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All models manufactured entirely in the UK from components resourced in this country.
Whatever your production output or budget requirements if you fabricate upvc window or door frames we have
the sawing and machining center for you. Stuga fully guarantee the output of their sawing & machining centers.
Save operators • Save proﬁle • Reduce skills • Improve efﬁciency, quality and consistency.
All models have rotary tooling, reusable offcut management, high frequency prepping heads, barcode & picture
label printer and management analysis software. Routing and notching on both sides of a proﬁle standard on all
models. Also fully guaranteed factory rebuilds offered subject to availability.

01493 742348
Ask for machine sales or visit www.stuga.co.uk
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New building regulation
requirements for England
and Wales, Part F (Ventilation),
Part L (Conservation of Fuel
and Power)

For more information or to find your local stockist
visit: glazpart.com or call 01295 264533 to speak
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Comment

Every generation, it seems, things come around again. Many years ago I went
to a press lunch,The Ivy as I recall, very good it was too, the main object of
the lunch was a seminar hosted by Greenwood Airvac. The subject was
document F and how it contradicted document L.
Beginning to sound familiar?
It would seem that, like many civil servants, the departments at the BRE
don't talk to each other. I would concede that, at least, the boffins there do
know what they are talking about. But when the research becomes
regulation and the politics kick in we are suddenly dealing with a culture that
really doesn't look beyond its single issue interest.
“We have to reduce carbon emissions,” is the mantra and government
needs to be be seen to be achieving this to maintain face in the
environmental committees on the world stage.
“People need fresh air,” is the health mantra.“Open windows, it is the best
way to keep Covid down,” we are told. Not just Covid, there have always
been issues as we got fed up with being 'tough Brits' and started sealing up
our draughty old houses. Taking out fireplaces and chimneys, stuffing up
windows with old newspaper.Then the 'White Gold' revolution happened and
we could really seal things up.
The downside was that people died!
The central heating revolution hadn't quite happened, gas fires were very
efficient though and people got used to being warm, dozing off in their
armchairs, sometimes they just didn't wake up. Who knew about carbon
monoxide?
The other problem was the condensation that was 'created' by single
glazing. It wasn't, of course, it was created by people breathing, washing, living.
The moisture just found the next cold surface and the walls got damp and if
the wallpaper didn't actually f
all off it certainly created an unhealthy
atmosphere. And, of course, smoking was all but compulsory.
So it was decreed that windows must be fitted with trickle vents. The
desired air-change in the room was specified and out came the old
newspapers again. So people still died! It sometimes seemed like a battle
between householders and regulators.
The conclusion at the Greenwood Airvac seminar was that, at some time
in the future, houses would be built without opening windows.The air inside
the building would be circulated mechanically by a pump in the loft and stale
air would be expelled across a heat exchanger to warm the air being drawn in.
Document F meets document L.
So here we are again. In this edition you will read about the new building
regulations due to come in, in June. And the industry again must embark on
an exercise to reconcile the, apparently, unreconcilable.
No one, as far as I know, has come up with a system of fines. So, there you
go Risky, a chance to get some of your Covid money back.
I couldn't resist commenting on the two great conflicts we have been
seeing lately. President Putin's violent assault on Ukraine and Will Smiths
assault on that comedian.
The first, of course, is totally unjustified. The second – well if someone
insulted your wife in public wouldn't you have to give him a slap? If only to
avoid getting slapped yourself when you got home.
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Putin's violence is wholly in the wrong. Will Smith's? Probably not violent
enough. Especially if you factor in that comedians, generally, are really not
very funny these days; especially when they need to insult members of the
audience to get a laugh.
John Roper
The Fabricator 2022

NEWS

Inwido buys Dekko

Record
£7.5m growth

D

A

ekko Window Systems has sold a
majority stake to the European
window group Inwido. The move is
intended
to
secure
continued
development and expansion of the
business. It gives Inwido a 70% share of
the company. The group already has
interests in 29 companies.
Dekko sales director Kurt Greatrex
says: “The acquisition is very exciting
news for Dekko – Inwido only invests in
the very best companies, and its financial
backing will allow us to invest in new
products, increase production, and
ultimately drive the business forward.
“For Dekko, it will be business as usual
– our existing shareholders will retain a
30% share in the company, and there will
be no major changes to the management
or wider team. Our managing director
Gary Torr remains at the helm.”
Based in Malmö, Sweden, Inwido has
around 4,600 employees across Sweden,
Denmark, Finland, Norway, Romania,
Estonia, Ireland, Lithuania, Poland, and
the UK. In 2021 group turnover reached
£607m.
Managing director Gary Torr says:
“Inwido is a responsible and successful
window and door group that we are

£100,000 investment in its two
showrooms and the latest 3D
design studio has seen a HighWycombebased home improvement specialist
Hazlemere achieve a record year.
The company has seen a 37% increase
in orders with sales on the retail side of
the business now reaching £7.5m.
Part of the Conservatory Outlet
network, Hazelmere says it has
launched a range of new products to tap
into the change in purchasing habits
brought about by the pandemic.
The firm is now planning further
growth and is currently recruiting for 11
new jobs, including a production
manager, sales administrator, living space

Kurt Greatrex
pleased to become a part of.
“Its business concept is to develop and
sell the market’s best window and door
solutions through a decentralised
management structure.This fits very well
with Dekko and we feel confident that
this will be a good match.“ ❐

Zak presenting partner

S

chüco be be the presenting partner
at the 88th Zak World of Façades on
6th April at The Convention Centre in
Dublin, Ireland. The international
conference series on façade and design
engineering takes place in over 30
countries across the globe, with this
being the first edition hosted in Dublin.
The event will showcase sustainable
innovations and challenges in the
construction industry pertaining to the
building envelope. On display will be the
latest technological solutions from
leading solution suppliers.
4

Attendees will hear from experts in
façade design, engineering, procuring
and execution. The one-day conference
will feature an exhibition, presentations,
panel discussions and networking
opportunities.
Stefan Trifonov, head of engineering
for Schüco UK and Ireland, will present
Unconventional
Perspectives
on
Sustainability, where he will discuss
sustainability from a system design point
of view, the benefits of local off-site
façade manufacturing and highlight case
studies in Dublin. ❐

sales consultant, conservatory surveyor
and several window and door fitters.
Rachel Braham-Hill,
(above right) managing director at
Hazlemere says: “Nobody really knew
what was going to happen during Covid19, but we quickly realised that people,
who were spending an increasing
amount of time at home, were keen to
tackle those delayed jobs or make
improvements with their disposable
income.
“The decision was quickly made to try
to maximise this opportunity and we
spent a lot of time and money upgrading
our showrooms in Wellington Road in
High Wycombe and at Welwyn Garden
City.
“There was also investment in new
presentation
software
and
our
involvement in the Conservatory Outlet
network meant we had huge support
with our digital marketing activity.
“All of this saw us accelerate retail
sales from £5.5m in 2020 to £7.5m this
financial year, with our commercial
division also performing very well
working with its local authority and
The Fabricator 2022

WE ARE THE UK’S NUMBER
ONE MANUFACTURER OF

GLASS AND
PROFILE
HANDLING
EQUIPMENT

Our products include a varied range of
equipment ranging from stillages, racks and
tables to specialised optimisation trolleys.
– Specialist in bespoke design for site use
– Made to suit your facility
– Free delivery on bulk orders

glass-handling.co.uk | sales@glass-handling.co.uk | 0161 723 1551

MARKETING

A reputation to uphold
Andrew Scott, managing director of Purplex full-service marketing agency, discusses the
importance of trust, credibility and reputation for brands working in the fenestration industry

R

ewind the clock to 20 years ago and you’ll find things
were a lot simpler for businesses who were looking to
engage with their target audience. There were just a
handful of primary channels marketers frequently used,
unlike these days where there’s a whole host of online
platforms and traditional tactics to contend with.
Today internal and external worlds are merging, creating
more overall visibility of how an organisation operates.
Businesses are being called out more and more by their
customers on social media, so companies must remember
to walk the walk and not just talk the talk.
As Forbes highlighted in a recent article, because of
social media we’re now living in the ‘callout culture’ era
where everyone can voice their views and therefore, bad
news can spread very quickly1.
Trust, credibility and reputation come hand in hand
and, most importantly, are fundamental to business
success.This is because, in a world of information overload
people will always gravitate towards brands they can trust.
Of course, the product and service must fit the bill.
Promises made must be kept and realistic expectations
should be set. As a service, it all needs to work perfectly
together. Combine this winning formula with your PR
activity and you will be sure to create trust and credibility
among your customers.

Successfully building trust

PR is a powerful tool that helps to create and build trust
over time. Whether your PR activity focuses primarily on
B2B or B2C, success comes from drip-feeding
information to key audiences to help build a picture of an
organisation and position it as a trusted company.
Nowadays, potential customers are likely to research any
company they consider working with.
Third-party validation is one of the most powerful ways
to create trust. This can be through recommendations,
testimonials, accreditations, awards and reviews.
Having genuine, recent testimonials from your
customers is a great way to build trust and credibility.
Customer case studies are particularly useful to showcase
projects which may be similar to the one a prospective
client could be considering.While staff endorsements help
to lift the curtain on how a business truly operates and
therefore, can help to reinforce why it’s a credible
company.
Awards and accreditations not only help a business to
stand out from its competitors but also shows the value of
its products and services according to independent judges,
helping to strengthen external reputation.

Powerful PR

For the last two years, companies faced unprecedented
times that caused a huge surge in demand in the home
improvement market.
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Andrew Scott
As order books were bursting at the seams planned PR
activity may have slipped through the net because, with
new business flying in, investing in PR may not have been
a big priority for many companies.
But, as the market begins to steady, a bigger investment
in PR will be needed once again to make sure key
information is shared across a number of marketing
channels to help build a robust picture of how an
organisation operates.
To build trust and ultimately a successful, sustainable
and valuable company you need a marketing strategy that
creates a trusted brand alongside a robust lead generation
strategy. ❐
www.puplexmarketing.com
www.forbes.com 1
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2000+
DISPUTED MATTERS
DEALT WITH

30+

YEARS OF EXPERIENCE
IN THE INDUSTRY

Meet the

Mediator
Don Waterworth
Litigation can easily take up to 2 years to a ﬁnal hearing, and
easily cost over £100,000.00 to the unsuccessful party. Compare
this with Mediation, often 1 day, £1,000.00 or so per party, and
most matters are resolved successfully in that 1 day.

Proud member of

A LEADING EXPERT IN MEDIATION & DISPUTE RESOLUTION
•

Advice is always given honestly, in detail and in best interests

•

Don’s strength lies in his ability to ﬁnd solutions in disputes

•

Understanding of the process and requirements of mediation

•

From the Supreme Court in London to local small claims courts

has
Expert Witness Services • Building Surveyors • Building Engineers

hanley amos stewart
Quality, reliability and professionalism…

Don Waterworth is thorough, eﬀective, and
he has an amazing ability to comfort truly frazzled
clients. His reports are concise yet detailed and to the
point, and he is a convincing witness at mediations
and in Court. You would want him on your side, and
not on the other.
John Brooke - Senior Consultant, Clyde & Co

Expert services you can trust

01942 523702
Email: hanley.a.stewart@btconnect.com
www.hanleyamosstewart.co.uk

COVER STORY – MACHINERY

Stuga FIT for Stürtz
Following the acquisition of Stuga Machinery by the Stürtz Machinery Group, the two companies
are booked to appear together at the FIT Show writes sales director Steve Haines

O

n display will be a Stürtz vertical four head welder,
which is possibly one of the most well-known Stürtz
machines in the UK. Many units were sold historically
and are still giving robust service according to Stürtz. Also
from Stürtz will be a small robot performing some
window fabrication related tasks. Stuga’s will be showing
its multihead tooling module as a stand-alone unit. The
module forms the heart of all Stuga sawing and machining
centres, creating extensive flexibility for the diverse
window styles in this country.
The stand will be staffed by technical people from both
companies who will be able to discuss the whole range of
machines that are available. Stuga is well known in the
British and Irish markets for its range of sawing and
machining centres and Stürtz is known for welders and
cleaners but Stürtz will also be talking about horizontal
four, six and eight head welders feeding into two head
cleaners, products that have until now been sold in many
other countries but are less well known here. Stürtz also
offers sorting systems for the bigger fabricator and sawing
and machining centres that can carry out tasks such as reenforcing and end milling. Stürtz also plans to develop
machines for the UK market such as transom cleaners and
in-line welding machines.
Stuga will retain its name in the UK and Ireland with
plans to increase capacity. Stuga’s service culture will also
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be increased and
improved. Many of
Stuga’s
field
service technicians
will be trained to
service
Stürtz
machines. Stuga is
currently adding
two further field
technicians
bringing the total
to 12 so far. The
service team at
Stuga will also be
strengthened
to
ensure
a
high Steve Haines
service
level
remains at all times, including on-line support and camera
support together with telephone diagnostics. Liaison with
the service hot desk at Stürtz in Germany is already
established and will be further increased as sales of Stürtz
machines increase in the UK.
The ZX5 is proving to be the most successful and
reliable automated sawing and machining line in the
company’s history. It features the Tru-Loc non-slip
gripper and quad plunge utility to help with high door
output and the new trickle vent regulations. Also proving
very popular is the Y-Drive module that ensures accuracy
when producing ‘V’ or ‘Y’ notches. Particularly useful for
customers that have a double headed ‘Y’ welder where
total accuracy with notches is essential. Another plus is the
U-shape configuration of the ZX5. This means
considerably more output can be created due to the
separation of sawing and machining modules and also
having a full buffer station between them.This also means
that to produce volumes of up to around 600 windows per
week only one operator is required. For higher volumes a
second operator may be required part of the time.
Stuga and Stürtz staff are looking forward to meeting current
and potential customers at FIT 2022 on stand Q59
www.stuga.co.uk
The Fabricator 2022

Show the difference
to your customers

British Fenestration Rating Council

Proof your products will perform as promised
Energy efficiency is invisible. But if customers can’t
see the energy performance of your windows or
doors, how will they know to prefer them?
BFRC provides scientific and impartial proof of
energy performance in windows and doors. We are
the UK’s most trusted ratings council, with the most
widely used rating system.

Find out more at bfrc.org

The BFRC rainbow confirms your products have
been independently verified by experts and
you have been assessed to ensure products will
perform as promised.
This gives installers and homeowners the evidenc
they need to make the right choice for each hom
energy performance requirements.

MACHINERY

Rise of the robots
Edgetech head of sales Tony Palmer explains how refurbished automation technology can help IGU
manufacturers revolutionise how they operate for less

I

n ours and many other industries, it is very clear that the
future is automation.
The UK faces a severe skills shortage, and has done for
years. The workforce is ageing, with more than 30% over
50, and more than 10% over 60.
Despite repeated warnings of a looming skills crisis,
recruitment has been sluggish and government support
has been patchy and ineffective.
All of which meant that, when Brexit was thrown into
the mix, the impacts were severe.
By now, we’re all very familiar with the statistics –
millions of EU workers, who had formed a crucial part of
Britain’s construction and manufacturing workforce for
over a decade, have left the country.
That this came during the greatest public health crisis in
a generation, bringing a huge range of other disruptions,
has hardly been ideal.
The result has been difficulty hiring workers, difficulty
keeping them, and increasing wage inflation.

Robots on the rise

In one sense, the solution to all of this is simple –
automation.
Businesses and industries around the world are
increasingly embracing it. According to the World
Economic Forum, in 2020 67% of work was done by
humans, 33% by machines.
By 2025, they expect this to have shifted – with 53%
done by humans, and 47% done by machines.
The global market for automation technology is
expected to grow by billions of dollars over the course of
the decade.
That is no surprise, because the benefits of automation
are substantial. Automated tech allows manufacturers to
operate more quickly and efficiently, without the need for
breaks, and to a consistently higher standard.
IGU manufacturers are no exception. For decades,
most applied spacers manually. But, when fully
automated lines able to apply continuously with flexible
spacer became available, these gave early adopters a
massive leap forward both in terms of quality and
productivity.
For example, switching to a fully automated Super
Spacer application line can yield savings of tens of
thousands of pounds each year, and increase a
manufacturer’s output by 18%, while requiring less than
half the number of operators.
Over the last couple of years, we’ve seen more
companies than ever switch to automation, and expect to
see this increase further throughout the 2020s.
However, there’s one thing that may be holding some
companies back from making the decision to embrace it –
the cost.
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Tony Palmer

Improving performance for less

There’s no question that acquiring a fully automated
spacer application line is a serious investment.
We estimate that a new fully automated Super Spacer
application
line
becomes
cost-effective
when
manufacturers are making over 2,500-3,000 frames per
week.
But there are many companies making fewer frames
who could nevertheless benefit hugely from automation.
So what’s the solution? Refurbished equipment.
When companies who’ve already invested in
automation decide to upgrade their equipment, their
existing machinery can be refurbished, tested to ensure it
continues to operate to an excellent standard, then sold on
to companies – at a significantly lower cost.
For manufacturers making over 2,000 frames a week,
taking the refurbished route is an extremely viable way of
supercharging their production capacity, and making
units more quickly and efficiently than ever before. ❐
www.edgetechig.co.uk
The Fabricator 2022
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Business Details
Janis Windows & Doors Ltd
48 Appleton Place, Appleton Industrial Estate,
Southern Road, Aylesbury, HP19 9EW
Tel: 0831 6090 476
Email: info@janis.co.uk
Web: http://www.janis.co.uk
Credit Rating: 73
Key Contact: Alexia Kalila, Managing Director

YOUR
FUTURE
IN YOUR
HANDS

Direct Tel: 07968 342 115
Direct Email: alexia.kalila@janis.co.uk

Products
PVCu Windows and Doors
Windows/Doors, Buy in, Spectus

Insight Data puts 80,000 potential
customers at your ﬁngertips

Vertical Sliders, Buy in, Veka
Bi-fold Doors, Buy in, Kommerling
Composite Doors, Buy in, Solidor, 10 PW

Aluminium Windows and Doors
Windows/Doors, Buy in, Techal
Windows/Doors, Buy in, Senior
Bi-fold Doors, Buy in, Technal

50-75 Frames per week

The Insight Database helps your sales and marketing team get better results faster. Updated live
in real-time with in-depth information, not available anywhere else, you get the inside track on
fabricators and installers, builders, architects, merchants, construction ﬁrms and house-builders.

01934 808 293
hello@insightdata.co.uk

www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA

@insightdata
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Going up a notch
J

ade Engineering has developed and launched a new VNotch saw. The company says that a revision of this
factory essential was well overdue and this is the first
update on the UK market for some years.
The Jade VNS V-Notch saw has been designed and
manufactured to comply with the latest manufacturing
performance requirements and crucially to include a
number of safety features that allow compliance with the
latest European and UK safety legislation.
Specifically, says Jade, the VNS has been designed and
manufactured in accordance with the EU machinery
directive 2006/42/EC. It is also future proofed by
complying with the UKCA directive,
which becomes mandatory at the end of
2022.
Jade claims that a number of safety features
distinguish the VNS from other machines in
the market. One is the machine guard
which closes automatically as the profile is
clamped into place, the only V-notch saw
to offer this according to Jade. Another is
the carefully designed waste disposal chute
situated on the side of the machine, that allows
excess material to exit the machine without the operator
being able to put their hands near the blades. The saw is
also safely operated by using a two-handed start sequence.

Operation is simple and effective, with horizontal
pneumatic clamp cylinders that are easily adjustable for
any profiles.The two blades of the Jade VNS are set at 45°
to one another to form a 90° angle, with the cutting depth
easily set by using a simple hand wheel adjuster, measured
using a digital position indicator.
The Jade VNS is the latest machine to be developed by
Jade Engineering in direct response to discussions with its
fabricator customers. “A number of frame manufacturers
have approached us for replacements for their ageingVnotch saws. After examining our own products and
carrying out some research it became clear
that the world has moved on,” says Jade
Engineering’s Sean
Mackey. “We have
totally
reengineered
this
machine
to
offer
excellent
cutting
performance,
great
durability but also
including the latest
safety features.” ❐
www.jade-eng.co.uk

Visitors to FIT will be able to see some of Emmegi (UK)’s most popular machines in action. Stand Q41
will feature both a Comet X4 4-axis machining centre and a Precision TS2 twin-head saw.
This is one of the classic machine combinations that Emmegi supplies to aluminium fabricators in the
UK. Both use the same software and operator interface, and both can cope with similar volumes.
The Comet X4 has a 7kW electrospindle which continuously rotates from 0° to 180° to machine on
three sides of the profile, and the 3-axis Precision TS2 can cut from 45° inwards to 15° outwards and to
280 positions per degree.
Emmegi (UK)’s managing director says:“It has been three years since fabricators have been able to
see machines in action at a trade show, so we’ve deliberately chosen the models which we know have
the widest appeal.”
As well as seeing the machines, visitors to the Emmegi (UK) stand will also be able to get expert
advice from the team on everything from operator training to machine maintenance – all while
enjoying some classic Italian style hospitality. ❐

www.emmegi.com
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Automation: embrace the future of IG
RIGID SPACER BAR
MANUAL LINE
More people, more processes,
more errors – and more cost

AUTOMATED LINE
The quicker, leaner, 21st century
alternative

9

3

TEAM OF

FROM NINE
OPERATORS
TO THREE

APPROX
£180K SAVINGS
A YEAR

TEAM OF

18%
INCREASE
IN OUTPUT

LESS
HUMAN
ERRORS

OUTSTANDING
PERFORMANCE
GUARANTEED

Want greater quality, efficiency, productivity and a long-term solution to a worsening skills shortage?
Choose automation. Switching to one of our high-speed automated Super Spacer lines can yield savings of up
to £180,000, and increase output by 18%, all while requiring less than half the number of operators.

FOR QUALITY YOU CAN TRUST, SPEAK TO EDGETECH

T: 02476 998113
www.edgetechig.co.uk
E: ukenquiries@edgetechig.com

BUILDING REGULATIONS

Tricky with trickles
The changes to approved documents F, L and O of the building regulations become statutory on
15th June this year and cannot be ignored. However, not every change has been well received

T

he much vaunted – and arguably overdue – changes
to the building regulations that will come into effect
in June this year have caused a considerable amount of
controversy in the window and door industry since they
were first published in December last year.
The new document F will require most replacement
windows and doors to be fitted with trickle vents.This will
dependent somewhat on the precise situation but expect
the majority of windows and doors installed from June
15th to require trickle vents.
The following is a summary of the changes being
brought in:
● Approved document F - ventilation
The compliance of windows and doors is mostly
contained within Section 3.14 to 3.16 of the new
document although additional information is
provided in Section 1.
● Section 3.14
Refers to windows being removed which contain
trickle vents. For compliance the new windows must
contain trickle vents which are no smaller in
equivalent area than those being removed and
controllable either automatically or by the occupant.
If the size of the trickle vents in the windows being
replaced are not known, then follow the guidelines
in 3.15.
● Section 3.15
Refers to replacing the windows that will make the
dwelling more airtight. If there is no mechanical
ventilation with heat recovery in the dwelling, the
installer must ensure that ventilation is no worse
than before the new windows were installed.
Trickle vents must be fitted to windows in each
habitable room and kitchen to provide a minimum
equivalent area (EA) of 8,000mm2.
Bathrooms, with or without a toilet, require trickle
vents with a minimum EA of 4,000mm2.
Habitable room trickle vents can be reduced to an
EA of 4,000mm2 if the dwelling has continuous
extract ventilation (excluding wet rooms).
Installing trickle vents can be excluded if another
ventilation provision meets the requirements and can be
proven to building control as meeting the following
conditions in section 3.2:
● meet the standards in the relevant approved
document
● not be less satisfactory than before the work was
carried out.
It should be noted that ventilation through infiltration is
considered to be part of the ventilation provision of a
dwelling. Reducing infiltration might reduce the indoor
air quality of the dwelling below the standards required.
If it is not technically feasible to fit trickle vents to the
minimum EA then the trickle vents fitted must be as close
14

to the minimum value
as possible.
The equivalent area is
measured by room, not
by window, so trickle
vents can be fitted to
multiple windows in a
room.
Night latches are not
acceptable
as
ventilation.
If the work being
carried out is only the
replacement
of
windows and doors Liz Clarke
then contractors need
to follow 3.14 to 3.16.
However if the installation of windows is less than 30% of
the total windows and doors and no other work that
affects the energy efficiency has been or will be carried out
then this would be regarded as a minor measure and no
additional ventilation is required. Over 30% or additional
work affecting energy efficiency is considered a ‘major
measure’ and compliance with the trickle vent minimum
EA is mandatory. In addition, there are the following
considerations.
● Trickle vents must be 1700mm above floor level
● Trickle vents are intended to normally be left open.
● If the room has windows in opposing walls then
trickle vents should be fitted to both windows for cross
ventilation.
● If the window is close to an area of sustained and loud
noise then a noise attenuating trickle vent should be fitted.
● If fans and trickle vents are fitted in the same room
they should be at least 500mm apart.
● Approved document L – energy efficiency
The ‘U’ values, window energy ratings (WER) and
doorset energy ratings (DSER) of replacement windows
and doors must be no worse than that of those being
replaced and must meet the specified standards.
The GGF and FENSA will continue to meet with
government officials to make the case for a more informed
approach, especially towards the issue of trickle vents.
Both organisations will continue a campaign to ensure
that members and the industry will be kept fully informed
about any changes that may come about as a result. In the
meantime, everyone should make themselves aware at
least of the basics. ❐
The full documents are availble at:
www.gov.uk/government/consultations/the-futurebuildings-standard
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Innovation comes built-in

MANUFACTURING
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DUAL SEALED
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SERVICE

NEC BIRMINGHAM
10-12 MAY 2022

QUOTES IN
60 MINUTES

MANAGE DAYLIGHT
WITH INTEGRAL BLINDS
Our pleated blackout blinds help you control the amount of
daylight in bedrooms, children’s nurseries and cinema rooms an ideal solution for longer and lighter summer days.

Morley Glass & Glazing Ltd
Unit 3, Leeds 27 Industrial Estate
Bruntcliffe Way, Leeds LS27 0HH

morleyglass.co.uk
0113 277 8722 sales@morleyglass.co.uk

ENERGY & ENVIRONMENT

Seven step guide
The quality, performance, and application of molecular sieve desiccant in the manufacture of an
insulated glass (IG) sealed unit is vital in helping to prevent its premature failure. Thermoseal
Group offers technical guidance in relation to the selection and use of molecular sieve desiccants.
Thermoseal Group’s sales director, Mark Hickox, explains

T

he primary role of a desiccant in the manufacture of
a sealed unit is to adsorb moisture that may be
unavoidably trapped within the unit cavity during
manufacture.The amount of moisture is dependent upon
the relative humidity at the time that the double-glazed
unit is sealed and so will vary from day to day. Desiccant
is also there to adsorb the moisture which passes through
the edge seal throughout its lifetime.

Quality tests

When constructing IG units using tube spacer systems,
the spacer should be filled with a quality 3Ångstrom
desiccant. Whilst there is a general assumption that if a
desiccant is tested by a notified body (for moisture
capacity) and the factory where the desiccant is
manufactured has a recognised quality system (eg. ISO
9000) that the desiccant is of a high quality. This is not
necessarily the case.

Steps to quality

We urge our customers to ensure that they read through
our Seven Steps to Selecting a Quality Desiccant document
and consider these indicators of a quality desiccant,
including: 3Ångstrom pore size; good Delta T
performance; low initial moisture content; good moisture
adsorption capacity; low dust content; very low gas
desorption and high bulk density.

Premature failure

If there are any sealed unit manufacturers who are
concerned that the desiccant could be causing premature
failure of units, then we would be happy to test any
products on request, with anonymous samples if required.
I would also remind sealed unit manufacturers that
many warm edge spacer tube systems have a smaller
internal dimension than traditional aluminium spacers, so
rather than filling two sides of the spacer, warm edge
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Mark Hickox
spacers must be filled on 3-4 sides if a 10 year warranty is
being given. ❐
Download Thermoseal Group’s ‘7 Steps to Selecting
a Quality Desiccant’ document now at:
www.thermosealgroup.com/contentfiles/downloads/7%
20Steps%20to%20selecting%20a%20quality%20desicca
nt%2015.03.22.pdf
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EUROPEAN SHOW
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BRANDS.

FIT IS NOT JUST A SHOWROOM,
IT’S A SHOWCASE OF PRODUCTS,
FEATURING EVERY LINK IN THE
SUPPLY CHAIN.
NOWHERE ELSE CAN YOU
SEE, TOUCH AND PLAY WITH
THE LATEST PRODUCTS ON
THE MARKET, COMPARE
THEM SIDE-BY-SIDE, UNDER
ONE ROOF.

NEC BIRMINGHAM, 10-12 MAY 2022
Register early and beat the queues at the
NEC. Scan the QR to book you FREE place
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ALUMINIUM – THE

COLUMN

And still, we rise
The world is changing ever quicker and not necessarily for the good of all humanity at the
moment; however as we continue to face changes I am reminded of two great quotes:
“The illiterate of the 21st century will not be those who cannot read and write, but those
who cannot learn, unlearn, and relearn.” And:“If you don't have a strategy, you're part of
someone else's strategy”

T

he quotes come from the American writer and futurist
Alvin Toffler, whose most well known work was a
book called Future Shock, published over 50 years ago, the
content of which is still relevant today.
Whilst there are global issues that CAB cannot
influence, there is much that our association can do and is
doing to support its membership and the wider aluminium
fenestration industry in the UK and Ireland. Our
association in many ways has been quite traditional over
the last decade or so and under my tenure I hope to bring
in changes to the association which will benefit all its
members.
Networking remains key for our members and time is
included in our meetings programme to allow members
and their guests to mingle in an interesting venue. I also
have plans to expand communication between members
which I am currently reviewing for introduction later this
year, so as they say, watch this space. Members' meetings
must also remain educational and we continue to source
inspirational speakers who inform and allows us to
question what we are doing. Our spring forum at Williams
Formula 1 was a well attended event with some valuable
‘take-aways’ for attendees.
New in 2022 is the formation of our CAB Academy
headed up by Andrew Mather our training and technical
manager based at our offices at Bonds Mill. Together with
our Curtain Wall Foundation course, CAB now offers a
range of office function courses for members’ professional
staff. Courses cover: effective sales, marketing and digital
marketing, managing people for results, emotional
intelligence and finance for non-finance managers. Details
of each course are available through the CAB website, the
first of which, effective sales, is due to take place in April
2022. In conjunction with members’ needs, further new
courses are currently being worked on.
Aluminium has always been virtually 100% recyclable
since its commercialisation in the 1880s, this is something
we have all grown up with, but did you know that the metal
can be recycled many times over with no loss of its physical
properties? CAB is pioneering a closed loop recycling
initiative in the UK, where a specific window extrusion
alloy, such as 6063, can be kept within its alloy
specification so it can simply go back into a further
extrusion. Importantly this closed loop recycling all takes
place in the UK using existing recyclers and smelters. CAB
encourages all members to join the scheme that benefits
the industry and could benefit in higher prices paid for
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both pre-consumer and
post-consumer scrap.
The closed loop scheme
feeds into the growing
requests for environmental
product
declaration’s
(EPDs). An EPD supports
carbon emission reduction
by allowing specifiers to
choose between materials
and products to maximise
sustainability.
Manufacturers on the
other hand are able to
minimise
their Phil Slinger
environmental impact and
market their carbon transparency. EPD’s are valid for five
years and whilst we use the EN 15804 standard in the UK,
EPDs can also be compiled using ISO 14040/14044, ISO
14025 or ISO 21930 standards. EPDs can also offer
credits towards certification schemes such as BREEAM
and LEED, so expect the request from specifiers for EPDs
to be common place very soon. The association has looked
at producing a generic EPD covering various fenestration
types, but at this time members feel that product specific
EPDs, produced by members, remain more accurate and
this is what is being called for by specifiers.
The sustainability of aluminium, the fenestration
material choice for many specifiers, is key to ensure
aluminium’s continued use into the future. Whilst the
sustainability credentials of the material itself cannot be
questioned, some pundits suggest that the impending
changes to document L will mean aluminium will simply
not be able to compete on thermal grounds, our members’
have a differing viewpoint and one that I will be discussing
next month. ❐
CAB staff are always on hand during normal
working hours to answer any membership, training or
technical aluminium fenestration related questions.
News and event information is regularly updated on
the CAB website at www.c-a-b.org.uk and also in the
monthly ezine A Window Into Aluminium, which is free
to sign up to. For membership enquiries please contact
Jessica Dean by email: jessica.dean@c-a-b.org.uk or
telephone 01453 828851.
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DELIVERED 6 DAYS FROM ORDER* FULLY FABRICATED AND READY TO FIT

Visofold 1000
Aluminium Bi-Fold

FAX OR EMAIL YOUR QUOTES TODAY!

If you are waiting more than 6 days for your
bi-folds, you need to talk to Garrard
Call us now for enquiries

01296 668899
enquiries@garrardwindows.co.uk

www.garrardwindows.co.uk

*6 day delivery applies only to our standard stocked colours
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No compromise
Changes to part L of the building regulations, which come into effect from June 2022, will see the
provision for stricter standards and compliance procedures around energy and ventilation
performance, writes Andy Swift

S

pecifically, to ensure continuity of the air barrier,
window and door units will have to connect to the
primary air barrier and the frames will need to be taped to
surrounding structural openings using air sealing tape.
This comes against the backdrop where evidence points
to doors and windows as the main source of the nation’s
chronic energy-inefficient homes. Indeed, it could be said
that in the light of product innovation over the years, it is
perhaps ‘criminal’ that the hundreds of thousands of new
or retrofit installations completed each year go unchecked
or unregulated, producing a legacy of problems for years
to come and costing millions of pounds to rectify. This is
a pity because with advancements in cost effective, easyto-use technologies, there is never a justifiable reason for
delaying or avoiding the specification of better energyefficient window and door sealing solutions.

Air tightness improvements

In this respect, the changes to Part L will have to be seen
as a step in the right direction for the new build
fenestration sector. It will see requirements for
improvements in air
tightness, forcing them
from 10 air changes per
hour down to eight air
changes per hour and
also the U-value on
windows shifting from
1.6
to
1.2wm2k/H,
which will require more
energy efficient sealant
solutions
such
as
thermal foam tapes. The
requirement also now
states that the frame
should be linked back to
the wall with an air-tight
tape.
Heat will always find
the fastest exit as it
comes up against the ‘A’ or ‘A+’ rated window. This
invariably emanates from the 10mm or so expansion gap
left around the window following fitment.This is normally
left empty, yet some amount of spray foam can be injected
to fill the void before a silicone trim is applied as a finish.
Unfortunately, as expedient as this might seem, none of
these solutions create a measurable, long term, high
performance thermal, acoustic or airtight barrier – the U20

Value of the installed window is simply reduced, which
leads to heat escape and, ultimately, financial loss.

Modular building

In modular construction, which is gaining increasing
traction and will see continued integration with the more
traditional methods of building in 2022, designers and
specifiers are looking at new ways to deliver low carbon
structures, which use sustainable technologies to deliver
measurable airtight, acoustic and thermal sealing benefits.
And this is where self-adhesive foam sealing tapes can add
real value, enabling developers to bring forward housing
projects more expediently.
Smart foams which are impregnated with different
substances can create a measurable U-Value as low as
0.6w/m2k. They offer superb thermal insulation and can
contribute to acoustic sound reduction by 63dB. These
installation tapes are completely weather tight against
driving rain up to hurricane force wind speeds and can be
fixed around the frame during initial fitting. This means
the installer will have have completed a comprehensive ‘A’
rated installation rather than just supplying an ‘A’ rated
window.

Technical innovation

Building regulation changes will have an unequivocal
impact as energy ratings for buildings and property
become stricter.
Technical innovation through sealing technologies is
one way that those responsible for fenestration
specification can do more to support greater energy
efficiency and meet the requirements of part L. In the
future we will see technologies such as energy foam tapes
grow in importance as the most effective solutions for
sealing window and door frame expansion joints and gaps
in houses. ❐
https://www.iso-che
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RENOLIT.
Framing your
imagination.
STAND G11

A kaleidoscope of colours
RENOLIT EXOFOL high-performance exterior films have been leading the colour revolution in the
fenestration market for more than 30 years. With over 100 different solid colours, woodgrain designs and
textured surface finishes to choose from, you will always find the ideal solution.
Visit us at FIT SHOW to see today the future trends for tomorrow.

NEWS

Down to business
FIT Show organisers have announced that its learning programme will tackle key industry issues
when the glass and glazing industry’s only UK dedicated trade show returns to the NEC in May

W

orking in partnership with third party expert 12th
Man Solutions, FIT Show has curated over 30
hours of CPD content. The learning programme
comprises seminars, demonstrations and panel
discussions all delivered by industry experts.
Starting at 10.30am on day one of FIT Show visitors
can attend free sessions including:
● Five ways to turn your data into cash: Elton
Boocock, MD, Business Pilot
● How to be seen on social media by potential customers
without spending a penny: David Glenwright, JS
Social Media
● Preparing for changes to building regulations:
meeting Part L: John McComb, technical services
director, Reynaers
● The future of competence: Jon Vanstone, chair,
Interim Industry Competence Committee
(BSR/HSE), member Building Regulations
Advisory Committee (DLUHC), chair, Competent
Persons Forum (DLUHC)
● The importance of third party certification for fire
doors: Kevin Underwood, technical director, British
Woodworking Federation
● Standards and legislation affecting flat entrance
doorsets: Patricia Sowsbery-Stevens, chair of the
timber doorset group, Door & Hardware Federation
● Ironmongery fire safety: Douglas Masterson,
technical manager, Guild of Architectural
Ironmongers
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The full programme can be viewed at:
www.fitshow.co.uk/seminars-2022#/seminars there are
limited spaces available for each session and visitors are
encouraged to register early to avoid disappointment.
FIT Show’s in-person learning programme follows on
from the launch of its successful online learning event
which took place in September and attracted over 250
delegates.
Next month (April), FIT Show will once again deliver
an online event in the form of its business leaders
roundtable in conjunction with Building Products
magazine. The roundtable will include input from
experts across the fenestration sector who will come
together to debate sustainability.
When FIT Show returns to the NEC Birmingham
from 10th-12th May 2022 it will bring together every
link in the fenestration supply chain, all under one roof,
for the first time in three years. Over 200 brands will
display the very latest products and materials for use
across domestic, commercial, private and public sector
building and renovation projects.
FIT Show visitors can see the likes of door
manufacturer Doorco, glazing experts Glazpart, window
systems giant Kömmerling, Roseview Windows, lantern
roof and bi-folding door experts Made For Trade,
Morley Glass, Ultraframe, Veka and machinery giants
Haffner Murat, Stuga and Emmegi.❐
www.fitshow.co.uk
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Open, close, open
M

orley Glass will unveil two
developments to its Uni-Blinds
range at this year’s FIT Show.
The first is a completely new system
for the health and social care sector, as
well as other commercial and public
buildings, called ScreenView. This
provides installers with a solution for
applications such as hospital and
medical school door vision panels,
where a mix of privacy and
observation is required, switchable
with ease, at different times of the day.
Coupled with fire rated glass, this
offers a solution that is both practical
and fully compliant with the
requirements
of
a
fire
door
specification.
Unlike any of the Venetian or pleated blinds available in
the current Uni-Blinds range, ScreenView has two layers
of wide slats arranged in a ladder style, which move up
and down to provide an open view for observation or
complete closure. As with every product in the Uni-Blinds
range, ScreenView is manufactured by Morley Glass in
Leeds using the ScreenLine integral blind systems from
Italian Pellini.
A second new product making its debut at
the FIT Show is a smart home solution for the
eco-friendly, solar powered integral blind
system, Uni-Blinds W Smart. Already available
with a remote control device, the W Smart is a
Venetian
blind that
utilises
a
small solar
panel
on
the exterior
face of the
window or
door
to
power the
raising,
lowering
and tilting
of the blind
– providing
easy
automation
without the
need
for
any hardwiring
by
an
electrician.
Now, providing an alternative option to the
fully Loxone smart home compatible Uni-Blinds MB
System, W Smart features a new Pellini plug and play
smart hub called ScreenHub, a technology upgrade that
24

means it can now be controlled using a smart phone app.
Both innovations will be on display at the FIT Show for
visitors to explore and try-out at Morley’s stand, number
N31.
Ian Short, MD of Morley Glass says: “These exciting
new products reflect our commitment to be continuously
innovating to give installers and end-users ever more
attractive and suitable integral blinds, whatever their
requirement. ScreenView and our new technology for W
Smart satisfy
very different
needs
in
completely
different
markets, but
what
they
both have in
common
is
that
they
enable endusers to take a
different
approach to
how
they
incorporate
shading and
privacy into
their windows
and doors.” ❐

www.morleyglass.co.uk
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Design, line for line
D

ublin’s National Rehabilitation Hospital (NRH) is
the only facility that provides specialist, accredited
in-patient and out-patient rehabilitation in the Republic
of Ireland. Its re-development centred around an
extension to the original 20th century hospital that would
enhance the patients’ experience.
The new building includes four different façade designs,
each with its own aesthetic and practical goals. Patient
wards are organised around two large and two smaller
courtyards which, along with the varied façade
characteristics, provide orientation for patients navigating
the hospital.
Schüco products were specified for the façade with
Alucraft as the specialist contractor and O’Connell
Mahon Architects designing the re-development.
Kevin Larkin, associate director at O’Connell Mahon
Architects, says: “The specification was to a very high
standard and Schüco was chosen not only for its highquality systems and products, but also because the
company was readily able to produce test certificates for
the product specification assessments.”
The Schüco FW 50+ SG curtain walling gives the
façade a light, clean feel and the design incorporates
different coloured panels, giving the building a more

playful look. FWS 50 curtain walling, with deep nosing
caps and floating aluminium box sections on the north
façade, gives privacy to patients using the hospital’s main
corridor while still allowing for views of Dublin Bay in the
distance.
The building also benefits from Schüco sliding doors
with flush thresholds, a necessity in a facility where over
80% of the patients use wheelchairs.
Large full height Schüco bedroom windows provide
patients with unobstructed views of the Dublin Hills.
Empowering patients in their own spaces was key, so
ventilation in the bedrooms needed to be controlled by
the patients themselves. The use of Schüco products
enabled windows to have large opening sections that were
also safe and ergonomic to use.
Specialist contractor, Alucraft, installed the cladding on
the Schüco curtain wall system. Shane Hall, technical
director at Alucraft says: “The Schüco system used in the
façade allowed the architect’s design to be carried out
seamlessly, without alteration.” Larkin agreed, saying:
“Schüco is one of the only system suppliers that could
have achieved the NRH project without tweaking the
design.” ❐
www.schueco.com/uk

In a major reorganisation at its Harlow,
Essex factory Ashton Industrial is
relocating all staff operations to replanned office suites at first floor level,
freeing up the entire ground floor area
which is being converted to additional
machine manufacturing space.
Steve Ashton says:“Demand for our
heavy duty professional arrissing
machines and automatic arrissing and
batching lines, many of which are for
jumbo or near-jumbo glass sizes, means
we can always use more production
space.There are usually three lines in
various stages of completion being worked on simultaneously as well as standalone, semi-automatic
and manually operated machines.The newly freed-up space will accommodate building of a large part
of the latter, and of sub-assemblies and electrical control panels.”
High speed handling projects which include tilting, rotating, slot-racking, protective film laminators
and mirror backing applicators are becoming increasingly popular.Three high performance jumbo
tilting conveyors have recently been commissioned in Argentina.

www.ashton-industrial.com
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Open to celebrate
A

luK’s team were out in force to support the return of
the CWG Choices open day recently. Product
managers Peter Willard and Lisa Stephens and sales
manager Scott Yates talked to the hundred or so installers
who attended about the AluK products fabricated under
the Choices Aluminium brand.
One of the hot topics on the day was the upcoming
changes to Part L.The AluK team explained how the
changes will affect installers and their customers.
CWG Choices has been partnered with AluK since
2011 and AluK systems now account for more than 75%
of the aluminium doors and windows it supplies. For
CWC Choices’ managing director Chris Powell, the
partnership works because the AluK product range suits
all the key requirements of its trade market, as well as
being a strong and trusted brand.
He says: “As we saw once again at our 30th anniversary
open day, our installers like the design of the AluK
products and the fact that they are premium quality and
yet still affordable. That makes them a good match with
the Kömmerling products we supply in PVC-U and
means that customers fitting both aluminium and PVC-U

products can buy two complementary brands from CWG
Choices.
“What matters just as much to us though is the quality
of the AluK service – on time deliveries and a consistently
impressive OTIF score help us to schedule our own
production efficiently.” ❐
www.uk.aluk.com
www.cwgchoices.com

Carl F Groupco has announced the
promotion of Nathalie McKee to the role
of sales office manager. McKee has worked
for the company for 11 years so brings a
wealth of valuable experience and
exceptional product knowledge to the
role.
Based in the company’s Peterborough
headquarters, her new role will see her
manage and develop the internal sales
and customer service teams to ensure
the company’s service levels are upheld.
She will work closely with Carl F
Groupco’s sales director, John King, to
coordinate between the external sales
teams and provide a smooth buying
process for customers.
McKee says:“I’m thrilled to take the role
of sales office manager.We have a great
team at Carl F Groupco which cares
about providing customers with the best
possible service.We are fortunate to have
a professional and proactive customer
base that is well placed to help us deliver
our ongoing sales growth, and I’m looking
forward to working with them.” ❐
www.carlfgroupco.co.uk

Nathalie McKee
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Bring in the fresh air

F

rom 15th of June 2022 most new and replacement
windows will need to be fitted with trickle vents. This
is being done due to the lack of value attributed to the cost
of poor ventilation in dwellings by everyone from
Installers to homeowners.
Over decades the lack of good ventilation ends up with
a need for remedial works and potential poor health
outcomes for occupiers. The estimated benefits of good
ventilation are between £21m – £91m (it is difficult to
estimate the benefits to NHS costs).
Today’s trickle vents are significantly different from
their predecessors in terms of addressing issues of design
and performance.The Link vent from Glazpart is reduced
in size by 50% and increased the equivalent area
performance by 200% according to Glazpart sales and
marketing director Dean Bradley. He says: “The 5,000link vent delivers 5,000EQA using a 13mm rout or
4,000EQA on a 10mm rout with just a 454.5mm width.
Consequently, you can fit (depending upon the
application) the same number of vents you fit today in a
habitable room to comply to the new 8,000mm2 EQA
requirement per habitable room.”

Under the new regulations the scope of the windows
needs to be understood. The previous guideline of only
fitting vents to replacement windows where the windows
previously have vents fitted has gone and the minimum
requirements for background ventilation must be
installed, depending on the room type, especially as the
use of the night vent position has been specifically
excluded as a means of compliance. ❐
www.glazpart.com

Continued commitment to aluminium
H

ardware distributor Window Ware
has renewed its membership with
the Council for Aluminium in Building
(CAB).
Since joining the council in 2019,
Window Ware has continued to
strengthen its position in the
aluminium market with its everexpanding range of aluminium window
and door hardware and ventilation
solutions.
Continuing its membership was a
given for the Bedford-based business,
according to Rich Fraser, Window
Ware’s business development manager
for aluminium.
He says: “Our CAB membership
demonstrates
our
continued
commitment to aluminium and helps
ensure we are best placed to keep
customers informed on emerging
trends and regulation changes within
the sector. Through CAB, we are keeping our fingers
firmly on the pulse of what’s happening within the market
and making sure we are always hitting the mark and
meeting customers’ evolving needs.
“Over the past two years, we have worked hard to create
exactly the kind of offering our customers want. That
doesn’t just mean providing them with an unrivalled
choice of hardware solutions and consumables designed
The Fabricator 2022

to work specifically with aluminium profiles, but also with
accurate advice and comprehensive technical back-up.
Our CAB membership provides our team with an
important tool they can use alongside regular training to
constantly augment and refresh their knowledge so they’re
ready to support customers to the fullest.” ❐
www.windowware.co.uk
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PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Baypole Jacks

Handling Equipment

Machinery
Conservatory Roofs

Gemskill
Geemskil
Gemskil
G
ill
Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Colours

Fly/Insect Screens
Machiner y

Sawing and Machining as it should be
AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS AND
ROOFLINE
ANY COLOUR IN 5 DAYS

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Window openers
– 450
– 650
– 1100
ZX5-E 550
ZX 5-S 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

PROFINDER

Spares for Repairs

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Profile Bending

Window Bags & Display Cases

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Window Protection Film

Product Protection

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Recycling

CAB Members - Buyer’s Guide 2022
The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Fabricators & Manufacturers

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk

APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
Barking Shopfronts
0208 591 0504
www.bsfgroup.co.uk
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Glasshus Facades
01924 890 750
ww.glasshusfacades.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com
Metalline (Services)
01543 456930
www.metalline.co.uk
Newbury Commercial Glazing
01926 498974
www.newburycommercialglazing.co.uk

NorDan Aluminium
01506 433173
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Panel Systems
0114 275 2881
www.panelsystems.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.rbegroup.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

Consultants
a2n Management
07766 565027
www.a2n.co.uk
Placing Leaders
07921 786629
www.placingleaders.co.uk

Extruders
Hydro Aluminium UK
01773 549300
www.hydro.com

Fabricators & Manufacturers
3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk

CAB Members 2022

Finishing
AkzoNobel Powder Coatings
0121 555 1500
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

CAB Members - Buyer’s Guide 2022
Finishing

Hardware

Machinery Suppliers

United Anodisers

GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS Group FasteningTechnology
0330 0555 888
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Strand Hardware
01922 639111
www.strandhardware.co.uk
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Window Ware
01234 242713
www.windowware.co.uk
Winkhaus (UK)
01536 316000
www.winkhaus.co.uk

Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY OpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk
Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
Fapim SPA
07535 180 133
www.fapim.it

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Machinery Suppliers
Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components
Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Shading Devices
AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01291 639739
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
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Systems Design & Supply

Systems Design & Supply

Testing & Certification

Alutech Commercial UK
0121 824 4788
www.old.alutech-group.com/en
Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Metal Technology
028 9448 7777
www.metaltechnology.com
Origin Frames
01494 686868
www.origin-global.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk

Testing & Certification
BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
UL International (UK)
01952 586580
www.ul.com

Thermal Barrier Products

Ensinger Building Products
01443 678400
www.insulbar.com
Siderise Insulation
01656 812181
www.siderise.com
Technoform Insulation Solutions UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Weatherproofing

Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams UK
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk
Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
Design & Layour Copyright © Profinder Media Ltd 2022

PURPLEXED
ABOUT YOUR
MARKETING?

In a world where marketing and customer behaviour is constantly
changing, you could be forgiven for being in a state of confusion
when it comes to your own marketing.
As a fully integrated marketing agency, Purplex is powered to
alleviate this stress and help ambitious companies like yours build
their reputation, business, and future.
With more than 35 years industry experience our specialist teams
build campaigns that cut-through the noise and create integrated,
consistent, and clear messages across all platforms to build brand
awareness and drive your business to greater heights.

SPEAK TO THE EXPERTS IN:

MARKETING
CONSULTANCY

PR & MEDIA
RELATIONS

VIDEO PRODUCTION
& EDITING

BRANDING &
CREATIVE

WEB & E-COMMERCE
DESIGN

SOCIAL MEDIA
MARKETING

SEARCH ENGINE
OPTIMISATION

PAY-PER
CLICK

IF YOU’RE PURPLEXED ABOUT YOUR MARKETING, SPEAK TO THE EXPERTS

T: 020 3137 9319

E: grow@purplexmarketing.com | W: www.purplexmarketing.com

HQ: 200 Worle Park Way, Weston-super-Mare, BS22 6WA

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

