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Comment

We hear a lot about mental health these days and how we should take care
of our fellow workers. But what about corporate mental health? Is it possible
for a corporation to suffer from, say, paranoid schizophrenia? Here I would
like you all to spare a thought for our old friends HMRC which seems to have
gone completely insane this time.
The organisation has always been a bit paranoid. Its assumption always
seemed to be that anyone not on PAYE was totally out of control and fiddling
on a grand scale. So the self employed are nowadays required to pay up-front
on income that they have yet to earn.That has been going on for so long that
we just accept it as the norm. More recently we have had 'make tax digital'.
As a slogan it ranks with 'strong and stable' and 'get Brexit done' as inane use
of English. In order to 'prevent errors' on VAT returns we are now required
to post our returns on-line directly from our accounting software. Never
mind that there are small businesses still using 'back of a fag packet'
accounting or old and out-of-date software that they have never seen the
need to upgrade simply because it 'works'. And, by the way, there is no real
evidence that the multiple errors that they are trying to eliminate actually
exist anyway.
So a lot of small traders across the whole spectrum from retailers to
manufacturers have had to invest in accounting software they neither needed
nor wanted, thus adding to their overhead. Compounded by the fact that
these days software no longer comes in an impressive big box with shiny
disks; you can't buy it everything is on subscription. No one-off payments just
a monthly direct debit. Whether the direct input from this software also
allows HMRC to roam around our finances is something that has been
suggested but perhaps is just paranoia on our part.
Which brings me to the latest insanity. 'Reverse VAT payments'.This applies
to companies or individuals who are registered for VAT and work under the
construction industry scheme. And no, they are not paying us.
It would appear that, as far as HMRC is concerned, the whole of the
construction industry is fiddling its VAT. Well of course it is. Everyone works
for cash. It is well known isn't it? The solution? Get someone else to pay your
VAT direct to the tax man.
As near as I can tell it works like this: say you are a contractor, I supply you
with windows for your project and send an invoice – price-of-windows + VAT.
I have already paid the VAT on the profile and hardware so your bill reflects
that. Ordinarily I would account for the Vat on my invoice in my next return
and claim back what I had paid on the raw materials. (Put like that even this
sounds completely daft.) Now, as I understand it and I am not sure that I do,
you will pay my invoice without the VAT portion which you will then pay
directly to HMRC. I will still claim back what I have paid to the raw material
suppliers.
HMRC's declared intention is, through the scheme, to 'identify and
prosecute perpetrators of VAT related fraud in the industry'. Quite how it will
achieve this is unclear to me. It smacks of one of those 'Friday night in the
pub' ideas but I can't imagine tax men going off to the pub unless they plan to
close it down and nick the landlord. (You think we're on the fiddle? Huh.)
The one chink of sanity is that the start of the scheme has now been
postponed until October 2020.
My sole remaining thought is this: wouldn't it be nice if HMRC spent its
ingenuity coming up with a scheme that would extract tax from the global
corporations that make money here but then avoid tax by sending the profits
abroad? I am not suggesting that anyone should not pay their tax but HMRC
might then be less desperate to extract money from a few little builders.
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NEWS

On Challenge

Necessary
changes
Aperture Trading has announced that
its specialist new build and commercial
brand, Norvik New Build will be
relocating from its existing Barnsley site
to the group head office and
manufacturing facility in Huthwaite.
Aperture says that the move is part of
its ongoing central investment,
commitment to strategic improvement
and optimised service levels.
Robin Baker, who heads up the core
Aperture business along with the
Calibre Doors and Norvik New Build
says:“Everything we are currently doing
as a business is with a focus on achieving
a quality customer experience. This
includes getting slicker and more
efficient at how we operate, alleviating

Thermoseal Group’s new two acre production site in Wigan

T

hermoseal Group has acquired a
two acre site previously owned by
Global Glass. The site, on Challenge
Way, Martland Park in Wigan, is a short
way
from
the
group’s
other
manufacturing and warehouse sites in
Wigan.
Thermoseal Group says that it
intends to undertake extensive
reconstruction of the Challenge Way
site which will provide further
expansion for warm edge spacer
production, development of the group’s
technical centre and EN1279 test
facilities, as well as enhanced facilities
for the growing production team.
“We have been looking for the ideal
site for expansion of our production
facilities for a while now, so when this
site became available so close to our
current facilities, it provided the ideal
solution,” says Gwain Paterson,
managing director at Thermoseal
Group.
“This ChallengeWay development has
come just at the right time to ensure
that we can continue to meet the
increasing demand for our energy
efficient product portfolio and meet the
likely increase in demand from the UK
market brought about by revisions to
Document L – the current consultation
document suggests solutions which may
require the specification of triple glazing
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in new properties. Should this go ahead,
the requirement for triple glazing will
mean double the volume of spacer bar
and fittings within each IG unit and so
greater demand from manufacturers of
high performance warm edge products
such as ourselves.
“The plan now is to sit down with the
Wigan team and ensure that the
Challenge Way site is designed and
developed to maximise production and
development of our products whilst
providing the best environment for our
staff.” ❐

Gwain Paterson

Robin Baker
any legacy issues the business has had to
grapple with, and investing in products
and services that the market wants and
needs. Consolidating Norvik New Build
under one roof with our other
manufacturing resources will help
secure continued operational success.
Following what we will aim to be a
seamless transition from the end of
January 2020, all Norvik products,
including PVC-U frames, composite
doors and WarmCore will be extruded,
manufactured, shipped and serviced
from a central location.
“This announcement is the latest in
what some may comment are a lot of
news updates from Aperture, but I want
to get the message out there that all
these
necessary
changes
we’re
implementing are for the future health
and growth of our brands and supply
chain – with the right expertise now in
place, we are fast building a business
with a strong foundation that is fit for
the future.” ❐
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HEALTH & SAFETY MATTERS

A risky business?
Phil Pinnington, GGF director of health and safety, asks – is health and safety a key
component of business risk management?

T

his is probably one of the oddest questions to be
asked, yet surprisingly not an uncommon one.
Business has only, relatively recently, been conscious of
the need to have health and safety considered alongside
operational, financial and reputational risk, simply
because it has a huge influence in these areas.
For those organisations that have yet to recognise the
link and impact, it often falls on the health and safety
advisor or manager to be the carrier of news and be the
influencer. This on the face of it should be simple, yet my
experience in recent years, has shown that many
practitioners find convincing senior stakeholders that
there is need to consider health and safety as anything
other than regulatory compliance, is extremely difficult.

Fighting to be heard

Earlier this year the health and safety practitioners'
professional body The Institute of Safety & Health
(IOSH), launched a series of training courses aimed at
upskilling practitioners in what many of us would regard
as the softer skills.
Having difficult conversations isn’t just for line
managers and their staff where performance is discussed,
it’s a critical skill to deploy when persuading senior staff
and directors of the need for a particular course of action.
In business everyone is fighting to be heard. Operations
want less breakdowns, engineering want the latest piece of
kit and marketing wants a sleeker website. Without the
skills to be heard, health and safety professionals will often
lose their voice in the day-to-day noise.

Making a difference?

Recent HSE statistics show that we’ve yet to make
serious inroads to reducing further deaths in the
workplace. Is this as far as we’re likely to get or are
professionals losing their effectiveness?
Many of my colleagues in the profession came in with a
belief that they can make a difference and they have a
desire to do the best for the employees and the business as
a whole.With the continued emphasis on prevention in an
ever changing working world we do need to keep in mind
that change comes through persistence and innovation.
Practitioners do want to help business succeed and be
prosperous and by keeping employees healthy and safe
they help to protect the business from financial, legal and
reputational jeopardy.
We need to recognise the role practitioners play.
Employers should be investing in upskilling their
practitioners as well as supporting them when they come
up with new ways of delivering ‘good safety’ as a cultural
norm in the business. The way their intervention is
supported can, I believe, help reduce business’s exposure
to risk and more importantly to protect employees.❐
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Phil Pinnington

“A desire to
do the best”
Phil Pinnington is the Health and Safety Director at
The Glass and Glazing Federation.

ggf.org.uk
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FINANCE

Tax man VAT grab

The government recently announced that the deadline for the introduction of the domestic reverse
charge for construction services has been delayed until 1st October 2020. Here, Jamie Russell from
Perrys Chartered Accountants provides some background on what it means and whether it will
affect your firm

T

he reverse charge will mark a major change to the way
VAT is collected across the construction industry. It
means that the customer receiving the specified service
has to pay the VAT to HMRC instead of the supplier, and
the customer, in turn, then recovers the VAT under the
normal rules.
This may have the effect that some businesses become
repayment traders, because they no longer pay theVAT on
some of their sales to HMRC.
The reverse charge applies to individuals or businesses
which are registered for VAT in the UK and which supply
or receive specified services reported under the
Construction Industry Scheme (CIS). Its aim is to assist
in the identification and prosecution of perpetrators of
VAT-related fraud in the industry.
Both the Chartered Institute of Taxation (CIOT) and
the Federation of Master Builders (FMB) had raised
concerns about the 2019 deadline, citing research which
found that it could lead to confusion and ultimately
company insolvencies. Both organisations stated that
many construction businesses were not ready to
implement the changes, as well as facing the added

complexities of preparing for Brexit, which was at the time
of the decision still set for 31st October. In addition, a
survey undertaken by the FMB showed that 69% of
construction SMEs had not even heard of the new reverse
charge.
However, it is now essential that affected companies
plan ahead for the 2020 deadline to ensure everything is
in place. Company owners will need to:
● Check whether the reverse charge affects sales,
purchases or both - HMRC has published a flowchart to
help determine this
● Make sure accounting systems and software are
updated to handle the change
● Consider whether the reverse charge will have cash
flow implications
● Make sure any employees dealing with VAT
accounting understand how the reverse charge will
operate
Review contracts with sub-contractors to see if the
reverse charge will apply to services you receive from
them. ❐
perrysaccountants.co.uk

The Glass and Glazing Federation (GGF) is to
receive government funding of up to £50,000 to
help companies in the industry, through and
beyond Brexit.
Steve Rice, (right) GGF managing director says:
“The federation has been helping its members
and the wider industry prepare for the potential
exit from the EU with or without a deal.We are
therefore delighted to receive this additional
boost from the government to ensure we make
all companies in the industry aware of any
changes that lie ahead from a technical and
legislative perspective.” ❐
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GLASS & STRUCTURAL GLAZING

Fight off the cold
A new study shows how a high-end solution from Dow and Swisspacer enhances
façade performance
ith the rising demand for highly energy efficient
W
glass facades, the focus is increasingly shifting
toward the edge of the glass, in particular for insulating

glass with multiple panes for structural glazing
applications.
While the U-values of the glass itself have little left to
achieve in terms of efficiency, the sealant and warm edge
spacer bars have significant potential to improve the
performanc of the unit. A joint study initiated by sealant
expert Dow and leading warm edge spacer bar
manufacturer Swisspacer and carried out by Bauwerk
(Rosenheim) has shown that an optimal combination of
sealant and spacer can improve the U-value of a façade by
more than 15% without changing the façade design.
The idea of the study came about during the course of
product development. At Dow, the focus was on the
patented silicone technology shown at glasstec in 2018,
Dowsiltm 3364 warm edge IG sealant. The secondary
sealant for gas or air-filled insulating glass with multiple
panes has up to 45% lower thermal conductivity than
conventional silicone sealant for insulating glass. With
organic sealants, such as polysulphide or polyurethane,
that value increases to over 50%.
At the same time, depending on the design of the façade
and the façade system used, the new edge seal silicone
allows for up to 25% lower Psi values in warm edge
designs. Dowsil 3364 also increases the surface
temperature on the inside of the glass by up to 1°C, thus
reducing the risk of condensation and the formation of
mould. The silicone, which is approved according to the
European directive for structural glazing (ETAG 002),
shines in particular when it comes to its high adhesive
strength, its temperature resistance up to +150 °C and its
UV stability.
Swisspacer is known for its high-performance warm
edge spacer bars and together with its partners, the
company regularly develops new technology solutions,
which contribute significantly to achieving the best in
energy efficient window and façade solutions.
Within the framework of the present study, different
façade designs were studied with a conventional
Polyurethane (PU) sealant, a standard silicone sealant, as
well as Dowsiltm 3364 – each combined with a stainlesssteel spacer bar or Swisspacer Ultimate. The results show
Dowsiltm 3364 used with Swisspacer Ultimate in a piece
of triple glazing (40 mm) as part of an aluminium façade
(100 mm profile depth, element size: 1x2m) achieved a Uvalue of 0.846 W/m2K – this means a heat transmission
coefficient that is over 13% lower in comparison with the
use of a stainless-steel spacer, which achieved a U-value of
0.976 W/m2K. With a conventional PU sealant and the
stainless steel spacer bar, the same façade design achieves
a U-value of only 1.002 W/m2K. The overall energy
performance of the high-end solution is approx. 15%
better.
In terms of condensation the combination of Dowsil
3364 and Swisspacer Ultimate results in a temperature on
the inside of the glass that is 20 higher. In a normal climate
10

(room temperature 20°C and relative humidity 50%),
condensation only forms with an outside temperature of 49°C.
Dow and Swisspacer were extremely satisfied with the
results of the study. Karl-Theo Roes, head of market
development and innovation at Swisspacer, says: “The
study demonstrates with clear figures that the sealant and
spacer bar, which are components that are often neglected
when looking at energy aspects, have an enormous impact
on the energy efficiency of a façade structure. At the same
time, they can reduce the risk of condensation and thus
increase comfort. This allows architects and façade
builders even more room for manoeuvre, particularly
when it comes to designing and executing highperformance façades.”
Markus Plettau, marketing manager high performance
building, EMEA at Dow, says: “With our warm-edge
silicone Dowsil 3364 and Swisspacer Ultimate in all-glass
façades with a toggle system, U-value improvements of up
to 0.14 W/m²K are possible without a design change. The
reduction of the building’s CO2 emissions associated with
improved energy efficiency can be considerable. A
sustainable system all round." ❐
The study and further information are available for
download: dow.com/construction
swisspacer.com.

The Fabricator 2019

Advertisement Feature

Metal Technology attends Scotland’s Newest School
products, which expertly combine
aesthetic with function.
All Metal Technology systems are
designed to perform seamlessly
together to deliver the desired
aesthetic and performance standards.
Used individually or together, they
offer complete design flexibility for
creative aesthetics with the assurance
of value engineered structural, weather
and security performance.

For more information visit:

M

etal
Technology
recently
delivered
its
specialist
architectural aluminium systems for
use at Bertha Park High School in
Perth, which is set to become one of
the most advanced schools in the UK
and beyond due investment into
innovative technologies.
The significant education project
selected Metal Technology’s systems in
order to meet the security, thermal,
and airtight design requirements, as
well as the desired ventilation strategy.
The state-of-the-art facility, which
has been designed to accommodate up
to 1,100 students, perfectly showcases
Metal Technology’s striking full height
System 17 curtain walling façade, as

www.metaltechnology.com

well as a range of other specialist
products.
In order to fulfil the specific needs
for structural integrity and comply
with thermal enhancement needs,
Metal Technology’s System 4-35Hi
Windows and System 5-20D Doors
were included in the construction. Its
System 23 Louvres were also utilised
in order to create the desired aesthetics
whilst also providing sophisticated
light, as well as natural ventilation.
As Bertha Park High School is a
newly constructed establishment,
rather than a refurbishment, there
were no restrictions on the design of
this key project. This allowed for the
use of Metal Technology’s specialist

Project name: Bertha Park
High School, Perth
● Architect: NORR Architects
● Installer/Fabricator:Avtek
Solutions
● Client: Perth & Kinross
Council
● Contractor: Robertson
Construction
●Metal Tech products used:
System 17 Curtain Walling
System 4-35Hi Windows
System 5-20D doors
System 23 Louvres.

MARKETING

You just got googled
Andrew Scott, CEO of business and marketing consultants Purplex, discusses why search engine
trends are changing for windows after a keyword report from the agency revealed some interesting
reading

I

n years gone by, when searching for windows most
people would open Google, type double glazing, hit the
search button and hope for the best.
After all, if new windows were needed then as long as
they were double glazed and looked like the old ones then
that was the main thing.
But times have changed. For starters, most people
recognise that double glazing now comes as standard.
One of the main reasons why search engine trends are
changing is because people’s knowledge of windows and
window styles are now much broader.
A salesman used to speak to a customer about the
different types of window available, but because we all
absorb much more information than we used to, today
people understand what ‘flush sash’ and ‘casement’
windows are and are searching for these more ‘technical’
terms as a result.
Thanks to the internet, Mr and Mrs Jones will more
than likely have done some research on what’s available so
they either know what they want or, at the very least, have
a good idea.

The evidence

With help from SEMrush and Google Trends, we
compiled a report on search engine keyword trends; it
makes for some interesting reading.
Searches for double glazing have declined by over half in
the last seven years, from 33,100 to 14,800, while triple
glazing has also seen a decline in searches to just 1,600 in
2019, having peaked in 2014/15 at 4,400
Searches for sash windows have more than doubled
from 5,400 in 2013 to 12,100 in 2019, while the increase
in casement windows searches has almost doubled, from
1,900 to 3,600, in the same period.
And there has also been a 570% increase in searches for
grey aluminium windows from 58 in 2013 to 390 in 2019.
Materials are also being searched for differently. While
those in the trade think of timber windows, people are
now searching for ‘wooden windows’ more, a difference of
3.6 thousand to 2.9 thousand in 2019.
PVC-U is being searched almost double now since
2013, with an increase of 22,200 from 12,100, whereas
PVCu has seen a slight decline in that time with just 480
searches in 2019.
It demonstrates that more people are now searching for
an exact product rather than searching on spec – and it’s
vital that your keywords reflect this.

Keep on trend or lose out

Keywords are your link between what people are
searching for and the content you are providing to fill that
need so it is important to ensure your SEO keywords are
highly relevant to your audience.
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Andrew Scott
They are also as much about your audience as they are
about your content, because you might describe what you
offer in a slightly different way than some people ask for it.
With people moving away from what they used to search
for in the past, you need to make sure your marketing is
smarter than ever before – and ensure your keywords are
bringing prospective customers to your website. ❐

Purplex Marketing was founded in 2004 by Andrew
Scott, who previously worked in several successful
businesses in the building products and home
improvement sectors. Since its establishment, Purplex, a
full-service marketing agency, has grown by at least 34%
every year and now boasts a large clientele of customers
located throughout the UK and Europe.
purplexmarketing.com
The Fabricator 2019

Wintech Testing and Certiication
is now a part of UL.
Tested in Europe, Certiied for the world.
We provide window and door testing against PAS 24:2016,
in compliance with Secured by Design and Approved Document Q.
Our strengthened building envelope evaluation, testing and
certiication expertise helps the built environment industry gain
greater access to global markets.

Learn more at Wintechtesting.com or UL.com/BuildingEnvelope

UL and the UL logo are trademarks of UL LLC© 2019

COLOURED PROFILE

A growing palette
In the past the narrow choice of colour in PVC-U windows and foils may have limited their
appeal, continued innovation has brought new functionality and broader colour options to
the fore, as Meg Thomas, product assistant at Rehau discusses

W

ith the growth of digital communications and the
rise of interior design influencers on platforms such
as Instagram and Pinterest, windows have now become
much more of an aspirational purchase for
homeowners. This makes it more important than ever
for fabricators and installers to recognise the range
of window finishes available to their customers.

It’s all going grey

With consumer market awareness expanding,
there has been an increased demand for grey foil.
As a result, installers are increasingly
recommending grey foil frames as an alternative
to aluminium.
In response, Rehau has expanded its grey foils
range, developing an aluminium alternative that
features a new grey base profile for its Rio flush fit
window which provides a seamless interior
appearance. It is also a cost-effective alternative to
aluminium.

Timber timelessness

Despite the sales of grey foil windows increasing and
timber being more expensive and less durable, traditional
materials still remain a popular choice, especially for
period properties. Natural wood frames have always
been considered an attractive option for offering a
bespoke high quality and expensive look that adds to
the exterior of the building.
However innovations in PVC-U technology,
mean that even the best wooden windows can now
be replicated. For example, Rehau’s authentic

14

wood effect foil, Turner oak, is a timber alternative that
has been developed to be indistinguishable from
the real thing. It offers a natural effect that reflects
wooden material through its matt top layer and
deeply embossed surface.

Colour consideration

With windows playing a vital role in building
appearance, and now with more foil colour choice
than ever before, choosing the perfect match can
be quite an overwhelming experience. To make
the decision more straightforward, Rehau has
chosen to focus on 10 specific colours in 20
different combinations for Rio. By working closely
with designers to perfect a colour palette and
making sure to include popular shades, the
process for choosing the right colour can be
made much simpler.
In addition to a streamlined colour palette,
Rehau has published a consumer brochure
which includes perforated colour swatches
that homeowners can take away to try with
their home décor. This is the first brochure to
have full tear-off colour swatches that gives
end users the chance feel the finish for
themselves.
Looking forward, it is clear to see that as PVCU markets continue to expand, polymer-based
window profiles are set to become a more
attractive o
ption than ever. It’s important
therefore, that the industry looks towards the consumer
markets to stay up-to-date with the latest trends. ❐

rehau.uk/rio

The Fabricator 2019

RENOLIT.
RENOLIT.
Original.
Das Original.
Das

The first for exterior films.
RENOLIT EXOFOL products have reliably remained at the forefront of exterior surface technology for over thirty
years and have a highly valued reputation for innovation and quality.
A commitment to development and investment in new designs and aesthetics deliver added value for our
customers in a market where there is an increased demand for colour and realistic natural finishes. Dedication
to customer care, service, technical and marketing support ensure that the original continues to lead the way.
Contact us for further information at renolit.cramlington@renolit.com

SPECIFYING FASTENERS

Securing the fix
Fasteners and fixings are very often forgotten about in the build chain, and are either a last-minute
consideration or left to the contractor’s discretion. However, when fasteners are correctly specified
from the outset, there are huge benefits down the line. Here, Neil Kirwan, specification manager at
SFS, explains how to treat specification with these products

S

pecifying fasteners and fixings correctly the first-time
round is critical to ensuring the fastening system
remains robust throughout the lifetime of the building
envelope. However, fasteners are often not specified until
stage four in the RIBA plan of work, when the fastening
system has already been determined. It’s often up to
contractors to price the work, and they can end up cutting
corners with the fasteners and fixings.
By engaging higher up in the build process chain, the
correct fasteners are matched to perform with the
fastening system and the material it is securing as well as
the substrate that the fastener is securing down to,
improving total cost of ownership and efficiency of the
system.

How to specify a fastener or fixing

The specification of the fastener, despite being such a
small component, is critical if the roofing and cladding
system is to perform its required function throughout the
full term of the system’s service and design life.
There are five p
rinciples of fasteners: durability,
weathertightness, airtightness, aesthetics and structural
performance. Each particular application will need the
fastener to comply with at least two or three of these
functions and often will need all five. Failure of the
fastener to satisfy these functions may lead to the
inevitable, and sometimes catastrophic, failure of the
system or very costly remedial works. The key is to specify
on an individual basis, selecting the appropriate fastener
for the specific use.

The different types and classes of fasteners

There are a multitude of fasteners available on the
market, each one designed for a p
articular use. These
include self-drilling fasteners, self-coring fasteners, selfthreading fasteners and clamping fasteners.
To avoid failure of the system, both the type of fastener
and its material must be considered early on in the design
phase. Coated carbon or austenitic stainless steel are the
two main materials used in manufacturing fasteners and
fixings. Coated carbon steel rapidly corrodes upon
exposure to humidity and polluted environments and
whilst surface coatings with excellent corrosion resistance
can be applied to prolong a fastener’s life, this will only
slow down the corrosion process. Good industry practice
is to use austenitic stainless steel fasteners in combination
with galvanised steel purlins to avoid bi-metallic reaction.

Neil Kirwan
airtightness, aesthetic and structural performance
requirements of the final product, specifiers need to
consider five key areas: whole lifecycle costs, external and
internal environment, colour-matching needs, legislation
and regulation, and warranties.

The importance of whole lifecycle costs

Specifiers should look at the whole lifecycle costs of the
fastener, not just the initial costs. Choose an A4 316
stainless steel fastener and you are guaranteed to meet the
minimum requirements, but if you buy cheap, they won’t
last as long and will need to be replaced earlier than
expected. This brings about servicing, maintenance and
additional capital costs that can be avoided by specifying
the appropriate fasteners first time around.

Considerations during the specification stage

In order to ensure the fastener and fastening system
specified meet the durability, weathertightness,
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SPECIFYING FASTENERS

One size does not always fit all

Legislation and regulation

Colour matching

Warranties and certification

Buildings are naturally exposed to the elements, which
differ dependent on where the building is located. The
external environment of a building can impact the
effectiveness of fasteners used, for example when
specifying fastening systems for use on buildings within
10km of the coast or an estuary, there is a high salt content
in the air that can corrode fasteners. Fasteners in these
cases should be made from A4 316 grade stainless steel.
However, it isn’t j
ust the external environment of a
building that impacts on what fasteners should be
specified – the building’s use can have implications.
Swimming pools, for example, cause a high level of
chlorine in the air, leading to stress cracking within the
fastening material due to the corrosion process as
humidity and chlorine react with the metal. These
buildings would be better suited using R5 or 1.4547
stainless steel fasteners which are less likely to be affected
by chlorine in the air.
During the 1970s, the market share for colour-coated
cladding materials dramatically increased, principally
within the industrial and retail building sectors. Today
colour-coated cladding represents over 90% of their total
market, now widely used as part of the cladding envelope
on many other building types such as educational,
healthcare, residential, leisure and transport-related
buildings.
One key consideration for specification is using powder
coating instead of the traditionally used moulded headed
fasteners for colour matching. Moulded headed fasteners
are prone to UV degradation, whereas powder coating
offers toughness and durability, as well as providing an
accurate match to the colour of the surrounding weather
sheet. Powder coating is only very slightly affected by UV
light, and so fading or weathering is uncommon. The
fastener head remains small and compact and there is no
bulky plastic to cause visual intrusion.
The Fabricator 2019

Specifiers also need to consider changing legislations
and their impact on fastening systems. For example, Part
L2 of the Building Regulations for England and Wales,
introduced in 2002 to help address energy efficiency
requirements in non-domestic buildings, cast a light on the
importance of airtightness. A prime focus for the new
regulations is providing building managers, landlords and
tenants with detailed and accurate information about
energy usage in their buildings to enable them to identify
areas where energy is being wasted and where there are
opportunities for reducing energy consumption.
Effective seals are critical in ensuring the airtightness of
a building. High grade butyl strip weather and air sealants,
such as the pink strip butyl sealant developed by a leading
sealant manufacturer and sold by SFS, perform 20%
better than standard butyl sealant. This type of sealant is
manufactured from cross linked butyl and is therefore
suitable for all corrosivity categories C1-C5.
Finally, it is critical specifiers consider the implication of
the fasteners used on the warranty of the fastening system.
Architects and specifiers expect the fasteners to be
warranted with the fastening system that is being used, but
often, the fastener is warranted separate to the system.
This can mean that the whole system is not warranted,
causing complications down the line of the project.
Whilst fasteners are used in abundance, these everyday
heroes are critical to the overall quality of the roofing
system or building envelope.
Specifiers should consider fastening solutions once they
have an aesthetic vision in mind to ensure the correct
fixing solution is used to achieve that vision, as well as
deliver whole life costs and value. ❐

www.sfsintec.co.uk
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Roto still on track
The 14th Roto international press conference introduced the new group structure, a new group
company and new heads of boards. Ovrall the group is holding its own in what was described as a
difficult market, largely ascribed to external factors to worldwide political turmoil. Brexit was
mentioned!

O

pening the proceedings Dr Eckhart Keill, now
group chairman and sole director of the umbrella
company Roto Holdings, reminded his audience of his
predictions last year – that politics would interfere with
economic growth: “That was exactly what happened,” he
said, “only things were even worse than feared.”
Keill went on to say that the window and door markets
are suffering under, what he described as a “heavy
burden”, with the potential for an economic downturn in
2020 very likely. Keill predicted that things are unlikely
to improve before 2021.

Political stranglehold

According to Keill the economy is in the stranglehold
of politicians. He said that a big part of the problem is a
seemingly unending spiral of sanctions. “Policymakers
do not acknowledge or do not want to acknowledge that
sanctions – for example those enforced on tariffs – in no
way only affect the country against which they are
imposed, but also inevitably have a tangible impact on
virtually all industries and companies in a globalised
world. To put it plainly, this means: sanctions cost
growth, jobs and income.” He specifically mentioned the
trade disputes between the USA and China, and the
USA and the EU, the Brexit chaos with an as yet
unknown outcome, and the Syria / Turkey, Hong Kong /
China, Iran / USA and Russia / Ukraine crisis points.

Brexit referendum

He did forecast that, as far as the UK is concerned
there will be a second referendum on Brexit and the
country would not leave the EU after all. He reckons
that, in the UK, the negative consequences of Brexit
have already been felt. In reference to the USA, Keill
expressed his opinion that Donald Trump will or has to
end or at least defuse the initiated trade disputes in the
“relatively near future”, especially with a view to the
presidential elections on 3rd November 2020.

Growth maintained

While the political situation had affected the group’s
business world wide it achieved an overall turnover of
€509.4m by 30th September, which is an almost 1%
increase over 2018 (€505.6m). Individual performance of
the three divisions put Window and Door Technology at
the same level as the previous year, Roof and Solar
Technology showing a moderate growth with the new
division Roto Professional Service, showing an increase
‘as planned’. Keill said that the end of year figure is
expected to reach €668m in total, an approximate 1%
increase over 2018 (€661.8m).
18

Dr Eckhart Keill

Window and Door Technology division
In his address to the conference Marcus Sander, the
chairman of the board of directors at Roto Frank Window
and Door Technology since the middle of the year,
described the global development of the company as
“stable on the whole” in 2019. This is against a
background of significant market fluctuations, often
caused by geopolitical factors so out of Roto’s control.
“On that basis,” he says, results should be judged as a
success all in all.
Based on various studies and resulting calculations and
estimates, Roto puts the global market volume of the
hardware industry for 2018 at €3.41bn. According to this,
The Fabricator 2019
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the three most important segments were tilt and turn at
€882m (25.8%), doors €862m (25.2%) and sliding
products at €747m (21.8%). “It is obvious that, as a global
manufacturer of hardware technology for windows and
external doors of all opening types and frame materials,
we go to great lengths to cultivate individual markets in
each region,” said Sander. “We achieve this in 15 factories
around the world, with 28
logistics and distribution
centres, as well as with 26
sales sites and the support of
additional
distribution
partners.”
Results
up
to
30th
September show that the
division turnover equalled to
that of 1918 and while this
fell short of expectations, this
was
primarily
due
to
geopolitical factors over
which the company has no
influence. According
to
Sander, these factors resulted
in major market losses and
therefore also business losses
in some cases. He named
China as the most striking
example of this. Here, the
Marcus Sander
trade dispute with the USA is
causing a dramatic market downturn, meaning that Roto
“could not achieve its ambitious goals”.

Solid performance

However he reported a “solid performance” for the rest
of Europe with Germany in particular showing a slight
decrease in turnover at the end of October explained by
the generally disappointing market. This is shaped by an
overdue new building boom and a weak renovation
business due to a lack of trade capacity. As Roto has
already addressed multiple times in recent years, Sander
also emphasised that: “The variable for our business is, as
is well known, the German producer market. As a result of
the continuously increasing import pressure, it may once
again be in decline in 2019.”

Roto Professional Service
Presenting his division for the first time Dr Christian
Faden, managing director of Roto Frank Professional
Service division said: “Although 2019 was a year for
working on the basics and becoming established, needless
to say we also experienced business success. The results of
the start-up phase fill us full of confidence for 2020.” The
newest company in the Roto Frank Group offers an
extensive range of services for follow-up care for windows
and doors.
The
company
provides
maintenance,
repair,
modernisation, retrofitting and spare parts services, at the
moment across Germany. According to Faden the strategy
has already started to pay off,
which is confirmed by the
current situation in the
German security market.
With the decrease in the
officially registered break-in
figures down by 41% from
2015 to 2018, private
investments
in
modern
security technology have also
seen a significant drop
according to information
from
RPS
partner
companies. They have even
halved in some cases.
Following minimal media
coverage, this also relates to
prevention.
Setting up the new division Christian Faden
involved establishing an
integrated IT system together with publishing a range of
marketing brochures and websites.
Roto Professional Services has established partnerships
with service companies across Germany with a recent
acquisition in Switzerland added to the network. The
companies are contracted to carry out maintenance on
behalf of Roto. Faden says: “Expanding the network by
adding partners in metropolitan areas is still a priority,
however the companies we select must always be large,
experienced and well-established. Quality takes priority. ❐

Six wise men of windows joined the Roto International
press conference to discuss the topic: The windows: a hopeless
struggle against a low interest image?
From France Marc Bonjour, international director of
Groupe Liebot, From Switzerland Hanspeter Gasser the
owner of HP Gasser, Andreas Hartlief chairman of Veka
from Germany, and Dr Heinz Scharl from Austria. They
joined Roto’s Dr Eckhart Keill with Frank Linnig,
conference chairman as moderator.
The discussion showed widely differing opinions and
experiences of consumer attitudes. Marc Bonjour
suggested that consumers are really quite ignorant when it
comes to windows. Not everyone on the panel agreed.
Hanspeter Gasser remarked that windows are a very
complex subject; he reckoned that consumers would got to
a lot of trouble to find out about them before buying.
Heinz Scharf suggested pitching windows more into the eco bracket. Selling them as a means to reduce carbon in the
atmosphere. However Eckhart Keill took a different view. He made comparison with his previous experience with the
bathroom industry. “We turned around the image of bathrooms as merely functional and gave them a totally different
image,” he said. “I think what we need to do with windows is move away from the technical aspect and try to make the
purchase more emotional. I don’t want to summarise the discussion, the panel has outlined a number of problems. The
reasons for buying windows vary but price can be an issue and margins can get squeezed. It all needs more consideration
and discussion.” ❐
The Fabricator 2019
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Sovereign’s choice
C

arl F Groupco has been selected by the Sovereign
Group to supply Roto NT tilt and turn fittings. As
one of the hardware distributor’s longest standing
customers, Sovereign chose Carl F Groupco for the
company’s dependable delivery promise and excellent
service. Roto’s tilt and turn system, which comprises
modular NT face fix hardware and a Designo fully
concealed hinged option, supports demand for premium
quality tilt and turn windows.
Dave Fitton, production director for the Sovereign
Group says: “Carl F Groupco has supplied our
organisation with hardware for nearly forty years and the
level of support provided has always been at a consistently
high level. The distributor is one of our most reliable
suppliers and we can’t give enough praise to Julie Warner,
Carl F Groupco’s product manager for the Roto range
and to the rest of the company for the back-up provided.
We have had absolutely no areas of concern with the
service provided to us over the last four decades – we can’t
commend Carl F Groupco highly enough.
“With regards to the transition to Roto hardware, Carl
F Groupco has invested considerable time in
understanding our stock requirements to ensure
continuity of existing and planned contracts.
In
conjunction with Roto, the products were fully tested and
demos were provided. Training sessions were also
organised and display boards have been supplied to assist
rapid component identification on the factory floor.”
Roto’s tilt and turn hardware, which was added to Carl

Julie Warner
F Groupco’s catalogue in February 2019, provides an
adaptable solution for Sovereign.The fittings enable the it
to offer the most appropriate hardware for projects
including facefix or concealed components for sash
weights up to 100kg; heavy duty components can achieve
up to 150kg. The modular system is PAS 24 security
tested and Secured by Design accredited giving total
flexibility for local authority and new build installations. ❐
www.carlfgroupco.co.uk
www.sov-group.co.uk

Kenrick has launched a new website to help fabricators source one of the widest ranges of quality window and door hardware, door furniture and architectural hardware currently available on the market.
The website includes eight new product ranges from
Kenrick – the Nemesis espagnolette window locking
system, a suite of friction stays, a 3 star cylinder, the
new Heritage range of handles, stays and dummy
stays, a new suited door handle range, a suited window handle range, a new collection of letterplates
and knockers and door hinges.
It is the biggest website update that the WestBromwich firm has ever done.
SteveWilliams,Kenrick’s sales and marketing director explains:“We wanted to provide a seamless experience for visitors, so this new website is all about making it easier for them to source all the hardware
they need from one place.
“The website is very straightforward to navigate and there’s plenty of information on each product,
including options, sizes, finishes and accreditations.We’ve also included part numbers, technical information, product ID sheets and product downloads to help customers choose the right products.Visitors
can even register for their product and security guarantees through the website.” ❐
kenricks.co.uk
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EASY TO USE SMART TECHNOLOGY
3, 4, and 5-axis CNC Machining Centre
Engineered with dedicated solutions and software for manufacturing
doors, windows and solid wood elements.
Driving LEAN Manufacturing through Innovative Solutions

SCM UK

Tel. +44 (0)115 9770044 - scmgroupuk@scmgroup.com - www.scmgroup.com

RECYCLE TECHNOLOGY

Watch
the birdie
A new brick made from domestic plastic waste has been proven to provide 10 times better insulation
than traditional bricks made from clay

D

r Karthikeyan Kandan, senior lecturer in mechanical
engineering at De Montfort University Leicester
(DMU), has created a novel brick made entirely from
upcycled plastic waste.
Believed to be the first of its kind, the brick is
constructed using 3D printing and lattice architecture
technologies, which involves criss-crossing strips of the
plastic materials to form a grid or weave.
The design is inspired by nature, after Dr
Kandan examined the structure of the Baya
weaver bird’s nest (pictured right);
renowned for its elaborately woven
construction.
“The Bayer weaver bird’s nest’s
ingenious construction gives it
excellent thermal insulation and
mechanical
properties
for
inhabitation,” says Dr Kandan.
“Inside there is a central nesting
chamber, which makes it the ideal
micro-climate for inhabitation. By replicating this
structure, we have manufactured a brick that improves
energy efficiency of modern buildings and therefore can
reduce carbon foot print.”
Saad Alqahtani, a first-year PhD student at DMU,
carried out controlled experiments on the plastic bricks,
under joint supervision from Dr Kandan and Dr Farukh
– also a senior lecturer in mechanical engineering at the
university.
To test its thermal insulation characteristics, Alqahtani
placed the brick in a hot-box calorimeter – a piece of
equipment used to measure the U-value of an object,
which can be set up to simulate the regulatory standard
for buildings.
The results showed the new design delivered a U-value
of 0.25 W/m²K.This is 10 times more effective than a clay
brick, which delivers an average of 2.94 W/m²K.
Traditionally, a range of building blocks are required to
achieve the regulatory standard U-value, however, the
newly designed plastic brick can achieve this on its own.
“Our brick, made from all kinds of domestic plastic
waste – from coffee cup lids to plastic bottles – exhibits a
tremendous thermal envelope over conventional building
materials,” said Dr Kandan.
“This provides significant potential to not only improve
the energy efficiency of a building, but also to conserve
space and reduce dead-weight in multi-story buildings.”
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Alqahtani, who received a PhD scholarship from DMU
to complete this work with Dr Kandan and Dr Farukh,
said their brick could lead to a new era of energy-efficient
construction while tackling the issue of plastic pollution at
the same time.
“Our work has demonstrated that 3D printed bricks
made from household plastic waste are thermally far
superior than conventional bricks. This breakthrough can
literally help us build the future.”
This project marks the second time this year that Dr
Kandan has been recognised for his work to repurpose
plastic waste. In August he made headlines when he
created a prosthetic limb socket made from
recycled plastic water bottles for amputee
patients.
Alqahtani, who also completed his MSc at
DMU, was invited to showcase their work at
the 39th International
Workshop on
Computational Mechanics of Materials in
Dubrovnik, Croatia, in September.
“It was a great opportunity to meet industry experts and

PhD student Saad Alqahtani, Dr Karthikeyen
Kandan and Dr Farukh Farukh
tell people about our work,” he said. “The next step is to
get the brick into commercial production, which we hope
to do by the end of the year.”
Dr Kandan says: “It is fantastic to see one of our own
PhD students taking the lead on this project and sharing
our results on an international platform.
“There is a constant drive for energy efficient building
materials so it is very exciting to know that our brick can
outperform the thermal insulation of standard building
materials by an order of magnitude.” ❐
www.dmu.ac.uk
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Don't be hung over this January

Go Pane FREE !

Get one Bi fold pane FREE on any four pane or larger
Neofoldz® bi fold* that you order & pay for in Jan 2020
Order 4 panes and pay for THREE!
Order 5 panes and pay for FOUR!
Order 6 panes and pay for FIVE!
prices from

£350

Per Pane

white or 7016 dual

TEN day lead time
Panes fitted into outer frame and ready to install
Any RAL colour available dual or full colour
Closed Dec 20th & Re-Open January 2nd 2020 Merry Christmas to all !

02476 686682
02476 638779
sales@armstrongindustries.co.uk
www.armstrongindustries.co.uk
Heritage works ¦Boston place ¦Coventry ¦CV6 5NN

@Armstronginduk

*terms; Offer is per customer,one bifold order only of four panes or more white or 7016 both sides glazed or unglazed
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All change at G G F
W

hen in August we reported the appointment of Steve
Rice as managing director of the GGF there was,
apparently, a word missing from the report: ‘interim’. Rice
has now announced his retirement and will depart at the
end of February next year. A source close to the GGF told
The Fabricator that this was always the plan and Rice had
always intended to go next year.
Steve Rice joined the GGF as a technical officer in the
late 1980s, and has spent 20 years in a variety of roles
finally moving from director of technical affairs to MD.
Rice says: “It was always my intention to retire in 2019,
but with the changes in the summer, I stayed on to help
the GGF through its period of transition. I have
thoroughly enjoyed my time at the GGF and when I see
the GGF in the strong position it is in today, I know it has
all been worthwhile. I would like to thank everyone
connected to the federation for helping me through my
time with the organisation.”
GGF president John Agnew will leave his current
position at Independent Glass to take up the role of GGF
managing director from 1st March 2020.
A GGF board member for over ten years including two
years as vice-president and two and half years as
president, Agnew has been pivotal in the changes at the
GGF over the last five years. including the move to the
new GGF Offices in Southwark, increasing the GGF’s
political voice, making the GGF more consumer facing
and through to the recent restructure with the federation’s
renewed technical focus.
Agnew says: “I am looking forward to taking on the
managing director’s role for the GGF. I fully appreciate
the many challenges our industry faces and I am well
aware of our members’ expectations. With the support of
the highly skilled and experienced GGF staff, I am
confident we can continue to deliver the very best services
for GGF members.” ❐

John Agnew above; below Steve Rice

The smooth finish Tudor stable door from Force 8
has been a runaway success says the company.
Launched at The FIT Show the composite door
has proved popular, particularly with property
development companies.“Traditionally this style
of door has a timber grain finish, but with all the
demand for the smooth aluminium look-alike
doors, it seemed the natural progression,” says
Dennis Sumner, managing director of Force 8.
Interest has accrued from developers looking for
something more contemporary, rather than just
the standard timber look stable door, particularly
in the new build sector, where anthracite grey has
proved very popular. Force 8 added an in-house
paint facility earlier this year, giving it the ability to
spray the door and frame at the same time, giving
a perfect colour match.
In addition the door can be fabricated to open
outwards as well as inwards, giving it a versatility
that, as far as the company understands, is not
available from any other manufacturer. ❐ force8.uk
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Colourful demands

A

s the popularity of coloured aluminium fenestration
products continues to soar, Senior Architectural
Systems has invested an additional £200k in its in-house
powder-coating facility to improve the quality of its
finishes.
Senior already has a technically advanced and
environmentally efficient powder-coating facility and the
latest investment will further enhance the service.
The recently completed improvement works include
the complete overhaul of the existing vertical paint line,
which has been updated with the latest parts, lubrication
systems, control panels and track. Combined with
Senior’s horizontal paint line, which is ideal for the quick
turnaround of small batch coatings, the improved vertical
paint line will now be able to coat on average 12,000
aluminium profiles per week.

Senior’s production manager Mark Burton says: “As a
company we are committed to giving our customers what
they want, when they want it, and this latest investment in
our in-house facility has been driven by the growing
demand for powder-coated products. We have increased
production levels and improved quality control which will
help us deliver reliable results every time.
The
improvement works took place over the course of just one
week and we are delighted to be back up and running.
“Senior has also seen an increase in demand for
coloured doors and windows in the domestic residential
sector. To support trade installers and their customers
even further, Senior has developed its Signature colour
guide to make it easier than ever to choose from the most
popular shades.” ❐
seniorarchitectural.co.uk

CMS Window Systems has been named a double
award winner in the G19 Awards, with success in
the Sustainability Initiative of the Year category
and recognition for the outstanding individual
work of its contracts manager John Deacon.
CMS has demonstrated how having sustainability
at the heart of its business strategy has enabled it
to thrive and offer a new proposition to
customers.The company has pioneered a ‘closed
loop’ approach to windows and doors, ensuring
that all the products it manufactures are done so
in a highly resource-efficient way, and 100% of
post-consumer products which are removed
during replacement contracts are collected,
separated and recycled.
Sustainability for CMS and its team, however, is not just confined to environmental issues as the
second G Award for its contracts manager John Deacon illustrates. Deacon was recognised for his
tireless efforts in helping to deliver social improvements in the areas where CMS operates by being
presented with the Unsung Hero award. He works with a range of charities across Scotland which
support disadvantaged communities, including the Cottage Family Centre in Fife. ❐
cmswindows.com
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Second in the lead
T

he UK is second in Europe (behind Germany) in
collecting and recycling waste PVC with a total of
137,989 tonnes recycled here in 2018 across all PVC
recycling formats. Of this total, window profiles
accounted for 73,703 tonnes, according to latest industry
figures.
The UK’s sizeable effort represents around 19% of the
739,525 tonnes of waste PVC recycled throughout
Europe in 2018 – a new record high. Across Europe,
window profiles and related building products accounted
for 44% of the total PVC recycled.
Recovinyl, the PVC industry’s recycling scheme, was
the largest contributor to this total and registered a total
of 734,568 tonnes of PVC waste entirely recycled in
Europe in 2018 – a 15.6% increase from 2017. In Europe,
the demand for recycled rigid PVC is currently very high,
indicating the potential for further strengthening
collection and recycling schemes.
Recovinyl has further sharpened its certification and
audit schemes to ensure maximum reliability of collected
data and of recyclates traceability, both from recyclers and
converters.

Over the last 12 months, two new recyclers who focus
on rigid PVC have joined the UK Recovinyl network –
Tecvyn in Hull and Recycling PVC in Manchester,
making a total of 24 accredited recyclers across the
country. While across Europe, 11 new recyclers have
signed up in the first half of 2019.
Welcoming the ongoing upwards PVC recycling trend,
Richard McKinlay, head of consulting at resource
recovery
specialist Axion, Recovinyl’s
regional
representative for the UK, says: “Recovinyl is a great
success story and there’s still a huge demand for recycled
PVC. Much of what is being collected is post-consumer
material and we’re doing a really good job in the UK, but
we’d like to collect and recycle even more to meet the
demand.That’s why it’s important to recycle these frames,
for all the right reasons.” ❐
recovinyl.com/all-recyclers
axiongroup.co.uk

Thermaseal, the Essex based PVC-U fabricator
and installer claims to have has increased its sales
thanks to Timberweld. Timberweld is a patented
joint that makes perfect corners and creates an
authentic timber-look butt joint effect on the
outside and the inside of the window.
Graham Jerwood, managing director of
Thermaseal, says:“The market is moving towards
more exclusive products. Using Timberweld, we
can offer a more upmarket and authentic range of
products, opening up new opportunities for us.
Timberweld
products
now
make
up
approximately 20% of our colour foiled business
and we are faring better than most.”
Alan Burgess,Timberweld founder and pioneer of the technology, says:“As Graham says, the flush sash
market is growing. To supply this market, fabricators need to be equipped to produce windows and
doors with the authentic timber-look efficiently and cost effectively. That’s what Timberweld was
designed for.” ❐
timberweld.co.uk
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Top agency
design but not
the cost

Creative
website design
from £400

We supply cost effective
solutions, for both large
organisations and smaller
enterprises, whether
consumer based or
business to business.
In partnership with
our clients we deliver
successful solutions,
working on an individual
project basis or as a
regular support service.
Whether you are
looking to launch a new
website, revamp an
existing site, manage
your website content,
start selling on the
internet or are looking
at email marketing.
We are here to help.
With over 30 years
experience supplying
design and advertising
solutions for the web
and print, we are ideally
suited to provide you
with the competitive
edge. To be a winner in
your marketplace.

For more
information telephone

0 77 84 26 8 6 8 5

or cotact us by email at
info@stevebryant.co.uk
www.stevebryant.co.uk

WER
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A++

The slimline performer
• Window Energy Rating up to A++
• Uw value down to 1.0
• Industry-leading weather resistance
• Secured by Design
• Slim frame proﬁle

High quality, excellent performance, outstanding support

EXPLORE OTHER PRODUCTS IN THE
REYNAERS TRADE RANGE
CF 68
Bifold Door
Reynaers’ CF 68 is a hugely
popular bifold door that beneﬁts
from our years of experience,
research and development:
stylish with industry-leading
performance and smooth,
reliable operation.

A++

CP 130-LS
Sliding Door
CP 130-LS is a premium insulated
sliding door system combining
high weather performance with
enhanced security and great
aesthetics. Easy to use with an
ultra-smooth slide, CP 130-LS
has an optional slimline
mid-section interlock to
maximise glass area.
For more information about Reynaers’ dedicated trade offering
and to download brochures, please visit www.reynaers.co.uk/Trade
or tel: 0121 421 1999
RALIF1912

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Aluminium Fabricators
Fly/Insect Screens

Colours

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 each
eac (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

Window openers

www.kolorseal.co.uk
sales@kolorseal.co.uk
Kolorseal

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Colours

Kolorseal Midlands

Tel: 01924 454856 Tel: 0121 740 0217

Glass Handling

PROFINDER
Machinery

www.profinder.eu
Profile Bending

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

www.theyardrc.co.uk

Racking Systems
Machiner y

Sawing and Machining as it should be

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Spares for Repairs

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Machinery

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.
For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6RY

Uncertainty
un / certain / ty
Fact
Companies that invest in marketing during
uncertain times perform better in the longterm than those that cut their budget.*

Certainty
pur / pl / ex
Purplex is the strategic marketing agency
which sees the bigger picture.
Led by a CEO with 30 years’ experience
in the window industry, Purplex helps
companies across trade, commercial and
retail sectors gain market share and build
stronger brands for sustainable growth.
pur-pose / pl-anning / ex-ecution

*Marketing is the key revenue growth driver for more than 30% of companies (CMO Survey)

It’s simple economics: if a pie shrinks
by 10%, and your competitors cut their
marketing budget by 50%, your share of
the pie can increase.
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The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
Consultants
01452 616581
a2n Management
www.aluminiumsashes.co.uk
07766 565027
Amberley Doors & Windows
www.a2n.co.uk
01453 889362
BSI Assurance UK
0345 086 9001
www.amberleydoorsandwindows.co.uk
www.bsigroup.com
APiC UK
Element
0121 541 2121
01902 722122
www.apicuk.ltd.uk
www.element.com
Arkay Windows
E P Consultants
01923 803923
01785 824580
NET Project Management & Consultancy www.arkaywindows.com
AWS Turner Fain
01775 712771
01905 774267
www.netpmcs.co.uk
www.awsturnerfain.com
Placing Leaders
01280 817835
Ayton & McKeown
www.placingleaders.co.uk
01733 390422
The Design Solutions Business
www.ayton-mckeown.com
01922 277310
BarnshawsAluminium Bending
www.dsbltd.com
0121 521 4297
VINCITechnology Centre UK
www.barnshaws.com
01525 859050
CDW Systems
www.technology-centre.co.uk
01452 414853
WintechTesting & Certification by UL
www.cdwsystems.co.uk
01952 586580
Clearway Doors & Windows
www.wintechtesting.com
01242 513322
Extruders
www.clearwaydoorsandwindows.co.uk
Aluminium Shapes
Crown Doors and Shutters
01536 262437
0191 419 4499
www.alishapes.co.uk
www.crownasl.co.uk
Hydro Extrusion UK
01773 549300
Dortech Architectural Systems
www.hydro.com
01484 451177
www.dortech.co.uk
Fabricators & Manufacturers
Drayton Windows
3D Aluminium
01603 789389
01865 881403
www.drayton-windows.co.uk
www.3daluminium.co.uk
Emperor Shopfitters
4 Aluminium
020 8590 4466
01733 889533
www.emperorshopfitters.co.uk
www.4ali.co.uk
Fentrade
Acorn Aluminium
01633 547787
0115 928 2166
www.fentradealuminium.co.uk
www.acornaluminium.com
Fineline Aluminium
AEL
01934 429922
01695 732132
www.finelinealuminium.co.uk
www.a-e-l.co.uk
Glasshus Facades
AlchemyArchitecturalAluminium
0113 390 0126
Systems
ww.glasshusfacades.co.uk
01922 634009
Granada Secondary Glazing
www.aaasl.uk
01909 499850
AlimaticArchitecturalAluminium
www.gsecg.com
Systems
HansenFacades
01376 347789
0161 284 4109
www.alimatic.co.uk
www.hansenfacades.com
OnLevel
0161 804 9500
www.onlevel.com
Presstek
01527 918651
www.presstekltd.co.uk
Q-railing
0800 781 4245
www.q-railing.com/en-gb
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Fabricators & Manufacturers
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
The Rooflight Company
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vitral UK
01223 499000
www.vitral.co.uk
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Almetron
01978 660297
www.almetron.co.uk
Axalta Powder Coating Systems
UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Aluminium Door Supplies
01827 287921
www.aluminiumdoorsupplies.com
AOV (UK)
01484 613612
www.aovuk.co.uk
ASSA ABLOY Entrance Systems
0333 006 3443
www.assaabloyentrance.com
ASSA ABLOY OpeningSolutionsUK&
Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com

Securistyle
01242 221200
www.securistyle.com
SFS intec
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Vent Engineering
01202 744958
www.vent.co.uk
WindowMaster Control Systems
01536 510990
www.windowmaster.co.uk
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

United Anodisers

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Euroview Architectural Glass
01376 503838
www.euroview.glass
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Promac
01788 577577
www.promac.co.uk

Recyclers

Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design & Supply

Thermal Barrier Products

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

HUECK UK
0121 767 1344
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Azon UK
01443 814657
www.azonintl.com
Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply

AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural Aluminium
Systems
020 8685 9685
www.comar-alu.co.uk
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk

New Builders
Merchants Database
Coming February 2019
Whether you work nationally or regionally, you can access over
6,000 national and independent building merchant networks, all
specialising in building materials, tools and supplies.
The database is divided into ‘heavy’ and ‘light’ merchants with
categories for each building sector.
With 8,000 email addresses and over 7,000 contacts available, it
has never been easier to communicate with new customers.

For more information call us today on 01934 808 293.

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

OUR NEW 28-PAGE

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

NO UNSIGHTLY
TRICKLE VENTS

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…

DEEP BOTTOM RAIL
OPTION AVAILABLE

Heritage Oﬃcer, Cotswold Council

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL

MYERS

01253 888222 / 07817 816663
sales@timberlook.com

