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ZX4 sawing &
machining centre
for the discerning uPVC
window & door fabricator
Sawing & Machining as it should be

The Stuga ZX4 can produce 800-1000 internally glazed windows per
week. There are many reference sites for this high output machining
centre. Includes sawcuts and preps for all window and door styles
including bi-folds. ‘U’ shaped conﬁguration allows the possibility for single
operator usage. All Stuga machining centres notch on both sides of any proﬁle.
15.75 metres long by 4.25 metres wide.
Professional installation & training.

01493 742348
Machiner y

Ask for machine sales or visit www.stuga.co.uk

Maximum Security. Minimum Hassle.

With Kitemark-accredited re-pinning on our Platinum 3 Star Cylinder.
Anti-bump, anti-screw, anti-drill, anti-pick, anti-snap and now, anti-hassle! BSI-approved re-pinning
is available with the Yale Platinum 3 Star Cylinder, without compromising its Kitemark accreditation.
With a TS007 3 Star cylinder that defends against all known attack methods, customers can also
enjoy the convenience of accessing multiple doors with a single key.

To request details and pricing for re-pinning,
email marketing@yaledws.co.uk or call 01902 366800.
Learn more about the Platinum 3 Star Cylinder at yaledws.co.uk

TM

TS007: 2014
KM 559658

An ASSA ABLOY Group brand
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THE FABRICATOR
Comment

“One day bacon grease is bad for you, the next you can't get enough of it.”
thus runs a line in an American sitcom that I watch.
As far as the observation goes it seems to be a rule for life. Those who
would tell us what to do and how to run our lives, the scientists, the
politicians, general busy-bodies, never seem to make up their minds about
what is good and what will kill us.
A decade or so back the experts reckoned that vehicles running on diesel
would be better for the environment than those running on petrol. In 2001
the chancellor, Gordon Brown, made it financially attractive to buy diesel
powered cars by reducing the vehicle tax. I bought one. Did you? Did you
also notice that diesel promptly rocketed in price? I never did the arithmetic
but I still reckon that the difference between the cost of diesel and the cost
of petrol ironed out the better consumption you get from diesels.
Anyway, all that's over, I had two diesels cars and am now on my second
petrol engine since the last one went.And that, it turns out, is good news. For
once I am an eco-warrior, ahead of the game. Diesels are terrible! They are
polluting the planet faster than China. So much so that it is now considered
necessary to penalise the inconsiderate villains who dare to run diesels. To
drive into London will cost £24 per day and other cities are expected to
introduce similar congestion charges. Not to mention changes to vehicle
excise duty which start this month.
Although Mrs May has already announced that the government will take
into account the fact that we were persuaded by a previous government to
buy these vehicles, you don't suppose the fact she was in Saudi Arabia, hobnobbing with the oil sheiks, had anything to do with the timing? And any 'help'
is most likely to come in the form of scrappage payments to encourage
drivers to take vehicles off of the road.

Copyright © 2017 Profinder Ltd.

The infamous 'article 50' has been triggered, in spite of the histrionics of the
supreme court and forced involvement of, what turned out to be, a compliant
parliament; only the House of Lords made a brief show of spirit but it was
soon suppressed. So I thought I would look to see what I wrote a year ago:

❐❐
❐

Those that would have us leave the EU in the naive belief that nothing in our
trading relationship with Europe would change or in the belief that we could replace
trading with Europe across the globe, had better keep in mind that, under present
energy policies, this is a pretty expensive place to manufacture. Once out of the
union we are competing one-on-one.

In association
with

The comment was about changes to energy policy by the Cameron
government and before the referendum. However I think it still holds.Those
who insist that disaster did not strike after the referendum do not
acknowledge that we were, and still are, part of Europe.The real test will be
if there is 'no-deal'. It would appear that no one has done a business plan for
GB PLC if we are out in the cold with no automatic access to the European
single market.The politicians can try to tell us it will make no difference, they
will be largely unaffected, most of the Brexit lobby are sufficiently well heeled
to sustain their lifestyles.
One chink of light: Mrs May, who I am sure is a closet remainer, has hinted
that free movement will continue, at least during the 'implementation' period
of a deal. And that is what you call 'kicking for touch'. If things take long
enough, and they are likely to take a long time, the problem becomes one for
a whole different government.

John Roper

2

The Fabricator 2017

Crown

Sliding Folding Door
Effortless elegance with greater choice…
• Up to 7 panes in one of 44 different configurations
• Available in standard and slimline profile options
• Standard door available with PAS 24 security option
• Contemporary continuous hinge for a seamless finish
• Easy-glide stainless steel wheels and track
• Door can be folded with internal or external door opening
• Low threshold cill available to give a variety of access options
• Can be integrated with Crown and Dualframe suites
• Available with Dual Colour option from a range of 300 premium colours
• Glazing options between 28mm and 40mm
• Door size up to 3.0m high

SAPA BUILDING SYSTEM LTD
Severn Drive, Tewkesbury, Gloucestershire GL20 8SF
T +44 (0) 1684 853500 F +44 (0) 1684 851850 W www.sapabuildingsystems.co.uk
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NEWS

ID at the door

Continuous
improvement
D

F

ENSA, self-certification scheme for
windows and doors installers, has
launched the new FENSA member ID
card. FENSA members and consumer
groups alike were found to be keen for
there to be a more credible ID card.
Installers wanted to demonstrate their
trustworthiness and reliability, with
customers wanting greater peace of
mind.
Jon Vanstone, director of FENSA, says:
“This is a really exciting time for FENSA
and the new card marks the first of a
number of initiatives and changes in
2017 that will deliver more value to
members and help them have better
engagement with their customers.
"The modern and fresh design of the
new FENSA card helps members to

promote their businesses to customers
up and down the country.
Members are positioned more
effectively, with both the FENSA and
business logos on the card, increasing
genuine credibility to their operation in
the eyes of the customer.Added to this,
the card protects members more
effectively with new enhanced security
features, such as a hologram, to prevent
rogue traders developing counterfeit
cards.
"Members will be carrying the new
FENSA card which will enable
customers to cross reference the
details on the card on FENSA’s online
database. Checking who is on your
doorstep is vital particularly when
dealing with vulnerable people.” ❐

The new
AluFoldDirect
aluminium glazing
design centre in
Blackburn centre
gives visitors the
chance to see, touch
and feel precisionmade aluminium
doors and windows
and speak to in-house
experts about their
project.The inclusion
of the Jack Door in
the centre reflects AluFoldDirect’s success using the system to
fabricate its commercial doors, which are popular with customers
for their high quality finish and robust long-term performance.
The AluFoldDirect aluminium glazing design centre contains
several examples of the Jack Door with different hardware and
colour options.There’s even a Jack Door at the main entrance to
the AluFoldDirect factory, where the design centre is based. In
addition, the building’s exterior curtain walling is also fabricated
from the Jack Aluminium system. ❐

espite post-Brexit challenges, Hurst
Plastics is well on course to
maintain its industry-leading ‘on-time infull’ record with the appointment of a
new continuous improvement manager.
Mark Fearn joins Hurst Plastics in this
newly created role with the goal of
improving the company’s production
processes to ensure greater product
consistency whilst maintaining a robust
supply chain. His appointment is
instrumental in driving even greater
efficiency and increasing capacity as
Hurst continues its pattern of growth.
Kevin Wheatman, Hurst Plastics’
director and general manager, says:
“Post-Brexit currency fluctuations and a
feeling of uncertainty around Article 50

Mark Fearn, the new continuous
improvement manager
has had an impact on supply within our
industry and this has meant that some of
our competitors have let their
customers down. It’s therefore vital for
us to continually i
mprove our
production processes and increase our
capacity to sustain our year on year
growth and maintain our OTIF record of
above 98.5%.
“We’re delighted to welcome Mark to
the business at such an exciting time
when we are investing for the future.
Mark is a highly experienced lean
manager and he has been steadily
analysing our processes.“He has already
helped the business to reduce waste,
improve efficiency and achieve even
greater capacity. Product consistency is
fundamental and we are really proud to
be sustaining our high standards and
boosting output without having to
increase the headcount in our factories.” ❐

THE

BIGGEST
PRODUCTS

FIT SHOW 2017

the BIG
GGEST event for th
he window, door and conse
ervato
ory industry.
T Show
w 2017 your th
hree biggest businesss days of the ye
ear - join us
Make FIT
as we sh
howcase and celebratte the best the industry hass to offer.

REGISTER ONLINE TODAY
NEC BIRMINGHAM | 23-25 MAY 2 017
Registration Queries:
Register online:

FITSHOW.CO.UK

THINK BIG

0843 178 1931
fit17@livebuzz.co.uk
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NEWS

Greatly efficient

Welcome to
the team
T

B

edfordshire-based
window
machinery company Kombimatec
Machines has moved to premises
because of an increasing demand for its
machines.
Relocating to a new factory three
times the size of its existing premises,
Kombimatec moved from Luton to
Dunstable with easy access to junction
11 of the M1 motorway.
“Suppliers, customers and staff will
benefit from the new location,” says
Derek Parsons, Kombimatec’s managing
director.“One benefit in particular is we
expect greater efficiencies as a result of
the larger manufacturing area that has
been kitted out with all the services we
require for manufacturing machines.”

Since 1984 Kombimatec has
delivered over 10,000 machines for
working PVC and aluminium profiles
worldwide.
Designed
and
manufactured to the highest
standards, the machines are easy to
use, simple to maintain and with CAD
experts on hand to assist with
factory planning the company’s
technical expertise has built over 30
years of serving the industry.
The site is also equipped with a
dedicated area for demonstrations
and pre-delivery testing. The move
happened as Kombimatec prepares
to exhibit at this year’s FIT Show on
stand J12. ❐

wo new team members at rooflight
manufacturer Xtralite are aiming
high as they replace colleagues who have
amassed years of industry experience
between them.
Craig Hebberd joins as area manager
for the North West and has 10 years
experience of the roofing industry. In
addition, Rob Wall receives an internal
promotion having been a member of the
installation and contracts staff for over
seven years. In addition, the company
has taken on business administration
apprentice Curtis Thompson, aged 19.
“Craig and Rob replace Ivan
Hartshorne, 75 and Bev Holding, 67, who
have both decided to embrace the
delights of retirement and it has been
essential that we find quality

Craig Hebberd, Curtis Thompson,
Rob Wall

An opportunity to see high automation in action was offered at Double
R Glass & Roofing Systems’ recent open house event. Open to
customers and prospects and with time set aside for the industry’s
media, the company showed the culmination of months of work
designing and installing the quickest vertical IGU Super Spacer
automatic hot melt line in the world – the first of its kind in the UK.
Managing director of Double R, Ian Sims says:“We’re extremely proud
of the £1m investment we made into this For.El machine and the
number of quality units it allows us to produce on a daily basis, so we
had no qualms in opening our doors to anyone who wanted to come and
see it in action. It really is a sight to behold with high quality IGUs being
produced at record speed.We believe this is the future of Double R but
also the future of IGU production.” ❐

6

replacements so that they can benefit
from substantial and detailed handovers
from them,” said Jim Lowther sales
director Xtralite.“Both of our new area
sales managers have considerable
experience in the construction and
rooflight industries and, whilst Ivan and
Bev’s shoes are challenging to fill, I am
confident that we can achieve this
together.
“It’s also great to welcome Curtis at a
time when the company is experiencing
growth and expansion.”
The new recruits join the company as
its product range and market
penetration continues to expand.
Recently, it has launched its X2 rooflight
which offers greater flexibility during
installation and also addresses industry
needs for more sustainability and
building performance.” ❐
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Frameless. Lookmore.

The UK’s first radically different,
superior performance glazing system.
See us at Fit Show 23–25 May
Stand K30 | lumiwindows.com
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COVER STORY – HARDWARE

Independence day?
As a result of Brexit there is a growing interest in ‘made in the UK’
and it is being talked about more now than for a very long time.The
focus on our country being independent has brought the realisation
that perhaps sourcing here may become important again.The
likelihood is that the UK will leave the customs union as well as the
free market making import delays and tariffs a reality for everyone.
This appears to be stated government policy even before the
negotiations start, Steve Haines writes

W

ith vehicle manufacturing
being a major employer
and foreign exchange earner for
the UK, plans are already being
put in place to increase the
home content of British built
vehicles
by
increasing
manufacturing on our island.
This will become a critical way
forward for the motor industry
after Brexit or delays to supply
of parts will kill this and many
other industries. One of the
hidden benefits of Brexit will be
the creation of whole new parts
supply industries.
Stuga has been pushing the
parts supply factor for its
machines ever since it started to
manufacture and sell automated
sawing and machining centers
in late 1990’s but never has this
been more important than it
may be in future. Fabricators buying machines today need
to consider what will happen in two years’ time when
reality crystalises and the possible queues form at customs
for lorries carrying overnight services from the continent.
Stuga is aware of claims from UK dealers of foreign
competitors to have all the parts in stock but do they
really? Many parts come from the continent by overland
‘next day’ deliveries. Stuga sources all parts in the UK and
only uses standard parts readily available from more than
one supplier in this country. These parts are used in very
many different industries and therefore the supply chains
are well stocked, many and varied. As the manufacturer of
the machines Stuga has to have parts in stock in order to
build future orders. This supply of parts along with the
well-known technical back-up is stated by many
customers as one of their reasons for buying from Stuga.
More than 170 Stuga sawing and machining center
owners can verify this.
Will Brexit make it ‘cool’ to buy from British

8

manufacturers? It is hard to
answer this with any certainty
but since the referendum there
have been some encouraging
signs that this may become
more than just a passing
fashion. If negotiations prove
tough then perhaps the
sentiment will grow which may
mean more market share for
British built goods. Wouldn’t
that be a good thing for most of
us perhaps?!
Machinery built entirely in
this country under the Stuga
brand has been around for
more than 30 years with the
well-known
sawing
and
machining
centers
being
strongly represented since
1999; the first ten being
installed
during
2000.
Interestingly these first ten are
still in full production with all functions fully operational,
contrary to the scare stories circulated back in those dark
days of misinformation. Stuga machines have the backing
of the factory here in Norfolk to develop new software and
control systems that are backwards compatible, meaning
that whatever happens to software and electronics from
key suppliers a strategy will be devised to overcome it.
This has happened recently with a major electronic
supplier that unexpectedly went out of business and a
replacement system was designed, built and tested with
the minimum of delay.
Stuga machines are backed-up with a serious and wellresourced service centre that is manned with experienced
technical staff. Most Stuga machines and all sawing and
machining centers are supplied with sound enabled full
colour cameras which are untilised through the internet to
help quickly diagnose potential issues and guide customer
or technician to quickly find the root cause, or send a
technician with the correct spare part. ❐

www.stuga.co.uk
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MARKETING

New market insight
Insight Data, has developed an all-new email marketing platform to compete head-on with global
giants such as Mailchimp, DotMailer and Constant Contact

T

he new system, STEM, was developed by Insight
Data’s in-house software team and integrates fully
with Salestracker, the company’s prospect database and
CRM system.
Salestracker is an online database that provides users
with direct access to market intelligence and prospect data
in the fenestration and construction industry. Users
simply log on and access the latest information on
fabricators and installers, builders, architects and
construction firms and compile data lists for use in direct
mail, telesales, or email marketing. The database has over
60,000 senior decision makers with full contact details
and verified email addresses.

Helen Costeloe-Hughes, STEM commercial
director

STEM is the latest innovation by Insight Data. Unlike
existing email systems, campaigns are built and sent
within Salestracker with email data continuously
refreshed and updated to maximise delivery and open
rates. What’s m
ore, STEM automatically captures
responses within Salestracker.
Commercial director Helen Costeloe-Hughes says:
“Until now, users had to export data from Salestracker,
filter it within Excel, and typically import it into an email
marketing system.This was an arduous process, managing
data lists, unsubscribes, and keeping track of responses.
Now STEM can do all of this for you.”
Traditionally, an email campaign is linked to a landing
page, which captures any enquiries or responses and sends
them one-by-one to a selected person. Managing all these
sales leads and making sure they are followed up properly
is always a big problem. With STEM, anyone who
responds to an email campaign has their details captured
and saved back into Salestracker as a sales lead. All the
leads are saved together and can easily be analysed and
filtered, prioritised and distributed to marketing or sales
people, with processes to follow-up and keep track of
every enquiry.

10

Salestracker is the must-have sales and marketing tool
for the glass and glazing industry, with 700 users
including most of the systems companies, major
fabricators, component and glass suppliers and building
product distributors.
The core of Salestracker is the prospect database which
contains over 60,000 potential customers. Behind the
scenes, teams of telephone researchers continuously call,
verify and update information and several external data
feeds, including credit reference agencies, enrich the
information. In the last five years, modules have been
added to enhance the system. A customer relationship
management module (CRM) enables companies to store
their prospect data, customer data and other contacts
together securely in one system with built-in sales lead
management, tasks, document storage and reporting.
Credit profiling was added three years ago and provides
users with a credit rating, financing information including
(where available) turnover and net worth, as well as details
of adverse credit (County Court Judgements).
And in 2015 Salestracker Mobile was launched, giving
mobile users such as field sales people the Insight
database, CRM system and credit profiling all on their
mobile phone, with clever features such as ‘Nearby’.
Simply tap one key and Salestracker mobile shows a list of
all potential customers within close proximity of your
current location, complete with map locations and even
driving directions.
The latest evolution means users can build and manage
email campaigns all within Salestracker using live data to
give better open rates, delivery rates and lead capture.
STEM includes all the features of advanced email
platforms such as inbox testing, dedicated landing pages
and full mobile phone optimisation, without the time and
hassle involved in using different technologies. ❐
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Windows the
way they’re
meant to be

Residence 9
More than just a pretty face
It’s the only window designed to give planners the dimensions and detailing they demand for
conservation areas. Perfect for period homes, listed buildings, and upmarket private developers.
Outstanding performance. A lifetime’s low maintenance. You wouldn’t know it’s not wood!

Designed in Britain for British homes, R9 expands your horizons.

the

Discover more at www.residence9.co.uk
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THE FIT SHOW – 2017

Get some face time
W

e live in an age of superfast communications.
Emails, video conferencing and FaceTime are a part
of everyday working life, along with things like product
videos these tools help businesses to achieve their goals.
Meetings conducted via broadband and real-time video
links have their uses but nothing can beat the impact of a
face-to-face meeting or standing in front of a product and
learning what it can do.
Attend a trade show as an exhibitor or visitor and you
are guaranteed to find the people who will match your
aspirations. As an exhibitor looking to sell your wares you
will meet visitors looking for that specific item or service
fulfillment.
In May the FIT Show 2017 will be held for the first time
at the NEC in Birmingham. Over 200 exhibiting
companies from the glass and glazing industry will meet
thousands of visitors from the sector.
The advantage of a trade show is that everything is

under one roof. As an exhibitor, the world comes to you.
Plus you get to see what your competitors are doing.You
can see at first hand how the sector is developing. As a
visitor you will have the opportunity to see and asses a
wide array of products and services. Planned correctly it
can be an incredibly cost-effect way of spending your
time.
As well as hundreds of exhibiting companies, there is
more to the FIT Show 2017. As well as product
demonstrations, visitors can attend free seminars during
the three days of the event. These cover a range of topics
covering regulations, finance and market conditions, plus
business know-how, sales tips and installation advice.
The event organisers fully appreciate that people’s time
is precious so FIT Show’s ‘Big Tuesday’ will extend
opening hours to 8pm. The plan is for a relaxed ‘after
hours’ atmosphere with some exhibitors planning to
include drinks and music on their stands. ❐
www.fitshow.co.uk

Swish Windows and Doors is a brand that is widely
recognised by homeowners.And whilst the power
of consumer branding is a major factor in the
popularity of Swish with fabricators and installers,
continuous development of products and support
services are also driving sales.
Swish is undergoing one of the most
comprehensive updates in the brand’s history with
new products, new colours and greater choice all
round. Fabricators are now able to dip into a
hugely extended options list, the result of
integration with sister products from the Epwin
stable.
Swish has now launched the ‘Excellence as
Standard’ installer support scheme.With the aim of enhancing loyalty and trust between installers and
their homeowner customers,‘Excellence as Standard’ sets out to provide clear, recognisable and
measurable standards for service and product quality.The ultimate goal of the scheme is to
measurably improve the performance and earning power of every member.
Swish returns to the FIT Show to provide the opportunity to meet existing and potential Swish
dealers and talk about the future face-to-face.
Stand B34, adjacent to the Master Fitter Challenge pavilion. ❐

www.swishwindows.co.uk
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THE FIT SHOW – 2017

Optima on the rise
F

ollowing the successfull launch of
Profile 22’s Optima system the
company sets up shop at this year’s FIT
Show with some exciting new
developments that keep the buzz going.
Profile 22 has recognized the
increasing
trend
towards
high
specification composite doors and will
be showing a range of timber core
composite doors from sister company,
Safedoors, that have been developed to
blend in and work perfectly with the full
Optima suite. Available in a wide range
of styles and colour options, these
doors will be available to buy as door
leafs or fully finished doorsets.
Optima
window
development
continues with the introduction of a
fully mechanically jointed version of the
flush casement. Now offering an even
more authentic appearance this option
is expected to become more popular
than ever.
For the house building sector a range
of 2-part cills will be available that allow
cills to be retrofitted upon completion

hoenix Doors will unveil a number
of new developments on stand C58
at the FIT Show.These will include new
composite door styles, contemporary
glazing designs and a new multi-point
entry lock.
Sharing the stand with parent
company MASCO UK Window Group,
the PVC door panel and GRP
composite door manufacturer will
unveil its latest initiatives following
significant
investment
in
larger
premises, plant and personnel aimed at
delivering
customer
service
improvements all round.
Visitors to the stand will be able to
see and learn more about the expanded

of the building, thus saving costly
replacement of components damaged
during construction. ❐

www.profile22.co.uk

Swisspacer is planning to exhibit its ‘best all round’ warm edge
solution at the FIT Show on 23-25 May. Swisspacer’s stand - G40 in
Hall 7 – will show its recently launched Triple bar, a rigid warm
edge spacer bar for triple glazing and its marketing toolkit that
includes a growing suite of sales aids for fabricators and installers.
It will also demonstrate its new laser printing service for sealed
unit makers.
Andy Everett, Swisspacer UK national manager, says:“Continual
product development backed by top level service and support is an
integral part of our business.We are constantly looking at ways of
helping our customers stay ahead and making it easier for them to
sell the benefits of warm edge. Our stand at the FIT Show this year
is perfect timing for demonstrating our latest innovations.” ❐
www.swisspacer.com
14

To help
open doors
P

County Collection composite door and
Meridian
70mm
double-rebated
composite door ranges and how they
can offer yet more customer choice,
including bespoke colours. Hayden
Statham, says: “As a complete door
solution company for the retail
replacement market, we’re broadening
our whole product portfolio to help
‘open doors’ for our customers to gain
more business.The FIT Show provides the
ideal opportunity to show our offers for
both installers and fabricators. We look
forward to meeting you there.” ❐

www.phoenixdoorpanels.co.uk.
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For all your glazing needs
Tricklevents
olour
Packers
ridge & wedge
Packer for Professionals
ur trade counter
Corner protectors most sizes
System components many designs
Foiled components most foils

Tricklevent
For more information or to find your local trade counter
or stockist visit: glazpart.com/products or call
01295 264533 to speak with one of the team.
Wildmere Industrial Estate,Banbury,Oxon OX16 3JU

Flat and
Bridge Packers

Glazing
Shovel
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COLUMN

Countdown begins

T

he CAB aluminium pavilion at the FIT Show in May
is now up to a record 14 members strong with both
Vertik-Al (stand - CAB 26) and Vent Engineering (stand –
CAB 32) signing up in recent days. These further
additions highlight the perceived benefits and value in a
group stand, with CAB having had repeated success over
the last 10 years with pavilion features. The very latest
floorplan can be found at www.fitshow.co.uk/floorplan
The CAB pavilion in hall 8 will highlight the whole
aluminium in building supply chain. The support for the
CAB area means that the total number of members
involved in the show is in excess of 30. In fact hall 8 itself
has become dominated by aluminium.

With fabricators increasingly
moving towards including
aluminium in their range, we
anticipate a number of
enquiries to our technical
team on the CAB lounge on
relevant
standards,
regulations and best practice
issues. We will also be taking
bookings for our one day
fabricator/installer
courses.
The courses will include three relevant NVQ units and
candidates who are successful will receive a GQA skills
card.
With the number of visitors to the show (23-25 May)
expected to be around the 10,000 mark, extended opening
hours on the first day to 8pm and an exciting MasterFitter
challenge, there are a number of reasons to visit the event
which moves to the NEC for the first time. We look
forward to seeing you there! ❐
Justin Ratcliffe

For more information on the stand or if
you would like to exhibit, please contact
me at justin.ratcliffe@c-a-b.org.uk or on
07970 735689.
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New oak décors
for an even
more authentic
wood look.

RENOLIT EXOFOL PX
Mountain Oak

Stand J50

RENOLIT EXOFOL PX
Monument Oak

RENOLIT EXOFOL PX
Desert Oak

RENOLIT EXOFOL PX
Trojan Oak

RENOLIT EXOFOL PX Oak.
Innovative design, smart technology.
For a particularly authentic and natural look – discover the new RENOLIT EXOFOL PX Oak window
décors in four colours that are full of character to give window frames the look and feel of real oak.
RENOLIT EXOFOL PX advanced exterior films offer improved performance with modern realistic designs.
Discover a new dimension of authenticity. Samples of the new décors Trojan Oak, Desert Oak, Monument
Oak and Mountain Oak are available to order from www.renolit.com/exterior/en/sample-ordering.
www.renolit.com/exterior

10623_AZ_EXOFOL_Stoerer_Oak_gb_210x297_4c_RZ.indd 1
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The Asimov eventuality
B

ack in the 1970s, the author and biochemist Isaac
Asimov wrote: “It seems reasonable to suppose that
robotic devices of one sort or another…will replace a large
fraction of the workforce”. There have been a number of
reports in recent months, albeit some 40 years on, that
arrive at the same conclusion. A report by Deloitte in 2016
warned that robots could replace a fifth of jobs in
administrative roles such as telecoms and IT by 2035 as
falling technology costs and rising wages make automation
increasingly attractive. Mark Carney, Governor of the
Bank of England, is reported as saying that many of the
jobs and industries we are now familiar with “will be gone
tomorrow”. His chief economist, Andy Haldane,
estimated that nearly half of all British jobs could be
performed by robots in the years ahead. While the
predictions of economists may not always be 100%
accurate, we should note that future graduates are advised
by Carney to be “flexible and adventurous”.
Another report, this time by the thinktank Reform, says
that, by 2030, websites and artificial intelligence ‘chatbots’
could replace up to 90% of Whitehall’s administrators, as
well as tens of thousands in the NHS and in GP’s
surgeries, saving as much as £4bn a year. It goes further,
stating that machines will outperform humans at some
diagnoses and routine surgical procedures. As a result,
public services should become more flexible and embrace
the gig economy, with workers supporting themselves
through a variety of jobs acquired through Uber-like
online platforms. Apparently, it is not just repetitive and
highly structured roles that are at risk: a new generation of
increasingly creative robots could replace accountants and
salespeople.
What about in the construction sector? Will windows be
installed by robots any time soon? While the current
generation of robots may excel at repetitive and structured
jobs, will artificial intelligence create a new generation of
robots that can learn sufficiently to deal with something as
variable as installing a window? While it is hard to see such
a development in the future, it would be foolish to rule it
out in my opinion. However, Asimov also asked whether
ultimately human beings would become obsolete, and
replaced by the computer. The industrial revolution
brought machines to take the weight of hard labour from
the backs of human beings, but muscles have not
disappeared. Similarly Asimov, famous for his ‘Three
Laws of Robotics’, predicted that it will not be a case of
computers becoming superior to the human brain, rather
it is a matter of complementation, with humans and
computers forming a cooperative intelligence. So perhaps
the future is one where robotic exoskeletons will allow a
construction worker to do the physical work of several
men, with vast knowledge and information banks at their
fingertips to guide them through every possible situation.
Of course, there is no chance that trade associations will
ever be replaced by computers, at least not in my
lifetime… ❐
Justin Furness
18

CAB technical director Justin Furness addressing
delegates at the CAB 2015 technical conference

“Will windows
be installed by
robots any time
soon?”
For further information on CAB and its activities – contact
Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
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Growing spectrum

P

ress Glass SA has announced that its subsidiary
company Press Glass UK has acquired the assets of
two Pilkington group companies.The acquisitions include
the firms’ factories and order books. The acquisition was
made by Glass Systems North a subsidiary company of
Press Glass UK which was set up for the purpose of
making the acquisition.
The factories are located in Cumbernauld near
Glasgow and in Barnsley. The Cumbernauld facility will
operate as Glass Systems Scotland, Barnsley as Glass
Systems AG.
Glass Systems North has also acquired Cervoglass,
which manufactures conservatory glass.

This acquisition increased Glass Systems Group's market
share of residential glass to around 20% in the United
Kingdom. A spokesman said it strengthened the position
of the group as the UK's largest manufacturer of
insulating glass units meaning that it can now supply a full
spectrum of sealed units nationwide.
All companies and factories of the Glass Systems Group
are part of Press Glass Systems. The group operates six
factories across the UK in Swansea, Port Talbot, Cardiff,
Peterborough, Cumbernaul, and Barnsley.
Press Glass SA also manufactures a wide portfolio of
products for the commercial market in the UK under its
original brand Press Glass. ❐

www.pressglass..com

A free trial of Thermoflex warm edge spacer is
now being offered by Thermoseal Group, giving
potential customers the opportunity to sample
the high performance flexible spacer with a
thermal conductivity rating of 0.135W/m2K.
Thermoseal Group is the UK’s multiple awardwinning manufacturer and supplier of warm edge
spacers and over 1,500 insulated glass (IG)
components for use in the manufacture of IG
units.The group sales director, Mark Hickox, says:
“After much investment to ensure its superiority,
we are delighted to be able to offer UK sealed unit
manufacturers this opportunity.”
“Thermoflex warm edge spacer achieves the
highest Passive House rating of phA+ for arctic
climates and the best edge resistance within the
Passive House component database of spacers –
6.30m K/W. Psi values are as low as 0.027 W/m2K
and are the result of continual investments in
equipment and skills for testing and benchmarking
Thermoflex in comparison to that of other leading
flexible spacers.
“For a free trial of Thermoflex warm edge spacer,
contact your area sales manager or call 0845 331
3950.” ❐
20
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Glass
Excellence
Established in 1975 Firman Glass is one of the
leading independent glass processors in the
UK, manufacturing toughened glass, laminated
glass and specialist sealed units.
Based in Harold Wood Essex within 5 minutes
of junction 28 of the M25 and half an hour from
Central London we are ideally situated to
service our ever growing and diverse customer
base.
Manufacturing all forms of processed
toughened glass, with comprehensive stocks of
clear float, low iron, satin, body tinted, mirrors,
laminated glass, acoustic laminated and fire
rated glass.
With some of the most advanced capabilities in
place Firman Glass is able to manufacture high
quality products for all markets sectors including
architectural, retail, leisure and domestic.

Products
•
•
•
•
•

Toughened glass
Processing
CNC shaping
Laminated glass
Toughened and laminated
constructions
• EVA and Vanceva coloured interlays
• Fabric and decorative interlays
• Saflex DG41 structural interlay

•
•
•
•
•
•
•
•
•

Specialist insulating glass units
Anti–slip glass
Fire rated glass
UV bonding
FIRMALITE electric switchable glass
Heated glass
Decorative glass
Sandblasting
ColorfirmTM back painted glass

•
•
•
•
•
•
•

Staircases
Treads and stringers
Shower screens
Shelving
Glass doors
Acoustic reduction
Fire rated

Applications
•
•
•
•
•
•
•

Structural glazing
Glass floors
Partitions
Roof lights
Balustrades
Full height barriers
Canopies

•
•
•
•
•
•

Decoration
Wall cladding
Splashbacks
Privacy
Technical Support
Nationwide Coverage

Further information is available from our sales and technical offices or visit www.firmanglass.com
Firman Glass,19 Bates Road, Harold Wood, Romford, Essex RM3 OJH
Tel: 01708 374534 Fax: 01708 340511 Email: sales@firmanglass.com

www.firmanglass.com
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Shepherd’s delight
G

ovette Windows, a member of the Steel Window
Association, has completed a prestigious contract on
a private residential property in Shepherds Bush, London,
supplying and installing a package of steel doors and
windows fabricated using the W40 suite of sections.
The home has been extensively modernised and
remodelled under the guidance of Alex Upton Architects
(AUA). Extending across the widened rear elevation, the
W40 screen produced by Surrey based Govette Windows
contains two sets of double doors opening out onto the
garden’s large paved area.
The W40 frames were finished in a RAL 7016
anthracite polyester powder coat over the galvanised steel
sections and use the part L bead developed by SWA
members to meet the requirements of the building
regulations. This ensures that the door screen meets part
L of the current building regulations and achieves a 1.8
W/m2K overall U value. They retain 24mm thick argon
filled IG units with soft coat, low E glass which is
toughened for safety, while each doorset is fitted with
cranked shoot-bolts top and bottom, as well as a mortice
lock.
To the side of the building, two more sets of full-height
W40 framed windows – also supplied and installed by
Govette – are side hung to open like doors and feature
multi-point locking.
Alex Upton managed the project as well as being
responsible for the design work. He says: “AUA has
remodelled an end of terrace house to provide freeflowing accommodation for a family. The use of large
skylights and the positioning of new windows to the
extension filter light where needed, whilst providing
glimpses of the outside that serve the new basement. The
combination of distinct rooms, natural light and a visual
connection between these spaces, both inside and out,
makes for a warm and open living space.
“We received design assistance from Govette Windows
as well as efficient installation.TheW40 system works well

with the character of the building while offering a modern
edge. The client was looking for something different and
these offer a lot more character than other doorsets. You
can see a lot of steel windows in use now in this part of
town by architects, especially in Victorian properties such
as this one.” ❐
www.steel-window-association.co.uk

Schueco UK has launched three new sunshading systems: two are large louvre
blade ALB systems and the third utilises
C-shaped and Z-shaped blades, claimed
to be a new departure in blade design.
The first ALB system for 2017 provides
sun-shading unaffected by wind. It
incorporates large louvre blades in a
variety of different geometries, colours
and arrangements.When mounted
vertically, the blades can be specified in
an active configuration.
The second ALB system has rectangular and parallelogram shaped blades which can be be installed vertically or
horizontally and may be passive or active.
The louvre blades are available in 250 mm, 300 mm or 400 mm widths with a further option of 300 mm
parallelogram blades.
The third new sun-shading system employs C-shaped and Z-shaped louvre blades. In addition to providing a
shading solution, the system provides buildings with year-round weather protection that is unaffected by wind or
rain. ❐
www.schueco.co.uk
22
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Glass Bending Excellence

Toughened Glass Bends
Firman Glass new toughening plant includes two bending
chambers which work alongside the standard flat bed.
The smaller chamber will bend glass from 5mm to 12mm
thick to a maximum size of 2850mm x 1000mm bent and
with the following minimum radii.
5mm, 6mm = 450mm
8mm, 10mm = 1000mm
12mm = 1200mm
The large chamber will bend glass from 6mm to 19mm
thick to a maximum size of 2850mm x 3600mm bent and
with the following minimum radii.
6mm = 1500mm
8mm, 10mm = 1800mm
12mm, 15mm = 2000mm
19mm = 2500mm

Working in conjunction with the flat toughening facility
to a maximum flat size of 2850mm wide x 5000mm
long. Firman Glass can now offer the Architect,
Designer and Contractor a complete service for multiple
uses such as balustrades, partitions, shower screens,
revolving door enclosures, full height barriers, partitions
and shopfronts.
Curved Glass can be processed as with flat glass and
can be decorated by sandblasting and back painting.

To find out more visit www.firmanglass.com
Firman Glass,19 Bates Road, Harold Wood, Romford, Essex RM3 OJH
Tel: 01708 374534 Fax: 01708 340511 Email: sales@firmanglass.com
www.firmanglass.com
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A lot to shout about
D

ekko Window Systems is marking the latest stage of
its expansion with a debut at this year’s FIT Show.
The manufacturer of PVC-U and aluminium windows
has spent the last decade investing millions in
infrastructure and new products. In recent years, it’s built
a new factory and added no less than ten new products to
an already extensive range.
Now that groundwork has been put in place, Dekko has
decided to take the stand at the industry’s biggest trade
event. Sales director Kurt Greatrex says: “We’ve made
massive strides in the last few years – expanding and
refining production, developing and launching high-end
products and laying the foundations for future growth.
Now, we’re heading to the FIT Show with a lot to shout
about – and it provides us with the perfect platform to
showcase the fantastic range we’ve been able to develop.”
In addition to its exclusive Räum collection of
aluminium doors and Infinity seamless-cornered PVC-U
frames, Dekko has also become the UK’s largest
Residence 9 fabricator – the only one in the country with
a dedicated R9 facility. Due to its success, Dekko now
offers the full Residence Collection, adding three further
timber-effect PVC-U windows to its range.The R7 and R²
joined R9, allowing installers to meet any demand in the
heritage market. Dekko will be showing the complete
Residence collection at the FIT Show.
“We’re hugely excited to be going to the FIT Show for
the first time, and meeting old friends and new prospects
from around the country,” says Greaterix. Dekko

Windows Systems was founded in 2008 by Gary Torr and
Kurt Greatrex, and is a fabricator of high-end PVC-U and
aluminium windows and doors. Based in Ashton-UnderLyne, Greater Manchester, Dekko Window Systems was
listed in the 2016 edition of the London Stock Exchange’s
1000 Companies to Inspire Britain. The report celebrates
the fastest growing small and medium-sized businesses in
the UK. ❐

www.dekkowindows.com

The latest results from PVC-U systems company
Deceuninck, demonstrate the popularity of its
Slider24 sliding patio door.The company reports
it is now topping a production run rate of 1,000
doors every month.
“It’s not really surprising that we’re making this
number considering the benefits Slider24 has to
offer,” says Rob McGlennon of Deceuninck.
“Along with our window systems, including our
Heritage window collection, the Slider24
benefits from 26 colourways from stock. Of
course, we offer an almost infinite range of
colours, but we keep 26 colours in stock at all
times to ensure a fast turnaround. In real terms
this means fabricators can turn the product
around in less than 14 days, which in turn allows
them to steal a march on the competition.
“Gone are the days of stiff, hard-to-move, flimsy
patios. Deceuninck’s Slider24 has a robust profile
construction with internal geometry that is designed to withstand extreme loads and the toughest
conditions.Available in two, three and four panes, the complete door system comes kitemark
approved to enhanced security standard PAS24. It is also up to three times more effective in bad
weather than other leading brands which is driving its popularity in both retail and commercial
applications.” ❐
www.deceuninck.com
24
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Code of conduct
The Glass and Glazing Federation (GGF) is fully supporting the Chartered Trading
Standards Institute (CTSI) consumer codes PR campaign urging more companies to
become part of an approved consumer code

I

n February 2016, the GGF’s consumer code of practice
was approved by the CTSI consumer codes approval
scheme. In the last 12 months GGF and its consumer
facing members have made huge strides with:
● 302 member companies and 570 retail outlets in the
industry now part of the GGF’s consumer code
● The GGF new consumer website myglazing.com
attracting over 150,000 unique users
● The GGF/MyGlazing.com award winning consumer
PR campaign attracting an estimated 28m readers in 2016
● Better consumer protection following an improved
deposit indemnity scheme (free to consumers) and a more
efficient and higher profile conciliation scheme – again
free to consumers who may have a dispute with a GGF
company
● The introduction of the glazing arbitration scheme
(TGAS) as an alternative dispute resolution option in the
unlikely event of the GGF conciliation scheme failing to
resolve an issue between a consumer and a GGF member
company
The GGF’s activity promoting its consumer code and
members engagement with the overall GGF consumer
support package is justified by the latest GGF
independent consumer survey which shows consumers
want to deal with companies adhering to a consumer code
of practice.
Of the 2000 consumers surveyed:
● 30% said they have referred to a consumer code when
making a purchase
● 53.5% said they haven’t yet referred to a consumer
code but would do in the future
● 58% said that knowing a company's 'consumer code
of conduct' had been approved by a Government-backed
body such as the Chartered Trading Standards Institute
would influence their purchasing decision
● Only 17% said they have never heard of a consumer
code
Brian Smith, GGF director of home improvement says:
“It has been a solid and active 12 months since the GGF
consumer code was approved by Trading Standards but it
has clearly been worthwhile. All of the GGF’s consumer
facing members are adhering to the code and we have only
had to expel one member for breaching the code. We are
delighted to support Trading Standards’ campaign to
promote consumer codes to businesses and consumers.”
Adrian Simpson, CTSI’s consumer codes and business
education expert, says: “It can be difficult for consumers
to find a trustworthy trader that they can rely on. But
CCAS members such as the GGF are committed to
delivering high levels of customer satisfaction and
engaging in dispute resolution, in the unlikely event
The Fabricator 2017

Brian Smith, director of home improvement at
GGF
something does go wrong.
“The scheme also helps businesses stand out from their
competition by allowing them to display the codes
approval logo, a clear message to consumers that they are
a trader to be trusted.”
Baroness Christine Crawley, chair of the CCAS board,
says: "Being part of an approved code of practice drives up
customer standards and raises overall consumer trust,
something which is very beneficial when there are so many
businesses out there to choose from. By using an approved
code member, you will have protection above and beyond
your normal consumer law rights.”
The GGF consumer code can be viewed on and
downloaded from www.myglazing.com where there is also
a full directory of the GGF’s m
ember companies. In
addition, www.myglazing.com provides the best
independent consumer advice in the glazing industry. ❐
www.tradingstandards.uk

“All of the GGF’s
consumer facing
members are adhering
to the code”
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UP YOUR
MARKETING GAME
If you want to win, you need great PR, creative and digital marketing.
That’s why you should team up with Purplex, the world-class marketing agency for the glass and
glazing industry. We help companies up their marketing game, jump ahead of competitors and stay
top of the leader-board.
With Purplex, we take your business to the next level.

PR AND MEDIA RELATIONS
WEB DESIGN AND E-COMMERCE
DIGITAL MARKETING (SEO/PPC)
ADVERTISING AND LEAD GENERATION
BRANDING AND CREATIVE WORK
SOCIAL MEDIA MARKETING
FILMING AND VIDEO PRODUCTION

Play to win. Call 01934 808 132 and take your business to the next level
E: g
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ng.com
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ABS-olute security Manage your
T

A

vocet Hardware is continuing its
fight against burglars with the
launch of www.abs-secure.co.uk – a
new website that brings together all the
relevant information about locksnapping, and how to counter it using
the company’s snap secure locks.
Derrick Purvis, marketing manager of
Brighouse-based Avocet, says:“There’s a
lot of conflicting information about
lock-snapping and how to prevent it
flying around out there and it is very
easy to become confused.The feedback
we were getting was that people wanted
an authoritative voice to tackle the issue
in a manner that made sense – and I feel
our new website does exactly that.”
Lock-snapping affects Euro cylinder
locks that are fitted, as standard, in PVCU and double glazed doors. Locks
carrying a BSI kitemark and its TS007 3star rating, and the Master Locksmith
Association’s Sold Secure SS312
Diamond rating are accepted as the
most reliable in keeping burglars out.

Avocet offers two secure locks, ABS
and ATK.
Purvis says:“ABS was the first lock of
its kind in the country to h
ave both
SS312 Diamond accreditation and a
TS007 3-star rating. It was fitted in over
10,000 homes by West Yorkshire Police
as part of a crime prevention
programme in 2012, which resulted in a
35% drop in burglaries in just one year.
It has also never been breached once
fitted in any home in the UK and is a
police preferred, Secured by Design
product.” ❐

Composite door manufacturer, Doorco has recently taken delivery
of a second edgebander in the next phase of its expansion.
Providing extra capacity to look after the company’s increasing
number of prepped door customers, the investment is part of an
programme which to date amounts to £5m.
Matt Le Masurier, Doorco’s senior production manager says:“The
composite door sector is a competitive place, so it is imperative
that suppliers can deliver what customers need when they need it.
Even better than this is pre-empting their requirements and
ensuring you’re ready to deliver the solution when they go looking
for it.The only way to achieve this is to take control of the entire
manufacturing process and invest in the best machinery for the
job.The addition of the new edgebander will ensure Doorco
continues to do just this and completes the line-up of two
edgebanders, two state of the art paint lines, a beam saw and three
CNCs.” ❐
www.door-co.com
28

marketing

he FENSA Knowledge Hub (FKH) is
a new web-based management and
marketing tool. It processes all the
information installers input during the
notification process on the FENSA
website – and offers it to them as easy
to understand data, much of which is
graphically presented. It is available free
to FENSA members.
FENSA installers will be able to
evaluate their performance and prices
against the market average, identify sales
and marketing opportunities, view their
inspection
history,
compare
performance over the previous year and
much more besides.
All the knowledge held on the FKH
comes from the notification process, so
is information already supplied by
FENSA installers. This is then combined
with local government information on
population, housing stock etc. Each

John Vanstone
installer will be able to see only their
company specific data and will not be
able to view any other installers’
information. But, installers will be able
to view industry aggregated data by
local authority area or nationally.
Jon Vanstone, FENSA director,
says: “The FENSA Knowledge Hub will
provide a vital insight for our
members. It will allow them to better
analyse their performance, indicate sales
and marketing opportunities, and
identify inspection pass and fail patterns.
FENSA has been gathering all this data
and not using it – let alone providing it
as an installer management tool. We
thought it was about time we did.” ❐

www.fensa.co.uk
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Crossing the Atlantic

A

I

t’s been a busy 12 months for the
North
American
company
AquaSurTech. After launching its
products to the UK market at The Fit
Show i
n 2016, the company has now
secured premises and launched its
European operation based in the UK.
Its signature product ‘D200’ is high
performance 1k water based coating
system designed for direct application to
exterior PVC-U, composite and powder
coated aluminium windows and doors.
Available in a wide range of finishes,
such as textures, metallic and wood
grain and in a large selection of colours
(including colour matching capability),
D200 is fast drying and suited to both in
factory and onsite application.
Ultra Low VOC’s and NMP free, make
this water based coating system the
most environmentally friendly product
available in the market and will insure
your start up investment is small.

Solidor’s is the first stable
door to achieve a Secured By
Design (SBD) license.
The laminated-hardwood
timber core in a Solidor
makes it structurally strong
and secure.As a result it can
be split into two sections and
easily supports the improved
functionality of a stable door,
whilst still keeping homes safe
from intruders whilst still
keeping homes safe from
intruders.
SBD senior development
officer Mick Reynolds says:
“To achieve SBD status these
stable doors have had to pass
a series of rigorous physical
tests by independent
laboratories.”
Solidor CEO Gareth Mobley
says:“We’re committed to
making the most secure
composite door as standard,
and now that includes stable
doors.We’ve worked closely
with SBD, and are delighted
to be leading the way in
stable door standards too.” ❐
30

Sealing
good sales

www.acquasurtech-oem.com

ndrew Swift, national sales manager
for ISO-Chemie, says that with
optimistic forecasts for sector growth in
2017, impregnated foam tapes are an
increasingly attractive alternative to
silicone sealants.
Expanding self-adhesive foam tapes
are gaining traction as an alternative to
wet-based sealants for sealing joints
around the windows and doors in new
build and refurbishment projects.
The ISO-Bloco 600 range of precompressed PUR impregnated foam
tapes can be used by installers to seal
joints up to 42 mm, providing an
effective perimeter seal for windows
and doors for both weather tightness
and thermal/acoustic insulation, while
still remaining permeable to trapped
water and water vapour – similar to a
flexible breathable style material for the
building facade.
ISO-Chemie supplies its products in a
number of application specific packages

www.solidor.co.uk

such as ISO3 window sealing system for
ease of use and to overcome issues
relating to onsite access and conditions
such as freezing temperatures in the
winter months.This system is based on
the European RAL principle of three
level sealing, offers an external seal
providing weather resistance and
breathability, while the intermediate seal
provides extra thermal and acoustic
properties, and the internal layer meets
air tightness and humidity requirements.
All three levels are designed to
accommodate any movement between
the adjacent construction materials. ❐
www.iso-chemie.co.uk

Michael Braeul, AquaSurTech
A company spokesman says that with
a track record of over 20 years and
more than 15 million units coated, the
technology is proven ensuring a service
life of decades backed by a
manufacturer’s guarantee of 15 years.
Aqusurtech will be demonstrating its
product on stand D50 at the Fit Show
from the 23rd to 25th May. ❐
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 eac
each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

If you are reading
this box, why not
fill it with your
companys advert?

●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Call me, Mehreen
on 07814 209 789
or email me at:
mehreen.haroon
@profinder.eu

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Bi-Folding doors

Adhesive Tapes

Is your supplier letting you down ?

We have the largest range of
industrial tapes for the glass &
glazing industry
● Security glazing foam tapes ● Mirror safety backing films
● Trim mounted tapes ● Glass transporting pads
● Foam glazing tapes ● High bonding acrylic foams
● Emergency repair films for broken glass

T: 01206 871999

F: 01206 871 998

E: sales@adhere.co.uk www: adhere.co.uk

Aluminium Extrusions

Advertise
here
call Mehreen Haroon
07814 209789

Aluminium Fabricators
Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

from only
from
only

£365
36
365
£350
per leaf
p

per leaf

Lowest price anywhere

Aluminium Bi-Fold Doors

£

Aluminium

Visofold

GET A PRICE
COMPARISON
TODAY

Tel: 01642 610798
Fax: 01642 671026

www.madefortrade.co

Conservatory Roofs

Is your supplier letting you down ?

WE WILL
BEAT ANY*
PRICE
Lowest price anywhere

Conservatory Roofs

£

GET A PRICE
COMPARISON
TODAY

Tel: 01642 610799
Fax: 01642 615854

www.madefortrade.co

* Offer is based on a like for like comparison
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Conservatory Roofs

Doors & Roofing

Consumables
Fixings ● silicones ● Sealants ● Foams
Cleaners ● Tissue ● Drill Bits ● Blades Packers
● Hand ● Tools ● Power Tools ● Specials

Order
on-line at www.mywindowmate.co.uk

Foil Lamination
TRADE LAMINATION

Colours

LOW LEAD TIMES
The smart choice for
trade lamination

t: 01623 345654 f: 01623 345699
www.foilsmart.co.uk
email: sales@foilsmart.co.uk

Gaskets

Manufacturer of Gaskets for all Aluminium and
PVCu Windows, Doors, Shopfronts, Curtain Wall
and Roofing Applications.
•

For beautiful colours guaranteed
to last insist on using

KOLORBOND
on your
PVCu Profile

Tel: 0121 3268020
Fax: 0121 3271507
www.kolorbond.co.uk
email: enquiries@kolorbond.co.uk

Fly/Insect Screens

Pilkington Activ Compatable, no shrinkage,
supplied in Buckets.
•
Carry large stocks of Woolpile, Pressure
Platesand Security Tapes.
•
Nationwide delivery within 48 hours.

CENTRAL EXTRUSIONS LTD
01384 413222 - 01384 413004
www.centralextrusions.co.uk
enquiries@centralextrusions.co.uk
Unit 7 Charlton Drive, Cradley Heath, West Midlands, B64 7BJ
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PROFINDER

Email: mehreen.haroon@profinder.eu

Machinery

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939

Fax: 0113 282 1194

Email: sales@wmduk.com

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.

Specialist Manufacturers of
Standard & Bespoke Glass
& Profile Handling Equipment

A.W.T. Limited, Unit 3, Lodge Road, Radcliffe, Bury, Lancs M26 1AL
Telephone: (0161) 723 1551 • Fax: (0161) 723 5115

www.glass-handling.co.uk

Gemskill
Geemskil
Gemskil
G
ill

PVC-U Glass Handling & Equipment
www.glass-handling.co.uk • www.glass-handling.co.uk
www.glass-handling.co.uk

Tel: 07814 209789

www.profinder.eu

Secondary Glazing

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

TRADE
R DE MA
MARK
K

SUMMIT DOUBLE GLAZING

www.theyardrc.co.uk

Advertise
here
call Mehreen Haroon
07814 209789

Secondary Windows, Patio Doors,
Residential Doors, Double Glazing
Unit 5, Woodford Trading Est.
Southend road, Woodford Green
Essex IG8 8HF

Telephone: 0208 531 7525
Fax: 0208 551 0883
sales@summitdoubleglazing.com
www.summitdoubleglazing.com

Profile Bending

For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6SA

High quality
quality finish guaranteed
day turnaround on
4-7 working day
completed orders
We provide a fully
fully glazed service

Profile Bending

Nationwide personal
delivery service
Dedicated technical support team
Instant online quoting and
ordering available
T: 01204 522462 F: 01204 500260 E: info@premierarches.co.uk

www.premierarches.co.uk

Advertise here
call Mehreen Haroon
07814 209789

Spares for Repairs
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Profile Bending

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profile bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

Window Bags & Display Cases
www.pottertonpacs.co.uk

Veranda Systems

Advertise
here
call Mehreen Haroon
07814 209789

Window openers

Window Bags Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)

NEW NAME,
SAME QUALITY
& SERVICE

• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
USTRY FOR OVER 25 YEARS
INDU

Call Freephone:

0116 276 7562

0800 0850006

sales@andywrap.net
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The Council for Aluminium in Building’s aim is to support the interests of the architectural
aluminium industry by encouraging the increasing use of aluminium products in architecture and
in the construction industry as a whole
The Buyers Guide 2017 will be fully up-dated next month
Architectural
Metalwork
Contour Casings
01952 290498
www.contourcasings.co.uk
dani alu UK
01865 595160
www.danialu.co.uk
Consultants
a2n Management
07766 565027
www.a2n.co.uk
Exova (UK)
01902 722122
www.exova.com
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
VINCI Technology Centre
UK
01525 859000
www.technology-centre.co.uk
Wintech Engineering
01952 586580
www.wintechtesting.com
Fabricators &
Manufacturers
Alimatic Architectural
Aluminium Systems
01621 741156
www.alimatic.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending
Specialists
01623 721172
www.absltd.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Alchemy Architectural
Aluminium Systems
01922 634009
www.aaasl.uk

Fabricators &
Manufacturers
Arkay Windows
Tel: 01923 803923
www.arkaywindows.com
AWS Turner-Fain
01905 774267
www.awsgroupplc.co.uk
Ayrshire Shopfronts
01563 542991
www.ayrshireshopfronts.co.uk
Ayton & McKeown
01733 390422
www.ayton-mckeown.co.uk
Barnshaws Aluminium
Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Dortech Architectural
Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Dutemänn UK
01322 771213
www.dutemann.co.uk
Efaflex UK
01952 582641
www.efaflex.com
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Euro Signs & Graphics
020 8965 5555
www.euro-signs.co.uk
Everglade Windows
020 8998 8775
www.everglade.co.uk
Fineline Aluminium
01934 429922
www.finelinealuminium.co.uk
Granada Secondary Glazing
01909 499850
www.gsecg.com
HansenFacades
0161 284 4109
www.hansenfacades.com

Fabricators &
Manufacturers
Howells Patent Glazing
01384 820060
www.howellsglazing.co.uk
HW Architectural
01484 717677
www.hwa.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MB Glass Supplies
01246 554080
www.mbglass.co.uk
Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
Tel: 01698 3766922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Paul Evans Architectural
07593 074113
www.pe-a.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Glazing
01452 883817
www.ridgewayglazing.co.uk
The Standard Patent Glazing
Company
01924 461213
www.patent-glazing.com
The Window Glass Company
(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk
Vulcan Aluminium
01482 830500
www.vulcancommercialglazing.uk
CAB Members 2016
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Finishing

Hardware

Hardware

AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Axalta Powder Coating
Systems UK
01325 347000
www.powder.axaltacs.com
Barley Chalu
01953 602771
www.barleychalu.co.uk
Birmingham Powder
Coatings
0121 459 4341
www.tomburn.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Valspar Powder Coatings
0151 486 0486
www.synthapulvin.co.uk
Vertik-Al
0121 608 7171
www.vertik-al.com

Adams Rite Europe
0845 873 4838
www.adamsrite.co.uk
Alpro Architectural
Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY Entrance
Systems
01932 765888
www.assaabloyentrance.com
Aumüller UK
0117 9820440
www.ferralux.de
Axim Architectural
Hardware
020 8685 9685
www.axim.co.uk
Caldwell Hardware (UK)
024 7643 7900
www.caldwell.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
Centor Europe
0121 701 2500
www.centor.com
CiiLOCK Engineering
01455 633346
www.cillock.com
dormakaba
01462 477600
www.dorma-uk.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
GEZE UK
01543 443000
www.geze.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
Roto Roof Windows and
Hardware
01788 558600
www.roto-frank.co.uk
Savio
07725 403600
www.savio.it

SE Controls
01543 443060
www.secontrols.com
SFS intec
0113 208 5500
www.sfsintec.biz
Securistyle
01242 221200
www.securistyle
Siegenia-Aubi
024 7662 2000
www.siegenia.com
STAC
+34 981 817036
www.stac.es
Titon Hardware
01206 713800
www.titon.co.uk
WindowMaster Control
Systems
01536 510990
www.windowmaster.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Glazing Products
AGC Glass UK
01788 535353
www.yourglass.com
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Swisspacer
07795 688061
www.swisspacer.com
CAB Members 2016

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Repair and Maintenance
Commercial Windows &
Doors
020 8885 8585
www.comwin.co.uk
Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk
Guttercrest
01691 663300
www.guttercrest.co.uk
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Shading Devices

Systems Design
& Supply

Thermal Barrier
Products

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Renson Fabrications
01622 754123
www.renson.be

iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
HUECK UK
0121 767 1344
www.hueck.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers
0121 421 1999
www.reynaers.com
Sapa Building Systems
01684 853500
www.sapabuildingsystems.co.uk
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural
Aluminium
01934 876100
www.smartsystems.co.uk
Technal
01924 232323
www.technal.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Technoform BAUTEC
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Software Design
& Supply
BM Aluminium
01684 851230
www.bmaluminium.co.uk
Soft Tech
0121 468 0140
www.stgroup.com
Systems Design
& Supply
AluK (GB)
01633 810440
www.aluk.co.uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
Architectural & Metal
Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Exlabesa
01302 762500
www.kayebuildingsystems.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Julie Harley on 01453 828851 or email
julie.harley@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
CAB Members 2016

