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THE FABRICATOR
Comment

Over the considerable number of years I have been writing this column it
has mostly been a rant against things, and people (politicians mostly) that
have aggravated me. On a couple of previous occasions I have used it to pay
tribute to men that the industry has lost. Sadly, that will be the topic this
month.
A few weeks ago Stephen Byers, CEO of Ritec International succumbed to
pneumonia. A great loss to the industry he loved and worked tirelessly to
promote and support and also a loss to all of us who knew him.
I can't actually remember when I first met Stephen. I just remember that
it was in the very early days of Ritec when the company was based in
Tottenham. He described a product that would stop dirt sticking to glass.
New, revolutionary and with great potential given the difficulty of cleaning
glass in tall buildings.
He was co-inventor of the polymer based product which he and a former
business partner had developed as a lubricant for the V-hulls of powerboats.
Something I could have done with a couple of years before when I spent a
couple of seasons working for an offshore racing team.
Stephen seemed to have a permanent, wry smile which fitted with his
genial, humorous personality.At a presentation for a glass repair product the
presenter said unkind things about glazing in the USA. He immediately
apologised to Stephen who never hesitated:“not a problem, I'm a Texan,” was
his immediate response. And that, for me, has always defined him. An
independent spirit but working not just to develop his own interests but
those of the whole industry. He clearly always saw the broader picture.
I worked with him on a couple of projects. I remember in particular a
health and safety issue about sprayed coatings on glass. He had given over a
room at Ritec to create a library of all of the research he could find on
inhalation of micro particles and the damage that they could cause. He
campaigned hard to make the correct protective gear mandatory.
And he was active at the Glass and Glazing Federation, at every event that
I attended and always accompanied by his constant companion, life and
business partner Karen.
Stephen was a generous entertainer too. Moored on the Lee Navigation
across from the cottage that was their home was a narrow boat.The la Poly
Mere (pun very much intended.) The original idea was that it serve as a
floating bedroom for visitors, principally children and grand children. But he
was also happy to take groups from the industry on days out. They were
always great fun if you liked working the locks and having a go on the tiller.
Not as easy as steering a car. Boats tend to go in the opposite direction to
the way you steer.
In 2019 Stephen and Karen's achievements were honoured by the GGF
when they received an award for Outstanding Contribution to the Industry,
He will badly missed by all of us who knew and worked with him; and most
of all by Karen who, after 40 years, will be devastated. She has expressed the
intention of continuing with Ritec International. She has a strong team at
Ritec so will be well supported. She said: “I am determined more than ever
to keep Ritec International running smoothly, feeling great strength to ensure
its prosperity so that Stephen’s legacy may live on.”

John Roper
2

The Fabricator 2021

SUCCESS IT’S TIME TO

FUTURE

BUILD
BRAND
VISION

AMBITION

Stronger, faster, better.
As the UK moves towards economic recovery, it’s time to build.
Purplex is the marketing agency that helps ambitious companies
build their brand, their business and their future.
PR | Web | E-Commerce | Digital Marketing | Social | Creative
Call 01934 808 132 or email grow@purplexmarketing.com
purplexmarketing.com

@purplexuk

/company/purplexuk

/purplexuk

NEWS

A milestone

Obituary:
Stephen Byers
R

Left to right: Nick Dutton and Steven Stewart

B

risant-Secure has secured an
investment from growth capital
investor BGF.The investment will secure
Brisant’s long-term growth plans, and
enable the company to develop further
innovations and opportunities.
Brisant partners, Nick Dutton and
Steve
Stewart, remain
majority
shareholders and Seb Saywood, a BGF
Investor, j
oins them on the Brisant
board. Dutton and Stewart will continue
to be responsible for the day-to-day
management and direction of Brisant.
Seb Saywood says: “BGF is the most
active investor in the UK. We partner
with ambitious companies to support
their future growth. Brisant-Secure is a
shining example of a forward-thinking
organisation with big ambitions. Brisant’s
success and impact on the market in
such a short timeframe is remarkable,
and we are just as impressed with the

Summit 2021
W

ith the announcement of a
‘roadmap to recovery’ with all
restrictions planned to be lifted by June,
the industry can once again come
together, and the Glazing Summit has
already seen a surge of interest.
The Glazing Summit industry
conference, held in October, brings
together industry leaders for a day-long
series of panel debates, discussions and
networking with experts from across
the world sharing trends and
developments that affect the sector.
Andrew Scott, founder of the Glazing
Summit says: “The window, door and
conservatory industry has always been a
face-to-face sector where people want

4

company’s plans for growth and product
development. So, we are delighted to
provide Brisant with the support and
resources to achieve these long-term
goals.”
Nick Dutton says: “BGF’s investment
is a milestone in Brisant’s development,
and it marks the start of an exciting new
era for the business. Steve and I are
incredibly
proud
of
Brisant’s
achievements. Over the past eight years,
Brisant has redefined customer
expectations of security with Ultion and
Lock Lock, and with Sweet’s trouble-free
lasting looks in suited hardware. And
with Ultion Smart customers have a
smart product that really walks the talk.
We’ve reached a point where we have
more ideas for innovative hardware than
we could bring to market on our own,
and with BGF as an invested partner we
can explore these opportunities and
channels with this incredible pool of
experience, knowledge and contacts. It is
great news for Brisant and our
customers. ❐
to meet, discuss business and share
ideas. With the restrictions lifted from
June, we are already picking up a buzz of
excitement for the event.
“After over a year of restrictions the
industry is bursting with ideas,
innovations and developments and the
Glazing Summit gives the industry the
opportunity to come together to once
again discuss the future, debate issues
and connect with like-minded industry
leaders.”
Despite the restrictions being lifted,
the organisers will ensure the event
takes place in a safe environment, so
numbers will be restricted. ❐

itec International has announced
that Stephen Byers, co-developer of
the ClearShield System and co-founder
and managing director of Ritec
International, passed away on 6th March
2021 aged 79, as a result of pneumonia.
Stephen Byers and his wife and
business partner Karen are well-known
in the glass industry both in the UK and
internationally.The inseparable team set
out over 40 years ago to challenge the
glass industry and transform perceptions
and attitudes towards the protection
and maintenance of glass surfaces.

Stephen Byers
Together they created a new and
global industry for the protection of
glass surfaces now accepted by the whole
of the glass and construction industry.
The Byers’ achievements were
recognised in 2019 by the Glass and
Glazing Federation when they received
an award for outstanding contribution to
the industry.
Byers worked relentlessly with the
GGF on the development of some
industry standards, and to make health
and safety and ethics driving factors.
Karen Byers says: “I feel privileged to
have enjoyed such a wonderful life with
Stephen and to have shared the
excitements and challenges of creating
amazing innovations with him. I am
determined more than ever to keep
Ritec International running smoothly,
feeling great strength to ensure its
prosperity so that Stephen’s legacy may
live on for many years to come.” ❐
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Innovation comes built-in

60
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60 minutes

HIGH PERFORMANCE
FOR YOUR HOME
With 20 years’ experience of manufacturing
integral blinds you can trust us to provide a
perfect performance.

Morley Glass & Glazing Ltd
Unit 3
Leeds 27 Industrial Estate
Bruntcliffe Way
Leeds LS27 0HH

morleyglass.co.uk
0113 277 8722 sales@morleyglass.co.uk

MARKETING & IT

Staying open
Jade Greenhow, Insight Data’s operations director, discusses why data has played an even more
important role in marketing over the last 12 months

O

ur industry has faced many crises in the past, but one
of the things the last 12 months has shown is just how
vital marketing has been for companies to stay relevant.
Those which scaled back their marketing are the likely to
be struggling, while the firms that kept up the pressure will
be more likely to hit the ground running once we head
back towards normality.
Data has always been an important part of a marketing
strategy, but in a time of crisis it is even more critical.

Data driven

Data is powerful under any circumstances, as it allows
you to build a picture of what is happening and why, and
over the last year our clients have been utilising our up-todate data to help them through the crisis and prepare for
the future.
They were also able to use our data to allow them to
continuously improve their marketing campaigns in tune
with their customers’ ever-changing needs. Customers
want information that’s useful to them so marketing
messages relevant to their specific needs will have meant
high engagement.
This allowed our clients to build trust in their brand. and
demonstrate they can be counted on during tough times
giving them the opportunity to have a strategic advantage
over their competitors.

Staying ‘open’ for business

While the crisis forced companies to rethink how they
operate, for many of our clients this was impossible with
manufacturing plants, distribution hubs, transport and
front-end installation all requiring people to work
together.
While clients will have had to close their factories at
some point during the last 12 months, they would still have
had their customer facing side of the business open. Sales
and support staff working from home enabled firms to
stay visible to customers, respond to emails, deal with
enquiries, handle quotes and process them where possible.
Thanks to Salestracker, our remote-working platform,
hundreds of marketing, sales, customer service and
telesales teams have been able to work remotely.
Salestracker provides users with a prospect and customer
database with detailed business information on over
60,000 companies including fabricators, installers, housebuilders, local builders, contractors, merchants and
architects. The system records and date-stamps every
activity so managers can keep an eye on productivity.
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Jade Greenhow

Communication

With traditional methods of communication affected by
remote working many companies have been using email
marketing. It has enabled them to maintain their presence
and stay connected with people, keep customers in the
loop so they know what they can and cannot provide and
maintain relationships they have spent so long to build.
Insight Data offers an email marketing platform, STEM,
for targeted email campaigns and engagement has been
consistently high during the crisis.
Since launching in 2006, Insight Data is now a leading
provider of marketing data and CRM software exclusively
in the UK construction, fenestration, and glazing
industries, helping suppliers get better results from their
sales and marketing. ❐
www.insightdata.co.uk
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WE ARE THE UK’S NUMBER
ONE MANUFACTURER OF

GLASS AND
PROFILE
HANDLING
EQUIPMENT

Our products include a varied range of
equipment ranging from stillages, racks and
tables to specialised optimisation trolleys.
– Specialist in bespoke design for site use
– Made to suit your facility
– Free delivery on bulk orders

glass-handling.co.uk | sales@glass-handling.co.uk | 0161 723 1551

HEALTH AND SAFETY MATTERS

Who’s driving?
The UK's roads are a consistent killer says the GGF's health and safety and environment manager
James MacPherson and asks what can you can do to avoid becoming a road accident statistic. He
writes

T

he Department for Transport’s provisional figures for
2019 show that 1,748 people were killed on the roads
in Great Britain last year, a figure that has remained
relatively unchanged – despite improvements in
technology – since 2012, when 1,754 people were killed.
According to the HSE, it is estimated that one-third of
all road traffic collisions (RTCs) in Britain involve
someone driving as part of their job and countless other
RTCs involving people travelling to or from their place of
work.
Driving feels so inherently safe.The systems put there to
remind us to put our belts on or slow down, make us safe
but at the same time create a 'learned helplessness' in that,
we are so used to the technology warning us, we stop
observing the risks ourselves.
Driving puts us into autopilot or 'slow thinking' as
Daniel Kahneman calls it in his book Thinking Fast and
Slow. Combine this with the lack of control the employer
has of external factors such as other drivers, traffic,
weather, and road works and it makes driving for work a
really challenging subject.

Rules and goals conflicts

A perfect example of goal conflict is 'no phones in the
car' despite setting a field salesperson high targets and
instructing them never to knowingly miss a customer call.
Try to reduce your goal conflicts by making rules that
work. In this instance, make sure your sales people are
asked to take regular breaks and to make urgent calls from
a lay-by or the services. Hands-free might be suitable but
only for answering the office and never calling out.

Covid lessons

If Covid has taught us one thing it is that customers are
very happy meeting and speaking over digital platforms.
So, we can now more than ever, manage out the risks
before we need to get in the car – do the groundwork from
the office and finalise it in a face-to-face meeting but don't
do it at all while driving at 60 mph on a winding road.

Delivering on route planning

Think about how you are planning routes, targets and
workloads so they don’t encourage bad behaviours. If you
allocate too much work in one day you are effectively
encouraging speeding. Saying take a break but not
allowing proper time for that break means you are not in
control; but saying take a break and then not checking that
a break has been taken means drivers might go for longer
than is sensible because they might get home earlier.

Stress and wellbeing

Managing and improving employee wellbeing will have a
direct impact on their attention, how engaged they are, the
feedback they give you, their tiredness, etc. The HSE
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James MacPherson
Management Standards are a great resource to improve our
management of stress and wellbeing. They cover six key
areas of work design that, if not properly managed, are
associated with poor health, lower productivity and
increased accident and sickness absence rates.
The Management Standards are:
● Demands – this includes issues such as workload,
work patterns and the work environment.
● Control – how much say the person has in the way
they do their work.
● Support – this includes the encouragement,
sponsorship and resources provided by the organisation,
line management and colleagues.
● Relationships – this includes promoting positive
working to avoid conflict and dealing with unacceptable
behaviour.
● Role – whether people understand their role within
the organisation and whether the organisation ensures
that they do not have conflicting roles.
● Change – how organisational change (large or
small) is managed and communicated in the
organisation.
In summary, when it comes to driver safety there is more
in your control than you think. ❐
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Fireproofing
The Association for Specialist Fire Protection (ASFP) is supporting calls for greater funding to
address identified fire safety failings in tall buildings

T

he move comes following the government’s
announcement of its five point plan to address unsafe
cladding issues and the defeat in parliament of an
amendment to the Fire Safety Bill, which sought to prevent
fire safety and cladding remediation costs falling on
leaseholders.

Fire door issues

While welcoming the announcement of additional
funding for cladding remediation on tall buildings, the
association believes the scheme does not go far enough
since it offers no assistance to pay for other identified fire
safety failures, such as problems with fire doors and other
compartmentation measures.
The government’s five point plan to address unsafe
cladding issues, announced by secretary of state for
housing, communities and local government Robert
Jenrick on 10th February, included an additional £3.5bn
in funding for the removal and replacement of cladding on
buildings over 18m in height and a l
oan scheme for
leaseholders to pay for remediation in buildings between
11 and 18 metres, with a maximum repayment of £50
each month. It also included plans to introduce a
developer levy which will apply to developers who seek
permission to develop certain high-rise buildings in
England. However it makes no mention of funding to
rectify other fire safety defects.

All defects

ASFP CEO Niall Rowan says: “The ASFP believes that
money should be made available to cover all identified
defects and not just cladding. While there is some degree
of discussion over whether the statutory guidance
regarding cladding is clear or not, there is no such
argument about the requirements of compartmentation
that are included in approved document B and the
national equivalents in Wales Scotland and Northern
Ireland.
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Niall Rowan
“We welcome the government’s five point plan to
address cladding issues and believe the proposals outlined
in the building safety bill will go some way to improve
quality and competency within the design, construction
and inspection helping to prevent defects from arising in
the future. However, we believe that the remediation of
identified fire safety failures in existing buildings that are
not the fault of the leaseholders or building owners
concerned should be supported by appropriate funding.” ❐
www.asfp.org.uk
The Fabricator 2021

We have what you need
At Kestrel we stock a vast range of aluminium extrusions for the fabrication of windows,
doors and roofing – in a variety of lengths - standard, half and quarter. This means the
most economical option is always available for your project. Minimal waste and high
sustainability in profiles of the highest standard from a company with a 30 year pedigree.
For more information please call 0121 333 3575 or email info@kestrelaluminium.co.uk

WINDOWS

DOORS

ROOFING

SHOPFRONT

CURTAIN WALL

BRINGING LIGHT INTO LIVING

www.kestrelaluminium.co.uk
Tel: 0121 333 3575

COVER STORY – ZOOMING ON

Logistical benefits
Having written recently about how video conferencing came to be of great benefit during
lockdowns I have since come to realise that there is a great deal more that Stuga has utilised it for
on an ongoing basis says Steve Haynes

W

hilst we must never make the mistake of thinking
video conferencing by way of Zoom, Teams, Skype
or Facetime is a substitute for meeting people in person
there are numerous ways it can be used very more
effectively in terms of both cost and time.

From coast to coast

At Stuga we have many talented people but in an effort
to avoid spreading the virus and to protect as many staff
as possible those that can work from home are doing so
but we have learnt that many functions can be carried out
in a much better way using more resources than would
otherwise be practical. We have recently been creating a
new and improved design for a key section of a Stuga
sawing and machining centre. We are using a specialist
design consultant working closely with our own design
team but also pulling in production and service talent to
bring as many ideas together as possible. This meant that
Zoom meetings brought together people located in
Middlebrough, Norwich, Gt Yarmouth, Wakefield,
Leicestershire and Doncaster. This diversity and coming
together of talent would never have been practical even in
a small way without Zoom or a similar medium.
Stuga has three directors and due to the pandemic we
are all three working from our home offices. We are doing
this because we can and because it is safer for us and our
staff. However this means one person in Norfolk, one in
Wakefield and one in Leicestershire so when we decided
to recruit a new general manager for the company we were
able to deal with the recruitment agency by video
conference, arrange to receive and view CVs by email and
carry out first interviews using Zoom. We went through
the entire process and appointed someone with only one
final meeting in person, saving hours of traveling as well as
creating a much safer process relative to the virus.

Virtual tour

Stuga is so busy building sawing and machining centres
we have concluded that larger premises are needed to
accommodate surging demand and again Zoom has
allowed us to save a great deal of time and cost in locating
and remotely viewing the proposed sites leading to a final
physical visit to complete the search part of the process.
Customers still appear to enjoy the video conference
route to discuss technical issues and to discuss new
machinery purchases, especially if they know us and are
familiar with the video process.We have noticed these can
sometimes work even better than mobile phone for short
meetings. We are finding more customers discovering the
benefits of using the likes of Zoom to save them time. It
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Steve Haynes
creates a more personal environment than a phone call,
plus there is currently a great virus safety benefit. Those
that try it for the first time are usually pleasantly surprised
at how easy and positive the experience can be.
It is certainly possible to have too much video
conferencing and therefore getting meetings done fairly
quickly is a must to avoid getting ‘Zoomed-out’ and also
creating time wasting rather than time saving.
Stuga now has ten mobile technicians geographically
based throughout the UK and Ireland. Zoom is a great
way for management and other staff to get together with
them once a fortnight rather than become fragmented and
remote from the business. These meetings normally take
15 to 20 minutes during which much can be achieved and
communicated both ways.
Even though we hope to back to ‘normal’ towards the
end of 2021, at Stuga we will continue to search for ways
to efficiently utilise video conferencing as carefully and
beneficially as possible. ❐
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Your customers deserve
a little peace and quiet

Noise Reduction
Noise Reduction
Window
Company Logo Ltd
PVC-U Casement Window
A Rated Windows

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or
BS EN 14351.) Actual acoustic performance for a
specific application depends on: the type and
location of the external noise, the location of the
window or door, and how the elements or fabric of
the building perform.
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Correction for high frequency and low
frequency (C,Ctr)

(-1,-4)

Licence No. 123456
Review Date: 03/08/2020
To verify this licence please contact
enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

Noise Reduction
Door
Company Logo Ltd
Composite Door
A Rated Doors

A ++

A ++

A +
A
B
C
D
E
Noise Reduction (Rw)

(In accordance with BS EN ISO 10140-2 or BS EN 14351.)
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Licence No. 123456
Review Date: 01/01/2019
To verify this licence: enquiries@bfrc.org
This label is not a statutory requirement. It is a voluntary label provided as a customer service to allow consumers to make informed
decisions based on the noise reduction performance of competing products.
© Only to be reproduced by permission of British Fenestration Rating Council Ltd

British Fenestration Rating Council

Prove acoustic performance with BFRC ratings
BFRC Noise Reduction Ratings let you prove the
acoustic performance of your window and door
products with our highly recognised ‘rainbow’
rating label - independent, impartial, trusted.

By using the renowned BFRC rating scale to
demonstrate the noise reduction properties of your
windows or doors, you can show installers and
consumers the quality of your products.

Homeowners no longer select new windows and
doors s imply based on price. They want to know
what they purchase will improve their home’s
comfort, so product performance is now a priority.

Your products will stand out from your competitors’
and you’ll be able to avoid a race to the bottom
on price. Sell using BFRC proven performance and
leave your customers in no doubt.

Find out more at bfrc.org

ALUMINIUM SYSTEMS

Time is money

Time does have a real tangible value in business, especially where various processes are integrated
to produce a single completed product or service. Usually with more processes involved the
greater number of cost streams will be influenced if a delay is experienced writes Wojciech
Brozyna managing director of Aluprof UK

W

e have all heard of the just in time (JIT) principle of
manufacturing and the production of motor
vehicles is one of the most well-known adopters of this
Japanese production technique. In this manufacturing
process, a single screw, worth less than 1p can hold up a
complete production line with costs in their £1,000s for
every minute of lost production.
In addition to having the product or service in the right
place at the right time, or what we know as logistics, is the
ability to have the correct product specification, in the
right quality. If the 1p screw head will not fit the tooling
on the line, again the production line will grind to a halt.
It is upon these key principles of logistics and
specification that Aluprof has become one of the quickest
growing architectural aluminium systems businesses not
only in the UK, but across Europe and in overseas
markets.
From the initial outline designs of a new project, it is
crucial that specification assistance is available at the right
time. By having a wide range of products and also
flexibility within the product range by way of a
comprehensive profile portfolio, initial guidance to the
specifier can instil significant confidence in the product
proposed being right for the application. In the UK,
London has by far the highest density of architectural
practices many of which work on overseas projects as well
as the UK. It is important that any architectural systems
house wishing to work closely with specifiers in London
has a dedicated office offering support to architects in the
South East.
When it comes to agreeing the specification detail in
design is crucial for a specifier, not only how the product
performs but how it looks in the building once installed.
The ability of the systems supplier to quickly and easily
change parts of the product to meet the specifier’s vision,
is key to gaining and importantly maintaining the
specification. Furthermore, to offer the ability to quickly
design and cut new dies for aluminium extrusion to
achieve this in a timely manner is recipe for specification
success.
In addition to the importance of logistics and
specification in order to keep costs to budget, is the ability
to look at value management. For any given project there
are ways to reduce costs in the supply chain without the
need to reduce material specification; these techniques
include the ability to offer bespoke lengths of profile to
reduce profile off-cut wastage and the ability to have some
of the product manufactured prior to shipping to the
fabricator. Every project becomes bespoke in its mix of
profiles, bespoke lengths, colours and hardware, the key is
to manage the process efficiently through fabrication and
delivery to ensure JIT installation on site. At Aluprof we
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Wojciech Brozyna
work with some of the top facade companies in the UK
and Ireland to achieve both detailed specification and
tightly programmed installation to meet site programmes.
It is normal for European manufacturers to ship product
to a UK warehouse facility, often in a bespoke finish and
length and once the order is complete for it to be delivered
to the fabricator installer. One of the key advantages in
logistics for Aluprof UK comes from our ability to
transport orders direct to fabricators in the UK from our
production facility in Bielsko-Biata in Poland. These
deliveries take place twice weekly in the UK to ensure the
product is in the right place at the right time. This method
of single drop delivery negates double handling through a
UK warehouse and enables complete orders to be phased
into shop floor production plans.
Programmes often change due to circumstances outside
The Fabricator 2021

ALUMINIUM SYSTEMS

the fenestration supply chain. When this occurs it is
important to ensure that the chosen systems company can
have the flexibility in design and supply to meet these
challenges. In order to assist with these potential issues,
Aluprof ’s extensive fabrication facility in Bielsko-Biata can
be engaged to help maintain the supply of fabricated
product to site.
Since setting up the Aluprof project office at the
Business Design Centre in London, we have rapidly grown
our influence in the UK specification design sector with
high performance architectural aluminium systems.
Further expansion of the our headquarters in Altrincham
now provides specifiers with meeting facilities and an
extensive showroom of commercial systems to view. With
overseas growth across Europe spreading into the Middle
East and firm roots already in the east of the USA, the
company is becoming a global player in facade supply. ❐

www.aluprof.co.uk
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Rain or shine

B

i-fold door hardware typically has to withstand a lot
from the elements. Bi-folds are often installed on
coastal property, or on the side of the property facing the
sun. And with bi-folds designed to be open a lot of the time
even the internal hardware is exposed to the elements
more than usual.
Following feedback from bi-fold door manufacturers
and installers on the difficulties they face with hardware
that corrodes and can generally deteriorate in situ Coastal
Group has included bi-fold hardware options in its BLU
range of 316 marine grade stainless steel hardware.
This means that fabricators can now offer a range of
hardware which will last for the lifetime of the doors claims
Coastal. “It also means that the rest of the door and
window hardware on the property can be suited with the
bi-fold doors,” says Kevin Richards of Coastal.
“For the traffic door our ‘family of handles’ includes
either a lever handle on a rose with matching escutcheon,
or a lever handle on a backplate. Plus, there is a matching
handle to operate the lock on the folding leaves.
“The range is all manufactured from our high quality
316 marine grade stainless steel and supplied with a
lifetime guarantee – removing the issues of expensive site
call-backs and providing customer peace of mind.
“The range is proving extremely popular and we now
offer fabricators a set of these handles to trial,” says
Richards. ❐
www.coastal-group.com
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Let there be light
A survey by window systems provider, Rehau, found that the average UK home-worker gets just 22
minutes of natural daylight per day.
Russell Hand, head of product management and technical at Rehau, explores how installers can
support homeowners in their pursuit for natural light when selecting garden doors and balconies

T

he survey of 2,000 remote workers, which found that
22 minutes of natural daylight per day was the
average they received, was commissioned by Rehau to
help better understand the requirements and pressure
points of homeowners.Through tapping into the workingfrom-home trend, the results highlight more about the
spaces in which the UK’s home-workers are spending
their time.
According to the survey, three in ten have no natural
light over their working area, with a correlation between
natural light and productivity being identified. One fifth of
respondents would move their working area adjacent to a
window, with 65% convinced that lack of natural light is
the main contributor to reduced work performance.
Therefore, more focus on windows and doors during
home renovations is likely, which is welcome news for
fenestration.

Opportunity for fenestration

The pursuit of light paired with the significant rise in
home renovations, means there are renewed prospects for
fabricators and installers. Home investments are
anticipated to carry on due to ongoing remote working
trends, which may continue for the foreseeable future.
What is surprising about the survey results is that 61%
said they still consider the environment to be temporary,
despite having worked from home for 12 months. With
this in mind, installers can play a key role in turning these
temporary spaces into permanent fixtures.

Wherefore art those balconies?

The survey results evidence the impact of daylight on
health and wellbeing, which places further emphasis on
the need for home design to maximise daylight. Architect
Alison Brooks has said that housing should feature more
balconies. Through 2020, balconies went from an oftenforgotten space to an integral part of modern living for
millions of UK residents.
Installers should look to provide solutions, such as
Rehau’s Skyforce Juliet balcony which is designed to
appear frameless and which maximises daylight. Selecting
quality products such as Skyforce, which have fewer
components, also allows for more efficient fitting,
reducing time spent on site.

External doors

Checkatrade’s Home Pride Index showed new external
doors among the top 10 renovation plans. Daylight can be
enhanced through garden doors, so installers should be
up to speed on the latest designs that have this effect. For
example, Rehau’s Rio flush fit door, which is an addition
to the existing Rio range, is a single, open-out door which,
18

due to its large glass pane, could be an ideal way to open
up the back of a property onto an outdoor or garden space.

Consistent aesthetic

According to Checkatrade the number of results for
#homeimprovement on Instagram currently exceeds
3.3m. As a result, homeowners are taking visual
inspiration from one another leading to a domino effect of
new projects. In order to reap the rewards of this trend,
tradespeople must ensure they are offering highperforming and aesthetically pleasing solutions. Rehau’s
Rio flush fit door, for example, complements the
established Rio window system to provide a consistent
appearance across doors and windows.

Ease of installation

When fitting garden doors and adding balconies to
homes, it remains important to align with homeowner
priorities, including aesthetic and natural light, especially
as daylight has a clear impact on wellbeing. At the same
time, product selection should consider ease of installation
to make the process as seamless as possible, to minimise
disruption to homeowners. This includes choosing
products with fewer components for more efficient
installation and reduced time on site. Working with
suppliers, such as Rehau, which can provide the whole
system including hardware and accessories can also help
to streamline the process. ❐

www.rehau.com
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Changing season
Every year at this time, with summer just around the corner, we see an increase in demand from
homeowners thinking about how they can maximise their living space, and make more of their
gardens, writes Origin's Ben Brocklesby. Given the amount of time we have all been spending in our
homes over the last 12 months, it is unsurprising that more people than ever are now looking for a
change

H

istorically, sales for our bi-fold door range would
surge in spring, however, since we introduced the
sliding door range, we have seen a noticeable shift in
consumer behaviour. Whilst the more traditional bi-fold
door is still highly sought after, demand for our sliders is
growing quickly. This can be put down to homeowners
wanting to maximise the amount of glass available,
therefore increasing the level of natural light coming into
the home wherever possible.

Safety first

At Origin, we are able to offer sliding door systems with
sightlines as slim as 20mm. Whilst this allows us to meet
consumer needs, there is sometimes a perception that with
this innovation comes a compromise on safety and
security. This couldn’t be further from the truth. In fact,
being safe and secure is paramount.
So, what should people be aware of when talking safety?
Firstly, the sliding doors need to be manufactured to
ensure the house is safe from intruders at all times. This
might sound obvious but it is vital. Every system needs to
boast top of the line, high quality locking and security
functions as standard. You can go one step further by
offering an ultra-secure multi-point locking system that
has a minimum of six points of locking. This makes a
sliding door incredibly secure.

No lock on the outside

On top of this, there are innovations, like on our OS-20,
where the only handle is on the inside, so there’s no lock
that could be picked outside. The OS-20 also comes as a
bonded system with the glass integrated upon delivery.
Constructed of two toughened sheets – 6mm on both the
inward and outward facing panes with an 18mm spacer –
it is almost impossible to break and as an added bonus, is
thermally efficient.

Doesn't trap fingers or toes

Secondly, any sliding door needs to be safe to operate.
Our doors are designed with a concealed track that stops
fingers and toes getting accidentally caught whilst the door
is being opened or closed. This is a big deciding factor
amongst families with children. In addition, because it
opens on just one track, the mechanics are efficient, yet
incredibly simple, which reduces unnecessary security
points, making them safe to open and close. Weighted
bearings also prevents the doors moving once they’re in
place.

Slim sightlines

There are other factors that play a vital role in the
homeowner’s decision making process. For example, the
The Fabricator 2021

Ben Brocklesby
materials the sliding doors are made from.
Aluminium is innately strong and proven to be
physically secure, meaning it can support a large amount
of glass on a very slim sightline. It is also resilient to
flexing, expanding or contracting. PVC-U and wood are
not as naturally strong and wood has a tendency to flex
and warp in differing weather conditions, opening the
homeowner up to safety concerns further down the line.
Both these materials have thicker sightlines too, making
them a less effective choice for garden or patio doors.

Getting the right doors

Safety and security play crucial roles in the decisionmaking process of getting the right doors for a home.
Homeowners don’t want an aesthetically pleasing sliding
door that offers great access to their gardens, but leaves
them open to intruders or the elements. Staying safe has to
be a number one priority, so having the right doors that
deliver this peace of mind, whilst also offering more light
and bringing the outside in, really is a win/win situation. ❐

www.origin-global.com
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Defining smooth

Hardware distributor, Window Ware is making a difference to its customers’ patio door offering
with its Glide hardware range

T

he advanced premium sliding solutions have been
fully tested and approved by Kömmerling to work
with its PremiLine system and are suitable for a number of
other profiles too. Using Glide hardware can help door
manufacturers balance the form and the function of their
super-sized patio doors, ensuring they work effortlessly,
dependably, and safely.
The highlight of the Glide hardware range are the 3- and
5-wheel rollers which rely on their self-levelling
mechanism to evenly distribute the weight of even large,
heavy sliding doors to give smoother running, improved
tolerances, and, ultimately, longer-term, consistent
performance.
The design of the precision high-quality bearings and
construction from engineered polymer all add up to
quieter running, increased durability and 60% greater
load capacity up to 220kg for the 5-wheel roller (based on
2 sets per door panel).
One Window Ware customer that has been impressed
with the range is north west window and door fabricator
Express Trade Frames.
Scott Law, managing director of Express Trade Frames,
says: “I couldn’t believe the massive difference Glide
hardware rollers have made to the operation of our patio
doors.
“The self-levelling polymer wheels beat traditional steel
wheels hands down, to give a smoother-than-smooth
20

sliding action and a premium feel that takes our finished
product to a whole new level.
“They are, quite simply, the best patio wheels we’ve ever
used!”
Window Ware’s business development manager Karl
Williamson says he is delighted that the Glide hardware
range is proving a big hit with customers.
“Customers want bigger sliding doors but what they
don’t want is a workout every time they try to open them.
The trouble is, the bigger the patio doors, the heavier they
are, and that weight not only increases the force needed to
push the doors along the track, but it also puts extra strain
on the sliding hardware that supports the moving panels,
resulting in more wear and tear.
“The challenge for fabricators today is to deliver PVCU sliding patio doors on the grand scale customers want
without compromising on the ease of operation or the
lifespan of the final door assembly. Glide hardware delivers
on both.
“With 34 years’ experience of successfully serving the
window and door industry with leading brand hardware,
you can rely on Window Ware for highly-specified
hardware. It’s great to hear that Glide hardware has made
a huge difference for Express Trade Frames.” ❐
www.windowware.co.uk
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DO WE TRULY CARE ABOUT POLLUTION?
SCIENCE KEEPS ADVANCING – AND SO SHOULD WE

TIME TO CHANGE AWAY FROM “DIRTY” DESICCANTS

It takes around 20 tonnes of water to process just
1 tonne of 3A zeolite powder.
Most of the world’s zeolites originate in the Far East, they
start life as 4 Angstrom material before being subjected to
an ion exchange process to become (mostly) 3A. That highly
polluted process water often gets dumped back untreated
in to land and rivers. Authorities have been shutting down
factories and imposing huge fines. Zeolite-based molecular
sieve may have been the best choice for selective
adsorption in insulating glass in the past, but that is no
longer so. It certainly is not the best choice for our planet.

And no unpleasant smells. And smooth, fast
flow rates. And excellent penetration. And
tremendous adhesion to glass, metal and
plastics.
AND top MVTR / GPR values.

AND EN 1279 certification,

New high performance zeolite-free desiccants specifically
for IGU manufacture have already been perfected based on
refined 3A crystalline calcium oxide powder. Locally mined,
environmentally clean, a natural product with a higher
activity and capacity than any zeolite.
No waste-water pollutants or CO2 air pollutants are
generated in the production, and it does not need to be
shipped from the other side of the world.

units having passed full Part
2 testing.

http://www.ashton-industrial.com/?page id=3632

Zeolite production is environmentally dirty, and desiccants
based on them are yesterday’s technology, over 40 years
old. It is time to move on.
meets and exceeds all
requirements of
EN1279:2018
AWAC >16%
LOI < 1.7% at RH9%
Delta-T > 50C

NANOMOL-C is the clean technology for today and for the
future, the perfect opportunity for IG manufacturers to
improve their products while saving some serious money,
… and the planet !

ashton-industrial.com

01279 624810

AND great prices across all volume bands.
The new

MELTEX™ High Performance

Hot Melt Insulating Glass Sealant from Nedex
Visit our web site for all the facts and data

TRADE NEWS

A landmark moment

A

n apprenticeship scheme to bridge a skills gap and
ensure quality standards within the automatic door
industry has been launched by the Automatic Door
Suppliers Association (ADSA).
The powered pedestrian door technician apprenticeship
realises more than five years hard work – from initial idea,
active partnership working and government green light, to
devising structure and content and commissioning a
suitable training provider.
ADSA managing director Ken Price says that this was
“a landmark moment” for the industry which will serve it
for years to come – delivering professional entry level
training and qualification, underpinned by a consistent
approach to safety and standards.
“Our members clearly identified that there was a skills
shortage for entry level technicians in our industry.
Alongside this, there was a need for a consistent approach
to ensure that those entering the profession were able to
attain a high-quality standard of knowledge in theory and
practice,” he says.
The two-year level two apprenticeship comprises of 23
modules: six electrical and mechanical engineering, the
remainder industry specific. Each module has been
selected to ensure that all apprentices attain essential core
skills. Level two maths and English will also be provided if
the apprentice does not already hold these qualifications. ❐
www.adsa.org.uk

Following in his father’s footsteps – Casey
Goddard, aged 18, is among the first cohort of 11
apprentices who have embarked on the
apprenticeship course. His father, Richard has his
own business Goddard Electricals, and installs for
major manufacturers, including FAAC

Never falling short
A

T Precision, a leading supplier of bi-fold hardware,
has opened a new 18,000sq ft factory at their
premises in Durham, scaling up production of their
Everglide hardware range.
The new factory houses state of the art hardware
manufacturing machinery to produce the range, which
includes PAS24:2016 accredited bi-folding door rollers,
high-quality top guides, pull handles, hinges, cleats and
shootbolt handles, all of which are made from cast
aluminium and are compatible with major systems.
The company has also bought in a new flexible
extrusion line, designed for the production of Everseal,
their new and exclusive range of gaskets, which can
accommodate any aluminium system on the market.
“Our Everseal gaskets can replicate any gasket line for
any aluminium systems company, while offering
outstanding performance and great value,” comments AT
Precision sales director Michael Hewitt.
“Opening a new factory and taking on more staff means
we can really ramp up production of both our Everglide
and Everseal ranges, ensuring that we’re never short of
supply.
“It’s also allowed for more space on our premises,
meaning we’re able to store at least three months’ worth
22

of hardware in our warehouse – even in these
unprecedented trading times, our customers will never fall
short.
“And, because we’re manufacturing in-house, our
products are a lot better value than others on the market,
while still delivering the superb quality that aluminium
fabricators expect.”
Both Everglide and Everseal products come with a 10year manufacturer’s guarantee.
The company also promises next day delivery on all
orders made before 1pm, and free delivery on orders
within the UK over £250. ❐
www.atprecision.co.uk
The Fabricator 2021
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To jab or not to jab
D

avid Thornton the chairman of The Window
Company (Contracts) writes: “Charlie Mullins from
Pimlico Plumbers might just have been chasing publicity
again when he announced that he would be imposing a
‘No jab no job’ rule on his staff but he has nonetheless
raised an issue which almost all employers who send staff
to work in people’s homes must surely have been
considering over recent weeks.
“The question of whether to insist staff have a vaccine
obviously raises several layers of ethical and employment
rights questions, and I suspect it will be several months, if
not years, before there is a definitive answer.
“However and in the meantime, we are all facing an
increasingly urgent need to formulate a policy which
protects our workforce’s rights, but also responds to the
inevitable requests we are going to get from clients,
residents and homeowners that we do all we can to keep
them safe.
“At The Window Company (Contracts), we won’t be
demanding that our staff are vaccinated – that’s not the
way we do things – but we have taken the decision to
voluntarily log vaccines on our staff training matrix
alongside info on CSCS cards and fire doors, working at
height and asbestos training.That way we know we will be
able to provide evidence that fitters, surveyors and other
members of staff have been vaccinated for any clients who
demand it on a particular project. We won’t be putting
unnecessary pressure on staff who either can’t be
vaccinated or who make a choice not to, although we will
be making the case that it is in the wider public interest.
“As the vaccine roll out continues, the lockdown

David Thornton
hopefully eases, and the economy opens up, I’m sure that
the ‘vaccine passport’ question will be debated in great
depth. We will be watching and listening with interest.” ❐
www.thewinco.co.uk

How far we’ve come
T

his year Duco Ventilation & Sun Control in Veurne,
Belgium, celebrates its 30th anniversary. To be exact,
the company started production on 18 March 1991 with
a workforce of seven. Since then, the ventilation specialist
has undergone massive growth. Not only are there now
around 240 employees, the company infrastructure is also
continually being expanded to be able to accommodate
the continued growth. No large-scale festivities have been
possible yet but CEO Luc Renson did not intend to let the
occasion pass without a mention.
From its beginnings the company has evolved into a
leading European player. For 30years it has been ensuring
a healthy indoor climate in homes, apartments, schools,
offices and care centres. The company exports 85% of its
sales volume with all production located at the 10-hectare
production site in Veurne.
In its first year of operation, Duco provided 800
households with fresh air.Thirty years later it has provided
more than 3m homes with a healthy indoor climate. An
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achievement which, according to the Renson, was not
possible without a strong Duco team, loyal Duco dealers
and satisfied customers. The 30-strong R&D team is also
constantly striving for sustainable and innovative
ventilation and solar shading concepts. “Thanks to this
ambition and go-getter mentality we are well-positioned
for a healthy and green future,” says Renson.
From this summer, Duco will be based in a brand-new
office complex. The structural external solar shading with
rectangular louvre blades makes the new offices an
absolute eyecatcher along the E40 motorway.
Furthermore, the new site serves as an excellent advert for
the Belgian ventilation specialist. ❐
www.duco.eu
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#changetobetter
in 2021
A Quality trade frame
All colours available
German Quality
Fast lead times
Quality fabrication

Aluminium Bifolds
Fully fabricated
from just

£350
per leaf

T 02476 686682 F 02476 638779
www.armstrongindustries.co.uk
sales@armstrongindustries.co.uk
Boston place | Coventry | CV6 5NN

est 1996
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Substantial success
E

RA has announced the appointment of Helen
Downer as the UK and Ireland president of its parent
company, Tyman plc. Tyman UK and Ireland
encompasses ERA Home Security, Zoo Hardware and
Access 360 businesses.
Succeeding DarrenWaters from 1st April 2021, Downer
will be responsible for leading ERA’s continued growth
across the fenestration, distribution, specification and
consumer markets with the support and investment of
Tyman plc. Downer joined ERA in 2019 as commercial
director.
Over the last two yearsshe has played a significant role in
helping ERA to build on its established position as a
provider of hardware and smart security solutions, and
will be instrumental to its continued success, including
further growth of the ERA Protect smart security system.
Helen Downer says: “We have an amazing team of
people in our business and across Tyman and this is an
extremely exciting time as we continue to invest in key
areas to further enhance our product quality, innovation
programme and service excellence.
“I’m looking forward to working with the team, building
on the substantial success that Darren has achieved over
the last nine years, along with our valued customers to
drive continued growth throughout the hardware and
smart security sectors in 2021 and beyond.” ❐
www.eraeverywhere.com

Helen Downer
The newly opened £24m To rfaen Learning Zone
in Cwmbran features AluK’s SL52 capped,
mullion drained curtain walling system,
complete with punched open-in windows in the
thermally efficient AluK 77IWE casement
system.
Part of the Welsh Government’s 21st Century
Schools and Education programme, it is the new
home of learning for all those aged 16 and over
in Cwmbran and caters for 1300 students. It has
been built on a brownfield site in the centre of
the town and will form part of a wider
development, also set to include offices, a hotel
and retail and hospitality outlets.
Procured within the SEWSCAP 2 framework,
To rfaen Learning Zone has been developed by
Interserve on behalf of Coleg Gwent and To rfaen
Council. It features four-storeys of study and
training facilities, including extendable
classrooms with moveable walls, two atriums,
performance and social spaces and an enclosed roof garden.
The fabricator and installer was Gloucester-based Aluminium Sashes. ❐
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Unit 3, Lloyd Street, Parkgate, Rotherham, S62 6JG

Tel 01709 710100 Fax 01709 525262
Email info@connaughtconservatories.co.uk

www.connaughtroofs.com

Three Solid Roofs - One Fabricator

www.connaughtroofs.co.uk

Give us a call for all your Conservatory Roof needs on

01709 710100
WE DO MORE - SO YOU DO LESS
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Fixing the fixings
R

apierstar has developed a new recommended fixings
manual for Eurocell systems. The recommended
fixings manual (RFM) was developed in conjunction with
Eurocell's technical team.
The publication of the new guide is the culmination of
many years technical collaboration between the two
companies, which extends into support for testing. Every
window and door tested in Eurocell’s learning and
development
centre,
including
new
product
developments, are assembled using Rapierstar fasteners to
set a consistent standard that fabricators can replicate.
Available to download in the info point section at
www.rapierstar.com, the new RFM is designed to help
Eurocell fabricators achieve high quality, best performing
windows and doors. With an easy-to-read new layout,
colour coding makes it easier to identify screws for
insertion into profiles and steel reinforced sections, as well
as other screw types – all from Rapierstar’s StarPVCU
range.
The latest range of profiles is covered, including Modus
and Logik systems, and Rapierstar will update the RFM
to add new profiles as soon as they become available to
Eurocell fabricators.
“It is crucially important to use the right fasteners for
the application which is why the Rapierstar RFM is such
a valuable guide to help our fabricators achieve the best
quality finished windows and doors," says Carl Storer,
senior testing and research support technician at Eurocell.
"We work closely with Rapierstar during our research
and design projects and product testing, support that we

really value, as well as their assistance in resolving issues
for fabricators when they arise,” he says.
In addition to fabrication fasteners, the manual also
offers guidance on the correct frame fixings for installers.
Rapierstar’s StarFix range has a complete range of plugfree, hi-lo thread fasteners available for installers at
leading trade counters. The RFM also includes bay and
couplings details for the different outer frames, which
fabricators can share with their installer customers. ❐

Kestrel Aluminium Systems has introduced a new
70mm aluminium casement window system that
it claims offers a combination of high functionality
and ease of fabrication.
Mechanical cleats in all the corners system
provide the fabricator with adjustment to
transom and mullion positions before final lock
off. The window features minimal sightlines and
glazing combinations can be specified to provide a
U-value as low as 1.2W/m2K.
Locking is with Kenrick’s high-security bi-part lock
and is fully PAS24 compliant. The window can be
manufactured with either single or dual colour
powder-coated profiles in any RAL shade and may
also be supplied in mill or anodised finishes. So can
meet project-specific design requirements on both
contemporary or traditional new builds and
building upgrades. It is also ideal for use with
Kestrel Aluminium curtain walling and door
systems. ❐

www.kestrelaluminium.co.uk
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Meets ALL of the latest
FireDoor Standards & More
DOCUMENT Q

BUILDING REGULATIONS
FOR FIRE DOOR SETS

PAS 24
&
SBD

EN
STANDARDS

HIGH-SECURITY
FIRE RATED
DOOR
Available Now

Coming Soon!

www.defendoor.co.uk
Safety and security in any building should never be compromised.
That’s why the Defendoor has been designed and tested to ensure that it
exceeds current safety regulations and will continue to provide protection to all users.

Made using Winkhaus Fireframe

Rutland® Concealed Door Closer

Designed to perform, the
Winkhaus Fireframe is extremely
resilient to impact, kicking,
gouging and burglary attack.

The industry’s highest performing
g
soft closer is DOCUMENTMAPPROV
VED
& tested to more than 500,000
e.
cycles ensuring they always close

If you are a building developer or you work for a local council or Housing
Association, the Defendoor will ensure that your project meets all the necessary
safety requirements. To discuss your project requirements in more detail, contact FabFrames today. Call us to speak directly
to one of our friendly and knowledgeable advisors or e-mail us for more information about our products and services.

DISCUSS YOUR PROJECT

Fabframes Ltd

01626 333 713

defendoor@fabframes.net
www.defendoor.co.uk

PROFINDER
Tel: 07932 243008
Access Systems

www.profinder.eu

Email: mehreen.haroon@profinder.eu
Aluminium
Bi-Folding doors

Conservatory Roofs

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets
●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Audio Systems

Colours

AN INDUSTRY LEADING
COLOUR COATING SPECIALIST
FOR WINDOWS, DOORS AND
ROOFLINE
ANY COLOUR IN 5 DAYS

Baypole Jacks
You can buy jacking kits from as
little as £6.00 each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

£6.00 each
Jacking kits for £
Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

Ref: Fab11

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Fly/Insect Screens

Window openers

Get a FREE Quote
on 01924 454856
or visit
kolorseal.co.uk

Handling Equipment

PROFINDER
Tel: 07932 243 008

Machinery

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Gemskill
Gemskil
ill
Limited

SERVING THE WINDOW INDUSTRY

Tel: 0113 393 8939
Email: sales@wmduk.com
All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

Profile Bending
G.M.FORMERS
DRY PVCU PROFILE BENDING
HIGH SPEC FORMERS FOR ALL PROFILES
t: +44(0)1744 24256
f: +44(0)1744 24279
e: geoff@gmformers.com
w: www.gmformers.com

To Advertise
call

Mehreen Haroon-Ali

07932 243 008

Machiner y

Sawing and Machining as it should be

Recycling

– 450
– 650
– 1100
ZX3 550
ZX5 800
AUTOFLOW-2 350
per week
per week
per week

01493 742348

Ask for machine sales or visit www.stuga.co.uk

Profile Bending
Spares for Repairs

“Our in-depth knowledge, attention
to detail and friendly service make
Curved Frame Specialists the ideal
choice to build your custom frames.”

■ PVCU profi
file
i bending arch
and angle specialists
■ 7-10 working day turn
around
■ Over 20 years experience
■ Competitive prices

PROFINDER
Tel: 07932 243008

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Window Bags & Display Cases

Window Protection Film

Andywrap® Masking Film
The No.1 UK leading Window Protector

• FREE NEXT DAY DELIVERY
(NO MINIMUM ORDER)
• AVAILABLE IN CLEAR
OR BLUE
• SOLVENT BASED ACRYLIC
(BEST YEAR-ROUND ADHESIVE)

• SUPPLYING THE GLAZING
INDUSTRY FOR OVER 25 YEARS

Call Freephone:

0800 0850006

sales@andywrap.net

Window Bags & Display Cases

Racking Systems

USE INSIGHT DATA TO

DISC VER
THE BEST
CUSTOMERS

CONNECT
WITH
DECISION MAKERS

PERF RM
WITH
BUSINESS INTELLIGENCE

01934 808 293

hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
502 Worle Park Way, Weston-super-Mare, BS22 6WA

CAB Members - Buyer’s Guide 2021
The Council for Aluminium in Building’s aim is to support the interests of the architectural aluminium industry by
encouraging the increasing use of aluminium products in architecture and in the construction industry as a whole

Architectural Metalwork

Fabricators & Manufacturers

Fabricators & Manufacturers

Finish Architectural
0121 327 0523
www.finisharchitectural.co.uk
Presstek
01527 918651

Alumet
01926 811677
www.alumet.co.uk
Aluminium Bending Specialists
01623 721172
www.absltd.co.uk
Aluminium Sashes
01452 616581
www.aluminiumsashes.co.uk
Amberley Doors & Windows
01453 889362
www.amberleydoorsandwindows.co.uk
APiC UK
0121 541 2121
www.apicuk.ltd.uk
Arkay Windows
01923 803923
www.arkaywindows.com
AWS Turner Fain
01905 774267
www.awsturnerfain.com
Ayton & McKeown
01733 390422
www.ayton-mckeown.com
BarnshawsAluminium Bending
0121 521 4297
www.barnshaws.com
CDW Systems
01452 414853
www.cdwsystems.co.uk
Clearway Doors & Windows
01242 513322
www.clearwaydoorsandwindows.co.uk
Crown Doors and Shutters
0191 419 4499
www.crownasl.co.uk
DortechArchitectural Systems
01484 451177
www.dortech.co.uk
Drayton Windows
01603 789389
www.drayton-windows.co.uk
Emperor Shopfitters
020 8590 4466
www.emperorshopfitters.co.uk
Fentrade
01633 547787
www.fentradealuminium.co.uk
Glasshus Facades
0113 390 0126
ww.glasshusfacades.co.uk
IDF Aluminium
0844 8000 683
www.idfaluminium.co.uk
MBE Glazing Systems
01422 311889
www.mbeglazing.com

Metalline (Services)
01543 456930
www.metalline.co.uk
NorDan Aluminium
01698 376922
www.nordan.co.uk
Norwich Aluminium
01603 327373
www.norwichaluminium.co.uk
Open Entrances
01923 277901
www.openentrances.co.uk
Openwood Facades
01268 574260
www.openwoodgroup.co.uk
Panel Systems
0114 275 2881
www.composite-panel.co.uk
Prater
01737 772331
www.prater.co.uk
Ridgeway Facades
01452 883817
www.ridgewayglazing.co.uk
Solarlux Systems
01707 339970
www.solarlux.co.uk
The Rooflight Company
01993 830613
www.therooflightcompany.co.uk
TheWindowGlassCompany(Bristol)
0117 977 9292
www.windowglass.co.uk
Total Aluminium Systems
01823 353395
www.total-aluminium.co.uk
Unique Window Systems
0116 236 4656
www.uniquewindowsystems.co.uk

Consultants

a2n Management
07766 565027
www.a2n.co.uk
E P Consultants
01785 824580
NET Project Management &
Consultancy
01775 712771
www.netpmcs.co.uk
Placing Leaders
01280 817835
www.placingleaders.co.uk
The Design Solutions Business
01922 277310
www.dsbltd.com

Extruders

Aluminium Shapes
01536 262437
www.alishapes.co.uk
Hydro Aluminium UK
01773 549300
www.hydro.com

Fabricators & Manufacturers
3D Aluminium
01865 881403
www.3daluminium.co.uk
4 Aluminium
01733 889533
www.4ali.co.uk
Acorn Aluminium
0115 928 2166
www.acornaluminium.com
AEL
01695 732132
www.a-e-l.co.uk
AlchemyArchitecturalAluminium
Systems
01922 634009
www.aaasl.uk
AlimaticArchitecturalAluminium
Systems
01376 347789
www.alimatic.co.uk
Allied Glazing Systems
0114 243 3595
www.allied-glazing.co.uk
AluFold Direct
01706 260700
www.alufolddirect.co.uk
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Finishing
AkzoNobel Powder Coatings
0191 401 2281
www.interpon.co.uk
Barley Chalu
01953 602771
www.barleychalu.co.uk
Chemetall
01908 649333
www.chemetall.com
Powdertech (Corby)
01536 400890
www.powdertechcorby.co.uk
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Finishing

Hardware

Machinery Suppliers

Sherwin-Williams General
Industrial Coatings
0151 486 0486
www.synthapulvin.co.uk
Superior Paint & Powder
Coating
024 7646 4676
www.sppcltd.co.uk
Tomburn Ltd
02392 692020
www.tomburn.com

Dyer Environmental Controls
0161 491 4840
www.dyerenvironmental.co.uk
ERA Home Security
01922 490050
www.eraeverywhere.com
GEZE UK
01543 443000
www.geze.co.uk
HOPPE (UK)
01902 484400
www.hoppe.co.uk
L J Pratley & Partners
01277 633933
www.ljpratley.co.uk
L P Window Controls
01268 724506
www.lpwindowcontrols.co.uk
Prosale Automatic Doors
01452 729182
www.prosaledoors.co.uk
R W Simon
01805 623721
www.rwsimon.co.uk
Sapphire Louvres
01455 612222
www.sapphire-group.co.uk
SE Controls
01543 443060
www.secontrols.com
Securistyle
01242 221200
www.securistyle.com
SFS
0113 208 5500
www.sfsintec.biz
Sobinco
07955 282910
www.sobinco.com
Titon Hardware
01206 713800
www.titon.co.uk
VBH (GB)
01634 263263
www.vbhgb.com
Window Ware
01234 242713
www.windowware.co.uk

Elumatec UK
01908 580800
www.elumatec.com
Emmegi (UK)
024 7667 6192
www.emmegi.com
Haffner Murat
01785 222421
www.haffnermurat.com
Pro Composite Solutions
07921 771771
www.procompositesolutions.com

United Anodisers

01484 533142
www.unitedanodisers.com
Vertik-Al
0121 608 7171
www.vertik-al.com

Glazing Products
Float Glass Industries
0161 946 8000
www.floatglass.co.uk
Glas Trösch
0208 366 1662
www.glastroeschgroup.com
Guardian Industries UK
01405 726881
www.guardianglass.co.uk
Pilkington UK
01744 692000
www.pilkington.com
Saint-Gobain Glass
01977 666100
www.saint-gobain-glass.com

Hardware
Alpro Architectural Hardware
01202 676262
www.alpro.co.uk
ASSA ABLOY OpeningSolutions
UK&Ireland
0845 873 4838
www.adamsrite.co.uk
Axim Architectural Hardware
020 8685 9685
www.axim.co.uk
Carl F Groupco
01733 393330
www.carlfgroupco.co.uk
CiiLOCK Engineering
01455 891604
www.ciilock.com
dormakaba
01462 477600
www.dormakaba.co.uk

Installers
Safeguard Glazing Supplies
01780 751442
www.safe-guard.co.uk

Recyclers
Alutrade
0121 552 0330
www.alutrade.co.uk

Repair and Maintenance
Commercial Windows & Doors
020 8885 8585
www.comwin.co.uk

Roofing Components

Dales Fabrications
0115 930 1521
www.dales-eaves.co.uk

Shading Devices

AW Louvers & Ventilation
01684 274608
www.awlouvers.co.uk
Contrasol
01727809459
www.contrasol.com
Duco Ventilation & Sun Control
0333 772 7734
www.duco.eu
Renson Fabrications
01622 754123
www.renson.be

Software Design & Supply
BM Aluminium
01684 856920
www.bmaluminium.co.uk
Soft Tech (England)
0121 468 0140
www.softtech.com

Systems Design & Supply
AluK (GB)
01633 810440
www.aluk.co.uk
ALUMIL Systems UK
07552 508097
www.alumil.com/uk
Aluprof UK
0161 941 4005
www.aluprof.co.uk
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Systems Design & Supply

Systems Design & Supply

Thermal Barrier Products

Architectural & Metal Systems
+353 21 4705100
www.ams.ie
Comar Architectural
Aluminium Systems
020 8685 9685
www.comar-alu.co.uk
Decalu Solutions
01249 816969
www.deceuninck.com
Epwin Window Systems
01952 290910
www.stellaraluminium.co.uk

Metal Technology
028 9448 7777
www.metaltechnology.com
RAICO UK
01329 848175
www.raico.eu
Reynaers Aluminium
0121 421 1999
www.reynaers.com
Schueco UK
01908 282111
www.schueco.co.uk
Senior Architectural Systems
01709 772600
www.seniorarchitectural.co.uk
Smart Architectural Aluminium
01934 876100
www.smartsystems.co.uk

Ensinger Building Products
01443 678400
www.insulbar.com
Technoform Insulation Solutions
UK
01789 761323
www.technoform.com
Watkiss Thermalbreak
01335 344450
www.watkissthermalbreak.co.uk

Exlabesa

01302 762500
www.exlabesa.co.uk
HUECK UK
01905 677480
www.hueck.com
Hydro Building Systems UK
01684 853500
www.hydroextrusions.com
iKON Aluminium Systems
0121 789 9936
www.ikonaluminium.com
Jack Aluminium Systems
024 7646 7449
www.jackaluminium.co.uk
Kawneer UK
01928 502500
www.kawneer.com
Kestrel Aluminium Systems
0121 333 3575
www.kestrelaluminium.co.uk

Testing & Certification

BSI Assurance UK
0345 086 9001
www.bsigroup.com
Element
01902 722122
www.element.com
UL International (UK)
01952 586580
www.ul.com
VINCITechnology Centre UK
01525 859050
www.technology-centre.co.uk

Weatherproofing
Adshead Ratcliffe & Co
01773 826661
www.arbo.co.uk
Hodgson Sealants (Holdings)
01482 868321
www.hodgsonsealants.com
Reddiplex
01905 795432
www.reddiplex.com
SealEco
01698 802250
www.sealeco.com
Sherwin-Williams Diversified
Brands
01752 202060
www.geocel.co.uk

CAB is the essential trade body for the Aluminium in Building
sector. For further information on membership benefits
including the extensive range of free seminars on contractual
awareness, H & S and specialist technical and marketing
topics, please contact Jessica Dean on 01453 828851 or email
jessica.dean@c-a-b.org.uk

Alternatively go to
www.c-a-b.org.uk/about-cab/why-join
where an application form can also be downloaded.
Council for Aluminium in Building, Bank House, Bond’s Mill, Stonehouse, Glos GL10 3RF
Tel: 01453 828851 Web: www.c-a-b.org.uk
Design & Layour Copyright © Profinder Magazines Ltd 2020

Introducing the ultimate marketing blueprint.
Only from Purplex - the PR, digital and
creative agency for ambitious companies.
Discover why more companies choose Purplex as their marketing
and digital partner. Book a Zoom call, telephone 01934 808 132,
email grow@purplexmarketing.com
or visit purplexmarketing.com

Scan here to book your
free Zoom marketing
consultation

TIMBERLOOK IS A MODERN UPVC SYSTEM THAT REPLICATES HERITAGE DESIGNS
HAND-CRAFTED FOR CHARACTER AND CONSERVATION PROJECTS, BUT WITH A MINIMAL
AND UNDERSTATED APPEARANCE THAT IS JUST AS IDEAL FOR CONTEMPORARY PROPERTIES

NO UNSIGHTLY
TRICKLE VENTS

DEEP BOTTOM RAIL
OPTION AVAILABLE
OUR NEW 28-PAGE

BROCHURE WILL DO ALL
THE SELLING FOR YOU!

CALL US ON

01253 888222
TO GET YOUR
SHOWROOM
SAMPLES

PAS24 CERTIFIED

|

SPECIFY TO DOCUMENT Q

|

ON-SITE GLAZING | 70MM FRAME

Accepted as a variation on Condition
11, they are considered to successfully
mimic traditional ﬂush casements, and
care has been taken over details such
as the cill and trickle ventilation…
Heritage Oﬃcer, Cotswold Council

THE BEST INTERNAL AND EXTERNAL
DESIGN AVAILABLE IN A FLUSH SASH

MORTISE & TENON LOOKS | CHOICE OF COLOURS & WOODGRAINS | MATCHING FLUSH DOOR
TIMBERLOOK is the Flush Sash system from Aﬀordable Windows. It boasts an authentic square mortise and tenon looking
fabrication for both the sash and outerframe - with none of the diagonal mitred joints that normally identify uPVC windows.
Featuring a night latch as standard, and with unique design options like a deep bottom rail, traditional cill details, and
concealed trickle ventilation - TIMBERLOOK windows are virtually identical to the most expensive wooden windows.

CONCEALED TRICKLE VENTILATION | 60MM SASH SIZE | SLIM ASTRAGAL ‘COTTAGE’ BAR

AFFORDABLE WINDOWS

TIMBERLOOK

FLUSH SASH
HERITAGE WINDOW

For more information, contact PHIL MYERS

01253 888222 / 07817 816663
sales@timberlook.com

