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ZX4 sawing &
machining centre
for the discerning uPVC
window & door fabricator

Sawing & Machining as it should be

The Stuga ZX4 can produce 800-1000 internally glazed windows per
week. There are many reference sites for this high output machining
centre. Includes sawcuts and preps for all window and door styles
including bi-folds. ‘U’ shaped conﬁguration allows the possibility for single
operator usage. All Stuga machining centres notch on both sides of any proﬁle.
15.75 metres long by 4.25 metres wide.
Professional installation & training.

01493 742348
Machiner y

Ask for machine sales or visit www.stuga.co.uk
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THE FABRICATOR
Comment

So, you are the CEO of a multi billion pound corporation (actually, if
you are reading The Fabricator, I like to think that you might be). For
reference let's call the corporation GB PLC.You take a big gamble with
a deal, it goes badly wrong and at an EGM the shareholders don't back
you. How long are you going to last?
If it is a political party and the prime minister throws away an
existing majority in a grab for power it seems nothing changes. (Where
have I heard that recently?) An apology is all that is needed to keep her
in post – and perhaps a little less arrogance.
The whole election thing and the posturing of politicians still
pretending they can ignore the result would be funny if it weren't so
dangerous. The battle over hard or soft Brexit is not over and there
are a bunch of headbangers in the Conservative party who want us
out of the EU at any price regardless of the damage to business and
the economy in general.
@MRA Marketing recently tweeted “Fears grow over UK economy
as manufacturing and construction stumble” In fact things are already
stalling and inflation, already above the Bank of England's 2% target,is
climbing. Business leaders are calling for a rethink. Carolyn Fairbairn,
director-general of the CBI, called for the government to "reset" Brexit
negotiations and Terry Scuoler, chief executive of the engineering
industry organisation the EEF, said the government had already
"wasted a year" and needed to "move away from its previous rhetoric
and start repairing relations with EU partners". The Institute of
Directors has indicated that the uncertainty caused by the general
election has led business confidence to sink “through the floor.” A snap
poll of 700 members found a “dramatic drop” in confidence as a result
of the hung parliament.
It is about time that the glazing industry associations spoke up. The
GGF in a recent press release seem to be taking a ‘wait and see’
approach but our industry relies hugely on manufacturers in the EU
for raw materials, components and machinery. It also, like many
industries, relies on both skilled and unskilled workers from EU
countries. Xenophobic demands to stop free movement do nothing to
help and if implemented would further damage British business and the
economy.
What is also interesting is how the politicians are suddenly in favour
of proportional representation. Given a lack of a majority because of
our 'first past the post' electoral system we now hear much about the
'popular vote' and how the majority of people voted for parties which
are committed to Brexit. But the fact is that our parliamentary
democracy doesn't work like that. And nor are we (or should we be)
voting for a prime minister. We vote to send someone to represent
local interests in parliament. Well OK, I am perhaps being naive here
but that is the way it is supposed to work.What tends to happen these
days is that we are presented with a presidential style campaign
designed to get an individual politician into Downing Street.
In the coming weeks and months I have no doubt that we will be
subjected to much disingenuity and even downright lies – I refer you
to the 'leave' campaign, no one is now mentioning the £350m a week
that was to be given to the NHS.That is preferred forgotten and I even
heard one of the prominent leave campaigners deny that they ever said
it.This in spite of the bus.
I have always hoped that leaving the EU would just go away. Now
there is a chance to make it. No doubt it will need an obtuse deal that
saves a few egos so everyone can claim that they 'won' but the
bureaucrats are good at that. Never mind Brexit, the campaign now
must be for Bremain!

John Roper
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The science behind
warm edge technology

Like the atom, warm edge spacer bar is a small component, but it matters. As a crucial
building block in an insulated glass unit, you need to be confident your spacer will deliver
stable performance for years to come. It pays to sort the facts from the theories.
Super Spacer has the following supporting evidence:
• Globally proven for over 32 years
• Successfully tested from -15° to 125°C
• More than 100 EN1279 Part 2 & Part 3 passes
• Market-leading 40 year product warranty
• Up to 2x longer life than conventional dual seal units

For the facts about warm edge technology, speak to the experts.

T: 02476 998113

www.edgetechig.co.uk
E: ukenquiries@edgetechig.com
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NEWS

KAT goes universal The old
T

K

aliber Group, owner of KAT,
Ayrshire Aluminium and Spitfire
Doors, has acquired Universal Arches,
adding a further niche market company
to its group of PVC-U and aluminium
businesses.
PVC-U profile bending specialist
Universal Arches has been in business
for over 25 years. The company has an
established reputation for reliable
quality and service. The firm will
continue to operate from its St. Helens,
Merseyside base and there are ambitious
growth plans for the business.
Leon Day, managing director,
Universal Arches, will step down from
his role to become a consultant to the
business. He says:“I am delighted that my
business is joining the Kaliber Group
because it will open up further markets
for Universal Arches and I know my
team will rise to the challenge. I will

continue to be involved and I am very
excited about Universal Arches’ next
chapter.”
Kaliber Group recently acquired
Ayrshire Shopfronts in Kilmarnock,
Scotland to enhance its product range
and services in both the commercial and
residential sectors. At the FIT Show
sister company, KAT, announced an
exclusive partnership with European
aluminium window and door systems
extruder, Kawneer, to bolster its trade
residential product offering.
Chris Powell, managing director, KAT,
says: “I am delighted to welcome
Universal Arches into our group
because it not only allows KAT to
extend an already extensive product
portfolio but it will also allow both
businesses to provide a more
comprehensive, joined up service, to
both customer groups.” ❐

The National Home Improvement
Council has launched its manifesto
outlining five key areas it feels the next
UK Government should focus on
alongside negotiating Britain’s
departure from the European Union.
The National Home Improvement
Council wants all political parties to
clearly establish how they would work
with industry to o vercome some of the
fundamental challenges currently faced
by the country, including the need to
build more quality energy efficient
homes, and also how to improve the
quality of the existing housing stock.
Anna Scothern, executive director of
the NHIC says: "Great Britain is one of
the richest countries in the world, yet 4.5 million families still live in
fuel poverty.The National Home Improvement Council believes
that no individual or family should have to make ‘heat or eat’
choices each winter. 27% of the UK’s CO2 emissions come from
our existing 26 million homes and while demand for housing
continues to rise with new house building failing year-on-year to
meet the established government target of 1 million new homes by
2020, refurbishment, repair and maintenance must be an essential
part of the new government’s overall housing strategy.” ❐

and gold

he Flamstead Group has announced
the sale of fabricator Vintage
Windows, in a sale to its managing
director Alan Cooke.
Originally set up as an independent
fabricator, Vintage Windows then
became the testing and development
facility for the Liniar system. As part of
the Flamstead Group, the company was
formerly a sister company to HL Plastics,
owners of the Liniar brand, and Avantek
Machinery.
Over the years the company has
fabricated small quantities of windows
for local installers, as well as helping out
Liniar fabricators with high volume
requirements. Vintage Windows UPVC
will continue to supply Liniar’s

customers where required directly on
identical commercial terms.
Roger Hartshorn says: “In line with
our overall strategy and our
commitment not to compete with our
fabricator customers, we have decided
to divest the Vintage business. The
company has now become a stand-alone
Liniar fabricator on a long term supply
agreement, with immediate effect.
“Contrary to current industry trends
of running with the hare and the hounds,
we believe our resources are better
directed at helping our valued
fabricators to expand their own
businesses.
“This move will enable the core Liniar
team to focus on value-added activities
such as customer service and new
product development, which will benefit
our whole customer base without the
conflict of competition from their
supplier.
“We wish Alan and the team atVintage
Windows UPVC the very best with their
future plans and look forward to a long
and fruitful relationship as supplier and
customer.” ❐

It’s the high quality bifolds
yoou expectt, at a price you
wouldn’t believe!

At Astraseal you can get our aluminium bifold doors for just £497 per sash glazed,
with a 2 week lead time when ordered in white or 7016 grey
Three panel aluminium
bifold from only

£1,491

Four panel aluminium
bifold from only

£1,988

Five panel aluminium
bifold from only

£2,485

A low price doesn’t mean poor quality. As standard, our doors come with the new Smart integrated cill
threshold, which is a fully weather sealed low threshold, incorporating a projecting cill. A further benefit is the
presence of the, also new, bottom roller with steel pin for dead loading (this eliminates sashes from dropping).
Poor quality bi-folds with inferior hardware can cost you money, time and damage your reputation.
Save money and enjoy superior quality with Astraseal!

Call 01933 227 233 and get your aluminium bifold doors from Astraseal today!
Astraseal House
Paterson Road
Finedon Road Ind. Est.
Wellingborough
NN8 4EX

T: 01933 270 552
F: 01933 274 852
E: sales@astraseal.com

www.astraseal.co.uk/trade
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230th anniversary
S

taff at
West Bromwich-based
hardware supplier Kenrick toasted to
the 230-year anniversary of company
founder Archibald Kenrick establishing
the company in his hometown of West
Bromwich.Archibald Kenrick entered his
very first business partnership and
acquired his first shop in 1787.This year,
the company also honours 190 years
since Archibald’s son, Archibald Junior,
joined the rapidly growing business.The
company became ‘Archibald Kenrick &
Son’ – a name it is still known by today.
Steve Jones, managing director at
Kenrick, says “This is a really special year
for our business as we celebrate a
staggering 230 years since our founder
went into partnership with the bucklemaker Thomas Bolton. Archibald was a
brave 27-year old entrepreneur and he
set the business up for an extremely long
heritage in the UK. The Kenrick family
was well-known in the area and the
company employed hundreds of local
people. We still have a strong presence
within the community and there are
several landmarks named after our
business, including the local park,
Kenrick Park and the main road, Kenrick

H

Steve Williams (left) Steve Jones
(right)
Way.
“I’m really proud to be a part of this
business and to see it trading
successfully after many, many years. The
company has produced all manner of
products in its 230-year history and is
now established as one of the leading
suppliers of quality hardware to the
window and door industry.” ❐

Qualplas, the St Helens-based PVC-U window fabricator and longstanding customer of The Veka UK Group celebrates three decades of
business this year.
Aron McMahon, manager at Qualplas says:“There have been many
highlights for Qualplas since 1987, mainly growing from small premises in
Peasley Cross to a 10,000sq ft site in Knowsley Road.There have also been
some tough times along the way, in particular with recessions in the
late1990s and early 2000s. However, our commitment to quality and
service has never changed and we continue to thrive and offer a premium
service to new and existing customers alike.
Since the very beginning, Qualplas has been dedicated to providing top
quality products and unbeatable customer service to all of its trade, retail
and commercial clients.This commitment was cemented when the
company chose The Veka UK Group as its number one supplier of PVC-U
profile and later joined Network Veka, which has quality craftsmanship
and customer satisfaction at its core. ❐

6

Impressive
growth
urst Plastics’ 20th year in business
has seen production of its
composite fire doors rise by more than
40% and sales of composite doors
within
the
trade
and
commercial
markets grow
by 10% and
20%
respectively.
The latest yearend
figures
from
Hurst
Plastics follow
a period of major investment in
resources, plant and machinery across
all areas of the business to enable the
firm to keep pace with its future growth
strategy.
Mark Atkinson, sales director at
Hurst Plastics, says: “We are very
pleased with our performance over the
last 12 months, particularly in
composite doors and composite fire
doors which have both delivered
impressive growth. Fire doors now
represent around 30% of our turnover.” ❐

Obituary
It is with regret
that
Kömmerling UK
announces the
death of Phil
Turley, glass
products
business
manager.
Phil died on May 18th, following a
lengthy battle with cancer.A wellknown and respected figure, Phil
had worked in the glazing industry
for over 35 years and had spent the
last 12 of these with Kömmerling
UK. Phil had a short spell as a semiprofessional footballer with West
Bromwich Albion FC but in his
words, but his dream career was
not to be. His first role in the glass
industry was with UBM Hills Glass,
where he was put in charge of a
toughening plant. He then held a
series of different sales roles with
several of the industry’s key players
before joining Kömmerling in 2004.
Phil leaves a wife, three daughters
and two step sons. ❐
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COVER STORY

Re-pin for three pin
Yale stand at the FIT Show

Y

ale Door and Window Solutions is now offering a repinning service that maintains the British kitemarked
accreditation of its maximum security Platinum 3 Star
cylinder.
Yale’s Platinum 3 Star cylinder is Secured by Design
approved and provides the highest level of security. To
achieve TS007:2014 3 Star accreditation it has been
independently tested by British Standards Institution
against known cylinder attack methods.

Quality, secured

Paul Atkinson, sales director forYale Door and Window
Solutions, says: “Under this new offering, customers who
take the Platinum 3 Star cylinder can now have it repinned at our Centre of Excellence for Door Products
(Willenhall) under our BSI kitemarked licence. This
means there is no compromise to the cylinder as it still
maintains the superior Yale quality and security.” And
more importantly maintains the Kitemark accreditation.
If cylinders are suited and re-pinned by non-accredited
organisations they no longer qualify as Kitemarked
products.”

Battleground performance

Delivering multiple benefits to fabricators, installers
and homeowners alike, the maximum security Platinum 3
Star cylinder has been designed to protect homes with its
anti-snap, anti-bump, anti-pick, anti-drill and anti-pull
technology. Available in both brass and nickel finishes, the
cylinder has a sacrificial break away front section designed
to release if attacked, maintaining the cylinder security
within the door.
Atkinson adds: “This new service offers the ultimate
convenience to the fabricator, retailer and installer as a
feature that the homeowner values. The home owner can
use the same key to work multiple locks, whilst still
maintaining the 3 Star high security that will deter even
the most determined intruder.” ❐
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MARKETING

Aluminium on the up
Not all that long ago, aluminium was still relatively niche. As far as most installers and end users
were concerned, it was a specialist material, only suitable for very specific purposes – heavy-duty
commercial developments, the most futuristic high-end residential projects and so on

N

ow, that’s utterly changed. The explosive rise of
residential aluminium windows and doors has been
one of the key stories of the last 20 years in fenestration.
Today, the material is prized for its sleek, highly
customisable looks, higher margins, and exceptional all
round performance – and installers around the country
have eagerly sought to capitalise on surging demand. But
for companies previously only used to PVC-U it can feel
like a daunting leap.
Enter The Window Outlet, the Bristol trade fabricator
whose meteoric ascent from local start-up to £2m
business has been one of glass and glazing’s standout
success stories in recent years. Now, it’s leading the way in
helping PVC-U installers around the region diversify into
aluminium.
“TheWindow Outlet has always been about maximising
convenience for the trade,” says managing director Ben
Warren. “Aluminium firms have a reputation for being
slow and inflexible.When we started The Window Outlet,
we wanted to completely turn that on its head – putting
the systems and procedures in place to deliver the level of
quick, efficient service that installers have come to expect
from PVC-U fabricators, and doing everything we could
to help them expand into offering both materials.

Ben Warren

“For the first ten years of my career, I worked in PVCU fabrication, and would spend hours talking to PVC-U
installers every week. I know how daunting the idea of
starting to supply a whole new material can be – and that’s
why we offer comprehensive support to customers in that
position, including a training day that covers both the
products we provide, and how to properly order them.
“A pen and paper sketch might feel like the quickest and
easiest way of submitting an order, but in the long run
that’s often not the case. They can be vague and unclear,
and, in the worst cases, require a lot of back and forth
between us and the customer to get it right – and the
longer that process takes, the longer it is before the
10

customer gets the product. By taking the time to sit down
with our clients and show them the most efficient way to
order at the very start, we make everyone’s lives easier.”
The firm also demonstrates that customers first ethos
with its online bifold builder, which it also teaches new
customers how to use as part of its training services. “The
Window Outlet has always been about maximising
convenience for the trade.
“We’ve demonstrated that by implementing everything
from 24-hour quote turnarounds to two week lead times,
both virtually unheard of outside of PVC-U – and
extremely valuable USPs in a market where installers are
facing increasing competition. Our bifold builder is just
another measure designed to make it as easy as possible
for customers to do business with us.
“We’re seeing the numbers of people accessing the
builder growing all the day, and we expect that to
continue. We’re constantly on the look-out for new ways
to further improve the quality of the service we provide –
so expect more initiatives designed to make it even simpler
to deal with The Window Outlet in the months and years
ahead.” ❐

www.the-window-outlet.co.uk
The Fabricator 2017
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The King of Colour
PVCu & Glass Colour Coaters

“Quality Suppliers & Colour
Coaters of PVCu Windows,
Doors & Conservatories.”
We can colour your frames /
rooflines, or alternatively, we
offer a full supply, colour coat
& delivery service
C

M

Y

CM

MY

CY

CMY

K

7 day turnaround
Same day quote
All RAL/BS/Farrow & ball colours
+ colour matching service Extra
UV colour stable
Guaranteed
Windows, Doors & Conservatories
Fascias, Soffits, Trims & Rainwater
Products
Collection and delivery available

Tel: 01924 454 856 Fax: 01924 438 606
Email: sales@kolorseal.co.uk

www.kolorseal.co.uk
Bretfield Court, Bretton Industrial Estate,
Dewsbury, West Yorkshire WF12 9BG
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AT THE FIT SHOW...

Apeering again...
W

ith the first successful FIT Show
at the NEC starting to become a
distant memory, Apeer shows no signs
of slowing down as it begins preparing
for the other eight exhibitions left in its
calendar. The Apeer schedule is a
particularly hectic one this year thanks
to a total of 13 different shows, of which
the FIT Show isnow another that can
be checked off the team’s list.
“We so enjoy exhibiting at the FIT
Show and this one definitely didn’t
disappoint. Once again it gave us a great
platform for our new and existing
customers to really engage with our
products and provided the team with
some
fantastic
networking
opportunities,” said Linda Tomb,
marketing manager.
“One of our main goals this year was
to raise Lumi’s profile as a credible
choice for refurbishment projects, as
well as being suitable for new build

applications.
We
made
sure
demonstrations of our reglazeable
window were available on the stand too
to help visitors better visualise the
process,” she added.
Striking new additions to the Lumi
range were also launched including a
frameless Lum
i French door and a
colourful new Lumi front door. ❐

FIT Show allrite
for Glazerite
F

resh from another successful FIT
Show, Jason Thompson, director at
the Glazerite UK Group says: “The FIT
Show isthe industry’s key event so
always gives us a great platform to reach
out to potential trade partners and
show what we have to offer. This year
was no exception and we got the
opportunity to network with lots of
great people, i
ncluding many of our
existing partners.
“Being able to provide our customers
with such an extensive choice and the
flexibility that comes with that is
definitely one of Glazerite’s strengths.
“Offering installers names such as
Veka, Solidor, Residence and Palladio all
from one place goes a long way towards
making their job easier and more
efficient.”
Some of the best examples of the

www.apeer.co.uk

Bowater by Birtley is reaping the rewards of flying the flag for
composite doors at this year’s bigger and better FIT Show.
“As a brand new range from two of the biggest names in doors, we
knew we’d attract a lot of interest at the show,” says Kevin Kiernan
of Bowater by Birtley,“but the response we’ve had from visitors
has been fantastic.They are impressed with the breadth of the
offering, the quality of the products and the resources behind the
range that clearly offers the much-loved Bowater brand some
ongoing investment and stability.
“Of particular interest among fabricators and installers at the
show was our double rebate composite door – the part of Bowater
that has been missed by a large proportion of the market and the
part of Bowater that other manufacturers haven’t been able to
match in its absence. As well as our 68mm double rebate door, we
also offer the 44mm composite, fire and storm door options. Our
composite offering is also split into three collections to suit
different styles of properties, tastes and budgets: the Foundation
Collection for the most popular and budget-friendly designs, the
Rural Collection for rural or period homes and the Contemporary
Collection for modern homes.” ❐
www.bowaterbybirtley.co.uk
12

seven profile systems that Glazerite
works with were on show at the event,
including the mechanically jointed Veka
VS, flush sash from Halo, and a selection
from the premium R9 range.
Thompson says:“In the lead up to the
show we were delighted to announce
our new joint venture with acclaimed
flood defence manufacturer Flood Angel
which means Glazerite installers can
now take advantage of membership to
an exclusive retail partner network
authorised to market these products
throughout the UK.” ❐

www.glazeritewindows.co.uk
The Fabricator 2017

RENOLIT EXOFOL PX
White Ulti-Matt

RENOLIT EXOFOL PX
Cream White Ulti-Matt

RENOLIT EXOFOL PX
Anthracite Grey Ulti-Matt

RENOLIT EXOFOL PX
Black Ulti-Matt

RENOLIT EXOFOL PX Ulti-Matt
The ultimate exterior surface
For an architectural flat matt surface discover the new RENOLIT EXOFOL PX Ulti-Matt solid colours
which give windows an extremely desirable finish. Available in four colours, including Anthracite Grey,
Cream White, White and the recently introduced true Black.
RENOLIT EXOFOL PX films offer improved performance with the latest modern designs and textures.
Discover a new dimension of realism. Samples of the new Ulti-Matt solid colours are available to order
from www.renolit.com/exterior/en/sample-ordering.
www.renolit.com/exterior
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AT THE THE FIT SHOW...

Busy and enjoyable The triple

challenge

A

A

popular attraction on Swisspacer’s
stand was the new personalised
laser markin
g
demonstration in
partnership with Domino. Visitors
could request a personalised message
on the bar and experience first-hand the
discreet and permanent benefits of the
laser marking, as well as the accuracy of
the printing. The champagne reception
at the end of the first day was also well
received and perfect for networking
with many customers, prospects and
media over a glass of bubbly.
Andy Everett, national account
manager UK & Ireland says:“The quality
of the visitors was outstanding, as well
as the quantity. We were able to
demonstrate the benefits of warm edge
spacer bars and Swisspacer’s lead in
choice, widths and colours to key target
audiences.
“We also announced our new UK HQ
at the show. Customers can now buy
Swisspacer spacer bars directly from

our new base in Milton Keynes. And
last but not least, it was the perfect
opportunity to introduce our new
branch and operations manager
Agnieszka Wronska and sales
manager Geoff Davies. Overall it was
a busy and enjoyable three days.” ❐

www.swisspacer.com

A Glass and Glazing Federation (GGF) spokesman says that the
GGF was delighted to be part of the FIT Show.
The show attracted a record number of almost 10,000 visitors
with over 250 companies exhibiting.
Attending his first glazing industry show, Phil Pluck GGF chief
executive says:“It was an invaluable event for really getting under
the skin of the industry and discovering what people and
businesses are really doing and thinking.We connected with
many of our members and some were keen to express just how
important the GGF is to their companies.The event proved to be
a fantastic arena for promoting the benefits of being associated
with the GGF.”
At the NEC for the first time the exhibition benefited from being
larger with more stands on a bigger scale. On the first evening
the organisers allowed exhibitors to run their own stand parties.
The GGF used this to great effect with its 40th Anniversary Party
that attracted over 80 people. ❐
www.ggf.org.uk
14

t the FIT Show, Liniar launched its
latest system EnergyPlus 90. The
90mm system’s 9-chamber profile has
been designed to meet the triple
challenges of thermal efficiency, noise
reduction and security, while still
maintainin
g
the appearance and
operation of a 70mm system.
Liniar’s design and development
director, Adrian Redshaw, says: “With
more and more developments being
built on recycled brownfield land, often
near busy transport links, architects are
tagging acoustic criteria in addition to
thermal and security specification.
“Tests have resulted in EnergyPlus 90
being
awarded
Passive
House

certification, achieving U-values as low
as 0.7 W/m²K, with windows energy
ratings up to A+40 for triple glazing and
as low as 0.5 W/m²K with quadruple
glazed windows.
“The results from weather testing
have been particularly impressive, with a
full-sized EnergyPlus 90 window
surpassing 3000Pa (155mph) during
recent safety tests.
“The strict conditions of PAS24:2016
have also been met, makin
g the
EnergyPlus 90 window fully compliant
with Part Q building regulations and, as
a result, achieving Secured by Design
accreditation.” ❐

www.liniar.co.uk
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10% OFF
Your First
Order

Design,
Manufacture
and Delivery
Conservatory Roofs | Roof Lanterns
Premier Roof
Systems offer a
passionate, honest
and dependable
service

Quick quote turnaround
Nationwide delivery
Technical support
*All prices exclude VAT. **Prices are based on White profile
and Ambi Blue - Self Cleaning Glass with U-Value of 1.2.

Solid Conservatory Roofs
(Guardian Warm Roof)

Glazed Conservatory Roofs
(Eurocell Conservatory Roof)

• Fast installation – including full guide
• 10-year product guarantee
• Two external tile options – variety of
colours available
• Internal options – plaster, cladding, roof
windows and lighting
• Fully LABC and LABSS approved system
• Perfect for any size and type of
conservatory

• Glazing options - Glass and
Polycarbonate
• 10-year product guarantee
• Designed for faster and smoother
installation – including full guide
• A choice of frame, glass and
polycarbonate colours
• A range of high performance glazing
panels available

Skypod Skylights
• Designed for superior performance
• Fast, accurate installation
• U-values as low as 1.0**
• 10-year guarantee
• Fixed 20˚ pitch
• A choice of frame and glass colours
• Cheaper than other aluminium
alternatives

Contact us today!
T: 0191 455 8866 F: 0191 447 6618
E: trade@premierroofsystems.co.uk
W: www.premierroofsystems.co.uk

1000mm x 1500mm = £490*
1000mm x 2000mm = £580
1000mm x 3000mm = £730
1500mm x 3000mm = £840
2000mm x 3000mm = £980
2000mm x 4000mm = £1220
Made to Measure = Contact us
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AT THE THE FIT SHOW...

The great premiere
A

ll was revealed on the AluK stand at FIT, where the
company finally unveiled four new products.
Three of the new launches are in AluK’s premium
Luminia range, and all are designed to allo w fabricators
and installers to achieve strong and sustainable margins
targeting aspirational retail buyers, house builders and
developers.
The Luminia F82 bi-fold is the product which AluK says
will set a new benchmark. It has sightlines of 97mm at the
frame, cill and jamb and 122mm at the interlock, and a
higher glass to frame ratio than other doors on the
market.
Its thermal performance achieves U-Values of 1.34
W/m²K with a double glazed unit.
AluK also launched its SC156 sliding door in the same
Luminia range. This gives AluK customers the
opportunity to add an exciting option to their product
portfolio for all those applications where the customer
needs something different to a bi-fold.
The third launch in the Luminia range was the Veranda
which focuses on giving fabricators and installers an
additional revenue stream. It creates an outdoor living
space which bridges the gap between house and garden.
It is available in four different design options to suit
contemporary or traditional properties. ❐

www.aluk.co.uk

Customade Group celebrated its merger with Polyframe at the FIT Show.The Customade team
welcomed visitors on to, not one, but two stands at the show and telling them about what the
enlarged, full-service group can deliver since its merger in February.
The group spread the message about its new capabilities and its array of products and brands. REAL
Aluminium and Atlas Glazed Roof Solutions demonstrated its ranges of aluminium fenestration
products and glazed roofs and talked about how they can help installers to enter into the aluminium
market with complete confidence. Polyframe and Virtuoso unveiled some new products and plans for
the future.
Customade Group is now the biggest fabricator in the UK with revenues of more than £100m and a
product range which extends across PVC-U and aluminium windows and doors, composite doors,
aluminium glazed roof products, sealed glass units and specialist glazing.
John Lightowlers, Customade Group managing director, says:“We’re tremendously excited about this
year’s FIT Show because it’s the first industry event since Polyframe merged with the Customade
Group.We are perhaps the biggest name that many people may not have heard of…yet, but that’s all
about to change and we’ve been setting the scene at FIT. ❐
www.customade.co.uk
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Keyframe are recognised
as being one of the industry’s
most respected fabricators,
supplying unparalleled levels of
Quality, Service and Value for money.
Look what’s
on the tin...
Fast
Lead
Times

On Time
Delivery,
Nationwide

Online
Pricing
System

Cutting Edge
Technology

Industry
Leading
Brands

Exceptional
Customer
Service

Outstanding
Range of
Products

Book a call with our expert team:

01204 705 718

KEYFRAME UK

LIMITED

KEYFRAME ADVERT.indd 8

KEYFRAME UK LTD

Units 29 / 32 Lyon Industrial Estate Moss Road Kearsley Bolton Lancashire BL4 8NB

Phone 01204 705 718 • Fax 01204 60 40 50
Email enquiries@keyframeuk.com • Web www.keyframeuk.co.uk
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A new triumph
CAB has hailed the FIT Show 2017 as a great success overall with 34 member
companies exhibiting and 15 of those supporting the vibrant 518m2 CAB Pavilion
which boasted some exciting product launches. Just under 10,000 visitors attended
over the three days and it was clear that an excellent cross section of the aluminium in
building residential supply chain had come out with the consensus that exhibitors had
really ‘gone large’ with their stands.The CAB Pavilion proved to be an excellent
meeting point with considerable interest in the benefits that the association could
offer both fabricators and installers

O

ne of the key talking points on the pavilion was the
new CAB skills card offering essential one day
training courses in fabrication or installation which
incorporated 3 NVQ Level two units. With the skills gap
on everyone’s mind it was perhaps unsurprising that a
number of visitors were interested to know the full
potential of the card and how it could help an individual’s
learning opportunities. It was interesting to note that one
or two employers could see the benefit of their apprentices
and new starters using the skills cards as a means of
demonstrating competency in areas where they did not
necessarily need to undertake a full NVQ in fabrication or
installation.
The CAB’s new Why Aluminium brochure proved
popular. Produced in a simple gatefold A4 the publication
highlights the benefits of investing in long lasting
aluminium for the home and is a great addition to any
showroom, encouraging members of the public to
purchase from a CAB member company.

Green, Greenways Contemporary says: “We are pleased to
be a member of CAB and have found our location on the
CAB Pavilion to be perfect to show off our minimal glazing
product.” CAB has also successfully recruited a further
five members in 2017 who have been attracted by the
association’s technical capabilities and the wide ranging
promotional, training and networking opportunities.
New member companies are:
Almetron www.almetron.co.uk
Aluminium Door Supplies
www.aluminiumdoorsupplies.com
Greenways Contemporary
www.greenwayscontemporary.co.uk
Prater www.prater.co.uk
RW Simon www.rwsimon.co.uk
Vent Engineering www.vent.co.uk
Village Glass www.villageglass.net

CAB welcomes new members
CAB was delighted to present aluminium plaques at the
FIT to two of its newest members in Vent Engineering
(CAB Stand 32) and Greenways Contemporary (CAB
Stand 34) – both exhibiting in the pavilion.

The success of FIT Show 2017 is probably best summed
up by the level of interest that already exists amongst CAB
members for the 2019 show where the CAB Pavilion will
be situated in Hall 20. ❐
Justin Ratcliffe

CAB CEO Justin Ratcliffe (centre), John Green, Greenways
Contemporary (left) and Lorenzo Jones (right)

Lorenzo Jones, Vent Engineering says: “We are
delighted to join and exhibiting at the FIT Show has
matched our expectations with the help of CAB.” John
18

For more information on the stand or if
you would like to exhibit, please contact
me at justin.ratcliffe@c-a-b.org.uk or on
07970 735689.
The Fabricator 2017

Original

Crown Sliding Folding Door
Original
Slimline
Softline

Slimline

PAS 24 AT NO EXTRA COST.

Softline
Kits standard lead time one week

Option to suit
every style

Simplified pricing
For further details, please call
01684 853500

www.sapabuildingsystems.co.uk
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A tale of two halves

W

hile the following observations are based on my
perceptions rather than a scientific study, so I stand
to be corrected, there were signs at the FIT Show that
awareness of Part Q1, concerning security in new
dwellings, is increasing. On the other hand, it was harder
to find any references to BIM at the show. Perhaps this is a
reflection of a residential focus to the event, given that Part
Q1 only applies in relation to new dwellings (at least for
now). Perhaps this is a reflection that, despite the
government’s mandate for all centrally funded
departments to provide employer’s information
requirements from April last year, this is yet to filter down
to all parts of the supply chain.
Of course, awareness is one thing; understanding is
another, and the fact that there are different approaches to

“Choice is no
bad thing...
but it can create
confusion”
20

compliance with Part Q1 was in evidence at the NEC.
Choice is no bad thing and one size will not fit all, but it
can sometimes create confusion when trying to determine
the best approach for your situation from all the available
options. In many ways, the same can be said for BIM, with
different solutions vying for your attention as a product
manufacturer or a contractor. The particular challenge
with BIM though, is the need to engage with people first,
both within your own organisation and then with those in
the supply chain; it requires a culture change at the start,
so it is always going to be a long journey.When LEXiCON
is in place as a common system for the sharing of product
data some of the processes will become clearer, but first
and foremost BIM is about culture change. ❐
Justin Furness
CAB is hosting two half-day seminars in Birmingham on
22 June 2017, open to both members and non-members.
In the morning session, Martin Ford, CAB technical support
officer, will explain the basis of Part Q1 and the options for
compliance, with a focus on PAS 24. In the afternoon
session, we will focus on the fundamentals of BIM and
Justin Furness, CAB technical director, will outline the main
concepts, supported by John Eynon of Open Water
Consulting and author of The Construction Manager’s BIM
Handbook, and Andy Stolworthy of SFS intec and BIM
champion. For further details about attending either or both
sessions, please contact Julie Harley, CAB office manager,
on 01453 828851 or email julie.harley@c-a-b.org.uk
The Fabricator 2017
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GLASS & STRUCTURAL GLAZING

The heart of the city
T

he idea of using a shop window to entice potential
buyers has been around for hundreds of years, but
not often has it been used on the scale of the newly
refurbished Yonge Eglinton Centre located near midtown
in Toronto, Canada.
Dominating a landmark intersection is a four-storey
structurally glazed cube, creating a stunning atrium space
to welcome visitors t othe retail complex.
The cube, which sits at the foot of a 40-storey
skyscraper, projects above the roof of the centre,
providing access to a rooftop patio which will offer an
outdoor living and dining space for warmer months of the
year. This patio is surrounded by glass walls to provide a
safety barrier for visitors without interrupting the
impressive views of the city.
At ground level, a glass canopy projects over the
entrance doors, supported by a custom designed stainless
steel rod structure. To visitors walking in and out of the
development, this gives the impression of an almost freefloating glass ceiling.
A second canopy has been installed above the exit to the
roof patio, this time featuring vertical glazed fins to
achieve almost complete transparency.
The atrium walls are constructed from individual
sections made up of six four metre double-glazed units.
Pilkington Optiwhite true low-iron glass was used, and the
inside of the outer pane in each features a high
performance low-e coating to deliver better thermal
insulation by reducing outward radiation of heat.
An argon-filled cavity in the units further increases the
thermal insulating properties of the glass, which will help
reduce the amount of heating required during Toronto’s

cold winters.
The
units
used for the
roof of the
cube are also
extra-clear
low-iron glass
with a low-e
coating
and
argon cavity,
but feature a
laminated
inner pane to
provide greater
structural
integrity and
security
to
remain in place
in the event of
any breakage.
The
units
that make up
the cube are
supported by a
steel
beam
structure
to
which they are
point-fixed with Pilkington Planar 905 low-profile
stainless steel fittings. Additional strength is provided by
full-height vertical laminated glass fins. ❐

www.pilkington.co.uk

Swisspacer has announced the
opening of its new UK HQ in Milton
Keynes.The new building is built for
growth and includes offices, meeting
facilities and a showroom.
Agnieszka Wronska, has been
appointed branch and operations
manager and Geoff Davies sales
manager for the North, Midlands and
Ireland in addition to staff who will
process customer orders. Both
Wronska and Davies have experience
in the fenestration and glass industry.
From mid-June, sealed unit
manufacturers and fabricators can
collect Swisspacer’s warm edge
spacer bars directly from the new centre. In addition, the new HQ will be a centre for events, such as
Passivhaus conferences, CPD training sessions and customer meetings. Swisspacer’s new Laser
Marking Service will also be based in the building. ❐
www.swisspacer.com
22
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Alitherm Heritage

The perfect solution for sensitive refurbishment and
renovation projects.
Market leading aluminium windows that deliver not only
the aesthetics required for sensitive Victorian and Art deco
refurbishment projects, but also the thermal efficiency that
is demanded by developers, architects, planners and building
occupiers.
•

Signature slim profiles and sightlines associated with
traditional steel doors and windows.

•

Outstanding thermal performance.

•

Available in a number of formats, including fixed-pane,
top-hung and side-hung casement. Doors are also
available in this range.

•

All available with a full suite of hardware options
synonymous with Victorian and Art Deco styles including
‘Monkey Tail’ and ‘Bulb’.

Also in Aluminium:
Bi-Fold Doors

Vertical Sliders

Call us now for enquiries :
Tel : 01296 668899
Fax now for a quotation : 01296 668450
or email : enquiries@garrardwindows.co.uk
Visit our website :

www.garrardwindows.co.uk

We pride ourselves on our reliability
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Switch on to smart
G

EZE UK is encouraging architects and specifiers to
‘switch-on’ to the benefits of developing smart
buildings with the launch of a new brochure.
Smart Solutions highlights safety systems and drive
technology which can be used to create innovative
networked and modular solutions which allows GEZE
windows and doors t obe controlled from a single source.
Linked into GEZE’s new interface modules – the IO 420
and the IQ box KNX – products can be integrated via
widely used communication standards for homes and
commercial buildings.
Multifunctional GEZE products for doors and
windows, combined with networked system solutions,
guarantee effective smoke and heat extraction, fire
compartmentation and clear escape routes. And for
buildings which have restricted areas, GEZE access
control systems enable clear routes of escape – initiated
when the system is triggered.
The 16-page brochure also shows which products can
best be integrated with BACnet and KNX interfaces, not
only for automated escape route doors and emergency
exits, but for smoke and heat extraction systems,
automatic sliding doors and automated ventilation. ❐
The Smart Solutions brochure is now available for
download from:
www.geze.co.uk/geze/downloads/product-brochures

Smart and Schueco
partner Alumen has
moved to a larger
15,000sq ft facility in its
home town of Kettering.
“Thanks to our continued
success in the retail and
trade sectors, and the
growth in popularity of
aluminium windows and
doors, we are busier than
ever,” says Alan Robinson,
Alumen’s MD. “This
demand has enabled us to expand into the new premises that will double our manufacturing capacity,
provide additional office space for our growing sales and support team and provide our customers
with a larger, purpose built showroom facility.
“The team behind the Alumen brand has been involved in the home improvement market for three
decades, with particular expertise in the design, manufacture and installation of aluminium windows
and doors. We are long established partners to both Smart and Schueco, but also provide our own
range of bi-fold doors, contemporary aluminium entrance doors and rooflights.
“From standard products to bespoke designs, thanks to our own experienced and knowledgeable
installation teams, we can work directly with architects and homeowners, but also provide support to
trade partners/installation companies. Delivering high quality, well manufactured aluminium products
on short lead times, backed-up by advice on design and installation is key to our continued success.
“With customer service at the heart of our business, our expanded facility will enhance our capability
and capacity to deliver. We are keen to expand our trade partnerships with proactive installation
companies.” ❐

www.alumen.co.uk
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ALUMINIUM STEEL
REPLACEMENT
WINDOWS AND DOORS
TILT AND TURN WINDOWS
SASH WINDOWS
BI-FOLD DOORS PATIO DOORS
DOUBLE DOORS

ALL TRADES WELCOME
INSTALLERS BUILDERS
ARCHITECTS DEVELOPERS
DIRECT TRADE SUPPLIES
NATIONWIDE DELIVERY
Email: heritagealuminiumdirect@yahoo.com

0800-707-6954

Authorised
Manufacturer

Installer

June 2017

The

The Smartest Lock Yet

As featured
on the ‘Best
Stand Under
80m2’

W I N NE R

Fit the Future
www.yale.co.uk/smart-living

9v

Requires one
screwdriver

Keyless

Secure push
& turn thumbturn

Tamper
alarm

2 year
guarantee

Battery
operated

Battery
backup
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ROOFS AND ROOFLIGHTS

Consistent in quality
S

olid roofs for conservatories are certainly one of the
products to watch. Just as composite and bi-fold doors
continue to boost sales for fabricators and installers alike,
so too will the solid roof offering. Double R Glass &
Roofing Systems was one of the first fabricators in the UK
to offer the Guardian Warm Roof solid roof solution, and
four years on sales are showing no sign of slowing down.
Ian Sims, managing director of Double R, says: “We
added the Guardian solid roof to our range of fully
fabricated Wendland and Eurocell conservatory roofs
back in 2011. As a supply only specialist we wanted to give
our customers a wide choice of roofs, including the latest
innovations. Today our solid roof offering makes up
approximately 40% of our business by value and looks set
to continue growing.”

Lucrative martket

As a roof and glass supplier operating from a 29,200sq
ft factory in Wellingborough, Double R looks to support
customers wanting to exploit this lucrative market. Sims
says: “Double R will have been in business for 17 years
this year and in that time we have grown because of the
quality products we offer consistently, backed up with an
excellent friendly service. “We have recruited experts in
relevant fields to ensure our customers are getting the very
best solutions for their customers, whether for roofs,
sealed units or decorative glass. Because we are specialists
with experience and expertise we also have the ability to
assist on even the most challenging of conservatory design
requests.” ❐

www.glassandroofs.com

The national BIM (Building Information
Modelling) library has proved hugely
successful to architects and specifiers for both
new build construction and retro-fit
renovation projects.
Now, a leading rooflight manufacturer has
added a range of its products to the library so
that the important element of allowing
natural light into buildings, providing
ventilation, and complying with associated
standards and regulations can be addressed
at the time of specification.
Products, including Xtralite’s X2 range, are
featured which includes all technical specifications such as UV ratings, dimensions and suitability
statistics.
“BIM is a very useful tool and one that we are proud to be associated with,” said Jim Lowthe,r sales
director at Xtralite. “We appreciate the importance of the tool during specification and how it
supports the digital construction process delivering greater efficiencies and flexibilities in building
design.” ❐
www.xtralite.co.uk
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UP YOUR
MARKETING GAME
If you want to win, you need great PR, creative and digital marketing.
That’s why you should team up with Purplex, the world-class marketing agency for the glass and
glazing industry. We help companies up their marketing game, jump ahead of competitors and stay
top of the leader-board.
With Purplex, we take your business to the next level.

PR AND MEDIA RELATIONS
WEB DESIGN AND E-COMMERCE
DIGITAL MARKETING (SEO/PPC)
ADVERTISING AND LEAD GENERATION
BRANDING AND CREATIVE WORK
SOCIAL MEDIA MARKETING
FILMING AND VIDEO PRODUCTION

Play to win. Call 01934 808 132 and take your business to the next level
E: grow@purplexmarketing.com

www.purplexmarketing.com
@purplexuk

/PurplexMarketing

/purplexmarketing

/purplex-marketing
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ROOFS AND ROOFLIGHTS

Glazed in seconds
Mwww.korniche.co.uk.

ade for Trade (MFT) has updated its website at
The re-vamped website goes
hand in hand with the trade and consumer brochures to
emphasise the Korniche aluminium roof lantern’s
features of being quick and efficient to install. MFT
claims the Korniche is stronger than competitive products
as well as warmer due to its superior thermal
performance. It is also claimed to be slimmer than other
roofs on the market.
The site design makes use of the Made for Trade
established brand colourways t ohighlight each of the
Korniche core features, providing a striking looking and
user friendly experience.
The landing page with video content provides the
gateway to the product specific site where users will find
in depth descriptions of the roof with explanations and
descriptive images. A regularly updated photo gallery
provides a platform for installer s t oshow off their latest
projects and there are sections for client testimonials,
news updates and social media links.
The site has downloadable content with links to
consumer and trade brochures as well as the Korniche
installation guide. It has been optimised for easy access on
smartphones and tablets so resellers and installers have
instant access to sales collateral and product imagery.
If you need a quotation, MFT gives a number of options
including editable PDF, printable and direct online
quotation forms, all with survey details. ❐

www.madefortrade.co
Roof Maker has received an endorsement from architect Nicolas
Tye.
Based in Maulden, Bedfordshire Nicolas Tye Architects is a
multiple award-winning practice noted for its commitment to
boundary-breaking design, environmental responsibility and
exceptional customer service.
Nicolas Tye himself, eastern region chairman of the Royal
Institute of British Architects, will not only be promoting Roof
Maker’s range of rooflights, but also sharing his expertise with
the firm’s design and marketing team to help them develop a
new generation of products.
“What I love about Roof Maker is that they share our
commitment to extraordinary design,” says Tye.“Roof Maker
products are sleek and minimalistic, but still manage to offer
outstanding thermal efficiency and all-round performance. I can
see a huge market for these sort of high-end rooflights among
design-focused, aspirational homeowners.
www.roof-maker.co.uk
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sawing & machining as it should be
proven british innovation and engineering

ZX3 autoﬂow2 ZX4
650 – 700
per week

400 - 450 per week
800 – 1,000
Special ‘VS’ version also available
per week
All models manufactured entirely
in the UK from components resourced in this country
Whatever your production output or budget requirements if you fabricate uPVC window or door frames we have
the sawing and machining center for you. Stuga fully guarantee the output of their sawing & machining centers.
Save Operators • save proﬁ le • Reduce Skills • Improve Efﬁ ciency, Quality and Consistency
All models have rotary tooling, reusable offcut management, high frequency prepping heads, barcode and picture
label printer and management analysis software. Routing on both sides of a proﬁ le simultaneously is standard on
all models. Fully guaranteed factory rebuilds offered on all models subject to availability

01493 742 348

Machiner y

www.stuga.co.uk
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PRODUCTS

Try before you buy

50 shades
and grey
D

M

orley Glass & Glazing has
welcomed the first visitors to its
newly-opened showroom, offering them
the opportunity to get hands-on with
the company’s integral blind products,
and find out more about the benefits
they offer.
The creation of the state-of-the-art
showroom is part of the company’s
£1.5m move to 49,000sq ft premises in
Leeds last July, to accommodate
projected growth at the business.
Visiting guests will be able to learn
more about all five of Morley’s integral
blind systems, including the batteryoperated W Swipe System and the
manually operated C System.

The showroom also has a section
demonstrating the effects of different
glass options with a range of products
supplied by Glassolutions.
Visitors to the new showroom will
have the chance to see a number of
Glassolutions’ glass products including
SGG PlanithermTotal+, SGG Planitherm
One and SGG Planitherm 4S.
Ian Short, managing director at
Morley Glass, says: “We’ve always
wanted to provide a space where our
customers could have the chance to see
first-hand all the innovative technology
that goes into our product range.” ❐
www.morleyglass.co.uk

Renolit has won the top
award in The Veka UK
Group's second annual
Supplier of theYear
awards.
The Veka UK Group is
committed to quality in
every aspect of product
and service, and the
team it proud to
celebrate suppliers that
go above and beyond in
providing the materials
needed for Veka and
Halo's PVC-U profile
systems.
Other category winners included: Chick Plastics for ancillaries and
EWS (Manufacturing) for technical in-house design. Renolit won
best manufacturing consumables, as well as being named supplier
of the year.The company provides the foils that make up The Veka
UK Group's Variations colour collection.Renolit's CEO Dave Hall
says:“We are honoured to have received The Veka UK Group
supplier of the year award.We have a 20 year trading relationship
with the group. In this time,Veka has grown and developed its
business model significantl y.This has naturally led to higher
expectations in terms of service, quality and innovative products.
Veka’s collaborative and professional approach has allowed our
business to develop, adapt and grow with them. For this reason in
particular, we are proud to receive the award.” ❐

www.vekauk.com
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eceuninck has announced the
launch of its new grey substrate
product in the summer of 2017. Already
offering 26 colourways from stock, plus
more on standard lead times, the
company i skeen to maintain its position
where colour is concerned.
“The new grey base substrate can also
be foiled which gives our customers yet
another way t odeliver colour,” says Rob
McGlennon of Deceuninck. “Our
fabricators tell us we’re number one for
colour because not only do we have a
wide array of options, we can also
deliver quickly thanks to the fact we
have invested to keep 26 colourways in
stock. However, we’re not a company
that likes to sit on our laurels. We will
always strive t odeliver further
improvements.
“Grey continues to be a popular
colour choice for end users and our
new grey substrate uses RAL 7021
which we think will meet this demand

perfectly. For those that would like to
see it first-hand we’d be happy to show
any interested parties the new product
at our facility in Calne.
“Deceuninck is celebrating 80 years in
business this year, which is a ringing
endorsement
for
our
ongoing
innovation, but more importantly
delivering innovation where it matters –
where i tmakes a difference to our
customers. Colour has become a musthave deliverable that can really set
fabricators and installers apart from
their competition. That is why we will
continue to prioritise the development
of our colour offering.” ❐
www.deceuninck.com
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FORGET THE MARKETING MAZE.
GO DIRECT
C TO YOUR NEXT CUSTOMER

Are you still wasting time chasing ghosts?
With Insight Data, one simple log-in gives you the contact
details of 60,000 new trade and commercial prospects.
No more directories, internet searches or old mailing
lists. Just instant access to new customers with in-depth
business information, decision makers and even credit
ratings.

Number of Decision Makers
Fabricators and Installers
Local Builders
Construction Companies
Architects

16,584
27,561
3,231
15,487

Forget the marketing maze and go direct to your next
customer.

For more information, call us today on 01934 808 293
or email hello@insightdata.co.uk for a free demo

insightdata
business is better with insight

502 Worle Park Way
Weston-super-Mare,
BS22 6WA

E: hello@insightdata.co.uk
@insightdata
www.insightdata.co.uk
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Don’t try this at home A guardian
angel
A

L

eigh based ERC Testing, recently
opened its doors to visitors to give a
greater understanding of the types of
testing that take place and demonstrate
what each of the tests involve.
Mike Hackett, test laboratory
manager, says: “The open day was the
perfect opportunity for us t odispel the
myths about product testing. When
customers are putting products in to be
tested, it can be quite daunting, but we
talk through each process so they have
a full understanding of what is taking
place with an aim to taking the stress
out of the situation. We have tested a
variety
of
doors
and
windows manufactured using PVC,
aluminium or timber. Main tests include
weather testing (air, wind & water),
security testing to PAS 24: 2016, and
other operation tests. Safety glass
testing may include impact testing (EN

12600), fragmentation testing (EN
12150-1) and 4-point bend testing EN
1288-3). As a test house, we are a new
name in the industry, but I’ve been in the
fenestration industry for 30 years now
so have a good understanding of
products and production processes and
my colleague Pete for 1 7years, which
definitely helps as we are able to see it
from the customers’ side of things.”
Test laboratory technician Pete
Fradley says: “The feedback we’ve
received to date has been extremely
positive in terms of our product
knowledge
and
the
way
we
communicate each process. Another
huge plus for u si sour location, as the
laboratory is located in Leigh,
Lancashire t oallow easy motorway
access for clients not only in the north
but also based in the south.” ❐
www.erc-testing.com

Network Veka has announced the
next phase in its evolution,
rebranding as Independent
Network.
Built on a 20+ year heritage as a
network of UK independent
installers, Network Veka invested
significantly in consumer research
to identify opportunities to better
connect with consumers. The
research confirmed that the
Network Veka recipe is fully
aligned to consumer needs and exactly what they are looking for,
however its packaging required improvement to better engage
with homeowners.
Dawn Stockell, marketing director for The Veka UK Group unveiled
the new branding. She said:“Network Veka has worked tirelessly to
become a beacon for consumers who have lost faith in the home
improvement industry.When the organisation formed, the double
glazing trade was synonymous with shady salespeople and
guarantees that weren’t worth the paper they were printed on.
Conversely, our goal has always been to provide ultimate consumer
confidence; something that’s been strengthened with each
successive support initiative we’ve introduced.” ❐

www.networkveka.co.uk
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drian Barraclough, chairman of
Quickslide,
has
given
his
unequivocal endorsement to Mighton’s
Angel Ventlock,
window opening
control devices designed to prevent
children opening and falling from
windows.
Originally designed for traditional
sash windows, the Angel Ventlock is a
low-cost, easily fitted and highly
effective device that prevents children
from opening windows and thus
avoiding the danger of falling, and yet it
may be easily opened for egress by
adults. Barraclough says installing it is a
no brainer and that Quickslide will push
its customers to ensure they offer it to
their home owner buyers where young
children obviously live i nthe property.
Mighton has sold hundreds of

thousands of AngelVentlocks to some of
the largest window companies in the
world, including market leaders in the
United States. “We have continued to
develop the AngelVentlock since it went
on sale in 2009, and now offer solutions
for both sliding and casement windows,”
says Mighton’s chairman Mike Derham.
“Angel Ventlock is also a highly
effective security device against forced
entry, approved as such by Secured by
Design and the first device of its kind to
offer such effective dual performance.”
Mighton also offers customers a free
drawing service to help meet security
requirements of Document Q of the
Building Regulations when project
specifications require a full suite of PAS
24: 2016 products. ❐
www.mightonproducts.com
The Fabricator 2017
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Let us quote you for casements, doors, bifold’s in Eurocell
upvc or Smart Aluminium delivered on time every time.
600

1070

1500

1170

£69.00.

1700
all glazed
and plus vat

1170

£138.00.

£175.00.

Aluminium bifold £540.00. per leaf glazed plus vat delivered in uk

WARWICK DEVELOPMENT WINDOW SYSTEMS Ltd
Unit 9 Butterthwaite Lane Ecclesfield Sheffield S35 9WA

www.warwickdevelopmentwindowsystems.co.uk

We believe being Cornish is a mind-set.

It’s about sea, sand
and of course... pasties!

When we’re not riding waves and singing sea shanties, we’re into glass.
With 15 manufacturing and distribution hubs from Penzance to London,
and some of the UK’s most technically advanced glass processing facilities,
Cornwall is closer than you think.

Architectural glass • Multi-laminate glass • Glass toughening
Sealed units – including over-sized IGUs • Acoustic glass
CNC machining • Water jet cutting

The people behind the Glass
01726 66325 info@cornwallglass.co.uk

www.cornwallglass.co.uk
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Access Systems

For all your access control
and door hardware
solutions
Electric Strikes
Deadlocking Bolts
● Waterproof Keypads
● Compact Shearlocks
● Deadlocks & Deadlatches
● Lock Accessories
● Transom Door Closers
● Vortex Magnets

Baypole Jacks
You can buy jacking kits from as
littlee as £5.50
£5.00 eac
each (subject to
order). Kits manufactured to fit
most systems with various loadings.
Top and bottom adjustments meet
Fensa requirements.

If you are reading
this box, why not
fill it with your
companys advert?

●
●

01202 676262
info@alpro.co.uk
w w w. a l p ro . c o . u k

Call me, Mehreen
on 07814 209 789
or email me at:
mehreen.haroon
@profinder.eu

Systems Duraflex, Swish24/7, Eurocell,
Status, Synseal, Kommerling, Veka

CAP DESIGNS LIMITED

53 Pound Lane Central,
Basildon, Essex, SS15 4EX
Phone: 0844 4772505
Fax: 0871 2214305
E-mail: capjacking@aol.com
Web: www.capdesigns.co.uk

Bi-Folding doors

Adhesive Tapes

Is your supplier letting you down ?

We have the largest range of
industrial tapes for the glass &
glazing industry
● Security glazing foam tapes ● Mirror safety backing films
● Trim mounted tapes ● Glass transporting pads
● Foam glazing tapes ● High bonding acrylic foams
● Emergency repair films for broken glass

T: 01206 871999

F: 01206 871 998

E: sales@adhere.co.uk www: adhere.co.uk

Aluminium Extrusions

Advertise
here
call Mehreen Haroon
07814 209789

Aluminium Fabricators
Shaped Aluminium Windows & Louvres
*Circular *Radial Cornered *Arched *Elliptical
*Gothic *Rectangular *Trapezoidal *Curved-on-Plan

also Aluminium & Stainless Fabrications ‘Trade Suppliers’
by Midland Alloy Ltd., Stafford Park 17,Telford,TF3 3DG
Tel: 01952 290961 www.radialwindows.com Fax: 01952 290441

from only
from
only

£365
36
365
£350
per leaf
p

per leaf

Lowest price anywhere

Aluminium Bi-Fold Doors

£

Aluminium

Visofold

GET A PRICE
COMPARISON
TODAY

Tel: 01642 610798
Fax: 01642 671026

www.madefortrade.co

Conservatory Roofs

Is your supplier letting you down ?

WE WILL
BEAT ANY*
PRICE
Lowest price anywhere

Conservatory Roofs

£

GET A PRICE
COMPARISON
TODAY

Tel: 01642 610799
Fax: 01642 615854

www.madefortrade.co

* Offer is based on a like for like comparison
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PROFINDER
Tel: 07814 209789

www.profinder.eu

Email: mehreen.haroon@profinder.eu

Conservatory Roofs

Doors & Roofing

Consumables
Fixings ● silicones ● Sealants ● Foams
Cleaners ● Tissue ● Drill Bits ● Blades Packers
● Hand ● Tools ● Power Tools ● Specials

Order
on-line at www.mywindowmate.co.uk

Foil Lamination
TRADE LAMINATION

Colours

LOW LEAD TIMES
The smart choice for
trade lamination

t: 01623 345654 f: 01623 345699
www.foilsmart.co.uk
email: sales@foilsmart.co.uk

Gaskets

Manufacturer of Gaskets for all Aluminium and
PVCu Windows, Doors, Shopfronts, Curtain Wall
and Roofing Applications.
•

For beautiful colours guaranteed
to last insist on using

KOLORBOND
on your
PVCu Profile

Tel: 0121 3268020
Fax: 0121 3271507
www.kolorbond.co.uk
email: enquiries@kolorbond.co.uk

Fly/Insect Screens

Pilkington Activ Compatable, no shrinkage,
supplied in Buckets.
•
Carry large stocks of Woolpile, Pressure
Platesand Security Tapes.
•
Nationwide delivery within 48 hours.

CENTRAL EXTRUSIONS LTD
01384 413222 - 01384 413004
www.centralextrusions.co.uk
enquiries@centralextrusions.co.uk
Unit 7 Charlton Drive, Cradley Heath, West Midlands, B64 7BJ
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PROFINDER

Email: mehreen.haroon@profinder.eu

Machinery

Limited

SERVING
INDUSTRY
SERVINGTHE
THEWINDOW
WINDOW INDUSTRY

Tel: 0113 393 8939

Fax: 0113 282 1194

Email: sales@wmduk.com

All makes of New Machinery at competitive prices
Large selection of Refurbished Machinery
Part Exchange welcome
All machines supplied with warranties
Highly skilled service engineers for all your repairs,
breakdowns and servicing
Fast response spares department
WE
SERVICE
WEPROVIDE
PROVIDEA
A FAST,
FAST, FRIENDLY
FRIENDLY AND COMPETITIVE
COMPETITIVE SERVICE

www.wmduk.com

INSTALL
MACHINE SALES & SERVICE

SPECIALISTS TO UPVC AND
ALUMINIUM INDUSTRY
SAVE TIME & MONEY – We are Scotland’s number one contact for
new or secondhand machinery required to manufacture aluminium or
uPVC windows or doors. With over 25 years experience, we can supply
anything from starter packs to full turnkey packages.

Specialist Manufacturers of
Standard & Bespoke Glass
& Profile Handling Equipment

A.W.T. Limited, Unit 3, Lodge Road, Radcliffe, Bury, Lancs M26 1AL
Telephone: (0161) 723 1551 • Fax: (0161) 723 5115

www.glass-handling.co.uk

Gemskill
Geemskil
Gemskil
G
ill

PVC-U Glass Handling & Equipment
www.glass-handling.co.uk • www.glass-handling.co.uk
www.glass-handling.co.uk

Tel: 07814 209789

www.profinder.eu

Secondary Glazing

Recycling
THE
YARD
RECYCLING CENTRE
MISMEASURED WINDOWS &
DOORS MUST BE GLAZED
BOUGHT FOR CASH

01895 239 607
07860 812 675

TRADE
R DE MA
MARK
K

SUMMIT DOUBLE GLAZING

www.theyardrc.co.uk

Advertise
here
call Mehreen Haroon
07814 209789

Secondary Windows, Patio Doors,
Residential Doors, Double Glazing
Unit 5, Woodford Trading Est.
Southend road, Woodford Green
Essex IG8 8HF

Telephone: 0208 531 7525
Fax: 0208 551 0883
sales@summitdoubleglazing.com
www.summitdoubleglazing.com

Profile Bending

For buying or selling Contact:

John Thomson on Tel: 0141 949 0440
Mobile: 07774 144156 or Email: thomsonjohn7@aol.com
UNIT 7, Great Western Business Park, Allerdyce Court, Glasgow G15 6SA

High quality
quality finish guaranteed
day turnaround on
4-7 working day
completed orders
We provide a fully
fully glazed service

Profile Bending

Nationwide personal
delivery service
Dedicated technical support team
Instant online quoting and
ordering available
T: 01204 522462 F: 01204 500260 E: info@premierarches.co.uk

www.premierarches.co.uk

Advertise here
call Mehreen Haroon
07814 209789

Spares for Repairs
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