader Lord Bob Kerslake.
Just a few weeks into the new
relationship, vital
research
into
harnessing technology to streamline
health and safety methods on
construction sites is already under way.
Gerard Toplass, executive chairman
of Pagabo, says: “Everyone agrees that
construction is a sector that has been
left behind in terms of new ways of
working and innovation. Many methods
in construction have been used for
decades.What we want to do as a group

Gerard Toplass
is to totally shake up the construction
sector – and create real change to drive
economic growth and establish the UK
as a global innovator.
“It is vital that we think about the
industry as a whole and how we can
promote new technologies to improve
how we do things. The construction
sector needs a revolutionary moment –
similar to the aerospace industry when
it created the ‘black box’. This new
collaboration between Pagabo and the
AMRC will bring the sector together,
unify common objectives and drive
forward real change.” ❐
Read the full story at:
www.thefabricator.pro

Substantial
and significant

V

eka has announced its participation
at the FIT Show 2021.The company
says it will have a ‘substantial stand and
significant brand presence’ at the event.
In a joint announcement by outgoing
managing director Dave Jones, and Neil
Evans, his successor,Veka has committed
to a significant stand at the FIT Show.
Alongside this, the company will
sponsor the VIP Lounge, which will be
positioned adjacent to its stand, at the
event next May.
“It is part of the philosophy for Veka
worldwide,” says Dave Jones. “We have
always had that association of going to
live exhibitions whether it’s Fensterbau,
whether it’s Glassex or whether it’s the
FIT Show.”
This will be the third FIT Show for
Neil Evans, who takes on the role of
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Neil Evans
managing director in January. He says:
“We’ll continue to build on the
experiences we’ve had in the past.
“We will exhibit product but more
importantly it’s the social element. We
saw that the last time at the FIT Show.
The vast majority of our customers
wanted to come and talk, to come and
socialise, to continue to build
relationships and that is what we plan to
focus on,” ❐

nationwide survey, funded by
Edinburgh and South East Scotland
City Region Deal, has been launched to
discover the future training and
development needs of the construction
and engineering sector. The survey also
seeks to discover the barriers to
accessible training.
As part of the Housing, Construction
and Infrastructure (HCI) partnership,
colleges in Scotland are seeking to carry
out a needs analysis of both areas
through a short survey which will then
be analysed, and the outcomes reported
to the HCI Board:
(www.surveymonkey.co.uk/r/BCsk
illsReview)
Construction is a key sector that
contributes to the economic growth of
a nation. The construction industry
tends to be an investment-led sector
where governments show high interest
with contracts awarded to develop
infrastructure related to housing, health

and transport, as well as the education
sector.
Alongside the construction industry
is the engineering sector, which helps to
develop the physical infrastructure –
transport networks, roads, bridges,
water and energy supplies, and waste
management.
Scott Warden, Edinburgh College
head of engineering and built
environment says: “This is a fantastic
opportunity for business partners and
the workforce of the engineering and
construction sectors to help colleges in
the South East of Scotland support the
future skills needs of our region over
the coming years.”
The survey is open now and closes on
Monday 11th December with results
being published by the end of March
2021. ❐
The Fabricator 2020
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Solar powered
integral blinds
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solar powered, wire-free motorised blind system utilising Venetian
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ORDER TODAY
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MARKETING

Choose wisely...
Industry expert Andrew Scott discusses six business strategies companies can use to maximise
value and profits

W

hen most people think of Insight Data, they
probably think of marketing data; after all, Insight
provides the industry with in-depth information on
15,000 fabricators and installers, as well as tens of
thousands of decision-makers across the construction
industry.
So, business leaders are often surprised when, as a
consultant and marketeer, I don’t always advocate ‘foot on
the gas’ organic growth.
For some companies, such as those dealing with a surge
in business, supply chain issues or skills shortages, there
can be alternative strategies.
Through Insight Data, I have mapped out six different
strategies that a company can deploy to add value and
profitability. Some companies focus on one, others
implement two o r three of them. So, what are they?

1.Organic growth
2.Diversification
3.Cost reduction
4.Consolidation
5.Business improvement
6.Industry insight
Organic growth

Driving organic growth is usually the first reason
companies sign up to Insight Data. It enables them to
pinpoint their exact target customers using in-depth
information. So if your business supplies fabricators,
installers or trade counters for example, it means you can
filter data by preferred profile system, product range and
volumes, or even credit rating, and find named decisionmakers and their contact details.

to fuel future growth.
One of your key priorities
should be restructuring
your customer base,
replacing
highmaintenance,
lowmargin or credit-risk
customers with quality
clients that are easier to
manage, pay their bills
and
improve
your
margins.
This
will
transform your business,
and all the information
you need to do it is on the
Insight database.

Business improvement

Having the right tools Andrew Scott
to
manage
your
business, teams and customers is the secret to a scalable
business. So, it’s no surprise that 700 industry suppliers
already rely on Insight Data’s Salestracker – the cloudbased, remote-working database and CRM platform
designed for B2B suppliers in the industry. It enables
companies to centralise customer and prospect
information, documents, tasks, leads and customer
service. It also provides transparent reporting, so
management can see what their teams are doing.

Business intelligence

Having all your eggs in one basket can be risky. Bringing
new products to market, or promoting existing products
to wider audiences such as builders merchants, architects
or housebuilders can spread the risk and create lucrative
new revenue streams – and it’s all on the Insight database.

Using business intelligence helps business leaders make
more strategic, informed decisions about products,
markets and competitors. The in-depth information
within the Insight database helps companies large and
small understand all of this, so they can identify new
opportunities or acquisition targets. What’s more, a credit
monitoring facility enables companies to track the credit
status of customers and competitors and get notifications
of any changes.

Cost reduction

Planning for 2021

Diversification

Companies can waste tens of thousands of pounds on
sales and marketing costs. The market intelligence within
Salestracker, Insight Data’s o
nline platform, means
companies don’t waste time or money on blanket
marketing. It provides the tools and data to instantly
access your ideal customers, so you need less sales and
marketing resources to achieve the same results.

Consolidation

Some companies talk about consolidation, but this
shouldn’t mean standing still. Taking six months or a year
to consolidate should mean putting in place the processes
6

For most suppliers in the industry, the tempo is upbeat
with a positive outlook and plenty of opportunities ahead.
Whatever your business objectives in 2021, using Insight
Data’s ‘Business Success Model’ will help you achieve
your goals. ❐
www.insightdata.co.uk
Andrew Scott is a leading industry consultant who has
acquired, built and sold several companies. He is the
founder and MD of Purplex Marketing and Insight Data.
www.purplexmarketing.com
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Surface structure of a connection element
Optical seal
Chromium VI-free passivation
Corrosion protection system
with microcrystalline structure
Base material: steel

Protecting all parts –– no exceptions.

W

hat makes RotoSil Level
6 surface coating so
special?
It protects moving parts,
stands up to extreme
conditions and even heals
itself.
This is about much more
than hours in a salt spray.

In standard tests, rivets and
moving parts are exempt from
assessment.

Roto internal tests have no
exceptions: every component
must be rust-free.
Our engineers also use a
special “changing climate
test” with rapid changes in
temperature and humidity.
RotoSil Level 6 stands up
to it all.
We believe it is the most
advanced coating in the
industry.

RotoSil Level 6:
• Meets EN 1670 Class 5
• Moving parts protected
• Microcrystalline ‘self healing’
surface
• Copes with extreme
temperatures and humidity
• Roto tests provide ‘real world’
assurance
Is it time to switch to Roto?
Please get in touch for a
consultation now.

Give Daz a call - he will put you in touch with your local Roto expert.
Call 0800 260 5661 (Ireland: 1800 94 36 39)
www.roto-frank.com/gb
Follow us on LinkedIn
Roto Western Europe

MANUFACTURING

Are you marked?
The ‘CE mark’ is a certification mark that is widely used throughout the EU. It is a declaration from
a manufacturer that the product supplied is tested and meets the minimum health, safety and
environmental requirements that allow it to be sold in any European member state.Aluprof MD
Wojciech Brozyna explains

T

he product ‘kit’ refers to all the
components that make up
the product from various
nominated
manufacturers
such as the framing system,
glazing and hardware, there
can be no part substitutions.
The product, such as supplied
in a firescreen, including doors
and glazing is supplied to site
complete in a fabricated form. It
is the manufacture of the
installed product that carries the
responsibility for the CE marking
by ensuring that the installer follows
detailed installation instructions.
From the 1st November 2019 ALL
external fire rated doorsets MUST be CE
marked
to
both
BS
EN
143511:2006+A2:2016 – Windows and doors. Product standard,
performance characteristics.Windows and external pedestrian
doorsets. and BS EN 16034:2014 - Pedestrian doorsets,
industrial, commercial, garage doors and openable windows.
Product standard, performance characteristics. Fire resisting
and/or smoke control characteristics. This is now compulsory
for all external fire rated doorsets and screens.
BS EN 16034 tests external pedestrian doorsets for fire
resistance and/or smoke control, this cannot be used on its
own for CE marking purposes as it must be used in
conjunction with BS EN 14351-1. External pedestrian
doorsets can include sidescreens and opening windows if
required. The specified performance is then declared on
the DoP (Declaration of Performance) and CE Label
which is attached to the doorset. As a result of these
imposed regulations, BS 476: Parts 20 & 22 can no longer
be used as fire test evidence to CE mark an external fire
rated doorset.Whilst BS EN 16034 was first published in
October 2014, it didn't become a harmonised standard
available for use as CE mark evidence until 1st November
2016. As with all new standards, there is a co-existence
period in which current standards run alongside the new
8

standard which lasted for three
years ending on the 1st November
2019.
As for internal fire rated doorsets
and screens we still wait for the BS
EN 14351-2 Product standard,
performance
characteristics.
Internal pedestrian doorsets. To be
cited in the Official Journal of
European Union (OJEU) which
was expected to be published in
November/December 2019. This
means that it is currently not
possible to CE mark internal fire
rated doorsets and screens until Wojciech Brozyna
the harmonisation of this
standard occurs.
Whilst the product will be able to carry a CE mark
offered from the systems house who undertook the testing
it is important to remember that it is the manufacture of
the installed product that carries the responsibility for the
CE marking by ensuring that the installer follows detailed
installation instructions. It is also crucial to mention that
the correct interface fixing arrangements are clearly
specified and applied to ensure that the spread of flame
and smoke cannot circumvent the product once subject to
a fire.
Aluprof offers a comprehensive range of fire rated
systems. the company’s brochure Fire Rated and Smoke
Exhaust Systems, details each product and rating. Aluprof
systems offers some of the highest fire protection ratings
in Europe, some reaching EI120 – that is two hours fire
and smoke protection. Each system has been tested
according to UK industry standards with various
specialist glasses and many are fully covered by the UK's
Certifire certificate of approval. ❐
To read the full story and see product specifications go to:
www.thefabricator.pro
www.aluprof.co.uk
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WE ARE THE UK’S NUMBER
ONE MANUFACTURER OF

GLASS AND
PROFILE
HANDLING
EQUIPMENT

Our products include a varied range of
equipment ranging from stillages, racks and
tables to specialised optimisation trolleys.
– Specialist in bespoke design for site use
– Made to suit your facility
– Free delivery on bulk orders

glass-handling.co.uk | sales@glass-handling.co.uk | 0161 723 1551

HEALTH AND SAFETY MATTERS

A safety re-check
James MacPherson, GGF health, safety and environment manager provides a fresh perspective on
safety during Covid

D

uring
the
pandemic, we
have seen many of
the efficient supply
chains we prided
ourselves on, fail.
We only need to
look at the start of
the pandemic to
have seen the lack
of resilience in the
RPE (Respiratory
Protective
Equipment) supply
chain to the NHS.
Early on we had
serious concerns
about running out
of masks for frontline
healthcare
workers.This led to
communication
James Macpherson
about the public
not needing masks
which has resulted in confusion on their effectiveness.
Some academics do not like the term ‘efficiency in
safety’, thinking that it implies a trade-off: you cannot be
efficient and safe. The definition of efficiency from
dictionary.com is:accomplishment of or ability to accomplish
a job with a minimum expenditure of time and effort. It makes
sense that this would seem to clash with safety.
Sometimes, the risk of a job will warrant a health and
safety process or step or mitigation. This can slow the job
down but m
ay be warranted, or even required. An
example of this is face fit testing of RPE. It is required that
upon selection of the RPE a face fit test should be
completed. This was pretty much impossible to deliver at
the scale that the healthcare service needed it. At the time
we were even struggling to get the masks, let alone carry
out the test.There is no definitive and easy solution to this
sort of situation. Companies need to build in some
capacity to absorb the change into their businesses. We
need to be able to fail safely and this is where the
argument of efficiency not being safe comes in: for
example, if a hospital has ‘just enough’ RPE and testers for
its immediate need but no contingency. Having a
contingency would be the capacity to safely fail.
So if it's not efficient to be safe then in essence, safety is
a blocker to completing the job. So is the issue with the
way we conduct and perceive safety? An incident in your
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business can’t be efficient. A lost employee, time off,
potential court case, there is big cost to an accident. So are
our safety systems actually making us safe or is it just
papers, policies, and processes that give us a false
impression of safety? A lot of the time, when we say safety
isn’t efficient, we perhaps mean bad implementation, a
greater focus on our systems and assurance rather than
actual safety. However, we need assurance in our
businesses so we need to find a balance.The challenge lies
between, delivering safety and still providing assurance to
management and regulators.
So how do we find this balance? We need to be efficient,
safe, and have some form of assurance.

Things to focus on
● Work hard to design safety in time:
Are you allocating time in the working day for people to
be safe? Are you creating goal conflicts, for example
designing a great safety process but then giving too many
tasks in a day, so then safety takes the toll of the shortcuts?
● Have a look at your systems. Are they actually
delivering safety, do they make you safer? For example,
creating checklists for forklifts, can the task of checking
against the list be too huge and detailed and prevent
getting them done in time? Perhaps measuring forklift
truck conditions with, say, in house engineering records
may be more efficient as the conditions are in the records
anyway.
When I worked in manufacturing we utilised this and
had a record of the handover from operations to
engineering to highlight that checks are getting done. For
example: “Joe Bloggs checked the forklift truck, brakes
failed, handed to engineering.” This procedure means the
checks should be done but now your employees don’t
have to waste time on the paperwork and can focus on
doing the check. It is natural to be concerned and ask
yourself: “How do I know if they have done their check?”
Just jump on the forklift truck yourself, do the check, talk
to the engineers and talk to the driver.
Finally, you need your systems to reflect reality.The best
advice is, it is what you do, not just what you say you do.
How to ensure systems reflect reality is all about building
accountability and ownership. This and all of the points
mentioned should be built on gradations of engagement
and involvement with employees. Don’t do safety to your
staff. Engage with them, involve them. Good safety is an
inclusive cultural exercise. ❐
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Three Solid Roofs - One Fabricator
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Give us a call for all your Conservatory Roof needs on
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ALUMINIUM – THE

COLUMN

CAB curtain call
The Council for Aluminium in Building has announced that its one-day Curtain Walling
Essential Knowledge course went ‘live’ in November writes Adrian Toon – CAB board
director

T

he CAB course, which has been accredited by the
GQA, is an introduction to curtain walling. It is
intended as a revision for experienced curtain wall
installers and for individuals who have little, or no
knowledge of the fundamentals of this type of glazed
construction.
The introductory course forms part of a m
andatory
module leading to the award of a newly created CAB
curtain walling installers’ CSCS card but, it can also be
used by CAB members as a training tool to teach the
fundamentals of curtain wall systems to staff and new
employees. Since 2017, glass, glazing or fenestration
CSCS cards are only available via GQA qualifications.
CAB has partnered with GQA and CSCS to develop a
route to obtain the newly created CAB curtain walling
installers CSCS card.
Applications to attend the introductory course for the
CSCS qualification will be managed by CAB and
candidates can apply by completing the enrolment form
which can be found on the CAB website. CAB will then
contact candidates to book a convenient course date and
the training will be carried out by a GQA approved
training provider. The cost to attend the one-day course is
£249 plus VAT but CAB members will qualify for a
discounted rate of £199 plus VAT. Training centres will
offer guidance to delegates to apply for a trainee card,
temporary card or renewal card. Further information
regarding the criteria and process for applying for a CAB
curtain walling installers CSCS card can be found on the
GQA qualifications website.
The aim of the CAB one-day introductory course is to
offer candidates an introduction to the extensive glazed
walling seen on building structures known generally as
curtain walling.
So, for a candidate new to the industry, what is a curtain
wall? What is its function? What should it do? How is it
constructed? These are all questions explained by the
course in general terms. Common terminology used in
describing the system and its functions are also introduced
so that meaningful conversation and understanding can be
conducted by candidates once the course has been
completed successfully. The course has been designed
with a generic approach to curtain walling systems and
covers the principles of construction that are common
across all systems manufacturers.
For the more experienced curtain wall installer, the
review of the fundamentals of the curtain wall terminology
and construction are reintroduced. Along with the key
issues of surveying, installation and fixing, interface details
with other parts of the building structure are also covered
to give the candidate a broad understanding of good
practice. Expected levels of quality are introduced, as are
12

potential areas of failure by way of example. The crucial
implication of getting it right first time is emphasised as
remedial work required after completion can be both
costly and difficult to achieve.
Once the one-day introductory course has been
successfully completed, the candidate will take an
approved system house curtain wall product training
course and successfully complete the end of course
assessment. To be classed as fully trained and receive a
CSCS skilled workers card, candidates will need to have
achieved the relevant NVQ or competency update
qualification. Full guidance on the CSCS card process will
be offered during the initial CAB one-day training course.
To ensure the whole process is kept up to date and
continues to meet best practice, all approved training
providers will take part in regular formal review meetings
with CAB, GQA and systems house experts. ❐
If you would like any further information about CAB
training or to obtain a copy of the CAB One-Day Course
Manual for internal training purposes, please contact
julie.harley@c-a-b.org.uk
Despite the pandemic, it is business as usual at CAB and
staff are on hand at the offices to answer any aluminium
fenestration related questions. Information is regularly
updated on the CAB website at www.c-a-b.org.uk. For
Association Membership enquires please contact Jessica
Dean at the CAB offices by email jessica.dean@c-ab.org.uk or telephone 01453 828851.
The Fabricator 2020
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Sawing and Machining
as it should be

Long Proven British Innovation and Engineering

ZX

OLING RI
O
T
N
5

G

– 450
– 650
– 1100
ZX3 550
ZX 5 800
AUTOFLOW-2 350
per week
per week
per week
All models manufactured entirely in the UK from components resourced in this country.
Whatever your production output or budget requirements if you fabricate upvc window or door frames we have
the sawing and machining center for you. Stuga fully guarantee the output of their sawing & machining centers.
Save operators • Save proﬁle • Reduce skills • Improve efﬁciency, quality and consistency.
All models have rotary tooling, reusable offcut management, high frequency prepping heads, barcode & picture
label printer and management analysis software. Routing and notching on both sides of a proﬁle standard on all
models. Also fully guaranteed factory rebuilds offered subject to availability.

01493 742348
Ask for machine sales or visit www.stuga.co.uk

MACHINERY

Auto vs. labour
The argument for automation in window fabrication has been here and growing steadily for at least
the last 20 years. Quality, consistency and profile savings are significant drivers for the trend but
labour is certainly the biggest. Steve Haines reckons that, after Brexit, automation is going to
become even more critical in view of labour shortages showing in most regions and frustrating
window manufacturers when demand is growing

W

hen Stuga first started automating sawing and
machining back in 2000 each machine we installed
normally saved around five operators and these people
were either used in other areas of expanding businesses
or quite simply let go and no doubt went to work for
another fabricator.
In the following years more fabricators have either
been forced to invest in automation or have had the
vision to foresee the benefits as good labour has become
harder to find. During this time some companies have
relied fairly heavily on labour from, mainly, Eastern
Europe but this is becoming more difficult. The
government’s strategy is for native British workers to
take up the slack. There is almost certainly going to be a
growing shortage of fabrication workers in all but a few
areas where labour shortages are not so prevalent and
even with rising unemployment this problem is not likely
to go away. The Office for Budget Resposibility has
indicated that the massive promised increase in
infrastructure investment cannot possibly happen as
there will simply not be enough workers to carry it out.
This indicates a considerable shortage of labour for most
industries which will only get worse. How many opera
singers, barman and ballet dancers will retrain as brick
layers and window fabricators?
A very significant benefit of automation is the
flexibility it creates to increase or reduce output
according to demand. Contrary to popular belief
machines do not have to be running flat out all of the
time and sawing and machining operators can normally
be used elsewhere in production when they get ahead of
the rest of production.
Automation has been strongest in PVC-U but
aluminium has also been automating strongly in the last
five years and for the same reason as PVC-U, a shortage
of reliable labour. Machines are always there 24/7. Stuga
machines are designed to be uncomplicated and, in the
event of a breakdown, can often be fixed by the customer
with or without guidance from our technical advisers. If
the customer cannot fix the machine it will almost
certainly be equipped with internet diagnostics or onboard cameras so Stuga technicians can normally
quickly discover the cause of a fault, guide the customer
to a solution or dispatch the nearest technician. A good
machinery supplier will have a high level of service backup and Stuga is also the actual manufacturer which is
14

another positive for
technical support. Stuga
machines are British-built
in Norfolk and not just
assembled here after being
manufactured in another
country.
After 34 years of
supplying automatic
machines and 20 years of
supplying fully automated
sawing and machining
centers Stuga is still finding
new fabricators seeking
automation and making
that critical leap of faith.
They never look back once Steve Haines
they have done this. Stuga
has installed over two hundred sawing and machining
centres and another 200 stand-alone saws and standalone machining centres into the PVC-U window and
door fabrication industry. There is currently a range of
three different outputs to cover small, medium and large
fabricators from the AutoFlow-2 to the ZX3 and then
the ZX5 high output company flagship capable of over
800 windows per week. ❐
www.stuga.co.uk
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FINANCE – TAX

Schemes in schemes
Thousands of companies that made claims under the Coronavirus Job Retention Scheme but didn’t
keep proper records will be the first to be investigated by HMRC according to Fiona Fernie, a tax
dispute resolution partner at tax and advisory firm Blick Rothenberg

H

MRC is investigating widespread fraud and is
looking into thousands of claims that were made
under the scheme and unfortunately businesses that did
not keep proper records are the ones that are being
scrutinised the most
Most have probably done nothing wrong, but a lack of
records will cause suspicion and companies who have
made claims or are going to do so under the extended
scheme need to check both past and future claims and
keep detailed records supporting those claims so that they
can provide appropriate evidence if HMRC queries them.
Within days of the first ‘amnesty’ deadline passing for
repayment of amounts overclaimed under the CJRS,
HMRC has already begun investigating claims where they
believe that employers have claimed the wrong amount or
were ineligible to claim.
The deadline for making the repayments was 20th
October 2020 in respect of claims received prior to 22nd
July 2020 and for claims received after that date the
deadlines for making repayments of amounts incorrectly
claimed are 90 days after receipt of the funds.
It is therefore vital that employers continue to check
historical CJRS claims to ensure both the numerical
accuracy of the claims and that they were justified in
making them.The more of these deadlines that are missed
the greater the likelihood of HMRC imposing significant
penalties.
With the extension of the scheme until 31st March
2021, and the increased flexibility of the scheme, it is
important that both employers and employees are fully
aware of the parameters within which the scheme
operates, and ensure they are compliant.
Mistakes in past claims should be corrected as soon as
possible and great care should be taken in making future
claims. Whilst not looking to punish honest mistakes all
amounts overclaimed will be repayable and HMRC will
come down heavily on those who abuse the system.
It is imperative that businesses keep specific records and
those required by HMRC include:
● the amount claimed and claim period for each
employee
● the claim reference number for the records;
calculations in case HMRC need more information about
the claim
● usual hours worked, including any calculations that
were required, for employees flexibly furloughed
● actual hours worked for employees flexibly
furloughed.
However, it would also be sensible to have other records
such as:
● financial forecasts which support the reasons for
16

Fiona Fernie
making the claim
● evidence that employees furloughed and in respect of
whom claims were made, would have continued in
employment if the pandemic had not happened
● evidence that the appropriate amounts have been
paid to furloughed workers
● communications with employees notifying them they
were being furloughed and the responses from employees
providing their agreement
● written instructions to furloughed employees
confirming the need for them to stop working during the
period when they are furloughed
● evidence that non-furloughed employees have been
made aware that they cannot involve furloughed
employees in work
● details of the procedures used in managing the
changes in the implementation of the scheme from August
● details of the procedures for bringing back employees
from furlough.
Arguably it would also make sense to have records
demonstrating the reduction in workload for those who
are flexibly furloughed, to support the rationale for the
claims. ❐
www.blickrothenberg.com
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NEW PRODUCT:

CF 72 BI-FOLDS
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MANUFACTURER & SUPPLIER
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1 YEAR TEAM GRABEX
5 ENDURANCE RACES
IN SUPPORT OF
DEMELZA HOSPICE CARE
FOR CHILDREN

020 8685 9651

INFO@GRABEX.CO.UK
GRABEX.CO.UK
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SPEC

COMPLETE RANGE OF PRODUCTS
TIMBER, ALUMINIUM, UPVC TRADE PRICES
200+ RAL CAD ON REQUEST
BESPOKE SIZES FAST TURNAROUND
FACTORY IN ORPINGTON
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Proudly
supporting

A QUICK SHOUT OUT TO OUR SPONSORS!

Donate 4 Demelza!

grabex.co.uk/race-for-children

HARDWARE

Legendary
With th
he number of ‘sn
neak-in’ an
nd ‘home invasion’ burglaries increasing as the coronavirus
kdown contin
nues, Kenrick is urg
ging fabricators and installers to specify high security hardware
lock
ucts to help homeowners protecct their homes. Steve Williams, Kenrick’s sales and marketing
produ
directorr comments

M

any
police
forces
have
reported a rise in
the number of
sneak-in
thefts
and
home
invasion burglaries
as the restrictions
have continued and we
want to remind people how
important it is to secure their
homes properly.
With this pandemic occupying our
minds, how many of us think about locking
the door while we do things like pop to see
a neighbour, wash the car, do some
gardening or clean upstairs? And how
often do we leave the door unlocked for
family members to come home?This is the
perfect chance for an opportunist to sneak in
and grab a few items without being noticed.
Even more frightening, is the rising crime of home
invasion burglary, where a burglar follows the homeowner
to their front door, forces their way in behind them and
steals from the home. This type of crime is very
distressing, particularly at a time when we all need to feel
safe in our homes. Thankfully, it is very simple for
homeowners to protect themselves and their properties
with the right security products.
Kenrick’s Excalibur Fast Lock is a high security door
lock that has been designed to combat both types of
burglary and help to make homeowners feel safer in their
homes.
The Excalibur Fast Lock operates in the same way as a
standard lever/lever lock. Its main difference is when
closing the door, the user simply lifts the lever as they
enter through the door and it is then securely locked from
both sides without having to use a key.To unlock the door,
the user turns the key and pushes the handle down.
In addition to providing fast, secure locking, the new
lock has an obvious advantage over other fixed pad locks
and fast locks because the user cannot accidentally lock
themselves out – they have to physically throw the lever to
engage the hooks to lock the door. This design feature
overcomes the risk of the homeowner being locked out by
a small child slamming the door from the inside or by a
gust of wind blowing the door shut.
The door lock will also work with a thumb turn cylinder
as an option which eliminates the need to use the key on
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the inside to open the door.
For greater flexibility, the system allows fabricators to
use just one lock for all applications on both front and
back doors. Its twin spindle design means that both
lever/lever and lever/movable pad unsprung
handles can be used with only one lock to
provide more choice for the end user.
Designed to be quick and easy to install,
the door lock is also fully extendable
with 300mm extension pieces for
added convenience. ❐
www.kenricks.co.uk

The Excalibur Fast Lock is available on all variants of
35mm backset locks in a choice of lever/lever, twin
spindle and split spindle. It is compatible with PVCu, timber and composite doors. It meets the
requirements of PAS 24, 2012 and Secured by
Design. It has been function tested to 30,000 full
cycles (open/close, lock/unlock) and also exceeds
the requirements of BS EN 1670: 2007 Grade 4
(severe) rating for salt spray corrosion resistance
The Fabricator 2020

FUHR EMERGENCY
EXIT & PANIC
HARDWARE
FULLY & COMPLIANT MULTIPOINT
LOCKING FOR SINGLE AND
DOUBLE DOORS
MECHANICAL
GUARANTEE

10

YEARS

All hardware sets tested to EN 179 for
emergency exit, or EN 1125 for panic
exit

Full hardware package including panic
bars, outside access handles and
compliant cylinders

Double door EN 1125 panic options are
available

Suitable for aluminium, composite,
PVCu or timber doors

Mechanical or electronic operation

For further technical information or a quotation get in touch today
t. Peterborough: 01733 393330
t. Cumbernauld: 01236 721557

e. sales@carlfgroupco.co.uk
w. www.carlfgroupco.co.uk

HARDWARE

Here to deliver
Reflecting on a year that has been dominated by the challenges of the coronavirus pandemic, John
Crittenden, managing director of Carl F Groupco, highlights its commitment to on time, in full
deliveries and customer support

D

espite C-19 we have maintained our strong
partnership
relationships
with
leading
manufacturers and have continued to add new lines to our
catalogue of over 7,000 products. Additions to the
company’s portfolio in 2020 have included MACO’s new
MKV shootbolt featuring a slimline 21mm universal
backset to cater for all eurogroove depths, enhanced cam
design and reduced operating forces on handle
movement.
I feel this has been the most difficult period experienced
by the industry, primarily because of coronavirus but also
because we have the shadow of Brexit hanging over us.
However, the will of both our staff and suppliers has
meant we have faced the issues and pulled out all the stops
to maintain supply.We pride ourselves in offering on time
in full deliveries and this focus has never been more
important than in these difficult times.
I would like to take this opportunity to thank all Carl F
Groupco staff representing us across the UK and pay
special tribute to the people who have worked throughout
this difficult period at both our Peterborough and
Cumbernauld distribution centres. Additionally, it is
important to mention our suppliers who have worked with
us to maintain essential deliveries.
Looking ahead I am confident that any future
challenges presented by 2021 will be met with the same
fortitude and positivity that has been shown by our staff
and suppliers during the last 12 months. The company
wishes all of its customers and suppliers a healthy and
happy New Year. ❐
www.carlfgroupco.co.uk

John Crittenden

Carl F Groupco now stocks MACO’s MKV shootbolt. Developed and designed in
consultation with fabricators and installers, the MKV provides advanced window security.
Special features include a slimmer, smaller 21mm universal backset to cater for all
eurogroove depths, enhanced cam design and lower operating forces on handle
movement.The MKV has undergone assessments that exceed PAS24.
Benefits include fast fitting as all screws are on one face.The shootbolt
is available in telescopic or croppable versions.
The MACO MKV is suitable for use with aluminium, PVC-U and
timber profiles: side/top hung casement, French casement and
fully reversible windows are catered for.The MKV can also
meet Disability Act (DDA) standards when using the
REACH low handle height option. ❐
www.carlfgroupco.co.uk
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Your customers deserve
a little peace and quiet

Noise Reduction
Noise Reduction
Window
Company Logo Ltd
PVC-U Casement Window
A Rated Windows

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or
BS EN 14351.) Actual acoustic performance for a
specific application depends on: the type and
location of the external noise, the location of the
window or door, and how the elements or fabric of
the building perform.

51

Correction for high frequency and low
frequency (C,Ctr)

(-1,-4)

Licence No. 123456
Review Date: 03/08/2020
To verify this licence please contact
enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

Noise Reduction
Door
Company Logo Ltd
Composite Door
A Rated Doors

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or BS EN 14351.)
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Licence No. 123456
Review Date: 01/01/2019
To verify this licence: enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

British Fenestration Rating Council

Prove acoustic performance with BFRC ratings
BFRC Noise Reduction Ratings let you prove the
acoustic performance of your window and door
products with our highly recognised ‘rainbow’
rating label - independent, impartial, trusted.

By using the renowned BFRC rating scale to
demonstrate the noise reduction properties of your
windows or doors, you can show installers and
consumers the quality of your products.

Homeowners no longer select new windows and
doors s imply based on price. They want to know
what they purchase will improve their home’s
comfort, so product performance is now a priority.

Your products will stand out from your competitors’
and you’ll be able to avoid a race to the bottom
on price. Sell using BFRC proven performance and
leave your customers in no doubt.

Find out more at bfrc.org

TRADE NEWS

Showroom on tour
W

ith the present pandemic and a host of ever
changing restrictions, visiting showrooms to view
new products is difficult. The second lockdown and three
tier restrictions make it an even bigger challenge.With the
FIT Show many months away and still no real guarantee
it will take place in its present format, getting clients in
front of products has become very difficult. Force 8
carried on manufacturing as normal through the new
lockdown and if you can’t come to the factory o
r
showroom to look at its products Force 8 will bring them
to you.
The company has introduced a mobile display
installed in one of its low loading vehicles. If a
customer tells them which products it is
interested in, the display will be customised and
arrive at the customers premises at a time to
suit.
Force 8 can feature all of its door
products from arched frames to the
new stable doors which can be
installed to open either way.
Everything complies with the
new health and safety rules and
social distancing can be easily
observed. Only one person at a
time can enter the display

vehicle and after each person has viewed and tested the
products everything is cleaned and hand sanitising
dispensers are available in the display vehicle.
“We understand how difficult it is to make a decision
based on images alone, without being able to properly
inspect a door product, try the locking system and feel the
finish, the mobile display seemed to be the only solution,”
says Dennis Sumner, managing director of Force 8. “First
and foremost we wanted to make sure our customers are
happy with our products and have
full confidence in them,
which is difficult if you
are just working
from
the
website or a
brochure,
actually
seeing
and
using
the
product is the
only way, and
to be honest
there is no
substitute for
that.” ❐
www.force8.uk

We’re open
I

n spite of lockdowns Alutech Systems says
it will continue to supply customers as
usual. “Our factory and deliveries will still
operate at full capacity, to keep up with
current demand,” says MD Steve Hudson.
“Having already implemented stringent
Covid safe procedures, adjusting shift
patterns and home working wherever
possible, we continue to adapt our processes
in line with new guidance and to keep both
our customers and staff safe.
“Drivers are all fully equipped with PPE
wear and stocked with sanitising products –
we will be continuing with contact free
deliveries.
“We have taken all the necessary steps
needed to continue keeping our customers
safe and with continuous supply of
products.” ❐
www.alutechsystems.co.uk
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TRADE NEWS

We hold the keys
I

n a recent Pilkington survey of more than 2,000 UK
adults, two thirds (66%) of the respondents agreed that
lots of natural light was key to meeting their vision of the
‘perfect home’. Three in five (60%) wanted a spacious
garden, with half wanting spare bedrooms (53%) and lots
of open space (48%), in their dream property.
While almost two thirds (64%) cited natural light as
being ‘very important’ for the home, the living room was
the preferred space to have the most natural light (73%),
followed by the kitchen (57%) and the master bedroom
(27%).
More than half (54%) saw double-glazed windows in
their dream home, with one in five (17%) wanting bifolding doors and 14% looking for skylight windows.
Julia Berkin brand and marketing communications
marketing manager at Pilkington UK, says: “The glass
and glazing sector really does hold the keys to UK
residents’ perfect home, with natural light trumping big
gardens and huge rooms in the shared vision of an
aspirational house.
“The findings point towards an opportunity for the
sector to help homeowners as they expand glazed areas,
build conservatories or install skylights in the pursuit of
perfection.
“And while money is naturally a barrier to many
wanting to make home improvements, measures like the
recently launched Green Homes Grant are offering a legup to some of those looking to install better performing

windows in their properties. The new consultation
expected on boosting the energy-efficiency o
f rental
properties and social housing also holds promising signs
for making attributes of the perfect home, like doubleglazing, more accessible to tenants.” ❐
www.pilkington.co.uk
Research conducted by One Poll of 2,000 UK adults
between 25/08/2020 and 27/08/2020

Integral blinds specialist Morley
Glass & Glazing has prevented
more than 200 tonnes of postconsumer glass from going to
landfill and 64,226kg of CO2
emissions from going into the
atmosphere, whilst raising
money for ‘green’ projects.
The recycling landmark has
been reached after the sealed
unit manufacturer dedicated
part of its Leeds manufacturing
space earlier this year to serve
as a collection centre for waste
glass or ‘cullet’, which it then
returns to Saint-Gobain Glass
to be reused in the manufacture of new glass.All the money Morley Glass receives for the cullet is
placed in a green fund and donated in £500 grants to support charities looking to invest in
environmental and sustainable initiatives.
A furnace melting recycled glass will require 30% less energy than one which is melting raw
materials, and using one tonne of cullet can save up to 1.2 tonnes of raw material, including 850 kg
of sand.This means that CO2 emissions can be reduced by approximately 300kg, which is equivalent
to the amount of energy needed to power the average home for six months.This means Morley
Glass has recycled enough cullet to power an average home for 100 years. ❐
www.morleyglass.co.uk/glass-recycling-leeds
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Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 7 7 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

PROFINDER
Tel: 07932 243008
Access Systems

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Audio Systems

Fly/Insect Screens

Colours

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS AND
ROOFLINE
ANY COLOUR IN 5 DAYS

Baypole Jacks
You can buy jacking kits from as
little as £6.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

£6.00 each
Jacking kits for £
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

Ref: Fab11

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Window openers

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Glass Handling

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bending
G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Machiner y

Sawing and Machining as it should be

Recycling

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending
Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Bags & Display Cases

Racking Systems

USE INSIGHT DATA TO

DISC VER
THE BEST
CUSTOMERS

CONNECT
WITH
DECISION MAKERS

PERF RM
WITH
BUSINESS INTELLIGENCE

01934 808 293

hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA

CAB Members - Buyer’s Guide 2020
The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Consultants
Amberley Doors & Windows
01453 889362
a2n Management
www.amberleydoorsandwindows.co.uk
07766 565027
APiC UK
www.a2n.co.uk
0121 541 2121
E P Consultants
www.apicuk.ltd.uk
01785 824580
NET Project Management & Consultancy Arkay Windows
01923 803923
01775 712771
www.arkaywindows.com
www.netpmcs.co.uk
AWS Turner Fain
Placing Leaders
01905 774267
01280 817835
www.placingleaders.co.uk
www.awsturnerfain.com
The Design Solutions Business
Ayton & McKeown
01922 277310
01733 390422
www.dsbltd.com
www.ayton-mckeown.com
BarnshawsAluminium Bending
Extruders
0121 521 4297
www.barnshaws.com
Aluminium Shapes
CDW Systems
01536 262437
01452 414853
www.alishapes.co.uk
www.cdwsystems.co.uk
Hydro Aluminium UK
Clearway Doors & Windows
01773 549300
01242 513322
www.hydro.com
www.clearwaydoorsandwindows.co.uk
Fabricators & Manufacturers
Crown Doors and Shutters
0191 419 4499
3D Aluminium
www.crownasl.co.uk
01865 881403
www.3daluminium.co.uk
DortechArchitectural Systems
4 Aluminium
01484 451177
01733 889533
www.dortech.co.uk
www.4ali.co.uk
Drayton Windows
Acorn Aluminium
01603 789389
0115 928 2166
www.drayton-windows.co.uk
www.acornaluminium.com
Emperor Shopfitters
AEL
020
8590 4466
01695 732132
www.emperorshopfitters.co.uk
www.a-e-l.co.uk
Fentrade
AlchemyArchitecturalAluminium
Systems
01633 547787
01922 634009
www.fentradealuminium.co.uk
www.aaasl.uk
Fineline Aluminium
AlimaticArchitecturalAluminium
01934 429922
Systems
www.finelinealuminium.co.uk
01376 347789
www.alimatic.co.uk
Glasshus Facades
Allied Glazing Systems
0113 390 0126
0114 243 3595
ww.glasshusfacades.co.uk
www.allied-glazing.co.uk
Granada Secondary Glazing
AluFold Direct
01909
499850
01706 260700
www.gsecg.com
www.alufolddirect.co.uk
Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651

CAB Members 2020

Fabricators & Manufacturers
HansenFacades
0161 284 4109
www.hansenfacades.com
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com
United Anodisers
01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com

Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware

Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY Opening SolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk

Installers

Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com
Promac
01788 577577
www.promac.co.uk

Recyclers

Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk

Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be
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Software Design & Supply

Systems Design & Supply

Testing & Certification

BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

ULTelford UK Ltd
01952 586580
www.wintechtesting.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Systems Design & Supply

AluK (GB)
01633 810440
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Centor Europe
0121 701 2500
www.centor.com
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com

Testing & Certification
BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com

Thermal Barrier Products

Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
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IN UNCERTAIN TIMES YOU NEED
A PARTNER YOU CAN TRUST
Sometimes, you need a safe pair of hands to help you navigate your journey.
Purplex is the marketing consultancy that supports companies across trade,
retail and commercial sectors. With deep industry knowledge and commercial
insight, we have the skills and resources to support your business.
Strategic Marketing Consultancy
Industry Insight and Analysis
PR and Marketing Comms

Advertising and Lead Generation
Websites and Online Marketing
Branding and Creative

Contact us now for a no obligation review or conﬁdential advice.
@Purplexuk
/Purplex-marketing

Contact Us
Call 01934 808 132

/Purplexmarketing

E: grow@purplexmarketing.com

/Purplexmarketing

www.purplexmarketing.com

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

